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Item 2: Material Changes

Annual update

This Material Changes section of this brochure will be updated whenever a material change occurs.
The ensuing 1s only a list of changes since the last update that are or may be considered material
since the last annual update made on March 29, 2023:

In Item 8, language was added disclosing the risks associated with investing in cryptocurrency
exchange traded funds and structured notes.

On June 6, 2023, the following changes were made:

Item 12 was updated to remove TD Ameritrade as one of the custodians recommended by
Decker Retirement Planning. References to certain products and services that were received by
Decker Retirement Planning from TD Ameritrade have been removed as well. Instead, language
has been added stating that while the firm does not currently have any soft dollar arrangements,
Decker Retirement Planning may receive certain products and services from a custodian in the
future, which may be a potential conflict of interest.

Amendments

Whenever you would like to receive a complete copy of our Firm Brochure, please contact us by

telephone at 855-425-4566 or by email at info@DeckerRP.com.
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Item 4: Advisory Business

General Description of the Firm

Decker Retirement Planning Inc. (“Decker Retirement Planning”) provides personalized
confidential retirement planning, financial planning and mvestment management to individuals,
pension and profit-sharing plans, trusts, estates, charitable organizations, corporations, and other
business entities. Advice 1s provided through consultation with the client and may include:
determination of financial objectives, 1dentification of financial problems, cash flow management,
tax planning, msurance review, investment portfolio management, education funding, retirement
planning, and estate planning

Decker Retirement Planning was founded in May 2016 by Brian Decker and registered with the
Securities Exchange Commission (“SEC”). Brian Decker 1s the sole owner.

Decker Retirement Planning is a fee-based financial planning and investment management firm.
Certain of the firm’s management and employees are licensed as insurance agents and recommend
and sell insurance products to clients. As a result, there 1s a conflict of interest when Decker
Retirement Planning, its management persons, or employees recommend insurance products for
which they will receive commissions for selling. This conflict 1s mitigated by the fact that we review
each imsurance recommendation to assure that in our opinion the purchase of the specific
msurance product recommended 1s in the best interest of the client, based upon the client’s
specific situation and circumstances. Furthermore, clients are not required to purchase any
products through us and are free to purchase products through any insurance agent of their
choosing.

If Decker Retirement Planning is hired by the client to manage their risk money, we do so with
discretion. Decker Retirement Planning does not act as a custodian of client assets. The client
always maintains asset control by being able to remove Decker Retirement Planning as manager at
any time.

Periodic reviews are communicated to provide reminders of the specific courses of action that
need to be taken when client’s lives have changed.

Other professionals (e.g. lawyers, accountants, iInsurance agents, etc.) are engaged directly by the
client on an as-needed basis.

Summary of services
Decker Retirement Planning provides the following services to advisory clients:

Asset Management

Decker Retirement Planning offers discretionary asset management services to advisory
clients. Decker Retirement Planning will offer clients ongoing portfolio management
services through determining individual imvestment goals, time horizons, objectives, and
risk tolerance. Investment strategies, investment selection, asset allocations, portfolio
monitoring, and the overall investment program will be based on those factors listed above.
The client will grant Decker Retirement Planning discretionary authority to execute
selected mvestment program transactions as stated within the Investment Advisory
Agreement.

The client 1s responsible for all transaction and exchange costs associated with the
portfolio. These individually managed portfolios will generally use exchange-traded funds
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(ETFs) and bank deposit sweep products, although individual securities and mutual funds
may also be held as investments. Assets are managed using different models.

Third Party Strategist vs. Third Party Managers

Third Party Strategists

We use the services of Third Party Strategists who provide us with research, analysis, and
recommendations to allocate portfolios according to their strategy. The Third Party
Strategists provide us with portfolio allocations or signals to change portfolios. We then
decide whether to implement their recommendations or not using the discretionary trading
authority that our clients grant to us. In these situations, we are responsible for the day to
day management of investment portfolios. The Third Party Strategists we use for research
might not accept individuals as direct clients or are not registered as mvestment advisors.

Client assets are placed mnto a model using generally ETFs and one or more strategic
allocations created by a Third Party Strategist. These Third Party Strategists provide
trading signals to us indicating how an mvestment account should be allocated and nvested.
Decker Retirement Planning offers the following categories of investment supervisory
services: Blended Tactical Portfolios, Blended Strategic Portfolios, Fixed Income
Portfolios, Service Portfolios, and sub-advised Portfolios. Blended Portfolio investments
include equity, fixed income, cash, and non-traditional investment products. The non-
traditional asset class may be represented by investment company securities whose value 1s
based on an alternative asset class, such as IX’TFs that are designed to follow the DJ-AIG
Commodity Index. Fixed Income Portfolio investments may include but are not limited to
corporate debt, commercial paper, certificate of deposit, municipal debt, mortgage debt,
government debt, cash, and preferred stock. Strategic portfolios emphasize selection and
the weight of asset classes within the portfolio that can and will change over time. Tactical
portfolios may include mvestments viewed as opportunistic. Tactical portfolios can and will
often change over time. Service portfolios are designed to accommodate a client's current
holdings that require a unique investment management service. The sub-advised Portfolios
utilize the trading signals provided by Third Party strategists. These entities provide us with
portfolio allocations (signals indicating the securities in the portfolio.) We are then
responsible for the decision to follow those signals or not, in placing the securities trades in
your account or not.

Due to restrictions on selling short securities in Individual Retirement Accounts (IRAs) and
other limitations and/or determinations made by the firm, we may not fully implement a
Third Party Strategist’s trading signals. For example, instead of taking a negative (bearish)
position in an asset class, as directed by the Third Party Strategist, we will typically invest
the relevant portion of your portfolio in cash or cash equivalents. As a result, the portion of
your portfolio invested in one or more strategies relying on trading signals from a Third
Party Strategist may have a performance return that differs, and could significantly differ,
from that of a portfolio fully implementing the trading signals of the Third Party Strategist.

Third Party Managers

We currently have no Third Party Manager relationships. When we choose to use a Third
Party Manager, they, not us, will be responsible for the day to day management of
mvestment portfolios using discretionary trading authorization granted to them. Third Party
Managers are always registered investment advisors that we have determined are properly
registered to provide services to our clients. Third Party Managers might not accept
idividuals as direct clients. Clients desiring a direct relationship must contact the Third
Party Managers directly.




We may, but are not obligated to, use the services of a Third Party money manager(s) to
manage portions of client portfolios. Third party managers have the responsibility for day
to day oversight and management of portions of our clients’ investment portfolios. The
Third Party managers are granted discretionary trading authority and make securities
transactions in client accounts without obtaining consent for each transaction from the
client or from us.

Financial Planning and Consulting

Financial planning 1s offered to all clients. Clients that choose to complete the financial
planning process are provided a written plan that includes a personal income plan and
certain projections. The recommendation of msurance products may be mvolved with the
financial planning process. Our financial planning clients are not obligated to act upon any
recommendation that we or our associated persons might make. If a client chooses to act
upon any recommendation we might give, the client is not obligated to use us or our
associated persons to purchase an insurance product and may use any insurance agent of
their choosing. If a client chooses to purchase an msurance product with an employee of
Decker Retirement Planning, a conflict of interest exists because Decker Retirement
Planning and that person will receive sales-based compensation. This means we have a
financial incentive to recommend that you purchase insurance products and our
recommendation might be influenced by our compensation rather than the best interests of
our clients. To address these conflicts of interest, we review each insurance
recommendation to assure that in our opinion the purchase of the specific insurance
product recommended is in the best interest of the client, based upon the client’s specific
situation and circumstances. We gather and record information about our clients so we can
make our decision as to whether the purchase of insurance 1s suitable. In addition to the
recommending agent, our Chief Compliance Officer reviews and approves each msurance
recommendation.

Initial consultations are provided at no charge. Advice pertaining to the design and
establishment of an asset protection plan, retirement plan, tax planning analysis, or estate
plan, including counsel regarding the use of grantor trusts, charitable trusts, living trusts,
and/or private foundations, depends on the specifics of each client’s circumstances.

The following are the financial planning services and basic description of what each service
mcludes. The exact services for each type of planning may vary from client to client. Not
all clients receive all services. The following services are available to all clients:

Income Preparation - Income Preparation typically includes some but not necessarily all of the
following services:

Emergency cash funds in case of a disaster. Liquidity.

Potential income from all sources. How much can you draw without running out of
money?

Inflation protection with Cost of Living Adjustments (COLA) to your income.

Drawing income from the proper source.

Tax Saving Approaches - Tax Saving Approaches typically includes some but not necessarily all of
the following services:
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e Lliminate unnecessary taxes.
e Mathematically calculate your IRA to Roth conversion amount.

e Help make sure there are no estate taxes at death.

Asset Security - Asset Security typically includes some but not necessarily all of the following
services:

e Liability Protection.

e  What's the best Long-term care solution for your situation?

e Life msurance advantages and disadvantages.

e How to properly distribute your estate.
Risk Reduction - Risk Reduction typically includes some but not necessarily all of the following
services:

e Help minimize stock market risk.

e T'ry to eliminate interest rate risk.

e How you could use two-sided risk models.

e  How much should you have at risk?

Portfolio Analysis - Portfolio Analysis typically includes some but not necessarily all of the
following services:

e Portfolio planning.

e Simplification.

e Risk Reduction

e Account consolidation.

e Analyze and try to reduce redundant holdings.

e Investment portfolio design and review.

Some or all of the service described above might be delivered orally in a discussion of your plan
where no written plan is delivered to you.

All reports, income plan projections and analyses are intended exclusively for your use in
developing and implementing your financial plan. In view of this limited purpose, the statements
should not be considered complete financial statements. Accordingly, you should understand that
such statements cannot be used to obtain credit or for any purpose other than developing your
personal financial plan. We will not audit (examine), review or compile such statements, and
accordingly we will not express an opinion or other form of assurance on them, including the
reasonableness of assumptions and other data on which any prospective financial statements are
based.

Our analyses will be highly dependent on certain economic assumptions that you must make about
the future. Therefore, another important step in the process is establishing your famiharity with
historical data regarding key assumptions such as inflation and investment rates of return, as well as
an understanding of how significantly these assumptions affect the results of our analyses. We may
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counsel you as to the consistency of your assumptions with relevant historical data, but we will not
express any assurance as to the accuracy or reasonableness of your specific data and assumptions.
Past performance 1s no guarantee of future results.

Retirement Rollovers

A client leaving an employer typically has four options (and may engage in a combination of these
options):

I. Leave the money n their former employer’s plan, if permitted,
I1. Roll over the assets to their new employer’s plan, if one 1s available and rollovers are permitted,

II1. Rollover to an IRA, or

IV. Cash out the account value (which could, depending upon the client’s age, result in adverse tax
consequences).

Decker Retirement Planning may recommend an investor roll over retirement plan assets to an
Individual Retirement Account (IRA) managed by Decker Retirement Planning. As a result,
Decker Retirement Planning and its advisors may earn an asset-based fee on those assets. When
we provide mnvestment advice to you regarding your retirement plan account or individual
retirement account, we are fiduciaries within the meaning of Title I of the Employee Retirement
Income Security Act (ERISA) and/or the Internal Revenue Code, as applicable, which are laws
governing retirement accounts. The way we make money creates some conflicts with your interests,
so we operate under a special rule that requires us to act in your best interest and not put our
mterest ahead of yours. Specifically, if Decker Retirement Planning recommends a client roll over
its retirement assets to a Decker Retirement Planning managed account, such a recommendation
creates a conflict of interest if Decker Retirement Planning will earn new (or increase its current)
compensation as a result of the rollover. Depending on the options available to the mdividual,
rolling over assets to a Decker Retirement Planning managed account could incur higher fees than
leaving it in a current plan or moving to another employer-sponsored plan. In contrast, a
recommendation that a chient or prospective client leave their plan assets with their old employer
or roll the assets to a plan sponsored by a new employer will generally result in no compensation
to Decker Retirement Planning. Decker Retirement Planning has an economic incentive to
encourage an nvestor to roll plan assets into an IRA that Decker Retirement Planning will manage.

There are various factors that Decker Retirement Planning may consider before recommending a
rollover, including but not limited to:

I. The investment options available in the plan versus the mvestment options available in an IRA,
II. Fees and expenses in the plan versus the fees and expenses i an IRA,

II1. The services and responsiveness of the plan’s investment professionals versus Decker
Retirement Planning’s,

IV. Protection of assets from creditors and legal judgments,

V. Required mimimum distributions and age considerations,

VI. Employer stock tax consequences, if any,

VII. Plan’s withdrawal options or limitations, before and/or after retirement

No client 1s under any obligation to rollover retirement plan assets to an account managed by
Decker Retirement Planning.

Newsletters
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Decker Retirement Planning periodically may provide clients with newsletters delivered by email.

Client-tailored services and client-imposed restrictions

The goals and objectives for each client are documented in our client files. Investment strategies
are created that reflect the stated goals and objectives. Clients may impose restrictions on mnvesting
In certain securities or types of securities.

Agreements may not be assigned without the prior written consent of the client.

Wrap fee programs

Decker Retirement Planning does not participate in wrap fee programs.

Client assets under management

As of December 31, 2023, Decker Retirement Planning has approximately $213,562,459 under its
management, all on a discretionary basis.

Item 5: Fees and Compensation

Method of compensation and fee schedule

Decker Retirement Planning bases its fees on a percentage of assets under management

Asset Management

Decker Retirement Planning offers discretionary direct asset management services to
advisory clients. Decker Retirement Planning's asset management fees range from an
annual rate of 1.4% for higher-risk investment models to 0.20% per year for cash
management and are ONLY charged on Risk Bucket assets, not on the other assets in the
mcome plan. Decker Retirement Planning may exchange its fee and charge a lesser asset
management fee based upon certain criteria (e.g., historical relationship, type of assets,
anticipated future earning capacity, anticipated future additional assets, dollar amounts of
assets to be managed, related accounts, account composition, negotiations with clients,
etc.). We exclude bonds, CD’s and any self-managed positions from the value of your
portfolios. Decker Retirement Planning has waived fees for family, employees of Decker
Retirement Planning, and some non-family members.

Fees for asset management services will be based on a percentage of assets under
management. The annual fee 1s typically prorated and charged monthly in arrears, based
upon the average daily balance of the account for the previous month. For example, for the
month ending April 30, the fees are calculated based on the average daily balance of the
assets under management for the month of April. If assets are deposited into or withdrawn
from an account during the billing period, the fee payable with respect to such assets 1s
adjusted to reflect the interim change n portfolio value. For the initial period of an
engagement, the fee 1s calculated on a pro rata basis.

Publicly traded securities in your account(s) managed by us are held at the custodian that
we recommend but 1s ultimately chosen by you. We use the securities valuation provided
by the independent qualified custodian for reporting and billing purposes. Monthly fees are
calculated and charged in arrears of portfolio management services being performed. Fees
are fully disclosed to the Client by way of the written agreement entered into with Decker
Retirement Planning. The Client acknowledges and agrees that asset management fees
payable to Decker Retirement Planning will be automatically deducted from the client's
account. Fach time a fee 1s deducted, statements will be sent to the client describing the
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final fee calculation, how it was calculated and the time period that the fee covered. If fees
are not deducted from the client account, fees will be paid by check from the client. The
client will acknowledge these payment options in the client agreement. Upon termination,
any unearned fees will be refunded to the client on a pro rata basis. A final statement will
be sent to the client describing the final fee calculation, how it was calculated and the time
period that the fee covered. Lower fees for comparable services may be available from
other sources. You may terminate the mvestment advisory agreement within five business
days of signing without any penalty. Investment advisory fees charged by us are
nonnegotiable. All clients do not pay the same fee.

Decker Retirement Planning will not take an asset management client unless they go
through the financial planning process.

In cases when the advisory agreement does not span the full billing period, fees are
prorated from the date of inception or through the date of termination and refunded to the
client. The advisor or client may terminate the investment advisory agreement at any time
with written notice to the advisor at their main office:

Decker Retirement Planning Inc.
2889 W Ashton Blvd, Suite 125
Lehi, UT 84043

Financial Planning and Consulting

Hourly Fees

Decker Retirement Planning enters into a written agreement that explains the services to be
performed and an estimate of the cost to complete the service. Our fees are determined
based on the amount of time, complexity of the various parts of the plan and needs of each
client. Fees are paid upon delivery of the specific work product. The onetime financial
planning fee 1s based upon our estimate of the time to complete your plan at our hourly
rate of $250 per hour. Client may cancel at any time prior to delivery of the plan with no
obligation. Decker Retirement Planning reserves the right to waive planning and consulting
fees for family, employees of Decker Retirement Planning and its affiliated companies, and
some non-family members. Our hourly fee, services, and estimate are discussed and agreed
upon.

The following services are available and provided to all our financial planning chients and
provided as part of our financial planning service:

Income Preparation - We examine the client’s situation and estimate future income needs and
potential sources.

Tax Saving Approaches - We explore potential ways of reducing the amount of taxes the client will
pay.

Asset Security - We review the current assets owned by clients and explore and might recommend
ways to protect assets from different kinds of unforeseen risks.

Risk Reduction - We discuss and examine the client’s situation and ivestigate whether potential
and existing risks can be mitigated through proper planning or purchasing protection to shift risks
to others.

Portfolio Analysis - We examine client’s existing portfolio of investments and discuss and
provided our opinion of the existing portfolio’s ability to meet the client’s needs. We might
provide general recommendations for improvements. This service will not include advice about
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the purchase or sale of specific investments or the ongoing oversight and management of the
client’s investment portfolio.

Third Party Strategists’ Fees

We might use the services of Third Party Strategists to assist in the management of your
mvestments. All of the Third Party Strategists charge fees for the use of their trading strategies.
The fees charged by the Third Party Strategists are paid by Decker Retirement Planning. No
additional fee 1s charged to clients when we choose to use the services of Third Party Strategists.

For client accounts managed using Third Party Strategists, we will calculate our fee, deduct it from
your account and distribute the Third Party Investment Strategists’ fee to them on a monthly basis.
Should services not span the complete billing period, any unearned fees will be returned to you on
a prorated basis.

Client pavment of fees

Asset management fees are billed monthly, in arrears, meaning that we invoice you at the end of
the one month billing period. Payment i full 1s expected upon invoice presentation. Fees are
usually deducted from a designated client account to facilitate billing. Each time our mvestment
advisory fee 1s deducted from your account, you will receive a written statement that describes the
amount of our fee, the formula used to calculate the fee, the time period covered by the fee. This
statement will also include any proration of the fee because of a partial billing period for new
accounts, or 1n the case of a terminated advisory agreement. The client must consent in advance to
direct debiting of their investment account. If you choose not to have fees deducted from your
account, fees will be paid by check from the client. If our services don’t span a full calendar month,
as in the case of a new client beginning a relationship or in the case an investment advisory
relationship 1s terminated, we will prorate our monthly fee based upon the number of days that
services are provided in relation to the number of days in the month. Any fees collected in advance
for services not performed will be promptly returned to the client.

Fees for financial plans are due upon delivery of the financial plan. If the planning engagement 1s
terminated by the client or by Decker Retirement Planning prior to completion, no fee is due or
payable.

Additional client fees charged

The above-referenced fees charged by Decker Retirement Planning do not include brokerage
commissions and other costs related to the execution of transactions on behalf of clients. Such
costs will be paid by adwvisory clients in addition to the fees discussed above. Clients are also
responsible for margin interest, wire transfer fees, safe keeping fees provided by the broker-dealer,
transfer agent, or custodian and disclosed by the custodian at the time the client opens their
account(s) or when service 1s requested.

Investment company funds, including E'TFs, that are held by advisory chients will bear their own
mternal transaction and execution costs, as well as directly compensate their investment managers
along with internal administrative services. A complete explanation of these charges 1s contained in
the prospectus and “Statement of Additional Information” for each investment company fund.
You can get a prospectus from the investment company (through its website or by telephone or
mail). Your financial professional or broker can also provide you with a copy.

Pavment of client fees

Decker Retirement Planning asset management fees are billed monthly, in arrears, meaning that
we mnvoice you at the end of the one-month billing period.
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External compensation for the sale of securities to clients

Certain of Decker Retirement Planning’s management and employees are licensed as msurance
agents. As a result, there is a conflict of interest when Decker Retirement Planning, its
management persons, or employees recommend msurance products and receive commissions and
other benefits for selling those isurance products. Most of the revenue we receive 1s from
commissions and other compensation for the sale of investment products that we recommend to
our clients. Other benefits include “trips” and earning “points” issued by an imsurance marketing
organization. We can redeem these “points” to receive or offset the cost of marketing, printing,
and other expenses of conducting our business. The “trips” we take might include some
educational components. We pay the tax associated with the value of the “trips” we receive. The
“points” we receive don’t necessarily directly benefit the clients that purchased insurance products.
This conflict 1s mitigated by the fact that Decker Retirement Planning and its employees seek to act
mn the best interest of the client. Furthermore, clients are neither required to purchase any products
through us nor required or obligated to implement our recommendations. Our clients are free to
purchase products through any insurance agent of their choosing and not required to use our
employees as your agent.

Items 6: Performance-Based Fees and Side-By-Side Management

Sharing of capital gains

Fees are not based on a share of the capital gains or capital appreciation of managed securities.

Decker Retirement Planning does not use a performance-based fee structure because of the
potential conflict of interest. Performance-based compensation may create an incentive for the
adviser to recommend an investment that may carry a higher degree of risk to the chient.

Item 7: Types of Clients

Description

Decker Retirement Planning generally provides investment advice to individuals, pension and
profit-sharing plans, trusts, estates, charitable organizations, and corporations and other business
entities.

Client relationships vary in scope and length of service.

Account Minimums

Decker Retirement Planning does require a minimum of $300,000.

Item 8: Methods of Analysis, Investment Strategies, and Risk of Loss

Methods of Analysis

Decker Retirement Planning mainly uses quantitative, computer driven investment models. The
models take into consideration technical and fundamental analysis.

Fundamental analysis involves evaluating a stock using real data such as company revenues,
earnings, return on equity, and profit margins to determine underlying value and potential growth.
Technical analysis involves evaluating securities based on past prices and volume. Investing in
securities involves risk of loss that clients should be prepared to bear.
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When creating a financial plan, Decker Retirement Planning utilizes fundamental analysis to
provide review of insurance policies for economic value and income replacement. Technical
analysis 1s used to review E'TFs, mutual funds and individual stocks. The main sources of
mformation mclude Morningstar, Wilshire database, manager fact sheets, and client documents
such as tax returns and insurance policies.

In developing a financial plan for a client, Decker Retirement Planning’s analysis may include cash
flow analysis, investment planning, risk management, tax planning, and estate planning. Based on
the information gathered, a detailed strategy is tailored to the client’s specific situation.

The main sources of information mainly include research materials prepared by others.

Investment Strategy

Decker Retirement Planning uses a varied strategy with the models we use. The mvestment strategy
for a specific client 1s based upon the objectives stated by the client during consultations. The client
may change these objectives at any time. Each client executes a risk tolerance that documents their
objectives and their desired mvestment strategy. Insurance products each have a specific allocation
strategy that we will recommend and periodically review, on a frequency determined by individual
products. For accounts that we manage directly, trade frequency 1s determined by strategists’
signals, and may occur only a few times per year, or may be made more often if necessary. Decker
Retirement Planning typically uses ETFs, mutual funds and individual stocks they believe will
provide the best performance over time while trying to minimize risk.

As noted above, due to restrictions on selling short securities in Individual Retirement Accounts
(IRAs) and other limitations and/or determinations made by the firm, we may not fully implement
a Third Party Strategist’s trading signals. For example, instead of taking a negative (bearish)
position in an asset class, as directed by the Third Party Strategist, we will typically invest the
relevant portion of your portfolio in cash or cash equivalents. As a result, the portion of your
portfolio invested i one or more strategies relying on trading signals from a Third Party Strategist
may have a performance return that differs, and could significantly differ, from that of a portfolio
fully implementing the trading signals of the Third Party Strategist.

Despite these strategies, historical evidence clearly shows that every asset class has experienced
severe declines in value—sometimes sustained over many years—throughout several periods of time
mn history. In addition, each of our strategies to minimize risk may not achieve that goal as (1) the
benefits of diversification decline if asset classes become more correlated; (1) determining
valuation depends on accurately forecasting outcomes that may ultimately differ with our
projections; (i11) security prices can change materially when exchanges are closed due to company-
specific news or changes in macroeconomic or geopolitical conditions; and (iv) following technical
idicators could lead to frequent trading.

Frequent trading can affect investment performance several ways, including: (1) experiencing
holding periods of less than 12 months that lead to gains taxed at higher rates as earned income,
rather than at lower rates as capital gains, and (1) lmiting the ability of a security to record multiple
years of compounding, which 1s an important element to achieving favorable long-term portfolio
returns.

Security specific material risks

Decker Retirement Planning typically uses E'TFs for investments and, to a lesser extent, mutual
funds and mdividual stocks. Many E'TFs and mutual funds are comprised of stock funds, but
blended funds and other funds providing exposure to other asset classes may also be used at times.
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There are certain risks and costs associated with imvesting in E'TFs and mutual funds. ETF prices
may vary significantly from the Net Asset Value due to market conditions. Certain ETFs may not
track underlying benchmarks as expected. ETFs are also subject to the following risks: (1) an ETF’s
shares may trade at a market price that 1s above or below their net asset value; (1) trading of an
ETF’s shares may be halted if the listing exchange’s officials deem such action appropriate, the
shares are de-listed from the exchange, or the activation of market-wide “circuit breakers” (which
are tied to large decreases in stock prices) halts stock trading generally. In addition, when a client
mvests in ETFs or mutual funds, the client indirectly bears its proportionate share of any fees and
expenses payable directly by those funds. Therefore, the client will incur higher expenses, many of
which may be duplicative. In addition, the client's overall portfolio may be affected by losses of a
particular fund and the level of risk arising from the investment practices of that fund (such as the
use of derivatives). Finally, changing market conditions can create fluctuations in the value of an
ETF or mutual fund investment. The value of an E'TF or mutual fund mvestment could fall and be
worth less than the principal imitially invested. ETFs and mutual funds are not insured or
guaranteed by an agency of the US government.

Decker Retirement Planning may invest in cryptocurrency E'TFs. These E'TFs are speculative and
carry multiple risks, including substantial price fluctuations and the fact that the underlying futures
contracts held by these funds may not provide the same returns as the target assets. In addition,
these EXTFs have expense ratios that are generally significantly higher than the transaction fees
charged by crypto exchanges.

Decker Retirement Planning may also mvest in structured notes. Structured notes can have
complicated payoff structures that can make it difficult for clients to accurately assess their risk,
value, and potential for growth throughout the term of the structured note. The payoff structures
for these notes can be leveraged, inverse, or inverse-leveraged, which may result in larger returns or
losses. Moreover, structured notes are unsecured so the quality of the notes 1s linked to the credit
worthiness of the issuer and there 1s a risk of loss up to 100% of the principal amount if the 1ssuer
defaults on these obligations. Finally, these investments may have limited liquidity with no
secondary market.

Investment Strategy Risk

All investment strategies, including ours, have certain risks that are borne by the investor. Our
mvestment approach constantly keeps the risk of loss in mind but cannot protect an investor from
loss. Because our investment might allocate all or a portion of clients’ portfolios in investments that
change value, our strategies involve risks. Investors using our strategies face the following
mvestment risks and should discuss these risks with Decker Retirement Planning:

o Interest-rate Risk: Fluctuations in interest rates may cause mvestment prices to fluctuate.
For example, when interest rates rise, yields on existing bonds become less attractive,
causing their market values to decline.

o Moarket Risk: The price of a security, bond, or mutual fund may drop in reaction to
tangible and intangible events and conditions. This type of risk 1s caused by external
factors independent of a security’s particular underlying circumstances. For example,
political, economic, and social conditions may trigger market events.

o [Inflation Risk: When any type of inflation is present, a dollar today will buy more than a
dollar next year, because purchasing power 1s eroding at the rate of inflation.
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o  Currency Risk: Overseas investments are subject to fluctuations i the value of the dollar
against the currency of the mvestment’s originating country. This 1s also referred to as
exchange rate risk.

o Remvestment Risk: This 1s the risk that future proceeds from mvestments may have to be
reinvested at a potentially lower rate of return (i.e. interest rate). This primarily relates to
fixed income securities.

e  Business Risk: These risks are associated with a particular industry or a particular
company within an industry. For example, oil-drilling companies depend on finding oil
and then refining it, a lengthy process, before they can generate a profit. They carry a
higher risk of profitability than an electric company which generates its income from a
steady stream of customers who buy electricity no matter what the economic environment

1s like.

o Liquidity Risk: Liquidity 1s the ability to readily convert an investment into cash. Generally,
assets are more liquid if many traders are interested in a standardized product. For
example, Treasury Bills are highly liquid, while real estate properties are not.

o Financial Risk: Excessive borrowing to finance a business’ operations increases the risk of
profitability, because the company must meet the terms of its obligations in good times and
bad. During periods of financial stress, the inability to meet loan obligations may result in
bankruptcy and/or a dechining market value.

Item 9: Disciplinary Information

Criminal or civil actions

The firm and its management have not been imnvolved in any criminal or civil action in the past 10
years.

Administrative Enforcement Proceedings

Decker Retirement Planning has not been the subject of any Administrative Enforcement
Proceeding before the SEC, any federal regulator, any state or foreign regulator, or Self-Regulatory
Organization.

Please refer to Form ADV Part 2B for Brian Decker for information required to be disclosed for
mvestment adviser representatives.

The firm and its management have not been mvolved in legal or disciplinary events in the past 10
years.

Item 10: Other Financial Industry Activities and Affiliations

Broker-dealer or representative registration

Neither Decker Retirement Planning nor any of its employees are registered representatives of a
broker-dealer.

Future or commodity registration
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Neither Decker Retirement Planning nor its employees are registered or has an application
pending to register as a futures commission merchant, commodity pool operator, or a commodity
trading advisor.

Item 11: Code of Ethics, Participation or Interest in Client Transactions and Personal Trading

Code of ethics description

The employees of Decker Retirement Planning have committed to a Code of Ethics that 1s
available for review by clients and prospective clients upon request. The firm will provide a copy of
the Code of Ethics to any client or prospective client upon request.

Investment recommendations involving a materials financial interest and conflict of interest.

Decker Retirement Planning and its employees do not recommend to client’s securities in which
we have a material financial interest.

Advisory firm purchase of same securities recommended to clients and conflicts of interest.

From time to time the interests of the principals and employees of Decker Retirement Planning
may coincide with those of a client. Individual stock may be bought, held or sold by a principal or
employee of Decker Retirement Planning that 1s also recommended to or held by a client. Such
activities create a conflict of interest. If potential insider information 1s madvertently provided or
learned by a principal or employee, it 1s the policy of Decker Retirement Planning to strictly
prohibit its use.

It 1s the policy of Decker Retirement Planning to permit the firm, its employees and Investment
Advisor Representatives to buy, sell and hold the same securities that the Investment Advisor
Representative also recommend to clients. It 1s acknowledged and understood that Decker
Retirement Planning performs investment services for various clients with varying mvestment goals
and risk profiles. As such, the investment advice may differ between clients and investments made
by Decker Retirement Planning Investment Advisor Representatives. Decker Retirement Planning
has no obligation to recommend for purchase or sale a security that Decker Retirement Planning,
its principals, affiliates, employees or Investment Advisor Representatives may purchase, sell, or
hold. When a decision 1s made to hquidate a security from all applicable accounts, priority would
always be given to the client's orders before those of a related or associated person to the advisor.
Decker Retirement Planning has procedures dealing with insider trading, employee-related
accounts, “front running,” and other issues that may present a potential conflict when such
purchase, sales or recommendations are made. In general, these policies and procedures are
mtended to eliminate, to the extent possible, the adverse effect on chients of any such potential
conflicts of interest.

Client Securities recommendations or trades and concurrent advisor firm securities transactions
and contflicts of interest.

The Chief Compliance Officer of Decker Retirement Planning is Brian Decker. He reviews all
employee trades each quarter. The personal trading reviews ensure that the personal trading of
employees does not affect the markets and that clients of the firm receive preferential treatment.

Item 12: Brokerage Practices
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Factors used to select broker-dealers for client transactions

Decker Retirement Planning may recommend the use of a particular broker-dealer. Decker
Retirement Planning will recommend appropriate brokers based on a number of factors including
but not limited to their relatively low transaction fees and reporting ability. Decker Retirement
Planning uses Fidelity Brokerage Services LLC (“Fidelity”)as the preferred custodian. Decker
Retirement Planning relies on this custodian to provide its execution services at the best prices
available. Lower fees for comparable services may be available from other sources.

Decker Retirement Planning effects trades with Fidelity through a trading plattorm provided by AE
Wealth Management, LLC (“AEWM?”), an unaffiliated registered investment advisor. AEWM also
provides other services to Decker Retirement Planning, including client billing and fee payment
processing and account and performance reporting through a client portal. Decker Retirement
Planning compensates AKWM directly for these services.

All custodians have the right to terminate their agreements with Decker Retirement Planning, in its
sole discretion, provided certain conditions are met. Consequently, in order to continue to obtain
any benefits from a custodian, Decker Retirement Planning has an incentive to recommend to its
clients that the assets under management by advisor be held in custody with a particular custodian
and to place transactions for client accounts with a particular custodian. The Advisor’s receipt of
any additional services does not diminish its duty to act in the best interests of its clients, including
seeking best execution of trades for client accounts.

o  Directed Brokerage- Decker Retirement Planning does not allow directed brokerage,
meaning that we don’t allow clients to direct us to place securities transactions to a broker-
dealer other than the custodian chosen by the client.

e  Best Execution- Investment advisors who manage or supervise client portfolios on a
discretionary basis have a fiduciary obligation of best execution. The determination of
what may constitute best execution and price in the execution of a securities transaction by
a broker involves a number of considerations and 1s subjective. Factors affecting brokerage
selection include the overall direct net economic result to the portfolios, the efficiency with
which the transaction is effected, the ability to effect the transaction where a large block is
mvolved, the operational facilities of the broker-dealer, the value of an ongoing relationship
with such broker, and the financial strength and stability of the broker. The firm does not
receive any portion of the trading fees.

o Soft Dollar Arrangements- Decker Retirement Planning does not have any soft dollar
arrangements. In the future, however, Decker Retirement Planning may receive certain
products and services from a custodian. In such cases, Decker Retirement Planning may
have an incentive to continue to recommend that custodian i order to receive such
products and services, which would be a potential conflict of interest.

Ageregating securities transactions for client accounts

Decker Retirement Planning 1s authorized in its discretion to aggregate purchases and sales and
other transactions made for the account with purchases and sales and transactions in the same
securities for other clients of Decker Retirement Planning. All clients participating in the
aggregated order shall receive an average share price with all other transaction costs shared on a
pro-rated basis.

Item 13: Review of Accounts

Schedule for periodic review of client accounts of financial plans and advisory persons involved
pg. 16




Managed account reviews are performed quarterly by Brian Decker and financial plans are
reviewed by Brian Decker. Managed account reviews are performed more frequently when market
conditions dictate. Financial Plans are considered complete when recommendations are delivered
to the client. However, at the request of clients, we are available for ongoing advice, oversight or
monitoring of financial plans after initial completion. Depending on the depth of the review
and/or update, additional fees may be charged and clients may be required to sign a new client
agreement.

Rewview of client accounts on non-periodic basis

Other conditions that may trigger a review of clients’ accounts are changes in the tax laws, new
mvestment information, and changes in a client's own situation.

Content of client provided reports and frequency

Clients receive account statements no less than quarterly for managed accounts. Account reports
are 1ssued by Decker Retirement Planning’s custodians. Client receives confirmations of each
transaction in account from Custodian and an additional statement during any month i which a
transaction occurs.

Item 14: Client Referrals and Other Compensation

Advisory Firm payments for client referrals

Decker Retirement Planning does not compensate any third party for client referrals nor does it
receive compensation or economic benefit from any third parties for referring clients to other
mvestment advisors or providing investment advice to clients.

Item 15: Custody

Account statements

All assets are held at qualified custodians; the custodians provide account statements directly to
clients at their address of record at least quarterly. Clients should carefully review the account
statements they receive from their custodians for accuracy and compare them with the fee
statements that you receive from us.

Decker Retirement Planning 1s deemed to have constructive custody of client funds and securities
solely because our advisory fees are directly deducted from clients’ accounts by the custodian on
behalf of Decker Retirement Planning. Our clients grant us this permission in our written
mvestment advisory agreement. A statement describing the fee deducted, the time period covered
by the fee, the assets covered by the fee and the formula used to calculate the fee is sent to the
client and the client’s Qualified Custodian each time an investment advisory fee i1s deducted from a
client’s account.

Item 16: Investment Discretion

Discretionary authority for trading

Clients grant us, and Decker Retirement Planning accepts discretionary authority to manage
securities accounts on behalf of clients by entering into the Investment Advisor Agreement. With
discretionary authority, Decker Retirement Planning’s authority 1s limited to determining, without
obtaining specific client consent, the securities to be bought or sold, and the amount of the
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securities to be bought or sold. Clients may impose certain exclusions and limitations on their
account as stated on the client agreement.

The client approves the custodian to be used and the commission rates paid to the custodian.
Decker Retirement Planning does not receive any portion of the transaction fees or commissions
paid by the client to the custodian on certain trades.

Item 17: Voting Client Securities

Proxy votes

Decker Retirement Planning does not vote proxies on securities. Clients are expected to vote their
own proxies. The client will receive their proxies directly from the custodian of their account or
from a transfer agent.

Item 18: Financial Information

Financial conditions reasonably likely to impair advisory firm’s ability to meet commitment to
clients

The firm has no financial condition likely to impair their ability to meet commitments to clients.

Bankruptcv petitions during the past ten vears

Neither Decker Retirement Planning nor its management has had any bankruptcy petitions in the
last ten years.
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Decker Retirement Planning Inc.
Privacy Policy Notice

Decker Retirement Planning Inc. 1s committed to adhering to the requirements and expectations
regarding the privacy of personal information. Privacy regulations are founded upon three
definitions:

1. Prospective client - a person who has not entered mto an investment advisory relationship but
has disclosed nonpublic personal information to our firm.

2. Client - a person who has entered into an investment advisory relationship with the firm or that
idividual’s designated representative.

3. Confidential Information - personally identifiable private information, not available from public
sources, about a client or consumer. It generally includes name, address, age, social security
number, assets, Income, net-worth, account balances, account numbers, beneficiary information,
or investment history.

Our firm collects nonpublic information about client and prospective client. We will not share
nonpublic information about clients or prospective clients with third parties not atfiliated with our
firm, except as noted below:

* T'o complete transactions or account changes, as directed by the client or prospective chent
* T'o maintain or service a client’s account

* If requested by the client or prospective client

* With entities under common ownership and control of our firm

* With contracted third parties who require the information to develop, support and deliver
services

* If our firm 1s required or permitted by law or regulatory authorities with jurisdiction over the
firm

As a client or prospective client of our firm your privacy is important to us. We are dedicated to
safeguarding your personal and financial information. We restrict access to confidential personal
iformation about you to those employees who need to know that information to provide products
or services to you. We maintain physical, electronic, and procedural safeguards to comply with
federal standards to guard your confidential personal information.

We will notify you i advance if our privacy policy 1s expected to change. We are required by law
to delver this Privacy Notice to you annually, in writing.

Please contact us with any questions about this policy.

If you wish for us not to share your information as stated above, please contact us by:
 Calling us at 855-425-4566

* Contact us at: Decker Retirement Planning Inc.

2889 W Ashton Blvd., Suite 125 Lehi, UT 84043

www.deckerretirementplanning.com
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http://www.deckerretirementplanning.com/

Succession Planning

In the event of the death or incapacitation of Brian Decker, the current owner and CEO of
Decker Retirement Planning, Inc., Brian Decker has a succession plan on who will become the
President/CEQO of Decker Retirement Planning and will be responsible to run Decker Retirement
Planning, Inc.

There are legal documents in place for a Buy/Sell transaction so that the integrity of the company
remains whole, including transfer of shares/ownership.
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