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ITEM 2 - MATERIAL CHANGES

We have the following material changes to report:
e We are updating the custodians with which we make the wrap fee program
available.

¢ We made some clarifying adjustments to our Fees and Compensation.
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ITEM 4 - SERVICES, FEES, AND COMPENSATION

Services

Severin Investments, LLC is an SEC-registered investment adviser with its principal place of
business located in Missouri. Severin Investments, LLC (hereinafter “SI” or “we” or “firm”)
began conductingbusiness in 2013. We are 100% owned by one individual, Jeffrey Severin,
President.

We sponsor the Severin Investments Wrap Fee Program (the "Program"). A wrap fee program
is an advisory program under which a specified fee or fees not based directly on transactions in
the client'saccount is charged for advisory services, which may include portfolio management
or advice concerning the selection of investments and the execution of client transactions.

This Wrap Fee Program Brochure is limited to describing the services, fees, and other
necessary information clients should consider prior to becoming a client within the Program.
For a complete description of the other services and fees offered by our firm, clients should
refer to our Form ADV Part2A: Firm Brochure.

You may obtain a copy of our Firm Brochure by contacting us at Severin Investments, LLC, 211
N Broadway, Suite 2925, St. Louis, MO 63102 or at (314.983.2707) or via email at
info@severininvestments.com.

Model Portfolio Management Program

Through the Program, clients are provided with portfolio management services using model
assetallocation portfolios. Each model portfolio is designed to meet a particular investment
goal. For a description of the models offered by our firm, clients should refer to our Form ADV
Part 2A: Firm Brochure.

We meet with our prospective clients, like you, either in person or via telephone to determine
whether our services described in this Brochure will meet your needs and expectations. It is
our goal to understand who you areand your investment needs by documenting:

1. Your personal information (personal and family goals, objectives and needs;
employment status;net worth, tax bracket)

2. Your tolerance to risk

3. Time horizons

4. Investmentrestrictions

If our services and your needs align, we will enter into an agreement with you which describes
the services, fees, and related information that governs the portfolio management services
described here.

We then document the information gathered on you and your personal obligations. The result
of this activity is a personal Investment Policy Statement (“IPS”). This IPS is the key to our
providing portfolio management services to you. The IPS documents, specifically, your:
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Investment goals

Investment objectives
Investment restrictions (if any)
Risk tolerance

Time horizon

Other information
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The IPS is correlated to our investment models that we maintain which guide our investment
decisionsacross various investment objectives and risk tolerances. The result is a customized
security portfolio which focuses on strategic asset allocation matched to your needs and
objectives.

We provide all our management services on an investment discretionary basis only. The
investmentdiscretionary authority we have is defined in the written advisory agreement we
have with you.

Investment discretion means we have the authority to determine the securities to purchase,
sell, or hold for your account; the amount of the securities to purchase, sell or hold; and the
timing of these transactions.

Clients may impose reasonable restrictions on our discretionary portfolio management
services.

Types of Securities

For an account which exceeds $100,000, or which is maintained at a custodian that allows
fractional shares, our preference is to manage your account assets on an active basis through
the utilization of individual stocks and/or bonds, supplemented with mutual funds or
exchange traded funds (ETFs) as may be necessary or appropriate. Each portfolio includes a
mix of thefollowing asset classes:

Domestic equity, including Real Estate Investment Trusts (or REITS)
Fixed income securities

e American Depositary Receipts (ADRs, which are shares of foreign issuers registered

and tradedon US exchanges)
e Commodity ETFs

¢ Emerging market and international ETFs

For accounts under $100,000, we will manage your account assets on an active basis; however,
theportfolio holdings and investment models we use are limited to ETFs or mutual funds only.
Your IPS drives customization to the appropriate models based upon your individual needs
and objectives.

ETFs in these various models include:

Equity, including REITs (domestic and foreign exposure)
Cash alternatives
Fixed income (domestic and foreign exposure); and

Commodities



Because some types of investments involve certain additional degrees of risk, they will only be
implemented when consistent with the client's stated investment objectives, tolerance for risk,
liquidity, and suitability.

To ensure that our initial determination of an appropriate portfolio remains suitable and that
the account continues to be managed in a manner consistent with the client's financial
circumstances, we will:

1. at least annually, contact each participating client to determine whether there
have been anychanges in the client's financial situation or investment objectives,
and whether the client wishes to impose investment restrictions or modify
existingrestrictions;

2. bereasonably available to consult with the client; and

3. maintain client suitability information in each client's file.

Brokerage Services. In addition to the advisory services, the wrap fee program includes
certain brokerage services of TD Ameritrade, Inc. (“TD Ameritrade”), Charles Schwab & Co.,
Inc. (“Charles Schwab”), Folio Institutional (“Folio”), and LPL Financial LLC (“LPL”) broker-
dealers registered with the Securities and Exchange Commission and members of FINRA and
SIPC. We are independently owned and operated and not affiliated with any broker-
dealer/custodian. One of these firms will act solely as a broker-dealer and not as an investment
advisor to you. It will have no discretion over your account and will act solely on instructions it
receives from us. These firms have no responsibility for our services and undertake no duty to
you to monitor our firm’s management of your account or other services we provide to you.
These firms will hold your assets in a brokerage account and buy and sell securities and
execute other transactions when we instruct them to. We do not open the account for you, but
assist you in opening the account.

Fees

Clients pay an asset-based fee that covers the services provided by Severin Investments, LLC.
The maximum annual fee rate for our services in the Program is 2.0%. The method used to
calculate the fee depends on the account custodian:

LPL Financial: The account is billed quarterly in advance using the value of the client’s account
on the last day of the previous billing cycle. LPL uses a flat fee, meaning the entire account
value is charged at the fee rate indicated by the size of the account. The custodian calculates
and debits the fee.

TD Ameritrade/Charles Schwab: The account is billed monthly in advance based on the average
daily value of the client’s account during the billing cycle. We charge a tiered fee, meaning the
fee is a schedule of rates applicable to different breakpoints. The effective fee rate is the
weighted average of each breakpoint applicable to the account value. Householding of client
accounts to achieve higher breakpoints may be available by agreement with the Client. Severin
Investments uses a third-party software called Black Diamond to calculate the fee, and then
submits the fee to be debited directly from the account.

Folio: The account is billed monthly in advance based on the ending market value of the

6



account on the last business day of the preceding month. We charge a tiered fee, meaning the
fee is a schedule of rates applicable to different breakpoints. The effective fee rate is the
weighted average of each breakpoint applicable to the account value. The custodian calculates
and debits the fee.

Institutional retirement plans are subject to a flat fee rather than a tiered fee. This fee is
determined by abidding process and is subject to negotiation.

The fee schedule below is our maximum fee schedule, which encompasses financial advice,
active portfolio management, and ticket charges. Both asset breakpoints and the fee applied at
each tier may be negotiable. Your specific fee is documented in the Portfolio Management
Agreement we have with you.

Fee Schedule Assets Tiered Fee
Managed: is:
First $500,000 2.00%
Next $500,000 1.50%
Next $4,000,000 1.10%
Over $5 million Negotiable

IRA Accounts custodied at LPL with assets of $250,000 or less will be charged a $40 annual
custody fee by LPL. SI imposes a minimum annual fee of $1,500 per household unless
otherwise negotiated.

Pre-existing advisory clients are subject to SI's minimum account requirements and advisory
fees in effect at the time theclient entered into the advisory relationship.

Fees pro-rated:

The length of the billing cycle depends on the custodian that is used for the account. Accounts
custodied at LPL Financial are billed in advance on a quarterly billing cycle, which may or may
not be calendar quarters. Accounts custodied at TD Ameritrade/Charles Schwab and Folio are
billed in advance on a monthly billing cycle.

For account(s) opened during a billing cycle, portfolio management fees are pro-rated
contingent on the number of days the account was open during the billing cycle that our
services were provided. The date on which the pro-rated fee is charged depends on the
custodian of the account.

LPL Financial: Pro-rated fees for partial billing cycles are based on the value of the account on
the last day of the previous billing cycle. The pro-rated fee is added to the next billing cycle’s
fee, so it appears as one line item on the statement.

TD Ameritrade/Charles Schwab: Pro-rated fees for partial billing cycles are based on average
daily balance of the account during the partial billing cycle. The pro-rated fee is charged along
with the next billing cycle’s fee and is shown as a separate line item on the statement.

Folio: Pro-rated fees are charged based on the starting value of the account and are charged
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immediately. This fee is shown as a separate line item on the statement.

Refunds are also pro-rated based on the number of days the account was open during the
billing cycle.

Fee Payment:

Fees will be debited from the account in accordance with the client authorization in the
Portfolio Management Agreement.

In paying fees for portfolio management services, we request you authorize us, in the Portfolio
Management Agreement we have with you, the direct debiting of our fees:

Fees are Direct Debit: Our advisory fees, as described above, initially and every fee cycle
thereafter, are debited (deducted) from your custodial account(s). This authorization will be
both in the Portfolio Management Agreement we have with you and in the account application
you enter into with yourcustodian.

Your custodian will send you a statement at least quarterly which is mailed directly to you (or
madeavailable electronically) which shows:
e All transactions in your account
e Positions
e Income

* Debits and credits into or out of the account, including the
amount of theadvisory fee paid to SI for the period.

Even though the debit request is calculated on account values as calculated by a third party
(Black Diamond or the custodian), we encourage you to confirm the fee calculation and its
accuracy asprocessed by your custodian.

Termination

The advisory agreement for SI's portfolio management services may be terminated by either
party upon delivery of written notice to the other. Upon termination, SI will cease providing
investment advice and all transactions placed prior to termination will be allowed to settle.
Pre-paid and unearned fees will be refunded by check or credit back to the account within 60
days of termination.

What services are covered by the Program fees? The Program fees pay for our firm's
advisory services to clients under the Program; administrative expenses of the Program;
custody charges for clients’ assets custodied at TD Ameritrade, Inc. (“TD Ameritrade”), Charles
Schwab & Co., Inc. (“Charles Schwab), Folio Insituttional (“Folio”), and LPL Financial LLC
(“LPL”); and brokerage services for Program accounts to the extent trades are conducted
through TD Ameritrade, Charles Schwab, Folio, or LPL.

In placing transactions for your account(s), SI (and not you) is charged a fee, if applicable, for
each transaction we place. We accrue the fees monthly and pay them quarterly. This means that
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Slis paying commission or charges imposed by TD Ameritrade, Charles Schwab, Folio, and LPL
on your behalf.

What services are not covered by the Program fees? Our wrap fee does not cover all fees
and costs. The fees not included in the Program include charges imposed directly by a mutual
fund, index fund, or exchange traded fund which shall be disclosed in the fund’s prospectus
(i.e, fund management fees and other fund expenses), mark-ups and mark-downs, spreads
paid to market makers, fees (such as a commission or markup) for trades executed away from
your Custodian at another broker-dealer, wire transfer fees and other fees and taxes on
brokerage accounts and securities transactions. The Program fees do not include LPL’s
additional custody charge of $40 for IRAs under $250,000.

Additional Information about Program fees. Under the Program, the participant receives
investment advisory services, the execution of securities brokerage transactions, custody, and
reporting services for asingle specified Program Fee. Clients are cautioned that depending on
the level of fees charged by the executing broker-dealer, and the amount of portfolio activity in
the clients' account, the value of the services provided under this Program may exceed the
total cost of such services had they been provided separately. In addition, the Program Fee
may be higher or lower than that charged by other sponsors of comparable wrap fee programs.
Moreover, a disparity in wrap fees may exist between the wrap fees charged to other clients.

General Information

Mutual Fund Fees: All fees paid to SI for investment management services are separate and
distinct from the fees and expenses charged by mutual funds and/or ETFs to their
shareholders. These fees and expenses are described in each fund's prospectus. These fees will
generally include a management fee, other fund expenses, and a possible distribution fee. If the
fund also imposes sales charges, a client may pay an initial or deferred sales charge. A client
could invest in a mutual fund directly, without our services.

In that case, the client would not receive the services provided by our firm which are designed,
among other things, to assist the client in determining which mutual fund or funds are most
appropriate to each client's financial condition and objectives. Accordingly, the client should
review both the fees charged bythe funds and our fees to fully understand the total amount of
fees to be paid by the client and to therebyevaluate the advisory services being provided.

Exchange-Traded Funds. Shares of ETFs held in client accounts are bought and sold on an
exchange and not, like mutual funds, directly from the fund itself. The price of ETF shares
fluctuates in accordance with changes in the net asset value (NAV) per share, as well as in
response to market supply and demand. Accordingly, ETF shares may trade at a price which
differs from NAV per share of the ETF.

Therefore, in evaluating our investment management services, please take into consideration
not only SI's advisory fee, but also the fees and expenses of the underlying securities that we
purchase onyour behalf. You may contact us at any time to discuss these additional expenses or
costs, as they may apply to you.

Grandfathering of Minimum Account Requirements: Pre-existing advisory clients are subject
to SI's minimum account requirements and advisory fees in effect at the time theclient entered
into the advisory relationship. Therefore, our firm's minimum account requirements will differ
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among clients.

Services offered to Family or Friends: Our services are available to family members or friends
of ouremployees at no fee or at fee schedules that are lower than disclosed above.

ERISA Accounts: Sl is deemed to be a fiduciary to advisory clients that are employee benefit
plansor individual retirement accounts (IRAs) pursuant to the Employee Retirement Income
and Securities Act (“ERISA”), and regulations under the Internal Revenue Code of 1986 (the
"Code"), respectively. As such,our firm is subject to specific duties and obligations under ERISA
and the Internal Revenue Code that include among other things, restrictions concerning
certain forms of compensation. To avoid engaging in prohibited transactions, Severin
Investments, LLC may only charge fees for investment advice about products for which our
firm and/or our related persons do not receive any commissions or 12b-1 fees, or conversely,
investment advice about products for which our firm and/or our related persons receive
commissions or 12b-1 fees, however, only when such fees are used to offset SI's advisory fees.

Advisory Fees in General: Clients should note that similar advisory services may (or may not)
beavailable from other registered (or unregistered) investment advisers for similar or lower
fees.

Limited Prepayment of Fees: Under no circumstances do we require or solicit payment of fees
in excess of $1,200 more than six months in advance of services rendered.

Delivery of Brochure

We typically provide all prospective clients this Brochure prior to the agreement. If we provide
this Disclosure Document at the time you entered into these agreements with us, you have the
right to terminate the agreement without penalty within 5 business days of the date you
execute the agreementwith us.

ITEM 5 - ACCOUNT REQUIREMENTS AND TYPES OF CLIENTS

Minimum Account Requirements

There is a minimum of $100,000 required to open an account for participation in this wrap fee
program and a minimum annual fee of $1,500. However, the portfolio manager reserves the
right of discretion in this instance.

The Program's portfolio managers do impose minimum investment requirements for client
participation.

As a condition for program participation, clients are required to direct us to custody their
assets with and to place trades through TD Ameritrade, Charles Schwab, Folio, or LPL
(program brokers). The program brokers are unaffiliated FINRA-member broker-dealers and
the clearing firm and custodian that we use for brokerage accounts. SI has negotiated an
arrangement with the program brokers to provide custodial and brokerage services as part of
the SI Program. As such, we reserve the right to decline acceptance of any client account for
which the client directs the use of a broker dealer/custodian other than the program brokers.
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Types Of Clients
SI provides advisory services in the Program,where appropriate, to:

Individuals
Institutional Retirement Plans
High Net Worth Individuals

Trusts and Estates
Charitable Organizations and Other Entities

ITEM 6 - PORTFOLIO MANAGER SELECTION AND EVALUATION

Portfolio Manager Selection
As previously disclosed, all participating clients' assets are managed by advisory personnel of
our firm. These individuals must possess, minimally, a college degree and/or appropriate

business experience and all required licenses. Please refer to Item 4 for detailed disclosures
regarding the portfolio management services we provide to program clients.

Affiliated Portfolio Managers

As previously disclosed, all client assets in this program are managed by our portfolio
managers. Pleaserefer to Item 4 for a detailed description of the Program’s services and fees.

Portfolio Performance Reporting

Performance-Based Fees

We do not charge advisory fees on a share of the capital appreciation of the funds or securities
in a ClientAccount (performance-based fees).

Methods of Analysis, Investment Strategies, and Risk of Loss

Investment advice is provided by SI's “Investment Committee.” The Committee analyzes
securities we may use for Client’s accounts based upon two methodologies:

1. Fundamental Analysis. Defined as a method of evaluating a security that considers
futureintrinsic value by reviewing related economic, financial, and other factors. We
consider as many data points as we can that might affect the security’s value.

2. Technical Analysis. Defined as an analysis discipline used for forecasting the
direction of stock/market prices through the study of past market data, primarily
price and volume. Many believe technical analysis is a key component of active
portfolio management; we believe that the utilization of both fundamental and

technical analysis provides SI with our best understanding of our conclusions and
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assumptions.

Risks for all forms of analysis

Our securities analysis methods rely on the assumption that the companies whose securities
we purchase and sell, the rating agencies that review these securities, and other publicly
available sources ofinformation about these securities, are providing accurate and unbiased
data. While we are alert to indications that data may be incorrect, there is always a risk that
our analysis may be compromised by inaccurate or misleading information.

Investment Strategies

In concert with our analysis methodology, we utilize a number of tools to conduct our
research/analysis for our investment strategies. We use these strategies in managing client
accounts, provided that such strategies are appropriate for the needs of the client and
consistent with the client's investment objectives, risk tolerance, and time horizons. The tools
we use in the development of these strategies include, but are not limited to:

e Standard and Poors
e Marketdata
o Liquidity debt ratios
o 52-week average forecasts
¢ Internal research; and
e Charting software to best align portfolio decisions with risk / reward objectives

We also may determine to overweight or underweight a certain market sector or market
capitalization of a security based on our assessment of the various data points.

We utilize our model portfolios as a guide to build efficient portfolios for each client, based
upon their IPS and the resulting correlation between needs and each model.

Asset allocation also attempts to mitigate portfolio exposure (risk) by covering all equity
sectors, and insome cases, asset classes. When using cash or the fixed income asset class, we
may include:

Short, intermediate or long-term US Treasury securities
Credit bonds

Agencies

Corporates

Municipal bonds

Preferred equity

Using the investment platforms made available to us by the program brokers, we have access
to over 8,000 no-load or load-waived mutual funds from more than 450 fund families. We also
can purchase, sell, or hold:

Individual stocks

Bonds

ETFs

UITs

Alternative assets (we access these typically through ETFs)
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e Options
e Other

Risk of Loss:

Investments in securities always carry the potential for the risk of loss. Your decision to invest
in securitiescarries the potential for a loss of your invested assets (your principal amount) or
any appreciation of your holdings that have not been realized (those securities that were not
sold to lock in the appreciation, i.e., profit). Losses in an investment portfolio are an event you
should be prepared to bear.

Voting Client Securities
SI does not accept the authority or responsibility to vote proxies on behalf of any portfolio

management Client. You retain the right to vote your portfolio’s proxy materials as you receive
themdirectly from your custodian.

ITEM 7 - CLIENT INFORMATION PROVIDED TO PORTFOLIO MANAGERS

Individuals affiliated with our firm are responsible for developing an initial financial profile of
the prospective client. Prior to opening an account, we assist in determining a participant's
profile for the Program by obtaining from the client appropriate information (i.e., investment
objectives, risk tolerance, time horizon, and any reasonable restrictions the client wishes to
impose upon the management of theaccount). Initial investment strategy is jointly determined
based on an assessment of the information provided by the client.

While we provide the client with periodic reminders, it remains the client's responsibility to
advise us of any changes to the information previously provided that might impact the ongoing
suitability of any priordetermined investment strategies and/or objectives.

SI will directly contact each Program client at least annually to verify that there has been no
change in the client's financial circumstances and/or investment objectives, and determine
whether the client wishes to impose any reasonable restrictions on the management of the
account(s).

ITEM 8 - CLIENT CONTACT WITH PORTFOLIO MANAGERS
As previously described, SI does not utilize third party mangers for the implementation of the
Program. SI investment adviser representatives are reasonably available to consult with clients
regarding the status of their account.
ITEM 9 ADDITIONAL INFORMATION

Disciplinary Information

We are required to disclose any legal or disciplinary events that are material to a client's or
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prospectiveclient's evaluation of our advisory business or the integrity of our management.

Our firm and our management personnel have no reportable disciplinary events to disclose.

Other Financial Industry Activities and Affiliations

Management personnel of our firm and our employees, in their individual capacities, are
licensed insurance agents. As such, these individuals can receive separate, yet customary
commission compensation resulting from implementing insurance product transactions on
behalf of advisory clients. Clients, however, are not under any obligation to engage these
individuals when considering implementation of advisory recommendations. The
implementation of any or all recommendations is solely at the discretion of the client.

Clients should be aware that the receipt of additional compensation by SI and its management
persons or employees creates a conflict of interest that may impair the objectivity of our firm
and these individuals when making advisory recommendations. Clients are not under any
obligation to engage SI's management personnel and employees when considering
implementation of advisory recommendations. The implementation of any or all
recommendations is solely at the discretion of the client. SI endeavors at all times to put the
interest of its clients first as part of our fiduciary duty as a registered investment adviser; we
take the following steps to address this conflict:

e we disclose to clients the existence of all material conflicts of interest, including the
potential for our firm and our employees to earn compensation from advisory clients
in addition to our firm's advisory fees;

e we disclose to clients that they are not obligated to purchase recommended
investment products from our employees or affiliated companies;

e we collect, maintain and document accurate, complete and relevant client background
information, including the client’s financial goals, objectives and risk tolerance;

e we conduct regular reviews of each client account to verify that all recommendations
made to a client are suitable to the client’s needs and circumstances;

e we require that our employees seek prior approval of any outside employment activity
so that we may ensure that any conflicts of interests in such activities are properly
addressed;

e we periodically monitor these outside employment activities to verify that any
conflicts of interest continue to be properly addressed by our firm; and

e we educate our employees regarding the responsibilities of a fiduciary, including the
need for a reasonable and independent basis for the investment advice provided to
clients.

Code of Ethics, Participation or Interest in Client Transactions, & Personal Trading

Our firm has adopted a Code of Ethics which sets forth high ethical standards of business
conduct that we require of our employees, including compliance with applicable federal
securities laws.

SI and our personnel owe a duty of loyalty, fairness and good faith towards our clients, and
have anobligation to adhere not only to the specific provisions of the Code of Ethics but to the
14



general principles that guide the Code.

Our Code of Ethics includes policies and procedures for the review of quarterly securities
transactions reports as well as initial and annual securities holdings reports that must be
submitted by the firm’s access persons. Among other things, our Code of Ethics also requires
the prior approval of any acquisition of securities in a limited offering (e.g., private placement)
or an initial public offering. Our code also provides for oversight, enforcement, and
recordkeeping provisions.

SI Code of Ethics further includes the firm's policy prohibiting the use of material non-public
information. While we do not believe that we have any particular access to non-public
information, all employees are reminded that such information may not be used in a personal
or professional capacity.

A copy of our Code of Ethics is available to our advisory clients and prospective clients. You
may request acopy by email sent to info@severininvestments.com, or by calling us at 314-983-
2707.

SI and individuals associated with our firm are prohibited from engaging in principal
transactions and agency cross transactions.

Our Code of Ethics is designed to assure that the personal securities transactions, activities,
and interests of our employees will not interfere with (i) making decisions in the best interest
of advisory clients and (ii) implementing such decisions while, at the same time, allowing
employees to invest for their own accounts.

Our firm and/or individuals associated with our firm may buy or sell for their personal
accounts securitiesidentical to or different from those recommended to our clients. In addition,
any related person(s) may have an interest or position in certain securities which may also be
recommended to a client.

It is the express policy of our firm that no person employed by us may purchase or sell any
security that is being purchased or sold for a client’s advisory account prior to the
transaction(s) being implemented for a client’s advisory account, thereby preventing such
employee(s) from benefiting from transactions placedon behalf of advisory accounts.

We may aggregate our employee trades with client transactions where possible and when
compliant withour duty to seek best execution for our clients. In these instances, participating
clients will receive an average share price and transaction costs will be shared equally and on a
pro-rata basis. In the instanceswhere there is a partial fill of a particular batched order, we will
allocate all purchases pro-rata, with each account paying the average price. Our employee
accounts will be excluded in the pro-rata allocation.

As these situations represent actual or potential conflicts of interest to our clients, we have
established the following policies and procedures for implementing our firm’s Code of Ethics,
to ensure our firm complies with its regulatory obligations and provides our clients and
potential clients with full and fair disclosure of such conflicts of interest:

1. No principal or employee of our firm may put his or her own interest above the
interest of an advisory client.

2. No principal or employee of our firm may buy or sell securities for their personal
portfolio(s) where their decision is a result of information received as a result of his
or her employment unless the information is also available to the investing public.

3. It is the express policy of our firm that no person employed by us may purchase or
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sell any security prior to a transaction(s) being implemented for an advisory account.
This prevents such employees from benefiting from transactions placed on behalf of
advisory accounts.

4. Our firm requires prior approval for any IPO or private placement investments by
related persons of the firm.

5. We maintain a list of all reportable securities holdings for our firm and anyone
associated with this advisory practice that has access to advisory recommendations
("access person"). These holdings are reviewed on a regular basis by our firm's Chief
Compliance Officer or his/her designee.

6. We have established procedures for the maintenance of all required books and
records.

7. All clients are fully informed that related persons may receive separate commission
compensation when effecting transactions during the implementation process.

8. Clients can decline to implement any advice rendered, except in situations where our
firm is granted discretionary authority.

9. All our principals and employees must act in accordance with all applicable Federal
and State regulations governing registered investment advisory practices.

10. We require delivery and acknowledgment of the Code of Ethics by each supervised
person of our firm.

11. We have established policies requiring the reporting of Code of Ethics violations to

our senior management.
12. Any individual who violates any of the above restrictions may be subject to
termination.

Review of Accounts

Account / portfolio reviews are conducted periodically to confirm that performance is
consistent with our expectations, our model portfolios and Client’s IPS. The frequency and
scope of the reviews depends on several factors, including but not limited to:

* Contributions or withdrawals of cash from an account

* Change in the investment restrictions or investment objectives
* (lient requests, such as tax-loss harvesting

* Questions regarding performance or structure

* Dramatic market or world events

Due to the customized nature of our services, reviews are conducted informally on a continual
basis by monitoring our securities held, the models and transactions, and other factors.

We review all accounts at least on a yearly basis. A more frequent review may be conducted
when you alert us to a change in your personal or family obligations. As a result, we do request
that you contact us should any changes occur in your personal financial situation which may
impact the investment management services we provide to you.

All clients receive account statements from their custodian on at least a quarterly basis.
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Client Referrals and Other Compensation

Client Referrals: SI currently has no client referral agreements.

Solicitors:_Our firm may pay referral fees to independent persons or firms ("Solicitors") to
introduce clients to us. Whenever we pay a referral fee, we require the Solicitor to provide the
prospective client with a copy of this document (our Firm Brochure) and a separate disclosure
statement that includes the following information:

e the Solicitor’s name and relationship with our firm;

e that the endorsement was provided by someone other than a current client;

e that cash compensation was provided in exchange for the endorsement;

e a brief statement of material conflicts on the part of the person providing the
endorsement, resulting from their relationship with SI;

e the material terms of the compensation arrangement, including a description of the
compensation to be provided to the person for making the endorsement;

As a matter of firm practice, SI does not charge higher advisory fees to clients referred by
Solicitors.

Other Compensation: SI and its associated persons may receive additional non-cash
compensation from product sponsors. However, such compensation may not be tied to the
sales of any products. Compensation may include suchitems as gifts valued at less than $100
annually. It may also include an occasional dinner or ticket to a sporting event, or
reimbursement in connection with educational meetings or marketing or advertising
initiatives. Product sponsors may also pay for education or training events that may be
attended by SI's employees and associated persons.

Financial Information

As an advisory firm that has discretionary authority for client accounts, we are required to
disclose any financial condition that is reasonably likely to impair our ability to meet our
contractual obligations. SI has no financial circumstances to report.

Under no circumstances do we require or solicit payment of fees in excess of $1,200 per client
more than six months in advance of services rendered. Therefore, we are not required to
include a financial statement.

SI has not been the subject of a bankruptcy petition at any time during the past ten years.
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