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This brochure providesinformation about the qualifications and business practices of Seafarer Capital
Partners, LLC (“Seafarer,” the “Firm,” orthe “Adviser”). If you have any questions about the contents of
this brochure, please contact us via phone at (415) 578-9080, or via email at contact@seafarerfunds.com.

The informationinthis brochure has not been approved orverified by the United States Securities and
Exchange Commission (the “SEC”) or by any state securities authority. Additional information about
Seafarerisavailable onthe SEC's website at www.adviserinfo.sec.gov.

Seafarerisregistered asaninvestmentadviser underthe Investment Advisers Act of 1940, as amended
(the “Advisers Act”). Pleasenote: such registration does notimplyacertainlevel of skillortraining.



Item 2 — Material Changes

The Material Changes section of this brochure will be included as part of the brochure’s next annual
updatein2017.
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Item 4 — Advisory Business

Seafarerwasfoundedin 2011 as a Delaware limited liability company. Seafarer wasfounded by Andrew
Fosterand Michelle Foster, who serve as the Firm’s Chief Investment Officer and President, respectively.

The Firm is wholly owned by its founders and employees. The principal owneristhe Andrew Theodore
Fosterand Michelle Marie Foster Revocable Living Trust, which is owned and controlled by Andrew
Fosterand Michelle Foster.

Seafarerhas no affiliated organizations or subsidiaries.

Seafarerprovides continuous investment management services to client portfolios based on each client’s
individualinvestment objectives, guidelines and/or restrictions, within the framework of the Firm’s
investment approach (described below).

Seafarer’s primary business is to manage investment portfolios forinstitutional clients. Seafarer’s
institutional clientsinclude two U.S.-registered investment companies (“mutual funds”)and a European-
registered investment company (Undertakings for Collective Investments in Transferable Securities, or
“UCITS;” and Société d'Investissement a Capital Variable, or “SICAV”).

Seafarer may act eitherasthe adviseroras the sub-advisertoits clients’ investment portfolios.

Seafarercurrently advises two mutual funds registered underthe Investment Company Act of 1940, as
amended (the “Investment Company Act”), the Seafarer Overseas Growth and Income Fund
(SFGIX/SIGIX) and the Seafarer Overseas Value Fund (SFVLX/SIVLX) (each a “Fund” and collectively the

“Funds”).

Seafarer currently offerstwo investment strategies, a “growth and income” strategy, utilized by the
Seafarer Overseas Growth and Income Fund and European-registered investment company, and a “value’
strategy, utilized by the Seafarer Overseas Value Fund.
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Growth and Income Strategy

Seafarer’s “growth and income” strategy operates by investingin arange of securities and asset classes
issued by companies domiciled around the world. The strategy’s geographicfocus pertainsto overseas
securities markets, particularly those typically considered “emerging” or “frontier” markets, although the
strategy may occasionally utilize securities originating from selected “developed” markets as well. Such
marketsinclude, butare notlimitedto, those foundinthe countries of Eastand South Asia, Emerging
Europe, Latin America, and the Middle East and Africa.

Asset classesinclude publicly-listed common and preferred equities, corporate debtand convertible
bonds, sovereign debt, short-term currency-related contracts, short-term U.S. government securities and
other cash-like instruments. The strategy mayinvestinsecurities denominatedin U.S. dollarsorin
foreign currencies.

The strategy seeks to provide long-term capital appreciation along with some currentincome;italso
seeksto mitigate adverse volatility inreturns.



Portfolios managed using this strategy are generally comprised of securities identified through an
individual security selection process based on fundamental research. The strategy invests predominantly
inthe securities of companies that the Advisor believes are capable of producing sustained growth over
long periods of time, while simultaneously paying substantial and growing dividends.

The strategy’sintentis to offerinvestors arelatively stable means of participatingin a portion of
developing countries’ growth prospects, while providing some downside protection comparedtoa
portfoliothatinvests only in the common stocks of those countries.

The strategy may investinthe securities of issuers from developing countries thatinclude, but are not
limitedto:

Africa: Botswana, Ghana, Kenya, Mauritius, Morocco, Nigeria, Tunisia, South Africa, and
Zimbabwe

East and South Asia: Bangladesh, China, India, Indonesia, Malaysia, Pakistan, Philippines, South
Korea, Sri Lanka, Taiwan, Thailand, and Viethnam

Emerging Europe: Bosniaand Herzegovina, Bulgaria, Croatia, Czech Republic, Estonia, Greece,
Hungary, Lithuania, Kazakhstan, Poland, Romania, Russia, Serbia, Slovenia, Turkey, and Ukraine

Latin America: Argentina, Brazil, Chile, Colombia, Jamaica, Mexico, Peru, and Trinidad and
Tobago

Middle East: Bahrain, Egypt, Jordan, Kuwait, Lebanon, Oman, Palestine, Qatar, and United Arab
Emirates

The strategy may alsoinvestin the securities of issuers from selected foreign developed countries, which
inthe Firm’s opinion have significant economicand financial linkages to developing countries. Such
countriesinclude, butare not limited to, Australia, Hong Kong, Ireland, Israel, Japan, New Zealand,
Singapore and the United Kingdom.

Value Strategy

Seafarer’s “value” strategy operates by investingin arange of securities and asset classes from markets
around the world. Assetclassesinclude publicly-listed common and preferred equities, corporate debt,
short-term currency-related contracts, short-term U.S. government securities and other cash-like
instruments. The strategy mayinvestinsecurities denominatedin U.S. dollarsorin foreign currencies.

A portfolio managed using this strategy will generally be comprised of securities identified through an
individual security selection process based on fundamental research. The Adviserintendstoemploya
“value” style of investing. A “value” style of investingemphasizes investingin companies that currently
have low or depressed valuations, but which also have the prospect of achievingimproved valuationsin
the future. This strategy seeks to produce a minimum long-termrate of return by investingin securities
priced at a discountto the Adviser’s estimates of theirintrinsicvalue.

The strategy’s geographicfocus pertains to foreign securities markets, particularly those typically
described as “emerging” or “frontier” markets. The strategy invests primarily in companies locatedin,



and securitiesissued by the governments of, such foreign markets. The strategy may investinthe
securities of issuers from developing countries thatinclude, butare not limited to:

Africa: Botswana, Ghana, Kenya, Mauritius, Morocco, Nigeria, Tunisia, South Africa, and
Zimbabwe

East and South Asia: Bangladesh, China, India, Indonesia, Malaysia, Pakistan, Philippines, South
Korea, Sri Lanka, Taiwan, Thailand, and Vietham

Emerging Europe: Bosniaand Herzegovina, Bulgaria, Croatia, Czech Republic, Estonia, Greece,
Hungary, Lithuania, Kazakhstan, Poland, Romania, Russia, Serbia, Slovenia, Turkey, and Ukraine

Latin America: Argentina, Brazil, Chile, Colombia, Jamaica, Mexico, Peru, and Trinidad and
Tobago

Middle East: Bahrain, Egypt, Jordan, Kuwait, Lebanon, Oman, Palestine, Qatar, and United Arab
Emirates

The strategy may alsoinvestinthe securities of issuers from selected foreign developed countries, which
inthe Firm’s opinion have significant economicand financial linkages to developing countries. Such
countriesinclude, butare not limited to, Hong Kong and Singapore.

Client Accounts

Seafarer manages clientaccounts on a discretionary basis. Seafarer manages each Fundinaccordance
with its written investment objectives, strategies and guidelines, as disclosed in the Funds’ registration
statement. Seafarermanagesotheradvisory clients’ assets based on the individual needs of the client,
which are stated inthe writteninvestment objectives and guidelines setforth in the client’s advisory
agreement orotheragreement.

Seafarercannotguarantee or assure clients that theirinvestment objective(s) willbe achieved. Seafarer
does notguarantee the future performance of any client's account, or any specificlevel of performance,
or the success of any investment decision or strategy that the Firm may use, or the success of the overall
management of any account. Seafarerdoes notguarantee any client portfolio against|oss. The
investment decisions that Seafarer makes for client accounts are subject to various market, currency,
economic, political and business risks, and the risk that investment decisions will not always be profitable.
Many of those risks are discussed in ltem 8 (“Methods of Analysis, Investment Strategies and Risk of
Loss”), which all prospective clients should review carefully before deciding to engage Seafarer’s services.

Since Seafarer’sinvestment services focus on foreign securities markets, and emerging marketsin
particular, the services may not constitute acomplete orbalancedinvestment program. Theyshould

representonly part of an investor’s portfolio.

Seafarer provides marketand portfolio information and commentaries on its website and via e-mail
subscriptions. These materials are notintended to constitute investment advice.

Seafarerdoes not participate in wrap fee programs.



As of July 20, 2016, Seafarer managed $1.5 billion in clientassets on adiscretionary basis. The Firm does
not advise any clientassets forwhich itdoes not have discretionary authority.

Item 5 — Fees and Compensation

Management Fees: The Funds

For each Fund, Seafareris compensated by fees paid pursuantto a written investment advisory
agreementwiththe Fund. Seafarer’'smanagementfee is calculated as a percentage of the Fund’s
average daily netassets. The feeisaccrued by the Fund daily and is payable monthlyin arrears.
Seafarer’s managementfee foreach Fundis stated in the Funds’ Prospectus.

For each Fund, the Firm has contractually agreed to waive a portion of its feesand reimburse certain
otherexpensestolimitthe Fund’stotal annual operating expenses (excluding brokerage expenses,
interest expenses, taxes and extraordinary expenses) to the level foreach of the Fund’s shares classes set
forthin the Fund’s Prospectus (the “Expense Limitation Agreement”). The Firmisentitled to
reimbursement of fees waived or expenses reimbursed under the Expense Limitation Agreementunder
certain circumstancesidentified inthe Funds’ Prospectus.

Management Fees: Other Clients

Before providing services to a client, Seafarer will enterinto a written investmentadvisory agreement
with the clientsetting forth the specific mannerforcharging management fees. Managementfeesare
negotiated with each client, and will thereforevary from clientto client.

Managementfeesvary by client based onthe different services (and differentlevels of service) required
by each client. Fornon-charitable clients, Seafarer charges standard feesforeach service (and service
level) itrenders, regardless of the nature of the client or the underlyinginvestors within the client
account. Seafarer may offerdiscounted feesto clients thatitbelieves pursue alegitimate charitable
purpose.

Specifically, the main factors that may cause advisory feesto vary between clientsinclude, but are not
limited to, the following:

a) Seafarerwill differentiate fees based onitsrole asan investmentadviser. Specifically, Seafarer’s
fee schedule will distinguish between publicfunds for which it acts as adviserand sponsor, and
accounts that it sub-advises. An advisory role requires greater entrepreneurial risk, capital outlay,
and service requirements compared to asub-advisory role. Supplemental service requirements
mightinclude enhanced compliance services, shareholder communications, and miscellaneous
shareholderservices.

b) Seafarerwill differentiate its feeschedule foraccounts that pursue materially complexor
disparate strategies (e.g. geographical breadth, asset classes, or specialization such as
capitalization size).

c) Seafarerwill offerdifferentiated feestoaccountsthatare subjectto differentliquidity
requirements (e.g. accounts that offer daily subscription and redemption privileges, versus
monthly or quarterly privileges).

d) Seafarermaydifferentiatefeesbased onotherclient-related servicesit mustrender, orclient-



driven coststhatitincurs (e.g. reporting, co-administration and shareholderservices).
e) Seafarermay offerdiscountedfeestoclientsthatitbelieves pursue alegitimate charitable
purpose.

Otheradvisory firms may charge differentorlowerfees for comparable services.

Generally, Seafarer’s management fees are calculated at an annual rate, payable monthly in arrears, and
based on the average daily value of the client’s portfolio. Fees may be prorated for periods of less than
one month, as applicable. Upontermination of any account, any earned, unpaid fees willbe due and
payable. Foreach clientaccount, Seafarersubmits abill tothe clientorits designee orotherwise
arrangesfor the clientto pay its fees. Seafarer does not have authority to deduct its management fees
fromany clientaccount, and clients do not pre-pay advisory fees to the Firm.

Other Costs

In additiontothose fees set outabove, clients mayincurfees and expenses from otherservice providers.
Such feesand expense mayinclude custodial fees, sales charges, taxes, foreigninvestment license fees,
wire transferand electronicfunding fees, administrative fees, printing fees, regulatory fees, transaction
costs, brokerage commissions, and otherfees and taxes charged by broker-dealers and other
counterpartiesin connection with effecting client transactions. Forreference, Seafarer’s brokerage
practices are discussed in more detail in Item 12 (“Brokerage Practices”). The Fundsalso bearother
ongoing expenses, including SECfees, administrative fees, trustee expenses, and audit fees.

These feesand commissions from otherservice providers are in addition to Seafarer’s management fee;
they are paidto other parties, and Seafarer does notreceive any portion of these amounts.

NeitherSeafarer norany persons underits supervision accept any compensation for the sale of securities

or otherinvestment products, such as asset-based sales charges or service fees from the sale of mutual
funds.

Item 6 — Performance-Based Fees and Side-By-Side Management

Seafarerdoes not charge performance-based feesto any client. Inotherwords, the Firm does not charge
fees based on a share of the capital gains produced withina client’saccount. Seafarer’s fees, as
describedinltem 5 (“Fees and Compensation”), are asset-based; Seafarer does not manage accounts
with performance fees alongside accounts with fees that are asset-based.

Item 7 — Types of Clients

Seafarer managesinvestment portfolios forinstitutional clients. Seafarer’sinstitutional clientsinclude
two U.S.-registered investment companies (the Funds) and a European-registered investment company.

Seafarerservesastheinvestmentadviser tothe Funds. The minimum nitialinvestmentamountfor each
Fundis $2,500 (or$1,000 forcertain retirementaccounts).

Seafarerservesasadviser-delegateto Essor Asie Opportunités (“Essor Asie”), aregulated investment



company organized under French law. EssorAsie is designated as a “Société d'Investissement a Capital
Variable,” (“SICAV”), and it conducts business underthe European Union’s directive for Undertaking for
Collectivelnvestmentin Transferable Securities (“UCITS”).

In addition, Seafarer may offerinvestmentadvisory or sub-advisory services to otherinstitutional clients,
including other mutual funds or otherregulated, commingled investment vehicles; private funds; pension
and profitsharing plans; corporations; insurance companies; charitable institutions; foundations;
endowments; orindividuals, trusts, estates, or otherentities foranindividual’s benefit.

Seafarer offersinvestment advisory services predominantly to commingled funds, butin certain
circumstances the Firmis willing to offer services in aseparate accountformat. The minimum
investment fora separate accountis negotiable depending on the nature and requirements of the
account in question, butis generallyin excess of $250 million.

Seafarer, initssole discretion, mayrejectany clientaccount.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss

Investment Philosophy

Seafarerbelieves that disciplined active management, based on fundamental analysis and applied overa
long-term horizon, may enhance investment performance and mitigate portfolio volatility.

Seafarer’sinvestment philosophy aims to exploit two market inefficiencies:

1. Information asymmetries regarding certain companies’ prospects to sustain growth and / or
survive financial or economicshocks. In the Adviser’s experience, financial marketsinthe
developing world are constantly beset by economicand financial shocks, especially “credit
crunches” and otherliquidity constraints. Seafarer believes that such shocks occasionally (and
temporarily) dislocate some security prices from their fairvalue. In addition, the Adviser believes
that financial marketsin the developing world systematically underestimate the likelihood of
such liquidity shocks, and consequently undervalue the securities of companiesthatare poised
to sustain theirgrowth and / or weathersuch shocks. The Adviserbelievesits bottom-up,
fundamental research process affords it asymmetrical information regarding certain companies’
abilities to survive shocks and sustain their growth. Seafarer seekstoapply this advantage by
constructing a diversified basket of mispriced securities, and by holding the resulting portfolio
overa longinvestmenthorizon (i.e. overtenyears).

2. Liquidity premium. In Seafarer’s estimation, the prevailing benchmark indices used to measure
the performance of developing marketsincorporate structural biases that favorliquid and
scalable portfoliosinlieu of the market portfolio. The Adviserfurther notesthata rising
proportion of passive investment strategies followsuch indices; thisin turn may distort or
elevate the valuation of certain liquid securities that figure prominently in the indices’ portfolios.
Seafarerbelieves that a portfolio of securities thatis marginally less liquid, but more closely
resemblesthe market portfolio, will harvesta premiumin compensation forits reduced liquidity,
providedthatitis held overasufficientlylonghorizon (i.e. overtenyears).



Seafarerbelieves the presence of these two inefficiencies —information asymmetries regarding certain
companies’ prospects to sustain growth and/ or survive financial oreconomicshocks, and benchmarks
that incorporate aliquidity bias—may provide an opportunity to enhance long-terminvestment
performance forthe benefit of its clients.

Investment Process

In orderto construct portfolios, Seafarer typically follows two steps: first, Seafarerseeks toidentify and
investinthose companies it believes are capable of generating sustained growth, but whose prospects
have not been widely appreciated by financial markets. Second, Seafareraims to build diversified and
low-turnover portfolios that more closely resemble the market portfolio (as determined by the scale and
growth of the countries and sectors that comprise the various markets within the developing world).
Seafarerfindsideasforits portfolios from avariety of methods, including but not limited to:

e Company meetingsandinterviews

e First-hand observationsin overseas markets, combined with understanding of various regional,
country and sectortrends

e Externalandinternal research

e Financial screeningand analysis

Seafarer prioritizesits research activities based onits findings regarding its clients’ benchmarkindices. If
Seafarerperceivesthata given client’sindexsuffers from certain shortcomings, biases or flaws (e.g., it
under-represents a given sector or country), Seafarer will attempt to exploit such flaws by prioritizing its
research accordingly.

Apart fromitsresearch on its benchmarkindices, Seafarer’s research processis “bottom-up”inits
orientation. This meansthat Seafarer assesses the specificmerits of individual securities and the
companiesthatissued them. AsSeafarerresearches companies, it pays visits to the majority of the
companiesthatissue securitiesin which clientsinvest (“issuers”). Seafarer believes thatdoingso allows
it to validate the existence of the issuer’s business, to test related assumptions regarding the issuer, and
to buildadeeperunderstanding of the issuer’s economicmodel and its corresponding value.

Whenresearching asecurity withthe intenttoadd it to a client’s portfolio, Seafarer’s goal isto hold it
overan extended period of time. Indoingso, Seafarer’sintentisforthe clientto capture returns arising
from both improved valuations and the intrinsic growth of the underlying business.

As Seafarer’sinvestment team researches the securities of issuers (candidates for client portfolios), the
team concentrates on five questions:

What are the cash flows of the company that issued the security?

How sustainable isthe growth of those cash flows?

What is the control structure of the company?

How isthe free cash flow distributed within the company’s capital structure?
What is the liquidity of the company’s capital structure?

vk wnN e

These questions help Seafarer assess the potential value of agiven issuer’s business, the likelihood that
the potential value could be realized inamanner beneficialto minority investors, and that the various
risks associated with the issuer’s securities (e.g. liquidity, financial, governance) may be reasonablein
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light of the potential returns available from those same securities.

Seafarerisa “longonly” investor, meaningthatit does notshort-sell securities. Seafarer may employ
growth, value, or growth-and-income strategies on behalf of its clients. Typically, Seafarerfavors
securities that generate some currentincome, such as dividend-paying common stocks and preferred
equities.

Based on itsresearch findings, Seafarer attempts to construct diversified portfolios forits clients, with
the intentto balance exposuresto multiple sources of risk (e.g. geography, sector, currency, liquidity,
company size). Seafarerattemptsto avoid excess turnover so as to reduce associated costs.

Under normal market conditions, Seafarer manages clients’ portfolios toward fullinvestment. Seafarer’s
aimis to investacross cycles, so as to capture the long-term benefits of perceived marketinefficiencies.
In practical terms, Seafarer believesthat such cycleslast between 3and 10 years. Seafarerencourages
clientstoinvestoverlongerhorizons so as to match the duration of Seafarer’sinvestment process.

Types of Investments

Seafarer'sinvestmentsforclients coverarange of different types of securities. Seafarer’s primary focus
isinvestmentinthe listed securities of issuers located in developing countries (often known as “emerging
markets”). Seafareralsoinvestsin selected developed countries that have significanteconomicand
financial linkages to developing countries, as described in Item 4 (“Advisory Business”).

Seafarertypically investsin common stocks, preferred stocks, and convertible bonds on behalf of its
clients, butit may also purchase fixed incomesecurities, including rated and unrated bonds and
debentures,and highyield securities. In addition, although Seafarer does not typically do so, it may
engage inforeign currency transactions in an attemptto hedge portfolio positionsin connection with the
settlement of transactionsin foreign securities. Seafarergenerallyconducts foreign currency exchange
transactions eitherona spot (i.e. cash) basis orin short-term forward contracts (i.e. fixed settlement,
fixed rate), inrelation to orders to settle securities transactions on behalf of clients’ accounts.
Dependingonthe terms of a particular client’s agreement, Seafarer may enterinto othertypes of
investmenttransactions appropriatefor thatclient’s account.

Investment Risks and Costs

Investingin securities, particularly those denominated in foreign currencies, as well as those issued by
companieslocated in emerging markets, involves risk of loss that all clients, including you, should be
preparedto bear. Also, Seafarer’s strategies necessarily incur some transaction costs, as clients’
portfolios are adjusted to align with Seafarer’s strategy fromtime totime. Frequenttrading can affect
investment performance, particularly through increased brokerage and other transaction costs and taxes.

The following section offers adiscussion of the principal risks thatimpact Seafarer’s investment
strategies, along with adiscussion of the risks that are inherent to the securities utilized within Seafarer’s
strategies. Fundinvestors should refertothe Funds’ Prospectus and Statement of Additional
Information for more information about Fund risks.

Cash Positions Risk. When a portfolio’sinvestments in cash or similarinvestments increase
(which may occur in response to adverse market, economicor political conditions, orwhen the
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Adviserbelievesthereare not sufficientinvestment opportunities that meet a portfolio’s
investment criteria), the portfolio may not participate in marketadvances ordeclines tothe
same extentthatitwould if the portfolio remained more fully invested. Under such
circumstances, the portfolio may not achieve itsinvestment objective.

Common and Preferred Stock Risks. Stock markets are volatile. The prices of commonand
preferred stocks fluctuate based on changesinacompany’sfinancial condition and overall
marketand economic conditions. Seafarer may invest client portfolios in the common stocks of
companies that have historically paid dividends; however, there is no certainty that such
companies that have historically paid dividends willcontinueto do so inthe future. Dividend-
paying common stocks, in particular those whose market price is closely related to theiryield,
may exhibit greater sensitivity tointerest rate changes. A portfolio’s investment in such securities
may also limitits potential forappreciation during abroad marketadvance.

Seafarer mayinvest client portfoliosin preferred stocks. Preferred stock has a preference over
common stock in liquidation (and generally dividends as well) butis subordinated to the liabilities
of the issuerinall respects. Asageneral rule, the marketvalue of preferred stock with afixed
dividendrate and no conversion element varies inversely with interest rates and perceived credit
risk, while the market price of convertible preferred stock generally also reflects some element of
conversionvalue. Because preferred stockis juniorto debt securities and other obligations of the
issuer, deteriorationin the credit quality of the issuer will cause greater changesinthe value of a
preferred stock thanina more seniordebt security with similarstated yield characteristics.
Unlike interest payments on debt securities, preferred stock dividends are payable only if
declared by the issuer’s board of directors. Preferred stock also may be subject to optional or
mandatory redemption provisions.

The prices of common and preferred stocks, even those that pay regular dividends, can be highly
volatile. Seafarer clients should not assume that an investmentin such securities will necessarily
reduce portfolio volatility or provide “protection,” compared to othertypes of securities, when
markets perform poorly.

ConvertibleSecurities Risk. Seafarer mayinvest client portfoliosin convertible preferred stocks,
convertible bonds and debentures. Many convertible securities issued by companies basedin
developing countries are not rated by rating agencies, or, if they are rated, they may be rated
below investment grade (“junk bonds”), which may have a greaterrisk of default. Investingina
convertible security denominatedin a currency differentfrom that of the security intowhichitis
convertible may expose the investment to currency risk as well as risks associated with the level
and volatility of the foreign exchange rate between the security’s currency and the underlying
stock’s currency. Convertible securities may trade less frequently and in lower volumes, or have
periods of less frequent trading. Lower trading volume may also make it more difficult to value
such securities.

Currency Risk. When Seafarer conducts client securities transactionsin aforeign currency, there
isthe risk of the value of the foreign currency increasing or decreasing against the value of the
U.S. dollar. The value of an investment denominated in aforeign currency will decline in dollar
termsif that currency weakens against the dollar. Additionally, developing countries may utilize
formal or informal currency-exchange controls or “capital controls.” Capital controls mayimpose
restrictions on a portfolio’s ability to repatriate investments orincome, or may impose fees for
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doingso. Such controls may also affectthe value of a client’s portfolio. Certain foreign currency
transactions may give rise to ordinary income orloss to the extent suchincome orloss results
from fluctuationsin the value of the foreign currency. All client portfolios that investin securities
denominatedin, orwhichreceive revenuesin, foreign currencies are subject to this risk.

Developing countries are often less stable politically and economically than developed countries,
such as the U.S., andinvestingin developing countries involves different and greaterrisks,
includingrisks described underthe heading “Foreign Securities Risks” below. The stock
exchanges and brokerage industries of developing countries do not have the level of government
oversightasdo thoseinthe U.S. Securities markets of such countries are substantially smaller,
less liquid and more volatile than securities marketsinthe U.S. Developing countries may be
especially prone to currency-related risks.

Investmentsin developing countries may be subject to related volatility risk. The smaller size and
lowerlevels of liquidity in developing countries, as well as otherfactors, may resultin changesin
the prices of securitiesinthose countries that are more volatile than those of securitiesin more
developed countries. This volatility can cause the value of a client’s portfolio toincrease or
decrease dramatically. Because of this volatility, itis recommended that accountsinvestingin
securities denominated inforeign currencies do so forthe long term (at least five years).

Derivatives Risk. Under normal market circumstances, Seafarer’s strategies do notinvolve
investingin derivatives. However, Seafarer may invest client portfolios in derivatives for risk
management purposes oras part of broaderinvestment strategies. A portfolio’s use of derivative
instruments involves risks different from, or possibly greaterthan, the risks associated with
investingdirectly in securities and other more traditional investments. Also, a portfolio’s use of
derivatives may cause the portfolio to realize higher amounts of short-term capital gains
(generally taxed at ordinary income tax rates) than if the portfolio had not used such instruments.

Developing Country Risk. The term “developing country” generally denotes countries and
economiesthatareintheinitial stages of industrialization, or where such industrializationis not
yetcomplete. Such countries generally have low percapitaincome. In addition to the risks of
foreign securitiesin general, developing countries are generally more volatile and have relatively
unstable governments; social and legal systems that do not protect shareholders; economies
based on only a few industries; unstable and possibly elevated levels of inflation; potential for
governmentseizure of assets or nationalization of companies; and securities markets that are
substantially smaller, less liquid and more volatile, with less government oversight, than those in
more developed countries. Developing countries may be especially prone to currency-related
risks.

Equity Securities Risk. Equity securities held in client portfolios may experience sudden,
unpredictabledropsinvalue orlong periods of decline invalue. Equity securities generally have
greater price volatility than fixed income ssecurities.

Fixed Income Securities Risk. Arise ininterestrates typically causes bond pricesto fall. The
longerthe duration of a bond, the more sensitive its value will likelybe to interest rate
fluctuations. Duration measures the weighted average term to maturity of a bond’s expected
cash flows. Duration also represents the approximate percentage change thatthe price of a
bond would experiencefora 1% change inyield. Forexample: the price of a bond with a duration
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of 5 years would change approximately 5% fora 1% change inyield. The price of a bond witha
duration of 10 yearswould be expected to decline by approximately 10% if its yield was to rise by
1%. Bond yieldstendto fluctuate in response to changesin marketlevels of interest rates.
Generally, ifinterest ratesrise, abond’s yield willalsorise in response; the duration of the bond
will determine how much the price of the bond will change in response tothe change inyield.

An issuer may not make all interest payments orrepay all or any of the principal borrowed. If
debtobligations held by a portfolio are downgraded by ratings agencies or go into default, orif
managementaction, legislation or other governmentaction reduces the ability of issuers to pay
principal andinterest when due, the value of those debt obligations may decline, causing the
value of the portfolioto decline.

Foreign Securities Risk. Foreign companies not publiclytradedinthe U.S. are not subjectto
accountingand financial reporting standards and requirements comparable to those U.S.
companies must meet. Inaddition, there may be less information publicly available about such
companies. Some foreign companies may be located in countries with less developed legal and
regulatory structures governing private orforeigninvestment orallowing forjudicialredress for
injury to private property.

Investmentsin foreignissuers may be subjectto variousrisksincluding, depending onthe
countryin question, currency fluctuations; higher transaction costs; delayed settlement; possible
controls on investment, including limitations on foreign ownership; expropriation and
nationalization risks; sanctions or other measures by the U.S. or other governments; liquidity
risks and extended trading halts; abnormally high price volatility; and less stringentinvestor
protection and disclosure standards of foreign markets, such as the lack of availability of financial
statements printedin English and different accounting standards versus U.S. Generally Accepted
Accounting Principles (GAAP).

In orderto gain exposure to certain foreignissuers, Seafarer may cause a client’s portfolio to
participate in market access mechanisms administered by the respective markets, which may be
subjectto quota controls, heightened liquidity risks and different settlement procedures than
would typically be expected with respect to U.S. issuers. In certain markets where securities and
otherinstruments are nottraded “delivery versus payment,” a portfolio may notreceive timely
paymentforsecurities orotherinstrumentsit has delivered and may be subjecttoincreased risk
that the counterparty will fail to make payments when due or default completely.

The value of a client’s portfolio may be adversely affected by political, economic, social and
religiousinstability; inadequateinvestor protection; changesinlaws orregulations of developing
countries (including countriesin which the portfolio invests, as well as broaderregions);
international relations with other nations; natural disasters; corruption and military activity.

The Asian region, and particularly China, Japan and South Korea, may be adversely affected by
political, military, economicand otherfactors related to North Korea. In addition, China’s long-
running conflict over Taiwan, border disputes with many of its neighbors and historically strained
relations with Japan could adversely impact economiesinthe region. The economies of many
Asian countries differfromthe economies of more developed countriesin many respects, such
as rate of growth, inflation, capital reinvestment, resource self-sufficiency, financial system
stability, the national balance of payments position and sensitivity to changesin global trade.
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Certain Asian countries are highly dependent upon and may be affected by developmentsinthe
U.S., Europe and other Asian economies. China’s economy, particularly its export-oriented
industries, may be adversely impacted by trade or political disputes with China’s majortrading
partners, includingthe U.S. In addition, asits consumer class emerges, China’s domestically
oriented industries may be especially sensitiveto changesin government policy and investment
cycles. China’s currency, which historicallyhas been managedin atight range relative tothe U.S.
dollar, mayinthe future be subjectto greater uncertainty as Chinese authorities change the
policies that determine the exchange rate mechanism.

Developing countriesin Eastern Europe, Latin America, the Middle East and Africa may be
similarly negatively affected by political, military, religious and economicfactors. Political
upheaval and associated events may occur more frequently in developing countries. U.S. military
actionsin much of the Middle East cannot be predicted.

Turmoilin developed countries may alsoimpact contiguous developing countries. Western
Europe’sfiscal position and related concerns may impact the emerging economies of Eastern
Europe. Similarly, hungerand diseasein Africaand the rise of religious radical groups can
adversely impact the growth of emerging economies on the continent of Africa.

Seafarer cannot predict the effects of geopolitical eventsin the future onthe U.S. and global
economy and securities markets.

High Yield or Junk Bond Risk. Seafarer may invest client portfoliosin high yield securities.
Securities rated belowinvestment grade are commonly referred to as “junk bonds.” The ability of
issuers of high yield securities to make timely payments of interest and principal may be
adverselyimpacted by adverse changesin general economic conditions, changesin the financial
condition of the issuersand price fluctuationsin response to changesininterest rates. High yield
securities are lessliquid thaninvestment grade securities and may be difficult to price orsell,
particularly in times of negative sentiment toward high yield securities.

Initial Public Offerings (IPOs) Risk. IPOs of securities issued by unseasoned companies with little
or no operating history are risky and their prices are highly volatile, but they canresultinvery
large gainsin theirinitial trading. Attractive IPOs are often oversubscribed and may not be
available to client portfolios, oronly in very limited quantities. Thus, for smaller portfolios, any
gains or losses from IPOs may have an exaggerated impact on the portfolio’s performancethan if
the portfoliowere larger. Although IPO investments have had a positive impact on the
performance of some investoraccounts, there can be no assurance that a portfolio managed by
Seafarerwill have favorable IPO investment opportunitiesin the future, orthatthe portfolio’s
investmentsin IPOs will have a positiveimpact onthe portfolio’s performance.

Issuer Focus Risk. The securities of certainissuers may from time to time constitute more than
five percent (5%) of a portfolio’s netassets. Asa result, events affectingthose issuers may have
a greaterimpact onthe portfolio than onanother portfolio that does not hold securities of such
issuerstothe same extent.

Liguidity Risk. Liquidity risk exists when reduced trading volume, a relative lack of market makers,
or legal restrictions impair a portfolio’s ability to sell particular securities or close derivative
positions at an advantageous price. Liquidity risk may result from the lack of an active market,
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the reduced number of traditional market participants, orthe reduced capacity of traditional
market participants to make a market. Further, the lack of an established secondary market may
make it more difficulttovalue illiquid securities, which could vary from the amount a portfolio
could realize upon disposition. Derivatives and securities thatinvolve substantialinterest rate or
creditrisktendto involve greaterliquidity risk. In addition, liquidity and valuation risk tends to
increase tothe extent a portfolioinvestsin securities whose sale may be restricted by law or by
contract, such as Rule 144A securitiesand foreign securities, particularly those of issuers located
indeveloping countries.

Managed Portfolio Risk. The portfolio manager’s investment strategies or choice of specific
securities may be unsuccessful and may cause client portfoliostoincurlosses. Thereisno
guarantee that Seafarer’s security selection techniques willachieve aclient’sinvestment
objective or produce desired results.

Market Risk. The value of a client’s portfolio will fluctuate as aresult of the movement of the
overall stock market or of the value of the individual securities held by the portfolio, and could
lose money.

Repurchase Agreements, Reverse Repurchase Agreements and Other Borrowings Risk. Seafarer
may cause client portfolios to enter into repurchase agreements. A repurchase agreementisa
transactionin which the seller of a security commits itself at the time of sale to repurchase that
security fromthe buyerat a mutually agreed upon time and price. The resale price isin excess of
the purchase price and reflects an agreed-upon marketinterest rate unrelated to the coupon
rate on the purchased security. Such transactions afford a portfolio the opportunitytoearna
return on temporarily available cash at relatively low market risk. The Adviser monitors the value
of the securities underlying the repurchase agreement at the time the transactionis enteredinto
and at all times during the term of the repurchase agreementto ensure that the value of the
securities always equals orexceeds the repurchase price.

Seafarer may use reverse repurchase agreements to raise cash fora client’s portfolio on a short-
termbasis. Reverse repurchase agreementsinvolve the sale of securities held by the portfolio
pursuantto itsagreementto repurchase the securities atan agreed upon price, date and rate of
interest. The repurchase price underthe agreements equals the price paid by a counterparty plus
interest negotiated on the basis of current short-term rates (which may be more or lessthanthe
rate onthe securities underlying the repurchase agreement). With respecttothe Funds,
requirements underthe Investment Company Act may restrict the ability of a Fund to enterinto
reverse repurchase agreements.

Sector Emphasis Risk. Sectoremphasisriskistheriskthat the securities of companiesin the
same or related businesses, if comprising asignificant portion of a portfolio, could reactinsome
circumstances negatively to market conditions, interest rates and economic, regulatory or
financial developments and adversely affect the value of the portfolio to a greaterextentthanif
such business comprised alesser portion of the portfolio.

Small- and Mid-Sized Companies Risk. A portfolio’sinvestmentsin securities issued by small-and
mid-sized companies, which can include companies offering emerging products orservices, may
involve greaterrisks than are customarily associated with larger, more established companies.
The frequency and volume of tradingin securities of smallerand mid-size companies may be
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substantially less thanis typical of larger companies. Inaddition, smallerand mid-size companies
may lack the management experience, financialresources and product diversification of larger
companies, making them more susceptible to market pressures and business failure. Securities
issued by small- and mid-sized companiestendto be more volatileand somewhat more
speculative than securities issued by larger or more established companies and may
underperform as compared to the securities of larger companies.

Trading Markets and Depositary Receipts Risk. Securitiesissued by companies basedin
developing countries may trade in the form of depositary receipts, including American
Depositary Receipts, European Depositary Receipts and Global Depositary Receipts. Although
depositary receipts have risks similarto the securities that they represent, they may alsoinvolve
higherexpenses and may trade at a discount (or premium) to the underlying security. Depositary
receipts may notenjoy the same degree of liquidity as the underlying securities that they
represent. Inaddition, depositary receipts may not pass through votingand othershareholder
rights, and may be less liquid than the underlying securities listed on an exchange.

Value Stock Risk. Value stocks involvethe risk that they may neverreach theirexpected full
market value, either because the market fails to recognize the stock’s intrinsicworth, or the

expected valuewas misgauged. Value stocks also may decline in price even though Seafarer
believes that they are already undervalued.

Item 9 — Disciplinary Information

To the best of our knowledge, neither Seafarer norany of its personnel have been subjectto any legal or
disciplinary events that are material toa client’s (or prospective client’s) evaluation of the Firm’s advisory
business orthe integrity of its management.

Item 10 — Other Financial Industry Activities and Affiliations

Investment Companies

Seafarerservesas the investment adviserto two mutual funds, the Seafarer Overseas Growth and
Income Fund and the Seafarer Overseas Value Fund (the Funds), each aseries of the Financial Investors
Trust.

Seafarerservesasadviser-delegateto Essor Asie Opportunités (“Essor Asie”), aregulated investment
company organized under French law. EssorAsieis designated asa “Société d'Investissement a Capital
Variable,” (“SICAV”), and it conducts business underthe European Union’s directive for Undertaking for
Collectivelnvestmentin Transferable Securities (“UCITS”).
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Broker-Dealers

Seafareris not registered as abroker-dealer, norisitaffiliated with a broker-dealer. The Funds are
distributed by ALPS Distributors, Inc. (ADI), aregistered broker-dealer. Certain employees of Seafarerare
registered representatives of ADI. These individuals are supervised by ADIin connection with their
activitiesrelated to the sale of shares of the Funds. Seafarerdoes not engage ADI to execute securities
transactions for the accounts of Seafarer’s clients. Seafarer has no otherrelationship with ADI.

Item 11 — Code of Ethics, Participation or Interestin Client Transactions and Personal Trading

Code of Ethics

Seafarerisa SEC-registered investment adviser. Seafarer has adopted a Code of Ethics (the “Code”) in
orderto mitigate and manage conflicts of interest that may exist orarise in connection with personal
securities transactions by the Firm’s officers and employees. The Code was adopted in accordance with
both Rule 204A-1 underthe Investment Advisers Actand Rule 17j-1 underthe Investment Company Act.
Below isa brief summary of the Code. Seafarer will providea copy of the Code to any clientor
prospective clientuponrequest.

Itisthe Firm’sintenttoserveitsclients’ interests with the highest standards of integrity, professionalism,
and care. Asan investmentadviser, the Firm hasaduty of loyalty toact inthe bestinterests of itsclients,
an obligation which includes the responsibility to make full and fair disclosure of all material facts,
especially where the Firm’s interests may conflict with those of its clients. Incarrying onits daily affairs,
the Firm and all of its supervised persons seek to actin a fair, lawful and ethical manner, in accordance
with the federal securities laws and the rules and regulations imposed by the SEC.

The Code contains restrictions on personal securities transactions applicableto all the Firm’s officers and
employees. The Code includes astandard of business conduct requiring officers and employees:

e Tocomplywithapplicable laws;

e Toreporton and restrict certaintypes of personal securities transactions that may be subject to
conflicts of interest;

e Toacknowledge theirreceipt of the Code and agree to observe the requirements of the Code;
and

e Toreportany violations of the Code to the Firm’s Chief Compliance Officer.

To reduce potential conflicts of interest, the Code prohibits all of ficers and employees frominvestingin
any security that reasonably lies within the investment strategy or mandate of the accounts underthe
Firm’s advice and discretion. Such securities are called “investment mandate securities” within the Code.
Seafarer’s Chief Compliance Officer may permitan employee to continue holding investment mandate
securitiesifthey were purchased priorto joining Seafarer.

To furtherreduce the potential for conflicts of interest between the Firm and clients, the Code requires
that all officersand employees:

1. Obtainapproval priorto makingcertaintradesintheir personal securities accounts, such as
investmentsin non-investment mandate securities, the Funds or otherinvestment vehicles
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managed by the Firm, an initial publicoffering, or alimited offering;
2. Submitregularreports of securities transactions made in personal accounts; and
3. Provide anannual report of all personal securities holdings.

Seafarerhasalso adopted a Gifts and Entertainment Policy to minimize and manage potential conflicts of
interestinrelationtothe Firm’s employees giving and receiving gifts and entertainmentin connection
with their professional duties.

The Firm’s compliance department monitors and enforces the Code and the Gifts and Entertainment
Policy.

Conflicts Between Client Accounts

Seafarer manages more than one clientaccount, and as such, potential conflicts of interest may arise
related tothe amount of time individuals devoteto managing particularaccounts. Also, Seafarer may
have an incentive to favoraccountsin the allocation of investment opportunities or otherwise treat
preferentially those accounts that pay the Firm a higherfee level or greaterfeesoverall.

Seafarer does not charge performance-based feesto any client accounts, limiting its incentive to favor
certain groups of accounts overothers. Moreover, Seafarerhas adopted procedures forallocation of
portfolio transactions and investment opportunities across multiple client accounts on a fair and
equitable basis overtime. Please see Item 12 (“Allocation of Investment Opportunities”).

Seafarer may determine that aninvestment opportunity may be suitable for multiple accounts under
management, but not available in sufficient quantities forall accounts to participate fully. Similarly,
there may be limited opportunity to sell aninvestment held by multiple accounts. Seafarer manages
such potential conflicts between client accounts through the proceduresforallocating portfolio
transactions and investment opportunities discussed in Item 12.

Other Conflicts
Seafarerdoes not manage internal pools of capital on behalf of the Firm or its employees.

Seafarer may provide seed capital toinvestment companies and other funds thatit sponsorsor
manages. Inaddition, Seafarer’s officers and employees may investinthe Funds orother commingled
clientaccounts, in which case they would benefit from the investment performance of those

accounts. Whenallocatingtrades amongclient accounts underits management, Seafarer attempts to
allocate tradesina mannerthat does not systematically favor one client, ortype of client, overanother,
subjecttoany regulatory orlegal restrictions that may apply to those accounts. Please see Iltem 12for a
description of Seafarer’s policies and procedures for allocating portfolio transactions and investment
opportunities across multiple accounts.

Seafarer may hold liquid money market and short-term domestic fixed income securities as part of its
cash management activities.

Aside fromthe above-mentioned types of investments, Seafarer does notinvestin securities forits own
account.
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Item 12 — Brokerage Practices

In general, Seafarer has discretion overthe selection and amount of securities to buy orsell fora client,
without obtaining specificconsentto a transaction. Seafareralso generally hasthe discretionto select
the broker, dealerorother counterparty to effecta particulartransaction, and where negotiable, the
commission rates orother compensation paid by the client.

To help manage the selection of counterparties and the execution of transactions, Seafarer has adopted
a set of Brokerage and Trading Policies (the “Brokerage Policies”). Those Policies governthe Firm’s
tradingactivities for clients, and help manage conflicts of interest that might arise from the trading
process.

Oversight

Seafarerhascreated a Trade Management Oversight Committee (“TMOC”) to oversee and apply its
Brokerage Policies. TMOCdevelops, implements and supervises the policies, and is composed of the
Firm’s seniorexecutives. Pursuanttothe Brokerage Policies, TMOC supervises all aspects of trading
activities, including the following:

e Counterparty approval and selection
e Pursuitof bestexecution (i.e. volume of trades, execution quality, and commissions paid)
e Softdollars
e Trade aggregationand allocation
e Directedbrokerage (if any)
e Trade errorresolution
Identification and management of conflicts of interest

Some aspects of the Firm’s trading activities are described in greater detail below.
Counterparty Selection and Pursuit of Best Execution

Seafarer’s principal objective in selecting broker-dealers and executing trades is to obtain best execution
for clientsintheirtransactions. Seafarer will seek competitive commission rates and other trading costs;
however, the Firm will not necessarily pay the lowest available commission, orits equivalent cost. Trade
execution caninvolvespecialized services on the part of a broker-dealer or counterparty, and such
services may justify higher commissions and costs than would be the case for more routine services.
Seafarer’sdecisionto purchase orsell securities through agiven broker-dealer or counterpartyis based
on a number of factors. From a quantitative perspective, best executioninvolves seeking the best
available price and lowest transaction costs so thata client’s total costs (or proceeds) are the most
favorable underthe circumstances. Costsinclude transaction fees and expenses, as well as otherless
quantifiable costs, such as marketimpact and opportunity cost. From a qualitative perspective, best
executioninvolves consideration of anumber of otherfactors, including some orall of the following:

e The Firm’sactual experience with the broker-dealer or counterparty

e Thereputation of the broker-dealer or counterparty

e Thefinancial strength and stability of the broker-dealer or counterparty
e Efficiency of execution
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e Promptnessof execution
Ability and willingness to maintain confidentiality and anonymity

e Frequencyand mannerof error resolution

e Special execution capabilities and expertise

e Blocktradingand block positioning capabilities

e The breadth of the broker-dealer’s or counterparty’s market coverage

e Applicable limitations to the broker’s capabilities and expertise (for example, market, sector, and
capitalization range)

e Commissionratesanddealerspreads

e Technological capabilities and infrastructure, including back office processing capabilities

e Willingness of the counterparty to commit capital to execute the trade

e (Clearance and settlement efficiency

e Provision of lawful and appropriateresearch and brokerage services (see “Soft Dollars” below)

When selecting a broker-dealer or counterparty fora transaction or series of transactions, Seafarer does
not adhere to any rigid formula. Rather, the Firm weighs a combination of factors, like those listed above,
which are relevanttothe circumstances. Such factors will vary for each transaction. While the Firm
generally seeks reasonable and competitive commission rates, the Firm does not necessarily pay the
lowest spread orcommission available. InSeafarer’s experience, neither the lowest commission rate nor
the most expeditious execution necessarily correlates to the besttrade fora client.

In foreign markets, including those where Seafarer regularly purchases and sells securities for clients,
commissions and othertransaction costs are often higherthan those chargedinthe U.S. Seafarermay
not have the ability to negotiate commissionsin some of those markets. Also, custody, settlement, and
administrative costs associated with each transaction are typically more expensivethan those inthe U.S.

Seafarerdoesnotreceive clientreferrals from broker-dealers who execute trades forits clients; as such,
Seafarerdoes not considerreferrals when contemplating the selection of broker-dealers. The Firmalso
does not pay for distribution of mutual fund shares with brokerage commissions.

SoftDollars

When appropriate under Seafarer’s discretionary authority, and consistent with Seafarer’s duty to seek
best execution, Seafarer may select broker-dealers to executeclient transactions who provide research
and brokerage products and services. By doingso, Seafarer attempts to allocate transactionsina
mannerthat it believes maximizes the overallvalue of brokerageas a clientasset. Broker-dealers
provide such research tothe Firmindependent of any specificorstated level of trading volume or
commission value; however, the commissions used to acquire research or brokerage servicesin these
arrangements are known as “soft dollars.”

Seafarer benefits fromits receipt of external research and related services, asit does not have to
produce or pay forsuch researchitself. This may give Seafareranincentivetoselectabroker-dealer
based on its ability to provide research and related services ratherthanits ability to achieve the most
favorable execution atthe lowest cost. This may presentaconflict of interest.

However, Seafarer’s practice is to weigh the benefits of such research and related services, and to
determine whetherthey are in clients’ bestinterest, evenif this means payingahigherlevel of
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commission (orequivalent costs) than the lowest rate available. Under a safe harbor from the Securities
Exchange Act of 1934, as amended (“Exchange Act”), an investment adviser may cause clients to pay
more than the lowest available commission rate in orderto acquire certain research and brokerage
services with the soft dollars generated by its clientaccount transactions. This safe harborappearsin
Section 28(e) of the Exchange Act, and Seafarerreferstoitas the “safe harbor” below. Seafarerbelieves

that its use of commissions orsoft dollars to pay for certain research products or services falls within the
safe harbor.

Broker-dealers typically provide abundle of services thatinclude both research and brokerage services,
along with execution of particulartransactions. The services can be either proprietary (meaningthe
broker-dealerboth creates and provides them)or third party (meaningathird party createsthem, buta
broker-dealer provides themto Seafarer). Proprietary servicesinclude tangible products as well as
access to analysts, as discussed below. Special execution services and proprietary services rarely have a
fixed dollarvalue.

Before a given productorserviceis eligible for payment with soft dollars, Seafarer evaluates whetherit
conveys substantive content. By substantive content, the Firm means the expression of original
reasoningorknowledge, ora synthesis or compilation of the research of others. Seafarerdoes not
acquire any research product or service with soft dollars unlessis conveys such substantive content, and
onlyifit provides lawful and appropriate assistance inthe investment decision-making process.

Seafarerbelieves thatit can seek the objective of best executionif it determines, in good faith, that
clients have received value from such research services and products thatis commensurate with the
commissions (or equivalent costs) they have paid. Seafarer evaluates such research services and
products provided by each broker-dealerat least once annually, and revisits the evaluation on aquarterly
basisthereafter. Seafarerbases itsevaluation primarily onthe professional judgment of its trading staff
and investment personnel, with the recognition that most broker-dealers do not separately price the
services they provideforsoftdollars. Seafarerbasesits opinionson,amongotherthings, the experience
of these individualsinthe securities industry and information generally available to them concerning the
level of commissions paid by otherinvestors of comparable size and type.

In its evaluation, the Firm considers the following brokerage services, research products and research
servicesto be eligible within the Section 28(e) safe harbor:

e The provision of substantive discussions orinteractions with the managementteams of issuing
companies, as held on company premises, as part of the investment research process;

e The provision of substantive discussions orinteractions with management teams of issuing
companies atan alternate location (e.g., at the Firm’s offices, orat an industry conference), as
part of the investment research process;

e The provision of written research and dataregarding securities, financial markets, oreconomies;
financial analysis and financial models; advice regarding the advisability of investingin,
purchasing or selling securities; and

e The provision of bespoke or customized research services (e.g. specialized written researchon a
giventopic, industry orissuer, upon Seafarer’srequest).

As a fiduciary, the Firm appreciates that brokerage commissions, generated viatransactions undertaken

with client assets, representavaluable resource belongingto the Firm’s clients. Accordingly, the Firm
recognizes its responsibility to manage that resource effectively and with care in pursuit of its clients’
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interests. The Firmrecognizesthatin practice, thisresource does notaccrue to any individual account,
but ratheris accumulatedinanindirect mannersuchthat the resource is co-mingled across accounts.
Accordingly, itisincumbent upon the Firm to manage the aggregate resource so as to ensure such
benefits are applied fairly toall clients concerned. The Firm does notattempt to allocate specific soft
dollar costs or the benefits of resulting research to specificclient accounts.

Aggregating Transactions

When possible, the Firm seeks to aggregate trades in the same security transacted on behalf of more
than oneclientinorderto facilitate best execution. Each client participatingin an aggregated trade will
pay the average share price forthat aggregated trade. However, orders will not be aggregated unless
such aggregationis consistent with the duty to obtain best execution.

In orderto qualify foraggregation, orders must satisfy the following conditions:

e Theymust be of like nature, such that they pertain to the same security, with the same limit or
instruction;

e Theymust be consistent with applicablelaws, regulations and client agreements; and

e TheTrading Desk mustreceive the orders contemporaneously, duringthe same trading session,
or in advance of a given market’s opening.

Seafarerreservestheright notto aggregate transactionsif it believes doing so would be unfairor
inequitable in the circumstances; ifitisimpractical; if it would violate the laws, regulations or market
customs of the jurisdiction in which the transactionis placed; if it would, in Seafarer’s judgment,
exacerbate the marketimpactof a large trade; or ifitis otherwise inappropriate in the circumstances.

Seafarernotesthatif the Trading Desk executes separate, non-simultaneous transactions in the same
security formultiple clients, it may negatively affect market prices, commissions, and execution.
Consequently, clients may pay more (orreceive less) when the Firm does not aggregate trades.

Allocation of Investment Opportunities

Seafarerallocates aggregated trades (and tradesin limited supply) on an equitable basis. The Firm has
designed allocation procedures to minimize the risk that any particular client would be inappropriately
disadvantaged by the allocation and to promote fairness and equity among clients overtime.

It is Seafarer’s policy to allocate aggregated trades pro-rataaccording to each client’s ordersize. Forthis
purpose, a pro-rata allocation means an allocation of the trade among participating accounts
proportionate to the ordersize initiated by the portfolio manageron the trade order, tothe extent
practical. The Firm may employ alternative methods to deal with special circumstances (such as odd-lot
amounts and de minimis allocations) provided those methods are reasonable, employed in good faith,
and do not systematically favor one client, ortype of client, overanother, whetherin appearance orin
fact.

Seafarer may face conflicts of interestrelated to the sharing of research and investmentideas by
research analysts and portfolio managers, and to allocating investment opportunities among clients who
are eligible toacquire these securities. Because certaininvestmentideas may notbe available overa
reasonable period of time orin sufficient quantity, research analysts and portfolio managers have a

23



conflict of interestinthatthey may have an incentive to treat the fund or account they manage
preferentially as compared to otheraccounts. The Chief Investment Officer reviews each account for,
among other things, substantial dispersion of performance or otherindicative factorsto help the Firm
detectand manage potential conflicts.

No accountor strategy has priority access to research. Seafarer makes all research conducted by any
memberof the investmentteam generally available to every other memberon an equitable basis.
However, the Firm’s portfolio managers make decisions for the accounts they manage individually, and
may in good faith act (or not act) upon applicable research atany time.

Directed Brokerage

At present, Seafarer does notengage in directed brokerage arrangements on behalf of its clients, nor
does Seafarer pay for distribution of mutual fund shares with brokerage commissions. Also, Seafarer’s
clientagreements do notgenerally provide clients the option to direct the Firm to use a particular
broker-dealerto affect theirtransactions. However, uponaclient’srequest, and if Seafarer’s Chief
Compliance Officer has approved of the arrangement, aclient may direct Seafarerto use a specific
broker or dealerto execute transactions forits own account.

Ifa clientdirects Seafarerto use a particular brokeror dealer, Seafarer will be limitedin its ability to
negotiate the best price orexecution forthat client’s account. Inaddition, it will generally notbe
possible forSeafarerto block or aggregate the trades for any directed brokerage clients. Asaresult, a
directed brokerage arrangement may resultin the client paying more money through higher transaction
costs or receiving poorer quality execution than is the case for otherclients.

Trade Error Policy

Seafareris committed to executing clienttransactionsinamannerconsistent withits fiduciary duties and
with care and diligence. From time-to-time, however, Seafarer may make an error in the execution of
specificinstructions relatingto transactionsina client’s securities (i.e. atrade error). ItisSeafarer’s
policy toremedy any trade errors promptly upon theirdiscovery. Tothe extent possible, the remedy will
be designed to negate the effect of any such errors on a client’s account. When calculatingthe cost of an
error, or series of closely related errors, Seafarer will net (a) any gross gains that arise fromthe error or
its subsequent correction against (b) any gross losses thatarise from the erroror its subsequent
correction. Clientaccounts will receive compensation only forthe net cost of an error (or series of
closelyrelated errors), including the process of correcting the error, and not for gross losses (i.e. error-
related losses measured priorto being netted againstany error-related gains). Clientaccounts willretain
any netgains (i.e. net of offsettinglosses) realized as a result of a trade error and the process of
correctingthe error (orseries of closely related errors).

Item 13 — Review of Accounts

Seafarer’s Portfolio Managers review each strategy on a daily basis oras trades are considered.
Seafarer’s Chief Investment Officer monitors each strategy’s performance, trading history and turnover
ratioon an ongoingbasis. Seafarer utilizes compliance tools to monitor whether its strategies are
compliantwith theirinvestment mandates, assessed on a pre- and post-trade basis. Additionally,
Seafarer’s Chief Compliance Officer reviews each strategy on a quarterly basis to monitor ongoing
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compliance.

Seafarer’sinvestmentteam meets on a weekly basis to review anumber of considerations, including
research on individual companies and otherissuers of securities; valuations of holdings and potential
holdings; changesinindustry, sector, national or regional outlooks; and micro- and macro-economic
factors impacting Seafarer’s investment decisions.

Seafarer produces written reports for some clients thatinclude areview of financial market oreconomic

conditions, aswell as a discussion of portfolio holdings and performance. Eachreportisproducedona
frequency as mutually agreed upon by Seafarerand the respectiveclient.

Item 14 — Client Referrals and Other Compensation

Seafarerdoesnotreceive an economicbenefitfromanyone whois notaclientforprovidinginvestment
advice or advisory servicestoclients. Also, Seafarer does not compensate any solicitorsforclient
referrals.

The Funds are distributed (i.e. made available for subscription and redemption) by certain fund
distribution platforms and financial intermediaries (“distribution platforms”). Forthisservice, the
distribution platforms charge Seafarer fixed fees and/orvariable fees linked to Fund assets under
managementresiding atthe distribution platform. These fees are charged to Seafarerfor various
unspecified services, though ostensibly foracombination of distribution, administration, and operations.
Seafarer pays for these services without discretion as to how the funds are utilized. The unspecified
services may include any orall of the following: providing the Funds with “shelf space” oraccessto a
third party platform, fund offering list or other marketing programs, including, without limitation,
inclusion of the Funds on mutual fund “supermarket” platforms, preferred orrecommended sales lists,
and otherformal sales programs; granting Seafarer access to the distribution platform’s sales
representatives; educating the distribution platform’s personnelabout the Funds; providing otherforms
of marketing support for promoting the sale of Fund shares; and recommending the Funds.

As describedinltem 7 (“Types of Clients”), Seafarerserves as adviser-delegate to Essor Asie, aregulated
investment company organized under French law. Seafarer pays aportion of its Essor Asie management
feetoa third-party firmin exchange for certain ongoing services provided by this firm to Essor Asie.
These servicesinclude fund administration, fund performance monitoring, and the preparation of
marketing materials. The third-party firm does not provide any services to Seafarer. Seafarerdoesnot
compensate the firm forany client mandate orreferrals.

Softdollararrangements may be viewed as conferringan economic benefit on Seafarer. Potential

conflicts of interest concerning soft dollar arrangements, as well as Seafarer’s policies and procedures
related to these arrangements, are described in Item 12 (“Brokerage Practices”).

Item 15 — Custody

Seafarerdoes not have custody of clientfunds orsecurities. The Funds’ custodial arrangements are
subjecttoregulation underthe Investment Company Act.
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Item 16 — Investment Discretion

Seafarerhas discretionary authority to manage securities accounts on behalf of its clients, including the
Funds. Seafarergenerally exercises its discretionary authority on behalf of clients pursuant to
investment advisory agreements.

The Firm’s discretionary authority is subject to the investment objectives, strategies, policies and any
otherlimitations orrestrictions set forth inthe applicable client’s documentation. Likewise, for each
Fund, the Firm’s discretionary authority is subject to any guidelines and restrictions set forth in the Funds
Prospectus and Statement of Additional Information and the general oversight of the Funds’ Board of
Trustees.

’

Item 17 — Voting Client Securities

Clients may choose to delegate orretain the authority to vote securities fortheiraccounts. Ifaclient
wishes to delegate such authority to Seafarer, it must specify so within the respective investment
advisory agreement.

For clients who delegate the authority to vote client securities to the Firm, Seafarer has adopted written
Proxy Voting Policies and Procedures (the “Proxy Policies”) pursuant to Advisers Act Rule 206(4)-6 to
assistin exercising clients’ voting rights and evaluating proxy proposals, and to ensure that the Firmis
votingclientsecuritiesinaclient’s bestinterests.

In orderto facilitate the proxy voting process, Seafarer may engage an independent proxy voting service.
Thisservice will receive, process, execute, and record proxy votes, as well as maintain certain regulatory
records, on the Firm’s behalf. This service may (or may not) provide the Firm with voting analysis and
recommendations.

The Firm considers each proxy proposal individually. The Firm’s Proxy Policies establish guidelines for
evaluatingthe facts and circumstances of each particular proposal. However, eveninseemingly routine
circumstances, Seafarerreserves the right to evaluate each proposal in light of the bestinterests of its
clientsandto vote otherthan as indicated by the Proxy Policies, if Seafarer believes, in good faith, that
doing so will most enhance shareholder value.

For example, whilethe Firm will generally vote in favor of management’s nominees foraboard of
directors, it may vote against managementnominees (individually oras a slate) ifitbelieves that the
board was entrenched orotherwise not actingin the bestinterests of shareholders. Seafareralso
reservestherighttorevise, alterorsupplementits Proxy Policies from time to time. Withrespectto
matters that are not addressed by the Proxy Policies, Seafarer will exercise its best judgmentas a
fiduciarytovote inthe mannerthat it believes will most enhance shareholdervalue.

In some cases, Seafarer may have (or may be perceived to have) a conflict or potential conflict of interest
invoting particularclient securities. Forexample, Seafarer could do business with a particular proxy
issuer or closely affiliated entity. The Firm’s Proxy Policies have been designed to address potential
conflicts of interest, sothatclient securities are voted in the bestinterests of clients. If a potential
conflictof interestarises, the Firm’s Chief Compliance Officer will reviewthe vote in advance to ensure
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that the Firm’s proposed votes are consistent with the Firm’s Proxy Policies, are in the best interests of
its clients, and are not prompted by any conflict of interest. In certaininstances where an actual conflict
exists, the Firm will advise the affected clients, seek their direction and vote accordingly. If suchclients
are notable to provide direction, the Firm will vote the client securitiesin amanner consistent with the
Proxy Policies and without regard to any relationship, business or otherwise, that Seafarer may have with
a particular proxy issueror its affiliate.

For clients who have not delegated the authority to vote theirclient securities to the Firm, the client
must make arrangements with the relevant financial institution that acts as custodianto the client’s
account. The client must make arrangements with the custodianto receive any proxy materialsand to
effectvotesinatimely manner.

Ifa clienthasa question with respectto a particular proxy ballot, the client may contact Seafarer’s
Director of Fund Administration at Seafarer’s business address, which is listed on the cover page of this
document.

The above only summarizes Seafarer’s Proxy Policies. A copy of Seafarer’s Proxy Policies and information
about how Seafarervoted the Funds’ proxies may be obtained by contacting Seafarer atits business
address, whichis listed on the cover page of thisdocument. Please include areturnaddress and, if
possible, an email address. Information about how Seafarervoted the Funds’ proxies is also available on
Seafarer’s website (www.seafarerfunds.com/shareholders/literature/proxy-voting-record/) and on the
SEC'swebsite (www.sec.gov).

Item 18 — Financial Information

Seafarerdoesnotrequire orsolicit prepayment of any feesin advance.
Seafareris not aware of any financial condition thatis reasonably likely to impairits ability to meet

contractual commitmentsto clients. Seafarerhasnotbeenthe subject of any bankruptcy petition atany
timessinceitsinception.

Item 19 — Requirements for State-Registered Advisers

Thisitemisnot applicable to Seafarer.

Item 20 - Privacy

Seafareris committed to protectingits clients’ personal information. Seafarer may collect nonpublic
information aboutits clients, which mayinclude, butis notlimited to, information it receives from clients
on contracts and/orapplications, such as name, address, social security number, assets and income.
Seafarerdoesnotdisclose any nonpublicinformation about current orformer clients to anyone, except
as appropriate for processing orservicing the clients’ accounts, oras required by law. Seafarer maintains
physical, electronicand procedural safeguards that are designed to guard clients’ nonpublic personal
information.
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