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This brochure provides information about the qiediions and business practices of Pinnacle
Wealth Management Group, Inc. If you have any tjoies about the contents of this brochure,
please contact Pinnacle Wealth Management Groapair(734) 667-5581. The information in
this brochure has not been approved or verifiethbyUnited States Securities and Exchange
Commission or by any state securities authority.

Pinnacle Wealth Management Group, Inc. is a regidtenvestment adviser. Registration of an
Investment Adviser does not imply any level of lskiltraining. The oral and written
communications of an Adviser provide you with imf@tion about which you determine to hire
or retain an Adviser.

Additional information about Pinnacle Wealth Manangat Group, Inc. is available on the
SEC’s websitevww.adviserinfo.sec.gowou can search this site by a unique identifyingber,
known as a CRD number. The CRD number for the gahis 2763334 and the CRD number for
the Firm is 281935.




2. MATERIAL CHANGES

Since our last annual amendment filing on March32D24, the following material changes
were made to the Part 2A brochure:

® The custodian disclosure language was updateénm 12 and Item 14.

® The solicitor disclosure language was removedemIfi4 because of the new SEC
marketing rule.
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4. ADVISORY BUSINESS

OWNERSHIFADVISORY HISTORY

Pinnacle Wealth Management Group, Inc. (“We”) Miahigan Subchapter S Corporation. It
was subsequently registered as a Michigan invedtathnser in 2016. Daniel A. Cesta (“Mr.
Cesta”) and Eddison C. Millington, Il (“Mr. Millingn”) are the owners of the firm. Additional
information about Mr. Cesta and Mr. Millington cbe found under Item 19.

ADVISORY SERVICESOFFERED

Pinnacle Wealth Management Group, Inc. providesgelized investment management
services, generally on a discretionary basis. Befee enter into an advisor-client relationship,
we may offer a complimentary general consultatmddtermine a prospective client’s needs and
discuss services available that meet those ne@dly. after a prospective client has had time to
review our solutions/services can they determinethdr a relationship might benefit them.

Investment advisory services begin only after we thie client formalize the relationship with a
properly executed agreement.

Our advisory role. At the outset of each clietatienship, Pinnacle Wealth Management
Group, Inc. evaluates each client’s financial ainstances. We employ a comprehensive
process that involves a thorough understandingetlient’'s needs and objectives.

FINANCIAL PLANNING

We offer clients financial planning services to lede their financial situations, goals, including
risk tolerance, and time horizon. Through a sesfgsersonal interviews and the use of
guestionnaires, the firm will collect pertinent @atdentify goals, objectives, financial problems,
and potential solutions. We will prepare and préspacific recommendations and implement
those recommendations, as agreed upon with thet.chs a result of these actions, our advice
may be provided on financial and cash managemshktnranagement, estate planning, tax
issues, retirement planning, educational fundirmg| getting, or other needs as identified by the
client and the firm. We may offer comprehensivenplag services or the client may desire
advice on certain planning components; the firmta@lor services as desired by the client. At
the conclusion of the financial planning servit¢es tirm will present the client with a written
financial plan.

PORTFOLIOMANAGEMENT

We offer ongoing portfolio management services wrap fee program. The following is a
summary of the program. For additional detailapéerefer to our Appendix 1 — Wrap Fee
Brochure. Our portfolio management services aredbas the individual goals, objectives, time
horizon, and risk tolerance of each client. Atdlkset of each relationship, we evaluate a
client’s current investments with respect to thigiancial circumstances, risk tolerance levels
and time horizon. With this information we createuatomized portfolio. Our investment goal is
to generate a personalized rate of return that stheclient towards their stated objectives. As
you move through life’s stages, your needs, prasjtand economic environment will change
and so too should your investment strategy. Wenretluest discretionary authority from a client
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in order to select securities and execute trarmastivithout permission from the client prior to
each transaction. Pinnacle Wealth Management Gtaapbases its investment
recommendations on a variety of factors includimg, not limited to, performance risk, fees, tax
efficiency of different investment strategies, adlwas, client input and preferences regarding the
strategies.

During the initial review stage, which is the basisdeveloping an investment strategy and a
wealth management plan, if desired, we set up akweretings between the relationship
manager and client, and assess the following aptre review:

* Return goals and expectations;
* Risk tolerance;

e Time horizon;

* Market outlook;

* Future planning needs.

The client’s needs and objectives are documentedilient relationship management system.
Clients may impose restrictions on investing irtaersecurities or types of securities.

Based on the results of client discussions andhfieemation provided by the client, we
document the agreed upon investment strategy.

In general, for some client accounts, Pinnacle Widdanagement Group, Inc. constructs client
portfolios in accordance with our model strateg(@snservative, Balanced, Growth, or Income.
Client portfolios are managed in accordance withrttodel strategy most appropriate to the
client’s risk profile. All the model strategies lnde some combination of equities, bonds,
mutual funds, ETFs, alternative investments, any paentially include other investment
products. For other clients of Pinnacle Wealth Mgamaent Group, Inc., customized portfolios
are utilized based upon the client’s needs andviedal circumstances.

PLATINUM PROGRAM

For qualifying clients, we offer a platinum progranat consists of family office services, which
are designed to help clients organize their firglngituations and plan for the successful transfer
of wealth to the next generation in the most taxaatiageous manner. These services generally
include financial planning in the following areas:

Family Continuity, Estate Planning and Philanthrepyve coordinate estate and transfer
planning, including trust preparation serviceshvatitside attorneys and other professional
advisors. Areas we address may include wealth pratsen and distribution strategies,
succession and philanthropic considerations, atity @uministration and foundation
management. As the client’s legal needs changeoarlinate ongoing meetings with the
attorneys as needed. We annually review the ctiezgitate plan with the client. The attorneys’
fees are directly billed to and paid by Pinnaclea\ffeManagement Group, Inc. The client is not
invoiced by the attorney.
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Ongoing Integrated Tax Assistance — Annually, werdmate income tax planning and
preparation with outside accountants. Additionalw, work with the accountants on a year
around basis so they understand the client’s fi@&sttuation and goals. We assist with the
preparation of any quarterly estimated taxes that be due by the client. The accountants’ fees
are directly billed to and paid by Pinnacle Wedlthnagement Group, Inc. The client is not
invoiced by the accountant for this service.

Business Consulting Services — We provide familgihess advisory consulting. This service
may include annually coordinating the businesgé#ixrns along with annual reviews of income
statements and balance sheets to look for savimtyefficiencies. We also assist in structuring
the transfer of the business from one generatidhgmext.

Ongoing Financial Planning — Our firm provides lardmased financial planning designed to
assist clients in developing a strategy for theessful management of income, assets and
liabilities in meeting their financial goals andj@ttives. Areas addressed may include liability
management, retirement planning, transactionalnotgnand structure, tax minimization, and tax
return preparation and representation. We meetdlights up to four times per year to review
and update their financial plans.

Cash Management, Record Keeping and Financial Reger Our firm may assist clients with
the management of their financial affairs by prawidcash flow planning and projections,
document management, and ongoing bookkeeping seri¢e may also provide advice on debt
structure and analysis.

ASSETMONITORING SERVICE

We offer an ongoing monitoring service for thosseds held away from our management. These
assets may include the client’s employer-sponsm@ement plan and/or the client’s
investments held in personal brokerage accountsefiployer-sponsored retirement plans,
Adviser will review employer-sponsored plan’s aahble investment options and make an asset
allocation recommendation to the client. Similafty, personal assets held away, Adviser will
review the assets and propose an asset allocation.

TAILORED SERVICES

We tailor all our services to the client’s statedig, needs and objectives. For our portfolio
management service clients, we allow them to impesgictions on investment in certain
securities or types of securities. All restrictionast be presented to us in writing.

WRAP PROGRAM

We offer our portfolio management and platinum pang services through a wrap fee program.
Our wrap fee accounts are managed on an indivickdhalbasis according to the client’s
investment objectives, financial goals, risk tolera, etc. We do not manage wrap fee accounts
in a different fashion than non-wrap accounts. Addal information about our model portfolios
as a wrap program can be found in our Appendixthe@cADV Part 2A (i.e. Wrap Fee Program
Brochure).
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CLIENT ASSETSMANAGED

As of December 31, 2023, we manage $163,965,2¢&leint assets on a discretionary basis.

5. FEES AND COMPENSATION

FINANCIAL PLANNING

Typically, our financial planning services are umbéd with our portfolio management services.
However, when a client would like financial plangiwithout our investment management
services we will charge either a fixed or hourlg fasis in accordance with the following fee
schedule:

Fixed Fee:The fixed fees range between $2,000 and $5,00@. fiXed fee range varies and
depends upon the nature and complexity of eachtdiendividual circumstances. Each client’s
Financial Planning Agreement shows what the chélitbe charged to complete the Scope of
Services as defined in the Agreement. The fixeddé®is negotiable.

Hourly Fee: We assess an hourly rate that ranges from $1$8Q6 an hour for financial
planning services with a minimum of two hours pegagement. The exact fee is dependent on
the staff member working on the financial plan.eTtumber of hours will vary depending upon
the complexity of the financial situation and tistimate of hours involved, including
preparation and research. Staff involved areaseified and estimated in the written
agreement for services. The hourly fee can be regdtwith the client.

All fees for planning services are agreed upordiveace in writing with one-half the fee due
upon engagement and the remaining half due upavedglof the service or plan. We reserve
the right to refund or waive our financial planniiegs for clients who use our portfolio
management. The fees may be paid by check.

Termination of Financial Planning Services

Either party may cancel the financial planning agrent for any reason during the first five (5)
business days from the date of signing the agreeamehwill receive a refund of 100% of all
fees paid without cost or penalty. After the firge (5) business days, written termination will
result in a pro-rated refund of any prepaid ancaumed fees. For fixed fee financial planning
services, a pro-rated refund will be based upoeregmtage of work completed. For example, if
25% of a $2,000 fixed fee plan had been completedclient will receive a $500 refund.
($1,000 or one-half of the $2,000 collected up tfioRor hourly financial planning engagements,
the client will receive a pro-rated refund basedt@number of hours completed. For example,
if a negotiate hourly fee plan was to $1,050 (OoerHor support staff at $150 and three hours
for an investment adviser representative at $308)the one hour of the support staff service
was completed with none for the IAR, the clientiweceive a $375 refund. ($525 or one half of
$1,050 collected upfront minus $150 equals $376.¢dncel the agreement, the client must
notify the firm in writing to Pinnacle Wealth Marament Group, Inc., 849 Penniman, Suite 201,
Plymouth, MI 48170 and return any materials reagiteethat date.
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PORTFOLIOMANAGEMENT SERVICEJASSETMONITORING SERVICE

Fees for accounts are calculated and billed qupiteadvance using the annualized rates below.

Custodian Reported Management
Value of Account Fee
$500,000 to $749,9! 1.50%
$75(,0C0 to $999,99¢ 1.25%

$1,00(,0C0 to $1,999,99' | 1.00%
$2,00(,0C0 and$2,99€,99¢ | 0.90%
$3,000,0(0 and$3,999,99 | 0.80%
$4,000,00 and $4,999,9¢ | 0.75%
Above $5,000,0C Negotiabl

The pro-rated first quarter's management fee véltchlculated on the account’s average account
balance for the period as reported by the accognsgodian. Thereafter, the management fee
will be calculated on the account’s previous quaeted value adjusted for weighted cash flows
(monies added or withdrawn for the account), asnted by the account’s custodian. The fees
are negotiable.

For portfolio management service clients, the fdebe directly deducted from the client’s
account (see Item 15 for additional details). &set monitoring service clients, the client will
be able to choose to have the fee billed directihe client (payable by check) or have the fee
withdrawn from an account managed by us.

Our fees include brokerage commissions, transaféies, and other related costs and expenses
that are normally incurred by the client. Clientaynincur certain charges imposed by
custodians, brokers, and other third parties sediees charged by managers, custodial fees,
deferred sales charges, odd-lot differentials sfiertaxes, wire transfer and electronic fund fees,
and other fees and taxes on brokerage accountsegndties transactions. Mutual funds and
exchange traded funds also charge internal manaddees and, in some cases, distribution or
service fees, known as a “12b-1" fee, which areldged in a fund’s prospectus. Such charges,
fees and commissions are exclusive of and, in madid, ourfee and we do not receive any
portion of these commissions, fees, and costs.nfeve information about our brokerage
practice please see Item 12.

Termination of Portfolio Management Services

Either party may terminate the Investment Managérmgreement for any reason at any time
and, within the first five (5) business days affigning the contract and will receive a 100%
refund of any fees paid without any cost or pendltyereafter, written termination will result in
a prorated refund of unearned fees during the teatioin quarter. For example, if a client
terminates an account 36 days into a 90-day quaneclient will receive a refund of 60% of
the fees charged at the beginning of the mont6/9(B= 40%: 100% - 40% = 60% refund.) If
permitted by the client’s custodian, the refund d deposited into the client’'s account;
otherwise the refund will be paid to the clientdympany check directly to the client within 30
days of termination notice receipt.
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PLATINUM PROGRAM

Fees for the family office service range from 0.264.00%. This fee is in addition to the
portfolio management fee listed in Item 5. Theiferegotiable based on the number of assets
we manage for the client, as well as, the complextitd level of services required. The fee is
collected at the beginning of each calendar quartes fee is based upon the previous quarter’s
end value adjusted for weighted cash flows, asrtegdy the account’s custodian. The initial
guarter’s fee will be prorated for the number ofslan the quarter, based on the account’s
adjusted weighted cash flows. (For example, ifntlengages us 45 days into a 90-day quarter,
the client will be charged for only 45 days.) Withth billing arrangements, the client will be
asked to authorize us with the ability to withdréne fee directly from the client’s account.

Either party may terminate the Platinum Programafoy reason at any time and, within the first
five (5) business days after signing the contradt\aill receive a 100% refund of any fees paid
without any cost or penalty. Thereafter, writtemtmation will result in a prorated refund of
unearned fees during the termination quarter. ekample, if a client terminates an account 36
days into a 90-day quarter, the client will receaveefund of 60% of the fees charged at the
beginning of the month. (36/90 = 40%: 100% - 40%0%0 refund.) If permitted by the client’s
custodian, the refund will be deposited into thentls account; otherwise the refund will be
paid to the client by company check directly to ¢hent within 30 days of termination notice
receipt.

OTHER SECURITIESCOMPENSATION

Our associates are registered representativesvait® Client Services, member FINRA/SIPC.
Through Private Client Services they may sell s@esrto our clients for a commission. This
causes a conflict of interest because the comnmigsdon Private Client Services is separate
from the fees outlined above. We attempt to miéghts conflict of interest to the best of our
ability by placing the client’s interest ahead af own through our fiduciary duty. Additionally,
it is our policy that recommended securities puselsado not have to be purchased through our
associates.

6. PERFORMANCE -BASED FEES AND SIDE-BY-SIDE M ANAGEMENT

We do not charge any performance-based fees (fsesiton a share of capital gains on or
capital appreciation of the assets of a clienf)eform side-by-side management.

7. TYPES OFCLIENTS

We offer our services to individuals, high net viaaridividuals, and corporations or other
business entitiedVe generally require a minimum account size of $800, but we may waive
this at our discretion. We require a minimum of08D,000 in assets under management for our
family office services (Platinum Program). Thigugement is generally non-negotiable.
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8. METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF L 0SS

METHODS OFANALYSIS AND INVESTMENT STRATEGIES

When we create a client’s portfolio, we begin vaiset allocation. Once the portfolio is created,
we manage it using tactical asset allocation. dhment strategies used by Pinnacle Wealth
Management Group, Inc. are implemented to satisdyiritermediate and long-term goals of the
individual client. Investment recommendations aeglenwith intermediate and long-term
investment horizons.

Asset allocation is an investment strategy thasamrbalance risk and reward by apportioning a
portfolio’s assets according to an individual'slgoask tolerance and investment horizon among
various asset classes. The asset classes typiualigle equities, fixed-income, alternative
investments, and cash and equivalents. Each ledessdifferent levels of risk and return, so each
will behave differently over time. Any asset alltoa advice provided by Pinnacle Wealth
Management Group, Inc. is based on a number affgdncluding the client’s investment
objectives, risk tolerances, asset class prefesetioge horizons, liquidity needs, expected
returns and an assessment of current economic arlgetiviews expressed by economists,
analysts, banks and securities firms.

Tactical asset allocation is an active managementtqgbio strategy that rebalances the
percentage of assets held in various categoriesligr to take advantage of market pricing
anomalies or strong market sectors. This strategiesigned to allow portfolio managers to
create extra value by taking advantage of cerituiatsons in the marketplace. It is a moderately
active strategy because portfolio managers retuthd portfolio's original strategic asset mix
when desired short-term profits are achieved.

Our analysis of securities and advice relatingdgteemay be based upon information obtained
from financial newspapers and magazines, reseaatérials prepared by others, corporate
ratings services, and annual reports, prospecarskéilings made with the Securities and
Exchange Commission. We may also utilize compuiadels for performance analysis, asset
allocation and risk management.

RECOMMENDED SECURITIES ANDINVESTMENT RISKS

We use several types of securities in our cliemtsounts. These securities may include, but are
not limited to, the following: bonds and other corqte debt instruments; exchange traded funds
(ETFs); mutual funds; government debt instrumantduding treasury bills and municipal
securities; stocks; preferred stocks; high-yieldtddomestic fixed income; options; traded and
non-traded real estate investment trusts; limitedinerships; managed futures; digital assets;
money market funds and cash.

All investments bear different types and degreass&fandinvesting in securities involves risk

of loss that clients should be prepared to bearOur investment approach continually keeps the
risk of loss in mind. While we use investment t&gies that are designed to provide appropriate
investment diversification, some investments hageificantly greater risks than others.
Obtaining higher rates-of-return on investmentaiésnaccepting higher levels of risk.
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Recommended investment strategies seek to balmkseand rewards to achieve investment
objectives. If a client has questions about riséshe does not understand, we would be pleased
to discuss them.

We strive to render our best judgment on behatfusfclients. Still, we cannot assure or
guarantee clients that investments will be proféaiy assure that no losses will occur in an
investment portfolio. Past performance is an imgaarconsideration with respect to any
investment or investment adviser, but is not abd predictor of future performance. We
continuously strive to provide outstanding longxienvestment performance, but many
economic and market variables beyond our contmolattect the performance of an investment
portfolio.

An investment could lose money over short or ewag Iperiods. A client should expect his/her
account value and returns to fluctuate within aeaniange, like the fluctuations of the overall
stock and bond markets. A client’s account perfarceacould be hurt by:

* Creditrisk: This is the risk that an issuer of a bond coulifies an adverse change in
financial condition that results in a payment défaecurity downgrade, or inability to
meet a financial obligation.

» Inflation risk: This is the risk that inflation will undermine tperformance of an
investment and/or the future purchasing power dfeat's assets.

* Interest rate risk: The chance that bond prices overall will declineguse of rising
interest rates.

* International investing risk: Investing in the securities of non-U.S. compaieslves
special risks not typically associated with invegtin U.S. companies. Foreign securities
tend to be more volatile and less liquid than itwmests in U.S. securities, and may lose
value because of adverse political, social or espaaevelopments overseas or due to
changes in the exchange rates between foreignnmieseand the U.S. dollar. In addition,
foreign investments are subject to settlement pegtas well as regulatory and financial
reporting standards, that differ from those ofth8.

« Leverage risk: Using derivatives to increase the fund's combinad and short
exposure creates leverage, which can magnify thé'$uypotential for gain or loss and,
therefore, amplify the effects of market volatildy the fund's share price.

« Liquidity risk: One common risk associated with private placemant REITs is a
relative lack of liquidity due to the highly custaed nature of the investment.
Moreover, the full extent of returns is often nealized until maturity. Because of this,
these products tend to be more of a buy-and-hekelstment decision rather than a means
of getting in and out of a position with speed effitiency.

« Manager risk: The chance that the proportions allocated to thewa securities will
cause the client’'s account to underperform relet@benchmarks or other accounts with
a similar investment objective.
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- Options risk: Like other securities - including stocks, bondg] enutual funds - options
carry no guarantees, and a person must be awarié ihpossible to lose all of the
principal he or she invests, and sometimes moranAa@ption holder, a person risks the
entire amount of the premium he or she paid. Barnasptions writer, a person takes on a
much higher level of risk. For example, if a persaites an uncovered call, he or she
faces unlimited potential loss, since there is @ @n how high a stock price can rise.
However, since initial option investments usuadlguire less capital than equivalent
stock positions, potential cash losses as an optiorestor are usually smaller than if
someone bought the underlying stock or sold thekssbort. The exception to this
general rule occurs when an option is used to geol@verage; percentage returns are
often high, but it is important to remember thatgeatage losses can be high as well.

« Portfolio concentration: Accounts that are not diversified among a wideeaof
types of securities, countries or industry secatoay have more volatility and are
considered to have more risk than accounts thahaested in a greater number of
securities because changes in the value of a sseglerity may have more of
a significant effect, either negative or positidecordingly, portfolios are subject to
more rapid changes in value than would be the ifdise client maintained a
more diversified portfolio.

« REIT market risk: REITs have no control over market and businessitiond and are
vulnerable to market risk and economic slowdowisternal conditions beyond its
control may reduce the value of properties thatguires, the ability of tenants to pay
rent on a timely basis, the amount of rent thatlmcharged and the ability of borrowers
to make loan payments on a timely basis or at@#ish available for distribution to
stockholders can be affected by the tenant’s iitpltd make rents or pay loans.

« REIT tenant strength risk: REITSs' revenues are highly dependent on lease pagme
from its properties and interest payments on thaddt makes. Defaults by tenants or
borrowers reduce the cash available for repaymientitstanding debt and distribution to
investors. If tenants have multiple propertiebamrowers have multiple loans, it
increases the risk of more than one property ar fg@ng bad if that tenant or borrower
defaults. More than one property could becomenaaaloans are in default because of
the financial failure of one tenant or borrowerullple vacancies or defaults can reduce
a REIT's cash receipts and funds available foridigion and could decrease the value
of the affected properties.

« REIT qualifying risk: REITs must be organized and operated and, intendrttnue to
be organized and to operate, in a manner thaewible them to qualify as a REIT for
federal income tax purposes. No assurance caivee that a REIT qualifies or will
continue to qualify as a REIT. If a REIT failsqaalify as a REIT, it will be subject to
federal income tax at regular corporate rates REIT fails to qualify the funds
available for distribution to investors, the distriions would be greatly reduced for each
of the years involved.
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- Risks associated with leveraged ETF® leveraged ETF seeks to generate a return that
is a multiple (usually 2X or 3X or -2X or -3X) afsibenchmark index's performance over
a specific, pre-set time period indicated in thedfs prospectus. That time period is also
referred to as the "rebalancing period" and is galyeonly one day, although it could be
for a longer time period such as a month. As altethe returns for these types of ETFs
can differ significantly from that of their benchrkandex, over periods lasting longer
than the rebalancing period because of the compogrd returns. Generally, the longer
the security is held, the more likely the returhthe leveraged product will differ from
the long-term return of the index. Although potahteturns are increased by leveraging,
so are the potential losses. Therefore, theseisesicarry significant risk. As a result,
leveraged ETFs are intended only for sophisticateestors with an aggressive tolerance
for risk.

- Risks associated with inverse ETFsAn inverse ETF attempts to mimic the inverse, or
opposite, of its stated benchmark. For examplenaerse S&P 500 ETF would attempt
to deliver the opposite of the S&P 500's daily perfance, net of fees. These funds, also
called "Short ETFs or Bear ETFs" are often an giteim profit from a downturn in a
given market, sector, or index, or to hedge againxsitential loss in their portfolio.
Although an inverse ETF does not explicitly useelage to magnify the intended return,
they can suffer from the same compounding effeztha leveraged long and leveraged
short ETFs. Therefore, these securities carry Bogmit risk. As a result, inverse ETFs
are intended only for sophisticated investors \aithaggressive tolerance for risk.

« Stock market risk: The chance that stock prices overall will decli&ack markets tend
to move in cycles, with periods of rising stockges and periods of falling stock prices.

« Blockchain Investments Risk.An investment in companies actively engaged in
blockchain technology may be subject to the folloywisks:

« The technology is new, and many of its uses maynested. The mechanics of
using distributed ledger technology to transaditiver types of assets, such as
securities or derivatives, is less clear. Therigssurance that widespread
adoption will occur. A lack of expansion in the geaf blockchain technology
could adversely affect an investment in an investruehicle.

- Theft, loss, or destruction. Transacting on a bébelkn depends in part
specifically on the use of cryptographic keys #&t required to access a user’s
account (or “wallet”). The theft, loss, or desttion of these keys impairs the
value of ownership claims users have over the agleassets being represented
by the ledger (whether “smart contracts,” sedasf currency, or other digital
assets). The theft, loss, or destruction of prigatpublic keys needed to transact
on a blockchain could also adversely affect a comisabusiness or operations if
it were dependent on the ledger.

Pinnacle Wealth Management Group, Inc. Page 13 ADV Part 2A —3/26/2024



- Competing platforms and technologies. The developraed acceptance of
competing platforms or technologies may cause aopssior investors to use an
alternative to blockchains.

« Developmental risk. Blockchain technology may ned@relop optimized
transactional processes that lead to realized ecmn@turns for any company in
which an investment vehicle invests. Companiesdahateveloping applications
of blockchain technology applications may not,antf do so or may not be able
to capitalize on those blockchain technologies. déeelopment of new or
competing platforms may cause consumers and ingistase alternatives to
blockchains.

« Intellectual property claims. A proliferation ofcent startups attempting to apply
blockchain technology in different contexts medresgossibility of conflicting
intellectual property claims could be a risk toissuer, its operations, or its
business. This could also pose a risk to blockcpktiorms that permit
transactions in digital securities. Regardlessefrherit of any intellectual
property or other legal action, any threatenedadinat reduces confidence in the
viability of blockchain may adversely affect an @sément in an investment
vehicle.

« Lack of liquid markets and possible manipulatiorblaickchain-based assets.
Digital assets that are represented and tradebdockchain may not necessarily
benefit from viable trading markets. Stock exchangave listing requirements
and vet issuers, and perhaps users. These corsditiay not necessarily be
replicated on a blockchain, depending on the platf® controls and other
policies. The more lenient a blockchain is abouting issuers of digital assets or
users that transact on the platform, the highepttential risk for fraud or the
manipulation of digital assets. These factors megrehse liquidity or volume or
increase the volatility of digital securities ohet assets trading on a blockchain.

« Lack of regulation. Digital commodities and thessaciated platforms are largely
unregulated, and the regulatory environment isdfgpavolving. Because
blockchain works by having every transaction boitdevery other transaction,
participants can self-police any corruption, whietm mitigate the need to depend
on the current level of legal or government safegsiéo monitor and control the
flow of business transactions. As a result, comggmengaged in such blockchain
activities may be exposed to adverse regulatoipm@diraudulent activity, or
even failure.
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« Third party product defects or vulnerabilities. 8tchain systems are built using
third party products, those products may contathriecal defects or
vulnerabilities beyond a company'’s control. Opeanrse technologies that are
used to build a blockchain application may alsooditice defects and
vulnerabilities.

« Reliance on the Internet. Blockchain functionalijies on the Internet. A
significant disruption of Internet connectivity efting large numbers of users or
geographic areas could impede the functionalitylotkchain technologies and
adversely affect investment vehicles. In additrertain features of blockchain
technology, such as decentralization, open-soua®¢l, and reliance on peer-
to-peer connectivity, may increase the risk of drau cyber-attack by potentially
reducing the likelihood of a coordinated response.

« Line of business risk. Some of the companies irclvinvestment vehicles may
invest are engaged in other lines of business ateeko blockchain, and these
lines of business could adversely affect their apeg results. The operating
results of these companies may fluctuate as atreftiiese additional risks and
events in the other lines of business. In additooompany’s ability to engage in
new activities may expose it to business risks witiich it has less experience
than it has with the business risks associated itgttnaditional businesses.
Despite a company’s possible success in actiingsd to its use of blockchain,
there can be no assurance that the other linegsifidss in which these
companies are engaged will not have an adverset @ffiea company’s business
or financial condition.

« Cryptocurrency Risk. Cryptocurrency (notably, bitcoin), often refertedas “virtual
currency,” “digital currency,” or “digital assetsgperates as a decentralized, peer-to-peer
financial exchange and value storage that is ukedrioney. Clients may also be
exposed to cryptocurrencies other than bitcoinp@mgurrency operates without central
authority or banks and is not backed by any goveninEven indirectly,
cryptocurrencies (i.e., bitcoin) may experienceyvagh volatility, and related
investments may be affected by such volatility. ad®gsult of holding cryptocurrency,
certain of [Firm Name]'s Clients may also tradeaignificant premium to NAV.
Cryptocurrency is also not legal tender. Fedetatesor foreign governments may
restrict the use and exchange of cryptocurrenay regulation in the U.S. is still
developing. The SEC has issued a public repoiihgtat.S. federal securities laws
require treating some digital assets as securfipgptocurrency exchanges may stop
operating or permanently shut down due to frauthrieeal glitches, hackers, or malware.
Due to its relatively recent launch, bitcoin hdsrated trading history, making it
difficult for investors to evaluate investmentghins cryptocurrency. It is also possible
that a cryptocurrency other than bitcoin, includamgptocurrencies to which the investor
has limited or no exposure to, could become makgpapular and have a negative
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impact on the demand for and price of bitcoinslpossible that another entity could
manipulate the blockchain in a manner that is dental to the bitcoin network. Bitcoin
transactions are irreversible such that an imprapesfer can only be undone by the
receiver of the bitcoin agreeing to return thedoitdo the original sender. Digital assets
are highly dependent on their developers, and tisete guarantee that development will
continue or that developers will not abandon aqmioyith little or no notice. Third
parties may assert intellectual property claimatneg to the holding and transfer of
digital assets, including cryptocurrencies andrtheurce code. Any threatened action
that reduces confidence in a network’s long-terititplto hold and transfer
cryptocurrency may affect investments in cryptoencies.

- Cryptocurrency Tax Risk. Many significant aspects of the U.S. federal inedax
treatment of investments in bitcoin are uncertaig an investment in bitcoin may
produce income that is not treated as qualifyirmgpime for purposes of the income test
applicable to regulated investment companies. &kation will depend on a number of
factors, including the nature of any investmentsienahe jurisdiction in which the
income from such investments may be subject totkexjurisdiction in which the
investor is subject to tax, and the applicable lanany relevant jurisdiction.

9. DISCIPLINARY |INFORMATION

As of the date of this brochure, we have not bedjest to any disciplinary, legal, or regulatory
events related to past or present investment slidiftere has been no disciplinary, legal, or
regulatory events related to us or any of our mamant persons.

10. OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

BROKER-DEALER AFFILIATIONS

Our associates are registered representativesvat®Client Services. Please see Item 5 for
additional detalils.

FUTURESCOMMODITIES FIRM AEFILIATION

We are not affiliated with a futures or commoditbeeker.

OTHER INDUSTRY AFFILIATIONS

Our associates may be independent insurance a@amigities, life, long-term care and health)
and they may recommend these services to cliehts.ofher business activity pays our
associates' commissions that are separate frofeesalescribed above. This is a conflict of
interest because the commissions give our asse@dteancial incentive to recommend and sell
clients the insurance products. However, our aasesiattempt to mitigate any conflicts of
interest to the best of their ability by placing ttlients’ interests ahead of their own, through
their fiduciary duty and by informing clients ththey are never obligated to purchase
recommended insurance through them. Associatesomigysell insurance in states where they
are properly registered.
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In addition to a Certified Financial Planner, owner, Daniel Cesta, is a Certified Public
Accountant. However, he is not a practicing actaninand does not provide accounting or tax
preparation services other than through the firdi&inum Program, which services are
provided by outside CPAs and attorneys. Pleaséames.

SELECTION AND MONITORING OFTHIRD PARTY INVESTMENT ADVISERS

We do not recommend the services of third partgstwment advisers.

11. CoODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS AND
PERSONAL TRADING

DESCRIPTION

Our Code of Ethics establishes ideals for ethioadeaict upon fundamental principles of
openness, integrity, honesty, and trust. We wille a copy of our Code of Ethics to any
client or prospective client upon request.

Our Code of Ethics covers all supervised persons athelsicribes our high standard of business
conduct, and fiduciary duty to our clients. The €ad Ethics includes provisions relating to the
confidentiality of client information, a prohibitioon insider trading, a prohibition of rumor
mongering, restrictions on the acceptance of st gifts and the reporting of certain gifts
and business entertainment items, and personalitsestrading procedures, among other
things. All supervised persons must acknowledgeeiras of the Code of Ethics annually, or as
amended.

MATERIAL INTEREST INSECURITIES

We do not have a material interest in any secstitie

INVESTING IN ORRECOMMENDING THE SAMESECURITIES

Our associates may buy or sell for their own act®thre same securities at or about the same
time they recommend to or purchase for client antourhis causes a conflict of interest
because they can trade ahead of client trades. Mifgata the conflict of interest in two ways.
First, our Code of Ethics requires employees tpréfport personal securities transactions on at
least a quarterly basis and (2) provide us witetaited summary of certain holdings (both
initially upon commencement of employment and cqerirtthereafter) in which such employees
have a direct or indirect beneficial interest. Téports are reviewed to ensure our associates do
not trade ahead of client accounts. Additionallg, equire client transactions be placed ahead of
our associates’ personal trades or our associateplace personal trades as part of a block trade
(Please see Item 12 for details on our block tiggmactices). The records of all associates’
personal and client trading activities are reviewad made available to regulators to review on
the premises.
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12. BROKERAGE PRACTICES

RECOMMENDED BROKERAGE

In our wrap fee program, we participate in the Gsaschwab & Co. (“Schwab”) program.
Schwab, member FINRA/SIPC. Schwab is an indeperatahtinaffiliated SEC-registered
broker-dealer. Schwab offers to independent imrest advisors services which include custody
of securities, trade execution, clearance ancese¢tht of transactions.

RESEARCH ANDSOFT DOLLAR BENEFITS

We receive some benefits from Schwab through ppation in the Additional Services

program. Please see Item 14 for a descriptionesf@hbenefits. Because these soft dollar benefits
could be considered to provide a benefit to usrniight cause the client to pay more than the
lowest available commission without receiving thestrbenefit, they are considered a conflict of
interest in recommending or directing custodiaV®es. This conflict is mitigated because
Schwab provides a fair mix of services to all dgemdditionally, we will always act in the best
interest of our clients, including in connectiortimiecommending custodians.

BROKERAGE FORCLIENT REFERRALS

We do not receive client referrals or any otheemntwve from any custodian or broker.

DIRECTED BROKERAGE

Some clients may direct us to a specific brokelatda execute securities transactions for their
accounts. When so directed, we may not be abl#dotizely negotiate lower brokerage
commissions or achieve best execution on cliersisactions. This can result in substantially
higher fees, charges or dealer concessions inom®ie transactions for the clients’ account
because the Adviser cannot negotiate favorablegric

TRADE AGGREGATION

We may aggregate transactions in equity and firedme securities for a client with other

clients to improve the quality of execution. Whesmsactions are so aggregated, the actual
prices applicable to the aggregated transactiohd®averaged, and the client account will be
deemed to have purchased or sold its proporticstatee of the securities involved at the average
price obtained. We may determine not to aggregatsactions, for example, based on the size
of the trades, the number of client accounts, itheng of the trades, the liquidity of the secustie
and the discretionary nature of the trades. Ibe@ot aggregate orders, some clients purchasing
securities around the same time may receive ddgssable price than other clients. This means
that this practice of not aggregating may cosntienore money.

13. REVIEW OF ACCOUNTS
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PERIODIC REVIEWS

Our owners review the general holdings of cliemoamts at least monthly and more frequently
as needed. In addition to these reviews, our owoe@ Associate, meets with clients, either in
person or by telephone, at least annually, to dsamd review their accounts.

OTHER REVIEWS

Additional reviews are conducted periodically degiag on market conditions, economic or
political events, or by changes in a client’s fioiah situation (such as retirement, termination of
employment, physical move or inheritance).

REPORTS

Clients will receive at least monthly statementsrfrthe account custodian or clearing firm, if
the account has activity during the month. If theaunt does not have any monthly activity, an
account statement is provided by the account cigstamt clearing firm at least quarterly. Such
statements will show any activity in the accoustyeell as period ending position balances.

14.CLIENT REFERRALS AND OTHER COMPENSATION

OTHER COMPENSATION

We do not pay nor receive compensation for referfralm any custodian or broker. However,
we participate in Schwab’s customer program andnag recommend Schwab to clients for
custody and brokerage services. There is no dirdcbetween our participation in the program
and the investment advice it gives to its clieat$jough we receive economic benefits through
its participation in the program that are typicaliyt available to Schwab retail investors. These
benefits include the following products and sersi(grovided without cost or at a discount):
receipt of duplicate client statements and conftroms; research related products and tools;
consulting services; access to a trading deskregiir participants; access to block trading
(which provides the ability to aggregate securitraasactions for executions and then allocate
the appropriate shares to client accounts); thiéyatm have advisory fees deducted directly from
client accounts; access to an electronic commuaitahetwork for client order entry and
account information; access to mutual funds withraasaction fees and to certain institutional
money managers; and discounts on compliance, niegkeesearch, technology, and practice
management products or services provided to ukiky party vendors. Schwab may also have
paid for business consulting and professional sesvieceived by our related persons. Some of
the products and services made available by Schiwabgh the program may benefit us but
may not benefit its client accounts. These pragloctservices may assist us in managing and
administering client accounts, including accourdsmaintained at Schwab. Other services
made available by Schwab are intended to help imageand further develop its business
enterprise. The benefits received by us or itsqgarel through participation in the program do
not depend on the amount of brokerage transactimest to Schwab. As part of our fiduciary
duties to clients, our endeavors at all times angut the interests of our clients first. Clients
should be aware, however, that the receipt of emonbenefits by us or its related persons in
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and of itself creates a potential conflict of ie&rand may indirectly influence our choice of
Schwab for custody and brokerage services.

CLIENT REFERRALS

We may enter into an agreement with other finarseavices firms or individuals pursuant to
which we will pay a portion of our management fiéen( 5) to the financial services firms or
individual’'s promotion and referral services. Imrtuthe financial services firms would share a
portion of the fees with its investment adviseresgntatives. Clients obtained through the use
of a promoter or referral service will not pay #etient fee (higher or lower) than the fee the
client would have been charged if the client haghbebtained without their services.

15. CusToDY

All client funds, securities and accounts are ta¢lthird-party custodians. We do not have
custody other than to directly deduct our manageéreen The client will be asked to authorize
us with the ability to deduct fees directly fronettlient’s account. The client may cancel this
authorization to deduct our management fee fromAtteunt at any time by notifying us or the
client’s custodian. Clients should receive at lepgtrterly statements from the broker/dealer,
bank or other qualified custodian that holds anthtams client’s investment assets. \Wge
clients to carefully review such statements.

16.INVESTMENT DISCRETION

All portfolio management clients sign an investmerwrinagement agreement that contains a
limited power of attorney granting us discretionpower over the account. In discretionary
accounts, we will be allowed to place trades, bugetl securities of any type and in amounts we
deem appropriate for the account, without firsaglihg the client’s consent to each trade.
Directions will be given to the account custodiartdbmplete the transaction.

17.VOTING CLIENT SECURITIES

We will not be responsible for responding to prexié securities held in clients' accounts.
Proxy solicitation materials will be forwarded tiieats for response and voting. In the event a
client has a question about a proxy solicitatitwe, ¢lient should contact us.

18.FINANCIAL INFORMATION

BALANCE SHEET

We do not require or solicit prepayment of morentB&00 in fees per client, six months or more
in advance. Therefore, we do not have to providalance sheet.

FINANCIAL CONDITION

Registered investment advisers are required intdis to provide clients with certain financial
information or disclosures about our financial atind. We have no financial commitment that
impairs our ability to service our clients.

BANKRUPTCY

Pinnacle Wealth Management Group, Inc. Page 20 ADV Part 2A —3/26/2024



We have not been the subject of a bankruptcy pdicge

BUSINESSCONTINUITY PLAN

Pinnacle Wealth Management Group, Inc. has a Bssi@entinuity Plan in place that provides
detailed steps to mitigate and recover from the tdffice space, communications, and/or
services.

The Business Continuity Plan covers natural disastieéch as snow storms, hurricanes, tornados,
and flooding. The Plan also covers man-made digastich as loss of electrical power, loss of
water pressure, fire, bomb threat, nuclear emesgenemical event, biological event, T-1
communications line outage, internet outage, rajilaecident and aircraft accident. The Plan
also covers pandemics such as Covid-19. Electfdegcare backed up offsite daily by the

firm’s outside technology consulting firm.

Alternate offices are identified to support ongooperations in the event the main office is
unavailable. Private Client Services and Schwap ateo assist, depending on the type of
disaster, with back office and trading assistanc@tcounts held in custody by them. Private
Client Services and Schwab have their own disastavery plans with backup facilities in
different parts of the U.S. It is our intentiondontact all clients within five days of a disaster
that dictates moving our office to an alternatextamn for a period of time.

| NFORMATION SECURITY PROGRAM

Pinnacle Wealth Management Group, Inc. maintainsfmmmation security program to reduce
the risk that clients' personal and confidenti&dimation may be breached. Pinnacle Wealth
Management Group, Inc. is committed to maintainthgconfidentiality, integrity and security
of the personal information that is entrusted to us

The categories of nonpublic information that wdexdlfrom a client may include information
about the client's personal finances, informatiooud the client's health to the extent that it is
needed for the financial planning process, inforamaabout transactions between the client and
third parties, and information from consumer rejpgragencies, such as credit reports. We use
this information to help clients meet their perddimancial goals.

We maintain a secure office environment to enduaiedlient information is not placed at
unreasonable risk. All hard copy client recordsraaintained in a secure area with limited
access. Client records are also stored electibnidd/e employ a firewall barrier and
authentication procedures in our computer envirarime

We do not provide clients' personal informatiomtailing list vendors or solicitors. We require
strict confidentiality in our agreements with unigdted third parties that require access to a
client's personal information, including financsgrvice companies’ consultants, and auditors.
Federal and state securities regulators may repigvCompany records and a client's personal
records as permitted by law.
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Personally identifiable information about a clienli be maintained while he or she is a client,
and for the required period thereafter that recardsrequired to be maintained by federal and
state securities laws. After that time, informatioay be destroyed.
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