Part 2A of Form ADV: Firm Brochure

Item 1 Cover Page

Our name is Social Responsibility Investment Group. Our business address is 898 Briarcliff Rd.
NE, Atlanta, GA 30306, U.S.A. We can be contacted by phone at 404-815-7977, by fax at
404-815-7885 or by email at srig86@bellsouth.net. Our website is
www.socialresponsibilityinvestmentgroup.com. This brochure is being written on January 18,

2012.

This brochure provides information about the qualifications and business practices of Social
Responsibility Investment Group. If you have any questions about the contents of this brochure,
please contact us at 404-815-7977 or at srig86(@bellsouth.net. The information in this brochure
has not been approved or verified by the United States Securities and Exchange Commission or by
any state securities authority. Additional information about Social Responsibility Investment
Group CRD#: 110624 is also available on the SEC's website at www.advisorsinfo.sec.gov. We
are registered investment advisors. Registration does not imply a certain level of skill or training.




Item 2 Material Changes

There are no material changes since our last update on June 27, 2011.
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Item 4 Advisory Business

A. Social Responsibility Investment Group is an independent, fee only, money management firm
founded by Hugh J. Kelley in 1986. Hugh is the sole owner of the corporation As Chief
Investment Officer he has made all of the investment decisions at the SRI Group. His decisions
have always adhered to the principles of social responsibility. Hugh received a B.A. from the
University of Virginia and his M.B.A. from Emory University. He is 62 years of age. For the last
35 years he has been President of the Social Responsibility Investment Group. Hugh Kelley's
individual CRD #: 2512731.

B. We employ a rigorous investment analysis of both broad economic trends and the value of
individual securities. We make investments in stock and fixed income securities.

C. To meet each client's individual needs, we employ a questionnaire to determine each client's
risk tolerance and social screening Requirements. These considerations can be modified over time
if any of our clients express a need to change them.

D. We do not participate in wrap fee programs.

E. We manage $35 million dollars in fully discretionary client assets as of December 31, 2011.




Item 5 Fees and Compensation

A. As indicated above, our sole compensation are fees determined by our client's assets under
management. Our fees are as follows:

1% of the first two million dollars under management
0.75% of the next two million under management
0.50% of the next two million under management
Fees on assets over six million dollars are negotiable.

B. All fees are paid in arrears based on the assets under management at the end of a calendar
quarter as sent by invoice to each client. For example, a client's fees at annual rate of 1% would
be paid at 74 of 1% of the assets under management at the end of each quarter.

C. If we purchase a mutual fund, the client pays fees to that mutual fund. Clients will incur
brokerage and other transaction costs. We receive no compensation for such costs. Please also
see the sections of this brochure that discuss brokerage. Clients should refer to Item 12-Brokerage
Section for more information.

D. No clients pay fees in advance.

E. No one at the firm accepts compensation for the sale of securities or other investment products.




Item 6 Performance-Based Fees and Side-By-Side Management

We do not accept performance based fees.




Item 7 Types of Clients

Our clients are high net worth individuals and institutions such as Endowments and Foundations.
Our minimum account size is stated at $1 million, but that can be subject to limited negotiation.




Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

A. The Social Responsibility Investment Group employs a rigorous investment analysis of both
broad economic trends and the value of individual securities. The analysis of economic cycles
provides us with our forecast of economic growth, inflation, and interest rates. This information
provides the basis for our investments in fixed income securities. In addition, we apply this
economic information to the analysis of stock investments to determine our projections of]
fundamental factors such as earnings growth and dividend growth. The investment in securities
involves the risk of loss that clients should be prepared to bear.

B. Our investment process involves the material risk that if our forecasts of such factors as those
indicated above are wrong, our clients can experience losses on their investments.

C. We invest in equity securities that fluctuate with the overall stock market and particular
company circumstances. With such securities either adverse movements in the stock market,
changes in an individual company circumstance, or both are the material risks of such investments.
We invest in U.S. government securities and municipal securities. The primary material risk of]
such securities is increases in interest rates which can result in losses. All bonds entail the risk of]
default as well.




Item 9 Disciplinary Information

Not applicable. None.




Item 10 Other Financial Industry Activities and Affiliations

Not applicable.




Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

A. The Social Responsibility Investment Group engages in activities that are governed
by federal and state laws and regulations. The company owes a fiduciary responsibility
to its clients. That means that interest of clients is always the first concern of all

employees. The firm's Code of Ethics provides the avenue for ensuring the conduct of employees
is consistent with the firm's responsibilities, goals, and overall mission.

In particular, the Code of Ethics governs the personal investment activities of employees.
When an employee invests in the same securities that the firm is investing in on behalf of clients, a
conflict of interest can arise. To prevent this, no transactions by an employee in a particular
security can precede such transactions which are going to be placed for clients. Records of all
personal securities transactions of the firm's employees are maintained.

A copy of the Code of Ethics will be provided to any client or prospective client upon request.




Item 12 Brokerage Practices

A. 1. Not applicable.
2. Not applicable.
3. Directed Brokerage

The process can proceed on three levels:

If the client has already chosen a broker/custodian before we are hired, then the decision
has been made at this stage. Nevertheless, we monitor the performance of the broker to
analyze the suitability of the broker to the client. There may be a good fit between the
client and the broker. However, when we think there is a problem, we recommend that
the client make a change and choose another broker. We have done so several times.

A client may want a specific broker for an altogether different reason. Several times a
new client has chosen a specific broker with whom we have a relationship because
another client has had a good experience with that broker. While our obligations to
monitor this relationship remains, in our experience when the client decides for this
reasons the relationship usually works.

Some clients look to us to recommend a broker for their consideration. Although our
recommendations have almost always proved satisfactory, this level of choice places a
significant obligation on us. We attempt to determine whether a client requires a “full
service” or a “limited service” broker. For the client, the decision usually involves the
extent of the personal involvement of the broker, the infrastructure a custodian can
provide, and the cost that might be acceptable given a level of service. Only the client
can make the final decision to choose a specific broker.

An investment advisor, as a fiduciary, has a duty to act in the best interests of its clients
and to obtain the best commission rate and execution for clients' securities transactions.
The advisor may not be obtaining the best execution in certain transactions as a result of
client directed brokerage arrangements. The advisor does not aggregate trades. This
could result in higher transactions costs due to a reduced ability to obtain volume
discounts and potentially poorer executions due to wider price differentials between the
bid and the ask price in a transaction. The advisor might have a conflict of interests
between its desire to obtain new clients from broker-dealers and its obligations to achieve
best execution for its clients. In client directed brokerage arrangements, the investment
advisor's ability to negotiate the lowest possible commission and best price execution in

a transaction is reduced. Despite the foregoing, the advisor does negotiate commission
rates on behalf of clients in accordance with its written advisory agreement which gives it
authority to do so. Applicant receives no products, research, nor services from any broker.




Item 13 Review of Accounts

A. All portfolios are reviewed bi-weekly. The President of the firm reviews all of the securities in
each client's portfolio. The review entails the size of each holding relative to the size of the
portfolio, the asset allocation between stocks and bonds, and within stocks, the appropriate
allocation among industry groups. Buying and selling decisions are derived from these reviews.

B. Additional reviews are often triggered by market activity, security specific activity, and client
requests. In addition, in consultation with each client, we set portfolio asset allocations targets.
When market activity occurs that affect the asset allocation relative to the targets, transactions can
ensue to return a portfolio to the target allocation to conform to a client risk preference, a process
know as “re-balancing”.

C. Investment activity is detailed for clients in writing with commentary on the firm's current
outlook and strategies with a frequency specified by the client. Written and oral reviews are
provided to clients in response to their requests.




Item 14 Client Referrals and Other Compensation

A. No one who is not a client provides an economic benefit to us for providing investment
advice or other advisory services to our clients.

B. We provide no compensation to any person who is not a supervised person for client referrals.




Item 15 Custody

We do not maintain custody of client funds. Qualified custodians (broker-dealer, banks, etc.)
maintain custody and send monthly statements to clients. We do not send account statements
to clients. Clients should review carefully the statements from custodians for accuracy and
contact the custodians with any discrepancies.




Item 16 Investment Discretion

Our clients grant us the discretionary authority to make investments on their behalf. The
process begins with a questionnaire in which the client indicates a risk preference and any
particular investment concerns, particularly about the social responsibility of their
investments. Thereafter, clients are encouraged to express any changes in these
considerations. Limitations typically pertain to the investment in tax-free or taxable
securities in the bond market and the avoidance of certain stocks in the stock market. All
clients execute a limited power of attorney to provide for such discretionary authority.




Item 17 Voting Client Securities

A. Not applicable.

B. We do not vote client securities. Clients receive their proxies or other solicitations
directly from their custodian or a transfer agent. Clients can contact us with questions
about a particular solicitation in writing or by phone. We respond accordingly.




Item 18 Financial Information

A. We do not require or solicit prepayments from any clients.

B. There is no financial condition that is reasonably likely to impair our ability to meet
contractual obligations to clients.

C. We have never been subject to a bankruptcy petition.




Item 19 Requirements for State-Registered Advisers

Please refer to Iltem 4 for information on Hugh Kelley.
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