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EASTSIDE FINANCIAL ADVISORS, LLC
is registered with the Securities and Exchange Commission (SEC)
as a broker-dealer [and is a memberofthe Financial Industry Regulatory Authority
(FINRA)and the Securities Investor Protection Corporation (SIPC)]. Brokerage and
investment advisory services and feesdiffer andit is important for you to understand
these differences. Free and simple tools are available to research firms andfinancial
professionals at Investor.gov/CRS, which also provides educational materials about
broker-dealers, investment advisers, and investing.
{What investment
services and
advice can you
provide me?}
Weoffer advisory servicesto retail investors, including buying and selling securities,
There are no minimums, and account monitoring is provided. You make the ultimate decision
regarding the purchase
orsale of investments,
Foradditionalinformation, please see [cross references to Regulation Best Interest
Disclosures and other applicable documents.Also considerdisclosure in your ERISA
408(b)(2) disclosure and any work you may have done on the now vacated ERISA/IRA
Best Interest Contract Exemption].
Conversation Starters. Ask your financial professional—

- {Given my financialsituation, should I choose a brokerage service?
Whyor why not?

- How will you chooseinvestments to recommend to me?

- Whatis yourrelevant experience,including your licenses, education
and other qualifications? What do these qualifications mean?}
{What fees will |

pay?}
Fees are based on accountsize, and transactions costs are not paid to the firm. There is
noincentive for the firm to engage in multiple transactions. No commissionsare received
by thefirm.
Feesare billed monthly or quarterly, depending on the account agreement.
{Youwill pay fees and costs whether you makeor lose money on your
investments. Fees and costs will reduce any amount of money you make on
your investments over time. Please make sure you understand whatfees
and costs you are paying.}
Foradditional information,please see [cross references to Regulation Best Interest
Disclosures and other applicable documents. Also consider disclosure on your ERISA
408(b)(2) disclosure and any work you may have done on the now vacated ERISA/IRA
Best Interest Contract Exemption].
Conversation Starter. Ask yourfinancial professional—

: {Help me understand how these fees and costs might affect my
investments.if | give you $10,000 to invest, how muchwill go to
fees and costs, and how muchwill be invested for me?} All will be invested on your
behalf, the firm receives no commissions.
{Whatare your
legalobligations
to me when
providing
{Whenweprovide you with a recommendation, we haveto actin your best



interest and notputourinterest ahead of yours. At the same time,the way
we make moneycreates someconflicts with yourinterests. You should
understand and ask us about these conflicts because they canaffect the
recommendations?
Howelse does
yourfirm make
money and what
conflicts of
interest do you
have? There is no other revenue source.
Conversation Starter. Ask your financial professional—

. {How might your conflicts of interest affect me, and how will you
address them?}
Potential conflicts of interest are monitored, and any impact on you would be immediately
addressed.
Foradditional information, please see [cross references to Regulation Best Interest
Disclosures and otherapplicable documents].
{How do your
financial
professionals
make money?}
Solely based on total assets under management.
{Do you or your
financial
professionals have
legal or
disciplinary
history?}
No
Conversation Starter, Ask your financial professional—

- {As a financial professional, do you haveanydisciplinary history? For
whattype of conduct?}
No
Foradditional information aboutourservices,If you wouldlike additional, up-to-date
information or a copyofthis
disclosure, please call 315-967-9418.
Conversation Starter. Ask yourfinancial professional—

: {Whois my primary contact person?Is he or she a representative of

an investmentadviseror a broker-dealer? Who can Italk to if | have
concerns about howthis personis treating me?}
Bryan James Booher.
Robert Davis Hall


