
March 4, 2024 
 
This brochure provides information about the qualifications and business practices of Mokosak Advisory Group, 
LLC. If you have any questions about the contents of this brochure, please contact us at (515) 223-5404 or by email 
at: frank@mokosakag.com. The information in this brochure has not been approved or verified by the United States 
Securities and Exchange Commission or by any state securities authority. 
 
Mokosak Advisory Group, LLC is a registered investment adviser.  Registration of an investment adviser does not 
imply any level of skill or training. 
 
Additional information about Mokosak Advisory Group, LLC is also available on the SEC’s website at 
www.adviserinfo.sec.gov.  Mokosak Advisory Group, LLC’s CRD number is: 287538. 
 

2900 100th Street Suite 102 
Urbandale, IA 50322 

(515) 223-5404 
frank@mokosakag.com  

https://www.mokosakadvisorygroup.com

 
 

Firm Brochure - Form ADV Part 2A 

 



 

 

 
Item 2: Material Changes 

 
There have been no material changes since the February 29, 2024, Form ADV that was filed on the IARD.  
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Item 4: Advisory Business 
A. Description of the Advisory Firm 
Mokosak Advisory Group, LLC (hereinafter “Mokosak Advisory Group”) is a Limited Liability 
Company organized in the State of Iowa. The Firm was formed in November 2008 and  is owned 
by Richard Frank Mokosak and Ryan Page.  The Firm has registered as an investment adviser 
with the SEC effective April 7, 2017. The Firm is a fiduciary and is required to always act in a client’s 
best interest.  Using a proprietary process, Roadmap for an Abundant Life™, Mokosak Advisory 
Group provides the following advisory services to help guide clients through life's journey. 
 
B. Types of Advisory Services 
Financial Planning Services  
The Roadmap for an Abundant Life™ process begins with a Discovery Meeting to uncover the 
gaps between where a client currently is and where they want to be.  Following this meeting, 
clients receive a personalized Roadmap for an Abundant Life™ Mindmap that clarifies goals, 
values, relationships, and personal preferences. 
 
The second step of our process is the Financial Plan & Portfolio Analysis Meeting.  Here we 
prepare and present a Financial Plan based on what’s important to the client and analyze the 
current investment portfolio to identify any gaps or opportunities.  If we find that the portfolio is 
well positioned, we'll share this with the client; otherwise, we'll provide recommendations for 
moving forward. 
 
The next step is our Mutual Commitment Meeting.  This is a period for the client to review our 
recommendations and decide if they would like to engage in our services.  Expectations are set 
and an Investment Policy Statement is executed in this step. 
 
During the fourth step the Follow-Up Meeting, we will organize account paperwork and establish 
secure electronic account access. 
 
The fifth step is Ongoing Review & Education Meetings.  During these meetings, we review the 
client's progress, address any gaps in the plan, and when necessary, bring in our team of 
professional accountants and attorneys to implement client-specific advanced planning 
strategies. 
 
Portfolio Management Services 
Mokosak Advisory Group offers ongoing portfolio management services based on the goals, 
objectives, time horizon, and risk tolerance of each client. Mokosak Advisory Group creates an 
Investment Policy Statement for each client, which outlines the client’s current situation (income, 
tax bracket, time horizon, and risk tolerance) and then constructs a plan to aid in the selection of 
a portfolio that matches each client's specific situation.  
 
Mokosak Advisory Group evaluates the current investments of each client with respect to their 
risk tolerance levels and time horizon. Mokosak Advisory Group will request discretionary 
authority from clients to select securities and execute transactions without permission from the 
client prior to each transaction. Risk tolerance levels are documented in the Investment Policy 
Statement, which is given to each client.  
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Mokosak Advisory Group seeks to provide that investment decisions are made in accordance 
with the fiduciary duties owed to its clients and without consideration of Mokosak Advisory 
Group’s economic, investment or other financial interests. To meet its fiduciary obligations, 
Mokosak Advisory Group attempts to avoid, among other things, investment or trading practices 
that systematically advantage or disadvantage certain client accounts, and accordingly, Mokosak 
Advisory Group’s policy is to seek fair and equitable allocation of investment 
opportunities/transactions among its clients to avoid favoring one client over another over time. 
It is Mokosak Advisory Group’s policy to allocate investment opportunities and transactions it 
identifies as being appropriate and prudent among its clients on a fair and equitable basis over 
time. 
 
Services Are Not Limited to Specific Types of Investments 
Mokosak Advisory Group primarily recommends a diversified portfolio of Exchange-Traded 
Funds (ETFs) or Mutual Funds.  Mokosak Advisory Group may use other securities as well to 
help diversify a portfolio when applicable.  These other securities may include 529 College 
Savings Plans, REITs, fixed income securities, insurance products including annuities, life 
insurance and private placement insurance, equities, treasury inflation protected/inflation linked 
bonds, non-U.S. securities and venture capital funds. Note: This may not be an all-inclusive list. 
 
C. Client Tailored Services and Client Imposed Restrictions 
Mokosak Advisory Group will tailor a program for each individual client. This may include a 
Discovery Meeting to get to know the client’s goals, values, relationships, and personal 
preferences as well as a financial plan that will be executed by Mokosak Advisory Group on 
behalf of the client. Mokosak Advisory Group may use model allocations together with a specific 
set of recommendations for each client based on their personal goals, investment objectives, and 
risk tolerance. Clients may impose restrictions in investing in certain securities or types of 
securities in accordance with their values or beliefs. However, if the restrictions prevent Mokosak 
Advisory Group from properly servicing the client account, or if the restrictions would require 
Mokosak Advisory Group to deviate from its standard suite of services, Mokosak Advisory 
Group reserves the right to end the relationship. 
 
D. Wrap Fee Programs 
Mokosak Advisory Group does not participate in any wrap fee programs. 
 
E. Assets Under Management 
Mokosak Advisory Group has the following assets under management: 

Discretionary Amounts: Non-discretionary Amounts: Date Calculated: 
 

$285,565,261 
 

$2,565,891 December 31, 2023 
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Item 5: Fees and Compensation 
A. Fee Schedule 
Advisory Fee for Portfolio Management 

Tiered Advisory Fee Schedule 
Total Assets Under Management Annual Fee 

$0 - $500,000 1.40% 

$500,001 - $1,000,000 1.00% 

$1,000,001 - $4,000,000 0.75% 

$4,000,001 - $10,000,000 0.50% 

$10,000,001 – And Above 0.25% 
The advisory fee is payable quarterly in advance in increments of one-fourth the annual rate 
based on a tiered advisory fee schedule.  This fee schedule allows the client to pay a reduced 
advisory fee on additional assets once a client reaches the next tier.  For example, if a client has 
already invested $500,000 at an advisory fee of 1.4%, the next $1 over the $500,000 tier will be a 
1% advisory fee.  The quarterly advisory fee will be withdrawn directly from the client account 
unless the client instructs Advisor otherwise. The advisory fee is generally based upon the value 
of the account as of the last business day of the previous quarter.  However, when a client adds 
assets to, or withdraws assets from, an account during the quarter, we refund a portion of the 
advisory fee for withdrawals (on a prorated basis) and we charge an additional advisory fee for 
additions to the client account (also on a prorated basis).  The refund or charge is applied to the 
next quarterly advisory fee.  We use an independent third-party service provider to calculate the 
advisory fee. 
 
The initial advisory fee will be pro-rated based on the value of the new assets transferred into the 
account for the first partial quarter.  The initial calculation period will begin the day assets are 
deposited and will end on the last day of that same quarter.  Should assets be received at different 
times, the pro-rated calculation will apply to each deposit received. 
 
The advisory fee may be reduced based on the size of the portfolio and nature of the services 
provided.  The final advisory fee schedule is attached as Exhibit B of the Investment Advisory 
Agreement. Clients may terminate the agreement without penalty for a full refund of Mokosak 
Advisory Group's advisory fee within five business days of signing the Investment Advisory 
Agreement. Clients that have been with the firm for greater than five business days may terminate 
the Investment Advisory Agreement by giving notice of termination.  The effective termination 
date will be immediately after receipt of the termination notice.  We will make any applicable 
refunds within 30 days of the next quarter end. 
 
 
B. Payment of Fee 
Payment of Portfolio Management Fee 
The client has provided written authorization to withdraw the advisory fee for portfolio 
management from the clients’ accounts on a quarterly basis.  The fee is paid in advance.  For 
variable annuities, client may elect to have the advisory fee paid from a separate brokerage 
account, deducted directly from the annuity, or paid via a check to Advisor. 
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C. Client Responsibility For Third Party Fees 
Clients are responsible for the payment of all third party fees (i.e. custodian fees, brokerage fees, 
mutual fund fees, transaction fees, etc.). Those fees are separate and distinct from the fees and 
expenses charged by Mokosak Advisory Group. Please see Item 12 of this brochure regarding 
custodian. 
 
D. Prepayment of Fees 
Mokosak Advisory Group collects certain fees in advance and certain fees in arrears, as indicated. 
Refunds for fees paid in advance will be returned within 30 days of the next quarter end to the 
client via check or deposit back into the client’s account. 
 
For all advisory fees paid in advance, the fee refunded will be equal to the balance of the fees 
collected in advance minus the daily rate* times the number of days elapsed in the billing period 
up to and including the date of termination. (*The daily rate is calculated by dividing the annual 
asset-based fee rate by 365.) 
 
E. Outside Compensation For the Sale of Securities to Clients 
Neither Mokosak Advisory Group nor its supervised persons accept any compensation for the 
sale of investment products, including asset-based sales charges or service fees from the sale of 
mutual funds. 

 
Item 6: Performance-Based Fees and Side-By-Side Management 

Mokosak Advisory Group does not accept performance-based fees or other fees based on a share 
of capital gains on or capital appreciation of the assets of a client. 
 

Item 7: Types of Clients 
Mokosak Advisory Group generally provides advisory services to the following types of clients: 

• Individuals & Families   
• Medical Professionals 
• Widows/Widowers 
• Business Owners    
• High-Net-Worth Individuals 
• Charitable Organizations 

 
There is generally no required minimum portfolio balance for our Portfolio Management 
Services. 
 
Item 8: Methods of Analysis, Investment Philosophy, & Risk of Loss 
A. Methods of Analysis and Investment Philosophy 
Methods of Analysis 
Personalized investment recommendations may be based upon the following considerations: 

• Goals and objectives 
• Time horizon 
• Risk Tolerance 
• Household allocation 
• Asset class correlation & standard deviation 
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• Tax considerations 
• Current and future income needs 
• Liquidity requirements 
• Inflation Protection 

 
Investment Philosophy 
When it comes to investing our clients' wealth, Mokosak Advisory Group's investment 
philosophy focuses on building an asset allocation across a broad array of asset classes to create 
portfolios appropriate for each clients’ risk tolerance. Keeping investment fees low and investing 
tax efficiently are also top priorities of our investment philosophy. 

Our investment due diligence process is grounded in academic research.  We use multiple 
methods of investment analysis, including but not limited to, Morningstar research and analyses 
of risk and return.  Other factors include company size, profitability, earnings growth, and 
intrinsic value when analyzing a client's current and prospective portfolio. 

Fixed income asset classes within our portfolios are designed to potentially reduce volatility. Our 
focus is on identifying ETFs or mutual funds whose asset classes historically have a low 
correlation to equities with the goal of reducing overall portfolio risk.  Portfolios are proactively 
monitored and typically rebalanced annually when an asset class falls outside its rebalancing 
tolerance. 

B. Material Risks Involved 
Investing in securities directly or through ETFs, mutual funds, or other vehicles, involves a risk 
of loss that clients should be prepared to bear. All investments carry the risk of loss, including 
possible complete loss. There is no guarantee that any investment strategy will meet its objective. 
Any past success of a particular investment strategy does not imply or guarantee future success.  
Depending on the investment strategy and type of investment vehicles used, clients may face the 
following material investment risks. 

 
C. Risks of Specific Securities Utilized 
Clients should be aware that there is a material risk of loss using any investment strategy. The 
investment types listed below (leaving aside Treasury Inflation Protected/Inflation Linked 
Bonds) are not guaranteed or insured by the FDIC or any other government agency. 
 
Mutual Funds: Investing in mutual funds carries the risk of capital loss and thus you may lose 
money investing in mutual funds. All mutual funds have costs that lower investment returns. 
The funds can be of bond “fixed income” nature (lower risk) or stock “equity” nature. 
Equity investment generally refers to buying shares of stocks in return for receiving a future 
payment of dividends and/or capital gains if the value of the stock increases. The value of equity 
securities may fluctuate in response to specific situations for each company, industry conditions 
and the general economic environments. 
 
Fixed income investments generally pay a return on a fixed schedule, though the amount of the 
payments can vary. This type of investment can include corporate and government debt 
securities, leveraged loans, high yield, and investment grade debt and structured products, such 
as mortgage and other asset-backed securities, although individual bonds may be the best known 
type of fixed income security. In general, the fixed income market is volatile and fixed income 
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securities carry interest rate risk. (As interest rates rise, bond prices usually fall, and vice versa. 
This effect is usually more pronounced for longer-term securities.)  Fixed income securities also 
carry inflation risk, liquidity risk, call risk, and credit and default risks for both issuers and 
counterparties.  The risk of default on treasury inflation protected/inflation linked bonds is 
dependent upon the U.S. Treasury defaulting (extremely unlikely); however, they carry a 
potential risk of losing share price value, albeit rather minimal. Risks of investing in foreign fixed 
income securities also include the general risk of non-U.S. investing described below. 
 
Exchange Traded Funds (ETFs): An ETF is an investment fund traded on stock exchanges, similar 
to stocks. Investing in ETFs carries the risk of capital loss (sometimes up to a 100% loss in the case 
of a stock holding bankruptcy). Areas of concern include the lack of transparency in products and 
increasing complexity, conflicts of interest and the possibility of inadequate regulatory 
compliance. Precious Metal ETFs (e.g., Gold, Silver, or Palladium Bullion backed “electronic 
shares” not physical metal) specifically may be negatively impacted by several unique factors, 
among them (1) large sales by the official sector which own a significant portion of aggregate 
world holdings in gold and other precious metals, (2) a significant increase in hedging activities 
by producers of gold or other precious metals, (3) a significant change in the attitude of 
speculators and investors. 
 
Annuities are a retirement product for those who may have the ability to pay a premium now 
and want to guarantee they receive certain monthly payments or a return on investment later in 
the future. Annuities are contracts issued by a life insurance company designed to meet 
retirement or other long-term goals. An annuity is not a life insurance policy. Variable annuities 
are designed to be long-term investments. Variable annuities are not suitable for meeting short-
term goals because substantial taxes and insurance company charges may apply if you withdraw 
your money early. Variable annuities also involve investment risks, just as mutual funds do. 
 
Venture capital funds invest in start-up companies at an early stage of development in the 
interest of generating a return through an eventual realization event; the risk is high as a result 
of the uncertainty involved at that stage of development. 
 
Non-U.S. Securities present certain risks such as currency fluctuation, political and economic 
change, social unrest, changes in government regulation, differences in accounting and the lesser 
degree of accurate public information available. 
 
Past performance is not indicative of future results. Investing in securities involves a risk of 
loss that the client should be prepared to bear. 
D. Other Risks 
Asset Class Risk – The asset classes included in your portfolio may underperform in comparison 
to the market in general. 

Fund Manager Risk – Mutual fund managers may underperform within their respective asset 
classes. 

Market Risk – Investment in equity securities may be more volatile than other types of 
investments. Although the portfolios hold thousands of equity securities, a number of them 
(especially smaller companies) may become worthless. 
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Liquidity Risk – There are numerous market trading risks, including the potential lack of an 
active market for investments held in your portfolio. 

Management Risk – The performance of client portfolios is subject to the risk that our investment 
strategy may not produce the intended results. 

Passive Investment Risk – We use passively managed portfolios which do not attempt to take 
defensive positions in declining markets. 

Leverage and Derivatives Risk – Within the funds, fund managers may enter into certain 
transactions that might include leverage or borrowing. They may also use derivatives which can 
create leverage. The use of leverage may cause a portfolio to liquidate account positions when it 
may not be advantageous to do so.  Derivatives such as futures, options, and swap agreements 
can also lead to losses, particularly when derivatives are used to enhance return rather than offset 
risk. 

Regulatory Risk – The legal, tax, and regulatory environment worldwide in the financial industry 
is evolving. Changes in regulations affecting the financial industry, including Mokosak Advisory 
Group, may have an adverse effect on our ability to pursue the investment strategies described 
above or the value of client portfolios. New laws and regulations or actions taken by regulators 
that restrict our ability to pursue our investment strategies or conduct business could adversely 
affect client portfolios.  

Legacy Holdings Risk - Securities that are brought to Mokosak Advisory Group which are not 
subsequently sold and diversified fully into our models carry the potential for greater 
concentration and issuer risk that may result in greater volatility and a higher risk of loss than a 
fully diversified portfolio. 

Extraordinary Events – Global terrorist activity, including chemical, nuclear, and biological 
attacks, may negatively affect economic conditions, including sales, profits and productions of 
goods or services, and may materially affect prices or impair our trading facilities and 
infrastructure or the trading facilities and infrastructure of our custodians, or the exchanges on 
which securities are traded. 

Cybersecurity Risk – Being in the financial services industry, we acknowledge that cybersecurity 
risks exist for our firm. We are certainly mindful of them, focusing our efforts on maintaining and 
improving our policies and procedures in this area, striving to mitigate our risks. We also review 
our service providers’ policies and procedures regarding prevention and mitigation of their 
cybersecurity risks. Even with all best efforts of prevention and mitigation, a cyberattack or other 
unauthorized access could be directed at Mokosak Advisory Group or one of our service 
providers, and thus there is a potential risk of loss. 

This is not intended to be an all-inclusive list of risks.  Each client should review the fund 
prospectus for the specific risks related to each fund that is held in the client’s account. 
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Item 9: Disciplinary Information 
Registered Investment Advisers are required to disclose any material facts regarding criminal or 
civil actions, administrative proceedings, or self-regulatory organization (SRO) proceedings that 
would be material in the evaluation of Mokosak Advisory Group or the integrity of its 
management.  Mokosak Advisory Group has no information applicable to this as it has never 
faced legal or disciplinary matters since its inception. 

 
Item 10: Other Financial Industry Activities and Affiliations 

Neither Mokosak Advisory Group nor its representatives are registered as, or have pending 
applications to become, a broker/dealer or a representative of a broker/dealer. 
 
Neither Mokosak Advisory Group nor its representatives are registered as or have pending 
applications to become either a Futures Commission Merchant, Commodity Pool Operator, or 
Commodity Trading Advisor or an associated person of the foregoing entities. 
 
Mokosak Advisory Group’s Investment Adviser Representatives are independent licensed 
insurance agents, and from time to time, will offer clients advice or products from those activities. 
Clients should be aware that these services pay a commission or other compensation and involve 
a conflict of interest, as commissionable products conflict with the fiduciary duties of a registered 
investment adviser. To mitigate this, Mokosak Advisory Group always acts in the best interest of 
the client; including the sale of commissionable products to advisory clients. Clients are in no 
way required to utilize the services of any representative of Mokosak Advisory Group in 
connection with such individual's activities outside of Mokosak Advisory Group. 
 
Mokosak Advisory Group does not utilize nor select third-party investment advisers. 

 
Item 11: Code of Ethics, Participation or Interest in Client 

Transactions and Personal Trading 
A. Code of Ethics 
Mokosak Advisory Group has a written Code of Ethics that covers the following areas: Prohibited 
Purchases and Sales, Insider Trading, Personal Securities Transactions, Exempted Transactions, 
Prohibited Activities, Conflicts of Interest, Gifts and Entertainment, Confidentiality, Service on a 
Board of Directors, Compliance Procedures, Compliance with Laws and Regulations, Procedures 
and Reporting, Certification of Compliance, Reporting Violations, Compliance Officer Duties, 
Training and Education, Recordkeeping, Annual Review, and Sanctions. Mokosak Advisory 
Group's Code of Ethics is available free upon request to any client or prospective client. 

 
B. Recommendations Involving Material Financial Interests  
Mokosak Advisory Group does not recommend that clients buy or sell any security in which a 
related person to Mokosak Advisory Group or Mokosak Advisory Group has a material financial 
interest. 

 
C. Investing Personal Money in the Same Securities as Clients  
From time to time, representatives of Mokosak Advisory Group may buy or sell securities for 
themselves that they also recommend to clients. This may provide an opportunity for 
representatives of Mokosak Advisory Group to buy or sell the same securities before or after 
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recommending the same securities to clients resulting in representatives profiting off the 
recommendations they provide to clients. Such transactions create a conflict of interest. Mokosak 
Advisory Group will always document any transactions that could be construed as conflicts of 
interest and will never engage in trading that operates to the client’s disadvantage when similar 
securities are being bought or sold. 

 
D. Trading Securities At/Around the Same Time as Clients’ Securities  
From time to time, representatives of Mokosak Advisory Group may buy or sell securities for 
themselves at or around the same time as clients. This may provide an opportunity for 
representatives of Mokosak Advisory Group to buy or sell securities before or after 
recommending securities to clients resulting in representatives profiting off the recommendations 
they provide to clients. Such transactions create a conflict of interest; however, Mokosak Advisory 
Group will never engage in trading that operates to the client’s disadvantage if representatives 
of Mokosak Advisory Group buy or sell securities at or around the same time as clients. 

 
Item 12: Brokerage Practices 

A. Factors Used to Select Custodians 
Custodians will be recommended based on Mokosak Advisory Group’s duty to seek “best 
execution,” which is the obligation to seek execution of securities transactions for a client on the 
most favorable terms for the client under the circumstances. Clients will not necessarily pay the 
lowest commission or commission equivalent, and Mokosak Advisory Group may also consider 
the market expertise and research access provided by the custodian, including but not limited to 
access to written research, oral communication with analysts, admittance to research conferences 
and other resources provided by the brokers that may aid in Mokosak Advisory Group's research 
efforts. Mokosak Advisory Group will never charge a premium or commission on transactions, 
beyond the actual cost imposed by the custodian. 
 
Mokosak Advisory Group primarily recommends that clients use Charles Schwab & Co., Inc. 
(Schwab) as their custodian.  Mokosak Advisory Group offers Protective Life Insurance Company 
and Teachers Insurance and Annuity Association of America for clients that request portfolio 
management of their variable annuity.  Mokosak Advisory Group may also recommend other 
custodians for certain types of securities. 
 
While Mokosak Advisory Group has no formal soft dollars program in which soft dollars are 
used to pay for third party services, Mokosak Advisory Group may receive research, products, 
or other services from custodians in connection with client securities transactions (“soft dollar 
benefits”). Mokosak Advisory Group may enter into soft-dollar arrangements consistent with 
(and not outside of) the safe harbor contained in Section 28(e) of the Securities Exchange Act of 
1934, as amended. There can be no assurance that any particular client will benefit from soft dollar 
research, whether or not the client’s transactions paid for it, and Mokosak Advisory Group does 
not seek to allocate benefits to client accounts proportionate to any soft dollar credits generated 
by the accounts. Mokosak Advisory Group benefits by not having to produce or pay for the 
research, products or services, and Mokosak Advisory Group will have an incentive to 
recommend a broker-dealer based on receiving research or services. Clients should be aware that 
Mokosak Advisory Group’s acceptance of soft dollar benefits may result in higher commissions 
charged to the client. 
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Mokosak Advisory Group receives no referrals from a third party in exchange for using that third 
party. 

 
B. Aggregating (Block) Trading for Multiple Client Accounts 
If Mokosak Advisory Group buys or sells the same securities on behalf of more than one client, 
then it may (but would be under no obligation to) aggregate or block such securities in a single 
transaction for multiple clients in order to seek more favorable prices, lower brokerage 
commissions, or more efficient execution. In such case, Mokosak Advisory Group would place 
an aggregate order with the broker on behalf of all such clients in order to ensure fairness for all 
clients; provided, however, that trades would be reviewed periodically to ensure that accounts 
are not systematically disadvantaged by this policy. Mokosak Advisory Group would determine 
the appropriate number of shares and select the appropriate brokers consistent with its duty to 
seek best execution, except for those accounts with specific brokerage direction (if any). 
 
Advisor will place all trades in the account electronically or by phone.  Advisor assumes 
responsibility for any account losses for trading errors directly resulting from Advisor’s failure 
to follow its trading procedures or from a lapse in Advisor’s internal communications and will 
compensate Client for any corresponding losses.   
 
Client acknowledges, however, that Advisor will not be responsible for account errors or losses 
that occur when Advisor has used its best efforts to execute trades in a timely and efficient 
manner.  If a trade or some portion of a trade is not effected or an electronic error occurs through 
no fault of Advisor, resulting in an account not being traded at the time or price initially intended 
or at the same time or at the same price as other clients, the resulting loss will not be considered 
a trading error for which Advisor is responsible.  Advisor will not be responsible for trades that 
are not properly executed by any clearing firm, custodian, mutual fund, or insurance company, 
when Advisor properly submitted the order.  
 
If Advisor makes a trade error that results in a gain to Client, the Client will retain the gain.  If 
Advisor makes a trade error that results in a gain and the gain cannot be attributable to a 
particular client, Schwab keeps the gain.  In that case, if the gain is more than $100, Schwab will 
donate the gain to charity.  If the gain is less than $100, Schwab will keep the gain to minimize 
and offset its administrative time and expense. 

 
Item 13: Review of Accounts 

Mokosak Advisory Group's client accounts are reviewed on an ongoing basis by Frank Mokosak, 
CFP®, CAP® or Ryan Page, CFP®, CFA.  Typically, accounts are rebalanced annually, if necessary, 
to realign the account to each client's agreed upon target allocation which is based on the client's 
risk tolerance and investment objectives.  Client’s accounts are monitored on an ongoing basis 
and reviewed at least quarterly.  In the event of a change in the client's risk tolerance or 
investment objectives, we would hold a formal client review to determine if an allocation change 
is necessary. Each client will receive a quarterly statement from the custodian and periodically 
receive an investment performance report from Mokosak Advisory Group. 
 
Financial plans are reviewed upon financial plan creation and plan delivery with the client by 
Frank Mokosak, CFP®, CAP®  or Ryan Page, CFP®, CFA.  Periodically, Mokosak Advisory Group 
may review a client's financial plan to measure progress. 
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Item 14: Client Referrals and Other Compensation 
Mokosak Advisory Group does not receive any economic benefit, directly or indirectly from any 
third party for advice rendered to Mokosak Advisory Group's clients. 
 
With respect to Schwab, Mokosak Advisory Group receives access to Schwab’s institutional 
trading and custody services, which are typically not available to Schwab retail investors. These 
services generally are available to independent investment advisers on an unsolicited basis, at no 
charge to them so long as a total of at least $10 million of the advisor’s clients’ assets are 
maintained in accounts at Schwab Advisor Services. Schwab’s services include brokerage services 
that are related to the execution of securities transactions, custody, research, including that in the 
form of advice, analyses and reports, and access to mutual funds and other investments that are 
otherwise generally available only to institutional investors or would require a significantly 
higher minimum initial investment. For Mokosak Advisory Group client accounts maintained in 
its custody, Schwab generally does not charge separately for custody services but is compensated 
by account holders through commissions or other transaction-related or asset-based fees for 
securities trades that are executed through Schwab or that settle into Schwab accounts. 
 
Schwab also makes available to Mokosak Advisory Group other products and services that 
benefit Mokosak Advisory Group but may not benefit its clients’ accounts. These benefits may 
include national, regional or Mokosak Advisory Group specific educational events organized 
and/or sponsored by Schwab Advisor Services. Other potential benefits may include occasional 
business entertainment of personnel of Mokosak Advisory Group by Schwab Advisor Services 
personnel, including meals, invitations to sporting events, including golf tournaments, and other 
forms of entertainment, some of which may accompany educational opportunities. Other of these 
products and services assist Mokosak Advisory Group in managing and administering clients’ 
accounts. These include software and other technology (and related technological training) that 
provide access to client account data (such as trade confirmations and account statements), 
facilitate trade execution (and allocation of aggregated trade orders for multiple client accounts, 
if applicable), provide research, pricing information and other market data, facilitate payment of 
Mokosak Advisory Group’s fees from its clients’ accounts (if applicable), and assist with back-
office training and support functions, recordkeeping and client reporting. Many of these services 
generally may be used to service all or some substantial number of Mokosak Advisory Group’s 
accounts. Schwab Advisor Services also makes available to Mokosak Advisory Group other 
services intended to help Mokosak Advisory Group manage and further develop its business 
enterprise. These services may include professional compliance, legal and business consulting, 
publications and conferences on practice management, information technology, business 
succession, regulatory compliance, employee benefits providers, human capital consultants, 
insurance and marketing. In addition, Schwab may make available, arrange and/or pay vendors 
for these types of services rendered to Mokosak Advisory Group by independent third parties. 
Schwab Advisor Services may discount or waive fees it would otherwise charge for some of these 
services or pay all or a part of the fees of a third-party providing these services to Mokosak 
Advisory Group. 
 
Mokosak Advisory Group is independently owned and operated and not affiliated with Schwab.  
Mokosak Advisory Group does not directly or indirectly compensate any person who is not 
advisory personnel for client referrals. 
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Item 15: Custody 
When advisory fees are deducted directly from client accounts at the client's custodian, Mokosak 
Advisory Group will be deemed to have limited custody of client's assets and must have written 
authorization from the client to do so. Clients will receive all account statements from the 
custodian and are encouraged to carefully review those statements for accuracy.  Clients may 
have standing letters of authorization on their accounts.  Mokosak Advisory Group has reviewed 
those relationships and determined that they meet the IAA no action letter seven conditions and 
do not trigger the surprise custody audit.   
 

Item 16: Investment Discretion 
Mokosak Advisory Group provides discretionary and non-discretionary investment advisory 
services to clients. The advisory contract established with each client sets forth the discretionary 
authority for trading. Where investment discretion has been granted, Mokosak Advisory Group 
generally manages the client’s account and makes investment decisions without consultation 
with the client as to when the securities are to be bought or sold for the account, the total amount 
of the securities to be bought/sold, what securities to buy or sell, or the price per share. In some 
instances, Mokosak Advisory Group’s discretionary authority in making these determinations 
may be limited by conditions imposed by a client (in investment guidelines or objectives, or client 
instructions otherwise provided to Mokosak Advisory Group. 
 

Item 17: Voting Client Securities (Proxy Voting) 
Mokosak Advisory Group does not vote proxies for our clients. Clients will receive proxies 
directly from the issuer of the security or the custodian. Clients are encouraged to call Mokosak 
Advisory Group with any questions related to the proxies. 
 

Item 18: Financial Information 
We do not require or solicit prepayment of fees six months or more in advance. We are not aware 
of any financial condition that is reasonably likely to impair our ability to meet our contractual 
commitments to clients. We have never been the subject of any bankruptcy petition. 
 
Privacy Policy Notice: 
We are committed to building relationships with our clients based on trust and confidence. An 
important part of that relationship includes maintaining the confidentiality of our clients’ non-
public personal information.  Mokosak Advisory Group follows the policy below regarding the 
collection and protection of your personal information. 
Mokosak Advisory Group will collect information about you for business purposes, such as 
evaluating your financial needs, processing your requests and transactions, and providing you 
quality service. The personal information we collect includes: 
• Information you provide to us on applications, questionnaires and other forms (such as your 
name, address, social security number, occupation, assets, banking information, and income) 
• Brokerage statements, mutual fund statements, or other information you authorize us to receive 
• Information that we generate to service your account (such as trade tickets and account 
statements).  We will not disclose any non-public personal information to any non-affiliated third 
parties, except in the following circumstances: 
• As necessary to provide the service that you have requested or authorized, or to maintain and 
service your account. 
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• As required by regulatory authorities or law enforcement officials who have jurisdiction over 
us. 
• To the extent reasonably necessary to prevent fraud and unauthorized transactions.  
We restrict access to non-public personal information about you to only those employees and 
service providers who need to know that information to provide products or services to you. Firm 
employees are subject to a strict employment policy as well as our Code of Ethics regarding 
confidentiality. All other persons are restricted from accessing that information. We maintain 
physical, electronic, and procedural safeguards that comply with federal standards to guard your 
non-public personal information. We respect and value that you have entrusted us with your 
private financial information. Mokosak Advisory Group is committed to preserving that trust by 
protecting and respecting the privacy of all our clients to the best of our ability. We will not 
disclose your non-public personal information unless it is required by law, with your direct 
consent, or as necessary to provide you with our services. We have not and will not sell your 
personal information to anyone, even if our formal client relationship ends. 
Business Continuity Notice: 
Mokosak Advisory Group is aware of the issues that any type of interruption or disaster may 
create for our clients, our staff, and our company. We have adopted a Business Continuity Plan 
that is designed to address: 
• Safeguarding the health and lives of our personnel in the event of a disaster. 
• Minimizing the impact of any significant business disruption on our clients' ability to conduct 
business with us, including accessing their records and assets. 
• Restoring the firm's ability to operate normally in the shortest time possible. 
We have a Business Continuity Plan and procedures in place regarding various scenarios of 
business disruptions that involve notifying our employees and our clients of the situation at hand. 
We will use multiple forms of communications, including email, notices on our website, web 
conferences, telephone, and recorded messages on a second voicemail (if our telephone system is 
not available). We have a back-up system where our data is stored locally as well as outside of 
our geographic location. 
 
Additionally, Mokosak Advisory Group, LLC has a Succession Plan.  You may contact Frank at 
frank@mokosakag.com with any questions.  If Frank is unavailable, the Succession Plan is on file 
with Michael Dayton at Nyemaster Goode law firm.  Michael may be reached at (515) 283-3111. 
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Form ADV Part 2B – Individual Disclosure Brochure 

for 

Richard Frank Mokosak 

2900 100th Street, Suite 102 

Urbandale, IA 50322 

(515) 223-5404 

frank@mokosakag.com 

Personal CRD Number: 2520987 

Investment Adviser Representative 

March 4, 2024 

This brochure supplement provides information about Richard Frank Mokosak that 
supplements the Mokosak Advisory Group, LLC’s brochure. You should have received a copy 
of that brochure. Please contact Richard Frank Mokosak, Chief Compliance Officer, at 515-223-
5404 or Frank@mokosakag.com if you did not receive Mokosak Advisory Group’s brochure or 
if you have any questions about the contents of this supplement. 
 
Additional information about Richard Frank Mokosak also is available on the SEC's website 
at www.adviserinfo.sec.gov. 
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Item 2: Educational Background and Business Experience 
Name:  Richard Frank Mokosak   Born: 1961 
Educational Background and Professional Designations: 
Education: 

• Attended the University of Northern Iowa, Cedar Falls, Iowa where he pursued a 
finance degree, August 1979 - December 1981 

• Certified Financial Planner (CFP®) Certified Financial Planner Board of Standards, 
September 2001  

• Chartered Advisor in Philanthropy (CAP®), May 2013 
• Passed Series License 7 (10/1994), 24 (12/2004), and 63 (10/1994) 

 
Designations: 
CFP® - Certified Financial Planner™ 
In order to achieve and maintain certification, CFP® professionals must: 1) pass the 
comprehensive CFP® Certification Examination, 2) pass the CFP Board's Fitness Standards for 
Candidates and Registrants, 3) agree to abide by CFP Board's Code of Ethics and Professional 
Responsibility and Rules of Conduct which put clients' interests first, 4) comply with 
the Financial Planning Practice Standards which spell out what clients should be able to 
reasonably expect from the financial planning engagement, and 5) complete 30 hours of 
continuing education (including 2 hours of approved Ethics CE) every two years.  - See more at: 
http://www.cfp.net/become-a-cfp-professional/cfp-certification-
requirements#sthash.qwXJz3yF.dpuf. 
 
CAP® – Chartered Advisor in Philanthropy® 
To apply for the CAP® designation, the applicant must certify in writing that, for at least three of 
the five years immediately preceding this application, they have been: 

• Actively involved in advising individuals or charitable organizations in any of the 
following areas: wealth and estate planning, financial planning, charitable planning, 
charitable giving, planned giving, nonprofit or foundation management or services, 
investment management of charitable trusts, fund or endowments, or accounting for 
nonprofit organizations as part of your regular practice or employment or 

• Employed in the nonprofit sector in a capacity related to nonprofit management, 
development, planned giving or fund raising. 

The CAP® program consists of three courses. Each is designed for self-study, leading to an 
objective exam in a local exam center. In addition, weekly webinars are offered to bring CAP® 
students into conversation with each other about how the material can be used to help clients, 
donors, and communities. 
 
In applying for the CAP® designation, you also must subscribe to ethical standards, embodied 
by the American College Code of Ethics and Procedures (which includes the Professional 
Pledge and eight Canons) and additional ethical codes.  In addition to complying with these 
standards, you also must certify in writing that you meet professional codes, canons of ethics, or 
standards of practice of licenses or professional designations already earned AND have 
adopted at least one of the following codes of ethics or standards of practice applicable to fund 
raisers and charitable planners: 

• The Code of Ethical Principles and Standards of Professional Practice of the Association 
of Fundraising Professionals (AFP) 
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• The model Standards of Practice for the Charitable Gift Planner adopted by the National 
Committee on Planned Giving (NCPG) and the American Council on Gift Annuities 
(ACGA). 

The certificant must also subscribe in writing to the provisions of the Donor Bill or Rights 
originally promulgated by the American Association of Fundraising Counsel (AAFRC), the 
Association for Healthcare Philanthropy (AHP), the Council for Advancement and Support of 
Education (CASE), and the AFP.  Copies of these standards are provided to applicants as part of 
the application process. 
 
Business Background: 

• 06/2017 - Present Wealth Management Advisor, President, & Chief Compliance 
Officer: Mokosak Advisory Group, LLC, a Registered Investment Adviser 

• 08/2004 – 06/2017 Financial Advisor: Cambridge Investment Research, Inc., DBA 
Agnew Mokosak Group & Mokosak Advisory Group 

 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Frank Mokosak is a licensed insurance agent. From time to time, he will offer clients advice or 
products from this activity. Clients should be aware that these services pay a commission and 
involve a conflict of interest, as commissionable products can conflict with the fiduciary duties 
of an Investment Adviser Representative. Mokosak Advisory Group, LLC always acts in the 
best interest of the client, including in the sale of commissionable products to advisory clients. 
Clients are in no way required to implement the plan through any representative of Mokosak 
Advisory Group, LLC in their capacity as a licensed insurance agent. 
 
Item 5: Additional Compensation 
Frank Mokosak does not receive any economic benefit from any person, company, or 
organization, other than Mokosak Advisory Group, LLC in exchange for providing clients 
advisory services through Mokosak Advisory Group, LLC. 
 
Item 6: Supervision 
As the Chief Compliance Officer of Mokosak Advisory Group, LLC, Frank Mokosak supervises 
all activities of the firm. Frank Mokosak's contact information is on the cover page of this 
disclosure document. Frank Mokosak adheres to applicable regulatory requirements, together 
with all policies and procedures outlined in the firm’s code of ethics and compliance manual. 
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Form ADV Part 2B – Individual Disclosure Brochure 

for 

Ryan Matthew Page 

2900 100th Street, Suite 102 

Urbandale, IA 50322 

(515) 223-5404 

ryan@mokosakag.com 

Personal CRD Number: 6059616 

Investment Adviser Representative 

March 4, 2024 

 

This brochure supplement provides information about Ryan Matthew Page that supplements 
the Mokosak Advisory Group, LLC’s brochure. You should have received a copy of that 
brochure. Please contact Richard Frank Mokosak, Chief Compliance Officer, at 515-223-5404 or 
Frank@mokosakag.com if you did not receive Mokosak Advisory Group’s brochure or if you 
have any questions about the contents of this supplement. 
 
Additional information about Ryan Matthew Page also is available on the SEC's website at 
www.adviserinfo.sec.gov. 
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Item 2: Educational Background and Business Experience 
Name:  Ryan Matthew Page   Born: 1991 
Educational Background and Professional Designations: 
Education: 

• Iowa State University, Ames, Iowa, Bachelors Finance/MIS, 2014 
• Certified Financial Planner (CFP®) Certified Financial Planner Board of Standards, 

August 2016  
• Charted Financial Analyst (CFA) August 2021 
• Passed Series License 7 (04/2015) and 66 (07/2015) 

 
Designations: 
CFP® - Certified Financial Planner™ 
In order to achieve and maintain certification, CFP® professionals must: 1) pass the 
comprehensive CFP® Certification Examination, 2) pass the CFP Board's Fitness Standards for 
Candidates and Registrants, 3) agree to abide by CFP Board's Code of Ethics and Professional 
Responsibility and Rules of Conduct which put clients' interests first, 4) comply with 
the Financial Planning Practice Standards which spell out what clients should be able to 
reasonably expect from the financial planning engagement, and 5) complete 30 hours of 
continuing education (including 2 hours of approved Ethics CE) every two years.  - See more at: 
http://www.cfp.net/become-a-cfp-professional/cfp-certification-
requirements#sthash.qwXJz3yF.dpuf. 
 
Mr. Page earned the Chartered Financial Analyst (CFA) designation in 2021. The Chartered 
Financial Analyst (CFA) charter is a globally respected, graduate-level investment credential 
established in 1962 and awarded by CFA Institute — the largest global association of 
investment professionals.  

There are currently more than 90,000 CFA charterholders working in 135 countries. To earn the 
CFA charter, candidates must: 1) pass three sequential, six-hour examinations; 2) have at least 
four years of qualified professional investment experience; 3) join CFA Institute as members; 
and 4) commit to abide by, and annually reaffirm, their adherence to the CFA Institute Code of 
Ethics and Standards of Professional Conduct.  

High Ethical Standards  

The CFA Institute Code of Ethics and Standards of Professional Conduct, enforced through an 
active professional conduct program, require CFA charterholders to:  

• Place their clients’ interests ahead of their own  

• Maintain independence and objectivity  

• Act with integrity  

• Maintain and improve their professional competence  

• Disclose conflicts of interest and legal matters  
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Global Recognition  

Passing the three CFA exams is a difficult feat that requires extensive study (successful 
candidates report spending an average of 300 hours of study per level). Earning the CFA charter 
demonstrates mastery of many of the advanced skills needed for investment analysis and 
decision making in today’s quickly evolving global financial industry. As a result, employers 
and clients are increasingly seeking CFA charterholders—often making the charter a 
prerequisite for employment.  

Additionally, regulatory bodies in 19 countries recognize the CFA charter as a proxy for 
meeting certain licensing requirements, and more than 125 colleges and universities around the 
world have incorporated a majority of the CFA Program curriculum into their own finance 
courses.  

Comprehensive and Current Knowledge  

The CFA Program curriculum provides a comprehensive framework of knowledge for 
investment decision making and is firmly grounded in the knowledge and skills used every day 
in the investment profession. The three levels of the CFA Program test a proficiency with a wide 
range of fundamental and advanced investment topics, including ethical and professional 
standards, fixed-income and equity analysis, alternative and derivative investments, economics, 
financial reporting standards, portfolio management, and wealth planning.  

The CFA Program curriculum is updated every year by experts from around the world to 
ensure that candidates learn the most relevant and practical new tools, ideas, and investment 
and wealth management skills to reflect the dynamic and complex nature of the profession. To 
learn more about the CFA charter, visit www.cfainstitute.org.  

Business Background: 
• 06/2017 - Present Wealth Management Advisor and Vice President: Mokosak 

Advisory Group, LLC, a Registered Investment Adviser 
• 06/2014 – 06/2017  Financial Advisor: Cambridge Investment Research, DBA 

Mokosak Advisory Group 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Ryan Page is a licensed insurance agent. From time to time, he will offer clients advice or 
products from this activity. Clients should be aware that these services pay a commission and 
involve a conflict of interest, as commissionable products can conflict with the fiduciary duties 
of an Investment Adviser Representative. Mokosak Advisory Group, LLC always acts in the 
best interest of the client, including in the sale of commissionable products to advisory clients. 
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Clients are in no way required to implement the plan through any representative of Mokosak 
Advisory Group, LLC in their capacity as a licensed insurance agent. 
 
Item 5: Additional Compensation 
Ryan Page does not receive any economic benefit from any person, company, or organization, 
other than Mokosak Advisory Group, LLC in exchange for providing clients advisory services 
through Mokosak Advisory Group, LLC. 
 
Item 6: Supervision 
As the Chief Compliance Officer of Mokosak Advisory Group, LLC, Frank Mokosak supervises 
all activities of the firm. Frank Mokosak's contact information is on the cover page of this 
disclosure document. Ryan Page adheres to applicable regulatory requirements, together with 
all policies and procedures outlined in the firm’s code of ethics and compliance manual.  
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Form ADV Part 2B – Individual Disclosure Brochure 

for 

Martin Joseph Kelly 

2900 100th Street, Suite 102 

Urbandale, IA 50322 

(515) 223-5404 

marty@mokosakag.com 

Personal CRD Number: 7282714 

Investment Adviser Representative 

March 4, 2024 

 

This brochure supplement provides information about Martin Joseph Kelly that supplements 
the Mokosak Advisory Group, LLC’s brochure. You should have received a copy of that 
brochure. Please contact Richard Frank Mokosak, Chief Compliance Officer, at 515-223-5404 or 
Frank@mokosakag.com if you did not receive Mokosak Advisory Group’s brochure or if you 
have any questions about the contents of this supplement. 
 
Additional information about Martin Joseph Kelly also is available on the SEC's website at 
www.adviserinfo.sec.gov. 
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Item 2: Educational Background and Business Experience 
Name: Martin Joseph Kelly   Born: 1997 
Educational Background and Professional Designations: 
Education: 

• Iowa State University, Ames, Iowa, Bachelors Finance, 2019 
• Certified Financial Planner (CFP®) Certified Financial Planner Board of Standards, 

December 2023 
• Passed Series License 65 (07/2020) 

 
Designations: 
CFP® - Certified Financial Planner™ 
In order to achieve and maintain certification, CFP® professionals must: 1) pass the 
comprehensive CFP® Certification Examination, 2) pass the CFP Board's Fitness Standards for 
Candidates and Registrants, 3) agree to abide by CFP Board's Code of Ethics and Professional 
Responsibility and Rules of Conduct which put clients' interests first, 4) comply with 
the Financial Planning Practice Standards which spell out what clients should be able to 
reasonably expect from the financial planning engagement, and 5) complete 30 hours of 
continuing education (including 2 hours of approved Ethics CE) every two years.  - See more at: 
http://www.cfp.net/become-a-cfp-professional/cfp-certification-
requirements#sthash.qwXJz3yF.dpuf. 
 
Business Background: 

• 07/2020 - Present Investment Adviser Representative: Mokosak Advisory Group, 
LLC, a Registered Investment Adviser 

• 07/2019 - Present Associate Investment Advisor: Mokosak Advisory Group, LLC, a 
Registered Investment Adviser 

• 08/2015 – 05/2019 Full Time Student: Iowa State University, Ames, Iowa 
 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Not applicable.  
 
Item 5: Additional Compensation 
Marty Kelly does not receive any economic benefit from any person, company, or organization, 
other than Mokosak Advisory Group, LLC in exchange for providing clients advisory services 
through Mokosak Advisory Group, LLC. 
 
Item 6: Supervision 
As the Chief Compliance Officer of Mokosak Advisory Group, LLC, Frank Mokosak supervises 
all activities of the firm. Frank Mokosak's contact information is on the cover page of this 
disclosure document. Marty Kelly adheres to applicable regulatory requirements, together with 
all policies and procedures outlined in the firm’s code of ethics and compliance manual.  
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Form ADV Part 2B – Individual Disclosure Brochure 

for 

Jacob Todd Oberender 

2900 100th Street, Suite 102 

Urbandale, IA 50322 

(515) 223-5404 

jake@mokosakag.com 

Personal CRD Number: 7731950 

Investment Adviser Representative 

March 4, 2024 

 

This brochure supplement provides information about Jacob Todd Oberender that 
supplements the Mokosak Advisory Group, LLC’s brochure. You should have received a copy 
of that brochure. Please contact Richard Frank Mokosak, Chief Compliance Officer, at 515-223-
5404 or Frank@mokosakag.com if you did not receive Mokosak Advisory Group’s brochure or 
if you have any questions about the contents of this supplement. 
 
Additional information about Jacob Todd Oberender also is available on the SEC's website at 
www.adviserinfo.sec.gov. 
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Item 2: Educational Background and Business Experience 
Name: Jacob Todd Oberender   Born: 1997 
Educational Background and Professional Designations: 
Education: 

• Iowa State University, Ames, Iowa, Bachelors Accounting, 2021 
• Passed Series License 65 (04/2023) 

 
Business Background: 

• 04/2023 - Present Investment Adviser Representative: Mokosak Advisory Group, 
LLC, a Registered Investment Adviser 

• 06/2021 – 04/2023 Tax Accountant: RSM 
• 06/2017 – 06/2021  Accountant: Whatcha Smokin BBQ 

 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Not applicable.  
 
Item 5: Additional Compensation 
Jake Oberender does not receive any economic benefit from any person, company, or 
organization, other than Mokosak Advisory Group, LLC in exchange for providing clients 
advisory services through Mokosak Advisory Group, LLC. 
 
Item 6: Supervision 
As the Chief Compliance Officer of Mokosak Advisory Group, LLC, Frank Mokosak supervises 
all activities of the firm. Frank Mokosak's contact information is on the cover page of this 
disclosure document. Jake Oberender adheres to applicable regulatory requirements, together 
with all policies and procedures outlined in the firm’s code of ethics and compliance manual. 
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Form ADV Part 2B – Individual Disclosure Brochure 

for 

Caroline Elizabeth Evans 

2900 100th Street, Suite 102 

Urbandale, IA 50322 

(515) 223-5404 

caroline@mokosakag.com 

Personal CRD Number: 7256779 

Investment Adviser Representative 

March 4, 2024 

 

This brochure supplement provides information about Caroline Elizabeth Evans that 
supplements the Mokosak Advisory Group, LLC’s brochure. You should have received a copy 
of that brochure. Please contact Richard Frank Mokosak, Chief Compliance Officer, at 515-223-
5404 or Frank@mokosakag.com if you did not receive Mokosak Advisory Group’s brochure or 
if you have any questions about the contents of this supplement. 
 
Additional information about Caroline Elizabeth Evans also is available on the SEC's website 
at www.adviserinfo.sec.gov. 
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Item 2: Educational Background and Business Experience 
Name: Caroline Elizabeth Evans   Born: 1999 
Educational Background and Professional Designations: 
Education: 

• Drake University, Des Moines, Iowa, Bachelors Finance, 2021 
• Passed Series License 65 (03/2024) 

 
Business Background: 

• 11/2023 - Present Associate Financial Planner: Mokosak Advisory Group, LLC 
• 05/2020 – 10/2023 Senior Paraplanner: Vision Financial Group 
• 08/2018 – 05/2021  Full Time Student: Drake University 
• 09/2019 – 03/2020  Sales Associate: Evereve 
• 05/2019 – 08/2019  Banquet Server: Des Moines Golf & Country Club 

 
Item 3: Disciplinary Information 
There are no legal or disciplinary events that are material to a client’s or prospective client’s 
evaluation of this advisory business. 
 
Item 4: Other Business Activities 
Not applicable.  
 
Item 5: Additional Compensation 
Caroline Evans does not receive any economic benefit from any person, company, or 
organization, other than Mokosak Advisory Group, LLC in exchange for providing clients 
advisory services through Mokosak Advisory Group, LLC. 
 
Item 6: Supervision 
As the Chief Compliance Officer of Mokosak Advisory Group, LLC, Frank Mokosak supervises 
all activities of the firm. Frank Mokosak's contact information is on the cover page of this 
disclosure document. Caroline Evans adheres to applicable regulatory requirements, together 
with all policies and procedures outlined in the firm’s code of ethics and compliance manual. 
 
 

 

 

 
 


