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This brochure provides information about the qualifications and business practices of Henson-
Edgewater Management, LLC. If you have any questions about the contents of this brochure, 
please contact us at 440-934-2195. The information in this brochure has not been approved or 
verified by the United States Securities and Exchange Commission or by any state securities 
authority. 
 
Additional information about Henson-Edgewater Management, LLC is also available on the SEC’s 
website at www.adviserinfo.sec.gov. The searchable IARD/CRD number for Henson-Edgewater 
Management, LLC is 135316. 
 
Henson-Edgewater Management, LLC is a Registered Investment Adviser. Registration with the 
United States Securities and Exchange Commission or any state securities authority does not 
imply a certain level of skill or training.  
 

Material Changes 
 

Form ADV Part 2A, Item 2 
 
Since our last annual filing of this Form ADV Part 2A, dated February 27, 2020, there have been no material 
changes. 
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Advisory Business 
 

Form ADV Part 2A, Item 4 
 
Henson-Edgewater Management, LLC’s registration was granted by the State of Ohio on December 31, 2010. 
David Allen Szafranski (CRD Number 2284626) is a Member. Mr. Szafranski owns fifty (50%) percent of the 
equity of the firm. The other fifty (50%) percent of the firm’s equity is owned by Dan Henson (CRD Number 
497219). Drew Henson (CRD # 5913703) owes 25 % of the firm. The firm is not publicly owned or traded. 
There are no indirect owners of the firm or intermediaries who have any ownership interest in the firm. The 
firm manages all client cases on an individualized basis. As of December 31, 2020, we manage $117,000,000 
on a discretionary basis and $0.00 on a non-discretionary basis. 
 
We are dedicated to our client's success no matter what their profession is. We utilize a five-phase process 
called Life Planning.  The process allows us to be an intricate part of our client's success.  The process yields 
information that will help is assist, evaluate, and create a platform for successful decision making by all parties 
involved in the process. 

Life Planning Process:  

Day or half-day retreat 
1. Detailed information gathering 
2. Life planning questionnaires completed 
3. We begin speaking about the three levels of goals 

• Short-term, one to four years 
• Intermediate term, five to nine years 
• Long-term 10 years and longer 
• Goal matching  

Evaluation of Current Plan:  
1. What have you done to this point?  
2. Evaluate current investment strategy, saving strategy, estate planning strategy and all aspects therein.  
 
Recommendations:  
1. We will make detailed recommendations of our suggested strategies for the future.  
2. All recommendations are provided in writing and are accompanied by supporting documents.  
 
Implementation:  
1. All paperwork is completed.  
2. Schedule an update, and future meeting times are established.  
3. Communication and account access is established. 

Update on evaluation:  
1. We will meet according to our predetermined meeting times to evaluate what has occurred.  
2. We will update current files, trends, and goals.  
3. Make the necessary changes and recommendations according to client needs.  
 
Firm shall not engage in asset management activity, as 100% of professional service shall involve fee based 
financial planning.  
 
Emphasis shall be placed on charitable and philanthropic techniques. The fee shall be communicated to the 
client and agreed to by the client prior to beginning work. A portion of the fee will be due as a retainer with the 
balance due upon completion. No fee shall ever be paid more than six months in advance. All unearned or 
unapplied fees will be refunded once by firm to client. No fee is ever based on capital gains or capital 
appreciation of assets. The professional relationship may be terminated at will by either firm or client. Fees 
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may be reduced or eliminated, as permitted by law, to the extent that products are sold. All clients are advised 
that they are not compelled to purchase any products through associated persons of firm.  

Our fees are billed progressively and quoted per phase, based on the various stages of planning. 
 
1. Analysis - Current analysis of client's wills, trust, business agreements, financial statements, partnerships, 
etc. Fee range: $3,000.  
 
2. Family Retreat/Letter of Intent - Usually done with husband and wife to design a letter of intent (mission 
statement) for the family. May entail other members of the immediate family. Completed in written form, 
usually takes several months to complete the process. Fee range: $5,000 to $10,000 generally.  
 
3. Design and Valuation: Design a business, financial, estate, and/or philanthropic plan based on the input 
received in family retreat and the letter of intent. Fee range: $7,500 to $10,000.  
 
4. Implementation: We will work hand in hand with the clients' professionals. We act as the financial architect 
to oversee all phases of the plan. Implementation (blue print) may take up to one to three years depending on 
the complexity of the clients' needs as well as other professionals' ability to complete the work. Fee range: 
Billed progressively.  
 
5. Periodic review: We stay with the planning process annually. Implementation often takes place over a 
period of years. Fee range: $1,500 to $3,500. 
 
We will not charge a fee and commission on the same assets at the same time. 
 
Investment Management Services  

We are also in the business of managing individually tailored investment portfolios. Our firm provides 
continuous advice to a client regarding the investment of client funds based on the individual needs of the 
client. Through personal discussions in which goals and objectives based on a client's particular circumstances 
are established, we develop a client's personal investment policy or an investment plan with an asset allocation 
target and create and manage a portfolio based on that policy and allocation target. During our data-gathering 
process, we determine the client’s individual objectives, time horizons, risk tolerance, and liquidity needs. We 
may also review and discuss a client’s prior investment history, as well as family composition and background.  

Account supervision is guided by the stated objectives of the client (e.g., maximum capital appreciation, 
growth, income, or growth and income), as well as tax considerations. Clients may impose reasonable 
restrictions on investing in certain securities, types of securities, or industry sectors.  

The annual wealth management fee is a flat fee of 1.50%, as agreed upon in the client contract. The annual fees 
are negotiable and are pro-rated and paid in advance on a quarterly basis. No increase in the annual fee shall be 
effective without agreement from the client by signing a new agreement or amendment to their current advisory 
agreement. 

Advisory fees are directly debited from client accounts, or the client may choose to pay by check. Accounts 
initiated or terminated during a calendar quarter will be charged a pro-rated fee based on the amount of time 
remaining in the billing period. An account may be terminated with written notice at least 30 calendar days in 
advance.  Upon termination of the account, any unearned fee will be refunded to the client on a prorated basis.  
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Fees and Compensation 

 
Form ADV Part 2A, Item 5 

 
See Item 4, above. 

 
Performance-Based Fees and Side-By-Side Management 

 
Form ADV Part 2A, Item 6 

None. 
 

Types of Clients 
 

Form ADV Part 2A, Item 7 
 
Individuals, pension plans, profit sharing plans, trusts, estates, charitable organizations, corporations and other 
business entities.  
 
We do not have a minimum account size requirement. 

 
Methods of Analysis, Investment Strategies and Risk of Loss 

 
Form ADV Part 2A, Item 8 

 
Method of securities analysis will be fundamental analysis.  Fundamental analysis involves analyzing 
individual companies and their industry groups, such as a company’s financial statements, details regarding the 
company’s product line, the experience, and expertise of the company’s management, and the outlook for the 
company’s industry. The resulting data is used to measure the true value of the company’s stock compared to 
the current market value. The risk of fundamental analysis is that information obtained may be incorrect and the 
analysis may not provide an accurate estimate of earnings, which may be the basis for a stock’s value. If 
securities prices adjust rapidly to new information, utilizing fundamental analysis may not result in favorable 
performance. 

Investment strategies will be long term purchases (securities held at least a year), short term purchases 
(securities held less than a year) and trading (securities held less than 30 days.) 
 
All investing strategies we offer involve risk and may result in a loss of your original investment which 
you should be prepared to bear. Many of these risks apply equally to stocks, bonds, commodities and any 
other investment or security. Material risks associated with our investment strategies are listed below. 

• Market Risk: Market risk involves the possibility that an investment’s current market value will fall 
because of a general market decline, reducing the value of the investment regardless of the success of 
the issuer’s operations or its financial condition. 

• Strategy Risk: The Adviser’s investment strategies and/or investment techniques may not work as 
intended.  

• Small and Medium Cap Company Risk: Securities of companies with small and medium market 
capitalizations are often more volatile and less liquid than investments in larger companies. Small and 
medium cap companies may face a greater risk of business failure, which could increase the volatility 
of the client’s portfolio. 
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• Turnover Risk: At times, the strategy may have a portfolio turnover rate that is higher than other 
strategies. A high portfolio turnover would result in correspondingly greater brokerage commission 
expenses and may result in the distribution of additional capital gains for tax purposes. These factors 
may negatively affect the account’s performance. 

• Limited markets: Certain securities may be less liquid (harder to sell or buy) and their prices may at 
times be more volatile than at other times. Under certain market conditions we may be unable to sell or 
liquidate investments at prices we consider reasonable or favorable, or find buyers at any price. 

• Concentration Risk: Certain investment strategies focus on particular asset-classes, industries, sectors 
or types of investment. From time to time these strategies may be subject to greater risks of adverse 
developments in such areas of focus than a strategy that is more broadly diversified across a wider 
variety of investments. 

• Interest Rate Risk: Bond (fixed income) prices generally fall when interest rates rise, and the value 
may fall below par value or the principal investment. The opposite is also generally true: bond prices 
generally rise when interest rates fall. In general, fixed income securities with longer maturities are 
more sensitive to these price changes. Most other investments are also sensitive to the level and 
direction of interest rates. 

• Legal or Legislative Risk: Legislative changes or Court rulings may impact the value of investments, 
or the securities’ claim on the issuer’s assets and finances. 

• Inflation: Inflation may erode the buying-power of your investment portfolio, even if the dollar value 
of your investments remains the same. 

Risks Associated with Securities 
Apart from the general risks outlined above which apply to all types of investments, specific securities may 
have other risks. 

• Commercial Paper is, in most cases, an unsecured promissory note that is issued with a maturity of 
270 days or less. Being unsecured the risk to the investor is that the issuer may default. 

• Common stocks may go up and down in price quite dramatically, and in the event of an issuer’s 
bankruptcy or restructuring could lose all value. A slower-growth or recessionary economic 
environment could have an adverse effect on the price of all stocks. 

• Corporate Bonds are debt securities to borrow money. Generally, issuers pay investors periodic 
interest and repay the amount borrowed either periodically during the life of the security and/or at 
maturity. Alternatively, investors can purchase other debt securities, such as zero coupon bonds, which 
do not pay current interest, but rather are priced at a discount from their face values and their values 
accrete over time to face value at maturity. The market prices of debt securities fluctuate depending on 
such factors as interest rates, credit quality, and maturity. In general, market prices of debt securities 
decline when interest rates rise and increase when interest rates fall. The longer the time to a bond’s 
maturity, the greater its interest rate risk. 

• Bank Obligations including bonds and certificates of deposit may be vulnerable to setbacks or panics 
in the banking industry. Banks and other financial institutions are greatly affected by interest rates and 
may be adversely affected by downturns in the U.S. and foreign economies or changes in banking 
regulations. 

• Municipal Bonds are debt obligations generally issued to obtain funds for various public purposes, 
including the construction of public facilities. Municipal bonds pay a lower rate of return than most 
other types of bonds. However, because of a municipal bond’s tax-favored status, investors should 
compare the relative after-tax return to the after-tax return of other bonds, depending on the investor’s 
tax bracket. Investing in municipal bonds carries the same general risks as investing in bonds in 
general. Those risks include interest rate risk, reinvestment risk, inflation risk, market risk, call or 
redemption risk, credit risk, and liquidity and valuation risk. 

• Options and other derivatives carry many unique risks, including time-sensitivity, and can result in 
the complete loss of principal. While covered call writing does provide a partial hedge to the stock 
against which the call is written, the hedge is limited to the amount of cash flow received when writing 
the option. When selling covered calls, there is a risk the underlying position may be called away at a 
price lower than the current market price. 

• Exchange Traded Funds prices may vary significantly from the Net Asset Value due to market 
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conditions. Certain Exchange Traded Funds may not track underlying benchmarks as expected. 
• Investment Companies Risk. When a client invests in open end mutual funds or ETFs, the client 

indirectly bears its proportionate share of any fees and expenses payable directly by those funds. 
Therefore, the client will incur higher expenses, many of which may be duplicative. In addition, the 
client’s overall portfolio may be affected by losses of an underlying fund and the level of risk arising 
from the investment practices of an underlying fund (such as the use of derivatives). ETFs are also 
subject to the following risks: (i) an ETF’s shares may trade at a market price that is above or below 
their net asset value; (ii) the ETF may employ an investment strategy that utilizes high leverage ratios; 
or (iii) trading of an ETF’s shares may be halted if the listing exchange’s officials deem such action 
appropriate, the shares are de-listed from the exchange, or the activation of market-wide “circuit 
breakers” (which are tied to large decreases in stock prices) halts stock trading generally. The Adviser 
has no control over the risks taken by the underlying funds in which clients invest. 

 
Disciplinary Information 

 
Form ADV Part 2A, Item 9 

 
None. 

 
Other Financial Industry Activities and Affiliations 

 
Form ADV Part 2A, Item 10 

Mr. Szafranski is licensed as registered representatives of Chalice Capital Partners, LLC, a FINRA 
Broker/Dealer. He also is an independent insurance agent. As such, Mr. Szafranski, in his separate capacity as 
either a registered representative and/or insurance agent, will be able to effect securities transactions and/or 
purchase insurance and insurance-related investment products (insurance) for your account, for which he will 
receive separate and customary compensation. While Mr. Szafranski endeavors at all times to put the interest of 
our clients first as part of our firm's fiduciary duty, you should be aware that the receipt of additional 
compensation itself creates a conflict of interest and may affect their judgment when making recommendations.  
Advisory fees are not off-set by commission income. 
 

 
Code of Ethics, Participation or Interest in Client Transactions and Personal Trading 

 

Form ADV Part 2A, Item 11 

The firm has adopted a written Code of Ethics in compliance with SEC rule 204A-1.  The code sets forth 
standards of conduct and requires compliance with federal securities laws.  Our code also addresses personal 
trading and requires our personnel to report their personal securities holdings and transactions to the president 
of the firm.  We will provide a copy of our Code of Ethics to any client or prospective client upon request. 

David Szafranski is associated with Chalice Capital Partners, LLC as a registered representative. This Firm 
may recommend securities or insurance products offered by Chalice Capital Partners, LLC.  If these products 
are purchased by the client, the registered representative will receive the normal commissions.  A possible 
conflict of interest may occur as a result of these relationships.  The client is under no obligation to act on any 
recommendation of the investment adviser or to purchase products, either through the registered representative, 
through Chalice Capital Partners, LLC. 
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Brokerage Practices 
 

Form ADV Part 2A, Item 12 
 

David Szafranski is associated with Chalice Capital Partners, LLC as a registered representative.  The Firm 
may recommend securities or insurance products offered by Chalice Capital Partners, LLC.  If these products 
are purchased by the client, the registered representative will receive the normal commissions.  A possible 
conflict of interest may occur as a result of these relationships.  The client is under no obligation to act on any 
recommendation of the investment adviser or to purchase products, either through the registered representative, 
through Chalice Capital Partners, LLC. 

Firm or individuals associated with Firm may buy or sell securities identical to those recommended to 
customers for their personal account. 

It is the express policy of Firm that no person employed by Firm may purchase or sell any security prior to a 
transaction(s) being implemented for an advisory account, and therefore, preventing such employees from 
benefiting from transactions placed on behalf of advisory accounts. 

Firm or any related person(s) may have an interest or position in a certain security(ies) which may also be 
recommended to a client. 

As these situations may represent a conflict of interest, Firm has established the following restrictions in order 
to ensure its fiduciary responsibilities: 

1)  A Director, officer or employee of Firm shall not buy or sell securities for their personal portfolio(s) where 
their decision is substantially derived, in whole or in part, by reason of his or her employment unless the 
information is also available to the investing public on reasonable inquiry.  No person of Firm shall prefer his 
or her own interest to that of the advisory client. 

2) Firm maintains a list of all securities holdings for itself, and anyone associated with this advisory practice.  
These holdings are reviewed on a regular basis by Mr. Szafranski, Member. 

3)  Firm requires that all individuals must act in accordance with all applicable federal and state regulations 
governing registered investment advisory practices. 

4)  Any individual not in observance of the above may be subject to termination.  
 

Review of Accounts 
 

Form ADV Part 2A, Item 13 
All reviews shall be conducted by Mr. Szafranski. Reviews shall be conducted no less frequently than on an 
annual basis. There will be no pre-established triggering factors.  

 

Client Referrals and Other Compensation 
 

Form ADV Part 2A, Item 14 
See Item 10, above. 
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Custody 
 

Form ADV Part 2A, Item 15 
 
Henson-Edgewater does not accept custody of client funds. Clients should receive at least quarterly statements 
from the broker dealer, bank or other qualified custodian that holds and maintains client's investment assets. We 
urge you to carefully review such statements and compare such official custodial records to the account 
statements or reports that we may provide to you. Our statements or reports may vary from custodial statements 
based on accounting procedures, reporting dates, or valuation methodologies of certain securities.  

For client account in which Henson-Edgewater directly debits their advisory fee: 
i. Henson-Edgewater will send a copy of its invoice to the custodian at the same time that it sends the 

client a copy.  

ii. The custodian will send at least quarterly statements to the client showing all disbursements for the 
account, including the amount of the advisory fee.  

iii. The client will provide written authorization to Henson-Edgewater, permitting them to be paid directly 
for their accounts held by the custodian.  

 
 

Investment Discretion 
 

Form ADV Part 2A, Item 16 
 
For those client accounts where we provide investment management services, we maintain discretion over 
client accounts with respect to securities to be bought and sold and the amount of securities to be bought and 
sold. Investment discretion is explained to clients in detail when an advisory relationship has commenced. At 
the start of the advisory relationship, the client will execute an advisory agreement, which will grant our firm 
discretion over the account.  Additionally, the discretionary relationship will be outlined in the advisory 
contract and signed by the client.  Clients may impose reasonable restrictions on investing in certain securities, 
types of securities, or industry sectors. 

 
Voting Client Securities 

 
Form ADV Part 2A, Item 17 

 
Firm does not vote proxy statements of behalf of clients. 

 
Financial Information 

 
Form ADV Part 2A, Item 18 

 
Because no fees are received more than six months in advance, no financial information is required to be 
reported in this section of the narrative. 
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Requirements for State-Registered Advisers 
 

Form ADV Part 2A, Item 19 
David A. Szafranski 
Year of Birth 1966.  
 
Education: Cleveland State University, graduated 1992, economics/finance.  
 
Employment:  

• 12/2010 – Present, Henson-Edgewater Management, LLC, member and CCO 
• 06/2018 – Present, Chalice Capital Partners, LLC, Registered Representative 
• 10/2017 – 06/2018, Niagara International Capital Limited Registered Representative  
• 1/1999 – 02/2005, The Koptis Organization, Branch Manager  
• 01/1999 – 02/2005, Family Wealth Counselors, Branch Manager 
• 12/2003 – 10/2017, Raymond James Financial Services, Registered Principle  

 
Dan R. Henson 
Year of Birth 1954  
 
Education:  
Central Michigan University, Mount Pleasant, Michigan. Graduated 1975, BS physical education.  
Azusa Pacific University, Azusa, California.  Graduated 1980, MA education.  
 
Employment:  

• 01/2005 – Present, Henson-Edgewater Management, LLC, Member  
• 05/2005 – 05/2006, ESPN Game Day, College football radio analyst 
• 01/1998 – 01/2004, International Management Group, Bradenton, Florida. Director of Football 

Operations 
• 03/1995 - 12/1997, Eastern Michigan University, Ypsilanti, Michigan, Assistant Football Coach  
• 03/1994 - 12/1995, Arizona State University, Tempe, Arizona, Assistant Football Coach   
• 03/1990 – 12/1994, University of Utah, Salt Lake City, Utah, Assistant Football Coach  
• 03/1985 - 12/1985, Hope College, Holland, Michigan. Assistant Football Coach  
• 01/1984 - 12/1984, University of San Diego, San Diego, California. Assistant Football Coach 

 
Drew Henson 
Year of Birth 1980  
 
Employment:  

• 01/2005 – Present, Henson-Edgewater Management, LLC, Recruiter   
• 01/2013 - 12/2016, New York Yankees Baseball, Scout  
• 08/2008 - 04/2009, Detroit Lions, Job title 
• 09/2006 – 12/2006, Minnesota Vikings, Quarterback  
• 01/2006 – 09/2006, Rhein Fire, Quarterback 
• 03/2004 – 12/2005, Dallas Cowboys, Quarterback 
• 04/2004 – 02/2004, Houston Texans, Quarterback 
• 02/1998 – 11/2003, New York Yankees, Third Baseman 
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