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This brochure provides information about the qualifications and business practices of Advantage 
Alpha Capital Partners LP (“Advantage Alpha” or the “Firm”). If you have any questions about the 
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ITEM 2:  MATERIAL CHANGES 
 
This is the annual amendment to this Brochure for the year ended December 31, 2023. Since the last 
annual amendment filed on March 28, 2023, no material changes have been noted. 
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ITEM 4:  ADVISORY BUSINESS 

 
Advantage Alpha Capital Partners LP (“Advantage Alpha” or the “Firm”), a Delaware limited partnership, 
was founded in May 2018 and become a registered adviser with the United States Securities and Exchange 
Commission (the “SEC”) on April 29, 2019. Advantage Alpha’s principal place of business is San Francisco, 
California. Advantage Alpha Capital Partners, LLC, a Delaware limited liability company, is the Firm’s 
general partner. Raja S. Moorthy is the Firm’s principal owner.  

 
Advantage Alpha provides investment advisory services on a discretionary basis to privately offered 
domestic and offshore pooled investment vehicles (each a “Fund” and, collectively, the “Funds”) and a 
separately managed account (the “Managed Account” and together with any future separately managed 
account, the “Managed Accounts”). The Funds and the Managed Accounts are collectively referred to 
herein as “Clients” and each a “Client”.  
 
Advantage Alpha Capital GP LLC, a Delaware limited liability company (the “General Partner”), serves as 
the general partner to each Fund. Advantage Alpha is granted investment discretion and authority to 
manage each Fund’s investments subject to any restrictions imposed by the applicable governing 
documents for each Fund. 
 
Each Fund is intended for investment by certain investors (collectively the “Investors” and each an 
“Investor”) that meet the definition of “accredited investor” as defined under Regulation D of the Securities 
Act of 1933, as amended, and “qualified purchasers” under Section 2(a)(51) of the Investment Company 
Act of 1940, as amended (the “Company Act”) so as to comply with the exemptions under Section 3(c)(7) 
of the Company Act.       
 
The Firm’s advisory services are provided to the Funds pursuant to the terms of each Fund’s relevant 
governing and offering documents and based on the specific investment objectives and strategies as 
disclosed in such offering documents. The advisory services a Fund receives are tailored to meet the 
specified investment objectives and strategies as set forth in the Fund’s offering documents. Investors 
generally cannot impose additional investment guidelines, restrictions, or other requirements on a Fund.  
 
The Firm’s advisory services are provided to the Managed Account pursuant to the terms of the Managed 
Account’s investment advisory agreement with Advantage Alpha, which sets forth the Managed Account’s 
investment mandate, guidelines and restrictions. Separately managed account clients may impose certain 
restrictions on investments in their account. 

 
As of December 31, 2023, Advantage Alpha manages approximately $543,385,728 in regulatory assets 
under management on a discretionary basis. Advantage Alpha does not manage Client assets on a non-
discretionary basis. 
 

ITEM 5:  FEES AND COMPENSATION 
 
Fees generally are paid as set forth in each Client’s governing documents. In general, the Firm receives a 
management fee (“Management Fee”) and the General Partner or the Firm expects to receive profit 
allocations (“Performance Fee”) in connection with advisory services. A summary of the anticipated fees 
and expenses for Client accounts follows, but Clients and/or Investors should review the applicable Clients 
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governing documents for details regarding fee structure and expenses. The information contained herein 
in this Item 5 is a summary only and is qualified in its entirety by such documents. 

 
Management and Performance Based Fees 

 
For advisory services to the Funds, Advantage Alpha generally charges a quarterly Management Fee equal 
to 0.375% of each Investor’s capital account balance (approximately 1.5% per year). The Management Fee 
is paid in advance based on the net asset value of each Investor’s capital account on the first day of each 
fiscal quarter. An Investor that is permitted to withdraw or is distributed capital on a date other than the 
last day of a fiscal quarter is not entitled to a refund of any Management Fee paid in advance.  

 
The General Partner is generally entitled to a Performance Fee of 20% of the annual increase, if any, of 
each Fund subject to a hurdle rate or high watermark, as described in the Fund’s governing documents. 
The Performance Fee is calculated based on both realized gains and losses and unrealized appreciation 
and depreciation of securities held in a Fund’s portfolio. The Performance Fee is made to the General 
Partner at the end of each fiscal year (and on any withdrawal by or distribution of funds to an Investor 
during a fiscal year).   

 
The Firm is authorized to deduct Management and Performance Fees from the Fund. The Firm or the 
General Partner, as applicable, may, by agreement with particular Investors, reduce, waive, or modify the 
Management or Performance Fee attributable to those Investors. The Firm will not charge Management 
and Performance Fees with respect to any Investor that is a co-founder or employee of Advantage Alpha, 
any immediate family member of any such person or entities under common control and intends to reduce 
the Management and/or Performance Fee for certain early Investors. Details regarding Management and 
Performance Fees are set forth in each Fund’s relevant offering and governing documents. 

 
Advantage Alpha’s Managed Account compensation is negotiable and varies, but typically, Advantage 
Alpha is entitled to receive a Management Fee and Performance Fee. Management Fee is payable based 
upon the assets in the Managed Account on the first day of each calendar quarter.  The Managed Account’s 
Management Fee shall be payable quarterly in advance.  The Management Fee shall be prorated if the 
Firm commences investing the funds on day other than first day of the quarter.   If the Managed Account 
withdraws assets on a date other than the last day of a quarter, the Management Fee for that quarter 
shall not be reduced to reflect the withdrawal, and no portion of any Management Fee previously paid 
with respect to that quarter shall be refunded. Advantage Alpha is also generally entitled to a Performance 
Fee of 20% of the annual increase, if any, of the Managed Account subject to a hurdle rate or high 
watermark, as described in the Managed Account’s investment advisory agreement. The Performance Fee 
is calculated based on both realized gains and losses and unrealized appreciation and depreciation of 
securities held in the Managed Account’s portfolio. The Performance Fee is made to Advantage Alpha at 
the end of each fiscal year (and on any withdrawal by or distribution of funds to the Client during a fiscal 
year). 

 
Expenses 

 
The Firm is responsible for its operating, general, administrative and overhead costs.  
 
Each Fund bears all costs and expenses of its organization and ongoing operation including, without 
limitation, (a) all trading costs and expenses (such as, for example, brokerage commissions and charges, 
expenses relating to short sales, clearing and settlement charges, option premiums and custodial and 
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service fees), (b) all interest and commitment fees on loans and debit balances (on margin or otherwise), 
all costs and expenses of negotiating and entering into contracts and arrangements and making 
investments (such as brokerage, legal, accounting, investment banking, appraisal and other professional 
and consulting fees and expenses arising from particular investments and potential investments) and 
similar expenses in terminating those contracts and arrangements and disposing of the Fund’s 
investments, (c) all research-related fees and expenses, including but not limited to all costs and expenses 
incurred in visiting companies and attending research conferences (for example, airfare, hotel 
accommodations and meals), research consulting fees and subscription fees for publications, (d) service 
contracts and equipment related to online research, portfolio management and quotation services (such 
as Bloomberg), (e) costs and expenses associated with regulatory filings of the Fund, the Firm or its 
affiliates relating to the Fund (including, but not limited to filings under Section 13 of the Securities 
Exchange Act of 1934, as amended, (the “Exchange Act”) and Form PF), (f) all costs and expenses 
associated with registering the Fund’s restricted securities, (g) all costs and expenses incurred in 
attempting to protect or enhance the value of the Fund’s investments (including the costs and expenses 
of instituting and defending lawsuits or engaging in proxy contests or tender offers), (h) all income taxes, 
withholding taxes, transfer taxes and other governmental charges and duties, (i) all fees and charges of 
custodians, clearing agencies and banks, (j) all administration, bookkeeping, recordkeeping, middle and 
back office services (such as order management and trade reconciliation), legal, accounting, auditing, tax 
preparation and all professional, expert and consulting fees and expenses arising in connection with the 
Fund’s activities (including fees and expenses of counsel for the Fund or the Firm), (k) all fees, costs and 
expenses of offering and selling Fund limited partnership interests and communicating with existing and 
prospective Fund Investors (including, without limitation, legal and accounting fees and expenses, 
governmental and self-regulatory agency filing fees), (l) all costs of maintaining any appropriate 
registrations of the Fund or of the General Partner and the Firm that relate to the Fund’s U.S. and non-
U.S. activities, (m) all costs and expenses of investing the Fund’s assets indirectly, such as through a Fund 
or other entity, including the Fund’s proportionate share of the costs and expenses of organizing and 
operating that entity, (n) all premiums and other costs and expenses of insurance policies as the 
Investment Adviser considers appropriate, insuring the Fund, the Firm and their affiliates against liabilities 
that may arise in connection with the business or management of the Fund, (o) all costs and expenses of 
proxy voting services, (p) any contingencies for which the Firm determines reserves are required, and (q) 
any extraordinary expenses (such as litigation expenses). The Fund will reimburse the General Partner or 
the Firm for any of such expenses paid by it. Except as described above, the General Partner and the Firm 
shall bear all of their operating, general, administrative and overhead costs and expenses and shall not 
otherwise charge the Fund for any thereof, except that these costs and expenses, together with all or any 
portion of the Fund’s expenses, may be paid by securities brokerage firms and futures commission 
merchants to which the General Partner or the Firm directs the securities trades of the Fund and any other 
accounts managed by the General Partner or the Firm as further provided in each Fund’s governing 
documents.   
 
When a Fund invests in exchange traded funds (“ETFs”), the Fund bears its proportionate share of the fees 
and expenses of the ETF. Please see disclosures in the section entitled “ETFs” under Items 8. 
 
The Managed Account is responsible for all expenses relating to its operations and business and the Firm’s 
management of the Managed Account, including without limitation (i) all trading costs and expenses (such 
as, for example, brokerage commissions and charges, expenses relating to short sales, clearing and 
settlement charges, option premiums and custodial and service fees), (ii) all interest and commitment fees 
on loans and debit balances, (iii) all costs and expenses of negotiating and entering into contracts and 
arrangements and making investments (such as brokerage, legal, accounting, investment banking, appraisal 
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and other professional and consulting fees and expenses arising from particular investments and potential 
investments) and similar expenses in terminating those contracts and arrangements and disposing of the 
Managed Account’s investments, (iv) all research-related fees and expenses, including but not limited to all 
costs and expenses incurred in visiting companies and attending research conferences (for example, airfare, 
hotel accommodations and meals), research consulting fees and subscription fees for publications, (v) 
service contracts and equipment related to online research, portfolio management and quotation services 
(such as Bloomberg), (vi) all costs and expenses associated with registering the Managed Account’s 
restricted securities, (vii) all costs and expenses incurred in attempting to protect or enhance the value of 
the Managed Account’s investments (including, if approved in advance by the Managed Account, the costs 
and expenses of instituting and defending lawsuits or engaging in proxy contests or tender offers), (viii) all 
fees and charges of custodians, clearing agencies and banks, and (ix) all costs and expenses of proxy voting 
services. 
 
Please see Item 12 below for a discussion of brokerage. 

 
ITEM 6:  PERFORMANCE-BASDED FEES AND SIDE-BY-SIDE MANAGEMENT  
 
Advantage Alpha understands that there exist certain potential conflicts of interest associated with the 
presence of a performance-based fee. Such a fee may create an incentive for the Firm to cause a Client to 
make investments that are riskier or more speculative than would be the case if there were no performance-
based fee. However, Advantage Alpha manages each Client in accordance with its investment strategy and 
any restrictions set forth in the Client’s governing documents so that Clients and Investors are aware of the 
applicable investment strategy, restrictions, and risks.  
 
Advantage Alpha provides advisory services to multiple Clients. This presents a potential conflict of interest 
because Advantage Alpha may have an incentive to allocate more favorable investment opportunities to 
one Client than another Client. Advantage Alpha has adopted an investment allocation policy which 
considers multiple criteria to reduce or eliminate this potential conflict, in order to allocate investment 
opportunities to each Client in a fair and equitable manner. 
 
ITEM 7:  TYPES OF CLIENTS 
 
Advantage Alpha provides investment advice to the Funds. Investors of the Funds may include high net 
worth individuals, corporations, funds of funds, financial institutions, insurance companies, endowments, 
foundations, trusts, estates, sovereign wealth funds, and public and private pension, profit sharing plans 
and knowledgeable employees. The minimum investment amount by an Investor in a Fund is generally 
$1,000,000. The Firm and/or General Partner retains the right to reduce or waive such minimum amount.  
 
Advantage Alpha also provides investment advisory services to separately managed accounts. The types 
of clients that may establish separately managed accounts may include corporations, public and private 
pension plans, profit sharing plans and other institutional investors. Generally, Advantage Alpha requires 
a minimum of $50 million to establish a separately managed account. Advantage Alpha, at its sole 
discretion, may reduce or waive such minimum amount or may establish different minimums for 
particular separately managed account strategies.  
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ITEM 8:  METHODS OF ANALYSIS, INVESMENT STRATEGIES AND RISK OF LOSS 
 
Investment Strategy 
 
Advantage Alpha pursues strategies that are either designed to be market neutral on a beta-adjusted basis, 
or designed to mirror the market exposure of a long only strategy.  Each strategy is focused primarily on 
U.S. small cap equity securities. Advantage Alpha selects securities for a Client’s long portfolio from the 
Firm’s proprietary “watch list,” which is generated through a fundamentally driven portfolio construction 
process. Typically, a Client’s long portfolio will average approximately 70 positions (although the number 
may range from 50-100 positions at times). The Firm expects that companies added to the watch list will 
generally be in the market capitalization range of $500 million to $5.0 billion at the time of inclusion but 
may exceed or fall under these general guidelines with the passage of time. With respect to applicable 
Clients, Advantage Alpha establishes short exposure (primarily through ETFs and futures and other 
derivatives) that hedges its long exposure on a beta-adjusted basis.   

 
Advantage Alpha also may invest Client assets in other types of equity securities, options (including covered 
and uncovered puts and calls and over-the-counter options), futures (including index futures and options 
on futures), ETFs, preferred stocks, convertible securities, warrants, rights, swaps and other derivative 
instruments, bonds and other fixed income securities, private securities, non-U.S. currencies, other 
commodity interests and money market instruments. 
 
There is no guarantee that the Firm will accomplish its investment objectives or that the Firm’s investment 
strategy and risk management will be successful. Investing in securities involves significant risk of loss that 
Investors and prospective Investors should be prepared to bear. 

 
Risk of Loss 

 
The following summary identifies and provides a brief explanation of the material risks related to the Firm’s 
significant investment strategies and should be carefully evaluated before making an investment with the 
Firm; however, the following does not intend to identify all possible risks of an investment with the Firm or 
provide a full description of the identified risks of an investment in any of the Clients. Additional information 
regarding the material risks related to the Firm’s significant investment strategies is set forth in each Client’s 
governing documents.  
 
Investment Risks. Each Client invests principally in equity and equity-related securities that are traded in 
U.S. markets. Certain Clients may also engage in hedging and use a significant amount of leverage. Markets 
for such instruments fluctuate and the market value of any particular investment may vary substantially. A 
Client’s investment portfolio may not generate any income or appreciate in value.  
 
Investment Selection. The Firm selects all Client investments and strategies. Clients and Investors have no 
opportunity to select or evaluate any Client investments or strategies. The likelihood that Investors will 
realize income or gain depends on the Firm’s skill and expertise. The Firm may be unsuccessful, and a Client 
may incur significant losses.  
 
Investing in Small and Middle Market Capitalization Companies. Each Client invests in companies that 
have small or medium size market capitalizations. Investments in such companies typically involve a high 
degree of business and financial risk and can result in substantial losses due to special risk factors. For 
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example, such companies are typically subject to a greater degree of change in earnings and business 
prospects than are companies with larger market capitalizations. In addition, such securities typically trade 
in lower volume and are more volatile than the securities of companies with larger market capitalizations. 
In light of these characteristics, a Client may be subject to a greater degree of investment risk, to the extent 
it invests in Securities of companies with lower market capitalization, than other investment entities that 
invest in companies with larger capitalizations. 
 
Limited Liquidity of Investments. Each Client may invest in thinly traded and relatively illiquid securities or 
securities that may cease to be traded after the Client invests. Each Client also may take positions in some 
securities that are relatively large as compared to trading volumes or overall market capitalization. In such 
cases and in the event of extreme market activity, a Client may not be able to sell its investments promptly 
if necessary or it may need to sell them at far less than the Firm believes they are worth. In addition, a 
Client’s sales of thinly traded securities are likely to depress their market value and thereby reduce the 
Client’s profitability or increase its losses. Such circumstances or events could affect the Client’s gain or 
loss materially and adversely. 
 
Hedging. Certain Clients use hedging strategies (through derivatives and short selling) to attempt to control 
risk. These strategies may not be effective in controlling risk, due to unexpected non-correlation (or even 
positive correlation) between the hedging instrument and the position being hedged. The Firm may not be 
able to hedge a particular position for a Client account, which can result in undesired exposure to that 
position and may lead to liquidation of that position when it is disadvantageous to the Client. 
 
Short Sales. The Firm may short securities for certain Client accounts. A short sale results in a gain if the 
price of the securities sold short declines between the date of the short sale and the date on which securities 
are purchased to replace those borrowed. A short sale results in a loss if the price of the securities sold 
short increases. Any gain is decreased, and any loss is increased, by the amount of any payment, dividend 
or interest that the Client must pay for the borrowed securities, offset (wholly or partly) by short interest 
credits. In a generally rising market, the Client’s short positions may be more likely to result in losses 
because securities sold short may be more likely to increase in value. A short sale involves a finite 
opportunity for appreciation, but a theoretically unlimited risk of loss. 
 
General Risks of Leverage. The Firm uses a significant amount of leverage, both through the leverage 
inherent in instruments in which it invests (such as certain ETFs, futures, options, swaps and other derivative 
contracts) as well as through the use of margin and other leveraging strategies for certain Client accounts. 
Such leverage increases profit potential, but at the same time increases risk of loss and volatility. In the 
stock market, “margin” refers to buying stock on credit. Margin customers are required to keep cash and 
securities on deposit with their brokers as collateral for their borrowings. As a result, a relatively small price 
movement in a security may result in immediate and substantial losses to an investor. For example, if at the 
time of purchase 50% of the price of a security is borrowed on margin, a 20% decrease in the price of the 
security would, if the security is then sold, result in a 40% loss of the cash invested before any deduction 
for brokerage commissions or margin interest costs. Thus, any purchase of securities using leverage 
increases the risk and volatility of a Client’s portfolio and may result in losses that greatly exceed the amount 
invested. In addition, margin trading requires a Client to pledge its securities as collateral. Margin calls or 
changes in margin requirements can require a Client to pledge additional collateral or liquidate its holdings, 
which can force the Client to sell securities at substantial losses that it otherwise would not incur. 
 
ETFs. The Firm invests in ETFs for certain Client accounts. ETFs purchase and sell securities, such as stocks, 
commodities and bonds (or have exposures to such securities through swaps and other derivative 
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instruments). Some of the ETFs purchased for a Client’s portfolio may concentrate heavily in a particular 
asset category or sector. These categories could include, among others, sector funds, blue chip stock funds, 
small capitalization stock funds or growth funds; such funds may specialize even further on the basis of 
country or region of the world and engage in the use of leverage and short selling. Investors in ETFs generally 
bear all of their expenses, including fees of the Firm and custodian, brokerage commissions and legal and 
accounting fees. As a result, Investors will be paying two levels of advisory fees – the Management Fee to 
the Firm and the advisory fee charged by the ETFs’ adviser. The foregoing fees and expenses may be 
expected to result in a higher cost of investment than would be the case if Client or Fund Investors were to 
invest directly in the ETFs in which a Client invests. As a result, the returns realized by the Client’s and 
Investors from a Fund’s activities will be less than the returns Investors would realize from engaging in the 
same activities directly. 
 
Futures, Options and Other Derivatives. The Firm uses both exchange-traded and over-the-counter 
derivatives, including, but not limited to, futures, other commodity interests, swaps, options and contracts 
for differences for certain Client accounts. These instruments can be highly volatile and expose a Client to 
a high risk of loss. The low initial margin deposits normally required to establish a position in such 
instruments permit a high degree of leverage. As a result, depending on the type of instrument, a relatively 
small change in the price of the contract may result in a profit or a loss that is high in proportion to a Client’s 
funds actually placed as initial collateral and may result in unquantifiable further loss exceeding any 
collateral deposited. These changes are extremely difficult to predict. 
 
Contractual Risks of Swaps and Similar Instruments. In managing certain Client accounts, the Firm may use 
derivative instruments, such as swaps, contracts for difference, participation notes, equity swaps, and zero 
strike calls and warrants, to gain economic exposure (whether long or short) to a particular underlying 
security that the Client cannot or does not want to own directly. Many of these derivative instruments are 
structured as contracts between a Client and a counterparty. In a typical contract, a Client deposits an 
amount of cash with its custodian (or broker, if legally permitted) that is equal to the selling price of the 
underlying security and an additional amount to serve as the initial collateral for a change in value of the 
underlying security. Thereafter, a Client pays or receives cash or other assets from the broker or custodian 
based on the change in the value of the underlying security. 
 
Forward Trading. Forward contracts and options thereon are not traded on exchanges and are not 
standardized. Instead, banks and dealers act as principals in these markets, negotiating each transaction 
individually. Forward and “cash” trading is substantially unregulated; there are no limits on position sizes 
or daily price movements. The principals who deal in the forward markets are not required to continue to 
make markets in the currencies they trade and these markets can experience periods of illiquidity, 
sometimes of significant duration. There have been periods during which certain participants in these 
markets have refused to quote prices for certain currencies or commodities or have quoted prices with an 
unusually wide spread between the price at which they would buy and that at which they would sell. 
Disruptions can occur in any market in which a Client trades due to unusually high trading volume, political 
intervention or other factors. Government controls might also limit a Fund’s desired level of forward 
trading. Any such market illiquidity or disruption could adversely affect a Client. 
 
Stock Index Futures. Using stock index futures involves several risks. Price movement in the stock index and 
price movements in the securities that are the subject of the hedge do not always correlate. Positions in 
futures contracts may be closed out only on the exchange on which they were entered into or through a 
linked exchange, and there is no secondary market for those contracts. In addition, there may be no active 
market for the contracts at any particular time. Some exchanges do not permit trading in particular 
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contracts at prices that fluctuate more than a set limit in any day. If prices fluctuate during a single day 
beyond those limits, a Client may not be able to liquidate unfavorable positions promptly and may lose 
money. 
 
Securities Lending. Certain Clients may lend securities to brokers, Futures Commission Merchants (“FCMs”) 
and other institutions to earn additional income. These loans typically are fully collateralized daily, but the 
value of the collateral may fall below the value of the loaned securities or the Firm may misjudge the other 
party’s creditworthiness. If the other party becomes insolvent or bankrupt, a Client could incur losses if the 
collateral is insufficient or experience delays and incur costs in liquidating the collateral or recovering 
payment or the securities. If, in the meantime, the value of the securities changes, a Client could incur 
further losses. 
 
General Risks of Non-U.S. Investments. A Client may invest in securities of non-U.S. companies, including 
ADRs and GDRs, which involves unusual risk not typically associated with investing in U.S. companies. These 
risks include, but are not limited to, currency volatility, less public information available regarding issuers, 
limited liquidity of securities, greater price volatility and political risks associated with the countries in which 
such securities are traded and the countries where the issuers are located. Exchange control regulations or 
changes in the exchange rate between other currencies and the U.S. dollar may affect a Client unfavorably. 
Individual non-U.S. economies may differ unfavorably from the U.S. economy in gross national product 
growth, inflation rate, savings rate and capital reinvestment, resource self-sufficiency and balance of 
payments positions, and in other respects. The value and marketability of a Client’s investments in some 
countries may be materially and adversely affected by expropriation or confiscatory taxation, limitations on 
removing funds or other assets, political or social instability, or diplomatic developments. 
 
Economic and Political Conditions. The Firm may need to modify a Client’s investment strategy in the future 
to satisfy regulatory requirements or to compete in a changed business environment. For example, the U.S. 
government has indicated its willingness to implement additional measures as it may see fit to address 
changes in market conditions, and further Congressional responses may result in additional comprehensive 
overhauls of the regulatory infrastructure governing the financial system. Government measures may have 
further negative consequences for a Client and may diminish future opportunities available to it in 
unpredictable ways. Given the volatile nature of the market environment, the Firm may not timely 
anticipate or manage existing, new or additional risks, contingencies or developments, including regulatory 
developments and trends in new products and services, in the current or future market environment. 

 
Failure of Counterparties to Perform Obligations. In its ordinary course of business, the Firm relies on 
various counterparties, which include, but is not limited to, brokers, dealers, banks, custodians, and 
administrators (“Counterparties”). These Counterparties, with which the Firm does business and on behalf 
of a Fund, may, from time to time, default on their obligations with or without notice. Such defaults include, 
but are not limited to, a Counterparty’s bankruptcy, insolvency, or other failure. A Counterparty’s default 
on their obligations may impact the Firm’s or the Fund’s ability to conduct its business in the ordinary 
course. There is a risk of loss of assets on deposit at the Counterparty. Although government agencies or 
other organizations provide insurance coverage to depositors in the event of a Counterparty failure, 
coverage is limited to a specified amount and subject to rules and regulations. Prior events where a 
government agency or other organization stepped in to make depositors whole over their excess deposits 
at select Counterparties, which may or may not have a current or prior relationship with the Firm or the 
Fund, should not be construed as a guarantee that such action will be taken in the future. There is no 
guarantee that any excess deposits are recoverable. In the event of a Counterparty’s default, the Firm will 
work diligently to access its capital and take actions it deems appropriate while acting in the best interest 
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of the Fund. However, the Firm’s access to capital is subject to a variety of external factors that are outside 
of the Firm’s control, including the timing of default, a government agency’s or other organization’s actions, 
including the timing of the Counterparty’s closure, ability to liquidate the Counterparty’s assets, or to effect 
the Counterparty’s sale or dissolution, unforeseeable economic factors or market conditions, and the 
Counterparty’s technology infrastructure operating as intended to facilitate access. Furthermore, the Firm’s 
ability to access capital may have an impact on the Firm’s and the Fund’s ability to conduct operations in 
the normal course including, but not limited to paying expenses, funding investment opportunities resulting 
in delayed or missed opportunities, and calling capital from or making distributions to limited partners. 
Deposits concentrated at one or a limited number of Counterparties may amplify these risks.  
 
No Control Over Portfolio Issuers. Each Client may acquire substantial positions in the securities of 
particular companies. Nevertheless, a Client is unlikely to be represented on the board of directors or share 
any control over the management of any such company. The success of each investment depends on the 
ability and success of the management of that company, in addition to economic and market factors. 
 
Concentration of Investments. Each Client intends to invest in a relatively limited number of investments 
(when compared to various broad-based market indices), so aggregate returns realized by it may be 
substantially affected by the unfavorable performance of a small number of such investments. If a Client’s 
investments are concentrated in a particular industry or region, its portfolio will be more susceptible to 
fluctuations in value and losses resulting from adverse economic conditions affecting that particular 
industry or region. 
 
Cybersecurity. Although the Firm and its affiliates employ various computer security measures, there can 
be no guarantee that they would be successful in fending off cybersecurity attacks from viruses, malware, 
computer hackers or other malicious corruption of their information technology systems. Cybersecurity 
breaches of the Firm’s systems, its affiliates or their service providers (including accountants, custodians, 
transfer agents and administrators) may cause disruptions to business operations, cause losses due to theft 
or other reasons, interfere with a Fund’s net asset value calculations, impede trading, or lead to violations 
of applicable privacy and other laws, regulatory fines and penalties, reputational damage, reimbursement 
or other compensation costs, or additional compliance costs. The Firm cannot control the cybersecurity 
plans and systems put in place by their service providers and the issuers in which the Clients invest. System 
breaches can and do occur. Any cybersecurity breach could materially and adversely affect a Client. 
 
Trade Errors by the Firm. The Firm places orders for the purchase and sale of securities with brokers and 
FCMs on behalf of each Client. The trading process is complex and can vary for different types of securities. 
Moreover, the Firm may break up orders, or may buy or sell the same security for more than one Client, 
further complicating the trading process. The Firm might make trading errors. Each Client is responsible for 
any such trade errors, whether the error benefits or hurts the Client. The Firm and its affiliates generally 
will not bear the cost of any trade error or reimburse a Client for resulting costs or losses unless it results 
from the Firm’s or its affiliate’s gross negligence, material violation of the Client’s governing documents, 
willful misconduct or fraud.  
 
Portfolio Turnover. Each Client trades securities actively and incurs significant brokerage, custody and other 
transaction costs and expenses. It may have higher portfolio turnover than other investment funds or 
investment strategies. These and other expenses of operating a Fund (including Management Fees and fees 
payable to the administrator) are paid out of the Fund’s capital, reducing the Fund’s investments and 
potential for profitability. This risk is higher if a Fund has limited capital. 
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Valuation. The Firm determines the value of a Client’s securities and has an incentive to overvalue those 
securities so that it receives a greater Management Fee and the General Partner or the Firm receives a 
larger Performance Fee than the fee and allocations that they otherwise would be entitled to receive. The 
Firm may not be able to effectively manage a Client’s investment portfolio, diversification and other internal 
guidelines and risks if a Client’s portfolio is inaccurately valued. Any such inaccuracy could affect the 
Investors advserly. 
 
ITEM 9:  DISCIPLINARY INFORMATION 
 
There are no material legal or disciplinary events related to the Firm. 
 
ITEM 10:  OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS 

 
Advantage Alpha is registered with the United States Commodity Futures Trading Commission (“CFTC”) as 
a Commodity Pool Operator and is a member of the National Futures Association (“NFA”). Raja Moorthy, 
the Firm’s Managing Partner, is registered as an Associated Person of Advantage Alpha. William Nolan, 
the Firm’s Director of Business Development, is also registered as an Associated Person of Advantage 
Alpha. Neither Advantage Alpha nor any of its management persons is registered or has an application 
pending to register as a Futures Commission Merchant or a Commodity Trading Advisor. 
 
The General Partner is an affiliate of Advantage Alpha and serves as the general partner of each Fund and, 
in this capacity, may receive Performance Fees from each Fund.   

 
ITEM 11:  CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT 
TRANSACTIONS AND PERSONAL TRADING  

 
In order to address conflicts of interest that may exist between the Firm and its clients, Advantage Alpha 
has adopted a Code of Ethics (the “Code”), which is applicable to all of Advantage Alpha’s officers, 
directors, managers, members, and employees (collectively, “Employees”). The Code generally sets the 
standard of ethical and professional business conduct that Advantage Alpha requires of Employees, sets 
forth the fiduciary obligations that Advantage Alpha and each Employee owes to each client, and requires 
Employees to comply with applicable federal securities laws and regulations.  
 
The Code sets forth Advantage Alpha’s policies and procedures with respect to personal trading and 
requires Employees to obtain written approval before transacting in certain personal securities 
transactions, including transactions in private placements or limited offerings and initial public offerings. 
Employees must also report personal securities holdings initially and annually and personal securities 
transactions on a quarterly basis. In limited situations, an Employee may invest in the same securities that 
the Firm recommends to a Client. In order to monitor any conflict of interest, Advantage Alpha Employees 
are required to pre-clear contemplated transactions for a personal account, as outlined in the Code and 
are subject to additional restrictions with respect to such investments. 
 
The Firm’s Compliance Manual also includes policies and procedures with respect to material non-public 
information and other confidential information, political contributions, gifts and entertainment, electronic 
communications and other matters related to potential conflicts of interest.   
 
The Code is circulated at least annually to all Employees, and each Employee at least annually must certify 
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in writing that he or she has received and read the Code and any amendments thereto.  
 
A copy of the Code is available to any Client or Investor or prospective Client or Investor upon request by 
contacting the Chief Compliance Officer at (415) 343-7077 or by email at inquiries@advantagealpha.com. 

 
ITEM 12:  BROKERAGE PRACTICES 

 
Selection of Brokers and FCMs 

Advantage Alpha has full discretion to determine which investments to purchase and sell on behalf of the 
Clients. When selecting the brokers and/or dealers, or FCMs, through whom transactions for a Client is 
executed, Advantage Alpha will allocate those transactions to such brokers,  dealers or FCMs for execution 
on such markets, at such prices and at such brokerage commission rates,  mark ups or mark downs (which 
may be in excess of the prices or rates that might have been charged for execution on other markets or 
by other brokers, dealers or FCMs) as in Advantage Alpha’s good faith judgment are appropriate, subject 
to Advantage Alpha’s duty to seek best execution. 
 
When selecting broker-dealers or FCMs to execute transactions, Advantage Alpha considers best 
execution capabilities and certain services provided by the broker-dealer or FCM, such as, third party 
research reports, services and conferences (including third party research fees), outsourced trading 
expertise and services of brokers that provide trading desks to their customers, economic and market 
information, portfolio strategy advice, industry and company comments, technical data, performance 
measuring data and software (including risk and quantitative models), on-line pricing, special execution 
capabilities, block trading and block positioning capabilities, willingness to execute related or unrelated 
difficult transactions in the future, willingness to commit capital, knowledge of market participants, order 
of call, offering to the General Partner or the Firm on-line access to computerized data regarding clients’ 
accounts, computerized trading systems, clearance, settlement, reputation, financial strength and 
stability, confidentiality, efficiency of execution and error resolution, quotation services, custody, 
recordkeeping and similar services, general business or operational consulting, and other matters involved 
in the receipt of brokerage services generally.  
 
Soft Dollar Arrangements 

 
Section 28(e) of the Exchange Act provides a “safe harbor” to investment advisers who use commission 
dollars of their advised accounts to obtain investment research and brokerage services that provide lawful 
and appropriate assistance to the adviser in performing investment decision-making responsibilities. 
Pursuant to Section 28(e) of the Exchange Act, the Firm, under certain circumstances, may pay a broker-
dealer a commission for effecting a transaction (on a principal as well as agency basis) in excess of the 
amount of commission another broker-dealer or FCM charged for effecting the same transaction. This 
additional commission is paid in recognition of the value of brokerage and research services provided by 
the broker-dealer. This practice is referred to as a “soft dollar” arrangement.  

 
Advantage Alpha receives soft dollar credits on transactions with brokers and FCMs or direct a broker or 
FCM that executes transactions to share some of its commissions with a broker or FCM that provides soft 
dollar benefits to the Firm. Soft dollar transactions cause a Client to pay a brokerage commission that 
exceeds that which another broker or FCM might charge for effecting the same transaction in recognition 
of the value of the brokerage, research, other services and soft dollar relationships provided by that broker 
or FCM.   
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In acquiring services or products using soft dollars, Advantage Alpha has an incentive to cause the clients 
to pay higher compensation, use different brokers or FCMs, and effect more transactions than it might 
otherwise do, possibly at the Clients’ expense. However, Advantage Alpha uses soft dollars only to acquire 
services and products that constitute “research” and “brokerage” within the meaning of Section 28(e). 
Following is a description of third-party research the Firm has obtained using soft dollar benefits: (i) 
electronic market data (real-time quotes, news, charts, regulatory filings, research and analytics, earnings 
call transcripts) delivered directly to investment team members’ personal computers; and (ii) industry 
expert consulting services. 
 
On an annual basis, the Firm prepares a budget for allocating trades to various brokers during each 
calendar year, which is reviewed and adjusted periodically to accommodate new stocks added to the 
Firm’s watch list.  
 
The relationships with brokers and FCMs that provide soft dollar services to Advantage Alpha influence 
the Firm’s judgment in allocating brokerage transactions and create a conflict of interest in using the 
services of those brokers and FCMs to execute a Client’s brokerage transactions. The brokerage fees that 
a Client pays benefit Advantage Alpha at the expense of the Client to the extent that soft dollars are used 
to pay any Firm expenses that are not otherwise reimbursable by the Client. Advantage Alpha believes 
that these relationships benefit both it and the Clients, but Client trades executed through these firms or 
any other broker or FCM may or may not be at the best price otherwise available. Additionally, Advantage 
Alpha manages this potential conflict by conducting a review of the brokerage firms’ and FCMs’ services 
on a quarterly basis. 

 
Aggregtion of Trades 
 
It is Advantage Alpha’s policy to aggregate trades whenever possible to achieve equal pricing across the 
Clients and to reduce transaction costs. When it does so, Advantage Alpha will generally allocate the 
proceeds of those transactions (and the related transaction expenses) among the participants on an 
average price basis (although it may allocate partially filled orders differently). Advantage Alpha may 
choose not to aggregate trades in avoidance of a perceived or actual conflict of interest, provided that the 
Clients are treated fairly and equitably over time. 
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ITEM 13:  REVIEW OF ACCOUNTS 
 

Each Client’s portfolio is reviewed on a regular basis to determine conformity with each Client’s stated 
risk parameters, investment objectives, and guidelines. Advantage Alpha continuously monitors the 
investments in each Client’s portfolio. Advantage Alpha’s investment personnel convene regularly to 
evaluate each Clients portfolio’s conformance with such Client’s governing documents and any 
investment limitations, restrictions or risk parameters. 

 
Investors in the Funds receive monthly reports, in writing , indicating their capital balances. Additionally, U.S. 
investors are generally issued Schedule K-1’s after the close of a fiscal year-end. Audited financial 
statements prepared in accordance with generally accepted accounting principles are generally provided 
to Fund Investors within 90 days of a financial year-end. The Firm provides a monthly statement, in writing, 
showing (i) the unaudited monthly and year-to-date performance of the Managed Account, and (ii) the 
calculation of the Management Fee and any administration fee and/or Performance Fee charged with 
respect to that month. 
 
ITEM 14:  CLIENT REFERALS AND OTHER COMPENSATION 

 
The Firm does not receive a benefit from anyone who is not a Client for providing advisory services to 
clients. Neither the Firm nor any related person has retained a third-party marketer or solicitor or 
otherwise directly or indirectly compensates any person who is not a supervised person of the Firm for 
Client or Investor referrals. 

 
ITEM 15:  CUSTODY 

 
Client funds and securities are maintained with qualified custodian.  Each Fund’s assets are held at 
qualified custodians. To comply with Rule 206(4)-2 under the Advisers Act, each Fund will be subject to an 
annual audit by an independent public accountant registered with, and subject to regular inspection by, 
the Public Company Accounting Oversight Board. The audited financial statements of each Fund will be 
prepared in accordance with generally accepted accounting principles and distributed to the Fund’s 
investors generally within 90 days of the end of the Fund’s fiscal year.  
 
The Firm’s Managed Account has established an account with its own qualified custodian, and neither 
Advantage Alpha or its affiliates deduct fees or other expenses from the Managed Account’s assets. 
 
ITEM 16:  INVESTMENT DISCRETION 
 
Advantage Alpha has full discretion to manage assets on behalf of the Clients and determine which 
securities and amounts of securities the Firm buys and sells for the Clients. This authority is granted in 
accordance with the authority granted to Advantage Alpha by means of the relevant organizational and/or 
advisory agreements that sets forth the scope of the Firm’s discretion with respect to the Clients.  
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ITEM 17:  VOTING CLIENT SECURITIES 
 
Advantage Alpha’s authority generally includes proxy voting and the Firm has adopted and implemented 
proxy voting guidelines to vote proxies in the best interest of its Clients. Advantage Alpha has engaged 
Institutional Shareholder Services (“ISS”) as its proxy voting service provider and adopted ISS’s Proxy 
Voting Guidelines. A summary of the Guidelines is available upon request. 
 
Advantage Alpha seeks to minimize the potential for conflict by utilizing the services of ISS, an 
independent, third-party, to provide voting recommendations that are consistent with this proxy policy. 
If a conflict is identified and deemed “material”, Advantage Alpha will determine whether voting in 
accordance with ISS’s Proxy Voting Guidelines is in the best interests of affected Clients. 

 
With respect to material conflicts, Advantage Alpha will determine whether it is appropriate to disclose 
the conflict to a Client (or Investors) and give a Client (or Investors) the opportunity to vote the proxies in 
question themselves (except for an ERISA Investor that has in writing reserved the right to vote proxies 
when Advantage Alpha has determined that a material conflict exists). Advantage Alpha may also abstain 
from voting, delegate the voting decision for such proxy proposal to an independent third party to 
determine how the proxies should be voted, or take any other course of action that, in the opinion of 
Advantage Alpha, adequately addresses the potential for conflict. 

 
Each Investor may request information on how Advantage Alpha voted with respect to the securities of a 
Client and obtain a copy of Advantage Alpha’s proxy voting policies and procedures by contacting the 
Chief Compliance Officer at (415) 343-7077 or by email at inquiries@advantagealpha.com. 
 
ITEM 18:  FINANCIAL INFORMATION 

 
Advantage Alpha does not require or solicit prepayment of more than $1,200 in fees per client, six months 
or more in advance or have any other events requiring disclosure under this item of the Brochure. 

mailto:inquiries@advantagealpha.com
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