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| Advisory Business ]

Form ADV Part 2A, Item 4

Established in 2007, Global Trust Asset Management, LLC (hereinafter, “GTAM”) provides
investment management, financial planning, tax planning, estate planning, and retirement planning for
individuals, corporations, trusts, and other entities. GTAM is a fee-only firm, meaning that we do not
get compensated by commissions for sale of financial products. By being a fee-only firm, GTAM is
able to better align clients’ interests with its own. The principal owners of GTAM are Brian J. Brescia
and Edward T. Holt, Jr.

Asset Management Services:

GTAM provides asset management services to clients. The services include the following:

a. Investor Profile — GTAM consults with the client to obtain detailed financial information and
other pertinent data to determine the appropriate investment guidelines, risk tolerance, and other
factors that will assist in ascertaining the suitability of the asset management account.

b. Portfolio Management Selection — GTAM provides continuous asset management of clients’
funds. GTAM diversifies and manages clients’ portfolio. Investments are determined based upon
client’s goals, investment objectives, risk tolerance, net worth, net income, and other various
suitability factors. GTAM manages the client’s accounts on an individualized basis. Further
restrictions and guidelines imposed by clients affect the composition and performance of
portfolios. For these reasons, performance of portfolios within the same investment objective
may differ and clients should not expect that the performance of their portfolios will be identical
with the average client of GTAM.

. Performance Evaluation and Monitoring Services — GTAM furnishes performance measurement
services to its clients. At a minimum, semi-annual performance evaluation reports are provided
(or more frequently at the client’s discretion). The internal reports are intended to inform clients
as to the performance of their investments for the selected period.

d. Discretionary Authority — The client will grant GTAM discretionary authority to buy and sell
securities.

As of June 27, 2011, GTAM had $67,486,641 of assets under direct management.

Financial Planning Services:

Financial planning is a comprehensive evaluation of a client’s current and future financial state by
using currently known variables to predict future cash flows, asset values and withdrawal plans. The
key defining aspect of financial planning is that through the financial planning process, all questions,
information and analysis will be considered as they impact and are impacted by the entire financial
and life situation of the client. Clients purchasing this service will receive a written report, providing
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the client with a detailed financial plan designed to address his or her stated financial goals and
objectives.

In general, the financial plan may address any or all of the following areas of concern:

e Personal: Family records, budgeting, personal liability, estate information and financial goals.

Tax & Cash Flow: Income tax and spending analysis and planning for past, current and future
years. We will consider the impact of various investments on a client's current income tax and
future tax liability.

Death & Disability: Cash needs at death, income needs of surviving dependents, estate planning
and disability income analysis.

Retirement: Analysis of current strategies and investment plans to help the client achieve his or
her retirement goals.

Investments: Analysis of investment alternatives and their effect on a client's portfolio.

Insurance: Review of existing policies to ensure proper coverage for life, health, disability, long-
term care, liability, home and automobile.

We gather required information through in-depth personal interviews. Information gathered includes

a client's current financial status, tax status, future goals, returns objectives and attitudes towards risk.
We carefully review documents supplied by the client, including a questionnaire completed by the
client, and prepare a written report. Should a client choose to implement the recommendations
contained in the plan, we suggest the client work closely with his/her investment adviser, attorney,
accountant, insurance agent, and/or broker. Implementation of financial plan recommendations is
entirely at the client's discretion. A client may retain the services of our firm to implement his/her
financial plan recommendations.

Typically, the financial plan will be presented to the client within 90 days of the contract date,
provided that all information needed to prepare the financial plan has been promptly provided by the
client.

Clients can also receive investment advice on a more limited basis. This may include advice on only
an isolated area(s) of concern such as retirement planning, reviewing a client's existing portfolio, or
any other specific topic. Additionally, we provide advice on non-securities matters. Generally, this is
in connection with the rendering of estate planning, insurance, and/or annuity advice.

Services in General

Our investment, financial planning and consulting recommendations are not limited to any specific
product or service offered by a broker dealer or insurance company and will primarily include advice
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regarding the following instruments:

e Exchange traded funds (ETFs)

e “No-load” or “load-waived” mutual funds, including mutual funds offered by Dimensional
Fund Advisors (DFA) which follow a passive asset class investment philosophy with low
holdings turnover.

On rare occasions, we may also recommend investments in the following instruments:

e Equity and corporate debt securities
e Certificates of deposit
e United States government securities

We tailor all of our asset management, financial planning and consulting recommendations to the
individual needs of each client. All such recommendations are tailored based on information gathered
through client questionnaires, electronic communications, telephone and in-person discussions.

3
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| Fees and Compensation ]

Form ADV Part 2A, Item 5

Asset Management Services:

Annually, GTAM charges a management fee based on the amount of assets under management. The
percentage charged will not exceed 1.25% of assets under management. Billings will be made
quarterly and will be billed in arrears. The current management fee schedule is below. Please note
that for accounts with less than $500,000 of assets under management, GTAM charges 1.25%. Fees
and account minimums for these services are negotiable based upon certain criteria (i.e. anticipated
future earning capacity, anticipated future additional assets, dollar amount of assets to be managed,
related accounts, account composition, negotiations with client, etc.).

ASSETS UNDER MANAGEMENT ANNUAL MANAGEMENT FEE

Up to $2,000,000 1.00%
On the next $3,000,000 .75%
On the next $5,000,000 50%
Amounts in excess of $10,000,000 35%

Financial Planning/Consulting Services:

Typically, these services are offered free of charge. However, in order to receive our financial
planning services, clients must also elect to participate in our asset management services. This
condition may be negotiable under certain circumstances.

Fees in General:

The client may grant GTAM authority to receive payments directly from the client’s account. The
client shall grant limited authorization to GTAM to withdraw the contractually agreed upon fees from
the account. GTAM will notify the client, in writing, of the exact amount of the withdrawal and the
specific manner and basis on which the fee is calculated. The custodian of the account is advised in
writing of the limitation on GTAM’s access to the account.

We may group certain related client accounts for the purposes of determining the account size and/or
annualized fee.

Account Termination:

The contract may be terminated by either party upon 30 days written notice. Upon termination,
GTAM will charge the client a prorated fee for the time in which the client received GTAM’s

4
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services. A refund will be provided without penalty if the client terminates the contract, in writing,
within five (5) days of the contract being executed.

Mutual Fund and ETF Fees and Expenses:

All fees paid to our firm for investment advisory services are separate and distinct from the fees and
expenses charged by mutual funds and ETFs to their shareholders. These fees and expenses are
described in each fund's prospectus. These fees will generally include a management fee, other fund
expenses, and a possible distribution fee. A client could invest in a mutual fund or an ETF directly,
without the services of our firm. In that case, the client would not receive the services provided by
us which are designed, among other things, to assist the client in determining which mutual fund or
funds or ETFs are most appropriate to each client's financial condition and objectives. Moreover,

certain DFA funds may not be available to clients directly. Accordingly, the client should review
both the fees charged by the funds and ETFs and the fees charged by us to fully understand the total
amount of fees to be paid by the client and to thereby evaluate the advisory services being provided.

Brokerage and Custodial Fees

In addition to advisory fees paid to our firm, clients will also be responsible for all transaction,
brokerage, trade-away and custodial fees incurred as part of their account management. Please see
Item 12 of this Brochure for important disclosures regarding our brokerage practices.

Please note that none of GTAM'’s personnel accepts compensation for the sale of securities or
any other investment products, including service fees from the sale of mutual funds. GTAM
strives to be an independent advisor at all times and always puts the clients’ interests first.
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| Performance-Based Fees and Side-By-Side Management ]

Form ADV Part 2A, Item 6

GTAM does not accept performance-based fees of any kind.
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| Types of Clients ]

Form ADV Part 2A, Item 7

GTAM has individuals, trusts, corporations, and a VEBA as clients. A VEBA is a voluntary
employees' beneficiary association authorized by Internal Revenue Code Section 501(c)(9). VEBAs

are a special type of tax-exempt trust vehicle which provides employee benefits. GTAM has a
minimum family of accounts value of $500,000.
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| Methods of Analysis, Investment Strategies and Risk of Loss ]|

Form ADV Part 2A, Item 8

Our Investment Philosophy:

GTAM offers a program of managing assets on a discretionary basis for suitable clients. GTAM
individualizes each client’s account to his or her particular needs/goals. After an extensive interview
to determine what the client’s needs/goals are for his or her account, GTAM will prepare an
Investment Policy Statement targeting the amount of equities (broken down between large
capitalization, small capitalization, international, and emerging markets), fixed income (broken down
between core and high yield), commodities, and real estate that the account will maintain. GTAM
believes that asset class selection plays a large part of expected returns.

On the equity side, GTAM typically value tilts all of our portfolios to a certain degree. Clients’ value
tilts are different depending on facts and circumstances. GTAM measures value via a book value to
price ratio. Value stocks have outperformed growth stocks dating back to 1927. Although for any
one year, growth stocks can outperform value stocks, it is GTAM’s belief that over many years, value
stocks will outperform. As such, it is advantageous for clients to tilt their portfolios towards value.
By taking a value oriented approach, GTAM, believes that it can achieve above market rate returns.
On the fixed income side, GTAM tends to favor short-term to intermediate-term bonds. In most
instances, GTAM does not believe going out long on the maturities of bonds is beneficial to clients.
The increase in risk does not generate a large enough increase in expected returns to compensate for
this.

GTAM chooses to minimize risk whenever possible thru adequate diversification. All client accounts
will contain a wide array of equities and fixed income securities to achieve this diversification.
Furthermore, GTAM strives to invest in a multitude of global markets. By investing in a multitude of
global markets, risk is minimized as clients’ accounts are not correlated strictly with one country’s
economy. Although our clients’ accounts are well diversified, GTAM recognizes that clients’
accounts still can have a risk of loss when faced with poor market performance. GTAM’s clients
should be prepared to bear a loss if poor market conditions exist. GTAM strives to minimize all
losses in client accounts during such conditions.

GTAM further believes that the costs of investing also have a large impact on clients’ returns. As
such, GTAM is very cost conscientious when selecting investments for our clients. GTAM favors
mutual funds with very low expense ratios, no loads, and no 12b-1 fees.

Methods of Analysis:

Mutual fund and/or ETF analysis: We look at the experience and track record of the manager of the
mutual fund or ETF in an attempt to determine if that manager has demonstrated an ability to invest
over a period of time and in different economic conditions. We also look at the underlying assets in a
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mutual fund or ETF in an attempt to determine if there is significant overlap in the underlying
investments held in other funds in the client’s portfolio. We also monitor the funds or ETFs in an
attempt to determine if they are continuing to follow their stated investment strategy.

A risk of mutual fund and/or ETF analysis is that, as in all securities investments, past performance
does not guarantee future results. A manager who has been successful may not be able to replicate
that success in the future. In addition, as we do not control the underlying investments in a fund or
ETF, managers of different funds held by the client may purchase the same security, increasing the
risk to the client if that security were to fall in value. There is also a risk that a manager may deviate
from the stated investment mandate or strategy of the fund or ETF, which could make the fund or ETF
less suitable of the client’s portfolio.

Fundamental Analysis: Fundamental analysis of a business involves analyzing its income statement,
financial statements and health, its management and competitive advantages, and its competitors and
markets. Fundamental analysis school of thought maintains that markets may mis-price a security in
the short run but that the "correct” price will eventually be reached. Profits can be made by trading
the mis-priced security and then waiting for the market to recognize its "mistake" and re-price the
security. However, fundamental analysis does not attempt to anticipate market movements. This
presents a potential risk, as the price of a security can move up or down along with the overall market
regardless of the economic and financial factors considered in evaluating the stock. Therefore,
unforeseen market conditions and/or company developments may result in significant price
fluctuations that can lead to investor losses.

Risks for all forms of analysis: Our securities analysis method relies on the assumption that the
companies whose securities we purchase and sell, the rating agencies that review these securities, and
other publicly-available sources of information about these securities, are providing accurate and
unbiased data. While we are alert to indications that data may be incorrect, there is always a risk that
our analysis may be compromised by inaccurate or misleading information.

Our Investment Strateqgies:

Long-term purchases: Our advice is mostly based upon long-term investment strategies. Therefore,
we mostly purchase securities with the idea of holding them in the clients account for a year or longer.
We may do this because we want exposure to a particular asset class over time, regardless of the
current projection for this class. We may also do this because our investment approach is firmly
rooted in the belief that markets are “efficient,” and that investors’ returns are determined principally
by asset allocation decisions, not market timing or stock pricing. A risk in a long-term purchase
strategy is that, by holding the security for this length of time, we may not take advantages of short-
term trading gains that could be profitable to a client.

9
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Short-term purchases: Infrequently, we may also purchase securities with the idea of selling them
within a relatively short time (typically a year or less). We do this in an attempt to take advantage of
conditions that we believe will soon result in a price swing in the securities we purchase.

A risk in a short-term purchase strategy is that, should the anticipated price swing not materialize, we
are left with the option of having a long-term investment in a security that was designed to be a short-

term purchase, or potentially taking a loss. In addition, this strategy involves more frequent trading
than does a longer-term strategy, and will result in increased brokerage and other transaction-related
costs, as well as less favorable tax treatment of short-term capital gains.

Clients should understand that investing in any securities, including mutual funds and ETFs, involves
a risk of loss of both income and principal that a client should be prepared to bear.

10
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| Disciplinary Information ]

Form ADV Part 2A, Item 9

There have been no criminal or civil actions against GTAM or any of its personnel. Furthermore,

neither GTAM nor any of its personnel has had any violations of investment-related statutes or
regulations.
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| Other Financial Industry Activities and Affiliations ]|

Form ADV Part 2A, Item 10

Brian Joseph Brescia, Edward Thomas Holt, Jr. and Robert Wayne Hendrix are Partners at Nowlen,
Holt & Miner, P.A. (hereinafter, “NHM?”), a public accounting firm related to GTAM by virtue of
common ownership and control. Our clients may be referred to NHM and vice versa. However, no
referral fees of any kind will be paid for these referrals by either party. Our firm shares office space,
support staff, and office supplies with NHM.

These non-advisory activities present a potential conflict of interest, to the extent that these non-
advisory activities may require a significant time commitment, thus limiting the amount of time these
individuals can dedicate to management of advisory client accounts. Finally, the sharing of office
space creates significant privacy and information security challenges that we must address and
monitor on an ongoing basis.

Since we endeavor at all times to put the interest of our clients first as part of our fiduciary duty as a
registered investment adviser and take the following steps to address this conflict:

1. We disclose to clients the existence of all material conflicts of interest, including the potential

for our firm and its employees to earn compensation from advisory clients in addition to our
advisory fees;

. We disclose to clients that they are not obligated to purchase any additional services from our
firm or its employees;

. We do not pay or collect referral fees from any related persons or entities;

. We collect, maintain and document accurate, complete and relevant client background
information, including the client’s financial goals, objectives and risk tolerance;

Our management conducts regular reviews of each client account to verify that all
recommendations made to a client are suitable to the client’s needs and circumstances;

. We require that our employees seek prior approval of any outside employment activity so that
we may ensure that any conflicts of interests in such activities are properly addressed;

. We periodically monitor these outside employment activities to verify that any conflicts of
interest continue to be properly addressed by our firm;

. We educate our employees regarding the responsibilities of a fiduciary, including the need for
having a reasonable and independent basis for the investment advice provided to clients; and
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9. We have implemented appropriate privacy, information security, and investment information
sharing safeguards (physical and electronic) to ensure that our clients’ confidential, non-public
information and our investment methods, ideas, and trading information are properly

protected.
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| Code of Ethics, Participation or Interest in Client Transactions and Personal Trading ]|

Form ADV Part 2A, Item 11
Global Trust Asset Management, LLC has a written Code of Ethics that covers the following areas:

Prohibited Purchases and Sales, Insider Trading, Personal Securities Transactions, Exempted
Transactions, Prohibited Activities, Conflicts of Interest, Gifts and Entertainment, Confidentiality,
Service on a Board of Directors, Compliance Procedures, Compliance with Laws and Regulations,
Personal Securities Transactions, Procedures and Reporting, Certification of Compliance, Reporting
Violations, Compliance Officer Duties, Training and Education, Recordkeeping, Annual Review, and
Sanctions.

YOU HAVE A RIGHT TO SEE OUR CODE OF ETHICS. FOR A COPY OF THE CODE OF
ETHICS, PLEASE ASK YOUR FINANCIAL ADVISOR AT ANY TIME.

Our firm or individuals associated with our firm may buy or sell securities identical to those
recommended to or purchased for customers for their personal accounts. In addition, any related
person(s) may have an interest or position in a certain security(ies) which may also be recommended
to a client. Since we almost exclusively transact in highly liquid and widely-available securities, any
potential conflicts of interest resulting from cases of limited availability should be greatly reduced. To
further mitigate these potential conflicts of interest and ensure the fulfillment of our fiduciary
responsibilities, we have established the following restrictions:

1. No principal or employee of our firm may buy or sell securities for their personal portfolio(s)
where their decision is substantially derived, in whole or in part, by reason of his or her
employment unless the information is also available to the investing public on reasonable
inquiry. No principal or employee of our firm may prefer his or her own interest to that of the
advisory client;

It is the expressed policy of our firm that no person employed by us may purchase or sell any
security prior to a transaction(s) being implemented for an advisory account, and therefore,
preventing such employees from benefiting from transactions placed on behalf of advisory
accounts;

. We do not aggregate (batch) employee trades with client trades;
. We maintain a list of all securities holdings for our firm and anyone associated with this
advisory practice with access to advisory recommendations. These holdings are reviewed on a

regular basis;

. We emphasize the unrestricted right of the client to decline to implement any advice rendered;
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All of our principals and employees must act in accordance with all applicable Federal and
State regulations governing registered investment advisory practices; and

Any individual not in observance of the above may be subject to disciplinary action or
termination.
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| Brokerage Practices ]|

Form ADV Part 2A, Item 12

We do not have any formal soft-dollar arrangements and do not contract with any broker dealer to
receive soft-dollar benefits. This means that we do not receive research or gain access to industry
analysts or conferences in return for paying higher commissions for client trades to a particular
broker dealer.

We do not request or accept the discretionary authority to determine the broker dealer to be used for
client accounts. Clients must direct us as to the broker dealer to be used for all client securities
transactions. In directing the use of a particular broker or dealer, it should be understood that we will
not have authority to negotiate commissions among various brokers, and best execution may not be
achieved, resulting in higher transaction costs for clients. We currently require our clients to direct
our firm to use Fidelity Brokerage Services, LLC. (hereinafter, “Fidelity”) or Charles Schwab &
Company, Inc. (hereinafter, “Schwab”), unaffiliated FINRA-registered broker dealers for the
implementation of all portfolio transactions. Not all advisers require their clients to direct brokerage.

Our firm participates in the Fidelity Institutional Wealth Services Program (hereinafter, “FIWS”)
sponsored by Fidelity. While there is no direct linkage between the investment advice given to clients
and our firm’s participation in the FIWS program, we receive economic benefits which would not be
received if we did not give investment advice to clients. These benefits include: A dedicated trading
desk that services FIWS participants exclusively, a dedicated service group and an account services
manager dedicated to our firm’s accounts, access to a real-time order matching system, ability to
'block’ client trades, electronic download of trades, balances and positions, access, for a fee, to an
electronic interface with FIWS' software, duplicate and batched client statements, confirmations and
year-end summaries, the ability to have advisory fees directly debited from client accounts (in
accordance with federal and state requirements), availability of third-party research and technology, a
quarterly newsletter, access to Fidelity mutual funds, access to AdvisorChannel.com (internet access
to statements, confirmations and transfer of asset status), access to Account View (through which
clients may access their account information over the internet via our website), access to numerous
mutual fund families and mutual funds NOT affiliated with Fidelity, of which many have no
transaction fee, ability to have loads waived for our clients who invest in certain Fidelity loaded funds,
when certain conditions are met and maintained and the ability to have custody fees waived (when
negotiated by the adviser and allowed under certain circumstances).

Our firm also participates in the Schwab Institutional (SI) services program offered to independent
investment advisers by Schwab. As part of the SI program, our firm receives benefits that it would
not receive if it did not offer investment. These benefits include: receipt of duplicate client
confirmations and bundled duplicate statements; access to a trading desk serving Sl participants
exclusively; access to block trading which provides the ability to aggregate securities transactions and
then allocate the appropriate shares to client accounts; ability to have investment advisory fees
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deducted directly from client account; access, for a fee, to an electronic communication network for
client order entry and account information; receipt of compliance publications; and access to mutual
funds which generally require significantly higher minimum initial investments or are generally
available only to institutional investors.

The benefits we receive through participation in the FIWS and SI programs may depend upon the
amount of transactions directed to, or amount of assets custodied by, Fidelity and Schwab.

Participation in the FIWS and SI programs results in a potential conflict of interest for our firm, as the
receipt of the above benefits creates an incentive for us to recommend Fidelity and Schwab.
Nonetheless, we have reviewed the services of Fidelity and Schwab and recommend their services
based on a number of factors. These factors include the professional services offered, commission
rates, and the custodial platform provided to clients. While, based on our business model, we will not
seek to exercise discretion to negotiate trades among various brokers on behalf of clients, we will,
however, periodically attempt to negotiate lower commission rates for our clients with Fidelity and
Schwab.

If a client, when undertaking an advisory relationship with our firm, already has a pre-established
relationship with a broker and instructs us to execute all transactions through that broker, it should be
understood that under those circumstances, we will not have the authority to negotiate commissions,
obtain volume discounts and best execution may not be achieved. In addition, under these
circumstances a disparity in commission charges may exist between the commissions charged to other
clients since our firm may not be able to aggregate orders to reduce transaction costs or the client may
receive less favorable prices.

We reserve the right to decline acceptance of any client account for which the client directs the use of
a broker if we believe that this choice would hinder our fiduciary duty to the client and/or our ability
to service the account.

Trade Aggregation

If we determine that aggregation of trades in a certain situation will be beneficial to our clients,
transactions will be averaged as to price and will be allocated among our clients in proportion to the
purchase and sale orders placed form each client account on any given day. Any exceptions from the
pro-rata allocation procedure will be carefully explained and documented. Such exceptions may occur
due to varying cash availability across accounts, divergent investment objectives and existing
concentrations, tax considerations, investment restrictions, performance relative to the applicable
benchmark, performance relative to other accounts in the same strategy, and desire to avoid “odd
lots,” (an amount of a security that is less than the normal unit of trading for that particular security).
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| Review of Accounts ]

Form ADV Part 2A, Item 13
Asset Management Services

The securities in every client's account will be under continuous review by Brian Brescia and Edward
Holt, Jr. Also, all accounts will be formally reviewed quarterly. The review process contains each of
the following elements: A. assess client's goals and objectives; B. evaluate the strategy which has been
employed; and C. monitor the portfolio.

Account reviews may be triggered by any one or more of the following events: A. significant changes
in client's personal circumstances; B. changes in the general economy and/or tax law; C. quarterly;
and D. changes in policy limits.

All clients will receive a semi-annual report outlining their current positions, security cost basis, and
current market values. Clients also receive performance analysis reports which display the time rated
returns realized in the clients' account. The types of reporting may vary based on the clients'
circumstances.

All such reports will be in addition to monthly statements received by the client from the client's
custodian. All clients in need of a more frequent report may request that additional service.

Financial Planning/Consulting Services

We will review these client accounts as contracted for at the inception of the advisory relationship.
We will provide Financial Planning clients with a completed financial plan. We will not typically
provide additional reports unless otherwise contracted for at the inception of the advisory relationship.

For those clients engaging us for Consulting services, we will not provide any ongoing reviews or
reports beyond those specifically outlined in the advisory agreement(s).
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| Client Referrals and Other Compensation ]

Form ADV Part 2A, Item 14

GTAM does not compensate any person for client referrals.
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Form ADV Part 2A, Item 15

We urge all of our management clients to carefully review and compare their quarterly reviews of

account holdings and/or performance results received from us to those they receive from their

custodian. Should you notice any discrepancies, please notify us and/or your custodian as soon as
possible.
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| Investment Discretion ]

Form ADV Part 2A, Item 16

Global Trust Asset Management, LLC only accepts client assets on a discretionary basis. However,
this authority is limited to the investment ranges discussed in each client’s individualized Investment
Policy Statement. Global Trust Asset Management, LLC will not place any discretionary trades on a

client’s account until they have agreed to an Investment Policy Statement with the client. Should the
client wish to impose reasonable limitations on this discretionary authority, such limitations shall be
included in this written authority statement. Clients may change/amend these limitations as desired.
Such amendments must be submitted to us by the client in writing.
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| Voting Client Securities ]

Form ADV Part 2A, Item 17

With certain rare exceptions, as a matter of firm policy, we do not vote proxies on behalf of clients.
Therefore, although our firm may provide investment advisory services relative to client investment
assets, clients maintain exclusive responsibility for: (1) directing the manner in which proxies
solicited by issuers of securities beneficially owned by the client shall be voted, and (2) making all
elections relative to any mergers, acquisitions, tender offers, bankruptcy proceedings or other type
events pertaining to the client’s investment assets. Clients are responsible for instructing each
custodian of the assets to forward to the client copies of all proxies and shareholder communications
relating to the client’s investment assets. We do, however, offer consulting assistance regarding proxy
issues to clients if such assistance is sought by a client.

We will neither advise nor act on behalf of the client in legal proceedings involving companies whose
securities are held in the client’s account(s), including, but not limited to, the filing of “Proofs of
Claim” in class action settlements. If desired, clients may direct us to transmit copies of class action
notices to the client or a third party. Upon such direction, we will make commercially reasonable
efforts to forward such notices in a timely manner.
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| Financial Information ]

Form ADV Part 2A, Item 18

Global Trust Asset Management, LLC does not require any prepayments of fees from clients.
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