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ITEM 2 - MATERIAL CHANGES

Revised March 22, 2016

The purpose of this page is to inform you of material changes since the lastannual update to our
brochure. If you are receiving this brochure for the first time, this section may not be relevant toyou.

Baker & Associates (“B&A”) reviews and updates ourbrochure atleast annually to confirmthatit

remains current. This section of the brochure discusses only the materialchanges B&A made to the
brochure since the lastannual update.

We have not made material changes since the previous annual update to our brochure, dated March 2,
2015.
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ITEM 4 - ADVISORY BUSINESS

Description of Advisory Firm

Baker & Associates (“B&A,” “we,” “our,” or “us”) has beenin business since November4, 2010. Chris
Bakerthrough hertrust isthe principal ownerof B&A. While B&A has beenin business since 2010, Ms.
Bakerhas been providingthe same orsimilarservices to those discussed in this brochure since 1987.
Most recently Ms. Baker ran Bakerand Associates (formerly known as Chris Baker Financial Planning
Services), a California state registered investment adviser since 1993, undera separate registration.

B&A isan investmentadviser providing financial planning, consulting, investment managementand
wealth managementservices. Priorto engaging B&A to provide any of the foregoinginvestment
advisory services, the client will be required to enterinto one or more written agreements with B&A
setting forth the terms and conditions underwhich we will render ourservices (collectively the
“Agreement”). Neither B&A northe client may assign the Agreement without the consent of the other
party. Transactions that do not resultin a change of actual control or management of B&A will not be
considered an assignment.

Advisory Services Offered

Financial Planning and Consulting Services

B&A may provide ourclients with abroad range of comprehensive financial planning and consulting
services (which mayinclude non-investment related matters). Theseservices include business planning,
investments, insurance, retirement, estate planning, and tax and cash flow needs of the client.

In performingourservices, B&A will not be required to verify any information received fromthe client
or from the client’s other professionals (e.g., attorney, accountant, etc.) and is expressly authorized to
rely on such information. B&A may recommend ourown investment management services and/or the
services of other professionals toimplement our recommendations. Clients are advised that a conflict of
interest exists if B&A recommends ourown investment managementservices. The clientisunderno
obligation to act upon any of the recommendations made by B&A underafinancial planning/ consulting
engagementand/orengage the services of any such recommended professional, including B&A. The
clientretains absolute discretion overall such implementation decisions andis free to accept or reject
any of B&A’s recommendations. Moreover, each clientis advised thatit remains his/her/its
responsibility to promptly notifyB&A if there is everany change in his/her/its financial situation or
investment objectives forthe purpose of reviewing, evaluating, or revising B&A’s previous
recommendations and/or services.

Consulting Services to Qualified Plans

B&A providesinvestment consulting services to qualified retirement plans. Ourservices may include,
but are not limited to: consulting on the design and implementation of the plan; assisting with the
selection of 401(k) providers such as third party administrators, recordkeepers, and investment
managers; creating an investment policy statement; recommending or selecting plan investments; and
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providing enrollment meetings and participant education. The specific consulting services provided to
each planclient will be determined with the client.

Investment Management and Wealth Management Services

B&A can be engaged to manage all or a portion of a client’s assets on adiscretionary basis. In addition,
B&A may provide ourclients with wealth management services, which include a broad range of
comprehensive financial planning and consulting services as well as discretionary management of
investment portfolios.

B&A intendsto primarily allocate our clients’ investment management assets on adiscretionary basis
among mutual funds and exchange traded funds in accordance with the investment objectives of the
client. We may also provide advice about any type of investment heldinaclient’s portfolio.

B&A also may renderinvestment management services to clients relative to: variable life/annuity
products that they may own, theirindividual employer-sponsored retirement plans, and/or 529 plans or
other products that may not be held by the client’s primary custodian. In so doing, B&A eitherdirects or
recommends the allocation of client assets amongthe various investment options that are available
with the product. The clientassets shall be maintained at the specificinsurance company or custodian
designated by the product.

Additions and Withdrawals to Accounts

Clients may make additions to and withdrawals from theiraccountatany time, subjectto B&A’sright to
terminate an account. Clients may withdraw account assets on notice to B&A, subject to the usual and
customary securities settlement procedures. However, we design our portfolios as long-term
investments, and the withdrawal of assets may impairthe achievement of aclient’s investment
objectives.

Tailored Services and Client Imposed Restrictions

Itis B&A’s practice to tailorouradvisory services to the individual needs of clients. B&A will ensure that
each client’sinvestments are suitable forthat clientand consistent with theirinvestment needs, goals,
objectivesandrisk tolerance as well as any restrictions requested by the client.

Clients have the abilitytoimpose reasonable restrictions on the management of theiraccount, including
the ability to instruct B&A notto purchase certain securities ortypes of securities.

B&A’s clients are advised to promptly notify us if there are everany changesin theirfinancial situation

orinvestment objectives orif they wish toimpose any reasonable restrictions upon our management
services.
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Assets Under Management

B&A manages clientassets in both discretionary and non-discretionary accounts. As of 12/31/2015, the
total amount of assets underour management was:

Discretionary Assets S 120,571,187
Non-Discretionary Assets S 18,133,554
Total Assets S 138,704,741

ITEMS5 - FEES AND COMPENSATION

B&A, dependingupon the engagement, offers ourservices on afee basis which mayinclude hourly
and/orfixed feesaswell asfees based upon assets under management.

Financial Planning and Consulting Fees

B&A will charge a fixed fee and/or hourly fee forfinancial planning and consulting services. B&A first
charges $1,000 for an assessment of the client’s financial situation. During this assessment, we will
review, assess and reporton the client’s financial problems, challenges and objectives. After the
assessment, B&A will propose additional planning or consulting services based upon the client’s specific
needs. The fees forthe additional planning or consulting are negotiable, but generally range from
$10,000 to $50,000 on a fixed fee basis and/orfrom $75 to $325 on an hourly rate basis, depending
uponthe level and scope of the services and the professional rendering the financial planning and/or
the consulting services. The assessment fee will be credited towards the additional planning or
consulting fees. Furthermore, if the clientengages B&A foradditionalinvestment advisory services, we
may offsetall ora portion of our fees forthose services based upon the amount paid for the financial
planningand/or consulting services.

Priorto engaging B&A to provide financial planning and/or consulting services, the client will generally
be required to enterinto a written agreement with B&A setting forth the terms and conditions of the
engagementand describing the scope of the services to be provided and the portion of the fee thatis
due fromthe client priorto B&A commencing services. Generally, B&A requires one-half of the financial
planning/ consulting fee (estimated hourly orfixed) payable upon entering the written agreement. The
balance is generally due upon delivery of the financial plan or completion of the agreed upon services.
Either party may terminate the agreement by written notice tothe other. Inthe eventthe client
terminates B&A’s financial planning and/or consulting services, the balance of our unearned fees (ifany)
will be refundedtothe client. If termination occurs within five business days of enteringinto an
agreementforsuch servicesthe clientis entitled to a full refund.

Consulting Services to Qualified Plans

B&A will charge a fixed fee, hourly feeand/orasset-based fee for consulting services to qualified plans.
The fees charged will be negotiated based upon the client's specificneeds and the scope of consulting
services B&A providesto the plan.
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Priorto engaging B&A to provide consulting services, the client willgenerallybe required to enterintoa
written agreement with B&A setting forth the terms and conditions of the engagementand describing
the scope of the servicesto be provided and the portion of the fee thatis due fromthe client priorto
B&A commencingservices. Forfixed fee engagements, B&A requires one-half of the consulting fee
(estimated hourly or fixed) payable upon entering the written agreement. The balance is generally due
upon completion of the agreed upon services.

B&A may provide our consulting services foran annual consulting fee of a percentage of the value of the
plan. Our fees will be deducted directly from the participants’ accounts underthe terms of the
agreementthe plan clientsigns with the plan providerauthorizingthemto remitthe fees directly to us.
The fees may be paidinadvance or in arrears and either monthly, quarterly, orannually depending on
the policies and procedures of the plan provider. The specificpayment terms willbe setoutina
separate agreement with the plan provider.

Either party may terminate the agreement by written notice tothe other. Inthe eventthe client
terminates B&A’s consulting services, B&A will calculate the final fees due forservices provided through
the date of termination. Any fees that we have earned forthe services provided will be due upon
termination. The balance of ourunearnedfees (if any) will be refunded to the client.

Investment Management and Wealth Management Fee

In the eventthe clientdetermines to engage B&A to provide investment management services, we will
do so ona fee basis. If engaged, B&A typically charges an annual fee based upon a percentage of the
marketvalue of the assets being managed by us. B&A’s annual fee is exclusive of, and in addition to
brokerage commissions, transaction fees, and other related costs and expenses which are incurred by
the client. However, B&A will not receive any portion of these commissions, fees, and costs. Ourannual
feeisprorated and charged quarterly, in advance, based upon the marketvalue of the assets being
managed by us on the last day of the previous quarter. In the absence of readily available market value,
we will establish the fairvalue of such assets in accordance with our policies and procedures regarding
fairvaluation, as such policies and procedures may be amended from time to time. The annual fee will
vary (between 0.50% and 1.50%) depending uponthe marketvalue of the assets under management
and the type of investment management or wealth management services to be rendered. Upon
discussion withthe client, B&A may alternatively charge clients afixed fee or combination of fixed and
asset-basedfeesforinvestment management and wealth management services. These fees will be
negotiated with the client.

B&A, in our sole discretion, may negotiate to charge alesser managementfee based upon certain
criteria(e.g., anticipated future earning capacity, anticipated future additional assets, dollaramount of
assets to be managed, related accounts, account composition, pre-existing client, account retention, pro
bono activities, etc.).
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Fees Charged by Financial Institution

As furtherdiscussedinresponse toltem 12 (below), B&A generally recommends that clients utilize the
brokerage and clearing services of Charles Schwab & Co., Inc. (“Schwab”) forinvestment management
accounts.

B&A may onlyimplement ourinvestment management recommendations afterthe client has arranged
for and furnished us with all information and authorization regarding accounts with appropriate
financial institutions. Financial institutions include, but are not limited to, Schwab, any other broker-
dealerrecommended by B&A, broker-dealer directed by the client, trust companies, banks etc.
(collectively referred toin this Brochure as the “Financial Institution(s)”).

Clients may incur certain chargesimposed by the Financial Institution(s) and otherthird parties such as
brokerage commissions and transaction fees, custodial fees, chargesimposed directly by amutual fund
or exchange traded fund in the account, which are disclosed inthe fund’s prospectus (e.g., fund
managementfeesand otherfund expenses), deferred sales charges, odd-lot differentials, transfer taxes,
wire transferand electronicfund fees, and otherfees and taxes on brokerage accounts and securities
transactions. Such charges, fees and commissions are exclusive of andin addition to B&A’s fee.

B&A’s Agreementand/orthe separate agreement with the Financial Institution(s) authorize B&A
through the Financial Institution(s) to debitthe client’s account for the amount of our fee and to directly
remitthat managementfee to B&Ainaccordance with applicable custody rules. The Financial
Institution(s) recommended by B&A have agreed to send a statementto the client, atleast quarterly,
indicating all amounts disbursed from the accountincluding the amount of management fees paid
directly to B&A.

Fees for Management During Partial Quarters of Service

For the initial period of investment management services, the first period’s fees are calculated ona pro
rata basis. The Agreement between B&A and the client will continuein effect until terminated by either
party pursuantto the terms of the Agreement. B&A’s annual fee will be prorated through the date of
termination and any remaining balance will be charged orrefundedto the client, as appropriate,ina
timely manner.

Additions may be in cash or securities provided that B&A reserves the right to liquidate any transferred
securities, ordeclineto accept particularsecuritiesinto aclient’s account. B&A may consult with our
clients aboutthe options and ramifications of transferring securities. However, clients are advised that
whentransferred securities are liquidated, they are subject to transaction fees, fees assessed at the
mutual fund level (i.e. contingent deferred sales charge) and/or tax ramifications.

If assets are deposited into or withdrawn from an account after the inception of aquarter, the fee

payable with respecttosuch assets will notbe adjusted or prorated based on the number of days
remaininginthe quarter.
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ITEM 6 - PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT

B&A does not provide any servicesfor performance based fees. Performance based fees are those based
on a share of capital gains on or capital appreciation of the assets of a client.

ITEM 7 - TYPES OF CLIENTS

B&A provides ourservicestoindividuals, pension and profit sharing plans, trusts, estates, corporations
and business entities.

ITEM 8 - METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK
OF LOSS

B&A tailors ourinvestment recommendations to each client’s situation. Considerationis given to the
client’srisk tolerance, need forincome, longterminflation protection, liquidity needs, and tax
considerations. We utilize third party research providers and industry periodicals to research and
analyze ourinvestmentrecommendations and develop an assetallocation tailored foreach client’s
specificsituation. B&A’s basicinvestment philosophyis buy and hold long-term with active management
when deemed appropriate in an effort to take advantage of short term forecasts.

Market Risks

The profitability of asignificant portion of B&A’s recommendations may depend to a great extent upon
correctly assessing the future course of price movements of stocks and bonds. There can be no
assurance that we will be able to predict those price movements accurately.

Mutual Funds and Exchange Traded Funds (ETFs)

An investmentinamutual fund or ETF (“Fund”) involvesrisk, including the loss of principal. Funds are
subjectto secondary markettradingrisks. Shares of Funds will be listed fortrading on an exchange;
however, there can be no guarantee that an active trading market for such shares will develop or
continue. There can be no guarantee thata Fund’s exchange listing or ability to trade its shares will
continue orremain unchanged. Shares of the Fund may trade on an exchange at prices at, above or
below theirmostrecent netassetvaluation (NAV), whichis the price at which an investorwould buy or
sell the Fund. The pershare NAV of a Fund is calculated at the end of each business day, and fluctuates
with changesinthe marketvalue of the Fund’s holdings. The trading prices of a Fund’s shares may differ
significantly from NAV during periods of market volatility, which may, among otherfactors, lead to the
Fund’ssharestradingat a premiumordiscountto NAV.

Equity Securities

Equity securities representan ownership positioninacompany. Equity securities typically consist of
common stocks. The prices of stocks and the income they generate (such as dividends) may fluctuate
based on events specificto the company thatissued the shares, conditions affecting the general
economy and overall market changes, changes or weaknessin the business sectorthe company does
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businessin, and otherfactors. Further, prices of these securities can be affected by financial contracts
held by the issuer or third parties (such as derivatives) relatingto the security or otherassets or indices.

There may be little tradingin the secondary market for particular equity securities, which may adversely
affect the ability to value accurately or dispose of those equity securities. Adverse publicity and investor
perceptions, whether or not based on fundamental analysis, may decrease the value and/orliquidity of
equity securities.

Investingin securitiesinvolves the risk of loss. Clients should be prepared to bear such loss.
ITEM9 - DISCIPLINARY INFORMATION

B&A isrequiredto disclose the facts of any legal or disciplinary events that are material toa client’s
evaluation of our advisory business or the integrity of management. B&A does not have any required
disclosurestothis Iltem.

ITEM 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

B&A isrequiredtodisclose any relationship orarrangement thatis material to our advisory business or
to our clients with certain related persons. We have described such relationships and arrangements,
below.

Receipt of Insurance Commission

While B&A does not sell insurance products to our investment advisory clients, certain of our personnel,
intheirindividual capacities, are alsolicensed insurance brokers, and in this capacity, may recommend,
on a fully-disclosed commission basis, the purchase of certaininsurance products. A conflict of interest
existstothe extentthat B&A recommends the purchase of insurance products where our personnel
receive insurance commissions or other additional compensation. B&A’s personneldo not devote any
time specifically toinsurance sales, but merelyprovide such services on an as-needed basis.

Referrals to Certified Public Accountants

B&A does notrenderaccounting advice ortax preparation servicesto our clients. Rather, tothe extent
that a clientrequiresaccounting adviceand/ortax preparation services, B&A, if requested, will
recommend the services of a Certified Public Accountant, all of which services shall be rendered
independent of B&A pursuantto a separate agreement between the clientand the Certified Public
Accountant. B&A will notreceive any of the fees charged by any recommended Certified Public
Accountant, referral or otherwise. Specifically, we willrecommend the services of Thoerner & Toma, a
Certified PublicAccounting firm located in Irvine, California. B&A’s principal owner, Chris Baker, is
related to Scott Thoernerand clients are hereby notified of that potential conflict.
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ITEM 11 - CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING

B&A has adopted acode of ethics that sets forth the standards of conduct expected of our personnel
and requires compliance with applicable securities laws (“Code of Ethics”). In accordance with Section
204A of the Advisers Act, our Code of Ethics contains written policies reasonably designed to prevent
the unlawful use of material non-publicinformation by B&A or any of our personnel. The Code of Ethics
alsorequiresthat certain of our personnel (called “Access Persons”) report their personal securities
holdings and transactions and obtain pre-approval of certain investments such asinitial public offerings
and limited offerings.

B&A and our personnel are permitted to buy orsell securities that we also recommendto clients
consistent with our policies and procedures. This presents a potential conflict of interest, as we may
have an incentive to take investment opportunities from clients for our own benefit, favor our personal
trades overclienttransactions when allocating trades, or use the information about the transactions we
intend to make for clients to our personal benefit by trading ahead of clients. Our policies to address
these conflictsinclude the following:

Unless specifically permitted in B&A’s Code of Ethics, none of our Access Persons may effect for
themselves orfortheirimmediatefamily (i.e., spouse, minor children, and adults livingin the same
household asthe Access Person) any transactionsin asecurity which is being actively purchased orsold,
oris beingconsidered for purchase orsale, on behalf of any of B&A’s clients.

When B&A is purchasing or considering for purchase any security on behalf of aclient, no Access Person
may effectatransactionin that security priorto the completion of the purchase or until a decision has
been made notto purchase such security. Similarly, when B&A is selling or considering the sale of any
security on behalf of a client, no Access Person may effect atransactionin that security priorto the
completion of the sale oruntil a decision has been made notto sell such security. However, we may
combine trades of our Access Persons with those of clients,so that clients and our Access Persons trade
at the same time and receive the same average price for the security (see our policies regarding
“batched” tradesin Item 12). Our personal trading requirements are not applicable to: (i) direct
obligations of the Government of the United States; (ii) money marketinstruments, bankers’
acceptances, bank certificates of deposit, commercial paper, repurchase agreements and other high
quality short-term debtinstruments, including repurchase agreements; (iii) shares issued by mutual
funds or money marketfunds;and (iv) sharesissued by unitinvestment trusts that are invested
exclusively in one or more mutual funds.

Clients and prospective clients may contact B&A to request a copy of our Code of Ethics.
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ITEM 12 - BROKERAGE PRACTICES

Factors Considered in Selecting Broker-Dealers for Client Transactions

As discussed above, in ltem 5, B&A will generally recommend that clients utilize the brokerageand
clearing services of Schwab.

Factors which we considerin recommending Schwab or any other broker-dealerto clientsincludetheir
respective financial strength, reputation, execution, pricing, research, and service. Schwab enables B&A
to obtain many mutual funds without transaction charges and other securities at nominal transaction
charges. The commissions and/ortransaction fees charged by Schwab may be higheror lowerthan
those charged by otherbroker-dealers.

The commissions paid by B&A’s clients willcomply with our duty to obtain “best execution.” However, a
client may pay a commission thatis higherthan another qualified broker-dealer might charge to effect
the same transaction where we determine, in good faith, that the commissionis reasonablein relation
to the value of the brokerage and research services received. In seeking best execution, the
determinative factoris notthe lowest possible cost, but whetherthe transaction represents the best
qualitative execution, takinginto consideration the full range of a broker-dealer’s services, including
among others, the value of research provided, execution capability, commission rates, and
responsiveness. Consistent with the foregoing, while B&A will seek competitive rates, we may not
necessarily obtain the lowest possible commission rates for client transactions.

If the clientrequests B&Ato arrange for the execution of securities brokerage transactions for the
client’saccount, we will direct such transactions through broker-dealers that we reasonably believe will
provide best execution. B&A will periodically and systematically review our policies and procedures
regardingrecommending broker-dealersto ourclientinlight of our duty to obtain bestexecution.

Consistent with obtaining best execution, brokerage transactions may be directed to certain broker-
dealersinreturnforinvestmentresearch products and/orservices which assist B&A in ourinvestment
decision-making process. Such research generallywillbe used to service all of our clients, but brokerage
commissions paid by one client may be used to pay for research that is not used in managingthat
client’s portfolio. The receipt of investment research products and/orservices as well as the allocation
of the benefit of such investment research products and/orservices poses a conflict of interest because
B&A does not have to produce or pay for the products or services.

Directed Brokerage

The client may direct B&A in writing to use a particular broker-dealerto execute someorall transactions
for the client. Inthat case, the client will negotiateterms and arrangements for the account with that
broker-dealer, and B&A will not seek better execution services or prices from other broker-dealers or be
able to “batch” client transactions for execution through other broker-dealers with orders for other
accounts managed by B&A (as described below). As aresult, the client may pay higher commissions or
othertransaction costs or greaterspreads, orreceive less favorable net prices, ontransactions for the
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account than would otherwise be the case. Subject to our duty of best execution, B&A may decline a
client’srequesttodirect brokerage if, in oursole discretion, such directed brokerage arrangements
wouldresultinadditional operational difficulties.

Aggregation of Transactions

Transactions foreach client generally will be effected independently, unless we decide to purchase or
sell the same securities forseveral clients atapproximatelythe same time. B&A may (butis not
obligated to) combine or “batch” such orders to obtain best execution, to negotiate more favorable
commissionrates, orto allocate equitably amongourclients differencesin prices and commissions or
othertransaction costs that might have been obtained had such orders been placed independently.
Under this procedure, transactions with each custodian will generally be averaged as to price and
allocated among B&A’s clients pro rata to the purchase and sale orders placed foreach clienton any
given day. To the extentthat we determine to aggregate client orders for the purchase orsale of
securities, including securities in which B&A’s personnel may invest, we will generallydosoin
accordance with applicablerules promulgated underthe Advisers Actand no-action guidance provided
by the staff of the U.S. Securities and Exchange Commission. B&A willnot receive any additional
compensation orremuneration as a result of the aggregation.

Software and Support Provided by Financial Institutions

B&A may receive from Schwab, without cost (orat a discount), supportservices and products that
benefit B&A but may not directly benefit our clients’ accounts. Schwab makes available products and
services that may be usedtoservice all or some substantial number of B&A’s accounts, including
accounts not maintained with Schwab.

Schwab makes available products and services that assist B&A in managing and administering clients’
accounts including software and othertechnologythat: provide access to clientaccount data (such as
trade confirmations and account statements); facilitate trade execution and allocate aggregated trade
orders for multipleclient accounts; provide research, pricing and other market data; facilitate payment
of B&A’sfees from ourclients’ accounts; and assist with back-office functions, recordkeeping, and client
reporting. Schwab also offers otherservicesintended to help B&A manage and furtherdevelop our
business enterprise. Theseservices mayinclude: compliance, legaland business consulting; publications
and conferences on practice management and business succession; and access to employee benefits
providers, human capital consultants, and insurance providers. Schwab may make available, arrange,
and/or pay third-party vendors forthe types of services provided to B&A. Schwab may discount or waive
feesitwould otherwise charge forsome of these services, reimburse B&A for the cost of conferences or
related expenses, orpay all or a part of the fees of a third-party providing these services to B&A. Schwab
may also provide otherbenefits such as educational events or occasional business entertainment of BRA
personnel.

Because of B&A’s professional relationship with Schwab, these entities offer B&A discounts forservices

provided by PortfolioCenter®, Morningstar, Junxure, and MoneyGuidePro (PortfolioCenter® is a product
of Performance Technologies, Inc., whichis asubsidiary of Charles Schwab & Co., Inc.)
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As part of our fiduciary duty to clients, B&A endeavors at all times to put the interests of our clients first.
Clientsshould be aware, however, that the receipt of economic benefits by B&A or our personnelinand
of itself creates a potential conflict of interestand may indirectly influence B&A's recommendation of
Schwab for custody and brokerage services.

ITEM 13 - REVIEW OF ACCOUNTS

Clients willbe classified into one of three service groups:

Wealth managementclients include B&A’s wealthiest and most complex financial planning clients.
Portfolio reviews forthese clients are conducted on a quarterly basis along with other financial planning
servicesas needed throughout the year. Reviews are conducted by one of B&A’s investmentadviser
representatives. Feesincludeinvestment managementservices, as well as financial planning and
consulting services.

Investment management clients are primarily clients with limited financial planning needs. These clients
are contacted at leastannually to update their objectives and to determineif they have aneedto review
or update theirfinancial plan. Reviews are conducted by one of B&A’s investment adviser
representatives. Financial planning fees may be charged separately in addition to investment
managementfees depending onthe scope of financial planning services to be provided.

Otherconsulting clients are not provided with ongoing financial planning orinvestment management
services. B&A provides adviceto these clients upon request regarding their assets on an account level
objective without consideration of the client’s total portfolio. No reviews are conducted for these clients
unless specifically requested. B&A’s services are limited to account maintenance activities. Hourly fees
may apply to these clients. Requested financial planning orinvestment management services are
charged separately.

All investment advisory clients are encouraged to discuss their needs, goals, and objectives with B&A
and to keep usinformed of any changes thereto. B&A will contact ongoing wealth managementand
investment managementclients atleastannually to review our previous services and/or
recommendations and to discuss the impact resulting from any changesin the client’s financial situation
and/orinvestmentobjectives.

Clients are provided with transaction confirmation notices and regular summary account statements
directly from the broker-dealer or custodian forthe client accounts. Wealth managementand
investment management clients, as described above, will also receive a quarterly report from B&A that
may include such relevant accountand/or market-related information such as an inventory of account
holdings and account performance from time-to-time. Clients should compare the account statements
theyreceive fromtheir custodian with thosethey receive from B&A.
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Those clients to whom B&A provides financial planning and/or consulting services will receive reports
from us summarizing ouranalysis and conclusions as requested by the client or otherwiseagreedtoin
writing by B&A.

ITEM 14 - CLIENT REFERRALS AND OTHER COMPENSATION

Schwab Support Products and Services

B&A receivesan economicbenefit from Schwab in the form of the support products and services they
make available to us and otherindependentinvestment advisers whose clients maintain theiraccounts
at Schwab. These products and services, how they benefit us, and the related conflicts of interest are
described above in ltem 12. We do not base particularinvestment advice, such as buying particular
securities forourclients, on the availability of Schwab’s products and services to us.

Expenses Paid by Issuers

Securitiesissuers may also pay directly orreimburse B&A for costs, such as travel expenses and
conference fees, relating to our due diligence review of the issuer’s product or for periodic
entertainmentevents. Accepting these payments/reimbursements could be a conflict of interest,
particularly if the payments/reimbursements facilitate B&A in ultimately recommending the product to
our clients. B&A accepts these payments on a case-by-case basis, subjectto ourinternal practices, when
we believethe payments do not hinder ourability to objectively evaluate the product. The availability or
receipt of these payments/reimbursementsis nota consideration forusin decidingwhetherornotto
investina product.

ITEM 15 - CUSTODY

As discussed above, B&A’s Agreement and/orthe separate agreement with the Financial Institution(s)
may authorize us through the Financial Institution(s)to debitthe client’s account for the amount of our
fee andto directly remitthat managementfee to B&A in accordance with applicable custody rules. The
Financial Institution(s) recommended by B&A have agreed to send a statementtothe client, atleast
quarterly, indicating all amounts disbursed from the accountincluding the amount of managementfees
paid directly to B&A. In addition, asdiscussedin ltem 13, we also send periodicsupplemental reports to
clients. Clients should carefully review the statements sent directly by the Financial Institution(s) and
compare themto those received from B&A.

ITEM 16 - INVESTMENT DISCRETION

B&A isgiventhe authority to exercise discretion on behalf of clients. B&A is considered to exercise
investment discretion overaclient’s account if we can effect transactions forthe client without first
havingto seekthe client’s consent. We are given this authority through a power-of-attorney included in
the agreementbetween B&A and the client. Clients may requestalimitation on this authority (such as
certain securities notto be boughtor sold). B&A takes discretion overthe following activities:

e Thesecuritiestobe purchased or sold;
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e Theamount of securitiesto be purchased orsold;
e Whentransactionsare made.

ITEM 17 - VOTING CLIENT SECURITIES

Proxy Voting

B&A isrequired todisclose if we accept authority tovote client securities. B&A does not vote client
securities on behalf of ourclients. Clients willreceive their proxies or othersolicitations directly from
their custodian ora transferagent. Clients may call usif they have questions about a particular
solicitation.

Class Actions

B&A does notinstructor give advice to clients on whether or not to participate asa member of class
action lawsuits and will not automatically file claims on the client’s behalf. However, if a client notifies us
that they wish to participate in a class action, we will providethe client with any transaction information
pertainingto the client’s account needed forthe clientto file a proof of claimin a class action.

ITEM 18 - FINANCIALINFORMATION

B&A does notrequire orsolicitthe prepayment of more than $1,200 in fees, six months or more in
advance. Inaddition, we are required to disclose any financial condition thatis reasonably likely to
impairour ability to meet contractual commitments to clients. B&A has no disclosures pursuantto this
tem.
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