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Item #2: Material Changes

Annual Update
The Material Changes section of this brochure will be updated annually when material changes
occur since the previous release of the Firm Brochure.

Material Changes since the Last Update
The U.S. Securities and Exchange Commission issued a final rule in July 2010 requiring advisors
to provide a Firm Brochure in narrative "plain English" format. The new final rule specifies
mandatory sections and organization.

The material changes made since our last brochure dated January 10, 2023, are listed below.
e Michael Brady & Co., LLC has removed its facsimile number. (Cover Page)
e Principal ownership percentages for Michael Brady and Cameron Brady have been
updated. (Item 4)

Full Brochure Available
Whenever you would like to receive a complete copy of our Firm Brochure, please contact us by
telephone at: (440) 235-2100 or by email at: mike@MichaelBradyCo.com
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Item #4: Advisory Business

Firm Description
Michael Brady & Co., LLC ("MB&Co") was founded in 2003.

MB&Co provides fee-only financial planning services in combination with fee-only investment
managementservices. We specializeinretirement planning for pre-retireesand retirees. We
offer a package of services that include:

o Reviewing and prioritizing goals and objectives

o Developingasummary of your current financial situation

o Reviewingyour currentinvestment portfolioand developing an asset management strategy

o Developing a retirement income strategy, including financial projections of cash flows and
assets required at estimated retirement date

o Determining an optimal Social Security claiming strategy

o Assessing estate net worth and liquidity

o Confirming proper beneficiary designations and the existence of proper estate planning
documents

o Identifying tax planning strategies to optimize financial position

o Assessing risk management and review of current insurance coverages including Medicare
and Medicare supplementpolicies

o Developing an asset protection and long-term care financing strategy

o Makingrecommendations designed to meet your stated goals and objectives

o Developinganaction plantoimplement the agreed upon recommendations

o Referral to other professionals as required to assist with implementation of the
recommendations

o Assisting you withtheimplementations of the recommendations

o Determining the necessity torevise your financial plan.

In combination with these financial planning services, we provide investment management
services. We charge a fee for this combination of financial planning and investment
management services. Our fee is described below.

MB&Co is strictly a fee-only financial planning and investment advisory firm. The firm and its
employees do not sell annuities, insurance, stocks, bonds, mutual funds, limited partnerships,
or other commissioned products. The firm is not affiliated with entities that sell financial
products or securities. No commissions in any form are accepted. No finder's fees are
accepted. MB&Co does not receive any direct compensation from anyone other than the client.




Investment advice is provided on a discretionary basis. MB&Co does not act as a qualified
custodian of client assets. While MB&Co can move money between client accounts under a
client's prior written standing instructions at client's request, client always maintains asset
control. MB&Co places trades in client's account under a limited power of attorney.

An evaluation of each client's initial situation is provided to the client. Periodic reviews are also
communicated to provide reminders of the specific courses of action that need to be taken.
More frequent reviews occur but are not necessarily communicated to the client unless
immediate changes arerecommended.

Other professionals (e.g., lawyers, accountants, insurance agents, etc.) are engaged directly by
the client on an as needed basis. MB&Co doesnot provide tax preparation or legal services.
Contflictsof interest will be disclosed to the clientin the unlikely event they should occur.

The initial meeting, which may be in-person, by telephone or video, is free of charge and is
considered an exploratory interview to determine the extent to which financial planning and
investment advisory services may be beneficial to the client.

Clients must maintain a minimum combined account balance of $250,000 in their accounts
under management with us. We may waive thisrequirement at our sole discretion.

Principal Owners
Michael Brady owns 80% of the outstanding shares of MB&Co. Cameron Brady owns 20% of
the outstanding shares of MB&Co.

Types of Advisory Services
Investment Management: MB&Co provides investment management services, also known as

asset management services, and furnishes investment advice through consultations.
As of December 31, 2022, MB&Co manages approximately $138,868,928 in assets for
approximately 223 clients. Approximately $138,868,928 ismanaged onadiscretionary basis,

and $0 is managed on a non-discretionary basis.

Financial Planning: On more than an occasional basis, MB&Co furnishes advice to clients on

matters not involving securities, such as determination of financial objectives, identification of
financial problems, cash flow management, tax planning, insurance review, investment
management, education funding, retirement planning, and estate planning. These services are
considered financial planningservices.
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Tailored Relationships
The goals and objectives for each client are documented in our client relationship management
and financial planning systems. AnInvestor Profileis created thatreflectseach client'sstated
goals and objectives, time horizon, risk tolerance, and liquidity need. Clients may impose
restrictions on investing in certain securities or types of securities.

Types of Agreements

Investment Management: Our Investment Management Services Agreement and Investor
Profile define the investment management client relationship. All investment management
clients sign our Investment Management Services Agreement which describes the terms under
which accounts will be accepted by MB&Co. Our Investment Management Services Agreement
may not be assigned without client consent.

Financial Planning: Our Financial Planning Engagement Letter defines the financial planning

client relationship. All financial planning clients sign our Financial Planning Engagement
Letter which describes the terms under which we will provide financial planning advice and
services.

Investment Management Services
MB&Co believes that a successful investment program requires:

o Adefined setof investment objectives based on a thorough review of the client's investment
time horizon, long-term goals and expectations, and short-term risk attitudes (the
"Investor Profile")

o A diversified asset allocation strategy designed to meet the client's objectives withan
acceptable amount of investment risk

o A process of evaluating and selecting professional investment managers

o A process of carefully monitoring investment activity and adjusting and rebalancing the
portfolio.

MB&Co provides client a full-service investment approach utilizing low-fee, no-commission,
stock, bond and/or balanced mutual funds, exchange-traded funds ("ETFs"), money market
funds, and/or individual stocks and bonds.

MB&Co may utilize low-fee, no-commission mutual funds and ETFs in a strategic, globally
allocated portfolio. Thisis generally abuy-and-hold strategy with periodic rebalancing. Orders
to purchase or sell securities are placed infrequently and primarily when adverse fund
performance or other factors indicate replacing one fund with another, rebalancing of the
accountisnecessary, or the client contributes or withdraws funds to/from the account.
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MB&Co may utilize third-party investment advisors and private money management firms as
sub-advisors to manage portfolios of individual stocks and/or bonds, no-commission mutual
fundsand/or ETFsfor clientaccounts. These accounts generally utilize tactical management
and experience more trading than our buy-and-hold strategy.

MB&Co may also provide consultative advice concerning the following investments: equities
(stocks), warrants, corporate debt securities, commercial paper, certificates of deposit,
municipal securities, investment company securities (variable life insurance, variable annuities,
and mutual funds shares), U.S. government securities, options contracts, futures contracts,
and interests inpartnerships.

Other Services
MB&Co may also provide advice to clients not involving securities. These services may be
termed financial planning services. Clients may select certain services to be performed either as
a package of services or ala carte.

MB&Co does not provide tax preparation or legal services.
Clients who maintain an Investment Management Services Agreement will be provided with a

cloud-based client web portal and personal financial organizer which will be used to provide
account aggregation, financial planning, and secure document storage.

Termination of Agreement
Financial Planning: Our Financial Planning Engagement Letter is an ongoing agreement. We

will provide financial planning services to you as long as you maintain an Investment
Management Services Agreement with us. You are engaging MB&Co to provide financial
planning services to you on an as-needed basis. MB&Co or client may terminate the Financial
Planning Engagement Letter at any time by providing verbal notice to the other party.

Investment Management: Our Investment Management Services Agreement is an ongoing

agreement and constant monitoring and servicing are required. Under the Investment
Management Services Agreement, length of service to the client is at the client's discretion.
MB&Co or client may terminate the Investment Management Services Agreement at any time
by providing verbal notice to the other party.




Item #5: Fees and Compensation

Description

MB&Co provides investment management services and financial planning services as a
package. Assuch, youwill pay us directly a fee thatis computed as a percentage of the assets
youhaveinvested with us. Thisis the only compensation that we receive. We donotreceive
any commissions or any other compensation from the sale of any investment or insurance
product. We do not receive any compensation from any professional that we may refer you to.
We do not receive any direct compensation from any broker-dealer or custodian that you may
use. Because we compute our fee asa percentage of yourinvested assets, we have a conflict of
interest. Themoreassetsthatclientsmaintainintheiradvisoryaccounts, themoreaclientwill
pay in fees, and we may therefore have an incentive to encourage the client to increase the
assets in his or her account.

Clients receive investment management services and financial planning services for afee
computed by a percentage of assetsunder management, as per the fee schedule below:

Account Size AnnualFeePercentage
Up to $250,000 1.50%
$250,001 to $1,000,000 1.00%
$1,000,001 to $3,000,000 0.80%
$3,000,001 to $5,000,000 0.70%
Ove $5,000,000 0.60%

Our feescheduleisnottiered. Forexample, a client with $500,000 would pay 1.00% or $5,000
per year. A client with $2,000,000 would pay 0.80% or $16,000 per year.

All fees are negotiable. Current client relationships may exist where the fees are lower than the
fee schedule above. MB&Co, in its sole discretion, may charge a lesser investment advisory fee
based upon certain criteria (e.g. historical relationship, anticipated future additional assets,
related accounts, negotiations with clients, etc.).

Fee Billing
One fourth of the annual advisory fee will be charged each calendar quarter based on the
account's market value at the end of the prior quarter (or on the initial depositamount in the
first quarter.) Investment management fees are billed in advance, meaning that we invoice you
at the beginning of the three month period. Payment in full is expected upon invoice
presentation. Feesare usually deducted from adesigned clientaccounttofacilitatebilling.
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The client must consent, in writing, inadvance to direct debiting of their investmentaccount.
At termination, client is responsible for any advisory fee accrued from the beginning of the
quarter to the date of termination. MB&Coisresponsible for refund of any payment madein
advance accrued from the date of termination to the end of the quarter.

Youwill pay fees and costs whether you make or lose money on your investments. Fees and
costs will reduce any amount of money you make on your investments over time. Please make
sure you understand what fees and costs you are paying.

Other Fees

Sub-Advisors: Investment management fees charged by third-party sub-advisors are not
included in, and are in addition to, MB&Co's fees.

Custodians: Custodians may charge transaction fees on purchases or sales of certain stocks,
bonds, mutual funds, exchange traded funds or other securities. These transaction charges are
usually small and incidental to the purchase or sale of a security. The selection of the security is
moreimportantthanthenominal fee thatthe custodianchargestobuy orsell thesecurity. See
"Brokerage Practices" below for more information concerning the selection of Custodians.
MB&Co will attempt to minimize transaction fees where possible.

Custodians may also charge various fees for services they provide. Custodians will provide a list
of these various fees to clients at the time accounts are established.

Other Professionals: If we refer you to other professionals (i.e. attorneys, accountants,
insurance agents, etc.) you may also pay fees to them for their services.

Expense Ratios

Mutual funds and ETFs generally charge amanagement fee for their services as investment
managers. The management fee is called an expense ratio. For example, an expense ratio of
0.50 means that the mutual fund company or ETF manager charges 0.5% annually for their
services. These fees are in addition to the fees paid by you to MB&Co.

Performance figures quoted by third-party private money managers, sub-advisors, mutual fund
companiesand ETFsin various publications are after their fees have been deducted.

Past-Due Accounts and Termination of Agreement

Under the Investment Management Services Agreement, asset management fees at termination
willbebilledonaproratabasisfortheportionofthe quartercompleted. The portfoliovalueat
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the completion of the prior full billing quarter is used as the basis for the fee computation,
adjusted for the number of days during the billing quarter prior to termination.

If the client made an advance payment, MB&Co will refund any unearned portion of the
advance payment. Any unused portion of fees collected in advance will be refunded within 90
days.

MB&Coreserves theright to stop work on any account thatis more than 90 days overdue. In
addition, MB&Co reserves the right to terminate any engagement where a client has willfully
concealed or has refused to provide pertinent information about financial situations when
necessary and appropriate,inMB&Co'sjudgement, to providing proper financialadvice.

Item #6: Performance-Based Fees

Sharing of Capital Gains
Feesarenotbased onashare ofthe capital gainsor capital appreciationof managed securities.

MB&Co does not use a performance-based fee structure because of the potential conflict of

interest. Performance-based compensation may create an incentive for the advisor to
recommend aninvestment strategy that may carry ahigher degree of risk to the client.

Item #7: Types of Clients

Description
MB&Co generally provides financial planning and investment management services to
individualretireesand pre-retirees. Clientrelationships varyinscopeandlengthofservice.

Account Minimums
Clients must maintain a combined account balance of $250,000 in their accounts under
management with us. We may waive this requirement at our sole discretion.

Item #8:Methods of Analysis, InvestmentStrategiesand Riskof Loss

Methods of Analysis
Security analysis methods may include charting, fundamental analysis, technical analysis, and
cyclical analysis.




Charting analysis strategy involves using and comparing various charts to predictlong and
short4ermperformance or market trends. The risk involved in using this method is that only
past performance datais considered without using other methods to crosscheck data. Using
charting analysis without other methods of analysis would be making the assumption that past
performance will be indicative of future performance. This may not be the case.

Fundamental analysis concentrates on factors that determine a company's value and expected
future earnings. This strategy would normally encourage equity purchases in stocks that are
undervalued or priced below their perceived value. The risk assumed is that the market will fail
to reach expectations of perceived value.

Technical analysis attempts to predict a future stock price or direction based on market trends.
The assumption is that the market follows discernible patterns and if these patterns can be
identified then a prediction can be made. The risk is that markets do not always follow patterns
and relying solely on this method may not work long term.

Cyclical analysis assumes that the markets react in cyclical patterns which, once identified, can
be leveraged to provide performance. The risks with this strategy are two-fold: (1) the markets
donotalwaysrepeat cyclical patterns and (2) if too many investors begin to implement this
strategy, it changes the very cycles these investors are trying to exploit.

The main sources of information include financial newspapers and magazines, research
materials prepared by others, corporate rating services, annual reports, prospectuses, fillings
with the Securities and Exchange Commission and company press releases.

Other sources of information that MB&Co may use include research services from Morningstar
Inc., Fidelity Institutional Wealth Services, Kwanti Analytics and Clearnomics Inc.

Investment Strategies
The primary investment strategy used on client accounts is strategic, global asset allocation
with periodic rebalancing. Portfolios are globally diversified to control the risk associated with
traditional markets.

The investment strategy for a specific client is based upon the objectives stated by the client
during consultations. The client may change these objectives at any time. Each client executes

anInvestor Profile that documents their objectives and their desired investment strategy.

Other strategies may include long-term trading, short-term trading, short sales, margin
transactions, and option writing (including covered options, uncovered options or spreading

8




strategies). Many of these strategies may be provided by private money managers acting as sub-
advisors to client accounts. More frequent trading can affect investment performance,
particularly through increased brokerage and other transaction costs and taxes.

Long-term trading is designed to capture market rates of both return and risk. Due to its
nature, thelong-term investment strategy can expose clients to various types of risk that will
typically surface at various intervals during the time the client owns the investments. These
risks include but are not limited to inflation (purchasing power) risk, interest rate risk,
economic risk, market risk, and political/regulatory risk.

Short-termtrading risksincludeliquidity, economicstability and inflation, inaddition to the
long-term trading risks listed above. Frequent trading, can affect investment performance,
particularly through increased brokerage and other transaction costs and taxes.

Short sales entail the possibility of unlimited loss. Anincrease in the applicable securities'
priceswillresultinalossand, over time, the market has historically trended upward.

Margin transactions use leverage that isborrowed from a brokerage firm as collateral. Leverage
enhances the ability to acquire assets, but also amplifies net profits and losses and increases
transaction costs. When losses occur, the value of the margin account may fall below the
brokerage firm's threshold thereby triggering a margin call. This may force the account holder
toeitherallocatemore fundstotheaccountorsellassetsonashorter timeframethan desired.

Options writing or trading involves a contract to purchase a security at a given price, not
necessarily at market value, depending on the market. This strategy includes the risk thatan
option may expire out of the money resulting in minimal or no value and the possibility of
leveraged loss of trading capital due to the leveraged nature of stock options.

Risk of Loss

Allinvestment programs have certain risks that are borne by the investor. Our investment
approach constantly keeps the risk of loss in mind. Investors face the following investment
risks:

o Interest-rateRisk:Fluctuationsininterestratesmay causeinvestment pricestofluctuate.
For example, when interest rates rise, yields on existing bonds become less attractive,
causing their market values to decline.

o Market Risk: The price of a security, bond, or mutual fund may drop in reaction to tangible
and intangible events and conditions. This type of risk is caused by external factors
independent of a security's particular underlying circumstances. For example, political,
economic and social conditions may trigger market events.
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Inflation Risk: When any type of inflation is present, a dollar today willnotbuy asmuchasa
dollar next year, because purchasing power is eroding at the rate of inflation.

Currency Risk: Overseasinvestments are subject to fluctuationsin the value of the dollar
against the currency of the investment's originating county. This is also referred to as
exchange raterisk.

ReinvestmentRisk: Thisistherisk thatfuture proceedsfrominvestments mayhavetobe
reinvested ata potentially lowerrate of return (i.e. interestrate). This primarily relates to
fixed income securities.

Business Risk: These risks are associated with a particular industry or a particular company
withinanindustry. For example, oil-drilling companies depend on finding oil and then
refiningit, alengthy process, before they can generate a profit. They carry ahigherrisk of
profitability than an electric company, which generates its income from a steady stream of
customers who buy electricity no matter what the economicenvironmentislike.
Liquidity Risk: Liquidity is the ability to readily convert aninvestment into cash. Generally,
assets are more liquid if many traders are interested in a standardized product. For
example, Treasury Bills are highly liquid, while real estate properties are not.

Financial Risk: Excessive borrowing to finance a business' operations increases the risk of
profitability, because the company must meet the terms of its obligations in good times and
bad. During periodsoffinancialstress, theinability tomeetloanobligationsmay resultin
bankruptcy and/or a declining market value.

Mutual Funds: Investing inmutual funds carries therisk of capital lossand thus youmay
lose money investing in mutual funds. All mutual funds have costs that lower investment
returns. They can be of bond (fixed income) nature or stock (equity) nature, or a mix of
multiple underlying securitytypes.

Exchange Traded Funds (ETFs): An ETF is an investment fund traded on stock exchanges,
similartostocks. Investingin ETFs carries therisk of capitalloss (sometimes up toa100%
loss in the case of a stock holding bankruptcy). Areas of concern include the lack of
transparency in products and increasing complexity, conflicts of interest and the possibility
of inadequate regulatory compliance. Because ETFs use "authorized participants" (APs) as
agents to facilitate creations or redemptions (primary market), thereis arisk that an AP
decidestonolonger participateforaparticular ETF;however, thatriskismitigated by the
fact that other APs can step in to fill the vacancy of the withdrawing AP [an ETF typically has
multiple APs] and ETF transactions predominantly take place in the secondary market
withoutneed foran AP. Like otherliquid securities, ETF pricing changes throughout the
trading day and there canbeno guarantee thatan ETF is purchased at the optimal time in
terms of marketmovement. Moreover, due tomarket fluctuations, ETF brokerage costs,
differing demand and characteristics of underlying securities, and other factors, the price
of an ETF can be lower than the aggregate market price of its cash and component
individualsecurities (netassetvalue-NAV). AnETFissubjecttothesamemarketrisksas
those of its underlying individual securities, and also has internal expenses that can lower
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Item #9: Disciplinary Information

Legal and Disciplinary
There are no legal or disciplinary events that are material to a client's or perspective client's
evaluation of our advisory business or the integrity of our management.

Item #10: Other Financial Industry Activities and Affiliations

Financial Industry Activities
MB&Co, and its management employees, are engaged solely as a fee-only financial planning
and investment advisory firm.

Affiliations
MB&Co, and its management employees, donothave any arrangements that are material to
their advisory business or their clients with a related person who is a broker-dealer, investment
company, other investment advisor, financial planning firm, commodity pool operator,
commodity trading adviser or futures commission merchant, banking or thrift institution,
accounting firm, law firm, insurance company or agency, pension consultant, real estate broker
or dealer, or an entity that creates or packages limited partnerships.

Item #11: Code of Ethics, Participation or Interest In Client Transactions
and Personal Trading

Code of Ethics

The Investment Advisors Act of 1940 imposes a fiduciary duty oninvestmentadvisers. Asa
fiduciary, MB&Co has a duty of utmost good faith to act solely in the best interests of each of
ourclients. Ourclientsentrustuswith their funds, whichinturnplacesahighstandard onour
conduct and integrity. Our fiduciary duty compels all of our employees to act with the utmost
integrity in all of our dealings. This fiduciary duty is the core principal underlying our Code of
Ethics (the "Code") and our Personal Trading Policy, and represents the expected basis of all of
our dealings with our clients.

MB&Cohas adopted the Code which includes written procedures governing the conduct of
MB&Co'semployees. The Code deals with standards of conduct, protection of material non-
public information, personal conduct of employees, and personal trading policies. The Code
includessanctions for violationsand isoverseenby MB&Co's Chief Compliance Officer.
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Clients may request a copy of the Code and our Personal Trading Policy by contacting Michael
Brady by email at mike@michaelbradyco.com or by mail c/o Michael Brady & Co., LLC, 28871
Center Ridge Road, Suite 102, Westlake, Ohio 44145.

AllFinancial and investment advisors have some types of conflicts. Our clients pay our firm fees
based upon a percentage of the assets we advise upon. This is a very common form of
compensation for registered investment advisory firms and avoids the multiple inherent
conflicts of interest associated with commission-based compensation. Our firm does not
accept commission-based compensation of any nature, nor does our firm accept 12b-1 fees,
finder's fees, or referral fees.

Our method of compensation can still at times lead to a conflict of interest between our firm
andour clientastotheadviceweprovide. Forexample, conflicts ofinterestmay ariserelating
to the following financial decisions in life: to incur or pay down debt; to gift funds to charities or
toindividuals; the purchase of a lifetime immediate annuity; expenditures of funds for travel or
other activities; making an investment in private equity investments (private real estate
ventures, closely held businesses, etc.); and the amount of funds to place in non-managed cash
reserve accounts. These decisions have the effect of decreasing the amount of investment assets
you have and thus decrease the amount of our fee. We have adopted internal policies to
properly manage these and other potential conflicts of interest. Our goalis that our advice to
you remains at all times in your best interests, disregarding any impact of the decision to be
undertaken upon ourfirm.

Aswe seek to avoid material conflicts of interest, neither our firm nor its employees receive any
third party direct monetary compensation (i.e. commissions, 12b-1 fees, or other fees) from
brokerage firms (custodians), mutual fund companies, or private money managers. However,
some non-direct compensation is provided to our firm as a result of its relationships with
custodian(s). Our firm believes that the services and benefits actually provided to it by
brokerage firms (custodians) do not materially affect the investment management
recommendations made to clients of our firm. See "Item #12: Brokerage Services - Soft
Dollars" section below.

Participation or Interest in Client Transactions

MB&Co and itsemployees may buy or sell securities that are also held by clients. Employees
may not trade their own securities ahead of client trades. Employees comply with the
provisions of the MB&Co Compliance Manual and the MB&Co Code of Ethics.
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Personal Trading
The Chief Compliance Officer of MB&Co is Michael Brady. He reviews all employee tradeson a
regular schedule. The personal trading reviews ensure that the personal trading of employees
doesnot affect the markets, and that clients of the firm receive preferential treatment. Since
most employee trades are small mutual fund trades or exchange-traded fund trades, the trades
do not significantly affect the securities markets.

Item #12: Brokerage Practices

Selecting Brokerage Firms

MB&Co doesnothave any affiliation with productsales firmsbut MB&Co may recommend
specificbrokers for custody and execution of trades. In so doing, MB&Co considers various
factors including:

o Financial condition

o Acceptable record keeping

o Ability to obtainbest price

o Knowledge of market, securities and industries

o Commission structure

o Reputation and integrity

Specific custodian recommendations are made to Clients based on their need for such services.

MB&Co recommends Fidelity Institutional Wealth Services ("Fidelity") as a preferred custodian
for clients' accounts. Through this program, Fidelity providesboth brokerage and custodial
servicestoMB&Co's clients, although client may elect for theiraccountstobeheld atanother
custodian with MB&Co'sgpproval.

Should MB&Co trade in securities in which MB&Co is uncomfortable with any custodian's
ability to deliver best execution, MB&Co will locate a more suitable broker using factors

outlined above.

MB&Codoesnotreceivecompensation, feesorcommissionsfromany of thesearrangements.

Best Execution
MB&Co reviews the execution of trades at each custodian on a regular schedule. The review is
documented by our Compliance Officer. Transaction fees charged by the custodians arealso
reviewed onaregularschedule. MB&Codoesnotreceiveany portionofthetransactionfees.
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Soft Dollars
MB&Co participates in the advisor services programs (ASP) of custodians such as Fidelity.
While thereisno directlinkage between theinvestmentadvice givenand participationinthe
advisor services program, economic benefits are received by MB&Co which would not be
received if our firm did not give investment advice to clients. These benefitsinclude:

o Receiptof electronic duplicate client confirmations

o Receiptof electronic duplicate statements

o Access to a trading desk serving ASP participants exclusively

o Access to the investment advisor portion of the ASP websites which includes practice
management articles, compliance updates, and other financial planning related
information and researchmaterials

o Access to other vendors (such as insurance or compliance providers, or providers of
research or other materials) on a discounted fee basis through discounts arranged by the
ASP

o Permitting our firmtoaccessanelectroniccommunicationnetwork for clientorder entry
and various accountinformation

Participation in the advisor services program also provides access to certain mutual funds and
private money management firms which generally require significantly higher minimum initial
investments or are generally available only to institutional investors.

Order Aggregation
Most trades are mutual funds or exchange-traded funds where trade aggregation does not
garner any client benefit. MB&Co does not utilize block trading.

Item #13: Review of Accounts

Periodic Reviews
The nature and frequency of account reviews depend upon the type of investment account being
managed. Accounts are generally monitored on a monthly, quarterly or annual basis,
depending upon the needs of the client and the investment objective and policies of the account,
and are reviewed by a management employee.
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Reviewsare conducted to ensure that the accounts arebeing managed in accordance with stated
objectives and policies, and in order to facilitate and implement those objectives and policies.
Managementemployees are instructed to consider the client's current security positions and the
likelihood that the performance of each security will contribute to the investment objectives of the
client. Based upon these reviews, MB&Co may make purchases or sales of securities for its clients.

Review Triggers
Other conditions that may trigger a review are changes in the tax laws, new investment
information, and changes in a client's own financial situation.

Regular Reports
The custodian will promptly send account statements as well as confirmations of transactions
executed in the account to the client and/or the client's designated party. MB&Co does not
assume any responsibility for the accuracy of the information furnished by any custodian or any
other party. MB&Co does not provide account statements or any investment performance
reporting. Client should review custodial statements promptly when received and report any
concerns to MB&Co and their custodian.

Item #14: Client Referrals and Other Compensation

Incoming Referrals
MB&Cohasbeen fortunate toreceivemany clientreferralsover theyears. Thereferralscame
from current clients, estate planning attorneys, accountants, employees, personal friends of
employees and other similar sources. The firm does not directly or indirectly compensate
referring parties for these referrals.

Referrals Out
MBCO does not accept referral fees or any form of remuneration from other professionals when
a prospect or client is referred to them.

Other Compensation
MB&Co only accepts our financial planning and investment advisory fees which are directly
paidby ourclient. MB&Co doesnotreceive any other direct compensation. MB&Coreceives
indirectbenefits from custodians as described in the Brokerage Practices section above.




Item #15:Custody

Account Statements
All assets are held at qualified custodians, which means the custodians provide account
statements directly to clients at their address of record at least quarterly. Clients should
carefully review those statements.

Limited Custody

When we deduct fees directly from client accounts at a selected custodian, MB&Co will be
deemed to have limited custody of client's assets and must have written authorization from the
client to do so. Clients will receive all account statements and billing invoices that are required
in each jurisdiction, and they should carefully review those statements for accuracy. Custody is
alsodisclosed in Form ADV because MB&Co may have the authority to transfer money from
client account(s), which constitutes a Standing Letter of Authorization (SLOA). Accordingly,
MB&Co will follow the safeguards specified by the Securities and Exchange Commission rather
than undergo an annual audit.

Item #16: Investment Discretion

Discretionary Authority for Trading
MB&Co accepts discretionary authority to manage securities accounts on behalf of clients.
MB&Co has the authority to determine, without obtaining specific client consent, the securities
to be bought or sold, the amount of the securities to be bought or sold and the timing of the
purchases orsales.

The clientapproves the custodian tobe used and the commission rates paid to the custodian.
MB&Co does not receive any portion of the transaction fees or commissions paid by the client to
the custodian on any trades.

Discretionary trading authority facilitates placing trades in your accounts on your behalf so that
wemay promptlyimplementtheinvestment policy thatyouhaveapprovedin writing.

Limited Power of Attorney
A limited power of attorney is a trading authorization for this purpose. You sign a limited
power of attorney so that we may execute the investment strategy that you have pre-approved.
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Youmay also give us the authority to direct your custodian to transfer funds between your
accounts held with the custodian and to direct the custodian to send you funds either by check
payable to you and mailed to your address of record or to transfer funds between your bank
accounts and your accounts with your custodian. You can also direct usin writing to direct your
custodian to transfer funds from your accounts to third parties for your benefit. These transfers
constitute a standing letter of authorization (SLOA).

Item #17: Voting Client Securities

Proxy Votes

Without exception, MB&Co does not vote proxies on behalf of clients. All proxy materials
received on behalf of a client account are to be sent directly to clients or their designated
representative who is responsible for voting the proxy. Clients may appoint a sub-advisor to be
their designated representative.

MB&Co employees may answer questions regarding proxy-voting matters in an effort to assist
theclientindetermininghowtovotethe proxy. However, thefinaldecisionofhowtovotethe
proxy rests with the client or their designated representative.

Item #18: Financial Information

Financial Condition

MB&Co does not have any financial impairment that will preclude the firm from meeting
contractual commitments toclients.

Abalance sheet is not required to be provided because MB&Co does not serve as a custodian for

client funds or securities, and does not require prepayment of fees of more than $1,200 per
client, and six months or more in advance.
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Brochure Supplement (Part 2B of Form ADV)

Education and Business Standards
MB&Co requires that advisors in its employ have a bachelor's degree and further
coursework demonstrating knowledge of financial planning and investment management.

Examples of acceptable coursework include:anMBA, CFP®, CFA, ChFC, CIMA®, D, CTFA, EA
or CPA. Additionally, advisors must have work experience that demonstrates their aptitude for
financial planning and investment management.

Professional Certifications
Employees have earned certifications and credentials that are required to be explained in
further detail.

Certified Financial Planner™ Practitioner (CEFP®): Certified Financial Planner™ Practitioners are
licensed by the CFP Board and use the CFP® mark. CFP® certification requirements include:

o Bachelor's degree from an accredited college or university

o Completion of the financial planning education requirements set by the CFP Board
o Successful completion of the 10-hour CFP® Certification Exam

o Three-year qualifying full-time work experience

o Successfully pass the Candidate Fitness Standards and background check

Michael C. Brady
Date of Birth: 1957

Educational Backeround:

o Bachelor of Science in Business Administration (BSBA)
Finance Major
The Ohio State University
Columbus, OH
1979
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o MasterofBusiness Administration (MBA)
Finance Major
Cleveland State University
Cleveland, OH
1982

Certified Financial Planner™ Practitioner (CFP®)
College for Financial Planning

Denver, CO

1985

Executive Education leading to the Certified Investment Management Analyst® (CIMA®)
certification

The Wharton School

University of Pennsylvania

Philadelphia, PA

2000

Business Experience:
° Michael Brady & Co., LLC, President & CEO, 2004-present
° Prim Capital Corporation, Senior Managing Director, 1997-2004
° Chapel Hill Securities, Inc., President & CEO, 1990-2004
° Brady Foley & Company, Managing Director, 1987-1990
° National City Bank, Vice President, 1979-1987

Disciplinary Information:

Michael C. Brady hasno legal or disciplinary events that are material to a client's or perspective
client's evaluation of our advisory business or the integrity of our management.

Other Business Activities: None

Additional Compensation: None

Supervision:

Michael C.Bradyisthe Chief Compliance Officer of MB&Co. Assuch, hereviewshisownwork
and is assisted in his compliance activities by his compliance assistant who prepares reports of

the activities of all of MB&Co's employees utilizing our client relationship management system
and the trading system of our custodian.
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You may contact the Chief Compliance Officer at:

Phone: (440) 235-2100
Email: mike@MichaelBradyCo.com

Arbitration Claims: None

Self-Regulatory Organization or Administrative Proceeding: None

Bankruptcy Petition: None

Cameron M. Brady
Date of Birth: 1989

Educational Background:

o Bachelor of Science in Business Administration (BSBA)
Finance and Financial Services Major
Saint Joseph's University
Philadelphia, PA
2012

© Certified Financial Planner™ Practitioner (CFP®)
DePaul University
Chicago, IL
2015

Business Experience:

Michael Brady & Co., LLC, Vice President & Financial Advisor, 2017-present
CliftonLarsonAllen Wealth Advisors, Associate Wealth Advisor,2014-2017
Mass Mutual, Wealth Management Associate, 2012-2014

Disciplinary Information: None

Other Business Activities: None

Additional Compensation: None
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Supervision:

Michael C.Brady isthe Chief Compliance Officer of MB&Co. Assuch, hereviews Cameron's
work and is assisted in his compliance activities by his compliance assistant who prepares
reports of the activities of all of MB&Co's employees utilizing our client relationship
management system and the trading system of our custodian.

You may contact the Chief Compliance Officer at:

Phone: (440)235-2100
Email: mike@MichaelBradyCo.com

Arbitration Claims: None

Self-Regulatory Organization or Administrative Proceeding: None

Bankruptcy Petition: None
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