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Item 2. Summary of Material Changes

Since our last Form ADV Part 2 annual filing, wevéahe following material change to
report:

BigSur Wealth Management LLC is offering pool inreent purpose vehicles to
facilitate clients’ access to direct investmenengactions, such as loans, Real Estate,

equity, and others.

Consequently, we are modifying items 4, 5, 7, 8,df 13 of ADV Part 2A to reflect
the changes appropriately.



ltem 3.

Item 2.
[tem 3.
Item 4.
Iltem 5.
Item 6.
ltem 7.
Item 8.
[tem 9.

Item 10.
ltem 12.
ltem 13.
Iltem 14.
ltem 15.
Item 16.
ltem 17.
[tem 18.

Table of Contents

Summary of Material Changes............ccoovvvvieiiiiiiiiic e, 2
Table Of CONENTS.......coiiiiiiiie e 3
AdVISOIY BUSINESS.....cceiiiiiiiiiiiiiiise e e e e e e e e ee e e e e e eeeeeee e eeeeeaaesnnaa e e e e eeeaaaeaeees 4
Fees and COmMPENSAtIONL.......cooeeiiiiiiiiiiiiiiiiiiie e e e e e e e eeeeeeeneees 6
Performance-Based Fees and Side-By-Side Management..................... 9
TYPES Of CHENTS ...t 10
Methods of Analysis, Investment Strategies and Ris&f Loss................. 10
Disciplinary INfOrmation ............oooiiiiiiiiiiiii e 15
Other Financial Industry Activities and Affiliation S.........cccccvvvvvviiienennn. 15
BroKerage PraCliCeS........cuuii it e e e e e e e eeeeeeees 18
REVIEW O ACCOUNTS. ...ttt 20
Client Referrals and Other Compensation...........cccooeevveeeeeiiiiieeeeiiiiinnnns 12
@11 o o | U 22
INVEStMENT DISCIetiON.....cccvviiiiiiiiiieiie et 22
VOotiNg ClIeNt SECUMTIES .. .uuuuiiiiee e e e e e e e e 23
Financial INformation ..o 23



Item 4. Advisory Business

BSWM is a fee-based SEC-registered investment adwsth its principal place of

business located in Miami, Florida. We have beehusiness since 2007, with BigSur
Partners, LLC (hereinafter, “BSP”) as the sole airewner and with Ignacio Gabriel
Pakciarz and Rafael Maria Iribarren as indirect essrand Managers of the firm.

Total assets under our firm’s management were appetely $662,078,981.38s of
December 31, 2015, comprised of discretionary armh-discretionary assets.
Additionally, our firm provides consulting serviceas $143,462,503 of assets. The total
amount of assets under management and advisentbnti$805,541,484.68

Type of Asset: Approximate Amount ($):
Discretionary $311,590,317.89
Non-discretionary $350,488,663.43
Consulting $143,462,503.35

Our firm offers the following advisory servicesdar clients:

Portfolio Management and Portfolio Consulting Seesi

Our firm provides continuous advice to a clientating the investment of client funds
based on the individual needs of the client. Thhopersonal discussions in which goals
and objectives based on a client's particular onstances are established, we develop a
client's personal investment policy statement (“)P8d create and manage a portfolio
based on that policy. During our data-gatheringcpss, we determine the client’s
individual objectives, time horizons, risk toleran@nd liquidity needs. We may also
review and discuss a client’s prior investmentdrigtas well as family composition and
background.

We will manage advisory accounts on a discretiomarynon-discretionary basis, as
agreed with each client. We also provide portfaimsulting services where the client
will retain the ultimate responsibility for the itgpentation of any or all of our
recommendations. Portfolio consulting assets atecoonted as our firm’s assets under
management. Account supervision is guided by thed objectives of the client (such
as conservative, moderate, growth), as well asrotie@siderations, such as taxes.
Clients may impose reasonable restrictions on tmgsn certain securities, types of
securities, or industry sectors.

Based on the overall management style selectetidoglient, we will typically allocate
the client's assets among one or more third-pastgstment advisers, hedge funds and
other private funds, mutual funds, individual s&oes such as exchange traded funds,
bonds, stocks and other investment products. Riortfeeighting among third-party



investment advisers, other investments and maskebiss will be determined by each
client's individual needs and circumstances.

Use of Third-Party Managers

As part of this service, we perform professionalnagement searches of unaffiliated
investment advisers and determine which adviseng@agement style is appropriate to
each of the asset categories in the client's tedga$set allocation. Factors we consider
in making this determination include account sidgk tolerance, the opinion of each
client and the investment philosophy and particulemhe of the selected investment
adviser(s). Clients should refer to the selectestestment adviser(s) disclosure
document(s) for a full description of the serviadfered. Once we determine which
selected investment adviser(s) are most appropioatthe client, we will, as necessary,
provide the selected investment adviser(s) withctieat's IPS. Each selected investment
adviser will then create and directly manage aroaetwith the portion of the clients
assets allocated to them while our firm monitoesrtberformance.

Under our portfolio management services, if we ohetiee at any point that a particular
selected investment adviser is not providing satteiry management services to the
client, or is not managing the client's portfolloa manner consistent with the client's
IPS, we will remove the client's assets from tlthtiser and place the client's assets with
another investment adviser at our discretion. @chsour firm requests that the client
grant the firm the authority to hire and fire tletexted investment advisers on the client's
behalf and to move funds among them, as appropriate

Under our portfolio consulting services, if we ek that a particular independent
adviser is performing inadequately, or if we bediethat a different manager is more
suitable for a client's particular needs, then vilesuggest that the client contract with a
different adviser. Under this scenario, our firml a&ssist the client in selecting a new
adviser, and then monitor that adviser's perforrmanélowever, any move to a new
manager is solely at the discretion of the client.

Our firm will conduct or review appropriate dueigédnce prepared by third parties on all
independent advisers, making reasonable inquintstheir portfolio management and
compliance practices.

Private Placement Management Services

BSWM is offering pool investment purpose vehicleddacilitate clients’ access to direct
investments transactions, such as loans, Reale:stity, and others.

Interests in these pooled investment vehicles dferenl in reliance upon various
exemptions available under the securities lawgréarsactions in securities not involving
a public offering. The structures are usually ugutated closed-end investment funds
and all investors are non-US persons. BSWM mandgesinvestment vehicle on a



discretionary basis in accordance with the ternts@mditions of the Private Placement
Memoranda and/or organizational documents.

Prospective investors in the pooled investmentacletishould be aware of additional
risks, restrictions on withdrawals and redempti@ml other important information
associated with the pooled investment vehicless irfiormation is outlined in the private
placement memoranda and subscription documents,pevgpective investors should
refer to these documents for information regarditigese important additional
considerations and risk.

Services in General

Our investment recommendations are not limited ng apecific product or service
offered by a broker dealer or insurance companytber investment firm and will
primarily include advice regarding the followingstruments:

* No-load or load-waived mutual funds

* Exchange-traded funds (ETFs)

* Investment in private placement offerings and/mitied investment partnerships,
such as, hedge funds and other pooled investmeimepships

» Direct real estate investments through speciallgatad private placement
vehicles

* Equity securities
» Corporate debt securities
» Foreign issuer securities

Occasionally, client portfolio holdings may alselude the following instruments:

» Option contracts on securities

* United States government securities
» Commercial paper

» Certificates of deposit

* Municipal securities

We tailor all of our investment recommendationghe individual needs of each client.
All consulting recommendations are based on inféionagathered through telephone,
electronic and in-person discussions.

Item 5. Fees and Compensation

Portfolio Management/Portfolio Consulting Services

We use the same fee structure for Portfolio ManagegntServices and Portfolio
Consulting services. Our fee schedule below is dasea percentage of assets under



management or consultation, as appropriate (hdteindtnhe Management/Consultation
Fee), and may include an additional annual incenfee (hereinafter the "Incentive
Fee").

« Management/Consultation Fee

We will charge the Management/Consultation Fee gsem@entage of assets under
management or consultation, typically ranging frém®0% to 1.50%, based on the
complexity of the client's individual portfolio arttle size of the client's portfolio. We
will quote an exact percentage to each client bagedoth the complexity and total
dollar value of that account.

* Incentive/Performance Fee

At the end of each calendar year, for those clisntgect to an incentive/performance
fee, our firm will be entitled to an incentive fe# up to 20% of a client's account
performance above a threshold specified in the w@rdcinvestment advisory agreement
and calculated in accordance with the formula d$jgeciin the executed investment
advisory agreement.

Clients who elect to terminate their contracts Wil charged an incentive fee based on
the performance of the account for the measurimgpg@egoing back from the termination
date and pro-rated from the date on which the itnefee was last assessed.

* Fees in General

Typically, we will directly invoice clients for ouManagement/Consultation fees in
arrears or in advance (as agreed with each cliekttyimes, we may directly debit client
fees from their custodial account(s), if so deshgdhe client.

Fees and account minimums for all services are trge based upon certain criteria
(i.e. anticipated future earning capacity, antitggdafuture additional assets, dollar
amount of assets to be managed, related accowtisyrg composition, complexity of
the account, etc.). Discounts, not generally abéaél to our advisory clients, may be
offered to family members of our staff.

We may group certain related client accounts ferghrposes of determining the account
size and/or annualized fee.

Under no circumstances will we earn fees in exoéskl,200 more than six months in
advance of services rendered.

* Account Termination

Clients will have a period of five (5) business slayom the date of signing the
agreement to unconditionally rescind the agreerardtreceive a full refund of all fees.



Thereatfter, the client may terminate the agreerbgrgroviding us with a written notice
ranging from 5 to 30 days, depending on the terfnsach advisory agreement, at our
principal place of business. Upon terminationmf account, any prepaid, unearned fees
will be promptly refunded, and any earned, unpaaksfwill be due and payable.

« Mutual Fund and ETF Fees and Expenses

All fees paid to our firm for investment advisorgregices are separate and distinct from
the fees and expenses charged by mutual funds 8Rd © their shareholders. These
fees and expenses are described in each fund'pegtas. These fees will generally
include a management fee, other fund expensesa gogsible distribution fee. A client
could invest in a mutual fund or and ETF directiythout the services of our firm. In
that case, the client would not receive the sesvim®vided by us which are designed,
among other things, to assist the client in detemmgi which mutual fund or funds or
ETFs are most appropriate to each client's findnciendition and objectives.
Accordingly, the client should review both the fedwmrged by the funds and ETFs and
the fees charged by us to fully understand theé &mteount of fees to be paid by the client
and to thereby evaluate the advisory services h@iogded.

 Brokerage and Custodian Fees

In addition to advisory fees paid to our firm, dli¢ will also be responsible for all
transaction, brokerage, and custodian fees incumed part of their account
management. Please see Item 12 of this Brochunenfwortant disclosures regarding
our brokerage practices.

 Third-Party Manager Fees

Our fee is in addition to the fees charged by setethird party investment advisers for
the portion of the client's account under eachseRs direct management. Clients should
refer to the selected registered investment adsis&sclosure document (Part 2 of Form
ADV or other disclosure document in lieu of Part fay information regarding the
advisory fees charged.

Private Placement Fees

We as investment manager of these vehicles wiit&jty charge a fee as a percentage of
invested capital, typically ranging from 0.50% #,2depending on considerations such
as transaction’s complexity, work, expected retthimgd party costs, etc. We also may be
entitled to carried interest ranging from 0 to 28p&cified and calculated in accordance
with the formula in the Private Offering Memorandum

If BSWM'’s advisory client invest in these pools ame are charging “Private Placement”
fees, there will be a waiver of the “Portfolio Ma@esent Services and Portfolio
Consulting Services” fees in order to avoid doualer of fees.



Prospective investors in the pooled investmentaletishould be aware of additional
risks, restrictions on withdrawals and redempti@ml other important information
associated with the pooled investment vehicless irfiormation is outlined in the private
placement memoranda and subscription documents,pergpective investors should
refer to these documents for information regarditiggse important additional
considerations and risk.

Item 6. Performance-Based Fees and Side-By-Side Magement

As we disclosed in Item 5 of this Brochure, oumfinccepts a performance-based fee
from certain clients. Such a performance-basedidemlculated based on a share of
capital gains on or capital appreciation of theetsssf the account. Prior to September
19, 2011, to qualify for a performance-based femrgement, a client had to either
demonstrate a net worth of at least $1,500,000awe hhad at least $750,000 under
management immediately after entering into a mamagé agreement with us. Clients
entering into a management agreement with us &égtember 19, 2011, must either
demonstrate a net worth of at least $2,000,000l4diy the value of their primary
residence) of have $1,000,000 under management wsitlin order to qualify for a
performance-based fee arrangement.

Clients should be aware that performance-basedrfaagement may create an incentive
for us to recommend investments which may be nisiremore speculative than those
which would be recommended under a different feanrgement. Furthermore, since we
also have clients who do not pay performance-bfeses| we have an incentive to favor
accounts that do pay such fees because compensatigaceive from these clients is
more directly tied to the performance of their agts. Since we endeavor at all times to
put the interest of our clients first as part of 6duciary duty as a registered investment
adviser, we take the following steps to addressdtenflicts:

1. We disclose to clients the existence of all matexamflicts of interest, including
the potential for our firm and its employees tonearore compensation from
advisory clients who pay performance-based fees;

2. We collect, maintain and document accurate, corapked relevant client
background information, including the client’s fir@al goals, objectives and risk
tolerance;

3. Our management conducts regular reviews of eaehtaiccount to verify that all
recommendations made to a client are suitable ® dlent’'s needs and
circumstances;

4. We have implemented policies and procedures forafail consistent allocation of
investment opportunities among all client account;



5. We periodically compare holdings and performancealbficcounts with similar
strategies to identify significant performance disfies indicative of possible
favorable treatment; and

6. We educate our employees regarding the respongbibf a fiduciary, including
the need for having a reasonable and independsit tm the investment advice
provided to clients and equitable treatment ofcsi#nts, regardless of the fee
arrangement.

Performance-based fees will only be charged inraeecwe with the provisions of Rule
205-3 of the Investment Advisers Act of 1940 andipplicable state regulations. The
fees will not be offered to any client residingaistate in which such fees are prohibited.

The client must understand the performance-based é&method of compensation and
its risks prior to entering into a management contact with us.

Item 7. Types of Clients

Our firm primarily provides advisory services tordmn entities, trusts and high net
worth individuals. We also provide advisory seeddo U.S. high net worth individuals,
trusts, estates, charitable organizations, corporaind business entities.

Although we do not require a minimum relationshipeswe recommend a relationship
with at least $20,000,000 of assets under managesnaavisement.

Minimum subscriptions per investors in private plaent is US $200,000 subject to
lower amounts as the Director may in discretioreptc

Item 8. Methods of Analysis, Investment Strategieand Risk of Loss

Our firm employs the following types of analysisfdomulate client recommendations:

Fundamental analysis. Primarily, utilizing thirdsfy research, we attempt to measure
the intrinsic value of a security by looking at romic and financial factors (including
the overall economy, industry conditions, and tharicial condition and management of
the company itself) to determine if the companwrnslerpriced (indication it may be a
good time to buy) or overpriced (indicating it mag/ time to sell).

Fundamental analysis does not attempt to anticimaidket movements. This presents a
potential risk, as the price of a security can mapeor down along with the overall
market regardless of the economic and financialofacconsidered in evaluating the
stock.
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Technical analysis: Sometimes, we analyze paskehanovements and apply that
analysis to the present in an attempt to recogmzerring patterns of investor behavior
and to potentially predict future price movement.

Charting: In this type of technical analysis, vexiew charts of market and security
activity in an attempt to identify when the markgimoving up or down and to predict
when how long the trend may last and when thattreight reverse.

Technical analysis does not consider the underlyimgncial condition of a company.
This presents a risk in that a poorly-managed oarftially unsound company may
underperform regardless of market movement.

Mutual Fund and/or ETF Analysis: We look at thepemxence and track record of the
manager of the mutual fund or ETF in an attemptétermine if that manager has
demonstrated an ability to invest successfully cagperiod of time and in different
economic conditions. We also monitor the fund€®dFs in an attempt to determine if
they are continuing to follow their stated investmstrategy.

A risk of mutual fund and/or ETF analysis is thas, in all securities investments, past
performance does not guarantee future results.aAager who has been successful may
not be able to replicate that success in the futdneaddition, as we do not control the
underlying investments in a fund or ETF, managémifterent funds held by the client
may purchase the same security, increasing thetaishke client if that security were to
fall in value. There is also a risk that a managay deviate from the stated investment
mandate or strategy of the fund or ETF, which caulike the fund or ETF less suitable
of the client’s portfolio.

Third-Party Manager Analysis: We examine the e, expertise, investment
philosophies, and past performance of independokparty investment managers in an
attempt to determine if that manager has demosstran ability to invest over a period
of time and in different economic conditions. Wemtor the manager’'s underlying
holdings, strategies, concentrations and leveraggaat of our overall periodic risk
assessment.

A risk of investing with a third-party manager whas been successful in the past is that
he/she may not be able to replicate that succesifuture. In addition, as we do not
control the underlying investments in a third-pamganager’'s portfolio, there is also a
risk that a manager may deviate from the statedstmvent mandate or strategy of the
portfolio, making it a less suitable investment éur clients. Moreover, as we do not
control the manager’s daily business and compliapmrations, it is possible for us to
miss the absence of internal controls necessarprévent business, regulatory or
reputational deficiencies.

Risks for all forms of analysis: Our securitieslgsis method relies on the assumption
that the companies whose securities we purchassahdhe rating agencies that review
these securities, and other publicly-available eesirof information about these
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securities, are providing accurate and unbiased. dgvhile we are alert to indications
that data may be incorrect, there is always athisk our analysis may be compromised
by inaccurate or misleading information.

Our firm employs the following investment strategig® implement investment advice
given to clients:

Long-term purchases: We generally purchase sessuritith the idea of holding them in
the client's account for a year or longer. We nuy this because we believe the
securities to be currently undervalued. We mayhi® because we want exposure to a
particular asset class over time, regardless ofdlnent projection for this class.

A risk in a long-term purchase strategy is thathblding the security for this length of
time, we may not take advantages of short-termsgiiat could be profitable to a client.
Moreover, if our predictions are incorrect, a ségunay decline sharply in value before
we make the decision to sell.

Short-term purchases: At times, we may also pwelsacurities with the idea of selling
them within a relatively short time (typically agreor less). We do this in an attempt to
take advantage of conditions that we believe wolbrs result in a price swing in the

securities we purchase.

A risk in a short-term purchase strategy is thhgusd the anticipated price swing not
materialize, we are left with the option of haveagpng-term investment in a security that
was designed to be a short-term purchase, or paltgrteking a loss. In addition, this
strategy involves more frequent trading than do&sger-term strategy, and will result
in increased brokerage and other transaction-ckledsts, as well as less favorable tax
treatment of short-term capital gains for U.S.-dadeents.

Trading: At times, we purchase securities with idhea of selling them very quickly
(typically within 30 days or less). We do thisan attempt to take advantage of our
predictions of brief price swings.

A risk in a short-term purchase is the potentialdodden losses if the anticipated price
swing does not materialize. Moreover, should theicgated price swing not
materialize, we are left with the option of haveagpng-term investment in a security that
was designed to be a short-term purchase, or paltgrteking a loss. In addition, this
strategy involves more frequent trading than do&mger-term strategy, and will result
in increased brokerage and other transaction-ckledsts, as well as less favorable tax
treatment of short-term capital gains.

Short sales: Rarely, we borrow shares of a stock/dur portfolio from someone who

owns the stock on a promise to replace the sharesfoture date at a certain price. We
then sell the shares we have borrowed. On theedgupon future date, we buy the same
stock and return the shares to the original owNge engage in short selling on based on
our determination that the stock will go down incprafter we have borrowed the shares.
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If the stock has gone down since we purchasedhbaees from the original owner, we
keep the difference.

One risk in selling short is that losses are thigaky unlimited; we are obligated to
repurchase the stock no matter how much the pasechmbed. In addition, even if we
are correct in determining that the price of a Istagll decline, we run the risk of
incorrectly determining when the decline will tgdace.

Margin transactions: We may purchase stocks fdeatgortfolio with money borrowed
from a client’'s brokerage account. This allowsliant to purchase more stock than
he/she would be able to with his/her available casid allows us to purchase stock
without selling other holdings.

A risk in margin trading is that, in volatile matkesecurities prices can fall very quickly.
If the value of the securities in your account nsiwhat a client owes the broker falls
below a certain level, the broker will issue a “giarcall’, and a client will be required
to sell his/her position in the security purchaged margin or add more cash to the
account. In some circumstances, a client may tese money than he/she originally
invested.

Option writing: We may use options as an investmsnategy. An option is a
contract that gives the buyer the right, but netabligation, to buy or sell an asset (such
as a share of stock) at a specific price on orreefocertain date. An option, just like a
stock or bond, is a security. An option is alsdegivative, because it derives its value
from an underlying asset.

The two types of options are calls and puts:

A call gives us the right to buy an asset at aagerice within a specific period of time.
We will buy a call if we have determined that theck will increase substantially before
the option expires.

A put gives us the holder the right to sell an agata certain price within a specific
period of time. We will buy a put if we have detémed that the price of the stock will
fall before the option expires or we will sell a pluve have determined that the price of
the stock will increase before the option expires.

We may use options to speculate on the possilafity sharp price swing. We may also
use options to “hedge” a purchase of the underlgexrity; in other words, we may use
an option purchase to limit the potential upsidel @ownside of a security we have
purchased for your portfolio.

We typically use “covered calls”, in which we safl option on security you own. In this

strategy, you receive a fee for making the optieailable, and the person purchasing the
option has the right to buy the security from ybamagreed-upon price.
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A risk of covered calls is that the option buyeeslaot have to exercise the option, so
that if we want to sell the stock prior to the aridhe option agreement, we have to buy
the option back from the option buyer, for a polesibss.

We may use a “spreading strategy”, in which we pase two or more option contracts
(for example, a call option that you buy and a ogition that you sell) for the same
underlying security. This effectively puts you bath sides of the market, but with the
ability to vary price, time and other factors.

A risk of spreading strategies is that the abitibyfully profit from a price swing is
limited.

Private Placement Risks

The below Private Placement Risks are only apgkcabFund investors.

Principal Investment Risks: Prospective privatec@hent investors should consider the
all risk factors and special considerations assediavith investing, which may cause
some or all investors to lose money. An investnoamties substantial risk. There can be
no assurance that the investment objective antegirawill be achieved and investment
results may vary substantially over time. An innesit is only suitable for investors who
are able to bear the loss of a substantial podroaven all of their investment. There is
generally no public market for the Shares, nor iblic market expected to develop in
the future.

Liquidity Risk: Liquidity risk exists when particait investments are difficult to purchase
or sell. Securities may become illiquid under adeemarket or economic conditions
and/or due to specific adverse changes in the tiondof a particular issuer. If
investments are made in illiquid securities or sdéies become illiquid, returns may be
reduced because of the inability to sell the iliilgsecurities at an advantageous time or
price. The notes and shares should be considédicgdd|

Non-Diversified Risk: The investments are considenen-diversified because it shall
invest only in the notes. The value of an individsecurity or particular type of security
can be more volatile than the market as a wholecamdperform differently from the
value of the market as a whole. As a result, changehe market value of a single
investment could cause greater fluctuations ingerance.

No Assurance will meet Investment Objectives: Thea® be no assurance that the
private placements will achieve its investment otiyes (including any stated yield or
return or investment targets or projections), bke @b exit the investments during the
term, or that investors will not suffer losses. Ret cash flow, geographic, property type
and other targets and projections are based umnmgsions made by the investment
manager which may differ in material respects famtual outcomes.

14



Risk of Reliance on Originators: With respect te firivate placements the investment
manager will generally be reliant on the informatend disclosures furnished to it by the
originator, which may subject to fraudulent misegantation and other similar risks of
entrusting capital to unaffiliated third partieshel investment manager seeks to avoid
such risks by enforcing prudent due diligence amiddiparty verification wherever
possible but may prove unable to obtain accurdtermation from the originator under
circumstances in which the originator has limitedess to such information or provides
inaccurate information. The due diligence invegiayathat the originator carries out
with respect to any investment opportunity may meeeal or highlight all relevant facts
that may be necessary or helpful in evaluating soehstment opportunity. Moreover,
such investigation will not necessarily resulthe investment being successful.

Concentration Risk: The private placement will tgly participate in one or few
securities of one company. Therefore, the returnsildc be impaired by such
concentration if the obligor’'s particular sectardustry or geographic location were to
experience adverse business conditions or otharselevents.

Clients should understand that investing in any securities, including mutual funds,
involves arisk of loss of both income and principal.

Item 9. Disciplinary Information

Our firm has no reportable disciplinary eventsiscibse.

Item 10. Other Financial Industry Activities and Affiliations

As stated before, our firm is wholly owned by BSi#h entity which operates and
provides multifamily office services to target higbt worth clients. These services can
include the managing of non-securitized real edtatdings, the management of business
entities, including closely-held businesses, thengiof outside consultants, including
bookkeepers and bookkeeping services, attorneysteibankers, accountants, insurance
advisors, real estate management firms, and acdwoerge services that are typically
requested by family offices. Typically, BSP willarge clients separate and distinct fees
for these non-advisory services, in addition to advisory fees discussed in Iltem 5 of
this Brochure. However, BSP may, at its sole @iscn, reduce or waive some or all of
these non-advisory fees. Our firm may recommenB’8$amily-office services to our
advisory clients, and BSP may recommend our adyiservices to its family-office
clients. However, no referral fees of any kind exehanged between these two entities.

BSP is also the sole owner of BigSur Real Estat€ [thereinafter, “BSRE). BSRE may

serve a director or general partner to certaintiesticreated to provide access and
facilitate investments by BSWM clients into certa@al estate opportunities. BSRE will

not engage in the actual day-to-day managementhef Selected real property

investments.
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These non-advisory activities present a potenaaflct of interest, to the extent that our
principals and owners may receive additional corspgon as a result of recommending
family office or real estate investment servicesvated by BSP or BSRE to clients.
Potential conflicts of interest also arise to theeat that these non-advisory activities
may require a significant time commitment from qarincipals and employees, thus
limiting the amount of time they can dedicate tanagement of advisory client accounts.
Furthermore, BSWM, in terms of its real estateatotis, and private placements may
also be deemed to have constructive custody owetsasf entities for which our related
persons serve as directors or general partners.

Since we endeavor at all times to put the intecésbur clients first as part of our
fiduciary duty as a registered investment adviser ke the following steps to address
these conflicts:

1. We disclose to clients the existence of all matexamflicts of interest, including
the potential for our firm and its employees toneabmpensation from advisory
clients in addition to our advisory fees;

2. We disclose to clients that they are not obligattedourchase any additional
services from our firm or its employees;

3. We do not pay or collect referral fees from anwted persons or entities;

4. We collect, maintain and document accurate, corapketd relevant client
background information, including the client’s fir@al goals, objectives and risk
tolerance;

5. Our management conducts regular reviews of eaehtaiccount to verify that all
recommendations made to a client are suitable ® dlent’'s needs and
circumstances;

6. We require that our employees seek prior approany outside employment
activity so that we may ensure that any conflidtsterests in such activities are
properly addressed;

7. We periodically monitor these outside employmeritvdies to verify that any
conflicts of interest continue to be properly adgdied by our firm;

8. Our firm is subject to a surprise annual examimatly an independent public
accounting firm;

9. Our firm has implemented internal policies and prhges to monitor and
safeguard client funds; and
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10.We educate our employees regarding the responigbibf a fiduciary, including
the need for having a reasonable and independsit tm the investment advice
provided to clients.

BSWM, as the investment manager to pooled investwehicles, and related persons
may have economic interests in or other relatigmskwith obligors or issuers in whose

securities the pooled investment vehicles may inv@ach related persons may make
and/or hold investments in these securities andn@i, security holders, members,
managers, officers, directors, agents or emplogéasich persons may serve on boards
of directors, boards of managers or boards of mesnbe otherwise have ongoing

relationships. Additionally, related persons inwesnts may be held in different

proportions than those held by the pooled investrmehicles

BSP as Director of the supervises the conduct ®@fptholed investment vehicle’s affairs
has delegated the investment management activitieguthority to make all investment
decisions, and otherwise manage the business saftairBSWM as the investment
manager. BSP as Director, has a conflict of intebetween its fiduciary duty of the

investment vehicle, and its selection of one ofaifffliates as the investment manager.
Prospective investors must recognize that the lelhias been formed specifically to be
managed by the investment manager, and that BSPnotalye inclined to appoint any

other investment manager.

Item 11. Code of Ethics, Participation in Client Transactions and Personal
Trading

Code of Ethics Disclosure

Our firm has adopted a Code of Ethics which seat# fleigh ethical standards of business
conduct that we require of our employees, includingipliance with applicable federal

securities laws. Our Code of Ethics includes pediand procedures for the review of
quarterly securities transactions reports as w&lingial and annual securities holdings
reports that must be submitted by the firm’s acqesons. Among other things, our
Code of Ethics also requires the prior approvalany acquisition of securities in a

limited offering (e.g., private placement) or aitiai public offering. Our code provides

for oversight, enforcement and recordkeeping prorns A copy of our Code of Ethics

is available to our advisory clients and prospectients upon request to our Chief
Compliance Officer at the firm’s principal officeldress.

Our firm or individuals associated with our firm ynhuy or sell securities identical to
those recommended to or purchased for customershfEr personal accounts. In
addition, any related person(s) may have an irtteneposition in a certain security or
certain securities which may also be recommendedditent. This practice results in a
potential conflict of interest, as we may have acentive to manipulate the timing of
such purchases to obtain a better price or morerdde allocation in rare cases of
limited availability.
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We may aggregate our employee trades with cliades. In case there is a partial fill of
a particular batch order, we will allocate all therchases pro-rata, with each account
paying average price.

To mitigate these potential conflicts of interestl@nsure the fulfillment of our fiduciary
responsibilities, we have established the followiesgrictions:

1. No persons associated with our firm may buy or sedlurities for their personal
portfolio(s) where their decision is substantiadigrived, in whole or in part, by
reason of his or her employment unless the infaona also available to the
investing public on reasonable inquiry. No persassociated with our firm may
prefer his or her own interest to that of the aomis client.

2. ltis the expressed policy of our firm that no peremployed by us may purchase
or sell any security prior to a transaction(s) geimplemented for an advisory
account, and therefore, preventing such employees fbenefiting from
transactions placed on behalf of advisory accounts.

3. We maintain a list of all securities holdings farrdirm and anyone associated
with this advisory practice with access to advisoegommendations. These
holdings are reviewed on a regular basis by exesuthanagement and/or
members of the research or compliance staff.

4. We emphasize the unrestricted right of the clientiécline to implement any
advice rendered, except in situations where oun fis granted discretionary
authority.

5. All persons associated with our firm must act imadance with all applicable
Federal and State regulations governing registerezstment advisory practices.

6. Any individual not in observance of the above may dubject to disciplinary
action or termination.

Item 12. Brokerage Practices

We do not have any formal or informal soft-dollaramgements and do not receive any
soft-dollar benefits.

Typically, with respect to any portion of a clienportfolio directly managed by our firm
and/or a third-party manager, we do not requesicoept the discretionary authority to
determine the broker dealer to be used for clienbants. This means that we will not
survey or shop the brokerage market place for bgstution on a transaction-by-
transaction basis. As such, clients must direa@suto the broker dealer to be used. In
directing the use of a particular broker or deateshould be understood that we will not
have authority to negotiate commissions among wuaribrokers or obtain volume
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discounts, and best execution may not be achieltredaddition, a disparity in
commission charges may exist between the commsssibarged to the client and those
charged to other clients\ot all advisersrequiretheir clientsto direct brokerage.

For clients in need of brokerage or custodial ®&%i and depending on client
circumstances and needs, we will recommend theolisee of several broker dealers,
provided that such recommendation is consistertt wiir fiduciary duty to the client.
Our clients must evaluate these brokers before ingean account. The factors
considered by our firm when making this recommendatre the broker's ability to
provide professional services, our experience Whighbroker, the broker's reputation, and
the broker's quality of execution services and sastsuch services, and the custodial
platform provided to clients, among other factors.

Clients are not under any obligation to effect trades through any recommended broker.

Our firm may have limited brokerage discretion ome client accounts where the client
has pre-existing relationships with multiple broklealers for the same account. In such
cases, we will have the discretion to select adrdlealer from the pool of broker dealers
approved and selected by the client. All brokealeles so selected and approved by the
client must be indicated in writing on Schedule fAtlee advisory agreement. We will
typically also have full brokerage discretion oaecounts custodied with Pershing, LLC
and/or Pershing Advisor Solutions, LLC. In casdsere our firm has such limited
brokerage discretion or full brokerage discretws,will endeavor to select those brokers
or dealers which will provide the best serviceshat lowest commission rates possible.
The reasonableness of commissions is based on ithieerls ability to provide
professional services, competitive commission ratesearch and other services which
will help us in providing investment managemenv&es to clients. We may, therefore
recommend (or use) the use of a broker who providesul research and securities
transaction services even though a lower commissiap be charged by a broker who
offers no research services and minimal securititegasaction assistance. Research
services may be useful in servicing all our cliermtsd not all of such research may be
useful for the account for which the particulansaction was effected.

With respect to the use of third party investmahtisers, each such adviser may or may
not recommend broker dealers to clients, and/or ha@Ve their own policies, practices

and procedures regarding brokerage. Our firm dog¢slirectly recommend the services

of any particular broker dealer to these clientdasrthese circumstances. Clients should
refer to the disclosure document(s) of recommendddpendent registered investment
adviser(s) for information on the brokerage recomaagions, practices and policies for

those entities.

Individual investment accounts are advised by wffi€ investment advisers which may
or may not always share information or discussstiment and trade strategies. For this
reason, different portfolio managers of our firmymmet aggregate (block) trades across
different accounts. Because not all trades areeggted, some clients may receive better
prices or be beneficiaries of increased availabilitwe will aggregate (block) trade
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widely traded liquid securities where possible aviten advantageous to clients within
the same strategy or across strategies managéx Isamne portfolio manager.

Trade Aggregation

We may aggregate client trades when doing so iarddgeous to our clients. Mostly,
we will batch client transactions to receive voludiscounts and to obtain better and
more uniform pricing across client accounts. If determine that aggregation of trades
in a certain situation will be beneficial to ouretlts, transactions will be averaged as to
price and will be allocated among our clients imgartion to the purchase and sale
orders placed form each client account on any gdagn Any exceptions from the pro-
rata allocation procedure will be carefully exptdnand documented. Such exceptions
may occur due to varying cash availability acrossoants, divergent investment
objectives and existing concentrations, and ddsiravoid “odd lots,” (an amount of a
security that is less than the normal unit of tngdior that particular security).

Individual investment accounts are managed by rdiffeportfolio managers which may
or may not always share information or discussstment and trade strategies. For this
reason, different portfolio managers of our firmymmot aggregate (block) trades across
different accounts. Because not all trades areeggted, some clients may receive better
prices or be beneficiaries of increased availabilfEurthermore, it is possible that certain
securities will be bought or sold by a portfolio mager for his/her client accounts
without a similar transaction being contemplatedafoccounts managed by other portfolio
managers, even if such a transaction could be ldeit®mr these accounts. We will
attempt to minimize such instances through frequevestment Committee discussions
and firm-wide broadcasts of limited opportunity @stments, whenever feasible and
practicable.

Trade aggregation and participation in certain stvent opportunities may be limited to
the client’s selection of custodian and/or broker.

ltem 13. Review of Accounts

Portfolio Management/Portfolio Consulting

Our Investment Committee and/or Compliance Departmal continuously monitor the
underlying securities in client accounts and penfat least annual reviews of account
holdings for all clients. We will also monitor tiperformance of third-party managers on
a continuous basis. Accounts are reviewed for istarecy with client investment
strategy, asset allocation, risk tolerance andopadnce relative to the appropriate
benchmark. More frequent reviews may be triggengdhmanges in an account holder’s
personal, tax or financial status. Geopolitical andcroeconomic specific events may
also trigger reviews.

In addition to the monthly statements and confiraret of transactions that clients

receive from their broker dealer, our firm will fgplly provide monthly consolidated
account summaries and/or performance reports, @sacted for at the inception of the
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advisory relationshigClients should refer to the selected registeredstment adviser(s)
disclosure document(s) for information regarding tfature and frequency of additional
reports, if any, provided by the selected thirdyparvestment advisers.

Private Placement Management

Private Placement shareholders shall receive araudited financial statements related
to the Fund, as soon as practicable after the éedah fiscal year and no later than 120
days after the end of each fiscal year. Additignahareholders shall receive unaudited
statements on an annual basis, and annual infematecessary for completion of

federal income taxes.

We typically appoint an Administrator to perform géneral administrative tasks for the
Pools, including keeping financial records, caltola of the net asset value including
calculating investor distributions in accordancehwihe waterfall provisions of the
investment vehicle, maintaining the shareholdersteg and handling capital calls and
distributions.

Item 14. Client Referrals and Other Compensation

Our firm and/or its principal executive officers yndrom time to time, receive incentive
awards for the recommendation/introduction of ¢eriavestment products, including
but not limited to, hedge funds and other privateestment funds. The receipt of this
compensation may affect our judgment in recommeandirestments to its clients. We
generally offset a client's advisory fee by the amaf the received incentive award.

We may pay referral fees to our employees for refgradvisory clients to our firm. If a
client is introduced to us by either an affilia®dunaffiliated solicitor, we may pay that
solicitor an ongoing referral fee typically rangifigm 5% to 25% of the referred client’s
advisory fee paid to our firm.

Payment of referral fees for prospective clienenefls creates a potential conflict of

interest to the extent that such a referral is undtiased and the solicitor is, at least
partially, motivated by financial gain. Therefoseich a referral may be made even if our
advisory services are not suitable to a particaleent's needs or entering into an

advisory relationship with us is not, overall, etbest interest of the client. As these
situations represent a conflict of interest, weehastablished the following restrictions in

order to ensure our fiduciary responsibilities:

1. All such referral fees are paid in accordance wilie requirements of Rule
206(4)-3 of the Investment Advisers Act of 1940d amy corresponding state
securities law requirements;

2. Any such referral fee will be paid solely from aawestment management fee,
and will not result in any additional charge to thent;

3. If the client is introduced to us by an unaffilidtsolicitor, the solicitor, at the
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time of the solicitation, will disclose the natwghis/her/its solicitor relationship
and provide each prospective client with a copyoaf Form ADV Part 2
Brochure, together with a copy of the written discire statement from the
solicitor to the client disclosing the terms of wicitation arrangement between
our firm and the solicitor, including the compemnsatto be received by the
solicitor from us; and

4. All referred clients will be carefully screenedensure that our fees, services, and
investment strategies are suitable to their investmeeds and objectives.

Item 15. Custody

Custody is defined as any legal or actual abiligyydar firm to access client funds or
securities. Since all client funds and securigiess maintained with a qualified custodian,
we don’t take physical possession of client assétewever, because for some clients
whose assets are custodied with Pershing, we magtlgh debit fees from their custodial
accounts, our firm is deemed to have constructigtorly of client funds. As stated in
Item 10 of this Brochure, our firm may also be dedmn terms of its role as Investment
Manager, to have constructive custody over asgdtsd investors. Furthermore, due to
its real estate activities, the firm is deemeddwehcustody over the assets of entities for
which our related persons serve as directors oergémartners. We urge all of our
management clients to carefully review and complae# reviews of account holdings
and/or performance results received from us toehhbsy receive from their custodian.
Should you notice any discrepancies, please nasfyand/or your custodian as soon as
possible.

Since under current applicable regulatory integirehs we may be deemed to have
constructive custody over assets of pooled entitiesvhich our related persons serve as
directors or general partners, we seek to have ehatie pooled entities audited on an
annual basis by an independent public accountantighooth registered with and subject
to regular inspection by the Public Company AccountOversight Board (PCAOB).
We seek to send, directly or through a third patig, audited financials to each pooled
entity investor within 120 days of the applicabt®led entity’s fiscal year end.

ltem 16. Investment Discretion

For clients granting us discretionary authority determine which securities and the

amounts of securities that are to be bought or widheir account(s), we request that

such authority be granted in writing, typically timle executed investment management
agreement and/or relevant fund organizational decusa With respect to the use of

third party investment advisers, our firm does mainage these client portfolios, or this

portion of these client portfolios, in the tradited sense of the definition, rather, we

manage the managers. As such, the client may gsatite authority to hire and fire the

selected registered investment adviser(s) directly.
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Should the client wish to impose reasonable linateg on this discretionary authority,

such limitations shall be included in the executedestment advisory agreement.
Clients may change/amend these limitations as etksirSuch amendments must be
submitted to us by the client in writing.

Item 17. Voting Client Securities

As a matter of firm policy, our firm does not vgieoxies on behalf of clients. Clients
will receive their proxies and other solicitatiaisectly from their custodian or transfer
agent and retain sole responsibility for votingowéver, we may provide clients with
consulting assistance regarding proxy issues i§ tantact us with questions at our
principal place of business.

We will neither advise nor act on behalf of theeuti in legal proceedings involving
companies whose securities are held in the clie@tount(s), including, but not limited
to, the filing of “Proofs of Claim” in class actiosettlements. If desired, clients may
direct us to transmit copies of class action nesticethe client or a third party. Upon such
direction, we will make commercially reasonableod to forward such notices in a
timely manner.

ltem 18. Financial Information

Under no circumstances will we earn fees in exeéskl,200 more than six months in
advance of services rendered.
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Part 2B of Form ADV: Brochure Supplement

Ignacio Gabriel Pakciarz
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutlgnacio Pakciarz that supplements
the BigSur Wealth Management, LLC brochure. You sluld have received a copy of that
brochure. Please contact our Chief Compliance Offer if you did not receive our brochure
or if you have any questions about the contents ttis supplement.
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Item 2. Educational Background and Business Experiee

lgnacio Gabriel Pakciarz, Principal, Manager

Year of Birth: 1968
Education:

Mr. Pakciarz graduated from the University of Uragwith a degree in Economics in
1992 and from the New York University with an MBA Finance in 1996.

Business Background:

Manager, BigSur Wealth Management, LLC from 11/2@0@resent

Partner, BigSur Partners from 11/2007 to present

Engaged in the formation of BigSur Wealth ManagetmielnC, 10/2007
Managing Director, Guggenheim Investment Advisoosif 03/2004 to 12/2007
Managing Director, Deutsche Bank from 04/2001 (2003

Industry Examinations:

NASAA Series 65, Uniform Investment Advisor Law BExaation, 2004
NASAA Series 63, Uniform Securities Agent State Lakxamination, 1997
FINRA Series 7, General Securities Representatkariination, 1996

Item 3. Disciplinary Information
Mr. Pakciarz does not have any history of repogaliciplinary events.
Item 4. Other Business Activities

Mr. Pakciarz is a Partner in BigSur Partner, LL@réinafter, “BSP”), an entity which

owns BSWM and provides multifamily office servicestarget high net worth clients.

Please see Item 10 of our Form ADV Part 2 for aoloil details regarding the services
provided by this related firm.

Some of these non-advisory activities present amiatl conflict of interest, to the extent
that Mr. Pakciarz may receive additional compensa#is a result of recommending the
services of BSP to our clients. Potential cordliof interest also arise to the extent that
these non-advisory activities may require a ceriane@ commitment from Mr. Pakciarz,
thus limiting the amount of time he can dedicatentanagement of advisory client
accounts. Please refer to Item 10 of this Broclore detailed explanation of how our
firm addresses these conflicts of interest.
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Item 5. Additional Compensation

Mr. Pakciarz does not receive any additional corspgan from third parties for
providing investment advice to our clients.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfde& Iribarren determine the

general business strategy of the firm and are lyirgsponsible for all employee

supervision. They can be reached at (305) 740-6Mv. Pakciarz and Mr. Iribarren

also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmanticyg changes, and conducting periodic
testing to ensure that client objectives and mawdate being met.
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Part 2B of Form ADV: Brochure Supplement

Rafael Maria Iribarren
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1450 Brickell Avenue
Suite 2750
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutRafael Iribarren that supplements

the BigSur Wealth Management, LLC brochure. You sluld have received a copy of that
brochure. Please contact our Chief Compliance Offer if you did not receive our brochure

or if you have any questions about the contents ttis supplement.

27



Item 2. Educational Background and Business Experiee

Rafael Maria Iribarren, Principal, Manager

Year of Birth: 1973
Education:

Mr. Iribarren graduated from the Universidad Ca@mliArgentina with a degree in
Economics in 1991.

Business Background:

Manager, BigSur Wealth Management, LLC from 11/2@0@resent

Partner, BigSur Partners from 11/2007 to present

Engaged in the formation of BigSur Wealth ManagetmielnC, 10/2007

Director, Deutsche Bank Trust Company Americas faff2003 to 09/2007
Registered Representative, Deutsche Bank Secutitiesrom 06/2001 to 07/2003

Industry Examinations:

NASAA Series 65, Uniform Investment Advisor Law BExaation, 2000
NASAA Series 63, Uniform Securities Agent State Lakxamination, 2000
FINRA Series 7, General Securities Representatkarination, 2000

Professional Designations:

Mr. Iribarren earned the Chartered Financial Ama({3FA) designation in 2004. The
CFA designation is an international professionaitifteation offered by the CFA
Institute (formerly AIMR) to financial analysts wheomplete a series of three
examinations. To become a CFA charterholder catebdaust pass each of three six-
hour exams, possess a bachelor's degree (or egptivat assessed by CFA institute) and
have 48 months of qualified, professional work eigree. CFA charterholders are also
obligated to adhere to a strict Code of Ethics &tahdards governing their professional
conduct.

Item 3. Disciplinary Information

Mr. Iribarren does not have any history of repdeabsciplinary events.

Item 4. Other Business Activities

Mr. Iribarren is a Partner in BigSur Partner, LU einafter, “BSP”), an entity which
owns BSWM and provides multifamily office servicestarget high net worth clients.

Please see Item 10 of our Form ADV Part 2 for aoloil details regarding the services
provided by this related firm.
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Some of these non-advisory activities present ari@ conflict of interest, to the extent
that Mr. Iribarren may receive additional compeiwagas a result of recommending the
services of BSP to our clients. Potential cordliof interest also arise to the extent that
these non-advisory activities may require a certiar®@ commitment from Mr. Iribarren,
thus limiting the amount of time he can dedicatentanagement of advisory client
accounts. Please refer to Iltem 10 of this Brocliore detailed explanation of how our
firm addresses these conflicts of interest.

Item 5. Additional Compensation

Mr. Iribarren does not receive any additional congation from third parties for
providing investment advice to our clients.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeé Iribarren determine the

general business strategy of the firm and are lyoirgsponsible for all employee

supervision. They can be reached at (305) 740-6MV. Pakciarz and Mr. Iribarren

also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and madate being met.
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Part 2B of Form ADV: Brochure Supplement

Gerhard Herrera-Pahl
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information about Gerhard Herrera-Pahl that
supplements the BigSur Wealth Management, LLC brochire. You should have received a
copy of that brochure. Please contact our Chief Gopliance Officer if you did not receive
our brochure or if you have any questions about theontents of this supplement.
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Item 2. Educational Background and Business Experiee

Gerhard Herrera-Pahl, Investment Adviser Repretigata

Year of Birth: 1970
Education:

Mr. Herrera-Pahl graduated from Instituto TecnatogAutonomo de Mexico in 1993
with a BSC degree in Economics and Science an@96 tompleted course work for an
MSC degree in Finance.

Business Background:

Investment Adviser Representative, BigSur Wealtmdigement, LLC from 11/2012 to
present

Managing Director, Chief Investment Officer, Guggeim Partners Latin America, Inc.
from 03/2010 to 08/2012

Managing Director, Chief Investment Officer, Gughgem Investment Advisors LLC
from 03/2003 to 08/2010

Strategist, IDEA GLOBAL from 08/2001 to 01/2003

Industry Examinations:

Series 7, General Securities Representative Exaimma001

Series 66, Uniform Combined State Law Examinatifl4

Item 3. Disciplinary Information

Mr. Herrera-Pahl does not have any history of rigime disciplinary events.
Item 4. Other Business Activities

Mr. Herrera-Pahl is not engaged in any outsideriass activities.

Item 5. Additional Compensation

Mr. Herrera-Pahl's compensation is partially cogént on the number of clients and/or
amount of assets under management he solicitseanes on behalf of BWM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeéa Iribarren determine the
general business strategy of the firm and are lyoirgsponsible for all employee
supervision. They can be reached at (305) 740-6Mv. Pakciarz and Mr. Iribarren
also supervise our firm’s Investment Committee Whgresponsible for formulation and
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monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and madate being met.
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Part 2B of Form ADV: Brochure Supplement

Eduardo Barco
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutEduardo Barco that supplements the
BigSur Wealth Management, LLC brochure. You shouldhave received a copy of that
brochure. Please contact our Chief Compliance Offer if you did not receive our brochure
or if you have any questions about the contents tifis supplement.
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Item 2. Educational Background and Business Experiee

Eduardo Barco, Advisor

Year of Birth: 1961

Education:

Mr. Barco graduated from Babson College in 1983hwat Business Administration
degree. He graduated from Stanford University &ittlaster’s degree in Latin American

politics (1988) and Development Economics (1989).

Business Background:

Advisor, BigSur Wealth Management, LLC from 201 Jptesent
Managing Director, Deutsche Bank, 2000 to 2011

Investment Banker, IBS-Morgan Stanley (Andean Re&gimm 1997-1999
Managing Director, Morgan Grenfell, London from 298997

Industry Examinations:

Series 7, General Securities Representative Exaimmna001
Series 66, Uniform Combined State Law Examinat&f)9

Item 3. Disciplinary Information

Mr. Barco does not have any history of reportalgeidlinary events.
Item 4. Other Business Activities

Mr. Barco is an investor and board member in onenore Latin American companies
and may also provide advisory services to theseo#imel companies from time to time.

Item 5. Additional Compensation

Mr. Barco’s compensation is contingent on the nunabelients and/or amount of assets
under management he solicits and secures on b&EB8WM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfde& Iribarren determine the
general business strategy of the firm and are lyingsponsible for all employee
supervision. They can be reached at (305) 740-6Mv. Pakciarz and Mr. Iribarren
also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
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deliberations, overseeing all material investmanticyg changes, and conducting periodic
testing to ensure that client objectives and mawdate being met.
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Part 2B of Form ADV: Brochure Supplement

Cecilia Brandileone
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information about Cecilia Brandileone that
supplements the BigSur Wealth Management, LLC brochire. You should have received a
copy of that brochure. Please contact our Chief Gopliance Officer if you did not receive
our brochure or if you have any questions about theontents of this supplement.
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Item 2. Educational Background and Business Experiee

Cecilia Brandileone, Advisor

Year of Birth: 1973
Education:

Ms. Brandileone graduated from Florida Internatlotmiversity in 1997 with a
Bachelor’'s degree in Marketing and Management andrar in International Finance.
She also completed coursework in business adnatimtrat the Pontificia Universidade
Catolica in Sao Paulo, Brazil and in marketing ahdlacao Armando Penteado in Sao
Paulo, Brazil.

Business Background:

Advisor, BigSur Wealth Management, LLC from 02/201%0 present
Relationship Manager, Royal Bank of Canada, Miawmf2004 to 01/2015
Relationship Manager, BankBoston International, iviiom 2001 to 2004

Private Banking Assistant, BankBoston Internatipivabmi from 1998 to 2001
Accounting Assistant, TAM Parts and Logistics, Midrom 1996 to 1998

Industry Examinations:

Series 7, General Securities Representative Exaimmn&005

Item 3. Disciplinary Information

Ms. Brandileone does not have any history of regtbet disciplinary events.
Item 4. Other Business Activities

Ms. Brandileone is not engaged in any outside lmssimctivities.

Item 5. Additional Compensation

Ms. Brandileone’s compensation is contingent onnlnaber of clients and/or amount of
assets under management she solicits and secubshali of BSWM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeéa Iribarren determine the
general business strategy of the firm and are lyoirgsponsible for all employee
supervision. They can be reached at (305) 740-6Mv. Pakciarz and Mr. Iribarren
also supervise our firm’s Investment Committee Whgresponsible for formulation and
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monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and madate being met.
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Part 2B of Form ADV: Brochure Supplement

Celia Konig
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutCelia Konig that supplements the
BigSur Wealth Management, LLC brochure. You shouldhave received a copy of that
brochure. Please contact our Chief Compliance Offer if you did not receive our brochure
or if you have any questions about the contents ttis supplement.
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Item 2. Educational Background and Business Experiee

Celia Konig, Advisor

Year of Birth: 1957

Education:

Ms. Konig graduated from Baruch College, NY in 198ith a Bachelor’'s degree in

International Business Marketing. She also corepletdditional finance coursework at
New York University from 1997-2011 and in Frencindaage and civilization at

Universite de la Sorbonne, Paris from 1982-1983.

Business Background:

Advisor, BigSur Wealth Management, LLC from 02/201%0 present
Relationship Manager, Royal Bank of Canada, NewkYiam 2000 to 01/2015
Private Banking Associate , Deutsche Bank, New Yaykn 1996 to 2000

Industry Examinations:

None

Item 3. Disciplinary Information

Ms. Konig does not have any history of reportaliéeiglinary events.
Item 4. Other Business Activities

Ms. Konig is not engaged in any outside businetisiaes.

Item 5. Additional Compensation

Ms. Konig’'s compensation is contingent on the nundéelients and/or amount of assets
under management she solicits and secures on lodizEH WM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeé Iribarren determine the

general business strategy of the firm and are lyoirgsponsible for all employee

supervision. They can be reached at (305) 740-6Mv. Pakciarz and Mr. Iribarren

also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and mawdate being met.
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Federico Roussillion
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutCelia Konig that supplements the
BigSur Wealth Management, LLC brochure. You shouldhave received a copy of that
brochure. Please contact our Chief Compliance Ofer if you did not receive our brochure
or if you have any questions about the contents ttis supplement.
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Item 2. Educational Background and Business Experiee

Federico Roussillion, Advisor

Year of Birth: 1962

Education:

Mr. Roussillion graduated as an Industrial Enginieem the Instituto Tecnologico de
Buenos Aires, Argentina in 1986. He also complet®dMaster in Business
Administration degree at the Amos Tuck School BessnAdministration at Dartmouth
College in 1989.

Business Background:

Advisor, BigSur Wealth Management, LLC from 12/2Q&%resent

Senior Relationship Manager, UBS AG (Zurich, Switaed) from 10/2011 to 09/2015
Senior Relationship Manager, JP Morgan Suisse ¢, Swizerland) from 04/2003
to 09/2011

Item 3. Disciplinary Information

Mr. Roussillion does not have any history of repbk¢ disciplinary events.
Item 4. Other Business Activities

Mr. Roussillion is not engaged in any outside bessactivities.

Item 5. Additional Compensation

Mr. Roussillion’s compensation is contingent on tlenber of clients and/or amount of
assets under management she solicits and secubehali of BSWM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeé Iribarren determine the

general business strategy of the firm and are lyoirgsponsible for all employee

supervision. They can be reached at (305) 740-6MV. Pakciarz and Mr. Iribarren

also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and mawdate being met.
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Carlos Hernandez Artigas
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777
BigSur Wealth Management, LLC
1441 Brickell Avenue
Suite 1410
Miami, FL 33131

Telephone: (305) 740-6777

7/07/2016

This brochure supplement provides information aboutCelia Konig that supplements the
BigSur Wealth Management, LLC brochure. You shouldhave received a copy of that
brochure. Please contact our Chief Compliance Offer if you did not receive our brochure
or if you have any questions about the contents ttis supplement.
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Item 2. Educational Background and Business Experiee

Carlos Hernandez Artigas, Advisor

Year of Birth: 1963

Education:

Mr. Hernandez-Artigas graduated from UniversidaddPaericana, Escuela de Derecho
(“JD” equivalent in 1987) and University of TexasAastin, School of Law (“MCJ” in
1988). He received a Master of Business Administnafrom IPADE in Mexico City
(1996).

Business Background:

Advisor, BigSur Wealth Management, LLC from **** faresent

Founding partner of Forrestal Capital.

General Counsel, and Chief Legal Officer and Sacyadf the Board of Directors of
Miami, Florida based Panamerican Beverages, IiRar{amco”).

Item 3. Disciplinary Information

Mr. Hernandez does not have any history of reptetdisciplinary events.
Item 4. Other Business Activities

Mr. Hernandez is not engaged in any outside busiaesvities.

Item 5. Additional Compensation

Mr. Hernandez compensation is contingent on thebmunof clients and/or amount of
assets under management she solicits and secubehalh of BSWM.

Item 6. Supervision

As indirect owners of BSWM, Ignacio Pakciarz andfdeéa Iribarren determine the

general business strategy of the firm and are lyoirgsponsible for all employee

supervision. They can be reached at (305) 740-6MV. Pakciarz and Mr. Iribarren

also supervise our firm’s Investment Committee Whgresponsible for formulation and
monitoring of investment advice offered to cliedipcumenting investment meeting
deliberations, overseeing all material investmaiicyg changes, and conducting periodic
testing to ensure that client objectives and madate being met.
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