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This Brochure provides information about the qualifications and business practices of
DeWitt Capital Management. If you have any questions about the contents of this Brochure,
please contact us at 610-975-4435 or dtdewitt@dewittcm.com. The information in this
Brochure has not been approved or verified by the United States Securities and Exchange
Commission (“SEC”) or by any state securities authority.

DeWitt Capital Management is an investment adviser located in the State of Pennsylvania.
Registration of an Investment Adviser does not imply any level of skill or training. The oral
and written communications of an Adviser provide you with information about which you
determine to hire or retain an Adviser.

Additional information about DeWitt Capital Management is also available on the SEC’s
website at www.adviserinfo.sec.gov.



http://www.adviserinfo.sec.gov/

Item 2. Material Changes

This Brochure, dated August 1, 2018, is an update from our previous brochure dated March
20, 2018. Changes to this brochure include the following changes:

e Item 5 and 6 were amended to disclose DCM’s limited use of performance-based
fees.

e Item 8 was amended to disclose additional investment strategies offered by the
firm, and the risks associated with those strategies.

Currently, our Brochure may be requested by contacting David T. DeWitt, President, at 610-
975-4435 or dtdewitt@dewittcm.com. Additional information about DeWitt Capital
Management is available by accessing the SEC’s web site at www.adviserinfo.sec.gov. The
SEC’s web site also provides information about any persons affiliated with DCM who are
registered, or are required to be registered, as investment adviser representatives of the
firm.



http://www.adviserinfo.sec.gov/
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Item 4. Advisory Business

DeWitt Capital Management (“DCM”) is an investment adviser located in the State of
Pennsylvania. The firm was founded in 1996 by David T. DeWitt, owner and President of
the firm. The firm’s main office is located in Wayne, Pennsylvania.

DCM offers investment management services to its clients for a fee. DCM provides
investment supervisory services to clients on a discretionary basis. DCM monitors clients’
portfolios on a continuous basis and makes appropriate changes to the portfolio holdings as
needed to maintain the objectives and policies of the account. DCM is responsible for the
monitoring, review and trading recommendations in the managed account.

DCM also offers services to other investment advisors whereby DCM acts as sub-advisor to
certain client accounts. DCM offers a strategy of investment management that creates
portfolios made up of master limited partnerships (“MLPs”). MLPs are limited partnerships
that are publicly traded on securities exchanges. DCM designs strategies to take advantage of
the tax benefits offered by limited partnerships, while allowing for the liquidity afforded by
publicly traded exchanges. In addition to offering these investment strategies to its own
clients, DCM acts as sub-advisor to other investment advisors who wish to utilize DCM’s
expertise in this area to benefit their own clients. DCM enters into written agreements with
these other investment advisors to provide sub-advisory services.

General Information Related to Investment Recommendations

DCM continually seeks the best security candidates for client investment. Although DCM may
choose client investments from the universe of securities available, DCM specializes in
choosing investments from the pool of publicly traded companies or private offerings located
within the “Delaware Valley” of Pennsylvania. DCM analyzes a potential company for
investment by reviewing such factors as: earnings per share trends; balance sheet strengths
and weaknesses; and discovery of additional information in companies which have little or
any research coverage which makes the company more valuable than its current market
capitalization in DCM'’s opinion, and technical factors such as: trading volume, moving
average changes, and net insider buying and selling, and other technical factors identified in
study materials provided by the Market Technicians study material. DCM also evaluates
management through such sources as: personal meetings, evaluating information in the local
news; and ascertaining the views of competitors, suppliers, and customers towards the
company and its management.

DCM offers an investment strategy it calls MLP Tax Deferred Income and Growth Strategy,
which is designed to produce high cash distributions by investing in publicly traded
securities that have a history of raising their distributions. This strategy uses incoming



generating master limited partnerships which trade on the NYSE or NASDAQ to provide
increasing income to clients.

In some cases where the firm deems it appropriate for the client, DCM may refer clients to
private placement offerings or unlisted investment companies for which DCM may or may
not receive compensation. If compensation is earned, such compensation may be in the form
of a referral fee or other cash payment, or in some cases, DCM may receive shares of stock in
the offering. Such offerings involve a certain degree of risk, including the risk of illiquidity,
and clients should receive the prospectus or offering materials carefully.

Assets Under Management

As of December 31, 2017, DCM was providing investment advisory services for which the
total value of assets under management for which DCM provides regular and continuous
investment management services was $108,107,783 held in 117 discretionary accounts.

Item 5. Fees and Compensation

As compensation for the investment management services described in Item 4 above, DCM
charges an annual fee, based on a percentage of the total market value of the client’s assets
as determined by the custodian at the end of each quarter. All clients are subject to at least
a minimum annual fee of $2,000. The asset management fee is payable quarterly in
advance and will be pro-rated for the portion of a quarter in which an account is
established or terminated. Fees will generally be deducted directly from the client’s
brokerage account pursuant to a written standing authorization from the client. In some
cases, DCM may allow clients to pay fees directly, by check, following the presentation of an
invoice. Fees are generally based on the fee schedule listed below:

ASSET MANAGEMENT FEE SCHEDULE

Account Balance Fee:
Up to $5,000,000 1.50%
Next $5,000,000 1.25%
Above $10,000,000 1.00%

In addition to the above fees, clients may be subject to administrative, transaction or
custodial fees imposed by the custodian at which the client’s assets are held.

For sub-advisory services, DCM receives a portion of the advisory fee charged to the client
by the investment advisor with whom DCM has established the sub-advisory relationship.



The specific fee earned by DCM for its sub-advisory services will be detailed in the written
agreement executed by DCM and the investment advisor.

In some cases, where the firm deems it appropriate for the client, DCM may refer clients to
private placement offerings for which DCM may or may not receive compensation. If
compensation is earned, such compensation may be in the form of a referral fee or other cash
payment, or in some cases, DCM may receive shares of stock in the offering. This
compensation would be based on the private placement referral only, and would be in
addition to, any investment management fees described above.

In limited circumstances at DCM’s sole discretion, the firm may offer advisory services based
on a performance-fee arrangement. Please see Item 6 below for a complete discussion of
these performance-based fees.

General Information Related to Fees and Compensation

While DCM has established the above referenced fee schedule, the firm may negotiate fees
under certain, limited circumstances, at its sole discretion. Multiple accounts from the same
investor may be combined for fee purposes. Factors considered when determining whether
a different fee will be negotiated include, among other things, the complexity of the client’s
financial situation, related accounts under management, portfolio style, and the provision of
other services provided to the client. Clients will receive advance written notice of any
change in their applicable fee schedules. Investment advisory services provided by DCM may
cost a client more or less than advisory services offered by other investment advisors. DCM
will not be compensated on the basis of a share of capital gains in a client’s account.

In addition to advisory fees, clients may be subject to custodial and account fees charged by
account custodians or broker/dealers with whom clients establish accounts. Such additional
fees may include, but are not limited to, transaction charges, custodial fees, IRA fees and
other account administrative fees. Please see additional disclosure made for Item 12,
Brokerage Practices, later in this brochure. Clients may also be subject to internal
management fees or other product fees as disclosed in applicable product prospectuses or
offering materials.

Clients have the option of purchasing investment products through any broker/dealer of
their choice; however, DCM may not be able to provide investment management services for
assets purchased away from custodians recommended by DCM.

Clients may terminate investment advisory agreements at any time upon prior written
notice. If an agreement is terminated within the first 5 business days, clients are entitled to a
full refund of any fees paid. If an investment advisory agreement is terminated after more
than 5 business days, clients will be assessed fees on a pro-rata basis, and any unearned pre-



paid fees will be refunded where applicable. Clients are responsible to pay fees for services
rendered up until notice of termination is received by or provided by DCM.

Item 6. Performance-Based Fees and Side-By-Side Management

In limited circumstances, DCM may charge performance-based fees to qualified clients
defined as follows:

1) A natural person who at the time of entering into such agreement has at least
$1,000,000 in assets under management with DeWitt Capital Management; OR

2) A natural person who DeWitt Capital Management reasonably believes at the
time of entering the contract:

A) Has a net worth (excluding primary residence) of jointly with his or her
spouse of more than $2,100,000; OR

B) Is a qualified purchaser as defined in the Investment Company Act of
1940.

At DCM’s sole discretion and under limited circumstances, the firm offers qualified clients,
as defined in detail above, the following management and performance-fee arrangement:

Management fee: Client is subject to an annual management fee of 75 basis points,
assessed on the overall portfolio value as reported by the custodian at the end of
each calendar quarter, billed quarterly in advance, and pro-rated for the quarter in
which an agreement is signed or terminated. Fees will be deducted from Client’s
custodial account, pursuant to written authorization from Client.

And, Client is subject to the performance-fee as described below:
Performance fee:

e The lesser 50% of the first 50 bps of net outperformance over the
benchmark or %2 the net outperformance;

o 20% of the net outperformance (net of base fee and of fee in first
bullet point);

e Performance fees bill once a year at year end

This fee schedule is subject to the high watermark rule. The high watermark is
established at the end of each year if there is an account value increase. The timing
to collect the fee is at the calendar year end or closure of the account. Performance



fee accounts do not pay performance fees if the account produces a negative return,
even if the total return is greater than the benchmark’s total return.

Example 1:
On January 1stan account is opened with $1,000,000.

On March 31st, if the account value is $1,100,000, the quarterly fee will be calculated
as $1,100,000 x.001875 = $2062.5 and this will repeat each quarter end.

If on December 31st the account value is $1,300,000, (net of whole year management
fees) the total return for the year would be 30%. If the benchmark’s (AMLP index)
total return for the year was 20%, then the total performance fee paid would be
$22,000. The performance fee is broken into two parts calculated as follows:

1. The lesser of 50% of the first 50 bps of outperformance or % the excess
return over the benchmark

e 50% of the first 50 bps of outperformance:
o Total Excess Return $100,000
o 50 bps of $100,000 = $100,000*.005 = $5,000
o 50% of first 50 bps = $5,000 / 2 = $2,500
e 14 the excess return over the benchmark = $100,000/2 = $50,000
Because $2,500 is less than $50,000, we would charge the $2,500 amount.

2. 20% of net outperformance (After deducting first performance fee and
base fees)

e ($100,000 -$2,500) * 20% = $19,500

e Note: $100,000 above is already net of base fees
In this example, $1,300,000 would become the new high-water mark.
Example 2:
On January 1st an account is opened with $1,000,000.

On March 31, if the account value is $1,020,000, the quarterly fee will be calculated
as $1,020,000 x.001875 = $1,912.5 and this will repeat each quarter end.



If on December 315t the account value is $1,020,000, (net of whole year management
fees) the total return for the year would be 2%. If the benchmark’s (AMLP index)
total return for the year was 1.7%, then the total performance fee paid would
$1,800. The performance fee is broken into two parts calculated as follows:

1. The lesser of 50% of the first 50 bps of outperformance or %z the
excess return over the benchmark

*  50% of the first 50 bps of outperformance:

e Because the outperformance is less than 50 bps, the
performance fee defaults to %2 the excess return.

= 15 the excess return over the benchmark = $3,000/2 = $1,500

2. 20% of net outperformance (After deducting first performance fee
and base fees)

= ($3,000-$1,500) * 20% = $300

» Note: $3,000 above is already net of base fees
In this example, $1,020,000 would become the new high-water mark.
Example 3:
On January 1stan account is opened with $1,000,000.

On March 31st, if the account value is $1,020,000, the quarterly fee will be calculated
as $1,020,000 x.001875 = $1,912.5 and this will repeat each quarter end.

If on December 31st the account value is $1,100,000, (net of whole year management
fees) the total return for the year would be 10%. If the benchmark’s (AMLP index)
total return for the year was 11%, then there would be no performance fee paid at
the end of the year. Because $1,100,000 is an increase in value, this will become the
high-water mark.

Item 7. Types of Clients

DCM provides investment advisory services to individuals, high-net worth individuals,
trust, estates and charitable organizations. DCM will typically only engage clients with a
minimum of $500,000 in assets under management. This minimum account size may be
waived or householded at the sole discretion of DCM.



Item 8. Methods of Analysis, Investment Strategies and Risk of Loss

Generally, a college degree and several years’ experience in the securities industry,
including experience in money management or analysis of securities is required for
individuals who are directly involved in the decision-making process concerning the
portfolios.

As stated previously, DCM continually seeks the best security candidates for client
investment. DCM may choose client investments from the universe of securities available.
DCM analyzes a potential company for investment by reviewing such factors as: earnings
per share trends; balance sheet strengths and weaknesses; and discovery of additional
information in companies which have little or any research coverage which makes the
company more valuable than its current market capitalization in DCM’s opinion, and
technical factors such as: trading volume, moving average changes, and net insider buying
and selling, and other technical factors identified in study materials provided by the Market
Technicians study material. DCM also evaluates management through such sources as:
personal meetings, evaluating information in the local news; and ascertaining the views of
competitors, suppliers, and customers towards the company and its management.

DCM offers an income and growth strategy called the MLP Tax Deferred Income and
Growth strategy. This is a long-term strategy designed to provide rising tax deferred
income as well as growth in principal. The investment process relies primarily on investing
in Master Limited Partnerships (MLPs) which compose an emerging asset class. MLPs
trade on the NYSE or NASDAQ and are involved in the transportation, processing, storage,
production, exploration and distribution of non-renewable forms of energy. This includes
oil, natural gas, natural gas liquids, and coal. The tax from the distributions is deferred
until the MLP is sold. Under current tax law, units held at death will receive a stepped-up
cost basis with the elimination of the deferred tax liability.

MLPs pay no corporate income tax, thereby allowing the more cash to flow to the unit
holders. The unit holder receives the depreciation of the pipelines and other energy
infrastructure assets which reduces the taxes due on the cash flow received. The investor
receives a yearly K1 which gives an accounting of his or her share of the partnership. The
taxable portion of distributions received by the unit holder is disclosed in the K1.

DCM offers a strategy called the Data Driven Global Allocation Strategy, which utilizes a
software framework created by Qterra Capital Management to construct globally
diversified asset allocation model portfolios. The software seeks to optimize a model
portfolio’s risk adjusted return characteristics or Sharpe ratio by utilizing a mean variance
optimization framework. Based upon the client’s stated investment objectives and risk
tolerance, DCM intends to allocate each client’s investment management assets into model
portfolios on a discretionary or non-discretionary basis primarily among mutual funds



and exchange traded funds. The primary inputs are near-term return behavior and longer-
term volatility and correlation characteristics for each instrument considered for a
particular model portfolio. Portfolios are diversified across Country, Sector/Industry,
Region, Duration, Style, Size, Strategy and Asset Class. Portfolio constituent position sizing
is determined by an instruments multi-year rolling volatility. The rebalancing schedule for
the models is available annually, semi-annually or quarterly.

DCM offers the Global Asset Allocation Strategy, which are globally diversified model
portfolios consisting of equity and fixed income investments. Based upon the client’s
stated investment objectives and risk tolerance, DCM intends to allocate each client’s
investment management assets into model portfolios on a discretionary or non-
discretionary basis primarily among mutual funds and exchange traded funds. Portfolios
are diversified across Country, Sector/Industry, Region, Duration, Style, Size, Strategy and
Asset Class. Analysis and investment selection process of investments can include but are
not limited to various fundamental and quantitative filters, methods and systems. The
rebalancing schedule for the models is available annually, semi-annually or quarterly.

DCM offers the Social Responsible Investment (SRI) Strategy, which are globally diversified,
SRI/ESG (Environmental, Social and Governance) focused model portfolios consisting of
equity and fixed income investments. Based upon the client’s stated investment objectives
and risk tolerance, DCM intends to allocate each client’s investment management assets
into model portfolios on a discretionary or non-discretionary basis primarily among
mutual funds and exchange traded funds. The strategy offers investors a dedicated
exposure to equity and fixed income investments in companies that strive to efficiently
manage environmental, social and governance risks across the SRI/ESG

spectrum. Portfolios are diversified across Country, Sector/Industry, Region, Duration,
Style, Size, Strategy and Asset Class. Analysis and investment selection process of
investments can include but are not limited to various fundamental and quantitative filters,
methods and systems. The rebalancing schedule for the models is available annually, semi-
annually or quarterly.

DCM uses research from a variety of sources including most of the major research provided
by firms who conduct investment banking, as well as third parties who have no investment
banking relationships, and our own internal valuation metrics. In addition, meeting with
industry contacts and management, participating in conference calls, analyzing quarterly
and annual reports, 10ks and 10gs, make up the bulk of DCM’s research efforts.

As with all investments, there are inherent risks, including loss of principal. Clients who
elect to invest in securities must be willing to bear this risk. Investments may also be
subject to the risk of illiquidity and clients should refer to product offering material for
disclosure related to liquidity. Fixed Income investments are subject to inflationary, credit,



market and interest rate risks. Stock markets, especially foreign markets, are volatile and
can decline significantly in response to adverse issuer, political, regulatory, market, or
economic developments. Sector investments concentrate in a particular industry, and the
investments’ performance could depend heavily on the performance of that industry and
be more volatile than the performance of less concentrated investment options and the
market as a whole. Securities of companies with smaller market capitalization tend to be
more volatile and less liquid than larger company stocks. Smaller companies may have no,
or relatively short, operating histories or be newly public companies. Foreign securities are
subject to interest rate, currency exchange rate, economic, and political risks, all of which
are magnified in emerging markets.

ETFs (exchange traded funds) typically trade like stocks and are subject to investment
volatility and the potential for loss. The principal amounts invested in ETFs are not
protected, guaranteed or insured. Diversification into many ETFs does not ensure a profit
or protect an investor from loss. The risks above are particularly significant for ETFs that
focus on a single country or region. High frequency trading could result in lower returns
due to an increase in trading costs, as well as an increase in realized capital gains/losses.

Item 9. Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to your evaluation of DCM or the
integrity of DCM’ management. DCM has no reportable information applicable to this Item.

Item 10. Other Financial Industry Activities and Affiliations

DCM is engaged in no other business other than the businesses described herein, nor does
it offer products or services other than those described herein.

Scott Frank, investment adviser representative, is also the owner of Valor Consult LLC, a
business consulting and research firm. No DCM clients are involved. Compensation is
retainer based.

Item 11. Code of Ethics, Participation or Interest in Client Transactions and Personal
Trading

DCM has adopted a Code of Ethics to promote the principles of honesty and integrity in its
business practices, and to maintain DCM’ reputation as a firm that operates with the
highest level of professionalism. DCM recognizes its fiduciary responsibilities to its clients,
and its duty and pledge to place clients’ interests first and foremost. In connection with
this duty, all employees of DCM are subject to the firm’s Code of Ethics and are required to
acknowledge their understanding of its terms. A copy of the DCM Code of Ethics will be
provided to any client or prospective client upon request.



DCM’s Code of Ethics establishes procedures for employees to report personal securities
transactions and personal securities holdings. The Code sets forth procedures for
management review of these reports. In some cases, DCM employees may be required to
obtain pre-approval for certain personal securities transactions or refrain from certain
transactions altogether. DCM’s Code of Ethics also sets forth the obligation of all DCM
employees to comply with applicable state and federal securities laws, and the duty to
cooperate in any investigation or inquiry conducted on or by DCM. Finally, DCM’s Code of
Ethics establishes procedures for the reporting of any potential violation of the firm’s Code.

DCM or its owners, officers and employees may buy or sell securities that are the same or
different than those they recommend to clients. While buying or selling the same security
as a client would be incidental, it may represent a potential conflict of interest, which
would be fully disclosed to the client. DCM or its owners, officers and employees may not
sell securities from their accounts directly to a client, nor may they purchase securities
directly from a client. DCV, its owners, officers and employees are prohibited from trading
on material nonpublic information. DCM does not trade ahead of clients, but instead puts
clients’ interests first. Employees may not purchase or sell any security prior to a
transaction being implemented for an advisory client, unless the timing of such transaction
was done without the employee’s knowledge of a client’s transaction. DCM endeavors to
ensure that the personal trading activities of its owners, officers and employees do not
interfere with the decision-making process for client investment recommendations. DCM
also endeavors to ensure that the personal trading activities of its owners, officers and
employees do not interfere with the implementation of investment recommendations made
to clients.

DCM prohibits its owners, officers, and employees from participating in any principal
transactions, where securities are purchased directly from, or sold directly to a client. DCM
also prohibits its owners, officers and employees from purchasing shares in initial public
offerings or private placement offerings, unless express written permission is provided in
advance, by the firm’s Chief Compliance Officer. DCM, its owners, officers and employees,
do not recommend to clients that they buy or sell securities in which a person associated
with DCM has a material financial interest.

Item 12. Brokerage Practices

If the client has not selected a broker-dealer through which transactions should be
executed, DCM will suggest those brokers or dealers which provide best execution taking
into consideration, the reasonableness of commissions, the broker’s ability to provide
timely, professional client services, research and other services that assist DCM in its
investment management business. DCM makes every effort to ensure that clients are
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receiving quality execution of investments, however, best execution can never be
guaranteed.

As stated in Item 10 above, DCM generally recommends that clients maintain brokerage
accounts at the Schwab Institutional division of Charles Schwab & Co., Inc. (“Schwab”).
DCM does not earn any commissions for the execution of securities transactions at Schwab.
DCM is typically not able to negotiate commission rates charged by Schwab; however, DCM
believes that the custodial and execution services provided by Schwab are of a quality and
competitiveness that is beneficial to DCM clients. DCM cannot guarantee best execution.
DCM will not purchase for its advisory client accounts any security that is part of a
syndicate or underwriting offered by Schwab without the specific prior written approval of
the client. DCM provides investment advisory services on a discretionary basis; however,
clients are free to place restrictions on investment recommendations made by DCM.
Transactions executed by Schwab are subject to the transaction and execution fee schedule
in effect at the time of execution. Therefore, brokerage and investment advisory services
offered by DCM may cost a client more or less than similar investment advisory services
offered by another firm, or by purchasing similar services separately.

In some cases, DCM may aggregate client trades or execute “block” trading. The firm does
not always aggregate client transactions as accounts are managed on an individual basis.
However, blocking of trades permits the trading of aggregate blocks of securities composed
of assets from multiple client accounts. If DCM determines that it is advantageous to
customers to execute block transactions, clients participating in any aggregated
transactions will receive an average share price and transaction costs (i.e., commissions
and trading fees) will be determined on an account by account basis based on each client’s
account status at the custodian.

As part of its fiduciary duty to clients, DCM endeavors at all times to put clients’ interests
first. DCM may receive research materials from custodians or broker/dealers with whom
client transactions are executed. This may be an economic benefit to DCM; however, the
receipt of this research is not dependent upon DCM’ execution of customer transactions or
custody of client assets. Clients should be aware that the receipt of economic benefits by
the firm in and of itself creates a potential conflict of interest. While DCM feels the quality
of custodial services provided by broker/dealers recommended by DCM is beneficial to
clients, the firm cannot guarantee that best execution will be obtained. DCM does not
recommend broker/dealers in order to receive client referrals from such broker/dealers.

Item 13. Review of Accounts

David T. DeWitt performs all account reviews. On a daily basis, Mr. DeWitt monitors
market conditions as well as significant developments related to any portfolio holdings in
clients’ accounts. On a quarterly basis, Mr. DeWitt conducts an in-depth review of each
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client’s account and a quarterly performance report is generated for the client. Such report
will include account valuation detailing the performance of the account including any
unrealized or realized profits or losses. Clients will also receive normal and customary
brokerage or custodial statements from the custodians at which their assets are held.
These brokerage or custodial statements are typically generated whenever there is activity
in the account or at least quarterly. Clients should carefully compare the information
provided in reports generated by DCM with the information provided by the account
custodian.

Item 14. Client Referrals and Other Compensation

As discussed previously, the sole business of DCM is that of providing the investment
advisory services described herein. DCM has arrangements with select third-parties who
occasionally solicit clients or provide client referrals to DCM. These solicitors enter into
written Solicitor’s Agreements with DCM, pursuant to Rule 206(4)-3 of the Investment
Advisers Act of 1940. They are typically third-parties with whom DCM associates have
business relationships. Solicitors are compensated in the form of a Solicitor’s Fee, which is
fully disclosed to the client at the time of the referral. Use of Solicitors will not increase or
decrease the level of advisory fees charged to a client who was referred by a Solicitor.

Item 15. Custody

DCM does not maintain custody of client funds or securities except to the extent that it has
the ability to debit advisory fees directly from client accounts, as agreed to in writing by the
client. Clients receive normal and customary custodial account statements at least
quarterly, which detail the amount of advisory fees debited from an account. Clients are
strongly encouraged to review all statements carefully. Clients, not account custodians, are
responsible for verifying the accuracy of all fees.

Item 16. Investment Discretion

DCM does accept discretionary authority to manage securities accounts on behalf of clients.
All clients grant DCM limited power of attorney over the managed account which gives
DCM the power and authority to supervise and direct the account investments including
the authority to buy, sell, exchange, convert or otherwise trade in any security, or any other
investment product including individual stocks, bonds and mutual fund shares on behalf of
the client. The primary factor in the selection of a financial product for a client is the
suitability of the product for the client.

Item 17. Voting Client Securities

DCM does not accept authority to vote client securities on behalf of clients. Clients retain
all rights to their brokerage accounts, including the right to vote proxies. Clients are
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responsible for directing each custodian of their assets to forward copies of all proxies and
shareholder communications directly to the client. While DCM may provide information or
consultation to assist a client in deciding how to vote a particular security, the ultimate
decision and responsibility to vote a security lies with the client.

Item 18. Financial Information

DCM does not require or solicit prepayment of more than $1,200 in advisory fees more
than six months in advance of services rendered. DCM is therefore not required to include
a financial statement or balance sheet with this brochure.

DCM does not have any financial condition that is reasonably likely to impair its ability to
meet contractual commitments to clients. DCM has not been the subject of any bankruptcy
petition.

Privacy Policy

DCM maintains a specific Privacy Policy that is distributed to each client at the time an
account is opened and annually thereafter. DCM collects nonpublic information about
clients from the following sources: information the firm receives from clients verbally, on
applications or other forms and information about client transactions with others or the
firm.

DCM may have to share non-public client information with unaffiliated firms in order to
service client accounts. Additionally, DCM may have to provide information about clients
to regulatory agencies as required by law. Otherwise, DCM will not disclose any client
information to an unaffiliated entity unless a client has given express permission for the
firm to do so.

DCM is committed to protecting client privacy. The firm restricts access to clients’ personal
and account information to those employees who need to know the information. DCM also
maintains physical, electronic and procedural safeguards that the firm believes comply
with Federal standards to protect against threats to the safety and integrity of client
records and information.
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