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                                                             Serco Investments, Inc.
                                                                10 Lookout Lane
                                                              Santa Fe, N.M. 87506 
 
 
 
                                                                    (505) 438-6679
                                                         E-Mail: sercoinvest@msn.com
 
                                                         Contact Person: Rajiv Sharma
                 
                                                         www.Sercoinvestments.com
 
 
 
 
 
This is a brochure of Serco Investments, Inc.  This brochure provides information about the qualification and business practices of the firm.  If you have any questions about the contents of this brochure please contact us, our contact information and the name of the person to contact is given above.  The information in this brochure has not been approved or verified by the United States Securities and Exchange Commission or by any state authority.
 
Additional information about Serco Investments, Inc. also is available on the SEC's website at: www.adviserinfo.sec.gov.
 
Being a Registered Investment Advisor with SEC or any state authority does not in any way imply a certain level of skill or training.
 
 
 
Date: March 21, 2011
 
                                  
 
	Text2: 1. In 2011 the main office  of Serco Investments, Inc moved from :
 
6 Via Paraiso West
Tiburon, CA. 94920
 
to
 
10 Lookout Lane 
Santa Fe, N.M. 87506
 
The phone number and  E-Mail address remained the same
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	Text4: Serco Investments: The Company
 
A. Serco Investments was founded in 1980 in San Francisco, California. After two years of actively buying and selling securites for its own account, the firm accepted individual and corporate accounts on a discretionary basis. The premise of the firm is that superior performance can be achieved in the markets by a professional who is compensated by a fee.
 
Serco Investments manages accounts in the financial markets. The accounts are managed on a "fee" basis. The fee is determined by the value of the assets under management. Our money management services are registered with the Securities and Exchange Commission as an Investment Advisor. This registration is under the Investment Advisor Act of 1940, Serco Investments Incorporated is a "fiduciary" as the term is defined under such act. We are also registered with the Department of Corporations.
 
The description of money management services herein is provided in accordance with Rule 204-3 under the Investment Advisors Act of 1940, and should be reviewed prior to entering into a financial planning agreement with Serco Investments. 
 
The information provided in this brochure has not been passed upon or approved by The Securities and Exchange Commission, nor has The Commission passed upon or approved the business practices of Serco Investments.
 
Rajiv Sharma, the founder and President of Serco Investments is the sole owner of the corporation. A native of India, his undergraduate education was completed in India and Europe. He holds a Masters Degree in Business from the University of Hartford. Since 1976, Mr. Sharma has worked full time in the financial services industry as a broker, trader and with Merrill Lynch Pierce Fenner & Smith in San Francisco. He gained further money management expertise with Sutro & Co. Inc.
 
B.  Serco Investments, Inc. manages primarily stocks and bonds by investing in securities and bonds on the various U.S. Stock Exchanges.  The accounts are managed individually in the client's name and the brokerage firm where the account in held acts as the custodian for the assets.  The accounts are managed on a "fee" basis. The fee is determined by the value of the assets under management. 
 
The firm is not a financial planner,or a market timer.
 
C.  Since each account is individually managed, the individual objectives of each client can to a certain degree be managed.  For example, if an elderly client needs are for an income stream a portfolio of stock paying high dividends and bonds can be designed.  The client has the discretion of limiting the type of investments the manager makes e.g. AAA Bonds etc..
 
D.  At the end of calender year 2010, the firm managed a total of 70 accounts.  100% of the accounts were discretionary.  The assets under management were 27 million.
	Text5: Fee Schedule
 
    * 1-1/2% of first $750,000*
    * 1% of next $500,000
    * 1/2% of next $2,000,000
    * * Minimum annual fee: $2,500
 
Clients pay a fee calculated quarterly, for investment services provided. The fee is calculated by multiplying the Net Asset Value by one fourth of the fee schedule. When a new account is established, the client pays a management fee to bring it up to the next calendar quarter. The accounts are billed every quarter: January, April, July and October. The client's accounts at brokerage house are debited for the fees and show up on the clients's next monthly statement.
 
In certain cases, where the account size is greater then $2,000,000 or under special circumstances the fee can be negotiated.
 
The fee is paid in advance.  A pro-rata refund is provided if a client terminates the services prior to the end of the quarter.  The fee is calculated per day in that quarter. A check is mailed for any outstanding days at the date of termination.  The client is requested to send us a notice of termination.  This can be done in numerous ways: e-mail, postal or fax.
 
Over and above the management fee a client also incurs a brokerage fee of buying and selling a stock or bond.  In the case of a closed end fund, etf, or mutual fund additional fees are incurred by the client.  This can be either be a sales commission and also a management fee charged by the management charged to manage the fund.
 
Clients are directed to review additional information in the brochure under the title 'brokerage'.
 
The money manager is fee based.  The firm does not participate is any commission or sales incentive of any manner to buy or sale any security or to open an account at any brokerage firm.  The client has the discretion of selecting the brokerage firm.
 
As a general rule, the client is encouraged to use the services of a discount brokerage firm as opposed to a full service firm because of the substantial commission savings.
 
 
 
	Text6: At the present time Serco Investments, Inc. does not have any accounts that are performance based.  However, Serco Investments, Inc. reserves the right to offer such an account in the future.
	Text7: Serco Investments, Inc. provides portfolio management to individuals, trust, pensions plans, charitable organizations and small corporations.  The minimum account size is $250,000.  In the past, smaller account have been accepted under special consideration for existing clients and such consideration may be provided in the future.
	Text8: Serco Investments utilizes a well-defined, logical investment strategy. Within the parameters of this strategy, our management style is disciplined and controlled. Our objective is to take advantage of long-term trends in both the market itself and the individual issues. However, preservation of capital is of foremost importance. The attainment of our stated goal to obtain the highest real return commensurate with safety of principal is realized through a three-step decision making process.
 
We begin with a macro view of world trends: social, political, economic and technological events which will impact future investment markets. Changes in lifestyle, demographics, and technology help us identify industries or investments that are creating opportunities. We check governmental actions and economic trends affecting the strength of national markets. Then we evaluate:
 
   1. The trend of the market, whether upward or downward.
   2. The industry groups that are performing best in the market environment.
   3. The particular stocks that are performing well within the determined industry groups.
 
Trend Identification
 
In general, market success is achieved by trading with the primary trends. In bull markets, Serco Investments is heavily invested in stocks; in bear markets we reduce equity exposure and hedge portfolios. We exert considerable research time and effort to identifying trends. We utilize sophisticated, proprietary computer models to a considerable extent to aid our research. These models are based on stock market data of the past 20 years. The models allow the mathematical quantification of uptrends in excess of eight percent on the S&P 500. Our models have proved accurate over 70% of the time.
 
We are "long" in the market when our models indicate that the trend is up. And we stay with winners! If a stock achieves our goal we do not necessarily sell it. Staying with winners for long periods keeps the right momentum in any investment portfolio. Much of our success can be attributed to our ability to enter the market close to the low points. The initial entry in the market is done with 30 to 40 percent of the funds available. When the market moves up as we expect, the balance of funds are then invested.
 
However, no investment strategy is infallible. To safeguard against the event of an incorrect decision, the firm adheres strictly to predetermined "stop loss" points. Likewise, should our computer models indicate a sell signal, we move mental stops on the stocks owned. If or when that stop is reached, the stock is sold at market price. (Significantly, these stops are mental stops - not placed with the specialist on the floor of the exchange. The size of our positions could distort our own execution.)
 
Industry Group and Stock Selection
 
Extensive independent research has shown that stocks in strong groups tend to outperform.  Therefore, we invest in group of industries that are showing significant relative strength and momentum. In those industry groups we select stock based on technical and fundamental considerations.
 
Relative strength is form of measurement.  For example if the Dow Jones Index is up 1% and the Dow Jones Transportation Index is up 1.5%.  It can be said that the transportation index is showing greater relative strength then the Dow Jones Index.
	Text9: There have been no legal or disciplinary events that are material to a client's or prospective client's evaluation of the firms advisory business or the integrity of the management.  There are no outstanding disputes or complaints that have to be resolved.  Neither have any complaints or disputes been brought up against the firm or the management in front of any regulatory body.
	Text10: The firm does not participate in any Financial Activities or have any business or social affiliations.
	Text11: Serco Investments, Inc. has maintained compliance manuals regarding section 204 of the Investment Advisers Act of 1940 ("Advisers Act").  However, in the present electronic age with paperless transactions all records are maintained on servers at the brokerage firm of the client's designation.
 
1.  The clients are invited to review our copy of the code ethics or we will deliver to any prospective client a code of ethics.
 
2.  Our code of ethics is simple.  In as much as we manage our own personal accounts and those of our family members in the majority of cases we do not buy or sell the same securities as our clients.  In the unlikely event that we decide to buy the same security we would buy it as a block trade.  This ensures that both the clients and us get the same price for the security.  The same discipline is used in the selling of a security.
 
3.  We do not recommend to clients to buy securities in which we have a financial interest.  We do not recommend private partnership, oil gas programs or any other form of private placement.  Our investments are only in publicly traded companies.
	Text12: Serco Investments, Inc. only uses discount brokerage firms. Our sole objective is to get the best execution at the cheapest cost to our clients.
 
1.  We do not recommend any particular brokerage firm to our clients.  The client has the sole discretion to choose any firm he chooses.
 
2.  We do not have any soft dollar arrangement with any institution for any services like research, computer equipment, office space etc.. 
 
3.  We do not get any client referrals from brokerage firms and therefore are not obligated to do any specific amount of brokerage business with any firm.  Our sole objective is to have the  client's best interest in mind all the time.
 
4.  We do not do any directed business.
	Text13: The accounts are evaluated by Rajiv Sharma, the President of Serco Investments, Inc. based on the investment principles developed by him.  Changes are made in the client's portfolio when they called for by the investment disciplines employed. 
 
A.  Each account is reviewed by Mr. Sharma on a monthly basis, at a minimum to ensure that the account is being invested in accordance with the objectives established and agreed to by Mr. Sharma and each client at the time they entered into the service agreement which defines the terms of the investment management services provided.
 
B. The clients are provided a quarterly report which can e-mailed to them.
	Text14: At the present time Serco Investments, Inc. does not employ the services of any individual who recommends the service of the firm.  In the event such person was employed, it would be on a fully disclosed basis with the complete knowledge and understanding of the client and also would confirm to SEC rule 206(4)-3 or similar state rules regarding solicitation arrangement and/or state rules requiring registration of investment advisor representatives.
 
In rare instances if any existing clients refers a new client to Serco Investments a nominal gift or a one time reduction in quarterly may be given.  Because the circumstances may be different in each instance no " hard and fast" rule can be made.  However, in the instances of a reduction of fee, the new client will made aware of the nature of the reduction of the fee.
 
 
	Text15: Serco Investments, Inc. does not have custody of any clients assets.
	Text16: Serco Investments, Inc. manages client's assets under a Limited Power of Attorney.  This limited power of attorney entitles the manager to buy and sell securities on behalf of the clients without obtaining prior approval of the client. The client also, permits the manager to present an advisory service bill to the brokerage firm for his services which are then debited to the clients account.
 
The client prior to using the services of the manager signs and completes the following forms:
 
1. The Investment Council agreement between the client and Serco Investments, Inc.
 
2. A brokerage account
 
3. A limited Power of Attorney form of the brokerage company.
 
The client at the inception of the agreement can instruct the money manager to follow guideline as to the nature of investments and the allocation of funds. For example: only to invest in New York exchange listed stocks selling above 10 dollars or to not invest more then 60% in stocks and the balance in bonds etc..
	Text17: Serco Investments, Inc. does not vote clients shares on their behalf.  The client has to agree to this requirement and has to sign off on these terms in the Investment Council Agreement.
	Text18: Serco Investments, Inc. does not bill any client 6 months in advance for their services.
	Text19: A.  Please refer to item 4 which details the educational qualification and work experience of Mr. Rajiv Sharma.
 
B.  Mr. Rajiv Sharma devotes 100% of his working time to Serco Investments, Inc. and does not have any other business pursuits.
 
C.  Serco Investements does not have any supervised person.
 
Items D and E are not applicable.
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