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Item 1 - Cover Page

Parkman Healthcare Partners LLC

700 Canal Street, 2" Floor
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info@parkmanhp.com
https://www.parkmanhp.com

This brochure (the “Brochure”) provides information about the qualifications and business
practices of Parkman Healthcare Partners LLC (the “Adviser” or “Parkman”). If you have any
questions about the contents of this Brochure, please contact us at (203) 516-3690 or
info@parkmanhp.com. The information in this brochure has not been approved or verified
by the United States Securities and Exchange Commission ("SEC") or by any state securities
authority.

Additional information about the Adviser is also available on the SEC's website at
www.adviserinfo.sec.gov.

Parkman is an SEC-registered investment adviser. Registration with the SEC as an investment
adviser does not imply that Parkman or any of its employees possess a particular level of skill
or training.
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Item 2 - Material Changes

Parkman is amending this Brochure as part of its annual Form ADV update. Since its last annual
update on March 27, 2023, there have been no material changes made to this Brochure.
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Item 4 - Advisory Business

A.

Parkman Healthcare Partners LLC (the “Adviser” or “Parkman”) was formed in November
2018 as a Delaware limited liability company and has its principal place of business in
Stamford, Connecticut. The principal owner of Parkman is Greg Martinez (the
“Principal”), who has the overall responsibility for the day-to-day supervision and
management of Parkman’s business. Parkman acts as the investment manager for: (i) a
sponsored master-feeder structure (the “Fund”), a sponsored special purpose vehicle (the
“SPV”); and (iii) sub-advised accounts (each a “Managed Account”, which, collectively
with the Fund and SPV, are referred to as the “Clients”)).! The Fund and SPV are for
sophisticated, qualified investors (“Investors”).

Parkman pursues its investment strategy through managing its Clients. Parkman has
discretion with respect to investment decisions made for the Clients. The Adviser provides
its services to the Clients as described in the Client’s confidential offering memorandum and
governing documents or applicable investment management agreement. Parkman’s
investment strategy aims to protect and grow capital by taking long and short positions in a
portfolio that consists primarily of a broad range of global equities, focusing on the
healthcare sector. Parkman uses a fundamental bottom-up analysis to identify what it
considers to be undervalued investments and to capture fundamental valuation disparities.

While each of its Clients follow the general strategy mentioned above, the Adviser may tailor
the specific advisory services with respect to the individual needs of such Clients pursuant to
the agreed upon terms described in the applicable governing documents, including but not
limited to an investment management agreement (referred to collectively as “Offering
Documents”). Each advisory agreement was separately negotiated and designed to suit the
needs of the respective Client and its respective investment guidelines. Such advisory
agreements may impose restrictions on Parkman’s ability to invest in certain securities or
types of securities. Additional portfolio restrictions may also include exposure limits,
concentration limits, industry and sector limits, geographical limits and liquidity limits.

The Adviser will not participate in wrap fee programs.
As of December 31, 2023, the Adviser managed $942,517,802 in regulatory assets under

management on a discretionary basis. Parkman does not manage any advisory client assets
on a non-discretionary basis.

! As aregistered investment adviser, the Adviser owes a fiduciary duty to all of its clients. In 2006, the decision by
the Court of Appeals for the D.C. Circuit in Goldstein v. SEC, 451 F.3d 873 (D.C. Cir. June 23, 2006), with respect
to private funds, clarified that the “client” of an investment adviser to a private fund is the fund itself and not an
investor in the fund.
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Item 5 - Fees and Compensation

The below describes how the Adviser is generally compensated in connection with providing
advisory services to its Clients. However, the Adviser may enter into different fee arrangements
on a Client-by-Client basis.

A. Set forth below is a description of Parkman’s fee structure.
The Fund

The Fund will pay the Adviser a management fee calculated at an annual rate of 1.25-1.75%,
depending on the Investor’s share class (the “Management Fee”).

The Management Fee will be paid quarterly in advance, based on the value of each Investor’s
capital account, as of the first day of each calendar quarter or on the date of a contribution if
other than the beginning of a quarter. The Management Fee will be deducted in calculating net
profit or net loss of the Fund for purposes of computing the incentive fee described below. The
Adpviser, in its sole discretion, may change the level at which it receives the Management Fee.
The Management Fee will be adjusted for contributions and withdrawals made during the
quarter.

The Adviser has the right to reduce, waive, assign, participate or otherwise share or modify
the Management Fee chargeable with respect to any Investor (including any affiliate of the
Fund’s general partner (the “General Partner”) or the Adviser) without the consent of, or
notice to, any other Investor.

As of the end of each fiscal year, the Adviser will be paid an amount equal to 18-20% of each
Investor’s share of net profits (including net unrealized gains on investments) depending on
the Investor’s share class (the “Incentive Fee”); in each case, the Incentive Fee will be
subject to a loss carryforward provision.

When calculating the Incentive Fee and Management Fee, all items of income, loss, and
expense incurred by the Fund will be taken into account. The Adviser, in its sole discretion,
may change the level at which it is paid the Incentive Fee. In the event that an Investor
withdraws capital (in whole or in part) or retires at any time other than at the end of a fiscal
year, the Incentive Fee will be paid with respect to such withdrawn capital as though it were
being made at the end of a fiscal year.

The Adviser, in its sole discretion, may waive or modify the Incentive Fee for Investors that
are members, principals, employees or affiliates of the General Partner or the Adviser, relatives
of such persons, and for certain large or strategic investors.

The SPV

The Adviser will receive a portion of proceeds derived from the SPV’s holding and
disposition of all SPV holdings (“Carried Interest”). The portion of Carried Interest the



Item 5 — Fees and Compensation (Continued)

Adviser will receive will be determined by the amount of proceeds received and then
subsequently subject to the distribution priorities described in the SPV’s Offering
Documents.

The SPV’s general partner may, in its sole discretion, reduce or waive the Carried Interest
otherwise allocable to a particular Investor.

The Managed Accounts

The Adviser is compensated by the Managed Accounts through a pre-negotiated monthly
compensation. Additionally, the Managed Accounts pay the Adviser an annual performance
fee, equal to a set percentage of net appreciation of the assets held by such accounts. Such
fees are generally paid by the owners of the applicable accounts and not deducted from the
assets of the Managed Account.

B. Fees are generally deducted by the Adviser from the Fund and SPV. Fees are not
automatically deducted from the Managed Accounts. The Adviser bills the Managed
Accounts for fees incurred on a monthly basis. The Adviser is compensated pursuant to an
investment advisory agreement that was negotiated with the applicable Managed Account.

C. Any other types of fees or expenses Clients may pay in connection with Parkman’s advisory
services will depend on the respective Client’s advisory agreement. The Clients may incur
brokerage and other transaction costs. The Client will generally bear all expenses relating to
its ongoing structure and operation (including direct expenses of the Client) pursuant to the
terms of its Offering Documents. Clients may incur expenses relating to the organization,
maintenance, and operation of the Client accounts including, but not limited to, registered
agent fees, costs related to compliance, regulatory and AML matters, costs associated with
gaining access to non-U.S. markets, all direct trading expenses, including but not limited to,
execution and clearing commissions, transaction charges, ticket charges, fees and expenses
incurred in the borrowing and lending of securities, custodian and trustee fees, bank service
fees, transfer taxes, withholding taxes, administrative fees (including fees paid to the Client’s
administrator) accounting, tax preparation and audit fees, fees paid to third-parties retained
by the Client related to the delivery of the trade file, and other fees and expenses related to
the purchase, sale or other disposition of assets. Please see the disclosures in Item 12 as it
relates to Parkman’s brokerage activities.

D. Asstated above, the Management Fees are deducted directly from the Fund and paid quarterly
in advance. The Management Fee is prorated for any period that is less than one full quarter
for investments made by new or existing investors and refunded on a prorated basis upon
withdrawal or redemption from the Fund prior to quarter-end.

The Managed Accounts pay Parkman monthly management fees in arrears based on the
Account’s percentage of the Adviser’s assets under management. In the event of the
6



Item 5 — Fees and Compensation (Continued)

termination of a Managed Account’s agreement, the Managed Account shall pay prorated
management fee through the end of the foregoing notice period.

E. Other than as described above, neither Parkman nor any of its supervised persons receive any
additional compensation from the sale of securities or other investment products.



Item 6 - Performance Based Fees and Side-By-Side Management

As stated in Item 5 above, Parkman and its affiliates may receive performance-based fees from
its Clients. The specific structure and calculation of the performance-based fee are described in
detail in the respective Offering Document. These payments are subject to Section 205(a)(1) of
the Investment Advisers Act of 1940, as amended (the “Advisers Act”), in accordance with the
available exemptions thereunder, including the exemption set forth in Rule 205-3, which
requires that performance-based fees only be charged to “qualified clients” (as such term is
defined in Rule 205-3).

Performance-based fees, in general, may create an incentive for an adviser or its supervised
persons to make investments that are riskier and more speculative than would be the case in the
absence of a performance-based fee. Such fee arrangements may also create an incentive to favor
higher fee-paying clients over other clients in the allocation of investment opportunities. To
address these conflicts of interest, the Adviser has implemented policies and procedures to
ensure that all client accounts receive equitable and fair treatment over time with respect to the
allocation of investment opportunities.



Item 7 - Types of Clients

As mentioned in /tem 4, Parkman provides investment advisory services to its Clients based on
the investment objectives and strategies described in the Offering Documents.

Admission as an Investor in the Fund is not open to the general public. The Fund is not intended as
a complete investment program and is designed only for persons who are able to bear the economic
risk of the loss of their entire investment in the Fund and who have a limited need for liquidity in
their investments. Fund interests will generally be sold only to qualified investors who are
“accredited investors” under Regulation D of the Securities Act of 1933, as amended, and “qualified
purchasers” as such term is defined in Section 2(a)(51) of the Investment Company Act.

The minimum initial investment in the Fund is $1,000,000, subject to reduction in the sole discretion
of the General Partner. In general, the Fund will accept investments monthly. Investments will be
made in cash or, in the General Partner’s sole discretion, in securities or partly in cash and partly in
securities.

The General Partner may admit additional or substitute general partners (i) as of the beginning of
any calendar quarter upon 60 calendar days’ prior written notice to all Investors, (ii) at any time
with the consent of the majority in interest of the Investors, or (iii) at any time if such additional
or substitute general partners are affiliates of the General Partner or its principals or an estate
planning vehicle established for the benefit of a family member.



Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

A. The Adviser’s principal investment strategy aims to protect and grow capital by taking long and
short positions in a portfolio that consists primarily of a broad range of global equities, focusing
on the healthcare sector. The Adviser uses a fundamental bottom-up analysis to identify what it
considers to be undervalued investments and to capture fundamental valuation disparities. The
Adviser will pursue its investment objectives across all market capitalizations, with a focus on
small and mid-capitalization companies in the medical technology, pharmaceutical,
biotechnology and healthcare services sub-sectors.

Investing in securities and other instruments involves risk of loss that clients and investors
should be prepared to bear, including but not limited to, those described below. The
management style offered by Parkman is not intended as a complete investment program
and may not be suitable for all investors. It is designed for sophisticated investors who fully
understand and are capable of bearing the risk of such an investment. No guarantee or
representation is made that the Adviser will achieve its investment objectives or that there
will be any return of capital, and investment results may vary substantially on a monthly,
quarterly or annual basis.

Although the Adviser seeks to reduce the risks associated with the Clients’ investments,
prospective investors should consider carefully, among other factors, the risks described
below. Such risk factors are not meant to be an exhaustive listing of all potential risks
associated with investments in the Clients.

B. The following is a brief summary of certain significant risks associated with the Adviser’s
investment strategies:

Nature of Investment. The Adviser has broad discretion in making investments. Investments
will generally consist of investments in securities of publicly traded companies in the
healthcare field across the globe, however, investments may also include options to manage
individual stock risk and Adviser exposure that may be affected by business, financial market
or legal uncertainties. There can be no assurance that the Adviser will correctly evaluate the
nature and magnitude of the various factors that could affect the value of and return on
investments. Prices of investments may be volatile and a variety of factors that are inherently
difficult to predict, such as domestic or international economic and political developments,
may significantly affect the results of the Adviser’s activities and the value of its investments.
In addition, the value of the Adviser’s portfolio may fluctuate as the general level of interest
rates fluctuates. No guarantee or representation is made that the Adviser’s investment
objective will be achieved.

Healthcare and Related Risks. Healthcare securities, especially those of smaller, research-
orientated companies, can be more volatile than the overall market. The medical device and
drug development companies (biotechnology and pharmaceutical) in which the Adviser may
invest may allocate, or may have allocated, greater than usual amounts to research and
product development. The securities of such companies may experience above-average price
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

movements associated with the perceived prospects of success of the research and
development programs. Only a limited number of healthcare companies have reached the
point of approval of products by government regulatory bodies, such as the U.S. Federal
Drug Administration and the subsequent commercial production and distribution of such
products. Therefore, the success of investments in the healthcare sector generally, and the
biotechnology industry in particular, is often based upon expectations about future products,
research progress, and new product filings with regulatory authorities. In addition, a number
of these companies may have limited operating histories. As a result, these companies may
face undeveloped or limited markets, have limited products, have no proven profitmaking
history, operate at a loss, have limited access to capital and/or be in the developmental stages
of their businesses.

Further, many healthcare companies with proprietary platform technologies rely on patent
protection and non-disclosure agreements to establish and protect their proprietary rights,
which may be essential to the growth and profitability of the company. Patents have limited
duration and, upon expiration, competitors may market substantially similar “generic”
products which cost less to develop and may cause the original developer of a product or
service to lose market share and/or reduce prices, resulting in lower profits for the original
developer. In addition, there can be no assurance that a particular company will be able to
protect these rights, or will have the financial resources to do so. Conversely, other
companies may make infringement claims against a company in which the Adviser invests,
which could have a material adverse effect on such company.

The healthcare sector is subject to extensive government regulation. The industry will be
affected by government regulatory requirements, regulatory approval for new drugs and
medical products, product liability concerns, and similar significant matters. Changes in
governmental policies may have a material effect on the demand for or costs of certain
healthcare products and services and securities prices of healthcare companies can fluctuate
dramatically as a reaction to adverse legal judgments and the adverse publicity associated
with accompanying threatened litigation. As these factors impact the industry, the value of
the Adviser’s interests may fluctuate significantly over relatively short periods of time.

Healthcare companies are frequently dependent upon private and governmental third-party
sources of reimbursement for products and services provided to their customers. In addition
to market and cost factors affecting the fee structures implemented by healthcare companies,
numerous Medicare and Medicaid regulations, cost containment and utilization decisions of
third-party payers and other payment factors over which the companies do not have control
may affect the amount of payment that healthcare companies receive for their products and
services. These third-party payers are increasingly challenging the prices charged for
healthcare products and services and, in some cases, refusing payments for products and
services they deem inappropriate.
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

Lack of Diversification/Portfolio Concentration. It is anticipated that the Adviser’s portfolio
will be invested primarily in equities of companies in the healthcare sector. Accordingly, the
Adviser’s portfolio may not be diversified among industries or types of securities. Further,
the Adviser’s portfolio may not be diversified among a wide range of issuers. Accordingly,
the investment portfolio of the Adviser may be subject to more rapid change in value than
would be the case if the Adviser were required to maintain a wide diversification among
industries, investment areas, types of securities and issuers.

Lack of SPV Investment Diversity. The SPV’s sole investment will be the purchase of
interests in a single company. As a result, the investment portfolio of the SPV will be highly
concentrated and subject to more rapid changes in value than would be the case if the SPV
were required to maintain diversification among investments. Furthermore, due to the fact
that the SPV’s portfolio is not required to be diversified and will take a concentrated position,
the performance of the SPV may be volatile. The SPV’s ability to realize value from the
investment in the company will depend largely upon the company’s ability to bring products
to market, which may not occur for a long period of time, or may not occur at all. There can
be no assurance that the company will successfully develop and commercialize a product,
or, if such events occurs, as to the timing and value of such ability. The SPV may also lose
all or part of its entire investment if the company fails or its product lines fail to achieve an
adequate level of market recognition or acceptance.

Short Sales. Short sales can, in certain circumstances, substantially increase the impact of
adverse price movements on the Adviser’s portfolio. A short sale involves the risk of a
theoretically unlimited increase in the market price of the particular investment sold short,
which could result in an inability to cover the short position and a theoretically unlimited
loss. There can be no assurance that securities necessary to cover a short position will be
available for purchase, which might prevent or limit the Adviser’s ability to exit the short
position.

There is also the risk that the securities borrowed by the Adviser in connection with a short
sale must be returned to the securities lender on short notice. If a request for return of
borrowed securities occurs at a time when other short sellers of the security are receiving
similar requests, a “short squeeze” can occur, and the Adviser may be compelled to replace
borrowed securities previously sold short with purchases on the open market at the most
disadvantageous time, possibly at prices significantly in excess of the proceeds received in
originally selling the securities short. The Adviser’s inability to continue to borrow securities
previously sold short may also force the Adviser to unwind other elements of an investment
position, possibly at a loss.

From time to time, various regulatory authorities have imposed “short-selling bans” in
selected securities (often, however, a wide population of securities), making it difficult if not
impossible to continue to implement certain long/short (as well as other) equity strategies.
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

For example, the SEC adopted an “uptick rule” in 2010 and securities exchanges have also
reinstated “uptick rules” — generally prohibiting short sales unless the last recorded sale
price of a stock was higher than the previous transaction. Over time, rules similar to the
“uptick rule” could materially increase the Adviser’s transaction costs by requiring the
Adviser to delay executing certain short sales (as well as to execute them at higher prices
than would otherwise be the case), and in certain circumstances could prevent the Adviser
from acquiring a short position which the Adviser would otherwise have acquired for it.

Use of Leverage. The Adviser may utilize leverage. This results in the Adviser controlling
substantially more assets than the Adviser has equity. Leverage increases the Adviser’s
returns if the Adviser earns a greater return on investments purchased with borrowed funds
than the Adviser’s cost of borrowing such funds However, the use of leverage exposes the
Adpviser to additional levels of risk, including (i) greater losses from investments than would
otherwise have been the case had the Adviser not borrowed to make the investments, (ii)
margin calls or interim margin requirements which may force premature liquidations of
investment positions and (iii) losses on investments where the investment fails to earn a
return that equals or exceeds the Adviser’s cost of borrowing such funds. In the event of a
sudden, precipitous drop in value of the Adviser’s assets, the Adviser might not be able to
liquidate assets quickly enough to repay its borrowings, further magnifying its losses.

In an unsettled credit environment, the Adviser may find it difficult or impossible to obtain
leverage for the Adviser. In such an event, the Adviser could find it difficult to implement
its strategy. In addition, any leverage obtained, if terminated on short notice by the lender,
could result in the Adviser being forced to unwind the Adviser’s positions quickly and at
prices below what the Adviser deems to be fair value for such positions.

Hedging Transactions. The Adviser may utilize a variety of financial instruments such as
derivatives, options, swaps, caps and floors, forward contracts for both risk management and
general investment and speculation purposes. With respect to the Adviser’s risk
management and hedging transactions, there can be no assurances that a particular hedge is
appropriate, or that a certain risk is measured properly. Further, while the Adviser may enter
into hedging transactions to seek to reduce risk, such transactions may result in poorer overall
performance and increased (rather than reduced) risk for the Adviser than if it did not engage
in any such hedging transactions. In addition, the Adviser may choose not to enter into
hedging transactions with respect to some or all of its positions.

High Growth Industry Related Risks. The Adviser has investments in the securities of high
growth companies (e.g., medical technology and biotechnology companies). These
securities may be very volatile. In addition, these companies may face undeveloped or
limited markets, have limited products, have no proven profit-making history, may operate
at a loss or with substantial variations in operating results from period to period, have limited
access to capital and/or be in the developmental stages of their businesses, have limited
ability to protect their rights to certain patents, copyrights, trademarks and other trade secrets,
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

or be otherwise adversely affected by the extremely competitive markets in which many of
their competitors operate.

Portfolio Turnover. The investment strategy of the Adviser may require the Adviser to
actively trade the Adviser’s portfolio, and as a result, turnover and brokerage commission
expenses of the Adviser may exceed those of other investment entities of comparable size.

Emerging Markets. Investing in emerging market debt or equity involves certain risks and
special considerations not typically associated with investing in other more established
economies or securities markets. Such risks may include (a) the risk of nationalization or
expropriation of assets or confiscatory taxation; (b) social, economic and political
uncertainty including war; (¢) dependence on exports and the corresponding importance of
international trade; (d) price fluctuations, less liquidity and smaller capitalization of
securities markets; (e) currency exchange rate fluctuations; (f) rates of inflation; (g) controls
on foreign investment and limitations on repatriation of invested capital and on the Adviser’s
ability to exchange local currencies for U.S. dollars; (h) governmental involvement in and
control over the economies; (i) that governments may decide not to continue to support
economic reform programs generally and could impose centrally planned economies; (j)
differences in auditing and financial reporting standards which may result in the
unavailability of material information about issuers; (k) less extensive regulation of the
securities markets; (1) longer settlement period for securities transactions; (m) less developed
corporate laws regarding fiduciary duties of officers and directors and the protection of
investors; and (n) certain considerations regarding the maintenance of Adviser portfolio
securities and cash with non-U.S. sub-custodians and securities depositories.

Counterparty Risk. To the extent that the Adviser invests in swaps, “synthetic” or derivative
instruments, repurchase agreements, forward contracts, certain types of options or other
customized financial instruments, or, in certain circumstances, non-U.S. securities, the
Adviser takes the risk of nonperformance by the other party to the contract. This risk may
include credit risk of the counterparty and the risk of settlement default. This risk may differ
materially from those entailed in exchange-traded transactions that generally are supported
by guarantees of clearing organizations, daily mark-to-market and settlement, and
segregation and minimum capital requirements applicable to intermediaries. Transactions
entered directly between two counterparties generally do not benefit from such protections
and expose the parties to the risk of counterparty default.

Currency Risks. The Adviser may have exposure to fluctuations in currency exchange rates.
It may, in part, seek to offset the risks associated with this exposure or enter into foreign
exchange transactions to increase its returns. These transactions involve a significant degree
of risk and foreign exchange markets are volatile, specialized, and technical. Significant
changes, including changes in liquidity and prices, can occur in these markets within very
short periods of time. Changes in exchange rates over time are the result of many factors
directly or indirectly affecting the economic and political conditions in the country or
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

economic region associated with a specific currency. Exchange rates fluctuate for a number
of reasons, including:

existing and expected rates of inflation,

existing and expected interest rate levels,

the balance of payments between the relevant country and its major trading partners,
political, civil or military unrest in the relevant country or economic region; and
monetary, fiscal, and trade policies of the relevant country or economic region
(including pegging, de-pegging, flooring or capping an exchange rate relative to
another currency).

Governments use a variety of techniques, such as intervention by their central banks or
imposition of regulatory controls or taxes, to affect the exchange rate of their currencies.
Foreign exchange rates can either be fixed by sovereign governments or floating. Exchange
rates of most economically developed nations are permitted to fluctuate in value relative to
the value of other currencies. However, governments do not always allow their currencies to
float freely in response to economic forces. Governments use a variety of techniques, such
as intervention by their central bank or imposition of regulatory controls or taxes, to affect
the trading value of their respective currencies. They may also issue a new currency to
replace an existing currency or alter the exchange rate or relative exchange characteristics
by devaluation or revaluation of a currency. The value of the Adviser could be affected by
the actions of sovereign governments, which could change or interfere with theretofore freely
determined currency valuation, fluctuations in response to other market forces and the
movement of currencies across borders. Additionally, market perceptions of the relative
strength or cohesion of a specific political state or monetary union can dramatically affect
the value of a currency. Fluctuations in exchange rates may negatively impact the value of
an investment in the Adviser to the extent the Adviser has currency exposure in the form of
a hedge, a non-U.S. dollar denominated instrument or as a standalone position.

Cyber Security Breaches and Identity Theft. The Adviser’s information and technology
systems may be vulnerable to damage or interruption from computer viruses, network
failures, computer and telecommunication failures, infiltration by unauthorized persons and
security breaches, usage errors by its professionals, power outages and catastrophic events
such as fires, tornadoes, floods, hurricanes and earthquakes. Although the Adviser has
implemented various measures to manage risks relating to these types of events, if these
systems are compromised, become inoperable for extended periods of time or cease to
function properly, the Adviser may have to make a significant investment to fix or replace
them. The failure of these systems and/or of disaster recovery plans for any reason could
cause significant interruptions in the Adviser’s operations and result in a failure to maintain
the security, confidentiality or privacy of sensitive data, including personal information
relating to investors (and the beneficial owners of investors). Such a failure could harm the
Adviser’s reputation, subject any such entity and their respective affiliates to legal claims
and otherwise affect their business and financial performance.
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss (Continued)

Master-Feeder Fund Structure. The Fund invests through a “master-feeder” structure. The
Adviser contributes substantially all of its assets to the master fund. The master-feeder fund
structure, in particular the existence of multiple investment vehicles investing in the same
portfolio, presents certain unique risks to investors. Smaller investment vehicles investing
in the master fund may be materially affected by the actions of larger investment vehicles
investing in the master fund. For example, if a larger investment vehicle withdraws from a
master fund, the remaining funds may experience higher pro rata operating expenses, thereby
producing lower returns. Similarly, the master fund may become less diverse due to a
redemption by a larger investment vehicle, resulting in increased portfolio risk.

Brokerage and Custodial Risk. There are risks involved in dealing with the custodians or
prime brokers who settle Adviser trades. The Adviser maintains a custody account with its
prime brokers and primary custodians. Although the General Partner will monitor the Prime
Brokers and believes that they will be appropriate custodians, there is no guarantee that the
Prime Brokers, or any other custodian that the Adviser may use from time to time, will not
become bankrupt or insolvent. While both the U.S. Bankruptcy Code and the Securities
Investor Protection Act of 1970 seek to protect customer property in the event of a
bankruptcy, insolvency, failure, or liquidation of a broker-dealer, there is no certainty that,
in the event of a failure of a broker-dealer that has custody of Adviser assets, the Adviser
would not incur losses due to its assets being unavailable for a period of time, the ultimate
receipt of less than full recovery of its assets, or both.

The Adviser and/or the prime brokers may appoint sub-custodians in certain non-U.S.
jurisdictions to hold the assets of the Adviser. The prime brokers may not be responsible for
cash or assets which are held by sub-custodians in certain non-U.S. jurisdictions, nor for any
losses suffered by the Adviser as a result of the bankruptcy or insolvency of any such sub-
custodian. The Adviser may therefore have a potential exposure on the default of any sub-
custodian and, as a result, many of the protections that would normally be provided to a fund
by a custodian may not be available to the Adviser. Under certain circumstances, including
certain transactions where the Adviser’s assets are pledged as collateral for leverage from a
non-broker-dealer custodian or a non-