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This Brochure provides information about the qualifications and business practices of
Fortune Financial Advisors, LLC (Fortune Financial). If you have any questions about the
contents of this Brochure, please contact us at 913-393-0038. The information in this
Brochure has not been approved or verified by the United States Securities and Exchange
Commission or by any state securities authority.

Fortune Financial is a registered investment adviser. Registration as an investment adviser
does not imply any level of skill or training. The oral and written communications of an
adviser provide you with information from which you can determine whether to hire or
retain an adviser.



Item 2 - Material Changes

This Brochure dated October 31, 2024, is an amendment to Fortune Financial Advisors’
previously published annual update Brochure.

Since the filing of the firm’s last annual update Brochure on March 23, 2024, we have made
minor updates but no material changes were made.

Pursuant to SEC Rules, we will deliver to you a summary of any material changes to this
and subsequent Brochures within 120 days of the close of our fiscal year. We may further
provide other ongoing disclosure information about material changes as necessary. All
such information will be provided to you free of charge.

Currently, our Brochure may be requested by contacting us at (913) 393-0038.

Additional information about Fortune Financial is also available via the SEC’s web site
www.adviserinfo.sec.gov. The SEC’s web site also provides information about any persons
affiliated with Fortune Financial who are registered as investment adviser representatives
of Fortune Financial.




Item 3 - Table of Contents

JEEM 1 = COVET PGttt e i
[tem 2 — Material Chan@es .........cciiiii e ii
[tem 3 - Table Of CONTENES......ccuoiuiiiieice ettt iii
[tem 4 — AdVISOTY BUSINESS .....c.ooveiiieiieisceseee ettt sens 1
[tem 5 — Fees and COMPENSATION .......cciiririiiiiieeiee ettt 4
Item 6 - Performance-Based Fees and Side-By-Side Management............ccccocoeveeniniereeneninienenen. 6
[tem 7 — TYPES OF CLIENES ...ttt 7
Item 8 — Methods of Analysis, Investment Strategies and Risk of LOSS..........ccccceevvreiinnieiennnen. 7
[tem 9 - Disciplinary Information...........ooiiie s 7
Item 10 - Other Financial Industry Activities and Affiliations............cccoeveeeececcccicccees 8
[tem 11 — Code Of EENICS .....cuiiiiieciiee e 8
[tem 12 — BroKerage PractiCes.......coorirrccce e 9
[tem 13 — ReVIEW Of ACCOUNTS......coiiiiiiiiic s 11
[tem 14 - Client Referrals and Other Compensation...........cccoeeoinreennnceinreeee e 12
JEEIM 15 — CUSTOAY vttt ettt ettt bene st ne e 12
[tem 16 — Investment DISCretioN........ccooiiiiiiiiiii s 13
[tem 17 — Voting ClieNt SECUTILIES.......civieiieiieeieieeeee e 13
[tem 18 - Financial Information...........ccooii s 13

Brochure Supplement(s)



Item 4 - Advisory Business

Fortune Financial Advisors, LLC (CRD # 145799) (Fortune Financial) is registered as an
investment adviser with the Securities Exchange Commission. Fortune Financial is based
in Kansas and is organized as a limited liability company under the laws of the State of
Kansas and the United States of America. The firm has been in business since 1997
(formerly as Fortune Financial Services, Inc.), was formed as an LLC in 2008, and currently
has 6 employees.

Fortune Financial’s principal office and place of business is located at 11600 College Blvd.,
Suite 225, Overland Park, Kansas 66210. Regular business hours are from 8:30am to
4:00pm Monday through Thursday, and 8:30am to 3:00pm on Friday. The firm can be
contacted by phone at (913) 393-0038 and by fax at (913) 563-4404.

Dennis L. Wallace is the founder and majority owner of the firm, and currently serves as
Chief Executive Officer and Chief Compliance Officer.

Fortune Financial is a fee-based financial consulting and investment management firm.
Prior to engaging us to provide investment advisory services, the client will be required to
enter into a written Agreement. A separate custodial agreement may also be required. The
Agreement sets forth the terms and conditions of the engagement, and describes the scope
of the services to be provided and the fees for such services. If requested by the client,
Fortune Financial may recommend and/or engage the services of other professionals for
implementation purposes. The client is under no obligation to engage the services of any
such recommended professional.

Because Fortune Financial is a registered investment adviser, we are required to meet
certain fiduciary standards when providing investment advice to clients. Additionally,
when we provide investment advice related to a retirement plan account or an individual
retirement account, we are considered fiduciaries within the meaning of Title I of the
Employee Retirement Income Security Act and/or the Internal Revenue Code, as applicable,
which are laws governing retirement accounts. As such, we are required to act in your best
interest and not put our interest ahead of yours, even though our compensation creates
some conflicts with your interests in that the more you have us manage, the more we can
earn. Our clients however are under no obligation to use services recommended by our
associated persons. Furthermore, we believe that our recommendations are in the best
interests of our clients and are consistent with our clients’ needs.



Investment Management and Supervision Services

Fortune Financial offers discretionary investment management and investment
supervisory services for a fee based on a percentage of assets under management. These
services may include investment analysis, allocation of investments, quarterly portfolio
statements and ongoing monitoring services of the portfolio.

Initially, Fortune Financial Advisors consults with a client to gather information for
assessing a client's objectives. Fortune Financial then formulates its advice according to a
client's personal financial situation, objectives and requirements, and renders advice on the
areas, topics and subjects applicable to the client.

Fortune Financial will rebalance the portfolio as it deems appropriate to meet the client's
financial objectives. Fortune Financial trades these portfolios and rebalances them on a
discretionary basis. Fortune Financial does not maintain custody of clients' funds or
securities. Investments may be purchased through the custodian or directly through the
issuer. Clients are advised that Fortune Financial's past performance is not a guarantee of
future results, and that certain market and economic risks exist that may adversely affect
an account's performance that could result in capital losses in the client's account.

As of December 31, 2023, Fortune Financial managed approximately $369,037,366 in
assets, $212,426,979 of which was managed on a discretionary basis, and $156,610,387 of
which was managed on a non-discretionary basis.

Financial Planning Services

Fortune Financial obtains financial information from the client including financial history,
present financial position, and the economic goals the client wishes to obtain. We then
provide advice either verbally or in the form of a written financial plan. Clients purchasing
a higher level of service will receive a written financial plan, providing the client with a
detailed financial plan designed to achieve their stated financial goals and objectives.

Information that may be reviewed in preparation of the plan include wills and trust
agreements, fringe benefit programs, tax returns, business agreements, insurance policies,
past and current investments, investment objectives, income, expenses, other obligations,
financial goals, other advisors to the client, family background, attorneys, accountants,
banks and any other information that economically effects the clients.

The financial plan may address any or all of the following areas:



PERSONAL - Family records, budgeting, personal liability, estate information and financial
goals.

TAX & CASH FLOW - Income tax and spending analysis and planning for past, current, and
future years. The impact of various investments on the client’s current income tax and
future tax liability will be illustrated.

DEATH & DISABILITY - Cash needs at death, income needs of surviving dependents, estate
planning and disability income analysis.

RETIREMENT - Analysis of current strategies and investment plans to help the client
achieve her or his retirement goals.

INVESTMENTS - Analysis of investment alternatives and their effect on a client's portfolio.

Should a client choose to implement the recommendations contained in the plan, Fortune
Financial suggests the client work closely with her or his attorney, accountant, insurance
agent, and/or stockbroker. Implementation of financial plan recommendations is entirely
at the client's discretion.

Retirement Plan Services

Fortune Financial also provides retirement plan consulting services to assist businesses
with administration of their defined benefit and defined contribution retirement plans. In
these engagements, we may provide discretionary management services, non-discretionary
management services, or non-management advisory/consulting services, depending on the
needs of the plan. In a discretionary management engagement, Fortune Financial would be
responsible for making decisions and acting upon those decisions on behalf of the plan. In
a non-discretionary management engagement, Fortune Financial would be responsible for
making changes for a plan upon a client’s approval. In an advisory/consulting engagement,
Fortune Financial would serve in an advisory capacity where the client retains control for
implementation of all recommendations and other actions.

Consulting Services

Clients can also receive investment advice on a more limited basis. This may include advice
on one or more isolated area(s) of concern such as estate planning, real estate, retirement
planning, or any other specific topic. Additionally, Fortune Financial may provide advice on
non-securities matters. Generally, this is in connection with the rendering of estate
planning, insurance, real estate, and/or annuity advice.



Item 5 - Fees and Compensation

Investment Management Fees and Compensation

Fortune Financial’s fees are based on an annual percentage of assets under management
and are generally billed quarterly in advance. The initial fee will be prorated based upon
the date the account is accepted for management by execution of the investment advisory
contract by Fortune Financial or when the assets are transferred, through the last day of
the current calendar quarter. Thereafter, the fee will be based on the market value of the
account on the last day of the previous calendar quarter and will cover the period from the
first day of the calendar quarter through the last day of the calendar quarter. The market
value will be determined as reported by the Custodian.

Fees are assessed on all assets under management, including securities, cash and money
market balances. Margin debit balances do not reduce the value of assets under
management.

Fees may vary based on the size of the account, complexity of the portfolio, extent of
activity in the account or other reasons agreed upon by Fortune Financial and the client.
Fees will generally follow the schedule of assets under management outlined below. In
certain circumstances, fees may be negotiated. The fee schedule is as follows:

Market Value of the Maximum Annual
Managed Assets Advisory Fees%
$0 to $100,000 2.00%
$100,001 to $250,000 1.75%
$250,000 to $1,000,000 1.50%
$1,000,001 and over 1.25%

Clients may authorize Fortune Financial to debit their account quarterly for our fee. The
custodian will send the client a statement at least quarterly indicating all the amounts
disbursed from the account, including the amount of advisory fees.



Either Fortune Financial or the client may terminate the client agreement upon written
notice. If terminated, a prorated portion of the fee paid in advance would be refunded to
the client.

Fortune Financial's fee includes compensation for advisory and consulting services
provided, trade entry and other account-related services. Although Fortune Financial does
not charge redemption/exit fees or transaction fees, the custodian may charge custodial
fees, transaction fees, redemption fees or commissions. These fees are independent of
Fortune Financial's fees and will be disclosed by the custodian.

In addition, all fees paid to Fortune Financial for investment advisory services are separate
from any fees and expenses charged to shareholders of mutual fund shares or mutual fund
companies. A complete explanation of the expenses charged by the mutual fund is
contained in each fund's prospectus. Clients may also incur additional fees and expenses
charged by investment issuers such as private funds or other directly held alternative
investments. Details of such fees and expenses are included in the applicable fund
documents.

Upon termination of an advisory contract, the client is responsible for monitoring the
securities in his or her account, and Fortune Financial as investment adviser will have no
further obligation to act or advise with respect to those assets.

Financial Planning Fees

Fortune Financial negotiates fees for financial planning on a case by case basis. The fee
may be a flat fee calculated based on a combination of the extent and complexity of the
individual client's personal circumstances, the client's gross income and amount of assets
under management. Flat fees for financial planning services will typically range from
$50.00 to $5,000.00. Fees may also be negotiated on an hourly basis of $25.00 to $500.00
an hour.

All fees are agreed upon prior to entering into a contract with any client. Financial
planning fees shall be due as follows: One half of the total fee will be due and payable at the
time the client enters into the financial planning agreement, with the balance due and
payable at the time the financial plan is delivered to the client. Typically the financial plan
will be presented to the client within 90 days of the contract date, provided that all
information needed to prepare the financial plan has been provided by the client. If the
client terminates the contract prior to completion of the financial plan, any prepaid,
unearned fees will be refunded promptly, and any earned, unpaid fees will be due and
payable.



Retirement Plan Consulting Services

Clients are generally charged an ongoing fee which is negotiated based on the level of
service provided. Management engagements are generally charged a quarterly asset based
fee in arrears (which is negotiable and may be as high as 1% annually). Advisory
engagements are generally charged a quarterly fixed fee in arrears (which is negotiable and
based on the level of service).

Fees are generally billed quarterly in arrears and may be deducted directly from the plan in
some cases or may be billed directly to the client. For asset based engagements, fees are
calculated by multiplying one fourth (1/4) of the annual fee by the total dollar amount of
assets at the market close of the last business day of the service quarter. The fee for the
first period of service will be pro-rated for engagements which begin after the beginning of
the quarter.

Either Fortune Financial or the client may terminate the client agreement upon written
notice. If terminated, fees will be prorated.

Fees charged by Fortune Financial are separate from plan administrative costs, from
transaction costs, and from fees and expenses charged by mutual funds that may be held by
the plan.

Consulting Fees

Fees for specific consulting services will be billed at an hourly rate of $25.00 to $500.00 per
hour, upon mutual agreement with the client, and shall be due and payable as earned.

Item 6 - Performance-Based Fees and Side-By-Side Management

Fortune Financial does not charge performance-based fees (fees based on a share of capital
gains on or capital appreciation of the assets of a client), and consequently does not
simultaneously manage performance based and non performance based accounts.



Item 7 - Types of Clients

Fortune Financial provides investment management and investment supervisory services
to individuals, businesses and retirement plans.

For its services, Fortune Financial generally requires a minimum dollar value of $25,000 in
assets for establishing or maintaining a client’s account. The minimum is subject to waiver
or negotiation.

Item 8 - Methods of Analysis, Investment Strategies and Risk of Loss

Fortune Financial uses a variety of investment strategies to achieve its clients’ investment
objectives. These strategies include long and short term securities purchases, and the use
of margin and options. While mutual funds, stocks and exchange traded funds are the
primary investment vehicles used in or recommended for client accounts, we may also use
or recommend various other investment vehicles in the implementation of our strategies,
including stocks, bonds, and alternative investments, among others.

To implement its strategies, Fortune Financial uses various sources of information
including financial media, third party research material, corporate filings and press
releases, and corporate rating services, among others.

Investing in securities involves risk of loss that clients should be prepared to bear. Such
risks include market risk, interest rate risk, currency risk, political risk, etc. Additionally,
certain trading strategies can affect investment performance through increased brokerage
and other transactions. Each client’s propensity for risk however is thoroughly evaluated,
documented, and considered throughout the portfolio implementation process.

Although Fortune Financial intends to manage risk through careful selection of
investments, no investment strategy can assure a profit or avoid a loss.

Item 9 - Disciplinary Information

Registered investment advisers are required to disclose all material facts regarding any
legal or disciplinary events that would be material to the evaluation of the firm or the



integrity of its management. Fortune Financial is currently not subject to, nor has ever
been subject to, any legal or disciplinary events of a material nature.

Item 10 - Other Financial Industry Activities and Affiliations

On occasion, Fortune Financial may provide advice to its clients on matters not involving
securities products or services. Such matters may include, but would not be limited to
traditional insurance products (life, health, P&C), fixed annuities, real estate, etc.

Fortune Financial may also offer clients advice on insurance products. Some associated
persons of Fortune Financial are licensed insurance brokers and represent various
insurance companies. Insurance products sold to any client may be placed through a
general insurance agency not affiliated with Charles Schwab (our recommended custodian)
or though a general insurance agency related to Charles Schwab. Any insurance product
placed through associated persons may generate standard and customary insurance
commissions and other compensation, a portion of which may be received by associated
persons of Fortune Financial.

Item 11 - Code of Ethics
Code of Ethics

Fortune Financial has adopted a Code of Ethics expressing the firm's commitment to ethical
conduct. The Fortune Financial Code of Ethics describes the firm's fiduciary duties and
responsibilities to clients, and details practices for reviewing the personal securities
transactions of supervised persons with access to client information. The Code also
requires compliance with applicable securities laws, addresses insider trading, and details
possible disciplinary measures for violations. Fortune Financial will provide a complete
copy of its Code of Ethics to any client upon request to the Chief Compliance Officer.

Trading Conflicts of Interest

Individuals associated with Fortune Financial are permitted to buy or sell securities for
their personal accounts identical to or different than those recommended to clients.
However, no person employed by Fortune Financial is allowed to favor his or her own
interest over that of a client or make personal investment decisions based on the



investment decisions of advisory clients.

In order to address potential conflicts of interest, Fortune Financial requires that
associated persons with access to advisory recommendations provide annual securities
holdings reports and quarterly transaction reports to the firm's Chief Compliance Officer.
Fortune Financial also requires prior approval from the Chief Compliance Officer for
investing in any IPOs or private placements (limited offerings).

Item 12 - Brokerage Practices

The Custodian and Brokers We Use

We do not maintain custody of client assets. Instead, we require all client assets be
maintained in an account at a non affiliated “qualified custodian,” generally a broker-dealer
or bank. We currently recommend that our clients use Charles Schwab & Co., Inc.
(Schwab), a registered broker-dealer, member SIPC, as a qualified custodian. We are not
affiliated with Schwab but instead are independently owned and operated. Schwab will
hold your assets in a brokerage account and will be able to buy and sell securities on your
behalf.

While we recommend that you use Schwab as custodian/broker, you will ultimately decide
whether to do so and will open your account with Schwab or another custodian/broker by
entering into an account agreement directly with one of them. We cannot actually open
accounts for you, but we can assist you in opening an account at whatever
custodian/broker you decide to use.

How We Select Custodians and Brokers

When recommending a custodian or broker for our clients, we consider many different
factors including quality of service, types of services offered, overall capability, execution
quality, competitiveness of transaction costs, availability of investment research,
reputation of the firm, and financial resources, among other things. In determining the
reasonableness of a broker’s compensation, we consider the overall cost to you relative to
the benefits you receive, both directly and indirectly, from the broker.



Your Brokerage and Custody Costs

Our clients receive various services directly from Schwab, our custodian. For our clients’
accounts that Schwab maintains, Schwab generally does not charge separately for custody
services but instead is compensated by charging commissions or other fees on trades that it
executes or trades that are executed by other brokers to and from Schwab accounts. Fees
applicable to our client accounts were negotiated based on the condition that our clients
collectively maintain a certain level of assets at Schwab. We feel this commitment benefits
you because we expect the overall rates you pay will be lower than they might be
otherwise.

Since Schwab charges you a fee for each trade that we have executed by a different broker-
dealer, we have Schwab execute most trades for your account in order to minimize your
trading costs.

We have determined that having Schwab execute most trades is consistent with our duty to
seek “best execution” of your trades. Best execution means seeking the most favorable
terms for a transaction based on all relevant factors, including those listed above.

Products and Services Available to Us from Brokers/Custodians

Our primary custodian provides us and our clients with access to its institutional brokerage
services like trading, custody, reporting, and related services, many of which are not
typically available to Schwab retail customers. Schwab also makes available various
support services, some of which may help us manage or administer our clients’ accounts,
while others may help us manage and grow our business.

Schwab’s institutional brokerage services which benefit you directly include access to a
broad range of investment products, execution of securities transactions, and asset
custody. The investment products available through Schwab include some to which we
might not otherwise have access or that would require a significantly higher minimum
initial investment by our clients.

Schwab also makes available to us other products and services that benefit us but may not
directly benefit you or your account. These products and services assist us in managing and
administering our clients’ accounts. They include investment research, both Schwab’s own
and that of third parties. We may use this research to service all or a substantial number of
our clients’ accounts, including accounts not maintained at Schwab. In addition to
investment research, Schwab also makes available software and other technology that
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provide access to client account data, facilitates trade execution for multiple client
accounts, provides pricing and other market data, facilitates payment of our fees from our
clients’ accounts, and assists with back-office functions, recordkeeping, and client
reporting.

Schwab also offers other services intended to help us manage and further develop our
business. These services include educational conferences and events, consulting on
technology, compliance, legal, and business needs, publications and conferences on
practice management and business succession, and access to employee benefits providers,
human capital consultants, and insurance providers.

The availability of these services from Schwab benefits us because we do not have to
produce or purchase them. Of course, this may give us an incentive to recommend that you
maintain your account with Schwab based on our interests rather than yours, which is a
potential conflict of interest. We believe, however, that our selection of Schwab as
custodian and broker is in the best interests of our clients, and is primarily supported by
the scope, quality, and price of Schwab’s services and not Schwab’s services that benefit
only us.

Aggregation of Transactions

Fortune Financial may, from time to time, aggregate client orders into blocks in order to
facilitate more efficient account management and execution. When aggregating orders, an
average price is given to all participants in the block, or other measures are taken, in order
to treat all accounts fairly.

Item 13 - Review of Accounts

Review of Accounts

Accounts are generally reviewed on a weekly, monthly, quarterly, or semi-annual basis,
depending on the type of account. Reviews may be general in nature, addressing
investment objectives, risk tolerances or asset allocations, or they may be more detailed,
depending on circumstances. The level of detail of the review is triggered by factors such
as market, political, or economic conditions, or the client's individual financial situation.
Clients should notify the firm of any material personal financial changes.
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Regular Reports Provided to Clients

In addition to the monthly statements and confirmations of transaction that clients receive
from the custodian, Fortune Financial may provide other reports directly to the client from
time to time. Fortune Financial urges clients to carefully review custodial statements and
compare them to the reports we provide.

Financial Planning/Consulting clients will not receive regular reports from Fortune
Financial.

Item 14 - Client Referrals and Other Compensation

Fortune Financial does not compensate any outside parties for client referrals, nor do we
receive any non cash economic benefit for client referrals.

Fortune Financial receives economic benefits from our custodian in the form of the support
products and services that are made available to us and to other independent investment
advisors. These products and services, how they benefit us, and the related conflicts of
interest are described in Item 12 above. The availability to us of our custodian’s products
and services is not based on us giving particular investment advice, such as buying
particular securities for our clients.

Item 15 - Custody

As noted in Item 12, Fortune Financial recommends that client’s custody assets with
Charles Schwab & Co., Inc., member SIPC. We may however have limited control in some
instances to trade on your behalf, to deduct our advisory fees from your account with your
authorization, or to request disbursements to you or outside parties (although various
types of written authorizations are required depending on the type of disbursements).

Clients are required to receive account statements directly from the applicable custodian at
least quarterly, which are sent to the applicable client email or postal mailing address.
Fortune Financial urges clients to carefully review custodial statements and compare them
to any account reports that we might provide.
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Item 16 - Investment Discretion

Fortune Financial will accept discretionary authority to manage securities accounts on
behalf of clients, although we will also accept non discretionary accounts.

When granted authority to manage accounts, Fortune Financial customarily has the
authority to determine which securities and the amounts that are bought or sold. Any
discretionary authority accepted by Fortune Financial however is subject to the client’s risk
profile and investment objectives, and may be limited by any other limitations provided by
the client in writing.

Fortune Financial will not exercise any discretionary authority until it has been given
authority to do so in writing. Such authority is granted in the written agreement between
Fortune Financial and the client, and in the written agreement with the third party
custodian.

Item 17 - Voting Client Securities

Fortune Financial does not vote proxies on behalf of clients.

Item 18 - Financial Information

Registered investment advisers are required in some cases to provide certain financial
information and or disclosures about their financial condition. For example, if the firm
requires prepayment of fees for six months in advance, has custody of client funds, or has a
condition that is reasonably likely to impair its ability to meets it contractual commitments
to its clients, it must provide financial information and make disclosures.

Fortune Financial has no financial or operating conditions which trigger such additional
reporting requirements.
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Item 2- Educational Background and Business Experience

Dennis L. Wallace, born in 1965, founded Fortune Financial in 1997, formed it as an LLC in
2008, and currently serves as Chief Executive Officer and Chief Compliance Officer of the
firm. Mr. Wallace was a Registered Representative for Multi-Financial Securities, Inc. from
2004 to 2007 and was a Registered Representative for VESTAX Securities Corp. from 1997
to 2004.

Mr. Wallace attended the University of Nebraska.

Item 3- Disciplinary Information

Mr. Wallace is currently not subject to, nor has ever been subject to, any legal or
disciplinary events of a material nature.

Item 4- Other Business Activities

Mr. Wallace has no other business activities.

Item 5- Additional Compensation

Mr. Wallace does not receive any economic benefits, sales awards, or other compensation
in connection with providing advisory services to clients.

Item 6 - Supervision

Mr. Wallace is the Chief Executive Officer and consequently does not report to a supervisor.
Mr. Wallace is also the firm’s Chief Compliance Officer responsible for general compliance
oversight and can be contacted at 913-393-0038.
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Item 2- Educational Background and Business Experience

Lawrence Hamtil, born in 1982, is an Investment Advisor Representative for the firm and
also serves as Assistant Portfolio Manager. Mr. Hamtil was a Registered Representative for
Multi-Financial Securities, Inc. from 2005 to 2007 and was a Finance Intern for Dekat &
Dekat Financial Advisors from 2002 to 2005.

Mr. Hamtil received a BS/BA degree in Finance and Economics from Rockhurst University
in 2004 and an Associate in Arts degree in Liberal Arts from Johnson County Community
College in 2002.

Item 3- Disciplinary Information

Mr. Hamtil is currently not subject to, nor has ever been subject to, any legal or disciplinary
events of a material nature.

Item 4- Other Business Activities

Mr. Hamtil is licensed to provide various insurance products and may earn compensation
related to his insurance sales activities.

Item 5- Additional Compensation

Mr. Hamtil does not receive any economic benefits, sales awards, or other compensation in
connection with providing advisory services to clients.

Item 6 - Supervision

Mr. Hamtil reports to Dennis L. Wallace, Chief Executive Officer of the firm. Mr. Wallace, the firm'’s
Chief Compliance Officer, is responsible for general compliance oversight and can be contacted at
913-393-0038 regarding Mr. Hamtil’s activities.
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Item 2- Educational Background and Business Experience

Stanley R. Stark, born in 1969, is an Investment Adviser Representative for the firm. Mr.
Stark is a CPA exam review course instructor for Becker Professional Education, a position
he has held since 2008. He has also been a Chief Petty Officer for the United States Navy
Reserve since 1999. Mr. Stark is a CPA for Arbor Creek Tax Service since November, 2014.
Prior to that, he was a CPA for Ruiz & Associates from 2008 to 2014 and a Registered
Representative for Brokers International Financial Services from 2012 to 2014. He was an
auditor for Hutchins & Haake, Certified Public Accountants, from 2007 to 2008, and a
Registered Representative for Signator Investors in 2007. Before that he was an Internal
Revenue Agent for the Internal Revenue Service from 1991 to 2007.

Mr. Stark received a Bachelor’s degree in Accounting and Business Administration from
MidAmerica Nazarene College in 1991.

He also earned the title of CPA in 2006. CPAs are licensed and regulated by their state
boards of accountancy. While state laws and regulations vary, the education, experience
and testing requirements for licensure as a CPA generally include minimum college
education (typically 150 credit hours with at least a baccalaureate degree and a
concentration in accounting), minimum experience levels (most states require at least one
year of experience providing services that involve the use of accounting, attest,
compilation, management advisory, financial advisory, tax or consulting skills, all of which
must be achieved under the supervision of or verification by a CPA), and successful passage
of the Uniform CPA Examination. In order to maintain a CPA license, states generally
require the completion of 40 hours of continuing professional education (CPE) each year
(or 80 hours over a two year period or 120 hours over a three year period). Additionally,
all American Institute of Certified Public Accountants (AICPA) members are required to
follow a rigorous Code of Professional Conduct which requires that they act with integrity,
objectivity, due care, competence, fully disclose any conflicts of interest (and obtain client
consent if a conflict exists), maintain client confidentiality, disclose to the client any
commission or referral fees, and serve the public interest when providing financial
services. The vast majority of state boards of accountancy have adopted the AICPA’s Code
of Professional Conduct within their state accountancy laws or have created their own.
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Item 3- Disciplinary Information

Mr. Stark is currently not subject to, nor has ever been subject to, any legal or disciplinary
events of a material nature.

Item 4- Other Business Activities

Mr. Stark is licensed to provide various insurance products and may earn compensation
related to his insurance sales activities.

Additionally, Mr. Stark is a CPA for Arbor Creek Tax Service, a non-investment related
accounting firm that provides income tax preparation, consulting and accounting services.
He is also a Chief Petty Officer for the United States Navy Reserve and an instructor for
Becker Professional Education.

Item 5- Additional Compensation

Mr. Stark does not receive any economic benefits, sales awards, or other compensation in
connection with providing advisory services to clients.

Item 6 - Supervision

Mr. Stark reports to Dennis L. Wallace, Chief Executive Officer of the firm. Mr. Wallace, the
firm’s Chief Compliance Officer, is responsible for general compliance oversight and can be
contacted at 913-393-0038 regarding Mr. Stark’s activities.
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