
ITEM 1: COVER PAGE FOR PART 2A OF FORM ADV: APPENDIX 1 
WRAP FEE PROGRAM BROCHURE 

MARCH 2019 
 

 
 
 
 
 
 
 
 

 
 

Sitrin Capital Management, LLC 
 

2029 Century Park East, Suite 550  
Century City, CA 90067 

(424) 777-4400 
www.sitrincapital.com 

 
 

 
 

 
 
 
 
This wrap fee program brochure provides information about the qualifications and business 
practices of Sitrin Capital Management LLC.  If you have any questions about the contents of this 
brochure, please contact Efren Bolisay, Chief Compliance Officer, by telephone at (424) 777-4400 or 
by email at efren@sitrincapital.com.  The information in this brochure has not been approved or 
verified by the United States Securities and Exchange Commission or by any State Securities 
Authority.  
 
Additional information about Sitrin Capital Management LLC is also available on the SEC’s website at 
www.adviserinfo.sec.gov. 
 
Please note use of the term “registered investment adviser” and description of Sitrin Capital 
Management LLC and/or our associates as “registered” does not imply a certain level of skill or 
training.  You are encouraged to review this Brochure and Brochure Supplements for our firm’s 
associates who advise you for more information on the qualifications of our firm and its employees.     
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ITEM 2: MATERIAL CHANGES 
 
Sitrin Capital Management LLC (“SCM”) is required to advise you of any material changes to our Wrap 
Fee Program Brochure (“Wrap Brochure”) from our last annual update. We must state clearly that 
we are discussing only material changes since the last annual update of our Wrap Brochure. 
  

Since the last annual amendment filed on 03/06/2018, the following changes have been made: 

• Our firm pays referral fees to independent solicitors. Please refer to Item 9 for additional 
information. 
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ITEM 4: SERVICE, FEES, AND COMPENSATION 
 

The Sitrin Capital Management Wrap Program is an investment advisory program sponsored by 
SCM. Our wrap fee accounts are managed on an individualized basis according to the client’s 
investment objectives, financial goals, and risk tolerance.    

Our Wrap Advisory Services 

 
Comprehensive Portfolio Management Wrap Fee Program: 
 
Our comprehensive portfolio management service encompasses asset management as well as 
providing financial planning/financial consulting to clients. It is designed to assist clients in meeting 
their financial goals through the use of financial investments.  We conduct at least one, but 
sometimes more than one meeting (in person if possible, otherwise via telephone conference) with 
clients in order to understand their current financial situation, existing resources, financial goals, 
and tolerance for risk.  Based on what we learn, we propose an investment approach to the client. 
We may propose an investment portfolio, consisting of exchange traded funds, mutual funds, 
individual stocks or bonds, or other securities. Upon the client’s agreement to the proposed 
investment plan, we work with the client to establish or transfer investment accounts so that we 
can manage the client’s portfolio. Once the relevant accounts are under our management, we review 
such accounts on a regular basis and at least quarterly. We may periodically rebalance or adjust 
client accounts under our management. If the client experiences any significant changes to his/her 
financial or personal circumstances, the client must notify us so that we can consider such 
information in managing the client’s investments. 

Fee Schedule: 

Investment management services are offered through the Program on a fee basis, meaning that 
clients pay a single annualized fee based upon assets under management 

SCM provides investment management services for an annual fee based upon a percentage of the 
market value of the assets in the Program. The annual fee is prorated and charged quarterly, in 
advance, based upon the market value of the assets being managed by SCM on the last day of the 
previous quarter.  The annual fee varies depending on the market value of the assets in the Program 
and the type of investment management services to be rendered, but generally range up to 2.00%. 

If assets are deposited into or withdrawn from an account after the inception of a billing period, the 
fee payable with respect to such assets is not adjusted or prorated to account for the change in 
portfolio value.  For the initial term of the Program, the fee is calculated on a pro rata basis.  In the 
event the Agreement is terminated, the fee for the final quarter is prorated through the effective 
date of the termination and the remaining balance is refunded to the client, as appropriate. 

Relative Cost of the Program 

A wrap fee program allows our clients to pay a specified fee for investment advisory services and the 
execution of transactions. The advisory services may include portfolio management and/or advice 
concerning selection of other advisers, and the fee is not based directly upon transactions in your 
account. Your fee is bundled with our costs for executing transactions in your account(s). This results 
in a higher advisory fee to you. We do not charge our clients higher advisory fees based on their 
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trading activity, but you should be aware that we may have an incentive to limit our trading activities 
in your account(s) because we are charged for executed trades.  

By participating in a wrap fee program, you may end up paying more or less than you would through 
a non-wrap fee program where a lower advisory fee is charged, but trade execution costs are passed 
directly through to you by the executing broker.      

Other Types of Fees & Expenses: 

You may pay custodial fees, charges imposed directly by a mutual fund, index fund, or exchange 
traded fund which shall be disclosed in the fund’s prospectus (i.e., fund management fees and other 
fund expenses), mark-ups and mark-downs, spreads paid to market makers, wire transfer fees and 
other fees and taxes on brokerage accounts and securities transactions. These fees are not included 
within the wrap-fee you are charged by our firm.  

Our investment advisory representatives receive a portion of the advisory fee that you pay us, either 
directly as a percentage of your overall fee or as their salary from our firm. In cases where our 
investment advisory representatives are paid a percentage of your overall advisory fee, this may 
create an incentive to recommend that you participate in a wrap fee program rather than a non-wrap 
fee program (where you would pay for trade execution costs) or brokerage account where 
commissions are charged. This is because, in some cases, we may stand to earn more compensation 
from advisory fees paid to us through a wrap fee program arrangement if your account is not actively 
traded.     

ITEM 5: FEES AND COMPENSATION 
 

SCM does not impose a stated minimum fee or minimum portfolio value for participation in our Wrap 
Fee Program. 
 
Types of clients we typically manage wrap fee accounts on behalf of, include: 

• Individuals and High Net-Worth Individuals; 
• Trusts, Estates or Charitable Organizations; 
• Pension and Profit Sharing Plans; 
• Corporations, limited liability companies and/or other business types. 

 

ITEM 6: PORTFOLIO MANAGER SELECTION AND EVALUATION 
 

Portfolio Management 
 
Our firm does not utilize outside portfolio managers.  All accounts are managed by our in-house 
professionals. This may create a conflict of interest in that other investment advisory firms may 
charge the same or lower fees than our firm for similar services.  
 
Our related person portfolio managers are not subject to the same selection and review as outside 
portfolio managers that participate in the wrap fee program.  This is because we have chosen not to 
utilize outside portfolio managers.   
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Advisory Business 
 

For accounts managed through the Program, SCM primarily allocates assets among individual debt 
and equity securities, but may also incorporate exchange-traded funds (ETFs) for certain accounts. 
SCM also provides advice about any type of investment held in clients' portfolios.  The Firm also 
provides advice about any type of legacy position or investment otherwise held in its clients’ 
portfolios. 
 
SCM tailors its advisory services to accommodate the needs of its individual clients and continuously 
seeks to  ensure  that  its  clients’  portfolios  are   managed  in  a  manner  consistent  with  their  
specific investment profiles.  Clients are advised to promptly notify SCM if there are changes in their 
financial situation or if they wish to place any limitations on the management of their portfolios.   
Clients may impose reasonable restrictions or mandates on the management of their accounts if SCM 
determines, in its sole discretion, the conditions will not materially impact the performance of a 
portfolio strategy or prove overly burdensome to the Firm’s management efforts. 
 
Our wrap fee and non-wrap fee accounts are managed on an individualized basis according to the 
client’s investment objectives, financial goals, and risk tolerance. We do not manage wrap fee 
accounts in a different fashion than non-wrap fee accounts.   
 

Performance-based fees and Side-by-Side Management 
 

We do not charge performance fees to our clients. 
 

Methods of analysis, investment strategies and risk of loss 
 
SCM employs an investment process focused on top-down analysis, closely tracking the S&P 500 
index. The firm first identifies analyzes the current market environment. From there, SCM seeks to 
identify leading sectors and industries and then seeks out what it believes are the best companies 
within those industries. SCM predominantly invests in individual equities and fixed income, but may 
also incorporate ETFs for small accounts to provide diversification.  
 
As part of its evaluation, SCM’s evaluations of securities may contain aspects of fundamental, 
technical and cyclical analysis.  
 
Fundamental analysis involves the fundamental financial condition and competitive position of a 
company. SCM will analyze the financial condition, capabilities of management, earnings, new 
products and services, as well as the company’s markets and position amongst its competitors in 
order to determine the recommendations made to clients. The primary risk in using fundamental 
analysis is that while the overall health and position of a company may be good, market conditions 
may negatively impact the security.  
 
Technical analysis involves the analysis of past market data rather than specific company data in 
determining the recommendations made to clients. Technical analysis may involve the use of charts 
to identify market patterns and trends which may be based on investor sentiment rather than the 
fundamentals of the company. The primary risk in using technical analysis is that spotting historical 
trends may not help to predict such trends in the future. Even if the trend will eventually reoccur, 
there is no guarantee that SCM will be able to accurately predict such a reoccurrence.  
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Cyclical analysis is similar to technical analysis in that it involves the analysis of market conditions at 
a macro (entire market/economy) or micro (company specific) level, rather than the overall 
fundamental analysis of the health of the particular company that SCM is recommending. The risks 
with cyclical analysis are similar to those of technical analysis. 
 
Investing in securities involves risk of loss that clients should be prepared to bear. While the stock 
market may increase and your account(s) could enjoy a gain, it is also possible that the stock market 
may decrease and your account(s) could suffer a loss.  It is important that you understand the risks 
associated with investing in the stock market, are appropriately diversified in your investments, and 
ask us any questions you may have.     

 
Voting client securities 
 
Our firm votes client proxies when authorized to do so in writing by a client. We understand our duty 
to vote client proxies and to do so in the best interest of our clients. Furthermore, we understand that 
any material conflicts between our interests and those of our clients with regard to proxy voting must 
be resolved before proxies are voted. We subscribe to a proxy monitor and voting agent service 
offered by Broadridge Financial Solutions, Inc. (“Broadridge”), which includes access to proxy 
analyses with research and vote recommendations from Glass, Lewis & Co. (“Glass Lewis”). Our firm 
will generally vote in accordance with the recommendations of Glass Lewis, but may vote in a 
different fashion on particular votes if we determine that such actions are in the best interest of our 
clients. Where applicable, we will consider any specific voting guidelines designated in writing by a 
client. Clients may request a copy of our written policies and procedures regarding proxy voting 
and/or information on how particular proxies were voted by contacting our Chief Compliance Officer, 
Efren Bolisay, by phone at (424) 777-4407. 

 

ITEM 7:  CLIENT INFORMATION PROVIDED TO PORTFOLIO MANAGER(S) 
 

We are required to describe the information about you that we communicate to your portfolio 
manager(s), and how often or under what circumstances we provide updated information. Our firm 
communicates with your portfolio manager(s) on a regular basis as needed (daily, weekly, monthly, 
etc) to ensure your most current investment goals and objectives are understood by your portfolio 
manager(s). In most cases, we will communicate such information as part of our regular investment 
management duties. Nevertheless, we will also communicate information to your portfolio 
manager(s) when you ask us to, when market or economic conditions make it prudent to do so, etc.    

ITEM 8: CLIENT CONTACT WITH PORTFOLIO MANAGER(S) 
 

Clients are always free to directly contact their portfolio manager(s) with any questions or concerns 
they have about their portfolios or other matters. 

ITEM 9:  ADDITIONAL INFORMATION 
 

Disciplinary Information and Other Financial Industry Activities and Affiliations  

 
1.  We have determined that our firm and management have no disciplinary information to 

disclose.  
  

2. We have no other financial industry activities and affiliations to disclose.  



8 

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading 
 

An investment adviser is considered a fiduciary and our firm has a fiduciary duty to all of our clients. As 
a fiduciary, it is an investment adviser’s responsibility to provide fair and full disclosure of all material 
facts and to act solely in the best interest of each of our clients at all times. Our fiduciary duty is 
considered the core underlying principle for our Code of Ethics which also includes policies and 
procedures to avoid Insider Trading, as well as Personal Securities Transactions Policies and 
Procedures. Upon employment or affiliation, and at least annually thereafter, all supervised persons will 
sign an acknowledgement that they have read, understand, and agree to comply with our Code of Ethics. 
 

Our firm and supervised persons must conduct business in an honest, ethical, and fair manner and avoid 
all circumstances that might negatively affect or appear to affect our duty of complete loyalty to all 
clients.  This disclosure is provided to give all clients a summary of our Code of Ethics.  If a client or a 
potential client wishes to review our Code of Ethics in its entirety, a copy will be provided upon request. 
 
Neither our firm nor a related person recommends to clients, or buys or sells for client accounts, 
securities in which our firm or a related person has a material financial interest. Related persons of 
our firm may buy or sell securities and other investments that are also owned by our clients. In order 
to minimize this potential conflict of interest, our related persons will place client interests ahead of 
their own interests and adhere to our firm’s Code of Ethics. Further, our related persons will refrain 
from buying or selling the same securities prior to buying or selling for our clients in the same day. If 
related persons’ accounts are included in a block trade, our related persons’ accounts will be traded in 
the same manner every time. 
 
Review of Accounts 

 
SCM monitors its clients’ investment portfolios on a continuous and ongoing basis, and conducts 
regular account reviews at least quarterly. Such reviews are conducted by one of the Firm’s 
investment adviser representatives.  All investment advisory clients are encouraged to discuss their 
needs, goals, and objectives with SCM and to keep SCM informed of any changes thereto. SCM 
contacts ongoing investment advisory clients at least annually to review its previous services and 
recommendations, and to discuss the impact resulting from any changes in their financial situation 
and/or investment objectives. 

 

Client Referrals and Other Compensation  

 
Schwab has provided a loan to our firm (the “Advisor”) to assist our business operations, and the loan 
is guaranteed by Marcus J. Sitrin, principal of the Advisor.  
 
The terms of the loan require that management fees to the Advisor be paid to an account at Schwab 
for deduction of interest and principal payments on the loan before we may access such management 
fees. The loan agreement contains various representations and covenants by the Advisor, including, 
among others, that the Advisor will maintain at least $150 million in end client net assets held at 
Schwab ("Assets under Management at Schwab"), and that the Advisor will comply with all applicable 
laws, regulations, and agreements, and obtain all necessary licenses, consents and permits. Upon the 
occurrence and during the continuance of an event of default under the loan agreement, Schwab may 
terminate and/or accelerate the loan, which may have a material adverse effect on the Advisor's 
ability to perform services for you.  
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Some of the products, services and other benefits provided by Schwab, including the loan noted 
above, benefit the Advisor and may not benefit the Advisor's client accounts. The Advisor's 
recommendation or requirement that a client place assets in Schwab's custody may be based in part 
on benefits Schwab provides to the Advisor, or the Advisor's agreement to maintain certain Assets 
under Management at Schwab, and not solely on the nature, cost or quality of custody and execution 
services provided by Schwab. 
 
Advisor places trades for its clients' accounts subject to its duty to seek best execution and its other 
fiduciary duties. Advisor may use broker-dealers other than Schwab to execute trades for client 
accounts maintained at Schwab, but this practice may result in additional costs to clients so that the 
Advisor is more likely to place trades through Schwab rather than other broker-dealers. Schwab's 
execution quality may be different than other broker-dealers. 

 
Compensation to Others  
 
Our firm pays referral fees (non-commission based) to independent solicitors (non-registered 
representatives) for the referral of their clients to our firm in accordance with Rule 206 (4)-3 of the 
Investment Advisers Act of 1940. Such referral fee represents a share of our investment advisory fee 
charged to our clients. This arrangement will not result in higher costs to the referred client. In this 
regard, our firm maintains Solicitors Agreements in compliance with Rule 206 (4)-3 of the 
Investment Advisers Act of 1940 and applicable state and federal laws. All clients referred by 
Solicitors to our firm will be given full written disclosure describing the terms and fee arrangements 
between our firm and Solicitor(s). In cases where state law requires licensure of solicitors, our firm 
ensures that no solicitation fees are paid unless the solicitor is registered as an investment adviser 
representative of our firm. If our firm is paying solicitation fees to another registered investment 
adviser, the licensure of individuals is the other firm’s responsibility. 

 

Financial Information 

 
We are not required to provide financial information to our clients because: 

1.) We do not require the prepayment of more than $1,200 in fees and six or more months in 
advance. 

2.) We do not take custody of client funds or securities. 
3.) We do not have a financial condition or commitment that impairs its ability to meet 

contractual and fiduciary obligations to clients. 
4.) We have never been the subject of a bankruptcy proceeding. 


