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This brochure provides information about the qualifications and business practices of MREC 
Management, LLC (hereinafter “Mosaic” or the “Firm”). If you have any questions about the 
contents of this brochure, please contact the Firm at this telephone number listed above. The 
information in this brochure has not been approved or verified by the United States Securities and 
Exchange Commission (SEC) or by any state securities authority. Additional information about 
the Firm is available on the SEC’s website at www.adviserinfo.sec.gov. The Firm is a registered 
investment adviser. Registration does not imply any level of skill or training 
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Item 2. Material Changes 

This is our disclosure brochure document (“Brochure”) prepared pursuant to SEC Form 
ADV. This Item will be used to provide our clients, including our Funds or Co-Investment 
Funds (collectively, the “Vehicles”) with a summary of new and/or updated information 
contained in future revised versions of the Brochure. 

Consistent with SEC rules, we will ensure that you receive a summary of any material 
changes to this and subsequent Brochures within 120 days of the close of our fiscal year. 
Furthermore, we will provide you with other interim disclosures about material Brochure 
changes as necessary. In addition, we will ensure that all clients and investors in advised 
Vehicles will receive a “Brochure Supplement” regarding any of Mosaic’s investment 
professionals who will be associating with such client accounts or those of any Vehicles 
advised by Mosaic. 

This summary of material changes identifies only the material changes to Mosaic’s 
Brochure since its last “annual” filing submission made on March 28, 2022: 

• Investment Committee Update. Joseph Piscina and Thomas Powers have joined 
Mosaic and will serve as Co-Chief Investment Officers.  They will also serve on 
the Investment Committee along with Ethan Penner. 

• Address Update. Effective April 1, 2023, Mosaic’s new mailing address will be as 
follows: 37951 47th Street E, Suite A7 #1010, Palmdale, CA 93552. Mosaic will 
be closing its current Calabasas office, and may look to secure a flex-office space 
in Los Angeles or elsewhere at some point in the near future.  
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Item 4. Advisory Business 

MREC Management, LLC (“Mosaic” or the “Firm”), a Delaware limited liability 
company, formed in 2015, is an SEC-registered investment adviser and is indirectly owned 
by its principal Ethan Penner indirectly through his ownership interests in LA Real Estate 
Finance, LLC, which is the sole member of JulJak, LLC, which is the sole member of 
Mosaic Real Estate Investors, LLC, which is the sole member of Mosaic. Mosaic’s 
principal place of business is located in Calabasas, California. 

As of December 31, 2022, Mosaic managed $432,345,190 of regulatory assets under 
management on a non-discretionary basis. 

Prior to Mosaic rendering any advisory services, clients, including funds, are required to 
enter into one or more written agreements with Mosaic setting forth the relevant terms and 
conditions of the advisory relationship (the “Advisory Agreement”). 

On November 4, 2021 Mosaic and Ready Capital Corporation (NYSE:RC) (“Ready”) 
announced that the firms had entered into a definitive merger agreement (the “Merger”) 
pursuant to which Ready agreed to acquire Mosaic’s three privately held funds, Mosaic 
Real Estate Credit, LLC, Mosaic Real Estate Credit TE, LLC, and MREC International 
Incentive Split, LP (which is an intermediate holding company through which investors in 
Mosaic Real Estate Credit Offshore, LP invest in the Mosaic platform) (collectively 
referred to hereinafter as, the “Mosaic Funds”). The transaction officially closed on March 
16, 2022, and under the terms of the merger agreement, Ready acquired all of the 
outstanding equity interests in the Mosaic Funds in exchange for (i) shares of a newly 
designated Ready Capital Class B common stock, plus (ii) non-transferable contingent 
equity rights that, depending on the performance of the Mosaic Funds’ asset portfolio over 
a three-year period following the closing, may entitle investors in the Mosaic Funds to 
receive additional shares of Ready Capital common stock. Post-merger, Mosaic remains as 
an independent company and will continue to provide investment management services to 
certain existing and prospective clients as well as provide certain advisory services to 
Ready in respect to real estate assets acquired through the Mosaic Funds.  

Mosaic currently advises through a services agreement (“Services Agreement”) Ready 
regarding those certain assets formerly held by the Mosaic Funds prior to the Merger that 
upon the closing of the Merger are now owned and controlled by a subsidiary of Ready 
(the “Covered Portfolio”).  Mosaic’s role is ongoing and continuous in support of all 
operating facets of the Covered Portfolio. 

Apart from the Covered Portfolio, Mosaic also currently advises certain investment 
vehicles (each, a “Fund”) and certain co-investment relationships (each, a “Co-Investment 
Fund1” and each Co-Investment Fund and each Fund, a “Vehicle” and all Vehicles taken 
together, the “Vehicles”).  Each Vehicle may, subject to the terms of its governing and 
offering documents (the “Governing Documents”), pursue distinct or similar strategies to 
the any of the other Vehicles and may, in certain cases, as is often the case for Co-
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Investment Funds, solely co-invest alongside one or more other Vehicles.   

The current Vehicles presently pursue a real estate focused strategy, in particular real estate 
debt and debt-like investing in the private markets, however, Mosaic may engage in real 
estate and real estate adjacent investing in the public and private markets, as well as non-
real estate investment strategies in current or future vehicles, as permitted by the Vehicle’s 
Governing Documents. 

The Vehicles and their subsidiaries are generally structured as Delaware entities in the form 
of limited partnerships and limited liability companies but may utilize other entity types 
within and without the United States. 

Mosaic, its principals, employees, or affiliates may make voluntary or required capital 
contributions to the Vehicles, in accordance with each Vehicle’s Governing Documents. 
While this Brochure generally describes the business of Mosaic, certain sections also 
discuss the activities of its Supervised Persons, which refer to the Firm’s officers, partners, 
directors (or other persons occupying a similar status or performing similar functions), 
employees or any other person who provides investment advice on Mosaic’s behalf and 
who is subject to the Firm’s supervision and/or control. 

Investment Management Services 

Mosaic provides asset based services and assistance in managing the Covered Portfolio on 
a non-discretionary basis and manages the Vehicles on either a discretionary or non-
discretionary basis.  

Currently, the Vehicles seek to create stable and predictable risk-adjusted returns and cash 
flow with a focus on principal preservation.  Mosaic, through the Vehicles, may invest in 
various investment forms, including but not limited to first mortgage debt, real estate joint 
ventures, mezzanine debt, preferred equity, or corporate ownership of companies that are 
involved in or serve the real estate industry.  Mosaic, through the Vehicles may diversify 
its investment in any specific transaction by syndicating or selling a portion of an 
investment to third-parties or Co-Investment Funds, which may involve the Vehicles 
retaining a subordinated or junior position in exchange for reduced exposure and a higher 
yield.  Future Vehicles may have similar or distinct strategies and risk profiles. 

While some Vehicles may be structured to accommodate various investors on a pooled 
basis, Mosaic’s Co-Investment Funds are typically designed to suit specific client needs by 
providing exposure to real estate assets that satisfy the Co-Investment Fund’s particularized 
requirements and preferences.  Certain Co-Investment Funds may elect to buy into a pool 
of Mosaic discretionary assets held by a related Vehicle while others elect to invest in 
specific assets on a case-by-case basis at the Co-Investor’s discretion. 

Mosaic seeks to tailor its advisory services to meet the specific needs of its clients and 
seeks to ensure, on a continuous basis, that client accounts are managed in a manner 
consistent with each client’s needs and objectives. 
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Co-Investment Strategy 

Co-Investment Funds may comprise just one equity investor (the “Investor”) and may be 
referred to as a separately managed account or fund of one with Mosaic servicing as the 
investment adviser and/or general partner/managing member. 

In some Co-Investment Funds, Mosaic will identify and present investment opportunities 
for the Co-Investment Fund, and the Investor will review and elect to proceed with the 
investment opportunity at its discretion . The terms and conditions of each Co-Investment 
Fund vary, including, for example, certain Co-Investment Funds may have terms unique to 
that specific fund or more favorable to other Co-Investment Funds or any other Vehicle. 

Please see Item 12. “Brokerage Practices” and “Other Compensation” in Item 14 for 
additional details on potential co-investment opportunities sponsored by Mosaic and/or its 
affiliates. 

Trade Allocation 

As a result of advising various current and prospective Vehicles, Mosaic acknowledges 
and understands that various conflicts and issues may come to exist regarding how 
prospective transactions are allocated between or among the various Vehicles (“Trade 
Allocation”).  Trade Allocation involves how Mosaic decides to (i) present prospective 
transactions to one or more Vehicles and/or (ii) allocate any prospective transaction among 
one or more Vehicles if such deal or transaction is capable of being jointly held by one or 
more Vehicles. 

Mosaic has a policy in place that provides a framework and guidelines to administering the 
Firm’s Trade Allocation. The general principle promotes the broadest, practicable 
participation in a prospective transaction for Vehicles whose strategy aligns with the 
prospective transaction.  Moreover, other considerations such as each Vehicles Governing 
Documents, available commitments and or cash, rotation of presenting new deals to 
Vehicles in an orderly manner, and other economic and non-economic factors play a role 
in the Trade Allocation Policy.  Mosaic understands that if the Firm or its affiliates become 
an investment adviser to one or more funds registered under the Investment Company Act 
of 1940 and the regulations promulgated thereto, each as amended (“ICA”), certain 
provisions of the Trade Allocation policy may require modification to comply with the 
ICA. 
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Item 5. Fees and Compensation 

Mosaic primarily seeks high net worth and institutional clients for its Vehicles.  Certain 
Vehicles may require investors satisfy certain suitability tests such being an “accredited 
investors”, a “qualified client” or a “qualified purchasers”, each as defined under federal 
securities laws.2  Vehicles may include management fees, performance fees, or a 
combination of both management fees and performance fees. 

Vehicle Costs and Expenses 

Generally, each Vehicle pays for all costs and expenses associated with forming and 
operating the Vehicle.  Subject to each Vehicle’s Governing Documents, such costs and 
expenses paid by the Vehicles may include the following: 

• General Costs and Expenses. All costs and expenses incurred in connection with 
its organization and operation (or will reimburse Mosaic and its affiliates for having 
actually incurred any such expenses), including, without limitation: (i) all expenses 
incurred during the closing of a transaction, including, but not limited to, travel, 
attorneys, accountants, appraisers and other consultants; (ii) any expenses 
associated with the evaluation and making of potential investments (including 
travel and any due diligence costs or expenses of any third parties) and all fees for 
attorneys, accountants, consultants and other professionals or experts (including the 
fees and expenses for counsel to Mosaic) arising in connection with the Vehicle’s 
business; (iii) all fees, costs and expenses related to the making, holding, 
development, management, monitoring, administering, servicing, foreclosing and 
enforcing or otherwise exercising remedies related to, and sale or other disposition 
of investments (including any legal, audit, appraisal, structural review, custodial, 
environmental review, insurance, consulting, brokerage, underwriting and 
indemnification costs and expenses); (iv) all costs relating in any way to any 
offerings of units, including, without limitation, costs relating to preparing offering 
documents, travel, complying with the laws of applicable jurisdictions and payment 
of filing fees; (v) all fees related to accounting, portfolio management and risk 
management systems and all quotation and valuation costs and expenses, including 
without limitation, the fees and out-of-pocket expenses of any Valuation Agent; 
(vi) all costs, fees and expenses relating to investor relations, communications, 
bookkeeping, accounting and the preparation and mailing of financial, tax and 
performance information to investors in the Vehicles and any U.S. federal, state 
and local taxes, filing and registration fees of the Vehicles; (vii) all insurance costs 
and fees and expenses associated with licensing and insuring the activities of the 
Vehicles and indemnifying the Firm or its affiliates; (viii) all litigation and 
indemnification expenses; (ix) all costs and expenses related to any financing, 
hedging, ratings, securitization or capitalization; (x) all expenses related to making 

 

2 The terms “Accredited Investors”; “Qualified Client”, “Qualified Purchaser”; and” shall have the meaning set forth, 
respectively, in the Securities Act of 1933, Investment Advisers Act of 1940 and Investment Company Act of 1940 and the 
rules promulgated thereof, each as amended from time to time. 
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temporary investments and any interest expenses; (xi) all expenses associated with 
software licensing fees necessary to conduct the Vehicles related activities; and 
(xiii) any extraordinary expenses.  

• Amortization of Organizational Costs; Cost Sharing. For accounting purposes, the 
organization expenses incurred by the Vehicles may be amortized over a period of 
60 months or such other time period as Mosaic determines to be fair and equitable 
in its sole discretion. Mosaic may enter into certain cost-sharing or cost-
reimbursement relationships with certain Vehicles in order to normalize returns 
among Vehicles that incur different expenses ratios despite investing in all or many 
of the same underlying investments, or for any reason whatsoever.  

• Sourcing and Diligence Expenses. These expenses relate more generally to 
investment sourcing and diligence for a particular investment strategy and include 
fees, costs and expenses of identifying, investigating (including conducting 
diligence with respect to), evaluating, structuring and negotiating potential 
investments for such strategy. The largest category of sourcing and diligence 
expenses are those expenses incurred with respect to the pursuit of particular 
investments that are never actually consummated (“Broken Deal”). Examples of 
such Broken Deal expenses include fees and expenses of any legal, financial, 
accounting, consulting or other advisors or lenders, real estate brokers, 
environmental consultants, investment banks and other financing sources in 
connection with arranging financing for transactions that are not consummated; any 
travel and accommodation expenses and any deposits or down payments that are 
forfeited in connection with, or amounts paid as a penalty for, unconsummated 
transactions. 

• Other Sourcing and Diligence Expenses. Includes certain organizational expenses; 
legal, accounting and other professional fees and expenses; travel costs (which may 
include first or business class airfare, lodging (including first class lodging), ground 
transportation (including black car services), and meals; costs and expenses of 
attending trade association meetings, conferences or similar meetings to source and 
evaluate investment opportunities; fees and expenses of consultants; and costs and 
expenses of research and technology (including costs of specialty data subscription 
and license-based services and software). These expenses are allocated to the 
Vehicles that participate in the relevant investment strategy. The proportion of such 
expenses allocated to any relevant Vehicle may vary from period to period, but as 
a general matter, the significant majority of such expenses will typically be borne 
by the primary investment vehicle for such strategy, which is generally the Vehicle 
that has a minimum investment right in relation to the relevant strategy. Sourcing 
and diligence expenses may be paid to Firm affiliates. Notwithstanding anything 
herein to the contrary, due diligence expenses on consummated transactions are 
generally borne by the borrower so as to minimize the amount incurred by a 
Vehicle. 

• Oversight Expenses. These expenses are incurred in connection with the oversight 
of the Vehicles’ portfolio holdings. Examples of expenses that may fall within this 
category are travel expenses (including airfare, lodging and ground transportation, 
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such as taxicab or a black car service) for an employee of the Firm to attend 
meetings, conduct periodic site visits, other compensation and expenses for asset 
management services provided to or on behalf of a portfolio holding, expenses 
relating to the disposition or management of the portfolio investment, consulting 
fees, expenses, other compensation of Firm affiliates for services provided to a 
borrower and fees and expenses of any other consultants, counsel, accountants or 
other experts for services provided to (or on behalf of) a Vehicle portfolio 
investment. Other examples include: (i) brokerage commissions, clearing and 
settlement charges, investment banking fees and expenses, bank charges, 
placement, syndication and solicitation fees, arranger fees, sales commissions, 
bridge financing expenses (which may be payable to a Co-Investment Fund co-
investing in the bridge financing transaction or to Adviser or an affiliate, in each 
case that provides bridge financing to the relevant Vehicle) and other investment, 
execution, closing and administrative fees, costs and expenses of portfolio 
investments, (ii) costs (including administrative and filing fees) of maintaining the 
holding structure for portfolio investments, (iii) portfolio and risk management 
expenses (including hedging transactions and related costs), (iv) expenses of any 
actual or potential litigation or other dispute or investigation or inquiry related to 
any portfolio investment or any actual or potential portfolio investment (including 
expenses incurred in connection with the investigation, prosecution, defense, 
judgment or settlement of litigation and the appointment of any agents for service 
of process on behalf of the Firm or its affiliates) and other extraordinary expenses 
related to any portfolio investments (including fees, costs and expenses classified 
as extraordinary expenses under generally accepted accounting principles in the 
United States) and (v) expenses related to industry conferences directly related to a 
particular portfolio investment. Oversight expenses may be paid to Firm affiliates. 
Oversight expenses may also include amounts for service costs paid to Firm (or any 
affiliate) by a borrower or any entity through which a Vehicle invests in a portfolio 
investment for local administration or management services related to such 
portfolio investment. 

• Certain expenses incurred with regard to Sourcing and Due Diligence and 
Oversight may be contractually reimbursable from or directly payable by a portfolio 
investment. 

• The Firm may utilize the services of real estate brokers and broker-dealers 
(collectively, “Brokers”) for transactions.  In the event it chooses to use a Broker, 
the Vehicles may bear brokerage and transaction costs to the extent incurred. For 
additional information regarding brokerage and transaction costs, see Item 12 
below. 

Compensation 

With respect to the Covered Portfolio, Mosaic receives a monthly fee, certain 
reimbursements, and is entitled certain performance based compensation based upon the 
ultimate performance of the Covered Portfolio, as set forth in the Services Agreement.  

In respect to the Vehicles, Mosaic may be entitled to one or more of the following: 
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management fees, performance fees, and other compensation (collectively, 
“Compensation”) as set forth more specifically in each Vehicle’s Governing Documents.  
The Compensation paid to Mosaic by any specific Vehicle may vary materially from any 
other Vehicle, and the fee terms of certain Vehicles may be changed during the term of the 
relevant relationship, subject to the terms of the Governing Documents. The share of 
Compensation earned by Mosaic or its affiliates in respect of a Vehicle may vary as 
between and among different classes of investors pursuant to the terms of the Governing 
Documents, side letter agreements or other arrangements with specific investors in such 
Vehicle, resulting in certain investors receiving comparatively advantageous economic and 
non-economic terms as compared to other investors, such as reduced fees or reduced 
holding periods. Such arrangements may include Mosaic granting certain preferential terms 
to certain investors in a Vehicle. Where a strategic investor participates in a Vehicle 
through a dedicated investment vehicle as part of such arrangement, such vehicle may be 
granted terms, including incentive distributions, which are more favorable than those 
applicable to investors in other Vehicles – in each case, fees, liquidity, and other material 
factors are fully disclosed in each Vehicle’s Governing Documents and offering materials, 
as applicable. 

In addition to management fees or performance fees, the Firm, in certain instances, may 
earn a non-refundable underwriting fee from a prospective counterparty during the course 
of evaluating an investment opportunity with the counterparty. If consummated, the 
investment opportunity would likely be allocated to one or more of the Vehicles. Typically, 
the non-refundable underwriting fee paid to the Firm by the prospective counterparty is 
equal to $25,000 U.S. Dollars per opportunity, but may be greater than or less than $25,000 
depending on the facts and circumstances of the specific transaction, including, without 
limitation, the size of the transaction, location of the transaction, number of parties 
involved in the transaction, the number of underlying assets, and the overall complexity of 
the transaction. 

Furthermore, the Firm may additionally earn certain due diligence fees with regard to an 
investment opportunity for which the Vehicles provide a loan or other investment, and 
where the Firm’s due diligence is also utilized by a third-party who provides a loan or other 
investment to that same investment opportunity alongside Mosaic. The third party loan or 
investment is generally not-suitable with any of the Vehicles’ strategies based on various 
criteria, including but not limited to yield, term, or structure. If applicable, a due diligence 
fee paid to Mosaic by a third party in these circumstances generally equals 50 basis points 
of the aggregate amount of any third-party loan or investment, provided, however, such 
due diligence fee may vary based on negotiations between Mosaic and the third-party and 
all the facts and circumstances of the transaction. 
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Item 6. Performance-Based Fees and Side-by-Side Management 

Mosaic may charge performance based fees, or none at all, with respect to serving as 
manager, sponsor, general partner, and/or investment manager for certain Vehicles. Certain 
Vehicles may have performance based fees that vary substantially from performance based 
fees charged by other Vehicles. 

Vehicles: 

• The Compensation payable to Mosaic with respect to any Vehicle may include, 
without limitation, performance-based fees, the terms of which will be set forth 
more fully in the organization and Governing Documents of each Vehicle.  
Currently, certain Vehicles are charged performance-based fees that result in, for 
example, 25% of distributable cash flow being allocated and distributed to Mosaic 
while certain other Vehicles are charged performance-based fees more typically 
found in private equity-like funds resulting in Mosaic shall being entitled to a 
percentage of cash flows upon such Vehicle returning investor capital plus a 
prescribed preferred return / equity multiple.  The specific terms and fee structure 
of any Vehicle is more fully described in its Governing Documents, including any 
offering materials, as applicable.  For the avoidance of doubt, performance-based 
fees (whether called “incentive fees/allocations”, “carried interest”, “performance 
fees/allocations” or other similar terms) are only charged to those investors who 
satisfy Rule 205-3 of the Advisers Act of 1940 as “qualified clients.”. 

Performance Based Fee Split: 

• Mosaic may, through one or more separately created entities (structured as a limited 
liability company, limited partnership, or other entity) (each, an “Incentive Party”), 
allocate and pay to such Incentive Party, all or part of any performance-based fee 
otherwise due and payable to Mosaic under its Advisory Agreement and the 
Governing Documents for any Vehicle. Such Incentive Party may include entities 
formed by certain principals and/or affiliates of Mosaic for legal or tax purposes or 
may include entities formed by Mosaic or its affiliates with certain third-parties in 
order to allocate a portion of certain performance based fees to those third-parties.
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Item 7. Types of Clients 

Mosaic currently provides advisory services to the Vehicles. A non-exhaustive list of the 
types of investors that may subscribe into the Vehicles may consist of one or more of the 
following: 

• Individuals (other than high net worth individuals); 

• High net worth individuals; 

• State or municipal government entities; 

• Pension and profit sharing plans (other than plan participants); 

• Charitable organizations Corporations or other businesses not listed above; 

• Hedge funds or other pooled investment vehicles; 

• Index Funds; 

• Family offices; 

• Retirement accounts (including, but not limited to individual retirement accounts); 

• Offshore investment vehicles; and 

• Wealth managers and/or their clients (individually or through trusts or other 
investments vehicles). 

Mosaic requires investors in the Vehicles to make representations concerning their 
financial sophistication and ability to bear the risk of loss of their entire investment. 

In general, a minimum investment Mosaic requires in the Vehicles by an investor is US 
$100,000; however, lesser amounts may be accepted in Mosaic’s sole discretion, to the 
extent permissible by law. 
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Item 8. Methods of Analysis, Investment Strategies and Risk of Loss 

Methods of Analysis 

Mosaic provides investment advisory services that are customized to each Vehicle’s 
investment objectives, time horizon and risk tolerances as set forth in a Vehicle’s respective 
Governing Documents. In providing advisory services, Mosaic generally applies the 
following analytical methods: 

• Sourcing 

Mosaic will source private investments both by using the vast network of direct 
contacts that its principals and senior management have established over many 
decades as industry leaders as well as the broad network of brokerages companies 
with whom senior management of Mosaic have many long-standing ties. In 
addition, senior management receives incoming inquiries from both borrowers and 
brokers who they may not know but who are familiar with the reputation and 
activity of Mosaic. 

• Investment Process 

A formalized committee (the “Investment Committee”), is intended to govern the 
private investment approval process of each Vehicle, in accordance with each 
Vehicle’s Governing Documents and as applicable.  Mosaic, in accordance with 
internally published underwriting guidelines, will underwrite each investment. 
Such guidelines will detail a number of components of commercial real estate 
analysis (value, location, the basis of the loan, current and potential cash flow, 
market demand for the asset/feasibility, environmental, structural, capital 
improvement/construction budgets and borrower experience). Specific source 
documentation, market information and industry standard due diligence related 
studies and materials will be collected and independent verification will be 
required. Third parties will be retained for valuation, environmental, budgeting, 
feasibility, zoning, title and engineering analysis. Underwriting will focus on the 
value of the underlying real estate asset as compared to Mosaic’s basis in the 
project, as well as the depth of the market for such asset, with an understanding that 
Mosaic’s remedies include taking control of the asset and disposing of it. Other 
areas of focus will include fundamental cost and terminal value analysis and the 
issue of adherence to portfolio diversification constraints. Borrower legal searches, 
capabilities and track records will also be analyzed. Completed analysis will be 
presented to the Investment Committee, which will be comprised of one or more 
members of Mosaic’s senior management who will make the final investment 
decisions and will monitor the overall investment strategy and portfolio of the 
Vehicles in conjunction with the asset management and finance team. Investment 
Committee approval will be required to cause the Vehicles to originate, acquire, 
dispose of any investment or otherwise make any material decision in respect to 
any investment. 

 



14 | P a g e  

  

The Investment Committee currently comprises: 

o Ethan Penner, President and Managing Partner of Mosaic; 

o Thomas Powers, Co-Chief Investment Officer; and 

o Joseph Piscina, Co-Chief Investment Officer. 

The Investment Committee shall unanimously approve each initial investment 
decision and any and all material changes or modifications to any approved 
investment decision, as more fully described in Mosaic’s internal underwriting 
guidelines. The membership of the Investment Committee may change from time 
to time at the discretion of Mosaic’s President and Managing Partner. 

• Asset Management Process 

Mosaic will employ in-house and third-party asset management professionals, 
whose responsibilities will include close supervision of the borrowers and their 
operational and/or development teams for each loan originated or owned by the 
Vehicles, as well as regular monitoring of the loan’s business plan progress and 
general market conditions of the area within which the property is located. In 
addition, the Firm will engage third party firm(s), experienced in the real estate 
industry and in particular construction loans, to review loan draw requests in the 
event a loan involves redevelopment and/or development. The asset manager will 
be expected to visit each property for a site inspection no less frequently than twice 
per year and generally more frequently. There will be regular asset management 
meetings, no less than quarterly, with Mosaic’s asset management team and the 
Investment Committee to review the updated performance of each investment in a 
Vehicle’s portfolio, with any significant events discussed more frequently as 
needed.  

Investment Strategies 

Simply stated, the general investment strategy for many of the  Vehicles is to generate 
superior risk-adjusted returns through the origination and purchase of real estate debt and 
debt-related instruments. Mosaic strives to consistently adhere to our mission of acquiring 
or originating debt instruments with stable and predictable returns and strong principal 
protection. Mosaic aims to establish an industry leading, sustained, real estate investment 
franchise that employs structured finance principles and is known throughout the nation as 
a dependable financier for borrowers in need for short-term debt and debt-related products.  
Each Vehicle’s Governing Documents more clearly define its investment strategy, which 
may differ considerably from the general guidelines provided here. 

Risk Factors 

Investment with Mosaic or an investment in the Vehicles entails a high degree of risk and 
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is suitable only for sophisticated investors for which an investment in the Vehicles is not 
their complete investment program and that fully understand and are capable of bearing the 
risks associated with an investment in the Vehicles. There can be no assurance that the 
Vehicles’ objectives will be achieved, and investors must be prepared to lose all or a portion 
of their investment in the Vehicles. 

Although Mosaic believes that the Vehicles should be well positioned to take advantage of 
attractive investment opportunities, there can be no assurance that it will be able to do so. 
The entry of additional lenders and investors into the segments of the real estate market in 
which Mosaic will focus, or a decline in the number or size of transactions anticipated in 
the formation of Mosaic’s strategy could have potentially adverse consequences for 
Vehicles and their investors. Competition for unspecified assets may also result in Mosaic 
making investments on less favorable terms than expected. There can be no assurance that 
targeted investments will be available when Mosaic seeks investment opportunities or that 
then available investments will meet Mosaic’s investment criteria. 

Mosaic and certain affiliates thereof contemplate organizing and sponsoring additional 
alternative investment funds. Although Mosaic intends that the targets and investment 
activities, taken as a whole, for such additional funds will not conflict with the targets and 
investment activities, taken as a whole, of the Vehicles, it is nevertheless possible that 
conflicts may arise. In addition, certain senior personnel of Mosaic and/or its affiliates who 
serve as members of the Investment Committee may serve in similar roles for additional 
investment funds and managed by Mosaic or its affiliates. These senior personnel may 
experience diversions of their attention. However, Mosaic has implemented formal policies 
to seek to mitigate any potential conflicts of interests in connection with organizing and 
sponsoring additional alternative investment funds. 

Investment analyses and decisions by Mosaic may frequently be required to be undertaken 
on an expedited basis to take advantage of investment opportunities. In such cases, the 
information available to Mosaic at the time of making an investment decision may be 
limited, and Mosaic may not have access to detailed information regarding the investment, 
such as conditions affecting collateral. Therefore, no assurance can be given that Mosaic 
will have knowledge of all circumstances that may adversely affect an investment. In 
addition, Mosaic expects to rely upon independent consultants in connection with its 
evaluation of proposed investments, and no assurance can be given as to the accuracy or 
completeness of the information provided by such independent consultants or to the 
Vehicles’ right of recourse against them in the event errors or omissions do occur. 

Mosaic may invest in a variety of real estate-related debt investments and debt-like 
investments including preferred equity. In addition to the risks of borrower default 
(including loss of principal and nonpayment of interest) and the risks associated with real 
property investments, Mosaic will be subject to a variety of risks in connection with such 
debt investments, including the risks of illiquidity, lack of control, mismanagement or 
decline in value of collateral, contested foreclosures, bankruptcy of the debtor, claims for 
lender liability, violations of usury laws and the imposition of common law or statutory 
restrictions on Mosaic’s exercise of contractual remedies for defaults of such investments. 

The Vehicles vary in structure and may be closed or open-ended. Although Mosaic expects 
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most investments to generate current cash flow and to pay off in accordance with their 
terms, it is possible that any cash flow will occur only after the partial or complete 
financing, refinancing or sale of an investment, delaying the return to the respective 
investors. It is possible that the Vehicles may not encounter favorable financing, 
refinancing or sale terms for an investment, thereby reducing or eliminating the return or 
resulting in a loss of principle. Likewise, the Vehicles may be unable to achieve proper or 
optimal asset diversification due to a variety of factors, including having an investment 
strategy that is not achieved, challenges in the marketplace, lack of investor capital, failure 
to monetize assets as intended, as well as socio-economic challenges (including but not 
limited to wars, pandemics, or other major regional, national, or global events that impair 
real estate or the economy generally). 

Mosaic’s current strategy is to originate or acquire debt and debt-like instruments across a 
variety of real estate product-types in a variety of geographic locations. Accordingly, 
Mosaic will be required to maintain expertise, relationships and market knowledge across 
a broad range of product-types and geographic regions, and will be subject to the market 
conditions affecting each such product-type in various markets, including such factors as 
the local legal and regulatory environment, economic climate, business layoffs, industry 
slowdowns, changing demographics, and supply and demand issues affecting each such 
market. This multi-sector approach could require more management time, staff support and 
expense than would be experienced with a company whose focus is dedicated to a greater 
extent on a single product-type in fewer jurisdictions than is contemplated by Mosaic. 

The investment strategy for Mosaic may include both originating investments and 
acquiring investments in the secondary market. Mosaic’s success may hinge on its ability 
to successfully pursue both of these strategies, although market and other forces may from 
time to time cause Mosaic to pursue one versus the other more vigorously. While most of 
the risks apply to investments made pursuant to both portions of the investment strategy, 
in certain cases the risks relating to the origination portion of the strategy and the risks 
relating to the acquisition portion of the strategy may differ. Prospective investors should 
consider carefully the risks described herein and how they impact each of the two portions 
of the investment strategy, as well as the two portions taken together. 

As part of Mosaic’s general strategy for any Vehicle, Mosaic may enter into various debt 
financing transactions whereby a Vehicle or Vehicles, or any subsidiaries thereof, become 
a borrower to a third-party lender (bank, broker, or other party) on a single asset, a pool of 
assets, or other asset based borrowing such as a loan against a Vehicle’s net asset value.  
Such arrangements may include, for example, a repurchase facility or a revolving credit 
facility (each as applicable and subject to limitations in each Vehicle’s Governing 
Documents). In a repurchase agreement, a party sells certain of its securities or assets to a 
buyer and concurrently agrees to repurchase the securities or assets at a future time and at 
a set price, representing the loan amount plus an interest factor and other fees. During the 
repurchase period, the Vehicles would reinvest the proceeds from the sale and may 
continue to receive certain principal and interest payments on the subject securities and 
assets. Depending on the structure and legal documents, repurchase agreements can have 
effects similar to margin trading and other leveraging strategies that could require “marking 
to market” and posting margin for declines in the value of assets that secure the repurchase 
arrangement. Repurchase agreements also involve the risk that the market value of the 
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securities or assets retained by the Vehicles may decline below the price of the subject 
securities or assets the Vehicles sold but is obligated to repurchase under the repurchase 
agreement. In the event the buyer of subject securities or assets under a repurchase 
agreement files for bankruptcy or becomes insolvent, the Vehicle’s use of the proceeds of 
the agreement may be restricted. Mosaic may cause the Vehicles to enter into a revolving 
credit facility whereby the Vehicles would be required to abide by various financial 
covenants to the lender such as liquidity and net worth requirements. A breach of certain 
covenants could result in the lender taking action against the Vehicles’ assets if the 
Vehicles are unable to become compliant or pay down the outstanding loan on the 
revolving credit facility. The Vehicles’ Governing Documents may limit certain types of 
leverage undertaken by such Vehicles. 

Mosaic generally expects to originate, participate in and/or acquire real estate loans that 
will often be non-recourse to the borrower with the exception of certain “carve outs”, as 
governed by the terms of the respective loan mortgage investments have special inherent 
risks relative to collateral value. To the extent Mosaic makes or acquires subordinated or 
“mezzanine” debt investments, Mosaic does not anticipate having absolute control over the 
underlying collateral as such Mosaic will be dependent upon third-party borrowers and 
agents and will have rights that are subordinate to those of senior lenders. In certain 
circumstances, the Vehicle’s loans may not be secured by a mortgage, but instead by 
limited liability company or partnership interests or by other collateral that may provide 
contractual rights inferior to or more complex than a lender’s customary rights under a 
mortgage or. In any case, in the event of default, the Vehicles’ source of repayment will be 
limited to the value of the collateral and may be subordinate to other lienholders. The 
collateral value of the property may be less than the outstanding amount of Mosaic’s 
investment; in cases in which the Vehicles’ collateral consists of partnership or similar 
interests, the Vehicles’ rights and level of security may be less than if it held a mortgage 
loan. Returns on an investment of this type depend on the borrower’s ability to make 
required payments, and, in the event of default, the ability of the lender to either take over 
the entity and manage through liquidation and/or utilize a foreclosure process and liquidate 
the asset. 

While it is anticipated that debt instruments will generally be held to maturity, the value of 
fixed-income securities that may be held by the Vehicles changes as the general levels of 
interest rates fluctuate. When interest rates decline, the value of fixed-income securities 
can be expected to rise. Conversely, when interest rates rise, the value of such securities 
can be expected to decline. Investments in lower rated or unrated fixed income securities, 
while generally providing greater opportunity for gain and income than investments in 
higher rated securities, usually are less liquid, more volatile and entail greater risk 
(including the possibility of default or bankruptcy of the issuers of such securities). 

Real estate loans originated or acquired by Mosaic may be at the time of their origination 
or acquisition, or may become after origination, participation or acquisition, nonperforming 
for a wide variety of reasons. Such nonperforming real estate loans may require a 
substantial amount of workout negotiations and/or restructuring, which may entail, among 
other things, a reduction in the interest rate and a write-down of the principal of such loan. 
However, even if a restructuring were successfully accomplished, a risk exists that, upon 
maturity of such real estate loan, replacement “takeout” financing will not be available. It 
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is possible that Mosaic may find it necessary or desirable to foreclose on collateral securing 
one or more real estate loans originated or purchased by the Vehicles. The foreclosure 
process can be lengthy and expensive. 

The mezzanine loans in which Mosaic may invest may Include loans secured by one or 
more direct or indirect ownership interests in a company, partnership or other entity 
owning, operating or controlling, directly or through subsidiaries or affiliates, one or more 
commercial properties. Although not directly secured by the underlying real estate, 
mezzanine loans share certain of the characteristics of subordinate loan interests described 
herein. It is expected that the commercial properties owned by such entities are or will be 
subject to existing mortgage loans and other indebtedness. As with subordinate commercial 
mortgage loans, repayment of a mezzanine loan is dependent on the successful operation 
of the underlying commercial properties and, therefore, is subject to similar considerations 
and risks, including certain of the considerations and risks described herein. Mezzanine 
loans may also be affected by the successful operation of other properties, the interests in 
which are not pledged to secure the mezzanine loan. The entity ownership interests 
securing the mezzanine loans may represent only partial interests in the related real estate 
company and may not control either the related real estate company or the underlying 
commercial property. As a result, the effective realization on the collateral securing a 
mezzanine loan in the event of default may be limited. 

Mezzanine loans may also involve certain additional considerations and risks. For example, 
the terms of mezzanine loans may restrict transfer of the interests securing such loans 
(including an involuntary transfer upon foreclosure) or may require the consent of the 
senior lender or other members or partners of or equity holders in the related real estate 
company, or may otherwise prohibit a change of control of the related real estate company. 
These and other limitations on realization on the collateral securing a mezzanine loan or 
the practical limitations on the availability and effectiveness of such a remedy may affect 
the likelihood of repayment in the event of a default. 

Commercial mortgage loans have certain distinct risk characteristics. Mortgage loans on 
commercial properties generally lack standardized terms, which may complicate their 
structure and increase due diligence costs. 

Commercial mortgage loans also tend to have shorter maturities than residential mortgage 
loans and are generally not fully amortizing, which means that they may have a significant 
principal balance or “balloon” payment due on maturity. Mortgage loans with a balloon 
payment involve a greater risk to a lender than fully amortizing loans because the ability 
of a borrower to make a balloon payment typically will depend upon its ability either to 
fully refinance the loan or to sell the property securing the loan at a price sufficient to 
permit the borrower to make the balloon payment. The ability of a borrower to effect a 
refinancing or sale will be affected by a number of factors, including the value of the 
property, the level of available mortgage rates at the time of sale or refinancing, the 
borrower’s equity in the property, the financial condition and operating history of the 
property and the borrower, tax laws, prevailing economic conditions and the availability of 
credit for loans secured by the specific type of property. 

The Vehicles may, subject to their Governing Documents, elect to purchase certain real 
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estate and other securities listed on major stock exchanges, or over the counter, including, 
for example, real estate investment trusts or collateralized debt obligations. Should any 
Vehicle seek to acquire such securities, Mosaic would enter into a relationship with a 
reputable and experienced custodian and/or prime broker, as well as various executing 
brokers. 

First mortgage commercial loans originated by Mosaic, through the Vehicles, generally are 
non-recourse to our borrowers, except for certain carve-outs providing recourse to the 
borrower or certain guarantors (construction loans are generally recourse when originated 
by commercial banks). In addition to a mortgage interest in its loans, Mosaic may also 
require a pledge of equity of the borrower entity, providing the alternative option to 
foreclose on the loan borrower’s legal entity through the Uniform Commercial Code in lieu 
of a real property foreclosure.  Second mortgage loans and mezzanine loans held by a 
Vehicle would be junior to any senior debt and typically only secured by a second mortgage 
or a pledge of equity in the borrower entity, respectively – and would typically be covered 
by various co-lending agreements with the senior lender and other parties.  Junior positions 
present increased risk of principal loss as senior lenders and other senior positions receive 
their principal back prior to any payments to a second mortgage lender, mezzanine lender, 
or other subordinated investment. 

In the event of a real property foreclosure on a commercial mortgage loan, the proceeds 
received by the lender from the foreclosure may be less than the total amount due under 
the loan (including, without limitation, the outstanding principal balance, accrued but 
unpaid interest, default interest, collection costs, and other amounts due under loan). 
However, if the proceeds received by lender exceed the total amount due under the loan, 
lender will be required to remit such excess proceeds to the person or persons legally 
entitled thereto, which may include junior lien holders or the borrower. As an alternative 
to a sale to a third party in a foreclosure action, the Vehicles may elect to credit bid their 
outstanding loan principal to effectively take over the ownership of the underlying 
property. Owning equity in real property presents similar and different risks than being 
solely a lender, which also could result in the Vehicle losing its entire principal value in an 
investment. In addition, owning real property equity presents the opportunity to achieve a 
higher yield than originally intended under the loan depending on the final disposition price 
of the property. 

A portion of Mosaic’s investments may consist of interests in loans originated by banks 
and other financial institutions. The loans invested in by the Vehicles may include term 
loans and revolving loans, may pay interest at a fixed or floating rate and may be senior or 
subordinated. Purchasers of bank loans are predominantly commercial banks, investment 
funds and investment banks. 

Mosaic may acquire interests in bank loans either directly (by way of sale or assignment) 
or indirectly (by way of participation). The purchaser of an assignment typically succeeds 
to all the rights and obligations of the assigning institution and becomes a lender under the 
credit agreement with respect to the debt obligation; however, its rights can be more 
restricted than those of the assigning institution. Participation interests in a portion of the 
debt obligation typically, but not always, result in a contractual relationship only with the 
institution participating out the interest, not with the underlying borrower. If the Vehicles 
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purchases participations, then the Vehicles generally will have no right either to enforce 
compliance by the borrower with the terms of the underlying loan or to set-off obligations 
that the Vehicles may otherwise owe to the borrower. Furthermore, the Vehicles may not 
directly benefit from the collateral supporting the loan in which it has purchased the 
participation. As a result, the Vehicles would assume the credit risk of both the borrower 
and the institution selling the participation. 

Some of Mosaic’s investments may take the form of construction loans. Construction 
financing is traditionally considered a riskier form of financing than financing secured by 
completed commercial properties due to the need of the borrower/developer to execute on 
a specific business plan which includes adherence to time and cost schedules. Were 
construction not to proceed as planned, claims against the borrower may arise. Such claims 
could arise, because, among other things, the construction may take more time and be more 
expensive than anticipated, materials and labor necessary to do the construction may not 
be available on a timely basis or necessary financing may not be obtainable to complete 
construction. If such a claim were successful, delays in payments to the Vehicles may 
result. In addition, properties that have not been completed are less likely to be fully leased 
to tenants. 

It is possible that a given Vehicle may never be fully invested if sufficient investment 
opportunities are not identified or do not exist. The business of identifying and structuring 
debt and/or preferred equity transactions is highly competitive and involves a high degree 
of uncertainty. There can be no assurance that a Vehicle will be able to locate, consummate 
and exit investments that satisfy a Vehicle’s rate of return objectives or realize upon their 
values or that it will be able to invest fully its committed capital. However, certain investors 
may be required to pay annual management fees during the investment period based on the 
full amount of their commitments. 

An investment in a Vehicle should be viewed as illiquid. It is uncertain as to when profits, 
if any, will be realized. Losses on unsuccessful investments may be realized before gains 
on successful investments are realized. The return of capital and the realization of gains, if 
any, may occur only upon the partial or complete disposition of an investment, depending 
on how a particular deal is structured. It is unlikely that there will be a public market for 
the loans held by a Vehicle at the time of their acquisition. A Vehicle will generally not be 
able to sell the loans publicly unless their sale is registered under applicable securities laws, 
or unless an exemption from such registration requirements is available. In addition, in 
some cases a Vehicle may be prohibited by contract or regulatory reasons from selling 
certain securities for a period of time. Before any investment is sold, there may be no 
current return on the investment. Furthermore, the expenses of operating a Vehicle may 
exceed its income, thereby requiring that the difference be paid from a Vehicle’s capital. 
Where a Vehicle holds securities that are listed on a stock exchange or traded over the 
counter, such investments may be liquid in form but the overall market for any specific 
security may not provide sufficient liquidity as compared to a Vehicle’s  position in such 
security at any point in time or at a favorable price. Changes to trading volume and other 
macro-economic factors can influence the price and liquidity of publicly traded securities. 

Investors may have conflicting investment, tax, and other interests with respect to their 
investments in a Vehicle, including conflicts relating to the structuring of investment 
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acquisitions and dispositions. Conflicts may arise in connection with decisions made by 
the Firm regarding an investment that may be more beneficial to one investor than another, 
especially with respect to tax matters. In structuring, acquiring and disposing of 
investments, the Firm will consider the investment and tax objectives of a Vehicle and its 
investors as a whole, not the investment, tax, or other objectives of any investor 
individually or any groups of investors. 

Laws, regulations, and administrative guidance are subject to change, and there is no 
certainty that the legal and/or tax laws in place currently will remain in place into the future. 
Changes in laws could present risks to the Vehicles, and individual investors, that are 
unknown, uncertain, and difficult, if not impossible to predict. The legal and tax structures 
established by Mosaic for its Vehicles could be challenged by authorities causing unknow 
and uncertain risk to the tax positions taken in prior years. 

Increased reliance on internet and web-based programs and applications to conduct 
transactions and store data creates growing operational and cybersecurity risks. Targeted 
cyberattacks or accidental events can lead to breaches in computer and data systems 
security, and subsequent unauthorized access to sensitive transactional and personal 
information held or maintained by the Firm, its affiliates, and third party service providers 
or counterparties. Any breaches that occur could result in a failure to maintain the security, 
confidentiality, or privacy of sensitive data, including personal information relating to 
investors and the beneficial owners of investors, and may lead to theft, data corruption, or 
overall disruption in operational systems. Criminals may use data taken in breaches in 
identity theft, obtaining loans or payments under false identities and other crimes that have 
the potential to affect the value of assets in which the Vehicles invest. The information and 
technology systems of the Firm, the Vehicles and their portfolio companies may be 
vulnerable to damage or interruption from computer viruses, network failures, computer 
and telecommunication failures, infiltration by unauthorized persons and security breaches, 
usage errors by their respective professionals, power outages and catastrophic events such 
as fires, tornadoes, floods, hurricanes and earthquakes. These risks have the potential to 
disrupt the Firm’s ability to engage in transactions, cause direct financial loss and 
reputational damage or lead to violations of applicable laws related to data and privacy 
protection and consumer protection. Cybersecurity risks also necessitate ongoing 
prevention and compliance costs. 

A number of U.S. states and municipal pension plans have adopted so-called “pay-to-play” 
laws, regulations, or policies that prohibit, restrict, or require that individuals or entities 
seeking to do business with state entities, including those seeking investments by public 
retirement funds, disclose payments to and/or contracts with state officials. The SEC has 
adopted rules prohibiting investment advisers from providing advisory services for 
compensation to a government client for two years after the adviser or certain of its 
executives, employees, or agents makes a contribution to certain elected officials or 
candidates. If the Firm, any of its employees or affiliates, or any service providers acting 
on its behalf fail to comply with such laws, regulations, or policies, it could adversely affect 
the Vehicles. 

The Firm’s business operations may be vulnerable to disruption in the case of catastrophic 
events such as fires, natural disaster, terrorist attacks or other circumstances resulting in 
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property damage, network interruption and/or prolong power outages. Although the Firm 
has implemented, or expects to implement, measures to manage risks relating to these types 
of events, there can be no assurances that all contingencies can be planned for. These risks 
of loss can be substantial and could have a material adverse effect on the Firm and 
investments therein. An epidemic outbreak or pandemic, and reactions thereto could cause 
uncertainty in markets and businesses, including the Firm's business, and may adversely 
affect the performance of the global economy, including causing market volatility, market 
and business uncertainty and closures, supply chain and travel interruptions, the need for 
employees and vendors to work at external locations, and extensive medical absences. The 
Firm has policies and procedures to address known situations, but because a large epidemic 
or pandemic may create significant market and business uncertainties and disruptions, not 
all events that could affect the Firm’s business and/or the markets can be determined and 
addressed in advance. The Firm, while operating a physical office space, has the ability to 
operate entirely remotely in the event of one or more events that make accessing or 
travelling to the office not practical, or even impossible, including a pandemic similar to 
COVID-19. 

Generally a Co-Investment Fund provides a less diversified pool of assets, which may be 
as few as a single asset; accordingly, underperformance any single asset may comparatively 
impact the Co-Investment Fund more negatively than a similar investment in the same asset 
by a more diversified Vehicle. In addition to the foregoing  
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Item 9. Disciplinary Information 

Mosaic is required to disclose any legal or disciplinary events that are material to a client’s' 
or prospective client’s evaluation of our advisory business or the integrity of our 
management.  
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Item 10. Other Financial Industry Activities and Affiliations 

Mosaic and/or management personnel of Mosaic advise the Vehicles and their subsidiaries. 
Mosaic (or an affiliate) also generally serves as the managing member/general partner to 
the Vehicles. 

Mosaic Real Estate Investors is an investment platform and a tradename of Mosaic that 
seeks to create investment products that are designed to pursue investment strategies 
focused on capital protection and stability. 
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Item 11. Code of Ethics 

Mosaic has adopted a code of ethics in compliance with applicable securities laws (“Code 
of Ethics”) that sets forth the standards of conduct expected of its Supervised Persons. 
Mosaic’s Code of Ethics contains written policies reasonably designed to prevent certain 
unlawful practices such as the use of material non-public information by the Firm or any 
of its Supervised Persons. 

The Code of Ethics also requires certain of Mosaic’s personnel to report their personal 
securities holdings and transactions and obtain pre-approval of certain investments (e.g., 
initial public offerings, limited offerings, and issuers on a firm ‘restricted list’). This Code 
of Ethics has been established recognizing that some securities trade in sufficiently broad 
markets to permit transactions by certain personnel to be completed without any 
appreciable impact on the markets of such securities. 

The Code of Ethics includes policies and procedures for the review of quarterly securities 
transactions reports as well as initial and annual securities holdings reports that must be 
submitted by the Firm’s access persons. Among other things, the Code of Ethics also 
requires the prior approval by the Chief Compliance Officer of any transactions by access 
persons in securities in a limited offering (e.g., private placement), an initial public offering 
or on Mosaic’s restricted list (as applicable). The Code of Ethics also provides for 
oversight, enforcement and recordkeeping provisions. 

The Code of Ethics further includes the firm's policy prohibiting the use of material non- 
public information. While we do not believe that we have any particular access to non- 
public information, all access persons are reminded that such information may not be used 
in a personal or professional capacity other than in connection with their provision of 
services to Mosaic, and can never be used for trading in securities. 

A copy of the Code of Ethics is available to Mosaic client and prospective clients. You 
may request a copy by email sent to compliance@mosaicrei.com, or by calling us at 
+1.310.929.4600. 

Mosaic serves as the managing member or general partner of the Vehicles. Mosaic has 
responsibility for investment management and administrative matters, such as accounting, 
tax and periodic reporting pertaining to the Vehicles. Mosaic and its affiliates are not 
restricted from forming additional investment funds, entering into other investment 
advisory relationships or engaging in other business activities, even though such activities 
may be in competition with the Vehicles and/or may involve substantial time and resources 
of our Firm and our affiliates. Potentially, such activities could be viewed as creating a 
conflict of interest in that the time and effort of our management personnel and employees 
will not be devoted exclusively to the business of the Vehicles, but could be allocated 
between such businesses and other of our business activities and those of our affiliates. 
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Item 12. Brokerage Practices 

Recommendation of Broker/Dealers for Client Transactions 

Mosaic does not currently have or plan to have any soft-dollar arrangements, and does not 
receive nor plan to receive any soft-dollar benefits for its investment transactions. 
Furthermore, with respect to the Vehicles, Mosaic does not engage in cross trades, block 
trades, or permit directed brokerage. Mosaic’s business model is to typically invest in debt, 
debt-like structured finance instruments collateralized by real estate and other credit-
focused arrangements and consequently, will generally not require the use of a broker or 
the payment of commissions to a broker. Should Mosaic utilize traditional securities 
brokerage firms, Mosaic would work with U.S. based reputable brokers in the industry for 
trade execution and to hold custody of securities. 
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Item 13. Review of Accounts 

Account Reviews 

Mosaic reviews the positions of its accounts (the Vehicles) on an ongoing basis. 

The Vehicles’ third-party administrator, SS&C Technologies, Inc., also generates quarterly 
reports, as described in more detail below, for each investor in the Vehicles, which Mosaic 
reviews and approves prior to distribution. 

Account Statements and Reports 

Clients invested in Vehicles are provided with quarterly summary account statements, 
which shall include capital statements and unaudited financial statements prepared in 
accordance with U.S. GAAP, or such other standard as may be required by law, directly 
from the third-party administrator of the Vehicle. On an annual basis, each Vehicle is 
audited by a national CPA firm, and the tax returns and tax reporting (including Schedule 
K-1 and similar state forms, each as applicable) is also prepared by a national CPA firm. 
Vehicles domiciled outside the United States of America may have additional requirements 
imposed by that country’s laws, rules, and regulations, including but not limited to 
requiring the engagement of an accounting firm qualified to operate in that jurisdiction. 
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Item 14. Client Referrals and Other Compensation 

Client Referrals 

The Firm previously engaged in compensation based relationships with certain third-party 
solicitors/placement agents for successful client investments into certain Vehicles.  As of 
the date of this filing, the Firm has no active or ongoing compensation based third-party 
solicitor/placement agent relationships. 
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Item 15. Custody 

Investors in the Vehicles receive periodic statements directly from the administrator of the 
Vehicles. Annually, investors in all Vehicles receive financial statements audited by a CPA 
firm. 

In addition, as discussed in Item 13, Mosaic may also send periodic supplemental reports 
to clients. Clients should carefully review the statements sent directly by the custodian 
and/or administrator and compare them to those received from Mosaic. 
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Item 16. Investment Discretion 

Clients may hire Mosaic to provide discretionary investment management services, in 
which case, Mosaic enters into investment transactions on behalf of its clients without 
contacting the client prior to each transaction to obtain the client’s permission. 

Mosaic’s discretionary authority includes the ability to do the following without contacting 
the client: 

• Determine the type of investment transaction to enter into; and/or 

• Determine the dollar amount of the investment transaction. 
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Item 17. Voting Client Securities 

Declination of Proxy Voting Authority 

To the extent applicable, Mosaic generally does not accept the authority to vote a client’s 
securities (i.e., proxies) on their behalf. In the event this position changes, Mosaic will 
implement the appropriate policies and procedures and promptly update this Item 17 of the 
Brochure, as necessary. 
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Item 18. Financial Information 

Mosaic is not required to disclose any financial information due to the following: 

• The Firm does not require or solicit the prepayment of more than $1,200 in fees 
six months or more in advance of services rendered; 

• The Firm does not have a financial condition that is reasonably likely to impair its 
ability to meet contractual commitments to clients; and 

• The Firm has not been the subject of a bankruptcy petition at any time during the 
past ten years. 
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