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Item	1.		Introduction	 

DMK Advisor Group, Inc., (“DMK”) is providing this Customer Relationship Summary (“CRS”) as part of Regulation Best 
Interest (“REG BI”). Our firm makes recommendations under REG BI and is providing this document to give you 
more information about our relationship with you, as a client. Throughout this summary we have called out some 
“conversation starters” which you may wish to discuss with us as you get to know us better.  We have identified these 
items as bullet points throughout this summary.  

DMK believes that communication and transparency are the foundation of its relationship with clients and will always 
strive to provide you with complete and accurate information.  DMK encourages all current and prospective clients to 
read this Relationship Summary and discuss any questions you may have with your Adviser.  

DMK’s business activities are organized and regulated as either a federally Regulated Investment Adviser (RIA) with the 
Securities Exchange Commission, and/or as a FINRA-registered Broker-Dealer (BD), and member of SIPC and the MSRB.  
In Wall Street parlance, we are sometimes referred to as a “hybrid” firm because we operate both RIA and BD 
businesses.  DMK provides brokerage, financial planning, and advisory services to Individuals, High Net and Ultra High 
Net Individuals, Families, Trusts, Estates Corporations, and Retirement Plans.  

Brokerage and Investment Advisory services and fees differ, and it is important for you to understand these differences. 
Free and simple tools are available to research firms and financial professionals at www.investor.gov and 
www.brokercheck.finra.org , which provide information about DMK, broker-dealers, investment advisers, and investing.  

For additional information: Please reference our Reg BI Disclosure, Form ADV Part 2A, Wrap Brochure, www.investor.gov 
, www.brokercheck.org , your account opening documents and/or our website www.dmkadvisorgroup.com. 

Item	2.		What	investment	services	and	advice	can	you	provide?	 

There are different ways you can get help with your investments.  You should carefully consider which types of accounts 
and services are right for you.  All of our services are designed to take into account your investment objectives, your risk 
tolerance, your time horizon, and other financial decisions important to you.  

Depending on your needs and investment objectives, we can provide you with services in a brokerage account, 
investment advisory account, or both at the same time.  This document gives you a summary of the types of services we 
provide and how you pay.  Please feel free at any time to ask us for more information.  

Broker-Dealer Services Investment Adviser Services 
Types of Relationships and Services. Our accounts and services fall into two categories. 

We offer traditional brokerage services where we 
provide individualized recommendations for you which 
are discussed with you prior to transacting any 
purchase or sale.   

We offer wealth management services through  the Investment 
Advisory arm of our business where we provide you with 
ongoing, professional advice and management of your 
portfolio.  We will discuss your investment goals, design, with 
you, a strategy to achieve your investment goals, and regularly 
monitor your account.  We will contact you (by phone or email) 
at least annually to discuss your portfolio.  But, you are free to 
call us at any time.  

If you open a brokerage account, you will pay us a 
transaction- based fee, generally referred to as a 
commission, every time you buy or sell an investment.  

If you open an Advisory account, you will pay an asset-based 
fee for our Advisory services.  

We have no account minimums for brokerage clients.  We have account minimums for Advisory clients starting at a 
minimum of $2,000.00.  

 



We do not take custody of your assets (money, 
securities) and instead have engaged National Financial 
Services to provide third-party clearing and custody 
services for our brokerage customers.  

We do not take custody of your assets (money, securities) and 
instead have engaged National Financial Services to provide 
third-party clearing and custody services for our Advisory 
clients.  

Accounts that are under brokerage services only means 
that we help guide you towards investments that are 
suitable to your financial needs and circumstances, but 
we do not exercise discretionary, day-to-day 
management of your account.  You may select 
investments, or we may make recommendations on 
investments for your account, but the ultimate 
investment decision for your investment strategy and 
the purchase or sale of investments will be yours.  

You can choose an account that allows us to buy and sell 
investments in your Advisory account without asking you in 
advance (a "discretionary account") or we may give you advice 
and you decide what investments to buy and sell (a "non- 
discretionary account"), as discussed in our Firm Brochure.  

The investment products utilized within our brokerage 
services include one or more of the following: common 
and preferred stocks, fixed income offerings including 
corporate, government and municipal securities, 
mutual funds, exchange traded funds and cash and 
cash-alternatives including money market funds, 
certificates of deposit, and bank deposit accounts.  

The investment products utilized within our investment 
strategies include one or more of the following: mutual funds, 
exchange traded funds, and cash and cash-alternatives 
including money market funds. 

This is a transactional, commission-based relationship 
that differs from the fee-based, managed portfolios and 
planning services we offer through our Advisory 
platform and is more limited in scope of services 
provided.  

We also offer customized financial planning which may include 
budgeting, cash flow and asset/liability assessments, retirement 
planning and more for Advisory and non-Advisory clients on an 
hourly or flat fee engagement.  

Conversation Starter:  

• Given my financial situation, should I choose an Investment Advisory service? Should I choose a Brokerage 
service? 	Should I choose both types of services? Why? 	

• How will you choose investments to recommend to me? 	
• What is your relevant experience, including your licenses, education, and other qualifications? What do these 

qualifications mean? 	

For additional information: Please reference our Reg BI Disclosure, Form ADV Part 2A, Wrap Fee Program Brochure, your 
account documents provided when opening your account and/or our website www.dmkacdvisorgroup.com. 	

Item	3.	What	fees	will	I	pay?	
	
Management Fees (or Advisory fees):  These are asset-based fees charged by DMK associated with the day- to-day 
responsibilities of monitoring and managing your Advisory account.  Our fees range from 0.75% to 2.50% annualized, 
charged quarterly in advance, based on the prior period’s ending balance of your managed assets.  The specific fee rate 
applicable to your account is based on the amount and composition of assets, the investment strategy chosen, the 
financial services required and is agreed upon and fully disclosed in your Investment Advisory Agreement. 	

Our management fee covers implementing your chosen investment strategy, ongoing monitoring of your assets, 
assessing relevant economic and financial metrics that may affect your portfolio, and decision-making associated with 
purchases and sales of holdings in your portfolio.  It includes additional wealth management services provided by our 
Financial Advisers, and account service activities provided by our Client Service staff.  Additionally, it includes all account 
reviews, account reporting, and written commentaries, updates, and consultations with our Financial Advisers or 
Investment Managers, and coordination or consultations with your attorney, accountant, or other related professional 
services. 	

Transaction Charges:  These are the costs incurred upon the purchase or sale of holdings in your managed portfolio with 
DMK.  Charges vary based on two variables.  First, they relate to the specific class of assets bought or sold (stock, bond, 



mutual fund, etc.), the unit size (# shares), and aggregate value of the position.  Second, costs may be charged by the 
custodian of your account, whether they are charged to you directly by the custodian or charged to our broker-dealer 
for processing the transaction on your behalf, in which case we pass that charge on to you with any adjustments for our 
internal costs.  We use National Financial Services as your asset custodian. 	

Commission Charges:  Commissions represent the compensation we receive if acting as your “broker” when providing 
investment recommendations in brokerage-only accounts, and we subsequently buy or sell securities on your behalf 
based on recommendations we have made to you, or unsolicited transactions you have instructed us to make.  These 
commission charges are made through our broker-dealer arm.  The commission on each transaction depends on the 
asset bought or sold (stock, bond, mutual fund, etc.), the unit size (# shares), maturity date, credit quality, and aggregate 
value of the position.  For brokerage-only accounts, in accord with regulatory guidance commission charges will never 
exceed 5% of an individual transaction, subject to a minimum commission of $50.00 per transaction and a $25,00 
transaction fee.  

Additional Fund-Related Charges: In the case of purchasing so-called “load” mutual funds or variable annuities, we 
receive compensation (commissions) directly from the fund or insurance company.  This typically ranges from less than 
1.00%, up to 5.75%, depending on the size of the purchase, and the compensation schedule of the fund company.  In 
general, the larger the purchase the lower the charge on a percentage basis.  These commission charges are included in 
the share “offering” price of the fund when purchased; the net asset value (“NAV”) of the fund represents the true 
liquidating market value of mutual fund, and the differential between the offering price and the NAV at the time of 
purchase is representative of the fees charged.  As compensation for providing ongoing information and services to you 
as it relates to your investment in that fund, fund companies pay our broker dealer a servicing fee, sometimes referred 
to as a “trail” or 12b1 fee.  This is commonly 1/4 of 1% per year, or 25bp (basis points).  This equates to $25 per year for 
$10,000 of investment market value.  

Other Costs. Investment Product Costs:  Some investment holdings in our managed accounts, typically “pooled” 
investments such as mutual funds, exchange traded funds, or variable annuities, contain embedded expenses related to 
management and operational costs of the fund itself.  These costs are deducted from the assets of the fund, by the fund 
company/sponsor and retained by that company.  This means that the net returns of the fund are reduced by the 
amount of those fees.  None of these product costs are levied or received by DMK and we assess the impact of fund 
costs against the attributes of a fund before purchasing it for your account.  

Incidental costs:  For certain non-trade related transactions such as wire transfers you will incur additional charges. 
These charges are detailed in your account opening documentation and/or Service Agreement.  You will pay fees and 
costs whether you make or lose money on your investments.  Fees and costs will reduce any amount of money you 
make on your investments over time.  Please make sure you understand what fees and costs you are paying.  

Conversation Starter:  

• Help me understand how these fees and costs might affect my investments. 	
• If I give you $10,000 to invest, how much will go to fees and costs and how much will be invested for me? 	

For additional information: Please reference our Reg BI Disclosure, SEC Form ADV Part 2A, the Wrap Fee Program 
Brochure, your account documents provided when opening your account and/or our website for other regulatory 
documents at https://www.dmkadvisorgroup.com/Resources.html.  	

• What are your legal obligations to me when providing recommendations as my broker-dealer or when acting 
as my investment adviser? How else does your firm make money and what conflicts of interest do you have? 	

When we provide you with a recommendation as your broker-dealer or act as your Investment Adviser, we must 
act in your best interest and not put our interest ahead of yours.  At the same time, the way we make money 
creates some conflicts with your interests. You should understand and ask us about these conflicts because they 
can affect the recommendations and investment advice we provide to you. 

 



Conversation Starter: 	

• How might your conflicts of interest affect me and how will you address them?  
• How do your financial professionals make money? 

 
Our brokerage registered representatives are compensated by commissions earned and our investment advisers 
are compensated by receiving a fee, based on assets under management.  

Broker-Dealer Services Investment Adviser Services 
Our Legal Obligations to You. We must abide by certain laws and regulations in our interactions with you. 

When we provide any brokerage service to you, we must treat 
you as would a fiduciary and comply with all SEC, FINRA, MSRB, 
and State securities laws-based regulatory obligations, including 
but not limited to high standards of commercial honor and 
principles of trade and transaction-based suitability obligations.  

When we provide any Advisory service to you, we are 
held to a fiduciary standard that covers our entire 
investment Advisory relationship with you.  As a 
fiduciary, we uphold a duty of care, loyalty, fairness and 
good faith toward you and we seek to mitigate (or 
eliminate) potential conflicts of interest.  

How else does our firm make money? + The identification of our conflicts of interest 
Our interests can conflict with your interests at times. When we 
provide recommendations, we must disclose these conflicts to 
you and, when possible, work to either mitigate or eliminate 
those conflicts of interest.  

Our interests can conflict with your interests at times. 
When we provide advice, we must disclose these 
conflicts to you and, when possible, work to either 
mitigate or eliminate those conflicts of interest.  

Trades directed by our advisory arm through our brokerage arm could be deemed to create a potential conflict of 
interest.  DMK Advisory personnel, however, endeavor always to put the interest of their clients first as part of our 
fiduciary duty as registered investment advisers. 
The custodian of our client accounts offer sweep accounts, in which the excess cash balances of your securities account 
are swept into an interest paying account daily.  Our default position is that the client select the bank deposit sweep 
account option because it offers the greatest flexibility to quickly access cash reserves for the purchase of securities or 
withdrawal of funds.  Since DMK acts as the designated broker-dealer for customer/client accounts held at National 
Financial Services, customers/clients should be aware that DMK earns no sweep account revenue sharing from NFS.  

Item	4.		Do	you	or	your	financial	professionals	have	legal	or	disciplinary	history?		

Yes.  https://brokercheck.finra.org/individual/summary/841225  

You can learn more about our firm at www.investor.gov and www.brokercheck.com.  Your financial adviser’s history and 
information can be found on ADV Part 2B. and www.brokercheck.com.  

Conversation Starter: 
•	As a financial professional, do you have any disciplinary history? For what type of conduct?  

Item	5.		Where	can	I	go	for	more	information?	 

For more information about our firm, we encourage you to go to https://adviserinfo.sec.gov , our website 
www.dmkadvisorgroup.com , and https://brokercheck.finra.org/firm/summary/41067.  You may call Hal Schwartz (CEO) 
at (303)0470-5664 or Stephen Kohn (President/CCO) at (303) 880-4304 with any question or concern regarding DMK. 
Finally, you may request a written copy of DMK’s Client Relationship Summary at any time, at no charge.  

Conversation Starter:  

• Who is my primary contact person? Is he or she a representative of an Investment Adviser or Broker-Dealer? 	
• Whom can I talk to if I have concerns about how this person is treating me? 	

For additional information: Please reference our Reg BI Disclosure, Form ADV Part 2A, Wrap Brochure, www.investor.gov, 
www.brokercheck.org and other documents at  https://www.dmkadvisorgroup.com/Resources.html 	


