Firm Brochure
(Part 2A of Form ADV)

Item 1 - Cover Page

Innis Investments, LLC
331 Sunny Acres Dr.
Cincinnati, OH 45255
(513) 232-2913

This brochure provides information about the qualifications and business practices
of Innis Investments, LLC. If you have any questions about the contents of this
brochure, please contact us at (513) 232-2913 and/or ctinnis@innisinv.com. The
information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission (SEC) or by any state securities authority.

Additional information about Innis Investments, LLC also is available at the SEC’s
website www.adviserinfo.sec.gov (click on the link, select “investment adviser
firm” and type in our firm name), where you will find both Part 1 and Part 2 of our

Form ADV.

We are a registered investment adviser with the Securities and Exchange Commission (“SEC”).
Our registration as an investment adviser does not imply any level of skill or training. The oral
and written communications we provide to you, including this brochure, is information you use
to evaluate us (and other advisers) which are factors in your decision to hire us or to continue

to maintain a mutually beneficial relationship.

January 30, 2019


http://www.adviserinfo.sec.gov/

Item 2 — Material Changes

This Brochure contains changes in Item 4 from our most recent prior brochure, although the
format of this Brochure has been substantially changed to reflect the most recent revision of
Form ADV Part 2 by the SEC. In future filings, this section of the Brochure will address only
those material changes that have occurred since our last delivery or posting of this document
on the SEC’s public disclosure website (IAPD) www.adviserinfo.sec.gov. We may, at any time,
update this Brochure and either send you a copy or offer to send you a copy (either by
electronic means (email) or in hard copy form). If you would like another copy of this Brochure,
please download it from the SEC Website as indicated above or you may contact our Chief
Compliance Officer, C. Thomas Innis, at (513) 232-2913 or ctinnis@innisinv.com.
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Item 4 — Advisory Business

Our firm was founded in 1980 by C. Thomas Innis. Mr. Innis is our sole owner and serves as
our President, Secretary and Chief Compliance Officer. Heather I. Harris and Holly I. Carper
are account managers with our firm. You can find additional information about Mr. Innis,
Ms. Harris and Ms. Carper in the Brochure Supplements following Item 19 of this Brochure.
The firm has no subsidiaries and is not affiliated with any other financial institutions or
businesses.

We offer fee-based investment advice to clients based on individual client needs and
investment objectives. The clients’ money is invested in specific, agreed upon asset classes
such as fixed income instruments and common stocks. We do fundamental analysis of the
global economy, industries, companies and products and investment markets. We utilize
both publicly-available and proprietary data sources, including financial newspapers and
magazines, corporate ratings services, company filings with the SEC, company press
releases, and proprietary research.

We believe a well-managed portfolio should be diversified across a number of types of
securities, and we therefore do not limit our advice to only certain types of securities.
Depending on a client’s circumstances, we offer advice as to all types of domestic and
foreign equity securities, corporate and governmental debt securities, options, and mutual
funds, as well as advice regarding variable life insurance and variable annuities and
commodities futures. We generally do not provide advice on warrants or commercial
paper. We occasionally offer advice regarding direct participation vehicles such as oil and
gas or real estate partnerships.

We do not issue any publications or reports on a subscription basis or for a fee, and we do
not offer any wrap-fee products.

Clients may and sometimes do impose restrictions on investing in certain securities or types
of securities.



Item 5 — Fees and Compensation

Our Basic Fee Schedule

We charge portfolio management fees of 1% of the client’s total assets under management
with us. Fees are payable in six-month increments, based upon the asset value as of the
first day of the current six-month billing period (or the initial value of the assets in the case
of the establishment of a new account). Because we issue our billing statements just after
the beginning of each billing period, the billing date is always somewhat less than a full six
months in advance, as permitted by applicable rules. If a client elects to close an account
prior to the end of a six-month billing period for which advance payment has been received,
any unearned fees, computed on a per diem, pro rata basis will be refunded. The billing
periods applicable to each client are based upon the month-end nearest to the original date
the client’s account was established. Fees are not subject to negotiation.

Fee Payment Options

Our clients may select from two options to pay for our services:

e Direct debiting (preferred). At the inception of the relationship and after the
beginning of each billing period thereafter, we will notify your custodian of the
amount of the fee due and payable to us through our fee schedule and contract.
You and your custodian will see exactly how our requested fee is calculated and will
be able to check the calculation. The custodian will deduct the fee from your
account or, if you have more than one account, from the account you have
designated to pay our advisory fees. Each month, you will receive a statement
directly from your custodian showing all transactions, positions and credits/debits
into or from your account, including in applicable months the advisory fees you have
been charged.

e Pay-by-check. At the inception of an account and after the beginning of each billing
period thereafter, we will send the client an invoice for our services. You will see
exactly how our requested fee is calculated and you will be able to check the
calculation. You may pay us by check or wire transfer.

Additional Fees and Expenses

Advisory fees payable to us do not include all the fees you will pay when we purchase or sell
securities for your account(s). The following list of fees or expenses are what you may pay
directly to third parties, whether a security is being purchased, sold or held in your
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account(s) under our management. Fees charged are by the broker-dealer or custodian, not
Innis Investments, LLC. We do not receive, directly or indirectly, any of these fees charged
to you, except as noted above. They are paid to your broker, custodian or the mutual fund
or other investment you hold. Possible third-party fees include:

e Brokerage commissions

e Transaction fees

e Exchange fees

e SECfees

e Mutual fund sales loads or 12b-1 fees

e Advisory fees and administrative fees charged by mutual funds and exchange-traded
funds

e Advisory fees charged by sub-advisers (if any are used for your account)

e Custodial fees

e Deferred sales charges (on mutual funds or annuities)

e (Odd-lot differentials

e Deferred sales charges (charged by mutual funds)

e Transfer taxes

e Wire transfer and electronic fund processing fees

e Commissions or mark-ups / mark-downs on security transactions

e Insurance commissions and referral fees

Please see Item 12 of this brochure for a further discussion of our brokerage practices.
Account Cancellation and Refunds

Client accounts may be cancelled at any time by either the client or Innis Investments, LLC
upon 30 days prior written notice.

Since our fees are payable slightly less than six months in advance, a refund will be due you
in the event your account is closed before the end of the six-month billing period for which
fees were paid, after the ten-day account closure notice period. Refunds are calculated by
dividing the number of days remaining in the billing period after the ten-day notice takes
effect by the total number of days in the billing period, times the total amount of fees that
were collected in advance for that particular billing period.

Item 6 — Performance-Based Fees and Side-By-Side Management

We do not charge advisory fees on a share of the capital appreciation of the funds or
securities in a client account (so-called performance-based fees). Our advisory fee
compensation is charged only as disclosed in Item 5 above.
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Item 7 — Types of Clients

We may provide our services to all types of clients, including among others the following:
e Individuals, including high net worth individuals
e Trusts, estates and charitable organizations
e Corporations or other business entities
e Endowments and foundations
e Not for profit entities
e |RAs and Roth IRAs
e 401(k) plans (or individuals' accounts in such plans)
e 403(b) plans (or individuals' accounts in such plans)

There is no minimum account size required to open an account or to maintain an account
once opened.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss

Analysis

We study individual companies and their products; the industries in which they operate;
and how they are affected by global economic and monetary policy. We pay particular
attention to corporate financial statements. We study projected earnings per share growth
rates and the price/earnings ratio we might have to pay for the projected earnings per
share growth.

We place great emphasis upon dividend growth, projecting how fast individual dividends
might grow in percentage terms and relative to the projected growth of the average
Standard & Poor’s 500°® Index dividend yield. We also note dividend pay-out ratios, and
whether the dividend pay-out ratio might rise, fall or stay the same.

We make extensive use of corporate bonds as well as governmental bonds. When analyzing
bonds for potential investment, we assess the following factors:
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e purpose of the debt issue proceeds

e finances of the issuer

e size of the debt issue

e debt ratings

e debt covenants

e debt ratios

e interest coverage ratios

e demographic trends (in the case of government bonds)

e taxation trends (in the case of government bonds)
Investment Strategies

We do not pursue any particular investment strategies. Instead we work individually with
each client to establish a personal investment strategy for that client, designed to achieve
that client’s unique financial goals. In pursuing these individual strategies, however, we rely
upon the fundamental analysis techniques described above.

In certain situations, a strategy we devise for a client may involve frequent trading, for
example, where a client wishes to maximize account cash flow and opportunities to realize
capital gains or to obtain higher income yielding bonds present themselves frequently. In
such cases our goal is to maximize return through trading, but clients must recognize that
frequent trading can negatively affect overall investment performance, particularly through
increased brokerage and other transaction costs and taxes.

Risk of Loss

We do not believe that our particular investment strategies, or the specific securities we
recommend to our clients, involve significant or unusual risks that are not inherent in
investing generally. However, all investments in securities involve a potential risk of loss of
principal (invested amount) and any profits that have not been realized (the securities were
not sold to “lock in” the profit), and we cannot guarantee any level of performance or that
you will not experience a loss of your account assets. Some, but certainly not all the
reasons for this inherent risk of any investing include the following:



e When interest rates rise, bond prices decline. Generally, long maturity bonds are
more volatile than short maturity bonds; low coupon bonds are more volatile than
high coupon bonds; low quality bonds may be more volatile than high quality bonds.

e Recession, depression or other economic conditions

e Events such as a credit crisis, followed by prolonged periods of economic instability
or recession, that lead to:

o Significant or prolonged decline in the value of a particular security or group of
securities and impairment of assets

o Significant decline in investment income due to reduced or eliminated dividend
payouts from a particular security or group of securities

e Prolonged low interest rate environments or other factors that limit the ability to
generate growth in investment income, or interest rate fluctuations that result in
declining values of fixed-maturity investments

e Actions of federal, state or local governments or agencies defaulting on debt
obligations or threatening to do so, or raising taxes

e Adverse outcomes from legal or regulatory developments

e An event such as when the U.S. stock market declined from October 2007 into early
March 2009, and only U.S. Treasury Bills maintained their value as the credit-
worthiness of assets around the world such as money funds, mortgages, stocks and
bonds were called into question.

e Events or actions, including unauthorized intentional circumvention of controls, that
reduce a government’s, government agency’s, corporation’s, municipality’s, or
money fund’s internal accounting controls

e Events such as an epidemic, natural catastrophe or terrorism that could hamper or
disrupt the operations of a government, government agency, corporation,
municipality, or money fund

Item 9 — Disciplinary Information

Not applicable.



Item 10 — Other Financial Industry Activities and Affiliations

We are not a registered broker-dealer, and none of our supervised persons or other
employees are registered representatives of any broker-dealer firms. We have no other
industry activities or affiliations. Specifically, we have no affiliation with and receive no
compensation from:

e |nvestment companies

e Other investment advisers

e Financial planning firms

e Banking or thrift institutions

e Accounting firms

e Law firms

e Pension consultants

e Real estate brokers or dealers

e Sponsors or syndicators of limited partnerships

We do not recommend or select other investment advisers for our clients.

Item 11 - Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

We have adopted a Code of Ethics and related policies that govern a number of potential
conflicts of interest we have when providing our advisory services to you. This Code of
Ethics is designed to ensure we meet our fiduciary obligation to our clients (and prospective
clients) and to create a culture of compliance within our firm. We will provide a copy of our
Code of Ethics to any client or prospective client at any time upon request.

Our Code is comprehensive, is distributed to each employee at the time of hire, and
annually thereafter (if there are changes). We also supplement the Code with annual
training and on-going monitoring of employee activity.
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Our Code includes the following:

e Requirements related to the confidentiality of your account information
e Prohibitions on:
o Insider trading (if we are in possession of material, non-public information)
o The acceptance of gifts and entertainment that exceed our policy standards
e Reporting of gifts and business entertainment
e Pre-clearance of employee and firm transactions
e Reporting (on an on-going and quarterly basis) all personal securities transactions

|H

(what we call “reportable securities” as mandated by regulation)

¢ On an annual basis, we require all employees to re-certify to our Code, identify
members of their household and any account over which they have “beneficial
ownership” (i.e. an account they directly own or an account over which they have
authority to purchase and sell or vote the securities, securities held in certificate

form and all securities they own at that time).

Our Code does not prohibit personal trading by employees (or our firm). As you may
imagine, as a professional investment adviser, we follow our own advice. As a result, we
may simultaneously purchase or sell the same or similar securities (or securities that are
suitable for an employee or related account but not suitable for any client, including you) on
exactly the same terms as our clients. We recognize that there is a possibility that our firm
or its employees who trade in the same securities as clients might benefit from a client’s
market activity in that security. However, in light of the relatively small volumes involved,
we believe it is unlikely to occur. Nevertheless, we attempt to minimize any such conflicts
of interest through the operation of our Code of Ethics, which requires all personal
transactions by our supervised persons to be reviewed and approved in advance, and
because any personal trading may only be conducted after client trading is completed.

Item 12 - Brokerage Practices

Broker-Dealer Recommendations and Selection

We do not require our clients to use any particular brokerage firms, and if a client chooses
to designate a specific broker-dealer for the client’s transactions, we will honor that
designation.

We do not choose brokers based on “soft dollar” benefits we might receive from them. In
fact, we do not solicit or accept soft dollar benefits from any brokerage firms.
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Brokerage for Client Referrals

Our broker selections and recommendations are not based upon client referrals we might
receive from particular brokerage firms. We do not compensate any broker/dealer firms for
referrals.

Client Directed Brokerage

Our clients, may, by written notice to us, direct that transactions for their account be placed
with specific brokers, dealers or banks, and we always honor any such client directions.
However, the client must recognize that any such direction may result in the account paying
higher brokerage commissions or receiving less favorable prices than might otherwise be
possible.

Item 13 — Review of Accounts

All accounts are reviewed formally by C. Thomas Innis, our President, on a weekly basis.
Each account will be reviewed by reviewing the percentage invested in each broad class of
assets (e.g., equities, fixed income, or temporary cash equivalents) to the total amount of
assets; reviewing the percentage that each security in a class is to the total assets in the
class; examining each asset in the account to see if the assets are believed to still be
allocated appropriately to best achieve the client's stated investment objectives within the
risk parameters that the client is willing to accept.

Our clients receive regular monthly brokerage statements from their chosen broker-dealers.
We also conduct in-person or telephone meetings with each of our clients on a monthly,
guarterly or semiannual basis, depending upon client needs, in which we personally review
their account status.

Item 14 - Client Referrals and Other Compensation

We do not receive any compensation or economic benefits for providing investment advice
to our clients, other than the fees paid by the clients. We do not presently compensate any
third parties for referring clients to us. In the future, if a client were to be introduced to us

by a third party, whether affiliated or unaffiliated, we could pay such a third-party solicitor a
fee as permitted by Rule 206(4)-3 promulgated under the Investment Advisers Act of 1940

or corresponding state laws, including the requirement of a written solicitor agreement and
the requirement of specific disclosures to the client. Any fees would be paid solely from the
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investment management fees we earn from the referred client and would not result in any
additional charge to the client.

Item 15 — Custody

Clients must appoint an independent broker-dealer, bank or other qualified custodian to
hold and maintain their investment assets. All such custodians should provide statements
to the clients at least quarterly. We strongly urge you to carefully review such statements
and compare such official custodial records to the account statements that we may provide
to you. Our statements may vary from custodial statements based on accounting
procedures, reporting dates, or valuation methodologies of certain securities.

Under federal securities regulations, Innis Investments, LLC is deemed to have custody of
client assets if a client authorizes us to instruct the custodian to deduct advisory fees
directly from the client’s custodial account. For these client accounts we require the
following steps be taken.

1. The client’s account must be maintained at a Qualified Custodian.

2. Theclient will authorize the Qualified Custodian, in writing, to direct transfers
to Innis Investments, LLC's, either on a specified schedule or upon Innis
Investments, LLC’s request.

3. Innis and the client should verify that the client receives account statements
directly from the Qualified Custodian to the email or postal mailing address of
record which the client provided to the custodian.

The client should promptly review the statements provided by the custodian. Innis
Investments, LLC urges clients to compare the information outlined in any reports received
from Innis Investments, LLC with the statements they receive directly from the custodian to
ensure the accuracy of all account transactions. Innis Investments, LLC also urges clients to
compare the custodian’s account statements to any periodic portfolio reports they receive
from Innis Investments, LLC.

Item 16 — Investment Discretion

We accept discretionary authority to manage accounts on behalf of our clients. This
authority is established by means of express language included in our portfolio
management agreement as well as through authorization forms required by the applicable
brokerage firms. Our clients do not customarily restrict our discretionary authority but are
free to do so if they wish.
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Item 17 — Voting Client Securities

We do not accept authority from our clients to vote the securities they own, and we do not,
as a matter of course, advise our clients or take any other actions with respect to voting
client securities.

Item 18 — Financial Information

We do not require or solicit prepayment of more than $1,200 in fees per client six or more
months in advance, nor do we accept custody of client assets. As noted above, we bill our
clients in six-month increments, with payment due somewhat less than six months in
advance.

We do accept discretionary authority over client accounts, but all those accounts are held
through independent custodians; we are not aware of any financial conditions that is
reasonably likely to impair our ability to meet our contractual obligations to our clients.
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