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1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the
approximate % of total advisory billings from

Applicant: that service. (See instruction below.)

E (1) Provides investment SUPEIVISOTY SETVICES ..........ovevevevirererrseeesessesesssseeseesesesessesesesessseseesesssesesessesenneas 100 %
: (2) Manages investment advisory accounts not involving investment supervisory Services..................... %
: (3)  Furnishes investment advice through consultations not included in either service described above... %
] (4)  Issues periodicals about securities by SUDSCIIPLION ......cvevveeeiereeieiieiie ettt e e eee e %
] (5)  Issues special reports about securities not included in any service described above............cccecevcenee %
| (6)  Issues, not as part of any service described above, any charts, graphs, formulas, or other devices

o which clients may use t0 eValuate SECUTTLIES. ... .ectirtiiriieeiieitie ettt ettt ettt sbe e e eee %
|:| (7)  On more than an occasional basis, furnishes advice to clients on matters not involving securities... %
[ ] (8)  Provides @ tIMING SEIVICE ....cc.ueiiuieeieriieeiiieiieerttteitestteetteeteeesttes e eesteestessatesubeansaesaeesnseensaenseenseesnnn s s %
i (9) Furnishes advice about securities in any manner not described above..........coccoeveviieieresiese e, %

(Percentages should be based on applicant’s last fiscal year. If applicant has not completed its first fiscal year,
provide estimates of advisory billings for that year and state that the percentages are estimates.)

Yes No
B. Does applicant call any of the services it checked above financial planning or some similar term? . . . . . ..
C. Applicant offers investment advisory services for: (check all that_apply)
IEI (1) A percentage of assets under management |:| (4)  Subscription fees
(2) Hourly charges |:| (5) Commissions
(3) Fixed fees (not including subscription fees) |:| (6)  Other

D. For each checked box in A above, describe on Schedule F:

* the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for
a fee

¢ applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable

* when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund
or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)

@ A. Individuals IE E Trusts, estates, or charitable organizations

|:| B. Banks or thrift institutions IE F. Corporations or business entities other than those listed above
|:| C. Investment companies |:| G. Other (describe on Schedule F)

|:| D. Pension and profit sharing plans

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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SEC File Number:
801- 69272

Date:
5/30/2008

3. Types of Investments. Applicant offers advice on the following: (check those that apply)

E EEE B0 EEE]

A. Equity securities

(1) exchange-listed securities
(2) securities traded over-the-counter
(3) Foreign issuers

B. Warrants

C. Corporate debt securities (other than commercial paper)

D. Commercial paper
E.  Certificates of deposit
F.  Municipal securities

G. Investment company securities:
(1) variable life insurance
(2) variable annuities
(3) mutual fund shares

@ H. United States government securities

(1) securities
(2) commodities

(1) tangibles
(2) intangibles

(1) real estate

O O el

I.  Options contracts on:

J.  Futures contracts on:

(2) oil and gas interests
(3) other (explain on Schedule F)

K. Interests in partnerships investing in:

IE L. Other (explain on Schedule F)

4. Methods of Analysis, Sources of Information, and Investment Strategies.

A. Applicant’s security analysis methods include: (check those that apply)

(1) [_] Charting @ [ ] cyelical
(2) IEI Fundamental 5) |:| Other (explain on Schedule F)
3) |:| Technical
B. The main sources of information applicant uses include: (check those that apply)
(1) IEI Financial newspapers and magazines (5) |:| Timing services
2) IEI Inspections of corporate activities (6) IE' Annual reports, prospectuses, filings with the
3) IE Research materials prepared by others Securities and Exchange Commission
4 @ Corporate rating services @) @ Company press releases
(8) [ ] Other (explain on Schedule F)
C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)
(1) IEI Long term purchases %) |:| Margin transactions
(securities held at least a year)
2) @ Short term purchases (6) Option writing, including covered options,
(securities sold within a year) uncovered options or spreading strategies
3) |:| Trading (securities sold within 30 days) @) @ Other (explain on Schedule F)
) [ ] Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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5.

Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those involved in Yes No

determining or giving investment advice to ClIENtS? ..........cooiiiiiiiiiiiiiiiii i

(If yes, please describe these standards on Schedule F)

Education and Business Background.

For:

¢  each member of the investment committee or group that determines general investment advice to be given to clients, or
¢ if the applicant has no investment committee or group, each individual who determines general investment advice

clients (if more than five, respond only for their supervisors)
¢ each principal executive officer of applicant or each person with similar status or performing similar functions.

On Schedule F, give the:
* name ¢  formal education after high school

*  year of birth *  business background for the preceding five years

Other Business Activities. (check those that apply)

|:| A. Applicant is actively engaged in a business other than giving investment advice.
|:| B. Applicant sells products or services other than investment advice to clients.
|:| C.  The principal business of applicant or its principal executive officers involves something other than providing

investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

Other Financial Industry Activities or Affiliations. (check those that apply)
|:| A. Applicant is registered (or has an application pending) as a securities broker-dealer.

|:| B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator
or commodity trading adviser.
|:| C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:

|:| (1) broker-dealer |:| (7) accounting firm

|:| (2) investment company |:| (8) law firm

|:| (3) other investment adviser |:| (9) insurance company or agency
|:| (4) financial planning firm |:| (10) pension consultant

|:| (5) commodity pool operator, commodity trading |:| (11) real estate broker or dealer
adviser or futures commission merchant

|:| (6) banking or thrift institution |:| (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)
Yes No

D. Is applicant or arelated person a general partner in any partnership in which clients are solicited to invest?..

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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9.

Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

|:| A. As principal, buys securities for itself from or sells securities it owns to any client.

|:| B. As broker or agent effects securities transactions for compensation for any client.

|:| C. Asbroker or agent for any person other than a client effects transactions in which client securities are sold to or

bought from a brokerage customer.

|:| D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

person has some financial interest.

@ E. Buys or sell for itself securities it also recommended to clients.

(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and
what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment advisory services, manage Yes No
investment advisory accounts or hold itself out as providing financial planning or some similarly termed

services and impose a minimum dollar value of assets or other condition for starting or maintaining an

account?

(If yes, describe on Schedule F)

11.

Review of Accounts. If applicant provides investment supervisory services, manages investment advisory account,
or holds itself out as providing financial planning or some similarly termed services:

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and
triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive
from applicant on performing reviews, and number of accounts assigned each.

See Schedule F for complete description of account review process.

B. Describe below the nature and frequency of regular reports to clients on their accounts.

See Schedule F for complete description of account reporting.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)
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12.

Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

C INO
(1) securities to be BOUZht OT SOLA? .....ceuuiiiiiiiiiieiee ettt et ettt st se et e e e s

Yes No

(2) amount of securities to be bOught OF SOIA? ......cc.eeieiieieie e ere e e s
Yes No

(3) Dbroker or dealer t0 DE USEA?  ..ocoiiiiiiiiiiciicee ettt ettt ettt et baeaae e

Yes No

(4)  COMMISSION TAES PAIA? ..eeviieiiiieieitie e etiettiettetteetteste et eae et e et e e e s esaeseesaessesssessesssensesseanseeseansenneensenn

es No
B. Does applicant or a related person suggest brokers t0 CIENtS? ..........cccoevirviinriiniinieinereee e

For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)
or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness
of their commissions. If the value of products, research and services given to the applicant or a related
person is a factor, describe:

¢ the products, research and services

¢ whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

. whether research is used to service all of applicant's accounts or just those accounts paying for it; and

i any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for product and research services received.

13.  Additional Compensation.
Does the applicant or a related person have any arrangements, oral or in writing, where it:
A.  ispaid cash by or receives some economic benefit (including commissions, equipment or non-research Yes No

services) from a non-client in connection with giving advice toclients? .. ............ ... ... .. .....
Yes No
B.  directly or indirectly compensates any person for client referrals?. ......... ... ... ... .. .. .. ...
(For each yes, describe the arrangements on Schedule F.)
14.

Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

. has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or

. requires prepayment of more than $500 in fees per client and 6 or more months in advance
Yes No
Has applicant provided a Schedule G balance Sheet?..........ccooevieiiiiieieeie e

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1)




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Drystone LLC
Continuation Sheet for Form ADV Part I1 801- g9272 5/30/2008
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Drystone LLC 74-3245645

Item of Form
(identify)

Answer

Question 1.D.

Drystone LLC provides only investment supervisory services, but the firm delineates - in its discussions with clients, its client contract, its
written reports, and its fees - between two aspects of investment supervisory services: portfolio counseling and active investment selection.

Portfolio counseling encompasses all activities related to investment supervision of client portfolios including the following processes:

1) a comprehensive question/answer discussion between Drystone and client about client's financial circumstances and needs for the
portfolio and Drystone's projections of securities markets' behavior;

2) a 7-page written Statement of Investment Objectives ("SIO") for each client portfolio listing client background, absolute and relative
return expectations, risk definition/tolerance, time horizon, spending/liquidity needs, tax/trust/estate planning context, any client
legal/regulatory responsibilities, any unique client considerations (e.g., charitable/personal gifting, client constraints on purchasing specific
securities, etc.), and concluding with the target asset allocation (% stocks v. % bonds et al.) ranges for that portfolio;

3) continuous screening and analysis of a wide array of securities - including common stocks, exchange-traded funds (ETF's), bonds, etc. - on
a number of criteria - including the earnings, cashflow, dividend/interest yields, corporate management quality, industry dynamics,
sensitivity to the general business cycle, valuation metrics such as price-earnings ratios or cashflow yields, discounted cashflow (DCF)
estimates of intrinsic value, volatility, correlation with other assets, etc. - to assess investment potential and suitability for client portfolios;
4) all purchases, monitoring and sales of securities suitable to/in accordance with each client's SIO and in percentage allocations which
balance both the investment attractiveness of each security and its suitability per the client's SIO;

5) periodic reporting of all positions held, transactions made, and total return performance achieved in each client portfolio;

6) updating the SIO and portfolio to reflect any changes in client's financial circumstances or portfolio needs or to reflect whether Drystone
has met the benchmarks and client expectations articulated in the original SIO.

Active investment selection is one sub-set or activity within the overall investment supervision of client portfolios. During the screening
and analysis of a wide array of securities (see step 3 previous paragraph), Drystone categorizes certain potential investments as either
Broad Strategic Investments or Concentrated Active Investments and then labels :

Broad Strategic Investments draw from asset classes and market sectors which Drystone deems as attractive and appropriate to complete a
client's overall portfolio, but where the opportunity for active individual security/investment selection to outperform or add significant
value above the attractive and appropriate risk-return profile of a low-cost benchmark index vehicle is either too minimal or too uncertain
in Drystone's opinion. In these cases, Drystone applies the appropriately thorough level of screening and analysis cited above to identify
and then purchase and monitor broad index or diversified buy-and-hold investments in client portfolios. Some examples of Broad Strategic
Investments: investment-grade regular and inflation-protected bonds; broadly-diversified index exchange-traded funds (ETF's).

Concentrated Active Investments arise when Drystone perceives a potential opportunity to add a superior risk-return profile or significant
value above a benchmark index through further in-depth and intensive analysis and then purchase and monitor for client portfolios of
certain specific securities. The additional analysis devoted to active investment selection (above and beyond the screening and analysis
conducted for Broad Strategic Investments) includes critical reading of corporate 10-K annual reports/SEC filings and proxies, review of
competitors and customers, discounted cashflow (DCF) spreadsheet calculations to substantiate valuations, corporate shareholder/analyst
conference calls, etc. Examples of concentrated active investments: individual common stocks meeting very specific criteria; targeted use
of non-diversified sector-specific index exchange-traded funds (ETFs). The term "active" refers to the additional analysis and selection
criteria and the use of a less-diversified allocation to individual securities positions and does not necessarily indicate a more rapid level of
portfolio turnover (trading), a shorter time horizon, nor a fundamentally more aggressive or risk-seeking investment philosophy/process
than that employed for Broad Strategic Investments.

The percentages of each portfolio allocated to Broad Strategic Investments and Concentrated Active Investments will vary over time
depending in part on general market conditions and the individual opportunities Drystone perceives as available in the securities markets.
Also, for risk management purposes, Drystone and each client explicitly pre-establish a suitable target percentage allocation range for
Concentrated Active Investments in each SIO, i.e., the SIO limits what portion of each portfolio Drystone can direct to securities designated
as Concentrated Active Investments. This helps to address any potential Drystone conflict of interest and preclude an unsuitable
overweighting of Concentrated Active Investments beyond the level deemed appropriate and prudent per a client's circumstances.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Drystone LLC
Continuation Sheet for Form ADV Part I1 801- g9272 5/30/2008
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Drystone LLC 74-3245645

Item of Form

(identify) Answer
Drystone LLC's portfolio appraisals report client securities positions categorized and labeled separately according to the above distinctions.
Question 1.D The fee calculation spreadsheets, or invoices, provided to clients also distinguish between Portfolio Counseling and Active Investment

(continued)

Question 3.L.

Question 4.C.7.

Question 5.

Selection by showing the value of both the total portfolio and the Concentrated Active Investments sub-set and the following fees:

Portfolio Counseling Fee - applies to the entire portfolio

0.60 % per year on the first $ 5 million in assets

0.40 % per year on the next $ 5 million in assets

0.30 % per year on the next $ 15 million in assets

0.20 % per year on the balance over $ 25 million in assets

Within a family or other close client relationship containing multiple accounts, Drystone applies the graduated schedule to the combined
relationship total value, and pro-rates the fee across the accounts.

Additional Active Investment Selection Fee - applies only to the Active Investments portion of the portfolio

0.40 % per year on the first $ 5 million in assets designated as Active Investments

0.25 % per year on the next $ 5 million in assets designated as Active Investments

0.15 % per year on the next $ 15 million in assets designated as Active Investments

0.10 % per year on the balance over $ 25 million in assets designated as Active Investments

Within a family or other close client relationship containing multiple accounts, Drystone applies the graduated schedule to the combined
relationship portion managed with Active Investment Selection, and pro-rates the fee across the accounts.

These two fees are not mutually exclusive, i.e., each Drystone client pays the Portfolio Counseling Fee on the value of his/her entire
portfolio and also pays the Active Investment Selection Fee on the value of that portion of his/her portfolio designated as Concentrated
Active Investments.

Drystone does not apply a minimum $ fee. Fees debited quarterly from custodian account at dates midway through each calendar quarter
of service based on the portfolio values at the end of the prior calendar quarter. Fees are not negotiable. Drystone mails Client an invoice
showing calculation and amount of fees at least 5 business days prior to debit from custodian account. Client can terminate contract with
Drystone LLC at any time by giving 30 days advance written notice. If client terminates, Drystone LLC refunds to client any prorated
unearned portion of previously debited fee amounts. Drystone LLC receives no compensation other than the fees detailed above.

Drystone LLC advises clients on the purchase and sale of exchange-traded funds (ETF's) whose net asset value and price seek to track
pre-established and published market indices of different liquid, publicly-traded asset categories, including common stocks, real estate
investment trusts, bonds, commodities, currencies.

In an account where a client has authorized the use of options, Drystone can consider purchasing for that client's account standardized
exchange-listed put options on securities on a very limited basis and primarily for hedging the underlying securities positions.

Drystone LLC requires that any investment advisory representatives providing investment advice to clients meet some or all of the
following requirements: CFA Charterholder or active candidate for CFA designation and/or an MBA or JD degreeholder; successful
academic record at an accredited college/university and holding a B.A./B.S./comparable degree or having multiple years of direct
experience in the securities analyst or portfolio manager professions; a passing score on the NASD Series 65 exam; and no regulatory
infractions or improprieties related to past investment advisory career.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Drystone LLC
Continuation Sheet for Form ADV Part I1 801- g9272 5/30/2008
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Drystone LLC 74-3245645

Item of Form
(identify)

Answer

Question 6.

Question 9.E.

Name: Christopher H. Jackson, CFA (currently the sole investment advisory representative of Drystone LLC)

Born: 1970

Education:

University of Virginia - graduated 1991 as a B.A. with Distinction in Economics and History; member of Phi Beta Kappa

CFA Institute - received the Chartered Financial Analyst designation in 1994 after 3 years of intensive study + 3 comprehensive exams

Business Activity:

April 2008 to present Drystone LLC Charlottesville, VA

Independent investment counsel employing fundamental security analysis, portfolio counseling & management. Began operation 7/1/08.
Founder, Manager, Chief Compliance Officer.

Crafted firm's entire operating and investment philosophy based on prior 16% years of portfolio management experience. Established
firm's investment process, administrative and compliance procedures. Personally manage all of firm's client portfolios and relationships.

October 1996 to April 2008 Brown Brothers Harriman & Co. (BBH&Co.) New York, NY

Wealth Management division employing bottom-up fundamental security analysis and tax-efficient portfolio management.

Senior Vice President/Senior Portfolio Manager. Personally supervised over $ 1.7 billion in equity and balanced assets across 35 client
relationships - taxable individuals and trusts, taxable corporate accounts, family L.P.'s, family foundations, traditional and Roth IRA's,
charitable lead/remainder trusts, endowments, and corporate retirement plans. Determined appropriate asset allocation, asset location,
security selection and client communications for a broad range of client objectives. Counseled clients on sustainable spending,
intergenerational/family concerns, charitable/personal gifting, concentrated equity positions. Worked with BBH Trust Co. and outside
advisers on trust, tax, estate planning issues. Managed portfolios sensitive to regular and alternative minimum tax, state tax, estate/gift
tax. An original and leading member of 6-person BBH&Co. Investment Policy Committee which screened a wide array of common stocks
and helped to craft the firm-wide Approved List of stocks available to client portfolios. Chaired Proxy Review Committee.

October 1991 to September 1996 Eads & Heald Investment Counsel Atlanta, GA

Independent investment counsel employing top-down fundamental security analysis to provide portfolio management.

Portfolio Manager. (6/92 to 9/96) Personally managed $ 31 million across 90 client portfolios in equity and balanced assets. Exercised
individual discretion in purchase/sale of all securities. Devised fundamental security selection methods to supplement firm's proprietary
valuation model. Active member of the 3-person investment policy committee setting firm-wide strategy including the firm's equity
universe. Counseled certain clients in developing formal objectives and created detailed client-specific financial projections. Prepared
quarterly account reviews, tax and performance reporting. Compliance Supervisor. (1/92 to 9/96) Interpreted and applied state/federal
regulations and AIMR standards to firm's activities. Calculated firm's performance composites. Drafted annual ADV filing with the SEC.
Voted client proxies. Operations Associate. (10/91 to 9/96) Designed and employed procedures to accommodate 5 years of rapid growth.

It is an integral part of Drystone LLC's operating philosophy that the firm's investment advisory representatives giving investment advice to
clients should own most or all of the same securities which they recommend to clients. This promotes what Drystone refers to as
“co-investing” in its firm marketing materials provided to prospective clients in the following passage quoted here: “Coinvesting...Drystone
managers invest their own portfolios in the same securities positions as their clients - we purchase after we purchase for our clients, we
sell after we sell for our clients.” Drystone recognizes that this could present a conflict of interest in that investment advisory
representatives could, if allowed to frontrun, i.e., deliberately and systematically purchase/sell for their own accounts immediately prior to
purchasing/selling the same securities for client accounts, act to the detriment of the prices received for client accounts. To prevent the
frontrunning conflict of interest from occurring, Drystone LLC explicitly forbids frontrunning in its employee Compliance Policy and Code of
Ethics and, to verify full compliance, requires each investment advisory representative to provide Drystone LLC timely and uninterrupted
duplicate mailings of all his/her broker-custodian investment account statements mailed directly from the investment advisory
representative's personal broker-custodian as well as those for his/her immediate household family members. Drystone LLC's Chief
Compliance Officer reviews with each investment advisory representative the anti-frontrunning provision of the Compliance Policy, reviews
the broker-custodian statements supplied, and retains those records in the firm's compliance files for review during any regulatory
examination.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
FORM ADV Drystone LLC
Continuation Sheet for Form ADV Part I1 801- g9272 5/30/2008
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)
1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:

Drystone LLC 74-3245645

Item of Form
(identify)

Answer

Question 9.
Code of Ethics

Question 11.A.

Question 11.B.

Questions 12.A.1
and 12.A.2.

As part of its employee Compliance Policy, Drystone LLC maintains a written Code of Ethics governing the actions of its investment advisory
representatives and other employees. The Code of Ethics covers an array of factors which reflect Drystone LLC's fiduciary responsibility to
its clients and general standards of professional conduct, including employee and employee household family trading in securities also
recommended to clients, employee receipt of material nonpublic information on publicly-traded securities and insider trading, Drystone's
relationship with unaffiliated vendors of account services, gifts, etc. Drystone employees must review the Code of Ethics with Drystone's
Chief Compliance Officer, sign a statement attesting to their understanding and agreement to comply, and submit personal and household
family member brokerage statements showing all securities transactions. Drystone LLC provides any client or prospective client a copy of
the firm's Code of Ethics upon request.

Drystone LLC provides investment counsel (investment supervisory services) and, as such, reviews all client portfolios on a continuous basis,
i.e., throughout the year and on any given day, to reaffirm the appropriateness of each securities position owned and of each overall
portfolio profile in the context of each client's written Statement of Investment Objectives and to reflect the most current opinion and
analysis of Drystone LLC. Drystone seeks to review directly with each client that client's portfolio and Statement of Investment Objectives
regularly and no less than annually to reaffirm that the portfolio and the Statement reflect current client circumstances. Currently,
Drystone only employs one investment advisory representative who is also the firm's senior most company Manager. In the future, as the
firm grows and employs additional investment advisory representatives, it is anticipated that a senior Manager of the firm supervises the
additional investment advisory representatives and at least annually reviews each client account with the respective representative
according to the criteria above and monitors the representative's overall activity in the interim.

Drystone LLC provides each client a portfolio statement of positions held - number of units held, cost basis and market value, percentage of
total portfolio, unrealized gain/(loss), and estimated annual income - and a list of investment activity - transactions, deposits/withdrawals,
income, corporate actions, etc. - in each portfolio, and a total return performance report once every calendar quarter. Drystone also
provides extensive written commentary on market, economic, or other issues pertinent to portfolios. In addition, the clients'
broker-custodians typically provide separate custody statements on a monthly basis.

Drystone LLC serves each client pursuant to a discretionary investment management agreement with each client. Under these agreements,
Drystone LLC reserves the right to determine the specific securities and amount of securities to be bought and sold in each client account
without obtaining specific client approval prior to each trade. Drystone LLC nonetheless assures each client that all of Drystone's
discretionary investment purchases and sales will be consistent with and appropriate to each client's written Statement of Investment
Objectives which establishes general standing instructions and guidelines to govern Drystone's decisions for each client account. Each client
also has the opportunity to include in his/her Statement of Investment Objectives explicit standing instructions to Drystone not to purchase
or sell certain securities as specified by client.

(Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number:
FORM ADV Drystone LLC
Continuation Sheet for Form ADV Part 11 801- 69272

Date:

5/30/2008

(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules)

1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.:
Drystone LLC 74-3245645

Item of Form
(identify) Answer

Questions 12.A.3 [Whenever a Drystone LLC client has not already identified a broker-custodian to provide account custody and trade execution for the
and 12.B account(s) for which Drystone will provide investment management services, Drystone recommends a broker-custodian based on the

following criteria:

speed, efficiency, consistency of brokerage trade execution;

quality (clarity, thoroughness, timeliness) of custody reports provided to clients;

quality of recordkeeping and tax reporting of custodian;

historical stability and brand name recognition of broker-custodian;

security, reliability, pricing for broker-custodian data posting to Drystone LLC's portfolio accounting software;

factor for any specific broker-custodian recommendation nor tied to any specific trades/trade commissions.

represent a third-party vendor, either recommended by Drystone LLC or not, and ultimately chosen by each client.

only one factor and is never the sole motivating or even a primary consideration in recommending a broker-custodian.

reasonableness of brokerage trade commissions when compared to generally prevailing levels at other broker-custodians;

any research reports/services which broker-custodian offers Drystone LLC which may accrue to benefit of Drystone and all of its clients;
whether transferring assets from a client's existing custodian would necessitate a high level of asset sales and capital gains realization;
whether a particular client account requires the services of a qualified corporate trustee other than that affiliated with broker-custodian.

The decision to select Drystone LLC's recommended broker-custodian or an alternative broker-custodian rests with each client. Once a
client has identified the broker-custodian to be used for the account(s) which Drystone will manage, Drystone has not historically directed
any securities trades for those accounts to any broker-custodian other than the one identified by client at the inception of client's
relationship with Drystone LLC. Drystone LLC does not execute securities trades through any broker-custodian in direct return for research
reports/services - i.e., Drystone LLC has not initiated any so-called "soft-dollar" arrangements. Any research reports/services forwarded by
a broker-custodian to Drystone LLC are incidental to a general broker-custodian relationship broadly in place and not a primary motivating

The one criterion from which Drystone LLC derives its own specific benefit consequent to a client selecting a particular broker-custodian is
where that broker-custodian is eligible to post account data directly to Drystone LLC's portfolio accounting software for free or discounted
pricing versus higher pricing for other broker-custodians; even the criterion of data posting and its cost to/ease of use for Drystone LLC is

Drystone LLC has not historically been nor is currently in a position to negotiate commission rates at any broker-custodian and therefore
seeks to recommend a broker-custodian whose standard published commission schedule is low in absolute terms and reasonable relative to
prevailing levels in the brokerage industry. Lower commission rates may at any given time be obtainable from a broker-custodian other
than the one recommended by Drystone LLC, but Drystone LLC seeks to address all the above criteria such that its clients receive from the
Drystone-recommended broker-custodian the optimal balance of low commission rates and competence on all other criteria.

Drystone LLC is an independent investment counsel currently owned 100% by its Sole Member and Manager, Christopher H. Jackson, and
has as its sole source of revenue the Drystone fees charged to clients as described in the answer to Question 1.D. There will be no
ownership affiliation or equity sharing of Drystone LLC with any broker-custodian which Drystone recommends. Any broker-custodian will

(Complete amended pages in full, circle amended items and file with execution page (page 1).
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	Text13: 
	0: Drystone LLC provides only investment supervisory services, but the firm delineates - in its discussions with clients, its client contract, its written reports, and its fees - between two aspects of investment supervisory services: portfolio counseling and active investment selection.
 
Portfolio counseling encompasses all activities related to investment supervision of client portfolios including the following processes: 
1) a comprehensive question/answer discussion between Drystone and client about client's financial circumstances and needs for the portfolio and Drystone's projections of securities markets' behavior; 
2) a 7-page written Statement of Investment Objectives ("SIO") for each client portfolio listing client background, absolute and relative return expectations, risk definition/tolerance, time horizon, spending/liquidity needs, tax/trust/estate planning context, any client legal/regulatory responsibilities, any unique client considerations (e.g., charitable/personal gifting, client constraints on purchasing specific securities, etc.), and concluding with the target asset allocation (% stocks v. % bonds et al.) ranges for that portfolio; 
3) continuous screening and analysis of a wide array of securities - including common stocks, exchange-traded funds (ETF's), bonds, etc. - on a number of criteria - including the earnings, cashflow, dividend/interest yields, corporate management quality, industry dynamics, sensitivity to the general business cycle, valuation metrics such as price-earnings ratios or cashflow yields, discounted cashflow (DCF) estimates of intrinsic value, volatility, correlation with other assets, etc. - to assess investment potential and suitability for client portfolios; 
4) all purchases, monitoring and sales of securities suitable to/in accordance with each client's SIO and in percentage allocations which balance both the investment attractiveness of each security and its suitability per the client's SIO;
5) periodic reporting of all positions held, transactions made, and total return performance achieved in each client portfolio;
6) updating the SIO and portfolio to reflect any changes in client's financial circumstances or portfolio needs or to reflect whether Drystone has met the benchmarks and client expectations articulated in the original SIO.
 
Active investment selection is one sub-set or activity within the overall investment supervision of client portfolios.  During the screening and analysis of a wide array of securities (see step 3 previous paragraph), Drystone categorizes certain potential investments as either Broad Strategic Investments or Concentrated Active Investments and then labels :  
 
Broad Strategic Investments draw from asset classes and market sectors which Drystone deems as attractive and appropriate to complete a client's overall portfolio, but where the opportunity for active individual security/investment selection to outperform or add significant value above the attractive and appropriate risk-return profile of a low-cost benchmark index vehicle is either too minimal or too uncertain in Drystone's opinion.  In these cases, Drystone applies the appropriately thorough level of screening and analysis cited above to identify and then purchase and monitor broad index or diversified buy-and-hold investments in client portfolios.  Some examples of Broad Strategic Investments: investment-grade regular and inflation-protected bonds; broadly-diversified index exchange-traded funds (ETF's).
 
Concentrated Active Investments arise when Drystone perceives a potential opportunity to add a superior risk-return profile or significant value above a benchmark index through further in-depth and intensive analysis and then purchase and monitor for client portfolios of certain specific securities.  The additional analysis devoted to active investment selection (above and beyond the screening and analysis conducted for Broad Strategic Investments) includes critical reading of corporate 10-K annual reports/SEC filings and proxies, review of competitors and customers, discounted cashflow (DCF) spreadsheet calculations to substantiate valuations, corporate shareholder/analyst conference calls, etc.  Examples of concentrated active investments: individual common stocks meeting very specific criteria; targeted use of non-diversified sector-specific index exchange-traded funds (ETFs).  The term "active" refers to the additional analysis and selection criteria and the use of a less-diversified allocation to individual securities positions and does not necessarily indicate a more rapid level of portfolio turnover (trading), a shorter time horizon, nor a fundamentally more aggressive or risk-seeking investment philosophy/process than that employed for Broad Strategic Investments.
      
The percentages of each portfolio allocated to Broad Strategic Investments and Concentrated Active Investments will vary over time depending in part on general market conditions and the individual opportunities Drystone perceives as available in the securities markets.  Also, for risk management purposes, Drystone and each client explicitly pre-establish a suitable target percentage allocation range for Concentrated Active Investments in each SIO, i.e., the SIO limits what portion of each portfolio Drystone can direct to securities designated as Concentrated Active Investments. This helps to address any potential Drystone conflict of interest and preclude an unsuitable overweighting of Concentrated Active Investments beyond the level deemed appropriate and prudent per a client's circumstances. 
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Question 3.L.



Question 4.C.7.



Question 5.
	Text15: Drystone LLC's portfolio appraisals report client securities positions categorized and labeled separately according to the above distinctions.  The fee calculation spreadsheets, or invoices, provided to clients also distinguish between Portfolio Counseling and Active Investment Selection by showing the value of both the total portfolio and the Concentrated Active Investments sub-set and the following fees:
 
Portfolio Counseling Fee  - applies to the entire portfolio
0.60 % per year on the first $ 5 million in assets   
0.40 % per year on the next $ 5 million in assets   
0.30 % per year on the next $ 15 million in assets  
0.20 % per year on the balance over $ 25 million in assets
Within a family or other close client relationship containing multiple accounts, Drystone applies the graduated schedule to the combined relationship total value, and pro-rates the fee across the accounts.
 
Additional Active Investment Selection Fee  - applies only to the Active Investments portion of the portfolio
0.40 % per year on the first $ 5 million in assets designated as Active Investments
0.25 % per year on the next $ 5 million in assets designated as Active Investments
0.15 % per year on the next $ 15 million in assets designated as Active Investments
0.10 % per year on the balance over $ 25 million in assets designated as Active Investments
Within a family or other close client relationship containing multiple accounts, Drystone applies the graduated schedule to the combined relationship portion managed with Active Investment Selection, and pro-rates the fee across the accounts.     
 
These two fees are not mutually exclusive, i.e., each Drystone client pays the Portfolio Counseling Fee on the value of his/her entire portfolio and also pays the Active Investment Selection Fee on the value of that portion of his/her portfolio designated as Concentrated Active Investments.
 
Drystone does not apply a minimum $ fee. Fees debited quarterly from custodian account at dates midway through each calendar quarter of service based on the portfolio values at the end of the prior calendar quarter.  Fees are not negotiable.  Drystone mails Client an invoice showing calculation and amount of fees at least 5 business days prior to debit from custodian account.  Client can terminate contract with Drystone LLC at any time by giving 30 days advance written notice. If client terminates, Drystone LLC refunds to client any prorated unearned portion of previously debited fee amounts.  Drystone LLC receives no compensation other than the fees detailed above.      
 
 
Drystone LLC advises clients on the purchase and sale of exchange-traded funds (ETF's) whose net asset value and price seek to track pre-established and published market indices of different liquid, publicly-traded asset categories, including common stocks, real estate investment trusts, bonds, commodities, currencies. 
 
 
In an account where a client has authorized the use of options,  Drystone can consider purchasing for that client's account standardized exchange-listed put options on securities on a very limited basis and primarily for hedging the underlying securities positions.
 
  
Drystone LLC requires that any investment advisory representatives providing investment advice to clients meet some or all of the following requirements:  CFA Charterholder or active candidate for CFA designation and/or an MBA or JD degreeholder; successful academic record at an accredited college/university and holding a B.A./B.S./comparable degree or having multiple years of direct experience in the securities analyst or portfolio manager professions;  a passing score on the NASD Series 65 exam; and no regulatory infractions or improprieties related to past investment advisory career.              
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Question 9.E.
	Text17: Name: Christopher H. Jackson, CFA (currently the sole investment advisory representative of Drystone LLC)
Born: 1970
Education: 
University of Virginia  - graduated 1991 as a B.A. with Distinction in Economics and History; member of Phi Beta Kappa
CFA Institute - received the Chartered Financial Analyst designation in 1994 after 3 years of intensive study + 3 comprehensive exams
Business Activity:
April 2008 to present    Drystone LLC    Charlottesville, VA
Independent investment counsel employing fundamental security analysis, portfolio counseling & management.  Began operation 7/1/08.
Founder, Manager, Chief Compliance Officer.  
Crafted firm's entire operating and investment philosophy based on prior 16½ years of portfolio management experience.  Established firm's investment process, administrative and compliance procedures.  Personally manage all of firm's client portfolios and relationships.
 
October 1996 to April 2008   Brown Brothers Harriman & Co. (BBH&Co.)    New York, NY
Wealth Management division employing bottom-up fundamental security analysis and tax-efficient portfolio management.
Senior Vice President/Senior Portfolio Manager.  Personally supervised over $ 1.7 billion in equity and balanced assets across 35 client relationships - taxable individuals and trusts, taxable corporate accounts, family L.P.'s, family foundations, traditional and Roth IRA's, charitable lead/remainder trusts, endowments, and corporate retirement plans. Determined appropriate asset allocation, asset location, security selection and client communications for a broad range of client objectives.  Counseled clients on sustainable spending, intergenerational/family concerns, charitable/personal gifting, concentrated equity positions.  Worked with BBH Trust Co. and outside advisers on trust, tax, estate planning issues.  Managed portfolios sensitive to regular and alternative minimum tax, state tax, estate/gift tax.   An original and leading member of 6-person BBH&Co. Investment Policy Committee which screened a wide array of common stocks and helped to craft the firm-wide Approved List of stocks available to client portfolios.  Chaired Proxy Review Committee. 
 
October 1991 to September 1996 Eads & Heald Investment Counsel Atlanta, GA
Independent investment counsel employing top-down fundamental security analysis to provide portfolio management.
Portfolio Manager. (6/92 to 9/96)  Personally managed $ 31 million across 90 client portfolios in equity and balanced assets. Exercised individual discretion in purchase/sale of all securities.  Devised fundamental security selection methods to supplement firm's proprietary valuation model.  Active member of the 3-person investment policy committee setting firm-wide strategy including the firm's equity universe.  Counseled certain clients in developing formal objectives and created detailed client-specific financial projections.  Prepared quarterly account reviews, tax and performance reporting.  Compliance Supervisor. (1/92 to 9/96)  Interpreted and applied state/federal regulations and AIMR standards to firm's activities.  Calculated firm's performance composites.  Drafted annual ADV filing with the SEC.  Voted client proxies. Operations Associate. (10/91 to 9/96) Designed and employed procedures to accommodate 5 years of rapid growth.  
  
It is an integral part of Drystone LLC's operating philosophy that the firm's investment advisory representatives giving investment advice to clients should own most or all of the same securities which they recommend to clients.  This promotes what Drystone refers to as “co-investing” in its firm marketing materials provided to prospective clients in the following passage quoted here: “Coinvesting…Drystone managers invest their own portfolios in the same securities positions as their clients  - we purchase after we purchase for our clients, we sell after we sell for our clients.”  Drystone recognizes that this could present a conflict of interest in that investment advisory representatives could, if allowed to frontrun, i.e., deliberately and systematically purchase/sell for their own accounts immediately prior to purchasing/selling the same securities for client accounts, act to the detriment of the prices received for client accounts.  To prevent the frontrunning conflict of interest from occurring, Drystone LLC explicitly forbids frontrunning in its employee Compliance Policy and Code of Ethics and, to verify full compliance, requires each investment advisory representative to provide Drystone LLC timely and uninterrupted duplicate mailings of all his/her broker-custodian investment account statements mailed directly from the investment advisory representative's personal broker-custodian as well as those for his/her immediate household family members.  Drystone LLC's Chief Compliance Officer reviews with each investment advisory representative the anti-frontrunning provision of the Compliance Policy, reviews the broker-custodian statements supplied, and retains those records in the firm's compliance files for review during any regulatory examination.
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Questions 12.A.1 and 12.A.2.





	Text19: As part of its employee Compliance Policy, Drystone LLC maintains a written Code of Ethics governing the actions of its investment advisory representatives and other employees.  The Code of Ethics covers an array of factors which reflect Drystone LLC's fiduciary responsibility to its clients and general standards of professional conduct, including employee and employee household family trading in securities also recommended to clients, employee receipt of material nonpublic information on publicly-traded securities and insider trading, Drystone's relationship with unaffiliated vendors of account services, gifts, etc.  Drystone employees must review the Code of Ethics with Drystone's Chief Compliance Officer, sign a statement attesting to their understanding and agreement to comply, and submit personal and household family member brokerage statements showing all securities transactions.  Drystone LLC provides any client or prospective client a copy of the firm's Code of Ethics upon request.
 
 
Drystone LLC provides investment counsel (investment supervisory services) and, as such, reviews all client portfolios on a continuous basis, i.e., throughout the year and on any given day, to reaffirm the appropriateness of each securities position owned and of each overall portfolio profile in the context of each client's written Statement of Investment Objectives and to reflect the most current opinion and analysis of Drystone LLC.  Drystone seeks to review directly with each client that client's portfolio and Statement of Investment Objectives regularly and no less than annually to reaffirm that the portfolio and the Statement reflect current client circumstances.  Currently, Drystone only employs one investment advisory representative who is also the firm's senior most company Manager.  In the future, as the firm grows and employs additional investment advisory representatives, it is anticipated that a senior Manager of the firm supervises the additional investment advisory representatives and at least annually reviews each client account with the respective representative according to the criteria above and monitors the representative's overall activity in the interim. 
 
Drystone LLC provides each client a portfolio statement of positions held - number of units held, cost basis and market value, percentage of total portfolio, unrealized gain/(loss), and estimated annual income - and a list of investment activity - transactions, deposits/withdrawals, income, corporate actions, etc. - in each portfolio, and a total return performance report once every calendar quarter.  Drystone also provides extensive written commentary on market, economic, or other issues pertinent to portfolios.  In addition, the clients' broker-custodians typically provide separate custody statements on a monthly basis.
 
 
Drystone LLC serves each client pursuant to a discretionary investment management agreement with each client.  Under these agreements, Drystone LLC reserves the right to determine the specific securities and amount of securities to be bought and sold in each client account without obtaining specific client approval prior to each trade.  Drystone LLC nonetheless assures each client that all of Drystone's discretionary investment purchases and sales will be consistent with and appropriate to each client's written Statement of Investment Objectives which establishes general standing instructions and guidelines to govern Drystone's decisions for each client account.  Each client also has the opportunity to include in his/her Statement of Investment Objectives explicit standing instructions to Drystone not to purchase or sell certain securities as specified by client.
 
 
 
 
 
 
 
	Text20: Questions 12.A.3 and 12.B.
	Text21: Whenever a Drystone LLC client has not already identified a broker-custodian to provide account custody and trade execution for the account(s) for which Drystone will provide investment management services, Drystone recommends a broker-custodian based on the following criteria:
 
reasonableness of brokerage trade commissions when compared to generally prevailing levels at other broker-custodians;
speed, efficiency, consistency of brokerage trade execution;
quality (clarity, thoroughness, timeliness) of custody reports provided to clients;
quality of recordkeeping and tax reporting of custodian;
historical stability and brand name recognition of broker-custodian;
security, reliability, pricing for broker-custodian data posting to Drystone LLC's portfolio accounting software;
any research reports/services which broker-custodian offers Drystone LLC which may accrue to benefit of Drystone and all of its clients;
whether transferring assets from a client's existing custodian would necessitate a high level of asset sales and capital gains realization;
whether a particular client account requires the services of a qualified corporate trustee other than that affiliated with broker-custodian.
 
The decision to select Drystone LLC's recommended broker-custodian or an alternative broker-custodian rests with each client.  Once a client has identified the broker-custodian to be used for the account(s) which Drystone will manage, Drystone has not historically directed any securities trades for those accounts to any broker-custodian other than the one identified by client at the inception of client's relationship with Drystone LLC.  Drystone LLC does not execute securities trades through any broker-custodian in direct return for research reports/services - i.e., Drystone LLC has not initiated any so-called "soft-dollar" arrangements.  Any research reports/services forwarded by a broker-custodian to Drystone LLC are incidental to a general broker-custodian relationship broadly in place and not a primary motivating factor for any specific broker-custodian recommendation nor tied to any specific trades/trade commissions.  
 
The one criterion from which Drystone LLC derives its own specific benefit consequent to a client selecting a particular broker-custodian is where that broker-custodian is eligible to post account data directly to Drystone LLC's portfolio accounting software for free or discounted pricing versus higher pricing for other broker-custodians;  even the criterion of data posting and its cost to/ease of use for Drystone LLC is only one factor and is never the sole motivating or even a primary consideration in recommending a broker-custodian.  
 
Drystone LLC has not historically been nor is currently in a position to negotiate commission rates at any broker-custodian and therefore seeks to recommend a broker-custodian whose standard published commission schedule is low in absolute terms and reasonable relative to prevailing levels in the brokerage industry.  Lower commission rates may at any given time be obtainable from a broker-custodian other than the one recommended by Drystone LLC, but Drystone LLC seeks to address all the above criteria such that its clients receive from the Drystone-recommended broker-custodian the optimal balance of low commission rates and competence on all other criteria.
 
Drystone LLC is an independent investment counsel currently owned 100% by its Sole Member and Manager, Christopher H. Jackson, and has as its sole source of revenue the Drystone fees charged to clients as described in the answer to Question 1.D.  There will be no ownership affiliation or equity sharing of Drystone LLC with any broker-custodian which Drystone recommends.  Any broker-custodian will represent a third-party vendor, either recommended by Drystone LLC or not, and ultimately chosen by each client. 


