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Material Changes

This Wrap Fee Program Brochure is in a new format as required by the United States 
Securities and Exchange Commission (“SEC”).  It replaces the disclosure document 
previously delivered to clients.  There are no material changes to the operations of The 
Corcoran Group Ltd. from our most recent annual Wrap Fee Service Disclosure 
Statement, dated July 2008.  

We will further provide you with a new Wrap Fee Program Brochure as necessary 
based on changes or new information, at any time, without charge.



DC01/ 2663598.8 3

Table of Contents

COVER PAGE ..............................................................................................................................1

MATERIAL CHANGES..............................................................................................................2

TABLE OF CONTENTS..............................................................................................................3

SERVICES, FEES, AND COMPENSATION ............................................................................4

ACCOUNT REQUIREMENTS AND TYPES OF CLIENTS ..................................................7

PORTFOLIO MANAGER SELECTION AND EVALUATION ............................................7

CLIENT INFORMATION PROVIDED TO PORTFOLIO MANAGERS ...........................10

CLIENT CONTACT WITH PORTFOLIO MANAGERS .....................................................10

ADDITIONAL INFORMATION.............................................................................................11

GENERAL INFORMATION ABOUT THE WRAP FEE PROGRAM AND THE 

CORCORAN GROUP...................................................................................................13



DC01/ 2663598.8 4

Services, Fees, and Compensation

The Corcoran Group wrap fee service (the "Service") offers clients the opportunity to 
select one or more investment managers from a group of managers participating in the 
service, in consultation with the Corcoran Group.  After considering the choices 
available, the client selects one or more investment managers based on the compatibility 
of the investment manager's investment style with the client's investment needs, 
objectives and level of risk tolerance for the particular client account. The selected 
investment managers provide discretionary investment advisory services to the client 
and are responsible for all investment decisions in the client's account as well as the 
ongoing management and review of that account.  These investment managers 
generally invest in individual equity and fixed income securities, but also may 
purchase, among other investments, mutual funds, closed-end funds, exchange-traded 
funds or other pooled products.

In providing the Service, The Corcoran Group utilizes an investment management 
platform provided by Clearbrook Global Advisors, LLC and its affiliates (together 
“Clearbrook”) to administer its wrap fee program (the “Clearbrook Platform”).  The 
Clearbrook Platform services are provided by two of its wholly-owned subsidiaries:  
Managed Account Services (MAS) and CBF Advisors (CBFA).  MAS is broker-dealer 
registered with the Securities and Exchange Commission (SEC) and is a member of the 
Financial Institutions Regulatory Authority (FINRA) and the Securities Investor 
Protection Corporation (SIPC).  CBFA is an investment advisor registered with the state 
of New Jersey and the commonwealth of Pennsylvania.

Neither Clearbrook nor any of its subsidiaries are affiliated with The Corcoran Group or 
with any separate account managers available on the Clearbrook Platform.  MAS acts 
solely as a broker/dealer with respect to any client accounts and CBFA acts solely as an 
administrative services provider.  Neither MAS nor CBFA provide any investment 
advice related to the products available on the Clearbrook Platform.  

Under the terms of a Master Program Services Agreement, CBFA provides The 
Corcoran group with access to separately managed accounts (also known as SMAs), 
mutual funds, individual equity and fixed income securities and other investment 
products.  In addition to access to products, CBFA performs administrative services on 
behalf of the Corcoran Group which include account administration, billing and 
payment services, account reconciliation and performance reporting.  MAS provides 
broker-dealer services to client accounts, including new account opening, processing 
account maintenance items and trade order entry.   

Wrap fee program transactions are typically effected through MAS, subject to the “best 
execution” obligations of the investment managers managing the assets, which executes 
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and clears trades through First Clearing, LLC on a fully disclosed basis.  First Clearing 
is a wholly-owned subsidiary of Wachovia Corporation and is also a member of the 
New York Stock Exchange and SIPC.  First Clearing (the “Custodian”) serves as the 
custodian of client assets and is responsible for confirming all transactions in client 
accounts.  First Clearing provides clients with periodic account statements and tax 
reporting documents.  

Service Fees

The Service fees cover the discretionary investment advisory services provided by each 
investment manager selected by the client and the custodial, transaction, other account-
related services and performance measurement reports with respect to the client’s 
account.

The current Service fee schedules are set forth below:

Range of Fees (annual) Low High

Money Manager Fee 0.18% 1.00%
Brokerage/Clearing/Custody Fee  0.06% 0.35%
Investment Advisory Fee 0.50% 1.25%
Total Fee Range 0.74% 2.60%

Generally, the Investment Advisory Fee is determined by assets under management 
according to the following advisory fee schedule:

Market Value of Managed Assets Investment Advisory Fee

Assets up to $1,000,000 1.25%

$1,000,000 to $5,000,000 1.00%

$5,000,000 to $10,000,000 0.75%

Assets over $10,000,000 0.50%

Service fees do not cover transaction charges resulting from trades effected through or 
with a broker-dealer other than MAS (or its affiliates), mark-ups or mark-downs by 
other broker-dealers (including on fixed-income or over-the-counter transactions in 
which MAS acts as agent), transfer taxes, margin interest, fees charged by MAS, any of 
its affiliates or unaffiliated third parties in connection with short sale transactions, 
mutual fund redemption fees, exchange or similar fees (such as for American 
Depositary Receipts (“ADRs”)) charged by third parties including issuers and the SEC, 
electronic fund, wire and other account transfer fees, and any other charges imposed by 
law or otherwise agreed to with regard to client accounts.  
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In addition, the Service fees do not cover fees and expenses of shares of, or interests in 
open-end investment companies (mutual funds) or other pooled products (such as 
closed-end investment companies, real estate investment trusts (“REIT”), exchange 
traded funds or private unregistered funds) (collectively “Funds”) that the client’s 
investment manager may purchase for the client’s account.  To the extent that such 
investments are held in a client account, these fees and expenses are in addition to 
certain of the expenses covered by the Service fees.  Due to the potential additional 
economic benefit to MAS when a client account is invested in a mutual fund or other 
pooled vehicle, a conflict of interest may exist. 

The fees paid to investment managers will be based on the aggregate value of all client 
assets in each investment style managed by the particular investment manager.  

The fees for the Service may be negotiable.  Fees may differ based on a number of 
factors including, but not limited to, the amount of the client's assets and the range and 
extent of services provided or to be provided to the client.  Moreover, fees and other 
account requirements may vary as a result of prior policies and the date the account 
was opened in the Service.

Service fees are payable quarterly in advance based on the estimated market value of 
the client’s account on a trade date basis as of the last business day of the previous 
calendar quarter, as determined by MAS or other custodian holding such assets.  For 
the initial quarter, fees are calculated proportionally based upon the number of days left 
in such quarter from the date of the investment manager’s acceptance of the client’s 
account.  The initial Service fee is based on the estimated market value of the account as 
of the close of business on the day preceding the transmission of the account to the 
investment manager.

The securities held in a client’s account will be valued in the sole discretion of MAS
using various sources, including quotation services and, for accounts where MAS is not 
the custodian, reports provided by the custodian.  In some cases, values may be based 
on estimates believed to be reliable.  If values are unavailable or believed unreliable, 
values will be determined in good faith so as to reflect estimated fair market value.  
Values may vary from prices achieved in actual transactions, especially for thinly 
traded securities, and are not firm bids or offers or guarantees of any type.  For fixed-
income securities, the values assume no unusual market conditions and are generally 
for round lots of one million dollars or more, which may produce values that are higher 
than the prices that would be achieved in the sale of fewer securities or odd lots.  As a 
result, the client’s Service fees may be calculated based on values for some securities 
that are greater than the amount that would be received upon sale.

The account value used for the calculation of fees may differ from that shown on the 
client’s monthly securities account statement and any performance report due to a 
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variety of factors including: trade date or settlement date accounting, the treatment of 
accrued income, round lot valuation and other considerations.  

Participation in the Service may be terminated at the direction of the client or The 
Corcoran Group, at any time, upon notice.  The client’s investment manager can also 
terminate its management of a client’s account by giving notice to the client.  
Termination is effective upon receipt of notice by the other party.  Upon termination, 
any prepaid Service fees, prorated from the date of termination through the end of the 
quarter for which fees were prepaid will be refunded.

Participation in the Service may cost the client more or less than purchasing such 
services separately.  Certain factors, such as account size and negotiated fees, if any,
bear upon the relative cost of the program, including the cost of the services that are 
provided separately and the level of trading activity in the client’s account. 

Compensation is provided for recommendations of the wrap fee program which result 
in client’s participation in the program.  The amount of this compensation may be more 
than what the recommender would receive if the client participated in another program 
of The Corcoran Group or paid separately for investment advice, brokerage, and other 
services.  The recommender, therefore, may have a financial incentive to recommend 
the wrap fee program over other programs or services.  

Account Requirements and Types of Clients

Advisory clients include individuals, trusts, estates, charitable organizations, pension 
and profit sharing plans, corporations and certain other types of business.  

There are requirements to open and maintain an account under the Wrap Fee Program 
of The Corcoran Group.  The minimum account size is $100,000.  A minimum of 
$100,000 per account must be placed with each portfolio manager under the program.

Portfolio Manager Selection and Evaluation

Identification of Investment Objectives and Client Selection of Investment Managers

In connection with the Service, The Corcoran Group and clients work together to 
identify the client’s investment strategy so that the client can select one or more 
investment managers from the investment managers participating in the Service.  Each
client is asked to participate in a financial planning process which includes a discovery 
phase that elicits information about the client's financial circumstances, investment 
objectives, risk tolerance, investment restrictions, and other relevant information 
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relating to their accounts.  Clients should understand that their answers to any 
questions, including those relating to investment returns, do not constitute a promise or 
guarantee.  It is the client's responsibility to provide accurate and complete information, 
and update previously provided information if it changes materially, since the failure to 
do so could affect the suitability of the services being provided.

The client should review the profile (“Profile”) for each investment manager that the 
client is considering. The client may also discuss relevant topics with representatives of 
the investment manager.  The client then selects one or more investment managers 
based on the above information.  The client’s risk category is designed to assist the 
client in selecting an investment manager, and the client may select an investment 
manager or blend of investment managers whose risk category, as indicated on its 
Profile, is the same or different than that of the client.

Clients may impose reasonable investment restrictions on the management of their 
accounts.  There are two types of investment restrictions that a client may impose: 
individual security restrictions and sector restrictions.  Restrictions will be reviewed by 
the client’s selected investment manager to determine whether they are reasonable.  The 
investment manager will implement any sector restrictions in a manner it determines in 
its sole discretion from time to time.  If the restriction is reasonable, the investment 
manager will make a determination to allocate the funds which would have been 
invested in the restricted security or sector pro rata across other investments held in the 
client’s account, to a substitute security, which might include exchange-traded funds 
(“ETFs”), or to cash.  If one or more restrictions are determined to be unreasonable, the 
account will not be opened and the client should consider other more appropriate 
investment styles, or other products or services.  The Corcoran Group may modify its 
practices regarding client-imposed restrictions for new clients and new accounts.  

The Corcoran Group will notify clients when an investment manager selected by a 
client is terminated from the Service.  The termination of a client’s investment manager 
from the Service will result in the termination of the client’s account in the Service 
unless the client selects another participating investment manager prior to the 
termination date of the manager.  To assist the client in the client’s selection of a 
replacement manager, The Corcoran Group may notify affected clients of a potential 
replacement manager with a similar investment style.  When The Corcoran Group does 
so, the Client Agreement provides that The Corcoran Group can deliver information 
about the client’s account to the potential replacement manager before the scheduled 
termination date.  

Screening and Selection of Investment Managers to Participate in the Service

In selecting investment managers to participate in the Service, The Corcoran Group
seeks to provide clients with access to professional investment management and to 
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make available a choice of various investment styles and corresponding risk levels. The 
criteria for designating investment managers for participation in the Service are both 
quantitative and qualitative, and both objective and judgmental factors are involved.  
Each such factor may have a different weight in the decision-making process, and 
generally no factor alone determines the outcome of any selection.

As a general matter, when The Corcoran Group identifies the need for a particular 
investment management style in the Service (either through client demand or to replace 
an existing investment manager), The Corcoran Group personnel first screen one or 
more of the available investment managers on the Clearbrook Platform for candidates.  
Initial screening criteria (and, as applicable, corresponding benchmarks) include: (i) 
management style and total assets under management; (ii) assets managed in the 
particular style identified; (iii) number of years in which the firm has been in business; 
and (iv) number of investment professionals.  Investment manager candidates 
identified in this process are then screened based on their past performance (with the 
understanding that past performance is not necessarily indicative of future results) 
using the composite data reported by those firms.  Although The Corcoran Group
screens past performance, it does not audit this data to verify either its accuracy or that 
each investment manager has calculated past performance in a manner that is consistent 
with industry standards or the methodology used by other investment managers.  
Further, The Corcoran Group may make available for selection investment managers 
that have no prior performance in particular styles.   In such cases, The Corcoran Group
screens these managers for all other applicable criteria described above and may 
evaluate past performance achieved in other styles as a consideration for inclusion in 
the Service.

The next portion of the evaluation process consists of gathering additional information 
on the investment manager candidates from published materials, from investment 
manager databases, and potentially through other sources.  A number of factors, 
including the candidate's investment philosophy and style, investment strategies, 
personnel and overall client base are also analyzed.  

After the completion of the above, candidate firms are reviewed by The Corcoran 
Group personnel and, as appropriate, may be offered the opportunity to participate in 
the Service.  Once included, they would then be available for client selection.

Review of Investment Managers Participating in the Service

The Corcoran Group personnel conduct certain periodic reviews of the activities of 
investment managers participating in the Service.  This is generally accomplished 
through various means, including reviews of composite performance at least quarterly, 
updates of certain documents and information, and periodic sampling of Service 
account performance.
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Clients should understand that The Corcoran Group’s review of investment managers 
does not substitute for their continued review of their accounts and the performance of 
their investments.  While The Corcoran Group does review each investment manager’s 
investment style for consistency with its investment style, The Corcoran Group does not 
monitor each transaction directed by an investment manager for conformity with client 
investment objectives or restrictions.  As indicated previously, the investment manager 
is responsible for managing client accounts in accordance with client objectives and 
restrictions, and the responsibility for investment manager selection and the 
consequences of that selection belong to the client.  

Client Information Provided to Portfolio Managers

The client’s answers provided during the financial planning process are given to the 
investment managers for their review, acceptance and subsequent management of the 
account.  Accordingly, it is the client's obligation to notify The Corcoran Group
promptly of any material change in financial circumstances, investment objectives, or 
investment restrictions (if any) that may affect account management.  Clients are 
notified periodically to emphasize the need for them to report such information.

If the client has an investment policy statement or other investment guidelines (each, 
"Investment Policy"), it is the client's responsibility to notify The Corcoran Group.  The 
Corcoran Group will assist the client in sending the Investment Policy to the client's 
selected investment managers.  It is the investment manager's responsibility to adhere 
to the Investment Policy in managing the client's account.  Clients are encouraged to 
review their account periodically to make sure that their investment manager is 
complying with the Investment Policy.

Client Contact with Portfolio Managers

The Corcoran Group encourages its clients to call with questions concerning the Service, 
their accounts, or their selected investment managers. However, since the investment 
manager is solely responsible for managing client accounts in accordance with client 
instructions and restrictions, it is important for clients to understand that they can 
communicate directly with their selected investment managers.
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Additional Information

Disciplinary Information

There is no material legal or disciplinary event to disclose related to The Corcoran 
Group’s business or its management. 

Other Financial Industry Activities and Affiliations

Individual Investment Advisor Representatives (“IAR”) of The Corcoran Group are 
licensed insurance agents through numerous insurance companies. In such capacity, 
they may recommend that clients purchase various insurance products offered by the 
companies through which they are licensed.  The Corcoran Group’s arrangements with 
these insurance companies provide for the payment of commissions to The Corcoran 
Group and the IARs in connection with the sale of these insurance products. The 
amount of commissions paid in connection with these insurance products varies, and 
may be significant, and are disclosed to clients upon request. These commissions and 
fees are in addition to the fees that clients pay for the financial planning and investment 
advisory services The Corcoran Group provides to them. 

The receipt of commissions on these insurance products presents a conflict of interest to 
the extent that they create an incentive for IARs to recommend the purchase of these 
insurance products when they might not otherwise do so.  The Corcoran Group has
developed policies and procedures that are designed to ensure insurance products 
recommended to clients are suitable and appropriate for the client.  In addition, The 
Corcoran Group evaluates both the insurance products offered, as well as the level of 
commissions paid on that product, prior to entering into a relationship with an 
insurance company in order to ensure the products are appropriate for sale to clients.

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

The Corcoran Group generally maintains no rigid educational or business background 
requirements for its employees, but professional personnel generally have a minimum 
of a college degree or equivalent business experience, frequently complemented by 
experience in other fields, as well as their current activities at The Corcoran Group. 
Employees are offered a wide variety of internal training programs covering numerous 
financial services topics.  All employees are subject to the Guidelines of Business 
Conduct of The Corcoran Group and are committed to the observation of the highest 
ethical standards and the exercise of proper judgment in all aspects of their business 
dealings.

The Corcoran Group has imposed policy restrictions on all personnel with respect to 
transactions for their own accounts and accounts over which they have control or a 
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beneficial interest.  One such restriction is the "24-Hour Rule" under which employees, 
in certain instances such as where a research opinion has changed or where a new 
opinion has been issued, are prohibited from trading until 24 hours after the 
information has been made available to the public.

In addition, The Corcoran Group has adopted an Investment Adviser Code of Ethics, 
which incorporates the Certified Financial Planner Board Code of Ethics and 
Professional Responsibility and the Investment Management Consultants Association 
Code of Professional Responsibility, covering its personnel who are involved in the 
operation and offering of investment advisory services.  The Code of Ethics is based on 
the principle that clients’ interests come first, and it is intended to assist employees in 
meeting the high standards that The Corcoran Group follows in conducting its business 
with integrity and professionalism.  The Code covers such topics as the requirement 
that all employees comply with all applicable securities and related laws and 
regulations, the reporting and clearance of the personal trading of certain covered 
personnel, preventing the misuse of material non-public information, and the obligation 
to report possible violations of the Code to management or other appropriate personnel.  
All covered personnel must certify receipt of the Code.  The Corcoran Group
Investment Adviser Code of Ethics is available to clients upon request.

In addition to the Service, The Corcoran Group may, from time to time, enter into 
specialized agreements to provide particular or unique services to certain clients, 
subject to negotiated fees.  The fees for certain of the services described in this 
Disclosure Statement may be reduced for employees of The Corcoran Group or be 
subject to prior fee schedules.  For more information regarding the above programs or 
any other services offered by The Corcoran Group, please contact us.

Review of Accounts

As part of the Service, The Corcoran Group provides performance measurement reports 
through to help clients monitor and assess the performance of their accounts.  These 
reports contain information regarding investment return, risk and selected benchmark 
comparisons for the client's account.  These reports are based on information obtained 
exclusively from MAS, and while The Corcoran Group believes that they are reliable, 
we are unable to guarantee their accuracy.

Client Referrals and Other Compensation

The Corcoran Group, and its employees benefit from some of the fees and charges paid 
by clients for the services described in this Disclosure Statement.  Such clients may also 
use other products or services available from or through The Corcoran Group and, in 
such case, pay additional compensation.  
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Clients may be able to separately obtain some or all of the types of services available 
through the service from The Corcoran Group or other firms.  Depending upon the 
circumstances, the aggregate of any separately paid fees may be lower or higher than 
the applicable Service fees.  Further, Service fees may be higher or lower than the fees 
charged by other firms for comparable services, assuming such services are available.

Clients can purchase shares of some (but not all) of the funds that investment managers 
may purchase in Service accounts directly from the funds, their agents, or through The 
Corcoran Group without enrolling in the Service.  If clients do so, they would not pay 
Service fees.  However, clients might not be eligible to purchase the same share class for 
each of the funds available through the Service and the purchase of a different share 
class may be subject to applicable sales charges.

MAS and/or its affiliates, and the investment managers participating in the Service may 
pay for, or reimburse The Corcoran Group for, various costs arising from client and 
prospective client meetings, sales and marketing materials, and educational, training 
meetings.  These parties may also make charitable donations or cover the costs of 
reasonable entertainment in connection with The Corcoran Group sponsored or client-
related events.

Finally, The Corcoran Group and its affiliates act in a variety of capacities to a wide 
range of clients.  From time to time in the course of those duties, confidential 
information may be acquired which cannot be divulged or acted upon for investment 
advisory or other clients.  Similarly, The Corcoran Group may give advice or take action 
with regard to certain clients which may differ from that given or taken with regard to 
other clients.

Financial Information

The Corcoran Group does not require or solicit prepayment of more than $1,200 in fees 
per client, six months or more in advance and therefore is not required to include a 
balance sheet with this brochure.  The Corcoran Group has no financial commitment 
that impairs its ability to meet contractual and fiduciary commitments to clients, and 
has not been the subject of a bankruptcy proceeding.

GENERAL INFORMATION ABOUT THE WRAP FEE PROGRAM AND 
THE CORCORAN GROUP

Risk and Tax Disclosure

Clients who have imposed reasonable investment restrictions on the management of 
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their accounts should understand that if they have selected to restrict investments, they 
accept any effect such restrictions may have on the investment performance and 
diversification of the securities in the accounts.  Clients should understand that such 
restrictions will not apply to any portion of an account invested in any Funds.  
Consequently, to the extent there are Funds in an account that the client selects, the 
client’s ability to restrict investments in the account will be limited and will not flow 
through to investments made by the Fund.

The Corcoran Group does not assume responsibility for the client's choice of investment 
managers, the manager's investment performance, its adherence to client objectives and 
restrictions, its compliance with applicable laws or regulations or other matters within 
the investment manager's control.  Similarly, The Corcoran Group does not monitor 
transactions directed by the investment managers for conformity with any applicable 
restrictions or requirements, even where The Corcoran Group executes the transactions.  
Clients always retain the final authority, obligation and responsibility for making their 
own determinations regarding the selection and retention of their investment managers 
as well as the monitoring of their accounts.

Employee benefit plan clients subject to the Employee Retirement Income Security Act 
of 1974 or comparable state statutes should understand that The Corcoran Group
services described above are offered in order to assist plan fiduciaries as they carry out 
their investment related responsibilities and are not intended to be a primary basis for 
the client’s decision.  Moreover, these services should not substitute for or diminish the 
careful deliberation and determination of those plan fiduciaries, after appropriate 
consultation with their other professional advisers and the review of relevant plan 
documentation.

Clients should understand that all investments involve risk (the amount of which may 
vary significantly), including the risk of loss of principal invested, that investment 
performance can never be predicted or guaranteed and that the values of their accounts 
will fluctuate due to market conditions and other factors.  Clients should also 
understand that for those strategies in which the investment manager may sell 
securities short and/or use margin, there are additional risks, which may be substantial.

Clients should also understand that all or a portion of their securities may be sold either 
at the initiation of or during the course of the management of their account(s).  Clients 
are responsible for all the tax liabilities arising from these transactions and are 
encouraged to seek the advice of their qualified tax professionals.  

Trading in Service Accounts

Trades for a client in the Service are generally placed by, and are the responsibility of, 
the client's chosen investment managers to whom the client has granted the 
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discretionary authority to determine (subject to the client's investment objectives and 
constraints) the securities to be bought or sold on behalf of the client, the amount of 
such securities, and the brokers or dealers to be used in such transactions.  

Generally, the investment manager implementing transactions is obligated, absent 
client direction to the contrary, to effect client transactions with or through those 
brokers or dealers that, in the investment manager's view, are capable of providing best 
price and execution of orders for the benefit of the client.  Consistent with this general 
obligation, it is anticipated that most investment managers will generally place 
transactions with MAS because the Service fees paid by clients cover transaction 
charges only when transactions are executed through MAS.

Investments in Mutual Funds and Other Pooled Products

Certain investment managers may purchase pooled investment products in a client’s 
account.  These vehicles may be used for liquidity purposes or to allow greater 
diversification than can be achieved by investing directly in individual securities. 
Generally, pooled investment vehicles will bear their own investment management, 
portfolio, transaction and other fund related expenses, and these expenses are in 
addition to the Service fees.

When these pooled vehicles are held in an account, these expenses are indirectly borne 
by the account in proportion to its ownership of the pooled vehicle.  If a fund is 
affiliated with the client’s investment manager, it is the responsibility of the investment 
manager to provide the client, to the extent required by law, with any such credit or to 
waive the fund’s fees and expenses.  

Custodial & Trust Arrangements

Generally, First Clearing carries brokerage accounts and maintains custody of assets for 
Service clients.  Under certain circumstances, Service clients may use custodians other 
than First Clearing to maintain custody of assets.  Where a client retains a custodian 
other than First Clearing, the client is responsible for paying that custodian's fees.  
Depending upon the arrangement, these fees may or may not be in addition to the 
applicable Service fees.

The Custodian provides The Corcoran Group with trading software for use in 
connection with client accounts, as well as a database that includes information on the 
investment managers available through custodian's separate account program.  The 
Custodian may also, in certain situations, sponsor events attended by The Corcoran 
Group, as well as reimburse The Corcoran Group for expenses associated with seminars 
and conferences. Theses sponsorship and expense reimbursement activities may 
present a conflict of interest to the extent they create an incentive for The Corcoran 
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Group to custody client accounts at First Clearing instead of another custodian.

Investment of Cash Balances 

Cash balances and funds pending investment will automatically be invested or 
“swept,” either temporarily, as part of an asset allocation or for defensive purposes, in 
accordance with the underlying MAS and/or First Clearing securities account 
agreement for each of the client’s Service accounts.  Depending upon the type of 
account, cash balances will be swept to one or more individual bank deposit accounts, 
to one or more money market funds, or to another available cash option.   Cash and 
assets held in these funds, deposit accounts or other cash options are included in the 
value of the client’s account for the calculation of the Service fee.

Other Consulting Services

The Corcoran Group does not offer other consulting services.
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Corcoran Group’s brochure or if you have any questions about the contents of this 

supplement.

Additional information about Philip Edmund Corcoran is available on the SEC’s 
website at www.adviserinfo.sec.gov. 

http://www.thecorcorangroup.com/
http://www.adviserinfo.sec.gov/
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Educational Background and Business Experience

Philip Edmund Corcoran, CFP®, CIMA® (10/14/65). Mr. Corcoran received his B.S. 
degree from the United States Naval Academy in 1987. Mr. Corcoran is a principal and 
investment adviser representative of The Corcoran Group Ltd., which he joined in 1992. 
He was a registered representative of Linsco/Private Ledger from 1995 to 2000 and 
again from 2001 to 2003. From 2000 to 2001, Mr. Corcoran was President and Chief 
Executive Officer of e-stockoptions, Inc. 

Mr. Corcoran is Certified Financial Planner (CFP®) licensee and holds the Certified 
Investment Management Analyst (CIMA®) designation.  The CFP designation, 
conferred by the Certified Financial Planner Board of Standards, Inc., is granted to 
financial planning candidates who meet minimum education, examination, experience 
and ethics requirements to establish their knowledge of financial planning, and who 
pay an ongoing certification fee.  The CIMA designation, conferred by the Investment 
Management Consultants Association, is granted to investment consultant candidates 
who complete coursework at the Wharton School, University of Pennsylvania, have at 
least three years experience in financial consulting, and meet examination and ethics 
requirements.  Further information regarding these designations may be obtained from 
The Corcoran Group, on the Certified Financial Planner Board of Standards, Inc. 
website (www.cfp.net), or on the Investment Management Consultants Association 
website (www.imca.org).   Mr. Corcoran is also insurance licensed.

Disciplinary Information

There are no legal or disciplinary events to disclose concerning Mr. Corcoran.

Other Business Activities

Mr. Corcoran is not involved in any other outside business activities.

Additional Compensation

Except for the benefits discussed below, Mr. Corcoran does not receive any economic 
benefits, sales awards, or other compensation in connection with providing advisory 
services to clients.

http://www.cfp.net/
http://www.imca.org/
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Mr. Corcoran participates in the following arrangement through which he receives 
commissions.  Individual Investment Advisor Representatives (“IAR”) of The Corcoran 
Group are licensed insurance agents through numerous insurance companies. In such 
capacity, they may recommend that clients purchase various insurance products offered 
by the companies through which they are licensed.  The Corcoran Group’s
arrangements with these insurance companies provide for the payment of commissions 
to The Corcoran Group and the IARs in connection with the sale of these insurance 
products. The amount of commissions paid in connection with these insurance 
products varies, and may be significant, and are disclosed to clients upon request. 
These commissions and fees are in addition to the fees that clients pay for the financial 
planning and investment advisory services The Corcoran Group provides to them. 

Supervision

Philip Edmund Corcoran is the Chief Compliance Officer and monitors the
investment advisory activities, personal investing activities, and adherence to The 
Corcoran Group’s compliance program and the Investment Adviser Code of Ethics by 
supervised persons on a continuous basis using various methods, including periodic 
inspection and review of client securities positions and transaction activity, obtaining 
certifications of compliance with company policies and procedures from those 
supervised, and obtaining and reviewing brokerage statements or transactions and 
holdings reports of the supervised persons.  To provide adequate oversight of The 
Corcoran Group personnel, Joel Robert Cundick, an investment adviser representative, 
will provide the same oversight activities over Mr. Corcoran. Mr. Cundick can be 
reached at (202) 333-4775.
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March 30, 2011

Brochure Supplement

Joel Robert Cundick, CFP®

Investment Adviser Representative

The Corcoran Group Ltd.
1010 Wisconsin Ave, NW

Suite 215
Washington, DC 20007

(202) 333-4775
www.thecorcorangroup.com

This brochure supplement provides information about Joel Robert Cundick that 
supplements The Corcoran Group Ltd. brochure.  You should have received a copy of 

that brochure.  Please contact Philip Edmund Corcoran if you did not receive The 
Corcoran Group’s brochure or if you have any questions about the contents of this 

supplement.

Additional information about Joel Robert Cundick is available on the SEC’s website
at www.adviserinfo.sec.gov. 

http://www.thecorcorangroup.com/
http://www.adviserinfo.sec.gov/
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Educational Background and Business Experience

Joel Robert Cundick, CFP® (10/17/76).  Mr. Cundick received his B.S. degree in 
Business Management (Finance) from Brigham Young University in 2000.  Mr. Cundick 
is an investment adviser representative of The Corcoran Group Ltd., which he joined in 
2008.  From 2004 to 2008 he was Director of Operations and a Financial Planner at 
Financial Services Advisory, Inc., a Registered Investment Advisor firm in Rockville, 
MD.  From 2003 to 2004, he was Director of Finance at The Ritz-Carlton, Marina del Rey 
in Marina del Rey, CA.  He is a Certified Financial Planner (CFP®) licensee.  The CFP 
designation, conferred by the Certified Financial Planner Board of Standards, Inc., is 
granted to financial planning candidates who meet minimum education, examination, 
experience and ethics requirements to establish their knowledge of financial planning, 
and who pay an ongoing certification fee.   Further information regarding these 
designations may be obtained from The Corcoran Group, on the Certified Financial 
Planner Board of Standards, Inc. website (www.cfp.net), or on the Investment 
Management Consultants Association website (www.imca.org).   Mr. Cundick is also
insurance licensed. 

Disciplinary Information

There are no legal or disciplinary events to disclose concerning Mr. Cundick.

Other Business Activities

Mr. Cundick is not involved in any other outside business activities.

Additional Compensation

Except for the benefits discussed below, Mr. Cundick does not receive any economic 
benefits, sales awards, or other compensation in connection with providing advisory 
services to clients.

Mr. Cundick participates in the following arrangement through which he receives 
commissions.  Individual Investment Advisor Representatives (“IAR”) of The Corcoran 
Group are licensed insurance agents through numerous insurance companies. In such 
capacity, they may recommend that clients purchase various insurance products offered 
by the companies through which they are licensed.  The Corcoran Group’s
arrangements with these insurance companies provide for the payment of commissions 
to The Corcoran Group and the IARs in connection with the sale of these insurance 

http://www.cfp.net/
http://www.imca.org/
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products. The amount of commissions paid in connection with these insurance 
products varies, and may be significant, and are disclosed to clients upon request. 
These commissions and fees are in addition to the fees that clients pay for the financial 
planning and investment advisory services The Corcoran Group provides to them. 

Supervision

Philip Edmund Corcoran is the Chief Compliance Officer and monitors the
investment advisory activities, personal investing activities, and adherence to The 
Corcoran Group’s compliance program and the Investment Adviser Code of Ethics by 
supervised persons on a continuous basis using various methods, including periodic 
inspection and review of client securities positions and transaction activity, obtaining 
certifications of compliance with company policies and procedures from those 
supervised, and obtaining and reviewing brokerage statements or transactions and 
holdings reports of the supervised persons.  Philip Edmund Corcoran can be reached at 
(202) 333-4775.




