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This brochure provides information about the qualifications and business
practices of Capital Management, LLC. If you have any questions about the
contents of this brochure, please contact us at 336-856-2911 or

ljacobus @capitalmgmtinc.com. The information in this brochure has not been
approved or verified by the United States Securities and Exchange Commission
or by any state securities authority.

Registration with the SEC or with any state securities authority does not imply a
certain level of skill or training.

Additional information about Capital Management, LLC also is available on the
SEC's website at www.adviserinfo.sec.gov. You can search this site by a unique
identifying number, known as a CRD number. Our firm's CRD number is 109416.


http://www.capitalmgmtinc.com/
http://www.adviserinfo.sec.gov/

Item2 Material Changes
The material changesinthis brochure fromthe lastannual updatingamendment of Capital Management,
LLC on 03/05/2020 are described below. Material changes relate to Capital Management, LLC's policies,

practices or conflicts of interests.

e (Capital Management, LLC has updated their Email Address (Front Page).
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Item4 Advisory Business

Capital Management, LLCis a SEC-registered investment adviser with its principal place of business
located in NC. Capital Management, LLC began conducting businessin 2009. Prior to operating under
Capital Management, LLC., the company operated underthe name of Capital Management, Inc. which
was established in 1980.

Listed below are the firm's principal shareholders (i.e., thoseindividuals and/or entities controlling 25%
or more of this company).

o David Peele Gray, Managing Partner
Capital Management, LLC offers the following advisory services to our clients:
INDIVIDUAL PORTFOLIO MANAGEMENT

Our firm provides asset management of client funds based on the individual needs of the client. Through
personal discussions in which goals and objectives based on the client's particular circumstances are
established, we develop the client's personalinvestment profile. We create and manage a portfolio
based on that profile. During our data-gathering process, we determinethe client's individual objectives,
time horizons, risk tolerance, and liquidity needs. As appropriate, we may also review and discuss a
client's priorinvestment experience and history, as well as family composition and background.

We manage these advisory accounts on adiscretionary and non-discretionary basis. Account supervision
isguided by the client's stated objectives (i.e., maximum capital appreciation, growth, income, or
growth and income), as well as tax considerations.

Clients mayimpose reasonable restrictions oninvestingin certain securities, types of securities, or
industry sectors.

Once the client's portfolio has been established, we review the portfolio atleast annually, and if
necessary, rebalance the portfolioonanannual basis, based onthe client'sindividual needs.

Our investment recommendations are not limited to any specific product or service offered by a broker-
dealerorinsurance company and will generally include advice regarding the following securities:

o Exchange-listed securities
o Corporate debt securities (other than commercial paper)

o Certificates of deposit
e Municipal securities

e Mutual fund shares
o United States governmental securities
o Options contracts on securities

Because some types of investments involve certain additional degrees of risk, they will only

be recommended when consistent with the client's stated investment objectives, tolerance forrisk,
liquidityand suitability.
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RETIREMENT PLAN CONSULTING SERVICES

We also provide several advisory services separately orin combination. While the primary clients for
these services will be pension, profit sharingand 401(k) plans, we offerthese services, where
appropriate, toindividuals and trusts, estates and charitable organizations. Pension Consulting Services
are comprised of fourdistinct services. Clients may choose to use any or all of these services.

We will meetwiththe client (in person oroverthe telephone) to determine an appropriate investment
strategy that reflects the plan sponsor's stated investment objectives for management of the overall
plan. Our firmthen prepares awritten summary outliningthose needs and goals, including an
encompassing policy underwhich thesegoals are to be achieved. Thisalsoincludes alists of the criteria
for selection of investment vehicles as well as the procedures and timinginterval for monitoring of
investment performance.

Selection of Investment Vehicles:

We assist plan sponsorsin constructing appropriate assetallocation models. We willthen review various
mutual funds (both index and managed) to determine which investments are appropriate toimplement
the client's IPS. The number of investments to be recommended will be determined by the client, based
on theIPS.

Monitoring of Investment Performance:

We monitor clientinvestments continually, based on the procedures and timingintervals delineatedin
the Advisory agreement. Although ourfirmis notinvolvedinany wayin the purchase or sale of these
investments, we supervise the client's portfolio and will make recommendations to the client as market
factors and the client's needs dictate.

Employee Communications:

We may provide educational supportand investment workshops designed for the plan participants
whenthe plansponsorengagesourfirmto provide these services. The nature of the topics to be
covered will be determined by us and the client. The educational supportand investment workshops
will NOT provide plan participants with individualized, tailored investment advice or individualized,
tailored asset allocation recommendations.

FINANCIAL PLANNING

We provide financial planning services. Financial planningis an evaluation of aclient's current and future
financial state by using currently known variables to predict future cash flows, asset values and
withdrawal plans. Through the financial planning process, all questions, information and analysis are
considered astheyimpactand are impacted by the entire financial and life situation of the client. Clients
purchasingthis service receive awrittenreport which provides the client with a detailed financial plan
designedtoassistthe clientachievehis or herfinancial goals and objectives.

In general, the financial plan can address any or all of the following areas:
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o PERSONAL: We review family records, budgeting, personal liability, estate information and
financial goals.

e TAX & CASH FLOW: We review the client's income tax and spending and planning for past,
current and future years; then illustrate the impact of various investments on the client's current
income tax and future tax liability.

o INVESTMENTS: We analyze investment alternatives and their effect on the client's portfolio.

o INSURANCE: We may review existing policies to ensure proper coverage for life, health,
disability, long-term care.

o RETIREMENT: We analyze current strategies and investment plans to help the client achieve his
or her retirement goals.

e DEATH & DISABILITY: We review the client's cash needs at death, income needs of surviving
dependents, estate planning and disability income.

e ESTATE: We assist the client and their legal counsel in assessing and developing long-term
strategies, including as appropriate, living trusts, wills, review estate tax, powers of attorney,
asset protection plans, nursing homes, Medicaid and elder law.

We gatherrequiredinformation through in-depth personal interviews. Information gathered includes
the client's current financial status, tax status, future goals, returns objectives and attitudes towards
risk. We carefully review documents supplied by the client, including a questionnaire completed by the
client, and prepare a written report. Should the client choose to implement the recommendations
containedinthe plan, we suggest the clientwork closely with his/her attorney, accountant, insurance
agent, and/or stockbroker. Implementation of financial plan recommendationsis entirely at the client's
discretion.

We also provide general non-securities advice on topics that may include tax and budgetary planning,
estate planningand business planning.

Typically the financial planis presented to the client within sixmonths of the contract date, provided
that all information needed to prepare the financial plan has been promptly provided.

LIMITATIONS: Individuals of Capital Management, LLC may hold a license as aninsurance agent of
variousinsurance companies.

AMOUNT OF MANAGED ASSETS

As of 12/31/2020, we were actively managing $183,277,017.00 of clients'assets on a discretionary basis
plus $93,129,922.00 of clients'assetson a non-discretionary basis.
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Item5 Fees and Compensation
PORTFOLIO MANAGEMENT SERVICES FEES

The annualized fee for Portfolio Management Services is charged as a percentage of assets under
management, according to the following tiered schedule:

Assets Under Management Annual Fee
Less Than $250,000.00 1%
$250,000.00-$2,000,000.00 80 BPS
$2,000,001.00-$5,000,000.00 65 BPS
$5,000,001.00-$10,000,000.00 50 BPS
$10,000,01.00-Greater 35 BPS

Capital Management, LLC. billsin arrears at the end of each calendar quarter.

A minimum of $250,000.00 of assets under managementis required forthis service. This account size
may be negotiable under certain circumstances. Capital Management, LLC may group certainrelated
clientaccounts forthe purposes of achievingthe minimum accountsize and determining the annualized
fee.

Limited Negotiability of Advisory Fees: Although Capital Management, LLC has established the
aforementioned fee schedule(s), we retain the discretion to negotiate alternative fees onaclient-by-
clientbasis. Client facts, circumstances and needs are considered in determining the fee schedule. These
include the complexity of the client, assets to be placed under management, anticipated f uture
additional assets; related accounts; portfolio style, account composition, reports, among other factors.
The specificannual fee schedule isidentified in the contract between the adviserand each client.

We may group certainrelated clientaccounts forthe purposes of achieving the minimum accountsize
requirements and determining the annualized fee.

Discounts, not generally available to our advisory clients, may be offered to family members and friends
of associated persons of our firm.
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RETIREMENT PLAN CONSULTING FEES

Our feesfor Pension Consulting Services are based on a percentage of assets underadvisement,
accordingto the followingtiered schedule:

Assets Under Management Annual Fee
Less Than $250,000.00 1%
$250,000.00-$2,000,000.00 80 BPS
$2,000,001.00-55,000,000.00 65 BPS
$5,000,001.00-$10,000,000.00 50 BPS
$10,000,01.00-Greater 35 BPS

Plansponsorsare invoiced in arrears at the end of each calendar quarter.

A total minimum fee of $1,500.00 is required. This minimum fee may prevent Capital Management, LLC
from providing services to very small ERISA plans.

FINANCIAL PLANNING FEES

Capital Management, LLC's Financial Planning fee is determined based on the nature of the services
being provided and the complexity of each client's circumstances. Allfees are agreed upon priorto
enteringintoacontract with any client.

Our Financial Planning fees are calculated and charged on a fixed fee basis, depending on the specific
arrangementreached withthe client.

We mayrequesta retainer upon completion of ourinitial fact-finding session with the client; however,
advance paymentwill never exceed half of the total payment for work that will not be completed within
six months. The balance is due upon completion of the plan.

Financial Planning Fee Offset: Capital Management, LLCreserves the discretion toreduce orwaive the
hourly fee and/orthe minimum fixed fee if afinancial planning client chooses to engage us forour
Portfolio Management Services.

The clientisbilled quarterlyin arrears based on actual hours accrued. Management personnel and
otherrelated persons of ourfirm may be licensed asinsurance agents. Intheir separate capacity(ies),
these individuals are able toimplementinvestment recommendations foradvisory clients for separate
and typical compensation. This presents a conflict of interestto the extent that these individuals
recommend thata clientinvestinasecurity which resultsinacommission being paid to the individuals.
Clients are not underany obligation to engage theseindividuals when considering implementation of
advisory recommendations. The implementation of any orall recommendationsissolely at the
discretion of the client.
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GENERAL INFORMATION

Termination of the Advisory Relationship: A clientagreement may be canceled atany time, by either
party, for any reason upon receipt of a written notice. Upon termination of any account, management
feeswill be prorated forthe days managed during the quarter. Capital Management, LLC. billsin
arrears.

Mutual Fund Fees: All fees paid to Capital Management, LLC forinvestment advisory services are
separate and distinct from the fees and expenses charged by mutual funds and/or ETFs to their
shareholders. These fees and expenses are described in each fund's prospectus. These fees will generally
include amanagementfee, otherfund expenses, and a possible distribution fee. If the fund also imposes
sales charges, a client may pay an initial or deferred sales charge. Aclient could investinamutual fund
directly, without ourservices. Inthat case, the client would not receive the services provided by our firm
which are designed, among otherthings, to assist the clientin determining which mutual fund or funds
are mostappropriate to each client's financial condition and objectives. Accordingly, the client should
review both the fees charged by the funds and our fees to fully understand the total amount of fees to
be paid by the clientand to thereby evaluate the advisory services being provided.

Wrap Fee Programs and Separately Managed Account Fees: At this time Capital Management, LLC.
does not participate in wrap accounts with outside managers.

Additional Fees and Expenses: In additionto our advisory fees, clients are also responsible forthe fees
and expenses charged by custodians, including, but not limited to, any transaction charges imposed by a

custodian. Please referto Brokerage Practices" section (Item 12) of this Form ADV for additional
information.

Advisory FeesinGeneral: Clients should note that similar advisory services may (or may not) be
available from otherregistered (orunregistered)investment advisers for similar orlowerfees.

Item6 Performance-Based Fees and Side-By-Side Management

Capital Management, LLC does not charge performance-based fees.

Item7 Types of Clients

Capital Management, LLC provides advisory services to the following types of clients:

e Individuals (other than high net worth individuals)

o High net worth individuals

o Retirement and profit sharing plans(other than plan participants)
e Endowment Funds
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Item 8 Methods of Analysis, Investment Strategies and Risk of Loss
METHODS OF ANALYSIS

We use the following methods of analysis in formulating ourinvestment advice and/or managingclient
assets:

Asset Allocation. Rather than focusing primarily on securities selection, we attempt to identify an
appropriate ratio of securities, fixedincome, and cash suitable to the client'sinvestment goals and risk
tolerance.

Arisk of assetallocationisthatthe client may not participate insharpincreasesinaparticularsecurity,
industry or market sector. Anotherriskisthatthe ratio of securities, fixed income, and cash will change
overtime due to stockand market movementsand, if not corrected, will nolonger be appropriate for
the client's goals.

Mutual Fund and/or ETF Analysis. We look at the experience and track record of the manager of the
mutual fund or ETF in an attemptto determine if that manager has demonstrated an ability toinvest
overa period of time and in different economic conditions. We also look at the underlyingassetsina
mutual fund or ETF in an attemptto determineif thereissignificant overlapinthe underlying
investments heldin anotherfund(s) inthe client's portfolio. We also monitor the funds or ETFsin an
attemptto determine if they are continuing to followtheir stated investment strategy.

A risk of mutual fund and/or ETF analysisisthat, as in all securities investments, past performan ce does
not guarantee future results. A managerwho has been successful may not be able to replicate that
successinthe future. Inaddition, as we do not control the underlyinginvestmentsin afund or ETF,
managers of differentfunds held by the client may purchase the same security, increasing the risk to the
clientif thatsecurity were tofallinvalue. There isalso a risk that a manager may deviate fromthe
stated investment mandate orstrategy of the fund or ETF, which could make the holding(s) less suitable
for the client's portfolio.

Risks for all forms of analysis. Our securities analysis methods rely on the assumption that the
companies whose securities we purchase and sell, the rating agencies that review these securities, and
other publicly-available sources of information about these securities, are providing accurate and
unbiased data. While we are alert toindications that data may be incorrect, there is always a risk that
our analysis may be compromised by inaccurate or misleadinginformation.
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INVESTMENT STRATEGIES

We use the following strategy(ies) in managing client accounts, provided that such strategy(ies) are
appropriate tothe needs of the clientand consistent with the client'sinvestment objectives, risk
tolerance, and time horizons, among other considerations:

Long-term purchases. We purchase securities with the idea of holdingtheminthe client'saccountfora
yearor longer. Typically we employ this strategy when:

o we believe the securities to be currently undervalued, and/or
e we want exposure to a particular asset class over time, regardless of the current projection for this
class.

Ariskina long-term purchase strategy is that by holding the security for this length of time, we may not
take advantage of short-term gains that could be profitable toaclient. Moreover, if our predictions are
incorrect, a security may decline sharply in value before we make the decisiontosell.

Option writing. We may use optionsas an investment strategy. An optionis acontract that givesthe
buyerthe right, but notthe obligation, to buy or sell anasset(such as a share of stock) at a specificprice
on or before acertain date. An option, just like astock or bond, isa security. Anoptionisalsoa
derivative, because it derivesits valuefrom an underlying asset.

The two types of options are calls and puts:

e A call gives us the right tobuy an asset at a certain price within a specific period of time. We will
buy a call if we have determined that the stock will increase substantially before the option
expires.

e A put gives us the holder the right to sell anasset at a certain price within a specific period of
time. We will buy a put if we have determined that the price of the stock will fall before the
option expires.

We will use options to speculate on the possibility of asharp price swing. We will also use optionsto
"hedge" a purchase of the underlying security; in other words, we will use an option purchase to limit
the potential upsideand downside of a security we have purchased for your portfolio.

We use "covered calls", in which we sell an option on security you own. In this strategy, you receive a
fee for makingthe option available, and the person purchasing the option has the right to buy the
security fromyou at an agreed-upon price.

We use a "spreading strategy", in which we purchase two or more option contracts (forexample, acall
optionthatyou buyand a call optionthatyousell) forthe same underlying security. This effectively puts
you on both sides of the market, but with the ability to vary price, time and other factors.

A risk of covered callsisthatthe option buyerdoes not have to exercise the option, so thatif we wantto
sell the stock priorto the end of the option agreement, we have to buy the option back from the option

buyer, fora possible loss.

A risk of spreading strategies is that the ability to fully profitfrom a price swingislimited.
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Item9 Disciplinary Information

We are requiredtodisclose any legal ordisciplinary events that are material to a client's or prospective
client's evaluation of ouradvisory business orthe integrity of our management.

Our firmand our management personnel have no reportable disciplinary events to disclose.

Item10 Other Financial Industry Activities and Affiliations

Management personnelof ourfirm, in theirindividual capacities, may be agentsforvariousinsurance
companies. As such, these individuals are able to receive separate, yet customary commission
compensation resulting from implementing product transactions on behalf of advisory clients. Clients,
however, are not underany obligation to engage these individuals when considering implementation of
advisory recommendations. The implementation of any orall recommendationsissolely at the
discretion of the client.

Clients should be aware that the receipt of additional compensation by Capital Management, LLCand its
management persons oremployees creates a conflict of interest that may impairthe obje ctivity of our
firm and these individuals when making advisory recommendations. Capital Management, LLC
endeavors atall times to put the interest of its clients first as part of our fiduciary duty as a registered
investment adviser; we take the following steps to address this conflict:

o wedisclose to clients the existence of all material conflicts of interest, including the potential for
our firm and our employees to earn compensation from advisory clients in addition to our firm's
advisory fees;

o we disclose to clients that they are not obligated to purchase recommended investment products
from our employees or affiliated companies;

o we collect, maintain and document accurate, complete and relevant client background
information, including the client's financial goals, objectives and risk tolerance;

e our firm's management conducts regular reviews of each client account to verify that all
recommendations made to a client are suitable to the client's needs and circumstances;

e we require that our employees seek prior approval of any outside employment activity so that we
may ensure that any conflicts of interests in such activities are properly addressed;

e we periodically monitor these outside employment activities to verify that any conflicts of interest
continue to be properly addressed by our firm; and

e we educate our employees regarding the responsibilities of a fiduciary, including the need for
having a reasonable and independent basis for the investment advice provided to clients.

Item11l Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

Our firm has adopted a Code of Ethics which setsforth high ethical standards of business conduct that
we require of ouremployees, including compliance with applicablefederal securities laws.

Capital Management, LLCand our personnel owe a duty of loyalty, fairness and good faith towards our

clients, and have an obligationto adhere not only to the specific provisions of the Code of Ethics but to
the general principles that guide the Code.
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Our Code of Ethics includes policies and procedures forthe review of quarterly securities transactions
reports as well asinitial and annual securities holdings reports that must be submitted by the firm's
access persons. Amongotherthings, our Code of Ethics alsorequires the priorapproval of any
acquisition of securities in alimited offering (e.g., private placement) oran initial public offering. Our
code also provides foroversight, enforcement and recordkeeping provisi ons.

Capital Management, LLC's Code of Ethics furtherincludes the firm's policy prohibiting the use of
material non-publicinformation. While we do not believe that we have any particularaccessto non-
publicinformation, all employees are reminded that such information may not be usedina personal or
professional capacity.

A copy of our Code of Ethics is available to ouradvisory clients and prospective clients. You may request
a copy by email sentto ljacobus@capitalmgmtinc.com, or by calling us at 336-856-2911.

As disclosedin the preceding section of this Brochure (Item 10), related persons of our firm may be
licensed as aninsurance agents. Please referto Item 10 for a detailed explanation of these relationships
and important conflict of interest disclosures.

Item12  Brokerage Practices

Clients mustinclude any limitations on this discretionary authority in this written authority statement.
Clients may change/amend these limitations as required. Such amendments must be provided to us in
writing.

Capital Management, LLCwill block trades where possibleand when advantageous to clients. This
blocking of trades permits the trading of aggregate blocks of securities composed of assets from
multiple clientaccounts.

Block trading may allow usto execute equitytradesinatimelier, more equitable manner, atan average
share price. Capital Management, LLC will typically aggregate trades among clients whose accounts can
be traded at a given broker, and generally will rotate orvary the order of brokers through whichit
places trades for clients on any particular day. Capital Management, LLC's block trading policy and
procedures are as follows:

1) Transactions for any clientaccount may not be aggregated for execution if the practice is prohibited
by orinconsistent with the client's advisory agreement with Capital Management, LLC, orour firm's
orderallocation policy.

2) The portfolio manager must determinethatthe purchase orsale of the particular security involved is
appropriate forthe clientand consistent with the client'sinvestment objectives and with any
investment guidelines orrestrictions applicable to the client's account.

3) The portfolio manager must reasonably believe that the orderaggregation will benefit, and will
enable Capital Management, LLCto seek best execution foreach client participatingin the aggregated
order. Thisrequires agood faith judgment atthe time the orderis placed forthe execution. It does not
mean that the determination made in advance of the transaction must always prove to have been
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correct inthe light of a "20-20 hindsight" perspective. Best execution includes the duty to seek the best
quality of execution, as well as the best net price.

4) Priorto entry of an aggregated order, a written order ticket must be completed which identifies each
clientaccount participatinginthe orderand the proposed allocation of the order, upon completion, to
those clients.

5) If the order cannot be executed in full atthe same price or time, the securities actually purchased or
sold by the close of each business day must be allocated pro rata among the participatingclient
accounts inaccordance with theinitial orderticket orotherwritten statement of allocation. However,
adjustments to this pro rata allocation may be made to participating client accounts in accordance with
theinitial orderticket or otherwritten statement of allocation.

6) Generally, each client that participatesinthe aggregated order must do so at the average price forall
separate transactions made to fill the order, and must share inthe commissions ona pro rata basisin
proportiontothe client's participation. Underthe client's agreement with the custodian/broker,
transaction costs may be based on the number of shares traded for each client.

7) Ifthe orderwill be allocated inamannerotherthan that stated inthe initial statement of allocation, a
written explanation of the change must be provided to and approved by the Chief Compliance Officer no
later than the morning following the execution of the aggregate trade.

8) Capital Management, LLC's client account records separately reflect, for each account in which the
aggregated transaction occurred, the securities which are held by, and bought and sold for, that
account.

9) Funds and securities foraggregated orders are clearly identified on Capital Management, LLC's
records and to the broker-dealers orotherintermediaries handling the transactions, by the appropriate
account numbers for each participating client.

10) No clientoraccount will be favored over another.

Item 13 Review of Accounts
PORTFOLIO MANAGEMENT SERVICES

REVIEWS: While the underlying securities within Individual Portfolio Management Services accounts are
continually monitored, these accounts are reviewed quarterly. Accounts are reviewed in the context of
each client's stated investment objectives and guidelines. More frequent reviews may be triggered by
material changesinvariables such asthe client'sindividual circumstances, orthe market, political or
economicenvironment.

These accounts are reviewed by: David P. Gray, CFP, James Timothy May, CFP and Charles T. Reid,
Financial Advisors for Capital Management, LLC.
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REPORTS: In addition to the monthly statements and confirmations of transactions that Portfolio
Management Services clients receive from their custodian, Capital Management, LLC may provide
reports summarizing account performance, balances and holdings.

RETIREMENT PLAN CONSULTING SERVICES

REVIEWS: Capital Management, LLC will reviewthe investment options of the plan according to the
agreed upontime intervals established. Such reviews will generally occur quarterly.

These accounts are reviewed by: David P. Gray, CFP

REPORTS: These clientaccounts will receive reports as contracted for at the inception of the advisory
relationship.

FINANCIAL PLANNING SERVICES

REVIEWS: While reviews may occur at different stages depending on the nature and terms of the
specificengagement, typically no formal reviews will be conducted for Financial Planning clients unless
otherwise contracted for.

REPORTS: Financial Planningclients will receive acompleted financial plan. Additional reports will not
typically be provided unless otherwise contracted for.

Item14 Client Referrals and Other Compensation

Itis Capital Management, LLC's policy not to engage solicitors orto pay related or non-related persons
for referring potential clients to our firm.

It is Capital Management, LLC's policy notto acceptor allow our related persons to acce pt any form of
compensation, including cash, sales awards or other prizes, froma non-clientin conjunction with the
advisory services we provide to ourclients.

Item15 Custody

We previously disclosed in the "Fees and Compensation" section (Item 5) of t his Brochure that our firm
directly debits advisory fees from client accounts.

As part of this billing process, the client's custodianis advised of the amount of the fee to be deducted
fromthat client's account. On at least a quarterly basis, the custodianisrequiredtosendtothe clienta
statement showingall transactions within the account during the reporting period.

Because the custodian does not calculate the amount of the fee to be deducted, itisimportant for
clientsto carefully review their custodial statements to verify the accuracy of the calculation, among
otherthings. Clients should contact us directly if they believethat there may be an error in their
statement.
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Item 16 Investment Discretion

Clients may hire usto provide discretionary asset management services, in which case we place tradesin
aclient'saccount without contactingthe client priorto each trade to obtain the client's permission.

Our discretionary authority includes the ability to do the following without contacting the client:

e determine the security to buy or sell; and/or
e determine the amount of the security to buy or sell

Clients give us discretionary authoritywhen theysign adiscretionaryagreement with our firm, and may
limit this authority by giving us written instructions. Clients may also change/amend such limitations by
once again providing us with written instructions.

Item17 Voting Client Securities

As a matter of firm policy, we do notvote proxies on behalf of clients. Therefore, although our firm may
provide investment advisory services relative to clientinvestment assets, clients maintain exclusive
responsibility for: (1) directingthe mannerin which proxies solicited by issuers of securities beneficially
owned by the clientshall be voted, and (2) making all elections relative to any mergers, acquisitions,
tenderoffers, bankruptcy proceedings or othertype events pertainingto the client'sinvestment assets.
Clients are responsibleforinstructing each custodian of the assets, toforward to the client copies of all
proxies and shareholder communications relating to the client'sinvestment assets.

We may provide clients with consulting assistance regarding proxy issues if they contact us with
guestions atour principal place of business.

Item18  Financial Information
As an advisory firm that maintains discretionary authority for clientaccounts, we are required to
disclose any financial condition thatis reasonablelikely toimpair our ability to meet our contractual

obligations. Capital Management, LLC has no such financial circumstances to report.

Capital Management, LLC has not been the subject of a bankruptcy petition atany time during the past
tenyears.
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