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American Financial Advisors, Inc.

ITEM #4

ADVISORY BUSINESS

American Financial Advisors, Inc. (hereinafter reéel to as “American Financial”) is an investment
advisory firm offering a variety of advisory serggcustomized to your individual needs.

A.

American Financial Advisors was incorporatedl®89 by principals Leslie Jeanne Kelly and
Paul Auslander.

American Financial’'s primary service is assehagement. Additionally, American Financial
offers financial planning and consulting servic@$ie services are more fully described below.

American Financial tailors the advisory servigesffers to your individual needs. You may
impose restrictions and/or limitations on the inies in certain securities or types of
securities. American Financial will gather varionformation from you through the use of an
Investor Questionnaire and Risk Tolerance Queséiman Additionally, an Investment Policy
Statement (“IPS”) will be created specific to yonanaged account. The information gathered
by American Financial will assist American Finamcia provide you with the requested
services and customize the services to your fihstuation. Depending on the services you
have requested, American Financial will gatherasifinancial information and history from
you including, but not limited to:

* Retirement and financial goals

* Investment objectives

* Investment horizon

* Financial needs

» Cash flow analysis

» Cost of living needs

* Education needs

» Savings tendencies

» Other applicable financial information required Bynerican Financial in order to

provide the investment advisory services requested.

American Financial does not participate in wieg programs.
As of December 31, 2012, we have approximat2g03illion of client assets under our non-

discretionary management. American Financial doasmanage assets on a discretionary
basis.

Asset Management Services

Investment Advisory Representatives of AFA are oesyble for client acquisition. Each refers
prospects to the AFA team comprised of Matt BogieR ®, William Mertes, CFA and Leslie

Kelly, CFP®. Investment strategies are consistenall clients and are determined by the
Investment Committee which is comprised of Matthigoyce, CFP®, William Mertes, CFA, and
Leslie Kelly, CFP®.. Data regarding each clientigintained in a Client Relationship Management
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system that is accessible by all team members.JRid is password protected and on-line.
Individual Advisory Representatives are not permaitto trade client accounts. All trading is done by
Matt Boyce and Bill Mertes who have access toltRX trading system, which does all the trading
through Charles Schwab. Leslie Kelly is an apprgyecon to place trades through the trading desk
at Charles Schwab in an emergency. American Fiahdoes not recommend individual stocks or
bonds. Implementation of client Investment Politgt&ments is done through no-load asset class
and index funds.

American Financial Advisors provides its clientgwa formal, written Investment Policy Statement
(IPS) that is based on your answers to an Invest@aicy Statement questionnaire you will be
asked to complete. This formal written Investmeniidy Statement (IPS) will outline your
objectives, time frame, risk tolerance, and asibatation. This document will control the
investment of your funds and can be reviewed ifrymrsonal situation changes. To initiate the
management services, clients must enter into tbeabPortfolio Strategies (GPS) Account
Agreement and sign the Investment Policy Statertie®}( The Investment Policy Statement will
outline to the client the allocation that will beplemented for the client and how the account bell
managed.

American Financial’s Investment Sub-Committee casgal of William Mertes, CFA and Matthew
Boyce, CFP, have designed a group of model posakith a goal to address various risk profiles,
investment objectives and investment goals. Theeefyour portfolio may be invested identical to
or similarly to other clients. Generally, after bis#és of the client’s situation, American Financial
will assist the client to determine one or more eigdbrtfolios in which to allocate the client’s
investable assets for management. After evaluayiogr information gathered by American
Financial, American Financial will determine whiohits model portfolios would be most suitable
for you. From there, American Financial customizgsur portfolio allocation taking into
consideration your limitations or restrictions, arair financial situation, goals and objectives.

You are advised transactions in the account, at¢caatlocations and rebalancing may trigger a
taxable event, with the exception of IRA accoud33(b) accounts and other qualified retirement
accounts.

American Financial provides continuous and ongamgnagement of your account. American
Financial manages your accounts on a nondiscretidresis. Therefore, American Financial will
not make changes to the allocation of your acceutitout prior consultation with you and your
expressed agreement. The allocation of your adasilimot be changed unless you agree and sign
a revised written asset allocation change form.weieer, American Financial will periodically
rebalance your account to bring the account baickahgnment with the original allocation. This is
not considered discretionary authority and is naamng your agreed upon allocation.

Financial Planning and Consulting Services

American Financial offers a wide array of finan@atvices from individual consultation on specific
topics such as debt reduction to the preparati@hisaplementation of a comprehensive financial
plan including insurance planning, education plagni retirement strategies, and estate
considerations.
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Additionally, American Financial can assist corgeralients by conducting educational programs
for the participants in qualified retirement plgd81k) regarding the plan’s provisions and options.

Plans are based on your financial situation attilme and are based on financial information
disclosed by you to American Financial. You areised that certain assumptions may be made
with respect to interest and inflation rates anel olspast trends and performance of the market and
economy. However, past performance is in no wajnditation of future performance. American
Financial cannot offer any guarantees or promikas your financial goals and objectives will be
met. Further, you must continue to review the @ad update the plan based upon changes in your
financial situation, goals, or objectives or changethe economy. Should your financial situation o
investment goals or objectives change, you mustyndmerican Financial promptly of the changes.
You are advised that the advice offered by Ameriearancial may be limited and is not meant to be
comprehensive. Therefore, you may need to seelsgéhgces of other professionals such as an
insurance adviser, attorney and/or accountant.

You are not obligated to implement advice throughmefican Financial or Advisory
Representatives.  Should you implement the Planh witmerican Financial’'s Advisory
Representatives commissions or other compensatégynbm received in addition to the advisory fee
paid to American Financial.

General Information

You are advised the investment recommendationsadwuide offered by American Financial are not

legal advice or accounting advice. You should dowmte and discuss the impact of financial advice
with your attorney and/or accountant. You are aslVithat it is necessary to inform American

Financial promptly with respect to any changesaanfinancial situation and investment goals and
objectives. Failure to notify American Financidl any such changes could result in investment
recommendations not meeting your needs.

Item 5 - FEES AND COMPENSATION

Asset Management Services

A. Fees are negotiable and are not based on asheapital gains upon or capital appreciation of
the funds or any portion of the funds. Client feesy be lower than the standard fee schedules.

You may make additional deposits to the Accountmake partial withdrawals from the
Account. You are advised that withdrawals to theoant can affect American Financial's
ability to manage the account due to reduced whibt adequately diversify the account,
smaller accounts may be impacted more by markéisshnd distortion in the allocation of the
assets in the Account. Further, withdrawals masgodi the asset allocation and impact the
performance of the account. Additional assets1df,800 (based on a lump sum deposit) or
more deposited into the Account after it is opewddbe charged a pro-rata fee based upon the
number of days remaining in the then current caengquarter. Alternatively, partial
withdrawals in lump sums of $10,000 or more fromaanount will result in a fee credit being
applied to the next quarter’s fee calculation. e adjustments will be made for Account
appreciation or depreciation.
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American Financial aggregates or households youraged accounts together to determine
your quarterly fee. American Financial may chargedbove fee schedule upon 30-days prior
written notice to you.

The maximum fee schedule:

Account Size Annual Fee
First $500,000 2.50%
Next $500,000 1.50%
Next $1,000,000 1.25%
Amounts above $2,000,001 1.15%

The above advisory fee schedule is blended. Tyms,will pay the applicable fee on each
threshold. (E.g. An account valued at $2,650,00Dpay 2.5% on the first $500,000, 1.50%
on the next $500,000, and 1.25% on the next $10000and 1.15 on the remaining $650,000.)
Your fee may be equal to or less than this feedcudee

American Financial offers a discounted fee to ¢ertgoups. The following fee schedule is
flat fees, not blended.

Discounted Fee Schedule

Account Size Annual Fee
$0 to $1,000,000 1.08%
$1,000,001 to $2,000,000 0.88%
$2,000,001 to $5,000,000 0.73%
$5,000,001 and above 0.58%

Additionally, if you have assets that are heldhia tmhanaged account but are excluded from
the Global Portfolio Strategiesnanagement program or if you have assets for wiizh
have requested American Financial to include iroresp such assets will not be managed,
monitored or subject to oversight of American Fitiah American Financial’'s services will
be limited to providing administration to executé&ransaction specifically requested and/or
to include such assets on a report for a conselitaew.

B. Advisory fees will generally be collected didgctrom your account, provided you have given
American Financial written authorization. You wile provided with an account statement
reflecting the deduction of the advisory fee dirfgom the account custodian. If the Account
does not contain sufficient funds to pay advisoegsf American Financial has limited
authority to sell or redeem securities in suffiti@mounts to pay advisory fees. You may
reimburse the account for advisory fees paid to Aecae Financial, except for ERISA and
IRA accounts.

C. In addition to the advisory fees above, you mpay fees for custodial services, account

maintenance fees, transaction fees, and otherdsssciated with maintaining the account.
American Financial does not share in any portiosuah fees.
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D. Advisory fees will be charged in advance on #emadar quarterly basis. The initial fee
calculation will begin upon receipt of all new aaob paperwork including but not limited to
the GPS Agreement, signed Investment Policy StateieS), Charles Schwab new account
form, and the funding of the account. The initied fwill be prorated based on the number of
days remaining in the calendar quarter and willbileed at the time of the next quarterly
billing. Thereafter, advisory fees will be due amsbessed at the beginning of each calendar
quarter based on the value of the account undeagesmnent as of the close of business on the
last business day of the preceding calendar quarter

You may purchase the securities recommended by iBarerinancial directly or through
other brokers or agents not affiliated with Amenidainancial. If you select another broker
firm for custodial and/or brokerage services, ydll mot be able to receive asset management
services from American Financial.

Termination Provisions

You may terminate investment advisory servicesiobthfrom American Financial, without penalty,
upon written notice within five (5) business daytelaentering into the advisory agreement with
American Financial. You will be responsible folydiees and charges incurred from third parties as
a result of maintaining the Account such as trammsadees for any securities transactions executed
and Account maintenance or custodial fees. Anysady fees paid to American Financial will be
refunded on the basis of prorating the fees forises that have not been performed. Thereafter, you
may terminate investment advisory upon writtenceto American Financial. Fees will continue to
accrue until the termination of the account whickews when American Financial is removed from
the account by Charles Schwab at the request ofligwat or when funds are transferred out of the
account. Should you terminate investment adviseryises during a quarter which would result in
your forfeiting prepaid fees, you will be entitled a prorated refund of any prepaid quarterly
advisory fee based upon the number of days rengnimrthe quarter after the termination date.
Refunded fees will be processed during the bilipge for the following calendar quarter.

Financial Planning and Consulting Services

You are advised that fees for planning servicestietly for planning services. They do not incud
fees for asset management. Also, you may pay cosionis for products purchased such as variable
annuities and/or insurance.

Fees are negotiable. Your fees will be dependenseaveral factors including time spent with
American Financial, number of meetings, complegityour situation, amount of research, services
requested and staff resources.

After an initial consultation for which there is fee, clients are charged a fixed plan fee or nay b
billed for planning. Typically, hourly fees ardlized when the project or services can't be fualhyd
readily defined by American Financial or where $leevices are more consultative in nature.

Estimates of time and anticipated fee are providethe client. The fee is billed after the work is
completed and the client is in receipt of the \enttreport or presented with the analysis and
recommendations verbally. Fees are negotiable.

Fixed Fees: Ranging from $325 to $2,500.
Hourly Fees: $325/hour for professional servicesd $t75 for staff time
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The Advisory Agreement terminates upon the delivesf the Plan, analyses and/or
recommendations which delivery maybe in writingwvarbally in a meeting between client and
American Financial. A client may terminate serviasanytime without penalty within five (5)
business days of execution of the advisory agreemvégh American Financial and upon written
notice being received by American Financial. Thiéezathe client may cancel or terminate services
at any time upon written notice being delivered aedeived by American Financial. Should
termination occur before presentation of the ptarglyses, and/or recommendations, the client will
be charged based on the time expended by Amerigaandial and based on the hourly rates
disclosed above. Since the billing is in arreeg&jnds do not apply.

ltem 6 - PERFORMANCE-BASED FEES AND SIDE BY SIDE MANAGEMENT

This section is not applicable to American Finahsiace American Financial does not charge
performance-based fees and, therefore, no sideleyrsanaged accounts.

ltem 7 - TYPES OF CLIENTS

American Financial's services are geared towarehtdi who are high net worth (i.e. clients with a
net worth of $1,500,000) and clients who are otfan high net worth, as well as retirement
accounts, trust accounts and private foundations.

Item 8 - METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS

A. “The greater the trustee’s departure from onthetalid passive strategies (emphasis ours),
the greater is likely to be the burden of justifiea and also of continuous monitoringThe
American Law InstituteRestatement of the Law Third, Trusts
Prudent Investor Rule (St. Paul Minnesota: Americaw Institute Publishers, 1992) paragraph 227,
commenth.

AFA is committed to a passive investment strateggeld on more than 80 years of academic
research that has determined that more than 9%#poftfolio’s return is the result of asset
class selection rather than security choice or ptdiking. Our clients’ Investment Policy
Statements are implemented through the use ofeadiiied portfolio of asset class funds. Cost,
track record, duration of management style and t@smwell as expectation of future
profitability, are all considered. Only passivelgmaged no-load, low cost, asset class and
index funds are considered.

Rebalancing: We review our portfolios for rebalagcopportunities. The goal of rebalancing
is to realign the portfolios to their original petdrmined and agreed upon allocation, while at
the same time being meaningful of transaction coéte analyze our portfolios on a quarterly
basis, usually in the second complete week of egeayter. (January, April, July, October).

B. You are advised investing in securities involvisk of loss, including the potential loss of
principal. Therefore, your participation in any tffe management programs offered by

! The American Law InstitutRestatement of the Law Third, Trusts
Prudent Investor Rule (St. Paul Minnesota: Americaw Institute Publishers, 1992) paragraph 227,
comment h.
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American Financial will require you to be prepatedbear the risk of loss and fluctuating
performance.

American Financial does not represent, warranteenpty that the services or methods of
analysis used by American Financial can or willdice future results, successfully identify
market tops or bottoms, or insulate you from logshesto major market corrections or crashes.
Past performance is no indication of future perfamge. No guarantees can be offered that
your goals or objectives will be achieved. Further promises or assumptions can be made
that the advisory services offered by American Raia will provide a better return than other
investment strategies.

C. Primarily, American Financial will utilize mutbafunds and exchange-traded funds.
Additionally, model portfolios may consist mostly entirely of Dimensional Fund Advisors
(DFA) mutual funds. DFA mutual funds are not gafigrdirectly available to members of the
public and generally are only available throughadriser who has been reviewed by DFA.
Not all registered investment advisors can accesgeisional Fund Advisors mutual funds.
While DFA does not endorse the financial advisor®vare permitted to work with DFA, a
registered investment advisor who wishes to workatiy with DFA must be accepted as an
advisor. To be accepted by DFA, the advisor muenhdta series of educational programs and
agree in practice to comply with DFA’s passive iveent philosophy. Additionally, an
advisor who seeks to work directly with DFA custaityahas more than $100,000,000 of
assets under management.

The risks with mutual funds include the costs argdenses within the fund that can impact
performance, change of managers, and fund strdyamg its objective. Open-ended mutual
funds do not typically have a liquidity issue ame forice does not fluctuate throughout the
trading day. Mutual fund fees are described in fthel's prospectus, which the custodian
mails directly to the client following any purchaska mutual fund that is new to the client's
account. In addition, a prospectus is availablenerdt each mutual fund company's Web site.
At the client's request at any time American Finalnwill direct the client to the appropriate
Web page to access the prospectus.

ETFs trade on an auctionable market. Thereforretis more price fluctuation with ETFs
than with mutual funds since ETFs trade throughbetday, whereas mutual funds are priced
once a day. Also, since most ETFs only mirror akefaindex, such as the S&P 500, they
won't outperform the index. The risks with stoesd bonds are that their prices fluctuate
throughout the day. Stocks can drop in value awbime worthless. The risks with bonds are
interest rate, inflation and credit risk. Credgkriis the risk that the bond issuer will be unable
to make its payments on time or at all, effectivédyault on the bonds.

ltem 9 - DISCIPLINARY INFORMATION

There is no reportable disciplinary information uggd for American Financial or its management
persons that is material to your evaluation of Anger Financial, its business or its management
persons.
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ltem 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND A FFILIATIONS

A. As previously stated, Advisor Representativese aually registered as registered
representatives of Foothill Securities. You arearmb obligation to purchase or sell securities
through your Advisory Representative. However,atiychoose to implement your Investment
Policy Statement (IPS) through American Finan@#linvestments will be purchased through
Charles Schwab under the fee agreement outlinedour Global Portfolio Strategies
Agreement. No commissions will be charged for thanagement of your investments.
However, if you choose to purchase an insurancdyatosuch as life insurance or variable
annuities, a commission will be earned in addittonany fees you pay for investment
management. Commissions on life insurance and htar@annuities are standardized and are
the same at all broker dealers. The Advisory Remtasives at American Financial have no
incentive to place any specific amount of busirsdsoothill Securities. Leslie Kelly, president
of American Financial, also serves as the OSJisfatfice. Accordingly, the payout offered to
her by Foothill Securities (96%) is the highestt thaker/dealer permits. As she controls the
payouts to the registered representatives undersineervision, there is no incentive to a
registered representative to place commissionaldabss with Foothill Securities unless the
purchase of the product (variable annuities, hiurance) requires the use of a broker/dealer.

B, C. American Financial is not and does not havelated person who is a: futures commission
merchant, commodity pool operator, commaodity trgdadvisor, or an associated person of the
foregoing entities. Further, American Financiah® and does not have a related person who
is: broker/dealer or other similar type of brokerealer; investment company or other pooled
investment vehicle, other investment adviser oraritial planner; futures commission
merchant or commodity pool operator; banking oiftthmstitution; accountant or accounting
firm; lawyer or law firm; insurance company or aggnpension consultant; real estate broker
or dealer; or sponsor or syndicator of a limitedership.

D. American Financial does not select or recommetiter investment advisers and receive
compensation as a result of the recommendation

Item 11 - CODE OF ETHICS, PARTICIPATION OF INTEREST IN CLIENT
TRANSACTIONS AND PERSONAL TRADING

Code Of Ethics

A. American Financial has a fiduciary duty to you t i@ your best interest and always place
your interests first and foremost. American Finahtakes seriously its compliance and
regulatory obligations and requires all staff tonpdy with such rules and regulations as well
as American Financial’'s policies and proceduresirthier, American Financial strives to
handle your non-public information in such a wayptotect information from falling into
hands that have no business reason to know suchmafion and provides you with
American Financial’s Privacy Policy. As such, Aman Financial maintains a code of
ethics for its Advisory Representatives, supervigetsons and staff. The Code of Ethics
contains provisions for standards of business ocondu order to comply with federal
securities laws, personal securities reporting irequents, pre-approval procedures for
certain transactions, code violations reportingunesments, and safeguarding of material
non-public information about your transactions. rtker, American Financial's Code of
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Ethics establishes American Financial's expectatmnbusiness conduct. A copy of our
Code of Ethics will be provided in your New ClidBinder or upon request.

B. Neither American Financial nor its associatetspes recommends to clients or buys or sells
for client accounts any securities in which we haveaterial financial interest.

C. American Financial and its associated persong Inogy or sell securities identical to those
securities recommended to you. Therefore, Amerkaancial and/or its associated persons
may have an interest or position in certain seesrithat are also recommended and bought or
sold to you. American Financial and its associgtesons will not put their interests before
your interest. American Financial and its assodigiersons may not trade ahead of you or
trade in such a way to obtain a better price fentkelves than for you or other clients.

D. American Financial is required to maintain d b all securities holdings for its associated
persons and develop procedures to supervise ttmdractivities of associated persons who
have knowledge of your transactions and their edldiamily accounts at least quarterly.
Further, associated persons are prohibited frodingaon non-public information or sharing
such information.

You have the right to decline any investment recemaation. American Financial and its
associated persons are required to conduct thairises and investment advisory business in
accordance with all applicable Federal and Statergees regulations.

Prohibition on Use of Insider Information
American Financial has adopted policies and proe=dto prevent the misuse of “insider”
information (i.e. material n, non-public informat)o A copy of such policies and procedures
is available to any person upon request.

Item 12 - BROKERAGE PRACTICES

As previously stated, Advisory Representativesragestered representatives of Foothill Securities.
As a result they are subject to FINRA Conduct RBOZ0 which may restrict such them from

conducting securities transactions away from Fdd8&curities unless Foothill Securities provides
him with written authorization. Advisory Represatites have obtained approval to offer you the
ability to maintain accounts through Schwab Instinal division of Charles Schwab & Co., Inc.

(“Schwab”), a registered broker/dealer, member SiR@Gerican Financial is independently owned
and operated and not affiliated with Schwab or Ritidbecurities.

Foothill Securities will only be recommended if ybave a need for a commissionable product or a
small account not suitable for asset managemewitssr

You are advised that not all investment adviserglire you to maintain accounts at a specific
broker/dealer. American Financial does requir@gits clients to maintain their accounts at Charle
Schwab and Co. If you select another brokerage fiomcustodial and/or brokerage services, you
will not be able to receive asset management ss\fiom American Financial.

How We Select Brokers/Custodians
January 2013 11
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We seek to recommend a custodian/broker who wid lgour assets and execute transactions on
terms that are, overall, most advantageous whempared to other available providers and their
services. We consider a wide range of factorsuaiinly, among others:
» Combination of transaction execution services asgtacustody services (generally without
a separate fee for custody)
» Capability to execute, clear, and settle tradey émd sell securities for your account)
» Capability to facilitate transfers and paymentarnd from accounts (wire transfers, check
requests, bill payment, etc.)
» Breadth of available investment products (stocksds, mutual funds, exchange-traded
funds [ETFs], etc.)
» Availability of investment research and tools tassist us in making investment decisions
* Quality of services
» Competitiveness of the price of those services (a@sion rates, margin interest rates, other
fees, etc.) and willingness to negotiate the prices
» Reputation, financial strength, and stability
» Prior service to us and our other clients
» Availability of other products and services thahéft us, as discussed below (s&dducts
and Services Available to Us From Schiyab
» Sufficient insurance to protect all client accounts

You are advised there is an incentive for Ameri€amancial and the Advisory Representatives to
recommend a broker/dealer over another based oprdueicts and services that will be received
rather than your best interest.

Due to the individual management of client accouwntsdo not aggregate the purchase or sale of
securities for various client accounts.

Schwab
Your Brokerage and Custody Costs

For our clients' accounts that Schwab maintaineyw&b does not charge you separately for custody
services but is compensated by charging you tréosaees on trades that it executes for you or
that settle into your Schwab Account. The fee salees included below:

Mutual Funds

$0-$50,000 @ $20

$50,000.01 - $100,000 @ $30
$100,000.1 and above @ $49.95

There is an exception for telephonically placeduabfund trades above $100,000 and the cost for
this will be $50.

Equities - Electronic Submission (per share)
0-1000 @ $19.95
1,000 and above @ $19.95 plus $0.015 per sharel®@€r shares
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Clients with account values of greater than $1,000.0r have signed up for E-Statements or E-
Confirms with Charles Schwab can place electroqidtg trades for a flat $8.95/ per trade.

The clients of American Financial have managed @aaisothat are allocated according to your
Investment Policy Statement and are implementathusd-load, asset class mutual funds.
Accordingly, we strongly discourage clients froraghg trades in these accounts and encourage
you to open non-managed retail accounts if you watrade securities independently of American
Financial.

Equities - Telephone Submission (principal amodrtaxe)

0-$2,000 @ $30 or $.06/share, whichever is greater
$2,000 - $5,000 @ $30 or $.05/share whicheveraatgr
$5,000 and above @ $.04/share

Products and Services Available to Us From Schwab

Schwab Advisor Services™ (formerly called Schwadtitational®) is Schwab’s business serving
independent investment advisory firms like us. Thegvide us and our clients with access to its
institutional brokerage—trading, custody, reportiagd related services—many of which are not
typically available to Schwab retail customers. Bah also makes available various support
services. Some of those services help us managdminister our clients’ accounts, while others
help us manage and grow our business. Schwab’sodupgrvices generally are available on an
unsolicited basis (we don’t have to request theng at no charge to us as long as our clients
collectively maintain a total of at least $10 nailli of their assets in accounts at Schwab. If our
clients collectively have less than $10 millionaissets at Schwab, Schwab may charge us quarterly
service fees of $1,200. Following is a more detiadlescription of Schwab’s support services:

Services That Benefit You.

Schwab’s institutional brokerage services includeeas to a broad range of investment products,
execution of securities transactions, and custddylient assets. The investment products available
through Schwab include some to which we might ribevise have access or that would require a
significantly higher minimum initial investment lour clients. Schwab’s services described in this
paragraph generally benefit you and your account.

Services That May Not Directly Benefit You.
Schwab also makes available to us other produdssarvices that benefit us but may not directly
benefit you or your account. These products andices assist us in managing and administering
our clients’ accounts. They include investment aesle, both Schwab’s own and that of third parties.
We may use this research to service all or a sotistanumber of our clients’ accounts, including
accounts not maintained at Schwab. In additiomtestment research, Schwab also makes available
software and other technology that:

* Provide access to client account data (such ascdigltrade confirmations and account

statements)

» Facilitate trade execution and allocate aggregatett orders for multiple client accounts

* Provide pricing and other market data

» Facilitate payment of our fees from our clients@ants

» Assist with back-office functions, recordkeepingdalient reporting
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Services That Generally Benefit Only Us.
Schwab also offers other services intended to helpnanage and further develop our business
enterprise. These services include:

» Educational conferences and events

» Consulting on technology, compliance, legal, ansimess needs

» Publications and conferences on practice managesnenbusiness succession

» Access to employee benefits providers, human dagotesultants, and insurance providers

Schwab may provide some of these services itsetitier cases, it will arrange for third-party
vendors to provide the services to us. Schwab risaydiscount or waive its fees for some of these
services or pay all or a part of a third party'sfeSchwab may also provide us with other benefits,
such as occasional business entertainment of osomeel.

Our Interest in Schwab’s Services

The availability of these services from Schwab lfieheis because we do not have to produce or
purchase them. We don’t have to pay for Schwab\des so long as our clients collectively keep a
total of at least $10 million of their assets it@ants at Schwab. Beyond that, these servicesatre n
contingent upon us committing any specific amounusiness to Schwab in trading commissions
or assets in custody. The $10 million minimum mayegis an incentive to recommend that you
maintain your account with Schwab, based on owrést in receiving Schwab’s services that
benefit our business rather than based on youresitén receiving the best value in custody sesvice
and the most favorable execution of your transastidhis is a potential conflict of interest. We
believe, however, that our selection of Schwabussodian and broker is in the best interests of our
clients. Our selection is primarily supported bg $cope, quality, and price of Schwab’s services
(see How We Select Brokers/Custodignand not Schwab’s services that benefit onlyWws. have
over $100 million in client assets under manageerd we do not believe that recommending our
clients to collectively maintain at least $10 naifli of those assets at Schwab in order to avoid
paying Schwab quarterly service fees presents &rrahtonflict of interest. At this time, AFA
currently has more than $220,000,000 custodiechatl€s Schwab.

Item 13 - REVIEW OF ACCOUNTS

A. If you are participating in the Asset Managementwiges you will be invited to participate in
at least an annual review. You may request maguint reviews and may set thresholds for
triggering events that would cause a review to fallkee. Your Advisory Representative will
monitor for changes or shifts in the economy, cleanigp the management and structure of a
mutual fund or company in which your assets arested, and market shifts and corrections.

Additionally, all managed accounts are reviewedaveekly basis.

If you are participating in Financial, RetirememidaCollege Planning Services you will not
receive regular reviews. American Financial rec@nds you have at least an annual review
and update to any plans. However, the time anquéecy of the reviews is solely your
decision. Other than the initial plan or analyigre will be no other reports issued.

Reviews are conducted by:
William Metes, CFA (Chartered Financial Analyst)
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Item

American Financial Advisors, Inc.

Leslie Kelly, CFF]
Matthew Boyce, CFR
Mark Bras, CFPI

You are advised that you must notify your Advis&epresentative promptly of any changes
to your financial goals, objectives or financiatusition as such changes may require him
review the potfolio allocation and make recommeioast for changes.

You will be provided statements at least qubrtetirect from the account custodian.
Additionally, you will receive confirmations of aliransactions occuring direct from the
account custodian. Additionally, American Finahaiall provide you with a consolidated
report of your managed account on a quaterly ba¥isu should compare the report with
statements received direct from the account custodshould there be any discrepancy the
account custodian’s report will prevail.

14 - CLIENT REFERRALS AND OTHER COMPENSATION

Product vendors recommended by American Firmdnoiay provide monetary and non-
monetary assistance with client events, providecational tools and resources. American
Financial does not select products as a resulhyfi@onetary or non-monetary assistance. The
selection of product is first and foremost. AmarnicFinancial’'s due diligence of a product
does not take into consideration any assistano@ytreceive. Therefore, this is not considered
a conflict of interest but a benefit for you and émcan Financial.

We receive an economic benefit from Schwab in thenfof the support products and services
it makes available to us and other independensinvent advisors whose clients maintain their
accounts at Schwab. These products and servicesthiey benefit us, and the related conflicts
of interest are described above (Heen 12 — Brokerage PracticesThe availability to us of
Schwab’s products and services is not based oiving garticular investment advice, such as
buying particular securities for our clients.

American Financial has arrangements with anotineestment adviser (referred to as
“Solicitor”). The Solicitor will refer its clientswho may be a candidate for investment
advisory services to American Financial. The Swlicis responsible for determining if
American Financial’s services are suitable for ¢hient. In return for the referral, American
Financial will compensate the Solicitor for theenehl. Compensation to the Solicitor is
dependent on the client entering into an advisgryeement with American Financial for
advisory services. Compensation to Solicitor wél an agreed upon percentage of American
Financial's advisory fee. American Financial’s ref program is in compliance with the
federal regulations as set out in 17 CFR Sectidn26(4)-3. The solicitation/referral fee is
paid pursuant to a written agreement retained hly thee investment adviser and the solicitor.
The Solicitor will be required to provide the cliewith a copy of American Financial’s
Disclosure Brochure and a Solicitor Disclosure iptim or at the time of entering into any
advisory contract with American Financial. Sdbciis not permitted to offer clients any
investment advice on behalf of American Financi@alients’ advisory fee will not be increased
as a result of compensation being shared with Bwlic
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American Financial Advisors, Inc.

ltem 15 - CUSTODY

With the exception of deduction of American Finatlisi advisory fees from your accounts,
American Financial does not take custody of youd&ior securities.

Under government regulations, we are deemed to bas®dy of your assets if, for example, you
authorize us to instruct your account custodiardeéduct our advisory fees directly from your
account or if you grant us authority to move yownmy to another person’s account. Your account
custodian maintains actual custody of your as¥&ig.will receive account statements directly from
your account custodian at least quarterly. They bal sent to the email or postal mailing address
you provided. You should carefully review thosdest@ents promptly when you receive them.

ltem 16 - INVESTMENT DISCRETION

As stated above, American Financial does not acdegaretionary authority over your account.
However, your account will be rebalanced periodictd bring the account allocation in align with
the original agreed upon allocation.

Iltem 17 - VOTING CLIENT SECURITIES

American Financial does not vote your securitigslelss you suppress proxies, securities proxies
will be sent directly to you by the account custmdor transfer agent. You may contact American
Financial about questions you may have an opinbonisow to vote the proxies. However, the
voting and how you vote the proxies is solely ydecision.

Item 18 - FINANCIAL INFORMATION

A. American Financial will not require you to prepayma than $1200 and more than six (6)
months in advance of receiving the advisory setrvice

B. American Financial does not have a financial coodithat is reasonably likely to impair its
ability to meet contractual commitments.

C. Neither American Financial, nor any of its AdvisdRgpresentatives, has ever been the subject
of a bankruptcy petition.

ltem 19 - REQUIREMENTS FOR STATE REGISTERED ADVISER S

This section is not applicable to American FinahciAmerican Financial is not state registered.
American Financial is registered with the Secusiaed Exchange Commission.
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Leslie Jeanne Kelly, CFP®

Educational Background and Business Experience
Year of Birth: 1948

Education:
Name of School Year | Degree Major
Graduated
St. Lawrence Universi NA NA NA
Vassar Colleg 1971 BA Psychology
SUNY at New Palt 1979 MS Education

Certified Financial Plannérdesignation — 1987

The CERTIFIED FINANCIAL PLANNER", CFP and federally registered CFP (with flame desigajka
(collectively, the “CFP marks”) are professional certification marks geahin the United States by Certified
Financial Planner Board of Standards, Inc. (“CFREY.

The CFP certification is a voluntary certification; no fel or state law or regulation requires finanpiahners
to hold CFP certification. It is recognized in the United ®&and a number of other countries for its (1phig
standard of professional education; (2) stringedicof conduct and standards of practice; andtfi®)a
requirements that govern professional engagemattisclients. Currently, more than 62,000 indivitiuhave
obtained CFP certification in the United States.

To attain the right to use the CHRarks, an individual must satisfactorily fulfillétfollowing requirements:

» Education — Complete an advanced college-levelseoof study addressing the financial planning suibje
areas that CFP Board’s studies have determinedassary for the competent and professional dgliver
of financial planning services, and attain a BaghiglDegree from a regionally accredited Unitedt&ta
college or university (or its equivalent from adign university). CFP Board'’s financial plannindgct
areas include insurance planning and risk managemployee benefits planning, investment planning,
income tax planning, retirement planning, and egpnning;

 Examination — Pass the comprehensive?:Gé’rtification Examination. The examination, adistiered
in 10 hours over a two-day period, includes caséiss and client scenarios designed to test ofdisya
to correctly diagnose financial planning issues apply one’s knowledge of financial planning tolrea
world circumstances;

» Experience — Complete at least three years otifult-financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

» Ethics — Agree to be bound by CFP Boagandards of Professional Conduct, a set of documents
outlining the ethical and practice standards foPCprofessionals.

Individuals who become certified must completeftilwwing ongoing education and ethics requiremémts
order to maintain the right to continue to use@fé marks:
» Continuing Education — Complete 30 hours of coritigeducation hours every two years, including two
hours on th&ode of Ethics and other parts of tH&andards of Professional Conduct, to maintain
competence and keep up with developments in tlaadial planning field; and

» Ethics — Renew an agreement to be bound b@#relards of Professional Conduct. The Sandards
prominently require that CEPprofessionals provide financial planning serviaea fiduciary standard of
care. This means CERrofessionals must provide financial planning &&w in the best interests of
their clients.



CFP professionals who fail to comply with the abovenstards and requirements may be subject to CFRIBoar
enforcement process, which could result in suspensi permanent revocation of their CRertification.

Accredited Investment Fiduciary® Designation catifthat the recipient has specialized knowledde&atiary
standards of care and their application to thestment management process. To receive the AlF Datsip,
the individual must meet prerequisite criteria lobgie a combination of education, industry expermgand/or
ongoing professional development, complete a mmgiprogram, successfully pass a comprehensivesailbsok
final examination under the supervision of a proetad agree to abide by the Code of Ethics. Inrdmenaintain
the AIF Designation, the individual must annuabiyew their affirmation of the Code of Ethics andhptete six
hours of continuing education. The Designatiordimiistered by the Center for Fiduciary Studies,standard-
setting body of fi360.

Business Background:
Name of Employer Type of Business Title Period of
Employment

American Financial Advisors| Investment Adviser | President, Chief 11/1989 to Present

Inc. Compliance Officer,
Advisory Representative

Foothill Securities, Inc. Broker/Dealer Registered 06/2009 to Present
Representative and
0SJ

ING Financial Partners, Inc. Broker/Dealer Register 07/1994 to 06/2009
Representative and OSJ

Licenses

General Securities Representative (Series 7) 9831

General Securities Principal (Series 24) 1995

NASAA Investment Advisor (Series 65) 1995

Variable Annuities (Insurance License) 1981

Life/Health Insurance License 1980

Disciplinary Information

Leslie is not subject to legal or disciplinary etgethat are material to a client or prospectiverntls
evaluation of her or the services offered by her.

Other Business Activities

Leslie is dually registered as an advisory repriedime of American Financial Advisors, Inc.
(“American Financial”) and as a registered represere of Foothill Securities, a registered
broker/dealer, member of the Financial IndustryRa&gry Association and SIPC. Clients are under no
obligation to purchase or sell securities througtslie. Foothill and American Financial are not
affiliated. Leslie is an independent contractoFobthill.

Leslie may recommend clients implement recommeadatthrough Foothill. If the clients implement
investment recommendations through Foothill on a-fee basis, Leslie will receive a commission.
Additionally, she may receive trail commission®.(i12b-1 fees) for a period of time as a result of



directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to asIL#es. 12b-1 fees come from fund assets, therefor
indirectly from your assets. 12b-1 fees may begailty paid to Foothill and a portion passed to liges
The receipt of such fees could represent an inoeriitir Leslie to recommend funds with 12b-1 fees
over funds that have no fees or lower fees. Aesalt, there is a potential conflict of interest.

As a registered representative of Foothill, Lesisubject to oversight by Foothill over all hecsgeties
activities and certain outside business activiti€&ich oversight includes review of Leslie’s setesi
business to ensure she considers the client'sritesgsts.

Additionally, Leslie is a licensed insurance agentou are not obligated to purchase insurance or
securities products through Leslie. However, i ymplement insurance recommendations through her,
she will receive commissions. The insurance bgsing a minority of her business and the amount of
income she receives from insurance business fltegudepending on the amount of sales. You are
advised there may be other insurance products @&mdices available through other insurance
professionals at a lower cost than those prodwetitadle through Leslie.

Leslie is not actively engaged in any other invesitirelated business or occupation. Further,ishe
not actively engaged in any other business or cteup for compensation. “Actively engaged” is
deemed to mean the business activity represerst$Has 10 percent of her time and income.

Additional Compensation

Leslie does not receive any economic benefit $iades awards and other prizes) for providing adyiso
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of Amncan Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account folient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #etvengaged in by supervised persons of American
Financial, oversee communications with the pulali) review personal trading activities of supemise
persons as well as in any account over which thaye hdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proced and has implemented systems for work flow to
maintain consistency of services. Investment d@tésare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances systaother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Faian Advisors, Inc. is a federally registered
investment adviser.
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Paul H. Auslander, CFP®

Educational Background and Business Experience
Year of Birth: 1955

Education:
Name of School Year | Degree Major
Graduated
University of Kentuck NA NA Business
Administration
Columbia Universit NA NA Economics

Certified Financial Plannérdesignation — 1987

The CERTIFIED FINANCIAL PLANNER", CFP and federally registered CFP (with flame desigajka
(collectively, the “CFP marks”) are professional certification marks geahin the United States by Certified
Financial Planner Board of Standards, Inc. (“CFREY.

The CFP certification is a voluntary certification; no fel or state law or regulation requires finanpiahners
to hold CFP certification. It is recognized in the United ®&and a number of other countries for its (1phig
standard of professional education; (2) stringedicof conduct and standards of practice; andtfi®)a
requirements that govern professional engagematticlients. Currently, more than 62,000 indivitiuhave
obtained CFP certification in the United States.

To attain the right to use the CHRarks, an individual must satisfactorily fulfillétfollowing requirements:

» Education — Complete an advanced college-levelseoof study addressing the financial planning suibje
areas that CFP Board’s studies have determinedassary for the competent and professional dgliver
of financial planning services, and attain a BagtiglDegree from a regionally accredited United&ta
college or university (or its equivalent from adiyn university). CFP Board'’s financial plannindgct
areas include insurance planning and risk managemployee benefits planning, investment planning,
income tax planning, retirement planning, and egpnning;

 Examination — Pass the comprehensive?:Gé’rtification Examination. The examination, adistiered
in 10 hours over a two-day period, includes casdiss and client scenarios designed to test omdisya
to correctly diagnose financial planning issues aply one’s knowledge of financial planning tolrea
world circumstances;

» Experience — Complete at least three years otifult-financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

» Ethics — Agree to be bound by CFP Boa®tandards of Professional Conduct, a set of documents
outlining the ethical and practice standards foPCprofessionals.

Individuals who become certified must completeftilwwing ongoing education and ethics requiremémts
order to maintain the right to continue to use@fé marks:
e Continuing Education — Complete 30 hours of cornitigieducation hours every two years, including two
hours on th&ode of Ethics and other parts of tH&andards of Professional Conduct, to maintain
competence and keep up with developments in tlaadial planning field; and

» Ethics — Renew an agreement to be bound bg@#relards of Professional Conduct. The Sandards
prominently require that CEPprofessionals provide financial planning serviaea fiduciary standard of



care. This means CEProfessionals must provide financial planning &&win the best interests of
their clients.

CFP professionals who fail to comply with the abovenstards and requirements may be subject to CFRIBoar
enforcement process, which could result in suspersi permanent revocation of their CRéertification.

Business Background:
Name of Employer Type of Business Title Period of
Employment

American Financial Advisors| Investment Adviser| CEO, Advisory 10/1989 to Present

Inc. Representative

Foothill Securities, Inc. Broker/Dealer Registered 06/2009 to Present
Representative

Guardian Life Insurance Co. | financial services Field Representative 09/19%rasent

of NY

ING Financial Partners, Inc. Broker/Dealer Register 07/1994 to 06/2009
Representative

Securities

General Securities Representative (Series 7) 9851

USASLE Series 63 1986

NASAA Investment Advisor 1996

NYS/Life/Health/Variable Annuity 1980

CFH1, Certified Financial Planner 1987

Disciplinary Information

Paul is not subject to legal or disciplinary evetiitat are material to a client or prospective tigen
evaluation of him or the services offered by him.

Other Business Activities

Paul is dually registered as an advisory represieataf American Financial Advisors, Inc. (“Amerita
Financial”) and as a registered representative aufttill Securities, Inc., a registered broker/deale
member of the Financial Industry Regulatory Assiimmand SIPC. Clients are under no obligation to
purchase or sell securities through Paul. Foodmd American Financial are not affiliated. Pauan
independent contractor of Foothill.

Paul may recommend clients implement recommendatiorough Foothill. If the clients implement
investment recommendations through Foothill on a-iee basis, Paul will receive a commission.
Additionally, he may receive trail commissions (i¥2b-1 fees) for a period of time as a result of
directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to asIL#es. 12b-1 fees come from fund assets, therefor
indirectly from your assets. 12b-1 fees may baaity paid to Foothill and a portion passed to IPau
The receipt of such fees could represent an ingefidr Paul to recommend funds with 12b-1 fees over
funds that have no fees or lower fees. As a rethdte is a potential conflict of interest.



As a registered representative of Foothill, Padubject to oversight by Foothill over all his setes
activities and certain outside business activiti€uch oversight includes review of Paul's seaesiti
business to ensure he considers the client’s besests.

Additionally, Paul is a licensed insurance agenfou are not obligated to purchase insurance or
securities products through Paul. However, if yjoplement insurance recommendations through him,
he will receive commissions. The insurance businges minority of his business and the amount of
income he receives from insurance business fluesudepending on the amount of sales. You are
advised there may be other insurance products @&mdices available through other insurance

professionals at a lower cost than those prodwetitadle through Paul.

Paul is not actively engaged in any other investmelated business or occupation. Further, hets
actively engaged in any other business or occupdtiocompensation. “Actively engaged” is deemed
to mean the business activity represents lesslt@grercent of his time and income.

Additional Compensation

Paul does not receive any economic benefit (ilessawards and other prizes) for providing advisory
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of Amncan Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account falient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #@iesvengaged in by supervised persons of American
Financial, oversee communications with the pulalitj review personal trading activities of superyise
persons as well as in any account over which thayehdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proces and has implemented systems for work flow to
maintain consistency of services. Investment dmtssare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances systaother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Faian Advisors, Inc. is a federally registered
investment adviser.
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Matthew J. Boyce, CFP®

Educational Background and Business Experience
Year of Birth: 1972

Education:
Name of School Year | Degree Major
Graduated
Florida Southern Colle 1995 BA Accounting

Certified Financial Plannérdesignation — 2001

The CERTIFIED FINANCIAL PLANNER', CFP and federally registered CFP (with flame desigajka
(collectively, the “CFP marks”) are professional certification marks geahin the United States by Certified
Financial Planner Board of Standards, Inc. (“CFREY.

The CFP certification is a voluntary certification; no feel or state law or regulation requires finanpiahners
to hold CFP certification. It is recognized in the United @&and a number of other countries for its (1phig
standard of professional education; (2) stringedicof conduct and standards of practice; andtfi®)a
requirements that govern professional engagematticlients. Currently, more than 62,000 indivitfuhave
obtained CFP certification in the United States.

To attain the right to use the CHRarks, an individual must satisfactorily fulfillétfollowing requirements:

» Education — Complete an advanced college-levelseoaf study addressing the financial planning saibje
areas that CFP Board’s studies have determinedassary for the competent and professional dgliver
of financial planning services, and attain a BagtiglDegree from a regionally accredited United&ta
college or university (or its equivalent from adign university). CFP Board'’s financial plannindgct
areas include insurance planning and risk managemployee benefits planning, investment planning,
income tax planning, retirement planning, and egpnning;

 Examination — Pass the comprehensive?:Gé’rtification Examination. The examination, adistiered
in 10 hours over a two-day period, includes casdiss and client scenarios designed to test omdis/a
to correctly diagnose financial planning issues apply one’s knowledge of financial planning tolrea
world circumstances;

» Experience — Complete at least three years otiful-financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

» Ethics — Agree to be bound by CFP Boagandards of Professional Conduct, a set of documents
outlining the ethical and practice standards foPCprofessionals.

Individuals who become certified must completeftiilwwing ongoing education and ethics requiremémts
order to maintain the right to continue to use®@#>” marks:
» Continuing Education — Complete 30 hours of coritigeducation hours every two years, including two
hours on th&ode of Ethics and other parts of tH&andards of Professional Conduct, to maintain
competence and keep up with developments in tlaadial planning field; and

» Ethics — Renew an agreement to be bound bg@#relards of Professional Conduct. The Sandards
prominently require that CFPprofessionals provide financial planning serviaea fiduciary standard of
care. This means CEProfessionals must provide financial planning &&win the best interests of
their clients.

CFP professionals who fail to comply with the abovanstards and requirements may be subject to CFRIBoar
enforcement process, which could result in suspensi permanent revocation of their CRertification.



Business Background:

Name of Employer Type of Businesg Title Period of
Employment

American Financial Advisors, | Investment Adviser | Chief Financial Officer, 06/1995 to Present

Inc. Advisory Representative

Foothill Securities, Inc. Broker/Dealer Registered 06/2009 to Present
Representative

ING Financial Partners, Inc. Broker/Dealer Register 06/1995 to 06/2009
Representative

Licenses

General Securities Representative (Series 7) 9951

USASLE Series 63 1995

NASAA Investment Advisor (Series 65) 1996

Life/Health/Variable Annuity 1996

CFH1, Certified Financial Planner 2001

Disciplinary Information

Matt is not subject to legal or disciplinary evetitgt are material to a client or prospective ¢igen
evaluation of him or the services offered by him.

Other Business Activities

Matt is dually registered as an advisory represemt@af American Financial Advisors, Inc. (“Amerita
Financial”) and as a registered representative amfttill Securities, Inc., a registered broker/deale
member of the Financial Industry Regulatory Assiimiaand SIPC. Clients are under no obligation to
purchase or sell securities through Matt. Footmll American Financial are not affiliated. Mattain
independent contractor of Foothill.

Matt may recommend clients implement recommendatibnough Foothill. If the clients implement
investment recommendations through Foothill on a-fee basis, Matt will receive a commission.
Additionally, he may receive trail commissions (i¥2b-1 fees) for a period of time as a result of
directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to asIL#es. 12b-1 fees come from fund assets, therefor
indirectly from your assets. 12b-1 fees may baaiy paid to Foothill and a portion passed to Mat
The receipt of such fees could represent an ingembrr Matt to recommend funds with 12b-1 fees over
funds that have no fees or lower fees. As a rethdte is a potential conflict of interest.

As a registered representative of Foothill, Matsubject to oversight by Foothill over all his setes
activities and certain outside business activiti€uch oversight includes review of Matt's secasti
business to ensure he considers the client’s besests.

Additionally, Matt is a licensed insurance agenYou are not obligated to purchase insurance or
securities products through Matt. However, if yoylement insurance recommendations through him,
he will receive commissions. The insurance busines minority of his business and the amount of
income he receives from insurance business fluesudepending on the amount of sales. You are



advised there may be other insurance products @&mdces available through other insurance
professionals at a lower cost than those produetitadle through Matt.

Matt is not actively engaged in ay other investrnrefdted business or occupation. Further, heois n
actively engaged in any other business or occupdtiocompensation. “Actively engaged” is deemed
to mean the business activity represents lesslt@gercent of his time and income.

Additional Compensation

Matt does not receive any economic benefit (i.eessawards and other prizes) for providing advisory
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of @mnican Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account falient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #@iesvengaged in by supervised persons of American
Financial, oversee communications with the pulalitj review personal trading activities of superyise
persons as well as in any account over which thayehdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proceds and has implemented systems for work flow to
maintain consistency of services. Investment dmtssare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances sysirother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Fanan Advisors, Inc. is a federally registered
investment adviser.
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H. William Wolfson, D.C., M.S.

Educational Background and Business Experience
Year of Birth: 1957

Education:

Name of School Year | Degree Major

Graduated

SUNY, Buffalo, NY 1978 BA Economics
New York Chiropractic 1981 D.C. Doctor of
College Chiropractic
College for Financial Plannir | 2012 MS Personal Financial
Denver, CO Planning
Business Background:

Name of Employer Type of Business Title Period of

Employment
Wolfson Chiropractic Office | Chiropractor Owner 198209
Foothill Securities, Inc. Broker/Dealer Registered 2010 to Present
Representative

Licenses

Series 6 2010
USASLE Series 63 2011
NASAA Investment Advisor (Series 65) 2012
Life Insurance License 2013

Disciplinary Information

Bill is not subject to legal or disciplinary everitgat are material to a client or prospective ¢igen
evaluation of his or the services offered by him.

Other Business Activities

Bill is dually registered as an advisory represeéveaof American Financial Advisors, Inc. (“Amerita
Financial”) and as a registered representativeooftiill Securities, a registered broker/dealer, foem
of the Financial Industry Regulatory Associatior &1PC. Clients are under no obligation to purehas
or sell securities through Bill. Foothill and Arrean Financial are not affiliated. Bill is an inpndent
contractor of Foothill.

Bill may recommend clients implement recommendatitmough Foothill. If the clients implement
investment recommendations through Foothill on a-fee basis, Bill will receive a commission.
Additionally, he may receive trail commissions (i¥2b-1 fees) for a period of time as a result of
directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to asIL#es. 12b-1 fees come from fund assets, therefor



indirectly from your assets. 12b-1 fees may baally paid to Foothill and a portion passed tol Bil
The receipt of such fees could represent an inceiidir Bill to recommend funds with 12b-1 fees over
funds that have no fees or lower fees. As a rethdte is a potential conflict of interest.

As a registered representative of Foothill, Bilkishject to oversight by Foothill over all his setes
activities and certain outside business activiti€uch oversight includes review of Bill's seca#i
business to ensure he considers the client’s bisests.

Additionally, Bill is a licensed insurance agenfYou are not obligated to purchase insurance or
securities products through Bill. However, if yimplement insurance recommendations through him,
he will receive commissions. The insurance busingesa minority of his business and the amount of
income he receives from insurance business fluesudepending on the amount of sales. You are
advised there may be other insurance products @&mdces available through other insurance
professionals at a lower cost than those prodwetitadle through Bill.

Bill is not actively engaged in any other investitreriated business or occupation. Further, hets
actively engaged in any other business or occupdtiocompensation. “Actively engaged” is deemed
to mean the business activity represents lessitgercent of his time and income.

Additional Compensation

Bill does not receive any economic benefit (i.desawards and other prizes) for providing advisory
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of Amncan Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account falient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #@iesvengaged in by supervised persons of American
Financial, oversee communications with the pulalitg review personal trading activities of superyise
persons as well as in any account over which thaye hdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proces and has implemented systems for work flow to
maintain consistency of services. Investment d@tésare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances systaother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Faian Advisors, Inc. is a federally registered
investment adviser.
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Mark Bras, CFP®

Educational Background and Business Experience
Year of Birth: 1960

Education:
Name of School Year | Degree Major
Graduated
Royal Military Academ 1983 BS Aeronautical Engineering
Oklahoma City Universi 1988 MBA International Business

Certified Financial Plannérdesignation — 2010

The CERTIFIED FINANCIAL PLANNER', CFP and federally registered CFP (with flame desigajka
(collectively, the “CFP marks”) are professional certification marks geahin the United States by Certified
Financial Planner Board of Standards, Inc. (“CFREY.

The CFP certification is a voluntary certification; no fel or state law or regulation requires finanpiahners
to hold CFP certification. It is recognized in the United ®&and a number of other countries for its (1hhig
standard of professional education; (2) stringedicof conduct and standards of practice; andtfi®)a
requirements that govern professional engagematticlients. Currently, more than 62,000 indivitiuhave
obtained CFP certification in the United States.

To attain the right to use the CHRarks, an individual must satisfactorily fulfilléHollowing requirements:

» Education — Complete an advanced college-levelseoaf study addressing the financial planning saibje
areas that CFP Board’s studies have determinedassary for the competent and professional dgliver
of financial planning services, and attain a BagtiglDegree from a regionally accredited United&ta
college or university (or its equivalent from adign university). CFP Board'’s financial plannindgct
areas include insurance planning and risk managemployee benefits planning, investment planning,
income tax planning, retirement planning, and egpnning;

 Examination — Pass the comprehensive?:Gé’rtification Examination. The examination, adistiered
in 10 hours over a two-day period, includes casdiss and client scenarios designed to test omdis/a
to correctly diagnose financial planning issues aply one’s knowledge of financial planning tolrea
world circumstances;

» Experience — Complete at least three years otifult-financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

» Ethics — Agree to be bound by CFP Boagtandards of Professional Conduct, a set of documents
outlining the ethical and practice standards foPCprofessionals.

Individuals who become certified must completeftil®wing ongoing education and ethics requiremémts
order to maintain the right to continue to use®@#>” marks:
e Continuing Education — Complete 30 hours of cornitigweducation hours every two years, including two
hours on th&ode of Ethics and other parts of tH&andards of Professional Conduct, to maintain
competence and keep up with developments in tlaadial planning field; and

» Ethics — Renew an agreement to be bound b@#relards of Professional Conduct. The Sandards
prominently require that CEPprofessionals provide financial planning serviaea fiduciary standard of
care. This means CEProfessionals must provide financial planning &&win the best interests of
their clients.



CFP professionals who fail to comply with the abovenstards and requirements may be subject to CFRIBoar
enforcement process, which could result in suspensi permanent revocation of their CRertification.

Business Background:

Name of Employer Type of Business Title Period of
Employment

American Financial Advisors| Investment Adviser | Advisory Representative 10/1@8Bresent
Inc.

Foothill Securities, Inc. Broker/Dealer Registered 06/2009 to Present
Representative

ING Financial Partners, Inc. Broker/Dealer Register 05/1993 to 06/2009
Representative

Licenses

Series 6 2007

USASLE Series 63 2007

NASAA Investment Advisor 2007

Disciplinary Information

Mark is not subject to legal or disciplinary evethat are material to a client or prospective ¢igen
evaluation of him or the services offered by him.

Other Business Activities

Mark is dually registered as an advisory represemtaf American Financial Advisors, Inc. (“Amerita
Financial”) and as a registered representativeooftiill Securities, a registered broker/dealer, foem
of the Financial Industry Regulatory Associatior &1PC. Clients are under no obligation to purehas
or sell securities through Mark. Foothill and Amean Financial are not affiliated. Mark is an
independent contractor of Foothill.

Mark may recommend clients implement recommendattbrough Foothill. If the clients implement
investment recommendations through Foothill on a-fe@ basis, Mark will receive a commission.
Additionally, he may receive trail commissions (i¥2b-1 fees) for a period of time as a result of
directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to aslL#es. 12b-1 fees come from fund assets, therefor
indirectly from your assets. 12b-1 fees may beallly paid to Foothill and a portion passed to Kar
The receipt of such fees could represent an ingefdor Mark to recommend funds with 12b-1 fees over
funds that have no fees or lower fees. As a refhdte is a potential conflict of interest.

As a registered representative of Foothill, Markubject to oversight by Foothill over all his setes
activities and certain outside business activiti&ich oversight includes review of Mark’s secasti
business to ensure he considers the client’s besests.

Additionally, Mark is a licensed insurance agertou are not obligated to purchase insurance or
securities products through Mark. However, if yoplement insurance recommendations through him,
he will receive commissions. The insurance businges minority of his business and the amount of
income he receives from insurance business fluesudepending on the amount of sales. You are



advised there may be other insurance products @&mdces available through other insurance
professionals at a lower cost than those prodwetitadle through Mark.

Mark is not actively engaged in ay other investrretdted business or occupation. Further, heis n
actively engaged in any other business or occupdtiocompensation. “Actively engaged” is deemed
to mean the business activity represents lessit@gercent of his time and income.

Additional Compensation

Mark does not receive any economic benefit (i.kessawards and other prizes) for providing advisory
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of @mnican Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account falient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #@iesvengaged in by supervised persons of American
Financial, oversee communications with the pulalitj review personal trading activities of superyise
persons as well as in any account over which thayehdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proceds and has implemented systems for work flow to
maintain consistency of services. Investment dmtssare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances sysirother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Fanan Advisors, Inc. is a federally registered
investment adviser.
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William A. Mertes, CFA

Educational Background and Business Experience
Year of Birth: 1973

Education:
Name of School Year | Degree Major
Graduated
Marist College 1995 BS Accounting
CFA/AIMR 2003 CFA Chartered Financial
Analyst
Designation

Chartered Financial Analyst designation — 2003

The Chartered Financial Analyst (CFA) charter gdabally respected, graduatéevel investment
credential established in 1962 and awardedCB¥ Institute — the largest global associatiometstment
professionals.

There are currently more than 90,000 CFArtehiaolders working in 135 countries. Tornedghe CFA
charter, candidates must: 1) pass three sé@qliesix--hour examinations; 2) have at least fourrseaf
qualified professional investment experiencg;j@n CFA Institute as members; and 4) pomto abide
by, and annually reaffirm, their adherencette CFA Institute Code of Ethics and Stadd of
Professional Conduct.

High Ethical Standards
The CFA Institute Code of Ethics and Staddaof Professional Conduct, enforced throagh active
professional conduct program, require CFA fwrholders to:

» Place their clients’ interests ahead of thmim

* Maintain independence and obijectivity

e Act with integrity

* Maintain and improve their professional corepet
» Disclose conflicts of interest and legal et

Global Recognition

Passing the three CFA exams is a diffidalit that requires extensive study (successfmdidates report
spending an average of 300 hours of stuely lpvel). Earning the CFA charter demonefatastery of
many of the advanced skills needed for ithaest analysis and decision making in todagtsckly
evolving global financial industry. As astdt, employers and clients are increasingggking CFA
charterholders—often making the charter a gupeisite for employment.

Additionally, regulatory bodies in 19 coungrieecognize the CFA charter as a proxy rfaeting certain
licensing requirements, and more than 125egek and universities around the world hawerporated a
majority of the CFA Program curriculum intbetr own finance courses.

Comprehensive and Current Knowledge

The CFA Program curriculum provides a compralive framework of knowledge for investment
decision making and is firmly grounded ire tktnowledge and skills used every day ie thvestment
profession. The three levels of the CFA lPaoyg test a proficiency with a wide range ofdamental and
advanced investment topics, including ethiaatl professional standards, fixeihcome and equity
analysis, alternative and derivative investregmconomics, financial reporting standardsitfplio
management, and wealth planning.



The CFA Program curriculum is updated evgear by experts from around the world teuza that
candidates learn the most relevant and practiea tools, ideas, and investment and wealhagement
skills to reflect the dynamic and complextuna of the profession.

To learn more about the CFA charter, visibw.cfainstitute.org.

Business Background:
Name of Employer Type of Business Title Period of
Employment

American Financial Advisors| Investment Adviser | Chief Investment 07/1995 to Present

Inc. Officer, Advisory
Representative

Foothill Securities, Inc. Broker/Dealer Registered 06/2009 to Present
Representative

ING Financial Partners, Inc. Broker/Dealer Registier 06/1996 to 06/2009
Representative

Licenses

General Securities Representative (Series 7) 0002

USASLE Series 63 1996

NASAA Investment Advisor (Series 65) 1999

CFA/AIMR 2003

Disciplinary Information

Bill is not subject to legal or disciplinary everitgat are material to a client or prospective ¢ign
evaluation of him or the services offered by him.

Other Business Activities

Bill is dually registered as an advisory represeéveaof American Financial Advisors, Inc. (“Amerita
Financial”) and as a registered representativearhil of Foothill, a registered broker/dealer, menaber
the Financial Industry Regulatory Association amelS Clients are under no obligation to purchase o
sell securities through Bill. Foothill and Amenc&inancial are not affiliated. Bill is an indeplemt
contractor of Foothill.

Bill may recommend clients implement recommendatitmmough Foothill. If the clients implement
investment recommendations through Foothill on a-fee basis, Bill will receive a commission.
Additionally, he may receive trail commissions (i¥2b-1 fees) for a period of time as a result of
directing securities transactions through Foothilload and no-load mutual funds may pay annual
distribution charges, sometimes referred to asIL#es. 12b-1 fees come from fund assets, therefor
indirectly from your assets. 12b-1 fees may béalty paid to Foothill and a portion passed tol Bil
The receipt of such fees could represent an ingeridir Bill to recommend funds with 12b-1 fees over
funds that have no fees or lower fees. As a rethdte is a potential conflict of interest.



As a registered representative of Foothill, Bilkishject to oversight by Foothill over all his setes
activities and certain outside business activiti€duch oversight includes review of Bill's seca#i
business to ensure he considers the client’s bisests.

Bill is not actively engaged in ay other investmegiated business or occupation. Further, heots n
actively engaged in any other business or occupdtiocompensation. “Actively engaged” is deemed
to mean the business activity represents lessit@gercent of his time and income.

Additional Compensation

Bill does not receive any economic benefit (i.desawards and other prizes) for providing advisory
services from a non-client.

Supervision

Supervision and oversight of the activities condddhrough American Financial is conducted by leesli
Kelly, President and Chief Compliance Officer of émnican Financial. Leslie can be contacted at 407-
207-9006. Leslie reviews all transactions condiigte clients’ accounts. Additionally, all account
information required to establish an account falient must flow through Leslie. Leslie has progess

in place to be aware of any outside business #@iesvengaged in by supervised persons of American
Financial, oversee communications with the pulalitj review personal trading activities of superyise
persons as well as in any account over which thayehdirect or indirect beneficial interest.
Furthermore, Leslie has written policies and proceds and has implemented systems for work flow to
maintain consistency of services. Investment dmtssare made as a group and not by a sole person.
Consequently, there is uniformity in the adviceegivand Leslie has full knowledge of management
activity.

In order to establish a checks and balances sysirother designated person oversees the personal
trading activities of Leslie.

Requirements for State-Registered Advisers

This section is not applicable since American Faian Advisors, Inc. is a federally registered
investment adviser.



