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% of total advisory billings from that service.
(See instruction below.)

Applicant:
100

(1) Provides inveStment SUPETVISOTY SETVICES:«+-+xeeesrreesutrrersutteriutteasiitaeitte sttt e et e ettt e st e et e et sneeas
(2) Manages investment advisory accounts not involving investment SUPErviSOry SEIViCes..........eouvvreeeeenunnnee
(3) Furnishes investment advice through consultations not included in either service described above...........
(4) Issues periodicals about SECUTItieS DY SUDSCIIPLION ...eevereiuiiiiiiiiiiiiiiieieeeeeteteeeeeeeeeresesssssnanerarererereeeeeeees
(5) Issues special reports about securities not included in any service described above............ooeevvevevcnnnnnnns

(6) Issues, not as part of any service described above, any charts, graphs, formulas, or other devices
which clients may use to EVAlUALE SECUTTLIES: +vtevrerererrereeeererstrtrutntitttititetititetititetittteititesseatenseatensans _—

(7) On more than an occasional basis, furnishes advice to clients on matters not involving securities............. —_—

(8) Provides @ tIMING SEIVICE. ..eeeeeiereeeeeeriiiiiiiieiiteteteeeeeeeeeeeeeeeseseaaasasasaaasarabebeeatteeeeteeeeeeeesessesssssssnannnsnrens —

OO0 O 0O000K

(9) Furnishes advice about securities in any manner not described above........coeveeriririiiiiiiiiiiiiiiiiiieieieeeeeees —

(Percentages should be based on applicant's last fiscal year. If applicant has not completed its first fiscal year, provide
estimates of advisory billings for that year and state that the percentages are estimates.)

1. A. Advisory Services and Fees. (check the applicable boxes) For each type of service provided, state the approximate

%
%
%
%
%

%
%
%
%

B. Does the applicant call any of the services it checked above financial planning or some similar term? O yes XINo

C. Applicant offers investment advisory services for: (check all that apply)

X (1) A percentage of assets under management O (4) Subscription fees
O (2) Hourly charges O (5) Commissions
O (3) Fixed fees (not including subscription fees) O (6) Other

D. For each checked box in A above, describe on Schedule F:
® the services provided, including the name of any publication or report issued by the adviser on a
subscription basis or for a fee
® applicant's basic fee schedule, how fees are charged and whether its fees are negotiable

® when compensation is payable, and if compensation is payable before service is provided, how a client
may get a refund or may terminate an investment advisory contract before its expiration date

2. Types of clients - Applicant generally provides investment advice to: (check those that apply)
A. Individuals IZl E. Trusts, estates, or charitable organizations

B. Banks or thrift institutions X r Corporations or business entities other than those

C. Investment companies listed above

O00K

D. Pension and profit sharing plans O 6. other (describe on Schedule F)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




FORM ADV Applicant: SEC File Number: Date:

Part Il - Page 3 | Eqis Capital Management 801-68642 1/14/2008
3. Types of Investments. Applicant offers advice on the following: (check those that apply)
A. Equity Securities DX H. United States government securities
X (1) exchange-listed securities I. Options contracts on:
g (2) securities traded over-the-counter | (1) securities
X (3) foreign issues | (2) commodities
D B. Warrants J. Futures contracts on:
O c Corporate debt securities O (1) tangibles
(other than commercial paper) . .

2) intangibl
O b. commercial paper . (2) intangibles
X E. Certificates of deposit K. Interests in partnerships investing in:
I:I F. Municipal securities D (1) real estate

o 2) oil and gas interest
G. Investment company securities I:I (2) oil and gas interests
. . O (3) other (explain on Schedule F)
O (1) variable life insurance
LI 2 variable annuities O L. Other (explain on Schedule F)
IZI (3) mutual fund shares
4. Methods of Analysis, Sources of Information, and Investment Strategies.

o O
o X
3 O

A. Applicant's security analysis methods include: (check those that apply)

Charting @ [ cyclical
Fundamental &) g Other (explain on Schedule F)
Technical

o X
o O

3 X
@ X

B. The main sources of information applicant uses include: (check those that apply)

Financial newspapers and magazines 4) O Timing services

Inspections of corporate activities 6) X Annual reports, prospectuses, filings with the
Securities and Exchange Commission

Research materials prepared by others @) X Company press releases

Corporate rating services ®) X Other (explain on Schedule F)

n X
o X

3 X
@ O

C. The investment strategies used to implement any investment advice given to clients include: (check those that apply)

Long term purchases %) O Margin transactions

(securities held at least a year)

Short term purchases ©6) O Option writing, including covered options, uncovered
(securities sold within a year) options or spreading strategies

Trading (securities sold within 30 days) @) D Other (explain on Schedule F)

Short sales

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).
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5. Education and Business Standards.

Are there any general standards of education or business experience that applicant requires of those Yes No

involved in determining or giving investment advice to clients? X X
(If yes, describe these standards on Schedule F.)

6. Education and Business Background.
For:
® cach member of the investment committee or group that determines general investment advice to be given to clients, or

if the applicant has no investment committee or group, each individual who determines general investment advice given
to clients (if more than five, respond only for their supervisors)

® cach principal executive officer of applicant or each person with similar status or performing similar functions.
On Schedule F, give the:

® name ® formal education after high school

® vyear of birth ® Dbusiness background for the preceding five years

7. Other Business Activities. (check those that apply)

[J A. Applicant is actively engaged in a business other than giving investment advice.
[J B. Applicant sells products or services other than investment advice to clients.

[ C. The principal business of applicant or its principal executive officers involves something other than providing
investment advice.

(For each checked box describe the other activities, including the time spent on them, on Schedule F.)

8. Other Financial Industry Activities or Affiliations. (check those that apply)

D A. Applicant is registered (or has an application pending) as a securities broker-dealer.

[C] B. Applicant is registered (or has an application pending) as a futures commission merchant, commodity pool
operator or commodity trading adviser.

C. Applicant has arrangements that are material to its advisory business or its clients with a related person who is a:
(1) broker-dealer (7) accounting firm
(2) investment company (8) law firm
(3) other investment adviser (9) insurance company or agency

(4) financial planning firm (10) pension consultant

Ooooao
OooOoo0ono

(5) commodity pool operator, commodity trading (11) real estate broker or dealer

adviser or futures commission merchant

[] (6) banking or thrift institution O (12) entity that creates or packages limited partnerships

(For each checked box in C, on Schedule F identify the related person and describe the relationship and the arrangements.)

D. Is applicant or a related person a general partner in any partnership in which clients are Yes  No
solicited t INVESL? . . .. .o D g

(If yes, describe on Schedule F the partnerships and what they invest in.)

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).
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9. Participation or Interest in Client Transactions.

Applicant or a related person: (check those that apply)

A. As principal, buys securities for itself from or sells securities it owns to any client.
B. As broker or agent effects securities transactions for compensation for any client.

C. As broker or agent for any person other than a client effects transactions in which client securities are sold to
or bought from a brokerage customer.

D. Recommends to clients that they buy or sell securities or investment products in which the applicant or a related

O OO0

person has some financial interest.
X E Buys or sells for itself securities that it also recommends to clients.
(For each box checked, describe on Schedule F when the applicant or a related person engages in these transactions and what

restrictions, internal procedures, or disclosures are used for conflicts of interest in those transactions.)

Describe, on Schedule F, your code of ethics, and state that you will provide a copy of your code of ethics to any client or

prospective client upon request.

10. Conditions for Managing Accounts. Does the applicant provide investment supervisory services, manage investment
advisory accounts or hold itself out as providing financial planning or some similarly termed services Yes No
and impose a minimum dollar value of assets or other conditions for starting or maintaining an account? IZI E
(If yes, describe on Schedule F.)

11. Review of Accounts. If applicant provides investment supervisory services, manages investment advisory accounts,
or holds itself out as providing financial planning or some similarly termed services:
A. Describe below the reviews and reviewers of the accounts. For reviews, include their frequency, different levels, and

triggering factors. For reviewers, include the number of reviewers, their titles and functions, instructions they
receive from applicant on performing reviews, and number of accounts assigned each.

See Schedule F for details

B. Describe below the nature and frequency of regular reports to clients on their accounts.
See Schedule F for details

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).
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12. Investment or Brokerage Discretion.

A. Does applicant or any related person have authority to determine, without obtaining specific client consent, the:

Yes No
(1) securities to be bought or SOIA? . . ... ... e O X

Yes No
(2) amount of the securities to be bought or sold? . ... .. .. .. . O X

Yes No
(3) broker or dealer to be USEd? . . ... ...\ttt I:I E

Yes No
(4) commission rates Pald? . . ... ...t e D IZI

Yes No
B. Does applicant or a related person suggest brokers to clients? . ........... ... ... ... . ... |

For each yes answer to A describe on Schedule F any limitations on the authority. For each yes to A(3), A(4) or B,
describe on Schedule F the factors considered in selecting brokers and determining the reasonableness of their commissions.
If the value of products, research and services given to the applicant or a related person is a factor, describe:

® the products, research and services

® whether clients may pay commissions higher than those obtainable from other brokers in return for those products
and services

® whether research is used to service all of applicant's accounts or just those accounts paying for it; and

® any procedures the applicant used during the last fiscal year to direct client transactions to a particular broker in
return for products and research services received.

13. Additional Compensation.

Does the applicant or a related person have any arrangements, oral or in writing, where it:

A. is paid cash by or receives some economic benefit (including commissions, equipment or non-research Yes  No
services) from a non-client in connection with giving advice to clients? ............... ... .. ... ....... I:I E

Yes No

B. directly or indirectly compensates any person for client referrals?. . .......... ... ... ... ... ... X X

(For each yes, describe the arrangements on Schedule F.)

14. Balance Sheet. Applicant must provide a balance sheet for the most recent fiscal year on Schedule G if applicant:

® has custody of client funds or securities (unless applicant is registered or registering only with the
Securities and Exchange Commission); or
® requires prepayment of more than $500 in fees per client and 6 or more months in advance

Yes No
Has applicant provided a Schedule G balance sheet? ........... ... ... .. D g

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




Schedule F of Applicant: SEC File Number: Date:
Form ADV
Continuation Sheet for Form ADV Part Il Eqis Capital 801-68642 1/14/2008
Management

(Do not use this Schedule as a continuation sheet for Form ADV Part | or any other schedules.)

1. Full name of applicant exactly as stated in Item 1A of Part | of Form ADV: IRS Empl. Ident. No.:
Eqis Capital Management 68-0540584

Item of Form

Answer

Item 1. A. (1)

The Registrant provides investment advisory services under a solicitor’s platform using a multi-manager, multi-disciplined approach
that is intended to meet client's individual needs through the Eqis Program (“Program™), including the creation, monitoring and
maintenance of various Model Portfolios. These services are offered in the form of managed accounts to individuals, corporations,
retirement plans, banks, trusts and other entities. Eqis Capital provides investment advisory services to its clients through a wrap fee
program (_Program_). As the sponsor of the Program, Registrant is responsible for: (i) assisting clients in developing an investment
strategy to meet their investment objectives, (ii) identifying an appropriate asset allocation model for the client’s Program account,
(i) investing and monitoring the client’s Program account across those Model Manager Portfolios and investments comprising the
client’s Program account, and (iv) facilitating the execution of brokerage model manager transactions through Foliofn Clearing. The
Registrant takes proper care in the due diligence, selection and monitoring of investments, and internal and external model managers
participating in the Program.

Eqis charges an annual _Wrap-Fee_ for participation in the Program. The Wrap-Fee is made up of two separate and distinctive parts,
but charged to the client as one fee. The two parts are as follows: Part 1 the Eqis Program Fee, and Part 2 the Financial Professional
Fee (_FP_ fee). Both parts are detailed below. The Wrap-Fee will be charged as a percentage of assets under management on a
blended fee schedule. Clients will be invoiced and fees will be directly debited from client accounts after the end of each calendar
month. Where there is not enough cash or funds in an account to pay a fee, the account will be rebalanced so as to generate a
sufficient level of cash or funds to meet this expense. .As part of this agreement you authorize the Clearing Firm (FolioFn) to deduct
the Wrap-Fees from your account as directed by Eqis. The fee calculation will be based on the average closing market value of the
assets in the client’s Program account over the previous calendar month. Value is calculated as the market value, or fair market value
in the absence of market value, plus any credit balance or minus any debit balance. Each client Program Account is mutually
exclusive for purposes of determining the declining fee schedule. Your Egis account may contain investments that charge a separate
fee not included within the Wrap-Fee.

The maximum Wrap-Fee (inclusive of parts 1 and 2) charged to clients is as follows:

Assets Under Management MAXIMUM Annual Fee (%)
First $100,000 Up to 2.45%*
Next $150,000 Up to 2.35%*
Next $250,000 Up to 2.25%*
Next $2,000,000 Up to 2.15%*
Amounts Over $2,500,000 Up to 2.05%*

* The actual Wrap-Fee charged to each client will depend in part on the negotiated _Financial Professionals_ Fee, as detailed in Part
2 below. The exact Financial Professional fee charged to you will be specified in section #9 (Financial Profession’s Report) of this
Account Application. Similar advisory services may be available from other registered investment advisers for similar or lower fees.

In addition to the Wrap-Fee charged by Eqis, clients may also be charged, at the Financial Professional’s discretion, an additional
Initial Consulting Fee (_IC_ fee) of up to 1% of the initial investment, and of any subsequent investments. The Initial Consulting Fee
compensates the Financial Professional for gathering and communicating clients_ financial information, as well as assisting in the
manager selection process from the Eqis Contracted manager list. The Initial Consulting Fee of up to 1% will be deducted upon the
deposit of cash, securities or any instrument of value into the client’s Program Account at the end of the month in which the deposits
were received, and will be paid in full to the Financial Professional’s firm. The Initial Consulting Fee will not be assessed until the
program account has been established for five days. The Initial Consulting Fee may be reduced or waived at the Financial
Professional’s discretion. The Initial Consulting Fee will be considered fully earned upon deduction of the Initial Consulting Fee
from the client’s Program Account.

Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




The Maximum combined Wrap-Fee and I1C-Fee during the first year of program participation is as follows:

Assets Under Management
First $100,000

Next $150,000

Next $250,000

Next $2,000,000

Amounts Over $2,500,000

MAXIMUM First Year Fee (%)
Up to 3.45%*
Up to 3.35%*
Up to 3.25%*
Up to 3.15%*
Up to 3.05%*

* The actual First year Fee charged to each client will depend in part on the negotiated _Financial Professionals_ Fee, as detailed in
Part 2 below, as well as the Initial Consulting Fee charged by the Financial Professional. The exact Financial Professional fee and
Initial Consultation Fee charged to you will be specified in section #9 (Financial Profession’s Report) of this Account Application.
Similar advisory services may be available from other registered investment advisers for similar or lower fees.

BREAKDOWN OF WRAP-FEE
Part 1, Program Fee

The Eqis Program Fee will be charged as a percentage of assets under management on a blended fee schedule. There are three
options that determine the Program Fee. Option 1 (All Eqis) includes an account comprised of portfolios managed solely by Eqis.
Option 2 (Multi Manager) includes managers other than Eqis (i.e., managers contracted by Eqis), but not excluding Eqgis. Option 3
(Managed ETF) includes only exchange traded funds (ETF's) and no individual stocks or contracted managers. It will be up to the
client and their Financial Professional to determine whether Option 1, Option 2 or Option 3 is best for the client’s particular
circumstances.

If client invests in an All Eqis Managed account, the Program Fee will be:

Assets Under Management

MAXIMUM Annual Fee (%)

First $250,000 Up to 0.75%*
Next $250,000 Up to 0.65%*
Next $1,500,000 Up to 0.55%*
Next $3,000,000 Up to 0.45%*
Amounts Over $5,000,000 Up to 0.35%*

If client invests in a Multi Manager Managed account, the Program Fee will be:

Assets Under Management

MAXIMUM Annual Fee (%)

First $100,000 Up to 0.95%*
Next $150,000 Up to 0.85%*
Next $250,000 Up to 0.75%*
Next $2,000,000 Up to 0.65%*
Amounts Over $2,500,000 Up to 0.55%*

If client invests in an Managed EFT account, the Program Fee will be:

Assets Under Management

MAXIMUM Annual Fee (%)

First $250,000 Up to 0.75%*
Next $250,000 Up to 0.65%*
Next $1,500,000 Up to 0.55%*
Next $3,000,000 Up to 0.45%*
Amounts Over $5,000,000 Up to 0.35%*

Part 2, Financial Professional Fee

The Financial Professional Fee is the portion of the overall Wrap Fee that is used to compensate the Financial Professional. The
services that the Financial Professional will be compensated for include: introducing clients to Eqis, gathering and communicating
clients_ financial information, assisting in the manager selection process from the Eqis approved manager list, acting as a liaison
between Eqis and clients, staying in contact with clients and informing Eqis of any material changes in clients_ financial picture, and
other various clerical or administrative duties. The Financial Professional Fee is negotiated between the client, the Financial
Professional and Eqis. The Financial Professional Fees shall under no circumstances exceed 1.5% per annum. The client may be able
to negotiate a higher or lower Financial Professional Fee based on the individual Financial Professional that introduces the client to
the program.

Other Wrap-Fee Details

The Wrap-Fee includes the Eqis Program Fee that covers all advisory fees, brokerage costs, online performance reporting costs, third

| Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




party custodial fees, exchange fees, transfer taxes, and any fees that Eqis pays to a third party in conjunction with marketing the
program (i.e. internal or external wholesalers or platform inclusion fees). In addition, the Wrap-Fee is inclusive of the Financial
Professional Fee. The Wrap-Fee does not include certain administrative fees; for example, wire transfers, annual charges for qualified
accounts, or certificate issues. A minimum of $25,000 of assets under management is required to participate in this program.
Securities transactions affected for the clients_ accounts may also include, mark-ups, mark-downs, or dealer spreads to market makers
or other principals from whom securities were obtained by FolioFn. These mark-ups, mark-downs, or dealer spreads will be retained
by the market maker or other principal and will not be credited or reimbursed to the client’s account.

Some of the model portfolios available to clients are managed by employees and/or principals of Eqgis. Managers of these model
portfolios are paid salary by Eqis and therefore do not directly receive any particular percentage of the wrap fee. Other model
portfolios are managed by managers who are not employees or principals of Eqis. These outside managers that are contracted by
Eqis receive a percentage of assets under management as compensation. Outside manager compensation is negotiated and based on
the asset class, equity style, and tenure of manager, among other various criteria judged by Eqis to be important. Contracted Manager
compensation is included in the Wrap-Fee of Option 2.

Any client may terminate their participation in the Program within five (5) days of entering into the Asset Management Services
Agreement with Registrant without penalty or payment of fees of any kind upon written notice to Registrant. Thereafter, a client may
terminate their participation in the Program at any time, upon 15 day written notification to Registrant (certain administrative fees
may apply, such as those imposed by the government or Foliofn Clearing. In addition any unpaid wrap-fees owed to the Registrant for
any portion of the preceding billing period, upon termination of the program will be deducted from client program account before the
client program account is closed).

Social Exclusions and Investment Restrictions.

Clients in working with their Financial Professionals may place reasonable restrictions (i.e., social exclusions or specific securities
restrictions) when establishing or making subsequent changes to their Program accounts. Such exclusions or restrictions, however,
may not be placed on the underlying securities within an exchanged traded fund or other forms of investment companies. The
Registrant will not substitute nor request the Model Manager to substitute another security for those which have been restricted. Any
resulting gap will be filled by investing proportionately across the other securities in the model. The performance of accounts with
restrictions may differ from accounts without restrictions, possibly producing lower overall results. As securities to be excluded are
added to our system, the administration of this change will be on a forwardlooking or prospective basis. Thus, preexisting positions in
such securities will continue to be held in the account and clients will continue to earn dividends on such positions. Securities that are
removed from an exclusionary status may also be acquired on a prospective basis.

Exchange Traded Funds (ETFs) ETFs are unit investment trusts or investment companies that seek investment results that, before
expenses, generally correspond to the price and yield performance of a specified index such as the S&P 500 Composite Stock Index
(_SPDRs_), the Dow Jones Industrial Average (_Diamonds_), iShares, or the NASDAQ 100 Index (_Nasdaq 100 Index Tracking
Stock ). There is no “assurance that the price and yield performance of the specified index can be fully matched. Registrant will
recommend ETFs to gain broad exposure and diversification, achieve lower expenses, facilitate marketability, and attain further tax
efficiency for Program accounts. As a unit investment trust or investment company, ETFs will incur certain expenses that include an
advisory fee paid to their respective manager. ETFs typically do not impose annual 12b-1 fees. Unlike traditional mutual funds, which
are priced at the end of the day, ETFs are priced and can be purchased and sold throughout the trading day.

Such securities are subject to market fluctuation and, in turn, market risk.

Proxy Voting Policies And Procedures
As a matter of firm policy, Eqis does not vote proxies for Program client accounts. However the program custodian provides for
online access to a proxy voting system that enables clients to vote their own proxies if they so desire.

Item 4. A. (5)

Item 4.A.(5) and 4.B.(8)

Methods of Analysis, Sources of Information, and Investment Strategies

Registrant utilizes various methods of analysis depending on the advisory service. Registrant’s primary method of analysis,
information and investment strategy for the Eqis Program is to employ an internet based structured asset allocation strategy in order to
develop and maintain the appropriate asset allocation model for each particular client of an introducing Financial Professional, based
upon each particular client’s investment goals, time horizons and risk tolerances. Assets for each client are allocated among up to10
separately managed model portfolios all managed to represent a particular equity style both domestic and foreign; and fixed income.
The managers within the program are periodically monitored by Registrant to make certain they are investing within their respective
disciplines. Registrant researches investment managers and their security analysis methods for a different classes and investment
styles. Registrant’s other sources of information for evaluating investments and Model Managers are the qualitative and quantitative
materials prepared by in-house analysts; publicly available information contained in the financial press and other sources;
information, research and statistical materials prepared by others; computer readable financial databases containing business and

| Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




financial statistics, both current and historical. Registrant may also employ outside consultants to support the ongoing evaluation
process of investment.

Item 5.

The Registrant has set high standards of education and experience for its personnel. Those persons responsible for determining
investment advice are required to have college degrees and many have advanced degrees and/or other professional credentials. In
addition those persons responsible for determining investment advice must pass all required securities exams and maintain all
necessary licenses required by the appropriate regulator authorities.

Item 6.

William Robert Nelson Jr. is the Chief Financial Strategist of Eqis Capital Management (2003-Present) with the primary
responsibility of managing clients_ portfolios. Born in 1971, he graduated from San Diego State University with a degree in Finance.
He moved to Chicago where as a member of the Chicago Board of Trade he made a market in financial futures. Subsequently, he
earned a Ph.D. in economics from George Mason University and was appointed as a professor to the department of Finance and
Managerial Economics in the State University of New York at Buffalo School of Management (2001-2005). His original research has
been published in the American Economic Review, DePaul Journal of Healthcare Law, The International Conference on Information
Technology ITCC 2004 Proceedings, the Journal of Economic Behavior and Organization, Latin American Finance and Capital
Markets, and the Latin American Law and Business Report.

Jennifer C Winters is the Chief Compliance Officer. She was born in 1971. She graduated from Lewis University with a B.A. in
Communications. She has been with Eqis Capital Management since February of 2003.

Item 9. Code of Ethics
Code of Ethics

The Adviser has adopted a Code of Ethics for the purpose of instructing its personnel in their ethical obligations and to provide rules
for their personal securities transactions. The Adviser and its personnel owe a duty of loyalty, fairness and good faith towards their
clients, and the obligation to adhere not only to the specific provisions of the Code but to the general principles that guide the Code.

The Code covers a range of topics that may include: general ethical principles, reporting personal securities trading, exceptions to
reporting securities trading, reportable securities, initial public offerings and private placements, reporting ethical violations,
distribution of the Code, review and enforcement processes, amendments to Form ADV and supervisory procedures. The Adviser
will provide a copy of the Code to any client or prospective client upon request.

Associated persons may own an interest in or buy or sell for their accounts the same securities, which may be purchased or sold in the
accounts of advisory clients. Associated persons seek to ensure that they do not personally benefit from the short-term market effects
of their recommendations to clients and their personal transactions are regularly monitored. Associated persons are aware of the rules
regarding material non-public information and insider trading. Associated persons may also buy or sell specific securities for their
accounts based on personal investment considerations, which the Adviser does not deem appropriate to buy or sell for clients.

Item 9. E.

On occasion, William Nelson or other employees or representatives of Eqis Capital may buy or sell securities that Eqis Capital
recommend to clients. There is no conflict of interest as the securities are widely held and publicly traded. They always place client
interests before their own interests. In addition Eqis Capital outlines policies and procedures to assure that clients interest are put first
in the Eqis Capital Code of Ethics. Eqis Capital will provide a copy of our Code of Ethics to any client or prospective client upon
request.

Item 10.
Conditions For Managing Accounts

Registrant generally manages accounts on a discretionary basis. Registrant will generally only provide Program services when the
client makes a minimum, initial Program Account investment of $25,000. Registrant retains the right to waive this requirement in
certain circumstances at its sole discretion. Client monies are not invested in a Program Account until Registrant has received the
agreed upon investment minimum. Monies below the agreed upon minimum are invested in a money market fund. Clients may also
make subsequent contributions or withdrawals to their Program Account. Contributions in excess of $1,000 will be invested in their
Program Account. Amounts below $1,000 may or may not be allocated to a FDIC cash account and invested when the cumulative
amount in the FDIC cash account reaches $1,000. Clients may make a withdrawal or arrange for periodic withdrawals in amounts of
$100 or more from their Program Account. The Financial Professional should contact Registrant’s Client Services Department to
receive any necessary instructions to expedite these requests.
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Item 11. A.

At a minimum, all Program accounts are reviewed by the Asset Management team (final review will be conduct by Dr. William
Nelson) for rebalancing at least once during a running twelvemonth period. The review process considers factors relevant to the
determination of whether or not the assets held by the account and the investment strategy employed are consistent with each client's
investment objectives. Clients in the Program will receive, at a minimum, a monthly brokerage statement, and in addition have access
to online real time performance reporting through FolioFn clearing. Depending on the information requested by the client, these
reports and statements may include the following information: 1) description of the assets held, 2) the quantity and market value for
each position, 3) the market value of the account, 4) a transaction history, 5) interest and expense items and 6) fee calculations. In
addition to the above, from time to time upon the request of the client, if there is a significant change in the investment environment
or a significant change in the client’s results (triggering events), the Registrant may provide a client with additional supplemental
information. There may be significant dispersion between the holdings and performance of the Model Portfolios and the Program
Accounts that are managed by Registrant using the Model Portfolios. Account dispersion may be due to differences in
recommendations made by a Model Manager as well as differences in account size, cash flow, the timing and terms of execution of
trades by Registrant and the Model Manager, individual client-imposed restrictions, account rebalancing schedules, certain trading
and system limitations, and other factors. Accordingly, Registrant will undertake reasonable efforts to mitigate the effects of
significant dispersion by: (i) periodically reviewing and monitoring Program Accounts to identify significant dispersion, and (ii)
where appropriate, executing trades or account rebalances to minimize dispersion. Any performance dispersion Registrant deems
significant between the Model Manager’s performance and the actual client account performance is reviewed periodically by
Registrant to determine if any action is necessary to address performance dispersion.

Item 11. B.
The applicant makes available client reports monthly via the custody and clearing firms that we domicile accounts that are managed
on a discretionary basis by Eqis Capital. Clients get statements from their broker/dealers, mutual funds and other money managers, as
appropriate.

Item 13. B.
Additional Compensation

Registrant enters into Master Soliciting/Selling Agreements with Financial Professional firms providing cash compensation to persons
who introduce or refer clients to the Eqgis Program. These agreements are governed by, and require that the solicitors meet the
disclosure and other requirements of, Rule 206(4)-3 under the Investment Advisers Act of 1940, as well as comply with other
applicable laws and regulations. Generally, these agreements provide for compensation equal to a specified percentage of the fees
received by the firm. Prior to compensating, Eqis will ensure that the Financial Professional firm is properly registered or exempt
from the registration requirement.

MODEL PORTFOLIO DESCRIPTIONS

Eqis provides access to model portfolios that provide diversification across the spectrum of domestic and international equity styles
and fixed income. Each client of Eqis will be assigned an asset allocation comprised of up to ten of the model portfolios. The
assignment of an asset allocation will be based solely on the client’s needs and risk preferences. Some of the model portfolios are
managed in house by Eqis; others are managed by independent, contracted managers. Below is a brief description of model portfolios
arranged by asset class and equity style.

Large Cap Growth Model Portfolios-Benchmarked to the Russell 1000 Growth Index

Advisor Partners

The U.S. Equity Large Cap Tax Managed Index Strategy seeks to maximize after-tax returns while maintaining risk characteristics
similar to the broad U.S. equity market through a managed portfolio of individual securities. The portfolio’s benefits include
diversification across sectors combined with tax efficiency. Tax efficiency is achieved by selecting tax efficient vehicles and/or
through active tax management. The sectors with the greatest representations within the portfolio tend towards finance, information
technology, and healthcare. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate as a
formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc.
Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is
CFA charterholder and member of the Association for Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, index-based investment solutions for advisors and their clients.
The average tenure of the principals exceeds two decades and contributes to their depth of investment judgment and expertise. They
are privately owned and managed by the principals.

Advisor Partners/IndexIQ
Index 1Qs Large Cap Growth methodology identifies large capitalization companies poised for rapid, sustainable growth, and strong
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equity appreciation. Index 1Qs patent pending portfolio construction process combines sophisticated quantitative research, multi-
factor fundamental models, and a proprietary, nonmarket capitalization weighting system. The resulting portfolios provide the
benefits of traditional, passive indexes and actively managed funds. The rulesbased methodologies, tax efficiency, and low trading
costs of index investing are retained. The rules governing the management are actively and painstakingly designed to provide alpha
(excess returns). The sectors with the greatest representations within the portfolio tend towards energy, consumer staples, consumer
discretionary, and materials. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate as a
formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc.
Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is
CFA charterholder and member of the Association for Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, index-based investment solutions for advisors and their clients.
The average tenure of the principals exceeds two decades and contributes to their depth of investment judgment and expertise. They
are privately owned and managed by the principals.

Eqis Capital Management

Eqis Large Cap Growth is managed to provide clients diversification primarily among US large capitalization companies oriented
towards growth. Often these companies are in rapidly expanding industries. These stocks tend to represent an opportunity for large
return but tend to be more volatile. Equities are selected partially through a proprietary screening mechanism utilizing an augmented
version of the Porter Five Forces Model. The Eqis proprietary Model explains how market structures determine the intensity of
competition. We invest in firms that face less competition and thus have prospects for greater long term profits. The Porter Five
Forces Model considers five sources of competition: customers demanding lower prices, suppliers demanding higher prices, substitute
products providing alternatives, direct competitors cutting prices and increasing quality, and potential entrants increasing direct
competition. An additional consideration is technological innovation which influences the five forces. Eqis places an emphasis on a
long term buy and hold approach. When selecting individual equities Eqis also takes into consideration the industry in the interest of
maintaining diversification to maximize risk adjusted returns.

Financial Trust Asset Management

The American Disciplined Equity Strategy Invests in the highest rated stock within each of the 12 industry sectors of the Standard &
Poor_s 500. Stocks within each sector are ranked according to FTAM’s proprietary rating system which compares the companies in 3
broad areas. Their EarningsMomentum index ranking compares each company’s revenue and net income growth In each of the last 3
years. The profitability + Quality index ranking compares profitability and quality factors such as return on equity, return on assets,
profit margin, and financial leverage. Their ValueMomentum index ranking compares valuation and momentum, rating each stock by
low price to sales ratio and high 1 year, 3 month, and 1 month momentum factors. The scores are then combined to come up with an
overall rating. The ADE portfolio is invested on an equally weighted basis in the top 20% of the stocks n each industry sector with
industry weights that are kept equal to the S&P 500. On a quarterly basis the portfolio is rebalanced. Quantitative research underlies
the impressive performance of Financial Trust Asset Management. Arno Mayer is the CEO and Chief Portfolio Manager for
Financial Trust Asset Management where he implements quantitative strategies. His education consists of a B.A. in finance from
Florida Atlantic University, and the Chartered Financial Planner and Chartered Financial Analyst distinctions. His, 21 years in the
finance industry provide broad experience. Mr. Meyer founder Financial Trust Asset management in 1989. The firm manages seven
quantitative portfolios.

Hanseatic Group

Managers use a multi-time dimensional system that identifies large-cap stocks whose emergent price trends have better than normal
probability of persisting into the 6-36 month target holding period with positive alpha. Lower time dimension patterns are then used to
identify shorter term entry and exit points. Research has shown that time parameters in the relevant time dimensions, monthly and
weekly in particular, also play an important role. It is the intersection of multi-time dimensional trend measurement and time
boundaries that is the foundation of the buy-sell disciplines. The portfolio typically contains at least 100 stocks providing for
diversification. Another interesting characteristic of the portfolio is its relatively low correlation with indexes in its asset class. Ed
Meihaus, (BSME, University of Louisville, MBA, University of Memphis), joined Hanseatic in 1985. Since then he has continued to
develop quantitative model-based investment applications, primarily the set of disciplines which underlie the company’s equity
portfolios. He currently serves as the Chief Investment Officer. Ed enjoys hiking, gardening and reading. Since 1991 Hanseatic has
applied proprietary quantitative buy and sell disciplines to manage equity portfolios_ returns, risk, and structure. Their buy
disciplines provide a consistent stock selection process that is adaptable to varying market environments.

Laidlaw Group

The Laidlaw Group’s Large Cap Growth portfolio focuses investments in companies with the following characteristics: High cash
flow to market value ratio, high asset to debt ratio, profitability, and growth potential. Close attention is also paid to the sectors in
which firms operate. The management may overweight or underweight sectors based on their analysis of economic trends. Mr.
David Laidlaw is the primary portfolio manager and as such implements the investment decisions. David Laidlaw received the
designation of Chartered Financial Analyst (CFA) from the CFA Institute. He graduated with honors from Rutgers University School
of Law Newark in 1994 and received a Bachelors of Arts from Reed College in Biology in 1989. The Laidlaw Group is a family
business founded by Robert Laidlaw and his son David. Robert, the current Chairman, is an industry veteran who began his career on
the floor of the New York stock Exchange in 1958 after graduating from Yale, with a degree in philosophy. His nearly 50 years of

| Answer all items. Complete amended pages in full, circle amended items and file with execution page (page 1).




industry experience provide the foundation from which the Laidlaw Group excels.
Large Cap Value Model Portfolios-Benchmarked to the Russell 1000 Value Index

Advisor Partners

The U.S. Equity Large Cap Tax Managed Index Strategy seeks to maximize after-tax returns while maintaining risk characteristics
similar to the broad U.S. equity market through a managed portfolio of individual securities. The portfolio’s benefits include
diversification across sectors combined with tax efficiency. Tax efficiency is achieved by selecting tax efficient vehicles and/or
through active tax management. The sectors with the greatest representations within the portfolio tend towards finance, information
technology, and healthcare. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate as a
formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc.
Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is
CFA charterholder and member of the Association for Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, index-based investment solutions for advisors and their clients.
The average tenure of the principals exceeds two decades and contributes to their depth of investment judgment and expertise. They
are privately owned and managed by the principals.

Advisor Partners/IndexIQ

Index 1Qs Large Cap Value methodology identifies large capitalization companies that are fundamentally undervalued and poised for
strong equity appreciation. Index 1Qs patent pending portfolio construction process combines sophisticated quantitative research,
multi-factor fundamental models, and a proprietary, non-market capitalization weighting system. The resulting portfolios provide the
benefits of traditional, passive indexes and actively managed funds. The rules-based methodologies, tax efficiency, and low trading
costs of index investing are retained. The rules governing the management are actively and painstakingly designed to provide alpha
(excess returns). The sectors with the greatest representations within the portfolio tend towards financials, industrials, consumer
discretionary, and information technology. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate
as a formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA,
Inc.

Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is
CFA charterholder and member of the Association for Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, indexbased investment solutions for advisors and their clients.
The average tenure of the principals exceeds two decades and contributes to their depth of investment judgment and expertise. They
are privately owned and managed by the principals.

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage the Clear Large Cap Value portfolio. During the
1980s PCs replaced many accountants, because computers can out-calculate people. Clear leverages human insight with computers to
comb through the ever expanding universe financial information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior management is personally responsible for the
quality and timing of information. The challenge of money managers and investors is applying insight to and processing the massive
amount of data. Proprietary software codifies proven fundamentals and frees them from Wall Street's personal conflicts and human
bias--favoritism and error. They scour enormous amounts of corporately calculated and market generated fundamental data to find
clients the best possible investments. Andrew Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured Equity Finance at The Bank of New York and Corporate
Counsel for Credit Suisse Fist Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the firm's core equity
strategies. Prior to joining Clear Asset Management, he was with Arthur Andersen, LLP as a Financial Analyst in their Structured
Finance Group, PaineWebber Group in the Chairman's Office, and Highbridge Capital Management as a Financial Analyst at in their
Convertibles Bonds Group. Osman Arain, portfolio manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna Investment Group of the Chicago Board Options Exchange.
He also researched institutional financial markets at Greenwich Associates and consulted financial services clientele for IBM's
Strategy group. He earned a BA in Economics from Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital Management

Eqis Large Cap Value is managed to provide clients diversification primarily among US large capitalization companies oriented
toward value. This portfolio often features investments in consumer staples, financial, or manufacturing sectors. Value stocks often
times represent an opportunity to buy into an established company at a price that we consider to be undervalued. Equities are selected
partially through a proprietary screening mechanism utilizing an augmented version of the Porter Five Forces Model. The Eqis
proprietary Model explains how market structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five Forces Model considers five sources of
competition: customers demanding lower prices, suppliers demanding higher prices, substitute products providing alternatives, direct
competitors cutting prices and increasing quality, and potential entrants increasing direct competition. An additional consideration is
technological innovation which influences the five forces. Eqis places an emphasis on a long term buy and hold approach. When
selecting individual equities Eqis also takes into consideration the industry in the interest of maintaining diversification to maximize
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risk adjusted returns.

Texas First Investment Management

Texas First Investment Management Company (TFIM) has provided significant equity returns with relatively low risk by combining a
long term, conservative, value-oriented approach with an unparalleled expertise acquired by investing solely in Texas-based publicly-
held companies. The stock selection criteria include but are not limited to value measures of sustainable earnings, sustainable cash
flow, and adjusted book value. Potential catalysts to unleash value are also critical considerations. Holdings are carefully diversified
among industries. Money Manager Review rated the Large Cap Value portfolio as the top performing large cap value portfolio in the
country, for the 5 year period 2001 _ 2005. It has outperformed the S&P 500 for seven consecutive years, with below-average risk.
During no calendar year has the portfolio ever lost money. Douglas R. Cannon is the founder and Chief Investment Officer of TFIM.
He has been the portfolio manager for the Large Cap Value portfolio since its inception in 2000, and has 22 years of investment
experience. From 2002-2004, he served as the Chairman of the Investment Advisory Committee of the $19 Billion Texas Permanent
School Fund. In 1989, he was appointed by former President George Bush as Deputy Executive Director of the Pension Benefit
Guaranty Corporation, with responsibility for managing $4.2 billion of pension assets. Mr. Cannon holds an MBA from Harvard
Business School, and a BS/BBA from the Wharton School of Business. He is a Chartered Financial Analyst. Over 95% of his equity
assets and those of his immediate family are invested in Texas First and its portfolios.

Tom Jones Investment Management

The goal of the TJIM Core/Relative Value Stock Portfolio is to maximize total return over a business cycle. We believe in creating a
prudent, well-diversified, high-quality portfolio that addresses capital preservation and risk. The focus is on purchasing common
stock of companies that have valuations lower than their peer group in industries and sectors that provide the best opportunity in the
foreseeable future. Historically, this portfolio has a blend of equity issues that match "value" and "growth" descriptions. Some
consultants classify our style as core with a value bias. The portfolio will under normal circumstances contain 30 to 50 securities and
is diversified across most sectors. Tax efficiency is addressed by focusing on turnover and realizing gains and losses when in general
they provide the most benefit to clients under the U.S. tax code. The TJIM Portfolio Management Team consists of five experienced
investment professionals. Major institutions, consultants, and individual clients have entrusted this team with the responsibility of
managing substantial investment assets. Each team member is a Chartered Financial Analyst Charterholder (CFA). Among our team
are four MBA's, a Financial Risk Manager (FRM) designee, a Stanford University Ph.D. and past Professor and Adjunct Professors of
Finance, Investments and Security Analysis. TJIM was established in 1983 to provide independent investment management services
for high net worth individuals and families, public funds, corporations, foundations, endowments, and unions throughout the United
States. TJIM's conservative investment philosophy has always maintained that a quality, well diversified portfolio that addresses both
capital appreciation and capital preservation is the most prudent and consistent way to achieve clients' investment goals. In all our
efforts, we seek to provide above average returns in good markets while preserving our clients' wealth when down markets occur.

Mid Cap Growth Model Portfolios-Benchmarked to the Russell Mid Cap Growth Index

Advisor Partners

The U.S. Equity Mid Cap Growth Strategy seeks to maximize after-tax returns while maintaining risk characteristics similar to the
Mid Cap Growth style of the U.S. equity market through a managed portfolio of individual securities. The portfolio_s benefits
include diversification across sectors combined with tax efficiency. Tax efficiency is achieved by selecting tax efficient vehicles
and/or through active tax management. The sectors with the greatest representations within the portfolio tend towards consumer
discretionary, industrials, information technology, and healthcare. Andrew Rudd, the Chairman, and Jim Blachman, the Chief
Investment Officer, cooperate as a formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran,
and is a cofounder of BARRA, Inc. Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His
investment career spans 20 years. He is CFA charterholder and member of the Association for Investment Management and
Research. Advisor Partners is an investment management firm specializing in providing customized, tax-managed, index-based
investment solutions for advisors and their clients. The average industry tenure of the principals exceeds two decades and contributes
to their depth of investment judgment and expertise. They are privately owned and managed by the principals.

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage the Clear Mid Cap Growth portfolio. During the
1980s PCs replaced many accountants, because computers can out-calculate people. Clear leverages human insight with computers to
comb through the ever expanding universe financial information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior management is personally responsible for the
quality and timing of information. The challenge of money managers and investors is applying insight to and processing the massive
amount of data. Proprietary software codifies proven fundamentals and frees them from Wall Street's personal conflicts and human
bias--favoritism and error. They scour enormous amounts of corporately calculated and market generated fundamental data to find
clients the best possible investments. Andrew Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured Equity Finance at The Bank of New York and Corporate
Counsel for Credit Suisse Fist Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the firm's core equity
strategies. Prior to joining Clear Asset Management, he was with Arthur Andersen, LLP as a Financial Analyst in their Structured
Finance Group, PaineWebber Group in the Chairman's Office, and Highbridge Capital Management as a Financial Analyst at in their
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Convertibles Bonds Group. Osman Arain, portfolio manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna Investment Group of the Chicago Board Options Exchange.
He also researched institutional financial markets at Greenwich Associates and consulted financial services clientele for IBM's
Strategy group. He earned a BA in Economics from Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital Management

Eqis Mid Cap Growth is managed to provide clients diversification among US Mid capitalization companies primarily oriented
towards growth. Many of these stocks are found in the volatile technology, health-care, and services sectors. These stocks tend to
represent an opportunity for both large return and higher volatility. Equities are selected partially through a proprietary screening
mechanism utilizing an augmented version of the Porter Five Forces Model. The Eqis proprietary Model explains how market
structures determine the intensity of competition. We invest in firms that face less competition and thus have prospects for greater
long term profits. The Porter Five Forces Model considers five sources of competition: customers demanding lower prices, suppliers
demanding higher prices, substitute products providing alternatives, direct competitors cutting prices and increasing quality, and
potential entrants increasing direct competition. An additional consideration is technological innovation which influences the five
forces. Eqis places an emphasis on a long term buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize risk adjusted returns.

Stoneridge Investments, LLC

The StoneRidge SMID Cap Growth Equity Portfolio seeks to outperform the Russell Midcap Growth Index. StoneRidge believes a
blend of fundamental research, quantitative tools, and qualitative judgments are required to consistently add value in equity
management. The equity investment process employed by StoneRidge has consistently relied upon a team of sector specialists
performing intensive fundamental research. This bottom up, fundamental investment process is supported by a proprietary, multi-
factor screening tool, the purpose of which is to narrow the scope of the investment universe. This quantitative tool also provides an
objective analysis of our existing portfolio. Our proprietary quantitative tool screens and then ranks the SMID capitalization
investment universe of over 2400 U.S. stocks with market capitalizations between $500 million and $10 billion. In addition, we will
consider as a potential investment any stock that is a component of the Russell 2500 Growth Index. The goal of our screening tool is
to narrow opportunities to a focused list of stocks that possess the characteristics most likely to lead to superior investment
performance. Our screening tool is constructed around five broad factors that are critical to stock performance: earnings momentum,
valuation, technical condition, accounting/financials and insider activity. Stocks are ranked relative to the entire universe; those
companies with the most attractive combination of attributes are then subjected to in-depth fundamental research by our sector
specialists. StoneRidge Investment Partners, LLC was founded in 1999. Our 37 institutional clients (as of 12/31/06) are served by 17
employees, 6 of whom are owners. The four managing partners Phil Brown CFA, Joe Stocke CFA, Lester Rich CFA, and Dan Cook
hold a majority interest in StoneRidge. The senior equity team averages over 20 years of experience and has been together since
1990.

Tributary Capital

An average earnings growth rate for the previous five years that exceeds the benchmark is a primary criterion for equity selection into
the Tributary Mid Cap Growth portfolio. All fundamental factors play a role in the valuing of a company for investment, but the
price-to-earnings ratio provides the most visible, universally applied metric. Our approach avoids absolute concentrations in
individual industry sectors, attempting on an absolute basis to keep allocations to individual industries and economic sectors as low as
possible. Some of the fundamental factors include revenue, cash flow and earnings growth. Strategy and security selection are team
processes involving all five of our portfolio manager analysts. Final decisions rest with the Managing Director, David Jordan. Each
analyst performs an industry review to identify the most attractive companies in that industry, screen for relative value and then
present the results to the rest of the group. The group considers the attractiveness of individual security recommendations. They
analyze the advantages/disadvantages of that particular security to the portfolio of securities utilizing a number of variables specific to
the industry or economic sector. Tributary Capital Management seeks to maximize long-term, total return, with appropriate
diversification into market sectors to reduce risk. Our style of equity investing emphasizes growth companies in a broad range of
industries and does not believe in sector speculation. Stocks are selected using a "bottom-up™ process rather than relying entirely on
information that Wall Street has developed. This fundamental research predominantly defines a universe of medium sized companies
(approximately $1 to $15 billion in market cap) from which portfolios are constructed. Our approach takes into consideration
intrinsic value, profitability, current valuation, and growth potential. Intrinsic value measures include cash flow, growth in revenue,
and gains in market share among others. Active portfolio management, based on intensive, original research can add value by
limiting risk and increasing investment returns.

Mid Cap Value Model Portfolios-Benchmarked to the Russell Mid Cap Value Index

Ativo Capital

Ativo_s goal is to recognize Mid Cap firms that earn significantly more than their cost of capital as it is these earnings that drive
growth in shareholder value and stock price. Firms that don’t earn their cost of capital destroy shareholder value. An accurate
residual income model is key to implementing this approach. Our model incorporates discounted cash flow return on investment, cost
of capital, and growth and life cycle theory. Each week Ativo converts 13,000 stocks GAAP financial statements to cash based
statements. More than 50 adjustments are made in this process. Correction for pension liabilities, option values, and lease
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capitalizations are just a few. Cost of capital is calculated using a company’s size, risk, industry, and other factors. Ricardo Bekin is
a principal and the chief portfolio manager of Ativo Capital. His expertise includes stock valuation, quantitative modeling, and
portfolio construction. He has extensive experience in the practical application of computer technology and advanced mathematical
techniques. Ricardo earned a Bachelor of Business Administration from Fundacéo Getulio Vargas in Brazil and a MBA from the
University of Chicago Graduate School of Business. He also completed the coursework towards a PhD in Business at the University
of Chicago, where his research interest was Equilibrium Models in International Finance. Ativo is a Portuguese word that means both
"active™" and “assets" - together they illustrate their approach to the management of equity portfolios. Ativo develops portfolios based
on a history of quantitative securities research covering nearly four decades that is the basis for a stable and consistent investment
philosophy. They start with sound financial theory. Then this theory is applied to real-time experiments in actual markets to develop
investment rules that transcend specific market conditions. Consistently applied, these rules pick the stocks for our portfolios. Ativo
combine cutting-edge financial theory and clear objectives that are integrated into quantitative models that drive portfolio
composition. The results are impressive and are consistent over time.

Cloud Neff

The CN Quantitative value fund equally targets income generation and long term growth by screening stocks according to proprietary
valuation measures. This _deep value portfolio_ provides a very high dividend by purchasing equities in any industry, though
holdings are often concentrated in energy, financial, utility, and real estate. The portfolio tends to have a low tracking correlation
with its peer group and benchmark index due to both its deep value approach and industry concentration. Typically, about 70 stocks
are owned and turnover is approximately 70% per annum. Randy Cloud, AIFA® is one of the founding partners of Cloud Neff
Management LLC. He is a specialist in enhanced equity index theory and has eighteen years of professional experience in ERISA
consulting, equity portfolio analysis, portfolio management, and mutual fund administration. Randy is an Accredited Investment
Fiduciary Auditor and a member of the Revere Coalition, a non-profit fiduciary advocacy group of independent investment
fiduciaries. Randy is the author of several NASBA certified continuing education courses on fiduciary responsibility, oversight, and
process. He serves as a volunteer on the Professional Practices Committee which is responsible for establishment and administration
of procedural requirements, audit standards, peer review protocols, ad disciplinary process for all accredited individuals. Owen L.
Pugh has over 40 years of senior accounting, financial and operational experience. Cloud Neff recruited Owen to join the
management team in March 2001. He is currently the chapter president of the Financial Executives International Tulsa Oklahoma
chapter. Community dedication motivates Owen to assume leadership roles in many civic organizations including Rotary
International (Paul Harris fellow), Junior Achievement (Bronze Leadership Award, 1985), Philbrook and Gilcrease Art Museums,
Chamber of Commerce, and United Way and others

Eqis Capital Management

Eqis Mid Cap Value is managed to provide clients diversification primarily among US mid capitalization companies oriented toward
value. These stocks are less expensive or growing more slowly than the market. Many of their holdings come from financial, energy,
and industrial sectors. Mid cap value stocks often represent an opportunity to buy into a company that still has room to grow, and at a
price that we consider to be undervalued. Equities are selected partially through a proprietary screening mechanism utilizing an
augmented version of the Porter Five Forces Model. The Eqis proprietary Model explains how market structures determine the
intensity of competition. We invest in firms that face less competition and thus have prospects for greater long term profits. The
Porter Five Forces Model considers five sources of competition: customers demanding lower prices, suppliers demanding higher
prices, substitute products providing alternatives, direct competitors cutting prices and increasing quality, and potential entrants
increasing direct competition. An additional consideration is technological innovation which influences the five forces. Eqis places
an emphasis on a long term buy and hold approach. When selecting individual equities Eqis also takes into consideration the industry
in the interest of maintaining diversification to maximize risk adjusted returns.

Fraser Management Associates

Fraser applies a unique contrarian discipline to produce superior long-term investment results for institutions and private clients.
Their unique headquarters in Burlington, Vermont is consistent with their independent thinking. Since their founding in 1969,
investment management has been their sole focus and passion. The team has been tempered by sixty-eight years of combined
investment management experience. Client value is created by identifying overlooked and under-appreciated trends. Human
behavior, market psychology, global trends, and industry dynamics are studied to identify securities poised to profit. Some of the
themes guiding current investments are long-term climate change, water scarcity, Hispanic migration, and consolidation within the
financial services industry. After themes or trends are identified, the focus narrows to select the specific securities best positioned to
capitalize on them. The top down methodology, from general trend to specific security, tends to concentrate the portfolio in a few
sectors. Largely due to this concentration, the portfolio has a very low correlation with other money managers and the stock market
indexes. The portfolio typically contains 30 to 35 value type stocks with a median market capitalization of about $2 billion.
Historically, turnover has been a low 25% annually, meaning on average securities are held about four years. Leonard D. Davenport,
CFA, has over 20 years of both domestic and international investment management experience. Prior to joining Fraser, Len served as
Co-Head of the USA investment department of Royal & SunAlliance, plc. He was responsible for the strategic asset allocation of
over $10 billion. Len holds finance degrees from DePaul University in Chicago (M.B.A.) and University of Illinois in Champagin-
Urbana (B.S.).

Financial Trust Asset Management
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The ValueMomentum Leaders Strategy invests in the top 50 stocks that comprise the ValueMomentum index. The ValueMomentum
index rates stocks according to three factors: low Price/Sales ratio, 1-month relative strength, and 1-week relative strength. In
addition, the stocks must have a price to sales ratio that is at least 10% less than the average price to sales of the S&P 500. companies
must also have current quarterly earnings that are higher than the same quarter in the previous year. The portfolio is equally weighted
among the top 50 stocks. The portfolio is reweighed and rebalanced on a monthly basis. Quantitative research underlies the
impressive performance of Financial Trust Asset Management. Arno Mayer is the CEO and Chief Portfolio Manager for Financial
Trust Asset Management where he implements quantitative strategies. His education consists of a B.A. in finance from Florida
Atlantic University, and the Chartered Financial Planner and Chartered Financial Analyst distinctions. His, 21 years in the finance
industry provide broad experience. Mr. Meyer founder Financial Trust Asset management in 1989. The firm manages seven
quantitative portfolios.

Small Cap Growth Model Portfolios-Benchmarked to the Russell 2000 Growth Index

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage the Clear Small Cap Growth portfolio. During the
1980s PCs replaced many accountants, because computers can out-calculate people. Clear leverages human insight with computers to
comb through the ever expanding universe financial information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior management is personally responsible for the
quality and timing of information. The challenge of money managers and investors is applying insight to and processing the massive
amount of data. Proprietary software codifies proven fundamentals and frees them from Wall Street's personal conflicts and human
bias--favoritism and error. They scour enormous amounts of corporately calculated and market generated fundamental data to find
clients the best possible investments. Andrew Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured EquityFinance at The Bank of New York and Corporate
Counsel for Credit Suisse Fist Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the firm's core equity
strategies. Prior to joining Clear Asset Management, he was with Arthur Andersen, LLP as a Financial Analyst in their Structured
Finance Group, PaineWebber Group in the Chairman's Office, and Highbridge Capital Management as a Financial Analyst at in their
Convertibles Bonds Group. Osman Arain, portfolio manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna Investment Group of the Chicago Board Options Exchange.
He also researched institutional financial markets at Greenwich Associates and consulted financial services clientele for IBM's
Strategy group. He earned a BA in Economics from Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital

Eqis Small Cap Growth is managed to provide clients diversification primarily among US small capitalization companies oriented
towards growth. This portfoloio tends to favor companies in up-and-coming industries or young firms in their early growth stages.
Many of these stocks are in the technology, health-care, and services sectors. Because these businesses are fast-growing and often
richly valued, their stocks tend to be volatile, but often can provide for some of the most explosive returns. Equities are selected
partially through a proprietary screening mechanism utilizing an augmented version of the Porter Five Forces Model. The Eqis
proprietary Model explains how market structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five Forces Model considers five sources of
competition: customers demanding lower prices, suppliers demanding higher prices, substitute products providing alternatives, direct
competitors cutting prices and increasing quality, and potential entrants increasing direct competition. An additional consideration is
technological innovation which influences the five forces. Eqis places an emphasis on a long term buy and hold approach. When
selecting individual equities Eqis also takes into consideration the industry in the interest of maintaining diversification to maximize
risk adjusted returns.

Hanseatic Group

Managers use a multi-time dimensional system that identifies small-cap stocks whose emergent price trends have better than normal
probability of persisting into the 6-36 month target holding period with positive alpha. Lower time dimension patterns are then used to
identify shorter term entry and exit points. Research has shown that time parameters in the relevant time dimensions, monthly and
weekly in particular, also play an important role. It is the intersection of multi-time dimensional trend measurement and time
boundaries that is the foundation of the buy-sell disciplines. The portfolio typically contains at least 100 stocks providing for
diversification. Another interesting characteristic of the portfolio is its relatively low correlation with indexes in its asset class. Ed
Meihaus, (BSME, University of Louisville, MBA, University of Memphis), joined Hanseatic in 1985. Since then he has continued to
develop quantitative model-based investment applications, primarily the set of disciplines which underlie the company_s equity
portfolios. He currently serves as the Chief Investment Officer. Ed enjoys hiking, gardening and reading. Since 1991 Hanseatic has
applied proprietary quantitative buy and sell disciplines to manage equity portfolios_ returns, risk, and structure. Their buy
disciplines provide a consistent stock selection process that is adaptable to varying market environments.

Laidlaw Group

The Laidlaw Group’s, Small Cap Growth portfolio focuses investments in companies with the following characteristics: High cash
flow to market value ratio, high asset to debt ratio, profitability, and growth potential. Close attention is also paid to the sectors in
which firms operate. The management may overweight or underweight sectors based on their analysis of economic trends. Mr.
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David Laidlaw is the primary portfolio manager and as such implements the investment decisions. David Laidlaw received the
designation of Chartered Financial Analyst (CFA) from the CFA Institute. He graduated with honors from Rutgers University School
of Law Newark in 1994 and received a Bachelors of Arts from Reed College in Biology in 1989. The Laidlaw Group is a family
business founded by Robert Laidlaw and his son David. Robert, the current Chairman, is an industry veteran who began his career on
the floor of the New York stock Exchange in 1958 after graduating from Yale, with a degree in philosophy. His nearly 50 years of
industry experience provide the foundation from which the Laidlaw Group excels.

Small Cap Value Model Portfolios-Benchmarked to the Russell 2000 Value Index

Advisor Partners

The U.S. Equity Small Cap Value Index Strategy seeks to maximize after-tax returns while maintaining risk characteristics similar to
the Small Cap U.S. equity market through a managed portfolio of individual securities. The portfolio’s benefits include
diversification across sectors combined with tax efficiency. Tax efficiency is achieved by selecting tax efficient vehicles and/or
through active tax management. The sectors with the greatest representations within the portfolio tend towards finance, industrials,
and information technology. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate as a
formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc.
Jim Blachman holds bachelors and masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is
CFA charterholder and member of the Association for Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, index-based investment solutions for advisors and their clients.
The average tenure of the principals exceeds two decades and contributes to their depth of investment judgment and expertise. They
are privately owned and managed by the principals.

Advisor Partners/Index1Q

Index 1Qs Small Cap value strategy is designed to identify companies whose management anticipates growth but that whose stock
still trades at value type multiples. We interpret aggressive investing by management as a sign of confidence in their market and
product. Investments are focused in precisely the firms that display managements confidence while remaining a good value. These
firms should be poised for long term growth and equity appreciation with less risk than conventional value stocks. The markets
expectations are not yet inflated by reported growth, so shares can be bought with more confidence of price stability. The sectors with
the greatest representations within the portfolio tend towards financials, and consumer discretionary, and information technology.
Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer, cooperate as a formidable team. Andrew Rudd holds a
Ph.D. from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc. Jim Blachman holds bachelors and
masters degrees in economics from UC Berkeley. His investment career spans 20 years. He is CFA charterholder and member of the
Association for Investment Management and Research. Advisor Partners is an investment management firm specializing in providing
customized, tax-managed, index-based investment solutions for advisors and their clients. The average tenure of the principals
exceeds two decades and contributes to their depth of investment judgment and expertise. They are privately owned and managed by
the principals.

Ativo Capital

Ativo’s goal is to recognize Small Cap firms that earn significantly more than their cost of capital as it is these earnings that drive
growth in shareholder value and stock price. Firms that don’t earn their cost of capital destroy shareholder value. An accurate
residual income model is key to implementing this approach. Our model incorporates discounted cash flow return on investment, cost
of capital, and growth and life cycle theory. Each week Ativo converts 13,000 stocks GAAP financial statements to cash based
statements. More than 50 adjustments are made in this process. Correction for pension liabilities, option values, and lease
capitalizations are just a few. Cost of capital is calculated using a company’s size, risk, industry, and other factors. Ricardo Bekin is
a principal and the chief portfolio manager of Ativo Capital. His expertise includes stock valuation, quantitative modeling, and
portfolio construction. He has extensive experience in the practical application of computer technology and advanced mathematical
techniques. Ricardo earned a Bachelor of Business Administration from Fundagdo Getulio Vargas in Brazil and a MBA from the
University of Chicago Graduate School of Business. He also completed the coursework towards a PhD in Business at the University
of Chicago, where his research interest was Equilibrium Models in International Finance. Ativo is a Portuguese word that means both
"active" and "assets" - together they illustrate their approach to the management of equity portfolios. Ativo develops portfolios based
on a history of quantitative securities research covering nearly four decades that is the basis for a stable and consistent investment
philosophy. They start with sound financial theory. Then this theory is applied to real-time experiments in actual markets to develop
investment rules that transcend specific market conditions. Consistently applied, these rules pick the stocks for our portfolios. Ativo
combine cutting-edge financial theory and clear objectives that are integrated into quantitative models that drive portfolio
composition. The results are impressive and are consistent over time.

Eqis Capital Management

Eqis Small Cap Value is managed to provide clients diversification primarily among US small capitalization companies oriented
toward value. Investments tend towards the manufacturing and financial sectors. They often time represent an opportunity to buy into
a company that still has significant room to grow, and at a price that we consider to be undervalued. Equities are selected partially
through a proprietary screening mechanism utilizing an augmented version of the Porter Five Forces Model. The Eqis proprietary
Model explains how market structures determine the intensity of competition. We invest in firms that face less competition and thus
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have prospects for greater long term profits. The Porter Five Forces Model considers five sources of competition: customers
demanding lower prices, suppliers demanding higher prices, substitute products providing alternatives, direct competitors cutting
prices and increasing quality, and potential entrants increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long term buy and hold approach. When selecting
individual equities Eqis also takes into consideration the industry in the interest of maintaining diversification to maximize risk
adjusted returns.

Texas First Investment Management Company

Texas First Investment Management Company (TFIM) has provided significant equity returns with relatively low risk by combining a
long term, conservative, value-oriented approach with an unparalleled expertise acquired by investing solely in Texas-based publicly-
held companies. The stock selection criteria include but are not limited to value measures of sustainable earnings, sustainable cash
flow, and adjusted book value. Potential catalysts to unleash value are also critical considerations. Holdings are carefully diversified
among industries. The Small Cap Value portfolio ranked among the top ten in the country over the 5 year period 2001 _ 2005. It has
outperformed the Russell 2000 small-cap index for six of the previous seven years, with below-average risk. Douglas R. Cannon is
the founder and Chief Investment Officer of TFIM. He has been the portfolio manager for the Small Cap Value portfolio since its
inception in 2000, and has 22 years of investment experience. During no calendar year has the portfolio ever lost money. From
2002-2004, he served as the Chairman of the Investment Advisory Committee of the $19 Billion Texas Permanent School Fund. In
1989, he was appointed by former President George Bush as Deputy Executive Director of the Pension Benefit Guaranty Corporation,
with responsibility for managing $4.2 billion of pension assets. Mr. Cannon holds an MBA from Harvard Business School, and a
BS/BBA from the Wharton School of Business. He is a Chartered Financial Analyst. Over 95% of his equity assets and those of his
immediate family are invested in Texas First and its portfolios.

Eqis Utilities Model Portfolio- Benchmarked to the Dow Jones USA (US) (Dev) Utilities (7000) Broad US dollar Index

Eqis Capital Management

Eqis Utilities is managed to provide clients diversification primarily among US utilities stocks of all capitalizations. Utility stocks are
usually some combination of U.S. power, telecommunications, and water companies. These stocks usually represent a more stable
investment with less emphasis placed on growth and more on dividends. Equities are selected partially through a proprietary
screening mechanism utilizing an augmented version of the Porter Five Forces Model. The Eqis proprietary Model explains how
market structures determine the intensity of competition. We invest in firms that face less competition and thus have prospects for
greater long term profits. The Porter Five Forces Model considers five sources of competition: customers demanding lower prices,
suppliers demanding higher prices, substitute products providing alternatives, direct competitors cutting prices and increasing quality,
and potential entrants increasing direct competition. An additional consideration is technological innovation which influences the five
forces. Eqis places an emphasis on a long term buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize risk adjusted returns.

Asian Model Portfolio-Benchmarked to the Dow Asia Pacific (P1) Aggregate Index Broad US Dollar Index

Eqis Capital Management

Eqis Asia is managed to provide clients diversification primarily among Asian stocks of all capitalizations through investing in
ADR’s. Equities are selected partially through a proprietary screening mechanism utilizing an augmented version of the Porter Five
Forces Model. The Eqis proprietary Model explains how market structures determine the intensity of competition. We invest in
firms that face less competition and thus have prospects for greater long term profits. The Porter Five Forces Model considers five
sources of competition: customers demanding lower prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential entrants increasing direct competition. An
additional consideration is technological innovation which influences the five forces. Eqis places an emphasis on a long term buy and
hold approach. When selecting individual equities Eqis also takes into consideration the industry in the interest of maintaining
diversification to maximize risk adjusted returns.

European Model Portfolio- Benchmarked to the Down Jones Western Europe (E1) Aggregate Index Broad US dollar Index.

Eqis Capital Management

Eqis Europe is managed to provide clients diversification primarily among European stocks of all capitalizations through investing in
ADR’s. Equities are selected partially through a proprietary screening mechanism utilizing an augmented version of the Porter Five
Forces Model. The Eqis proprietary Model explains how market structures determine the intensity of competition. We invest in
firms that face less competition and thus have prospects for greater long term profits. The Porter Five Forces Model considers five
sources of competition: customers demanding lower prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential entrants increasing direct competition. An
additional consideration is technological innovation which influences the five forces. Eqis places an emphasis on a long term buy and
hold approach. When selecting individual equities Eqis also takes into consideration the industry in the interest of maintaining
diversification to maximize risk adjusted returns.
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Latin American Model Portfolio- Benchmarked to the Dow Jones Latin American (A3) Aggregate Index Broad US dollar Index

Eqis Capital Management

Eqis Latin is managed to provide clients diversification primarily among Latin American stocks of all capitalizations through
investing in ADR’s. Equities are selected partially through a proprietary screening mechanism utilizing an augmented version of the
Porter Five Forces Model. The Eqis proprietary Model explains how market structures determine the intensity of competition. We
invest in firms that face less competition and thus have prospects for greater long term profits. The Porter Five Forces Model
considers five sources of competition: customers demanding lower prices, suppliers demanding higher prices, substitute products
providing alternatives, direct competitors cutting prices and increasing quality, and potential entrants increasing direct competition.
An additional consideration is technological innovation which influences the five forces. Eqis places an emphasis on a long term buy
and hold approach. When selecting individual equities Eqis also takes into consideration the industry in the interest of maintaining
diversification to maximize risk adjusted returns.

Municipal Fixed Income Model Portfolio

Eqis Municipal Fixed Income

The Eqis Fixed Income Municiapal Portfolio is managed to provide clients with diversification among mostly municipal debt
securities through investing in bond ETF's and bond mutual funds. The Eqis Municipal Fixed Income Portfolio is utilized within a
client's asset allocation to add diversification and reduce volatility. The duration of investments are managed based on anticipated
interest rates and the yield curve.

Taxable Fixed Income Model Portfolio-

Eqis Taxable Fixed Income

The Eqgis Taxable Fixed Income Portfolio is managed to provide clients with diversification among mostly Treasury and corporate
debt securities through investing in bond ETF's and bond mutual funds. The Eqis Taxable Fixed Income Portfolio is utilized within a
client's asset allocation to add diversification and reduce volatility. The duration of investments are managed based on anticipated
interest rates and the yield curve.
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(for sponsors of wrap fee programs)

Name of wrap fee program described in attached brochure:
Fqis Capital Advisor Wrap-Fee Program

1. Applicability of Schedule. This Schedule must be completed by applicants that are compensated under a wrap fee program for
sponsoring, organizing, or administering the program, or for selecting, or providing advice to clients regarding the selection of, other
investment advisers in the program (*'sponsors™). A wrap fee program is any program under which a specified fee or fees not based
directly upon transactions in a client's account is charged for investment advisory services (which may include portfolio management
or advice concerning the selection of other investment advisers) and execution of client transactions.

2. Use of Schedule. This Schedule sets forth the information the sponsor must include in the wrap fee brochure it is required to
deliver or offer to deliver to clients and prospective clients of its wrap fee programs under Rule 204-3 under the federal Advisers Act
and similar rules of the jurisdictions. The wrap fee brochure prepared in response to this Schedule must be filed with the Commission
and the jurisdictions as part of Form ADV by completing the identifying information on this Schedule and attaching the brochure.
Brochures should be prepared separately, not on copies of this Schedule. Any wrap fee brochure filed with the Commission as part of
an amendment to Form ADV shall contain in the upper right hand corner of the cover page the sponsor's registration number (801- ).

3. General Contents of Brochure. Unlike Parts | and 11 of this form, this Schedule is not organized in "check-the-box" format. These
instructions, including the requests for information in Item 7 below, should not be repeated in the brochure. Rather, this Schedule
describes minimum disclosures that must be made in the brochure to satisfy the sponsor's duty to disclose all material facts about the
sponsor and its wrap fee programs. Nothing in this Schedule relieves the sponsor from any obligation under any provision of the
federal Advisers Act or rules thereunder, or other federal or state law to disclose information to its advisory clients or
prospective advisory clients not specifically required by this Schedule. 4. Multiple Sponsors. If two or more persons fall within

the definition of "sponsor"” in Item 1 above for a single wrap fee program, only one such sponsor need complete the Schedule. The

sponsors may choose among themselves the sponsor that will complete
the Schedule.

5. Omission of Inapplicable Information. Any information not specifically required by this Schedule that is included in the brochure
should be applicable to clients and prospective clients of the sponsor's wrap fee programs. If the sponsor is required to complete this
Schedule with respect to more than one wrap fee program, the sponsor may omit from the brochure furnished to clients and prospective
clients of any wrap fee program or programs information required by this Schedule that is not applicable to clients or prospective
clients of that wrap fee program or programs. If a sponsor of more than one wrap fee program prepares separate wrap fee brochures
for clients of different programs, each brochure prepared must be filed with teh Commission and the jurisdictions attached to a separate
copy of this Schedule. Each such brochure must state that the sponsor sponsors other wrap fee programs and state how brochures for
those programs may be obtained.

6. Updating. Sponsors are required to file an amendment to the brochure promptly after any information in the brochure becomes
materially inaccurate. Amendments may be made by use of a "sticker," i.e., a supplement affixed to the brochure that indicates what
information is being added or updated and states the new or revised information, as long as the resulting brochure is readable.
Stickers should be dated and should be incorporated into the text of the brochure when the brochure itself is revised. 7. Contents of

Brochure. Include in the brochure prepared in response to this Schedule:

(a) on the cover page, the sponsor's name, address, telephone number, and the following legend in bold type or some other
prominent fashion:
This brochure provides clients with information about [name of sponsor] and the [name of program or
programs] that should be considered before becoming a client of the [name of program or programs]. This
information has not been approved or verified by any governmental authority.

(b) atable of contents reflecting the subject headings in the sponsor's brochure

(c) the amount of the wrap fee charged for each program or if fees vary according to a schedule established by the sponsor a
table setting forth the fee schedule, whether such fees are negotiable, the portion of the total fee (or the range of such
amounts) paid to persons providing advice to clients regarding the purchase or sale of specific securities under the program
("portfolio managers™), and the services provided under each program (including the types of portfolio

management services);
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(d) a statement that the program may cost the client more or less than purchasing such services separately and a statement of the
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(h)

(i)
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(k)

o

(m)

factors that bear upon the relative cost of the program (e.g., the cost of the services if provided separately and the trading
activity in the client's account);

if applicable, a statement that the person recommending the program to the client receives compensation as a result of the client's
participation in the program, that the amount of this compensation may be more that what the person would receive if the client
participated in other programs of the sponsor or paid separately for investment advice, brokerage, and other services, and that
the person may therefore have a financial incentive to recommend the wrap fee program over other programs or services;

a description of the nature of any fees that the client may pay in addition to the wrap fee and the circumstances under which
these fees may be paid (including, if applicable, mutual fund expenses and mark-ups, mark-downs or spreads paid to market
makers from whom securities were obtained by the wrap fee broker);

how the program's portfolio managers are selected and reviewed, the basis upon which portfolio managers are recommended or
chosen for particular clients, and the circumstances under which the sponsor will replace or recommend the replacement of the
portfolio manager;

(1) if applicable, a statement to the effect that portfolio manager performance information is not reviewed by the sponsor or a
third party and/or that performance information is not calculated on a uniform and consistent basis,

(2) if performance information is reviewed to determine its accuracy, the name of the party who reviews the information and a
brief description of the nature of the review,

(3) a reference to any standards (i.e., industry standards or standards used solely by the sponsor) under which performance
information may be calculated;

a description of the information about the client that is communicated by the sponsor to the client's portfolio manager, and how
often or under what circumstances the sponsor provides updated information about the client to the portfolio manager;

any restrictions on the ability of clients to contact and consult with portfolio managers;

in narrative text, the information required by Items 7 and 8 of Part Il of this form and as applicable to clients of the wrap fee
program, the information required by Items 2, 5, 6, 9A and C, 10, 11, 13 and 14 of Part I|

if any practice or relationship disclosed in response to Item 7, 8, 9A, 9C and 13 of Part Il presents a conflict between the
interests of the sponsor and those of the clients, explain the nature of any such conflict of interest; and

if the sponsor or its divisions or employees covered under the same investment adviser registration as the sponsor act as
portfolio managers for a wrap fee program described in the brochure, a brief, general description of the investments and
investment strategies utilized by those portfolio managers.

8. Organization and Cross References. Except for the cover page requirements in Item 7(a) above, information contained in the
brochure need not follow the order of the items listed in Item 7. However, the brochure should not be organized in such a manner thg
important information called for by the form is obscured.

Set forth below the page(s) of the brochure on which the various disclosures required by Item 7 are provided.

Page(s) Page(s) Page(s)
ltem  7(a) cover ltem  7(f) 4,5 Iltem  7()) S
#7(b) 1 #7(g) 23 #71(k) 2,345
#7(c) 4 #7(h)y 5 #7() 45
#7(d) 4 #7()) 2.5 #7(m) 2,3
#7(e) 4
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Eqis Capital Management

Please contact us at:
17W220 22" St., Ste. 330
Oakbrook Terrace, IL 60181
Phone: 630.929.3012
Fax: 630.206.0757

This brochure provides clients with information about Eqis Capital Management
(hereinafter Eqis) and the Egis Capital Advisor Wrap-Fee Program that should be
considered before becoming a client of the Eqis Capital Advisor Wrap-Fee Program. This
information has not been approved or verified by any governmental authority.
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General Information

Eqis Capital Management (hereinafter “Eqis”), offers the following wrap-fee
program, where appropriate, to interested prospects and advisory clients. Eqis, a
corporation organized under lllinois law, is a registered investment adviser. Eqis
maintains its principal office at 17W220 22™ St., Ste. 330 Oakbrook Terrace, IL
60181. If you have questions regarding the material contained herein, please

Eqis Capital Advisor Wrap-Fee Program Description

Eqgis is the sponsor of the Eqgis Capital Advisor Wrap-Fee Program (hereinafter the
“Program”). A “wrap-fee” program is one that provides the client with advisory,
brokerage, execution, and custodial services for one all-inclusive fee. The client is not
charged separate fees for the respective components of the total service. Eqgis actively
solicits advisory clients for the Program through its independent contractor
relationships with financial advisors, financial planners, stock brokers, and other
designees (hereinafter “Financial Professional(s)”) that are duly licensed to offer fee
based financial products. Eqgis will not accept a client into the program that isn’'t
introduced by a Financial Professional. Financial Professionals are responsible for
introducing clients to Eqis, gathering and communicating client’s financial information,
acting as a liaison between Eqis and the client, staying in contact with the client and
informing Eqis of any material changes in the client's financial picture, and various
other clerical or administrative duties. Financial Professionals may also assist in the
determination of the client's asset allocation and the manager selection process
(pursuant to the Eqis “Approved Managers” list), All investment advisory decisions
with regard to securities, types of investments, timing of buys and sells, etc. will be
made by Eqgis and/or sub-managers contracted by Egis (hereinafter “Contracted
Managers”). Egis is also responsible for the marketing of the Program. The Program
is offered to individuals, retirement accounts and other business entities. With respect
to retirement accounts that are regulated by ERISA, Eqis will only market the Program
to such accounts in compliance with applicable Prohibited Transaction rules.

The Program is designed to continuously manage the client's Program Account based
on the individual needs of the client through the use of professional money manager(s)
that are either employed by Eqis and/or contracted by Eqis. The Program
distinguishes between portfolios managed by Egis (hereinafter “Eqis Managed
Portfolios”) and portfolios managed by managers that Eqis has contracted with to sub-
advise all or a portion of certain advisory accounts (“Contracted Managers”) The
Program defines a Portfolio as a group of investments managed by an individual
manager or team with a specific criteria, e.g., Large Cap Growth US Equities.

At the time of clients' initial investments in the program, Eqis (in conjunction with the
client’s Financial Professional) will assist the client in determining the client's current
financial situation, financial goals and attitudes towards risk. Clients’ information will
be collected and analyzed through the use of Eqis’s proprietary proposal generation
system, which in turn will allow Egis and the client’s Financial Professional to review
the client's situation and determine an appropriate asset allocation. With regard to
the Program account, asset allocation refers to the combining of individually
managed portfolios to create diversification based on asset class, equity styles,
foreign markets, etc. With respect to Benefit Plan Clients, the plan fiduciaries will be
provided with predefined asset allocations, along with adequate description of
strategies and the associated levels of risk. The plan fiduciaries will be responsible
for choosing the allocation for inclusion in their plan. The client will maintain all
ownership rights to all securities held within the Program account.

Once an appropriate asset allocation is determined with a client, and the Contracted
Managers (if any) have been selected to fulfill the asset allocation, the individual
portfolios will be managed by Eqis and the Contracted Managers on a discretionary
basis. A Program account may consist of up to ten separately managed portfolios,
or in the case of a managed EFT account (account composed entirely of exchanged
traded funds) up to 20 portfolios of EFT's, combined to create an asset allocation
that is appropriate for the client's needs, risk preferences and/or desires. Within an
individual Program account all ten portfolios may be managed by Egis (hereinafter
“All Eqis Managed Account”); or all ten portfolios may be managed by Contracted
Managers (hereinafter “Multi-Manager Managed Account”). In the alternative, a
program account may contain a combination of Egis managed portfolios and
Contracted Manager portfolios. In regard to the Program, any asset allocation that
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contact Eqis at 630-929-3012.

Additional information about Eqis is available on the Internet at
http://www.adviserinfo.sec.gov. You can search this site by a unique identifying
number, known as a CRD number. The CRD number for Eqis is 126052.

contains a portfolio that is managed by a Contracted Manager is considered a Multi-
Manager Managed Account. The appropriate mix of managers will be determined by
the client in conjunction with guidance from the client's Financial Professional.
Model portfolios (and thus clients accounts) can be invested in a wide variety of
securities and other assets such as (but not limited to) stocks, American Depository
Receipts (ADR’s), exchange traded funds (EFT's), target term trusts, U.S
Government bonds, money market funds and mutual funds. Eqis and/or Egis
Contracted Managers will make changes on a discretionary basis with respect to a
client's account based on market, economic and political circumstances, and the
individual characteristics of securities. Eqis and/or Eqgis Contracted Managers will
typically utilize a long term buy and hold approach, although other strategies may be
used where appropriate to a client's circumstances. Clients should refer to the
Contracted Manager(s) information in Exhibit 1 herein for information regarding the
methods of analysis, sources of information and investment strategies used by the
independent registered investment adviser in servicing client accounts.

FolioFn Investments Inc., a NASD registered broker dealer, provides all clearing and
custodial services for the program. Pursuant to contractual authority from the client,
Eqis will arrange for the execution of all securities transactions in client accounts. As
Eqis does not have the discretionary authority to determine the broker dealer to be
used, clients must direct Eqis as to the broker dealer to be used. Participation in the
Program requires the appointment of FolioFn Investments Inc. as broker and custodian
(hereinafter referred to as “FolioFn” or “Custodian”). Eqgis does not have the discretion
to change broker/custodian without the client’s written permission. In directing the use
of FolioFn, it should be understood that Eqis will not have authority to negotiate
commissions among various brokers and best execution may not be achieved. Clients
should consider whether or not the appointment of FolioFn as the sole broker may or
may not result in certain costs or advantages or disadvantages to the client as a result
of possibly more or less favorable executions. The client should consider that,
depending upon the level of the wrap-fee charged by Eqis, the amount of portfolio
activity in the client's account, the value of custodial and other services which are
provided under the arrangement, and other factors, the wrap-fee may or may not
exceed the aggregate cost of such services if they were to be provided separately and
if Egis were to negotiate commissions and seek best price and execution of
transactions for the client's account.

Eqis will block trades where possible and when advantageous to clients. This blocking
of trades permits the trading of aggregate blocks of securities composed of assets from
multiple clients’ accounts so long as transaction costs are shared equally and on a pro-
rated basis between all accounts included in any such block. Block trading allows Eqis
to execute equity trades in a more timely, equitable manner and to reduce overall
costs. No personal trades will ever be included in any client blocks.

Eqis requires a minimum account size of $25,000 for participation in the Program.
This account size may be negotiable under certain circumstances. Clients may
also make subsequent investments of $100 or more, although any subsequent
investment will be invested in a money market security within the program account
until such time where there is a minimum of $1,000 to reallocate into the designated
asset allocation within the program account.

Eqis will update this Wrap-Fee brochure at least annually, no later than December 31 of
each year. In addition, any material changes to the program during the year will dictate an
interim update to this brochure. All updates will me made available to clients of Eqis.

Proxy Policy: As a matter of firm policy, Eqis does not vote proxies for Program
client accounts. However the program custodian provides for online access to a
proxy voting system that enables clients to vote their own proxies if they so desire.

Contracted Manager and Use of Contracted Model Managers Portfolios

How we use outside managers

Eqis hires Contracted Managers, who are not employees or affiliates of Eqis, to
manage client assets within the Program. Clients’ assets are managed by tracking
each account’s asset allocation to one or more model portfolios. Clients’ portfolios
are divided among these models based on the client’'s asset allocation. Clients’
assets track the securities holdings of model portfolios ~ Strictly speaking, model
portfolios do not in fact contain any assets, but rather clients’ accounts track model
portfolios which determine what assets will be purchased and sold within clients’
accounts. Clients’ assets are held in their own accounts and are not commingled
with the assets of other clients.

Information provided by clients and their financial professionals is critical for the
selection of the asset allocation and thus the appropriate model managers.
Changes in clients’ priorities must be communicated to Eqis so that Eqis, the client’'s
Financial Professional and the client can coordinate and adjust the allocation among
model portfolios and Contracted Managers accordingly. Initially, the selection of
Contracted Managers is determined by each client and the client's financial
professional. The client and associated financial professional may also choose to
have Eqgis manage all assets thereby using no Contracted Managers.

Contract Managers have no information about individual clients, but rather are
charged with managing one or more model portfolios appropriate for the asset
classes to which the model portfolios are assigned.



How We Select Managers

Managers consistent with our asset allocation methodology are selected according
to their track record, risk controls, and investment methodology. We hire managers
who we believe will provide the best risk adjusted return for all asset class and/or
equity styles that comprise clients’ asset allocations.

How we Monitor Managers

Performance of the Contracted Managers is monitored by Egis. Contracted Managers
who under-perform relative to their asset class and/or equity style will, pursuant to the
discretion of Eqis, likely be replaced. Egis practices careful judgment and discretion
when determining whether to hire and retain each Contracted Manager. When hiring
Contracted Managers, we do not independently verify their returns, but rather rely of
the returns presented by the contracted firm and/or third party sources.

Changing Managers

The Contracted Manager or managers assigned to a particular portion of clients’ asset
allocations may be changed at the discretion of Egis. Such changes would typically be
made when a Contracted Manager is underperforming relative to its peers. Where a
Contracted Manager of a portfolio is fired, Eqis will, for all clients tracking that model,
select an alternative portfolio to fill that portion of clients’ asset allocations.

If a client or his financial professional desire to switch between managers they may do
so for no charge. The Eqis Capital program is not designed for investors who plan to
change managers frequently and reasonable limits to the number of manager changes
allowed may be applied. For this purpose, Eqis typically places an annual limit of 5
manager changes per year. Eqis may provide relief from this limit at its discretion.

The Use of Contracted Managers

Adverse price movements and thus less favorable prices might be caused by
Contracted Managers’ outside activities (activities in accounts other than the model
account) or due to the large orders created based on changes in the model account.
Orders for clients’ Eqis accounts may be initiated at the same time or a different time
than when the change in model portfolio is made by the model portfolio’s manager.
Eqgis does not typically evaluate changes made to model portfolios by their Contracted
Managers. Rather, Eqis typically limits our oversight to the results provided by a
Contracted Manager, and all investment decisions made in a particular Contract
Manager's model are made at the discretion of the Contracted Manager.

Some Contract Managers may be paid more for sub-advisory management services
than others. For Multi-Manager Account clients, the wrap fee charged by Eqis to
clients does not vary based on the Contracted Managers selected by Eqis for a
Multi-Manager Account.

Some of the available model portfolios are managed by Eqis Capital, meaning that
the fee that would otherwise be paid to a Contracted Manager is retained by Eqis.
Moreover, certain clients or Financial Professionals may choose for Eqgis to manage
all assets without Contracted Managers. A lower program fee is charged for
accounts entirely managed by Eqis Capital with no Contracted Managers.

Based on the fee structures outlined below, Eqgis stands to save operating costs
(and thereby increase profit) if its own model portfolios (or low-cost Contracted
Manager portfolios) are selected by clients and Financial Professionals rather than
higher-priced Contracted Managers’ portfolios. Eqis, therefore, has an incentive to

Investment Strategies and Securities Analysis

Eqgis manages several separate model portfolios that provide diversification across
the spectrum of domestic and international equity styles and fixed income. Portfolios
typically consist of one or more of the following: individual equities, ADR’s, ETF’s,
mutual funds, FDIC cash deposits and U.S. Government securities. Each client of
Eqis will be assigned an asset allocation comprised of up to ten of the Eqgis model
portfolios. The assignment of an asset allocation will be based on the clients need,
risk preferences and desires.

Individual equities are selected partially through a proprietary screening mechanism
utilizing an augmented version of the Porter Five Forces Model. The Eqis
proprietary model explains how market structures determine the intensity of
competition. We invest in firms that face less competition and thus have prospects
for greater long term profits. The Porter Five Forces Model considers five sources
of competition: customers demanding lower prices, suppliers demanding higher
prices, substitute products providing alternatives, direct competitors cutting prices
and increasing quality, and potential entrants increasing direct competition. An
additional consideration is technological innovation, which influences the five forces.
When selecting individual equities, Eqis also takes the industry into consideration in
the interest of maintaining diversification to maximize risk adjusted returns. ETF’s or
mutual funds will be selected on the basis of any or all of the following criteria: the
fund's performance history; the industry sector in which the fund invests; the track
record of the fund's manager; the fund's investment objectives; the fund's
management style and philosophy; and the fund's management fee structure.
Portfolio weighting between funds and market sectors will be determined by each
client's individual needs and circumstances. Clients will have the opportunity to
place reasonable restrictions on the types of investments which will be made on the
client's behalf. Clients will retain individual ownership of all securities.
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offer its own portfolios and lower-cost Contracted Managers as part of the Program.
This is a conflict of interest that may affect the Contracted Managers and model
portfolios selected by Eqis for inclusion in the Program. Nevertheless, Eqis has a
significant interest in making sure that its clients and their financial advisors are
happy with all aspects of the Eqis Capital Advisor Wrap Fee Program. Toward this
end, Eqis will endeavor to select managers and portfolios we believe will provide the
best risk adjusted return for clients.

Contracted Manager Disclosures

Contracted Managers have discretion over what assets are selected within the
model(s) they manage. A Contracted Manager might have outside business or
personal relationships that provide an incentive for the Contracted Manager to
include certain assets rather than others. A Contracted Manager is not contractually
obligated to include in model portfolio(s) any securities included in outside portfolios.
Similarly, a Contracted Manager may include assets in models that are not included
in portfolios managed outside of the Eqis program.

Assets that Can be Contained in Clients Accounts

Model portfolios (and thus clients accounts) can be invested in a wide variety of
securities and other assets such as (but not limited to) stocks, American Depository
Receipts (ADR’s), exchange traded funds (EFT’s), target term trusts, and mutual
funds.

Eqis Capital Provides Asset Management, But Does Not Provide Tax Advice.
Buying and selling specific securities as part of a tax planning strategy is available
to clients of Eqis, but tax related decisions or counseling is not provided by Eqis. If
a client and the associated financial professional desire to buy and/or sell specific
securities within an account, then specific orders should be emailed to us and we
will make the requested transactions. Management of model portfolios might not be
coordinated, and accordingly it is possible for wash sales to occur.

Dispersion

The performance of a model portfolio and a client's actual performance within that
model can vary. There can also be dispersion between the performance of a client's
assets that are allocated to a model portfolio and the actual model portfolio (managed
outside the Eqgis Multi Manager Program) that the client's allocation is managed to
match. This dispersion can cause a client’s actual return for the portion of the client's
account allocated to a particular model portfolio to be either greater than, equal to or
less than the performance of the actual model portfolio (or the portfolio managed
outside of the Eqis Multi Manager Program that the model portfolio is managed to
track, if any). In addition, dispersion can account for slightly different holdings or
percentage holdings in a client program account versus the model portfolio.

Contracted Managers may manage portfolios outside of the Eqgis program and there
may be dispersion between the performance reported by these services and those
received by Eqis clients. Finally, there may be dispersion between the returns earned
by different clients whose investments are tracking the same model portfolio(s).

Dispersion among clients’ accounts is common because of the combination of each
client's assets being held directly in their own account and the differences between
the timing of trade execution, size of accounts, client additions or withdrawals, and
client imposed restriction among other factors.

Eqis utilizes several data resources in gathering historical information, as well as
annual and quarterly reports. Using fundamental analysis, securities are
continuously monitored and evaluated relative to market and industry conditions.

Egis may use FDIC cash deposits to “sweep” unused cash balances until they can
be appropriately invested.

Eqgis may utilize one or more of the following investment strategies in servicing
Program participants: long-term and short-term investment strategies, and trading
(securities sold within 30 days). Nevertheless, Eqis places an emphasis on a long
term buy and hold approach. Because these investment strategies involve certain
additional degrees of risk, they will only be recommended when consistent with the
client's stated tolerance for risk.

Eqis utilizes a number of sources of financial information in the firm’s analysis of
securities including financial newspapers and magazines, research materials and
reports, corporate rating services, annual reports, prospectuses, SEC filings and
company press releases. Research services are received in various forms, which
may include written reports, or information obtained on the World Wide Web.

The above types of investments, methods of analysis, sources of information and
investment strategies utilized by Eqis are only applicable to portfolios managed
directly by Eqis. With respect to outside money managers, clients are requested to
refer to the description of Contracted Managers portfolios in Exhibit 1 for more
information on that manager’s investment strategies, methods of analysis, and other
pertinent investment information.



Fee Schedule

Eqis charges an annual “Wrap-Fee” for participation in the Program. The Wrap-Fee
is made up of two separate and distinctive parts, but charged to the client as one
fee. The two parts are as follows: Part 1 the Eqgis Program Fee, and Part 2 the
Financial Professional Fee (“FP” fee). Both parts are detailed below. The Wrap-Fee
will be charged as a percentage of assets under management on a blended fee
schedule. Clients will be invoiced and fees will be directly debited from client
accounts after the end of each calendar month. Where there is not enough cash or
funds in an account to pay a fee, the account will be rebalanced so as to generate a
sufficient level of cash or funds to meet this expense. .As part of this agreement you
authorize the Clearing Firm (FolioFn) to deduct the Wrap-Fees from your account as
directed by Eqis. The fee calculation will be based on the average closing market
value of the assets in the client's Program account over the previous calendar
month. Value is calculated as the market value, or fair market value in the absence
of market value, plus any credit balance or minus any debit balance. Each client
Program Account is mutually exclusive for purposes of determining the declining fee
schedule. Your Egis account may contain investments that charge a separate fee
not included within the Wrap-Fee.

The maximum Wrap-Fee (inclusive of parts 1 and 2) charged to clients is as
follows:

Assets Under Management MAXIMUM Annual Fee (%)

First $100,000 Up to 2.45%*
Next $150,000 Up to 2.35%*
Next $250,000 Up to 2.25%*
Next $2,000,000 Up to 2.15%*

Amounts Over $2,500,000 Up to 2.05%*

*  The actual Wrap-Fee charged to each client will depend in part on the
negotiated “Financial Professionals” Fee, as detailed in Part 2 below. The
exact Financial Professional fee charged to you will be specified in section #9
(Financial Profession’s Report) of this Account Application. Similar advisory
services may be available from other registered investment advisers for
similar or lower fees.

In addition to the Wrap-Fee charged by Eqgis, clients may also be charged, at the
Financial Professional’s discretion, an additional Initial Consulting Fee (“IC” fee) of
up to 1% of the initial investment, and of any subsequent investments. The Initial
Consulting Fee compensates the Financial Professional for gathering and
communicating clients’ financial information, as well as assisting in the manager
selection process from the Eqis Contracted manager list. The Initial Consulting Fee
of up to 1% will be deducted upon the deposit of cash, securities or any instrument
of value into the client's Program Account at the end of the month in which the
deposits were received, and will be paid in full to the Financial Professional’s firm.
The Initial Consulting Fee will not be assessed until the program account has been
established for five days. The Initial Consulting Fee may be reduced or waived at
the Financial Professional’s discretion. The Initial Consulting Fee will be considered
fully earned upon deduction of the Initial Consulting Fee from the client's Program
Account.

The Maximum combined Wrap-Fee and IC-Fee during the first year of program
participation is as follows:

Assets Under Management MAXIMUM First Year Fee (%)

First $100,000 Up to 3.45%*
Next $150,000 Up to 3.35%*
Next $250,000 Up to 3.25%*
Next $2,000,000 Up to 3.15%*

Amounts Over $2,500,000 Up to 3.05%*

* The actual First year Fee charged to each client will depend in part on the
negotiated “Financial Professionals” Fee, as detailed in Part 2 below, as well
as the Initial Consulting Fee charged by the Financial Professional. The exact
Financial Professional fee and Initial Consultation Fee charged to you will be
specified in section #9 (Financial Profession’s Report) of this Account
Application. Similar advisory services may be available from other registered
investment advisers for similar or lower fees.

BREAKDOWN OF WRAP-FEE

Part 1, Program Fee

The Eqis Program Fee will be charged as a percentage of assets under
management on a blended fee schedule. There are three options that determine
the Program Fee. Option 1 (All Eqgis) includes an account comprised of portfolios
managed solely by Eqgis. Option 2 (Multi Manager) includes managers other than
Eqis (i.e., managers contracted by Egis), but not excluding Egis. Option 3
(Managed ETF) includes only exchange traded funds (ETF's) and no individual
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stocks or contracted managers. It will be up to the client and their Financial
Professional to determine whether Option 1, Option 2 or Option 3 is best for the
client’s particular circumstances.

If client invests in an All Eqis Managed account, the Program Fee will be:
Assets Under Management MAXIMUM Annual Fee (%)

First $250,000 Up to 0.75%*
Next $250,000 Up to 0.65%*
Next $1,500,000 Up to 0.55%*
Next $3,000,000 Up to 0.45%*
Amounts Over $5,000,000 Up to 0.35%*

If client invests in a Multi Manager Managed account, the Program Fee will be:
Assets Under Management MAXIMUM Annual Fee (%)
First $100,000 Up to 0.95%*

Next $150,000 Up to 0.85%*
Next $250,000 Up to 0.75%*
Next $2,000,000 Up to 0.65%*
Amounts Over $2,500,000 Up to 0.55%*

If client invests in a Managed EFT account, the Program Fee will be:
Assets Under Management MAXIMUM Annual Fee (%)

First $250,000 Up to 0.75%*
Next $250,000 Up to 0.65%*
Next $1,500,000 Up to 0.55%*
Next $3,000,000 Up to 0.45%*
Amounts Over $5,000,000 Up to 0.35%*

Part 2, Financial Professional Fee

The Financial Professional Fee is the portion of the overall Wrap Fee that is used to
compensate the Financial Professional. The services that the Financial
Professional will be compensated for include: introducing clients to Eqis, gathering
and communicating clients’ financial information, assisting in the manager selection
process from the Eqis approved manager list, acting as a liaison between Egis and
clients, staying in contact with clients and informing Egis of any material changes in
clients’ financial picture, and other various clerical or administrative duties. The
Financial Professional Fee is negotiated between the client, the Financial
Professional and Eqis. The Financial Professional Fees shall under no
circumstances exceed 1.5% per annum. The client may be able to negotiate a
higher or lower Financial Professional Fee based on the individual Financial
Professional that introduces the client to the program.

Other Wrap-Fee Details

The Wrap-Fee includes the Egis Program Fee that covers all advisory fees,
brokerage costs, online performance reporting costs, third party custodial fees,
exchange fees, transfer taxes, and any fees that Eqis pays to a third party in
conjunction with marketing the program (i.e. internal or external wholesalers or
platform inclusion fees). In addition, the Wrap-Fee is inclusive of the Financial
Professional Fee. The Wrap-Fee does not include certain administrative fees; for
example, wire transfers, annual charges for qualified accounts, or certificate issues.
A minimum of $25,000 of assets under management is required to participate in this
program. Securities transactions affected for the clients’ accounts may also include,
mark-ups, mark-downs, or dealer spreads to market makers or other principals from
whom securities were obtained by FolioFn. These mark-ups, mark-downs, or dealer
spreads will be retained by the market maker or other principal and will not be
credited or reimbursed to the client’s account.

Some of the model portfolios available to clients are managed by employees and/or
principals of Eqis. Managers of these model portfolios are paid salary by Eqis and
therefore do not directly receive any particular percentage of the wrap fee. Other
model portfolios are managed by managers who are not employees or principals of
Egis. These outside managers that are contracted by Eqis receive a percentage of
assets under management as compensation. Outside manager compensation is
negotiated and based on the asset class, equity style, and tenure of manager,
among other various criteria judged by Eqis to be important. Contracted Manager
compensation is included in the Wrap-Fee of Option 2.

Negotiability of Fees and Account Minimums: In certain circumstances, all of
Eqis fees and account minimums may be negotiable.

Fee Calculation: The fee charged is calculated as described above and is not
charged on the basis of a share of capital gains upon or capital appreciation of the



funds or any portion of the funds of an advisory client, pursuant to Section 205(a)(1)
of the Investment Advisers Act of 1940, as amended (hereinafter “IA Act”).

Fee Payment: Clients will be invoiced and Wrap Fees will be directly debited from client
accounts at the beginning of each calendar month. The fee calculation will be based on
the average daily market value of the assets in the client's Program account over the
previous calendar month. Value is calculated as the market value, or fair market value in
the absence of market value, plus any credit balance or minus any debit balance. Fees
will be directly debited in accordance with the Client Services Agreement.

Termination of Advisory Relationship: A client agreement may be canceled at
any time, by either party, for any reason upon receipt of written notice. A
reasonable amount of time may be necessary to liquidate (two days) and transfer

client assets (10 days), or provide administrative services in connection with the
termination of an account. Upon termination of any account, any prepaid, unearned

Additional Information About Fees and Services

In considering the investment program described in this brochure, a prospective
client should be aware that the Program may cost a client more or less than
purchasing the actual services separately from other advisers or broker-dealers.
Clients should also be aware that the charge of an Initial Consulting Fee may not be
considered standard in the investment advisory industry.

In addition, the amount of compensation received by Egis and the Financial
Professional(s) as a result of the client’s participation in the Program may be more
or less than what Eqis and/or the Financial Professional would receive if the client
paid separately for investment advice, brokerage and other services. Therefore,
Eqis and the Financial Professional(s) may have a financial incentive to recommend
the Program over other advisory programs or services.

Conflicts of Interest

Eqis utilizes FolioFn for all brokerage and custodial services. For this reason, the decision by
any client to authorize Eqis to place a trade is the functional equivalent of directing Eqis to
execute the trade through FolioFn. Certain associated individuals of Eqis are also licensed
insurance agents. As such, these individuals can sell insurance products to advisory clients
and the licensed agent may receive separate yet typical insurance-based compensation
and/or commissions. While these individuals endeavor at all times to put the interest of Eqis’s
advisory clients first as part of Eqis’s fiduciary duty, clients should be aware that the receipt of
additional compensation itself creates a conflict of interest, and may affect the judgment of
these individuals when making advisory/investment recommendations.

Eqis or individuals associated with Eqis may buy or sell securities identical to, or
different from those recommended to clients for their personal accounts. In
addition, any related person(s) may have an interest or position in a certain
security(ies) which may also be recommended to a client.

It is the expressed policy of Eqis that no person employed by Eqis may purchase or
sell any security immediately prior to a transaction(s) being implemented for an
advisory account, and therefore, prevents such employees from benefiting from
transactions placed on behalf of advisory accounts.

As these situations represent a conflict of interest, Eqis has established the
following restrictions in order to ensure its fiduciary responsibilities:

Education and Business Standards

Eqis requires that investment adviser representatives maintain general standards of
education and business experience, especially related to investments. Investment
adviser representatives must also satisfy state-by-state qualification requirements within
the states in which the representatives have places of business. Generally, states require

Officers of Eqis

William R Nelson BORN: 6/15/1971

William Robert Nelson Jr. graduated from San Diego State University with a degree
in Finance. He moved to Chicago where as a member of the Chicago Board of
Trade he made markets in financial futures. Subsequently, he earned a Ph.D. in
economics from George Mason University and was appointed as a professor to the
department of Finance and Managerial Economics in the State University of New York
at Buffalo School of Management. His original research has been published in the
American Economic Review, DePaul Journal of Healthcare Law, The International

Chief Financial Strategist

Dr. William R. Nelson is the Chief Financial Strategist of Eqis and the primary Portfolio
Manager for portfolios managed by Eqis for the Program. Dr. Nelson performs the day
to day management of the portfolios managed by Egis. In addition Dr. Nelson designs
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fees will be promptly refunded, and any earned, unpaid fees will be due and
payable. The client has the right to terminate an agreement without penalty within
five (5) business days after entering into the agreement.

Mutual Fund Fees and Expenses: All fees paid to Eqis for investment advisory services
are separate and distinct from the fees and expenses charged by ETF’s or mutual funds
to their shareholders. These fees and expenses are described in each fund's prospectus.
These fees will generally include a management fee, other fund expenses, and a possible
distribution fee. A client could invest in an ETF or mutual fund directly, without the
services of Eqis. In that case, the client would not receive the services provided by Eqis
which are designed, among other things, to assist the client in determining which ETF’s or
funds are most appropriate to each client's financial condition and objectives.
Accordingly, the client should review both the fees charged by the ETF's or funds and the
fees charged by Eqis to fully understand the total amount of fees to be paid by the client
and to thereby evaluate the advisory services being provided.

The factors that should be considered by a prospective client include the size of a
client’s portfolio, the nature of the investments to be managed, commission costs,
custodial expenses (if any), the anticipated level of trading activity, and the amount
of advisory fees charged for managing the client portfolio.

Advisory fees may vary among Eqis clients based upon a number of factors,
including the size of the client's account, the negotiated financial professional fee,
the types of investments, the nature of related services provided, and the length of
the advisory relationship with a client, among other things.

Clients should understand that similar advisory services may be available from other
registered investment advisers for a higher or lower fee.

1. A Director, officer or employee of Eqis shall not buy or sell securities for their
personal portfolio(s) where their decision is substantially derived, in whole or
in part, by reason of his or her employment unless the information is
alsoavailable to the investing public on reasonable inquiry. No person of Eqis
shall prefer his or her own interest to that of the advisory client.

2. Eqis maintains a list of all securities holdings for itself, and anyone associated
with this advisory practice with access to advisory recommendations. These
holdings are reviewed on a regular basis by an appropriate officer of Eqis.

3. All clients are fully informed that certain individuals may receive separate
compensation when effecting transactions outside of the wrap fee Portfolio
Management service.

4. Eqis requires that all individuals must act in accordance with all applicable
Federal and State regulations governing registered investment advisory
practices.

5.  Any individual not in observance of the above may be subject to termination.

Eqis will not aggregate trades for its associated persons with client trades.

representatives to complete the Series 65, or Series 7 and 66 NASD examinations.

Eqis also requires that all Financial Professionals be properly registered as investment
advisers or licensed as investment adviser representatives where required pursuant to
relevant federal and/or state regulations.

Conference on Information Technology ITCC 2004 Proceedings, the Journal of
Economic Behavior and Organization, Latin American Finance and Capital Markets,
and the Latin American Law and Business Report.

Jennifer C Winters BORN: 9/25/1971

Jennifer C Winters graduated from Lewis University with a B.A. in
Communications. She has been with Eqgis Capital Management since February
of 2003. She is the Chief Compliance Officer.

asset allocation models for the Program that are based on the needs and risk
preferences of clients. These models are used within Eqis’s proprietary proposal
generation system. The core of Eqis’s management philosophy is distilled into the Egis



System that employs an augmented version of the Porter Five Forces Model in
conjunction with the implications of modern portfolio theory and recent empirical
evidence. The processes employed by Eqis are continuously updated to provide what
Eqis and Dr. Nelson believe to be the best possible money management for Eqis
clients. Additional insights into the market are provided by Egis's distinguished
business advisory board. Fortunately, advanced technology allows Dr. Nelson to act
as the Portfolio Manager for all clients in the Program that are invested in an Egis
Managed Portfolio.

Clients’ Financial Professionals will communicate clients’ needs to Eqis which will in
Client Reports

Program clients will receive account statements and confirmations of transactions
directly from the custodian. Fees are calculated by the custodian and invoices
made available to the client on behalf of Eqis before fees are debited from clients’
accounts. All clients should verify the accuracy of fee calculations. The above

Review of Accounts

While the underlying securities within the Program accounts are continuously
monitored, these accounts will be formally reviewed at least quarterly by Dr. Nelson.
The review will be conducted to determine if the current investment holdings of the
account are consistent with the client's investment objectives as outlined at the
inception of the advisory relationship. More frequent reviews may be triggered by

Additional Compensation

Eqis does not except soft dollars or any other additional compensation above the fees paid
by the client to Eqis outlined in the Fee Schedule. Nevertheless, Eqis may receive research
reports from FolioFn. The receipt of such reports is not related to any commitment with
FolioFn for transaction levels in exchange for any services or products from FolioFn, but does
create a possible conflict of interest of which clients should be aware in assessing Eqis’s
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turn update Dr. Nelson with changes in the financial circumstances and needs of
clients, so that their portfolios can be appropriately managed.

Dr. Nelson is not personally available to address clients’ questions and concerns. Rather,
questions should be sent through clients’ Financial Professional(s), who will forward the
questions to Eqis should the financial professional be unable to respond. Egis will provide
the answer to the Financial Professional(s), who will relay the answer to the client.

Dr. Nelson’s performance information is not reviewed by the sponsor or a third
party, nor calculated on a uniform and consistent basis.

mentioned client reports will be made available to clients through electronic mail and
the Internet. Clients participating in the program who choose to receive reports in
hard copy will be assessed an additional $250 annual administrative fee.

material changes in variables such as the client's individual circumstances, drift from
the model portfolio weighting, and economic environment. Egis or a designee
(typically the Financial Professional) will contact the client on at least an annual
basis to discern changes to the client's financial circumstances or investment
objectives.

brokerage recommendation.

Financial Professionals may receive incentive awards for the recommendation or introduction
of investment products to advisory clients. The receipt of this compensation may affect a
representative's judgment in recommending products to clients.
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17. Exhibit 1

MODEL PORTFOLIO DESCRIPTIONS

Eqis provides access to model portfolios that provide diversification across the
spectrum of domestic and international equity styles and fixed income. Each client
of Eqis will be assigned an asset allocation comprised of up to ten of the model
portfolios. The assignment of an asset allocation will be based solely on the client's
needs and risk preferences. Some of the model portfolios are managed in house by
Eqis; others are managed by independent, contracted managers. Below is a brief
description of model portfolios arranged by asset class and equity style.

Large Cap Growth Model Portfolios-Benchmarked to the Russell 1000 Growth Index

Advisor Partners

The U.S. Equity Large Cap Tax Managed Index Strategy seeks to maximize after-
tax returns while maintaining risk characteristics similar to the broad U.S. equity
market through a managed portfolio of individual securities. The portfolio’s benefits
include diversification across sectors combined with tax efficiency. Tax efficiency is
achieved by selecting tax efficient vehicles and/or through active tax management.
The sectors with the greatest representations within the portfolio tend towards
finance, information technology, and healthcare. Andrew Rudd, the Chairman, and
Jim Blachman, the Chief Investment Officer, cooperate as a formidable team.
Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is
a cofounder of BARRA, Inc. Jim Blachman holds bachelors and masters degrees in
economics from UC Berkeley. His investment career spans 20 years. He is CFA
charterholder and member of the Association for Investment Management and
Research. Advisor Partners is an investment management firm specializing in
providing customized, tax-managed, index-based investment solutions for advisors
and their clients. The average tenure of the principals exceeds two decades and
contributes to their depth of investment judgment and expertise. They are privately
owned and managed by the principals.

Advisor Partners/IndexIQ

Index 1Qs Large Cap Growth methodology identifies large capitalization companies
poised for rapid, sustainable growth, and strong equity appreciation. Index 1Qs
patent pending portfolio construction process combines sophisticated quantitative
research, multi-factor fundamental models, and a proprietary, nonmarket
capitalization weighting system. The resulting portfolios provide the benefits of
traditional, passive indexes and actively managed funds. The rulesbased
methodologies, tax efficiency, and low trading costs of index investing are retained.
The rules governing the management are actively and painstakingly designed to
provide alpha (excess returns). The sectors with the greatest representations within
the portfolio tend towards energy, consumer staples, consumer discretionary, and
materials. Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment
Officer, cooperate as a formidable team. Andrew Rudd holds a Ph.D. from UC
Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc. Jim
Blachman holds bachelors and masters degrees in economics from UC Berkeley.
His investment career spans 20 years. He is CFA charterholder and member of the
Association for Investment Management and Research. Advisor Partners is an
investment management firm specializing in providing customized, tax-managed,
index-based investment solutions for advisors and their clients. The average tenure
of the principals exceeds two decades and contributes to their depth of investment
judgment and expertise. They are privately owned and managed by the principals.

Eqis Capital Management

Eqis Large Cap Growth is managed to provide clients diversification primarily
among US large capitalization companies oriented towards growth. Often these
companies are in rapidly expanding industries. These stocks tend to represent an
opportunity for large return but tend to be more volatile. Equities are selected
partially through a proprietary screening mechanism utilizing an augmented version
of the Porter Five Forces Model. The Eqis proprietary Model explains how market
structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five
Forces Model considers five sources of competition: customers demanding lower
prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential
entrants increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long term
buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize
risk adjusted returns.

Financial Trust Asset Management

The American Disciplined Equity Strategy Invests in the highest rated stock within
each of the 12 industry sectors of the Standard & Poor’'s 500. Stocks within each
sector are ranked according to FTAM'’s proprietary rating system which compares
the companies in 3 broad areas. Their EarningsMomentum index ranking compares
each company’s revenue and net income growth In each of the last 3 years. The
profitability + Quality index ranking compares profitability and quality factors such as
return on equity, return on assets, profit margin, and financial leverage. Their
ValueMomentum index ranking compares valuation and momentum, rating each
stock by low price to sales ratio and high 1 year, 3 month, and 1 month momentum
factors. The scores are then combined to come up with an overall rating. The ADE

portfolio is invested on an equally weighted basis in the top 20% of the stocks n
each industry sector with industry weights that are kept equal to the S&P 500. On a
quarterly basis the portfolio is rebalanced. Quantitative research underlies the
impressive performance of Financial Trust Asset Management. Arno Mayer is the
CEO and Chief Portfolio Manager for Financial Trust Asset Management where he
implements quantitative strategies. His education consists of a B.A. in finance from
Florida Atlantic University, and the Chartered Financial Planner and Chartered
Financial Analyst distinctions. His, 21 years in the finance industry provide broad
experience. Mr. Meyer founder Financial Trust Asset management in 1989. The
firm manages seven quantitative portfolios.

Hanseatic Group

Managers use a multi-time dimensional system that identifies large-cap stocks
whose emergent price trends have better than normal probability of persisting into
the 6-36 month target holding period with positive alpha. Lower time dimension
patterns are then used to identify shorter term entry and exit points. Research has
shown that time parameters in the relevant time dimensions, monthly and weekly in
particular, also play an important role. It is the intersection of multi-time dimensional
trend measurement and time boundaries that is the foundation of the buy-sell
disciplines. The portfolio typically contains at least 100 stocks providing for
diversification. Another interesting characteristic of the portfolio is its relatively low
correlation with indexes in its asset class. Ed Meihaus, (BSME, University of
Louisville, MBA, University of Memphis), joined Hanseatic in 1985. Since then he
has continued to develop quantitative model-based investment applications,
primarily the set of disciplines which underlie the company’s equity portfolios. He
currently serves as the Chief Investment Officer. Ed enjoys hiking, gardening and
reading. Since 1991 Hanseatic has applied proprietary quantitative buy and sell
disciplines to manage equity portfolios’ returns, risk, and structure. Their buy
disciplines provide a consistent stock selection process that is adaptable to varying
market environments.

Laidlaw Group

The Laidlaw Group’s Large Cap Growth portfolio focuses investments in companies
with the following characteristics: High cash flow to market value ratio, high asset to
debt ratio, profitability, and growth potential. Close attention is also paid to the
sectors in which firms operate. The management may overweight or underweight
sectors based on their analysis of economic trends. Mr. David Laidlaw is the
primary portfolio manager and as such implements the investment decisions. David
Laidlaw received the designation of Chartered Financial Analyst (CFA) from the
CFA Institute. He graduated with honors from Rutgers University School of Law
Newark in 1994 and received a Bachelors of Arts from Reed College in Biology in
1989. The Laidlaw Group is a family business founded by Robert Laidlaw and his
son David. Robert, the current Chairman, is an industry veteran who began his
career on the floor of the New York stock Exchange in 1958 after graduating from
Yale, with a degree in philosophy. His nearly 50 years of industry experience
provide the foundation from which the Laidlaw Group excels.

Large Cap Value Model Portfolios-Benchmarked to the Russell 1000 Value Index

Advisor Partners

The U.S. Equity Large Cap Tax Managed Index Strategy seeks to maximize after-
tax returns while maintaining risk characteristics similar to the broad U.S. equity
market through a managed portfolio of individual securities. The portfolio’s benefits
include diversification across sectors combined with tax efficiency. Tax efficiency is
achieved by selecting tax efficient vehicles and/or through active tax management.
The sectors with the greatest representations within the portfolio tend towards
finance, information technology, and healthcare. Andrew Rudd, the Chairman, and
Jim Blachman, the Chief Investment Officer, cooperate as a formidable team.
Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is
a cofounder of BARRA, Inc. Jim Blachman holds bachelors and masters degrees in
economics from UC Berkeley. His investment career spans 20 years. He is CFA
charterholder and member of the Association for Investment Management and
Research. Advisor Partners is an investment management firm specializing in
providing customized, tax-managed, index-based investment solutions for advisors
and their clients. The average tenure of the principals exceeds two decades and
contributes to their depth of investment judgment and expertise. They are privately
owned and managed by the principals.

Advisor Partners/IndexIQ

Index 1Qs Large Cap Value methodology identifies large capitalization companies
that are fundamentally undervalued and poised for strong equity appreciation. Index
IQs patent pending portfolio construction process combines sophisticated
quantitative research, multi-factor fundamental models, and a proprietary, non-
market capitalization weighting system. The resulting portfolios provide the benefits
of traditional, passive indexes and actively managed funds. The rules-based
methodologies, tax efficiency, and low trading costs of index investing are retained.
The rules governing the management are actively and painstakingly designed to
provide alpha (excess returns). The sectors with the greatest representations within
the portfolio tend towards financials, industrials, consumer discretionary, and
information technology. Andrew Rudd, the Chairman, and Jim Blachman, the Chief
Investment Officer, cooperate as a formidable team. Andrew Rudd holds a Ph.D.
from UC Berkeley, is a finance industry veteran, and is a cofounder of BARRA, Inc.



Jim Blachman holds bachelors and masters degrees in economics from UC
Berkeley. His investment career spans 20 years. He is CFA charterholder and
member of the Association for Investment Management and Research. Advisor
Partners is an investment management firm specializing in providing customized,
tax-managed, indexbased investment solutions for advisors and their clients. The
average tenure of the principals exceeds two decades and contributes to their depth
of investment judgment and expertise. They are privately owned and managed by
the principals.

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage
the Clear Large Cap Value portfolio. During the 1980s PCs replaced many
accountants, because computers can out-calculate people. Clear leverages human
insight with computers to comb through the ever expanding universe financial
information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior
management is personally responsible for the quality and timing of information. The
challenge of money managers and investors is applying insight to and processing
the massive amount of data. Proprietary software codifies proven fundamentals and
frees them from Wall Street's personal conflicts and human bias--favoritism and
error. They scour enormous amounts of corporately calculated and market
generated fundamental data to find clients the best possible investments. Andrew
Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured Equity
Finance at The Bank of New York and Corporate Counsel for Credit Suisse Fist
Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the
firm's core equity strategies. Prior to joining Clear Asset Management, he was with
Arthur Andersen, LLP as a Financial Analyst in their Structured Finance Group,
PaineWebber Group in the Chairman's Office, and Highbridge Capital Management
as a Financial Analyst at in their Convertibles Bonds Group. Osman Arain, portfolio
manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna
Investment Group of the Chicago Board Options Exchange. He also researched
institutional financial markets at Greenwich Associates and consulted financial
services clientele for IBM's Strategy group. He earned a BA in Economics from
Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital Management

Eqis Large Cap Value is managed to provide clients diversification primarily among
US large capitalization companies oriented toward value. This portfolio often
features investments in consumer staples, financial, or manufacturing sectors.
Value stocks often times represent an opportunity to buy into an established
company at a price that we consider to be undervalued. Equities are selected
partially through a proprietary screening mechanism utilizing an augmented version
of the Porter Five Forces Model. The Eqis proprietary Model explains how market
structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five
Forces Model considers five sources of competition: customers demanding lower
prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential
entrants increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long term
buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize
risk adjusted returns.

Texas First Investment Management

Texas First Investment Management Company (TFIM) has provided significant
equity returns with relatively low risk by combining a long term, conservative, value-
oriented approach with an unparalleled expertise acquired by investing solely in
Texas-based publicly-held companies. The stock selection criteria include but are
not limited to value measures of sustainable earnings, sustainable cash flow, and
adjusted book value. Potential catalysts to unleash value are also critical
considerations. Holdings are carefully diversified among industries.  Money
Manager Review rated the Large Cap Value portfolio as the top performing large
cap value portfolio in the country, for the 5 year period 2001 — 2005. It has
outperformed the S&P 500 for seven consecutive years, with below-average risk.
During no calendar year has the portfolio ever lost money. Douglas R. Cannon is
the founder and Chief Investment Officer of TFIM. He has been the portfolio
manager for the Large Cap Value portfolio since its inception in 2000, and has 22
years of investment experience. From 2002-2004, he served as the Chairman of
the Investment Advisory Committee of the $19 Billion Texas Permanent School
Fund. In 1989, he was appointed by former President George Bush as Deputy
Executive Director of the Pension Benefit Guaranty Corporation, with responsibility
for managing $4.2 billion of pension assets. Mr. Cannon holds an MBA from
Harvard Business School, and a BS/BBA from the Wharton School of Business. He
is a Chartered Financial Analyst. Over 95% of his equity assets and those of his
immediate family are invested in Texas First and its portfolios.

Tom Jones Investment Management

The goal of the TJIM Core/Relative Value Stock Portfolio is to maximize total return
over a business cycle. We believe in creating a prudent, well-diversified, high-
quality portfolio that addresses capital preservation and risk. The focus is on
purchasing common stock of companies that have valuations lower than their peer
group in industries and sectors that provide the best opportunity in the foreseeable
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future. Historically, this portfolio has a blend of equity issues that match "value" and
"growth" descriptions. Some consultants classify our style as core with a value bias.
The portfolio will under normal circumstances contain 30 to 50 securities and is
diversified across most sectors. Tax efficiency is addressed by focusing on turnover
and realizing gains and losses when in general they provide the most benefit to
clients under the U.S. tax code. The TJIM Portfolio Management Team consists of
five experienced investment professionals. Major institutions, consultants, and
individual clients have entrusted this team with the responsibility of managing
substantial investment assets. Each team member is a Chartered Financial Analyst
Charterholder (CFA). Among our team are four MBA's, a Financial Risk Manager
(FRM) designee, a Stanford University Ph.D. and past Professor and Adjunct
Professors of Finance, Investments and Security Analysis. TJIM was established in
1983 to provide independent investment management services for high net worth
individuals and families, public funds, corporations, foundations, endowments, and
unions throughout the United States. TJIM's conservative investment philosophy
has always maintained that a quality, well diversified portfolio that addresses both
capital appreciation and capital preservation is the most prudent and consistent way
to achieve clients' investment goals. In all our efforts, we seek to provide above
average returns in good markets while preserving our clients' wealth when down
markets occur.

Mid Cap Growth Model Portfolios-Benchmarked to the Russell Mid Cap Growth Index

Advisor Partners

The U.S. Equity Mid Cap Growth Strategy seeks to maximize after-tax returns while
maintaining risk characteristics similar to the Mid Cap Growth style of the U.S.
equity market through a managed portfolio of individual securities. The portfolio’s
benefits include diversification across sectors combined with tax efficiency. Tax
efficiency is achieved by selecting tax efficient vehicles and/or through active tax
management. The sectors with the greatest representations within the portfolio tend
towards consumer discretionary, industrials, information technology, and healthcare.
Andrew Rudd, the Chairman, and Jim Blachman, the Chief Investment Officer,
cooperate as a formidable team. Andrew Rudd holds a Ph.D. from UC Berkeley, is
a finance industry veteran, and is a cofounder of BARRA, Inc. Jim Blachman holds
bachelors and masters degrees in economics from UC Berkeley. His investment
career spans 20 years. He is CFA charterholder and member of the Association for
Investment Management and Research. Advisor Partners is an investment
management firm specializing in providing customized, tax-managed, index-based
investment solutions for advisors and their clients. The average industry tenure of
the principals exceeds two decades and contributes to their depth of investment
judgment and expertise. They are privately owned and managed by the principals.

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage
the Clear Mid Cap Growth portfolio. During the 1980s PCs replaced many
accountants, because computers can out-calculate people. Clear leverages human
insight with computers to comb through the ever expanding universe financial
information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior
management is personally responsible for the quality and timing of information. The
challenge of money managers and investors is applying insight to and processing
the massive amount of data. Proprietary software codifies proven fundamentals and
frees them from Wall Street's personal conflicts and human bias--favoritism and
error. They scour enormous amounts of corporately calculated and market
generated fundamental data to find clients the best possible investments. Andrew
Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured Equity
Finance at The Bank of New York and Corporate Counsel for Credit Suisse Fist
Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the
firm's core equity strategies. Prior to joining Clear Asset Management, he was with
Arthur Andersen, LLP as a Financial Analyst in their Structured Finance Group,
PaineWebber Group in the Chairman's Office, and Highbridge Capital Management
as a Financial Analyst at in their Convertibles Bonds Group. Osman Arain, portfolio
manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna
Investment Group of the Chicago Board Options Exchange. He also researched
institutional financial markets at Greenwich Associates and consulted financial
services clientele for IBM's Strategy group. He earned a BA in Economics from
Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital Management

Egis Mid Cap Growth is managed to provide clients diversification among US Mid
capitalization companies primarily oriented towards growth. Many of these stocks
are found in the volatile technology, health-care, and services sectors. These
stocks tend to represent an opportunity for both large return and higher volatility.
Equities are selected partially through a proprietary screening mechanism utilizing
an augmented version of the Porter Five Forces Model. The Eqgis proprietary Model
explains how market structures determine the intensity of competition. We invest in
firms that face less competition and thus have prospects for greater long term
profits. The Porter Five Forces Model considers five sources of competition:
customers demanding lower prices, suppliers demanding higher prices, substitute
products providing alternatives, direct competitors cutting prices and increasing
quality, and potential entrants increasing direct competition. An additional
consideration is technological innovation which influences the five forces. Eqis
places an emphasis on a long term buy and hold approach. When selecting



individual equities Eqis also takes into consideration the industry in the interest of
maintaining diversification to maximize risk adjusted returns.

Stoneridge Investments, LLC

The StoneRidge SMID Cap Growth Equity Portfolio seeks to outperform the Russell
Midcap Growth Index. StoneRidge believes a blend of fundamental research,
quantitative tools, and qualitative judgments are required to consistently add value
in equity management. The equity investment process employed by StoneRidge
has consistently relied upon a team of sector specialists performing intensive
fundamental research. This bottom up, fundamental investment process is
supported by a proprietary, multi-factor screening tool, the purpose of which is to
narrow the scope of the investment universe. This quantitative tool also provides an
objective analysis of our existing portfolio. Our proprietary quantitative tool screens
and then ranks the SMID capitalization investment universe of over 2400 U.S.
stocks with market capitalizations between $500 million and $10 billion. In addition,
we will consider as a potential investment any stock that is a component of the
Russell 2500 Growth Index. The goal of our screening tool is to narrow
opportunities to a focused list of stocks that possess the characteristics most likely
to lead to superior investment performance. Our screening tool is constructed
around five broad factors that are critical to stock performance: earnings
momentum, valuation, technical condition, accounting/financials and insider activity.
Stocks are ranked relative to the entire universe; those companies with the most
attractive combination of attributes are then subjected to in-depth fundamental
research by our sector specialists. StoneRidge Investment Partners, LLC was
founded in 1999. Our 37 institutional clients (as of 12/31/06) are served by 17
employees, 6 of whom are owners. The four managing partners Phil Brown CFA,
Joe Stocke CFA, Lester Rich CFA, and Dan Cook hold a majority interest in
StoneRidge. The senior equity team averages over 20 years of experience and has
been together since 1990.

Tributary Capital

An average earnings growth rate for the previous five years that exceeds the
benchmark is a primary criterion for equity selection into the Tributary Mid Cap
Growth portfolio. All fundamental factors play a role in the valuing of a company for
investment, but the price-to-earnings ratio provides the most visible, universally
applied metric. Our approach avoids absolute concentrations in individual industry
sectors, attempting on an absolute basis to keep allocations to individual industries
and economic sectors as low as possible. Some of the fundamental factors include
revenue, cash flow and earnings growth. Strategy and security selection are team
processes involving all five of our portfolio manager analysts. Final decisions rest
with the Managing Director, David Jordan. Each analyst performs an industry
review to identify the most attractive companies in that industry, screen for relative
value and then present the results to the rest of the group. The group considers the
attractiveness of individual security recommendations. They analyze the
advantages/disadvantages of that particular security to the portfolio of securities
utilizing a number of variables specific to the industry or economic sector. Tributary
Capital Management seeks to maximize long-term, total return, with appropriate
diversification into market sectors to reduce risk. Our style of equity investing
emphasizes growth companies in a broad range of industries and does not believe
in sector speculation. Stocks are selected using a "bottom-up" process rather than
relying entirely on information that Wall Street has developed. This fundamental
research predominantly defines a universe of medium sized companies
(approximately $1 to $15 billion in market cap) from which portfolios are
constructed. Our approach takes into consideration intrinsic value, profitability,
current valuation, and growth potential. Intrinsic value measures include cash flow,
growth in revenue, and gains in market share among others. Active portfolio
management, based on intensive, original research can add value by limiting risk
and increasing investment returns.

Mid Cap Value Model Portfolios-Benchmarked to the Russell Mid Cap Value Index

Ativo Capital

Ativo’s goal is to recognize Mid Cap firms that earn significantly more than their cost
of capital as it is these earnings that drive growth in shareholder value and stock
price. Firms that don’t earn their cost of capital destroy shareholder value. An
accurate residual income model is key to implementing this approach. Our model
incorporates discounted cash flow return on investment, cost of capital, and growth
and life cycle theory. Each week Ativo converts 13,000 stocks GAAP financial
statements to cash based statements. More than 50 adjustments are made in this
process. Correction for pension liabilities, option values, and lease capitalizations
are just a few. Cost of capital is calculated using a company’s size, risk, industry,
and other factors. Ricardo Bekin is a principal and the chief portfolio manager of
Ativo Capital. His expertise includes stock valuation, quantitative modeling, and
portfolio construction. He has extensive experience in the practical application of
computer technology and advanced mathematical techniques. Ricardo earned a
Bachelor of Business Administration from Fundacéo Getulio Vargas in Brazil and a
MBA from the University of Chicago Graduate School of Business. He also
completed the coursework towards a PhD in Business at the University of Chicago,
where his research interest was Equilibrium Models in International Finance. Ativo
is a Portuguese word that means both "active" and "assets" - together they illustrate
their approach to the management of equity portfolios. Ativo develops portfolios
based on a history of quantitative securities research covering nearly four decades
that is the basis for a stable and consistent investment philosophy. They start with
sound financial theory. Then this theory is applied to real-time experiments in actual
markets to develop investment rules that transcend specific market conditions.
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Consistently applied, these rules pick the stocks for our portfolios. Ativo combine
cutting-edge financial theory and clear objectives that are integrated into
quantitative models that drive portfolio composition. The results are impressive and
are consistent over time.

Cloud Neff

The CN Quantitative value fund equally targets income generation and long term
growth by screening stocks according to proprietary valuation measures. This
“deep value portfolio” provides a very high dividend by purchasing equities in any
industry, though holdings are often concentrated in energy, financial, utility, and real
estate. The portfolio tends to have a low tracking correlation with its peer group and
benchmark index due to both its deep value approach and industry concentration.
Typically, about 70 stocks are owned and turnover is approximately 70% per
annum. Randy Cloud, AIFA® is one of the founding partners of Cloud Neff
Management LLC. He is a specialist in enhanced equity index theory and has
eighteen years of professional experience in ERISA consulting, equity portfolio
analysis, portfolio management, and mutual fund administration. Randy is an
Accredited Investment Fiduciary Auditor and a member of the Revere Coalition, a
non-profit fiduciary advocacy group of independent investment fiduciaries. Randy is
the author of several NASBA certified continuing education courses on fiduciary
responsibility, oversight, and process. He serves as a volunteer on the Professional
Practices Committee which is responsible for establishment and administration of
procedural requirements, audit standards, peer review protocols, ad disciplinary
process for all accredited individuals. Owen L. Pugh has over 40 years of senior
accounting, financial and operational experience. Cloud Neff recruited Owen to join
the management team in March 2001. He is currently the chapter president of the
Financial Executives International Tulsa Oklahoma chapter. Community dedication
motivates Owen to assume leadership roles in many civic organizations including
Rotary International (Paul Harris fellow), Junior Achievement (Bronze Leadership
Award, 1985), Philbrook and Gilcrease Art Museums, Chamber of Commerce, and
United Way and others

Eqgis Capital Management

Eqis Mid Cap Value is managed to provide clients diversification primarily among
US mid capitalization companies oriented toward value. These stocks are less
expensive or growing more slowly than the market. Many of their holdings come
from financial, energy, and industrial sectors. Mid cap value stocks often represent
an opportunity to buy into a company that still has room to grow, and at a price that
we consider to be undervalued. Equities are selected partially through a proprietary
screening mechanism utilizing an augmented version of the Porter Five Forces
Model. The Eqis proprietary Model explains how market structures determine the
intensity of competition. We invest in firms that face less competition and thus have
prospects for greater long term profits. The Porter Five Forces Model considers five
sources of competition: customers demanding lower prices, suppliers demanding
higher prices, substitute products providing alternatives, direct competitors cutting
prices and increasing quality, and potential entrants increasing direct competition.
An additional consideration is technological innovation which influences the five
forces. Egis places an emphasis on a long term buy and hold approach. When
selecting individual equities Eqgis also takes into consideration the industry in the
interest of maintaining diversification to maximize risk adjusted returns.

Fraser Management Associates

Fraser applies a unique contrarian discipline to produce superior long-term
investment results for institutions and private clients. Their unique headquarters in
Burlington, Vermont is consistent with their independent thinking. Since their
founding in 1969, investment management has been their sole focus and passion.
The team has been tempered by sixty-eight years of combined investment
management experience. Client value is created by identifying overlooked and
under-appreciated trends. Human behavior, market psychology, global trends, and
industry dynamics are studied to identify securities poised to profit. Some of the
themes guiding current investments are long-term climate change, water scarcity,
Hispanic migration, and consolidation within the financial services industry. After
themes or trends are identified, the focus narrows to select the specific securities
best positioned to capitalize on them. The top down methodology, from general
trend to specific security, tends to concentrate the portfolio in a few sectors. Largely
due to this concentration, the portfolio has a very low correlation with other money
managers and the stock market indexes. The portfolio typically contains 30 to 35
value type stocks with a median market capitalization of about $2 billion.
Historically, turnover has been a low 25% annually, meaning on average securities
are held about four years. Leonard D. Davenport, CFA, has over 20 years of both
domestic and international investment management experience. Prior to joining
Fraser, Len served as Co-Head of the USA investment department of Royal &
SunAlliance, plc. He was responsible for the strategic asset allocation fo over $10
billion. Len holds finance degrees from DePaul University in Chicago (M.B.A.) and
University of lllinois in Champagin-Urbana (B.S.).

Financial Trust Asset Management

The ValueMomentum Leaders Strategy invests in the top 50 stocks that comprise
the ValueMomentum index. The ValueMomentum index rates stocks according to
three factors: low Price/Sales ratio, 1-month relative strength, and 1-week relative
strength. In addition, the stocks must have a price to sales ratio that is at least 10%
less than the average price to sales of the S&P 500. companies must also have
current quarterly earnings that are higher than the same quarter in the previous
year. The portfolio is equally weighted among the top 50 stocks. The portfolio is
reweighed and rebalanced on a monthly basis. Quantitative research underlies the



impressive performance of Financial Trust Asset Management. Arno Mayer is the
CEO and Chief Portfolio Manager for Financial Trust Asset Management where he
implements quantitative strategies. His education consists of a B.A. in finance from
Florida Atlantic University, and the Chartered Financial Planner and Chartered
Financial Analyst distinctions. His, 21 years in the finance industry provide broad
experience. Mr. Meyer founder Financial Trust Asset management in 1989. The
firm manages seven quantitative portfolios.

Small Cap Growth Model Portfolios-Benchmarked to the Russell 2000 Growth Index

Clear Asset Management LLC

Clear Asset Management aggressively applies information technology to manage
the Clear Small Cap Growth portfolio. During the 1980s PCs replaced many
accountants, because computers can out-calculate people. Clear leverages human
insight with computers to comb through the ever expanding universe financial
information. Wall Street and corporate scandals triggered government mandates
compelling public companies to disclose more financial information. By law, senior
management is personally responsible for the quality and timing of information. The
challenge of money managers and investors is applying insight to and processing
the massive amount of data. Proprietary software codifies proven fundamentals and
frees them from Wall Street's personal conflicts and human bias--favoritism and
error. They scour enormous amounts of corporately calculated and market
generated fundamental data to find clients the best possible investments. Andrew
Corn CEO was Senior Vice President of the Independent Research Group and
TheStreet.com. Ray Lang COO/CCO was Managing Director of Structured
EquityFinance at The Bank of New York and Corporate Counsel for Credit Suisse
Fist Boston. Vijay Bachani, a portfolio manager, designs, tests, and implements the
firm's core equity strategies. Prior to joining Clear Asset Management, he was with
Arthur Andersen, LLP as a Financial Analyst in their Structured Finance Group,
PaineWebber Group in the Chairman's Office, and Highbridge Capital Management
as a Financial Analyst at in their Convertibles Bonds Group. Osman Arain, portfolio
manager, develops the core equity strategies and new products. Prior to joining
Clear, he worked at Bear Stearns in equity research and at Susquehanna
Investment Group of the Chicago Board Options Exchange. He also researched
institutional financial markets at Greenwich Associates and consulted financial
services clientele for IBM's Strategy group. He earned a BA in Economics from
Dartmouth College and an MBA in Finance from Columbia Business School.

Eqis Capital

Eqis Small Cap Growth is managed to provide clients diversification primarily
among US small capitalization companies oriented towards growth. This portfoloio
tends to favor companies in up-and-coming industries or young firms in their early
growth stages. Many of these stocks are in the technology, health-care, and
services sectors. Because these businesses are fast-growing and often richly
valued, their stocks tend to be volatile, but often can provide for some of the most
explosive returns. Equities are selected partially through a proprietary screening
mechanism utilizing an augmented version of the Porter Five Forces Model. The
Eqis proprietary Model explains how market structures determine the intensity of
competition. We invest in firms that face less competition and thus have prospects
for greater long term profits. The Porter Five Forces Model considers five sources
of competition: customers demanding lower prices, suppliers demanding higher
prices, substitute products providing alternatives, direct competitors cutting prices
and increasing quality, and potential entrants increasing direct competition. An
additional consideration is technological innovation which influences the five forces.
Eqis places an emphasis on a long term buy and hold approach. When selecting
individual equities Eqis also takes into consideration the industry in the interest of
maintaining diversification to maximize risk adjusted returns.

Hanseatic Group

Managers use a multi-time dimensional system that identifies small-cap stocks whose
emergent price trends have better than normal probability of persisting into the 6-36
month target holding period with positive alpha. Lower time dimension patterns are
then used to identify shorter term entry and exit points. Research has shown that time
parameters in the relevant time dimensions, monthly and weekly in particular, also play
an important role. It is the intersection of multi-time dimensional trend measurement
and time boundaries that is the foundation of the buy-sell disciplines. The portfolio
typically contains at least 100 stocks providing for diversification. Another interesting
characteristic of the portfolio is its relatively low correlation with indexes in its asset
class. Ed Meihaus, (BSME, University of Louisville, MBA, University of Memphis),
joined Hanseatic in 1985. Since then he has continued to develop quantitative model-
based investment applications, primarily the set of disciplines which underlie the
company’s equity portfolios. He currently serves as the Chief Investment Officer. Ed
enjoys hiking, gardening and reading. Since 1991 Hanseatic has applied proprietary
quantitative buy and sell disciplines to manage equity portfolios’ returns, risk, and
structure. Their buy disciplines provide a consistent stock selection process that is
adaptable to varying market environments.

Laidlaw Group

The Laidlaw Group’s, Small Cap Growth portfolio focuses investments in companies
with the following characteristics: High cash flow to market value ratio, high asset to
debt ratio, profitability, and growth potential. Close attention is also paid to the
sectors in which firms operate. The management may overweight or underweight
sectors based on their analysis of economic trends. Mr. David Laidlaw is the
primary portfolio manager and as such implements the investment decisions. David
Laidlaw received the designation of Chartered Financial Analyst (CFA) from the
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CFA Institute. He graduated with honors from Rutgers University School of Law
Newark in 1994 and received a Bachelors of Arts from Reed College in Biology in
1989. The Laidlaw Group is a family business founded by Robert Laidlaw and his
son David. Robert, the current Chairman, is an industry veteran who began his
career on the floor of the New York stock Exchange in 1958 after graduating from
Yale, with a degree in philosophy. His nearly 50 years of industry experience
provide the foundation from which the Laidlaw Group excels.

Small Cap Value Model Portfolios-Benchmarked to the Russell 2000 Value Index

Advisor Partners

The U.S. Equity Small Cap Value Index Strategy seeks to maximize after-tax
returns while maintaining risk characteristics similar to the Small Cap U.S. equity
market through a managed portfolio of individual securities. The portfolio’s benefits
include diversification across sectors combined with tax efficiency. Tax efficiency is
achieved by selecting tax efficient vehicles and/or through active tax management.
The sectors with the greatest representations within the portfolio tend towards
finance, industrials, and information technology. Andrew Rudd, the Chairman, and
Jim Blachman, the Chief Investment Officer, cooperate as a formidable team.
Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is
a cofounder of BARRA, Inc. Jim Blachman holds bachelors and masters degrees in
economics from UC Berkeley. His investment career spans 20 years. He is CFA
charterholder and member of the Association for Investment Management and
Research. Advisor Partners is an investment management firm specializing in
providing customized, tax-managed, index-based investment solutions for advisors
and their clients. The average tenure of the principals exceeds two decades and
contributes to their depth of investment judgment and expertise. They are privately
owned and managed by the principals.

Advisor Partners/IndexIQ

Index IQs Small Cap value strategy is designed to identify companies whose
management anticipates growth but that whose stock still trades at value type
multiples. We interpret aggressive investing by management as a sign of confidence
in their market and product. Investments are focused in precisely the firms that
display managements confidence while remaining a good value. These firms
should be poised for long term growth and equity appreciation with less risk than
conventional value stocks. The markets expectations are not yet inflated by reported
growth, so shares can be bought with more confidence of price stability. The sectors
with the greatest representations within the portfolio tend towards financials, and
consumer discretionary, and information technology. Andrew Rudd, the Chairman,
and Jim Blachman, the Chief Investment Officer, cooperate as a formidable team.
Andrew Rudd holds a Ph.D. from UC Berkeley, is a finance industry veteran, and is
a cofounder of BARRA, Inc. Jim Blachman holds bachelors and masters degrees in
economics from UC Berkeley. His investment career spans 20 years. He is CFA
charterholder and member of the Association for Investment Management and
Research. Advisor Partners is an investment management firm specializing in
providing customized, tax-managed, index-based investment solutions for advisors
and their clients. The average tenure of the principals exceeds two decades and
contributes to their depth of investment judgment and expertise. They are privately
owned and managed by the principals.

Ativo Capital

Ativo's goal is to recognize Small Cap firms that earn significantly more than their
cost of capital as it is these earnings that drive growth in shareholder value and
stock price. Firms that don’t earn their cost of capital destroy shareholder value. An
accurate residual income model is key to implementing this approach. Our model
incorporates discounted cash flow return on investment, cost of capital, and growth
and life cycle theory. Each week Ativo converts 13,000 stocks GAAP financial
statements to cash based statements. More than 50 adjustments are made in this
process. Correction for pension liabilities, option values, and lease capitalizations
are just a few. Cost of capital is calculated using a company’s size, risk, industry,
and other factors. Ricardo Bekin is a principal and the chief portfolio manager of
Ativo Capital. His expertise includes stock valuation, quantitative modeling, and
portfolio construction. He has extensive experience in the practical application of
computer technology and advanced mathematical techniques. Ricardo earned a
Bachelor of Business Administration from Fundagéo Getlllio Vargas in Brazil and a
MBA from the University of Chicago Graduate School of Business. He also
completed the coursework towards a PhD in Business at the University of Chicago,
where his research interest was Equilibrium Models in International Finance. Ativo
is a Portuguese word that means both "active" and "assets" - together they illustrate
their approach to the management of equity portfolios. Ativo develops portfolios
based on a history of quantitative securities research covering nearly four decades
that is the basis for a stable and consistent investment philosophy. They start with
sound financial theory. Then this theory is applied to real-time experiments in actual
markets to develop investment rules that transcend specific market conditions.
Consistently applied, these rules pick the stocks for our portfolios. Ativo combine
cutting-edge financial theory and clear objectives that are integrated into
quantitative models that drive portfolio composition. The results are impressive and
are consistent over time.

Eqgis Capital Management

Eqis Small Cap Value is managed to provide clients diversification primarily among
US small capitalization companies oriented toward value. Investments tend towards
the manufacturing and financial sectors. They often time represent an opportunity
to buy into a company that still has significant room to grow, and at a price that we



consider to be undervalued. Equities are selected partially through a proprietary
screening mechanism utilizing an augmented version of the Porter Five Forces
Model. The Eqis proprietary Model explains how market structures determine the
intensity of competition. We invest in firms that face less competition and thus have
prospects for greater long term profits. The Porter Five Forces Model considers five
sources of competition: customers demanding lower prices, suppliers demanding
higher prices, substitute products providing alternatives, direct competitors cutting
prices and increasing quality, and potential entrants increasing direct competition.
An additional consideration is technological innovation which influences the five
forces. Eqis places an emphasis on a long term buy and hold approach. When
selecting individual equities Eqis also takes into consideration the industry in the
interest of maintaining diversification to maximize risk adjusted returns.

Texas First Investment Management Company

Texas First Investment Management Company (TFIM) has provided significant
equity returns with relatively low risk by combining a long term, conservative, value-
oriented approach with an unparalleled expertise acquired by investing solely in
Texas-based publicly-held companies. The stock selection criteria include but are
not limited to value measures of sustainable earnings, sustainable cash flow, and
adjusted book value. Potential catalysts to unleash value are also critical
considerations. Holdings are carefully diversified among industries. The Small Cap
Value portfolio ranked among the top ten in the country over the 5 year period 2001
— 2005. It has outperformed the Russell 2000 small-cap index for six of the previous
seven years, with below-average risk. Douglas R. Cannon is the founder and Chief
Investment Officer of TFIM. He has been the portfolio manager for the Small Cap
Value portfolio since its inception in 2000, and has 22 years of investment
experience. During no calendar year has the portfolio ever lost money. From 2002-
2004, he served as the Chairman of the Investment Advisory Committee of the $19
Billion Texas Permanent School Fund. In 1989, he was appointed by former
President George Bush as Deputy Executive Director of the Pension Benefit
Guaranty Corporation, with responsibility for managing $4.2 billion of pension
assets. Mr. Cannon holds an MBA from Harvard Business School, and a BS/BBA
from the Wharton School of Business. He is a Chartered Financial Analyst. Over
95% of his equity assets and those of his immediate family are invested in Texas
First and its portfolios.

Eqis Utilities Model Portfolio- Benchmarked to the Dow Jones USA (US) (Dev)
Utilities (7000) Broad US dollar Index

Eqis Capital Management

Eqis Utilities is managed to provide clients diversification primarily among US
utilities stocks of all capitalizations. Utility stocks are usually some combination
of U.S. power, telecommunications, and water companies. These stocks usually
represent a more stable investment with less emphasis placed on growth and
more on dividends. Equities are selected partially through a proprietary
screening mechanism utilizing an augmented version of the Porter Five Forces
Model. The Eqis proprietary Model explains how market structures determine the
intensity of competition. We invest in firms that face less competition and thus
have prospects for greater long term profits. The Porter Five Forces Model
considers five sources of competition: customers demanding lower prices,
suppliers demanding higher prices, substitute products providing alternatives,
direct competitors cutting prices and increasing quality, and potential entrants
increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long
term buy and hold approach. When selecting individual equities Eqis also takes
into consideration the industry in the interest of maintaining diversification to
maximize risk adjusted returns.

Asian Model Portfolio-Benchmarked to the Dow Asia Pacific (P1) Aggregate Index
Broad US Dollar Index

Eqis Capital Management

Eqis Asia is managed to provide clients diversification primarily among Asian stocks
of all capitalizations through investing in ADR’s. Equities are selected partially
through a proprietary screening mechanism utilizing an augmented version of the
Porter Five Forces Model. The Eqis proprietary Model explains how market
structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five
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Forces Model considers five sources of competition: customers demanding lower
prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential
entrants increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long term
buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize
risk adjusted returns.

European Model Portfolio- Benchmarked to the Down Jones Western Europe (E1)
Aggregate Index Broad US dollar Index.

Eqgis Capital Management

Eqis Europe is managed to provide clients diversification primarily among European
stocks of all capitalizations through investing in ADR’s. Equities are selected
partially through a proprietary screening mechanism utilizing an augmented version
of the Porter Five Forces Model. The Eqis proprietary Model explains how market
structures determine the intensity of competition. We invest in firms that face less
competition and thus have prospects for greater long term profits. The Porter Five
Forces Model considers five sources of competition: customers demanding lower
prices, suppliers demanding higher prices, substitute products providing
alternatives, direct competitors cutting prices and increasing quality, and potential
entrants increasing direct competition. An additional consideration is technological
innovation which influences the five forces. Eqis places an emphasis on a long term
buy and hold approach. When selecting individual equities Eqis also takes into
consideration the industry in the interest of maintaining diversification to maximize
risk adjusted returns.

Latin American Model Portfolio- Benchmarked to the Dow Jones Latin American
(A3) Aggregate Index Broad US dollar Index

Eqis Capital Management

Egis Latin is managed to provide clients diversification primarily among Latin
American stocks of all capitalizations through investing in ADR’s. Equities are
selected partially through a proprietary screening mechanism utilizing an
augmented version of the Porter Five Forces Model. The Egis proprietary Model
explains how market structures determine the intensity of competition. We invest in
firms that face less competition and thus have prospects for greater long term
profits. The Porter Five Forces Model considers five sources of competition:
customers demanding lower prices, suppliers demanding higher prices, substitute
products providing alternatives, direct competitors cutting prices and increasing
quality, and potential entrants increasing direct competition. An additional
consideration is technological innovation which influences the five forces. Eqis
places an emphasis on a long term buy and hold approach. When selecting
individual equities Eqis also takes into consideration the industry in the interest of
maintaining diversification to maximize risk adjusted returns.

Municipal Fixed Income Model Portfolio

Eqgis Municipal Fixed Income

The Eqis Fixed Income Municiapal Portfolio is managed to provide clients with
diversification among mostly municipal debt securities through investing in bond
ETF's and bond mutual funds. The Eqis Municipal Fixed Income Portfolio is utilized
within a client's asset allocation to add diversification and reduce volatility. The
duration of investments are managed based on anticipated interest rates and the
yield curve.

Taxable Fixed Income Model Portfolio-

Eqis Taxable Fixed Income

The Eqis Taxable Fixed Income Portfolio is managed to provide clients with
diversification among mostly Treasury and corporate debt securities through
investing in bond ETF's and bond mutual funds. The Egis Taxable Fixed Income
Portfolio is utilized within a client's asset allocation to add diversification and reduce
volatility. The duration of investments are managed based on anticipated interest
rates and the yield curve.
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18. Exhibit 2

PRIVACY DISCLOSURE DOCUMENT

Eqis Capital Management
17W220 22™ st, Ste 330
Oakbrook Terrace, IL 60181

As part of Eqis Capital Management's long tradition of trust, the confidentiality of
personal information is paramount. We maintain high standards to safeguard
personal information. We will remain vigilant in protecting that information and in
using it in a fair and lawful manner. To conduct regular business, we may collect
nonpublic personal information from sources such as:

. Information reported by you on applications or other forms you
provide to us
. Information about your transactions with us, our affiliates, or others

As the Firm shares nonpublic information solely to service our client accounts, we
do not disclose any nonpublic personal information about our customers or former
Customers to anyone, except as permitted by law or otherwise disclosed herein.

To provide the utmost in service, we may disclose the information below regarding
customers and/or former customers, as necessary, to companies to perform certain
services on our behalf, or as required by law.

. Information the firm receives from clients on applications (name,
social security number, address, assets, etc.)
. Information about client transactions with our firm or others

(account information, payment history, parties to transactions, etc.)

At times, we may disclose nonpublic personal information to affiliated or
nonaffiliated third parties. We may share any of the information that we collect as
described above. We may disclose nonpublic personal information about you to the
following types of affiliated or nonaffiliated third parties:

. Financial service providers such as mortgage brokers, insurance
companies, or broker dealers. Third party investment advisers
where necessary to manage client portfolios pursuant to the Eqis
Capital Wrap Fee Program.

Information Safequarding

Eqis Capital Management will internally safeguard your nonpublic personal
information by restricting access to only those employees who provide products or
services to you or those who need access to your information to service your
account. In addition, we will maintain physical, electronic and procedural safeguards
that meet federal and/or state standards to guard your nonpublic personal
information.





