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This brochure provides information about the qualifications and business practices of Private Client 
Group Asset Management. If you have any questions about the contents of this brochure, please 
contact us at 908-719-3024. The information in this brochure has not been approved or verified by the 
United States Securities and Exchange Commission or by any state securities authority.
 
Additional information about Private Client Group Asset Management is available on the SEC's website
at www.adviserinfo.sec.gov.
 
Private Client Group Asset Management is a registered investment adviser. Registration with the 
United States Securities and Exchange Commission or any state securities authority does not imply a 
certain level of skill or training.
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Item 2 Summary of Material Changes 
 
Form ADV Part 2 requires registered investment advisers to amend their brochure when information 
becomes materially inaccurate. If there are any material changes to an adviser's disclosure brochure, 
the adviser is required to notify you and provide you with a description of the material changes.
 
Since our last updating amendment dated March 23, 2023, we have the following material changes to 
report:
 

• Certain employees of the RIA are also Investment Adviser Representatives for another RIA. We
have updated the name of this RIA from First Allied Advisory Services, Inc. to Cetera Advisers, 
which accurately reflects the RIA's name. Please refer to Item 10 to review the update. 

• Certain employees of the RIA are also Registered Representatives for a broker/dealer. We 
have updated the name of this broker/dealer from First Allied Securities, Inc. to Cetera 
Advisers, which accurately reflects the broker/dealer's name. Please refer to Item 11 to review 
the update. 

• We no longer utulize solicitors as part of our business model and have removed language 
related to solicitor relationships from Item 14. 
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Item 4 Advisory Business 
 
Description of Services and Fees 
PCG Asset Management, LLC is a privately-held New Jersey limited liability company that has been 
providing investment advisory services since 2008. The company also does business as Private Client 
Group Asset Management. Throughout this disclosure brochure, the company is referred to as "PCG". 
The principal owner of PCG is David W. Johnson.
 
Our firm offers investment supervisory services where we act as a sponsor and manager to wrap fee 
programs. Additionally, our firm offers financial planning services. This Part 2 Disclosure Brochure is 
provided to clients engaging our firm for financial planning services. If you retain our firm for investment
supervisory services where we provide wrap fee program services, we will deliver our Form ADV Part 
2A Appendix 1 (Wrap Fee Disclosure Brochure) to you. 
 
Financial Planning Services
Financial planning is primarily an analytical process designed to organize financial data, identify needs 
and opportunities and evaluate alternative courses of action; it may include analysis of current net 
worth, income taxes, cash flow and budgeting, investments and asset allocation, retirement planning, 
employee benefit plan analysis, estate and gift tax planning, education pre-funding and risk 
management focusing on life, health and disability coverage.
 
In general, PCG gathers required information through personal interviews. PCG will typically meet with 
the client to conduct an evaluation of the client's current financial status, future goals and attitudes 
towards risk. Related documents supplied by the client are also reviewed. PCG conducts a financial 
analysis and prepares a written plan that describes the client's current situation, identifies needs and 
opportunities and makes suggestions designed to help the client achieve stated goals.
 
While financial analyses may include investment advice concerning mutual funds and securities, it may
also include investment advice with respect to products that may or may not constitute "securities," 
such as life insurance and annuities. It also takes into consideration estate tax planning issues that 
may not constitute "investment" advice.
 
PCG may recommend its own services and/or other professionals to implement its recommendations. 
Clients are advised that a conflict of interest exists if PCG recommends its own services. The client is 
under no obligation to act upon any of the recommendations made by PCG under a financial planning 
engagement and/or engage the services of any such recommended professional, including PCG or 
any of its related persons. The client retains absolute discretion over all such implementation decisions
and is free to accept or reject any of PCG's recommendations. Prior to introducing Pennsylvania clients
to another investment adviser, PCG will be responsible for determining whether the investment 
advisory firm is properly licensed, notice filed, or exempt from registration with the Department.
 
In performing its services, PCG shall not be required to verify any information received from the client 
or from the client's other professionals (e.g., attorney, accountant, etc.) and is expressly authorized to 
rely on such information. If requested by the client, PCG may suggest the services of other 
professionals for implementation services, but the client is under no obligation to engage the services 
of any suggested professional. In addition, each client is advised that it remains their responsibility to 
promptly notify PCG if there is ever any change in their financial situation or investment objectives for 
the purpose of reviewing, evaluating or revising PCG's previous recommendations and/or services.
 
If you have not received a copy of this Brochure at least 48 hours prior to signing an agreement, you 
have five business days in which to cancel the agreement with no penalty.
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You may terminate the financial planning agreement upon 30 days written notice to our firm. If you 
have pre-paid financial planning fees that we have not yet earned, you will receive a prorated refund of
those fees. If financial planning fees are payable in arrears, you will be responsible for a prorated fee 
based on services performed prior to termination of the financial planning agreement. 
 
Selection of Other Advisers
We may recommend that you use the services of a third-party money manager ("TPMM") to manage 
all, or a portion of, your investment portfolio. After gathering information about your financial situation 
and objectives, we may recommend that you engage a specific TPMM or investment program. Factors 
that we take into consideration when making our recommendation(s) include, but are not limited to, the
following: the TPMM's performance, methods of analysis, fees, your financial needs, investment goals, 
risk tolerance, and investment objectives. We will monitor the TPMM(s)' performance to ensure its 
management and investment style remains aligned with your investment goals and objectives.
 
The TPMM(s) will actively manage your portfolio and will assume discretionary investment authority 
over your account. We will assume discretionary authority to hire and fire TPMM(s) and/or reallocate 
your assets to other TPMM(s) where we deem such action appropriate. Please refer to Item 10 Other 
Financial Industry Activities and Affiliations for additional information.
 
Wrap Fee Program(s)
We are a portfolio manager to and sponsor of a wrap fee program, which is a type of investment 
program that provides clients with access to several money managers or mutual fund asset allocation 
models for a single fee that includes administrative fees, management fees, and commissions. If you 
participate in our wrap fee program, you will pay our firm a single fee, which includes our money 
management fees, certain transaction costs, and custodial and administrative costs. We receive a 
portion of the wrap fee for our services. The overall cost you will incur if you participate in our wrap fee 
program may be higher or lower than you might incur by separately purchasing the types of securities 
available in the program.
 
IRA Rollover Recommendations
Effective December 20, 2021 (or such later date as the US Department of Labor ("DOL") Field 
Assistance Bulletin 2018-02 ceases to be in effect), for purposes of complying with the DOL's 
Prohibited Transaction Exemption 2020-02 ("PTE 2020-02") where applicable, we are providing the 
following acknowledgment to you.
 
When we provide investment advice to you regarding your retirement plan account or individual 
retirement account, we are fiduciaries within the meaning of Title I of the Employee Retirement Income
Security Act and/or the Internal Revenue Code, as applicable, which are laws governing retirement 
accounts. The way we make money creates some conflicts with your interests, so we operate under a 
special rule that requires us to act in your best interest and not put our interest ahead of yours. Under 
this special rule's provisions, we must:
 

• Meet a professional standard of care when making investment recommendations (give prudent 
advice); 

• Never put our financial interests ahead of yours when making recommendations (give loyal 
advice); 

• Avoid misleading statements about conflicts of interest, fees, and investments; 
• Follow policies and procedures designed to ensure that we give advice that is in your best 

interest; 
• Charge no more than is reasonable for our services; and 
• Give you basic information about conflicts of interest. 
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Assets Under Management 
As of December 31, 2023, we provide continuous management services for $125,448,009 in client 
assets on a discretionary basis.
 

Item 5 Fees and Compensation 
 
Financial Planning Services
Financial planning fees may be charged in one of the following manners:
 
1. As a fixed fee, typically ranging from $1,000 to $5,000;
2. As an hourly charge at the rate of up $350 per hour; or
3. As a percentage of assets under consultation and will not exceed 2.0% of the value of the assets 
under consultation.             
 
Financial Planning Services fees are dependent on the nature and complexity of each client's 
circumstances. Fees for Financial Planning Services are due and payable upon delivery of the financial
plan and/or financial planning recommendations; provided, however, that if the client elects to retain 
PCG to implement the financial planning recommendations pursuant to a separate advisory 
agreement, the Financial Planning Services fee will be offset by the portfolio management fee in 
subsequent years. Details of the financial planning services fee is more fully described in the financial 
planning agreement entered into with each client.
 
Selection of Other Advisers
We do not charge you a separate fee for the selection of other advisers. We will share in the advisory 
fee you pay directly to the TPMM. The advisory fee you pay to the TPMM is established and payable in
accordance with the brochure provided by each TPMM to whom you are referred. These fees may or 
may not be negotiable. Our compensation may differ depending upon the individual agreement we 
have with each TPMM. As such, a conflict of interest exists where our firm or persons associated with 
our firm has an incentive to recommend one TPMM over another TPMM with whom we have more 
favorable compensation arrangements or other advisory programs offered by TPMMs with whom we 
have less or no compensation arrangements.
 
You may be required to sign an agreement directly with the recommended TPMM(s). You may 
terminate your advisory relationship with the TPMM according to the terms of your agreement with the 
TPMM. You should review each TPMM's brochure for specific information on how you may terminate 
your advisory relationship with the TPMM and how you may receive a refund, if applicable. You should 
contact the TPMM directly for questions regarding your advisory agreement with the TPMM.
 

Item 6 Performance-Based Fees and Side-By-Side Management 
 
PCG does not accept performance-based fees (e.g., fees based on a share of capital gains on or 
capital appreciated of the assets in a client's account).
 

Item 7 Types of Clients 
 
PCG provides investment advisory services to individuals, high net worth individuals, pension and 
profit sharing plans, trusts, estates or charitable organizations and corporations or other business 
entities.
 
Financial Planning Services - PCG requires a minimum annual fee of $1,000 for Financial Planning 
clients provided, however, that PCG retains the right to reduce or waive the minimum annual fee.
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Item 8 Methods of Analysis, Investment Strategies and Risk of Loss 
 
We will not perform quantitative or qualitative analysis of individual securities. Instead, we will advise 
you on how to allocate your assets among various classes of securities or third party money 
managers. We primarily rely on investment model portfolios and strategies developed by the third party
money managers and their portfolio managers. We may replace/recommend replacing a third party 
money manager if there is a significant deviation in characteristics or performance from the stated 
strategy and/or benchmark.
 
Types of Investments
Investment advice may be offered on any investments held by a client at the start of the advisory 
relationship. Recommendations for new investments will typically be limited to domestic and foreign 
equity securities, exchange trade funds (ETFs) warrants, corporate debt securities, commercial paper, 
certificates of deposit, municipal and United States government securities, mutual funds, variable 
annuities and variable life insurance.
 
In addition, PCG will, from time to time, recommend investments in alternative investments (e.g., 
hedge funds; funds of hedge funds, private equity or other types of limited partnerships) when it is 
appropriate for a client. In certain instances, these alternative investments may be the only investment 
vehicle a manager offers or such alternative investment may be the only economical method to access
the investment skills of a particular manager.
 
Risks for the various types of securites have been provided below:
 
Stocks: There are numerous ways of measuring the risk of equity securities (also known simply as 
"equities" or "stock"). In very broad terms, the value of a stock depends on the financial health of the 
company issuing it. However, stock prices can be affected by many other factors including, but not 
limited to the class of stock (for example, preferred or common); the health of the market sector of the 
issuing company; and, the overall health of the economy. In general, larger, better established 
companies ("large cap") tend to be safer than smaller start-up companies ("small cap") are but the 
mere size of an issuer is not, by itself, an indicator of the safety of the investment.
 
Mutual Funds and Exchange Traded Funds: Mutual funds and exchange traded funds ("ETF") are 
professionally managed collective investment systems that pool money from many investors and invest
in stocks, bonds, short-term money market instruments, other mutual funds, other securities, or any 
combination thereof. The fund will have a manager that trades the fund's investments in accordance 
with the fund's investment objective. While mutual funds and ETFs generally provide diversification, 
risks can be significantly increased if the fund is concentrated in a particular sector of the market, 
primarily invests in small cap or speculative companies, uses leverage (i.e., borrows money) to a 
significant degree, or concentrates in a particular type of security (i.e., equities) rather than balancing 
the fund with different types of securities. ETFs differ from mutual funds since they can be bought and 
sold throughout the day like stock and their price can fluctuate throughout the day. The returns on 
mutual funds and ETFs can be reduced by the costs to manage the funds. Also, while some mutual 
funds are "no load" and charge no fee to buy into, or sell out of, the fund, other types of mutual funds 
do charge such fees which can also reduce returns. Mutual funds can also be "closed end" or "open 
end". So-called "open end" mutual funds continue to allow in new investors indefinitely whereas 
"closed end" funds have a fixed number of shares to sell which can limit their availability to new 
investors.
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ETFs may have tracking error risks. For example, the ETF investment adviser may not be able to 
cause the ETF's performance to match that of its Underlying Index or other benchmark, which may 
negatively affect the ETF's performance. In addition, for leveraged and inverse ETFs that seek to track 
the performance of their Underlying Indices or benchmarks on a daily basis, mathematical 
compounding may prevent the ETF from correlating with performance of its benchmark. In addition, an 
ETF may not have investment exposure to all of the securities included in its Underlying Index, or its 
weighting of investment exposure to such securities may vary from that of the Underlying Index. Some 
ETFs may invest in securities or financial instruments that are not included in the Underlying Index, but
which are expected to yield similar performance. 
 
Warrants: A warrant is a derivative (security that derives its price from one or more underlying 
assets) that confers the right, but not the obligation, to buy or sell a security – normally an equity – at a 
certain price before expiration. The price at which the underlying security can be bought or sold is 
referred to as the exercise price or strike price. Warrants that confer the right to buy a security are 
known as call warrants; those that confer the right to sell are known as put warrants. Warrants are in 
many ways similar to options. The main difference between warrants and options is that warrants are 
issued and guaranteed by the issuing company, whereas options are traded on an exchange and are 
not issued by the company. Also, the lifetime of a warrant is often measured in years, while the lifetime
of a typical option is measured in months. Warrants do not pay dividends or come with voting rights.
 
Bonds: Corporate debt securities (or "bonds") are typically safer investments than equity securities, 
but their risk can also vary widely based on: the financial health of the issuer; the risk that the issuer 
might default; when the bond is set to mature; and, whether or not the bond can be "called" prior to 
maturity. When a bond is called, it may not be possible to replace it with a bond of equal character 
paying the same rate of return.
 
Commercial Paper: Commercial paper ("CP") is, in most cases, an unsecured promissory note that is 
issued with a maturity of 270 days or less. Being unsecured the risk to the investor is that the issuer 
may default. There is less risk in asset based commercial paper (ABCP). The difference between 
ABCP and CP is that instead of being an unsecured promissory note representing an obligation of the 
issuing company, ABCP is backed by securities. Therefore, the perceived quality of the ABCP 
depends on the underlying securities.
 
Certificates of Deposit: Certificates of deposit ("CD") are generally a safe type of investment since 
they are insured by the Federal Deposit Insurance Company ("FDIC") up to a certain amount. 
However, because the returns are generally low, there is risk that inflation outpaces the return of the 
CD. Certain CDs are traded in the market place and not purchased directly from a banking institution. 
In addition to trading risk, when CDs are purchased at a premium, the premium is not covered by the 
FDIC.
 
Municipal Securities: Municipal securities, while generally thought of as safe, can have significant 
risks associated with them including, but not limited to: the credit worthiness of the governmental entity
that issues the bond; the stability of the revenue stream that is used to pay the interest to the 
bondholders; when the bond is due to mature; and, whether or not the bond can be "called" prior to 
maturity. When a bond is called, it may not be possible to replace it with a bond of equal character 
paying the same amount of interest or yield to maturity.
 
Variable Annuities: A variable annuity is a form of insurance where the seller or issuer (typically an 
insurance company) makes a series of future payments to a buyer (annuitant) in exchange for the 
immediate payment of a lump sum (single-payment annuity) or a series of regular payments (regular-
payment annuity). The payment stream from the issuer to the annuitant has an unknown duration 
based principally upon the date of death of the annuitant. At this point, the contract will terminate and 
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the remainder of the funds accumulated forfeited unless there are other annuitants or beneficiaries in 
the contract. Annuities can be purchased to provide an income during retirement. Unlike fixed annuities
that make payments in fixed amounts or in amounts that increase by a fixed percentage, variable 
annuities, pay amounts that vary according to the performance of a specified set of investments, 
typically bond and equity mutual funds. Many variable annuities typically impose asset-based sales 
charges or surrender charges for withdrawals within a specified period. Variable annuities may impose 
a variety of fees and expenses, in addition to sales and surrender charges, such as mortality and 
expense risk charges; administrative fees; underlying fund expenses; and charges for special features,
all of which can reduce the return. Earnings in a variable annuity do not provide all the tax advantages 
of 401(k)s and other before-tax retirement plans. Once the investor starts withdrawing money from 
their variable annuity, earnings are taxed at the ordinary income rate, rather than at the lower capital 
gains rates applied to other non-tax-deferred vehicles which are held for more than one year. Proceeds
of most variable annuities do not receive a "step-up" in cost basis when the owner dies like stocks, 
bonds and mutual funds do. Some variable annuities offer "bonus credits." These are usually not free. 
In order to fund them, insurance companies typically impose mortality and expense charges and 
surrender charge periods. In an exchange of an existing annuity for a new annuity (so-called 1035 
exchanges), the new variable annuity may have a lower contract value and a smaller death benefit; 
may impose new surrender charges or increase the period of time for which the surrender charge 
applies; may have higher annual fees; and provide another commission for the broker.
 
Limited Partnerships: A limited partnership is a financial affiliation that includes at least one general 
partner and a number of limited partners. The partnership invests in a venture, such as real estate 
development or oil exploration, for financial gain. The general partner has management authority and 
unlimited liability. The general partner runs the business and, in the event of bankruptcy, is responsible
for all debts not paid or discharged. The limited partners have no management authority and their 
liability is limited to the amount of their capital commitment. Profits are divided between general and 
limited partners according to an arrangement formed at the creation of the partnership. The range of 
risks are dependent on the nature of the partnership and disclosed in the offering documents if 
privately placed. Publicly traded limited partnership have similar risk attributes to equities. However, 
like privately placed limited partnerships their tax treatment is under a different tax regime from 
equities. You should speak to your tax adviser in regard to their tax treatment.
 

Item 9 Disciplinary Information 
 
We are required to disclose the facts of any legal or disciplinary events that are material to a client's 
evaluation of our advisory business or the integrity of our management. We do not have any required 
disclosures under this item.
 

Item 10 Other Financial Industry Activities and Affiliations 
 
Registered Representatives
The principal executive officers and other supervised persons of PCG are separately licensed as 
registered representatives of various FINRA member broker-dealers. These individuals, in their 
separate capacities as registered representatives, will be able to effect securities transactions for 
which they will receive compensation that is separate from any fees charged for investment advisory 
services. Clients, however, are not under any obligation to engage these individuals when considering 
implementation of advisory recommendations.  The implementation of any or all recommendations is 
solely at the discretion of the client. While these individuals endeavor at all times to put the interest of 
the clients first as part of PCG's fiduciary duty, clients should be aware that the receipt of additional 
compensation itself creates a conflict of interest, and may affect the judgment of these individuals 
when making recommendations.
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The advisory services offered by PCG are entirely separate and distinct from (though complementary 
to) the advisory services of these broker-dealers. The associated persons of PCG do not provide 
investment advisory services on these broker-dealers' behalf. These broker-dealers do not warrant the 
sources of information, investment strategies, or the contents of any information provided by PCG.
 
Insurance Agents
Certain investment adviser representatives associated with PCG, in their individual capacities, are also
licensed insurance agents with various insurance companies, and in such capacity, may recommend, 
on a fully disclosed commission basis, the purchase of certain insurance products. While PCG does 
not sell such insurance products to its investment advisory clients, PCG does permit these investment 
adviser representatives, in their individual capacities as licensed insurance agents, to sell insurance 
products to its investment advisory clients. A conflict of interest exists to the extent that PCG 
recommends the purchase of insurance products where individuals associated with PCG receive 
insurance commissions or other additional compensation.
 
Investment Adviser Representatives
Certain investment adviser representatives associated with PCG may be investment adviser 
representatives of Cetera Advisers, an unaffiliated registered investment adviser. In limited 
circumstances, and when appropriate, these individuals may recommend that you use the investment 
advisory services of Cetera Advisers. If you utilize the advisory services of Cetera Advisers, these 
individuals may receive additional fees or other compensation in their separate capacity as an 
investment adviser representative of Cetera Advisers. These fees would be in addition to any 
fees charged for the advisory services provided through Private Client Group Asset Management. 
 
Recommendation of Other Advisers 
PCG may recommend that you use a third party adviser ("MM") based on your needs and 
suitability. PCG will receive compensation from the MM for recommending that you use their services. 
These compensation arrangements present a conflict of interest because we have a financial incentive
to recommend the services of the third party adviser. You are not obligated, contractually or otherwise, 
to use the services of any MM we recommend.
 
Total fees will not exceed 3% of assets under management.
 

Item 11 Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading 
 
Code of Ethics 
PCG has adopted a Code of Ethics to prevent violations of securities laws. The Code of Ethics is 
predicated on the principle that PCG owes a fiduciary duty to its clients. Accordingly, PCG expects all 
employees to act with honesty, integrity and professionalism and to adhere to securities laws. 
 
All officers, directors, partners and employees of PCG and any other person who provides advice on 
behalf of PCG and is subject to PCG's control and supervision are required to adhere to the Code of 
Ethics. At all times, PCG and its employees must (i) place client interests ahead of PCG's; (ii) engage 
in personal investing that is in full compliance with PCG's Code of Ethics; and (iii) avoid taking 
advantage of their position.  A copy of PCG's Code of Ethics is available upon request. For a copy, 
please contact David Johnson, Managing Member of PCG, at (908) 719-3024.
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Prohibition on Use of Insider Information
PCG has also adopted policies and procedures to prevent the misuse of "insider" information. A copy 
of PCG's Insider Trading policies and procedures is available to any client or prospective client upon 
request. For a copy of PCG's Insider Trading policies and procedures, please contact David Johnson, 
Managing Member of PCG, at (908) 719-3024.
 
Participation or Interest in Client Transactions 
PCG or individuals associated with PCG may, as a broker or agent, effect securities transactions for 
compensation for clients. Individuals associated with PCG are also registered representatives of 
Cetera Advisers, a FINRA registered broker-dealer. To the extent that clients wish these individuals to 
implement any recommendations made by PCG, the purchase or sale of any securities in conjunction 
with the implementation of such recommendations is made through Cetera Advisers. Clients are free to
implement PCG's recommendations though any broker-dealer that they choose.
 
PCG or individuals associated with PCG may buy or sell securities that it also recommends to clients. 
As this situation may represent a conflict of interest, PCG has established the following restrictions in 
order to ensure its fiduciary responsibilities:
 

• A member or employee of PCG shall not buy or sell securities for their personal portfolio(s) 
where their decision is substantially derived, in whole or in part, by reason of his/her 
employment unless the information is also available to the investing public upon reasonable 
inquiry. No person of PCG shall prefer his/her own interest to that of the advisory client.

• PCG maintains a list of all securities holdings for itself and anyone associated with this advisory
practice with the access to advisory recommendations. These holdings are reviewed on a 
regular basis by David Johnson, Managing Member of PCG.

• PCG emphasizes the unrestricted right of the client to decline to implement any advice 
rendered.

• PCG requires that all individuals must act in accordance with all applicable federal & state 
regulations governing registered investment advisory practices.

• Any individual not in observance of the above may be subject to termination.  
 

Item 12 Brokerage Practices 
 
Please refer to our Form ADV, Part 2 Appendix 1, Wrap Fee Disclosure Brochure for more information 
on our firm's brokerage practices.   
 

Item 13 Review of Accounts 
 
Financial Planning Services
These client accounts will be reviewed as contracted for at the inception of the advisory relationship. 
Financial Planning clients will typically receive a completed financial plan. Additional reports will not 
typically be provided unless otherwise contracted for at the inception of the advisory relationship. 
 
Accounts are reviewed by David W. Johnson, Managing Manager and Chief Compliance Officer.
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Item 14 Client Referrals and Other Compensation 
 
We do not receive any compensation from any third party in connection with providing investment 
advice to you nor do we compensate any individual or firm for client referrals.
 
Refer to the Brokerage Practices section above for disclosures on research and other benefits we may 
receive resulting from our relationship with your account custodian.
 
As disclosed under the Other Financial Industry Activities and Affiliations section in this brochure, 
persons providing investment advice on behalf of PCG receive compensation as licensed insurance 
agents and registered representatives. For information on the conflicts of interest this presents, and 
how PCG addresses these conflicts, please refer to the Other Financial Industry Activities and 
Affiliations section.
 

Item 15 Custody 
 
PCG is deemed to have limited custody only because PCG deducts its fees directly from client 
accounts for investment supervisory services via a qualified custodian. PCG will not have physical 
custody of any assets in the client's account except as permitted for payment of advisory fees.
 
Custody of client assets will be maintained with the independent custodian selected by the client. 
Clients will be solely responsible for paying all fees or charges of the custodian. Clients will authorize 
PCG to give the custodian instructions for the purchase, sale, conversion, redemption, exchange or 
retention of any security, cash or cash equivalent or other investment for the client's account.
 
Clients will receive directly from the custodian at least quarterly a statement showing all transactions 
occurring in the client's account during the period covered by the account statement, and the funds, 
securities and other property in the client's account at the end of the period. Clients are urged to 
carefully review the account statement sent by the broker-dealer/custodian and to compare the 
account statement provided by the broker-dealer/custodian with any statements provided by PCG.
 
We will deduct our fee directly from your account through the qualified custodian holding your funds 
and securities. We will deduct our advisory fee only when the following requirements are met:
 

• You provide our firm with written authorization permitting the fees to be paid directly from your 
account held by the qualified custodian.

• We send you an invoice showing the amount of the fee, the value of the assets on which the 
fee is based, the time period covered by the fee, and the specific manner in which the fee was 
calculated.

• We send a written notice to the qualified custodian of the amount of the fee to be deducted from
your account. 

 

Item 16 Investment Discretion 
 
Form ADV Part 2A requires registered investment advisers to disclose whether or not they accept 
discretionary authority to manage client accounts. We do not provide discretionary management 
services when rendering financial planning services. In addition, we do not have investment discretion 
for any of the WRAP programs offered. Please see our ADV Part 2 Appendix 1 (Wrap Fee Disclosure 
Brochure) for further details.
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Item 17 Voting Client Securities 
 
Proxy Voting 
PCG does not vote proxies on behalf of its clients. Therefore, the client maintains exclusive 
responsibility for: (1) directing the manner in which proxies solicited by issuers of securities beneficially
owned by the client shall be voted and (2) making all elections relative to any mergers, acquisitions, 
tender offers, bankruptcy proceeding or other types of events pertaining to the client's investment 
assets. Clients will receive proxy materials directly from the account custodian.  (PCG and/or the client 
shall instruct each custodian of the assets to forward to the client copies of all proxies and shareholder 
communications relating to the client's investment assets.) Clients can contact David Johnson, 
Managing Member of PCG, at (908) 719-3024 if they have questions regarding a particular solicitation.
 
Class Action Settlements
PCG will not be responsible for handling client claims in class action lawsuits or similar settlements 
involving securities owned by the client. Clients will receive the paperwork for such claims directly from
their account custodians. Each client should verify with their custodian or other account administrator 
whether such claims are being made on the client's behalf by the custodian or if the client is expected 
to file such claims directly.
 

Item 18 Financial Information 
 
Financial Condition
Our firm does not have any financial condition or impairment that would prevent us from meeting our 
contractual commitments to you. We do not take physical custody of client funds or securities, or serve
as trustee or signatory for client accounts, and, we do not require the prepayment of more than $1,200 
in fees six or more months in advance. Therefore, we are not required to include a financial statement 
with this brochure.
 
Bankruptcy
PCG has never been the subject of a bankruptcy petition.
 

Item 19 Additional Information 
 
Privacy Notice
PCG views protecting its clients' private information as a top priority and has instituted policies and 
procedures to ensure that client information is private and secure. PCG does not disclose any 
nonpublic personal information about its clients or former clients to any nonaffiliated third parties, 
except as permitted or required by law. In the course of servicing a client's account, PCG may share 
some information with its service providers, such as transfer agents, custodians, broker dealers, 
accountants, and lawyers, etc. PCG restricts internal access to nonpublic personal information about 
the client to those persons who need access to that information in order to provide services to the 
client and to perform administrative functions for PCG. As emphasized above, it has always been and 
will always be PCG's policy never to sell information about current or former clients or their accounts to
anyone. It is also PCG's policy not to share information unless required to process a transaction, at the
request of a client, or as required by law. For the full text of PCG's Privacy Policy, please contact David
Johnson, Managing Member of PCG, at (908) 719-3024.
 
Client Complaints
Clients may contact David Johnson, Managing Member of PCG, at (908) 719-3024 to submit a 
complaint. Written complaints should be sent to PCG Asset Management, LLC, 376 Main Street, Suite 
200, Bedminster, NJ 07921.
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