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www.adviserinfo.sec.gov. You can search this syta binique identifying number,
known as a CRD number. Our firm's CRD number isSSPP0



Item 2 - Material Changes

This Firm Brochure, dated March®2722018, provides you with a summary of Ballew Advis advisory

services and fees, professionals, certain buspressices and policies, as well as actual or pteconflicts of
interest, among other things.

This Item is used to provide our clients with a swany of material changes in our operations. Matehanges
include any information that is critical to a cliexfull understanding of who we are, how to fingl and how
we do business.

The following summarizes new or revised informati@sed on information previously provided in ounti
Brochure dated March 29, 2017:

Ballew Russell, Inc. changed its name to Ballewi&dss, Inc. on January 4, 2016. This was a naraags
only, not a legal entity change, and does not atiseraffect any agreement or relationship you haitie
Ballew Russell, Inc.
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Item 4 - Advisory Business

Ballew Advisors is a SEC-registered investment setwvith its principal place of business locatedankson,
Mississippi. Ballew Advisors began conducting bess in 1991 and is owned by S B Holding Compamy, |
through the intermediate subsidiary Security Ballkw. (also known as Ballew Wealth Management).

Ballew Advisors offers the following advisory sex&s to our clients:

Investment Supervisory Services ("ISS")

Our firm provides continuous advice to clients relyag the investment of client funds based on tiuvidual
needs of the client. Through personal discussionghich goals and objectives based on a clienttscpéar
circumstances are established, we develop a slipatsonal investment strategy. During our datheyatg
process, we determine the client’s individual otiyes, time horizons, risk tolerance, and liquidigeds. As
appropriate, we also review and discuss a clipnite investment history, as well as family compiosi and
background.

We manage these advisory accounts on a discrejibaais. Account supervision is guided by the tkestated
objectives and risk tolerance, as well as tax ctsrations.

Clients may impose reasonable restrictions on ting#n certain securities, types of securitiesinoiustry
sectors.

Our investment advice is not limited to any spegifioduct or service offered by a broker-dealénsuarance
company and will generally include advice regardimgfollowing:

» Exchange-listed securities

» Securities traded over-the-counter

* Foreign issuers

* Warrants

» Corporate debt securities (other than commercip¢pa
» Commercial paper

» Certificates of deposit

* Municipal securities

* Mutual fund shares

* United States governmental securities

Retirement Plan Advisory Services

The primary clients for Retirement Plan Advisoryngeges are pension, profit sharing and 401(k) plans
Retirement Plan Advisory Services are comprisetth@ffollowing distinct services. Clients may chotseise
any or all of these services.

Investment Policy: We will meet with the client (in person or ovhettelephone) to determine an appropriate
investment strategy that reflects the plan sposistated investment objectives for managementeobterall
plan.

Selection of Investment VehiclesWe assist plan sponsors in constructing appropaisget allocation models.
The number of investments to be recommended witldiermined by the client.

Monitoring of Investment Performance We monitor client investments on an ongoing basfe.supervise
the client's portfolio and will make recommendasidn the client as market factors and the cliemtds dictate.
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Employee Communications We provide plan participant advice on an ongoingjdwith recommendations as
to asset allocation among investment fund optifurg] managers and investment management style of
investment options.

Financial Planning

Less than 5% of our business consists of finamt#aining services. As part of the financial plamgngmocess,
we gather required information through in-depthspaal interviews. Information gathered includesdhient's
current financial status, tax status, future goathgectives and attitudes towards risk. We cargidliew
documents supplied by the client and prepare @enmrtliroad-based financial plan.

In general, the financial plan can address anyl @f éhe following areas: income tax planningeliéind
disability insurance planning, estate planningreatent planning, children's education planninghcow and
investment planning.

Depending upon any changes in a client's situatitar delivery of a written financial plan, therayrbe
investment advice rendered which is incidental eglvather that advice by way of a written finangiain.
These services may or may not necessarily invaeeargies.

Financial Planning recommendations are not limitedny specific product or service offered by akkredealer
or insurance company. All recommendations areg#dreeric nature.

Publication of Periodicals

Ballew Advisors publishes a quarterly newslett@vating general information on various financigbitcs
including, but not limited to, state of the econgmmarket trends, etc. No specific investment recemnhations
are provided in this newsletter and the informapoovided does not purport to meet the objectiveseeds of
any individual. This newsletter is distributed fifecharge to our advisory clients and prospeatliants.

Amount of Managed Assets

As of December 31 2017, we were actively managbiB$81,667 of clients' assets on a discretionasysb
plus $25,949,257 of clients' assets on a non-disa@y basis.
Item 5 - Fees and Compensation

Investment Supervisory Services ("ISS") &
Retirement Plan Advisory Services Fees

Ballew Advisors charges an annual fee for its ltwmesit Supervisory Services and Retirement Plan edyi
Services. The fee is a percentage of the markeé v all assets in the client account on a quigrbasis. The
fee is payable quarterly in advance. The fee adbéd as follows:

Assets Under Management Annual Fee
$0 - $150,000 *2.0%
$150,000 - $5,000,000 *1%

Over $5,000,000 *Negotiated

*Limited Negotiability of Advisory Fees: Although Ballew Advisors has established the exfieentioned fee
schedule, we retain the discretion to negotiaezraditive fees on a client-by-client basis. Cliet$,
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circumstances and needs are considered in detagrtime fee schedule. These include the complekitiyeo
client, assets to be placed under managementjmatéd future additional assets, related accopotsfolio
style, and account composition, among other faciidie specific annual fee schedule is identifiethan
contract between the adviser and each client.

Ballew Advisors reserves the right to change tliess provided we notify the client in writing at sixty (60)
days prior to the effective date of such changd,tha client accepts the change.

Discounts, not generally available to our advisdignts, may be offered to family members and fiienf
associated persons of our firm.

A minimum of $100,000 of assets under managemeetjisired for these services. With respect to gerta
clients, such as retirement plans with annual dmntions, and clients having separate related adspwe will
accept accounts of less than $100,000 on a disneati basis.

Fees are automatically deducted from clients’ anteach quarter.

Financial Planning Fees

Ballew Advisors’ financial planning fee is determthbased on the degree of responsibility involvetitae
skill required in preparing and rendering the advisfter the initial consultation for financial plaing services,
a fee is estimated by Ballew Advisors and quotetthéoclient for the client's agreement. An amoeaslthan or
equal to $500, agreed upon between the clientl@B8allew Advisors representative, is due immedjiatpon
acceptance of financial planning services by tlentland the remaining fee is due at the compietfcthe
financial plan.

General Information

Termination of the Advisory Relationship: All clients retain Ballew Advisors’ services bgtering into a
written agreement. An agreement may be terminiaydtie client at any time for any reason or for@ason by
providing Ballew Advisors written notice. The aiids obligated to pay advisory fees which wouldobe-rated
through the date of termination (as discussed glumréain fees are paid in advance of servicesigeody. The
date of termination is the latter of the deliveatalof the notice of termination or the effectiaalthe client
requests. An agreement may also be terminatecabbgvB Advisors for any reason or for no reason by
providing thirty (30) days written notice to theecit.

Mutual Fund Fees All fees paid to Ballew Advisors for investmeattvisory services are separate and distinct
from the fees and expenses charged by mutual famdieor exchange traded funds to their shareholdibese
fees and expenses are described in each fundjgeptas. These fees will generally include a managefiee,
other fund expenses, and a possible distributieniféhe fund also imposes sales charges, a alhagtpay an
initial or deferred sales charge.

A client could invest in a mutual fund directly,thhdut our services. In that case, the client wowdtreceive the
services provided by our firm which are designedoag other things, to assist the client in detemmginvhich
mutual fund or funds are most appropriate to ediehtts financial condition and objectives. Accargly, the
client should review both the fees charged by timel$ and our fees to fully understand the totallarhof fees
to be paid by the client and to thereby evaluageativisory services being provided.

Additional Fees and Expensesin addition to our advisory fees, clients argalesponsible for the fees and
expenses charged by custodians and imposed byrlatesiters, including, but not limited to, any tracison
charges imposed by a broker dealer with which dapandent investment manager effects transactonbd
client's account(s). Please refer to the "BrokeRgetices" section (Item 12) of this Firm Brochfoe
additional information.
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ERISA Accounts With respect to qualified retirement plans, agrimutual fund companies pay quarterly
administrative services fees to our affiliateddrparty administrator, Independent Pension SolstithC.
Please refer to the "Other Financial Industry Aitittg and Affiliations" section (Item 10) of thisrf Brochure
for additional information.

Additional Compensation Most investment adviser representatives of Baldgvisors receive compensation
from other financial industry affiliates. Pleaséerdo the "Other Financial Industry Activities aAffiliations"
section (Item 10) of this Firm Brochure for addi@ information.

Advisory Fees in General Clients should note that similar advisory seggitnay (or may not) be available
from other registered (or unregistered) investnaeivisers for similar or lower fees.

Limited Prepayment of Fees Under no circumstances do we require or sghajtment of fees in excess of
$1200 more than six months in advance of servieedared.

Iltem 6 - Performance-Based Fees and Side-By-SiManagement

Ballew Advisors does not charge performance-bases ffees based on a share of capital gains apadak
appreciation of assets of the assets of a client).

Item 7 - Types of Clients

Ballew Advisors provides advisory services to théofving types of clients:

* Individuals (other than high net worth individuals)

* High net worth individuals

* Pooled investment vehicles (other than investmemntpanies)
* Pension and profit sharing plans

» Trusts, estates, or charitable organizations

» Corporations or other businesses not listed above

As previously disclosed in Item 5, our firm hasaeished certain initial minimum account requiretsdrased
on the nature of the service(s) being provided.

Item 8 - Methods of Analysis, Investment Strategs and Risk of Loss

Methods of Analysis

We use the following methods of analysis in forntinour investment advice and/or managing cliessets:

Fundamental Analysis: We attempt to measure the intrinsic value ofcust by looking at economic and
financial factors (including the overall economydistry conditions, and the financial condition and
management of the company itself) to determinledfdompany is underpriced (indicating it may b@adgtime
to buy) or overpriced (indicating it may be timestll). Fundamental analysis does not attempt ticipate
market movements. This presents a potential riskha price of a security can move up or down alwitly the
overall market regardless of the economic and firriactors considered in evaluating the stock.
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Technical Analysis: We analyze past market movements and apply tizysis to the present in an attempt to
recognize recurring patterns of investor behavt potentially predict future price movement. Techh
analysis does not consider the underlying finaremaldition of a company. This presents a risk at thpoorly-
managed or financially unsound company may undérparregardless of market movement.

Asset Allocation: Rather than focusing primarily on securities sébectwe attempt to identify an appropriate
ratio of securities, fixed income, and cash suddblthe client’s investment goals and risk toleearA risk of
asset allocation is that the client may not patite in sharp increases in a particular securiystry or market
sector. Another risk is that the ratio of secusitiixed income, and cash will change over time twustock and
market movements and, if not corrected, will naglenbe appropriate for the client’s goals.

Risks for all forms of analysis: Our securities analysis methods rely on the apgamthat the companies
whose securities we purchase and sell, the ragjagaes that review these securities, and othdigbb
available sources of information about these stegyiare providing accurate and unbiased dataleMi@ are
alert to indications that data may be incorreardhis always a risk that our analysis may be comjged by
inaccurate or misleading information.

Investment Strategies

We use the following strategy(ies) in managingritl@ccounts:

Long-term purchases: We purchase securities with the idea of holdivegrt in the client's account for a year
or longer. Typically we employ this strategy when:

* we believe the securities to be currently undee@|and/or
* we want exposure to a particular asset class over tegardless of the current projection for thass.

Arisk in a long-term purchase strategy is thahbiding the security for this length of time, weymeot take
advantage of short-term gains that could be piaétéo a client. Moreover, if our predictions amearrect, a
security may decline sharply in value before we endie decision to sell.

Short-term purchases: When utilizing this strategy, we purchase semsitith the idea of selling them within
a relatively short time (typically a year or lesé)e do this in an attempt to take advantage of itiond that we
believe will soon result in a price swing in thedties we purchase.

A short-term purchase strategy poses risks shbel@nticipated price swing not materialize; wethen left
with the option of having a long-term investmengtisecurity that was designed to be a short-temchpise, or
potentially taking a loss. In addition, this stgytenvolves more frequent trading than does a lotbeen
strategy, and will result in increased brokerage @her transaction-related costs, as well asfiagsable tax
treatment of short-term capital gains.

Risk of Loss
Securities investments are not guaranteed and yayuase money on your investments. We ask thatwarnk
with us to help us understand your tolerance &K.ri
Item 9 - Disciplinary Information
We are required to disclose any legal or disciplirevents that are material to a client's or prospe client's

evaluation of our advisory business or the intggftour management. Our firm and our management
personnel have no reportable disciplinary eventigdose.
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Item 10 - Other Financial Industry Activities and Affiliations
Broker-Dealer

Most investment adviser representatives ("IARs"Baflew Advisors are separately licensed as regidte
representatives of Ballew Investments, Inc. (“Bl&h affiliated broker-dealer. These individuatstheir
separate capacity, can effect securities trangecfar which they will receive separate, yet custom
compensation. While Ballew Advisors and these imllials endeavor at all times to put the intereshef
clients first as part of our fiduciary duty, cliesrghould be aware that the receipt of additionalpEnsation
itself may create a conflict of interest.

Insurance Agency

Ballew Advisors is affiliated with BIA, Inc. (“BIAjJ, an insurance agency which offers fixed insurgmoelucts
such as term life, long term care and group anmuibgucts. Most IARs of Ballew Advisors are licetse
insurance agents with BIA. As such, these indivisiaae able to receive separate, yet customary ¢esion
compensation resulting from implementing produahsactions on behalf of advisory clients. Cliehtsyever,
are not under any obligation to engage these iddals when considering implementation of advisory
recommendations. The implementation of any oremlbmmendations is solely at the discretion of tieat

Third Party Administrator

Ballew Advisors is also affiliated with Independé&ténsion Solutions, LLC (“IPS”), a third-party acdhistrator
which provides back office support services togpensors of qualified retirement plans for a fagarticular,
IPS provides account recordkeeping services aratit platform (via internet and telephone) byathplan
participants may direct the investment of assetheir qualified plan account. IPS may refer plparsors in
need of advisory services to our firm. Conversely,may refer clients in need of third-party admntiisve
services to IPS. However, there are no referrahfe@ngements between IPS and our firm for these
recommendations.

Third-party administrative services provided by B8 separate and distinct from the advisory seswee
provide, and are provided for separate and tyicaipensation. No advisory client is obligated te &S for
any third-party administrative services, and nerdliof IPS is obligated to utilize our advisory\sees.
Sponsors or trustees of qualified retirement piessolely responsible for determining whetherairta engage
the services of IPS.

IPS receives quarterly administrative services fema various mutual fund companies based on agpage of
the average net asset value of certain classémoEsheld by plans. These fees offset a portidheoplans'
third-party administration fees. Clients are madare of this arrangement upon an agreement forcesrv

Sponsor of Limited Partnership

Ballew Advisors is an affiliate of Consilium CapitaLC, a General Partnership formed to create @ackage
the Consilium Capital Fund, LP (the “Fund”). Twbaur related persons are Managers of the General
Partnership. The Fund is a private fund offerelg tm“accredited investors” (as defined in RegialiatD under
the Securities Act of 1933, as amended) and is gehpursuant to the investment philosophy desciéue
Confidential Private Placement Memorandum (the “Meandum”). More information regarding the Fund can
be found on Schedule D of Ballew Advisors’ Form ADSéction 7.B.(1).

Our firm serves as investment adviser to the Fukdliisory clients of our firm are solicited to irstdn the
Fund; however, because investment in the Fund maphie certain additional degrees of risk, it wailily be
recommended when consistent with the client’s dtateestment objectives, tolerance for risk, liqidnd
suitability. Clients who invest in the Fund are obarged any additional fees other than the fessribed in
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the Memorandum. Clients are under no obligatiomtest in the Fund or to implement any advisory
recommendations.

General Information

Clients should be aware that the receipt of aduilicompensation by Ballew Advisors and its IARs or
employees may create a conflict of interest. BaleWisors endeavors at all times to put the inteoégs
clients first as part of our fiduciary duty as gistered investment adviser; we take the follovgteps to
address this potential conflict:

* we disclose to clients the existence of all matewaflicts of interest, including the potential four
firm and our employees to earn compensation frowisady clients in addition to our firm's advisory
fees;

» we disclose to clients that they are not obligatepgurchase recommended investment products from
our employees or affiliated companies;

* we collect, maintain and document complete andragieclient background information, including the
client’s financial goals, objectives and risk talece;

» our firm's IARs conduct regular reviews of eacleitiaccount;

» we require that our IARs seek prior approval of aniside employment activity so that we may ensure
that any conflicts of interests in such activitiee properly addressed; and

» we educate our IARs regarding the responsibilities fiduciary, including the need for having a
reasonable and independent basis for the investadsite provided to clients.

Item 11 - Code of Ethics, Participation or Interet in Client Transactions and Personal Trading

Our firm has adopted a Code of Ethics which sath faigh ethical standards of business conductweat
require of our employees, including compliance vaiiplicable federal securities laws.

Ballew Advisors and our personnel owe a duty oflty fairness and good faith towards our clieats] have
an obligation to adhere not only to the specifioevisions of the Code of Ethics but to the generiaaiples that
guide the Code.

Our Code of Ethics is designed to assure thatehgopal securities transactions, activities anet@sts of our
employees will not interfere with (i) making deaiss in the best interest of advisory clients and (i
implementing such decisions while, at the same,tatlewing employees to invest for their own acdsun

Our firm and/or individuals associated with ounfimay buy or sell for their personal accounts sgesar
identical to or different from those recommendeduo clients. In addition, any related person(sy imave an
interest or position in a certain security(ies) ethimay also be recommended to a client.

As these situations represent actual or potertiaflicts of interest to our clients, we have essiigdd the
following policies and procedures for implementmg firm’s Code of Ethics, to ensure our firm complwith
its regulatory obligations and provides our cliesmtsl potential clients with full and fair discloswf such
conflicts of interest:

* No principal or employee of our firm may put hish@r own interest above the interest of an advisory
client.
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* No principal or employee of our firm may buy orlssacurities for their personal portfolio(s) where
their decision is a result of information receiaxa result of his or her employment unless the
information is also available to the investing pabl

» ltis the expressed policy of our firm that no peremployed by us may purchase or sell any security
prior to a transaction(s) being implemented foadwuisory account. This prevents such employees from
benefiting from transactions placed on behalf afigaty accounts.

* Our firm requires prior approval for any initial lic offering (IPO) or private placement investreent
by related persons of the firm.

* Our Code of Ethics includes policies and procedfoethe review of quarterly securities transacgion
reports as well as initial and annual securitidglings reports that must be submitted by the firm’s
access persons.

* We have established procedures for the mainterafraderequired books and records.

» All of our principals and employees must act inadance with all applicable Federal and State
regulations governing registered investment adyipoactices.

* We require delivery and acknowledgement of the Gufdethics by each supervised person of our firm.

* We have established policies requiring the repgrihCode of Ethics violations to our senior
management.

* Any individual who violates any of the above redidns may be subject to termination.

Ballew Advisors’ Code of Ethics further includetlirm's policy prohibiting the use of material Rpablic
information. While we do not believe that we hawg particular access to non-public information, all
employees are reminded that such information maypeawsed in a personal or professional capacity.

A copy of our Code of Ethics is available to ouviadry clients and prospective clients. You mayuesj a
copy by contacting Lisa Tate at lisat@ballewweatiim, 601-368-3500 or 800-879-4467.

As disclosed in the preceding section of this Buvel(ltem 10), related persons of our firm may &easately
registered as securities representatives of a badaer and/or may be licensedurance agents. Additionally,
two of our related persons are Managers of a GERarénership.Please refer to Item 10 for a detailed
explanation of these relationships and importanfla of interest disclosures.

Item 12 - Brokerage Practices

Ballew Advisors has an arrangement with PrincipahRcial Group ("Principal™) through which Principa
provides our firm with their "platform" servicesh& platform services include, among others, br@era
custodial, administrative support, record keeping ielated services that are intended to suppttmediaries
like Ballew Advisors in conducting business angémnving the best interests of our clients but thay also
benefit us.

Principal charges brokerage commissions and trénadees for effecting certain securities trangeant (i.e.,
transactions fees are charged for certain no-loatdi@hfunds, commissions are charged for individglity
and debt securities transactions). Principal eisabédlew Advisors to obtain many no-load mutualdsin
without transaction charges and other no-load fidl®minal transaction charges. Principal’s corsraisrates
are generally considered discounted from custometayl commission rates. However, the commissions a
transaction fees charged by Principal may be hightower than those charged by other custodiadsaoker-
dealers.

As part of the arrangement, Principal also makedawe to our firm, at no additional charge to ecestain
research and brokerage services, including ressareites obtained by Principal directly from indegent
research companies, as selected by Ballew Adv{soiisin specified parameters). These research aokkbage
services presently include services such as madietentary, publications, access to educationdkcences,
roundtables and webinars, and are used by ourtdirmmnanage clients’ accounts.
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As a result of receiving such services for no ad#l cost, we may have an incentive to continuese or
expand the use of Principal's services. We exanttiegotential conflict of interest when we chésenter
into the relationship with Principal and have detieied that the relationship is in the best intere$Ballew
Advisors’ clients and satisfies our client obligeis, including our duty to seek best execution.

A client may pay a commission that is higher thaother qualified broker-dealer might charge to@ftae
same transaction where we determine in good faghthe commission is reasonable in relation tovtéilee of
the brokerage and research services receivedekingebest execution, the determinative factoristhe
lowest possible cost, but whether the transactpnasents the best qualitative execution, takitay in
consideration the full range of a broker-dealegs/es, including the value of research providegcution
capability, commission rates, and responsiveness.

Accordingly, while Ballew Advisors will seek comiiete rates, to the benefit of all clients, we nrat
necessarily obtain the lowest possible commissatesrfor specific client account transactions.

Ballew Advisors does not aggregate trades for ausaueld at Principal.
Ballew Advisors and Principal are not affiliated.
It is Ballew Advisors’ policy and practice not tocept directed brokerage instructions from clients.

Ballew Advisors does not have any soft-dollar ageanents and does not receive any soft-dollar btsnefi

Iltem 13 - Review of Accounts

Investment Supervisory Services ("ISS")

While the underlying securities within ISS accousmts continually monitored, these accounts aresvestl at
least quarterly. Accounts are reviewed in the cdntéeach client's stated investment objectivasguidelines.
More frequent reviews may be triggered by matetianges in variables such as the client's individua
circumstances, or the market, political or econoameironment.

Retirement Plan Advisory Services

Ballew Advisors will review the client's Investmepolicy Statement whenever the client advises @safange
in circumstances regarding the needs of the plabheB Advisors will also review the investment apts of the
plan on a quarterly basis.

Reviews are conducted by:

Matt Ballew, Chairman of the Board & Client Advisor

Brooks Modley, President & Client Advisor

Al Hurt, Vice President & Client Advisor
Karl Byrd, Vice President & Client Advisor

T Dale, Client Advisor
Alan McCormick, Client Advisor
Scott Rives, Client Advisor
Charles Devin Hamilton, Client Advisor
Sherry Mosley, Investment Consultant

Reports
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Clients receive monthly and/or quarterly writteatetnents and confirmations of transactions fromdfgal.

Financial Planning Services

While reviews may occur at different stages depmmndin the nature and terms of the specific engageme
typically no formal reviews will be conducted fangncial Planning clients unless otherwise cong@déor.

Financial Planning clients will receive a completie@ncial plan. Additional reports will not typiita be
provided unless otherwise contracted for.

Item 14 - Client Referrals and Other Compensation

It is Ballew Advisors’ policy not to accept or aloour related persons to accept any form of cormgiéos
including cash, sales awards or other prizes, foron-client in conjunction with the advisory sees we
provide to our clients.

Ballew Advisors does not compensate non-relatesoperfor referring potential clients to our firm.

Item 15 - Custody

Ballew Advisors calculates and directly debits adwy fees from client accounts, which causes oor o
exercise limited custody over clients’ funds ancusies. Physical custody is maintained by arepehdent
gualified custodian. On at least a quarterly hdbis qualified custodian is required to send tHienstatement
showing all transactions within the account dutimg reporting period. Because the qualified cuatodoes
not calculate the amount of the fee to be dedudtedlimportant for clients to carefully reviewtin custodial
statements to verify the accuracy of the calcutatiomong other things.

Consilium Capital, LLC, an affiliate of Ballew Adsors, serves as General Partner of Consilium Gdpitad,
LP. As General Partner, Consilium Capital, LL@&nerally deemed to have custody over funds andites
held by the Fund. Physical custody is maintainedrindependent qualified custodian. An indepehgahlic
accountant annually audits the Fund and the aufiitadcial statements are distributed to invest@snsilium
Capital, LLC has procedures in place to ensuratiministrator of the Fund delivers monthly account
statements to each investor. Investors shouldudreeview these statements.

Item 16 - Investment Discretion

Clients may hire us to provide discretionary ags@hagement services, in which case we place tiades
client's account without contacting the client ptmeach trade to obtain the client's permisdiaum.
discretionary authority includes the ability to tth@ following without contacting the client:

» determine the security to buy or sell; and/or
» determine the amount of the security to buy or sell
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Clients give us discretionary authority when thigynsa discretionary agreement with our firm, andy it
this authority by giving us written instructiondights may also change/amend such limitations me@gain
providing us with written instructions.

Item 17 - Voting Client Securities

It is Ballew Advisors’ policy and practice not tote proxies on behalf of accounts held at Principaérefore,
although our firm may provide investment advisawices relative to client investment assets, tdiemaintain
exclusive responsibility for: (1) directing the nmam in which proxies solicited by issuers of setesi
beneficially owned by the client shall be voted] é2) making all elections relative to any mergaxgjuisitions,
tender offers, bankruptcy proceedings or other gymnts pertaining to the client’s investment asdatincipal
forwards to the client copies of all proxies andrsiolder communications relating to the clierntigeistment
assets. We may provide clients with consultingstgsce regarding proxy issues if they contact tis wi
guestions at our principal place of business.

Iltem 18 - Financial Information

Under no circumstances do we require or solicityayt of fees in excess of $1,200 per client mase gix
months in advance of services rendered. Therefarare not required to include a financial statetmen

As an advisory firm thamaintains discretionary authority for client acctajnve are also required to disclose
any financial condition that is reasonable likadyirhpair our ability to meet our contractual obtigas. Ballew
Advisors has no additional financial circumstanieseport.

Ballew Advisors has not been the subject of a hgtky petition at any time since its inception 891.
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brochure. Please contact Lisa Tate if you did aoeive Ballew Advisors’ brochure or if you have any
guestions about the contents of this supplement.

Additional information about the individuals listabove is available on the SEC’s website at
www.adviserinfo.sec.gov.



Educational, Background and Business Experience

Matt Ballew, Chairman of the Board & Client Advisor

Year of Birth: 1943

Education:
University of Oklahoma, Bachelor of Business Adrsiration in Accounting, 1965
Oklahoma College of Law, Juris Doctorate (JD), 1968
University of New York, Master Degree in Taxatidi 1), 1974

Professional Designation:
CPA (retired)

Business Experience:
Matt Ballew joined Deposit Guaranty National Baaska trust officer in 1968 and was responsible for
personal trusts and estates. In 1970, he joinedahenal CPA firm of Peat, Marwick, Mitchell & Co.
working in the tax department of their Jacksonceffiin 1972, he became a partner in the Jackson law
firm of Knight, Ballew & Van Slyke, specializing icorporate taxation, including the retirement plan
area. In 1979, he became co-owner of CorporatenfignLtd., where he served as President, until his
departure to form Security Ballew, Inc. in 1988.tM=erved as President and Director of Security
Ballew until he became Chairman of the Board ity 2001. In addition to his role as Chairman of the
Board, Matt remains highly active in client servared business development.

Brooks Mosley, President & Client Advisor

Year of Birth: 1960

Education:
Mississippi State University, Bachelors Degreerliof€ssional Accountancy, 1982

Professional Designation:
CPA

Business Experience:
Brooks Mosley joined Arthur Andersen in New Orlgafter graduating from Mississippi State
University and was primarily responsible for deglmith clients in government, construction, oil and
gas, and utilities. Brooks joined Corporate Plagnlrtd. in 1986 as the organization’s comptrolletilu
the founding of Security Ballew, Inc. in 1988 whéreserved as Vice President and Director. He also
served as Vice President, Director and Treasurezdioh of Security Ballew’s subsidiaries until
becoming President of Security Ballew and its glibsies in January 2006. In addition to serving as
President, Brooks actively advises the firm's demparticularly in the area of pension investment.

Al Hurt, Vice President & Client Advisor

Year of Birth: 1951

Education:
Mississippi College, Bachelors Degree in BusinggsEconomics, 1973

Professional Designations:
CLU®
ChFC®
CSA

Business Experience:
Upon graduation from Mississippi College, Al Hwirjed Hester & Hester's retirement plan
administration division where he dealt with taxeteéd annuity sales and administration. In 1979, he
founded Southern Pension Consultants, servingesde@nt until the merger with Security Ballew, Inc.
in 1989. Al served as Vice President and Direct@axurity Ballew and its subsidiaries from Jun84.9
until June 2001. He then became President and iret Security Ballew and its subsidiaries until
December 2005. In addition to serving as Vice ergi Al provides investment advice to high net
worth individual clients and retirement plans.

Karl Byrd, Vice President & Client Advisor
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Year of Birth: 1953

Education:
Mississippi State University, Honors Scholar ia fleld of Business Management, 1976

Professional Designation:
CFP®

Business Experience:
Prior to joining Security Ballew, Inc. in 1988, K&yrd provided management consulting and financial
planning to businesses, individuals and the headéhindustry. Karl became Vice President and Direct
of Security Ballew and its subsidiaries in June9.98 addition to serving as Vice President, Karl
specializes in comprehensive financial planningegtment advisory services and retirement plan
management.

T Dale, Corporate Secretary & Client Advisor

Year of Birth: 1972

Education:
University of Mississippi, Bachelors Degree in&ice, 1994
Else School of Management at Millsaps College, MB895

Professional Designation:
CRPS®

Business Experience:
In the summer of 1993, T Dale served an internahfecurity Ballew, Inc. while still a student deO
Miss. Upon graduation, he joined the company failetand currently serves as the firm’'s Corporate
Secretary. In addition to his primary role as arestment advisor for corporate qualified plans laigth
wealth individuals, T is highly active in the maeagent and marketing of Security Ballew.

Charles Devin Hamilton, Client Advisor

Year of Birth: 1994
Education: Mississippi State University, Bachelbegree in Finance, 2018

Business Experience:
Devin Hamilton began his time at Ballew Wealtraasntern during the summer of 2017 and is now a
full-time client advisor. As a Client Advisor at Bav Wealth, Devin specializes in financial plangin
for high net-worth individuals, 401(k) planning,caBocial Security planning. In addition to workifagy
Ballew Wealth Management, Devin serves as a St&fjeant in the Mississippi Air National Guard
where he works in military finance.

Alan McCormick, Client Advisor

Year of Birth: 1981

Education:
University of Mississippi, Bachelors Degree in Bizng and Finance, 2003
University of Mississippi, MBA, 2004

Professional Designation:
CFP®

Business Experience:
Upon graduation from the University of Mississipfian McCormick joined BancorpSouth Bank as a
management trainee in Tupelo, MS and eventuallyaddw Brandon, MS as an assistant branch
manager with the bank. Alan joined Security Balléwe, in August 2006 as a client advisor where he
works primarily in pension and profit sharing coltetion and investment management.

Scott Rives, Client Advisor
Year of Birth: 1977
Education:
Mississippi State University, Bachelors Degre8usiness Administration, 2001
Professional Designation:
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CRPS®

Business Experience:
Upon graduation from Mississippi State Universigott Rives served as a territory sales managex for
local company in Jackson, MS. Scott joined SecBiditew, Inc. in October 2006 as a client advisor
where he focuses primarily on financial plannifgAs and taxable investment accounts. He also helps
his business clients manage their 401(k) and ogtgement plans, providing investment advisory
services at the plan level.

Sherry Mosley, Investment Consultant

Year of Birth: 1961

Education:
Mississippi State University, Bachelors Degre®infessional Accountancy, 1982

Professional Designation:
CPA

Business Experience:
Sherry Mosley joined the tax department of ArthundArsen in New Orleans after graduating from
Mississippi State University and was primarily resgible for compliance and tax planning for clients
in the banking, maritime, oil and gas and manufauindustries, as well as individual income taxes
and estate and gift tax issues. Sherry then jdhiest Mississippi Corporation in Jackson in 1987 as
senior tax accountant, where she was involved irgareand acquisition work as well as tax compliance
and planning for a large consolidated entity withsidiaries in the mining, oil and gas, manufacigri
and high tech industries. In 1990, Sherry becanoe Yresident and Tax Manager of Trustmark
National Bank where she was responsible for thé&'baompliance and tax planning. This included
involvement with mergers and acquisitions and ttmgry responsibility for handling IRS audits. In
1997, Sherry joined Mercury Communications, at tiha¢ a telecom start-up company, as the Tax
Manager. Sherry joined Security Ballew, Inc. ind@010 where she is primarily involved with special
projects in the Investment Department.

Professional Designation Criteria:

CFP® (Certified Financial Planner™)

The CFP® program is administered by the Certifischfcial Planner Board of Standards Inc. Candidates
complete studies on over 100 topics, includinglsgtpbonds, taxes, insurance, retirement plannidgestate
planning. In addition to passing the CFP® certifmaexam, candidates must also complete qualifyingk
experience and agree to adhere to the CFP Boawksaf ethics and professional responsibility andrfcial
planning standards. Every two years, CFP® professsomust complete thirty (30) hours of continuing
education to continue using the designation.

ChFC® (Chartered Financial Consultant®)

The ChFC® program is administered by The Americale@e. This designation has the same core cuancul
as the CFP® designation, plus two or three additietective courses that focus on various are@grsonal
financial planning. In addition to successful coetigin of an exam on areas of financial planningluding
income tax, insurance, investment and estate pignonandidates are required to have a minimumregtf)
years experience in a financial industry positievery two (2) years, ChFC® professionals must cetepthirty
(30) hours of continuing education to continue ggfre designation.

CLU® (Chartered Life Underwriter®)

The CLU® program is administered by The Americati€ge for individuals wishing to specialize in life
insurance and estate planning. Individuals mustptei® five core courses and three elective cousses,
successfully pass all eight two-hour, 100-questixaminations. In addition, candidates are requivdthve a
minimum of three (3) years of full-time businespesience within the five (5) years preceding theuaing of
the designation. Every two (2) years, CLU® profesals must complete thirty (30) hours of continuing
education to continue using the designation.
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CPA (Certified Public Accountant)

The CPA certificate is issued by a state’s boardcobuntancy. The requirements, which vary by statdude
completion of a program of study in accounting abbege or university, passing the Uniform CPA &xand
obtaining a specific amount of professional workRerence in public accounting. Continuing education
requirements for CPAs vary by state, but the vagbrity of states require 120 hours of Continuimgf@ssional
Education (“CPE”) every three (3) years with a mmam of twenty (20) hours per calendar year.

CPA (retired) (Certified Public Accountant (retired))

Requirements to receive the CPA (retired) designatary by state. In Mississippi, an individual wihads a
license issued by the Mississippi State Board dliPccountancy who is 55 years old or older aad timely
filed a request which indicates the licensee ifonger engaged in activities regulated by the Boaag be
granted a retired status at the time of licensewah An individual who has been granted a retstadus from
the Board is exempt from the mandatory CPE requarem

CRPS® (Chartered Retirement Plans Specialist(SM))

The CRPS® designation is awarded by the Colleg€ifuancial Planning to individuals who specialine i
creating, implementing and maintaining retiremdahgp for businesses. They must pass an exam cgwgpas
and characteristics of retirement plans, includiRgs, small business retirement plans, definedrdaution
plans, 401(k) plans and nonprofit and governmeamgl Every two (2) years, CRPS® professionals must
complete sixteen (16) hours of continuing educattocontinue using the designation.

CSA (Certified Senior Advisor)

The CSA designation is issued by the Society ofifist Senior Advisors. In order to obtain the idestion,
candidates must pass the CSA exam. Prerequigiths £xam include meeting one the following resmients:
(1) complete the CSA course or its training eq@aaAND have one year of paid work experience wagki
with seniors OR fifty hours of volunteering withrsers in the last three years; (2) have two yeamaa work
experience working with seniors OR one hundred $iofivolunteer experience with seniors within thst |
three years; (3) have a certificate or degreefield related to working with seniors from an aatited college
or university. CSAs must complete eighteen (18pACredits every three years.

Disciplinary Information

We are required to disclosed any legal or discgpiirevents that would be material to a client' pspective
client’s evaluation of our supervised persons. \&&ehmot been involved in any such legal or discgly
events.

Other Business Activities

Matt Ballew, Brooks Mosley, Al Hurt, Karl Byrd, Tadbe, Charles Devin Hamilton, Alan McCormick, Scott
Rives and Sherry Mosley are registered represeatatif our affiliated broker-dealer, Ballew Investits, Inc.
These supervised persons, in their separate cgpeait effect securities transactions for whiclytwél receive
separate, yet customary compensation such as ceionmgsand distribution or service (“trail”) feesifin the
sale of mutual funds. While Ballew Advisors andsiéndividuals endeavor at all times to put theriegt of
clients first as part of our fiduciary duty, cliesrghould be aware that the receipt of additionalpEnsation
itself may create a conflict of interest. Pleaderro Item 10 — “Other Financial Industry Activds and
Affiliations” of our Firm Brochure to see the stepe take to address this potential conflict.
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Matt Ballew, Brooks Mosley, Al Hurt, Karl Byrd, Td)e, Charles Devin Hamilton, Alan McCormick and co
Rives are licensed insurance agents with our afitl insurance agency, BIA, Inc., which offers dixesurance
products such as term life, long term care andgeowuity products. As insurance agents, thesegspd
persons are able to receive separate, yet custaoamnission compensation resulting from implemantin
product transactions on behalf of clients. Thisngtcof additional compensation may create a condi
interest. Please refer to Item 10 — “Other Findrlo@ustry Activities and Affiliations” of our FirnBrochure to
see the steps we take to address this potentiliaton

Matt Ballew, Brooks Mosley, Al Hurt, Karl Byrd, Tde, Alan McCormick and Scott Rives serve as accoun
representatives for our affiliated third-party adisiration firm, Independent Pension Solutions, LE®S”),
which provides back office support services toghensors of qualified retirement plans for a feg aécount
representatives, these supervised persons assigsalith plan administration. No advisory clighbbligated
to use IPS for any third-party administrative seeg, and no client of IPS is obligated to utilize services.
For more information about IPS, please see Item ‘IDther Financial Industry Activities and Affili@ins” of
our Firm Brochure.

Matt Ballew and T Dale are Managers of Consiliunpi@d, LLC, a General Partnership formed to create
package the Consilium Capital Fund, LP (the “Fundhe Fund is a private fund offered only to “aclited
investors” (as defined in Regulation D under theuBiies Act 1933, as amended). Matt and T matlage
Fund pursuant to the investment philosophy destgribh¢he Confidential Private Placement Memorandtima
“Memorandum”) and are compensated a portion ofé¢be described in the Memorandum. Clients arerumale
obligation to invest in the Fund or to implemeny alvisory recommendations. For more informatibow
Consilium Capital, LLC and the Fund, please sem i@ — “Other Financial Industry Activities and
Affiliations” of our Firm Brochure.

Additional Compensation

We are required to disclose if anyone who is ndtemt provides an economic benefit to our supedigersons
for providing advisory services, such as sales dsvand other prizes or bonuses based on the nunbharount
of sales, client referrals, or new accounts. Waalaeceive this type of additional compensation.

Supervision

Supervised persons of Ballew Advisors participate@éekly meetings where they discuss items such as
economic conditions, market trends and securitiedyxts. All new advisory accounts are reviewe@by
principal of Ballew Advisors. In addition, princilsaof Ballew Advisors utilize our portfolio systetm conduct
regular reviews of advisory accounts. These revientail ongoing evaluation of advisory fees, aksedls in
various asset types (i.e. equities, mutual funxish@nge-traded funds, etc.), and changes in thasriats over
time. Rates of return for the overall assets untimagement, any new asset types, trends withirs@gvi
accounts and significant deposits or withdrawadsadso reviewed.

Matt Ballew, Al Hurt, Karl Byrd, T Dale, Charles Bie Hamilton, Alan McCormick, and Scott Rives are
supervised by:

Brooks Mosley, President
601-368-3500 | 800-879-4467

Brooks Mosley and Sherry Mosley supervised by:

Al Hurt, Vice President
601-368-3500 | 800-879-4467
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PRIVACY NOTICE

At Ballew Wealth Management, we are committed mguting your privacy and the confidentiality of
your personal and financial information.

To conduct regular business, we may collect nonpyigrsonal information from sources such as:

» Information reported by you on applications or otteems you provide to us
» Information about your transactions with our a#fiés, others, or us
» Information we receive as part of a consumer report

As Ballew Wealth Management shares nonpublic inforration solely to service our client

accounts, we do not disclose any nonpublic informain about our customers or former
customers to anyone, except as permitted by law.

Information Safequarding

Ballew Wealth Management will internally safegugadir nonpublic personal information by
restricting access to only those employees whoigegeroducts or services to you or those who need
access to your information to service your accoumtaddition, we will maintain physical, electroni
and procedural safeguards that meet federal astite standards to guard your nonpublic personal
information.

Ballew Wealth Management has multiple affiliatesliiding Ballew Advisors, Inc., Ballew
Investments, Inc., BIA, Inc., Independent Pensiolutons, LLC, and ConsiliunCapital, LLC. Since
the affiliates are related corporations, they wwith one another and may work together to service
your financial needs. The sharing of your infonm@atamong our affiliates enables us to serve you
more efficiently and makes it more convenient fou yo do business with us. We are permitted by
law to share with our affiliates about your accohistory and your experiences with us. All of our
affiliates follow similar privacy policies.

If you have any questions, please contact our tciervice manager or your account advisor.





