Item 1 - Cover Page

Bell Wealth Management, Inc.
2901 Bee Cave Road, Box F
Austin, TX 78746
(512) 347-9500
www.bellwm.com

October 11, 2018

This brochure provides information about the qualifications and business practices of
Bell Wealth Management. If you have any questions about the contents of this brochure,
please contact us at (512) 347-9500. The information in this brochure has not been
approved or verified by the United States Securities and Exchange Commission (“SEC”) or
by any state securities authority.

Bell Wealth Management is a registered investment adviser. This fact does not imply any
level of skill or training. The oral and written communications from Bell Wealth
Management will provide you with the information necessary to make a decision with
respect to retaining this adviser.

Additional information about Bell Wealth Management is available at the following sites:

www.adviserinfo.sec.gov

www.bellwm.com



http://www.adviserinfo.sec.gov/
http://www.bellfinancialplanning.com/

Item 2 - Material Changes

There have been no material changes since the January 1, 2018 annual Form ADV filing on
the IARD system.
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Item 4 - Advisory Business

Firm Description

Bell Wealth Management (“BWM”) is a SEC-registered investment advisor with its principal
place of business located in Texas. BWM began conducting business in 1997 under the dba
Center for Financial Solutions. BWM is a fiduciary and is required to act in a client’s best
interest at all times.

Principal Owner
The principal owner of BWM is Colin A. Bell.

Types of Advisory Services

BWM provides discretionary investment management, consultative wealth management,
and other financial consulting services. Investment management services and research are
primarily focused on mutual funds and exchange traded funds (ETFs).

All individuals and entities seeking to establish a business relationship with BWM are
required to sign a Client Agreement. This Agreement outlines the duties and obligations of
both parties and defines the specific relationship between BWM and the client.

More specific information regarding services is as follows:

Investment Management

BWM meets personally with each client to understand and help prioritize specific financial
goals. The following issues are addressed, and a comprehensive investment strategy is
created to help the client meet their personal goals and objectives.

Expected return

Willingness and economic ability to assume risk
Investment time horizon

Inflation

Liquidity needs

Tax issues

Legal and regulatory constraints

Unique circumstances

The investment philosophy at BWM is based on a long-term perspective. It is focused on
portfolio construction and the trade-off between risk and return. No single investment is
prudent or imprudent by itself—it depends on the client and how that investment fits into
the overall portfolio design.



The foundation of our investment philosophy is based on Modern Portfolio Theory. This
theory states that there is an optimal asset allocation mix that maximizes investor utility at
each level of risk. Therefore, the asset allocation decision must consider investment
opportunity as well as investor preferences and constraints. The key to Modern Portfolio
Theory is the correlation (or relationship) between different individual investments and
different asset classes over time.

BWM provides investment management clients with portfolio design, construction,
implementation, monitoring, and reporting. In special situations and at the discretion of
BWM, clients may request restrictions on investing in certain asset classes, but no
restrictions will be allowed on individual securities. All investment management assets
will be titled in the name of the client and held in a custodial account by an independent
third-party (e.g., custodian/broker-dealer).

As of January 1, 2018, BWM managed $177,500,000 in client assets on a discretionary basis
and $7,500,000 in client assets on a non-discretionary basis.

Wealth Management Consulting

BWM provides consultative wealth management to investment management clients on a
discretionary basis (see Item 5). This consulting service is a dynamic process that includes
three key elements: Discovery, Planning, and Review.

Discovery refers to understanding much more about a client than just income, assets and
liabilities. Additional topics explored include (but are not limited to) values, goals,
interests, and relationships. Information garnered during the Discovery process is used to
create a Total client Profile which is vital to creating a successful plan.

During the Planning process, a personalized Investment Plan and Investment Policy
Statement are created for the client. These two documents provide the foundation for all
future work together as client and advisor. They are designed to be dynamic documents
and will mature over time as life events cause a client’s needs and goals to change. The
Investment Plan outlines goals and objectives and enables both parties to review progress
over time. The Investment Policy Statement provides guidelines for how the client’s money
will be invested. It also provides structure and discipline to help keep clients and
investment managers accountable to the strategic plan.

The Review process is systematic, continuous, and designed around the client’s preferences
and lifestyle. Progress meetings are scheduled on a regular basis and expand the focus
from investments to other areas of wealth management (e.g., wealth protection, wealth
transfer, and wealth enhancement). BWM embraces a “team of experts” approach and
partners with specialized professionals in the fields of insurance, tax, estate planning, and
charitable giving in order to provide clients with a comprehensive wealth management
approach.



Pension and Profit-Sharing Plans
BWM provides investment advisory and consulting services to corporations, pensions,

employee benefit plans and their fiduciaries. In general, these services may include a
review of the existing Plan, new design, implementation, conversion, investment
management, performance reporting and other financial consulting services. BWM may
also offer financial consulting to Plan participants and assist the Plan sponsor in effectively
communicating relevant information about the Plan. In some cases, BWM may be
introduced to a Plan through a third-party administrator and provide service directly to the
Plan.

BWM will hold on-site educational meetings for Plan participants and provide detailed
information about the Plan and applicable asset allocation choices. In some cases, we may
also meet with Plan participants individually and offer personalized advice based on their
individual objectives.

Other Consulting Services
On a discretionary basis, BWM may provide investment advice and/or financial planning
services on a project-basis.




Item 5 - Fees and Compensation

Description

BWM is a fee-only investment adviser. Compensation is earned by charging a fee based on
client assets under advisement. These fees can be hourly, fixed and/or a percentage of
assets under management. BWM does not receive any compensation based on commission
(e.g., sales charges), transactions (e.g., brokerage fees), or performance (e.g., a percentage
of profit).

The standard fee schedules are as follows:

Investment Management

Assets Under Management Quarterly Annual
Up to $1 million 0.25% 1.00%
$1 million to $3 million 0.20% 0.80%
$3 million to $5 million 0.15% 0.60%
$5 million to $10 million 0.10% 0.40%
Greater than $10 million 0.0625% 0.25%

Pension and Profit-Sharing Plan Advisory Services

Assets Under Management Quarterly Annual
Up to $5 million 0.1875% 0.75%
$5 million to $10 million 0.1250%  0.50%
Greater than $10 million 0.0875% 0.35%

All standard services are covered by the fee schedules above. Fees are billed quarterly, in
arrears, and may be negotiable in certain circumstances. The minimum quarterly fee is
$2,500.

Wealth Management Consulting

On a discretionary basis, BWM provides Wealth Management Consulting services to
Investment Management clients whose quarterly fee is $2,500 or greater. At our
discretion, we may provide these services to clients whose annual fees are below that
threshold.

Other Consulting Services

On a discretionary basis, BWM may provide investment and/or other financial advice on a
project basis. The hourly rate for project-based work is $195.00 with a three-hour
minimum.




Fee Billing

Investment Management

The Client Agreement authorizes BWM to automatically deduct fees from client accounts
on a quarterly basis. A statement from BWM will be sent to clients quarterly (January,
April, July, and October) and will include a calculation of the fee.

On at least a quarterly basis, the custodian will also send a statement to clients. The
statement will include an accounting of all transactions (including fees) that occurred
during the preceding month or quarter. Client is responsible for verifying the accuracy of
the fee calculation and should promptly notify BWM if they fail to receive a statement from
their custodian on at least a quarterly basis.

Other Fees and Expenses

Investment Management

Fees paid to BWM are exclusive of brokerage commissions, transaction fees, and other
related costs and expenses which may be incurred by the client. Some of these costs may
include custodial fees, brokerage fees, third-party investment manager fees, asset transfer
fees, and wire transfer fees. Mutual funds and exchange traded funds (ETFs) also charge
internal management fees (i.e., expense ratio) which are disclosed in the prospectus.

BWM does not receive any portion of these additional fees, commissions, or expenses.

Termination of Advisory Agreement

Investment Management

Either party (client or BWM) may terminate the Client Agreement under the following
circumstances:

e Mutual agreement of both the client and the investment adviser
e Either party giving verbal or written notice to the other party specifying the date of
termination (verbal notice must be confirmed via written notice within 14 days)

Clients who terminate the Client Agreement will owe the unpaid portion of any fee earned,
but not yet paid as of the date of the termination notice (or such later date as may be
designated by the client). The amount due will be based on the following formula:

(Days in Quarter Under Investment Advisory) X (Quarterly Management Fee Percentage)
(Total Number of Days in Quarter)

See Item 12 for a summary of the factors that BWM considers in selecting or recommending
broker-dealers for client transactions as well as the criteria for determining the
reasonableness of their compensation.



Item 6 - Performance-Based Fees and Side-By-Side Management

BWM does not charge any performance-based fees (i.e., compensation that is based on a
share of a client’s profit or capital appreciation of a client’s assets).

Item 7 - Types of Clients

BWM generally provides investment management, wealth management consulting, and
advisory services to individuals, trusts, estates, corporations, business entities, pension
plans and/or profit-sharing plans.

In most cases, a person (or entity) must have at least $500,000 in investable assets to begin
an Investment Management relationship with BWM. In certain unique circumstances, the
minimum account size and/or minimum quarterly fee (see Item 5) may be reduced.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Methods of Analysis

Investment research and analysis at BWM is rooted in the tenants of Modern Portfolio
Theory. We believe that an efficient portfolio can be created for any level of assumed risk.
The key to building an efficient portfolio is to properly diversify the portfolio with
investments that are not highly correlated to each other (low or negatively correlated
assets are preferable). Risk is reduced through systematic diversification both across and
within asset classes.

The primary investment strategy at BWM is intelligent asset allocation. There is significant
research supporting the idea that the majority of variance in portfolio returns is attributed
to the asset allocation decision. Therefore, we do not believe that individual security
selection or market timing represents a prudent, long-term strategy for preserving wealth
and growing it efficiently.

Once the asset allocation decision has been made, the next step is to select the appropriate
investment managers. Since our goal is to capture the asset class return, we search for
managers who have consistently delivered the asset class return over a sufficiently long
period of time and have done so efficiently (i.e., kept costs low). Based on these criteria,
our research leads us to institutional-style index mutual funds and exchange traded funds
(e.g., Dimensional Fund Advisors, iShares, Schwab and Vanguard).



Mutual funds and exchange traded funds recommended by BWM typically invest in some or
all of the following types of securities:

e Domestic stocks (large, medium, small)

e Foreign stocks (large, medium, small, developed countries, emerging markets)
e Government and government agency bonds (domestic and foreign)

e Investment-grade corporate bonds (domestic and foreign)

e Mortgage-back and asset-back securities (domestic)

e Real estate investment trusts (domestic and foreign)

e Money market securities

These investments are not guaranteed against loss and their prices may fluctuate on a daily
basis. Mutual funds and exchange traded funds may help to reduce volatility in a portfolio
vis-a-vis individual common stocks and bonds, but they do not protect against general
market volatility.

Upon individual client request and at the discretion of BWM, we may provide a limited
review of client assets for which we do not have discretionary authority. This analysis
would be done in the context of the client’s overall Investment Plan.

Principal Investment Strategies
Detailed asset allocation models and specific investment recommendations are set forth in
the client’s Investment Policy Statement.

BWM adheres to a disciplined asset allocation strategy and primarily recommends low-
cost, tax-efficient index mutual funds and exchange traded funds. This is due to the fact
that these types of funds provide excellent diversification from an individual security
perspective and they do not stray from their stated investment objective (i.e., low tracking
error). This strategy has proved successful in the past and is supported by significant
theoretical research and empirical data. BWM believes in investment strategies with a
long-term focus and we do not engage in market timing.

BWM does not generally recommend individual stocks or bonds, but certain exceptions
may be made if there is a significant and prudent reason to do so and the exception is
requested by the client.

We may give advice and take action with respect to one client that is different from another

client. Timing, allocation, and types of investments are determined as part of each client’s
overall financial plan.
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BWM typically uses long-term investment strategies to implement investment advice given
to clients. A long-term purchase strategy generally assumes the financial markets will go
up over the long-term. In reality, this may not be the case. There is also the risk that
certain segments of the market will go down over time even if the overall financial markets
advance. Purchasing investments long-term may involve an opportunity cost - that of
“locking-up” assets that may be better utilized in the short-term for other investments.
There are many factors that can affect financial market performance in the short-term
(such as short-term interest rate changes, cyclical earnings announcements, etc.) but may
have a smaller impact over longer periods of times.

Principal Investment Risks

Investing in securities involves risk of loss that clients should be prepared to bear. Risk
refers to the possibility that you will lose money (both principal and any earnings) or fail to
make money on an investment. BWM cannot guarantee that it will achieve a client’s
investment objective. Below are some of the more specific risks of investments which
BWM may recommend to clients:

e Market Risk. The prices of securities held by mutual funds in which clients invest may
decline in response to certain events taking place around the world, including those
directly involving the companies whose securities are owned by a fund; conditions
affecting the general economy; overall market changes; local, regional or global
political, social or economic instability; and currency, interest rate and commodity price
fluctuations. Investors should have a long-term perspective and be able to tolerate
potentially sharp declines in market value.

e Management Risk. The advisor’s investment approach may fail to produce the
intended results. If the advisor’s assumptions regarding the performance of a specific
asset class or fund are not realized in the expected time frame, the overall performance
of the client’s portfolio may suffer.

e Equity Risk. Equity securities tend to be more volatile than other investment choices.
The value of an individual mutual fund or ETF can be more volatile than the market as a
whole. This volatility affects the value of the client’s overall portfolio. Small- and mid-
cap companies are subject to additional risks. Smaller companies may experience
greater volatility, higher failure rates, more limited markets, product lines, financial
resources, and less management experience than larger companies. Smaller companies
may also have a lower trading volume, which may disproportionately affect their
market price, tending to make them fall more in response to selling pressure than is the
case with larger companies.

¢ Fixed Income Risk. The issuer of a fixed income security may not be able to make
interest and principal payments when due. In general, the lower the credit rating of a
security, the greater the risk that the issuer will default on its obligation. If a rating
agency gives a debt security a lower rating, the value of the debt security will decline
because investors will demand a higher rate of return. As nominal interest rates rise,
the value of fixed income securities held by a fund is likely to decrease. A nominal
interest rate is the sum of a real interest rate and an expected inflation rate.
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Investment Companies Risk. When a client invests in open end mutual funds or ETFs,
the client indirectly bears their proportionate share of any fees and expenses payable
directly by those funds. Therefore, the client will incur higher expenses, which may be
duplicative. In addition, the client’s overall portfolio may be affected by losses of an
underlying fund and the level of risk arising from the investment practices of an
underlying fund (such as the use of derivatives). ETFs are also subject to the following
risks: (i) an ETFs shares may trade at a market price that is above or below their net
asset value or (ii) trading of an ETFs shares may be halted if the listing exchange’s
officials deem such action appropriate, the shares are de-listed from the exchange, or
the activation of market-wide “circuit breakers” (which are tied to large decreases in
stock prices) halts stock trading generally. BWM has no control over the risks taken by
the underlying funds in which client invests.

REIT Risk. To the extent that a client invests in REITs, it is subject to risks generally
associated with investing in real estate, such as (i) possible declines in the value of real
estate, (ii) adverse general and local economic conditions, (iii) possible lack of
availability of mortgage funds, (iv) changes in interest rates, and (v) environmental
problems. In addition, REITSs are subject to certain other risks related specifically to
their structure and focus such as: dependency upon management skills; limited
diversification; the risks of locating and managing financing for projects; heavy cash
flow dependency; possible default by borrowers; the costs and potential losses of self-
liquidation of one or more holdings; the possibility of failing to maintain exemptions
from securities registration; and, in many cases, relatively small market capitalization,
which may result in less market liquidity and greater price volatility.

Derivatives Risk. Funds in a client’s portfolio may use derivative instruments. The
value of these derivative instruments derives from the value of an underlying asset,
currency or index. Investments by a fund in such underlying funds may involve the risk
that the value of the underlying fund’s derivatives may rise or fall more rapidly than
other investments, and the risk that an underlying fund may lose more than the amount
that it invested in the derivative instrument in the first place. Derivative instruments
also involve the risk that other parties to the derivative contract may fail to meet their
obligations, which could cause losses.

Foreign Securities Risk. Funds in which clients invest may invest in foreign
securities. Foreign securities are subject to additional risks not typically associated with
investments in domestic securities. These risks may include, among others, currency
risk, country risks (political, diplomatic, regional conflicts, terrorism, war, social and
economic instability, currency devaluations and policies that have the effect of limiting
or restricting foreign investment or the movement of assets), different trading
practices, less government supervision, less publicly available information, limited
trading markets and greater volatility. To the extent that underlying funds invest in
issuers located in emerging markets, the risk may be heightened by political changes,
changes in taxation, or currency controls that could adversely affect the values of these
investments. Emerging markets have been more volatile than the markets of developed
countries with more mature economies.
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Item 9 - Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to your evaluation of BWM or the
integrity of BWM’s management. BWM has no information applicable to this [tem.

Item 10 - Other Financial Industry Activities and Affiliations

BWM’s sole business and source of income is providing wealth management, financial
planning and investment management. BWM does not take part in any other type of
business.

BWM is not owned or controlled by, or under common control with, any other company.
We have no obligation to use a particular broker-dealer, vendor, or investment product.

Item 11 - Code of Ethics

Code of Ethics

BWM has adopted a Code of Ethics pursuant to Rule 204A-1 under the Investment Advisers
Act of 1940. The Code of Ethics is based on the principle that our employees owe a
fiduciary duty to clients. In complying with this duty, advisory personnel must avoid
activities or interests that might interfere with making decisions in the best interests of
clients. Under the Code of Ethics, advisory personnel are required to submit quarterly
reports of their personal securities transactions to BWM's Chief Compliance Officer for
review. Employees are prohibited from investing in initial public offerings and private
placements without prior consent of the Chief Compliance Officer. In addition, each person
subject to the Code of Ethics is required to report to the Chief Compliance Officer all
violations of the Code of which such person becomes aware. BWM will provide a copy of its
Code of Ethics, free of charge, upon the request of any client.

Employees of BWM who have obtained the Certified Financial Planner (CFP®) designation
are bound by the CFP® Board’s Standards of Professional Conduct, which outline ethical and
practice standards for CFP® professionals. On behalf of BWM, only our employees with a
CFP® or CFA designation are authorized to give investment advice to clients.

Participation or Interest in Client Transactions

BWM generally does not recommend investments to clients in which BWM or any of its
principals has a financial interest. If any such investment were proposed, the principal
would be required to disclose any participation or interest in the transaction to the client
and to obtain the approval of BWM’s Chief Compliance Officer in advance.
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Personal Trading

BWM employees are subject to the firm’s Code of Ethics and must report their personal
securities transactions to our Chief Compliance Officer for review on a regular basis to the
extent required under the Investment Advisers Act of 1940. BWM employees may
purchase mutual funds and other securities, and frequently do, for their personal accounts,
which are recommended to clients. In such cases, employees will not effect transactions for
their personal accounts which will be contrary to recommendations being made to clients,
nor will they compete with clients in connection with such transactions. BWM has adopted
an Insider Trading Policy that prohibits its employees from trading on material, non-public
information.

Item 12 - Brokerage Practices

Recommending Brokerage Firms

BWM typically recommends that clients establish an account with Charles Schwab & Co.,
Inc. BWM does not have discretion to select brokers without the client's consent and
approval. Schwab serves as custodian of client's assets, executes securities transactions and
may charge fees and/or commissions for such services. BWM currently recommends
Schwab based on its determination that they provide low transaction fees, good execution
capabilities, financial stability, access to institutional mutual funds, web trading platform
and their ability to provide clients' account information in an electronic format acceptable
to BWM. While as a fiduciary, BWM endeavors to act in the best interest of the client, its
recommendation that a client maintain an account at a particular broker dealer may be
based, in part, on other benefits that BWM receives from such broker, in the form of related
services, and not solely on the nature, cost or quality of brokerage services, which may
create a potential conflict. For example, Schwab provides discounts on certain services it
provides to its institutional advisors, including BWM, such as discounts on access to
Morningstar and various software programs for account maintenance and portfolio
management, most of which are typically not available to retail investors. Schwab also
provides various publications to advisors like BWM, and invitations to Schwab-sponsored
events, such as conferences on practice management, regulatory compliance, marketing, or
entertainment opportunities.

Client's independent broker-dealer will charge each client a commission or fee to execute
transactions in the customer's account. The broker-dealer, not BWM, determines the
commission rate and fees charged to clients. While BWM believes the commissions and fees
charged by the broker-dealers that it recommends are competitive, transactions may not
always be executed at the lowest available commission rate. Although BWM routinely
requests that clients direct BWM to execute all transactions through Schwab, clients may
direct the use of another qualified custodian and broker-dealer. Brokers selected at the
discretion of the client may limit BWM's ability to obtain the best price and execution and
the client will incur trade away fees when trades are placed away from client's custodian.
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Best Execution

As a fiduciary, BWM has an obligation to obtain best execution of advisory clients’
transactions under the circumstances of the particular transaction. BWM seeks to execute
client transactions in such a manner that the client’s total cost or proceeds in each
transaction is the most favorable under the circumstances. BWM has evaluated the full
range of brokerage services offered by Schwab and considers Schwab to have reliable
execution capabilities, compared to other comparable brokers. Based on these factors,
BWM believes that Schwab provides competitive price and execution to its clients
compared to other broker-dealers that offer institutional advisory platforms. If client
establishes a brokerage/custodial account with Schwab, then BWM will place all orders
pursuant to its investment determinations on behalf of client’s portfolio through Schwab,
even though client potentially could obtain a more favorable net price and execution from
another broker-dealer in particular transactions or from a discount broker in general.
While we believe Schwab’s transaction rates to be competitive, transactions may not
always be executed at the lowest available commission rate.

Soft Dollars

BWM does not enter into so-called “soft dollar arrangements,” where an adviser directs
client commissions to a broker-dealer that provides research and brokerage services to the
adviser.

Schwab offers an institutional trading platform to advisers. As an adviser, BWM receives
certain benefits from Schwab, including electronic receipt of duplicate client confirmations
and statements; ability to have investment advisory fees deducted directly from client
accounts; access to an electronic communication network for client order entry and
account information; and discounts on services offered by the broker-dealer and its
affiliates

Order Aggregation
BWM does not execute aggregate or block trades on behalf of its clients. This may
adversely effect execution prices of securities and therefore result in higher costs to clients.

Item 13 - Review of Accounts

If BWM prepares a written financial plan for a client, the plan is reviewed periodically as
agreed upon with the client. Typically, financial plans are reviewed at least annually.
Reviews may be conducted by any of the following individuals at BWM: Colin A. Bell or Joel
A. Lange.

BWM reviews investment management accounts at least quarterly. More frequent reviews
may be provided upon request by a client or in the event of unusual market activity.
Reviews of BWM's investment management relationships may be conducted by one or
more of the following individuals: Colin A. Bell, President or Joel A. Lange, Investment
Director.
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BWM will attempt to contact each client at least annually to determine whether there have
been any changes in the client's financial situation or investment objectives, or whether the
client wishes to impose reasonable restrictions on the management of the account or
modify an existing restriction. Clients will be notified quarterly in writing that BWM should
be contacted if there have been any changes in the client’s financial situation or the way in
which the client’s portfolio is managed. BWM advisory representatives, who are
knowledgeable about its management style, are available at BWM's office, by telephone or
by email on a reasonable basis to meet with the client at the client's request.

BWM typically provides Wealth Management Consulting for clients with a written
investment plan that may include, among other items, asset allocation recommendations,
net worth statement, charitable giving strategies, estate planning information, or
information regarding cash flow management, current market values, rates of return, and
portfolio allocation.

BWM provides investment management clients with quarterly written reports that may
include, among other items, billing invoice, current market values, and rates of return.

BWM occasionally provides clients with newsletters containing general discussions of
current market conditions or educational articles.

Item 14 - Client Referrals and Other Compensation

Incoming Referrals
BWM does not pay for referrals from other clients, professional or firms.

Referrals of Other Professionals

BWM emphasizes a “team approach” when providing investment advisory services to its
clients. If requested by a client, or if BWM believes legal or accounting services are
required and in the best interests of a client’s financial plan, BWM will recommend an
independent attorney or accountant. BWM does not pay for client referrals or enter into
arrangements with other professionals for client referrals. However, BWM may have a
conflict of interest in making these recommendations because it may receive referrals from
professionals that it has recommended to clients. BWM will refer other professionals to its
clients only when the services provided by the professional best suit the client’s needs.

Other Compensation
BWM does not receive sales charges, commissions, service fees, 12b-1 fees or other
compensation from a non-client in connection with providing investment advice to a client.

Item 15 - Custody

Clients typically grant BWM authority to deduct fees directly from client's custodial
account. Under Rule 206(4)-2 of the Advisers Act, BWM has limited custody of client assets
when it has the authority to deduct its advisory fees directly from a client's account. BWM
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strictly limits its custody of client funds to the authority to deduct advisory fees and
otherwise does not accept custody of client funds. Clients will retain ownership of all funds
and securities in their accounts.

Clients should receive at least quarterly statements from the broker dealer or other
qualified custodian that holds and maintains client’s investment assets. BWM urges you to
carefully review such statements and compare such official custodial records to the account
statements that we may provide to you. Our statements may vary from custodial
statements based on accounting procedures, reporting dates, or valuation methodologies of
certain securities.

Item 16 - Investment Discretion

Discretionary Trading Authority

Clients typically grant BWM discretionary authority over the client's account to determine
the securities to be bought and sold, to place trades, to negotiate transactions costs on their
behalf, where possible, and periodically to rebalance the client's account back to the
recommended allocation. BWM has no obligation to supervise or direct investments held in
client accounts that were not recommended, or that are not subject to review, by BWM for
a fee.

Limited Power of Attorney

Clients who have granted discretionary trading authority to BWM are required to grant a
“limited power of attorney” to BWM over client’s custodial account for purposes of trading
and fee deduction. The client grants this authority in the brokerage account application.

Item 17 - Voting Client Securities

BWM does not exercise proxy voting authority over securities held in clients' accounts.
Each client retains proxy voting authority over the securities that are held in the client's
account. The client’s account custodian, i.e., Schwab, will provide all proxy solicitation
notices that relate to securities held in the client's account. Client may thereafter, in the
client's sole discretion and at the client's sole expense, decide how to vote such proxies.
Copies of our proxy voting policy are available, free of charge, upon the client's written
request to BWM. Clients may contact BWM with any questions about a mutual fund proxy
solicitation at the address on the cover page.

Item 18 - Financial Information

Registered investment advisers are required in this Item to provide you with certain
financial information or disclosures about BWM'’s financial condition. BWM has no
financial commitment that impairs its ability to meet contractual and fiduciary
commitments to clients and has not been the subject of a bankruptcy proceeding.
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