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Item 2 Material Changes 

This Firm Brochure, dated April 14, 2020, is our disclosure document prepared according to the SEC's 
requirements and rules.  
 
After our initial filing of this Brochure, this Item will be used to provide our clients with a summary of new 
and/or updated information. We will inform you of the revision(s) based on the nature of the updated 
information. 
 
Consistent with the rules, we will ensure that you receive a summary of any material changes to this and 
subsequent Brochures within 120 days of the close of our business' fiscal year. Furthermore, we will 
provide you with other interim disclosures about material changes as necessary.
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Item 4 Advisory Business 

Apex Strategic Wealth, LLC (“APEX”) is a SEC-registered investment adviser with its principal place of 
business located in Tennessee. Apex Strategic Wealth, LLC began conducting business in 2020. 

Listed below are the firm's principal shareholders. 

• Solomon Wood, LLC, Owner 

In addition, the following information identifies individuals that indirectly own 25% or more of our firm: 
 

• William Stuart Wood, Chief Executive Officer 

Our wealth management services consist of individual portfolio management and financial planning 
services. Clients may retain APEX to provide portfolio management and financial planning or may engage 
us to provide either service exclusive of the other. Please refer to the description of each investment 
advisory service listed below for information on how we tailor our advisory services to your individual 
needs.  
 
Apex Strategic Wealth, LLC offers the following advisory services to our clients: 

 
INDIVIDUAL PORTFOLIO MANAGEMENT 

 
We offer discretionary and non-discretionary authority to manage your account. Written discretionary 
authorization will allow our firm to determine the specific securities, and the amount of securities, to be 
purchased or sold for your account without your approval prior to each transaction. Discretionary 
authority is typically granted by the investment advisory agreement you sign with our firm. If you enter 
into non-discretionary arrangements with our firm, we must obtain your approval prior to executing any 
transactions on behalf of your account. 
 
Our firm provides continuous asset management of client funds based on the individual needs of the client. 
Through personal discussions in which goals and objectives based on the client's particular circumstances 
are established, we develop the client's personal investment strategy. We create and manage a portfolio 
based on that strategy. During our data-gathering process, we determine the client's individual objectives, 
time horizons, risk tolerance, and liquidity needs. As appropriate, we may also review and discuss a client's 
prior investment history, as well as family composition and background. 
 
Clients may impose reasonable restrictions on investing in certain securities, types of securities, or 
industry sectors. 

Once the client's portfolio has been established, we review the portfolio periodically and if necessary, 
rebalance the portfolio on an annual basis, based on the client's individual needs. 
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Types of Investments 
 
We primarily offer advice on equity securities, warrants, corporate debt securities, commercial paper, 
certificates of deposit, municipal securities, investment company securities, U.S. Government securities, 
options contracts on securities, interests in partnerships investing in real estate and oil and gas, managed 
futures, hedge funds and other alternative investments. 
 
Additionally, we may advise you on any type of investment that we deem appropriate based on your 
stated goals and objectives. We may also provide advice on any type of investment held in your portfolio 
at the inception of our advisory relationship. 
 
You may request that we refrain from investing in particular securities or certain types of securities.  
You must provide these restrictions to our firm in writing. Because some types of investments involve 
certain additional degrees of risk, they will only be recommended when consistent with the client's 
stated investment objectives, tolerance for risk, liquidity and suitability. 
 

PROGRAM PORTFOLIO MANAGEMENT 

Our firm provides continuous portfolio management services to clients using various LPL model 
programs. Each model program is designed to meet a particular investment goal. We provide 
discretionary management services tailored to meet the needs and investment objectives of our clients. 
The management services are based on static and dynamic model programs. Static model strategies are 
based on current and past performance of different sectors and dynamic model strategies are generally 
more aggressive in nature based on current and expected future performance of asset classes. 

If you retain our firm for management services, we will meet with you to determine your investment 
objectives, risk tolerance, and other relevant information at the beginning of our advisory relationship. 
We will use the suitability information we gather to develop a strategy that enables our firm to construct 
an investment portfolio for you which will be based on a model portfolio. Once we select a model 
portfolio for you, we will monitor your portfolio's performance periodically, and if necessary, rebalance 
the portfolio on an annual basis, based on the client's individual needs.  

LPL Financial Advisory Programs 

APEX provides these advisory services through programs sponsored by LPL Financial Corporation ("LPL"), 
a registered investment advisor and broker-dealer. Below is a brief description of each LPL advisory 
program.  

For more information regarding the LPL programs, including more information on the advisory services 
and fees that apply, the types of investments available in the programs and the conflicts of interest 
presented by the programs please see Form ADV Part 2 or the applicable LPL Wrap Fee Brochure and 
the applicable client agreement. 

Manager Access Select Program 
 
Manager Access Select offers clients the ability to participate in the Separately Managed Account 
Platform (the “SMA Platform”) or the Model Portfolio Platform (the “MP Platform”).  In the SMA 
Platform, APEX will assist client in identifying a third party portfolio manager (SMA Portfolio Manager) 
from a list of SMA Portfolio Managers made available by LPL, and the SMA Portfolio Manager manages 
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client’s assets on a discretionary basis.  APEX will provide initial and ongoing assistance regarding the 
SMA Portfolio Manager selection process.  In the MP Platform, clients authorize LPL to direct the 
investment and reinvestment of the assets in their accounts, in accordance with the selected model 
portfolio provided by LPL’s Research Department or a third-party investment advisor.   
 
A minimum account value of $50,000 is required for Manager Access Select, however, in certain 
instances, the minimum account size may be lower or higher. 
 
Optimum Market Portfolios Program (OMP) 
 
OMP offers clients the ability to participate in a professionally managed asset allocation program using 
Optimum Funds shares.  Under OMP, client will authorize LPL on a discretionary basis to purchase and 
sell Optimum Funds pursuant to investment objectives chosen by the client.  APEX will assist the client in 
determining the suitability of OMP for the client and assist the client in setting an appropriate 
investment objective.  APEX will have discretion to select a mutual fund asset allocation portfolio 
designed by LPL consistent with the client’s investment objective.  LPL will have discretion to purchase 
and sell Optimum Funds pursuant to the portfolio selected for the client.  LPL will also have authority to 
rebalance the account.  
 
A minimum account value of $10,000 is required for OMP.  In certain instances, LPL will permit a lower 
minimum account size. 
 
Personal Wealth Portfolios Program (PWP) 
 
PWP offers clients an asset management account using asset allocation model portfolios designed by 
LPL. APEX will have discretion for selecting the asset allocation model portfolio based on client’s 
investment objective. APEX will also have discretion for selecting third party money managers (PWP 
Advisors), mutual funds and ETFs within each asset class of the model portfolio. LPL will act as the 
overlay portfolio manager on all PWP accounts and will be authorized to purchase and sell on a 
discretionary basis mutual funds, ETFs and equity and fixed income securities.  
 
A minimum account value of $250,000 is required for PWP. In certain instances, LPL will permit a lower 
minimum account size. 
 
Model Wealth Portfolios Program (MWP) 
 
MWP offers clients a professionally managed mutual fund asset allocation program.  APEX will obtain the 
necessary financial data from the client, assist the client in determining the suitability of the MWP 
program and assist the client in setting an appropriate investment objective.  APEX will initiate the steps 
necessary to open an MWP account and have discretion to select a model portfolio designed by LPL’s 
Research Department consistent with the client’s stated investment objective.  LPL’s Research 
Department, a third-party portfolio strategist and/or Advisor, through its IAR, may act as a portfolio 
strategist responsible for selecting the mutual funds or ETFs within a model portfolio and for making 
changes to the mutual funds or ETFs selected.   
 
The client will authorize LPL to act on a discretionary basis to purchase and sell mutual funds and ETFs 
and to liquidate previously purchased securities.  The client will also authorize LPL to effect rebalancing 
for MWP accounts.    
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MWP requires a minimum asset value for a program account to be managed. The minimums vary 
depending on the portfolio(s) selected and the account’s allocation amongst portfolios. The lowest 
minimum for a portfolio is $25,000. In certain instances, a lower minimum for a portfolio is permitted.  
 
Small Market Solution (SMS) Program 
 
Under SMS, LPL Research (a team of investment professionals within LPL) creates and maintains a series 
of different investment menus (“Investment Menus”) consisting of a mix of different asset classes and 
investment vehicles (“investment options”) for clients that sponsor and maintain participant-directed 
defined contribution plans (“Plan Sponsors”). The Plan Sponsor is responsible for selecting the 
Investment Menu that it believes is appropriate based on the demographics and other characteristics of 
the Plan and its participants. LPL Research is responsible for the selection and monitoring of the 
investment options made available through Investment Menus. The investment options that are offered 
through SMS are limited to the specific investments available through the record keeper that the Plan 
Sponsor selects. The Plan Sponsor may only select an Investment Menu in its entirety and does not have 
the option to remove or substitute an investment option. 
 
In addition to the services described above, Plan Sponsor may also select from a number of consulting 
services available under SMS that are provided by APEX. These consulting services may include, but are 
not limited to: general education, and support regarding the Plan and the investment options selected by 
Plan Sponsor; assistance regarding the selection of, and ongoing relationship management for, record 
keepers and other third-party vendors; Plan participant enrollment support; and participant-level 
education regarding investment in the Plan. These consulting services do not include any individualized 
investment advice to the Plan Sponsor or Plan participants with respect to Plan assets. 
 
Guided Wealth Portfolios (GWP) 
 
GWP offers clients the ability to participate in a centrally managed, algorithm-based investment 
program, which is made available to users and clients through a web-based, interactive account 
management portal (“Investor Portal”).  Investment recommendations to buy and sell exchange-traded 
funds and open-end mutual funds are generated through proprietary, automated, computer algorithms 
(collectively, the “Algorithm”) of FutureAdvisor, Inc. (“FutureAdvisor”), based upon model portfolios 
constructed by LPL and selected for the account as described below (such model portfolio selected for 
the account, the “Model Portfolio”). Communications concerning GWP are intended to occur primarily 
through electronic means (including but not limited to, through email communications or through the 
Investor Portal), although APEX will be available to discuss investment strategies, objectives or the 
account in general in person or via telephone.  
 
A preview of the Program (the “Educational Tool”) is provided for a period of up to forty-five (45) days to 
help users determine whether they would like to become advisory clients and receive ongoing financial 
advice from LPL, FutureAdvisor and APEX by enrolling in the advisory service (the “Managed Service”).  
The Educational Tool and Managed Service are described in more detail in the GWP Program Brochure.  
 
Users of the Educational Tool are not considered to be advisory clients of LPL, FutureAdvisor or APEX, 
do not enter into an advisory agreement with LPL, FutureAdvisor or APEX, do not receive ongoing 
investment advice or supervisions of their assets, and do not receive any trading services. 
 
A minimum account value of $5,000 is required to enroll in the Managed Service. 
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Because some types of investments involve certain additional degrees of risk, they will only be 
implemented/recommended when consistent with the client's stated investment objectives, tolerance 
for risk, liquidity and suitability. 

FINANCIAL PLANNING 

We provide financial planning services. Financial planning is a comprehensive evaluation of a client's 
current and future financial state by using currently known variables to predict future cash flows, asset 
values and withdrawal plans. Through the financial planning process, all questions, information and 
analysis are considered as they affect and are impacted by the entire financial and life situation of the 
client. Clients purchasing this service receive a written report, which provides the client with a detailed 
financial plan designed to assist the client achieve his or her financial goals and objectives. 

In general, the financial plan can address any or all of the following areas: 

• PERSONAL: We review family records, budgeting, personal liability, estate information and 
financial goals. 

• TAX & CASH FLOW: We analyze the client's income tax and spending and planning for past, 
current and future years; then illustrate the impact of various investments on the client's current 
income tax and future tax liability. 

• INVESTMENTS: We analyze investment alternatives and their effect on the client's portfolio. 

• INSURANCE: We review existing policies to ensure proper coverage for life, health, disability, 
long-term care, liability, home and automobile. 

• RETIREMENT: We analyze current strategies and investment plans to help the client achieve his 
or her retirement goals. 

• DEATH & DISABILITY: We review the client's cash needs at death, income needs of surviving 
dependents, estate planning and disability income. 

• ESTATE: We assist the client in assessing and developing long-term strategies, including as 
appropriate, living trusts, wills, review estate tax, powers of attorney, asset protection plans, 
nursing homes, Medicaid and elder law. 

We gather required information through in-depth personal interviews. Information gathered includes 
the client's current financial status, tax status, future goals, returns objectives and attitudes towards risk. 
We carefully review documents supplied by the client, including a questionnaire completed by the client, 
and prepare a written report. Should the client choose to implement the recommendations contained in 
the plan, we suggest the client work closely with his/her attorney, accountant, insurance agent, and/or 
stockbroker. Implementation of financial plan recommendations is entirely at the client's discretion. 

We also provide general non-securities advice on topics that may include tax and budgetary planning, 
estate planning and business planning. 

Typically, the financial plan is presented to the client within six months of the contract date, provided 
that all information needed to prepare the financial plan has been promptly provided. 
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Financial Planning recommendations are not limited to any specific product or service offered by a 
broker-dealer or insurance company. All recommendations are of a generic nature. 

EDUCATIONAL SEMINARS AND SPEAKING ENGAGEMENTS 

APEX strongly believes in investor education. As such, APEX hosts educational workshops and seminars 
to clients and prospective clients. APEX may or may not charge for attending an educational workshop or 
seminar, depending on the volume and costs of materials provided to the attendees, length of the 
session, cost of venue, etc. If APEX does charge for attendance, the charge will not exceed $100 per 
attendee. 

 

Item 5 Fees and Compensation 

INDIVIDUAL PORTFOLIO MANAGEMENT SERVICES FEES 

The annualized fee for Portfolio Management Services is charged as a percentage of assets under 
management, according to the following schedule: 

ASSETS UNDER MANAGEMENT ANNUAL FEE** 

First $1,000,000 2.25% 

$1,000,000 - $2,000,000  1.80% 

$2,000,000 - $5,000,000  1.55% 

$5,000,000 - $25,000,000  1.00% 

$25,000,000 - $50,000,000 0.90% 

$50,0000,000 and above 0.80% 

 

**We can impose a minimum annual fee of $2,000 per household. The fee schedule is blended, meaning 
that you will be charged the corresponding fee based upon the value of your account at each tier. Clients 
may be charged higher or lower fees than the fee schedule above. Some clients may be charged an 
overall flat percentage rather than blended. 

An annual fee of up to $65 may be assessed on all accounts to cover technology costs. 

Our annual portfolio management fee is billed and payable quarterly in advance based on the value of 
your account on the last day of the previous quarter. 

If the client agreement is executed at any time other than the first day of a calendar quarter, our fees 
will apply on a pro rata basis, which means that the advisory fee is payable in proportion to the number 
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of days in the quarter for which you are a client. Our advisory fee is negotiable, depending on individual 
client circumstances. 

At our discretion, we may combine the account values of family members living in the same household 
to determine the applicable advisory fee. For example, we may combine account values for you and your 
minor children, joint accounts with your spouse, and other types of related accounts. 

We will invoice you for advisory fees or we will deduct our fee directly from your account through the 
qualified custodian holding your funds and securities. We will deduct our fee only when you have given 
our firm written authorization permitting the fees to be paid directly from your account. Further, the 
qualified custodian will deliver an account statement to you at least quarterly. These account statements 
will show all disbursements from your account. You should review all statements for accuracy. 

PROGRAM PORTFOLIO MANAGEMENT FEES 

As we mentioned in Item 4, we provide advisory services through programs sponsored by LPL Financial 
Corporation ("LPL"), a registered investment advisor and broker-dealer. Below is a brief description of 
each LPL advisory program. For more information regarding the LPL programs, including more 
information on the advisory services and fees that apply, the types of investments available in the 
programs and the conflicts of interest presented by the programs please see Form ADV Part 2 and the 
applicable client agreement. 
 

FEES FOR LPL ADVISORY PROGRAMS 

The account fee charged to the client for each LPL advisory program is negotiable, subject to the 
following maximum account fees: 

LPL ADVISORY PROGRAM ACCOUNT FEE CHARGED 

Manager Access Select  2.5% 

OMP     2.5% 

PWP     2.5% 

MWP     2.65%** 

SMS     0.95%*** 

GWP     1.35%**** 

 

** The MWP account fee consists of an LPL program fee, a strategist fee (if applicable) and an advisor fee 
of up to 2.00%.  Accounts remaining under the legacy fee structure may be charged one aggregate 
account fee, for which the maximum account fee is 2.50%.  See the MWP program brochure for more 
information. 
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** The SMS fee consists of an LPL program fee of 0.20% (subject to a minimum program fee of $250), 
and an advisor fee of up to 0.75%.   

*** GWP Managed Service clients are charged an account fee consisting of an LPL program fee of 0.35% 
and an advisor fee of up to 1.00%.  In the future, a strategist fee may apply.  However, LPL Research 
currently serves as the sole portfolio strategist and does not charge a fee for its services.  FutureAdvisor 
is compensated directly by LPL for its services, including the Algorithm and related software, through an 
annual sub-advisory fee (tiered based on assets under management by FutureAdvisor, at a rate ranging 
from 0.10% to 0.17%).  As each asset tier is reached, LPL’s share of the compensation shall increase and 
clients will not benefit from such asset tiers.  

Excluding SMS and GWP, LPL serves as program sponsor, investment advisor and broker-dealer for the 
LPL advisory programs.  In the Managed Service of GWP, LPL is appointed by each client as custodian of 
account assets and broker-dealer with respect to processing securities transactions for the accounts.  In 
general, FutureAdvisor, in its capacity as investment advisor, will submit transactions through LPL; 
however, FutureAdvisor may choose to execute transactions through a broker-dealer other than LPL, 
subject to its duty to seek to achieve best execution.  When securities transactions are effected through 
LPL, there are no brokerage commissions charged to the account.  If FutureAdvisor chooses to execute a 
transaction through a broker-dealer other than LPL, the execution price may include a commission or fee 
imposed by the executing broker-dealer.  In evaluating whether to execute a trade through a broker-
dealer other than LPL, Future Advisor will consider the fact that the account will not be charged a 
commission if the transaction is effected through LPL.  

APEX and LPL may share in the account fee and other fees associated with program accounts.  Associated 
persons of APEX may also be registered representatives of LPL.  Under SMS, LPL serves as investment 
advisor but not the broker-dealer.  APEX and LPL may share in the advisory portion of the SMS fee. 

Certain Conflicts of Interest 

APEX receives compensation as a result of a client’s participation in an LPL program.  Depending on, 
among other things, the type and size of the account, type of securities held in the account, changes in 
its value over time, the ability to negotiate fees or commissions, the historical or expected size or 
number of transactions, and the number and range of supplementary advisory and client-related 
services provided to the client, the amount of this compensation may be more or less than what APEX 
would receive if the client participated in other programs, whether through LPL or another sponsor, or 
paid separately for investment advice, brokerage and other services.  

Clients should consider the level and complexity of the advisory services to be provided when 
negotiating the account fee (or the advisor fee portion of the account fee, as applicable) with APEX. With 
regard to accounts utilizing third-party portfolio managers under aggregate, all-in-one account fee 
structures (including MAS, PWP and the legacy MWP fee structure), because the portion of the account 
fee retained by APEX varies depending on the portfolio strategist fee associated with a portfolio, APEX 
has a financial incentive to select one portfolio instead of another portfolio. 

Please refer to the relevant LPL Form ADV program brochure for a more detailed discussion of conflicts 
of interest.   
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Limitations due to LPL Licensing/Registration 

The individuals that are licensed as registered representatives of LPL Financial are subject to regulations 
that restrict them from conducting securities transactions away from LPL Financial without written 
authorization from LPL Financial. Clients should, therefore, be aware that for accounts where LPL 
Financial serves as the custodian, APEX is limited to offering services and investment vehicles that are 
approved by LPL Financial, and may be prohibited from offering services and investment vehicles that 
may be available through other broker/dealers and custodians. 

 
Limited Negotiability of Advisory Fees: Although Apex Strategic Wealth, LLC has established the 
aforementioned fee schedule(s), we retain the discretion to negotiate alternative fees on a client-by 
client basis. Client facts, circumstances and needs are considered in determining the fee schedule. These 
include the complexity of the client, assets to be placed under management, anticipated future 
additional assets; related accounts; portfolio style, account composition, reports, among other factors. 
The specific annual fee schedule is identified in the contract between the adviser and each client. 

We may group certain related client accounts for the purposes of achieving the minimum account size 
requirements and determining the annualized fee. 

 

FINANCIAL PLANNING FEES 

Apex Strategic Wealth, LLC's Financial Planning fee is determined based on the nature of the services 
being provided and the complexity of each client's circumstances. All fees are agreed upon prior to 
entering into a contract with any client. 
 
We provide an initial financial plan for a fee of .20% of the value of the total assets covered by the plan 
with a minimum fee of $1,000. We charge an annual fee of .05% of the total assets covered by the plan 
for updates to the financial plan. Our fees are negotiable and will depend on the scope and complexity of 
the plan, your situation, and your financial objectives. An estimate of the total time/cost will be 
determined at the start of the advisory relationship. In limited circumstances, the cost/time could 
potentially exceed the initial estimate. In such cases, we will notify you and request that you approve the 
additional fee. We require that you pay one half of the fee in advance and the remaining portion upon 
the completion of the services rendered. We will not require prepayment of a fee more than six months 
in advance and in excess of $1200. 

We will invoice you for financial planning fees or we will deduct our fee directly from your account 
through the qualified custodian holding your funds and securities. We will deduct our fee only when you 
have given our firm written authorization permitting the fees to be paid directly from your account. 
Further, the qualified custodian will deliver an account statement to you at least quarterly. These 
account statements will show all disbursements from your account. You should review all statements for 
accuracy. 

For consultative planning, where we advise you on specific financial related topics, fees may be due and 
payable upon completion of services rendered and may be charged on a negotiable hourly or fixed fee 
basis. In certain circumstances other fee payment arrangements may be made, which will be determined 
on a client by client basis. 
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The client is billed quarterly in advance based on our total estimated Financial Planning fees. 

EDUCATIONAL SEMINARS AND SPEAKING ENGAGEMENTS 

As discussed in Item 4 above, APEX may or may not charge for attending an educational workshop or 
seminar. 

GENERAL INFORMATION 

Termination of the Advisory Relationship: Clients may terminate the client agreement with written 
notice within 5 days of the signing of the agreement, without penalty. Thereafter, the client agreement 
may be terminated upon 30 days written notice to APEX. Clients will incur a pro rata charge for services 
rendered prior to the termination of the agreement, which means advisory fees will be incurred only in 
proportion to the number of days in the quarter for which there is a client relationship. If clients have 
pre-paid advisory fees that have not yet been earned, a prorated refund of those fees will be delivered to 
the client. 

Mutual Fund Fees: All fees paid to Apex Strategic Wealth, LLC for investment advisory services are 
separate and distinct from the fees and expenses charged by mutual funds and/or ETFs to their 
shareholders. These fees and expenses are described in each fund's prospectus. These fees will generally 
include a management fee, other fund expenses, and a possible distribution fee. If the fund also imposes 
sales charges, a client may pay an initial or deferred sales charge. A client could invest in a mutual fund 
directly, without our services. In that case, the client would not receive the services provided by our firm 
which are designed, among other things, to assist the client in determining which mutual fund or funds 
are most appropriate to each client's financial condition and objectives. Accordingly, the client should 
review both the fees charged by the funds and our fees to fully understand the total amount of fees to 
be paid by the client and to thereby evaluate the advisory services being provided. 

Wrap Fee Programs and Separately Managed Account Fees: Clients participating in separately managed 
account programs may be charged various program fees in addition to the advisory fee charged by our 
firm. Such fees may include the investment advisory fees of the independent advisers, which may be 
charged as part of a wrap fee arrangement. In a wrap fee arrangement, clients pay a single fee for advisory, 
brokerage and custodial services. Client's portfolio transactions may be executed without commission 
charge in a wrap fee arrangement. In evaluating such an arrangement, the client should also consider that, 
depending upon the level of the wrap fee charged by the broker-dealer, the amount of portfolio activity 
in the client's account, and other factors, the wrap fee may or may not exceed the aggregate cost of such 
services if they were to be provided separately. We will review with clients any separate program fees that 
may be charged to clients. 
 
Additional Fees and Expenses: In addition to our advisory fees, clients are also responsible for the fees 
and expenses charged by custodians and imposed by broker dealers, including, but not limited to, any 
transaction charges imposed by a broker dealer with which an independent investment manager effects 
transactions for the client's account(s). Please refer to the "Brokerage Practices" section (Item 12) of this 
Form ADV for additional information. 

Advisory Fees in General: Clients should note that similar advisory services may (or may not) be available 
from other registered (or unregistered) investment advisers for similar or lower fees. 
 
Limited Prepayment of Fees: Under no circumstances do we require or solicit payment of fees in excess 
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of $1200 more than six months in advance of services rendered.  

Item 6 Performance-Based Fees and Side-By-Side Management 

Apex Strategic Wealth, LLC does not charge performance-based fees or participate in side-by-side 
management. 

Item 7 Types of Clients 

Apex Strategic Wealth, LLC provides advisory services to the following types of clients: 

• Individuals (other than high net worth individuals) 
• High net worth individuals 
• Banking or thrift institutions 
• Pension and profit sharing plans(other than plan participants) 
• Charitable organizations 
• Corporations or other businesses not listed above 
• Other 

 

Minimum Account Size 

 

APEX imposes a minimum annual fee of $2,000 per household for portfolio management services. 

 

The LPL Financial Advisory Programs have a minimum account size of the following: 

 

 LPL OMP: this program has a minimum account size of $15,000. 

 

 LPL PWP: this program has a minimum account size of $250,000. 

 

 LPL MWP: this program has a minimum account size of $100,000. 

 

 LPL Manager Access Select: this program has a minimum account size of $100,000, however, in 

certain instances; the minimum account size may be lower or higher. 

 

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss 

METHODS OF ANALYSIS 

We use the following methods of analysis in formulating our investment advice and/or managing client 
assets: 

Fundamental Analysis. We attempt to measure the intrinsic value of a security by looking at economic 
and financial factors (including the overall economy, industry conditions, and the financial condition and 
management of the company itself) to determine if the company is underpriced (indicating it may be a 
good time to buy) or overpriced (indicating it may be time to sell). 

Fundamental analysis does not attempt to anticipate market movements. This presents a potential risk, 
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as the price of a security can move up or down along with the overall market regardless of the economic 
and financial factors considered in evaluating the stock. 

Technical Analysis. We analyze past market movements and apply that analysis to the present in an 
attempt to recognize recurring patterns of investor behavior and potentially predict future price 
movement. 

Technical analysis does not consider the underlying financial condition of a company. This presents a risk 
in that a poorly-managed or financially unsound company may underperform regardless of market 
movement. 

Cyclical Analysis. In this type of technical analysis, we measure the movements of a particular stock 
against the overall market in an attempt to predict the price movement of the security. 

Risks for all forms of analysis. Our securities analysis methods rely on the assumption that the 
companies whose securities we purchase and sell, the rating agencies that review these securities, and 
other publicly-available sources of information about these securities, are providing accurate and 
unbiased data. While we are alert to indications that data may be incorrect, there is always a risk that 
our analysis may be compromised by inaccurate or misleading information. 

INVESTMENT STRATEGIES 

We use the following strategies in managing client accounts, provided that such strategies are 
appropriate to the needs of the client and consistent with the client's investment objectives, risk 
tolerance, and time horizons, among other considerations: 

Long-term purchases. We purchase securities with the idea of holding them in the client's account for a 
year or longer. Typically we employ this strategy when: 

• we believe the securities to be currently undervalued, and/or 
• we want exposure to a particular asset class over time, regardless of the current projection for 

this class. 

Short-term purchases. When utilizing this strategy, we purchase securities with the idea of selling them 
within a relatively short time (typically a year or less). We do this in an attempt to take advantage of 
conditions that we believe will soon result in a price swing in the securities we purchase. 

Margin transactions. We will purchase stocks for your portfolio with money borrowed from your 
brokerage account. This allows you to purchase more stock than you would be able to with your 
available cash, and allows us to purchase stock without selling other holdings. 

Option writing. We may use options as an investment strategy. An option is a contract that gives the 
buyer the right, but not the obligation, to buy or sell an asset (such as a share of stock) at a specific price 
on or before a certain date. An option, just like a stock or bond, is a security. An option is also a 
derivative, because it derives its value from an underlying asset. 

The two types of options are calls and puts: 

• A call gives us the right to buy an asset at a certain price within a specific period of time. We will 
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buy a call if we have determined that the stock will increase substantially before the option 
expires. 

• A put gives us the holder the right to sell an asset at a certain price within a specific period of 
time. We will buy a put if we have determined that the price of the stock will fall before the 
option expires. 

We will use options to speculate on the possibility of a sharp price swing. We will also use options to 
"hedge" a purchase of the underlying security; in other words, we will use an option purchase to limit 
the potential upside and downside of a security we have purchased for your portfolio. 

We use "covered calls", in which we sell an option on security you own. In this strategy, you receive a 
fee for making the option available, and the person purchasing the option has the right to buy the 
security from you at an agreed-upon price. 

We use a "spreading strategy", in which we purchase two or more option contracts (for example, a call 
option that you buy and a call option that you sell) for the same underlying security. This effectively puts 
you on both sides of the market, but with the ability to vary price, time and other factors. 

Risk of Loss. Investing in securities involves risk of loss that you should be prepared to bear. We do not 
represent or guarantee that our services or methods of analysis can or will predict future results, 
successfully identify market tops or bottoms, or insulate clients from losses due to market corrections or 
declines. We cannot offer any guarantees or promises that your financial goals and objectives will be 
met. Past performance is in no way an indication of future performance. 

Recommendation of Particular Types of Securities. As disclosed under the "Advisory Business" section in 
this Brochure, we recommend a variety of securities and we do not necessarily recommend one 
particular type of security over another since each client has different needs and different tolerance for 
risk. Each type of security has its own unique set of risks and even with the same type of security, risks 
can vary widely. In general terms, the higher the anticipated return of an investment, the higher the risk 
of loss associated with it. We have identified the more common types of securities we recommend and 
general risks associated with such investments as follows. 

Commercial Paper (CP) is, in most cases, an unsecured promissory note that is issued with a maturity of 
270 days or less. Being unsecured the risk to the investor is that the issuer may default. There is a less 
risk in asset based commercial paper (ABCP). The difference between ABCP and CP is that instead of 
being an unsecured promissory note representing an obligation of the issuing company, ABCP is backed 
by securities. Therefore, the perceived quality of the ABCP depends on the underlying securities. 
Certificates of deposit are generally the safest type of investment since they are insured by the federal 
government. However, because the returns are generally very low, it is possible for inflation to outpace 
the return. Likewise, US Government securities are backed by the full faith and credit of the United 
States government but it is also possible for the rate of inflation to exceed the returns. 

Municipal securities, while generally thought of as safe, can have significant risks associated with them 
including, but not limited to: the credit worthiness of the governmental entity that issues the bond; the 
stability of the revenue stream that is used to pay the interest to the bondholders; when the bond is 
due to mature; and, whether or not the bond can be "called" prior to maturity. When a bond is called, it 
may not be possible to replace it with a bond of equal character paying the same amount of interest or 
yield to maturity. 
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There are numerous ways of measuring the risk of equity securities (also known simply as "equities" or 
"stock"). In very broad terms, the value of a stock depends on the financial health of the company issuing 
it. However, stock prices can be affected by many other factors including, but not limited to: the class of 
stock (for example, preferred or common); the health of the market sector of the issuing company; and, 
the overall health of the economy. In general, larger, more well established companies ("large cap") tend 
to be safer than smaller start-up companies ("small cap") but the mere size of an issuer is not, by itself, 
an indicator of the safety of the investment. 

Mutual funds and exchange traded funds are professionally managed collective investment systems that 
pool money from many investors and invest in stocks, bonds, short-term money market instruments, 
other mutual funds, other securities or any combination thereof. The fund will have a manager that 
trades the fund's investments in accordance with the fund's investment objective. While mutual funds 
and ETFs generally provide diversification, risks can be significantly increased if the fund is concentrated 
in a particular sector of the market, primarily invests in small cap or speculative companies, uses 
leverage (i.e., borrows money) to a significant degree, or concentrates in a particular type of security 
(i.e., equities) rather than balancing the fund with different types of securities. Exchange traded funds 
differ from mutual funds since they can be bought and sold throughout the day like stock and their price 
can fluctuate throughout the day. The returns on mutual funds and ETFs can be reduced by the costs to 
manage the funds. Also, while some mutual funds are "no load" and charge no fee to buy into, or sell out 
of, the fund, other types of mutual funds do charge such fees which can also reduce returns. Mutual 
funds can also be "closed end" or "open end". So-called "open end" mutual funds continue to allow in 
new investors indefinitely which can dilute other investors' interests. 
 
Corporate debt securities (or "bonds") are typically safer investments than equity securities, but their 
risk can also vary widely based on: the financial health of the issuer; the risk that the issuer might 
default; when the bond is set to mature; and, whether or not the bond can be "called" prior to maturity. 
When a bond is called, it may not be possible to replace it with a bond of equal character paying the 
same rate of return. 

Options and warrants give an investor the right to buy or sell a stock at some future time at a set price. 
Options are complex investments and can be very risky, especially if the investor does not own the 
underlying stock. In certain situations, an investor's risk can be unlimited. The main difference between 
warrants and call options is that warrants are issued and guaranteed by the issuing company, whereas 
options are traded on an exchange and are not issued by the company. Also, the lifetime of a warrant is 
often measured in years, while the lifetime of a typical option is measured in months. 

A limited partnership is a financial affiliation that includes at least one general partner and a number of 
limited partners. The partnership invests in a venture, such as real estate development or oil exploration, 
for financial gain. The general partner does not usually invest any capital, but has management authority 
and unlimited liability. That is, the general partner runs the business and, in the event of bankruptcy, is 
responsible for all debts not paid or discharged. The limited partners have no management authority and 
confine their participation to their capital investment. That is, limited partners invest a certain amount of 
money and have nothing else to do with the business. However, their liability is limited to the amount of 
the investment. In the worst case scenario for a limited partner, he/she loses what he/she invested. 
Profits are divided between general and limited partners according to an arrangement formed at the 
creation of the partnership. 



Page 18 

 

Item 9 Disciplinary Information 

We are required to disclose any legal or disciplinary events that are material to a client's or prospective 
client's evaluation of our advisory business or the integrity of our management. 

Our firm and our management personnel have no reportable disciplinary events to disclose. 

Item 10 Other Financial Industry Activities and Affiliations 

Certain employees of APEX are Registered Persons with LPL Financial. LPL Financial is a broker-dealer 
that is independently owned and operated and is not affiliated with APEX. Please refer to Item 12 for a 
discussion of the benefits APEX may receive from LPL Financial and the conflicts of interest associated 
with receipt of such benefits. Because of this relationship, LPL Financial may have access to certain 
confidential information (e.g., financial information, investment objectives, transactions and holdings) 
about APEX’s clients, even if client does not establish any account through LPL.  
 
As this affiliation with LPL presents conflicts of interest, we have established written policies and 
procedures for insider trading that prohibit officer or employee of our firm, from buying, selling or 
recommending the securities of companies bought, sold or recommended by LPL, in which the decision 
is substantially derived, in whole or in part, by reason of access to the recommendations of LPL to its 
clients. 

In addition, individuals of our firm are also licensed as independent insurance agents with various 
insurance agencies and can sell insurance products to you (i.e. life, health, and long term care products) 
and earn commissions. Our firm is also a licensed insurance agency and may also receive commissions 
from the sale of insurance products. Insurance commissions earned are separate and in addition to our 
advisory fees. This practice presents a conflict of interest because persons providing investment advice 
on behalf of our firm who are insurance agents have an incentive to recommend insurance products to 
you for the purpose of generating commissions rather than solely based on your needs. However, you 
are under no obligation, contractually or otherwise, to purchase insurance 
products through any person affiliated with our firm. 

Clients should be aware that the receipt of additional compensation by Apex Strategic Wealth, LLC and 
its management persons or employees creates a conflict of interest that may impair the objectivity of 
our firm and these individuals when making advisory recommendations. Apex Strategic Wealth, LLC 
endeavors at all times to put the interest of its clients first as part of our fiduciary duty as a registered 
investment adviser; we take the following steps to address this conflict: 

• we disclose to clients the existence of all material conflicts of interest, including the potential for 
our firm and our employees to earn compensation from advisory clients in addition to our firm's 
advisory fees; 

• we disclose to clients that they are not obligated to purchase recommended investment 
products from our employees or affiliated companies; 

• we collect, maintain and document accurate, complete and relevant client background 
information, including the client's financial goals, objectives and risk tolerance; 

• our firm's management conducts regular reviews of each client account to verify that all 
recommendations made to a client are suitable to the client's needs and circumstances; 

• we require that our employees seek prior approval of any outside employment activity so that 
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we may ensure that any conflicts of interests in such activities are properly addressed; 
• we periodically monitor these outside employment activities to verify that any conflicts of 

interest continue to be properly addressed by our firm; and 
• we educate our employees regarding the responsibilities of a fiduciary, including the need for 

having a reasonable and independent basis for the investment advice provided to clients. 

Item 11 Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading 

Our firm has adopted a Code of Ethics, which sets forth high ethical standards of business conduct that we 
require of our employees, including compliance with applicable federal securities laws. 
 
Apex Strategic Wealth, LLC and our personnel owe a duty of loyalty, fairness and good faith towards our 
clients, and have an obligation to adhere not only to the specific provisions of the Code of Ethics but to 
the general principles that guide the Code. 

Our Code of Ethics includes policies and procedures for the review of quarterly securities transactions 
reports as well as initial and annual securities holdings reports that must be submitted by the firm's access 
persons. Among other things, our Code of Ethics also requires the prior approval of any acquisition of 
securities in a limited offering (e.g., private placement) or an initial public offering. Our code also provides 
for oversight, enforcement and recordkeeping provisions. 
 
Apex Strategic Wealth, LLC's Code of Ethics further includes the firm's policy prohibiting the use of material 
non-public information. While we do not believe that we have any particular access to non-public 
information, all employees are reminded that such information may not be used in a personal or 
professional capacity. 
 
A copy of our Code of Ethics is available to our advisory clients and prospective clients. You may request a 
copy by email sent to robert.pragnell@lpl.com, or by calling us at 423-267-0046. 

Apex Strategic Wealth, LLC and individuals associated with our firm are prohibited from engaging in 
principal transactions. 
 
Apex Strategic Wealth, LLC and individuals associated with our firm are prohibited from engaging in agency 
cross transactions. 
 
Item 12 Brokerage Practices 

Apex Strategic Wealth, LLC does not have any soft-dollar arrangements and does not receive any soft-
dollar benefits. 
 
Apex Strategic Wealth, LLC requires that clients provide us with written authority to determine the broker-
dealer to use and the commission costs that will be charged to our clients for these transactions. 
 
These clients must include any limitations on this discretionary authority in this written authority 
statement. Clients may change/amend these limitations as required. Such amendments must be 
provided to us in writing. 
 

mailto:robert.pragnell@lpl.com
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As a matter of policy and practice, Apex Strategic Wealth, LLC does not generally block client trades and, 
therefore, we implement client transactions separately for each account. Consequently, certain client 
trades may be executed before others, at a different price and/or commission rate. Additionally, our 
clients may not receive volume discounts available to advisers who block client trades. 

APEX receives support services and/or products from LPL Financial, many of which assist APEX to better 
monitor and service program accounts maintained at LPL Financial; however, some of the services and 
products benefit APEX and not client accounts. These support services and/or products may be received 
without cost, at a discount, and/or at a negotiated rate, and may include the following: 

• investment-related research 

• pricing information and market data 

• software and other technology that provide access to client account data 

• compliance and/or practice management-related publications 

• consulting services 

• attendance at conferences, meetings, and other educational and/or social events  

• marketing support 

• computer hardware and/or software 

• other products and services used by APEX in furtherance of its investment advisory business 
operations 

LPL Financial may provide these services and products directly, or may arrange for third party vendors to 
provide the services or products to APEX. In the case of third party vendors, LPL Financial may pay for 
some or all of the third party’s fees.  

These support services are provided to APEX based on the overall relationship between APEX and LPL 
Financial. Apex will continue to receive the services regardless of the volume of client transactions 
executed with LPL Financial. Clients do not pay more for services because of this arrangement. There is 
no corresponding commitment made by the APEX to LPL or any other entity to invest any specific 
amount or percentage of client assets in any specific securities because of this arrangement. However, 
because Advisor receives these benefits from LPL Financial, there is a conflict of interest. The receipt of 
these products and services presents a financial incentive for Advisor to recommend that its clients use 
LPL Financial’s custodial platform rather than another custodian’s platform. 

As stated previously, individuals associated with APEX are licensed as registered representatives of LPL 
Financial. As a result of this licensing relationship, LPL Financial is responsible for supervising certain 
activities of APEX to the extent that APEX manages assets at a broker/dealer and custodian other than 
LPL Financial. LPL Financial charges a fee for this oversight. This presents a conflict of interest in that 
APEX has a financial incentive to recommend that clients maintain their account with LPL Financial rather 
than another custodian in order to avoid the oversight fee. However, to the extent APEX recommends 
the usage of LPL Financial for such services, it is because APEX believes that it is in the best interest of 
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the client to do so based on the quality and pricing of the execution, benefits of an integrated platform 
for brokerage and advisory accounts, and other services provided by LPL Financial. 

APEX will generally recommend that clients establish a brokerage account with LPL Financial to maintain 
custody of clients’ assets and to effect trades for their accounts. LPL Financial provides brokerage and 
custodial services to independent investment advisory firms, including APEX. For APEX’s accounts 
custodied at LPL Financial, LPL Financial generally is compensated by clients through commissions, trails, 
or other transaction-based fees for trades that are executed through LPL Financial or that settle into LPL 
Financial accounts. For IRA accounts, LPL Financial generally charges account maintenance fees. In 
addition, LPL Financial also charges clients miscellaneous fees and charges, such as account transfer fees.  

While LPL Financial does not participate in, or influence the formulation of, the investment advice APEX 
provides, certain supervised persons of ADVISOR are Dually Registered Persons. Dually Registered 
Persons are restricted by certain FINRA rules and policies from maintaining client accounts at another 
custodian or executing client transactions in such client accounts through any broker-dealer or custodian 
that is not approved by LPL Financial. As a result, the use of other trading platforms must be approved 
not only by APEX, but also by LPL Financial. 

Clients should also be aware that for accounts where LPL Financial serves as the custodian, APEX is 
limited to offering services and investment vehicles that are approved by LPL Financial, and may be 
prohibited from offering services and investment vehicles that may be available through other broker-
dealers and custodians, some of which may be more suitable for a client’s portfolio than the services and 
investment vehicles offered through LPL Financial. 

Clients should understand that not all investment advisers recommend that clients custody their 
accounts and trade through specific broker-dealers. 

Clients should also understand that LPL Financial is responsible under FINRA rules for supervising certain 
business activities of APEX and its Dually Registered Persons that are conducted through broker-dealers 
and custodians other than LPL Financial. LPL Financial charges a fee for its oversight of activities 
conducted through these other broker-dealers and custodians. This arrangement presents a conflict of 
interest because APEX has a financial incentive to recommend that clients maintain their accounts with 
LPL Financial rather than with another broker-dealer or custodian to avoid incurring the oversight fee. 

LPL Financial makes available to APEX various products and services designed to assist APEX in managing 
and administering client accounts. Many of these products and services may be used to service all or a 
substantial number of APEX’s accounts, including accounts not held with LPL Financial. These include 
software and other technology that provide access to client account data (such as trade confirmation 
and account statements); facilitate trade execution (and aggregation and allocation of trade orders for 
multiple client accounts); provide research, pricing information and other market data; facilitate 
payment of APEX’s fees from its clients’ accounts; and assist with back-office functions; recordkeeping 
and client reporting. 

LPL Financial also makes available to APEX other services intended to help APEX manage and further 
develop its business. Some of these services assist APEX to better monitor and service program accounts 
maintained at LPL Financial, however, many of these services benefit only APEX, for example, services 
that assist APEX in growing its business. These support services and/or products may be provided 
without cost, at a discount, and/or at a negotiated rate, and include practice management-related 
publications; consulting services; attendance at conferences and seminars, meetings, and other 
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educational; social events; marketing support; and other products and services used by APEX in 
furtherance of the operation and development of its investment advisory business. 

Where such services are provided by a third party vendor, LPL Financial will either make a payment to 
APEX to cover the cost of such services, reimburse APEX for the cost associated with the services, or pay 
the third party vendor directly on behalf of APEX. 

The products and services described above are provided to APEX as part of its overall relationship with 
LPL Financial. While as a fiduciary, APEX endeavors to act in its clients’ best interests, the receipt of these 
benefits creates a conflict of interest because APEX’s recommendation that clients custody their assets at 
LPL Financial is based in part on the benefit to APEX of the availability of the foregoing products and 
services and not solely on the nature, cost or quality of custody or brokerage services provided by LPL 
Financial.  APEX’s receipt of some of these benefits may be based on the amount of advisory assets 
custodied on the LPL Financial platform. 

LPL Financial provides various benefits and payments to Dually Registered Persons that are new to the 
LPL Financial platform to assist the representative with the costs (including foregone revenues during 
account transition) associated with transitioning his or her business to the LPL Financial platform 
(collectively referred to as “Transition Assistance”).  The proceeds of such Transition Assistance 
payments are intended to be used for a variety of purposes, including but not necessarily limited to, 
providing working capital to assist in funding the Dually Registered Person’s business, satisfying any 
outstanding debt owed to the Dually Registered Person’s prior firm, offsetting account transfer fees 
(ACATs) payable to LPL Financial as a result of the Dually Registered Person’s clients transitioning to LPL 
Financial’s custodial platform, technology set-up fees, marketing and mailing costs, stationary and 
licensure transfer fees, moving expenses, office space expenses, staffing support and termination fees 
associated with moving accounts. 

Transition Assistance payments and other benefits are provided to associated persons of APEX in their 
capacity as registered representatives of LPL Financial. However, the receipt of Transition Assistance by 
such Dually Registered Persons creates conflicts of interest relating to APEX’s advisory business because 
it creates a financial incentive for APEX’s representatives to recommend that its clients maintain their 
accounts with LPL Financial. In certain instances, the receipt of such benefits is dependent on a Dually 
Registered Person maintaining its clients’ assets with LPL Financial and therefore APEX has an incentive 
to recommend that clients maintain their account with LPL Financial in order to generate such benefits. 

APEX attempts to mitigate these conflicts of interest by evaluating and recommending that clients use 
LPL Financial’ s services based on the benefits that such services provide to our clients, rather than the 
Transition Assistance earned by any particular Dually Registered Person. APEX considers LPL Financial 
when recommending or requiring that clients maintain accounts with LPL Financial. However, clients 
should be aware of this conflict and take it into consideration in making a decision whether to custody 
their assets in a brokerage account at LPL Financial. 

Apex Strategic Wealth, LLC participates in the institutional customer program offered by TD Ameritrade 
Institutional, a division of TD Ameritrade Inc., Member FINRA/SIPC/NFA ("TD Ameritrade"), an 
unaffiliated SEC-registered broker-dealer and FINRA member. TD Ameritrade offers services to 
independent investment advisers, which include custody of securities, trade execution, clearance and 
settlement of transactions. Apex Strategic Wealth, LLC receives some benefits from TD Ameritrade 
through our participation in the program. 
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Apex Strategic Wealth, LLC participates in TD Ameritrade's Institutional customer program and we may 
recommend TD Ameritrade to our clients for custody and brokerage services. There is no direct link 
between our firm's participation in the program and the investment advice we give to our clients, 
although we receive economic benefits through our participation in the program that are typically not 
available to TD Ameritrade retail investors. 
 
These benefits include the following products and services): client statements and confirmations; 
research related products and tools; consulting services ; access to a trading desk serving adviser 
participants; access to block trading (which provides the ability to aggregate securities transactions for 
execution and then allocate the appropriate shares to client accounts); the ability to have advisory fees 
deducted directly from client accounts; access to an electronic communications network for client order 
entry and account information; access to mutual funds with no transaction fees and to certain 
Institutional money managers; and discounts on compliance, marketing, research, technology, and 
practice management products or services provided to Apex Strategic Wealth, LLC by third party 
vendors. TD Ameritrade may also pay for business consulting and professional services received by Apex 
Strategic Wealth, LLC's related persons and may also pay or reimburse expenses (including travel, 
lodging, meals [and entertainment] expenses) for Apex Strategic Wealth, LLC's personnel to attend 
conferences or meetings relating to the program or to TD Ameritrade's adviser custody and brokerage 
services generally. 
 
Some of the products and services made available by TD Ameritrade through the program may benefit 
Apex Strategic Wealth, LLC but may not benefit our client accounts. These products or services may 
assist us in managing and administering client accounts, including accounts not maintained at TD 
Ameritrade. Other services made available by TD Ameritrade are intended to help us manage and further 
develop our business enterprise. The benefits received by Apex Strategic Wealth, LLC through 
participation in the program do not depend on the amount of brokerage transactions directed to TD 
Ameritrade. Clients should be aware, however, that the receipt of economic benefits by Apex Strategic 
Wealth, LLC or our related persons in and of itself creates a conflict of interest and may indirectly 
influence our recommendation of TD Ameritrade for custody and brokerage services. 
 
Apex Strategic Wealth, LLC's receipt of Additional Services raises conflicts of interest. In providing 
Additional Services to our firm, TD Ameritrade most likely considers the amount and profitability to TD 
Ameritrade of the assets in, and trades placed for, our client accounts maintained with TD Ameritrade. 
TD Ameritrade has the right to terminate the Additional Services Addendum with Apex Strategic Wealth, 
LLC, in its sole discretion, provided certain conditions are met. Consequently, in order to continue to 
obtain the Additional Services from TD Ameritrade, we may have an incentive to recommend to our 
clients that the assets under management by us be held in custody with TD Ameritrade and to place 
transactions for client accounts with TD Ameritrade. 
 
Apex Strategic Wealth, LLC's receipt of Additional Services does not diminish our duty to act in the best 
interests of our clients, including seeking best execution of trades for client accounts. 

Item 13 Review of Accounts 

PORTFOLIO MANAGEMENT SERVICES 

REVIEWS: While the underlying securities within Individual Portfolio Management Services accounts are 
continually monitored, these accounts are reviewed quarterly. Accounts are reviewed in the context of 
each client's stated investment objectives and guidelines. More frequent reviews may be triggered by 
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material changes in variables such as the client's individual circumstances, or the market, political or 
economic environment. 

These accounts are reviewed by: Robert Pragnell, CCO 
 
REPORTS: APEX will provide portfolio management clients with a performance report on a quarterly 
basis as well as account statements and confirmations of transactions. 
 

PROGRAM PORTFOLIO MANAGEMENT SERVICES 
 

REVIEWS: While the underlying securities within Program Portfolio Management Services accounts are 
continually monitored by APEX and LPL, these accounts are reviewed on a quarterly basis. Accounts are 
reviewed in the context of the investment objectives and guidelines of each model portfolio as well as 
any investment restrictions provided by the client. More frequent reviews may be triggered by material 
changes in variables such as the client's individual circumstances, or the market, political or economic 
environment. 
 
These accounts are reviewed by: Robert Pragnell, CCO 
 
REPORTS: LPL will provide portfolio management clients with a performance report on a quarterly basis 
as well as account statements and confirmations of transactions. 
 

FINANCIAL PLANNING SERVICES 

REVIEWS: While reviews may occur at different stages depending on the nature and terms of the 
specific engagement, typically no formal reviews will be conducted for Financial Planning clients unless 
otherwise contracted for. 

REPORTS: APEX will provide portfolio management clients with a performance report on a quarterly 
basis as well as account statements and confirmations of transactions. 
 
Item 14 Client Referrals and Other Compensation 

APEX is incented to join and remain affiliated with LPL Financial and to recommend that clients establish 
accounts with LPL Financial through the provision of Transition Assistance (discussed in Item 12 above). 
LPL also provides other compensation to APEX and its Dually Registered Persons, including but not 
limited to, bonus payments, repayable and forgivable loans, stock awards and other benefits. 

The receipt of any such compensation creates a financial incentive for your representative to 
recommend LPL Financial as custodian for the assets in your advisory account. We encourage you to 
discuss any such conflicts of interest with your representative before making a decision to custody your 
assets at LPL Financial. 

It is Apex Strategic Wealth, LLC's policy not to engage solicitors or to pay related or non-related persons 
for referring potential clients to our firm. 

It is Apex Strategic Wealth, LLC's policy not to accept or allow our related persons to accept any form of 
compensation, including cash, sales awards or other prizes, from a non-client in conjunction with the 
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advisory services we provide to our clients. 

Item 15 Custody 

We previously disclosed in the "Fees and Compensation" section (Item 5) of this Brochure that our firm 
directly debits advisory fees from client accounts. 

As part of this billing process, the client's custodian is advised of the amount of the fee to be deducted 
from that client's account. On at least a quarterly basis, the custodian is required to send to the client a 
statement showing all transactions within the account during the reporting period. 

Because the custodian does not calculate the amount of the fee to be deducted, it is important for 
clients to carefully review their custodial statement to verify the accuracy of the calculation, among 
other things. Clients should contact us directly if they believe that there may be an error in their 
statement. Our firm does not have actual or constructive custody of client accounts. 
 
Item 16 Investment Discretion 

Clients may hire us to provide discretionary asset management services, in which case we place trades in 
a client's account without contacting the client prior to each trade to obtain the client's permission. 

Our discretionary authority includes the ability to do the following without contacting the client: 

• determine the security to buy or sell; and/or 

• determine the amount of the security to buy or sell 

Clients give us discretionary authority when they sign a discretionary agreement with our firm, and may 
limit this authority by giving us written instructions. Clients may also change/amend such limitations by 
once again providing us with written instructions. 

Item 17 Voting Client Securities 

We will not vote proxies on behalf of advisory accounts. At your request, we may offer you advice 
regarding corporate actions and the exercise of your proxy voting rights. If you own shares of common 
stock or mutual funds, you are responsible for exercising your right to vote as a shareholder. 

In most cases, you will receive proxy materials directly from the account custodian. However, in the event 
we were to receive any written or electronic proxy materials, the materials would be forwarded directly 
to you by mail, unless you have authorized the firm to contact you by electronic mail, in which case, we 
would forward any electronic solicitation to vote proxies. 

Item 18 Financial Information 

We are not required to provide financial information to our clients because we do not: 

 require or solicit payment of fees in excess of $1200 per client more than six months in advance 
of services rendered; 
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 have a financial condition that is reasonably likely to impair our ability to meet our commitments 
to you; and 

 Apex Strategic Wealth, LLC has not been the subject of a bankruptcy petition at any time during 
the past ten years. 


