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| Item 2: Material Changes ]

Cornerstone Investment Services, LLC has transitioned from SEC to State registration since the
previous annual amendment filed on February 17, 2011. The material changes in this brochure are
described below. This list summarizes changes to Cornerstone Investment Services, LLC’s policies,
practices or conflicts of interests only.

Material Change Previous Brochure Location This Brochure Location
(Page Number/ltem Number) (Page Number/ltem Number)
Item 4(B) Removed last sentence. 7 7
Item 4(D) Removed description of 8 8
the Wrap Fee Program
Item 5(A) Removed last sentence
from Fixed Fees and Hourly Fees 10 10
description.
Item 5(B) Added sentence disclosing
that fees are deducted at the 11 11
custodian.
Item 8(C) Added risk disclosure for
. . 15 15
options writing.
Item 19(A) Added disclosure
explaining Mr. Nadeau and Mr.
Simmons are silent owners and 20 20
neither of them provide advice to
clients.
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