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Item 2: Material Changes 

Since our last brochure update on March 30, 2022, we have had no material changes. 

If you have questions or if you would like a copy of our Brochure, please contact us at 24800 Denso 
Drive, Suite 300, Southfield, Ml 48033 or by telephone at (248) 948-7900. 
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Firm Description 

Discretionary 

Non-Discretionary 

Total 

$  1,289,317,552.00  

$  22,100,181.00  

$  1,311,417,733.00 

Types of Advisory Services 

Financial Planning Services 



Investment Management Services 

Tailored Relationships 

Determining Suitability 



Regulation Best Interest (Reg. BI) 

Conflicts of Interest 





 

 
 

Financial Planning Services Fees 

Investment Advisory Services Fees 



ACCOUNT VALUE QUARTERLY FEE ANNUALIZED FEE 



Calculation of fees 

Additional expenses not included in the Asset-based fees 











f
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









Additional Disclosures regarding AMBASSADOR Accounts: 

Administrative-Only Assets 

Asset-based Fee Aggregation 
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Mutual Fund and ETF considerations 
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Billing on Cash Balances 



Alternative Investments Considerations 
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Other Investment Considerations 






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Buying Securities on Margin and Margin Interest 
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Termination of Agreement 
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Compensation for the Sale of Securities or Other Investment Products 



Method of Analysis 

Investment Strategies 
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Risk of Loss 





















• Environment, Social, and Governance Investment Criteria Risk: If a portfolio is subject to certain
environmental, social and governance (ESG) investment criteria it may avoid purchasing certain securities for ESG
reasons when it is otherwise economically advantageous to purchase those securities, or may sell certain securities for
ESG reasons when it is otherwise economically advantageous to hold those securities. In general, the application of the
portfolio’s ESG investment criteria may affect the portfolio’s exposure to certain issuers, industries, sectors and
geographic areas, which may affect the financial performance of the portfolio, positively or negatively, depending on
whether these issuers, industries, sectors or geographic areas are in or out of favor. An adviser can vary materially from
other advisers with respect to its methodology for constructing ESG portfolios or screens, including with respect to the
factors and data that it collects and evaluates as part of its process. As a result, an adviser's ESG portfolio or screen
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

Center for Financial Planning and its IARs have no disciplinary history. 

may materially differ from or contradict the conclusions reached by other ESG advisers concerning the same issuers. 
Further, ESG criteria are dependent on data and are subject to the risk that such data reported by issuers or received 
from third-party sources may be subjective, or it may be objective in principle but not verified or reliable.

Structured Notes: Below are some specific risks related to the structured notes recommended by our firm:

• Complexity: Structured notes are complex financial instruments. Clients should understand the reference 
asset(s) or index(es) and determine how the note’s payoff structure incorporates such reference asset(s) or 
index(es) in calculating the note’s performance. This payoff calculation may include leverage multiplied by the 
performance of the reference asset or index, protection from losses should the reference asset or index produce 
negative returns, and/or fees. Structured notes may have complicated payoff structures that can make it difficult 
for clients to accurately assess their value, risk and potential for growth through the term of the structured note. 
Determining the performance of each note can be complex and this calculation can vary significantly from note to 
note depending on the structure. Notes can be structured in a wide variety of ways. Payoff structures can be 
leveraged, inverse, or inverse-leveraged, which may result in larger returns or losses. Clients should carefully read 
the prospectus for a structured note to fully understand how the payoff on a note will be calculated and discuss 
these issues with our firm.

• Market risk: Some structured notes provide for the repayment of principal at maturity, which is often referred to 
as “principal protection.” This principal protection is subject to the credit risk of the issuing financial institution. 
Many structured notes do not offer this feature. For structured notes that do not offer principal protection, the 
performance of the linked asset or index may cause clients to lose some, or all, of their principal. Depending on 
the nature of the linked asset or index, the market risk of the structured note may include changes in equity or 
commodity prices, changes in interest rates or foreign exchange rates, and/or market volatility.

• Issuance price and note value: The price of a structured note at issuance will likely be higher than the fair 
value of the structured note on the date of issuance. Issuers now generally disclose an estimated value of the 
structured note on the cover page of the offering prospectus, allowing investors to gauge the difference between 
the issuer’s estimated value of the note and the issuance price. The estimated value of the notes is likely lower 
than the issuance price of the note to investors because issuers include the costs for selling, structuring, and/or 
hedging the exposure on the note in the initial price of their notes. After issuance, structured notes may not be re-
sold on a daily basis and thus may be difficult to value given their complexity.

• Liquidity: The ability to trade or sell structured notes in a secondary market is often very limited, as structured 
notes (other than exchange-traded notes known as ETNs) are not listed for trading on securities exchanges. As a 
result, the only potential buyer for a structured note may be the issuing financial institution’s broker-dealer affiliate 
or the broker-dealer distributor of the structured note. In addition, issuers often specifically disclaim their intention 
to repurchase or make markets in the notes they issue. Clients should, therefore, be prepared to hold a 
structured note to its maturity date or risk selling the note at a discount to its value at the time of sale.

• Credit risk: Structured notes are unsecured debt obligations of the issuer, meaning that the issuer is obligated 
to make payments on the notes as promised. These promises, including any principal protection, are only as 
good as the financial health of the structured note issuer. If the structured note issuer defaults on these 
obligations, investors may lose some, or all, of the principal amount they invested in the structured notes as well 
as any other payments that may be due on the structured notes.
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Securities Brokerage 

Arrangements with Affiliated Entities 
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Investment of Cash Reserves 

•
•
•
•
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Code of Ethics 

Participation or Interest in Client Transactions 
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Personal Trading 

Selecting Brokerage Firms 

Soft Dollars 
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Economic Benefits From Our Relationship with Raymond James 

Best Execution 

Order Aggregation 

Periodic Reviews 

Regular Reports 
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including asset allocation, performance and transactions. 

Clients engaging in hourly financial planning services will receive no regular reports from The Center except as 
contracted for and agreed upon at the inception of the advisory relationship. 

Item 14: Client Referrals and Other Compensation 

We have been fortunate to receive many client referrals over the years. The referrals come from current clients, 
estate planning attorneys, accountants, and other similar sources. The Center does not compensate referring parties 
for these referrals at this time. 

We may receive commissions as a result of clients choosing to purchase variable products through their IAR in his or 
her capacity as an insurance agent and registered representative, commissions will be earned by the IAR as 
described in Item 10. 

In addition to the fee-based compensation we receive for providing advisory services, we may earn commissions for 
transactional business in accordance with RJFS published commission schedule. At the conclusion of each year, 
qualifying advisers are awarded membership in RJFS' recognition clubs, which may provide for travel expenses and 
fees for attendance at industry conferences on behalf of The Center. Qualification for the recognition clubs is based 
upon a combination of the annual production (both advisory and transactions), total client assets under 
administration with RJFS, and the professional certifications acquired through educational programs. 

We do not accept referral fees or any form of remuneration from other professionals when a prospect or client is 
referred to them. 

Item 15: Custody 

The Center does not have physical custody of any Client funds and/or securities. However, The Center may be 
deemed to have custody over Client funds and/or securities because of the fee deduction authority granted by the 
Client and in certain situations where The Center accepts signed standing letters of authorization at the request of a 
client to transfer assets to a specific third party on their behalf. Our registered broker/dealer, Raymond James, 
maintains custody of your securities. For IRA accounts, Raymond James Trust of New Hampshire is custodian and 
RJA is sub-custodian.

When acting as custodian, Raymond James & Associates will deliver, not less than quarterly, an account statement 
to you detailing your account's securities holdings, cash balances, dividend and interest receipts, account purchases 
and sales, contributions and distributions from the account and the realized and unrealized gains or losses 
associated with securities transactions effected in your account.

The account statements from your custodian(s) will indicate the amount of our advisory fees deducted from your 
account. You should carefully review account statements for accuracy. If you have questions regarding your account 
of if you did not receive a statement from your custodian, please contact our firm at (248) 948-7900.

You are urged to review and compare all account statements and other reports provided by Raymond James & 
Associates and The Center's client portal and outside custodians (if applicable). If your account assets are held by a 
custodian other than RJA, the prices shown on your account statements provided by the custodian may be different 
from the prices shown on statements and reports provided by RJA due to the use of different valuation sources 
(pricing vendors) or reporting methodologies (trade date versus settlement date, accrued income, long or short 
margin balances, etc.) by the custodian and RJA.
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Discretionary Authority for Trading 

Limited Power of Attorney 
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Center for Financial Planning, Inc. has not been subject to bankruptcy and is unaware of any financial condition 
that is reasonably likely to impair its ability to meet contractual commitments. 

Item 19: Requirements for State-Registered Advisers 

We are a federally registered investment adviser; therefore, we are not required to respond to this item. 




