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This brochure provides information about the qualifications and business practices of KFA Private 
Wealth Group, LLC. If clients have any questions about the contents of this brochure, please contact 
us at (571) 386-2029. The information in this brochure has not been approved or verified by the 
United States Securities and Exchange Commission or by any State Securities Authority. Additional 
information about our firm is also available on the SEC’s website at www.adviserinfo.sec.gov by 
searching CRD #281678. 
 
Please note that the use of the term “registered investment adviser” and description of our firm 
and/or our associates as “registered” does not imply a certain level of skill or training. Clients are 
encouraged to review this Brochure and Brochure Supplements for our firm’s associates who advise 
clients for more information on the qualifications of our firm and our employees.  
 
 

http://www.adviserinfo.sec.gov/
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Item 2: Material Changes 

 
 
KFA Private Wealth Group, LLC is required to notify clients of any information that has changed since 
the last annual update of the Wrap Brochure (“Wrap Brochure”) that may be important to them. 
Clients can request a fully copy of our Wrap Brochure or contact us with any questions that they may 
have about the changes. 
 
Since our last Annual Amendment filing on 03/31/2022, we have the following material changes to 
disclose:  
 

• Please see item 15 of the ADV 2A brochure for additional information regarding the 
safeguards our firm has implemented regarding Standing Letters of Authorization.  
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Item 4: Services, Fees & Compensation 

 
 

Our firm manages assets for many different types of clients to help meet their financial goals while 
remaining sensitive to risk tolerance and time horizons. As a fiduciary, it is our duty to always act in 
the client’s best interest. This is accomplished in part by knowing the client. Our firm has established 
a service-oriented advisory practice with open lines of communication. Working with clients to 
understand their investment objectives while educating them about our process, facilitates the kind 
of working relationship we value. 
  
Our firm sponsors and offers a wrap fee program, which allows clients to pay a single fee for 
investment advisory services and associated custodial transaction costs. Transaction fees will be paid 
by our firm via individual transaction charges. Because our firm absorbs client transaction fees, an 
incentive exists to limit trading activities in client accounts.  
 
Fidelity Brokerage Services (“Fidelity”) eliminated transaction fees for U.S. listed equities and 
exchange traded funds for clients who opt into electronic delivery of statements or maintain at least 
$1 million in assets at Fidelity. This presents a conflict of interest because we are incentivized to 
recommend U.S. listed equities and exchange traded funds over other types of securities in order to 
reduce our costs for qualifying clients. 
 
Our Wrap Advisory Services 
 
Investment Management: 
 
As part of our Investment Management service, a portfolio is created, consisting of individual stocks, 
bonds, exchange traded funds (“ETFs”), options, mutual funds and other public and private securities or 
investments. The client’s individual investment strategy is tailored to their specific needs and may 
include some or all of the previously mentioned securities. Portfolios will be designed to meet a 
particular investment goal, determined to be suitable to the client’s circumstances. Once the appropriate 
portfolio has been determined, portfolios are continuously and regularly monitored, and if necessary, 
rebalanced based upon the client’s individual needs, stated goals and objectives. 
 
Fees to be assessed will be outlined in the advisory agreement to be signed by the client. Annualized 
fees are billed on a pro-rata basis monthly in arrears based on the value of the account(s) on the time-
weighted daily average of the month. Fees are negotiable and will be deducted from client account(s). 
Adjustments will be made for deposits and withdrawals during the quarter. In rare cases, our firm 
will agree to directly invoice. Further, it is important to note that our firm will assess advisory fees 
on cash and cash equivalents held in client accounts. As part of this process, Clients understand the 
following: 

 
SEC registered firms 
 

a) The client’s independent custodian sends statements at least quarterly showing the 
market values for each security included in the Assets and all account disbursements, 
including the amount of the advisory fees paid to our firm; 

b) Clients will provide authorization permitting our firm to be directly paid by these terms. 
Our firm will send an invoice directly to the custodian; and 
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c) If our firm sends a copy of our invoice to the client, legend urging the comparison of 
information provided in our statement with those from the qualified custodian will be 
included. 

 
Wealth Management: 
 
As part of our Wealth Management service clients will be provided asset management and financial 
planning or consulting services. This service is designed to assist clients in meeting their financial 
goals through the use of a financial plan or consultation. Our firm conducts client meetings to 
understand their current financial situation, existing resources, financial goals, and tolerance for risk. 
Based on what is learned, an investment approach is presented to the client, consisting of individual 
stocks, bonds, ETFs, options, mutual funds and other public and private securities or investments. 
Once the appropriate portfolio has been determined, portfolios are continuously and regularly 
monitored, and if necessary, rebalanced based upon the client’s individual needs, stated goals and 
objectives. Upon client request, our firm provides a summary of observations and recommendations 
for the planning or consulting aspects of this service. 
 
Fees to be assessed will be outlined in the advisory agreement to be signed by the client. Annualized 
fees are billed on a pro-rata basis monthly in arrears based on the value of the account(s) on the time-
weighted daily average of the month. Fees are negotiable and will be deducted from client account(s). 
Adjustments will be made for deposits and withdrawals during the quarter. In rare cases, our firm 
will agree to directly invoice. Further, it is important to note that our firm will assess advisory fees 
on cash and cash equivalents held in client accounts. As part of this process, Clients understand the 
following: 

 
SEC registered firms 
 

a) The client’s independent custodian sends statements at least quarterly showing the 
market values for each security included in the Assets and all account disbursements, 
including the amount of the advisory fees paid to our firm; 

b) Clients will provide authorization permitting our firm to be directly paid by these terms. 
Our firm will send an invoice directly to the custodian; and 

c) If our firm sends a copy of our invoice to the client, legend urging the comparison of 
information provided in our statement with those from the qualified custodian will be 
included. 

 
It is important to note that in no instance the fee for our investment management and wealth 
management services will exceed 1.5%.  
 
Use of Independent Managers 
 
Our firm may utilize the sub-advisory services of Independent Managers or individual advisor to aid 
in the implementation of an investment portfolio designed by our firm. Before selecting a firm or 
individual, our firm will ensure that the chosen party is properly licensed or registered. Our firm will 
not offer advice on any specific securities or other investments in connection with this service. We will 
provide initial due diligence on Independent Managers and ongoing reviews of their management of 
client accounts. In order to assist in the selection of an Independent Managers, our firm will gather client 
information pertaining to financial situation, investment objectives, and reasonable restrictions to be 
imposed upon the management of the account.  
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Other Types of Fees & Expenses: 
 
In addition to our advisory fees above, clients may also pay holdings charges imposed by the chosen 
custodian for certain investments, charges imposed directly by a mutual fund, index fund, or 
exchange traded fund, which shall be disclosed in the fund’s prospectus (i.e., fund management fees, 
initial or deferred sales charges, mutual fund sales loads, 12b-1 fees, surrender charges, variable 
annuity fees, IRA and qualified retirement plan fees, and other fund expenses), mark-ups and mark-
downs, spreads paid to market makers, fees for trades executed away from custodian, wire transfer 
fees and other fees and taxes on brokerage accounts and securities transactions. Our firm does not 
receive a portion of these fees. 
 
Independent Manager Fees:  
 
Fees charged for Independent Manager services shall be in addition to our advisory fees. The 
Independent Manager we recommend will not directly charge you a higher fee than they would have 
charged without us introducing you to them. The Independent Managers establish and maintain their 
own separate billing processes over which we have no control. In general, they will directly bill you 
and describe how this works in their separate written disclosure documents. 
 
Termination and Refunds:  
 
Either party may terminate the advisory agreement signed with our firm for Investment Management 
and Wealth Management services in writing at any time. Upon notice of termination pro-rata 
advisory fees for services rendered to the point of termination will be charged. If advisory fees cannot 
be deducted, our firm will send an invoice for due advisory fees to the client. 
 
Wrap Fee Program Recommendations: 
 
Our firm does not recommend or offer the wrap program services of other providers. 
 

 
Item 5: Account Requirements & Types of Clients 

 
 
KFA Private Wealth Group offers services to individuals, trusts, estates, charitable organizations, 
corporations and business entities. 
 
Minimum Account Requirements 
 
KFA Private Wealth Group does not impose a stated minimum fee or minimum portfolio value for 
starting and maintaining an investment management relationship. Certain Independent Managers 
may, however, impose more restrictive account requirements and billing practices from the Firm. In 
these instances, KFA Private Wealth Group may alter its corresponding account requirements and/or 
billing practices to accommodate those of the Independent Managers. 
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Item 6: Portfolio Manager Selection & Evaluation 

 
 
Portfolio Management Services  
 
KFA Private Wealth Group manages client investment portfolios on a discretionary or non-
discretionary basis. In addition, KFA Private Wealth Group may provide clients with wealth 
management services which includes a broad range of comprehensive financial planning and 
consulting services (as described below) as well as discretionary and/or non-discretionary 
management of investment portfolios.  
 
KFA Private Wealth Group primarily allocates client assets among various mutual funds, exchange-
traded funds (“ETFs”), individual debt and equity securities, real estate investment trusts (“REITs”), 
business development companies (“BDCs”), annuities (fixed and variable), and investment managers 
(“Independent Managers”) in accordance with their stated investment objectives.  
 
Where appropriate, the Firm may also provide advice about any type of legacy position or other 
investment held in client portfolios. Clients may engage KFA Private Wealth Group to manage and/or 
advise on certain investment products that are not maintained at their primary custodian, such as 
variable life insurance and annuity contracts and assets held in employer sponsored retirement plans 
and qualified tuition plans (i.e., 529 plans). In these situations, KFA Private Wealth Group directs or 
recommends the allocation of client assets among the various investment options available with the 
product. These assets are generally maintained at the underwriting insurance company or the 
custodian designated by the product’s provider.  
 
KFA Private Wealth Group tailors its advisory services to meet the needs of its individual clients and 
seeks to ensure, on a continuous basis, that client portfolios are managed in a manner consistent with 
those needs and objectives. KFA Private Wealth Group consults with clients on an initial and ongoing 
basis to assess their specific risk tolerance, time horizon, liquidity constraints and other related 
factors relevant to the management of their portfolios. Clients are advised to promptly notify KFA 
Private Wealth Group if there are changes in their financial situation or if they wish to place any 
limitations on the management of their portfolios. Clients may impose reasonable restrictions or 
mandates on the management of their accounts if KFA Private Wealth Group determines, in its sole 
discretion, the conditions would not materially impact the performance of a management strategy or 
prove overly burdensome to the Firm’s management efforts. 
 
Use of Independent Managers 
 
As mentioned above, KFA Private Wealth Group may select certain Independent Managers to actively 
manage a portion of its clients’ assets. The specific terms and conditions under which a client engages 
an Independent Manager may be set forth in a separate written agreement with the designated 
Independent Manager. In addition to this brochure, clients may also receive the written disclosure 
documents of the respective Independent Managers engaged to manage their assets. 
 
KFA Private Wealth Group evaluates a variety of information about Independent Managers, which 
may include the Independent Managers’ public disclosure documents, materials supplied by the 
Independent Managers themselves and other third-party analyses it believes are reputable. To the 
extent possible, the Firm seeks to assess the Independent Managers’ investment strategies, past 
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performance and risk results in relation to its clients’ individual portfolio allocations and risk 
exposure. KFA Private Wealth Group also takes into consideration each Independent Manager’s 
management style, returns, reputation, financial strength, reporting, pricing and research 
capabilities, among other factors. 

 
Participation in Wrap Fee Programs: 

 
Our firm only offers wrap fee accounts to our clients, which are managed on an individualized basis 
according to the client’s investment objectives, financial goals, risk tolerance, etc.  

 
Performance-Based Fees & Side-By-Side Management: 
 
Our firm does not charge performance-based fees. 
 
Methods of Analysis, Investment Strategies & Risk of Loss: 

 
KFA Private Wealth Group helps build and protect investor wealth through strategic asset allocation, 
broad diversification with a focus on risk management. Each client’s portfolio is driven by goal-based 
investing that addresses specific goals and objectives. Portfolios are designed to align with the client’s 
time horizon, liquidity need, tax situation and risk capacity. 
 
KFA Private Wealth Group advocates a mixture of passive and active management in client portfolios. 
Passive management is used to capture benchmark performance and control overall costs within the 
portfolio. Active management is used to capture excess return opportunities in less efficient market 
areas and during slow-growth or flat market environments. KFA Private Wealth Group believes that 
manager selection is paramount and that a long-term view is essential to optimize the impact of 
manager selection. 
 
KFA Private Wealth Group generally buys the lowest cost share class available. Managing the 
internal expenses of a portfolio is instrumental in maximizing long-term returns for an investment. 
Combining cost efficient mutual funds with low cost Exchange Traded Funds (ETFs) creates a 
portfolio structure focused on providing the best solution to client investment goals.  
 
KFA Private Wealth Group believes in broad diversification across and within asset classes. Typical 
portfolios will have allocations to:  

• Large cap equities  
• Mid cap equities  
• Small cap equities  
• International large cap equities  
• Emerging market equities  
• Core bonds/municipal bonds  
• High yield bonds  
• International/emerging market debt  
• Real Estate  

 
Alternative asset classes and hedge fund strategies may also be incorporated in some portfolios to 
mitigate risk profiles that become prevalent during market fluctuations.  
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The final ingredient to successful implementation of the Firm’s strategy is active client involvement. 
It is essential that KFA Private Wealth Group collect and keep up to date all relevant personal 
information, financial position, goals, risk tolerance and investment constraints. Working together as 
a team adds the final item of alignment necessary for successful navigation to financial goal 
achievement. 
 
Risk of Loss  
 
Market Risks  
Investing involves risk, including the potential loss of principal, and all investors should be guided 
accordingly. The profitability of a significant portion of KFA Private Wealth Group’s 
recommendations and/or investment decisions may depend to a great extent upon correctly 
assessing the future course of price movements of stocks, bonds and other asset classes. There can 
be no assurance that KFA Private Wealth Group will be able to predict those price movements 
accurately or capitalize on any such assumptions.  
 
Cash & Cash Equivalents  
Cash and cash equivalents generally refer to either United States dollars or highly liquid short-term 
debt instruments such as, but not limited to, treasury bills, bank CD’s and commercial papers. 
Generally, these assets are considered nonproductive and will be exposed to inflation risk and 
considerable opportunity cost risk. Investments in cash and cash equivalents will generally return 
less than the advisory fee charged by our firm. Our firm may recommend cash and cash equivalents 
as part of our clients’ asset allocation when deemed appropriate and in their best interest. 
 
Debt Securities (Bonds) 
Issuers use debt securities to borrow money. Generally, issuers pay investors periodic interest and 
repay the amount borrowed either periodically during the life of the security and/or at maturity. 
Alternatively, investors can purchase other debt securities, such as zero coupon bonds, which do not 
pay current interest, but rather are priced at a discount from their face values and their values accrete 
over time to face value at maturity. The market prices of debt securities fluctuate depending on such 
factors as interest rates, credit quality, and maturity. In general, market prices of debt securities 
decline when interest rates rise and increase when interest rates fall. Bonds with longer rates of 
maturity tend to have greater interest rate risks.  
 
Certain additional risk factors relating to debt securities include: (a) When interest rates are 
declining, investors have to reinvest their interest income and any return of principal, whether 
scheduled or unscheduled, at lower prevailing rates.; (b) Inflation causes tomorrow’s dollar to be 
worth less than today’s; in other words, it reduces the purchasing power of a bond investor’s future 
interest payments and principal, collectively known as “cash flows.” Inflation also leads to higher 
interest rates, which in turn leads to lower bond prices.; (c) Debt securities may be sensitive to 
economic changes, political and corporate developments, and interest rate changes. Investors can 
also expect periods of economic change and uncertainty, which can result in increased volatility of 
market prices and yields of certain debt securities. For example, prices of these securities can be 
affected by financial contracts held by the issuer or third parties (such as derivatives) relating to the 
security or other assets or indices. (d) Debt securities may contain redemption or call provisions 
entitling their issuers to redeem them at a specified price on a date prior to maturity. If an issuer 
exercises these provisions in a lower interest rate market, the account would have to replace the 
security with a lower yielding security, resulting in decreased income to investors. Usually, a bond is 
called at or close to par value. This subjects investors that paid a premium for their bond risk of lost 
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principal. In reality, prices of callable bonds are unlikely to move much above the call price if lower 
interest rates make the bond likely to be called.; (e) If the issuer of a debt security defaults on its 
obligations to pay interest or principal or is the subject of bankruptcy proceedings, the account may 
incur losses or expenses in seeking recovery of amounts owed to it.; (f) There may be little trading in 
the secondary market for particular debt securities, which may affect adversely the account's ability 
to value accurately or dispose of such debt securities. Adverse publicity and investor perceptions, 
whether or not based on fundamental analysis, may decrease the value and/or liquidity of debt 
securities. 
 
Our firm attempts to reduce the risks described above through diversification of the client’s portfolio 
and by credit analysis of each issuer, as well as by monitoring broad economic trends and corporate 
and legislative developments, but there can be no assurance that our firm will be successful in doing 
so. Credit ratings for debt securities provided by rating agencies reflect an evaluation of the safety of 
principal and interest payments, not market value risk. The rating of an issuer is a rating agency's 
view of past and future potential developments related to the issuer and may not necessarily reflect 
actual outcomes. There can be a lag between the time of developments relating to an issuer and the 
time a rating is assigned and updated. 
 
Mutual Funds and ETFs  
An investment in a mutual fund or ETF involves risk, including the loss of principal. Mutual fund 
and ETF shareholders are necessarily subject to the risks stemming from the individual issuers of 
the fund’s underlying portfolio securities. Such shareholders are also liable for taxes on any fund-
level capital gains, as mutual funds and ETFs are required by law to distribute capital gains in the 
event they sell securities for a profit that cannot be offset by a corresponding loss.  
 
Shares of mutual funds are generally distributed and redeemed on an ongoing basis by the fund 
itself or a broker acting on its behalf. The trading price at which a share is transacted is equal to a 
fund’s stated daily per share net asset value (“NAV”), plus any shareholders fees (e.g., sales loads, 
purchase fees, redemption fees). The per share NAV of a mutual fund is calculated at the end of each 
business day, although the actual NAV fluctuates with intraday changes to the market value of the 
fund’s holdings. The trading prices of a mutual fund’s shares may differ significantly from the NAV 
during periods of market volatility, which may, among other factors, lead to the mutual fund’s 
shares trading at a premium or discount to actual NAV.  
 
Shares of ETFs are listed on securities exchanges and transacted at negotiated prices in the secondary 
market. Generally, ETF shares trade at or near their most recent NAV, which is generally calculated 
at least once daily for indexed based ETFs and potentially more frequently for actively managed ETFs. 
However, certain inefficiencies may cause the shares to trade at a premium or discount to their pro 
rata NAV. There is also no guarantee that an active secondary market for such shares will develop or 
continue to exist. Generally, an ETF only redeems shares when aggregated as creation units (usually 
20,000 shares or more). Therefore, if a liquid secondary market ceases to exist for shares of a 
particular ETF, a shareholder may have no way to dispose of such shares. 
 
Use of Independent Managers  
 
As stated above, KFA Private Wealth Group may select certain Independent Managers to manage a 
portion of its clients’ assets. In these situations, KFA Private Wealth Group continues to conduct 
ongoing due diligence of such managers, but such recommendations rely to a great extent on the 
Independent Managers’ ability to successfully implement their investment strategies. In addition, 
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KFA Private Wealth Group generally may not have the ability to supervise the Independent Managers 
on a day-to-day basis. 
 
Real Estate Investment Trusts (REITs)  
 
KFA Private Wealth Group may recommend an investment in, or allocate assets among, various real 
estate investment trusts (“REITs”), the shares of which exist in the form of either publicly traded or 
privately placed securities. REITs are collective investment vehicles with portfolios comprised 
primarily of real estate and mortgage related holdings. Many REITs hold heavy concentrations of 
investments tied to commercial and/or residential developments, which inherently subject REIT 
investors to the risks associated with a downturn in the real estate market. Investments linked to 
certain regions that experience greater volatility in the local real estate market may give rise to large 
fluctuations in the value of the vehicle’s shares. Mortgage related holdings may give rise to additional 
concerns pertaining to interest rates, inflation, liquidity and counterparty risk. 
 
Voting Client Securities: 

 
Our firm does not accept the proxy authority to vote client securities. Clients will receive proxies or 
other solicitations directly from their custodian or a transfer agent. In the event that proxies are sent 
to our firm, our firm will forward them to the appropriate client and ask the party who sent them to 
mail them directly to the client in the future. Clients may call, write or email us to discuss questions 
they may have about particular proxy votes or other solicitations. 

 
 

Item 7: Client Information Provided to Portfolio Manager(s) 
 
 

Accounts are generally managed by our in-house licensed IARs. The IAR selected to manage the 
client’s account(s) or portfolio(s) will be privy to the client’s investment goals and objectives, risk 
tolerance, restrictions placed on the management of the account(s) or portfolio(s) and relevant client 
notes taken by our firm. Please see our firm’s Privacy Policy for more information on how our firm 
utilizes client information. In the event your account is managed by a third party, our firm 
communicates with your portfolio manager(s) on a regular basis as needed to ensure your most 
current investment goals and objectives are understood by your portfolio manager(s). In most cases, 
our firm will communicate such information as part of our regular investment management duties. 
Nevertheless, our firm will also communicate information to your portfolio manager(s) when you 
ask us to, when market or economic conditions make it prudent to do so, etc.  
 

 
Item 8: Client Contact with Portfolio Manager(s) 

 
 
Clients are always free to directly contact their portfolio manager(s) with any questions or concerns 
about their portfolios or other matters. 
 

 
Item 9: Additional Information 
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Disciplinary Information 
 
There are no legal or disciplinary events that are material to the evaluation of our advisory business 
or the integrity of our management. 
 
Financial Industry Activities & Affiliations 
 
Representatives of our firm are registered representatives of Arete Wealth Management, member 
FINRA/SIPC, and licensed insurance agents. As a result of these transactions, they receive normal and 
customary commissions. A conflict of interest exists as these commissionable securities sales create 
an incentive to recommend products based on the compensation earned. To mitigate this potential 
conflict, our firm will act in the client’s best interest. 
 
KFA Private Wealth Group offers Tax prep & Accounting Services. From time to time, they may offer 
clients advice or products from those activities and clients should be aware that these services may 
involve a conflict of interest. KFA Private Wealth Group always acts in the best interest of the client 
and clients always have the right to decide whether to not to utilize the services of any KFA Private 
Wealth Group’s representative in their outside capacities.  
 
Code of Ethics, Participation or Interest in Client Transactions & Personal Trading 
 
As a fiduciary, it is an investment adviser’s responsibility to provide fair and full disclosure of all material 
facts and to act solely in the best interest of each of our clients at all times. Our fiduciary duty is the 
underlying principle for our firm’s Code of Ethics, which includes procedures for personal securities 
transaction and insider trading. Our firm requires all representatives to conduct business with the 
highest level of ethical standards and to comply with all federal and state securities laws at all times. 
Upon employment with our firm, and at least annually thereafter, all representatives of our firm will 
acknowledge receipt, understanding and compliance with our firm’s Code of Ethics. Our firm and 
representatives must conduct business in an honest, ethical, and fair manner and avoid all circumstances 
that might negatively affect or appear to affect our duty of complete loyalty to all clients. This disclosure 
is provided to give all clients a summary of our Code of Ethics. If a client or a potential client wishes to 
review our Code of Ethics in its entirety, a copy will be provided promptly upon request. 
 
Our firm recognizes that the personal investment transactions of our representatives demands the 
application of a Code of Ethics with high standards and requires that all such transactions be carried out 
in a way that does not endanger the interest of any client. At the same time, our firm also believes that if 
investment goals are similar for clients and for our representatives, it is logical, and even desirable, that 
there be common ownership of some securities. 
 
In order to prevent conflicts of interest, our firm has established procedures for transactions effected by 
our representatives for their personal accounts1. In order to monitor compliance with our personal 
trading policy, our firm has pre-clearance requirements and a quarterly securities transaction reporting 
system for all of our representatives.  
 

 
1 For purposes of the policy, our associate’s personal account generally includes any account (a) in the name of our associate, his/her spouse, 
his/her minor children or other dependents residing in the same household, (b) for which our associate is a trustee or executor, or (c) which our 
associate controls, including our client accounts which our associate controls and/or a member of his/her household has a direct or indirect 
beneficial interest in. 
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Neither our firm nor a related person recommends, buys or sells for client accounts, securities in 
which our firm or a related person has a material financial interest without prior disclosure to the 
client. 
 
Related persons of our firm may buy or sell securities and other investments that are also 
recommended to clients. In order to minimize this conflict of interest, our related persons will place 
client interests ahead of their own interests and adhere to our firm’s Code of Ethics, a copy of which 
is available upon request. 
 
Likewise, related persons of our firm buy or sell securities for themselves at or about the same time they 
buy or sell the same securities for client accounts. In order to minimize this conflict of interest, our 
related persons will place client interests ahead of their own interests and adhere to our firm’s Code of 
Ethics, a copy of which is available upon request. Further, our related persons will refrain from buying 
or selling the same securities prior to buying or selling for our clients in the same day. If related persons’ 
accounts are included in a block trade, our related persons will always trade personal accounts last. 
 
Review of Accounts 
 
Our management personnel review accounts on at least a semiannual basis for our clients. The nature 
of these reviews is to learn whether clients’ accounts are in line with their investment objectives, 
appropriately positioned based on market conditions, and investment policies, if applicable. Our firm 
may review client accounts more frequently than described above. Among the factors which may 
trigger an off-cycle review are major market or economic events, the client’s life events, requests by 
the client, etc. Our firm does not provide written reports to clients, unless asked to do so. Verbal 
reports to clients take place on at least an annual basis when our Investment Management and 
Wealth Management clients are contacted.  
 
Other Compensation 
 
KFA Private Wealth Group generally recommends that clients utilize the custody, brokerage and 
clearing services of Fidelity Institutional Wealth Services (“Fidelity”) for investment management 
accounts.  
 
Factors which KFA Private Wealth Group considers in recommending Fidelity or any other broker-
dealer to clients include their respective financial strength, reputation, execution, pricing, research 
and service. In seeking best execution for client transactions, the Firm analyzes whether the 
transaction represents the best qualitative execution, taking into consideration the full range of a 
Financial Institution’s services, including among others, the value of research provided, execution 
capability, commission rates and responsiveness.  
 
Consistent with obtaining best execution, brokerage transactions may be directed to certain 
broker/dealers in return for investment research products and/or services which assist KFA 
Private Wealth Group in its investment decision-making process. The receipt of investment 
research products and/or services as well as the allocation of the benefit of such investment 
research products and/or services poses a conflict of interest because KFA Private Wealth Group 
does not have to produce or pay for the products or services.  
 
KFA Private Wealth Group periodically and systematically reviews its policies and procedures 
regarding its recommendation of Financial Institutions in light of its duty to obtain best execution. 
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Client Referrals 
 

In accordance with Rule 206 (4)-1 of the Investment Advisers Act of 1940, our firm does not provide 
cash or non-cash compensation directly or indirectly to unaffiliated persons for testimonials or 
endorsements (which include client referrals). 
 
Financial Information 
 
Our firm is not required to provide financial information in this Brochure because: 

• Our firm does not require the prepayment of more than $1,200 in fees when services cannot 
be rendered within 6 months. 

• Our firm does not take custody of client funds or securities. 
• Our firm does not have a financial condition or commitment that impairs our ability to meet 

contractual and fiduciary obligations to clients. 
 

Our firm has never been the subject of a bankruptcy proceeding.  
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