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This Firm Brochure (“Brochure”) provides information about the qualifications and
business practices of GenWealth Group, Inc. If you have any questions about the contents
of this Brochure, please contact us at (973) 761-0400 or by email at
michael@thegenwealthgroup.com. The information in this Brochure has not been

approved or verified by the United States Securities and Exchange Commission or by any
state securities authority.

The GenWealth Group, Inc.isaregistered investment adviser. Registration of aninvestment adviser
doesnotimplyanylevelofskillortraining. Theoralandwrittencommunicationsof an Adviser
provideyouwithinformationaboutwhichyoudeterminetohireorretainan Adviser.

Additional information about the GenWealth Group, Inc. is also available on the SEC’s website
at www.adviserinfo.sec.gov.



Item 2 — Material Changes

This Brochure dated March 28, 2017 is a new amended document prepared according to the
SEC’s requirements and rules. There are no material changes to disclose since our annual update
dated March 28, 2016. However, other changes have been made to this Brochure which are not

specified in this summary. Consequently, we encourage you to read this Brochure in its entirety.

Pursuant to SEC Rules, we will ensure that you receive an amended brochure or a summary of
any material changes to this and subsequent Brochures within 120 days of the close of our
business’ fiscal year. We may further provide other ongoing disclosure information about
material changes or provide a new Brochure as necessary based on changes or new information,

at any time and without charge.
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Item 4 — Advisory Business

The GenWealth Group, Inc. (“GenWealth”), established in February 2008 and owned wholly by
Michael P. Leanza, is an investment adviser providing investment management and financial
planning services to individuals, pension and profit sharing plans, charitable organizations,
corporations and business entities. The GenWealth Group, Inc. offers its services on a fee basis
based upon assets under management and enters into written agreements with clients that set
forth the terms and conditions of the relationship. This authorization will allow our firm to
determine the specific securities and the amount of securities to be purchased or sold for your
account without your approval prior to each transaction.

The GenWealth Group, Inc. depends on clients to provide accurate information about their
situation and needs. It is the clients’ responsibility to promptly notify The GenWealth Group, Inc.
if there is a change in financial situation or investment objectives.

The GenWealth Group, Inc. generally imposes a minimum portfolio value for its investment
management services, but may waive its stated account minimum based upon certain criteria (i.e.,
anticipated future earning capacity, anticipated future additional assets, dollar amount of assets to
be managed, related accounts, account composition, pre-existing client, account retention, pro

bono activities, etc.).

While The GenWealth Group, Inc. offers advice on several types of investments, clients’ assets
are primarily allocated on a discretionary basis in individual debt securities, individual stocks,
mutual funds, exchange traded funds, variable annuities and other eligible securities (collectively
“Eligible Securities”) per the investment objectives of the client.

The GenWealth Group, Inc. uses LPL Financial (“LPL”) for brokerage and clearing services for
investment management accounts. In order to implement its investment management
recommendations, clients furnish information and authorization regarding accounts with
appropriate financial institutions (LPL Financial, any other broker-dealer recommended, broker-
dealer directed by the client, trust companies, banks etc.).

Some clients have their portfolios allocated to securities on a discretionary basis using one or
more proprietary investment strategies. For these cases, The GenWealth Group, Inc. buys, sells,
exchanges and transfers shares based upon the investment strategy.

For accounts covered by ERISA (and others that The GenWealth Group, Inc. deems appropriate),
the commission arrangement may be altered to allow for investment advisory services to be
provided on a fee-offset basis (by an amount equal to the aggregate commissions and 12b-1 fees
earned by The GenWealth Group, Inc. employees as registered representatives of LPL).
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Clients may, in writing, place reasonable limitations upon The GenWealth Group, Inc.’s
discretionary authority. The investment strategy may involve an above-average portfolio
turnover that could negatively impact upon the net after-tax gain experienced by an individual
client. Securities in the investment strategy are usually exchanged and/or transferred without
regard to a client’s individual tax ramifications. Certain investment opportunities that become
available to The GenWealth Group, Inc.’s clients may be limited. For example, various mutual
funds or insurance companies may limit the ability of The GenWealth Group, Inc. to buy, sell,
exchange or transfer securities consistent with its investment strategy. In order to meet its
fiduciary duties, The GenWealth Group, Inc. will endeavor to allocate investment opportunities
among its clients on a fair and equitable basis. Participation in The GenWealth Group, Inc.’s
investment strategy carries additional risk to clients in that a mutual fund or insurance company
may unilaterally restrict and/or prohibit The GenWealth Group, Inc.’s trading activities thus
prohibiting it from managing the assets consistent with the investment strategy.

In addition to GenWealth Group, Inc.’s investment management services, we provide financial
planning services; considering topics such as insurance, taxes, retirement needs, investments
and estate planning, among other. Our recommendations may be implemented at your sole
discretion with the professional adviser(s) of your choosing (including your broker, accountant,
attorney, etc). When providing financial planning advice we are neither your attorney’s nor your
accountants and no portion of the financial plan or any financial planning services rendered by
GenWealth Group, Inc., should be interpreted by you as legal or accounting advice. We
recommend that you seek the advice of a qualified attorney and accountant.

The GenWealth Group, Inc. is the sponsor of a wrap fee program. For client’s participating in the
wrap program, The GenWealth Group, Inc., will charge an annual fee based upon a percentage
of the market value of the assets being managed that includes all commissions or transaction
fees, which otherwise would be incurred by the client. Participants in the wrap program may pay
a higher aggregate fee than if investment management and brokerage services are purchased
separately. There is no difference between the way investments are managed for wrap fee clients
and non-wrap fee clients.

The amount of client assets managed on a discretionary basis total $171,451,000 as of December
31, 2016. The amount of client assets managed on a non-discretionary basis as of December 31,
2016 total $22,591,000.




Item 5 — Fees and Compensation

The GenWealth Group, Inc. is the sponsor of a wrap fee program. For client’s participating in
the wrap program, The GenWealth Group, Inc., will charge an annual fee based upon a
percentage of the market value of the assets being managed that includes all commissions or
transaction fees, which otherwise would be incurred by the client. Participants in the wrap
program may pay a higher aggregate fee than if investment management and brokerage
servicesare purchased separately.

GenWealth’s advisory management fees are based on clients’ assets under management and
are calculated using a blended rate. Clients in the Program pay a single annualized fee for
participation in the Program (between 0.25% and 1.25%). Clients with assets under
management of $500,000 or above are eligible for financial planning services at no additional
fee. The annual fee shall vary depending upon the market value of the assets under
management. For example: A client with a $2,000,000 account is billed at 1.25% for the first
$500,000; 1% for the next $500,000 and.75% forthe next$1,000,000. The blended annualfee
for this account would be .94%. Family household accounts are combined to achieve more
favorable fees. The GenWealth Group, Inc. uses the fee schedule below as a guide to set its
initial management fee. The rate is determined as a fixed percentage based on a blend of the
followingschedule:

Client Assets Under Management Annual Advisory Fee
Up to the first $500,000 1.25%
Up to the next $500,000 1.00%
Up to the next $2,000,000 0.75%
Up to the next $7,000,000 0.50%
Excess of $10,000,000 0.25%

The GenWealth Group, Inc. is authorized to debit the participating client’s accounts for the
amount of the agreed upon fee through the recommended financial institution. The financial
institution will send a statement to the client, at least quarterly, indicating all amounts
disbursed from the accounts including the amount of management fees paid directly to The
GenWealth Group, Inc.

Clients may incur certain charges imposed by the Financial Institution(s) and other third
parties such as, custodial fees, charges imposed directly by a mutual fund or exchange traded
fund in the account, which shall be disclosed in the fund’s prospectus (e.g., fund
management fees and other fund expenses), deferred sales charges, odd-lot differentials,
transfer taxes, wire transfer and electronic fund fees, and other fees and taxes on brokerage
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accounts and securities transactions. Additionally, for assets outside of any wrap fee
programs, clients may incur brokerage commissions and transaction fees (please refer to the
Brokerage section of this Brochure). Such charges, fees and commissions are exclusive of and
in addition to the fees of The GenWealth Group, Inc., who will not receive any portion of said
fees.

Item 6 — Performance-Based Fees and Side-By-Side Management
The GenWealth Group, Inc. does not charge any performance-based fees (fees based on a
share of capital gains on or capital appreciation of the assets of a client).

Item 7 — Types of Clients

The GenWealth Group, Inc. provides financial planning and investment management services
to individuals, high net worth individuals, pension and profit sharing plans, charitable
organizations andcorporations. Our minimum account size is $250,000. At GenWealth’s
discretion, it waives the minimum account size.

Item 8 — Methods of Analysis, Investment Strategies and Risk of Loss
At The GenWealth Group, Inc., we look to reduce clients risk to the appropriate level for each
client. While investing in securities involves risk of loss that clients should be prepared to
bear, our objective is to reduce that risk to a level that is suitable for the individual client.

Client risk is assessed through our risk assessment questionnaire, thorough discussion and
governed by their investment objective on account opening paperwork. We manage risk
through core asset allocation strategies thatrely on both traditional asset allocation benefits. In
addition, we have developed a proprietary investment strategy.

Our custom investment strategy is called our “Momentum Strategy.” This strategy is a
technically driven strategy that utilizes exchange traded funds. At the strategies coreisthe use
of both the volatility index (VIX) as well as the 50 day and 200 day moving averages of the
underlying exchange traded funds to gauge market volatility and momentum.

The investment strategy may involve an above-average portfolio turnover that could
negatively impact upon the net after-tax gain experienced by an individual client. Securities in
the investment strategy are usually exchanged and/or transferred without regard to a
client’s individual tax ramifications. It is important to note that all clients that have elected to
utilize the strategy are in fee based advisory accounts (known as SWM Il on the LPL platform).
On this type of account the client is charged an annual advisory fee and any additional
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transaction or trading costis paid by The GenWealth Group, Inc.

Our total book of business at The GenWealth Group, Inc. consists primarily of the following
types of securities: Stocks, Bonds, Exchange Traded Funds, mutual funds, and variable
annuities. As our client book primarily is invested in these risk bearing investments, it is
incumbent upon us to review the clients risk, monitor performance and volatility on an
ongoing basis.

Risk of Loss

All investing and trading activities risk the loss of capital. Although we will attempt to moderate
these risks, no assurance can be given that the investment activities of an account we advise will
achieve the investment objectives of such account or avoid losses. Direct and indirect investing
in securities involves risk of loss that you should be prepared to bear. We do not represent or
guarantee that our services or methods of analysis can or will predict future results, successfully
identify market tops or bottoms, or insulate you from losses due to market corrections or
declines. We cannot offer any guarantees or promises that your financial goals and objectives
will be met. Past performance is in no way an indication of future performance. It is important
that you understand the risks associated with investing in the types of investments listed above.

Except as may otherwise be provided by law, we are not liable to clients for:

e Any loss that you may suffer by reason of any investment decision made or other
action taken or omitted by us in good faith;

e Any loss arising from our adherence to your instructions or the disregard of our
recommendations made to you; or

e Any act or failure to act by a custodian or other third party to your account.

The information included in this Brochure does not include every potential risk associated with
an investment strategy, technique or type of security applicable to a particular client account.
You are encouraged to ask questions regarding risks applicable to a particular strategy or
investment product, and read all product-specific risk disclosures. It is your responsibility to give
us complete information and to notify us of any changes in financial circumstances or goals.

There are certain additional risks associated when investing in securities; including, but not
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limited to:

Market Risk: Either the stock market as a whole, or the value of an individual
company, goes down resulting in a decrease in the value of client investments. This
is also referred to as systemic risk.

Legal and Regulatory Risks: The regulation of the U.S. and non-U.S. securities and
futures markets investment funds has undergone substantial change in recent years
and such change may continue. In particular, in light of the recent market turmoil
there have been numerous proposals, including bills that have been introduced in
the U.S. Congress, for substantial revisions to the regulation of financial institutions
generally. Some of the additional regulation includes requirements that private fund
managers register as investment advisers under the Advisers Act and disclose
various information to regulators about the positions, counterparties and other
exposures of the private funds managed by such managers. Further, the practice of
short selling has been the subject of numerous temporary restrictions, and similar
restrictions may be promulgated at any time. Such restrictions may adversely affect
the returns of Underlying Investment Funds that utilize short selling. The effect of
such regulatory change on the accounts and/or the underlying investment funds,
while impossible to predict, could be substantial and adverse.

Equity (stock) market risk: Common stocks are susceptible to general stock market
fluctuations and to volatile increases and decreases in value as market confidence
in and perceptions of their issuers change. If you held common stock, or common
stock equivalents, of any given issuer, you would generally be exposed to greater risk
than if you held preferred stocks and debt obligations of theissuer.

Company Risk: When investing in stock positions, there is always a certain level of
company or industry specific risk that is inherent in each investment. This is also
referred to as unsystematic risk and can be reduced through appropriate
diversification. There is the risk that the company will perform poorly or have its
value reduced based on factors specific to the company or its industry. For example,
if a company’s employees go on strike or the company receives unfavorable media
attention for its actions, the value of the company may be reduced.

Risks Associated with Fixed Income: When investing in fixed income instruments
such as bonds or notes, the issuer may default on the bond and be unable to make
payments. Further, interest rates may increase and the principal value of your
investment may decrease. Individuals who depend on set amounts of periodically
paid income face the risk that inflation will erode their spending power.

ETF and Mutual Fund Risk: When investing in an ETF or mutual fund, a client will
bear additional expenses based on the client’s pro rata share of the ETF’'s or mutual
fund’s operating expenses, including the potential duplication of management fees.
The risk of owning an ETF or mutual fund generally reflects the risks of owning the




underlying securities the ETF or mutual fund holds. Clients will also incur brokerage
costs when purchasing ETFs.

e Options Risk: Options on securities may be subject to greater fluctuations in value
than an investment in the underlying securities. Purchasing and writing put and call
options are highly specialized activities and entail greater than ordinary investment
risks.

e Liquidity Risk: Certain assets may not be readily converted into cash or may have a
very limited market in which they trade. Thus, you may experience the risk that your
investment or assets within your investment may not be able to be liquidated quickly,
thus, extending the period of time by which you may receive the proceeds from your
investment. Liquidity risk can also result in unfavorable pricing when exiting (i.e. not
being able to quickly get out of an investment before the price drops significantly) a
particular investment and therefore, can have a negative impact on investment
returns.

Management Risk: Your investments will vary with the success and failure of our investment
strategies, research, analysis and determination of portfolio securities. If you implement our
financial planning recommendations and our investment strategies do not produce the expected
results, you may not achieve your objectives.

Item 9 — Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any legal
ordisciplinary events that would be material to your evaluation of The GenWealth Group, Inc.
ortheintegrity of The GenWealth Group, Inc.’s management. The GenWealth Group, Inc. has
no information applicable to this Item.

Item 10 — Other Financial Industry Activities and Affiliations

Certain of the Firm’s Affiliates (as defined in Form ADV), in their individual capacities, are
registered representatives of LPL Financial, an SEC registered broker-dealer and member of
FINRA. In such individual capacities, the Firm’s Advisory Affiliates may, from time-to-time,
recommend investments outside of the Program for which they may receive additional
compensation. The opportunity to receive additional compensation for effecting securities
transactions outside of the Program or purchasing Eligible Securities in the Program that pay
additional compensation to the Advisory Affiliates creates a conflict of interest. As a result of
this relationship, LPL Financial may have access to certain confidential information (e.g.,
financial information, investment objectives, transactions and holdings) about the Firm’s
clients, even if client does not establish any account through LPL. If you would like a copy of
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the LPL Financial privacy policy, please contact the Firm. Additionally, certain of the Firm’s
Advisory Affiliates are licensed insurance agents with various insurance companies, and in
such capacity, may recommend, on a fully-disclosed basis, the purchase of certain insurance
products. A conflict of interest exists to the extent that the Firm or its Advisory Affiliates
recommend the purchase of insurance products where the Firm or its Advisory Affiliates
receive insurance commissions or other additional compensation.

Item 11 - Code of Ethics, Participation or Interest in Client
Transactions & Personal Trading

The GenWealth Group, Inc. has adopted a Code of Ethics, pursuant to SEC rule 204A-1, for all
supervised persons of the firm describing its high standard of business conduct, and fiduciary
duty to its clients. The Code of Ethics includes provisions relating to the confidentiality of client
information, a prohibition on insider trading, a prohibition of rumor mongering, restrictions on
the acceptance of significant gifts and the reporting of certain gifts and businessentertainment
items, and personal securities trading procedures, among other things. All supervised persons at
The GenWealth Group, Inc. must acknowledge the terms of the Code of Ethics annually, or as
amended.

The GenWealth Group, Inc.’s employees and persons associated with The GenWealth Group
are required to follow The GenWealth Group’s Code of Ethics. Subject to satisfying this policy
and applicable laws, officers, directors and employees of The GenWealth Group, Inc. and its
affiliates may trade for their own accounts in securities which are recommended to and/or
purchased for The GenWealth Group Inc.”s clients. It is our policy that employees must have
written clearance for personal securities transactions upon meeting certain criteria before
placing the transactions and we reserve the right to disapprove any proposed transaction that
may have the appearance of improper conduct.

The Code of Ethics is designed to assure that the personal securities transactions, activities
and interests of the employees of The GenWealthGroup, Inc. willnotinterferewith:

1. Makingdecisionsinthe bestinterest of advisory clients and

2. Implementing such decisions while, at the same time, allowing employees to invest
for their own accounts. Under the Code certain classes of securities have been
designated as exempt transactions, based upon a determination that these would
materially not interfere with the best interest of The GenWealth Group’s clients. In
addition, the Code requires pre-clearance of many transactions, and restricts trading
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in close proximity to client trading activity. Nonetheless, because the Code of Ethics in
some circumstances would permit employees to invest in the same securities as
clients, there is a possibility that employees might benefit from market activity by a
client in a security held by an employee. Employee trading is continually monitored
under the Code of Ethics to reasonably prevent conflicts of interest between The
GenWealth Group, Inc. anditsclients.

Certain affiliated accounts may trade in the same securities with client accounts on an
aggregated basis when consistent with The GenWealth Group Inc's obligation of best
execution. In such circumstances, the affiliated and client accounts will share commission costs
equally and receive securities at a total average price. The GenWealth Group, Inc. will retain
records of the trade order (specifying each participating account) and its allocation, which will
be completed prior to the entry of the aggregated order. Completed orders will be allocated as
specified in the initial trade order. Partially filled orders will be allocated on a pro rata basis. Any
exceptions will be explained on the Order.

The GenWealth Group Inc.’s clients or prospective clients may request a copy of the firm's
Code of Ethics by contacting Michael Leanza.

Item 12 — Brokerage Practices

Factors which The GenWealth Group, Inc. considers in recommending LPL or any other
broker-dealer, to clients include their respective financial strength, reputation, execution,
pricing, research, and service. LPL enables The GenWealth Group, Inc. to obtain many mutual
funds without transaction charges and other securities at nominal transaction charges. The
commissions and/or transaction fees charged by LPL may be higher or lower than those
charged by other broker-dealers.

The commissions paid by The GenWealth Group, Inc.’s clients shall comply with The
GenWealth Group, Inc.’s duty to obtain “best execution.” However, a client may pay a
commission that is higher than another qualified broker-dealer might charge to effect the
same transaction where The GenWealth Group, Inc. determines, in good faith, that the
commission is reasonable in relation to the value of the brokerage and research services
received. In seeking best execution, the determinative factor is not the lowest possible cost,
but whether the transaction represents the best qualitative execution, taking into
consideration the full range of a broker-dealer’s services, including among others, the value of
research provided, execution capability, commission rates, and responsiveness. Consistent
with the foregoing, while The GenWealth Group, Inc. will seek competitive rates, it may not
necessarily obtain the lowest possible commission rates for client transactions.
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If the client requests The GenWealth Group, Inc. to arrange for the execution of securities
brokerage transactions for the client’s account, The GenWealth Group, Inc. shall direct such
transactions through broker-dealers that The GenWealth Group, Inc. reasonably believes will
provide best execution. Transactions may be cleared through other broker-dealers with
whom The GenWealth Group, Inc. and LPL Financial have entered into agreements for prime
brokerage clearing services. The GenWealth Group, Inc. shall periodically and systematically
review its policies and procedures regarding recommending broker-dealers to its client in
light of its duty to obtain best execution.

The client may direct The GenWealth Group, Inc. in writing to use a particular broker dealer to
execute some or all transactions for the client. In that case, the client will negotiate terms and
arrangements for the account with that broker-dealer, and The GenWealth Group, Inc. will
not seek better execution services or prices from other broker dealers or be able to “batch”
client transactions for execution through other broker-dealers with orders for other accounts
managed by The GenWealth Group, Inc. As a result, the client may pay higher commissions or
other transaction costs or greater spreads, or receive less favorable net prices, on
transactions for the account than would otherwise be the case. Subject to its duty of best
execution, The GenWealth Group, Inc. may decline a client’s request to direct brokerage if, in
The GenWealth Group, Inc.’s sole discretion, such directed brokerage arrangements would
result in additional operational difficulties or violate restrictions imposed by other broker-
dealers.

Transactions for each client generally will be effected independently, unless The GenWealth
Group, Inc. decides to purchase or sell the same securities for several clients at approximately
the same time. The GenWealth Group, Inc. may (but is not obligated to) combine or “batch”
such orders to obtain best execution, to negotiate more favorable commission rates, or to
allocate equitably among The GenWealth Group, Inc.s clients differences in prices and
commissions or other transaction costs that might have been obtained had such orders been
placedindependently. Underthis procedure, transactions will generally be averaged as to price
and allocated among The GenWealth Group, Inc.’s clients pro rata to the purchase and sale
orders placed for each client on any given day. To the extentthat The GenWealth Group, Inc.
determinesto aggregate client orders forthe purchase or sale of securities, including securities
in which The GenWealth Group, Inc.’s advisors may invest, The GenWealth Group, Inc. shall
generally do so in accordance with applicable rules promulgated under the Advisers Act and
no-action guidance provided by the staff of the U.S. Securities and Exchange Commission. The
GenWealth Group, Inc. shall not receive any additional compensation or remuneration as a
result of the aggregation. In the event that The GenWealth Group, Inc. determines that a
prorated allocation is not appropriate under the particular circumstances, the allocation will
be made based upon other relevant factors, which mayinclude:
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1. When only asmall percentage of the order is executed, shares may be allocated to the
account with the smallest order or the smallest position or to an account that is out of
line with respect to security or sector weightings relative to other portfolios, with

similar mandates;

2. Allocations may be given to one account when one account has limitations in its
investment guidelines which prohibit it from purchasing other securities which are
expected to produce similar investment results and can be purchased by other
accounts;

3. Ifanaccountreaches aninvestment guideline limit and cannot participate in an
allocation, shares may be reallocated to other accounts (this may be due to
unforeseen changesin an account’s assets after an orderis placed);

4. Withrespecttosale allocations, allocations may be given to accounts low in cash;

5. In cases when a pro rata allocation of a potential execution would result in a de
minimis allocation in one or more accounts, The GenWealth Group, Inc. may exclude
the account(s) from the allocation; the transactions may be executed on a pro rata
basis among the remaining accounts; or

6. Incaseswhere asmall proportion of an order is executed in all accounts, shares may
be allocated to one or more accounts on arandom basis.

Consistent with obtaining best execution, brokerage transactions may be directed to certain
broker-dealers in return for investment research products and/or services which assist The
GenWealth Group, Inc. in its investment decision-making process. Such research generally
will be used to service all of The GenWealth Group, Inc.’s clients, but brokerage commissions
paid by one client may be used to pay for research that is not used in managing that client’s
portfolio. The receipt of investment research products and/or services as well as the
allocation of the benefit of such investment research products and/or services poses a
conflictofinterest.

As discussed above, certain advisors at The GenWealth Group, Inc. in their respective individual
capacities, are registered representatives of LPL. These advisors are subject to FINRA Rule 3040
which restricts registered representatives from conducting securities transactions away from
their broker-dealer unless LPL provides written consent. Therefore, clients are advised that
certain advisors may be restricted to conducting securities transactions through LPL unless
they first secure written consent from LPL to execute securities transactions through a different
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broker-dealer. The GenWealth Group, Inc. is cognizant of its duty to obtain best execution and
has implemented policies and procedures reasonably designed in such pursuit.

In addition, LPL may have access to certain confidential information (e.g., financial information,
investment objectives, transactions and holdings) about The GenWealth Group, Inc.’s clients,
even if client does not establish any account through LPL. Clients can request a copy of LPL’s
privacy policy by contacting The GenWealth Group, Inc.

The GenWealth Group, Inc. may receive from LPL, without cost to The GenWealth Group, Inc.,
computer software and related systems support, which allow The GenWealth Group, Inc. to
better monitor client accounts maintained at LPL. The GenWealth Group, Inc. may receive the
software and related support without cost because The GenWealth Group, Inc. renders
investment managementservicestoclients that maintain assets at LPL. The software and related
systems support may benefit The GenWealth Group, Inc., but notits clientsdirectly. In fulfilling its
duties to its clients, The GenWealth Group, Inc. endeavors at all times to put the interests of its
clients first; however, we may receive the software and related systems support based on our
interest in receiving the software and related systems support, rather than on our clients’ interest
in receiving most favorable execution. Clients should be aware, however, that The GenWealth
Group, Inc.’s receipt of economic benefits from a broker-dealer creates a conflict of interest
since these benefits may influence The GenWealth Group, Inc.’s choice of broker-dealer over
another broker-dealerthatdoes notfurnish similar software, systems support, orservices.

Additionally, The GenWealth Group, Inc. may receive the following benefits from LPL through
their registered investment advisor group: receipt of duplicate client confirmations and
bundled duplicate statements; access to a trading desk that exclusively services its participants;
access to block trading which provides the ability to aggregate securities transactions and then
allocate the appropriate shares to client accounts; and access to an electroniccommunication

networkfor client order entry and accountinformation.

Item 13 — Review of Accounts

For those clients to whom The GenWealth Group, Inc. provides investment management
services, The GenWealth Group, Inc. monitors those portfolios as part of an ongoing process
while regular account reviews are conducted on at least an annual basis by Michael Leanza or
Braden Schipke. Forthose clients to whom The GenWealth Group, Inc. only provides financial
planning, insurance and/or consulting services, reviews are conducted on an “as needed”
basis. Such reviews are conducted by the Principal, Michael Leanza and/or Financial Planner,
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Braden Schipke. All investment advisory clients are encouraged to discuss their needs, goals,
and objectives with The GenWealth Group, Inc. and to keep The GenWealth Group, Inc.
informed of any changes thereto. All investment advisory clients will be reviewed in writing at
least annually to review its previous services and/or recommendations and to discuss the
impact resulting from any changes in the client’s financial situation and/or investment
objectives.

Unless otherwise agreed upon, clients are provided with transaction confirmation notices
and regular summary account statements directly from the broker-dealer or custodian for
the clientaccounts. Those clients to whom The GenWealth Group, Inc. provides investment
advisory services will also receive a report that may include such relevant account and/or
market-related information such as an inventory of account holdings and account
performance on a quarterly basis. Clients should compare the account statements they
receive fromthe broker-dealer withthosereports provided by The GenWealth Group, Inc.

Item 14 - Client Referrals and Other Compensation
The GenWealth Group, Inc. does not compensate any person or organization for client referrals
and no clients of The GenWealth Group, Inc. provide any economic benefit for our investment

adviceorservices.

Item 15 — Custody

Clients are provided with transaction confirmation notices and regular summary account
statements directly from the broker-dealer or custodian for the client accounts. Those clients
to whom The GenWealth Group, Inc. provides investment advisory services will also receive a
report that may include such relevant account and/or market-related information such as an
inventory of account holdings and account performance on a quarterly basis. The GenWealth
Group, Inc. urges clients to compare the account statements they receive. Statements
generated from different financial institutions may vary based on accounting procedures,
reporting dates or valuation methodologies of certain securities.

Item 16 — Investment Discretion

The GenWealth Group, Inc. usually receives discretionary authority from the client at the
outset of an advisory relationship to select the identity and amount of securities to be bought
orsold. In all cases, however, such discretion is to be exercised in a manner consistent with the

stated investment objectives for the particular clientaccount.

When selecting securities and determining amounts, The GenWealth Group, Inc. observes the
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investment policies, limitations and restrictions of the clients for which it advises. For
registered investment companies, The GenWealth Group, Inc.”s authority to trade securities
may also be limited by certain federal securities and tax laws that require diversification of
investments and favor the holding ofinvestments once made.

Investment guidelinesandrestrictions mustbe providedto The GenWealth Group, Inc.in writing.

Item 17 — Voting Client Securities
As a matter of firm policy and practice, The GenWealth Group, Inc. does not have any authority

to and does not vote proxies on behalf of advisory clients. Clients retain the responsibility for
receiving and voting proxies for any and all securities maintained in client portfolios. Clients
may call, write or email The GenWealth Group, Inc. to discuss questions they may have about

particular proxy votes or other solicitations.

Item 18 — Financial Information

Registered investment advisers are required to provide you with certain financial information
or disclosures about The GenWealth Group, Inc’s financial condition. The GenWealth Group,
Inc. has no financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients, and has not been the subject of any bankruptcy proceeding.
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