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We are Fortem Financial Group, LLC, an investment adviser registered with the Securities and Exchange Commission. 

Investment advisory and brokerage services and fees dif fer, and it is important for you to understand the dif ferences. Free 
and simple tools are available to research f irms and f inancial professionals at Investor.gov/CRS, which also provides 
educational materials about broker-dealers, investment advisers, and investing. Our f irm and f inancial professionals’ 

registration information are also publicly available on the Investor.gov website. 

What investment services and advice can you provide me?  

Our f irm primarily of fers the following investment advisory services to retail clients: a portfolio management program (we 
review your portfolio, investment strategy, and investments); f inancial planning (we assess your f inancial situation and 
provide advice to meet your goals); and selection of  other advisers. Our f irm does not have a minimum account size. Our 

f irm also of fers cash and credit management services through our af f iliate “UPTIQ.” As part of  our standard services, we 
typically monitor client accounts on a weekly basis. Our f irm has discretionary management without any material limitations. 
We do not limit the types of  investments that we recommend.    

Please visit the Adviserinfo.sec.gov website for additional information on our firm. Select PART 2 BROCHURES 
and reference Items 4, 7, and 8 of our Part 2A Brochure for additional information on our services, investment 
advice, and account requirements.  

Other Questions You May Have 

Given my financial situation, should I choose an investment advisory service? Why or why not? 

How will you choose investments to recommend to me? 

What is your relevant experience, including your licenses, education, and other qualifications? What do these qualifications 

mean? 

What fees will I pay?  

Our fees vary depending on the services you receive. Additionally, the amount of  assets in your account af fects our advisory 
fee; the more assets you have in your advisory account, the more you will pay us and thus we have an incentive to increase 
those assets in order to increase our fee. For hourly fee arrangements, each additional hour (or portion therefore) we spend 

working for you would increase the advisory fee. Our f ixed fee arrangements are based on the amount of  work we expect 
to perform for you, so material changes in that amount of  work will af fect the advisory fee we quote you. The asset -based 
fee will be prorated and paid quarterly in advance. For the initial quarter, the fee is based upon the value of  the assets being 

managed by us at the time the account is funded by such assets. In subsequent quarters, the fee is based upon the market 
value of  the average daily account balance of  the assets being managed by us for the previous quarter. For the init ial 
quarter, the fee is calculated on a pro rata basis, while the fees for subsequent quarters are adjusted because of  the use of  

an average daily account balance f rom the previous quarter. No portion of  the Wealth Management Fee will be based on 
capital gains or appreciation of  the assets. You pay our fees even if  you do not have any transactions and the advisory fee 
paid to us generally does not vary based on the type of  investments selected.  

There are additional fees such as internal fees and expenses charged by mutual funds (i.e., 12b -1 distribution fees and 
management fees that are assessed within the mutual fund) and exchange-traded funds, fees imposed by private 
placements and pooled investment vehicles, product-level fees and commission for insurance-related products, postage 

and handling, transfer taxes, SEC fees for sales of  securities. Also, with certain investments such as variable annuities, you 
may have to pay fees such as “surrender charges” to sell or redeem the investment.   

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any amount 

of  money you make on your investments over time. Please make sure you understand what fees and costs you are paying. 
You can find more information about our fees and costs under Item 5 of our Part 2A Brochure, available at 
Adviserinfo.sec.gov. 

Other Questions You May Have 

Help me understand how these fees and costs might affect my investments. If I give you $10,000 to invest, how much will  

go to fees and costs, and how much will be invested for me? 

What are your legal obligations to me when acting as my investment adviser? How else does 
your firm make money and what conflicts of interest do you have? 

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of  yours. At 

the same time, the way we make money creates some conf licts with your interests. You should understand and ask us 
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about these conf licts because they can af fect the investment advice we provide you. Here are some examples to help you 
understand what this means: 

• Certain of  our f irm’s advisors, in their individual capacities, are registered representatives (“RRs”) of  an unaf f iliated 
broker-dealer, where they are compensated for and service brokerage products, such as 529 plans, they 
recommended when they were RRs of  a global brokerage f irm. The receipt of  brokerage compensation provides an 

incentive to recommend securities transactions for the purpose of  being compensated for product sales rather than 
solely based on a client's needs. The RRs do not currently recommend initial sales of  new brokerage products to the 
f irm’s clients, and would only do so in the future if  they believed that such recommendation were in the best interest 

of  the client. Additionally, our advisors do not receive both advisory fees and brokerage compensation and advisory 
compensation on the same client assets (e.g., they do not "double dip"). 

• Certain of  our f irm’s advisors are licensed to sell insurance, which creates a conf lict of  interest regarding 
compensation. 

• We receive research, client referrals and other benef its f rom Schwab, a custodian we recommend to hold your assets. 
This gives us an incentive to continue to use or expand the use of  Schwab’s services.   

• Our af f iliates UPTIQ and FRS receive fees f rom the network institutions and certain administrative services providers 

in exchange for allowing them to participate in the UPTIQ credit and cash management programs or FRS programs 
and thereby to of fer their services to our clients.  We therefore have a conf lict of  interest when we recommend that 
clients use the credit and cash management services of  UPTIQ or the services of  FRS. 

Additional information regarding conflicts of interest can be found in Items 5, 10, 11, 12, and 14 of our Part 2A 
Brochure, available at Adviserinfo.sec.gov. 

Other Questions You May Have 

How might your conflicts of interest affect me, and how will you address them? 

How do your financial professionals make money? 

The f inancial professionals servicing your accounts are compensated through salary and/or a percentage of  the advisory 

fees our f irm receives. The factors primarily driving the salary and bonus for each f inancial professional include the amount 
of  assets serviced by the professional and the revenue the f irm and/or our af f iliates generate f rom the professional’s services 
or recommendations. This presents a conf lict and incentive for the f inancial professional to encourage you to increase the 

assets in your account or recommend certain products or services of fered by our affiliates. We and our af f iliates refer clients 
to third-party service providers and are eligible to receive additional compensation for those referrals . Our f inancial advisors 
may receive commission-based compensation for the sale of  securities and insurance products.  We do not receive non-

cash compensation. 

Do you or your financial professionals have legal or disciplinary history? 

Yes, we do have legal and disciplinary events. Visit Investor.gov/CRS for a f ree and simple search tool to research our 

f irm and our f inancial professionals. 

Other Questions You May Have 

As a financial professional, do you have any disciplinary history? For what type of conduct? 

You can find additional information about our investment advisory services on our Part 2A Brochure, available at 

Adviserinfo.sec.gov. You may contact us at 760-206-8500 if you have questions or to request a current copy of 
this Relationship Summary. 

Other Questions You May Have 

Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-dealer? Who can I 

talk to if I have concerns about how this person is treating me?  
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