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This brochure provides information about the qualifications and
business practices of The Ham,bury Group, LLC, the adviser. If you have
any questions about the contents of this brochure, please contact The
Hansbury Group, LLC at 203-746-7633 or sberr7i@gmail.com. The
information in this brochure has not been approved or verified by any
federal or state securities authority.

Additional information about The Hansbury Group, LLC is also available at the SEC's website at
www.advistorinfo.sec.gov. The searchable IARD/GRD number for the advisor is 313351.

The Hansbury Group, LLC is a Registered Investment Advisor. Registration with the United
States Securities and Exchange Commission or any state securities authority does not imply a
certain level of skill or training.
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Advi Busi
Intr fion

The Hansbury Group, LLC is a registered Investment Adviser that was founded
in 2003 which caters to individuals. Steven Berr is the Sole Member of the LLC.
The company has one employee, Jonathan Warshawsky, who is the
Registered Agent for the Company.

The Hansbury Group's clients designate through account opening documents
their wishes for how they want their money managed. The Hansbury Group
does not hold any customer funds or securities. The documents that client
completes or signs off on are as follows:

¢ |nvestment Advisory Agreement

¢ (Client Information Sheet

¢ Fee Schedule

¢ Annual Offer of Disclosure Statement

e The Hansbury Group LLC Privacy Notice
¢ Investment Objectives

The Hansbury Group maintains a relationship with Morgan Stanley Wealth
Management who is the holder of all client accounts and securities.

Client Solicitation

All client solicitation is done by Jonathan Warshawsky, the Series 65 holderfor
The Hansbury Group.

Account Management



All client accounts are managed by Jonathan Warshawsky, the Series 65 holder
for The Hansbury Group.

Client Accounts

Currently The Hansbury Group, LLC has 19 Client Accounts and a total of
$13,500,000 under management.

Eces and Compensation
Client Billing

Client invoices are prepared by Jonathan Warshawsky, the registered agent for
The Hansbury Group. Fees are generally 1.5% or less of a client's total portfolio.
On a quarterly basis, Mr. Warshawsky computes the charges or a given client
based on the total value of their portfolio times the fee rate. The client is

charged 4 of that amount for the quarter. Mr. Warshawsky emails the invoices
to each client. :

Client Pavment Procedures.

Clients pay their fees in two ways. They may send checks directly to Mr. Berr
who then deposits them into The Hansbury Group, LLC's account at Morgan
Stanley Wealth Management. Clients may also pay by way of account transfer
from their account at Morgan Stanley Wealth Management to The Hansbury

Group's account. These payments are only done with the expressed written
consent of the client.



The Hansbury Group does not compensate it's employees or partake in any way
in Performance-BaseFees or Sid-By-Side Management.

Tvoes of Clients

The Hansbury Group's client based consists of friends and family of both
Steven Serr and Jonathan Warshawsky. These clients are for the most part
people who are interested in establishing accounts in which they can save and
grow their money for needs such as retirement, education for their children and
other personal needs and desires. The average client of The Hansbury Group
falls into the "affluent" category although there are a couple who approach the
"High Net Worth" designation.



Methods of Analysis. | S : | Risk of |

Methods of Analysis and Investment Strateqies

The most common Method of Analysis used by Mr. Warshawsky is the
evaluation and research of mostly stocks and bonds. The research and analysis
includes the use of industry publications and well-known websites. As far as
Investment Strategies, the stocks and bonds chosen fall in the categories
specified by each client in their Investment Objectives.

Risk of Loss

No investment can be made without some risk of loss and stock based
investment carry stock market risk. Most of the investments made by Mr.
Warshawsky on behalf of the clients carry market risk of varying degrees.

There can be no guarantee of a positive outcome of any kind and neither
principal nor a return of any kind is guaranteed.

Discipli Inf i

The Hansbury Group has never been the subject of any disciplinary action.
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Other Ei ial Ind Activiti | Affiliati

The Hansbury Group does not take part in any Financial Industry Activities or
maintain any other Industry Affiliations other than those previously mentioned in
this Brochure.

Jonathan Warshawsky is also a registered Investment Adviser in Israel, where
he resides, and is licensed by the Israeli Securities Authority.

Code of Ethics

The Hansbury Group fully acknowledges the established standards of conduct
as set forth by the Securities and Exchange Commission as well as the State of
Connecticut Department of Banking, Securities and Business Investments
Division. The Hansbury Group and its registered representative fully comply with
all applicable federal securities law. If in the even there is a violation of any code
or law, The Hansbury Group will promptly report that violation to the appropriate
authorities.



Brokerage Practices

The Hansbury Group is not a Broker Dealer and therefore does not take part in
any practices that can be defined as Brokerage in nature.

Review of Accounts

The review of accounts is performed via a sampling of The Hansbury
Group's Client Accounts. Mr. Warshawsky does this on a quarterly basis as
part of the billing function of the company. All reviews take into consideration
performance, diversification and overall suitability regarding the clients
Investment Objectives.



Client Referral { Other C i

The Hansbury Group compensates Mr. Warshawsky via standard payroll
practices. No Client Referrals or Other Compensation is paid.

Custody

As previously mentioned in this Brochure, Custody of all Client securities and
money is with Morgan Stanley Wealth Management. The Hansbury Group does
not hold any Client Securities or money.

| I Discreti

Mr. Warshawsky manages Client accounts with Limited Discretionary Authority.
That is, it is limited to the buying and selling of securities. This discretionary
trading authority includes discretion over which securities are bought and sold
and in what quantities. All other activities (e.g., withdrawals, distributions, etc.)
require the approval of the Client for each occurrence.

Voting Client Securiti

The Hansbury Group does not vote on Client securities. Clients receive all proxy
materials and other solicitations from the custodian/brokerage firms or transfer
agent. If the Client has a question about a particular solicitation, they can
contact Mr. Warshawsky who will assist if he is able or direct the Client to an
appropriate person at the custodian for assistance.
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Ei ial Inf :

The Hansbury Group does not accept or solicit the prepayment of fees in any
case whatsoever.

Requi for State Registered Advi

The Hansbury Group is registered with the State of New York and is in
compliance with all of its rules and regulations.
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