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COVER PAGE

This brochure provides information about the qualifications and business practices of The Wealth
Management Alliance LLC (“TWMA”). If you have any questions about the contents of this brochure,
please contact us at the telephone number below or at compliance@thewmalliance.com. The information
in this brochure has not been approved or verified by the United States Securities and Exchange
Commission (“SEC”) or by any state securities authority. Registration as an investment adviser with the
SEC does not imply a certain level of skill or training.

Additional information about TWMA is also available at the SEC’s website at www.adviserinfo.sec.gov.
The Wealth Management Alliance LLC

1 Carriage Lane

Building E, Suite 100

Charleston, SC 29407

Telephone: (855) 900-8962
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MATERIAL CHANGES

Due to certain rules and regulations promulgated by the SEC, TWMA is required to distribute this
brochure to you so that you may have a better understanding of our qualifications and business practices.

TWMA amends this brochure at least annually. To receive a copy of our most recent brochure at any
point during the year, please call the Compliance Department at (855) 900-8962 or e-mail
compliance@thewmalliance.com and a copy will be sent to you without charge. You may also receive a
copy of the most recent brochure and additional information regarding TWMA from
www.adviserinfo.sec.gov under Investment Adviser Search. If applicable, this item will contain a
summary of material changes to the information in this brochure since the last annual update of this
brochure.

There have been no material changes as this is the initial state ADV Part 2A filing of TWMA.

Page 2 of 12
The Wealth Management Alliance LLC ADV Part 2A | January 2014



TABLE OF CONTENTS

(00} =] g o To PO UPTPPTO 1
Y LT IO =T =TS 2
TADIE OF CONTENTS ...ttt bbbt b bbbt et e st bt bt bbb b e ne s 3
AGVISOTY BUSINESS ...ttt bbbt bbbt bbb bbbt eb e bbb e b e e e ene s 4
FEES aNd COMPENSALION .......oeiieieiieieeie et ettt e te et e testeese e bt s e e sesteeneeseeeteeneesaeeseesesseeseenseaseeneeseeeneeneens 6
Performance-Based Fees and Side-By-Side Management..........ccocviviieieieeiesie s sie e 7
TYPES OF CHIBNMTS ...t b et b bt bbbt e sttt b bbb e s 7
Methods of Analysis, Investment Strategies and RiSK OF LOSS........cccoooviiiiiiiiieniiirie e 7
LTSt [0 1T =T VA L) {0 4 LA o] oSS 8
Other Financial Industry Activities and Affiliations...........cccoevi i 8
(0o 0 [0 ) B 1 ] 0t SR 9
L0 =T o T- TN o T [ S 9
REVIEW OF ACCOUNTS ...ttt ettt b bbbt bbbt b b e et e b b e e bt st st et e e e e s ene s 10
Client Referrals and Other COMPENSALION ..........civiiiiiieieiei et 10
O (0| OSSR 10
INVESTMENT DISCIELION ......eeeutiitieieeete ettt ettt sttt sb ekt e e sbe et e besbe e s e e sbeaneeseesbeeseeneesreeneeseeas 11
VOUNG CHENT SECUITIES ...ttt bbbt b bbbttt b et e enes 11
FINANCIAL INTOIMEEION.......e ettt et e e saesreeneeseeene e e e 11
Requirements for State ReGISIEred AUVISEIS ......c.iiiiiiiiiiereseeie sttt see st seeeneene e e 11
Page 3 of 12

The Wealth Management Alliance LLC ADV Part 2A | January 2014



ADVISORY BUSINESS

Founded in 2013, The Wealth Management Alliance LLC (“TWMA”) is an Investment Adviser
registered with the state of South Carolina. It offers investment advisory and administrative services
directly to investing clients (“Clients” or the “Client”) through its Investment Adviser Representatives
(“1ARs”). As of the date of this initial filing with South Carolina, TWMA has $65,102,568 of regulatory
assets under management. All Client accounts are managed and/or administered on a non-discretionary
basis pursuant to instructions received from the Client pursuant to a limited power of attorney.

TWMA implements asset-class allocation programs approved by the Client primarily with a group of no-
load mutual funds. The two primary fund families recommended by TWMA are the SA Funds —
Investment Trust (“SA Funds”) and the funds of Dimensional Fund Advisors LP (“DFA Funds”). The SA
Funds consist of nine mutual funds which are advised and administrated by LWI Financial Inc. (“Loring
Ward”) and sub-advised by Dimensional Fund Advisors LP (“DFA”). The DFA Funds are directly
advised by DFA or its affiliates. Loring Ward is under common control with TWMA, and DFA is an
unaffiliated mutual fund adviser. Loring Ward receives investment management fees, administration fees,
and shareholder servicing fees from the SA Funds, and provides shareholder services to four DFA Funds.

Clients are under no obligation to implement the asset allocation programs developed by TWMA, and
may specify alternative investment strategies and restrictions upon opening an account or at any time
thereafter. The Client gives pre-authorization to TWMA to trade the approved mutual funds and any
individual securities that may be held in the account, reasonably consistent with the asset allocation
approved by the Client and any investment restrictions requested by Client. Clients who establish TWMA
accounts must agree that the risks of such accounts are borne solely by the Client.

TWMA provides a variety of services to its Clients either directly or through Loring Ward, including
quarterly reporting, fee reporting and debiting, transaction data processing, and proposed portfolio
construction. As part of its portfolio management services, TWMA offers periodic portfolio rebalancing
designed to keep portfolios consistent with the Client’s desired asset allocation target amounts within
TWMA’s usual and customary target parameters. If the Client elects to use TWMA’s portfolio
management services, TWMA will generally rebalance accounts quarterly to within four percent (4%) of
the allocation target in each asset-class agreed upon by the Client. TWMA or the Client may elect not to
rebalance because the funds involved are economically insufficient, additional fees and expenses are
anticipated, or there may be other pending events that would impact the decision. Through Loring Ward,
TWMA will also provide a mechanism for collection of investment advisory fees from Clients payable to
TWMA. TWMA receives no fees from Clients for these additional services.

TWMA provides the following services through several different program offerings:

A. Relationship Services. This program consists of an asset-class allocation and investment advisory
program provided to Clients. The Relationship Services program permits the use of mutual funds,
including the DFA Funds or SA Funds. It also permits the inclusion of Client-directed securities not
included in TWMA'’s asset allocation recommendations or its account management. Specific services
include but are not limited to quarterly account reporting, rebalancing, fee debiting, transaction data
processing, and proposed portfolio construction. In the course of providing these services, TWMA
may host, sponsor, or co-sponsor educational seminars or workshops for Clients or prospective
Clients.

B. Structured Investing Advantage. This program consists of a turn-key asset-class allocation and
management program, as well as other investment advisory and administrative services, provided
directly to Clients in conjunction with Loring Ward. The Structured Investing Advantage program
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permits the use of mutual funds, including the DFA Funds or SA Funds. It also permits the inclusion
of Client-directed securities not included in TWMA'’s asset allocation recommendations or its account
management. Specific services include but are not limited to quarterly account reporting, rebalancing,
fee debiting, transaction data processing, and proposed portfolio construction. In the course of
providing these services, TWMA may host, sponsor, or co-sponsor educational seminars or
workshops for Clients or prospective Clients.

C. Retirement Services. This program consists of investment advisory and administrative services
provided in conjunction with Loring Ward to Clients maintaining a defined contribution or defined
benefit plan (“Plan(s)”) subject to the Employee Retirement Income Security Act of 1974 (“ERISA”™).
Fiduciary and Non-Fiduciary Services are provided in conjunction with independent recordkeepers,
third-party administrators, custodians, and other unaffiliated service providers. Plan assets are
maintained in accounts held by certain independent and unaffiliated broker-dealer custodians and may
contain assets not managed by TWMA. Subject to the paragraph below and the agreement that the
Plan signs with TWMA, TWMA serves as a fiduciary to the Plan pursuant to Sections 3(21)(A)(i) of
ERISA when providing the specifically-enumerated Fiduciary Services.

TWMA, at times through affiliated or unaffiliated service providers, offers its IARs tools to
recommended asset allocations to Plans and/or Plan participants utilizing model portfolios or a lineup
of approved mutual funds (generally the DFA Funds and/or a money market fund). Funds or
securities not approved or recommended by TWMA are permitted to be held with a Plan or Plan
participant’s account; however, TWMA does not act as a fiduciary to the Plan pursuant to Section
3(21)(A)(i) of ERISA for Plan assets not invested in a model portfolio or approved mutual fund or
money market fund.

In the course of providing these services, TWMA may host, sponsor, or co-sponsor educational
seminars or workshops for Clients or prospective Clients.

D. Financial Planning. TWMA occasionally provides separate financial planning services to Clients who
may not wish to receive ongoing investment management services. Financial Planning services are
typically provided on a negotiated basis based upon a defined series of goals and objectives, and are
not part of an ongoing advisory or administrative program.

Among the services provided through Loring Ward is an internet-based software tool referred to as the
Investment Planning Center (“IPC”), which is offered to TWMA IARs for use with Clients. The IPC
generates a personalized investment policy statement based on information provided by the Client. That
information includes suitability information (income, age, investment net worth, risk tolerance,
investment objectives, etc.) and other variables. Using the IPC, TWMA IARs can present multiple
historic simulations to help the Client determine the investment allocation that TWMA believes is most
appropriate for the Client’s stated goals.

TWMA is a wholly-owned direct subsidiary of Werba Reinhard Inc. (“WRI”), a Delaware corporation
based in San Jose, California. WRI has one principal shareholder, Eli Reinhard, with more than 25%
direct and indirect ownership. TWMA is also under common control with Loring Ward and Loring Ward
Securities Inc. (“LWSI™). Loring Ward is an investment adviser registered with the U.S. Securities and
Exchange Commission (“SEC”) and based in San Jose, California. LWSI is a securities broker-dealer
based in San Jose, California, and is a member of the Financial Industry Regulatory Authority (“FINRA”)
and Securities Investor Protection Corporation (“SIPC”). Certain IARs of TWMA may also be 1ARs of
Loring Ward or registered representatives of LWSI.
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FEES AND COMPENSATION

Advisory Fees. TWMA charges fees for advisory services performed for Client accounts based upon the
value of assets held in the account. For the services provided to Client accounts, a prorated quarterly
advisory fee is due and payable upon execution of the account agreement and deducted from the
designated Client account at the start of each calendar quarter thereafter for Clients that elect to be billed
in advance. For the services provided to Client accounts, a prorated quarterly advisory fee is due and
payable at the end of each calendar quarter for Clients that elect to be billed in arrears. These fees are
generally negotiated between the Client and TWMA based upon a percentage of the market value of
assets under management as of a certain date up to the maximum fee schedule described below:

Asset Level Maximum Annual Rate
(paid quarterly)

$0 to $250,000.00 2.00%

$250,000.01 to $500,000.00 1.00%

$500,000.01 to $1,000,000.00 0.80%

$1,000,000.01 to $2,000,000.00 0.60%

For any amount above $2,000,000.00 0.40%

Subsequent quarterly fees are computed based upon the market value of assets in the account as of a date
on or about the last business day of the prior calendar quarter and deducted quarterly in advance from the
Client’s account for Clients that elect to be billed in advance. Additional deposits of funds and/or any
other securities into the Client’s account will be subject to the same fees, prorated based on the number of
days remaining in the quarter after the Client’s funds are invested into an asset allocation. If during a
quarter, any assets in a Client’s account are sold, disbursed, or otherwise withdrawn from the account,
TWMA will not reimburse any fees already charged on those assets for the quarter. For accounts billed in
arrears, quarterly fees are based upon the average daily account balance during the most recent calendar
quarter.

Fees are disclosed in a fee disclosure statement given to each Client upon the opening of his or her
account. Services similar to those offered by TWMA are available elsewhere for more or less than the
amounts charged by TWMA. For its services to the SA Funds, Loring Ward receives management,
administration, and shareholder servicing fees from each of the SA Funds as described in the SA Funds’
prospectus. Because TWMA is under common control with Loring Ward, this has the potential to create a
conflict of interest, as it may provide an incentive for TWMA to recommend the purchase of the SA
Funds rather than other similarly-situated mutual funds. TWMA addresses this potential conflict of
interest by recommending asset-class target allocations that can be implemented using mutual funds other
than the SA Funds (namely, the DFA Funds). Based on such factors as the Client’s individual financial
circumstances, expressed cash needs, risk tolerance, investment objectives, and other factors, the Client
can instruct TWMA to invest an account into an asset-class target allocation using either the SA Funds or
the DFA Funds as he or she deems most appropriate.

The Client may incur additional brokerage commissions, ticket charges, and other similar expenses in
connection with the opening, maintenance, and closing of his or her account(s) at an approved third-party
custodian. LWSI may receive all or a part of the brokerage ticket charges to the extent such transactions
are effected through LWSI, with its correspondent clearing firm — Pershing LLC. Because TWMA is
under common control with LWSI, this has the potential to create a conflict of interest, as it may provide
an incentive for TWMA to recommend that a custodial account be opened at Pershing LLC rather than at
other similarly-situated custodians. TWMA addresses this potential conflict of interest by offering Clients
the choice of custodian among Fidelity Brokerage Services LLC, Charles Schwab & Company, Inc. or
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TD Ameritrade Institutional in addition to Pershing LLC, and final custodial choices are within the sole
discretion of the Client. Investments into mutual funds, affiliated and unaffiliated funds alike, are subject
to their internal expense ratio. Such fees are separate and apart from TWMA advisory fees. Additional
information regarding mutual fund fees is contained in such fund’s prospectus. A Plan utilizing
Retirement Services may also pay fees to other service providers independent of TWMA for such services
as recordkeeping, third-party administration, and access to internet-based account enrollment and
management.

Upon termination of the advisory agreement, the Client will receive a refund of any unearned advisory
fees previously paid or will receive a statement requiring payment of earned fees not yet paid, depending
on the work performed by TWMA prior to termination and whether a Client elected to be billed in
advance or arrears. TWMA does not receive any additional compensation upon the termination of an
advisory agreement.

Financial Planning. TWMA charges hourly fees for financial planning services not otherwise
compensated at a negotiable rate not to exceed $500 per hour or for a set fee for the service. The Client
will be informed of the estimated fee at the time he or she enters into an agreement with TWMA. The
actual fee may be lower or higher than the estimated amount.

The recommendations provided to Clients will be valid as of the date(s) provided and will not be valid for
any period beyond such date(s). It is possible that because of differing Client needs and circumstances,
recommendations made to any one Client may be contrary to recommendations made to other Clients.

In providing a financial plan or financial planning consultation services, TWMA will not do a detailed
analysis of a particular security. Rather, the analysis will utilize such financial planning techniques as a
review of the Client’s financial circumstances and investment goals.

PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT

TWMA does not charge fees based upon a share of capital gains or the amount of capital appreciation of
the assets of Clients.

TYPES OF CLIENTS

TWMA provides its services individuals, high net worth individuals, and corporations or other
organizations. TWMA may also provide its services to pension and profit sharing plans, charitable
organizations, or other types of Clients in the future. Generally, the minimum opening value of a Client
household is $100,000, subject to negotiation.

METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS

TWMA utilizes investment strategies based upon target asset-class allocations to reflect Client-supplied
information regarding the Client’s individual financial circumstances, expressed cash needs, risk
tolerance, investment objectives, and other factors. The asset-class allocation programs designate
specified percentages within multiple securities asset-classes with the intent of creating a diversified
investment portfolio of no-load (no sales commission) or low-load mutual funds. The Client has the
opportunity to review and approve such recommended asset allocation program.

TWMA does not recommend investments into individual securities. It utilizes a proprietary method of
asset-class allocation based upon academic and behavioral economic studies. TWMA'’s asset-class
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allocation programs and advice concerning securities is based upon publicly-available research and
reports regarding Efficient Markets Theory, adjusted for certain behavioral economic factors. The asset-
class allocations are adjusted for risk (defined as historic market volatility over identified periods of time).
Its recommendations are designed for longer-term investors. TWMA uses financial simulation programs
which calculate the effects of various historical rates of return from different asset classes to assist in the
preparation of asset allocation plans.

All investments are subject to risk. The TWMA portfolios attempt to historically quantify risks and
minimize certain risks by diversification among different types of asset classes, but diversification neither
assures a profit nor protects against a loss in a declining market. There is no assurance that TWMA will
be successful and Clients are advised that they are subject to the risks of the securities markets. These
risks include general market trends, unintended concentrations in certain markets, sectors and individual
issuers, government regulation, and lack of sufficient market liquidity. Fixed income investments are
subject to interest rate risks and volatility of market prices. Real estate securities are subject to property
value changes, rental income, property taxes, and tax and regulatory changes. Foreign securities and
emerging market investments are subject to the same risks as discussed herein and subject to the risks of
currency exchange rate changes, political instability, and different methods of accounting and finance
reporting. The additional risks associated with small company and value securities may include increased
volatility and less liquidity. Past performance does not guarantee future returns.

Should the Client direct the purchase of other securities in an unmanaged account, such assets are not
managed by TWMA and TWMA does not collect an advisory fee on such assets.

DISCIPLINARY INFORMATION

TWMA has not been a party to any material legal or disciplinary proceedings.

OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

TWMA is under common control with Loring Ward, LWSI, and with certain other non-investment and
advisory firms (see Advisory Business, above). Some officers and/or IARs of TWMA are also IARs of
Loring Ward, registered principals and/or registered representatives of LWSI, as well as officers of the
SA Funds and/or TWMA'’s parent company, WRI.

TWMA may recommend LWSI to act as an introducing broker for advisory accounts of TWMA, subject
to Client direction and approval. If LWSI is designated as the introducing broker on Client accounts,
pursuant to agreements between LWSI and the clearing brokers or banks holding those accounts, LWSI
may receive a part of the transaction charges for trades in such accounts. LWSI currently has such an
agreement with its clearing firm, Pershing LLC, and receives a portion of the “transaction charge” for
trades in LWSI accounts held at Pershing LLC. This has the potential to create a conflict of interest, as it
may provide an incentive for TWMA to recommend that clients utilize LWSI as an introducing broker for
advisory accounts of TWMA, rather than other similarly-situated brokers. TWMA addresses this potential
conflict of interest by presenting clients with alternative broker options that include Fidelity Brokerage
Services LLC, Charles Schwab & Company, Inc. or TD Ameritrade Institutional in addition to Pershing
LLC. The Client may instruct TWMA to utilize any broker for the Client’s account(s) as he or she deems
most appropriate.

Loring Ward is the investment manager, administrator, and shareholder servicing agent of the SA Funds —
Investment Trust, a family of publicly-offered open-end mutual funds. Please refer to the “Advisory
Business” section above.
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The Chairman of the Board of Directors of Loring Ward is a registered principal and registered
representative of LWSI as well as the owner and managing member of Werba Rubin Wealth Management
LLC, a registered investment adviser.

Some IARs of TWMA may be also be licensed real estate and insurance brokers or salespersons, and
represent Clients in insurance and real estate transactions on a commission or fee basis. In each of these
cases, these services are not provided by TWMA and, as such, any commissions or fees earned are paid to
the individual service provider or the affiliate with whom the service provider is associated, not to
TWMA.

CODE OF ETHICS

TWMA has adopted a Code of Ethics for all supervised persons that describes its standard of business
conduct and fiduciary duty to Clients. All supervised persons at TWMA receive a copy of the Code of
Ethics at the time of hiring, and must acknowledge the terms of the Code of Ethics annually or more
frequently if amended. Subject to satisfying the Code of Ethics and applicable laws, officers, employees,
and consultants of TWMA and its affiliates may trade for their own accounts in securities which are
recommended to and/or purchased for TWMA'’s Clients.

The Code of Ethics is designed to assure that the personal securities transactions, activities, and interests
of the supervised persons of TWMA will not interfere with making decisions in the best interest of
Clients or allowing employees to invest for their own accounts. Under the Code of Ethics, certain classes
of securities have been designated as exempt transactions, based upon a determination that such
transactions would not materially interfere with the best interests of Clients.

Supervised person trading is monitored for compliance with the Code of Ethics, and to reasonably prevent
conflicts of interest between TWMA and its Clients. TWMA anticipates that it may recommend the
purchase or sale of securities to current or prospective Clients in which TWMA, its affiliates, the SA
Funds, and/or other Clients, directly or indirectly, have a position or interest. It is the policy of TWMA
that its supervised persons shall place the interests of Clients first. All personal securities transactions of
such persons shall be conducted in a manner as to avoid any actual or potential conflicts of interest or any
abuse of a position of trust and responsibility or operate as a deceit.

Current or prospective Clients may obtain a copy of TWMA'’s Code of Ethics without charge by calling
(855) 900-8962 and asking for the Compliance Department.

BROKERAGE PRACTICE

TWMA may suggest that a Client designate a custodian from among Pershing LLC (LWSI’s clearing
firm), or from Fidelity Brokerage Services LLC, Charles Schwab & Company, Inc. or TD Ameritrade
Institutional (unaffiliated custodians). Factors considered in selecting the custodians suggested by TWMA
include (i) the ease with which TWMA can conduct day-to-day administration of accounts with such
custodians, (ii) the ease with which Clients can open accounts, obtain information, and execute trades
with such custodians, and (iii) reasonableness of transaction commissions and fees. In considering the
reasonableness of commissions and fees, the Client should take into account the expense of commissions
and account fees relative to other available custodians, in conjunction with an evaluation of the services
provided. Such custodians do not provide “soft-dollar” or other compensation to TWMA for their
services. Neither TWMA nor any of its affiliates maintain custody of any Client assets.
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TWMA will reimburse accounts for losses resulting from errors in its administration, but does not credit
accounts for market losses or its errors resulting in market gains. The gains and losses are reconciled
within a custodial account maintained on behalf of TWMA and the net gains or losses are retained on
behalf of TWMA.

REVIEW OF ACCOUNTS

TWMA implements a target asset-class allocation portfolio for Clients utilizing the mutual funds
described above by calculating historical rates of return, investment time horizons, and risk tolerances for
a Client’s expressed financial goals. Periodically, TWMA reviews Clients’ investment portfolios and
repositions assets to bring them closer to their target allocations, unless the Client has requested
otherwise. More frequent re-allocations may occur when Clients give instructions to change their target
allocations or make significant additions to or withdrawals from their accounts. TWMA determines the
portfolio recommendation and rebalancing policy, the approximate allocation percentages for each level
of Client risk (historic volatility), and the target variance tolerance band within each of the asset-class
funds. At any time, including following a rebalancing to a target reallocation, the Client’s account may
not be the same as the target allocation. Variations from the target allocation may exist at any time and in
varying amounts. Written quarterly reports containing information about a Client’s portfolio, asset
allocation, performance, and fees are sent to Clients by Loring Ward. The Client’s selected custodian also
sends separate account statements to Clients on a monthly and/or quarterly basis.

TWMA encourages Clients to notify TWMA of any changes to Clients’ instructions, address of record,
risk tolerance, suitability information, or investment objectives. In addition, TWMA 1ARs normally have
contact with their Clients at least annually to review any changes in the Client’s instructions, address of
record, risk tolerance, suitability information, or investment objectives. TWMA’s IARs are available for
the Client’s consultation during normal business hours by appointment.

CLIENT REFERRALS AND OTHER COMPENSATION

From time to time, TWMA may extend a loan or make payments to an investment advisor representative
or registered investment adviser or otherwise assist in the purchase of the business of another registered
investment adviser as part of a business continuity service. Such loans may be at rates and terms more
advantageous than that which may otherwise be available generally. Such loans, if granted, are not
contingent upon new asset goals or the direction of additional assets under management.

For Clients that formerly received investment advisory services from another investment adviser and were
referred to that other investment adviser by a solicitor, TWMA may assume responsibility for continuing
referral payments due to the solicitor for the referred Clients. TWMA does not compensate any person,
directly or indirectly, for any new Client referrals.

CusToDY

Neither TWMA nor any of its affiliates take direct custody of Client assets, but TWMA does have the
ability to withdraw or direct the payment of advisory and account trading fees and expenses. Such fees are
reflected on the statement Clients receive from Loring Ward and from the broker-dealer, bank, or other
qualified custodian that holds Client assets.

Clients should receive account statements from their custodian (and Loring Ward) at least once each
calendar quarter. TWMA urges Clients to carefully review such statements and compare the custodial
statements to the Loring Ward account statements. Loring Ward’s statements may vary from custodial
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statements due to differences in accounting procedures, reporting dates, or valuation methodologies of
certain securities. If a Client identifies unexplained differences, please call TWMA’s Compliance
Department at (855) 900-8962 so reconciliation may be made.

INVESTMENT DISCRETION

TWMA does not exercise investment discretion for its Clients’ accounts. Based upon its agreement with
Clients, TWMA will have received pre-approved authorization to trade identified securities held in
custodial accounts within certain target allocation bands without obtaining specific Client consent for
each transaction, unless otherwise instructed. TWMA may exercise independent judgment in connection
with the timing and execution of the purchase and sale of assets according to the instructions given to
TWMA.

Should material life events occur, Clients should immediately contact TWMA to determine if changes to
an account and the allocation of the assets held in the account are necessary. Such events include but are
not limited to marriage, the birth of children, occupational changes, a death in the immediate family, or
any other event that may impact a Client’s financial future or risk tolerance.

In the course of constructing model portfolios for use in Plan accounts utilizing Retirement Services,
TWMA maintains limited discretionary authority to construct and rebalance the Model Portfolio using
DFA Funds and certain other approved mutual funds or money market funds. Such limited discretionary
authority does not extend to Client accounts.

VOTING CLIENT SECURITIES

TWMA does not vote proxies for issuers represented in Clients’ accounts. Clients may contact TWMA
directly at the phone number or address listed on the first page of this document to obtain information or
to inquire about proxy voting. Clients should receive their proxies or other solicitations directly from their
custodian(s) or transfer agent(s); however, TWMA will promptly forward any Client proxy materials
received in error directly to the Client.

FINANCIAL INFORMATION

TWMA is not aware of any financial commitment that is likely to impair its abilities to provide the
services identified above.

REQUIREMENTS FOR STATE REGISTERED ADVISERS

Alex Potts: Mr. Potts is the President & Chief Executive Officer of TWMA. Mr. Potts is also the
President and Chief Executive Officer and a member of the Investment Committee of Loring Ward, as
well as the President and Chief Executive Officer of the SA Funds — Investment Trust. In the past five
years, Mr. Potts has held various positions at Loring Ward and its affiliated entities, including Chief
Operating Officer and Executive Vice President of Loring Ward, and Chief Executive Officer of RNP
Advisory Services Inc. Mr. Potts holds the FINRA Series 7, 63, 65 and 24 licenses, is a registered
representative and principal of LWSI, and graduated from Santa Clara University with a Bachelor of Arts
in Economics.

Mike Clinton: Mr. Clinton is the Chief Financial Officer of TWMA. Mr. Clinton is also the Chief
Operating Officer and Chief Financial Officer of Loring Ward as well as the Chief Financial and
Accounting Officer and Treasurer of the SA Funds — Investment Trust. In the past five years, Mr. Clinton
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was a Vice President of Fund Administration at Charles Schwab Investment Management. Mr. Clinton is
a Certified Public Accountant (1991) and holds the FINRA Series 27 license, is a registered principal of
LWSI, and graduated from San Jose State University with a Bachelor of Science.

Chris Stanley: Mr. Stanley is the Chief Compliance Officer of TWMA. Mr. Stanley is also the General
Counsel and Chief Legal and Compliance Officer of Loring Ward, as well as the Chief Legal,
Compliance and Anti-Money Laundering Compliance Officer of the SA Funds — Investment Trust. In the
past five years, Mr. Stanley was previously the Director of Compliance and Legal Clerk at Loring Ward.
Mr. Stanley holds the FINRA series 7 and 24 licenses, is a registered representative and principal of
LWSI, and graduated from Boston College with a Bachelor of Arts and from Santa Clara University with
Masters of Business Administration and Juris Doctor.

Howard Lee: Mr. Lee is the Chief Operating Officer of TWMA. Mr. Lee is also the Vice President of
Advisor Services of Loring Ward. In the past five years, Mr. Lee has held various positions within
Operations and Service for Loring Ward. Mr. Lee holds the FINRA series 7, 63, and 24 licenses, is a
registered representative and principal of LWSI, and graduated from the University of California at Davis
with a Bachelor of Arts in English.
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THE WEALTH MANAGEMENT

"ALLIANCE

THE WEALTH MANAGEMENT ALLIANCE LLC ADV PART 2B SUPPLEMENT
January 2014

COVER PAGE

This brochure supplement provides information about the following individual:

Donald Bailey

1 Carriage Lane
Building E, Suite 100
Charleston, SC 29407
(843) 763-4499

This supplements The Wealth Management Alliance LLC (“TWMA?”) brochure. You should have
received a copy of that brochure. Please contact us at the telephone number below or at
compliance@thewmalliance.com if you did not receive TWMA’s brochure or if you have any questions
about the contents of this supplement.

Additional information about these individuals is available at the SEC’s website at
www.adviserinfo.sec.gov.

The Wealth Management Alliance LLC
1 Carriage Lane
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DONALD BAILEY

Educational Background and Business Experience

Year of Birth: 1948

Education: University of South Carolina, Bachelor of Science in Marketing, 1971.

Business Experience: Mr. Bailey is an Investment Adviser Representative of TWMA.. In the past five
years, Mr. Bailey has been the owner of Donald Bailey & Associates, Inc. and an Education Consultant

through College Transition Connection. Mr. Bailey holds the Series 63 and 65 licenses.

Disciplinary Information: There are no legal or disciplinary events material to a client’s or prospective
client’s evaluation.

Other Business Activities: Mr. Bailey is an Education Consultant through College Transition Connection,
and is licensed to offer life, disability, and other insurance products. Any such other products or services
are provided independently of TWMA and TWMA does not receive any compensation as a result of the
sale of such products by Mr. Bailey.

Additional Compensation: Mr. Bailey does not receive any additional compensation for providing
advisory services.

Supervision: Mr. Bailey is supervised by the Chief Operating Officer, Howard Lee. Mr. Lee can be
reached at (855) 900-8962. Supervision is conducted through the monitoring of e-mail and other
correspondence, pre-review of marketing or sales material, periodic meetings, and other management-
level discussions. Mr. Bailey is also supervised by certain attestations, certifications, and questionnaires
that are distributed and reviewed on a pre-defined schedule.
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This supplements The Wealth Management Alliance LLC (“TWMA?”) brochure. You should have
received a copy of that brochure. Please contact us at the telephone number below or at
compliance@thewmalliance.com if you did not receive TWMA’s brochure or if you have any questions
about the contents of this supplement.

Additional information about these individuals is available at the SEC’s website at
www.adviserinfo.sec.gov.
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ERICA SMITH

Educational Background and Business Experience

Year of Birth: 1979
Education: University of South Carolina, Bachelor of Science in Business Administration, 2001.

Business Experience: Ms. Smith is an Administrative Assistant and an Investment Adviser Representative
of TWMA. In the past five years, Ms. Smith has been a Financial Planner and Administrative Assistant at
Donald Bailey & Associates, Inc., Office Manager at College Transition Connection, and Server at The
Boathouse at Breach Inlet Restaurant. She is also a Certified Financial Planner (“CFP”). Further
information about the qualifications and standards required of a CFP may be found by visiting the CFP
Board of Standard’s website at http://www.cfp.net/.

Disciplinary Information: There are no legal or disciplinary events material to a client’s or prospective
client’s evaluation.

Other Business Activities: Ms. Smith is Office Manager at College Transition Connection and Server at
The Boathouse at Breach Inlet Restaurant.

Additional Compensation: Ms. Smith does not receive any additional compensation for providing
advisory services.

Supervision: Ms. Smith is supervised by Investment Adviser Representative, Donald Bailey. Mr. Bailey
can be reached at (855) 900-8962. Supervision is conducted through the monitoring of e-mail and other
correspondence, pre-review of marketing or sales material, periodic meetings, and other management-
level discussions. Ms. Smith is also supervised by certain attestations, certifications, and questionnaires
that are distributed and reviewed on a pre-defined schedule.
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