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Introduction
The United States Securities and Exchange Commission (SEC) 
and similar state rules require our fi rm to deliver to clients 
and prospective clients a brochure disclosing information 
about our fi rm. We are also required to deliver a brochure 
supplement disclosing information about our professionals 
that provide investment advice to clients and have authority 
over client assets.  

This brochure describes the qualifi cations and business 
practices of Miller Capital Partners. You can contact us at 
the address or phone number above if you have questions.

The information in this brochure has not been approved 
or verifi ed by the SEC or by any state securities authority. 
Additional information about our fi rm is also available on the 
SEC’s website at www.adviserinfo.sec.gov.

Although Miller Capital Partners is a Registered Investment 
Advisor (RIA), the use of this term does not imply a certain 
level of skill or training.

Item 1 - Cover Page
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Item 2 - Material Changes

We made the following material changes to this brochure 
(dated February 28, 2013) compared to the previous 
brochure (dated February 29, 2012):

None

We will send you an updated brochure no later than April 
30th of each year, if material changes are made from the 
previous brochure.  If other important changes occur, such 
as changes to disciplinary information, we will send you an 
updated brochure as soon as it is completed.
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Item 4 – Advisory Business

History of Our Firm 

Miller Capital Partners, Inc. was established 
in July 1999.  We operate as a Registered 
Investment Advisor. Our offi ces are 
located in Governor’s Place, Bloomfi eld 
Hills, Michigan, near the intersection of 
Woodward Avenue and Long Lake Road.  
The founder and sole owner of the fi rm is 
Mark A. Miller.

Advisory Services

We provide three categories of service:

 Investment Supervisory Services
 Investment Advice (without 

management or supervision)
 Financial Advice (including non 

investment matters)    

Investment 
Supervisory Services

We provide two different Investment 
Supervisory Services (known as 
discretionary services):  

 Complete Investment Management
 Asset Allocation Management

If you hire us to perform one of these 
discretionary services, you will grant us the 
authority to make investment decisions and 
transactions for you without obtaining your 
prior approval. We monitor your managed 
investments on an ongoing basis.  

With these discretionary services, we will 
review your accounts as frequently as 
needed, but at least weekly.  An investment 
professional conducts the reviews. We 
also review your accounts in response 
to economic changes, fundamental 
investment changes, tax changes, and for 
many other reasons.  We will send written 
investment reports to you, either quarterly 
or semi-annually, depending on what we 
both decide is best in our written investment 
agreement.

Investment Advice

We provide two different Investment Advice 
services (also known as non-discretionary 
services):  

 Complete Portfolio 
Analysis & Consulting

 Limited Portfolio 
Analysis & Consulting

If you hire us to perform one of these 
non-discretionary services, you will 
receive investment advice and/or 
recommendations from us.  Unlike with 
our discretionary services, you will not 
grant us the authority to make investment 
decisions and transactions for you. You will 
implement (or choose not to implement) 
our advice and/or recommendations. 
With these two services, we normally 
provide investment advice and/or 
recommendations at the end of certain 
periods (such as the end of each quarter or 
semi-annually).  However, you will choose 
(in our written investment agreement) the 
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Item 4 – Advisory Business (continued)

level and nature of our investment advice 
and/or recommendations, including 
whether ongoing monitoring and 
continuous recommendations are provided.

Financial Advice

We also offer Wealth Management 
services.  If you hire us to perform these 
services (also called fi nancial advice), 
we will provide either comprehensive 
management or fi nancial advice for your 
wealth and fi nancial situation, or targeted 
management or fi nancial advice for specifi c 
areas. Our Wealth Management services 
might be considered a form of fi nancial 
planning, although we do not use the term 
“fi nancial planning” to describe any of our 
services. 

Our Wealth Management service requires a 
written agreement between us, covering the 
following:

 our negotiated annual fees 
(subject to annual revision by mutual 
agreement with you)

 areas of wealth management and 
fi nancial advice provided to you

 type and frequency of written reports 
provided to you  

Although we only offer Wealth 
Management services currently under our 
Financial Advice category, we could expand 
this service in the future to other areas 
of fi nancial advice, not limited to Wealth 
Management or to individuals.

Tailoring of Services

We provide tailored services to our clients.  
While we use fi nancial models to assist 
with asset allocation, security valuation, 
and security selection, these models only 
support (rather than dictate) our judgment 
of what is best for you.  

Examples of Tailored Services

For example, if you have tax-deferred 
accounts and taxable accounts, we usually 
design a tailored investment approach 
to take advantage of these different tax 
attributes.  In addition, we may tailor your 
investment portfolio or an account toward 
a specifi c style or quality.  For example, you 
may request that we focus your portfolio 
in higher quality securities.  The term 
“higher quality” may mean different things 
to different people, but we will to our best 
to understand your defi nition of “higher 
quality”, and invest accordingly.  Such a 
request may result in a unique portfolio 
compared to other client portfolios.  

Client Requested Preferences 
and Restrictions

You may place preferences and restrictions 
on your investment strategy and securities 
in your portfolio so long as:

 the preferences and restrictions 
are in writing 

 we believe they are consistent with 
our fi duciary duties 

 they are within our capabilities
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Item 4 – Advisory Business (continued)

If you want to avoid certain types of 
investments in an account we supervise, 
we will ask you to sign a written investment 
strategy or amendment refl ecting these 
restrictions.  If you ask us to purchase a 
certain security in an account we supervise, 
we may suggest that you purchase this 
security in a separate account that we 
do not supervise.  If you purchase such a 
security or transfer it in to an account we 
supervise, we may tell you that this security 
will be considered unsupervised by us, 
and may be excluded from performance 
calculations.

While we do our best to tailor our services 
for you, we may decline requests for 
tailored services if we believe they are:

 not consistent with our fi duciary 
duty to you

 outside our circle of competence 
or abilities or

 prevent us from properly serving 
other clients

Discretionary and 
Non-Discretionary 
Assets Managed

We manage client accounts on both a 
discretionary basis and a non-discretionary 
basis.  The term “discretionary” describes 
our Investment Supervisory Services.  The 
term “non-discretionary” describes our 
Investment Advice service and Financial 
Advice service (when containing an 
Investment Advice component).  We 
managed the following amounts as of the 
date below:
                                                       
Assets Managed February 28, 2013
______________________________________

Discretionary $ 61,110,025

Non-Discretionary  48,071,850 48,071,850

Total $ 109,181,875
______________________________________

______________________________________

Discretionary $ 61,110,025

______________________________________
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Item 5 – Fees and Compensation

Types of Fee Arrangements

All of our fee agreements are outlined 
in a written agreement signed by you and 
us. We charge our fees in one of three 
different ways:

 percentage of assets 
 hourly charges
 fi xed fees

You pay our fees directly by check or 
by deduction from your account (your 
choice).  We do not receive any form of 
compensation from any other source, 
including from commissions, transaction 
fees or other fees related to your accounts.

Our fee schedule lists our fees paid as 
a percentage of your assets under our 
management or subject to our advisement.  
These percentage fees are negotiable 
only under special circumstances, relating 
to reasonableness and fairness to both 
the client and us based on the nature 
of services provided.  In the past, when 
our fee schedule has changed, the new 
fee schedule was applied only to future 
clients.  We have historically honored 
our original fee schedule agreed to with 
existing clients, but that could change in 
the future. We do not anticipate frequent 
changes in our fee schedule, but that also 
could change in the future.  

In the past, we have rarely agreed to 
charge hourly fees for our work because:

 clients have not asked for hourly fee 
agreements very often

 in our experience, hourly fee 
agreements can be less helpful to close 
client relationships as compared to 
other fee arrangements

We often agree with clients to charge a 
fi xed annual fee (adjustable annually) 
that is negotiated to refl ect the type of 
work we perform.  

Method of Fee Payment 

We charge our fees monthly, quarterly or 
semi-annually, depending on our written 
agreement with you.  The type of services 
and size of the accounts usually determines 
the frequency of our fees.  We do not ask 
you to pre-pay our fees prior to providing 
services.  If fees are pre-paid by you, we 
do not accept payments for more than 
three months of work in advance.  If we 
stop working together, we promptly refund 
any pre-paid fees that were paid for future 
work not yet performed by us (see the 
Termination of Services section below).

You can choose to pay our fees by mailing 
us a check or by deduction from your 
custodial account. 

If you choose to pay by check, we will 
send the invoice to you by mail or e-mail 
(your choice).  If you choose to pay us by 
deduction from your account, the custodian 
will require you to sign a document 
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Item 5 – Fees and Compensation (continued)

(one-time) permitting them to pay our 
invoices. We will send your invoice to the 
custodian for payment, but only after we 
have sent you our fee calculation amount 
for your review.

Calculation of 
Percentage of Asset Fees

Percentage of asset fees are calculated on 
the average assets under management 
or advisement on the fi rst day of each of 
the previous three months (for quarterly 
invoices) or previous six months (for semi-
annual invoices).  The fee is a payment 
for the previous quarter or semi-annual 
period of services.  Fees for the initial 
period, if less than a full invoice period, 
will be prorated for the actual number 
of days the relationship was in effect in 
the initial period, and are payable based 
on the initial value of the account.  If the 
account value is increased by additional 
deposits during the fi rst invoice period, 
then the fee for the initial period will be 
re-calculated using the initial value of the 
account plus the additional deposits in the 
initial period, payable with the fee for the 
fi rst invoice period.

Termination of Services 

You can terminate our services at any time.  
We can do the same.  The termination is 
effective when one of us receives written 
notice of termination from the other.  We 
pro-rate our fee (for the actual number of 
days the relationship was in effect during 
the invoice period) to the date the written 

notice is received.  We refund to you any 
prepaid but unearned fees within ten 
days.  You will need to pay us any earned 
but unpaid fees within ten days.  These 
details are covered in the written investment 
agreement signed by you and us.

Other Fees and Expenses

The fees we charge for our services are 
separate and apart from any brokerage 
commissions, transaction fees, or other 
fees that may be charged you by a third-
party or your custodian. For example, your 
custodian may charge:

 a commission to buy or sell a security
 a transaction fee to buy or sell 

a mutual fund
 a custodial fee just for having 

an account 
 wire transfer or electronic transfer fees
 certifi cate delivery fees
 deferred sales charges or early 

redemption fees on certain securities
 other fees on brokerage accounts 

and transactions

Mutual funds and exchange traded funds 
also charge internal management fees, 
which are disclosed in a fund’s prospectus.  
An outside investment advisor that is 
retained to manage your assets may also 
charge their own fees.  We will not receive 
any portion of these commissions, fees, 
and costs.  In Item 12, we describe the 
factors we use when asked to recommend 
a custodian or broker-dealer for your 
accounts or transactions.
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Portfolio Design and 
Investment Strategy

We begin the portfolio design process with 
an assessment of the client’s investment 
needs, goals, preferences, and restrictions.  
This usually occurs during several 
discussions with the client.  We also discuss 
our investment process and philosophy of 
managing investments.  We fi nalize the 
portfolio design in a written investment 
strategy.  After the written investment 
strategy is signed by the client, we prepare 
a portfolio Implementation Plan to show 
the client how their portfolio is likely to be 

invested.  We provide this plan to the client 
before their portfolio is invested so they can 
ask questions or inform us if the plan does 
not meet with their approval. 

To implement the investment strategy, we 
may use a variety of approaches including 
long-term purchases (securities held at least 
a year), short-term purchases (securities 
sold within a year), and on occasion 
(subject to client pre-approval) short sales, 
hedges, and margin transactions.  We 
specify these permitted approaches in the 
written investment strategy.  

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Item 6 - Performance-Based Fees and Side-By-Side Management

We will not charge you any performance-
based fees (fees based on a share of 

capital gains or capital appreciation of 
your assets).

Item 7 – Types of Clients

We offer our services to individuals, 
pension and profi t sharing plans, 
corporations and business entities, trusts, 
estates, foundations and endowments, and 
other charitable organizations.  We do not 

require you to have a minimum account 
size or pay a minimum fee.  However, 
some of our services may only be well-
suited to accounts of a certain size.
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Item 8 - Methods of Analysis, 
Investment Strategies and Risk of Loss (continued)

Investment Analysis

We primarily rely on fundamental analysis 
in our investment research, selection and 
monitoring.  With fundamental analysis, 
we evaluate an investment based on our 
estimate of its future earnings, cash fl ow, 
asset value or yield.  We use many research 
sources including, for example:

 research materials prepared by 
third parties

 commentary and purchases/sales 
made by other investment fi rms

 annual and periodic reports
 prospectuses and other fi lings 

made with the SEC
 company presentations and 

press/fi nancial releases
 general reading and business or 

fi nancial journals and magazines
 input from industry sources

Evaluating Equities

Before we evaluate a public equity for 
possible purchase, we fi rst identify the 
equity through a search strategy.  We feel 
it is vital to have a search strategy/system 
to identify investment opportunities. Our 
search strategy includes, for example:

 reviewing Standard and Poor’s stock 
reports and Value Line reports

 reviewing  analyst reports prepared 
by brokerage fi rms and independent 
research fi rms

 monitoring recent purchases by other 
investment fi rms we respect, and 
corporate insiders

 reviewing comments made by 
corporate management/directors about 
their fi rm or other fi rms 

 screening for equities using stock 
search services which rank companies 
using different methods

 other research sources previously 
mentioned

Evaluating Bonds

We evaluate bonds using many of these 
same research sources and techniques we 
use for public equities.  Our fundamental 
analysis of bonds focuses on the credit 
worthiness of the bond or the value of 
the bond relative to its potential purchase 
price.   We consider rating agency opinions 
(such as those from Standard & Poor’s and 
Moody’s) but do not rely heavily on them.  
We search bond inventories of multiple 
custodians to locate bonds available for 
purchase that meet our parameters and the 
client’s investment strategy.  
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Item 8 - Methods of Analysis, 
Investment Strategies and Risk of Loss (continued)

Evaluating Mutual Funds

We evaluate mutual funds using 
information from several sources, such as:

 mutual fund research reports and 
rankings prepared by Morningstar, Inc., 
a leading mutual fund research fi rm.  
We consider Morningstar opinions but 
do not rely heavily on them.

 the prospectus of the mutual fund 
along with portfolio holdings, 
recent shareholder letters, and 
other commentary

 conference calls or transcripts 
from the mutual fund

 articles of interest about the 
mutual fund, or its managers or 
management fi rm

Investments Can Decline in Value

We cannot guarantee that your account 
will perform in a certain manner.  While 
we make estimates of future returns for 
planning purposes, no representative of 
our fi rm is permitted to indicate to you that 
a certain level of investment performance 
will be achieved. Investments can decrease 
in value, temporarily and/or permanently.

Other Risks

Virtually any investment we recommend or 
manage for you can decline in value, as 
mentioned in the previous section.  
In addition, there are risks associated 
with various investment strategies we use 
for clients.  The following list provides 

some of these risks, but is not intended to 
be all inclusive:

Short-Term Investment Periods Can 
Increase Losses.  Your likelihood of 
loss may be greater if we invest for a 
shorter period of time and then are 
required to sell the investment or need 
to for fundamental reasons.
Investing in Common Stocks.  We 
often invest in common stocks (or 
stock funds) for clients, which may 
have larger price swings and greater 
potential for loss than other types of 
investments.
Investing in Bonds.  Rising interest 
rates will generally cause the prices 
of bonds and other debt securities to 
fall. In addition, falling interest rates 
may cause an issuer to redeem, call 
or refi nance a security before its stated 
maturity, which may result in having 
to reinvest the proceeds in lower 
yielding securities. Longer maturity debt 
securities may be subject to greater 
price fl uctuations than shorter maturity 
debt securities.  Bonds and other debt 
securities are subject to credit risk, 
which is the possibility that the credit 
strength of an issuer will weaken and/
or an issuer of a debt security will fail 
to make timely payments of principal 
or interest and the security will go into 
default. Lower quality debt securities 
generally have higher rates of interest 
and may be subject to greater price 
fl uctuations than higher quality debt 
securities.
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As a registered investment advisor, we 
are required to disclose all material facts 
regarding any legal or disciplinary events 
that would be material to your evaluation 
of our fi rm or the integrity of our fi rm’s 

management.  We have had no legal or 
disciplinary events in our fi rm’s history.  As 
a result, there is no information to disclose 
to you on this item.

Item 9 - Disciplinary Information

Item 8 - Methods of Analysis, 
Investment Strategies and Risk of Loss (continued)

Investing Outside the United States.  
Securities of issuers domiciled outside 
the United States, or with signifi cant 
operations outside the United States, 
may lose value because of political, 
social or economic developments in the 
country or region in which the issuer 
operates. These securities may also lose 
value due to changes in the exchange 
rate of the country’s currency against 
the U.S. dollar. Securities markets in 
certain countries may be more volatile 
and/or less liquid than those in the 
United States. Investments outside the 
United States may also be subject to 
different settlement and accounting 
practices and different regulatory, 
legal and reporting standards than 
those in the United States. These risks 
may be heightened in connection with 
investments in developing countries.
Our Management.  We often 
internally manage client investments 

through selection of individual 
securities, in addition to the use of 
mutual funds, index funds, exchange 
traded funds and separate accounts 
managed by outside investment 
managers.  Therefore, clients are 
subject to the risk that the methods and 
analysis employed by us in this process 
may not produce the desired results.  
This could cause your investments to 
lose value or your results to lag relevant 
benchmarks or other investment fi rms/
funds with similar objectives. Your 
overall investments are not insured 
or guaranteed by the Federal Deposit 
Insurance Corporation or any other 
governmental agency, entity or person, 
unless a specifi c investment enjoys 
such benefi ts apart from our fi rm (for 
example, if we invest in a Certifi cate 
of Deposit insured or guaranteed 
by the Federal Deposit Insurance 
Corporation).
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We are not registered as a securities 
broker-dealer, futures commission 
merchant, commodity pool operator or 
commodity trading advisor.  We  do not 
have any material arrangements  with a 
broker-dealer, investment company, other 
investment advisor, fi nancial planning 
fi rm, futures commission merchant, 
commodity pool operator or commodity 
trading advisor, banking or thrift institution, 
accounting fi rm, law fi rm, insurance 

company or agency, pension consultant, 
real estate broker or dealer, or entity that 
creates or packages limited partnerships.  
We do not serve as a general partner in 
any partnership in which clients are solicited 
to invest.  In fact, if we agree to serve as 
an investment advisor for any investment 
limited partnership or similar entity, we 
will not solicit our clients to participate in 
such investments, although clients may 
participate on their own initiative.

Item 10 - Other Financial Industry Activities and Affi liations

Code of Ethics

All persons employed or supervised by 
Miller Capital Partners are responsible for 
maintaining the highest ethical standards 
when conducting business. In keeping with 
these standards, we must always place your 
interests ahead of our own.

We have adopted certain standards (our 
Code of Ethics) to help deter wrongdoing, 
preserve confi dentiality, and promote: 

 honest and ethical conduct
 full, fair, accurate, timely and 

understandable disclosure in reports 
and documents

 compliance with applicable laws, 
rules and regulations

 prompt internal reporting of violations 
of our Code of Ethics

 accountability for compliance with 
our Code of Ethics

Our Code of Ethics applies to any person 
employed by, or supervised by, Miller 
Capital Partners.  

We will provide a copy of our Code of 
Ethics to you upon request.

Participation or Interest in 
Client Transactions

Our fi rm, and those supervised by our 
fi rm, may buy or sell securities for our 
own accounts that we also recommend 
or transact for you.  If we take a certain 
investment action for you, or on behalf 
of our own accounts, we are not required 
to take similar action for all other clients.  
We tailor our investment approach so 
investments for one client may not be 
appropriate for another client.  If it is 
appropriate to take an investment action

Item 11 - Code of Ethics, Participation or Interest 
in Client Transactions and Personal Trading
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for any of our clients, we will take action 
for our clients before taking action for our 
own accounts.  

Personal Trading

Your trust in us is critically important. 
And your interests must always take clear 
priority over our interests.  As a result, we 
must use extreme care in handling our 
personal investments in order to avoid 
actual or perceived confl icts with your 
interests, including placing of investment 
trades for your account.  For these reasons, 
we strictly control and monitor the personal 
trading and investment activities of our 
employees or anyone supervised by us.  

In our Code of Ethics, we established clear 
rules for personal trading, both before the 
trade occurs and after the trade occurs.  
We consider our personal trading to be a 
privilege, not a right.  Any personal trading 
is also subject to various federal and state 
securities laws, rules and regulations.   
Violations of these laws or our rules on 

personal trading may result in criminal or 
civil penalties, loss of profi ts, and loss of 
employment at Miller Capital Partners.

Here are some of our personal trading 
rules (our Code of Ethics has more details):

 We cannot participate in personal 
short term trading.  Short term trading 
is defi ned in the Code of Ethics as a 
similar trade within fi ve trading days of 
a previous trade.

 We cannot trade using borrowed 
funds (margin).  These trades generate 
emotional and fi nancial pressure.  They 
also distract us from our primary duty; 
to focus on our clients.  

 We are only permitted to purchase 
securities which are previously approved 
for purchase by clients. 

 We cannot place a personal trade 
before a planned transaction for a 
client account if we are responsible or 
involved with that client account.

 We cannot place a personal trade for a 
security if there is a pending buy or sell 
order for one of our clients.

Item 11 - Code of Ethics, Participation or Interest 
in Client Transactions and Personal Trading (continued)
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We do not maintain actual custody of your 
assets that we manage or on which we 
advise.  If you give us authority to withdraw 
assets from your account (see Item 15 
– Custody) we may be deemed to have 
custody of your assets.  The only time we 
accept sole authority to withdraw assets 
from a client’s account is for payment 
of our fees.  In this case, a client pre-
authorizes our fees to be automatically 
deducted from their account and paid to 
us.  This authorization is usually granted in 
two places:

 the written investment agreement 
between our fi rm and the client

 a document from the custodian 
authorizing payment of our fees, that is 
signed by the client

If authorized, our fees are deducted only 
after the client receives advance written 
notice of the amount of the investment fees 
and the fee calculation. 

Selection of 
Brokers/Custodians

We do not require you to use a certain 
custodian.  But we do require that your 
investment assets (if we manage them) 
be maintained in an account at a 
qualifi ed custodian, generally a broker-
dealer or bank. 

We are independently owned and operated 
and are not affi liated with any custodian.  
Our clients have custody relationships with 
more than ten (10) different custodians.  

This breadth of custody relationships 
illustrates our policy of not requiring certain 
custodians.  You make the fi nal decision 
on your custodian, although will provide 
custodians for you to consider if you ask us.

How We 
Recommend Custodians

If you ask us for custodian 
recommendations, we will attempt to 
recommend a custodian that offers you a 
competitive combination of:

 transaction execution and asset 
custody services 

 capability to execute, clear, and settle 
trades (buy and sell securities for 
your account)

 capability to facilitate transfers and 
payments to and from accounts 
(wire transfers, check requests, bill 
payment, etc.)

 breadth of available investment 
products (stocks, bonds, mutual funds, 
exchange-traded funds [ETFs], etc.)

 ease of access to account information 
 availability of investment research 

and tools that assist us in making 
investment decisions

 quality of services
 offi ce locations
 competitiveness of the price of those 

services (commission rates, margin 
interest rates, other fees, etc.) and 
willingness to negotiate the prices

 reputation, fi nancial strength, 
and stability

 prior service to us and our other clients

Item 12 - Brokerage Practices
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Item 12 - Brokerage Practices (continued)

While we may recommend certain 
custodians, you should select the 
custodian you feel will best meet your 
needs.  You will open the account with the 
custodian, unless you keep your existing 
custodian.  You will also choose whether to 
grant us discretionary or non-discretionary 
access to your account. If you request us 
to help with this process, we will assist you 
to the extent possible.

Your Brokerage 
and Custody Costs

Your custodian may or may not charge 
you separately for custody services.  Some 
custodians may charge a custodian fee in 
addition to commissions or other fees on 
trades it executes or that settle into your 
account.  Custodians may also charge a 
percentage of the dollar amount of assets 
in the account in lieu of commissions.  
Other custodians may not charge a 
custodian fee but are compensated solely 
by charging you commissions or other 
fees on trades or a percentage of assets in 
the account.  In addition to commissions 
and/or asset-based fees, the custodian 
may charge you a fl at dollar amount as 
a “prime broker” or “trade away” fee 
for each trade that we have executed by 
a different broker-dealer but where the 
securities bought or the funds from the 
securities sold are deposited (settled) into 
your custodian account.  These fees are 
in addition to the commissions or other 
compensation you pay the executing 
broker-dealer. Because of this, in order to 
minimize your trading costs we attempt to 

have the custodian execute most trades for 
your account.  

Products and Services 
Available to Us From 
Custodians

Your custodian (whether recommended by 
us or not) may provide us and our clients 
with access to its institutional brokerage 
trading, custody, reporting, and related 
services and various support services. 
Some of those services help us manage 
or administer our clients’ accounts, while 
others help us manage our business. For 
example, one of the custodians we have 
recommended to clients is Charles Schwab 
& Co., Inc. (Schwab), a registered broker-
dealer.  A division of Schwab,  known as 
Schwab Advisor Services™ (formerly called 
Schwab Institutional®), provides support 
services that are generally available on an 
unsolicited basis (we don’t have to request 
them) and at no charge to us as long as 
our clients collectively maintain at least 
$10 Million of their assets in accounts at 
Schwab. If our clients collectively have 
less than $10 Million in assets at Schwab, 
Schwab may charge us quarterly service 
fees. At the current time, our clients have 
substantially more than $10 Million in 
assets at Schwab and the provision of 
these support services in not a material 
factor to us.  If we recommend Schwab 
as a custodian, it is not because of any 
additional services they provide us.  
Several other custodians provide similar 
services at no cost.
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Item 12 - Brokerage Practices (continued)

Services That May 
Not Directly Benefi t You

Most custodians, whether recommended 
by us or not, make available to us other 
products and services that benefi t us 
but may not directly benefi t you or your 
account. These products and services assist 
us in managing and administering our 
clients’ accounts. They include investment 
research, both the custodian’s own and that 
of third parties. We may use this research 
to service all or a substantial number of 
our clients’ accounts, including accounts 
not maintained at the custodian providing 
the research. In addition to investment 
research, the custodians may provide other 
software and other technology that:

 provide access to client account data 
(such as duplicate trade confi rmations 
and account statements)

 facilitate trade execution and allocate 
aggregated trade orders for multiple 
client accounts

 provide pricing and other market data
 facilitate payment of our fees from our 

clients’ accounts
 assist with back-offi ce functions, 

recordkeeping, and client reporting 

Services That Generally 
Benefi t Only Us

Most custodians, whether recommended by 
us or not, also offer other services intended 
to help us manage our fi rm. These services 
(with fees that may be discounted or 
waived) include:

 educational conferences and events
 consulting on technology, compliance, 

legal, and business needs
 publications and conferences on 

practice management and business 
succession

 access to employee benefi ts providers, 
human capital consultants, and 
insurance providers

We generally do not view these services as 
helpful or important.  They do not infl uence 
our custodian recommendations.  

Our Interest in a 
Custodian’s Services

The availability of these services provided 
by a custodian may benefi t us because 
we do not have to purchase them. This 
may create a potential confl ict of interest, 
especially if these services are provided 
at no cost only if a certain amount of 
client assets are held at the custodian (as 
discussed previously for Schwab). However, 
our recommendation of a custodian is 
not based on any benefi ts provided by 
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Item 12 - Brokerage Practices (continued)

the custodian.  Our recommendation is 
based on the best interests of our clients, as 
required by our fi duciary duty to them. Our 
recommendation of a custodian is primarily 
supported by the scope, quality, and price 
for value of the custodian’s services and not 
a custodian’s services that may benefi t us.

Aggregating Orders for Clients

When appropriate, we may aggregate 
security transaction orders for multiple 
clients for the same security (also known 
as a block trade).  Block trades can permit 
us to achieve better pricing for the security 
and results in fairness to similarly situated 
clients.  Each client account that is part of 
a block trade will receive the average price 
for the security traded.  If a block trade is 
not fully fi lled, each client account will be 
allocated part of the trade on a percentage 
basis equal to the percentage of their 
shares represented in the total block trade 
that was submitted.

Some client accounts may have an identical 
security traded just prior to, or shortly after, 
a block trade in the same security.  This can 
occur when once client account was not 
similarly situated, such as when the account 
is located at another brokerage fi rm, or 
when research and analysis is still being 
conducted on one account while all other 
client accounts in the block trade have 
already been fully reviewed and need to be 
transacted on a timely basis.  

It is our policy that personal accounts of 
our employees cannot participate in block 
trades with clients.  Personal trades in the 
same security as a client block trade must 
take place after the client block trade and 
all other non-block trades in a manner 
which does not harm the client trade nor 
permit a benefi t to the personal trade.

We Do Not Use Soft Dollars

A soft dollar arrangement is one in which 
we are given credit (by a custodian or 
brokerage fi rm) toward the purchase of 
investment goods and/or services, usually 
from a third party.  The amount of soft 
dollar credits are usually measured by the 
amount of commissions or fees generated 
for the custodian or brokerage fi rm by the 
transactions initiated by us on behalf of 
our clients. The client may not be aware of 
the amount of soft dollars received by the 
investment advisor from the custodian or 
brokerage fi rm.

Soft dollars create a confl ict of interest; 
they save the investment advisor money on 
necessary research or business expenses.  
Because soft dollars increase the profi ts of 
the investment advisor, there could be an 
incentive to may place more transactions 
or recommend certain custodians due to 
favorable soft dollar arrangements with 
a custodian.  To prevent this confl ict of 
interest, we do not accept soft dollar credits 
and have never done so in our history.

15



Our account review process for our three 
services (advisory services, investment 

advice, and fi nancial advice) is discussed in 
Item 4 – Advisory Business.

We do not have any arrangements, formal 
or informal, where we are paid cash or 
receive some economic benefi t from a 
non-client in connection with giving advice 

to clients. We also do not compensate any 
person or entity (including clients), directly 
or indirectly, for client referrals.

Item 13 - Review of Accounts

Item 14 - Client Referrals and Other Compensation

Under government regulations, we are 
deemed to have custody of your assets if, 
for example, you authorize us to instruct 
the custodian to deduct our advisory 
fees directly from your account. Our fee 
payment process, including payment by 
deduction from your account, is discussed 
in Item 5 – Fees and Compensation. 
The custodian maintains actual custody 
of your assets.

Receipt and Review of 
Account Statements from 
Your Custodian

You will receive account statements directly 
from the custodian either monthly or 
quarterly, depending on the custodian and 
the type of account. The account statements 
will be sent to the email or mailing address 
you provided to the custodian. You should 

carefully review those statements when you 
receive them. We also urge you to compare 
the custodian’s account statements to 
the periodic reports you will receive 
from us.  Our reports may vary from 
custodial statements based on accounting 
procedures, reporting dates, or valuation 
methodologies of certain securities.   

Prepayment of 
Our Fees Not Required

We do not require pre-payment of our 
fees.  In the event you wish to pre-pay fees, 
we do not accept pre-payment for more 
than three (3) months in advance and 
unearned fees are promptly refunded upon 
termination of our investment services.

Item 15 – Custody
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If you are a discretionary client, we have 
the authority to determine which securities 
to be buy or sell without receiving your 
consent before each transaction. These 
decisions must be consistent with your 
written investment strategy. You will know 
whether you have given us discretionary 
authority by reviewing two documents 
which grant the authority:

 the written investment agreement 
signed by you and us 

 a document from the custodian signed 
by you granting us the desired level 
of discretion, trading authority and/or 
information access.  

Clients that wish to restrict our investment 
discretion or trading authority must do 
so in writing and should request these 
restrictions be clearly referenced in the 
following documents signed by you:

 the written investment agreement
 the written investment strategy
 the custodial account documents

You are not required to grant us discretion 
or trading authority over your accounts.  
You may retain sole authority over the 
accounts and implement transactions 
recommended by us. Due to timing issues, 
we do not permit clients to approve all 
discretionary transactions prior to our 
implementation of the trade. However, we 
will permit clients to request in writing that 
we provide them advance notice or receive 
their written approval of certain pre-defi ned 
transactions, for example, transactions 
which may generate substantial taxable 
gains. There are disadvantages to advance 
notice and written approvals. Required 
communication before a transaction can 
result in losses or reduced gains due to 
time delays.

Item 16 - Investment Discretion

Warning About Transferring 
Assets or Funds To Your 
Investment Advisor 

You should never make checks payable to an 
individual who is a representative of our fi rm 
or claims to be a representative of our fi rm.  
You should also never make a check payable 
to Miller Capital Partners other than for the 
payment of our advisory fees.  You should 

not endorse or assign any securities or assets 
to Miller Capital Partners or a representative 
of Miller Capital Partners, even if someone 
claiming to be a representative of the fi rm 
directs you to do so.  In fact, such situations 
are very serious and you should consider 
contacting the custodian directly with your 
concerns, along with the SEC, your state 
security regulator or attorney general, local 
law enforcement, and/or your legal counsel.

Item 15 – Custody (continued)
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Investment companies (such as mutual 
funds) and publicly traded companies 
ask their shareholders to vote on various 
matters.  If you are a discretionary client, 
you can choose to retain these voting 
rights or give us the right to vote on your 
behalf.  If you are a non-discretionary 
client, you automatically retain the 

right to vote (we do not vote for non-
discretionary clients).  

If you give us the right to vote on your 
behalf, we have established a Proxy Policy 
to govern this process.  Our Proxy Policy 
includes a process for tracking if and how 
we vote on particular matters, and giving 
you, on request, a copy of these records.

Miller Capital Partners has no financial 
commitment that impairs our ability 
to meet contractual and fiduciary 

commitments to you, and our firm has 
not been the subject of a bankruptcy 
proceeding.

In this section, we are required to disclose 
the following information:

1. Principal executive offi cers and 
management persons, including 
their formal education and business 
background. We have supplied this 
information elsewhere in this Brochure 
and Brochure Supplement and 
therefore do not repeat it in this section.  

2. Any business in which we are actively 
engaged (other than giving investment 
advice) and the approximate amount 
of time spent on that business. 
We have supplied this information 

elsewhere in this Brochure and 
Brochure Supplement and therefore do 
not repeat it in this section.  

3. If we (including any supervised person) 
are compensated for advisory services 
with performance-based fees, including 
an explanation of how these fees will 
be calculated.  We do not charge or 
receive any performance-based fees.

4. If we (including any management 
person) have been involved in one of 
the events listed below, disclosing all 
material facts regarding the event. 

Item 17 - Voting Client Securities

Item 18 - Financial Information

Item 19 - Requirements for State-Registered Advisers
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a) An award or otherwise being 
found liable in an arbitration 
claim alleging damages in excess 
of $2,500, involving any of the 
following: 

 • an investment or an investment-
related business or activity; 

 • fraud, false statement(s), or 
omissions; 

 • theft, embezzlement, or other 
wrongful taking of property; 

 • bribery, forgery, counterfeiting, 
or extortion; or 

 • dishonest, unfair, or unethical 
practices. 

b) An award or otherwise being found 
liable in a civil, self-regulatory 
organization, or administrative 
proceeding involving any of the 
following: 

 • an investment or an investment-
related business or activity; 

 • fraud, false statement(s), or 
omissions; 

 • theft, embezzlement, or other 
wrongful taking of property; 

 • bribery, forgery, counterfeiting, 
or extortion; or 

 • dishonest, unfair, or unethical 
practices. 

There are no such events in our fi rm history, 
or any management person’s history. As a 
result, there is no information to disclose to 
you on this item.

Item 19 - Requirements for State-Registered Advisers (continued)
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Complete Investment Management_____________________________________________________________________________________________

  ALL EQUITY FIXED
  OR BALANCED  INCOME

First $2 Million .................................................................... 0.85%......................................... 0.50%

Next $2 Million ................................................................... 0.75%......................................... 0.45%

Next $2 Million ................................................................... 0.65%......................................... 0.40%

Next $2 Million ................................................................... 0.55%......................................... 0.35%

Next $2 Million & Above ..................................................... 0.45%......................................... 0.30%

Portfolio Analysis and Consulting ______________________________________________

COMPLETE LIMITED

First $2 Million ......................0.75% ............0.55%

Next $2 Million .....................0.65% ............0.50%

Next $2 Million .....................0.55% ............0.45%

Next $2 Million .....................0.45% ............0.40%

Next $2 Million & Above .......0.35% ............0.30%

Fee Schedule
for investment advisory c l ients

Asset Allocation Management_____________________________________

First $2 Million ............................0.75%

Next $2 Million ...........................0.65%

Next $2 Million ...........................0.55%

Next $2 Million ...........................0.45%

Next $2 Million & Above .............0.35%



Brochure Supplement

Name of Supervised Person: Mark A. Miller  
Name of Firm: Miller Capital Partners, Inc.
Business Address: 33 Bloomfi eld Hills Parkway,  
 Suite 240, Governor’s Place
 Bloomfi eld Hills, MI 48304
Telephone Number: 248.901.1650 
Website: www.millercapital.com 
Date of This Supplement: February 28, 2013
Date of Previous Supplement:   February 29, 2012

Introduction
The United States Securities and Exchange Commission (SEC) 
and similar state rules require our fi rm to deliver to clients 
and prospective clients a brochure disclosing information 
about our fi rm. We are also required to deliver a brochure 
supplement disclosing information about our professionals 
that provide investment advice to clients and have authority 
over client assets.  

This brochure supplement provides information about Mark A. 
Miller that supplements Miller Capital Partners’ brochure. You 
should have received a copy of that brochure. Please contact 
us at the address or phone number listed above if you did not 
receive Miller Capital Partners’ brochure or if you have any 
questions about the contents of this supplement.

Additional information about Mark A. Miller is available on 
the SEC’s website at www.adviserinfo.sec.gov.

Item 1 - Cover Page
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Name: Mark A. Miller    
Date of Birth: 11/11/1966

Education: Valparaiso University 
 School of Law 
 Juris Doctor (J.D.), 1992,
 Magna Cum Laude

 Grace College 
 BA Accounting, 1989

Designations: Chartered Financial Analyst®

CERTIFIED FINANCIAL PLANNERTMCERTIFIED FINANCIAL PLANNERTMCERTIFIED FINANCIAL PLANNER

Employment: Miller Capital Partners, Inc.  
 President, 1999 to Present

 Munder Capital Management   
 Private Management Group,
 1998 to 1999   

 Heritier Nance & Sheridan
 Attorney, 1994 to 1998

 Berry Moorman    
 Attorney, 1992 to 1994

Designation Information

The CFP® certifi cation process, administered by the Certifi ed 
Financial Planner Board of Standards, Inc. (CFP Board), 
identifi es to the public that those individuals who have been 
authorized to use the CFP® certifi cation marks in the U.S. 
have met rigorous professional standards and have agreed to 
adhere to the principles of integrity, objectivity, competence, 
fairness, confi dentiality, professionalism and diligence when 
dealing with clients.

Item 2 - Educational Background and Business Experience
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CFP® certifi cants must pass the comprehensive CFP® 
Certifi cation Examination, pass CFP Board’s Fitness Standards 
for Candidates and Registrants, agree to abide by CFP 
Board’s Code of Ethics and Professional Responsibility which 
puts clients’ interests fi rst and comply with the Financial 
Planning Practice Standards which spell out what clients 
should be able to reasonably expect from the fi nancial 
planning engagement.

For more information on the CFP® certifi cation process, 
please visit the website of the CFP Board at www.cfp.net.

To earn a CFA charter, you must have four years of qualifi ed 
investment work experience, become a member of CFA 
Institute, pledge to adhere to the CFA Institute Code of Ethics 
and Standards of Professional Conduct on an annual basis, 
apply for membership to a local CFA member society, and 
complete the CFA Program. 

The CFA Program is organized into three levels, each 
culminating in a six-hour exam. Completing the Program 
takes most candidates between two and fi ve years (there is 
no limit to the number of times you can take each exam), but 
you can take as long as you need to complete the program. 
The Program refl ects a broad Candidate Body of 
Knowledge™ (CBOK) developed and continuously updated 
by active practitioners to ensure that charter holders possess 
knowledge grounded in the real world of today’s global 
investment industry.

For more information on the CFA charter, please visit the 
website of the CFA Institute at www.cfainstitute.org.

Item 2 - Educational Background
and Business Experience (continued)
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Although our fi rm is not permitted to serve as a trustee or 
executor, we do permit qualifi ed professionals of the fi rm to 
serve in these types of fi duciary roles for individuals, trusts 
and estates, but only under limited circumstances.  Mark 
A. Miller serves as a co-trustee for several trusts, but this 
activity represents less than ten percent (10%) of his time.   
Information about fi duciary roles is contained in our SEC 
fi ling, Form ADV, Part I.

There are no arrangements, formal or informal, where Mark 
A. Miller is paid cash or receives some economic benefi t from 
a non-client in connection with giving advice to clients.  Mr. 
Miller also does not compensate any person (including clients) 
or entity, directly or indirectly, for client referrals.

As President of Miller Capital Partners, Mark A. Miller is 
responsible for all advice provided by the fi rm, including all 
advice he provides to clients.  

Item 4 - Other Business Activities

Item 5 - Additional Compensation

Item 6 – Supervision

As a registered investment advisor, we are required to disclose 
all material facts regarding any legal or disciplinary events 
that would be material to your evaluation of Mark A. Miller.  
There are no legal or disciplinary events in Mr. Miller’s 
professional history.  As a result, there is no information to 
disclose to you on this item.

Item 3 - Disciplinary Information
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In this section, we must disclose if Mark A. Miller has been 
involved in one of the events listed below, and all material 
facts regarding an event:

1. An award or otherwise being found liable in an arbitration 
claim alleging damages in excess of $2,500, involving 
any of the following: 

• an investment or an investment-related 
business or activity; 

• fraud, false statement(s), or omissions; 
• theft, embezzlement, or other wrongful 

taking of property; 
• bribery, forgery, counterfeiting, or extortion; or 
• dishonest, unfair, or unethical practices. 

2. An award or otherwise being found liable in a civil, 
self-regulatory organization, or administrative 
proceeding involving any of the following: 

• an investment or an investment-related 
business or activity; 

• fraud, false statement(s), or omissions; 
• theft, embezzlement, or other wrongful 

taking of property; 
• bribery, forgery, counterfeiting, or extortion; or 
• dishonest, unfair, or unethical practices. 

3. The subject of a bankruptcy petition, including the date 
the petition was fi rst brought, and the current status.

There are no such events in Mr. Miller’s history. As a result, 
there is no information to disclose to you on this item.

Item 7 - Requirements for State-Registered Advisers

25


