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The information has not been approved or verified by any government authority. 
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FORM ADV 
Part II - Page 2 

Applicant: SEC File Number: 
 
801- 

Date: 

  

1.     A.     Advisory Services and Fees.  (check the applicable boxes)       For each type of service provided, state the 
                                                                                                                       approximate % of total advisory billings from                                   
Applicant:                                                                                                     that service.  (See instruction below.)                
          (1)      Provides investment supervisory services ..........................................................................................                       % 
          (2)      Manages investment advisory accounts not involving investment supervisory services.....................                      %     
          (3)      Furnishes investment advice through consultations not included in either service described above...                      %      
          (4)      Issues periodicals about securities by subscription ..............................................................…...........                      % 
          (5)      Issues special reports about securities not included in any service described above...........................                      % 
          (6)      Issues, not as part of any service described above, any charts, graphs, formulas, or other devices 
                     which clients may use to evaluate securities.......................................................................................                       % 
           (7)      On more than an occasional basis, furnishes advice to clients on matters not involving securities...                       % 
           (8)      Provides a timing service ...............................................................................................................…                       % 
           (9)      Furnishes advice about securities in any manner not described above..........................................….                       % 
 

(Percentages should be based on applicant’s last fiscal year.  If applicant has not completed its first fiscal year, 
provide estimates of advisory billings for that year and state that the percentages are estimates.) 

_________________________________________________________________________________________________________   
                                                                                                                                                                                        Yes      No   
    B.    Does applicant call any of the services it checked above financial planning or some similar term? . . . . . . .               
 _________________________________________________________________________________________________________ 
    C.    Applicant offers investment advisory services for: (check all that apply) 
  
            (1)    A percentage of assets under management                                  (4)      Subscription fees 
            (2)    Hourly charges                                                                             (5)      Commissions 
            (3)    Fixed fees (not including subscription fees)                                (6)      Other 
_________________________________________________________________________________________________________                                                                                                                                                                                                                  
    D.    For each checked box in A above, describe on Schedule F: 
 

• the services provided, including the name of any publication or report issued by the adviser on a subscription basis or for 
a fee 

 
• applicant’s basic fee schedule, how fees are charged and whether its fees are negotiable 

 
• when compensation is payable, and if compensation is payable before service is provided, how a client may get a refund 

or may terminate an investment advisory contract before its expiration date 
                               
 2. Types of clients - Applicant generally provides investment advice to: (check those that apply) 
 
             A.    Individuals                                                        E    Trusts, estates, or charitable organizations 
             B.    Banks or thrift institutions                                F.    Corporations or business entities other than those listed above 
             C.    Investment companies                                      G.    Other (describe on Schedule F)  
             D.    Pension and profit sharing plans 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 

 
 
 
 
 
 

 
 
 

  

 
 
 

 
 
 

 
 
 
 

 
 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

3.   Types of Investments.  Applicant offers advice on the following: (check those that apply) 
 
              A.    Equity securities                                                                            H.    United States government securities 
                     (1) exchange-listed securities                                                          I.    Options contracts on: 
                     (2) securities traded over-the-counter                                                    (1) securities 
                     (3) Foreign issuers                                                                                 (2) commodities 
 
              B.    Warrants                                                                                         J.    Futures contracts on: 
              C.     Corporate debt securities (other than commercial paper)                    (1) tangibles 
                                                                                                                                    (2) intangibles 
              D.     Commercial paper 
              E.      Certificates of deposit                                                                   K.   Interests in partnerships investing in: 
              F.      Municipal securities                                                                             (1) real estate 
                                                                                                                                     (2) oil and gas interests 
              G.      Investment company securities:                                                          (3) other (explain on Schedule F) 
                       (1) variable life insurance 
                       (2) variable annuities                                                                      L.   Other  (explain on Schedule F) 
                       (3) mutual fund shares 

4.   Methods of Analysis, Sources of Information, and Investment Strategies. 
 
      A.   Applicant’s security analysis methods include: (check those that apply) 
 
      (1)            Charting                                                                             (4)                Cyclical 

      (2)            Fundamental                                                                      (5)                Other  (explain on Schedule F) 

      (3)            Technical 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       B.   The main sources of information applicant uses include: (check those that apply) 
 
      (1)             Financial newspapers and magazines                          (5)           Timing services  

      (2)             Inspections of corporate activities                               (6)           Annual reports, prospectuses, filings with the  

      (3)             Research materials prepared by others                                        Securities and Exchange Commission 

      (4)             Corporate rating services                                             (7)           Company press releases 

                                                                                                             (8)          Other  (explain on Schedule F) 

_________________________________________________________________________________________________________                                                                                                                                                                                                                  
       C.    The investment strategies used to implement any investment advice given to clients include: (check those that apply) 
 
      (1)             Long term purchases                                                       (5)              Margin transactions 
                        (securities held at least a year) 
      (2)            Short term purchases                                                        (6)              Option writing, including covered options, 
                        (securities sold within a year)                                                            uncovered options or spreading strategies 

      (3)            Trading (securities sold within 30 days)                          (7)              Other (explain on Schedule F) 

      (4)            Short sales 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

 
 
 

 

 
 

 
 

 
 
 

 

 
 

 
 
 

 
 
 

 
 
 

 
 

 
 
 
 

 
 

 
 

 

 

 

 

 

 
 



FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

5.     Education and Business Standards. 
 
        Are there any general standards of education or business experience that applicant requires of those involved in       Yes   No 
        determining or giving investment advice to clients? ...................................................................................................         

 
(If yes, please describe these standards on Schedule F) 

6.     Education and Business Background. 
        For: 

•  each member of the investment committee or group that determines general investment advice to be given to clients, or 
•  if the applicant has no investment committee or group, each individual who determines general investment advice 

                clients (if more than five, respond only for their supervisors) 
 •      each principal executive officer of applicant or each person with similar status or performing similar functions. 
         

        On  Schedule F, give the: 
        •      name                                                                              •       formal education after high school 
        •      year of birth                                                                   •       business background for the preceding five years 

7.     Other Business Activities.  (check those that apply) 
 
                A.     Applicant is actively engaged in a business other than giving investment advice. 

          B.     Applicant sells products or services other than investment advice to clients. 

C.   The principal business of applicant or its principal executive officers involves something other than providing 
          investment advice. 

 
(For each checked box describe the other activities, including the time spent on them, on Schedule F.) 

8. Other Financial Industry Activities or Affiliations.  (check those that apply) 

               A.    Applicant is registered (or has an application pending) as a securities broker-dealer.   

   B.    Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool operator 
           or commodity trading adviser. 

               C.    Applicant has arrangements that are material to its advisory business or its clients with a related person who is a: 
 
               (1)   broker-dealer                                                                       (7)    accounting firm 

               (2)   investment company                                                           (8)    law firm 

               (3)   other investment adviser                                                     (9)    insurance company or agency 

               (4)   financial planning firm                                                      (10)   pension consultant 

               (5)   commodity pool operator, commodity trading                  (11)   real estate broker or dealer 
                       adviser or futures commission merchant 

               (6)   banking or thrift institution                                                (12)   entity that creates or packages limited partnerships 
 

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.) 
                                                                                                                                                                                                Yes     No 
         D.     Is applicant or a related person a general partner in any partnership in which clients are solicited to invest?..          
 

(If yes, describe on Schedule F the partnerships and what they invest in.) 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

 
 
 

 
 

 

 
 
 
 
 

 

 
 
 
 

 

 

  



  

FORM ADV 
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Applicant: SEC File Number: 
801- 

Date: 

9.     Participation or Interest in Client Transactions. 
  
       Applicant or a related person: (check those that apply) 
 
                A.    As principal, buys securities for itself from or sells securities it owns to any client. 

                B.    As broker or agent effects securities transactions for compensation for any client. 

          C.    As broker or agent for any person other than a client effects transactions in which client securities are sold to or                                              
                        bought from a brokerage customer. 

   D.   Recommends to clients that they buy or sell securities or investment products in which the applicant or a related                                                   
            person has some financial interest. 

                 E.   Buys or sell for itself securities it also recommended to clients. 

 
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and 

 what restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)  
 

      Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or     
      prospective client upon request. 

10.    Conditions for Managing Accounts.  Does the applicant provide investment advisory services, manage                   Yes    No 
          investment advisory accounts or hold itself out as providing financial planning or some similarly termed 
          services and impose a minimum dollar value of assets or other condition for starting or maintaining an 
          account?  
 

(If yes, describe on Schedule F) 

11.     Review of Accounts.  If applicant provides investment supervisory services, manages investment advisory account,  
          or holds itself out as providing financial planning or some similarly termed services: 
 

A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and  
       triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they receive     
       from applicant on performing reviews, and number of accounts assigned each. 

 
 
 
 
 
 
 
 
          B.   Describe below the nature and frequency of regular reports to clients on their accounts. 
 
 
 
 
 
 
 
 
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 
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Part II - Page 6 

Applicant: SEC File Number: 
801- 

Date: 

12.     Investment or Brokerage Discretion.  
 
          A.     Does applicant or any related person have authority to determine, without obtaining specific client consent, the: 
                                                                                                                                                                                                 Yes   No 
                   (1)    securities to be bought or sold? ...............................................................................................................           
                                                                                                                                                                                                 Yes   No 

(2) amount of securities to be bought or sold? .......................................................................................…..    
                                                                                                                                                                                                 Yes   No 
                   (3)    broker or dealer to be used?     ................................................................................................................    
                                                                                                                                                                                                 Yes   No 
                   (4)    commission rates paid? ...........................................................................................................................            
  ________________________________________________________________________________________________________                                                                                                                                                                                                                
                                                                                                                                                                                                 Yes   No 
           B.     Does applicant or a related person suggest brokers to clients? .......................................................................           
 
                    For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4)  
                    or B, describe on Schedule F the factors considered in selecting brokers and determining the reasonableness  
                    of their commissions. If the value of products, research and services given to the applicant or a related  
                    person is a factor, describe:  
 
                    •     the products, research and services  
 
      •      whether clients may pay commissions higher than those obtainable from other brokers in return for those products           
                           and services  
 
      •       whether research is used to service all of applicant's accounts or just those accounts paying for it; and  
 
                    •       any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in      
                             return for product and research services received.  

13.       Additional Compensation. 
 
            Does the applicant or a related person have any arrangements, oral or in writing, where it:  
 
            A.      is paid cash by or receives some economic benefit (including commissions, equipment or non-research          Yes   No  
                      services) from a non-client in connection with giving advice to clients? . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

                                                                                                                                                                                                    Yes   No    

            B.      directly or indirectly compensates any person for client referrals?. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .          

(For each yes, describe the arrangements on Schedule F.) 

14.       Balance Sheet.  Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:  
 
            •        has custody of client funds or securities (unless applicant is registered or registering only with the  
                      Securities and Exchange Commission); or  
 
            •        requires prepayment of more than $500 in fees per client and 6 or more months in advance  
                                                                                                                                                                                                    Yes  No  
                     Has applicant provided a Schedule G balance sheet?..............................................................................                  
 

 

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1) 

  

  

  
 

  

  

  

  

  



Schedule F of 
FORM ADV 
Continuation Sheet for Form ADV Part II 

Applicant: SEC File Number: 
 
801- 

Date: 

 
(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
(identify) 

 
Answer 

  

 

 (Complete amended pages in full, circle amended items and file with execution page (page 1). 
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(Do not use this Schedule as a continuation sheet for Form ADV Part I or any other Schedules) 

 1. Full name of applicant exactly as stated in Item 1A of Part I of Form ADV: IRS Empl. Ident. No.: 

Item of Form 
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Answer 
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	0: Advisory Service and Fees
 
INTRODUCTION
Our clients may select from a variety of services, which we define as portfolio management services, investment consulting and financial and estate planning.
 
We provide services to you through individuals registered as investment advisor representatives (IAR) and known internally as Portfolio Managers and Advisors. Portfolio Managers and Advisors are specialists in the areas of portfolio management, investment consulting and financial and estate planning.
 
This Form ADV Part II is offered to potential and existing clients to provide an understanding of the services we provide, potential conflicts of interest and the experience and education of certain TPG personnel. Our clients include individuals, families, small to medium sized business, high net worth families, foundations, endowments and institutions.
 
PORTFOLIO MANAGEMENT SERVICES
TPG Portfolio Management Services involve gathering information about a client's current situation and future goals and needs through a process involving personal discussions, a risk survey and a review of provided information. Using the goals and objectives determined in this process, we work with the client to develop a personal investment policy statement. This statement is used as the basis for developing and managing a portfolio of securities. Our portfolio management services are guided by the goals and objectives stated on the investment policy statement.
 
Discretion
TPG manages advisory accounts with discretion. This allows the TPG portfolio manager or advisor to determine the securities to buy or sell without obtaining specific client consent. We also manage advisory accounts without discretion, meaning specific client consent must be granted prior to each transaction. Clients have an unrestricted right to decline to implement any advice issued on a non-discretionary basis.
Based on client needs, portfolios are designed and managed using a mix of securities, including:
· Individual stocks (we limit recommendations to an approved selection of Large Capitalization Growth and Value equity securities).
· Options and warrants (We limit investment discretionary clients to covered call option only)
· Individual fixed income securities (bonds).
· Mutual fund shares covering stocks, bonds and other asset classes.
· Other classes of investments: We will, on a case-by-case basis, consider other investments at your request. We are not obligated to implement other investments if we believe the investment is inconsistent with a client's investment policy statement or risk tolerance.
 
For many clients, it may be determined that an investment portfolio consisting primarily or exclusively of mutual fund shares is most appropriate. In these situations, a portfolio of no-load or load-waived mutual funds will be created and client assets will be allocated among various mutual funds taking into consideration the goals and objectives of the client and appropriate overall management style of the funds. The mutual funds will be selected from our internally screened mutual fund approved list. An approved selection of mutual funds has been created through an internal screening process.
 
The criteria used in the screening process includes the following:
· Fund performance history
 
 

	Text12: 
	0: 1A

	Text9: The Parrish Group, LLC
	Text10: 64-0950572
	Text14: 
	Text15: · Industry sector in which the fund invests
· Track record of the fund manager
· Fund's investment objectives
· Fund's management style and philosophy
· Fund's management fee structure
Portfolio weighting between funds and market sectors are monitored based upon our asset
allocation models. Restrictions In all cases, you will have the opportunity to place reasonable restrictions on the types of investments that will be made on your behalf. We reserve the right to not accept or terminate an account if we believe the restrictions imposed are not reasonable.
 
Portfolio Management Fee Schedule
TPG does not impose a minimum account size or a set minimum annual fee. TPG negotiates fees on a client-by-client basis. The exact fee charged will be stipulated within your advisory agreement with us and applies on all of the assets within the portfolio or household (it is not tiered) as defined in the agreement. Annual advisory fees are charged quarterly, in advance. There is a basic fee schedule and it is negotiable, but this is a typical fee schedule:
 
Market Value of Assets        Maximum Quarterly Fee     Maximum Annual Fee 
$10,000 to $74,999                         0.625%                              2.50% 
$75,000 to $124,999                       0.5625%                            2.25% 
$125,000 to $249,999                     0.50%                                2.00% 
$250,000 to $499,999                     0.4375%                            1.75% 
$500,000 to $999,999                     0.375%                              1.50% 
$1,000,000 and above                    0.3125%                            1.250%
 In addition, there is a performance incentive of 15% of all gains achieved on assets managed or advised on.
 
Factors we consider when determining fees include, but are not limited to, the following:
· Size of portfolio/assets under management.
· Complexity of your needs.
· Types of securities to be purchased, sold or held within the portfolio.
· The custodian used to hold your assets. (Assets held outside of our recommended custodians typically increase our costs of doing business).
· The number of non-managed assets, if any.
· If the portfolios are covered by a bundled pricing agreement.
· The extent of additional services to be provided.
· If we have been delegated proxy voting responsibility.
· If we have been granted discretionary authority. Portfolios on which we have not been granted discretionary authority (non-discretionary) will typically have higher fees than those charged on discretionary portfolios.
· If you are an employee of The Parrish Group, LLC, Parrish Media Group, LLC or The Parrish Foundation or an affiliated firm or firm of a member of the Board of Advisors, services are provided for a flat, non-negotiable fee).
o For accounts under $5 million the fee schedule ranges from: 0.45% to 1.5% (45 to 15 basis points)
o For accounts over $5 million, the fee schedule will range from: 0.20% to 0.70% (20 to 70 basis points)
Fee Payment
If authorized, we will deduct the fee from directly from the client account (directly debited). If this is selected within the advisory agreement, a statement will be sent to the client detailng the portfolio value on which the fee is based, the 
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	Text17: agreed upon percentage fee, the method of calculation of the fee and the amount due. The accuracy of this information is not verified by the custodian. If direct debiting is not selected, an invoice will be sent directly to the client due in full within 30 days.
 
Valuation of Securities
TPG utilizes a third party, TD Ameritrade (TDA) to price securities. If TDA does not provide a price on a security, the price provided by the client's custodian will be used. 
 
Portfolio Value for Fees
We charge advisory fees based upon the valuation as determined by our internal portfolio
management system which interfaces and is reconciled with the client's directed custodian. The valuation (total portfolio value) on which fees are based may be different from the value on the custodian statement (the valuation may be higher or lower).
 
INVESTMENT CONSULTING
TPG provides the following investment consulting services:
General investment consulting services. Services may include but are not limited to:
 
· Meet with clients to understand the specific and individual needs to help define investment objectives and risk tolerances.
· Draft, based upon this information, an investment policy statement (IPS).
· Review the make suggestions as to the client's current and future investment needs.
· Assist in the selection and retention of appropriate money managers or mutual funds.
· On an ongoing basis, monitor the performance of the selected money managers or mutual funds and report this performance to the client.
· Advise in regards to the retention or dismissal of any money manager or mutual fund that is being used.
· Consulting services are limited to those assets specifically identified on Schedule B of the Investment Consulting Agreement. These services will be provided until either party terminates the agreement or, if applicable, when the project is complete.
 
Consulting Fees
Fees are charged on an hourly, a fixed or a percentage of assets basis. The agreed upon fee may be more or less than other fee payment options. We may charge separately for expenses such as long distance telephone charges, travel, third party products or services necessary to provide the service, among others.
 
Hourly Fees
Hourly rates range from $75 to $450 per hour based on the knowledge and experience of the individual providing the work. Hourly fees are invoiced monthly, with payment due within 30 days of receipt of the invoice.
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	Text19: Fixed Fees
Due to the specific nature of this service, there is no range of fixed fees to disclose. The fee is determined on a client-by-client basis. Fixed fees are charged (invoiced) on a quarterly basis in advance of the service, with payment due within 30 days of the receipt of the invoice.
 
Percentage of Assets Fee
Annual fees, billed quarterly in advance of the service and prorated for accounts opened or closed during a calendar quarter, are based upon the assets consulted on. The fee will range from 0.75% to 2.5% based on the complexity of your needs, frequency and depth of reporting, analysis and manager performance plotting, among other factors (including many, but not all, of the criteria listed above under Portfolio Management Services.) Payment is due within 30 days of receipt of the invoice or can be directly debited from the client's account after Direct Debit Authorization is completed and signed.
 
Referrals to Institutional Money Managers
We do not refer clients to outside money managers. 
 
Services to Clients covered by the Employee Retirement Income Security Act of 1974 (ERISA)
We provide the following services to ERISA clients:
· Limited education and enrollment assistance. Specific and individualized investment advice is not provided to plan participants.
· Draft, review and refine the Investment Policy Statement (IPS) until the client (the plan sponsor and/or trustee) believes objectives and risk tolerances are agreed to have been met.
· Assist the trustees of the plan in determining mutual funds or other securities to make available to the plan participants.
· Meet with the trustees of the plan to review the performance of the mutual funds and other securities selected by the trustees. Recommendations will be made to the trustees who then have the sole authority to determine the course of action to take on behalf of the plan. Periodic reports will be provided as agreed upon. ·
 
We do not have discretionary authority or control over the plan assets nor discretionary authority or control over the administration of the plan. Advice is provided to the plan in the form of recommendations to the trustees. Our role is as consultant to the plan trustees. The consulting services provided are limited to those assets specifically identified on Schedule B of the executed Investment Consulting Agreement.
 
Fees
Fees charged for Investment Consulting services provided to ERISA clients are discussed under Investment Consulting Services and are provided on either an Hourly, Fixed fee or Percentage of Assets basis.
 
FINANCIAL PLANNING SERVICES
We provide advice in the form of financial planning. Financial planning services are offered on a comprehensive or a la carte (limited focus) basis. Financial plans encompass the following areas of financial concern:
· Estate Planning and Estate Goals
· Retirement Planning
· Education Planning
· Insurance Planning/Risk Management
· Investments
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	Text21: Appropriate information will be obtained through personal interviews (including a discussion of current financial status, future goals and attitude towards risk) and the review of related documents and data supplied by the client. A written financial plan may be prepared and provided. The implementation of financial plan recommendations is entirely at the discretion of the client. Financial plans are not limited in any way to products or services provided by any particular company.
 
Fees
Fees may be charged on an hourly or fixed fee basis. Once determined, the exact fee arrangement is set forth in the financial planning agreement. Fees for expenses such as long distance telephone charges, overnight delivery and travel, if required, may be charged separately as specified in the agreement.
 
Hourly Fees
Hourly rates range from $75 to $450 per hour based upon the knowledge and experience of the individual providing the work, billed in 15-minute increments.
 
Fixed Fees
Fees are typically determined by estimating the number of hours to be spent preparing the plan and then quoting a fixed price. If additional work is requested, it may be billed on an hourly basis or a fixed price basis as negotiated.
 
Total costs for financial plans, whether per hour or on a fixed basis, may range from $500 to as much as $30,000 or more. There is no “typical” plan, as services are customized to the particular needs of the client. Hourly fees will be billed monthly as the work is provided. Fixed fees will be monthly or quarterly depending upon the anticipated delivery of the plan. Other limited planning services are billed monthly.
 
Contract Termination
The Client needs to submit a 30-day written notice to terminate contract.  At receipt of contract termination notification, all work will cease on behalf of the client. Should a contract be terminated prior to the service being delivered, we will bill for work provided. In the case of prepayment of fees, the prorated refund will be based upon the hourly rate of the individuals who provided services.
 
ADDITIONAL SERVICES
Wealth Advising 
The goal of Wealth Advising is to help clients grow, preserve and protect their wealth. The integrated suite of services combines the competencies of professionals with advanced techniques and tools in tax, estate, retirement, financial and investment planning.
 
TPG professionals provide Wealth Advising services of Personal Wealth Planning, Investment Management and Estate Planning (non-tax related). TPG professionals also participate in a Insurance Solutions service, although portions of this service may be provided through arrangements with a nonaffiliated insurance agency. All other Wealth Advising services will be provided by professionals of TPG. Wealth Advising can be as broad or as narrow in scope as needed by the client. The components of Wealth Advising are as follows:
 
	Text22: 
	Text23: · Investment Management. 
o Risk tolerance, investment policy development, asset allocation analysis, performance measurement and /or TPG portfolio management.
· Estate Planning. 
o Wealth transfer needs, estate tax liability analysis and strategies, philanthropic gift strategies, family gifting, document review and asset titling review (with a client's legal counsel).
· Personal Wealth Planning
o Cash flow forecasting and budgeting
o Retirement plan distribution analysis, IRA and qualified plan consulting
o Debt refinancing and consolidation, bookkeeping and accounting, family office services
o Education planning
· Insurance Solutions
o Life insurance evaluations and strategies, asset and liability risk analysis, disability insurance assessments.
· Tax Solutions
o Income tax preparation, income tax projections, tax strategies, compliance checkups, representation before federal and state authorities, and estate tax strategies.
Fees are invoiced directly for those services provided based upon the fee schedules as documented in the advisory agreements.
 
GENERAL INFORMATION ON ADVISORY SERVICES AND FEES
Termination
All advisory agreements can be terminated upon written notification by either party. Upon a termination, the client will receive refunds of the prepaid and unearned advisory fees (prorated for the balance of the quarter, if needed). If services have been provided, and are therefore due and payable, but have yet been billed upon. you will receive an invoice with the amount due. Any transactional or custodial charges levied by the client's custodian after the termination of the advisory agreement are not the responsibility of TPG and we have no obligation to refund these fees to you.
 
Additional Costs
All fees paid to TPG for investment advisory services are separate and distinct from the fees and expenses charged by mutual funds to their shareholders. These fees and expenses are described in each fund's prospectus (please review these). These fees will generally include a management fee, other fund expenses and a possible distribution fee. Clients should review the fees charged by the fund and the fees we charge to understand the total amount of fees paid, as investments in mutual funds can be made by the client, independent of and without the services provided by TPG. Although TPG Portfolio Managers and Advisors recommend and purchase only no-load or load-waived mutual funds for client accounts, some funds held when opening an account may have imposed (or will impose) an initial or deferred sales charge. We do not participate in the sales charges charged by mutual funds. We are not compensated based on a share of capital gains upon or capital appreciation of the funds or any portion of the funds of any client. Advisory fees are charged only as described within this Schedule F.
 
Proxy Voting
We have adopted policies and procedures to ensure that proxies are voted in the client's  best interest. We only vote proxies related to securities held by portfolio management clients who provide us with specific, written authority to do so. This written authority is provided via the executed portfolio management agreement. Proxy voting responsibility is provided only to portfolio management clients.
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	Text27: In an effort to provide the best service and to meet proxy obligations, a Proxy Voting Committee has been established. The role of the committee is to make voting decisions. Institutional Shareholder Services (ISS), an independent third party, has been retained to act as an independent voting agent. ISS's role is to develop a Proxy Voting Policy, approved by the Proxy Voting Committee, and to ensure that the mechanical voting procedures are completed and documented.
 
Final voting decisions are based on a pre-established set of policy guidelines and on the recommendations of ISS, based on its independent, objective analysis. This process helps ensure that proxies voted are in the best interest of the clients (defined as in the best economic interest of the shareholders of a company) and insulates, as much as possible, voting decisions from conflicts of interest. Although we rely on the recommendations of ISS, we ultimately retain the responsibility for the votes and have the ability to override ISS vote recommendations. The Proxy Voting Committee will only do so, however, if it believes that a different vote is in the best interest of our clients. If a material conflict of interest is present that may affect our ability to vote proxies in our clients' best interest, we will follow (and not override) ISS's specific voting recommendations.
 
If securities are margined in a client account, we will not vote proxies for those margined securities. If ISS itself has a material conflict of interest present, they will recuse themselves from a vote recommendation and we will be asked to vote the ballots on ISS' system. ISS votes proxies for clients at the same custodian on an aggregated basis.
 
  Advisor may advise Client on other direct participation programs, tenant-in-common real estate, hard assets, alternative investments and direct purchase, sale or exchange of real estate.
 
 Methods of Analysis, Sources of Information and Investment Strategies
Advisor also uses proprietary computer models and indicators to monitor changing conditions and risk levels in the economy and financial markets. Multiple indicators and methods are used to reduce risk of reliance on a single indicator, system or method. Methods include economic analysis, asset class analysis, trend analysis, fundamental analysis, technical analysis, spreadsheet models, proprietary formulas and data analysis, neural networks, complex adaptive systems, sentiment indicators, and ongoing research and development including behavioral finance and natural risk management concepts. Advisor believes some of its models and methods may be unique and patentable. Advisor continues to conduct research and development in sophisticated investing strategies. Clients agree not to disclose details of any proprietary information of Advisor.
 
 EDUCATION AND BUSINESS STANDARDS
To provide advisory services to clients, we prefer Portfolio Managers, Advisors and Registered Accountants to have met all or a combination of the following standards: 
· Clean personal and regulatory background history 
· Bachelor of Arts (BA), Bachelor of Science (BS) or Master in Business Administration (MBA) college degree
· Secured the appropriate examination or professional designations to become licensed as an IAR in the states where they have a place of business as required by regulation.  These typically include one or more of the following:
o NASD Series 65 (Investment Adviser Law Examination) ·
o NASD 7 and 66 examinations
o Chartered Financial Analyst (CFA)
o Certified Financial Planner (CFP)
o Chartered Financial Consultant (ChFC)
o Certified Investment Management Analyst (CIMA)
o Certified Trust and Financial Adviser (CTFA)
o Certified Investment Management Consultant (CIMC)
o Certified Public Accountant (CPA)
o Certified Public Accountant  - Personal Financial Specialist (CPA-PFS)
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	Text29: EDUCATION AND BUSINESS BACKGROUND
 
Daryl M. Davis
Year of Birth: 1978
 
Education:
B.A. The University of North Carolina at Chapel Hill
 
Business Background:
President                                       D.I. Management, Inc.                                           2001-present
Principal/Managing Member        The Parrish Group, LLC                                        2006-present
Principal/Managing Member        Parrish Media Group, LLC                                    2006-present
Executive Director                        The Parrish Foundation                                          2007-present
Director/Vice President                PNC Bank, NA                                                       2004-2006
Board Member                             Niall Mellon Townships                                         2007-present
Finance Committee                      Dance Institute of Washington                               2006-present
Independent Committee               NCBCP                                                                   2004-present
Member                                        Association for Corporate Growth                         2006-present
Member                                        National Association of Securities Professionals   2006-present
Chairperson                                  UNC-CH BAR Hospitality & Events                     2007-present
 
OTHER BUSINESS ACTIVITIES AND AFFILIATIONS
Parrish Media Group, LLC (PMG)
PMG is a marketing and communications firm who provides services of marketing strategies for various companies in the form of brand development, brand awareness, media relations, communications, public relations, publicity, event planning and marketing.
 
The Parrish Foundation (TPF)
TPF is a charitable foundation (501(c)3) set up to focus on community initiatives in two areas:
a) Economic Development
b) Visual and Performing Arts
 
TIME SPENT ON OTHER ACTIVITIES
Employees who are affiliated with both TPG and TPF may spend up to 3% of their time with TPF, while employees who are affiliated with both TPG and PMG will spend approximately 10% of their time with PMG.
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	Text31: OTHER BUSINESS ACTIVITIES
The Parrish Group also engages in the following:
· Budgeting, cash flow and credit analysis
· Income tax planning
· College education planning
· Retirement planning
· Long term care planning
· Insurance analysis and planning
· Estate Planning
· Asset protection planning and consulting
· Business financial planning and consulting
· Executive benefits planning
· Employee benefits analysis and planning
· Real estate consulting
· Property management consulting
· Economic and market analysis consulting
· Other financial services and special projects or assignments
· Advisor does not offer or provide any legal or accounting advice
 
PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS
On occasion, the associated persons or employees of Advisor may buy or sell securities for their own accounts that have also been recommended to Clients. Any such securities transactions are likely to be insignificant in relation to the market as a whole. As a general practice, such transactions, if any, shall be executed after, or simultaneously with, related Client transactions and full disclosure of any conflict of interest is made in advance. Associated persons or employees of Advisor may invest their personal funds in securities, portfolios and products offered by or recommended by the Advisor. Records will be maintained of all securities bought or sold by Advisor, associated persons or related entities. 
 
Files of securities transactions effected for associated persons of Advisor will be maintained for review should there be
a conflict of interest. All securities transactions of related persons of Advisor will be reviewed by the principal of
 
Advisor to insure no conflicts exist with Client executions. Clients of Advisor are under no obligation to use a recommended broker/dealer or custodian in the management of their investment management account.
 
CONDITIONS FOR MANAGING ACCOUNTS
Portfolio Management Services
There is no set minimum annual fee or a minimum account size to open or maintain an account.
 
Financial Planning and Investment Consulting
As disclosed under Item 1 D, each of these services has a standard fee schedule with high and low ranges of fees for financial planning and investment consulting. These could be construed to be minimum fees.
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	Text33: REVIEWS AND REVIEWERS OF ACCOUNTS
Financial Planning Services
· Financial plans may not be reviewed, depending to the nature of the service, after the plan is delivered (in the case of a written plan) or after the service is performed (in the form of financial planning consulting). Exceptions to this include annual service contracts, if an annual update is purchased or if the client requests periodic reviews of the plan.
 
Portfolio Management Services
· Each portfolio management client's complete portfolio is provided a comprehensive review at least annually. Each account receives an indirect review by the firm's investment committee through the continual review of securities that is part of the selection of approved list securities
· Reviews are based on objectives and parameters established by the client through their individual risk tolerance survey and investment policy statements. All client materials are reviewed by Portfolio Managers or Advisors authorized to perform this function. Each reviewer handles approximately one hundred and twenty five (125) clients. This number varies office-to-office.
· The review process contains each of the following elements:
o Compare the portfolio to your goals and objectives as outlined in your investment policy statement
o Evaluate the strategy, in light of any change in circumstances
o Monitor the performance of the portfolio to appropriate indices
o Address the need to rebalance as necessary
· Account reviews may be triggered by any one or more of the following events:
o Specific client request
o Change in goals and objectives
o World, economic or market events
o Imbalance of portfolio asset allocation
o Annual Review
 
Investment Consulting
Due to the nature of this service reviews are not applicable.
 
REGULAR REPORTS PROVIDED TO CLIENTS
 
Financial Planning and Some Forms of Consulting
After the presentation of a written plan, regular reports are not provided unless we are contracted to do so. Some forms of consulting may not include a report of any kind. If contracted for, additional reporting services can be provided.
 
Portfolio Management Services
We provide portfolio management clients a quarterly report. This report is typically an account appraisal and may identify some or all of the following information: current positions, security cost basis and current market value, capital contributions and withdrawals from the account. In addition, a summary performance analysis report, which shows the portfolio rate of return, will be provided for the most recent quarter and show the return from inception of the account. In addition, taxable clients receive a realized gain and loss report for tax purposes. All reports are in the form of custodial statements and transaction confirmations received from the client's broker-dealer custodian.
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	Text35: Investment Consulting
Reports, if any, vary depending upon services provided and client request.
 
INVESTMENT OR BROKERAGE DISCRETION
 
For discretionary portfolios, Advisor has authority to determine the time, date, name, type and amount of securities to be bought and sold. For flexible portfolios, changes are made in accordance with proprietary computer models, subject to final Advisor review and approval. For custom portfolios, changes are made in accordance with Investment Management Agreement signed by Client and in accordance with any discretionary authority provided. As required or when otherwise desired, Advisor will notify Client for consent before buying or selling securities. Notice may be made by verbal, written, telephonic or electronic means. Some mutual funds or variable products charge redemption fees or contingent deferred sales charges if shares are not owned for a minimum time period or if an excessive number of transactions are made in a given time period. Advisor shall consider negative effects of such fees or charges and shall have discretion to buy, sell or exchange investments when deemed appropriate according to market conditions, investment models or Agreement. Client shall have the ability to impose reasonable restrictions on the management of Client's account, as written under Special Provisions of Agreement. When no-load mutual funds are used in Client portfolios, generally there are no transaction fees or commissions involved. Client is provided with and shall approve commission rates and other fees. Client shall voice any objections to Advisor promptly if any commissions or fees are not acceptable. For expediency, Advisor has the authority to approve any changes in commission rates or fees to be paid, which must be reasonable and competitive. Transactions for the investment management accounts of Clients of Advisor are effected through a broker/dealer recommended by the Advisor and approved by Client.
 
If Client has no preference as to the broker/dealer or custodian to be utilized in handling the execution of trades, Advisor we will recommend TD Ameritrade or AllianceBernstein as the broker/dealer. TPG and its affiliates are not registered representatives of these firms and do not receive any commissions or fees for recommending these services.
 
Such recommendation is made based on factors including reasonable and competitive commissions and fees, online and wireless trading capabilities, web site features, wide selection of no-load mutual funds and other securities, options trading, account features such as check writing, ATM cards, debit cards, nationwide branch locations for convenience, industry reputation, name recognition, personal experience, customer service, advisor support, monthly and annual statements, online statements and account downloading capabilities. 
 
If and when applicable, Client transactions will be charged according to the broker/dealer's then-current commission and fee schedule, which, while competitive, may not be the lowest in the industry. Client may be assessed transaction fees or account fees by account broker/dealer, custodian and/or product sponsors, in addition to normal and customary commissions, all of which are fully disclosed to Client. Such fees and expenses are separate and distinct from, and in addition to, any investment advisory fees or financial planning and consulting fee(s) charged by Advisor.
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