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This wrap fee program brochure provides information about the qualifications and business practices of Bensler, 
LLC, doing business as SCS. If you have any questions about the contents of this brochure, please contact Neil 
Lance, CCO at (425) 452-1222 ext. 441 or n.lance@lpl.com. The information in this brochure has not been approved 
or verified by the United States Securities and Exchange Commission or by any state securities authority. Additional 
information about SCS is also available on the Internet at www.adviserinfo.sec.gov. You can view our firm’s 
information on this website by searching for our name SCS or our firm CRD number 310849. 

 

Please note that the use of the term “registered investment adviser” and description of our firm and/or our 
associates as “registered” does not imply a certain level of skill or training. Clients are encouraged to review 
this Brochure and Brochure Supplements for our firm’s associates who advise clients for more information on 
the qualifications of our firm and our employees. 
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Item 2 – Material Changes 

 

As this is the initial registration document for SCS there are no material changes to report.  

We urge you to carefully review any notice of material amendments to this Disclosure Brochure in the future 
as it will contain important information that may pertain to, among other things, changes to our advisory 
services, fee structures, business practices, conflicts of interest, or disciplinary history. 

We will ensure that you receive a summary of material changes, if any, to this and subsequent disclosure 
brochures within 120 days after our fiscal year ends. Our fiscal year ends on December 31 so you will receive 
the summary of material changes, if any, no later than April 30 each year. At that time we will also offer a copy 
of the most current disclosure brochure. We may also provide other ongoing disclosure information about 
material changes, as necessary. 
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Item 4 – Services, Fees and Compensation 

 

The SCS Wrap Program (the “Program”) is an investment advisory program sponsored by Bensler, LLC, doing 
business as SCS. In addition to the Program, the Firm may offer advisory service, which include financial 
planning and investment management services under different arrangements than those described herein. 
Prior to SCS rendering any of the foregoing advisory services, clients are required to enter into one or more 
written agreements with SCS setting forth the relevant terms and conditions of the advisory relationship (the 
“Advisory Agreement”). SCS is an independent financial planning and investment advisory firm registered 
with the United States Securities and Exchange Commission (“SEC”) and is a limited liability company formed 
under the laws of the State of Washington. SCS was founded by Jeffrey Hensler and James Beatty who are 
equal partners of the firm.. 

The Program is offered as a wrap fee program, which provides clients with the ability to trade in certain investment 
products without incurring separate brokerage commissions or transaction charges. A wrap fee program is 
considered any arrangement under which clients receive investment advisory services (which may include portfolio 
management or advice concerning the selection of other investment advisers) and the execution of client transactions 
for a specified fee or fees not based upon transactions in their accounts. 

The Program is offered on a fee basis, meaning participants pay a single annualized fee based upon assets under 
management (sometimes referred to as the “Program Fee”). SCS offers wealth management services for an annual 
“wrap” fee for financial advice, financial planning, liability management and comprehensive wealth organization. 
Fees are based on managed and supervised assets advised on as well as secured lending balances. Fee arrangements 
reflect the unique demands and characteristics of the advisory services provided to each family relationship. 
Program Fees range between 0.50% and 1.50% per annum.  

The Program Fee is prorated and charged quarterly, in advance. For the initial period of an engagement, the fee is 
calculated on a pro rata basis. In the event the advisory agreement is terminated, the Program Fee for the final billing 
period is prorated through the effective date of the termination and the outstanding or unearned portion of the fee is 
charged or refunded to the client, as appropriate. 

SCS recommends and assists clients with obtaining financing for capital needs, not to leverage investments managed 
by the firm. The Firm will include amounts borrowed by the client as assets under management in calculating the 
Program Fee where the Firm has assisted the client with obtaining the financing for fee calculation purposes. 
Additionally, for asset management services the Firm provides with respect to certain client holdings (e.g., held-
away assets, accommodation accounts, alternative investments, etc.), SCS may negotiate a fee rate that differs from 
the range set forth above.  

As referenced above, a portion of the fees paid to SCS are used to cover the securities brokerage commissions and 
transactional costs attributed to the management of its clients’ portfolios. Services provided through the Program 
may cost clients more or less than purchasing these services separately. The number of transactions made in clients’ 
accounts, as well as the commissions charged for each transaction, determines the relative cost of the Program 
versus paying for execution on a per transaction basis and paying a separate fee for advisory services. Fees paid for 
the Program may also be higher or lower than fees charged by other sponsors of comparable investment advisory 
programs. Because the Firm pays for the brokerage fees, the Firm has an incentive to engage in less transactions, or 
transactions that cost less to the Firm. 

Although clients do not pay a transaction charge for transactions in a SWM II account, clients should be aware that 
SCS pays LPL transaction charges for those transactions. The transaction charges paid by SCS vary based on the 
type of transaction (e.g., mutual fund, equity or ETF) and for mutual funds based on whether or not the mutual fund 
pays 12b-1 fees and/or recordkeeping fees to LPL. Transaction charges paid by the Advisor for equities and ETFs 
are $9. For mutual funds, the transaction charges range from $0 to $26.50. Because SCS pays the transaction 
charges in SWM II accounts, there is a conflict of interest in cases where the mutual fund is offered at both $0 and 
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$26.50. Clients should understand that the cost to Advisor of transaction charges may be a factor that SCS considers 
when deciding which securities to select and how frequently to place transactions in a SWM II account.  

In many instances, LPL makes available mutual funds in a SWM II account that offer various classes of shares, 
including shares designated as Class A Shares and shares designed for advisory programs, which can be titled, for 
example, as “Class I,” “institutional,” “investor,” “retail,” “service,” “administrative” or “platform” share classes 
(“Platform Shares”). The Platform Share class offered for a particular mutual fund in SWM II in many cases will not 
be the least expensive share class that the mutual fund makes available, and was selected by LPL in certain cases 
because the share class pays LPL compensation for the administrative and recordkeeping services LPL provides to 
the mutual fund. Client should understand that another financial services firm may offer the same mutual fund at a 
lower overall cost to the investor than is available through SWM II. In other instances, a mutual fund may offer only 
Class A Shares, but another similar mutual fund may be available that offers Platform Shares. Class A Shares 
typically pay LPL a 12b-1 fee for providing shareholder services, distribution, and marketing expenses (“brokerage-
related services”) to the mutual funds. Platform Shares generally are not subject to 12b-1 fees. As a result of the 
different expenses of the mutual fund share classes, it is generally more expensive for a client to own Class A Shares 
than Platform Shares. An investor in Platform Shares will pay lower fees over time, and keep more of his or her 
investment returns than an investor who holds Class A Shares of the same fund. 

SCS has a financial incentive to recommend Class A Shares in cases where both Class A and Platform Shares are 
available. This is a conflict of interest which might incline SCS, consciously or unconsciously, to render advice that 
is not disinterested. Although the client will not be charged a transaction charge for transactions, Advisor pays LPL 
a per transaction charge for mutual fund purchases and sales in the account. SCS generally does not pay transaction 
charges for Class A Share mutual fund transactions accounts, but generally does pay transaction charges for 
Platform Share mutual fund transactions. The cost to SCS of transaction charges generally may be a factor Advisor 
considers when deciding which securities to select and whether or not to place transactions in the account. 

The lack of transaction charges to SCS for Class A Share purchases and sales, together with the fact that Platform 
Shares generally are less expensive for a client to own, presents a significant conflict of interest between SCS and 
the client. In short, it costs SCS less to recommend and select Class A share mutual funds than Platform shares, but 
Platform shares will generally outperform Class A mutual fund shares on the basis of internal cost structure alone. 
Clients should understand this conflict and consider the additional indirect expenses borne as a result of the mutual 
fund fees when negotiating and discussing with your Advisor the advisory fee for management of an account. 

In addition to the advisory fees paid to SCS, clients may also incur certain charges imposed by other third parties, 
such as broker-dealers, custodians, trust companies, banks and other financial institutions. These additional charges 
include fees attributable to alternative assets, reporting charges, margin and other borrowing costs, mark-ups or 
mark-downs priced in to fixed income and equity products by the broker-dealer, charges imposed directly by a 
mutual fund or ETF in a client’s account, as disclosed in the fund’s prospectus (e.g., fund management fees and 
other fund expenses), fees and commission for assets not held with LPL (including 401(k) or 529 plan assets), fees 
for trades executed away from LPL, deferred sales charges, odd-lot differentials, transfer taxes, wire transfer and 
electronic fund fees. 

 

Item 5 – Account Requirements and Type of Clients 

SCS generally provides investment advice to the following types of clients: 

• Individuals 
• High-Net Worth Individuals 
• Trusts, estates, or charitable organizations 
• Corporations and other businesses 

Minimum Investment Amounts Required 
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SCS has no minimum investment requirements.  

Item 6 – Portfolio Manager Selection and Evaluation 

SCS acts as the sponsor and sole portfolio manager under the Program. 

Methods of Analysis 

SCS uses the following methods of analysis in formulating investment advice: 

Charting - The set of techniques used in technical analysis in which charts are used to plot price 
movements, volume, settlement prices, open interest, and other indicators, in order to anticipate 
future price movements. Users of these techniques, called chartists, believe that past trends in these 
indicators can be used to extrapolate future trends. 

Cyclical - Analyzes the investments sensitive to business cycles and whose performance is strongly 
tied to the overall economy. For example, cyclical companies tend to make products or provide 
services that are in lower demand during downturns in the economy and higher demand during 
upswings. Examples include the automobile, steel, and housing industries. The stock price of a 
cyclical company will often rise just before an economic upturn begins, and fall just before a 
downturn begins. Investors in cyclical stocks try to make the largest gains by buying the stock at the 
bottom of a business cycle, just before a turnaround begins. 

Fundamental - A method of evaluating a security by attempting to measure its intrinsic value by 
examining related economic, financial and other qualitative and quantitative factors. Fundamental 
analysts attempt to study everything that can affect the security's value, including macroeconomic 
factors (like the overall economy and industry conditions) and individually specific factors (like the 
financial condition and management of companies). The end goal of performing fundamental analysis 
is to produce a value that an investor can compare with the security's current price in hopes of 
figuring out what sort of position to take with that security (underpriced = buy, overpriced = sell or 
short). This method of security analysis is considered to be the opposite of technical analysis. 
Fundamental analysis is about using real data to evaluate a security's value. Although most analysts 
use fundamental analysis to value stocks, this method of valuation can be used for just about any type 
of security. 

Technical - A method of evaluating securities by analyzing statistics generated by market activity, 
such as past prices and volume. Technical analysts do not attempt to measure a security's intrinsic 
value, but instead use charts and other tools to identify patterns that can suggest future activity. 
Technical analysts believe that the historical performance of stocks and markets are indications of 
future performance. 

Investment Strategies 

SCS uses the following investment strategies when managing client assets and/or providing investment 
advice: 

Long term purchases. Investments held at least one year. 

Short term purchases. Investments sold within one year. 

Asset Allocation – The process of selecting a mix of asset classes and the efficient allocation of those 
assets based on historical data in an attempt to understand how the asset has performed and is likely 
to perform over long periods of time. The goal is not to “beat” the market, but to establish a long-term 
investment strategy using a core mix of assets. 
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Tactical - Allows for a range of percentages in each asset class (such as Stocks = 40-50%). These are 
minimum and maximum acceptable percentages that permit the investor to take advantage of 
market conditions within these parameters. Thus, a minor form of market timing is possible, since 
the investor can move to the higher end of the range when stocks are expected to do better and to the 
lower end when the economic outlook is bleak. 
 

Strategic - Calls for setting target allocations based on client objectives and risk tolerances and then 
periodically rebalancing the portfolio back to those targets as investment returns skew the original 
asset allocation percentages. The concept is akin to a “buy and hold” strategy, rather than an active 
trading approach.  
 

Dynamic - Involves modifying an investor’s target allocation due to changes in investor 
circumstances, which may lead to the modification of policies, objectives, and/or risk tolerances. 
Resulting changes are intended to maintain equilibrium between the investor’s policies and 
objectives and the asset allocation process. 

 

Use of Primary Method of Analysis or Strategy 

SCS’s primary method of analysis or strategy is a combination of Tactical, Strategic, and Dynamic asset 
allocation. Some of the risks involved with using this method include the fact that the economic environment 
and investment alternatives today are substantially different from those of the past. We believe that investors 
can no longer be myopic in their view of investments in so far as they restrict their analysis to domestic 
markets or investment vehicles. 

Risk of Loss 

Past performance is not indicative of future results. Therefore, you should never assume that future 
performance of any specific investment or investment strategy will be profitable. Investing in securities 
(including stocks, mutual funds, and bonds) involves risk of loss. Further, depending on the different types of 
investments there may be varying degrees of risk. You should be prepared to bear investment loss including 
loss of original principal. 

Because of the inherent risk of loss associated with investing, our firm is unable to represent, guarantee, or 
even imply that our services and methods of analysis can or will predict future results, successfully identify 
market tops or bottoms, or insulate you from losses due to market corrections or declines. There are certain 
additional risks associated when investing in securities through our investment management program. 

 Market Risk – Either the stock market as a whole, or the value of an individual 
company, goes down resulting in a decrease in the value of client investments. This 
is also referred to as systemic risk. Common stocks are susceptible to general stock 
market fluctuations and to volatile increases and decreases in value as market 
confidence in and perceptions of their issuers change. If you held common stock, or 
common stock equivalents, of any given issuer, you would generally be exposed to 
greater risk than if you held preferred stocks and debt obligations of the issuer. 

➢ Company Risk - When investing in stock positions, there is always a certain level of 
company or industry specific risk that is inherent in each investment. This is also 
referred to as unsystematic risk and can be reduced through appropriate 
diversification. There is the risk that the company will perform poorly or have its 
value reduced based on factors specific to the company or its industry. For example, 
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if a company’s employees go on strike or the company receives unfavorable media 
attention for its actions, the value of the company may be reduced. 
 

➢ Fixed Income Risk - When investing in bonds, there is the risk that issuer will 
default on the bond and be unable to make payments. Further, individuals who 
depend on set amounts of periodically paid income face the risk that inflation will 
erode their spending power. Fixed-income investors receive set, regular payments 
that face the same inflation risk.  
 

➢ ETF and Mutual Fund Risk – When investing in an ETF or mutual fund, you will bear 
additional expenses based on your pro rata share of the ETF’s or mutual fund’s 
operating expenses, including the potential duplication of management fees. The 
risk of owning an ETF or mutual fund generally reflects the risks of owning the 
underlying securities the ETF or mutual fund holds.  Clients will also incur 
brokerage costs when purchasing ETFs. 
 

➢ Management Risk – Your investment with our firm varies with the success and 
failure of our investment strategies, research, analysis and determination of 
portfolio securities. If our investment strategies do not produce the expected 
returns, the value of the investment will decrease. 

 

Item 7 – Client Information Provided to Portfolio Managers 

In this Item, SCS is required to describe the type and frequency of the information it communicates to the 
Independent Managers, if any, managing its clients’ investment portfolios. SCS acts as the sole portfolio manager 
under the Program and, as such, the Firm has no information to disclose in relation to this Item.  
  

Item 8 – Client Contact with Portfolio Managers 

In this Item, SCS is required to describe any restrictions on clients’ ability to contact and consult with the 
portfolio managers managing their investment portfolios. There are no restrictions on clients’ ability to 
correspond with SCS, which acts as the sole portfolio manager under the Program. 
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Item 9 – Additional Information 

Disciplinary Information 

SCS has not been involved in any legal or disciplinary events that are material to a client’s evaluation of its 
advisory business or the integrity or its management. 

Other Financial Industry Activities and Affiliations 

SCS IARs are Dually Registered persons of LPL Financial (“LPL”), a registered Broker/Dealer, member FINRA 
and SIPC. LPL Financial is a broker-dealer that is independently owned and operated and is not affiliated 
with SCS. Please refer to Item 12 for a discussion of the benefits SCS may receive from LPL Financial and the 
conflicts of interest associated with receipt of such benefits. 

Clients may maintain multiple accounts with a representative, some of which are subject to an investment 
advisory relationship through SCS, while other accounts of the same client may operate under a brokerage 
relationship through LPL. When acting in an investment advisory capacity the advisor is acting under a 
fiduciary duty to the client where the standard of care when recommending securities to clients is higher 
than in the case of a brokerage relationship, where the standard is suitability of the recommended security. 
Clients are under no obligation to purchase or sell securities through IARs. However, if a client chooses to 
implement the recommendations, commissions may be earned by IARs as registered representatives of LPL 
for brokerage transactions in addition to any fees paid for advisory services. Commissions may be higher or 
lower at LPL than at other broker/dealers. IARs have a conflict of interest in having clients purchase 
securities and/or insurance related products through LPL in that the higher their production with LPL the 
greater potential for obtaining a higher pay-out on commissions earned. Further, IARs may be restricted to 
only offering those products and services that have been reviewed and approved for offering to the public 
through LPL. The amount of time spent by each IAR offering securities products on a commission basis as a 
registered representative of LPL will vary. Some IARs may spend significantly more or less time offering 
commissionable products and services through LPL. 

As discussed previously, certain associated persons of SCS are Registered Representatives of LPL Financial. 
As a result of this relationship, LPL Financial may have access to certain confidential information (e.g., 
financial information, investment objectives, transactions and holdings) about SCS’s clients, even if client 
does not establish any account through LPL Financial. If you would like a copy of the LPL Financial privacy 
policy, please contact our Chief Compliance Officer at (425) 452-1222 ext. 441.. 

SCS advisors registered with LPL may offer insurance products and services for which commissions will be 
paid. IARs and other related persons of SCS are also licensed with various insurance companies. SCS, its 
IARs and related persons have a conflict of interest to recommend clients purchase insurance products 
since commissions may be earned in addition to fees for advisory services. Clients are not obligated to 
purchase insurance products through SCS or its IARs. The amount of time spent by each IAR will vary. Some 
IARs may spend significantly more or less time offering insurance products and services. The principal 
business of SCS is not to offer insurance products and services. Less than 10% of SCS’s resources are 
dedicated to insurance business. 

None of the services offered by SCS are to be considered legal or accounting services. Clients are under no 
obligation to participate in accounting services offered by IARs who may be CPAs. 

As discussed below, SCS has in place a Code of Ethics that provides for SCS and its Advisor Representatives 
to exercise its fiduciary duty to clients to act in the best interest of the client and always place the client’s 
interests first and foremost. SCS takes seriously its compliance and regulatory obligations and requires all 
staff to comply with such rules and regulations as well as SCS’s policies and procedures. 



SCS 10 Disclosure Brochure 

SCS is not and does not have a related company that is a: 

1. Investment company or other pooled investment vehicle (including a mutual fund, closed-end 
investment company, unit investment trust, private investment company or “hedge fund,” and 
offshore fund), 

2. Other investment adviser or financial planner, 
3. Futures commission merchant, commodity pool operator, or commodity trading advisor, 
4. Banking or thrift institution, 
5. Accountant or accounting firm, 
6. Lawyer or law firm, 
7. Insurance company or agency, 
8. Pension consultant, 
9. Real estate broker or dealer, or 
10. Sponsor or syndicator of limited partnerships. 

Code of Ethics 

SCS has a fiduciary duty to clients to act in the best interest of the client and always place the client’s interests 
first and foremost. SCS takes seriously its compliance and regulatory obligations and requires all staff to 
comply with such rules and regulations as well as SCS’s policies and procedures. Further, SCS strives to 
handle clients’ non-public information in such a way to protect information from falling into hands that have 
no business reason to know such information and provides clients with SCS’s Privacy Policy. As such, SCS 
maintains a Code of Ethics for its IARs, supervised persons and staff. 

The Code of Ethics contains provisions for standards of business conduct in order to comply with federal 
securities laws, personal securities reporting requirements, pre-approval procedures for certain 
transactions, code violations reporting requirements, and safeguarding of material non-public information 
about client transactions. Further, SCS’s Code of Ethics establishes SCS’s expectation for business conduct. 

SCS’s Code of Ethics is distributed to each employee and Advisor at the time of hire/contract, and, as the 
Code is modified. In addition, SCS requires an annual certification by all employees/Advisors regarding 
their understanding and compliance with the Code of Ethics. SCS also supplements the Code with annual 
training and on-going monitoring of employee activity. 

A copy of our Code of Ethics will be provided to any client or prospective client upon request. You may 
contact our Chief Compliance Officer at 704-849-1001. 

Participation or Interest in Client Transactions 

Related persons of SCS (any advisory affiliate and any person that is under common control with SCS) may 
buy or sell securities identical to those securities recommended to clients. Therefore, related persons may 
have an interest or position in certain securities that are also recommended and bought or sold to clients. 
Related persons will not put their interests before a client’s interest. IARs may not trade ahead of their 
clients or trade in such a way to obtain a better price for themselves than for their clients. SCS is required to 
maintain a list of all securities holdings for its associated persons. Further, associated persons are 
prohibited from trading on non-public information or sharing such information. Clients have the right to 
decline any investment recommendation. SCS and its associated persons are required to conduct their 
securities and investment advisory business in accordance with all applicable Federal and State securities 
regulations. 

SCS has established the following restrictions in order to meet its fiduciary responsibilities: 

 IARs shall not buy or sell securities for their personal portfolio(s) where their decision is 
substantially derived, in whole or in part, by reason of his or her affiliation with SCS, unless the 
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information is also available to the investing public upon a reasonable inquiry. No person shall prefer 
his or her own interest to that of the advisory client. 

 All clients are fully informed that certain individuals may receive separate compensation when 
effecting transactions during the implementation process. 

 SCS emphasizes the unrestricted right of the client to decline to implement any advice rendered, 
except in situations where third party advisory services are granted discretionary authority in the 
client’s account. 

 SCS requires that all individuals must act in accordance with all applicable Federal and State 
regulations governing registered investment advisory practices. 

 Any individual not in observance of the above may be subject to termination. 

NOTE: 

1) This investment policy has been established recognizing that some securities being considered for 
purchase and sale on behalf of SCS’s clients trade in sufficiently broad markets to permit transactions 
by clients to be completed without an appreciable impact on the markets of the securities. Under 
certain circumstances, exceptions may be made to the policies stated above. 
 

2) Open-end mutual funds and/or the investment sub-accounts which may comprise a variable life 
insurance product are purchased or redeemed at a fixed net asset value price per share specific to the 
date of purchase or redemption. As such, transactions in mutual funds and/or variable insurance 
products by IARs are not likely to have an impact on the prices of the fund shares in which clients 
invest and are therefore not prohibited by the SCS’s investment policies and procedures. 

In accordance with Section 204A of the Investment Advisers Act of 1940, SCS also maintains and enforces 
written policies and procedures reasonably designed to prevent the misuse of non-public information by 
SCS or any person associated with SCS. 

Account Reviews and Reviewers 

Since financial planning services terminate upon completion of the short-term consultation or special project, 
no reviews are performed. Clients can request a review and update of their financial situation at any time, but 
may be required to sign a new contract and may incur additional fees. Clients contracting for on-going 
financial planning services may request an update at no charge any time during the contract period. 

SCS recommends that all clients have their financial situation reviewed and updated at least annually. 

Asset management accounts are reviewed at least quarterly. Changes in the client's financial situation and/or 
changes in market conditions may trigger more frequent reviews. 

SCS financial professionals reviews all client accounts. 

Client Referrals and Other Compensation 

SCS may invest a portion of client’s assets in mutual funds, variable annuities, or Exchange Traded Funds 
(ETFs) and charges an investment management fee on client’s assets invested in these securities. Therefore, 
clients may pay two levels of fees for the management of their assets, one directly to SCS and one indirectly to 
the managers of the mutual funds or variable annuities held in their portfolios. 

Our firm may recommend LPL to clients for custody and brokerage services. There is no direct link between 
our firm’s participation in the program and the investment advice given to clients, although we receive 
economic benefits through our participation in the program that are typically not available to LPL retail 
investors. These benefits include the following products and services (provided without cost or at a 
discount): receipt of duplicate client statements and confirmations; research related products and tools; 
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consulting services; access to a trading desk serving our firm’s participants; access to block trading (which 
provides the ability to aggregate securities transactions for execution and then allocate the appropriate 
shares to client accounts); the ability to have advisory fees deducted directly from client accounts; access to 
an electronic communications network for client order entry and account information; access to mutual funds 
with no transaction fees and to certain institutional money managers; and discounts on compliance, 
marketing, research, technology, and practice management products or services provided to us by third party 
vendors. Some of the products and services made available by LPL through the program may benefit our firm 
but may not benefit our client accounts. These products or services may assist us in managing and 
administering client accounts, including accounts not maintained at LPL. Other services made available by 
LPL are intended to help us manage and further develop our business enterprise. The benefits received by 
our firm or our personnel through participation in the program do not depend on the amount of brokerage 
transactions directed to LPL. As part of our fiduciary duties to our clients, we endeavor at all times to put the 
interests of our clients first. Clients should be aware, however, that the receipt of economic benefits by our 
firm or our related persons in and of itself creates a potential conflict of interest and may indirectly influence 
our firm’s choice of LPL for custody and brokerage services. 

Your financial advisor may act as a referral agent to, or engage as a co-advisor with, certain third-party asset 
management firms (TAMPs). In such case, he or she receives compensation from the TAMP either in the form 
of a referral payment or an advisory fee, and you are provided disclosure about the arrangement and the 
compensation to be received at the time of the referral or engagement. Your financial advisor may also 
receive compensation in addition to a referral or advisory fee. For example, some TAMPs pay or reimburse 
financial advisors for attending conferences or for expenses for workshops, seminars presented to clients or 
advertising, marketing, or practice management. The eligibility of a financial advisor to receive such 
payments or reimbursements is often based on the amount of assets referred by the financial advisor to the 
TAMP. 

Financial Information 

As an advisory firm that maintains discretionary authority for client accounts, we are required to disclose any 
financial condition that is reasonably likely to impair our ability to meet our contractual obligations. SCS has 
no adverse financial circumstances to report. 

SCS does not require or solicit prepayment of more than $1,200 in fees per client, six months or more in 
advance. SCS has not been the subject of a bankruptcy petition at any time (Please refer to Information 
Required by Part 2B of Form ADV: Brochure Supplement for more information). 

SCS has no other relationships or arrangements with any issuer or securities outside of what has already 
been disclosed in this brochure. 

 

 

 

 

 

 


