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Kai Wealth LLC (“Kai Wealth” or the “Adviser” or the “Firm”) is registered with the Securities and Exchange 
Commission as an investment adviser.  Brokerage and investment advisory services and fees differ, and it is 
important for you to understand the difference. 
 
Free and simple tools are available to research firms and financial professionals at www.investor.gov/CRS 
which also provides educational materials about broker-dealers, investment advisers, and investing. 
 
What investment services and advice can you provide me? 

Kai Wealth LLC offers investment advisory services to retail investors through Separately Managed Accounts 
(“SMA Clients” or “you”) and will source and recommend investment opportunities consistent with your 
investment guidelines.  
 
Generally, we advise your account on a discretionary basis, which means we will make recommendations to 
you based on your personal investment goals and will make the ultimate decision regarding the purchase and/or 
sale of investments for your account. We monitor your account’s investments on an ongoing basis as part of 
our standard services. We may also provide financial advisory, portfolio reporting, due diligence and other 
services, as and when requested by you from time to time. Kai does not offer advice only with respect to 
proprietary products or a limited menu of products. 
 
Kai Wealth’s other advisory clients are private pooled investment vehicles (the “Funds” and together with the 
SMA Clients, the “Clients”). The Firm does not hold itself out as specializing in a particular type of advisory 
service.  To advise the SMAs, the firm intends to utilize investment strategies custom tailored to different 
investor objectives.   
 
There is no minimum to open an SMA; however, an SMA may only be opened with us at our sole discretion.  
 
More information about our advisory services is located in Item 4 and 7 of our Firm Brochure which is 
available at www.adviserinfo.sec.gov by searching firm CRD# 332136. Below are questions to begin the 
conversation:  
 

 Given my financial situation, should I choose an investment advisory service? Why or why not?  
 How will you choose investments to recommend to me?  
 What is your relevant experience, including your licenses, education, and other qualifications? 

What do these qualifications mean? 
 

What fees will I pay? 
Fees for SMAs are negotiated on a case-by-case basis as outlined in the SMA investment management 
agreement (“IMA”) and may include asset and performance-based fees. Additionally, SMAs may be charged 
certain investment-related expenses, commissions, management fees, and other operating costs by third parties 
that are separate from, and in addition to, our fees. These fees are paid directly to the relevant third parties 
(Brokers, Custodians, etc.).  
 
You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce 
any amount of money you make on your investments over time. Please make sure you understand what fees 
and costs you are paying.  
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Additional information about our fees is located in Item 5 of our Firm Brochure which is available online 
at www.adviserinfo.sec.gov by searching firm CRD# 332136.  Below are questions to begin the 
conversation: 

 Help me understand how these fees and costs might affect my investments.  If I give you $10,000 
to invest, how much will go to fees and costs, and how much will be invested for me? 

 
What are your legal obligations to me when acting as my investment adviser?  How else does your firm 
make money and what conflicts of interest do you have? 

 

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead 
of yours.  At the same time, the way we make money creates some conflicts with your interests.  You 
should understand and ask us about these conflicts because they can affect the investment advice we 
prove you.  Here are some examples to help you understand what that means. 
 
We may manage multiple SMAs which do not have the same fee structure, thus creating a conflict of interest 
because we may have an incentive to favor the accounts that pay performance-based fees when allocating 
investment opportunities.  
 
Additional information regarding conflicts of interest, and how we manage them, is located in Items 8,10, 
and 11 of our Firm Brochure which is available online at www.adviserinfo.sec.gov by searching firm 
CRD# 332136.  Below is an example of a question to begin the conversation: 
 

 How might your conflicts of interest affect me and how will you address them? 
 

How do your professionals make money? 
Our financial professionals are employees who are paid a fixed monthly salary and are entitled to receive an 
annual bonus at the discretion of management.  Additionally, certain financial professionals receive bonuses on 
individual portfolio results, including yours. Our staff, however, are not compensated based on the client assets 
they service; the time and complexity required to meet client needs, products sold; commissions; or revenue we 
earn from the financial professionals’ advisory services or recommendations. 

 
Do you or your financial professionals have legal or disciplinary history? 
No.  Research professionals you are looking to work with at www.investor.gov/CRS.  Below are questions to 
begin the conversation: 
 

 As a financial professional, do you have any disciplinary history? For what type of conduct? 
 

Where can I find additional information about your advisory services? 
We recommend you view our Form ADV Part 1A and Part 2A Brochure on www.advisorinfo.sec.gov by 
searching firm CRD# 332136. You may also call us at 312-605-8020 to request a copy of our Relationship 
Summary or to ask additional questions about our firm and services.  Below are questions to begin the 
conversation: 

 
 Who is my primary contact person? 
 Is he or she a representative of an investment adviser or broker-dealer? 


