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This brochure provides information about the qualifications and business practices of Hardworking Capital Advisors,
LLC ("HWC"). If you have any questions about the contents of this brochure, please contact us at (760) 340-3277
and/or via mmellier@hardworkingcapital.com. The information in this brochure has not been approved or verified
by the United States Securities and Exchange Commission or by any state securities authority.

Additional information about HWC also is available on the SEC's website at www.adviserinfo.sec.gov.

Although HWC may use the term "registered investment adviser" or use the term "registered" through this Form ADV
Part 2A, the use of these terms is not intended to imply a certain level of skill or training.
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Material Changes - Item 2

This Item summarizes the material changes in this Brochure since our previous annual updating filing with
regulators submitted on March 29, 2023.

On March 28, 2024, we submitted our annual updating amendment for our fiscal year 2023. We have made the
following changes to our Form ADV Part 2A Brochure:

e We updated Items 5 & 10 with important information regarding insurance products, including
information regarding the purchase of fixed annuities.

e We updated Items 4, 5, and 14 to include important information regarding services provided through
the SMArtX Advisory Solutions (“SMArtX”) platform, related fees, and conflicts of interest.

e We have removed all references to TD Ameritrade due to its recent merger with Schwab.

e We have also updated Items 12 and 14 regarding brokerage and custodial services provided through
Charles Schwab & Co., Inc. (“Schwab”) and the inherent related conflicts of interest, including economic
benefits available to us through Schwab and other vendors and product sponsors.

In addition to the changes noted above, we encourage you to carefully review our full brochure. If you have
questions or if you would like a current copy of our full brochure at any time free of charge, please contact
Mathew Mellier, Chief Compliance Officer, at (760) 340-3277 or 34220 Gateway Drive, Suite 120

Palm Desert, CA92211.
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Advisory Business - Item 4

Hardworking Capital Advisors, LLC ("HWC") is a registered investment adviser firm established in August 2015 to
provide investment advisory and financial planning services to high net worth individuals, Individuals (other than
high net worth individuals), Charitable organizations and Corporations or other businesses (herein referred to as
"Client" or "Clients").

Principal Owners
HWC's principal owner is HWC Holdings Corp., which is owned by Mathew Mellier.

Below we provide information about our programs and services. Please note that the terms of each Client's
Investment Advisory Agreement (the "Advisory Agreement") are negotiable; therefore, the following information
is necessarily general and does not address the specific details applicable to each Client. Clients should refer to
their individual Advisory Agreement for specific terms that apply to them.

Full Advisory Services
We offer ongoing discretionary Investment Management Services and tailored Financial Planning, as described
below, to meet the needs of clients with a wide range of financial needs, as more fully described below.

As applicable, the Client will meet with the Representative to identify the nature and scope of the services, which
may include, for example, a focused (limited-scope) financial plan, investment plan, or individual consultations
Regarding the Client's financial affairs. Through the meetings between the Representative and Client, they will
agree on the process for gathering data regarding income, expenses, taxes, insurance coverage, retirement plans,
wills, trusts, investments or other relevant information pertaining to the goals for the particular service. From
this, a series of recommendations or alternative strategies may be developed to assist Client to achieve a
particular goal or objective. In many cases, the plan we provide is delivered to the Client orally during meetings;
unless specifically provided in the written agreement for Consulting Services, no written plan or report will be
provided pursuant to The Consulting Services. Clients seeking a written financial plan should discuss with the
Representative our separate standalone Financial Planning Services.

It is important to understand that the data gathering and process of working with the Representative have
significant benefits in understand the Client's personal and financial situation, and supporting the Investment
Management Service. The Insight Service is not intended to provide a comprehensive financial plan. Clients
seeking a comprehensive financial plan or more robust financial planning services may engage HWC for our
separate standalone Financial Planning Services, described below.

Portfolio Navigator Services

Through the Investment Management Services, Portfolio Navigator, the Client's Representative works closely with
the Client in order to develop a thorough account profile for the "Managed Assets," including information about
the Client's personal and financial situation, investment objectives, risk tolerance, liquidity needs, and investment
time horizon (all the "Suitability Information"), and as well as reasonable investment restrictions the Client wishes
to impose on the Client's accounts ("Reasonable Restrictions"). Using this information, the Representative will be
responsible for developing and maintaining a Portfolio, providing continuous and regular investment
management services of the client's Managed Assets, placing orders for the purchase, sale, and exchange of
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Managed Assets; modifying the Portfolio in a manner intended to achieve the account's objective, on a fully
discretionary basis, subject to any investment restrictions Client imposes, and re-allocating and adjusting the
Portfolio, as appropriate.

If Client desires to have any of the Portfolio managed by a third-party, based on information provided in the
account profile, the Representative will assist Client to select a third-party investment program approved by HWC
(a "Third-Party Program") sponsored by an institutional investment manager (each a "Sponsor"), and the initial
designation of a third-party portfolio manager (each a "Third-Party Manager") available through the Third-Party
Program. Each Third-Party Manager designated for the Client's Account will be responsible for management of
one or more specific asset classes of the Client's portfolio allocated to that Third-Party Manager. The selection of
a Third-Party Manager is based on each manager's investment style and consistency with achieving the overall
intended objective of the Account and the Third-Party Manager's role among any other Third-Party Managers for
the Account.

Client is required to grant HWC and Representative full authority and discretion to manage the Managed Assets
according to the terms of the Investment Management Service and the Advisory Agreement. HWC and
Representative shall have the authority and discretion without notice to "hire, fire, replace, and substitute" any
Third-Party Manager, and to direct the termination and liquidation of Client's investment and terminate the
Client's participation in the any Third-Party Program; provided, HWC has no authority to direct any destination
for the proceeds of any such liquidation, other than the qualified custodian, to the account in the Client's name
from which the assets originated, and if none, then to be held by the custodian pending direction by Client.

Accordingly, we may customize an investment portfolio for you according to your risk tolerance, investment
objectives, and other factors as described above, or we may invest your assets according to one or more model
portfolios developed by our firm and/or other registered investment advisers (third-party model providers),
available to us through a third-party platform provider, such as SMArtX Advisory Solutions LLC (SMArtX). Primarily,
SMArtX assists our firm with back-office support, trading, report preparation, and billing. In any case, once we
construct an investment portfolio for you, or select a model portfolio developed by us or a third party, we will
monitor your portfolio's performance on an ongoing basis, and we or SMArtX will rebalance the portfolio as
indicated by changes in market conditions and your financial circumstances. When SMArtX acts as a Sub-Adviser,
Clients will be provided with a current copy of SMArtX’s Form ADV Part 2 Brochure at the inception of services.
This document provides important disclosures about SMArtX’s services, portfolio models, fees, conflicts of
interest, disciplinary history (if any), and other important information that would help Clients understand the
scope of the Sub-Advisory services provided by SMArtX.

Carefree Solutions Services

As an important enhancement to inform and support the delivery of the Investment Management Services, we
offer Clients, our personalized Carefree Solutions Services. Carefree Solutions is our active and on-going
involvement throughout the year for the implementation of Client's personal plan. The scope of the services
needed may include a comprehensive financial plan, semi-annual review, financial concierge service, retirement
planning, tax planning, coordination with tax professional, estate planning, short term objectives planning,
coordination with estate attorney, debt/mortgage analysis, long term objectives planning, coordination of
refinance, comprehensive, insurance planning, charitable gifting strategies, coordination with insurance
professional, investment analysis, portfolio review, and/or special needs as specified in the executed Advisory

Agreement.
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Strategic Wealth Planner Services

Strategic Wealth Planner is the review of Client's personal planning needs. The scope of the services needed may
include retirement planning assessment, estate planning assessment, debt/mortgage assessment, risk
management assessment, investment analysis/portfolio assessment, tax planning assessment, cash management
assessment, and/or special needs as specified in the executed Advisory Agreement.

Financial Planning Services

HWC offers separate, standalone financial planning services for Clients seeking comprehensive or more in-depth
financial planning services more in-depth than provided as part of our Carefree Solutions Services. For these
services, the Client will meet with the Representative to identify the nature and scope of the financial planning
services (the "Planning Services") to be provided, and which will be described in the Schedule to the Advisory
Agreement. The Representative will assist Client to identify and establish Client's goals and objectives. Client
recognizes that the value and usefulness of the Planning Services is dependent upon Client providing
Representative promptly with all relevant data and information. We may use financial planning software to
determine your current financial position and to define and quantify your long-term goals and objectives. Once
we specify those long-term objectives (both financial and non-financial), we will develop shorter-term, targeted
objectives. Once we review and analyze the information you provide to our firm and the data derived from our
financial planning software, for most engagement, we will deliver written outline or plan to you, designed to help
you achieve your stated financial goals and objectives. Financial plans are based on your financial situation at the
time we present the outline or plan to you, and on the financial information you provide to us. You must promptly
notify our firm if your financial situation, goals, objectives, or needs change.

A conflict exists between the interest of HWC, the Representative, and the interests of the Client, to the extent
recommendations are made for the purchase of securities or insurance products which the Representative will
sell as a registered representative of a broker-dealer or insurance agent of an insurance company for which the
Representative will earn usual and customary commissions or other sales-related compensation, and any
additional distribution fees or shareholder service fees (such as 12b-1 Fees) in connection with certain mutual
fund and ETF shares. The opportunity to receive such compensation may influence the decision by HWC or the
Representative to recommend a security or insurance product to benefit rather than considerations of the
investment needs of the client. Although HWC addresses this situation by alerting the client of this conflict, and
monitoring the recommendations made to its clients, such efforts may not be sufficient to prevent
recommendations improperly influenced by self-interest.

Further, Client is under no obligation to act upon any recommendation by HWC or its Representative to purchase
any security or insurance product, or may purchase any such product from another financial intermediary or
insurance company of the Client's choosing. Refer to Item 10 for further information.

Material conflicts of interest are disclosed regarding the investment adviser, its Representatives, or any of its
employees, which could be reasonably expected to impair the rendering of unbiased and objective advice.

While the firm endeavors at all times to offer Clients its specialized services at reasonable costs, the fees charged
by other advisers for comparable services may be lower than the fees charged by HWC. Unless specifically
provided in the Advisory Agreement, no written plan or report will be provided pursuant to the Planning Services;




Hardworking Capital Advisors, LLC
Form ADV Part 2A Brochure
Page 7

however, in view of the more in-depth nature of these services, they will tend to be accompanied by a written
report.

Hourly Consultation Services

In addition to Investment Management Service and Financial Planning Services, the Client's Representative may
also offer general Consulting Services on an hourly basis. For consultation services, Client may agree to pay HWC
an hourly fee of $350.00 per hour. This hourly Consulting Services may take the form of general consulting and/or
general investment advice for individuals or businesses. It may also take the form of investment advice for
individuals or businesses that do not meet the minimum requirements for another service. Additionally, it may
also take the form of corresponding and/or coordinating with attorneys, CPAs or other professionals, as well as
document production and other administrative services; provided, Client recognizes and acknowledges that
neither HWC nor the Representative is a law firm or lawyer, and cannot provide legal advice or legal services.
Unless specifically provided in the Advisory Agreement for Consulting Services, no written plan or report will be
provided pursuant to the Consulting Services.

HWOC offers additional services addressing a variety of investment and non-investment related matters, such as
investment consultations, and other matters of interest to Clients. The scope of these project-based services
varies, as each engagement is individually negotiated and tailored to accommodate the specific needs of a
particular Client. In these cases, the services we provide will be included in a written agreement individually
negotiated by the firm and Client. Our fee will vary depending on the nature, scope, and complexity of the services
to be provided. Advice is based on objectives communicated, either orally or in writing, by the Client or the Client's
advisors. Advice may be provided through individual consultations or a written report, as agreed in writing
between HWC and Client.

401(k) Services

We offer non-discretionary pension consulting services to employee benefit plans and their fiduciaries based
upon the needs of the plan and the services requested by the plan sponsor or named fiduciary (the "client"). In
general, these services may include an existing plan review and analysis, plan-level advice regarding fund selection
and investment options, education services to plan participants, investment performance monitoring, and/or
ongoing consulting. The ultimate decision to act on behalf of the plan shall remain with the plan sponsor or other
named fiduciary.

Fiduciary Services: In performing the Fiduciary Services, we will act as a fiduciary of the plan under the Employee
Retirement Income Security Act ("ERISA") only for the purpose of advising client regarding client's investment
selections (non-discretionary investment advice). We do not (and will not) exercise discretion regarding the
selection of plan investments. Client is solely and exclusively responsible for selecting, removing, adding, and
replacing any plan investment options.

e We will provide non-discretionary investment advice to client about investment alternatives available to
the plan in accordance with the plan's investment policies and objectives. Client shall have the final
decision-making authority regarding the initial selection, retention, and removal of investment options.

e We will assist in the development of an investment policy statement (IPS). The IPS establishes the
investment policies and objectives for the plan, and shall set forth the asset classes and investment
categories to be offered under the plan, as well as the criteria and standards for selecting and monitoring
the investments. Client shall have the ultimate responsibility and authority to establish such policies and
objectives and to adopt the investment policy statement.
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e We will prepare periodic investment advisory reports that document consistency of fund management
and performance to the guidelines set forth in the IPS and we will make recommendations to maintain
and replace investment options.

e We will meet with client on a periodic basis to discuss reports and recommendations.

e We will provide investment advice to the client with respect to the selection of qualified default
investment alternative (QDIA) for participants who fail to make an investment election.

Non-Fiduciary Services: In performing the Non-Fiduciary Services, we are not acting as a fiduciary of the plan as
defined under ERISA:
e We will assist in the education of the participants in the plan about general investing principles and the
investment alternatives available under the plan.
e We will assist in the group enrollment meetings to explain retirement plan participation, savings and
investing for eligible employees.

We may also provide investment-related educational seminars to plan participants on such topics as:
¢ Diversification
e Asset allocation
e Risk tolerance
e Time horizon

In performing both Non-Fiduciary and Fiduciary Services, we do not act as, nor will we agree to assume the duties
of, a trustee or the plan administrator, as defined under ERISA, and we have no discretion or responsibility to
interpret the plan documents, to determine eligibility or participation under the Plan, or to take any action with
respect to the management, administration or any other aspect of the plan. We do not provide legal or tax advice.
We may also provide additional types of pension consulting services to plans on an individually negotiated basis.
All services, whether discussed above or customized for the plan based upon requirements from the plan
fiduciaries (which may include additional plan-level or participant-level services) shall be detailed in a written
agreement and be consistent with the parameters set forth in the plan documents.

Termination of Account

Clients who wish to terminate their account must notify HWC in writing. If services are terminated within (5)
business days of executing the Advisory Agreement, services will be terminated without penalty. After the initial
five (5) business days, the client may be responsible for payment of fees for the number of days services are
provided by HWC prior to receipt of the notice of termination. HWC shall refund any/all pre-paid unearned fees
on a pro-rata basis.

HW(C may tailor its advisory services to the specific needs and objectives of each advisory client. Clients may also
impose restrictions on investing in certain securities or types of securities. Most of which is generally covered in
the client's Advisory Agreement.

Assets under Management
As of December 31, 2023, HWC had approximately $171,062,142 in discretionary regulatory assets under
management and no non-discretionary regulatory assets under management.
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Fees and Compensation - Item 5

For HW(C's services, Client will pay a Management Fee quarterly in advance based on the account's value on the
last business day of the preceding calendar quarter, and fees will be calculated on a pro-rata basis for partial
quarters. In accordance with the flat % fee for Investment Advisory Only services or a schedule of % fees for Full-
Service Advisory as described below unless otherwise agreed to by both parties. HWC shall not be compensated
on the basis of a share of capital gains upon, capital appreciation of the funds, or any portion of the funds of
Client.

Investment Management Fees: Portfolio Navigator
Our fee for investment management services is set forth in the following blended fee schedule:

Assets Under Management Annual Fee
First $250,000 1.35%
Next $250,000 1.15%
Next $500,000 0.75%
Next $1,000,000 0.70%
Next $3,000,000 0.60%
Over $5,000,000 0.50%

For example, a client with a managed account worth 52,500,000, will incur the following annual asset
management fee:

First $250,000 x 1.35%: 53,375

Next 5250,000 x 1.15%: 52,875

Next 51,000,000 x 0.70%: 57,000

Next 51,000,000 x 0.60%: 56,000

Total annual fee: $19,250

The above referenced fee schedule reflects the annual fees for investment management services (up to but not
to exceed the stated annual fee percentage) calculated as a percentage of the Client's assets invested in the
Client's account(s).

Third-Party Advisory Fees

If Client desires to have any of the Portfolio managed by a third-party, the Annual Fee for services is the sum of
HW(C's Investment Management Fee and a Third-Party Manager's Fee; provided, the Annual Fee shall not exceed
2.9% of the value of the Client's account managed by a Third-Party Manager, is payable quarterly in advance
based on the value of the account on the last business day of the preceding calendar quarter. Partial quarters
shall be prorated based on the number of days this Agreement is in effect during the quarter. The Annual Fee is
based on the amount of assets the Client has under management with a Third-Party Manager. Each Third-Party
Manager may have different custodial, administrative and fee arrangements, all of which will be disclosed prior
to placement of assets. All assets for the Third-Party Program account shall be maintained by the applicable
program qualified custodian. The Annual Fee rate charged to clients, on which quarterly fees are calculated, may
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range between 0% - 2.9% of the value of the assets under management. All relevant fees as they may apply are
disclosed in the agreement and other relevant disclosure documents.

Accounts on the SMArtX platform will also incur an additional platform fee of 0.11% which will be billed monthly
in arrears and deducted directly from the Client’s account(s). If we select a third-party model or sleeve for the
Client’s account(s) or portion of the account, the Client’s account(s) will be charged an additional fee ranging from
0.0% to 1.75%. In any case, the total combined fee charged by us (in accordance with the above fee schedule),
SMArtX, and/or any Sub-Advisor will not exceed 2.9%. Fees in excess of 3% of the assets under management are
considered excessive. Lower fees may be available for similar services or where third-party platforms, model
providers, and/or Sub-Advisors are not used. When SMArtX acts as a Sub-Adviser, Clients will be provided with a
current copy of SMArtX’s Form ADV Part 2 Brochure at the inception of services. This document provides
important disclosures about SMArtX’s services, portfolio models, fees, conflicts of interest, disciplinary history (if
any), and other important information that would help Clients understand the scope of the Sub-Advisory services
provided by SMArtX.

Sub-Advisory Fees

The fees paid to HWC typically do not include fees that may be owed Sub-Advisers. Such fees are separate from,
and in addition to, HWC'’s fees as described above. However, in no instance will the total combined annual
advisory fees assessed by HWC and the respective Sub-Adviser exceed 2.90% annually. Please refer to the Sub-
Adviser’s Form ADV for additional information regarding their fees and billing practices.

Investment Account Minimums for Third-Party Money Managers

Investment account minimums or minimum asset requirements may be imposed depending on the selected third-
party money manager and its specific investment platform. Investment account minimums or minimum asset
requirements may range from $10,000 to $250,000. The selected Third-Party Manager may not begin its
management of the account until the account has reached the required minimum value but will generally invest
assets upon receipt to the account, as practicable. If the value of the agreement account falls below the applicable
minimum due to client withdrawals (but not due to investment losses), the selected Third-Party Manager may, at
its discretion, terminate the account.

American Fund Accounts with F-2 Class Shares

Where appropriate based on the Client’s individual circumstances, we may recommend they open an account
with American Funds to purchase F-2 Class Shares as all or part of their investment portfolio. Class F-2 shares are
designed for investors who choose to compensate their financial professional based on the total assets in their
portfolios, rather than commissions or sales charges. This arrangement is often called an “asset-based” or a “fee-
based” program. Class F-2 shares do not have an up-front or a contingent deferred sales charge. Class F-2 shares
also do not carry a 12b-1 fee but may have slightly higher administrative expenses than certain other Class shares.
These expenses will vary among the funds. Please note that Class F-2 shares are not available for purchase in
certain employer-sponsored retirement plans, unless they are a part of a qualifying fee-based program.

Our maximum fee for these accounts is based on 1.25% of account value on the last business day of the preceding
calendar quarter and is calculated on a pro-rata basis for partial quarters. American Funds will directly debit the
account for the fee. In limited circumstances, at our sole discretion, we may waive the fees for the F-2 share class

account. For example, we may waive the fee for accounts for minor children of Clients with other accounts or
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where we otherwise household accounts for the purposes of calculating management fees described above for
those Clients participating in our Full Services offerings.

Financial Planning and Consulting Fees: Carefree Solutions, Strategic Wealth Planner, and Business Advantage
Fees
Our firm charges on an hourly or flat fee basis for the following services.

Strategic Wealth Planner Fees: We charge an hourly or flat fee for these services. The total estimated fee, as well
as the ultimate fee charged is negotiable and based on the scope and complexity of our engagement with the
client. Flat fees range from $895 to $1,800 annually. Half the negotiated or estimated fee is payable upon signing
the Advisory Agreement and the balance is due upon delivery of the written plan or as otherwise specified in the
executed Advisory Agreement.

Carefree Solutions Fees: We charge an hourly or flat fee for these services. The total estimated fee, as well as the
ultimate fee charged is negotiable and based on the scope and complexity of our engagement with the client. Flat
fees range from $2,400 to $50,000 annually (to be billed monthly or quarterly in advance or as otherwise specified
in the executed Advisory Agreement).

Stand-Alone Financial Planning Fees

Hourly Fees: The maximum hourly fee is $500, subject to negotiation. Fees are charged in arrears upon
completion.

Fixed Fees: The negotiated fixed rate for creating client financial plans is between $250 and $35,000. Fees are
charged in arrears upon completion. The final negotiated rate depends upon a number of factors including, inter
alia, the type and value of assets being addressed in the plan, the number of different individuals being taken into
account (e.g., multiple family members), the plan's complexity, the amount of time it takes to prepare and refine
the plan, and any deadlines or time sensitive components for the plan's completion.

For example, a financial planning fee of up to $35,000 would be unusual, but would be warranted for:

e Plans thatare highly complex such as multi-generational, multi-family member plan. These types of plans
often require extensive meetings with other professionals (CPAs, attorneys, etc.) to properly implement.
60-80 hours of planning time may be required in cases like those.

e Aclient with substantial assets requesting ongoing planning services for assets that cannot be held in an
investment account (e.g., real estate, collectibles, etc.). The financial planning fees would cover all of
HWC Advisors' services since it would not be compensated via a typical asset-based portfolio
management fee in this scenario.

Fees charged to clients may be higher or lower than the aforementioned fees depending on the nature of any
pre-existing relationship, the complexity of the accounts, or terms and conditions of any outstanding or pre-
existing verbal or written agreement to which HWC is a party.
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401(k) Service Fees: Our advisory fees for these customized services will be negotiated with the plan sponsor or
named fiduciary on a case-by-case basis. The fee will typically be based on a percentage of the plan assets or will
be expressed in terms of basis points ("bps"). One basis point is equal to 1/100 of 1%.

Typically, RIA’s fees are paid from the group annuity contract monthly in arrears. Each monthly period is referred
to as the “Billing Period.” For purposes of determining and calculating fees, Plan assets are valued on the last day
of each month and, for the purpose of calculating compensation to be received by RIA, do not include Excluded
Assets. The compensation to be received by RIA is expressed in terms of “basis points” or “bps.” One basis point
is equal to 1/100th of 1%.

The compensation to be received by RIA is calculated as follows:

Value of Plan assets (less Excluded Assets) at the end of the prior month x 50 bps per annum + 12.

The initial fee will be the amount, prorated for the number of days remaining in the initial Billing Period from the
effective date of this Agreement, based upon the market value of the Plan assets on the first business day of the
initial Billing Period. Thereafter, the fee will be based upon the market value of the Plan assets on the last business
day of the previous Billing Period (without adjustment for anticipated withdrawals by Plan participants or other
anticipated or scheduled transfers or distributions of assets). If this Agreement is terminated prior to the end of
a Billing Period, RIA shall be entitled to a fee, prorated for the number of days in the Billing Period prior to the
effective date of termination, based on the market value of the Plan assets on the effective date of termination.

We will either send an invoice to the responsible party, or the fees will be paid to us directly by the custodian
holding the funds and securities and/or the vendor administering the plan.

Either party to the agreement may terminate the agreement upon 30-days' written notice to the other party. The
pension consulting fees will be prorated for the quarter in which the termination notice is given and any unearned
fees will be refunded to the client.

Negotiability of Fees & Other Terms

For all services, we have the discretion to negotiate our fees, minimum account size, minimum annual fees, and
other terms of each Client's relationship with us, and to negotiate different fees, minimums, or other terms on a
client-by-client basis. When considering these matters, we usually consider the amount of assets to be placed
under management by the client and related accounts, anticipated future revenues and anticipated future assets
or other business from the client or related persons, and other existing or anticipated relationships. We may elect,
in our discretion, to aggregate related Client accounts for the purpose of achieving the minimum account size
requirements and determining fees. Because Management Fees and other terms of our programs and services
may be negotiated separately with individual clients, some accounts pay lower Management Fees than other
accounts. Waivers, discounts or more favorable terms not generally available to other clients may be offered to
family members and friends of our employees and affiliates.

Risk of Liquidations to Pay Fees
The Custodian will be authorized to deduct the Management Fees directly from the Client's account, without
notice to the Client. If sufficient cash is not available in the Account to pay the Management Fees when due, the

Custodian will liquidate securities selected by the Custodian or us without prior notice to the client. If mutual
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funds are liquidated, the client may be charged a contingent deferred sales charge, an early redemption fee, or a
fee to discourage short-term trading of fund shares. If the liquidated securities have declined in value, the client
will realize a loss and lose the opportunity for future appreciation of the securities.

Deduction of Fees From Custodial Account

The Advisory Agreement authorizes and directs the Custodian to deduct the combined Management Fees directly
from the Account upon receipt of our instructions. We require clients to authorize the Custodian to deduct the
Management Fees from the account and pay us directly. Clients are not generally permitted to choose to have
Management Fees billed directly to them for payment in lieu of billing the Custodian; however, this term may be
negotiable in our sole discretion. The amount of the Management Fee deducted by the Custodian will be reflected
on the Custodian's regular statements to the Client.

Additional Information Regarding Asset Based Fees

Billing on Cash Positions: The firm treats cash and cash equivalents as an asset class. Accordingly, unless otherwise
agreed in writing, all cash and cash equivalent positions (e.g., money market funds, etc.) are included as part of
assets under management for purposes of calculating the firm’s advisory fee. At any specific point in time,
depending upon perceived or anticipated market conditions/events (there being no guarantee that such
anticipated market conditions/events will occur), the firm may maintain cash and/or cash equivalent positions for
defensive, liquidity, or other purposes. While assets are maintained in cash or cash equivalents, such amounts
could miss market advances and, depending upon current yields, at any point in time, the firm’s advisory fee could
exceed the interest paid by the client’s cash or cash equivalent positions.

Periods of Portfolio Inactivity: The firm has a fiduciary duty to provide services consistent with the client’s best
interest. As part of its investment advisory services, the firm will review client portfolios on an ongoing basis to
determine if any changes are necessary based upon various factors, including but not limited to investment
performance, fund manager tenure, style drift, account additions/withdrawals, the client’s financial
circumstances, and changes in the client’s investment objectives. Based upon these and other factors, there may
be extended periods of time when the firm determines that changes to a client’s portfolio are neither necessary
nor prudent. Notwithstanding, unless otherwise agreed in writing, the firm’s annual investment advisory fee will
continue to apply during these periods, and there can be no assurance that investment decisions made by the
firm will be profitable or equal any specific performance level(s).

Additional Fees & Expenses
The Management Fees are separate and distinct from a number of other expenses that Accounts will incur. These
expenses include:

e Brokerage and Investment Expenses

e |nvestment Company Expenses

e Custodial Expenses

Brokerage and Investment Expenses
Accounts will generally invest in mutual funds, money market funds, exchange traded funds, and other types of
investment company securities. Clients should not expect their account to be invested in a portfolio of individual

stocks or bonds, unless specifically agreed with their Representative. Although many of these investments are
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"load-waived" investments, clients should expect that their Account will incur some or all of the Brokerage and
Investment Expenses described below.

Depending on the types of investments and the investment strategy employed, the Brokerage and Investment
Expenses can be higher or lower, with investments in individual securities, such as stocks or bonds, causing the
costs to increase. Clients should be sure to discuss with their Representative the investment strategy the
Representative intends to follow, whether it involves frequent buying and selling of securities, and the anticipated
costs of such transactions. Your account will pay transaction-related fees for each transaction, and for some
transactions, it will also pay other costs that could significantly increase your overall expenses and decrease any
profits from these programs. Following are examples of some of the types of fees and expenses that are included
in the Brokerage and Investment Expenses:

e broker-dealers charge a commission, sales charge, or ticket charge for each transaction, plus a
transaction fee for all transactions, except purchases involving mutual funds designated as Non-
Transaction Fee funds;

e per-trade principal trade mark-up/mark-downs, and other transaction-related costs paid to introducing
and executing brokers (including Emerson Equity LLC (“Emerson”), a FINRA member, with which one
or more Representatives are registered as registered representatives, its clearing firm, the Custodian
and its affiliates), stock exchanges, electronic communications networks, and other trading
intermediaries involved in executing account transactions to buy or sell securities;

e odd lot charges, transfer and other taxes, floor brokerage fees, service, handling, delivery, and mailing
fees, electronic wire transfer fees, currency exchange fees, margin interest, and other expenses related
to investments made or assets held for the client's account; and

e early redemption fees, excessive trading penalties, exchange fees, and surrender fees in connection with
the purchase, exchange, or redemption of mutual funds and money market funds.

Investment Company Expenses

Mutual funds, money market funds, ETFs, and UIT's (each referred to as a "fund") deduct from their assets the
internal management fees, operating costs, and investment expenses they incur to operate the fund. These
internal expenses generally include recordkeeping fees, and transfer and sub-transfer agent fees, among others.
All of these represent indirect expenses that are charged to the fund's shareholders.

Frequently, these internal expenses also include "Distribution Fees." These amounts are deducted from the fund's
assets to compensate brokers who sell fund shares, as well as to pay for advertising, printing and mailing
prospectuses to new investors, and printing and mailing sales literature. Mutual fund internal expenses also
commonly include "Shareholder Service Fees" which are amounts deducted from the fund's assets to pay the
costs of responding to investor inquiries and providing investors with information about their accounts.

Distribution Fees and Shareholder Service Fees (sometimes referred to as "12b-1 Fees,") are calculated for each
class of shares of a fund, and are calculated as a percentage of the total assets able to the share class. The 12b-1
Fees, investment management fees, and other ongoing expenses are described in the fund's prospectus Fee
Table. These fees will vary from fund to fund and for different share classes of the same fund. You can use the
prospectus Fee Tables to help compare the annual expenses of different funds. As noted above, F-2 class share
funds do not charge 12b-1 fees.
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Custodial Expenses

Clients must pay the cost of services provided by their Custodian for: (1) arranging for the receipt and delivery of
securities that are purchased, sold, borrowed or loaned for the account; (2) making and receiving payments with
respect to account transactions and securities; (3) maintaining custody of account securities; and (4) maintaining
custody of cash, receiving dividends, and processing exchanges, distributions, and rights accruing to the client's
account. The Custodian may be compensated through commissions or other transaction-based fees for securities
transactions executed through the Custodian (or its affiliates) or by asset-based fees for investments settled into
the Custodian's accounts, or both. The specific fees and terms of each Custodian's services are described in the
client's separate Custodial Agreement.

Evaluate All Costs of Our Programs

When evaluating the overall costs and benefits of our investment programs, clients should consider not just our
Management Fees, but also the potential Brokerage and Investment Expenses, the Mutual Fund and ETF
Expenses, and the Custodial Expenses. Clients should consider carefully all of the direct and indirect fees and
expenses of our services and the investment products we recommend to fully understand the total costs and
assess the value of our services.

Purchases of Similar Products and Services from Other Firms

Clients can generally purchase similar investment products or services through other firms that are not affiliated
with us. Our Management Fees and the other costs of our programs are likely higher than amounts charged by
other advisers or financial services firms for similar services and who may provide better performance or lower
risk. Clients may also purchase mutual funds, or other investment products or services directly from mutual fund
companies. The products may be available on a low or "no-load" basis. Although we do recommend "load-waived"
mutual fund share classes, they may carry 12b-1 Fees higher than a client may be able to obtain through a client's
direct purchases from a fund company.

If a client chooses to purchases investments directly or through another intermediary, the client will not receive
the benefit of the services we provide in determining which investment products or services may be appropriate
in view of the client's financial situation, investment objectives, risk tolerance, and liquidity needs. Please refer to
Iltem 12 for additional information regarding brokerage, transaction, and other fees and expenses clients will
incur.

IRA Rollover Considerations

As a normal extension of financial advice, we provide education or recommendations related to the rollover of
an employer-sponsored retirement plan. A plan participant leaving employment has several options. Each
choice offers advantages and disadvantages, depending on desired investment options and services, fees and
expenses, withdrawal options, required minimum distributions, tax treatment, and the investor's unique
financial needs and retirement plans. The complexity of these choices may lead an investor to seek assistance
from us.

An Associated Person who recommends an investor roll over plan assets into an Individual Retirement Account
(“IRA”) may earn an asset-based fee as a result, but no compensation if assets are retained in the plan. Thus, we
have an economic incentive to encourage an investor to roll plan assets into an IRA. In most cases, fees and
expenses will increase for the investor as a result because the above-described fees will apply to assets rolled
over to an IRA, and outlined ongoing services will be extended to these assets.
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We are fiduciaries under the Investment Advisers Act of 1940 and when we provide investment advice to you
regarding your retirement plan account or individual retirement account, we are also fiduciaries within the
meaning of Title | of the Employee Retirement Income Security Act and/or the Internal Revenue Code, as
applicable, which are laws governing retirement accounts. We have to act in your best interests and not put our
interests ahead of yours. At the same time, the way we make money creates some conflicts with your interests.

Compensation from the Sale of Securities and Other Products

Our Representatives are separately registered as a broker-dealer representative of Emerson Equity LLC
(“Emerson”), and/or as independent agents for various life insurance companies. Below, we discuss situations in
which the Representative (in this separate capacity as registered representative of the broker-dealer or as an
insurance agent) will receive compensation (separate from our Management Fees) if a client buys or sells a
security or insurance product.

No Reduction or Offset of Management Fees

We do not reduce or offset Management Fees by any 12b-1 Fees or other sales-related compensation the
Representative receives from brokers, custodians, fund companies or product sponsors based on or as a result of
a client's purchase or sale of securities or insurance products, or based on the value of a client's account, free
credit balance, margin account balance, or retirement account balances. The potential for a Representative to
receive compensation from client purchases of investment products may impair our objectivity and provide an
incentive to place our interests the interests of our Representative ahead of the interests of our clients. To address
this conflict of interest:

e we disclose the conflict to our clients in this Brochure;

e we collect and maintain adequate information about our clients and their accounts, including their
financial circumstances, investment objectives, and risk tolerance, and we conduct regular account
reviews to confirm the designated portfolio is suitable;

e we periodically review holdings and strategies to identify significant disparities indicative of unusual
treatment; and

e we educate our employees regarding our fiduciary responsibilities, regardless of fee arrangement.
Please refer to Item 12 for information regarding our brokerage practices.

Insurance Products

Individuals associated with our firm who are licensed, independent insurance agents will earn commission-based
compensation for selling insurance products, including insurance products they sell to our clients. Insurance
commissions earned by these persons are separate from and in addition to our advisory fees. The sale of insurance
instruments and other commissionable products offered by individuals associated with our firm are intended to
complement our advisory services. However, this practice presents a conflict of interest because persons
providing investment advice on behalf of our firm who are insurance agents have an incentive to recommend
insurance products to you for the purpose of generating commissions rather than solely based on your needs. We
address this conflict of interest by recommending insurance products only where we, in good faith, believe that
it is appropriate for the client’s particular needs and circumstances and only after a full presentation of the
recommended insurance product to our client. In addition, we explain the insurance underwriting process to our
clients to illustrate how the insurer also reviews the client’s application and disclosures prior to the issuance of a
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resulting insuring agreement. Clients to whom the firm offers advisory services are informed that they are under
no obligation to purchase insurance services. Clients who choose to purchase insurance services are under no
obligation to use our licensed individuals and may use any insurance brokerage firm and agent they choose.

Where fixed annuities are sold, clients should also note that the annuity sales can result in up-front commissions
and ongoing trails based on the annuity’s total value. In addition, many annuities contain surrender charges
and/or restrictions on access to your funds. Payments and withdrawals can have tax consequences. Optional
lifetime income benefit riders are used to calculate lifetime payments only and are not available for cash
surrender or in a death benefit unless specified in the annuity contract. In some annuity products, fees can apply
when using an income rider. Annuity guarantees are based on the financial strength and claims-paying ability of
the issuing insurance company. We urge our clients to read all insurance contract disclosures carefully before
making a purchase decision. Rates and returns mentioned on any program presented are subject to change
without notice. Insurance products are subject to fees and additional expenses.

Performance-Based Fees and Side-By-Side Management - Item 6

Neither HWC or any of its supervised persons accepts performance-based fees - that is, fees based on a share of
capital gains on or capital appreciation of the assets of a client (such as a client that is a hedge fund or other
pooled investment vehicle). Therefore, there are no conflicts of interest that HWC or its supervised persons may
face by managing these accounts at the same time, to include any incentive to favor accounts for which HWC or
its supervised persons receive a performance-based fee.

HWC and its supervised persons do not charge a minimum fee based on the amount of assets under management
as listed above. However, HWC may charge an hourly or flat fee for financial planning services to financial planning
clients.

Types of Clients - Item 7

HWC is a registered investment adviser firm that provides investment advisory services to high net worth
individuals, Individuals (other than high net worth individuals), Charitable organizations and Corporations or other
businesses (collectively referred to as "Clients").

Requirement for Opening Accounts (Minimum Investment Amount)

HWC's fee range for each particular service is subject to negotiation and could vary depending upon various
circumstances, including the scope of the services to be provided (the minimum fees and fee ranges for existing
clients prior to current calendar year may differ from those indicated). However, HWC may impose certain
requirements for opening and/or maintaining an account, such as a minimum account size or minimum fees and
fee ranges.

The minimum investment required by an individual investor client is generally $250,000. Accounts below these
minimums may be negotiable and accepted on an individual basis at HWC's discretion. However, HWC may from
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time to time establish, modify, and waive account or investment minimums for different investment products
and/or services. Also, please see Fees and Compensation above for further details on investment minimumes.

Methods of Analysis, Investment Strategies and Risk of Loss - Item 8

Methods of Analysis

HWC's securities analysis methods may include charting, fundamental analysis, technical analysis, and the use of
cyclical analysis and monitoring of investment cycles and trends. Fundamental analysis includes but is not limited
to analyzing company financial statements and health, its management and competitive advantages, and its
competitors and markets, the overall state of the economy, interest rates, production, and overall earnings.
Technical analysis includes forecasting the direction of prices through the study of past market data, primarily
price and volume.

Material risks associated with fundamental and/or technical analysis may be that the stock price of a company is
not necessarily reflective of or otherwise directly correlated to such factors when determining value.

As with most investment products, because investment portfolios include securities, investing in securities
involves risk of loss that you as our client should be prepared to bear.

Use of Significant Investment Strategy

In the event that HWC employs a frequent trading strategy for its clients, it is important to note that such a
strategy can have an effect on investment performance, particularly through increased brokerage and other
transaction costs and taxes.

HWC does not recommend any particular type of security as part of its overall investment advisory services.

Equity Risks
The material risks associated with these strategies are:

Equity Market Risk

Overall stock market risks may affect the value of the investments in equity strategies. Factors such as
U.S. economic growth and market conditions, interest rates, and political events affect the equity
markets.

Management Risk

Our judgments about the attractiveness, value, and potential appreciation of a particular asset class or
individual security may be incorrect and there is no guarantee that individual securities will perform as
anticipated. The value of an individual security can be more volatile than the market as a whole or our
intrinsic value approach may fail to produce the intended results. Our estimate of intrinsic value may be
wrong or even if our estimate of intrinsic value is correct, it may take a long period of time before the
price and intrinsic value converge.
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Small and Mid-Cap Company Risk

Investments in small and mid-cap companies may be riskier than investments in larger, more established
companies. The securities of these companies may trade less frequently and in smaller volumes than
securities of larger companies. In addition, small and mid-cap companies may be more vulnerable to
economic, market and industry changes. Because smaller companies may have limited product lines,
markets, or financial resources, or may depend on a few key employees, they may be more susceptible
to particular economic events or competitive factors than larger capitalization companies are.

Short Sale Risk

Short sales are speculative transactions and involve special risks. In order to initiate a short position, a
security must be borrowed. Strategies that execute short sales may incur a loss if the price of the security
sold short increases in value between the date of the short sale and the date when we purchase the
security to replace the borrowed security. Losses are potentially unlimited in a short sale transaction.

Fixed Income Risks

The material risks associated with this strategy are:

Fixed Income Market Risk

Fixed income securities increase or decrease in value based on changes in interest rates. If rates increase,
the value of fixed income securities generally declines. On the other hand, if rates fall, the value of the
fixed income securities generally increases.

Management Risk

Our judgments about the attractiveness, value, and potential appreciation of a particular asset class or
individual security may be incorrect and there is no guarantee that individual securities will perform as
anticipated. The value of an individual security can be more volatile than the market as a whole, and our
intrinsic value approach may fail to produce the intended results.

Credit Risk

There is a risk that issuers and counterparties will not make payments on the securities they issue. In
addition, the credit quality of securities may be lowered if an issuer's financial condition changes. Lower
credit quality may lead to greater volatility in the price of a security, which may affect liquidity and our
ability to sell the security.

Real Estate Risk

Real Estate Investment Trusts (REITS), although not a direct investment in real estate, are subject to the
risks associated with investing in real estate. The value of these securities will rise and fall in response to
many factors including economic conditions, the demand for rental property and changes in interest
rates.

Structured Instrument Risk

Structured instruments may be less liquid than other debt securities, and the price of structured
instruments may be more volatile. Although structured instruments may be sold in the form of a
corporate debt obligation, they may not have some of the protection against counterparty default that
may be available with publicly traded debt securities.
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ETF Risks
The material risks associated with this strategy are:

International Limitations

While the U.S. has a plethora of ETF products, some countries only have a few exchange traded funds in
which to invest. And, those regions that do offer market ETFs, usually only include large cap products
leaving a lack of mid and small-sized funds.

Low Trading Volumes

When ETFs have low trading volumes, the advantage of purchasing and ETF over and index or equity
diminishes. The bid-ask spread can be too wide to be cost-effective. Market Makers tend to be tighter
on securities that are more liquid (barring any unforeseen news or circumstances).

Long Investment Horizon

The intraday trading opportunities created by ETFs may not fit into a long-term investor's strategy. This
is more of an advantage for short-term ETF traders. So, as an investor, it will be important to layout your
investing goals before you decide how to include ETFs in your portfolio.

Inactivity

Some ETFs are not as actively traded as others are. It can be a sector-related issue or even a regional
issue. When this situation occurs, it may be more effective to invest in managed fund where activity is
higher.

Tax Implications

In the case of foreign ETFs, sometimes there may be a tax advantage by opting to invest in an
international portfolio. Tax laws vary from country to country, so it may be beneficial for your tax return
to find other foreign investments.

There are many benefits to including ETFs in your portfolio; however, it is important to understand that
they are not the ideal investment for every situation. ETFs should be evaluated on a case-by-case basis
for every investing strategy.

Buffer ETFs

Buffer ETFs are also known as defined-outcome ETFs since the ETF is designed to offer downside
protection for a specified period of time. These ETFs are modeled after options-based structured notes,
but are generally cheaper, and offer more liquidity. Buffer ETFs are designed to safeguard against market
downturns by employing complex options strategies. Buffer ETFs typically charge higher management
fees that are considerably more than the index funds whose performance they attempt to track.
Additionally, because buffer funds own options, they do not receive dividends from their equity holdings.
Both factors result in the underperformance of the Buffer ETF compared to the index they attempt to
track. Clients should carefully read the prospectus for a buffer ETF to fully understand the cost structures,
risks, and features of these complex products.
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Selection or Recommendation of Other Advisers

In the event we select or recommend a third-party investment adviser to manage all or a portion of your assets,
we will advise you on how to allocate your assets among various classes of securities or third-party investment
managers, programs, or managed model portfolios. As such, we will primarily rely on investment model portfolios
and strategies developed by the third-party investment advisers and their portfolio managers. If there is a
significant deviation in characteristics or performance from the stated strategy and/or benchmark, we may
change models or replace a third-party investment adviser. The primary risks associated with investing with a
third party is that while a particular third party may have demonstrated a certain level of success in the past; it
may not be able to replicate that success in future markets. In addition, as we do not control the underlying
investments in third party model portfolios, there is also a risk that a third party may deviate from the stated
investment mandate or strategy of the portfolio, making it a less suitable investment for our clients. To mitigate
this risk, we seek third parties with proven track records that have demonstrated a consistent level of
performance and success over time. A third party’s past performance is not a guarantee of future results and
certain market and economic risks exist that may adversely affect an account’s performance that could result in
capital losses in your account.

Options Risks

Some third-party money managers may utilize options strategies. An option is the right, but not the obligation, to
buy or sell a particular security at a specified price before the expiration date of the option. When an investor
sells an option, he or she must deliver to the buyer a specified number of shares if the buyer exercises the option.
The seller pays the buyer a premium (the market price of the option at a particular time) in exchange for writing
the option. Options are complex investments and can be very risky, especially if the investor does not own the
underlying stock. In certain situations, an investor’s risk can be unlimited.

Cybersecurity Risks: Our firm and our service providers are subject to risks associated with a breach in
cybersecurity. Cybersecurity is a generic term used to describe the technology, processes, and practices designed
to protect networks, systems, computers, programs, and data from cyber-attacks and hacking by other computer
users, and to avoid the resulting damage and disruption of hardware and software systems, loss or corruption of
data, and/or misappropriation of confidential information. In general, cyber-attacks are deliberate; however,
unintentional events may have similar effects. Cyber-attacks may cause losses to clients by interfering with the
processing of transactions, affecting the ability to calculate net asset value or impeding or sabotaging trading.
Clients may also incur substantial costs as the result of a cybersecurity breach, including those associated with
forensic analysis of the origin and scope of the breach, increased and upgraded cybersecurity, identity theft,
unauthorized use of proprietary information, litigation, and the dissemination of confidential and proprietary
information. Any such breach could expose our firm to civil liability as well as regulatory inquiry and/or action. In
addition, clients could be exposed to additional losses as a result of unauthorized use of their personal
information. While our firm has established a business continuity plan and systems designed to prevent cyber-
attacks, there are inherent limitations in such plans and systems, including the possibility that certain risks have
not been identified. Similar types of cyber security risks are also present for issuers of securities, investment
companies and other investment advisers in which we invest, which could result in material adverse
consequences for such entities and may cause a client's investment in such entities to lose value.

Pandemic Risk: Large-scale outbreaks of infectious disease can greatly increase morbidity and mortality over a
wide geographic area, crossing international boundaries, and causing significant economic, social, and political
disruption. It is difficult to predict the long-term impact of such events because they are dependent on a variety
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of factors including the global response of regulators and governments to address and mitigate the worldwide
effects of such events. Workforce reductions, travel restrictions, governmental responses and policies and
macroeconomic factors could negatively impact investment returns.

Cryptocurrency Risk: Cryptocurrency (e.g., bitcoin and ether), often referred to as “virtual currency,” “digital
currency,” or “digital assets,” is designed to act as a medium of exchange. Cryptocurrency is an emerging asset
class. There are thousands of cryptocurrencies, the most well-known of which, is bitcoin. Certain of the firm’s
clients may have exposure to bitcoin or another cryptocurrency, directly or indirectly through an investment such
as an ETF or other investment vehicles. Cryptocurrency operates without central authority or banks and is not
backed by any government. Cryptocurrencies may experience very high volatility and related investment vehicles
may be affected by such volatility. As a result of holding cryptocurrency, certain of the firm’s clients may also
trade at a significant premium or discount to NAV. Cryptocurrency is also not legal tender. Federal, state, or
foreign governments may restrict the use and exchange of cryptocurrency, and regulation in the U.S. is still
developing. The market price of many cryptocurrencies, including bitcoin, has been subject to extreme
fluctuations. If cryptocurrency markets continue to be subject to sharp fluctuations, investors may experience
losses if the value of the client’s investments decline. Similar to fiat currencies (i.e., a currency that is backed by a
central bank or a national, supra-national or quasi-national organization), cryptocurrencies are susceptible to
theft, loss and destruction. Cryptocurrency exchanges and other trading venues on which cryptocurrencies trade
are relatively new and, in most cases, largely unregulated and may therefore be more exposed to fraud and failure
than established, regulated exchanges for securities, derivatives and other currencies. The SEC has issued a public
report stating U.S. federal securities laws require treating some digital assets as securities.

Cryptocurrency exchanges may stop operating or permanently shut down due to fraud, technical glitches,
hackers, or malware. Due to relatively recent launches, most cryptocurrencies have a limited trading history,
making it difficult for investors to evaluate investments. Generally, cryptocurrency transactions are irreversible
such that an improper transfer can only be undone by the receiver of the cryptocurrency agreeing to return the
cryptocurrency to the original sender. Digital assets are highly dependent on their developers and there is no
guarantee that development will continue or that developers will not abandon a project with little or no notice.
Third parties may assert intellectual property claims relating to the holding and transfer of digital assets, including
cryptocurrencies, and their source code. Any threatened action that reduces confidence in a network’s long-term
ability to hold and transfer cryptocurrency may affect investments in cryptocurrencies.

Many significant aspects of the U.S. federal income tax treatment of investments in cryptocurrency are uncertain
and an investment in cryptocurrency may produce income that is not treated as qualifying income for purposes
of the income test applicable to regulated investment companies. Certain cryptocurrency investments may be
treated as a grantor trust for U.S. federal income tax purposes, and an investment by the firm’s clients in such a
vehicle will generally be treated as a direct investment in cryptocurrency for tax purposes and “flow-through” to
the underlying investors.
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Disciplinary Information - Item 9

Disclosure Events
There are no disclosure events involving a criminal or civil action in a domestic, foreign, or military court of
competent jurisdiction in which HWC or its management personnel are involved.

There are no disclosure events involving an administrative proceeding before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority in which HWC or its
management personnel are involved.

There are no disclosure events involving A self-regulatory organization (SRO) proceeding in which HWC or its
management personnel are involved.

Other Financial Industry Activities or Affiliations - Item 10

Broker/Dealer Affiliation
Neither HWC nor any of its management persons are registered, or have an application pending to register, as a
futures commission merchant, commodity pool operator, a commodity trading advisor, or an associated person
of the foregoing entities.

However, Mathew Mellier, owner and supervised person of HWC is also currently licensed as a securities
salesperson for Emerson Equity LLC (“Emerson”), a FINRA member, registered broker-dealer. As such, he may
recommend securities products for a commission. This could present a potential conflict of interest as he could
receive fees and commissions if the client chooses to implement recommendations made in his capacity as
registered representative. However, the client is under no obligation to purchase securities products through Mr.
Mellier or Emerson. Material conflicts of interest are disclosed regarding I1ARs and/or HWC, which could be
reasonably expected to impair the rendering of unbiased and objective advice.

In the event the client chooses to purchase investment products through Mr. Mellier, in his individual capacity as
a registered representative, he may receive brokerage commissions to effect securities transactions. The
brokerage commissions charged by Emerson may be higher or lower than those charged by other broker-dealers
may charge. In addition, Mr. Mellier (as applicable), relative to commission mutual fund purchases, may also
receive additional ongoing 12b-1 trailing commission compensation directly from the mutual fund company
during the period that the client maintains the mutual fund investment.

On occasion, HWC and its management persons may own securities products that he also recommends to clients,
which may present a potential conflict of interest. However, as a preventative measure, all client transactions will
be conducted and implemented before any such transaction relating to any personal accounts of any affiliated
persons of HWC. In addition to this measure, all of the aforementioned management persons of HWC will act in
accordance with applicable securities laws and conduct their business to ensure overall compliance with Insider
Trading rules and the Securities Fraud Enforcement Act of 1988.
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Insurance Products

HWC maintains certain relationships and/or arrangements that are material to its advisory business or to its
clients that HWC or any of its management persons may have with any related person. For example, supervised
and management person(s) may also be licensed insurance agents, and in such capacity, may recommend, on a
fully disclosed basis, the purchase of certain insurance-related products which may present a potential conflict of
interest between HWC's interests and those of its advisory clients. However, clients are under no obligation to
purchase insurance products that licensed agents associated with HWC, including, its management person(s),
may recommend. Clients may purchase insurance products through any licensed agent or insurance provider they
chose. See Item 5 above for additional information regarding this topic.

Selection of Other Investment Advisers

HWC may provide clients with a list of investment advisory services of third-party professional portfolio
management firms for the individual management of client accounts. As part of this process, we assist clients in
identifying an appropriate third-party money manager. HWC may provide initial due diligence on third-party
money managers and ongoing reviews of their management of your account. In order to assist clients in the
selection of a third-party money manager, HWC typically gathers information from the client about their financial
situation, investment objectives, and reasonable restrictions they can impose on the management of the account,
which are often very limited. It is important to note that HWC does not offer advice on any specific securities or
other investments in connection with this service.

HW(C may periodically review third-party money managers' reports provided to the client, but no less often than
on a quarterly basis. HWC's associates contact the clients at least semi-annually, as agreed to with the client, in
order to review their financial situation and objectives; communicate information to third-party money managers
as warranted; and, assist the client in understanding and evaluating the services provided by the third-party
money manager. The client will be expected to notify us of any changes in his/her financial situation, investment
objectives, or account restrictions that could affect their account. The client should directly contact HWC in
regards to accounts managed by third-party money managers.

HWC will ensure that all selected third-party investment advisers are properly licensed or registered as an
investment adviser.

Disclosure of Material Conflicts
Material conflicts of interest are disclosed regarding HWC, its representatives or any of its employees, which could
be reasonably expected to impair the rendering of unbiased and objective advice.

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading - Item 11

Description of Our Code of Ethics

We strive to comply with applicable laws and regulations governing our practices. Therefore, our Code of Ethics
includes guidelines for professional standards of conduct for persons associated with our firm. Our goal is to
protect your interests at all times and to demonstrate our commitment to our fiduciary duties of honesty, good
faith, and fair dealing with you. Persons associated with our firm are expected to adhere strictly to these
guidelines. Our Code of Ethics also requires that certain persons associated with our firm submit reports of their
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personal account holdings and transactions to a qualified representative of our firm who will review these reports
on a periodic basis. Persons associated with our firm are also required to report any violations of our Code of
Ethics. Additionally, we maintain and enforce written policies reasonably designed to prevent the misuse or
dissemination of material, non-public information about you or your account holdings by persons associated with
our firm.

Our Code of Ethics is available to you upon request. You may obtain a copy of our Code of Ethics by contacting
Mathew Mellier at (760) 340-3277.

Participation or Interest in Client Transactions
Neither HWC nor any of its related persons will execute securities trades for brokerage customers in which
advisory client securities are sold to or bought from the brokerage customer (agency cross transactions).

Neither HWC nor any of its related persons will recommend purchase of securities to advisory clients for which
HWC or any related person serves as underwriter, general or managing partner, or purchaser representative.

Neither HWC nor any of its related persons will recommend purchase or sale of securities to advisory clients for
which HWC or any related person has any other sales interest (other than the receipt of sales commissions as a
broker or registered representative of a broker-dealer).

Neither our firm nor any of our Associated Persons has any material financial interest in client transactions beyond
the provision of investment advisory services and/or securities or insurance sales as disclosed in this Brochure.

Personal Trading Practices

Our firm or persons associated with our firm may buy or sell securities for you at the same time we or persons
associated with our firm buy or sell such securities for our own account. We may also combine our orders to
purchase securities with your orders to purchase securities (“block trading”). Please refer to the “Brokerage
Practices” section in this Brochure for information on our block trading practices.

A conflict of interest exists in such cases because we have the ability to trade ahead of you and potentially receive
more favorable prices than you will receive. To mitigate this conflict of interest, it is our policy that we shall not
have priority over your account in the purchase or sale of securities.

Brokerage Practices - Item 12

Mr. Mellier, the owner of HWC, is a registered representative of Emerson Equity LLC (“Emerson”), a securities
broker-dealer and member of the Financial Industry Regulatory Authority and the Securities Investor Protection
Corporation. However, advisory client transactions will not be executed through Emerson. We routinely
recommend the brokerage and custodial services of unaffiliated, securities broker-dealers or custodians. In
connection with the provision of third-party money managers, the choice of custodian will be limited to those
choices offered through such third-party money manager programs. All recommended companies are
unaffiliated, qualified custodians and are registered securities broker-dealers and members of the Financial
Industry Regulatory Authority and the Securities Investor Protection Corporation. We believe that recommended
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broker-dealers/custodians provide quality execution services for you at competitive prices. Price is not the sole
factor we consider in evaluating best execution. We also consider the quality of the brokerage services provided
by recommended broker-dealers/custodians, including the value of research provided, the company’s reputation,
execution capabilities, commission rates, and responsiveness to our clients and our firm. In recognition of the
value of research services and additional brokerage products and services recommended broker-
dealers/custodians provide, you may pay higher commissions and/or trading costs than those that may be
available elsewhere.

Custodian(s) and Broker(s) We Use

Our firm will not maintain custody of your assets that we manage, although we are deemed to have custody of
your assets if you give us authority to withdraw assets from your account (see Item 15—Custody, below). Your
assets must be maintained in an account at a “qualified custodian,” generally a broker-dealer, bank, or trust
company, for example. We routinely recommend that our clients use Charles Schwab & Co., Inc. (“Schwab”), a
registered broker-dealer, member SIPC, as the qualified custodian.

We are independently owned and operated and are not affiliated with Schwab. Schwab will hold your assets in a
brokerage account and buy and sell securities when we or you instruct them to. While we recommend that you
use Schwab as custodian/broker, you will decide whether to do so and will open your account with Schwab by
entering into an account Agreement directly with them. Conflicts of interest associated with this arrangement are
described below as well as in Item 14 (Client Referrals and Other Compensation). You should consider these
conflicts of interest when selecting your custodian.

We do not open the account for you, although we may assist you in doing so. Not all advisors require their clients
to use a particular broker-dealer or other custodian selected by our firm. Even though your account is maintained
at Schwab, and we anticipate that most trades will be executed through Schwab, we can still use other brokers to
execute trades for your account as described below (see “Your Brokerage and Custody Costs”).

How We Select Brokers/Custodians

When considering whether the terms that Schwab provides are, overall, most advantageous to you when
compared with other available providers and their services, we take into account a wide range of factors,
including:

e Combination of transaction execution services and asset custody services (generally without a separate
fee for custody)

e Capability to execute, clear, and settle trades (buy and sell securities for your account)

e Capability to facilitate transfers and payments to and from accounts (wire transfers, check requests, bill
payments, etc.)

e Breadth of available investment products (stocks, bonds, mutual funds, exchange-traded funds (ETFs),
etc.)

e Availability of investment research and tools that assist us in making investment decisions

e Quality of services

e Competitiveness of the price of those services (commission rates, margin interest rates, other fees, etc.)
and willingness to negotiate the prices

e  Reputation, financial strength, security and stability

e  Prior service to us and our clients
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e Services delivered or paid for by Schwab
e Availability of other products and services that benefit us, as discussed below

Your Brokerage and Custody Costs

For our clients’ accounts that Schwab maintains, Schwab generally does not charge you separately for custody
services but is compensated by charging you commissions or other fees on trades that it executes or that settle
into your Schwab account. Certain trades (for example, certain mutual funds and ETFs) do not incur Schwab
commissions or transaction fees. Schwab is also compensated by earning interest on the uninvested cash in your
account in Schwab’s Cash Features Program. In addition to transaction fees, Schwab charges you a flat dollar
amount as a “prime broker” or “trade away” fee for each trade that we have executed by a different broker-
dealer but where the securities bought or the funds from the securities sold are deposited (settled) into your
Schwab account. These fees are in addition to the commissions or other compensation you pay the executing
broker-dealer. Because of this, in order to minimize your trading costs, we will have Schwab execute most trades
for your account.

We are not required to select the broker or dealer that charges the lowest transaction cost, even if that broker
provides execution quality comparable to other brokers or dealers. Although we are not required to execute all
trades through Schwab, we have determined that having Schwab execute most trades is consistent with our duty
to seek “best execution” of your trades. Best execution means the most favorable terms for a transaction based
on all relevant factors, including those listed above (see “How We Select Brokers/Custodians”). By using another
broker or dealer you may pay lower transaction costs.

Research and Other Soft Dollar Benefits

Although the following products and services are not purchased with “soft dollar” credits, we will receive certain
economic benefits (soft dollar benefits) from Schwab in the form of access to Schwab’s institutional brokerage
and support services at no additional cost or a discounted cost. Below is a detailed description of Schwab’s
support services:

Products and Services Available to Us from Schwab

Schwab Advisor Services™ is Schwab’s business serving independent investment advisory firms like ours. They
provide our clients and us with access to their institutional brokerage services (trading, custody, reporting, and
related services), many of which are not typically available to Schwab retail customers. However, certain retail
investors may be able to get institutional brokerage services from Schwab without going through us. Schwab also
makes available various support services. Some of those services help us manage or administer our clients’
accounts, while others help us manage and grow our business. Schwab’s support services are generally available
on an unsolicited basis (we don’t have to request them) and at no charge to us.

Services that Benefit You: Schwab’s institutional brokerage services include access to a broad range of investment
products, execution of securities transactions, and custody of client assets. The investment products available
through Schwab include some to which we might not otherwise have access or that would require a significantly
higher minimum initial investment by our clients. Schwab’s services described in this paragraph generally benefit
you and your account.
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Services that Do Not Directly Benefit You: Schwab also makes available to us other products and services that
benefit us but do not directly benefit you or your account. These products and services assist us in managing and
administering our clients’ accounts and operating our firm. They include investment research, both Schwab’s own
and that of third parties. We use this research to service all or a substantial number of our clients’ accounts,
including accounts not maintained at Schwab. In addition to investment research, Schwab also makes available
software and other technology that:

e provide access to client account data (such as duplicate trade confirmations and account statements)
e facilitate trade execution and allocate aggregated trade orders for multiple client accounts

e provide pricing and other market data

e facilitate payment of our fees from our clients’ accounts

e assist with back-office functions, recordkeeping, and client reporting

Services that Generally Benefit Only Us: Schwab also offers other services intended to help us manage and further
develop our business enterprise. These services include:

e Educational conferences and events

e Consulting on technology and business needs

e Consulting on legal and compliance-related needs

e Publications and conferences on practice management and business succession

e Access to employee benefits providers, human capital consultants, and insurance providers
e  Marketing consulting and support

e Recruiting and custodial search consulting

Schwab provides some of these services itself. In other cases, it will arrange for third-party vendors to provide the
services to us. Schwab also discounts or waives its fees for some of these services or pays all or a part of a third
party’s fees. Schwab also provides us with other benefits, such as occasional business entertainment for our
personnel. If you did not maintain your account with Schwab, we would be required to pay for those services
from our own resources.

Our firm understands its duty for best execution and considers all factors in making recommendations to clients.
These research services may be useful in servicing all clients and may not be used in connection with any particular
account that may have paid compensation to the firm providing such services. While we may not always obtain
the lowest commission rate, we believe the rate is reasonable in relation to the value of the brokerage and
research services provided.

Our Interest in Schwab’s Services
The availability of these services from Schwab benefits us because we do not have to produce or purchase them.
We don’t have to pay for Schwab's services.

The fact that we receive these benefits from Schwab is an incentive for us to recommend the use of Schwab rather
than making such a decision based exclusively on your interest in receiving the best value in custody services and
the most favorable execution of your transactions. This is a conflict of interest. We believe, however, that taken
in the aggregate our recommendation of Schwab as custodian and broker is in the best interests of our clients.
Our selection is primarily supported by the scope, quality, and price of Schwab’s services (see “How We Select

Brokers/Custodians”) and not Schwab’s services that benefit only us.
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Brokerage for Client Referrals
We do not receive client referrals from broker-dealers in exchange for cash or other compensation, such as
brokerage services or research.

Directed Brokerage

We routinely recommend that you direct our firm to execute transactions through one or more broker-dealers
with which we have a business relationship. As such, we may be unable to achieve the most favorable execution
of your transactions and you may pay higher brokerage commissions than you might otherwise pay through
another broker-dealer that offers the same types of services. Not all advisers require their clients to direct
brokerage.

Block Trades

We combine multiple orders for shares of the same securities purchased for advisory accounts we manage (this
practice is commonly referred to as “block trading”). We will then distribute a portion of the shares to
participating accounts in a fair and equitable manner. The distribution of the shares purchased is typically
proportionate to the size of the account, but it is not based on account performance or the amount or structure
of advisory fees. Subject to our discretion regarding factual and market conditions, when we combine orders,
each participating account pays an average price per share for all transactions and pays a proportionate share of
all transaction costs. Accounts owned by our firm or persons associated with our firm may participate in block
trading with your accounts; however, they will not be given preferential treatment.

Review of Accounts - Item 13

Accounts are reviewed on an ongoing basis. Overall investment management, market prospects, and individual
issue prospects are considered in the review process. Triggering factors that may affect an account review could
be any material change in a client's account such as a change in company earnings, industry/company outlook, as
well as other economic factors. All account reviews are conducted by the investment adviser professional
responsible for each account. All clients are encouraged to conduct an annual review of their financial objectives,
account performance as well other relevant factors.

The nature and frequency of reports are determined by client need and the services offered. Clients, who select
Portfolio Navigator Services, are offered one or more personal investment reviews each year, and they will receive
quarterly written reports. Clients who select Carefree Solutions Services are offered a semi-annual review meeting
and advisory status reports are provided as applicable. Strategic Wealth Planner Services and Business Advantage
Services include reviews and written reports as contracted for in the agreement for services.

However, Clients are provided with transaction confirmation notices and regular summary account statements
sent directly from the designated broker-dealer/custodian for each client account. Clients receiving investment
advisory services will receive written quarterly reports summarizing their overall account activity and investment
performance.
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Client Referrals and Other Compensation - Item 14

Client Referrals
We do not receive compensation from third parties for client referrals; and, we do not compensate others for
client referrals.

Other Compensation

SMartX

Through our relationship with SMArtX, SMArtX may reimburse us for technology fees we incur from other
vendors for certain services not provided or available on the SMArtX technology and trading platform, such as
portfolio performance reporting, contact relationship management, financial planning and account aggregation,
portfolio risk analytics, model stress testing, technical analysis and charting, calculation of advisory fees, and other
back-office services. This presents a conflict of interest because we have a financial incentive to utilize SMArtX
over other third parties who do not offer such services or reimbursements. As part of our fiduciary duties to our
clients, we endeavor to always put their best interests first. Clients should be aware, however, that the receipt of
economic benefits from a non-client for providing investment advice or other advisory services to our clients
always creates conflicts of interest and may indirectly influence our choice to use certain third-party providers.

Insurance Compensation
Please see Items 5 & 10 above for information regarding receipt of compensation for the sale of insurance and/or
other investment products.

Economic Benefits from Custodians

As described in Item 12 above, we receive economic benefits from our custodial broker dealer in the form of
support products and services they make available to us and other independent investment advisors whose
clients maintain their accounts at these custodial broker dealers. The availability of custodial products and
services is not dependent upon or based on the specific investment advice we provide our clients, such as buying
or selling specific securities or specific types of securities for our clients. The products and services provided by
the custodial broker dealer, how they benefit us, and the related conflicts of interest are described above (see
Iltem 12 — Brokerage Practices).

Economic Benefits Received from Vendors/Product Sponsors

Occasionally, we and our associated persons will receive additional compensation from vendors. Product
sponsors may also pay for or reimburse us for the costs associated with our employees and investment adviser
representatives attending various educational or training events, as well as conferences and events we sponsor.
However, such compensation will not be tied to the sale of any specific product. Compensation could include such
items as gifts; an occasional dinner or ticket to a sporting event; reimbursement in connection with educational
meetings with an associated person, reimbursement for compliance consulting services, client workshops, or
events; or marketing events or advertising initiatives, including services for identifying prospective clients. Receipt
of additional economic benefits presents a conflict of interest because our firm and associated persons have an
incentive to use vendors/products based on the additional economic benefits obtained rather than solely on the
client’s needs. We address this conflict of interest by using vendors/products that we, in good faith, believe are
appropriate in helping us servicing our clients’ needs regardless of any economic benefits we may or may not
receive.
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Custody - Item 15

HW(C does not maintain physical custody of client funds and/or securities. Your funds and securities will be held
with a bank, broker-dealer, or other independent, qualified custodian. As a paying agent for our firm, your
independent custodian will directly debit your account(s) for the payment of our advisory fees. Therefore, HWC
is deemed to have custody of client funds or securities due to the fee deduction authority granted to HWC by the
client in the Advisory Agreement and in certain situations where we accept standing letters of authorization from
you to transfer assets to third parties. We maintain safeguards in accordance with regulatory requirements
regarding the custody of client assets. Additionally, Clients will receive their monthly and/or quarterly account
statements directly from the ,qualified custodian of record. The statements will indicate any deductions from
your accounts, including the amount of advisory fees deducted from your account(s) each billing period.
Therefore, you should carefully review those statements for accuracy. If you have a question regarding your
account statement, or if you did not receive a statement from your custodian, please contact us directly at the
telephone number on the cover page of this brochure.

Investment Discretion - Item 16

Upon receiving written authorization from a client, HWC may manage client assets on a discretionary basis. In this
case, Client delegates to HWC discretionary trading authorization with respect to the purchase, exchange, and
sale of securities in addition to the amount of securities to be bought or sold on behalf of the Client. Client may
also hereby appoint one or more advisory representatives of HWC as a representative of HWC as agent and
attorney in fact to purchase, sell and trade such securities, waivers, consents, and other instruments with respect
to such securities.

Voting Client Securities - Item 17

HWC does not have the authority to vote client proxies and therefore is not required to take action or render
advice with respect to voting of proxies solicited by or with respect to the issuers of securities in which assets of
the clients account(s) may be invested from time to time. Clients will receive their proxies or other solicitations
directly from their custodian or a transfer agent. Clients may contact HWC directly at (760) 340-3277 if they have
any questions regarding a particular solicitation.

Financial Information - Item 18

Pre-Payment of Fees
HWC does not require or solicit prepayment of more than $500 in fees per client, six months or more in advance.
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Material Impact of Discretionary Authority

HWC may exercise discretionary authority over certain client funds or securities. However, HWC does not
anticipate any financial condition that may be reasonably likely to impair its ability to meet contractual
commitments to clients at this time.

Custody Disclosure
HWC does not have custody of client funds or securities. Please see Custody section above for further details.

Bankruptcy Disclosure
HWC has not been the subject of a bankruptcy petition at any time during the past ten years.
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Educational Background and Business Experience - Item 2

HWC requires certain licensing standards as well as a certain level of business experience for giving investment
advice to clients. For example, all advisers must be professionals with relevant industry experience in order to
adequately demonstrate a certain level of expertise in securities management and analysis. HWC requires that all
investment adviser representatives maintain the minimum licensing qualifications in accordance with all federal,
state, and self-regulatory organization (SRO) rules and regulations.

Vance Boucher
Year of Birth: 1966
Formal Education After High School:
e (California State, Los Angeles, BS, Business Administration, 1991
Business Background:
e Hardworking Capital Advisors, LLC, President/CCO, 8/2015 - 07/2021; Investment Adviser
Representative, 08/2015 — Present
e Emerson Equity LLC, Registered Representative, 5/2019 — 08/2021
e Cetera Advisor Networks (formerly Girard Securities, Inc.), Registered Representative/OSJ Branch
Manager, 1/2014 — 04/2019
e Commonwealth Financial Network, Registered Representative/Investment Adviser Representative,
4/2003 - 1/2014

Disciplinary Information - Item 3

Criminal or Civil Action
There are no disclosure events involving a criminal or civil action in a domestic, foreign, or military court of
competent jurisdiction in which HWC or its personnel are involved.

Administrative Proceeding (SEC/Federal/State)

There are no disclosure events involving an administrative proceeding before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority in which HWC or its personnel
are involved.

Administrative Proceeding (SRO)
There are no disclosure events involving A self-regulatory organization (SRO) proceeding in which HWC or its
personnel are involved.

Use of BrokerCheck

If this supplement is delivered electronically, and any supervised person under the firm has a disciplinary history,
the details of any disclosure may be found on either the Financial Industry Regulatory Authority's (FINRA)
BrokerCheck system (www.finra.org/brokercheck) or the IAPD (www.adviserinfo.sec.gov).
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There is no other proceeding in which a professional attainment, designation, or license of any of the supervised
persons as part of this Brochure Supplement was revoked or suspended because of a violation of rules relating to
professional conduct, nor were there any incidents where any of the supervised persons as part of this Brochure
Supplement resigned (or otherwise relinquished his attainment, designation, or license) in anticipation of such a
proceeding.

Other Business Activities - Item 4

Mr. Boucher is not actively engaged in any investment-related business or occupation, including registration as or
having an application pending to register as, a broker-dealer, futures commission merchant ("FCM"), commodity
pool operator ("CPQO"), commodity trading advisor ("CTA"), or as an associated person of a broker-dealer, FCM,
CPO, or CTA.

However, Mr. Boucher is licensed as an independent insurance agent. As such, he may recommend, on a fully
disclosed basis, the purchase of certain insurance-related products, which may present a potential conflict of
interest between HWC's interests and those of its advisory clients. However, clients are under no obligation to
purchase insurance products that Mr. Boucher may recommend in his capacity as a licensed agent. Clients may
purchase insurance products through any licensed agent or insurance provider they chose.

Additional Compensation - Item 5

Other than potential insurance commissions described above at Item 4 of this brochure supplement, Mr. Boucher
does not receive any "economic benefit" as that term is defined (e.g., sales awards and other prizes) from a non-
client for providing advisory services.

Supervision - Iltem 6

Designated Supervisor

Mathew Mellier is the designated supervisor for HWC responsible for providing supervisory oversight regarding
HW(C's advisory business. Mr. Mellier’s contact information is (760) 340-3277. All supervision is performed on a
regular and continuous basis where all transactional activity is reviewed and approved by Mr. Mellier as well as a
review of ongoing management of investment advice and the issuance of financial plans.
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Educational Background and Business Experience - Item 2

HWC requires certain licensing standards as well as a certain level of business experience for giving investment
advice to clients. For example, all advisers must be professionals with relevant industry experience in order to
adequately demonstrate a certain level of expertise in securities management and analysis. HWC requires that all
investment adviser representatives maintain the minimum licensing qualifications in accordance with all federal,
state, and self-regulatory organization (SRO) rules and regulations.

Mathew Mellier, CFP®
Year of Birth: 1974
Formal Education After High School:
e Arizona State University, BS, Accountancy, 1996
e  Boston University, CFP Certification Curriculum
Business Background:
e Hardworking Capital Advisors, LLC, Managing Partner/Investment Adviser Representative, 8/2015 —
Present; CCO, 07/2021 — Present
e HWOC Holdings Corp., Owner, 5/2016 - Present
e Emerson Equity LLC, Registered Representative, 2/2019 — Present
e Cetera Advisor Networks (formerly Girard Securities, Inc.), Registered Representative, 3/2013 —2/2019
e  Mogul Wealth Management, Inc., Financial Planner, 7/2013 - 8/2015
e Unemployed, 7/2012 - 3/2013
e Reuters Transaction Services, LLC, Vice President of Institutional Sales, 11/2010 - 7/2012
e TradeWeb, LLC, Vice President of Institutional Sales, 11/2008 - 11/2010
e Archipelago Securities, LLC, Director of Client Connectivity, 4/2006 - 11/2008
e Valic Financial Advisors, Inc., Financial Advisor, 3/2006 - 4/2006
e Assent LLC, Trader, 9/2005 - 3/2006

Certifications: The CERTIFIED FINANCIAL PLANNER™, CFP® and federally registered CFP® (with flame design)
marks (collectively, the "CFP® marks") are professional certification marks granted in the United States by
Certified Financial Planner Board of Standards, Inc. ("CFP Board").

The CFP® certification is a voluntary certification; no federal or state law or regulation requires financial planners
to hold CFP® certification. It is recognized in the United States and a number of other countries for its (1) high
standard of professional education; (2) stringent code of conduct and standards of practice; and (3) ethical
requirements that govern professional engagements with clients. Currently, more than 63,000 individuals have
obtained CFP® certification in the United States. To attain the right to use the CFP® marks, an individual must
satisfactorily fulfill the following requirements:

e  Education - Complete an advanced college-level course of study addressing the financial planning subject
areas that CFP Board's studies have determined as necessary for the competent and professional delivery
of financial planning services, and attain a Bachelor's Degree from a regionally accredited United States
college or university (or its equivalent from a foreign university). CFP Board's financial planning subject
areas include insurance planning and risk management, employee benefits planning, investment

planning, income tax planning, retirement planning, and estate planning;
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e Examination - Pass the comprehensive CFP® Certification Examination. The examination, administered
in 10 hours over a two-day period, includes case studies and client scenarios designed to test one's ability
to correctly diagnose financial planning issues and apply one's knowledge of financial planning to real
world circumstances;

e Experience - Complete at least three years of full-time financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

e  Ethics - Agree to be bound by CFP Board's Standards of Professional Conduct, a set of documents
outlining the ethical and practice standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics requirements in
order to maintain the right to continue to use the CFP® marks:

e  Continuing Education - Complete 30 hours of continuing education hours every two years, including two

hours on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain
competence and keep up with developments in the financial planning field; and

e Ethics - Renew an agreement to be bound by the Standards of Professional Conduct. The Standards
prominently require that CFP® professionals provide financial planning services at a fiduciary standard
of care. This means CFP® professionals must provide financial planning services in the best interests of
their clients.

CFP® professionals who fail to comply with the above standards and requirements may be subject to CFP Board's
enforcement process, which could result in suspension or permanent revocation of their CFP® certification.

Disciplinary Information - Item 3

Criminal or Civil Action
There are no disclosure events involving a criminal or civil action in a domestic, foreign, or military court of
competent jurisdiction in which HWC or its personnel are involved.

Administrative Proceeding (SEC/Federal/State)

There are no disclosure events involving an administrative proceeding before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority in which HWC or its personnel
are involved.

Administrative Proceeding (SRO)
There are no disclosure events involving A self-regulatory organization (SRO) proceeding in which HWC or its
personnel are involved.

Use of BrokerCheck

If this supplement is delivered electronically, and any supervised person under the firm has a disciplinary history,
the details of any disclosure may be found on either the Financial Industry Regulatory Authority's (FINRA)
BrokerCheck system (www.finra.org/brokercheck) or the IAPD (www.adviserinfo.sec.gov).
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There is no other proceeding in which a professional attainment, designation, or license of any of the supervised
persons as part of this Brochure Supplement was revoked or suspended because of a violation of rules relating to
professional conduct, nor were there any incidents where any of the supervised persons as part of this Brochure
Supplement resigned (or otherwise relinquished his attainment, designation, or license) in anticipation of such a
proceeding.

Other Business Activities - Item 4

Mr. Mellier is not actively engaged in any investment related Business or occupation, including registration as, or
having an application pending to register as, a broker-dealer, futures commission merchant ("FCM"), commodity
pool operator ("CPO"), commodity trading advisor ("CTA"), or as an associated person of an FCM, CPO, or CTA.

However, Mr. Mellier is currently licensed as an independent insurance agent and a registered representative for
Emerson Equity LLC (“Emerson”), a FINRA member broker/dealer. As such, he may recommend insurance or
securities products for a commission. This could present a potential conflict of interest as he could receive fees
and commissions if the client chooses to implement recommendations made in his capacity as an insurance agent
or registered representative. However, the client is under no obligation to purchase insurance or securities
products that he may recommend, or to purchase products through persons associated with HWC. Material
conflicts of interest are disclosed regarding Mr. Mellier and/or HWC, which could be reasonably expected to
impair the rendering of unbiased and objective advice.

Mathew Mellier is 100% owner/shareholder of HWC Holdings Corp., a California S Corporation, which serves as a
50% direct owner in HWC.

Additional Compensation - Item 5

Other than commission-based compensation described above in Item 4 of this brochure supplement, Mr. Mellier
does not receive any "economic benefit" as that term is defined (e.g., sales awards and other prizes) from a non-
client for providing advisory services.

Supervision - Item 6

Designated Supervisor

Mathew Mellier is the designated supervisor for HWC responsible for providing supervisory oversight regarding
HW(C's advisory business. Mr. Mellier’s contact information is (760) 340-3277. All supervision is performed on a
regular and continuous basis where all transactional activity is reviewed and approved by Mr. Mellier as well as a
review of ongoing management of investment advice and the issuance of financial plans.
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Additional information about James Edward Eckley, Il (CRD # 1873621) is available on the SEC's website at
www.adviserinfo.sec.gov.
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Educational Background and Business Experience - Item 2

HWOC requires certain licensing standards as well as a certain level of business experience for giving investment
advice to clients. For example, all advisers must be professionals with relevant industry experience in order to
adequately demonstrate a certain level of expertise in securities management and analysis. HWC requires that all
investment adviser representatives maintain the minimum licensing qualifications in accordance with all federal,
state, and self-regulatory organization (SRO) rules and regulations.

James Edward Eckley, Il
Year of Birth: 1960
Formal Education After High School:
e The Ohio State University, B.S. Psychology 1984
Business Background:
e Hardworking Capital Advisors, LLC, Investment Adviser Representative,06/2017 to Present
e Cetera Advisor Networks (formerly Girard Securities, Inc.), Registered Representative, 06/2017—04/2019
e NBP Financial Group, LLC, Registered Representative, 08/2010 — 06/2017
e  Kipp Financial Group, Inc., Investment Adviser Representative, 06/2008-06/2017

Disciplinary Information - Item 3

Criminal or Civil Action
There are no disclosure events involving a criminal or civil action in a domestic, foreign, or military court of
competent jurisdiction in which HWC or its personnel are involved.

Administrative Proceeding (SEC/Federal/State)

There are no disclosure events involving an administrative proceeding before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority in which HWC or its personnel
are involved.

Administrative Proceeding (SRO)
There are no disclosure events involving A self-regulatory organization (SRO) proceeding in which HWC or its
personnel are involved.

Use of BrokerCheck

If this supplement is delivered electronically, and any supervised person under the firm has a disciplinary history,
the details of any disclosure may be found on either the Financial Industry Regulatory Authority's (FINRA)
BrokerCheck system (www.finra.org/brokercheck) or the IAPD (www.adviserinfo.sec.gov).

There is no other proceeding in which a professional attainment, designation, or license of any of the supervised
persons as part of this Brochure Supplement was revoked or suspended because of a violation of rules relating to
professional conduct, nor were there any incidents where any of the supervised persons as part of this Brochure
Supplement resigned (or otherwise relinquished his attainment, designation, or license) in anticipation of such a
proceeding.
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Other Business Activities - Item 4

Mr. Eckley is not actively engaged in any investment-related business or occupation, including registration as, or
having an application pending to register as, a broker-dealer, futures commission merchant ("FCM"), commodity
pool operator ("CPQO"), commodity trading advisor ("CTA"), or as an associated person of a broker-dealer, FCM,
CPO, or CTA.

However, Mr. Eckley is licensed as an independent insurance agent. As such, he may recommend, on a fully
disclosed basis, the purchase of certain insurance-related products, which may present a potential conflict of
interest between HWC's interests and those of its advisory clients. However, clients are under no obligation to
purchase insurance products that Mr. Eckley may recommend in his capacity as a licensed agent. Clients may
purchase insurance products through any licensed agent or insurance provider they chose.

Additional Compensation - Item 5

Other than potential insurance commissions described above in Item 4 of this brochure supplement, Mr. Eckley
does not receive any "economic benefit" as that term is defined (e.g., sales awards and other prizes) from a non-
client for providing advisory services.

Supervision - Iltem 6

Designated Supervisor

Mathew Mellier is the designated supervisor for HWC responsible for providing supervisory oversight regarding
HW(C's advisory business. Mr. Mellier’s contact information is (760) 340-3277. All supervision is performed on a
regular and continuous basis where all transactional activity is reviewed and approved by Mr. Mellier as well as a
review of ongoing management of investment advice and the issuance of financial plans.




