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Item 2 – Material Changes 

This section discusses only material changes to the Wellington Wealth Strategies, LLC 

(Wellington) Form ADV Part 2A Brochure from the date of our last annual update on January 1, 

2023.  

The following are the list of changes that occurred since the annual update: 

• Trustwealth Strategies, LLC changed its name to Wellington Wealth Strategies, LLC. 

• In July, Wellington Wealth Strategies LLC transitioned to registration with the United 

States Securities and Exchange Commission from its prior registration at the state level. 

• Effective September 1, 2023, Wellington Wealth Strategies, LLC is owned by Anthony 

Bonanno, Freeman Financial, LLC, Hillman Financial, LLC, Thomas L. Cates, Maxwell 

T. Moritz, and Ryan Boester. 

• Item 4 was updated to provide additional information surrounding financial planning 

services, rollover recommendations (and conflicts of interest associated with them), and 

the firm’s use of third-party asset management firms. 

• Item 5 was updated to provide additional information surrounding financial planning fees. 

• Item 10 was updated to include additional information surrounding investment-related 

methods and risks. 

• Item 13 was updated to provide additional information around the portfolio management 

and review process.  

• Item 14 was updated to include additional information surrounding conflicts of interest 

involving the sale of commission-based insurance products, as well as the use of third-

party asset management firms, and the firm’s use of a third-party promoter. 

• Christopher Payne was named the CCO in September of 2023.  
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Item 4 – Advisory Business 

Firm Overview 

Wellington Wealth Strategies LLC (hereinafter “Wellington”) is a Limited Liability Company 

organized in the State of Indiana. The firm was formed in September 2019, and the owners are 

Anthony Bonanno, Freeman Financial, LLC, Hillman Financial, LLC, Thomas Cates, Maxwell 

Moritz, and Ryan Boester. 

Advisory Services 

Wellington provides wealth planning, consulting, and investment management services. Prior to 

engaging with Wellington for investment advisory services, the client is required to enter into 

one or more written agreements with Wellington setting for the terms and conditions under 

which Welling provides its services. 

Portfolio Management Services 

Clients can engage Wellington to manage all or a portion of their assets on a discretionary or 

non-discretionary basis. Wellington provides continuous and regular account supervision and 

advice about investments held within a client’s portfolio as indicated in their individual 

agreement. Wellington may utilize some or all of the services described below in providing asset 

management services. 

Wellington offers ongoing portfolio management services based on the individual goals, 

objectives, time horizon, and risk tolerance of each client. Wellington creates an Investment 

Policy Statement for each client, which outlines the client’s current situation (income, tax levels, 

and risk tolerance levels). Portfolio management services include, but are not limited to, the 

following: 

• Investment strategy 

• Personal investment policy 

• Asset allocation Asset selection 

• Risk tolerance  

• Regular portfolio monitoring  

Wellington evaluates the current investments of each client with respect to their risk tolerance 

levels and time horizon. Wellington will request discretionary authority from clients to select 

securities and execute transactions without client permission before each transaction. Risk 

tolerance levels are documented in the investment policy statement or suitability paperwork, 

which is given to each client. 

Wellington seeks to provide that investment decisions are made in accordance with the fiduciary 

duties owed to its accounts and without consideration of Wellington’s economic, investment, or 

other commercial interests. To meet its fiduciary obligations, Wellington attempts to avoid, 

among other things, investment, or trading practices that systematically advantage or 

disadvantage certain client portfolios, and accordingly, Wellington’s policy is to seek fair and 

equitable allocation of investment opportunities/transactions among its clients to avoid favoring 

one client over another over time. It is Wellington’s policy to allocate investment opportunities 



and transactions it identifies as being appropriate and prudent among its clients on a fair and 

equitable basis over time. 

Types of Investments Used 

We may utilize any type of security in the advisory services offered by the firm. Your Wellington 

financial advisor will work with you to identify a suitable strategy based upon your investment 

objectives and risk tolerance. This strategy may include a mix of exchange-traded ETFs 

(Exchange Traded Funds) of various asset classes and sectors (including commodities like gold 

and precious metal sectors), individual equities, fixed income securities, closed end funds, real 

estate funds (including REITs (Real Estate Investment Trusts)), and non-US securities. If 

appropriate, it may also include investments in options, private funds, hedge funds, and other 

alternative asset classes. 

Selection or Recommendation of Other Advisers Services 

Wellington may direct clients to third-party investment advisers to manage all or a portion of the 

client's assets. Before selecting other advisers for clients, Wellington will always ensure those 

other advisers are properly licensed or registered as an investment adviser. Wellington then 

makes investments with a third-party investment adviser by referring the client to the third-party 

adviser. These investments may be allocated either through the third-party adviser's fund or 

through a separately managed account managed by such a third-party adviser on behalf of 

Wellington's client. Wellington may also allocate one or more private equity funds or private 

equity fund advisers. Wellington will not review the ongoing performance of the third-party 

adviser as a portion of the client's portfolio. 

Financial Planning 

Financial planning services may include but are not limited to investment planning; life 

insurance; tax concerns; retirement planning; college planning; and debt/credit planning. As part 

of the financial planning process, we may recommend that you purchase a product (e.g., an 

insurance product) that generates a commission if purchased through a Wellington financial 

professional. When acting as an insurance agent, in exchange for selling you those products, 

the financial professional will typically be paid a commission. This recommendation that a client 

purchase an insurance product through them as an insurance agent presents a conflict of 

interest, as the receipt of commissions is an incentive to recommend products that could 

potentially be based on commissions rather than your personal needs and objectives. 

You are under no obligation to act upon the investment adviser's recommendation, and, if the 

client elects to act on any of the recommendations, the client is under no obligation to effect the 

transaction through the Wellington financial professional. We discuss this conflict of interest in 

detail in Item 14 of this Firm Brochure.  

Rollover Recommendations 

We have a conflict of interest when we (or one of our financial professionals) recommends that 

you roll over your account from a current retirement plan to an individual retirement account 

(“Rollover IRA”), managed by Wellington. This conflict is because we do not get paid an 

advisory fee unless the account is under our management. Furthermore, the more assets under 

our management, the higher the potential investment advisory fees.  



Since we will earn fewer investment advisory fees if you do not roll over the funds in the 

retirement plan to a Rollover IRA managed by Wellington, there is a conflict of interest because 

our recommendation that you open an IRA account to be managed by our firm can be based on 

our economic incentive and not based exclusively on whether moving the IRA to our 

management program is in your overall best interest. 

We have taken steps to manage this conflict of interest. We have adopted an impartial conduct 

standard whereby our investment adviser representatives will (i) provide investment advice to a 

retirement plan participant regarding a rollover of funds from the retirement plan in accordance 

with the fiduciary status described below, (ii) not recommend investments which result in 

Wellington receiving unreasonable compensation related to the rollover of funds from the 

retirement plan to a Rollover IRA, and (iii) fully disclose compensation received by Wellington 

and our supervised persons and any material conflicts of interest related to recommending the 

rollover of funds from the retirement plan to a Rollover IRA and refrain from making any 

materially misleading statements regarding such rollover.  

To the extent we provide you investment advice as a participant in a retirement plan regarding 

whether to maintain investments and/or proceeds in the retirement plan, roll over such 

investment/proceeds from the retirement plan to a Rollover IRA or make a distribution from the 

retirement plan, Wellington hereby acknowledges our fiduciary obligations to you with regard to 

our investment advice about whether to maintain, roll over or distribute proceeds from the 

retirement plan, and as such a fiduciary with respect to its investment advice to you about 

whether to maintain, roll over or distribute proceeds from the retirement plan.  

 Our investment advisor representatives shall act with the care, skill, prudence, and diligence 

under the circumstances then prevailing that a prudent person acting in a like capacity and 

familiar with such matters would use in the conduct of an enterprise of a like character and with 

like aims, based on the investment objectives, risk, tolerance, financial circumstances, and a 

client’s needs, without regard to the financial or other interests of Wellington or our affiliated 

personnel. 

Client Tailored Services and Client Imposed Restrictions 

Wellington offers the same suite of services to all of its clients. However, specific client 

investment strategies and their implementation are dependent upon the client Investment Policy 

Statement which outlines each client’s current situation (income, tax levels, and risk tolerance 

levels). Clients may impose restrictions in investing in certain securities or types of securities in 

accordance with their values or beliefs. However, if the restrictions prevent Wellington from 

properly servicing the client account, or if the restrictions would require Wellington to deviate 

from its standard suite of services, Wellington reserves the right to end the relationship. 

Assets Under Management 

As of December 31, 2023, Wellington had $279,598,620 in discretionary regulatory assets 

under management. This does not include assets under advisement held at third-party asset 

management firms.  

  



Item 5 – Fees and Compensation 

Portfolio Management Fees 

Wellington provides discretionary investment management services to clients and charges 

annual fees, payable quarterly either in advance or in arrears (depending on the terms of each 

investment management agreement).  

We charge up to a 2.00% fee on all assets, subject to negotiation. When charged in advance, 

fees are calculated on the total market value of each account (including on assets invested in 

cash and cash equivalents and on accrued interest and dividends) on the last day of the prior 

quarter except as otherwise described in this section. Unless an alternative method is agreed 

upon in writing, asset-based portfolio management fees are withdrawn directly from your 

account(s) on a quarterly basis.  

The fee schedule is typically a tiered schedule of fees, but a flat fee percentage or dollar amount 

may be negotiated. All fee schedules will be documented in the client’s written advisory 

agreement.  

When charged in arrears, fees are calculated on the total market value of each account 

(including on assets invested in cash and cash equivalents and on accrued interest and 

dividends) on the last day of the month or quarter, except as otherwise described in this section.  

Clients may terminate their Wellington agreement without penalty for a full refund of fees within 

five business days of signing their advisory agreement. Thereafter, clients may terminate the 

agreement pursuant to the termination clause in their agreement. Any unearned fees will be 

refunded to the client based on the number of days under management.  

As discussed in Item 6, we do not charge performance-based fees.  

Fees for the Selection of Other Advisers 

Wellington will be compensated via a fee share from the advisers to which it directs those 

clients. This relationship will be memorialized in each contract between Wellington and each 

third-party adviser. The fees shared will not exceed any limit imposed by any regulatory agency. 

The timing, frequency, and method of paying fees for the selection of third-party managers will 

depend on the specific third-party adviser selected. 

Financial Planning Fees 

Financial Planning fees can be paid via check to Wellington or can be invoiced and processed 

through a third-party nonaffiliated service, AdvicePay. With AdvicePay, Clients will be asked to 

set up their bank account or credit card at AdvicePay to enable credit card or ACH payments. 

While AdvicePay allows firms like Wellington to receive payments directly from the client’s credit 

card or bank account, it does not give Wellington access to the bank account itself, nor to any of 

the client’s credit card or bank account information. Wellington is not able to initiate any 

additional payments via AdvicePay as agreed upon and outlined in the Agreement. Fixed 

financial planning fees are paid 50% in advance, but never more than six months in advance, 

with the remainder due upon presentation of the plan. 



As part of our initial engagement, clients will generally be required to pay a financial planning 

fee between $250 and $10,000. This fee is negotiable and nonrefundable and covers general 

financial planning and the front-end administrative work necessary to bring you on as a client of 

the firm. In subsequent appointments, we will begin more thoroughly developing your financial 

and investment plans to provide comprehensive and dynamic guidance. The initial fee does not 

cover creation of a comprehensive financial plan but the time and effort that goes into collecting 

and organizing all the necessary documentation/paperwork necessary during the new client on-

boarding and application process. 

After signing your investment advisory agreement, we will provide ongoing financial planning 

services under the terms of that agreement. We do not require the completion of a formal 

financial planning agreement. We will use the information gathered during the initial 

engagement to begin reviewing and prioritizing your goals and objectives in a more 

comprehensive capacity. The review of your current investment portfolio and the development 

of an asset management strategy, the completion of a retirement planning assessment, 

including financial projections of assets required at estimated retirement date, and the 

development of any action plan to implement the agreed upon recommendations. At any point 

during our relationship, you can disengage from our services without additional penalties or 

costs beyond what has already been paid. 

Valuation 

Your custodian, typically Charles Schwab, is responsible for valuing all assets in your account. 

Valuation is not the responsibility of Wellington. Securities without a readily available market 

price shall be valued as determined in good faith by the custodian, as appropriate, to reflect 

their fair value. Wellington, Platform providers and Sub-Managers will cooperate with custodian 

in custodian’s good faith efforts to determine fair market value. Regarding client account assets 

in alternative investments (such as private funds), alternative investment managers and 

underlying vehicles are responsible for providing custodians with valuation in accordance with 

applicable laws. 

Exchange Traded Funds and Mutual Fund Fees 

All fees paid to Wellington for portfolio management services are separate and distinct from the 

fees and expenses charged exchange traded funds (“ETFs”) and mutual funds in which we 

invest your assets. 

These fees and expenses are described in each fund's prospectus. These fees will include a 

management fee, other fund expenses, and a possible distribution fee. If the fund also imposes 

sales charges, you could pay an initial or deferred sales charge. Our fees pay for our services in 

advising you as to the investment of your assets including, among other things, our assistance 

in deciding which mutual fund or funds is most appropriate to your financial condition and 

objectives. The ETF or mutual fund’s fees and expenses, on the other hand, pay for the costs of 

managing and investing the fund’s portfolio of investments. A client could invest in an ETF or 

mutual fund directly, without our services, but the client would not receive the benefit of our 

services.  

You should review both the fees charged by the funds and our fees to fully understand the total 

amount of fees to be paid and evaluate the advisory services being provided. You should also 

understand that mutual funds offer a variety of share classes, some including fees that are more 



expensive than others and some with no fees. The fund prospectus will describe these fees in 

detail. 

 

Additional Fees & Expenses 

In addition to the advisory fees we charge, you are also responsible for fees and expenses 

charged by custodians and imposed by broker/dealers. These additional charges include ETF 

and mutual fund fees, transaction charges, custodial fees, and commission costs. Please refer 

to the “Brokerage Practices” section of this Form ADV (Item 12) for additional information. 

Advisory Fees in General 

You should be aware that similar advisory services are available from other registered (or 

unregistered) investment advisors for similar or lower fees. In addition, you should be aware that 

paying ongoing fees reduces the value of an investment portfolio over time. Because of the fees 

you pay, you have a smaller amount invested that is earning a return when the fee is debited 

from a portfolio’s assets. You are encouraged to discuss the impact of fees with your Wellington 

financial advisor.  

Item 6 – Performance Based Fees and Side-By-Side Management 

Wellington does not accept performance-based fees or other fees based on a share of capital 

gains on capital appreciation of the assets of a client. 

Item 7 – Types of Clients 

Wellington provides advisory services to the following types of clients: 

• Individuals 

• High-Net-Worth Individuals 

• Corporations or Business Entities 

There is no account minimum for any of Wellington’s services. 

Item 8 – Methods of Analysis, Investment Strategies, & Risk of Loss 

Methods of Analysis 

Our firms’ methods of analysis include Charting analysis, Cyclical analysis, Fundamental 

analysis, Modern portfolio theory and technical analysis.  

• Charting analysis involves using patterns in performance charts. Wellington uses this 

technique to search for patterns used to help predict favorable conditions for buying 

and/or selling a security.  

• Cyclical analysis involves the analysis of business cycles to find favorable conditions for 

buying and/or selling a security.  

• Fundamental analysis involves the analysis of financial statements, the general financial 

health of companies, and/or the analysis of management or competitive advantages.  



• Modern portfolio theory is a theory of investment that attempts to maximize portfolio 

expected return for a given amount of portfolio risk, or equivalently minimize risk for a 

given level of expected return, each by carefully choosing the proportions of various 

asset.  

• Technical analysis involves the analysis of past market data; primarily price and volume. 

 

Investment Strategies 

We manage client funds using a mix of passive and active investment management 

philosophies and strategies. Client portfolios may be managed internally by our portfolio 

management team and individual financial professionals, or externally by third-party asset 

managers (TPAMs) that manage your portfolios according to your investment objectives; your 

time horizon; cash flow needs and risk preferences; assess to financial resources, and your 

financial situation. The strategies may range from conservative to aggressive, depending on the 

above.  

We typically are focused on long-term investment objectives. Rather than unnecessarily taking 

inappropriate risks, one of our primary objectives for many of our portfolios is preservation of 

capital and we consider your overall financial picture when choosing an investment strategy to 

implement on your behalf.  

Our process is described below: 

• Start with your goals: We will work with you to identify investment objectives; your time 

horizon; cash flow needs and risk preferences; assess financial resources required; 

evaluate savings ability and other strategies. 

• Select or design a portfolio that works for you: We will seek to diversify across asset 

classes to efficiently balance the market, inflation, and longevity risks considering time 

horizon and cash flow needs; and strategically allocate assets and classes.  

• Identify appropriate components: We will identify the appropriate securities, funds, 

and/or TPAMs to use within your strategies based upon our internal and external 

research providers.  

• Continuous monitoring and oversight: We will apply disciplined and rigorous oversight of 

your portfolios.  

Material Risks 

In determining the client’s long-term investment objectives, we work with our clients to help 

them understand the inherent risks involved in investing in the capital markets. As with all 

investment securities, including mutual funds and ETFs, there is a risk of loss of both income 

and principal. Clients should not assume that the future performance of any specific investment 

or investment strategy, including those recommended by Wellington, will be profitable or 

achieve any specific performance level. 

While we seek to manage accounts so that the risks are appropriate to the strategy, it is often 

not possible or desirable to fully mitigate risks. Any investment includes the risk of loss and 

there can be no guarantee that a particular level of return will be achieved.  



You should always keep in mind that past performance is not indicative of future results. 

Investing in securities involves a risk of loss that you, as a client, should be prepared to 

bear.  

There are specific risks associated with the methods of analysis we described above: 

• Charting analysis strategy involves using and comparing various charts to predict 
long and short-term performance or market trends. The risk involved in using this 
method is that only past performance data is considered without using other 
methods to crosscheck data. Using charting analysis without other analysis 
methods would assume that past performance will indicate future performance. This 
may not be the case. 

• Cyclical analysis assumes that the markets react in cyclical patterns which, once 
identified, can be leveraged to provide performance. The risks with this strategy are 
two-fold: 1) the markets do not always repeat cyclical patterns; and 2) if too many 
investors begin to implement this strategy, then it changes the very cycles these 
investors are trying to exploit. 

• Fundamental analysis concentrates on factors that determine a company’s value 
and expected future earnings. This strategy would normally encourage equity 
purchases in stocks that are undervalued or priced below their perceived value. The 
risk assumed is that the market will fail to reach expectations of perceived value. 

• Modern portfolio theory assumes that investors are risk averse, meaning that given 
two portfolios that offer the same expected return, investors will prefer the less risky 
one. Thus, an investor will take on increased risk only if compensated by higher 
expected returns. Conversely, an investor who wants higher expected returns must 
accept more risk. The exact trade-off will be the same for all investors, but different 
investors will evaluate the trade-off differently based on individual risk aversion 
characteristics. The implication is that a rational investor will not invest in a portfolio 
if a second portfolio exists with a more favorable risk-expected return profile – i.e., 
if for that level of risk an alternative portfolio exists which has better expected 
returns. 

• Technical analysis attempts to predict a future stock price or direction based on 
market trends. The assumption is that the market follows discernible patterns and if 
these patterns can be identified then a prediction can be made. The risk is that 
markets do not always follow patterns and relying solely on this method may not 
consider new patterns that emerge over time. 

Other risk include: 

• Active Management Risk: Actively managed portfolios often have higher portfolio 

turnover, which may also increase trading costs due to active and frequent trading. 

Active trading of securities may also increase our strategies’ realized capital gains or 

losses, which may affect the taxes you pay.  

• Bond risks: Investments in bonds involve interest rates and credit risks. Bond values 

change according to changes in interest rates, inflation, credit climate and issue credit 

quality. Interest rate increases will reduce the value of a bond. Longer term bonds are 

more susceptible to interest rate variations than shorter term, lower yield bonds.   



• Cash or Cash Equivalents Risk: At times, our strategies may have significant 

investments in cash or cash equivalents. When a substantial portion of a portfolio is held 

in cash or cash equivalents, there is the risk that the value of the cash account, including 

interest, will not keep pace with inflation, thus reducing purchasing power over time. 

Additionally, in rising markets, holding cash or cash equivalents may adversely affect our 

strategies’ performance and our strategies may not achieve their investment objective.  

• Cyber Security Risk: As the use of technology has become more prevalent during 

business, the firm has become more susceptible to operational, financial and information 

security risks resulting from cyber-attacks and/or technological malfunctions. Cyber-

attacks include, among other things, the attempted theft, loss, misuse, improper release, 

corruption, or destruction of, or unauthorized access to, confidential or highly restricted 

data relating to the firm; and attempted compromises or failures to systems, networks, 

devices, and applications relating to the operations of Wellington and its service 

providers. Cyber security breaches may result from unauthorized access to digital 

systems (e.g., through “hacking” or malicious software coding) or from outside attacks, 

such as denial-of-service attacks on websites (i.e., efforts to make network services 

unavailable to intended users).  

• Emerging Markets risk: emerging markets can experience high volatility and risk in the 

short term. 

• Equity risk: Equity investment refers to buying shares of stocks in return for receiving a 

future payment of dividends and/or capital gains if the value of the stock increases. The 

value of equity securities may fluctuate in response to specific situations for each 

company, industry conditions and the general economic environments.  

• Exchange traded fund and mutual fund risk: The risk of owning an ETF or mutual fund 

reflects the risks of owning the underlying securities the ETF or mutual fund holds. 

Clients will incur additional costs associated with ETFs and mutual funds (see Item 4 

and 5).   

• Fixed income risk: Fixed income investments typically pay a return on a fixed schedule, 

though the amount of the payments can vary. This type of investment can include 

corporate and government debt securities, leveraged loans, high yield, and investment 

grade debt and structured products, such as mortgage and other asset-backed 

securities, although individual bonds may be the best-known type of fixed income 

security. In general, the fixed income market is volatile and fixed income securities carry 

interest rate risk. (As interest rates rise, bond prices usually fall, and vice versa. This 

effect is usually more pronounced for longer-term securities.) Fixed income securities 

also carry inflation risk, liquidity risk, call risk, and credit and default risks for both issuers 

and counterparties. The risk of default on treasury inflation protected/inflation linked 

bonds is dependent upon the U.S. Treasury defaulting (extremely unlikely); however, 

they carry a potential risk of losing share price value, albeit minimal. Risks of investing in 

foreign fixed income securities also include the general risk of non-U.S. investing 

described below. 



• Foreign investments risks: non-U.S. investments, currency and commodity investments 

contain additional risks associated with government, economic, political or currency 

volatility.  

• Growth Risk: An investment in growth stocks is susceptible to rapid price swings, 

especially during periods of economic uncertainty. Growth stocks typically have little or 

no dividend income to cushion the effect of adverse market conditions and may be 

particularly volatile in the event of earnings disappointments or other financial difficulties 

experienced by the issuer. Securities of growth companies can be more sensitive to the 

company’s earnings and more volatile than the market in general. 

• Inflation Risk: involves the concern that in the future, your investment or proceeds from 

your investment will not be worth what they are today. Over time, the prices of resources 

and end-user products historically increase and thus, the same general goods and 

products today will likely be more expensive in the future. The longer an investment is 

held, the greater the chance that the proceeds from that investment will be worth less in 

the future than they are today. Said another way, a dollar tomorrow will likely get you 

less than what it can today. 

• Interest Rate Risk: Many of Wellington’s strategies invest in fixed income securities 

(typically, indirectly through an ETF). The value of the client’s investment in fixed income 

securities will change in response to changes in interest rates. An increase in interest 

rates typically causes a fall in the value of the securities in which a strategy invests. The 

longer the duration of a fixed income security, the more its value typically falls in 

response to an increase in interest rates. 

• Limited Operating History Risk: Wellington is new and has a limited history of operation. 

Accordingly, an investment in accounts managed by our firm entails some additional risk 

that an account managed by an investment adviser who has been around decades does 

not. There can be no assurance that we will achieve our investment objectives. 

• Liquidity Risk: Liquidity risk exists when investments in your account would be difficult to 

purchase or sell, preventing us from selling such illiquid securities at an advantageous 

time or price, or requiring Wellington to dispose of other investments at unfavorable 

times or prices to timely meet its redemption obligations. Liquid securities can become 

illiquid due to political, economic or issuer specific events; supply/demand imbalances; 

changes in a specific market’s size or structure, including the number of participants; or 

overall market disruptions. 

• Long-term trading is designed to capture market rates of both return and risk. Due to its 

nature, the long-term investment strategy can expose clients to diverse types of risk that 

will typically surface at various intervals during the time the client owns the investments. 

These risks include inflation (purchasing power), interest rate, economic risk, market 

risk, and political/regulatory risk.  

• Management Risk: is the risk that the investment process used by Wellington’s portfolio 

manager(s) and financial professionals could fail to achieve their investment goal(s) and 

cause investments participating in the strategy to lose value. This risk includes 



Wellington’s reliance on its strategies and its judgments about the potential appreciation 

of a particular option or security in which we invest may prove to be incorrect.  

• Margin risk: Margin transactions use leverage that is borrowed from a brokerage firm as 

collateral. When losses occur, the value of the margin account may fall below the 

brokerage firm’s threshold thereby triggering a margin call. This may force the account 

holder to either allocate more funds to the account or sell assets in a shorter period than 

desired.  

• Non-diversification risk: Although most strategies used by the firm are well diversified, if 

a strategy is “non-diversified,” its investments are not required to meet certain 

diversification requirements under federal law. A “non-diversified” strategy is permitted to 

invest a greater percentage of its assets in the securities of a single issuer than a 

diversified strategy. Thus, the strategy may have fewer holdings than other strategies. 

As a result, a decline in the value of those investments would cause the strategy’s 

overall value to decline to a greater degree than if the strategy held a more diversified 

portfolio. 

• Options risk: Options are contracts to purchase a security at a given price, risking that an 

option may expire out of the money resulting in minimal or no value. An uncovered 

option is a type of options contract that is not backed by an offsetting position that would 

help mitigate risk. The risk for a “naked” or uncovered put is limited, whereas the 

potential loss for an uncovered call option is limitless. Spread option positions entail 

buying and selling multiple options on the same underlying security, but with different 

strike prices or expiration dates, which helps limit the risk of other option trading 

strategies. Option transactions also involve risks including economic risk, market risk, 

sector risk, idiosyncratic risk, political/regulatory risk, inflation (purchasing power) risk 

and interest rate risk.  

• Regulatory Risk: Regulatory authorities in the United States or other countries may 

adopt rules that restrict the ability of Wellington to fully implement its strategy, either, or 

with respect to certain securities, industries, or countries, which may impact Wellington’s 

ability to fully implement its investment strategies. Regulators may interpret rules 

differently than Wellington or the industry.  

• Short-term trading risk: This type of trading risks includes liquidity, economic stability, 

and inflation, in addition to the long-term trading risks listed above. Frequent trading can 

affect investment performance, particularly through increased brokerage and other 

transaction costs and taxes.  

• Strategy Risk - There is no guarantee that any Wellington managed investment strategy 

will work under all market conditions, and you should evaluate your ability to maintain 

any investment you are considering your own investment time horizon. Investments are 

subject to risk, including loss of principal. 

• Third-Party Advisers/Selecting Other Advisers: Wellington's selection process cannot 

ensure that money managers will perform as desired, and Wellington will have no control 

over the day-to-day operations of any of its selected money managers. Wellington would 

not necessarily be aware of certain activities at the underlying money manager level, 



including without limitation a money manager's engaging in unreported risks, investment 

“style drift” or even regulatory breaches or fraud. 

 

Item 9 – Disciplinary Information 

As an investment adviser, we must disclose any legal or disciplinary events material to a client's 

or prospective client's evaluation of our advisory business or the integrity of our management. 

Neither Wellington nor any of its employees have any legal or disciplinary events to disclose 

under this section. 

Item 10 – Other Financial Industry Activities, Affiliates, and Conflicts 

of Interest 

Registered Representatives 

Wellington’s Chief Operating Officer, Nathaniel Miller, is a registered representative with Purshe 

Kaplan Sterling Investments, a registered broker/dealer. The relationship exists primarily to 

allow us to service brokerage clients we have previously worked with in the past; however, the 

relationship does potentially allow us to provide clients with securities brokerage services under 

a separate commission-based arrangement. This arrangement and any recommendations made 

pursuant to it would pose a conflict of interest since we would have a financial incentive to 

recommend products that generate a commission.  

Sale of Insurance Products 

Our representatives can sell other products or provide services outside of their role as 

investment adviser representatives. As part of our financial planning services, our financial 

professionals may recommend that clients utilize insurance products (for example, a fixed index 

annuity (“FIA”)) as part of the client’s overall financial plan in lieu of separately managed 

accounts (specifically, in lieu of cash and fixed income asset classes).You should be aware that 

there are a number of conflicts of interests that are present due to recommendations to utilize 

insurance products in this nature.    

When you work with your Wellington financial professional, you may work with them in both their 

capacity as an investment adviser representative of Wellington and as an insurance agent. As 

such, your Wellington financial professional, in their dual capacity as an IAR and insurance 

agent, may advise you to purchase insurance products (general disability insurance, life 

insurance, fixed index annuities, and other insurance products to you), and then assist you in 

implementing the recommendations by selling you those same products.  

When acting as an insurance agent, in exchange for selling you those products, the financial 

professional will typically be paid a commission. This recommendation that a client purchase an 

insurance product through them as an insurance agent presents a conflict of interest, as the 

receipt of commissions is an incentive to recommend products that could potentially be based 

on commissions rather than your personal needs and objectives.  



Furthermore, commissions may vary by product, and each product may have different 

commission rates, encouraging the financial professional to recommend products that may pay 

higher commissions over the products that make the most sense for you.  

In addition, insurance products may also have different payment schedules depending on the 

product's nature, and the timing of the payments differs from that of the advisory options offered 

by Wellington. This timing difference has the potential to create a conflict of interest since some 

financial professionals may have the incentive to recommend a product that pays commissions 

now, over an advisory product that pays fees over a longer period, even if the overall advisory 

fee paid to Wellington and the financial professional are higher over time. As an example, all 

other variables held equal, a 5% commission paid by an insurance company upon sale of a 

$100,000 annuity product, may be more attractive to a financial professional than a one percent 

(1%) advisory fee charged on a $100,000 account paid over a period of five (5) years, despite 

the overall pre-tax compensation paid to the financial professional being equal.    

There are other conflicts present as well. Wellington utilizes the services of Simplicity Group, a 

third-party insurance marketing organization ("IMO") to select the appropriate product for our 

clients. The purpose of the IMO is to assist us in finding the insurance product that best fits the 

client’s situation, although the IMO and insurance carrier may also offer special bonus or 

incentive compensation to our firm and our investment adviser representatives when they act in 

their separate capacities as insurance agents when they meet certain overall sales goals by 

placing annuities and/or other insurance products through the IMO. This creates a conflict of 

interest for Wellington and our financial professionals in utilizing the products recommended by 

the IMO. 

In addition, each of the individual insurance carriers that our financial professionals work with 

may also separately provide incentive-based bonuses or awards in exchange for sales-related 

production over specific periods of time, which is a conflict of interest. For example, the IMO 

may pay a bonus or incentive for the aggregate amount of all annuity sales through their partner 

carriers. They may also provide indirect compensation by providing marketing assistance, 

business development tools, technology, back office/operations support, business succession 

planning, business conferences, and incentive trips. These incentive programs do not directly 

affect fees paid by the client. Although some of these services can benefit a client, other 

services obtained by our IARs such as marketing assistance, business development, and 

incentive trips, will not benefit an existing client and is a conflict of interest.  

At times, our financial professionals receive expense reimbursement for travel and/or marketing 

expenses from distributors of investment and/or insurance products. Travel expense 

reimbursements are a result of attendance at due diligence and/or investment training events 

hosted by product sponsors. Marketing expense reimbursements are the result of informal 

expense sharing arrangements in which product sponsors will underwrite costs incurred for 

marketing, such as client appreciation events, advertising, publishing, and seminar expenses. 

Although receipt of these travel and marketing expense reimbursements are not predicated 

upon specific sales quotas, the product sponsor reimbursements are made by those sponsors 

for which sales have been made or for which it is anticipated sales will be made. This creates a 

conflict of interest in that there is an incentive to recommend certain products and investments 

based on the receipt of this compensation instead of what is in the best interest of clients.  



We have taken a number of steps to manage these types of conflict of interests. We attempt to 

control these sales-related conflicts by always basing investment decisions on the individual 

needs of clients. As a fiduciary, we expect and require that each investment adviser 

representative only recommend insurance and annuities when in the best interest of the client. 

The sale of commission-based products is supervised by the firm’s senior management team, 

and the firm makes periodic reviews of its insurance recommendations to ensure that our 

financial professionals act in accordance with our fiduciary duty.  If you have any questions or 

concerns about annuity recommendations made during the financial planning process, we 

encourage you to immediately bring them to the attention of the Chief Operating Officer.  

Finally, you should be aware that there are other insurance products that are offered by other 

insurance agents other than those recommended by our financial professionals. You are under 

no obligation to implement any insurance or annuity transaction through Wellington. 

Third-Party Investment Advisors 

Where appropriate, Wellington’s IARs direct some clients to third-party investment advisers to 

manage all or a portion of the client's assets. Wellington will be compensated via a fee share 

from the advisers to which it directs those clients. This relationship will be memorialized in each 

contract between Wellington and each third-party advisor. The fees shared will not exceed any 

limit imposed by any regulatory agency. 

This creates a conflict of interest in that Wellington has an incentive to direct clients to the third-

party investment advisers that provide Wellington with a larger fee split. Wellington will always 

act in the best interests of the client, including when determining which third-party investment 

adviser to recommend to clients. Wellington will ensure that all recommended advisers are 

licensed, or notice filed in the states in which Wellington is recommending them to clients. 

Other Potential Conflicts 

Wellington financial professionals may participate in limited investment offerings alongside 

clients of Wellington, including private real estate transactions. 

Item 11 – Code of Ethics 

Wellington has a written Code of Ethics that covers the following areas: Prohibited Purchases 

and Sales, Insider Trading, Personal Securities Transactions, Exempted Transactions, 

Prohibited Activities, Conflicts of Interest, Gifts and Entertainment, Confidentiality, Service on a 

Board of Directors, Compliance Procedures, Compliance with Laws and Regulations, 

Procedures and Reporting, Certification of Compliance, Reporting Violations, Compliance 

Officer Duties, Training and Education, Recordkeeping, Annual Review, and Sanctions.  

Wellington does not recommend that clients buy or sell any security in which the firm or any 

Wellington related person has a material financial interest. However, from time to time, 

representatives of Wellington may buy or sell securities for themselves that they also 

recommend to clients. This may provide an opportunity for representatives of Wellington to buy 

or sell the same securities before or after recommending the same securities to clients resulting 

in representatives profiting from the recommendations they provide to clients. Such transactions 

may create a conflict of interest. Wellington will always document any transactions that could be 



construed as conflicts of interest and will never engage in trading that operates to the client’s 

disadvantage when similar securities are being bought or sold. 

From time to time, representatives of Wellington may buy or sell securities for themselves at or 

around the same time as clients. This may provide an opportunity for representatives of 

Wellington to buy or sell securities before or after recommending securities to clients resulting in 

representatives profiting from the recommendations they provide to clients. Such transactions 

may create a conflict of interest; however, Wellington will never engage in trading that operates 

to the client’s disadvantage if representatives of Wellington buy or sell securities at or around 

the same time as clients. 

Wellington's Code of Ethics is available free upon request to any client or prospective 

client. 

Item 12 – Brokerage Practices 

Factors Used to Select Custodians 

Wellington will generally require clients to use Schwab Institutional, a division of Charles 

Schwab & Co., Inc. However, the firm may permit the use of other custodians on a case-by-

case basis. Custodians/broker-dealers will be recommended based on Wellington’s duty to seek 

“best execution,” which is the obligation to seek execution of securities transactions for a client 

on the most favorable terms for the client under the circumstances. Clients will not necessarily 

pay the lowest commission or commission equivalent, and Wellington may also consider the 

market expertise and research access provided by the broker- dealer/custodian, including but 

not limited to access to written research, oral communication with analysts, admittance to 

research conferences and other resources provided by the brokers that may aid in Wellington's 

research efforts. Wellington will never charge a premium or commission on transactions beyond 

the actual cost imposed by the broker-dealer/custodian. 

Access to Research & Other Benefits 

Wellington has access to research, products, or other services from its broker/dealer in 

connection with client securities transactions (“soft dollar benefits”) consistent with (and not 

outside of) the safe harbor contained in Section 28(e) of the Securities Exchange Act of 1934, 

as amended, and may consider these benefits in recommending brokers. There can be no 

assurance that any client will benefit from any soft dollar research or other benefits. Wellington 

benefits by not having to produce or pay for the research, products or services, and Wellington 

will have an incentive to recommend a broker dealer based on receiving research or services. 

Clients should be aware that Wellington’s acceptance of soft dollar benefits may result in higher 

commissions charged to the client. 

Brokerage for Client Referrals 

Wellington receives no referrals from a broker-dealer or third party in exchange for using that 

broker-dealer or third party. 

Clients Directing Which Broker/Dealer or Custodian to Use 

Wellington will require clients to use a specific broker-dealer to execute transactions. Not all 

advisers require clients to use a particular broker-dealer. 



Aggregating (Block) Trading for Multiple Client Accounts 

If Wellington buys or sells the same securities on behalf of more than one client, it might, but 

would be under no obligation to, aggregate or bunch, to the extent permitted by applicable law 

and regulations, the securities to be purchased or sold for multiple clients in order to seek more 

favorable prices, lower brokerage commissions or more efficient execution. In such case, 

Wellington would place an aggregate order with the broker on behalf of all such clients to 

ensure fairness for all clients; provided, however, that trades would be reviewed periodically to 

ensure that accounts are not systematically disadvantaged by this policy. Wellington would 

determine the appropriate number of shares to place with brokers and will select the appropriate 

brokers consistent with Wellington’s duty to seek best execution, except for those accounts with 

specific brokerage direction (if any). When Wellington does not or cannot aggregate trades, 

clients may receive less favorable prices, pay higher brokerage commissions, or experience 

less efficient trade execution. 

Item 13 – Review of Accounts 

All client accounts managed by Wellington are done so on a continuous and regular basis. The 

accounts are continuously monitored and reviewed by Wellington’s Investment Management 

Team, or the individual financial professional engaged by the client to manage the account. The 

firm seeks to conduct a formal review with the client annually, though it may be conducted in 

person or via conference call.  

Financial plans are provided electronically via approved third-party vendors, and there are 

generally no formal “financial plans” delivered. You will receive access to a third-party platform, 

and we will assist you in the set-up process and in helping to maintain your financial planning 

profile on the system. As mentioned, we may encourage you to implement the various aspects 

of the financial plan through us, and this may be a conflict of interest depending on the 

recommendation. For example, insurance is potentially a critical component of a financial plan, 

and your insurance needs often vary over time. We may recommend you increase your 

insurance coverage based upon your needs, and we have a conflict of interest if you purchase 

the insurance through a Wellington financial professional who is also a licensed insurance 

agent. 

Factors that Will Trigger a Non-Periodic Review of Client Accounts 

Reviews may be triggered by material market, economic or political events, or by changes in a 

client’s financial situations (such as retirement, termination of employment, physical move, or 

inheritance). 

Content & Frequency of Regular Reports Provided to Clients 

Each client of Wellington's advisory services provided on an ongoing basis will receive a 

quarterly report detailing the client’s account, including assets held, asset value, and calculation 

of fees. This written report will come from the custodian. 

Each financial planning client will receive the financial plan upon completion. 

  



Item 14 – Client Referrals and Other Compensation 

Referrals to Third-Party Advisers 

Wellington receives compensation in connection with its use of TPAMs. Specifically, in 

exchange for referring business to the third-party investment advisers, Wellington receives a 

portion of fees you pay when you participate in one of the programs offered by the TPAMs.  

In addition to the asset-based referral fee, the TPAMs may provide also provide free or reduced-

cost marketing assistance based on the amount of assets of Wellington clients under the 

TPAM’s management. The additional marketing support is a conflict of interest.  

Third-Party Endorsements 

Wellington has engaged with certain third parties to act as a promoter or solicitor for 

Wellington's investment management services. Solicitor relationships will be fully disclosed to 

each client to the extent required in state and federal securities regulations. Wellington will 

ensure each solicitor is exempt, notice filed, or properly registered in all appropriate jurisdictions 

and will ensure that the compensated person will be properly registered as a solicitor. 

Benefits for Using Schwab 

With respect to Schwab, Wellington receives access to Schwab’s institutional trading and 

custody services, which are typically not available to Schwab retail investors. These services 

generally are available to independent investment advisers on an unsolicited basis, at no charge 

to them so long as a total of at least $10 million of the adviser’s clients’ assets are maintained in 

accounts at Schwab Advisor Services. Schwab’s services include brokerage services that are 

related to the execution of securities transactions, custody, research, including that in the form 

of advice, analyses and reports, and access to mutual funds and other investments that are 

otherwise generally available only to institutional investors or would require a significantly higher 

minimum initial investment. For Wellington client accounts maintained in its custody, Schwab 

generally does not charge separately for custody services but is compensated by account 

holders through commissions or other transaction-related or asset-based fees for securities 

trades that are executed through Schwab or that settle into Schwab accounts. 

Schwab also makes available to Wellington other products and services that benefit Wellington 

but may not benefit its clients’ accounts. These benefits may include national, regional or 

Wellington specific educational events organized and/or sponsored by Schwab Advisor 

Services. Other potential benefits may include occasional business entertainment of personnel 

of Wellington by Schwab Advisor Services personnel, including meals, invitations to sporting 

events, including golf tournaments, and other forms of entertainment, some of which may 

accompany educational opportunities. Other of these products and services assist Wellington in 

managing and administering clients’ accounts. These include software and other technology 

(and related technological training) that provide access to client account data (such as trade 

confirmations and account statements), facilitate trade execution (and allocation of aggregated 

trade orders for multiple client accounts, if applicable), provide research, pricing information and 

other market data, facilitate payment of Wellington’s fees from its clients’ accounts (if 

applicable), and assist with back- office training and support functions, recordkeeping and client 

reporting. Many of these services generally may be used to service all or some substantial 

number of Wellington’s accounts. Schwab Advisor Services also makes available to Wellington 



other services intended to help Wellington manage and further develop its business enterprise. 

These services may include professional compliance, legal and business consulting, 

publications and conferences on practice management, information technology, business 

succession, regulatory compliance, employee benefits providers, human capital consultants, 

insurance, and marketing. In addition, Schwab may make available, arrange and/or pay vendors 

for these types of services rendered to Wellington by independent third parties. Schwab Advisor 

Services may discount or waive fees it would otherwise charge for some of these services or 

pay all or a part of the fees of a third-party providing these services to Wellington. Wellington is 

independently owned and operated and not affiliated with Schwab. 

Benefits Related to Third-Party Research Provider 

Wellington also uses Zack’s as a third-party research provider. Zack’s provides research and 

data on almost every single security listed on any stock exchange in the US, as well as model 

portfolios. As a paid client Wellington has access to Zacks Advisor Tools that allows Wellington 

to get ratings and pertinent information on any security Wellington could potentially buy for a 

client. Zack’s provides financials of companies and other key data that goes into determining 

when to buy or when to sell of specific security. 

Item 15 – Custody 

Although we do not take physical custody of your account, we are deemed to have custody of 

your assets when you authorize us to instruct your custodian to deduct advisory fees directly 

from your account.  

Your custodian will maintain actual custody of client assets. You will receive account statements 

directly from the custodian at least quarterly. They will be sent to the email or postal mailing 

addresses you provided to the custodian in your account application or subsequent change of 

address forms. You should carefully review those statements promptly when they receive them. 

We also strongly urge you to compare the account statements that you receive from the 

custodian with the periodic portfolio reports that you receive from us. 

In certain accounts, Wellington is deemed to have custody as a result of some clients providing 

us with Standing Letters of Authorization (“SLOA(s)”) to transfer funds from the Client’s account 

to third parties. In such instances where we act under such a SLOA, it is our internal policy to 

only initiate the withdrawal when directed by the client to a third party they designate for a 

designated amount and at a designated time, all of their choosing.  

Although having custody would typically result in us being required to have a surprise 

examination, a surprise examination is not required in this circumstance where we are deemed 

to have custody due to SLOAs as we are relying on the conditions set forth in the No-Action 

letter issued by the Securities and Exchange Commission on February 21, 2017.  

  



Item 16 – Investment Discretion 

As part of our investment management services, we typically receive discretionary authority 

from you at the outset of our advisory relationship. Granting us discretionary authority permits 

us to make investment decisions and place trades in your account without first consulting you. 

Our discretionary authority gives us the ability to do the following without first contacting you: 

• Determine the security to buy or sell. 

• Determine the amount of the security to buy or sell. 

• Exchange or convert securities, including money market instruments. 

• Determine the timing of securities transactions. 

• Select a broker to effect securities transactions. 

• Determine the terms of transaction, including commission amounts (if any) 

We are granted discretionary authority when you sign a discretionary agreement with our firm. 

You will have the ability limit the authority through restrictions, written instructions, or based on 

your new account paperwork or investment policy statements. You can change or amend 

limitations at any time by providing us with written instructions or revising your initial account 

paperwork. 

If you do not grant us discretionary authority over your accounts, we are limited in making 

periodic recommendations to you regarding which securities to be purchased or sold and the 

size of the transactions. Although we can effect the transaction(s) on your behalf, you will 

ultimately be responsible for implementation of those recommendations and the timing of the 

transaction. 

Item 17 – Voting Client Securities 

As a matter of firm policy and practice, we do not have any authority to, and do not vote proxies 

on behalf of, advisory clients. You will retain the responsibility for receiving and voting proxies 

for any and all securities maintained in your portfolios. Upon request, we will provide advice to 

clients regarding the voting of proxies, but we will do so only in our capacity as a consultant. 

Item 18 – Financial Information 

Wellington has not been the subject of a bankruptcy petition. We have no additional financial 

circumstances to report, and we are not currently subject to a financial condition that is 

reasonably likely to impair our ability to meet contractual commitments to clients. 

We do not solicit fees of more than $1,200 per client, six months or more, in advance for 

services rendered under any circumstances and we are therefore not required to include a 

financial statement with this brochure. 

 

If you have any questions about this disclosure brochure, our Chief Compliance Officer, 

Christopher Payne, remains available to address your questions. You may contact him at 

513-399-8091 or wellington@kbc.team.  

mailto:wellington@kbc.team

