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Item 1 - Cover Page 

WESPAC Advisors, LLC
2001 Broadway, 2nd Floor

Oakland, CA 94612
(800) 535-4253
(510) 287-5255
www.wespac.net

March 28, 2013

WESPAC Advisors, LLC. If  you have any questions about the contents of  this bro-
chure, please contact us at one of  the numbers listed above and/or send a message to  
advisory@wespac.net
by the United States Securities and Exchange Commission or by any state securities authority. 

Additional information about WESPAC Advisors, LLC also is available on the SEC’s website at 
www.advisorinfo.sec.gov. The searchable CRD number for WESPAC Advisors, LLC is 148242.
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Item 2 - Material Changes

We will further provide you with a new Brochure as necessary based on changes or new information, 
at any time, without charge.

Currently, our Brochure may be requested by contacting us at, (800) 535-4253 or
(510) 287-5255 or by email at advisory@wespac.net.

Additional information about WESPAC Advisors is also available via the SEC’s web site 
www.adviserinfo.sec.gov.  The SEC’s web site also provides information about any persons affiliated 
with WESPAC Advisors who are registered, or are required to be registered, as investment adviser 
representatives of  WESPAC Advisors.

WESPAC Advisors, LLC’s Brochure has been updated with the following material changes since the 
last annual update of  our brochure dated March 22, 2012:

• WESPAC Advisors is no longer utilizing Fusion Asset Management as a sub-advisor. Fusion 
shut down during the course of  2012 and its employees became part of  WESPAC Advisors.

• WESPAC Advisors is currently using WESPAC Advisors SoCal, LLC as a sub-advisor. 
WESPAC Advisors SoCal was formerly part of  WESPAC Advisors before spinning off  to form their 
own separate firm at the end of  2011.

• WESPAC Advisors no longer charges a $250 setup fee for the establishment of  self-directed 
retirement plans.
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Item 4 - Advisory Business

A. WESPAC Advisors, LLC (WA) registered with the Securities & Exchange Commission as an invest-
ment adviser in 1995 and is headquartered in Oakland, California, with an additional office located in 
Reno, Nevada.  WA has been wholly owned by Focus Financial Partners, LLC through its subsidiary 
Focus Operating, LLC and Summit Ventures V-IA, L.P. since July 2008. 

B. WA has two primary lines of  business – providing investment advisory and fiduciary oversight 
services to self-directed retirement plans, and managing assets directly in separately managed 
accounts. Services may be customized depending on the client’s needs.

WA provides investment advisory services to the plan sponsors of  self-directed retirement plans to 
plan, develop, design, implement and administer an investment program based on the client's goals 
and needs. This typically includes providing the client with a formal investment policy statement, 
analyzing and recommending the mutual funds and asset allocation portfolios to be included on the 
plan investment menu, monitoring those selections on an ongoing basis, and providing investment 
advice to the plan participants through group meetings, individual meetings or phone consultation. 
The plan sponsor is sent a report each quarter and investment data and financial tools are available to 
participants through WESPAC’s interactive participant website. WESPAC will also take on the role of  
co-fiduciary or designated fiduciary over the plan assets as a way to shield the plan sponsor from 
investment liability with respect to participants (this is the fiduciary oversight referred to above). For 
high net worth investors, trustee-directed plans (typically defined benefit pension plans), trusts, and 
corporations, WESPAC manages accounts directly.   WA’s advisory service includes consulting as to 
the objectives, asset allocation and needs of  the clients.  WA then may utilize the advisory services of  
another registered investment adviser to manage certain types of  securities portfolios, such as equities, 
bonds or other types of  securities.  WA selects such advisers based on careful consideration of  the 
adviser’s performance history and management style.  These advisers are referred to as “sub-advisers.”  
Please refer to other sections in the Brochure which discuss important information regarding these 
sub-advisory relationships.

C. Once the client's risk and return objectives are determined through  consultations and/or invest-
ment policy questionnaires, the appropriate asset allocation will be implemented. Clients with similar 
risk and return objectives will have these allocations implemented uniformly using individual securi-
ties, exchange traded funds, mutual funds, or various combinations thereof.  WA can further tailor a 
portfolio to a client’s specific needs as it may apply to restricting certain types of  securities or holding 
legacy assets.  Typically clients stipulate any restrictions or special instructions in WA’s written invest-
ment management agreement entered into with the client.  

D. WA does not take part in any wrap fee programs.

E. As of  12/31/2012, WA managed $438,398,130 on a discretionary basis, and $164,878,376 on a 
non-discretionary basis. 
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Item 5 - Fees and Compensation

  

A.  As full compensation for investment advisory services, WESPAC charges the following maxi-
mum investment management fees based on an annual percentage of  total asset values: Maximum 
Fee Schedule:

Portfolio Asset Value Annual Fee Rate
First $1,000,000 1.25%
Next $1,000,000 1.15%
Next $1,000,000 1.05%
Next $2,000,000 0.95%
Over $5,000,000 0.85%

Fees are negotiable and may be waived in certain circumstances, such as is the case for employee 
accounts. Higher negotiated fees may be charged to a client depending on the complexity of  the 
client’s financial situation.  The fee charged by WA includes any advisory fees of  any sub-advisers; 
that is, WA pays any sub-advisers directly from the advisory fees paid to WA. 

B.     Clients typically grant WA authority to deduct its fees directly from client’s account. However, 
WA will also bill directly for fees if  that is a client’s preferred option. Fees are billed quarterly in 
advance and calculated based on the market value (provided by each client’s independent custodian) 
of  each client account as of  the last day of  the applicable quarter. 

C.     WA’s fees do not include brokerage commissions or securities transaction fees charged by 
client’s custodian (the custodian must be a “qualified custodian” as required by applicable regulatory 
requirements) and/or broker-dealer, or custodial fees. Investment companies (mutual funds, ETFs, 
etc.) in which a client’s assets may be invested charge additional management fees and other 
expenses as described in the fund’s prospectus. Please also refer to Items 12-15 of  this Brochure for 
more information regarding our brokerage and trading practices.

D.     Because WA charges fees in advance, any clients who terminate our advisory services during 
the course of  a quarter will receive a pro-rata refund for any unused pre-paid portion of  any advi-
sory fees based on how many days remain in that calendar quarter.  The pro-rata refund is calculated 
from when WA receives a notice of  termination.    

Client’s custodian and/or broker-dealer provides quarterly account statements directly to the client 
that reflect all transactions in client’s account(s), including the amount of  any advisory fee 
deducted. Client is responsible for verifying the accuracy of  the fee calculation, as Client’s custodian 
does not determine whether or not the fee was properly calculated.  
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-

-

Item 6 - Performance-Based Fees and Side-By-Side Management

WA does not have any arrangements where we charge performance based fees.

WA does not accept physical custody of  clients’ securities or cash. Clients will retain ownership of  
all securities and cash in their accounts. Fees are based on the portfolio market values provided by 
the custodians. Accounts managed by a sub-advisor are also valued by the custodians' market 
values. The type of  account that is managed by a sub-advisor is a separately managed account 
where the portfolio manager has discretionary trading authority such as an individual brokerage 
account or traditional pension plan.  There are no hard-to-price holdings and WA itself  does not 
price any holdings.

In connection with WA managing a client account, clients will be subject to brokerage fees charged 
by our custodians (Charles Schwab & Co., Inc. and TD Ameritrade). In cases where clients are set 
up to receive electronic confirmations, clients will generally pay an $8.95 flat commission rate for 
equity trades. However, if  the client is not set up for electronic confirmations or does not have 
household assets of  $1 million or more with the custodian, higher brokerage fees may apply. WA 
will provide a detailed commission schedule upon request. For fixed income trades, clients may pay 
a $25 fee to trade away under a prime brokerage arrangement where WA may choose to utilize 
outside fixed income brokers to obtain better pricing for the client. To the extent that WA uses any 
mutual funds in the management of  a client account, the internal operating expenses of  the mutual 
funds will be netted out of  any returns that accrue to the client. 

WA and/or its supervised persons may receive commissions from the recommendation and sale of  
insurance products used in conjunction with our financial planning services. This practice does 
present a conflict of  interest and gives WA and its supervised persons an incentive to recommend 
products based on the compensation received rather than on a client’s needs. However, clients are 
under no obligation to use such products and have the option to purchase the same products 
through unaffiliated firms or agents.  Commissions do not provide primary or exclusive compensa-
tion as WA is paid primarily by its advisory fees.  Our advisory fees are not reduced or offset by 
commissions.

Investment advisory services of  a non-discretionary, non-continuous nature are offered on a flat 
fee basis and on an hourly basis; fees are negotiable, but the standard rate is $150 hour. Fees are 
invoiced and payable immediately after the services are rendered. 

Termination of  the investment advisory agreement may be initiated by either the client or 
WESPAC at any time by notification in writing. In the event of  non-payment of  management fees 
for a period of  30 days after invoice date, WESPAC reserves the right with prior written notice, to 
cease performance of  account supervision and management functions.
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Item 7 - Types of  Clients

Item 8 - Methods of  Analysis, Investment Strategies and Risk of  Loss

WA engages in various types of  analysis and research to assist in formulating investment advice for 
clients through the strategies that WA manages. We utilize fundamental research obtained through 
Standard & Poor’s, Argus, and Schwab, among others. We also use technical research obtained 

a type of  technical analysis that looks at the movements of  security prices on charts. The synthesis 
of  these types of  analysis help us decide in which securities we want to invest based on their overall 
valuation levels and growth stories. In addition, it also helps us to determine price targets, good en-

levels to set stop loss points in portfolios where we may to engage in risk management.

Clients need to be aware that investing in portfolios of  equity securities exposes them to the risk of  
substantial loss. In fact, 3 times in the past 12 years (2001, 2002, and 2008) many market participants 
heavily invested in equity securities experienced double-digit losses, with 2 of  those being losses of  
20%+.

Item 9 - Disciplinary Information

The following management personnel of  WA have disciplinary events that could be mate-
-

ert Perussina, the details of  which can be found on FINRA’s BrokerCheck system at  
 or at www.adviserinfo.sec.gov.

There are two associates of  WA – Steve Miller and Will Orr – who are registered representatives 
-

WESPAC is a wholly owned subsidiary of  Focus Operating, LLC, which is a subsidiary of  Fo-
cus Financial Partners, LLC (“Focus”). Focus also controls other registered investment advisers, 

WA works with a variety of  different types of  clients – the plan sponsors of  self-directed and 
trustee-directed retirement plans, individuals, testamentary trusts, corporations and other forms of  
business entities. Exceptions may be made, but the minimum capital for starting an account is gener-
ally $250,000 for an individual or trustee-directed retirement plan, or $50,000 for a self-directed 
retirement plan.
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and other investment consulting services that may serve individuals, families, employers, and insti-

liability companies as disclosed on their respective Form ADV.

Item 11 - Code of  Ethics, Participation or Interest in Client Transactions and Personal 
Trading

Certain related persons of  WESPAC are licensed agents of  a WESPAC affiliate, WESPAC Benefits 
& Insurance Services, LLC (“WBIS”), an insurance brokerage firm. To the extent that a client 
purchases insurance from a WESPAC related person, WBIS and/or the related persons may receive 
commissions from the applicable insurance company. Advisory clients should understand this repre-
sents a conflict as there is an incentive for these persons to recommend products for which they 
receive compensation.  However, clients are under no obligation to utilize these services.  

WESPAC and its related persons will refer clients who request qualified retirement plan administra-
tive and record-keeping services to its affiliate, WESPAC Plan Services, LLC (“WPS”). WPS is owned 
by the persons who also own WESPAC. WPS and its clients enter into an administration agreement 
and the clients pay WPS a separate fee. WESPAC and its related persons may receive fees from these 
plans for supervising the plan’s portfolio and recommending investments to be made available to 
plan participants. Advisory clients should understand this represents a conflict as there is an incentive 
to recommend such affiliates for administrative and recordkeeping services as there is economic 
benefit due to the receipt of  compensation by the affiliates and or the related persons.  Advisory 
clients are under no obligation to utilize these services.

WESPAC Advisors SoCal, LLC: This firm used to part of  WA, but spun off  to create their own sepa-
rate advisory firm at the end of  2011. They run a variety of  different investment strategies based on 
both fundamental and technical analysis and WA is currently using the firm to manage some client 
accounts. We may also continue to use the firm as a sub-advisor in the future. 

A.WESPAC has adopted a Code of  Ethics (the “Code”) for the purpose of  instructing its personnel 
in their ethical obligations and to provide rules for their personal securities transactions. WESPAC and 
its personnel owe a duty of  loyalty, fairness, and good faith towards their clients, and the obligation to 
adhere not only to the specific provisions of  the Code but to the general principles that guide the 
Code. The Code of  Ethics covers a range of  topics that may include: general ethical principles, report-
ing personal securities trading, exceptions to reporting securities trading, reportable securities, initial 
public offerings and private placements, reporting ethical violations, distribution of  the Code of  
Ethics, review and enforcement processes and gifts and entertainment reporting responsibilities. 
WESPAC will provide a copy of  the Code of  Ethics to any client or prospective client upon request.
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1. Associated persons of  WESPAC may not trade in securities for their own accounts in a manner 
contrary to recommendations made to or action taken on behalf  of  clients of  WESPAC, where 
the effect of  such trading, recommendations, or action may be to affect the price of  the securities 
involved;

2. Associated persons of  WESPAC may not purchase or sell securities for their own accounts or 
for client accounts which would involve the use of  material, non-public information in violation of  
applicable laws; and

3. Associated persons of  WESPAC will at times buy or sell securities that are also recommended to 
clients. In situations where WESPAC employees purchase or sell securities for their own accounts 
on the same day that transactions in such securities are affected for clients of  WESPAC, the price 
paid or realized by WESPAC employees may not be more advantageous than the worst price at 
which the Client transactions are affected.

Item 12 - Brokerage Practices

WESPAC Advisors has a long standing relationship with Charles Schwab & Co., Inc. (Schwab) and 
most of  our client accounts are custodied there. Schwab is primarily where WESPAC has placed 
client accounts since we started as an RIA in 1995. Over the past year or so, we have begun to do 
business with TD Ameritrade (TDA) and have started to build a relationship there. We also have 
some accounts with TDA.

WESPAC’s relationship with Schwab pre-dates us having a formal advisory practice, as we already 
had a relationship with them for our retirement plan practice as a third party administrator and 
record keeper. This is a relationship that goes back to the early 1990’s. Aside from any other fac-
tors why we would choose Schwab or TDA as our custodians, their order execution is excellent. 

maker averages in virtually every measurable way, from execution speed to percent of  shares priced 
improved.

In addition, WESPAC through both custodians has access to a lot of  tools and research that helps 
us to help our clients. Through Schwab, we have access to some of  the most respected research 
in the industry, including Schwab’s own equity research, as well as research from Credit Suisse, 
Standard & Poor’s, Argus, and Ned Davis. In addition, because of  Schwab pioneering mutual fund 
supermarket, we have access to literally thousands of  mutual funds from hundreds of  fund families. 
Schwab also has their own in house mutual fund research and provides a “select list” of  mutual 
funds that trade on their platform that can sometimes assist in screening funds for clients.
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Finally, because of  our relationship with Schwab, we are often able to qualify for third party dis-
counts to various products are services that otherwise might be too expensive.  For example, we 
receive a 50% discount on Zephyr Style Advisor, the industry’s premier style analysis software 
program, meaning that we pay $7,500 annually instead of  $15,000.  We also receive a discount on 
Morningstar products. These are things that are directly helpful in servicing clients.

TDA offers many of  the same services to advisors that Schwab does, including access to various 
research services like S&P, First Call, and Argus. They actually offer more mutual funds on their 

are among the lowest in the industry.

WESPAC Advisors does not currently have any soft dollar arrangements.

Item 12A.2. - Brokerage for Client Referrals

WESPAC Advisors receives client referrals from Charles Schwab & Co., Inc. (“Schwab”) through 
WESPAC’s participation in Schwab Advisor Network (the “Service”). The Service is designed to 

WESPAC’s management of  clients’ portfolios or WA’s other advice or services. 

WESPAC pays Schwab fees to receive client referrals through the Service. WESPAC’s participation 

participation fee on all referred clients’ accounts that are maintained in custody at Schwab and a 
Non-Schwab Custody Fee on all accounts that are maintained at, or transferred to, another custo-
dian. The Participation Fee paid by WESPAC is percentage of  the value of  the assets in the client’s 
account. WESPAC pays Schwab the Participation Fee for so long as the referred client’s account 
remains in custody at Schwab. The Participation Fee is billed to WESPAC quarterly and may be 
increased, decreased, or waived by Schwab from time to time. The Participation Fee is paid by 
WESPAC and not by the client. WESPAC has agreed not to charge clients referred through the 
Service fees or costs greater than the fees or costs WESPAC charges clients with similar portfolios 
who were not referred through the Service.

WESPAC generally pays Schwab a Non-Schwab Custody Fee if  custody of  a referred client’s ac-
count is not maintained by, or assets in the account are transferred from Schwab. This Fee does not 
apply if  the client was solely responsible for the decision not to maintain custody at Schwab. The 
Non-Schwab Custody Fee is a onetime payment equal to a percentage of  the assets placed with a 
custodian other than Schwab. 
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The Non-Schwab Custody Fee is higher than the Participation Fees WESPAC generally would pay 
in a single year. Thus, WESPAC will have an incentive to recommend that client accounts be held in 
custody at Schwab.  Also, WA may have an incentive to select or recommend Schwab based on its 
interest in receiving client referrals, rather than on its clients’ interest in receiving most favorable 
execution.

Item 12A.3. - Directed Brokerage

Generally, WESPAC is retained by clients on a discretionary basis and authorized to determine and 
direct execution of  portfolio transactions, without consultation with the client on a transaction by 
transaction basis. However, the client may limit discretionary authority in terms of  type or amount 
of  mutual funds and other securities to be bought or sold. WESPAC does not request the discre-
tionary authority to determine the broker dealer to be used or the commission rates (or markups/

  .sedart gnitucexe rof desu eb ot relaed rekorb eht ot sa noitercsid evah ton seod ,revewoh ,CAPSEW
Clients must direct WESPAC as to the broker or dealer to be used. In directing the use of  a par-
ticular broker or dealer, it should be understood that WESPAC generally does not have authority 
to negotiate commissions among various brokers or obtain volume discounts; however, from time 
to time depending on the circumstances, WESPAC may be able to negotiate lower commissions 
through certain brokerage houses and prime brokers.

 

As a business practice, WESPAC prefers to use Charles Schwab and TD Ameritrade as its custodi-
ans and brokers and usually requests that the client direct WESPAC, in writing, to use one of  these 

shall comply with WA’s duty to obtain best execution, a client may pay a commission that is higher 
-

mines, in good faith, that the commission is reasonable in relation to the value of  the brokerage 
and research services received.  In seeking best execution, the determinative factor is not the low-
est possible cost, but whether the transaction represents the best qualitative execution, taking into 
consideration the full range of  a broker-dealer services, including the value of  research provided, 
execution capability, commission rates, and responsiveness. Accordingly, although WA will seek 
competitive rates, it may not necessarily obtain the lowest possible commission rates for client ac-
count transactions. Clients should understand that as a result, they may pay higher commissions 
than available with other broker dealers as a result of  the referral.

For clients who are invested in the same strategies, we aggregate the purchase and sale of  securities 
through block trading.

Schwab also pays for various investment and professional related research materials, software pro-
grams, publications, newsletters, website maintenance fees, educational seminars for clients and 
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staff, and registration fees for attendance at professional and technical conferences and seminars.

-

may be unable to achieve most favorable execution of  client transactions, and that this practice may 
cost clients more money.

Item 13 - Review of  Accounts

Investment Management accounts are reviewed quarterly or more often, as requested by the client 
or as dictated by certain triggering events. Triggering events include, but are not limited to: changes 
in clients’ circumstances, federal or state legislation, regulatory and political events such as changes 

corporate restructuring. 

Generally speaking, the client’s assigned consultant will review the client accounts each quarter, 
but this may also be done by the portfolio manager. Clients will receive from their custodian trade 

-
cally includes the following information: Portfolio value at the beginning and end of  the quarter, 
contributions, withdrawals, realized capital gains and losses, interest, dividends, management fees, 
and time-weighted rate of  return for the quarter and year to date. Reports may (but not always) in-
clude a letter written to the client and/or market commentary. The custodial broker dealer or trust 
company will provide the client with a form 1099 after the close of  each calendar year.

Item 14 - Client Referrals and Other Compensation

From time to time, WESPAC enters into written agreements with certain individuals and entities 
who will act as solicitors of  client accounts for WA in accordance with the requirements of  SEC 
Rule 206(4)-3 of  the Advisors Act. The individual or entity who solicits the client account will re-
ceive a portion of  the total fee paid to Advisor for managing the account. Unless the solicitor is an 

documents including a “Solicitor’s Disclosure Statement” which, among other things, sets forth the 
amount of  the fee paid by Advisor in connection with the client referral. 

The referral agreements between WESPAC and its solicitors are designed to comply with SEC Rule 

must be met by an investment advisor and any person who solicits any client for, or refers any cli-
ent to, such advisor prior to the payment of  a cash fee directly or indirectly, for client solicitation or 
referral. The fees paid to solicitors are a portion of  the advisory fee paid to WESPAC. Clients do 
not pay a higher fee as a result of  this relationship.
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Item 15 - Custody

WA does not have physical custody of  client assets, but does usually have the authority to debit fees 
directly from client accounts. Because WA uses third party custodians like Schwab and TD Ameri-
trade for client accounts, clients will receive account statements from those entities and should care-
fully review them. We urge clients to compare the portfolio performance reports that WA sends out 
on a quarterly basis to the account statements that they receive from the custodians and to review 
custodial statements for fee calculations.

Item 16 - Investment Discretion

Generally, WA is retained on a discretionary basis and authorized to determine and direct execution 
of  portfolio transactions, without consultation with the client on a transaction by transaction basis. 
However, the client may limit discretionary authority in terms of  type or amount of  mutual funds 
and other securities to be bought or sold. Prior to WA assuming discretionary authority, we will 
have clients execute a client service agreement, an investment policy questionnaire (or statement of  
suitability), and a limited power of  attorney.

Item 17 - Voting Client Securities

Clients may choose to have WESPAC vote proxies on its behalf. This is the standard arrangement 
that we have with clients whose accounts we vote on a discretionary basis. In this regard, WESPAC 

currently engages Broadridge, a third party proxy voting vendor, for its ProxyEdge service. This 
third party service provider automatically votes on securities held in WA client accounts based on 

-
vider, WESPAC’s policy is to vote proxies in the best interests of  its clients. WESPAC attempts to 
consider all aspects of  its vote that could affect the value of  the underlying securities held in client 
accounts and will vote proxies in a manner it believed consistent with efforts to maximize the value 
of  the client’s portfolio. 

-

with the way that WESPAC would vote, the client may be instructed to vote the proxy vote directly. 
Upon request, at any time a client may receive a copy of  WESPAC’s Proxy Voting Policy as well as 
a record of  how each proxy pertaining to a Client account was voted. Client may request the proxy 
voting policies as well as the voting record via written request to WESPAC Advisors, LLC, 2001 
Broadway, 2nd Floor, Oakland, CA 94612.
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Item 18 - Financial Information

The SEC requires advisers who require prepayment of  advisory fees of  $1,200 or more, six months 
or more in advance, to provide a balance sheet.  WA does not require or solicit prepayment of  
more than $1,200 in fee per client, six months or more in advance. In addition, WA has no financial 
condition that is reasonably likely to impair our ability to meet contractual commitments to clients. 
Finally, we have not been the subject of  a bankruptcy petition anytime in the past 10 years.

Item 19 - Requirements for State-Registered Advisors

This is not applicable since WA is not registering with any state securities authorities.
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Privacy Notice For Our Valued Clients

WESPAC Advisors, LLC is committed to protecting your privacy.  To conduct regular business, we 
may collect non-public personal information from sources such as: information reported by you on 
applications or other forms you provide to us; and/or information about transactions with us, our 
affiliates, or others.

WESPAC Advisors, LLC shares non-public information solely to service our client accounts.  We 
do not disclose any non-public personal information about our customers or former customers to 
anyone, except as permitted by law.  If  you decide to close your account(s) or become an inactive 
client, we will adhere to the privacy policies and practices as described in this notice.

WESPAC Advisors, LLC will internally safeguard your non-public personal information by restrict-
ing access to only WESPAC employees.  However, we may share information with our affiliates, 
WESPAC Plan Services, Inc. and WESPAC Benefit & Insurance Services, LLC, for the purpose of  
marketing services offered by those entities.

If  you so choose, you may opt out of  having this information used for marketing these services for 
a minimum period of  5 years (or until you notify us otherwise) by checking and signing in the space 
below and returning this form to us. 

By checking the box tot he left and signing and dating below, I hereby request that my 
personal information not be used to have other services marketed to me by WESPAC 
Plan Services, inc. and WESPAC Benefit & Insurance Services, LLC. 

__________________________		  __________________________
Print Name					     Plan Name (If  applicable) 

__________________________		  __________________________
Authorized Signature 			   Date

You may fax this form to (510) 287 - 5282 or email it to advisory@wespac.net
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WESPAC Advisors, LLC
2001 Broadway, 2nd Floor

Oakland, CA 94612
(800) 535-4253
(510) 287-5255
www.wespac.net

This brochure provides information about the qualifications and business practices of  
WESPAC Advisors, LLC. If  you have any questions about the contents of  this bro-
chure, please contact us at one of  the numbers listed above and/or send a message to  
advisory@wespac.net. The information in this brochure has not been approved or verified 
by the United States Securities and Exchange Commission or by any state securities authority. 

Additional information about WESPAC Advisors, LLC also is available on the SEC’s website at 
www.advisorinfo.sec.gov.

WWESPAC
A D V I S O R S
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Item 1

1.		  Thomas Christopher Lambert

		  (510) 287-5255 ext. 177

2.		  WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Tom Lambert that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment.

Additional information about Tom Lambert is available on the SEC’s website at www.advi-
serinfo.sec.gov and at www.finra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Tom Lambert was born in 1959.  

Mr. Lambert briefly attended the University of  the Philippines after high scm,m hool and later com-
pleted the Chartered Financial Consultant® (ChFC®) and Chartered Life Underwriter® (CLU®) 
professional designations programs through The American College of  Bryn Mawr, PA.  

Tom Lambert first entered financial services in 1980 and for the preceding 5 years, has been Vice 
President and Senior Consultant/Advisor for WESPAC Advisors, LLC, WESPAC Plan Services, 
LLC and WESPAC Benefits & Insurance Services, LLC.  In addition during this time, Tom served 
as Vice President in charge of  insurance operations.

Chartered Financial Consultant® (ChFC®)  A financial planning designation awarded by the Amer-
ican College of  Bryn Mawr, PA. ChFC’s must meet experience requirements and pass multiple ex-
ams covering investments, taxation, financial, retirement, estate and insurance planning.  They must 
have at least three years of  direct financial services experience prior to completion of  the program 
and meet ongoing continuing education requirements.

Chartered Life Underwriter® (CLU®)  A professional designation  awarded by the American Col-
lege of  Bryn Mawr, PA for individuals who wish to specialize in advanced life insurance, business 
and estate planning. CLU’s must meet experience requirements and pass multiple exams covering 
life insurance law, planning for business owners, individual and group insurance specifics, estate, in-
surance and financial planning.  They must have at least three years of  direct insurance services ex-
perience prior to completion of  the program and meet ongoing continuing education requirements.
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Item 3 - Disciplinary Information

Tom Lambert has no legal or disciplinary events to report in the preceding 10 year period that 
would be material to a client’s or prospective client’s evaluation of  his integrity.  

 

Items 4 & 5 - Other Business Activities & Additional Compensation

Mr. Lambert  has no business activities to report outside of  his WESPAC affiliation and receives no 
additional compensation other than what he garners through WESPAC. 

Item 6 - Supervision

Tom Lambert is supervised by John Williams, who is the manager of  advisory services and chief  
compliance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  
John works closely with Tom and often can supervise his activities in person. In addition, the 
WESPAC Advisors’ investment committee also plays an important role in the oversight of  advice 
by supervised persons and the investment strategies offered to clients.  The committee meets 1-2 
times a quarter or on an as needed basis. John Williams, in his role as chief  compliance officer, also 
monitors his e-mail and requires him to take place in all mandatory compliance activities as outlined 
in the WESPAC policies & procedures manual.
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Item 1

1.		  Robert Daniel Perussina

		  (510) 287-5255 ext. 171

2.		  WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Robert Perussina that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment.

Additional information about Robert Perussina is available on the SEC’s website at www.
adviserinfo.sec.gov  and at www.finra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Robert Perussina was born in 1955.  

Mr. Perussina attended the University of  California, Berkeley and received Bachelor’s Degrees in 
Environmental Biology and Economics.  

For the preceding 5 years, Mr. Perussina has been a consultant for WESPAC Advisors, LLC and 
WESPAC Plan Services, LLC and is also the director of  WESPAC Advisors’ Wealth Management 
Group.

Mr. Perussina has also obtained the AIF (Accredited Investment Fiduciary) designation, which 
demonstrates that the holder has the knowledge necessary to understand and implement a prudent 
investment process for investment stewards, advisors, and managers.  To receive the credential ap-
plicants must complete a 2 day classroom course and pass an exam demonstrating they understand 
the concepts.

Item 3 - Disciplinary Information

Robert Perussina has a disciplinary history, the details of  which can be found on FINRA’s Broker-
Check system at www.finra.org/brokercheck.

This information can be accessed by accessing FINRA’s brokercheck system by entering Robert 
Perussina’s name, select the Broker button, and then select Start Search.  Select “Get Detailed 
Report” and then select from the left menu “Disclosure of  Customer Disputes, Disciplinary and 
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Regulatory”events.

 Information regarding WESPAC Advisors, LLC is available on the SEC’s website at www.adviser-
info.sec.gov; there is no current information regarding Robert Perussina on the SEC’s website at 
www.adviserinfo.sec.gov.  Should this change, clients may obtain information in the future by ac-
cessing www.adviserinfo.sec.gov.

Items 4 & 5 - Other Business Activities & Additional Compensation

Mr. Perussina has no business activities to report outside of  his WESPAC affiliation and receives 
no additional compensation other than what he garners through WESPAC.  

Item 6 - Supervision

Robert Perussina is supervised by John Williams, who is the manager of  advisory services and chief  
compliance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  
John works closely with Robert and often can supervise his activities in person. In addition, the 
WESPAC Advisors’ investment committee also plays an important role in the oversight of  advice 
by supervised persons and the investment strategies offered to clients.  The committee meets 1-2 
times a quarter or on an as needed basis. Mr. Williams, in his role as chief  compliance officer, also 
monitors Robert’s e-mail and requires him to take place in all mandatory compliance activities as 
outlined in the WESPAC policies & procedures manual.
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Item 1

1.		  William Kim

		  (510) 287-5255 ext. 196

2.		  WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about William Kim that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment.

Item 2 - Educational Background and Business Experience

William Kim was born in 1976.  

Mr. Kim attended the University of  California, Berkeley and received a Bachelor’s Degree in Phi-
losophy. 

For the preceding 5 years, William Kim has been a consultant for WESPAC Advisors, LLC and 
WESPAC Plan Services, LLC.

Item 3 - Disciplinary Information

William Kim has no legal or disciplinary events to report in the preceding 10 year period that would 
be material to a client’s or prospective client’s evaluation of  his integrity.  

Items 4 & 5 - Other Business Activities & Additional Compensation

Mr. Kim has no business activities to report outside of  his WESPAC affiliation and receives no ad-
ditional compensation other than what he garners through WESPAC.  

Item 6 - Supervision

William Kim is supervised by John Williams, who is the manager of  advisory services and chief  
compliance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  
John works closely with William and often can supervise his activities in person. In addition, the 
WESPAC Advisors’ investment committee also plays an important role in the oversight of  advice 
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by supervised persons and the investment strategies offered to clients.  The committee meets 1-2 
times a quarter or on an as needed basis. Mr. Williams, in his role as chief  compliance officer, also 
monitors William’s e-mail and requires him to take place in all mandatory compliance activities as 
outlined in the WESPAC policies & procedures manual.
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Item 1

1.		  John Cole Williams III

		  (510) 287-5255 ext. 178

2.		  WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about John Cole Williams that supple-
ments the WESPAC Advisors, LLC brochure. You should have received a copy of  that bro-
chure. Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive 
WESPAC Advisors, LLC’s brochure or if  you have any questions about the contents of  this 
supplement.

Additional information about John Cole Williams III is available on the SEC’s website by 
accessing information about WESPAC at www.adviserinfo.sec.gov.

Item 2 - Educational Background and Business Experience

John Cole Williams III was born in 1968. 

Mr. Williams graduated with honors from the University of  Florida with a BA in political science 
and minors in business administration and Japanese language.  In addition, he graduated from the 
Thunderbird School of  Global Management with an MBA in finance. 

For the preceding 5 years, John Williams has been the manager of  advisory services and a portfolio 
manager for WESPAC Advisors, LLC. He has also been the compliance director and chief  compli-
ance officer of  WESPAC.

Item 3 - Disciplinary Information

John Cole Williams has no legal or disciplinary events to report in the preceding 10 year period that 
would be material to a client’s or prospective client’s evaluation of  his integrity.  

Items 4 & 5 - Other Business Activities & Additional Compensation

 Mr. Williams has no business activities to report outside of  his WESPAC affiliation and receives no 
additional compensation other than what he garners through WESPAC.  
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Item 6 - Supervision

John Cole Williams, III is supervised by Renee Szu, who is the managing partner for WESPAC. 
Ms. Szu can be reached at (510) 287-5255 ext. 148. Renee works closely with John and can often 
supervise his activities in person, but also monitors his e-mail and requires him to take place in all 
mandatory compliance activities as outlined in the WESPAC policies & procedures manual. In ad-
dition, the WESPAC Advisors’ investment committee also plays an important role in the oversight 
of  advice by supervised persons and the investment strategies offered to clients. The committee 
meets 1-2 times a quarter or on an as needed basis. 
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Item 1

1.		  Tim Chan

		  (510) 287-5255 ext. 164

2.         WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Tim Chan that supplements the 
WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. Please 
contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC Advi-
sors, LLC’s brochure or if  you have any questions about the contents of  this supplement.

Item 2 - Educational Background and Business Experience

Tim Chan was born in 1973.  

Mr. Chan attended the University of  California, Los Angeles and received a Bachelor’s Degree in 
Economics. 

For the preceding 5 years, Tim Chan has been an operations analyst and compliance adjutant for 
WESPAC Advisors, LLC.

Item 3 - Disciplinary Information

Tim Chan has no legal or disciplinary events to report in the preceding 10 year period that would 
be material to a client’s or prospective client’s evaluation of  his integrity. 

Items 4 & 5 - Other Business Activities & Additional Compensation 

Mr. Chan has no business activities to report outside of  his WESPAC affiliation and receives no 
additional compensation other than what he garners through WESPAC.  

Item 6 - Supervision

Tim Chan is supervised by John Williams, who is the manager of  advisory services and chief  com-
pliance officer for WESPAC. Mr. Williams can be reached at (510) 740-4178. John works closely 
with Tim and can often supervise his activities in person, but also monitors his e-mail and requires 
him to take place in all mandatory compliance activities as outlined in the WESPAC policies & 
procedures manual. In addition, the WESPAC Advisors’ investment committee also plays an im-
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portant role in the oversight of  advice by supervised persons and the investment strategies offered 
to clients.  The committee meets 1-2 times a quarter or on an as needed basis. 
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Item 1

1.		  Gregory Joseph Christian

		  689 Sierra Rose Drive, Suite A2

		  Reno, NV 89511

		  (775) 825-4555

2.         WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Gregory Joseph Christian that sup-
plements the WESPAC Advisors, LLC brochure. You should have received a copy of  that 
brochure. Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive 
WESPAC Advisors, LLC’s brochure or if  you have any questions about the contents of  this 
supplement.

Additional information about Greg is available on the SEC’s website at www.adviserinfo.
sec.gov and at www.finra/org.brokercheck.

Item 2 - Educational Background and Business Experience

Gregory Christian was born in 1960.  

Mr. Christian graduated from Rutgers University with a BA in economics and labor relations. 

For the preceding 5 years, Gregory Christian has been a consultant and portfolio manager for 
WESPAC Advisors, LLC.

Item 3 - Disciplinary Information

Gregory Christian has a disciplinary history, the details of  which can be found on FINRA’s Broker-
Check system at www.finra.org/brokercheck and at www.adviserinfo.sec.gov.

This information can be accessed through FINRA’s brokercheck system by entering Gregory 
Christian’s name, select the Broker button, and then select Start Search.  Select “Get Detailed 
Report” and then select from the left menu “Disclosure of  Customer Disputes, Disciplinary and 
Regulatory”events.

 Information regarding Gregory Christian  is also available on the SEC’s website at www.adviser-
info.sec.gov.  You can access this information through this SEC site by selecting Investment Adviser 
Representative, and entering Gregory Joseph Christian’s name.
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Items 4 & 5 - Other Business Activities & Additional Compensation

Greg Christian has no business activities to report outside of  his WESPAC affiliation and receives 
no additional compensation other than what he garners through WESPAC.  

Item 6 - Supervision

Greg Christian is supervised by John Williams, who is the manager of  advisory services and chief  
compliance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  In 
addition, the WESPAC Advisors’ investment committee also plays an important role in the over-
sight of  advice by supervised persons and the investment strategies offered to clients.  The commit-
tee meets 1-2 times a quarter or on an as needed basis. Mr. Williams, in his role as chief  compliance 
officer, also monitors Greg’s e-mail and requires him to take place in all mandatory compliance 
activities as outlined in the WESPAC policies & procedures manual. 
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Item 1

1.		  Steve Haydon Miller

		  2400 E. Arizona Biltmore Circle, Suite 1100

		  Phoenix, AZ 85016

		  (602) 955-0200

2.         WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Steve Haydon Miller that supple-
ments the WESPAC Advisors, LLC brochure. You should have received a copy of  that bro-
chure. Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive 
WESPAC Advisors, LLC’s brochure or if  you have any questions about the contents of  this 
supplement.

Additional information about Steve Haydon Miller is available on the SEC’s website at 
www.finra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Steve Miller was born in1953.  

Mr. Miller graduated from the University of  Oregon with a Bachelor’s Degree in Marketing. 

For the preceding 8 years, Steve Miller has been an independently contracted consultant for 
WESPAC Plan Services, LLC  and WESPAC Advisors, LLC. 

In addition, Mr. Miller is also a retirement plan and health benefits specialist with Matsock & As-
sociates in Phoenix, AZ.

Mr. Miller is also an investment advisory representative and registered securities representative with 
Financial Telesis, an independent broker/dealer in San Rafael, CA.

Mr. Miller has also obtained the AIF (Accredited Investment Fiduciary) designation, which demon-
strates that the holder has the knowledge necessary to understand and implement a prudent invest-
ment process for investment stewards, advisors, and managers.  To receive the credential applicants 
must complete a 2 day classroom course and pass an examination demonstrating they understand 
the concepts.

In addition, he also holds the Professional Plan Consultant (PPC) designation, which signifies a 
commitment to education and service excellence in the qualified plan industry.  To qualify for this 
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designation, the applicant must have at least 3 years of  financial industry sales, service, or support 
experience.  In addition, he must complete a multi-day training session accredited by Robert Morris 
University and also pass an examination at the conclusion of  the course.

Item 3 - Disciplinary Information

Steve Miller has no legal or disciplinary events to report in the preceding 10 year period that would 
be material to a client’s or prospective client’s evaluation of  his integrity.  

Item 4 - Other Business Activities

In addition to his contracted role with WESPAC, Steve Miller also conducts business through Mat-
sock & Associates and Financial Telesis, firms that are unaffiliated with WESPAC Advisors.  Steve 
is primarily a retirement plan and group health insurance salesman, and he may receive commis-
sions as well as ongoing distribution or service fees from the sale of  mutual funds within retirement 
plans.

Item 5 - Additional Compensation

Steve Miller garners revenue through business he conducts with Matsock & Associates and Finan-
cial Telesis. 

Item 6 - Supervision

Steve Miller is supervised by John Williams, who is the manager of  advisory services and chief  
compliance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  
In addition, the WESPAC Advisors’ investment committee also plays an important role in the 
oversight of  advice by supervised persons and the investment strategies offered to clients.  The 
committee meets 1-2 times a quarter or on an as needed basis. Mr. Williams, in his role as chief  
compliance officer, requires him to take place in all mandatory compliance activities as outlined in 
the WESPAC policies & procedures manual.  Mr. Miller’s broker dealer activities are supervised by 
the compliance personnel at Financial Telesis.
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Item 1

1.		  Jason Andrew Woon

		  (510) 287-5255 ext. 191

2.         WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about Jason Andrew Woon that supple-
ments the WESPAC Advisors, LLC brochure. You should have received a copy of  that bro-
chure. Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive 
WESPAC Advisors, LLC’s brochure or if  you have any questions about the contents of  this 
supplement.

Additional information about Jason Andrew Woon is available on the SEC’s website at 
www.adviserinfo.sec.gov and at www.finra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Jason Woon was born in 1967.  

Mr. Woon graduated from the University of  Vermont with a Bachelor’s Degree in Marketing. 

For the preceding 5 years, Jason Woon has been a consultant for WESPAC Plan Services, LLC and 
WESPAC Advisors, LLC. 

In July 2010, Jason’s status with WESPAC changed to that of  an independent contractor.

He is currently also working with Monterey Private Wealth and Iron Financial (two RIA's) on a 
contracted basis as a retirement plan consultant. In addition, Jason is also working in a sales capa- 
city for FlexSoft, which offers web-based retirement plan tools and is not an RIA. Finally, he has
also started two of his own firms, Park Avenue Advisors and Retirement Desk, which offer retire-
ment plan consultation.
 
Item 3 - Disciplinary Information
 
Jason Woon has no legal or disciplinary events to report in the preceding 10 year period that would 
be material to a client’s or prospective client’s evaluation of  his integrity.  

Item 4 - Other Business Activities

Aside from his contracted role with WESPAC, Jason Woon also conducts business through Monterey 
Private Wealth, Iron Financial, , FlexSoft, Retirement Desk and Park Avenue Advisors.  These firms
are unaffiliated with WESPAC Advisors.
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Item 5 - Additional Compensation

Jason Woon garners revenue through Monterey Private Wealth, Iron Financial, FlexSoft, Retire- 
ment Desk and Park Avenue Advisors. 

Item 6 - Supervision

Jason Woon is supervised by William Kim, who is the sales manager at WESPAC.  Mr. Kim can be 
reached at (510) 287-5255 extension 196.  In addition, the WESPAC Advisors’ investment commit-
tee also plays an important role in the oversight of  advice by supervised persons and the investment 
strategies offered to clients.  The committee meets 1-2 times a quarter or on an as needed basis. 
John Williams, in his role as chief  compliance officer, also monitors Jason’s e-mail and requires him 
to take place in all mandatory compliance activities as outlined in the WESPAC policies & proce-
dures manual.  Mr. Woon is not a dually registered investment advisory representative (IAR) – he is 
only registered with WESPAC as an IAR.  While Willow Ridge Capitol Advisors and Lee Financial 
Group are registered investment advisers (RIA’s), Park Avenue Advisors and Retirement Desk are 
not and the Advisor in the title of  the first firm references the firm’s work as a retirement plan 
adviser and consultant.  Mr. Woon is primarily a retirement plan salesman, and to the extent that 
he does provide advice, it is only in the context of  giving general investment advice to participants 
in retirement plans.  His work with these other firms is outside the scope of  WESPAC Advisors’ 
supervision.
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Item 1

1.		  William Payne Adams Orr

		  2002 Timberloch Place, Suite 200, #140

		  The Woodlands, TX 77380

		  (510) 287-5255 ext. 187

2.		  WESPAC Advisors, LLC 

		  2001 Broadway, 2nd Floor

		  Oakland, CA 94612	

		  (510) 287-5255

3.		  March 28, 2013

This brochure supplement provides information about William Orr that supplements the 
WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment.

Additional information about William Payne Adams Orr is available on the SEC’s website 
at www.adviserinfo.sec.gov.

Item 2 - Educational Background and Business Experience

Will Orr was born in 1965.  

Mr. Orr graduated from Xavier University with a Bachelor of  Science in Finance. 

For the preceding 5 years, Will Orr has been an independently contracted consultant for WESPAC 
Plan Services, LLC and WESPAC Advisors, LLC.  

In addition, Mr. Orr has his own retirement plan consulting firm – Compass Corporate Retirement 
Solutions near Houston, TX – and is a registered securities representative with Financial Telesis, an 
independent broker/dealer in San Rafael, CA.

Item 3 - Disciplinary Information

Will Orr has no legal or disciplinary events to report in the preceding 10 year period that would be 
material to a client’s or prospective client’s evaluation of  his integrity.  

Item 4 - Other Business Activities

Aside from his contracted role with WESPAC, Will Orr also conducts business through Compass 
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Corporate Retirement Solutions and Financial Telesis, firms which are unaffiliated with WESPAC 
Advisors.

Item 5 - Additional Compensation

Will Orr also garners revenue through Compass Corporate Retirement Solutions and Financial 
Telesis because of  his broker/dealer affiliation with Financial Telesis, Mr. Orr may have an incen-
tive to recommend products based on the compensation received, rather than on the client’s needs. 

 

Item 6 - Supervision

Will Orr is supervised by John Williams, who is the manager of  advisory services and chief  compli-
ance officer for WESPAC.  Mr. Williams can be reached at (510) 287-5255 extension 178.  In ad-
dition, the WESPAC Advisors’ investment committee also plays an important role in the oversight 
of  advice by supervised persons and the investment strategies offered to clients.  The committee 
meets 1-2 times a quarter or on an as needed basis. Mr. Williams, in his role as chief  compliance 
officer, requires Mr. Orr to take place in all mandatory compliance activities as outlined in the 
WESPAC policies & procedures manual.  Mr. Orr’s broker dealer activities are supervised by the 
compliance personnel at Financial Telesis.
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Item 1

1.	      Andrew Corradetti

		  (775) 657-8065

2.         WESPAC Advisors, LLC 

		  689 Sierra Rose Drive, Suite A2

		  Reno, NV 89511

		  (775) 657-8065

3.        March 28, 2013

This brochure supplement provides information about Andrew Corradetti that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at (775) 825-4555 if  you did not receive WESPAC Advi-
sors, LLC’s brochure or if  you have any questions about the contents of  this supplement.

Additional information about Andrew Corradettis is available on the SEC’s website at www.
adviserinfo.sec.gov.

Item 2 - Educational Background and Business Experience

Andrew’s date of  birth is 12/04/1969.  He attended the University of  Nevada, Las Vegas and 
graduated with a Bachelor’s Degree in Business Management.  From 2005 through 2012, Andrew 
was the Portfolio Manager, head trader, and market analyst for Fusion Asset Management, LLC and 
sub-managed separate accounts for WESPAC Advisors, LLC.  Prior to that, he was a financial con-
sultant for Charles Schwab & Co. Andrew is currently a Charter Market Technician level 3 candidate 
and registered Para Planner.  As of  April 1, 2012, he is a portfolio manager for WESPAC Advisors.

 
Item 3 - Disciplinary Information

Andrew has no legal or disciplinary events to report in the preceding 10 year period that would be 
material to a client’s or prospective client’s evaluation of  his integrity.  

Item 4 - Other Business Activities

He has no business activities to report and receives no additional compensation other than what 
he garners through WESPAC.     

Item 5 - Supervision 
Andrew is supervised by Greg Christian, who manages the WESPAC office in Reno.  He can be 
reached at (775) 825-4555.  Greg works closely with Andrew and can often supervise his activities 
in person, but his e-mail is also monitored and he is required to take part in all mandatory compli-
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ance activities as outlined in the WESPAC’s policies & procedures manual.
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Item 1

1.         Fay E Groves  

		  (775) 657-8065

2.         WESPAC Advisors, LLC 

		  689 Sierra Rose Drive, Suite A2

		  Reno, NV 89511

3.        March 28, 2013

This brochure supplement provides information about Fay E Groves that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at  775-825-4555 if  you did not receive WESPAC Advi-
sors, LLC’s brochure or if  you have any questions about the contents of  this supplement.

Additional information about Fay E Groves is available on the SEC’s website at www.advi-
serinfo.sec.gov.

Item 2 - Educational Background and Business Experience

Fay’s date of  birth is 06/23/1948.  Fay attended Albright College, Reading, PA where she studied 
accounting and business.  She also completed the CFP (Certified Financial Planner) program with 
the College for Financial Planning, Denver, CO.  She has worked for AIG/VALIC in Santa Fe, New 
Mexico and Reno, Nevada. Fay has over 20 years experience in the financial services industry, prior 
to joining WESPAC she was a VP-Financial Consultant with Charles Schwab & Co.  As of  April 1, 
2012, she is working for WESPAC Advisors, LLC as an independently contracted sales consultant. 
 
Item 3 - Disciplinary Information

Fay has no legal or disciplinary events to report in the preceding 10 year period that would be 
material to a client’s or prospective client’s evaluation of  his integrity. 
 
Item 4 - Other Business Activities

She has no business activities to report outside of  her WESPAC affiliation.  

Item 5 - Supervision 

Fay is supervised by Greg Christian, who manages the WESPAC Reno office.  He can be reached at 
(775) 825-4555.  Greg works closely with Fay and can often supervise her activities in person, but 
her e-mail is also monitored and she is required to take part in all mandatory compliance activities 
as outlined in the WESPAC policies & procedures manual. 
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Item 1

1.          Kenneth S Roberts

   (775) 825-4555

2.   WESPAC Advisors LLC 

  689 Sierra Rose Dr Suite A-2

  Reno, NV  89511

  (775-825-4555)

3.   March 28, 2013

This brochure supplement provides information about Ken Roberts that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment. 

Additional information about Ken Roberts is available on the SEC’s website at www.advi-
serinfo.sec.gov and at www.fi nra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Ken was born in 1958.  

He attended University of  Nevada, Reno and graduated with a BS in Business Administration.  
Since 2009, Ken has been a principal and portfolio manager, for Fusion Asset Management, LLC 
and sub-manages separate accounts for WESPAC Advisors’ LLC.  Prior to that, he was a Financial 
Advisor and Branch Manager for A.G. Edwards for 10 years. Ken is a Certifi ed Financial Specialist 
and is currently a Chartered Market Technician Level 2 candidate. 

Item 3 – Disciplinary Information 

Ken has no legal or disciplinary events to report in the preceding 10 year period that would be ma-
terial to a client’s or prospective client’s evaluation of  his integrity. 
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Item 4 & 5  – Other Business Activities & Additional Compensation 

None

Item 6  – Supervision  

Ken is supervised by Greg Christian. Greg works closely with Ken and can often supervise his 
activities in person, but also monitors his e-mail and requires him to take place in all mandatory 
compliance activities as outlined in the WESPAC policies & procedures manual.
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Item 1

1.       Steve Bendinelli

  (415) 789-0457

2.   WESPAC Advisors LLC 

  689 Sierra Rose Dr Suite A-2

  Reno, NV  89511

  (775-825-4555)

3.   March 28, 2013

This brochure supplement provides information about Steve Bendinelli that supplements 
the WESPAC Advisors, LLC brochure. You should have received a copy of  that brochure. 
Please contact our customer service at 800-535-4253 ext. 152 if  you did not receive WESPAC 
Advisors, LLC’s brochure or if  you have any questions about the contents of  this supple-
ment. 

Additional information about Steve is available on the SEC’s website at www.advi¬serinfo.
sec.gov and at www.fi nra.org/brokercheck.

Item 2 - Educational Background and Business Experience

Steve was born in 1953.  

He attended University of  California, Davis and graduated with a BA in Economics.  Starting in 
2012, Steve has been a consultant and advisor for WESPAC Advisors.  Prior to that, Steve held a 
number of  senior sales and client service positions, including for RBC Wealth Management, Com-
pass Advisors/Azure Global Investors, and Broadwing Capital Advisors. 

Item 3 – Disciplinary Information 

Steve has no legal or disciplinary events to report in the preceding 10 year period that would be 
material to a client’s or prospective client’s evaluation of  his integrity.  
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Item 4 & 5 – Other Business Activities & Additional Compensation 

Steve also works as a 3rd party marketer for Van Hulzen Asset Management based in Folsom, CA 
and for SunCoast Equity Management based in Tampa, FL

Item 6 – Supervision  

Steve is supervised by Greg Christian. 


