Item 1 — Cover Page

CAPITAL
ADVISORS

OO

53 N Park Avenue, Suite 204
Rockville Centre, NY 11570
Phone: (212) 683-6922
Fax: (877) 370-5325
website: www.mpccapitaladvisors.com

Date of this brochure: March 28, 2024

Contact:
Frederick W Weiss 111 — Managing Member

This brochure provides information about the qualifications and business practices of MPC
Capital Advisors, LLC. If you have any questions about the contents of this brochure, please
contact us at (212) 683-6922 and/or fred@mpccapitaladvisors.com.

Additional information about MPC Capital Advisors, LLC also is available on the SEC’s website
at https://adviserinfo.sec.gov/

The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority. MPC Capital Advisors
is a registered investment adviser. Registration with the SEC or states does not imply a certain
level of skill or training.
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Item 2 - Material Changes

No material changes from our previous most recent brochure that was dated March
28, 2023

Annual Update

The Material Changes section of this brochure will be updated annually or when material
changes occur since the previous release of the Firm Brochure.
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Item 4 - Advisory Business

A. MPC Capital Advisors, LLC (“MPC”) has been in business since March 2010. MPC is a
New York Limited Liability Company (LLC).

B. MPC’s primary business is of a consulting and educational nature only. MPC provides
comprehensive investment management consulting services to sponsors of investment
programs. In this capacity MPC does not act as a conventional money manager offering
discretionary or advisory asset management. In its consulting role MPC offers assistance
in the following general areas: (1) The development of long-term strategic asset
allocation policy, (2) The development and maintenance of investment policies and
guidelines, (3) The selection of investment managers/investment funds, (4) the
monitoring and evaluation of sponsored portfolios, (5) Setting policies concerning certain
administrative and program implementation functions, such as custody, brokerage,
securities lending, compliance controls etc., (6) Customized client educational programs.

Additionally, MPC presents investment performance reports to clients or to its clients’
Investment Committees on at least a quarterly basis. MPC may also assist client and/or
the client’s Investment Committee with regular review and updates of Investment Policy
Statements including asset allocation, investment manager selection, and selection of
appropriate benchmarks. Other services provided may include custodian review and
analysis, ongoing research and education and portfolio manager searches, including non-
traditional asset classes.

At no time will MPC have any discretion to make any changes to the clients’ portfolios
individual investments, to its overall structure or to its investment managers. MPC
agrees to provide appropriate and timely disclosure pertaining to any other relationships
in which MPC has a financial interest or receives compensation.

C. MPC customizes its services for each client. Thus, fees may vary significantly from
client to client. Our fees are determined by the services required, the complexity of tasks
involved, the time required, the amount of assets, and the nature of the relationship. Fees
can be paid as a percentage of assets or a retainer fee. Clients are generally billed
quarterly, in advance. Generally, the minimum account size is $30,000,000 and /or a
minimum fee of $70,000 per year. All fees are negotiable. Following the first week after
signing of our contract, clients may terminate the contract with between 30 and 90 days
written notice and receive a refund of fees for services not yet rendered. The length of
time required for notification of termination is negotiated and can vary from client to
client.
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D. MPC does not participate in wrap fee programs by providing portfolio management
services.

E. As of December 31, 2023, MPC was managing no client accounts on a discretionary
basis and 32 client accounts on a non-discretionary, consultative basis with ~total assets
under consultation of $15,361,929,606.
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Item 5 - Fees and Compensation

A. MPC customizes its services for each client. Thus, fees may vary significantly from
client to client. Our fees are determined by the services required, the complexity of
tasks involved, the time required, the amount of assets, and the nature of the
relationship. Fees can be paid as a percentage of assets or a retainer fee. Clients are
generally billed quarterly, in advance. Generally, the minimum account size is
$30,000,000 and /or a minimum fee of $70,000 per year for new clients. All fees are
negotiable.

B. Following the first week after signing of our contract, clients may terminate the
contract with between 30 and 90 days written notice and receive a refund of fees for
services not yet rendered. The length of time required for notification of termination
is negotiated and can vary from client to client. If agreements are canceled during
their term, any fees due either party will be prorated appropriately as set forth in the
advisory agreement. Accordingly, if a client pays in advance and the agreement is
terminated prior to the end of the billing period, MPC will return a proportionate
amount of the fees based on the percentage of services performed or the proportion
of the period for which MPC has performed services, depending on the particular
client agreement.
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Item 6 - Performance-Based Fees and Side-By-Side Management

Neither MPC nor any of its officers, directors, employees, or persons providing
advice on MPC’s behalf and subject to MPC’s supervision and control accepts
performance-based fees.
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Item 7 - Types of Clients

MPC provides Investment Management Consulting Services to Trusts, Endowments,
Foundations, Religious Organizations, Church Retirement Plans, Taft Hartley,
Hospitals, Corporate Retirement Plans, Operating Assets and Insurance Companies.
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Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

A. MPC’s securities and analysis methods do not include traditional fundamental,
technical and cyclical analysis. MPC is solely an investment consultant and does not,
in its normal course of business, advise on specific securities. MPC does not
typically provide discretionary management services that are of a continuous and
regular supervisory nature. Clients typically utilize investment advisers to manage
their portfolios which may be invested across a broad array of asset classes. Some
clients may choose to implement certain investment programs with selected
investment organizations utilizing vehicles regulated as securities, such as
investment company securities (open or closed end mutual funds or exchange traded
funds) or limited partnership interests.

Other methods of analysis may include interviews and on-site visits with investment
managers.

MPC’s analytical focus is on assisting clients identify suitable investment managers.
MPC does not engage in analysis of individual equity or fixed income securities. These
investment managers, in turn, select individual securities for each client based on the
investment manager’s stated investment strategy.

B. Investing in securities involves risks of loss that clients should be prepared to bear. The
principal risks associated with MPC’s Consulting Services are:

General Investment Risk, i.e., the risk of deterioration in the financial markets in general;

Strategy Risk, i.e., the risk that MPC’s investment asset allocation strategies and/or
investment techniques may not work as intended;

Investment Manager Risk, i.e., the risks associated with the presentation of third-party
investment management firms, such as fraud, deviation from defined strategies, human or
system error and poor judgment.

General Investment Risk. All investments in securities and other financial instruments
involves substantial risk of volatility (potentially resulting in rapid declines in market
prices and significant losses) arising from any number of factors that are beyond the
control of MPC and the investment managers that it recommends, such as changing
market sentiment, changes in inflation, exchange or interest rates, changing domestic or
international economic or political conditions or events or changes in tax laws and
governmental regulation, and social unrest, terrorism or civil disturbances. Changes such
as these, as well as innumerable other factors, are often unpredictable and unforeseeable,
rendering it difficult or impossible to predict or foresee future market movements.
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Strategy Risk. MPC will use it best efforts to present suitable investment managers for
clients. MPC’s investment strategies and/or investment techniques may not work as
intended because of the results of the presented strategies to properly meet client
objectives. MPC will also use its best efforts to ascertain significant details regarding the
strategies used by the investment managers that it recommends. In many cases, however,
MPC will not be given access to all required information.

Investment Manager Risk. MPC will not have custody or control over the assets
managed by the investment managers. Clients are at risk if the investment manager fails
to perform or exercises fraud, misrepresentation or simple bad judgment. Among other
things, an investment manager could divert or abscond with the assets allocated to it, fail
to follow its stated investment strategy and restrictions, issue false reports or engage in
other misconduct. This could result in serious losses to the client.
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Item 9 - Disciplinary Information

None
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Item 10 - Other Financial Industry Activities and Affiliations

A. Neither MPC nor any of management persons are registered or have an application
pending to register as broker-dealer.

B. Neither MPC nor any of management persons are registered or have an application
pending to register as a futures commission merchant, a commodity pool operator, a
commodity trading adviser or an associated person of the foregoing entitles.

C. There are no relationships or arrangements that are material to MPC’s advisory business
or to our clients that MPC or any of its management persons have with any of the
following related persons listed below:

1. broker-dealer, municipal securities dealer or government securities dealer or
broker

2. investment company or other pooled investment vehicle (including a mutual fund,
closed end investment company, unit investment trust, private investment
company or “hedge fund,” and offshore fund)

3. other investment adviser or financial planner

registered investment advisers

Futures commission merchant, a commodity pool operator or commaodity trading

adviser

banking or thrift institution

accountant or accounting firm

lawyer or law firm

. insurance company or agency

10. pension consultant

11. real estate broker or dealer sponsor or syndicator of limited partnerships

S

© o N

D. MPC does not recommend other investment advisers for clients and receive
compensation directly or indirectly from those advisers. MPC has no other business
relationships with those advisers that create conflicts of interests.
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Item 11 - Code of Ethics, Statement of General Principles

A. Code of Ethics

The Adviser’s Code of Ethics (the “Code”) is designed to meet the requirements of Rule
204A-1 of the Investment Advisers Act of 1940 (the “Advisers Act”). The Code applies
to the Adviser’s employees, including “Access Persons.” Access Persons include,
generally, any partner, officer or director of and any employee or other supervised person
of the Adviser who, (1) has access to non-public information regarding any purchase or
sale of securities, or non-public information regarding securities holdings or (2) is
involved in making securities recommendations, executing securities recommendations,
or has access to such recommendations that are non-public.

The Code sets forth a standard of business conduct that takes into account the Adviser’s
status as a fiduciary and requires employees to place the interests of the Firm’s clients
above their own interests and the interests of the Adviser. The Code also requires
employees to comply with applicable federal securities laws. The Code further sets forth
certain reporting and pre-clearance requirements with respect to personal trading by
Access Persons. Access Persons must provide the Adviser’s Chief Compliance Officer
(the “Chief Compliance Officer”), Frederick Weiss, with a list of their personal accounts
and an initial holding report within 10 days of becoming an Access Person. In addition,
the Adviser’s Access Persons must provide annual holdings reports and quarterly
transaction reports in accordance with Advisers Act Rule 204A-1. Moreover, the Code
seeks to ensure the protection of nonpublic information about the activities of the Firm’s
clients. Employees are required to promptly bring violations of the Code to the attention
of the Adviser’s Chief Compliance Officer.

The Adviser will provide a copy of the Code of Ethics to any client or prospective client
upon request.

The Adviser’s personnel are required to certify to their compliance with the Code of
Ethics on an annual basis.
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Item 12 - Brokerage Practices

A. MPC does not select or recommend broker-dealers in its principal business of providing
investment planning, implementation advice, and portfolio management assistance to
primarily an institutional client base. Instead, MPC recommends investment managers,
and the choice of the broker is made by the client and investment manager. MPC has no
soft-dollar or research arrangements or agreement to receive client referrals with any

broker-dealer.
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Item 13 - Review of Accounts

A. MPC performs routine quarterly reviews and oversight of all investments and provides a
summary of investment performance results by manager and portfolio. Significant
events, such as extreme market changes or social events, or client specific events, such as
a merger, may trigger special reviews.

B. MPC delivers written reports for review and discussion, on at least a quarterly basis,
which include performance evaluations of each investment manager, and each portfolio;
comparative performance for established benchmarks, and for peer institutions;
assessment of asset allocation and need, if any, for rebalancing. Additionally, client
investment manager relationships may present reports to clients or to its clients’
Investment Committees on a quarterly basis. MPC will also assist client and/or the
client’s Investment Committee with regular review and updates of Investment Policy
Statements including asset allocation, fund manager selection, and selection of
appropriate benchmarks.
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Item 14 - Client Referrals and Other Compensation

A. MPC has no arrangements with third parties to provide investment advice or other
advisory services to MPC’s clients.

B. Neither MPC nor a related person directly or indirectly compensates any person for
client referrals other than employees of MPC.
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Item 15 - Custody

MPC does not have custody of client funds or securities.
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Item 16 - Investment Discretion

MPC does not accept discretionary authority to manage securities accounts on behalf of
clients.
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Item 17 - Voting Client Securities

MPC, as a matter of policy and practice, has no authority to vote proxies on behalf of
clients. Clients may elect to delegate proxy voting authority to the investment managers
that the client engages to provide investment advisory services to such client. Clients
will receive their proxies or other solicitations directly from their custodian or a transfer
agent rather than from MPC. Clients are free to contact their primary consultant with
questions concerning a particular solicitation.
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Item 18 - Financial Information

A. A. MPC is not required to provide financial information because it does not require
prepayment of more than $1,200 in fees per client, six months or more months in
advance.

B. There are no known financial conditions that would impair MPC’s ability to meet
contractual commitments to clients.

C. MPC has not been the subject of a bankruptcy petition
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Item 19 - Privacy Notice

Not applicable - Although MPC does not provide investment advisory services
to individuals and has no requirement to provide a Privacy Notice to its
institutional clients, MPC nonetheless is committed to safeguarding its clients’
confidential information.
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