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Material Changes - Item 2 

 
 

 

The purpose of this page is to inform you of any material changes since the previous version of this 
brochure. We review and update our brochure at least annually to make sure that it remains current. 
 
On March 16, 2022, we amended the cover page of our Form ADV Part 2 Brochure to disclose our 
firm’s new name, Milestone Wealth, LLC. We also replaced all references to Monolith Advisors LLC 
with Milestone Wealth, LLC. Further, we amended Item 4 of the document to disclose our updated 
assets under management figures, we amended Item 5 to disclose that we bill on cash positions, and 
we amended Item 8 to provide important discloses about cybersecurity risks and risks associated with 
cryptocurrencies.  
 
If you would like to receive a copy of our entire For ADV Part 2 Brochure, please contact us at (716) 
883-1833. 
 

  



Milestone Wealth, LLC 

Form ADV Part 2A Brochure 
Page 3 

 

 

Table of Contents - Item 3 
 
 

Contents 

Cover Page - Item 1 ................................................................................................................................... 1 

Material Changes - Item 2 ......................................................................................................................... 2 

Table of Contents - Item 3 ........................................................................................................................ 3 

Advisory Business - Item 4 ........................................................................................................................ 4 

Fees and Compensation - Item 5 .............................................................................................................. 6 

Performance-Based Fees and Side-By-Side Management - Item 6 .......................................................... 8 

Types of Clients - Item 7............................................................................................................................ 8 

Methods of Analysis, Investment Strategies and Risk of Loss - Item 8..................................................... 8 

Disciplinary Information - Item 9 ............................................................................................................ 11 

Other Financial Industry Activities or Affiliations - Item 10 .................................................................... 11 

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading - Item 11 ........... 12 

Brokerage Practices - Item 12 ................................................................................................................. 13 

Review of Accounts - Item 13 ................................................................................................................. 16 

Client Referrals and Other Compensation - Item 14 .............................................................................. 16 

Custody - Item 15 .................................................................................................................................... 16 

Investment Discretion - Item 16 ............................................................................................................. 17 

Voting Client Securities - Item 17 ........................................................................................................... 17 

Financial Information - Item 18 .............................................................................................................. 17 

Requirements of State-Registered Advisers - Item 19 ............................................................................ 17 

Miscellaneous ......................................................................................................................................... 18 

Form ADV Part 2B – Brochure Supplement – John T. Bair ...................................................................... 20 

Form ADV Part 2B – Brochure Supplement – Amy L. Fogle .................................................................... 22 

Form ADV Part 2B – Brochure Supplement – Laura Fetto ...................................................................... 23 

 

 

 
  



Milestone Wealth, LLC 

Form ADV Part 2A Brochure 
Page 4 

 

Advisory Business - Item 4 

 
Milestone Wealth, LLC (hereinafter “Milestone” or the “firm”) is a registered investment adviser 
based in Buffalo, NY. Milestone has been offering advisory services since 2013. Milestone & Co., LLC is 
the sole owner of the firm. John Theodore Bair is the President and Chief Compliance Officer of the 
firm and the primary owner of Milestone & Co., LLC.  
 
The following paragraphs describe our services and fees. Also, you may see the term Associated 
Person throughout this Brochure. As used in this Brochure, this term refers to anyone from our firm 
who provides investment advice to our clients. Where required, such persons are properly licensed or 
registered as investment adviser representatives. 
 
Portfolio Management Services 
Our firm offers continuous discretionary portfolio management services to our clients. Discretionary 
portfolio management means we will make investment decisions and place buy or sell orders in your 
account without contacting you. These decisions are made based upon your stated investment 
objectives.  
 
Our investment advice is tailored to meet our clients’ needs and investment objectives. If you decide 
to hire our firm to manage your portfolio, we will meet with you to gather your financial information, 
determine your goals, and decide how much risk you should take in your investments. The 
information we gather will help us implement an asset allocation strategy that will be specific to your 
goals, whether we are actively investing for you or simply providing you with advice. 
 
Milestone primarily uses exchange traded funds in its portfolio management programs. When 
suitable, we also recommend equity securities, warrants, corporate debt securities, municipal debt 
securities, certificates of deposit, municipal securities, mutual funds, U.S. government securities, and 
options. Generally, we require a minimum of $250,000 to open and maintain an advisory account. At 
our sole discretion, we may waive this requirement.  
 
We monitor our clients’ portfolio performance on a continuous basis and rebalance the portfolio 
whenever necessary, as changes occur in market conditions, your financial circumstances, or both. 
 
We recommend that you review the statement(s) you receive from the qualified custodian. Please call 
our office number, located on the cover page of this brochure, if you have any questions about your 
statement. 

 
Recommendation of Sub Advisers 
As part of our overall portfolio management strategy, we may also recommend sub advisers to 
manage all or a portion of your account. All sub advisers recommended by our firm must either be 
registered as investment advisers or exempt from registration requirements. These sub advisers may 
specialize in private equity investments, private credit markets, hedge funds or other types of 
alternative investments. Factors that we take into consideration when making our recommendations 
include, but are not limited to, the following: the sub adviser’s performance, methods of analysis, 
fees, your financial needs, investment goals, risk tolerance, and investment objectives.  
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Once a sub advisory account has been established, we will provide all administrative and clerical 
duties as may be required to service your account. The individual managing the portfolio may have 
little or no direct contact with you. Our responsibility to you will be to: (i) continuously evaluate the 
performance of your portfolio to ensure the sub adviser selected adheres to your asset allocation 
guidelines; (ii) make recommendations regarding the sub adviser as market factors and your personal 
goals dictate, (iii) assume discretionary authority to hire or fire the sub adviser where such action is 
deemed to be in the best interest of the client. 
 
Selection of third-party money managers, platforms, and programs 
Milestone has entered into agreements with various third party investment advisers for the provision 
of certain investment advisory services. Factors considered in the selection of a third party advisor 
include but may not be limited to: i) Our firm’s preference for a particular third party advisor; ii) the 
client’s risk tolerance, goals and objectives, as well as investment experience; and, iii) the amount of 
client assets available for investment. In order to assist clients in the selection of a third party advisor, 
an Associated Person of Milestone will typically gather information from the client about the client’s 
financial situation, investment objectives, and reasonable restrictions the client wants imposed on the 
management of the account. 
 
The third party advisor may customize the client's portfolio by blending traditional investment 
strategies with an allocation to asset classes. The investment strategy adopted by the third party 
advisor may embrace value, growth, or contrarian investing styles. Generally, securities transactions 
will be decided upon and executed by the third party advisor on a discretionary basis. This means that 
the manager selected will have the ability to buy and sell securities in your account without obtaining 
your approval. Milestone and its Associated Persons will not manage, or obtain discretionary 
authority over the assets in accounts participating in these programs; however, clients may grant 
Milestone the discretionary authority to hire and fire such third party managers. Generally, clients 
may not impose restrictions on investing in certain securities or types of securities in accounts 
managed by a third party advisor.  
 
Associated Persons of Milestone will periodically review reports provided to the client. An Associated 
Person of Milestone will contact the client at least annually, or more often as agreed upon with each 
client, to review the client’s financial situation and objectives, communicate information to the third 
party advisor managing the account as necessary, and, to assist the client in understanding and 
evaluating the services provided by the third party advisor. Clients will be expected to notify 
Milestone of any changes in their financial situation, investment objectives, or account restrictions. 
 
The third party advisor may offer wrapped or non-wrapped pricing options. Wrap pricing structures 
allow the client to pay an all-inclusive fee for management, brokerage, clearance, custody, and 
administrative services. In a non-wrap pricing structure, the third party advisor’s fee may be 
separated from the advisory fee charged by Milestone. Transaction costs may also be charged for the 
execution and clearance of advisory transactions directed by such Third Party Advisory Services. A 
complete description of the programs and services provided, the amount of total fees, the payment 
structure, termination provisions and other aspects of each program are detailed and disclosed in: i) 
the third party advisor’s Form ADV Part 2A; ii) the program wrap brochure (if applicable) or other 
applicable disclosure documents; iii) the disclosure documents of the portfolio manager(s) selected; 
or, iv) the third party advisor’s account opening documents. A copy of all relevant disclosure 
documents of the third party advisor and of the individual portfolio manager(s) will be provided to 
anyone interested in these programs/managers. 
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Assets Under Management 
As of December 31, 2021, we manage approximately $132,507,810 on a discretionary basis and $0 on 
a non-discretionary basis. 
 

 

Fees and Compensation - Item 5 

 
Portfolio Management Services Fees 
On an annualized basis, we charge a portfolio management fee of 1.50% of assets under 
management. Portfolio management fees are negotiable depending on factors such as the amount of 
assets under management, range of investments, and complexity of the client’s financial 
circumstances, among others. The exact fee paid by the client will be clearly stated in the Investment 
Advisory Agreement and signed by both the client and the firm.  
 
Fees are billed quarterly, in advance, and are based on account values on the last business day of the 
expiring quarter. We will deduct our advisory fee only when you have given our firm written 
authorization permitting the fees to be paid directly from your account. Further, the qualified 
custodian will deliver an account statement to you at least quarterly. These account statements will 
show the account balance, fees charged, and the manner in which the fees were calculated.   
 
We may deduct the fee from a designated account to facilitate billing. We recommend that you 
review the custodial statement(s) to verify the accuracy of fee calculation. Please call our office 
number, located on the cover page of this brochure, if you have any questions about your statement. 
 
Advisory fees are based upon the valuation of client account(s) as determined by our custodian(s). 
The total portfolio value on which fees are based may vary from the value on the custodian statement 
(the valuation may be higher or lower) due to such factors as the timing and posting of dividends, 
settlement dates for trades, etc.  
 
The investment advisory contract between you and Milestone will stay in effect until either party 
terminates the contract with a ten (10) day written notice. Milestone's quarterly fee will be pro-rated 
through the date of termination and any remaining balance shall be refunded to the client in a timely 
manner. Fees to be refunded will be deposited into the client’s account prior to transferring or 
liquidating the terminated account. 
 
Third Party Adviser (TPAs) Fees  
Milestone will share in the fee paid to the TPA. The management fee is disclosed in the TPA's 
disclosure documents. These fees may or may not be negotiable. Milestone's compensation may 
differ depending upon the firm’s individual agreement with each TPA. Milestone or its Associated 
Persons may have an incentive to recommend one TPA over another TPA with whom it has less 
favorable compensation arrangements or other advisory programs offered by TPAs with which it has 
no compensation arrangements. 
 
In some cases, fees paid to the TPA and Milestone may be shown on the client’s custodial statements 
as one gross fee. Clients may request that fees be further detailed. In this case, the client will make 
this request at account inception, and will see two to three separate charges depending on the 
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custodial reporting arrangements. Some TPAs may require an additional advisory agreement with 
clients in addition to the agreement signed with Milestone. 
 
Deposits and Withdrawals 
Assets deposited by you into your portfolio management account between billing cycles will not 
result in additional management fees being billed to your account unless such deposits exceed 
$50,000. We do not want to discourage you from investing additional capital for your future, however 
deposits of this amount or greater, in most cases, will require modifications and adjustments to your 
investment allocation. Therefore, we reserve the right to bill your account a pro-rated fee based upon 
the number of days remaining in the current quarterly period for deposits exceeding the above 
amount. 
 
We do not make partial refunds of our quarterly fee for withdrawals you make during a calendar 
quarter. Just as with deposits, withdrawals from your account will require modifications and 
adjustments to be made to correct the allocation of assets in your portfolio. 
 
Billing on Cash Positions 
The firm treats cash and cash equivalents as an asset class. Accordingly, unless otherwise agreed in 
writing, all cash and cash equivalent positions (e.g., money market funds, etc.) are included as part of 
assets under management for purposes of calculating the firm’s advisory fee. At any specific point in 
time, depending upon perceived or anticipated market conditions/events (there being no guarantee 
that such anticipated market conditions/events will occur), the firm may maintain cash and/or cash 
equivalent positions for defensive, liquidity, or other purposes. While assets are maintained in cash or 
cash equivalents, such amounts could miss market advances and, depending upon current yields, at 
any point in time, the firm’s advisory fee could exceed the interest paid by the client’s cash or cash 
equivalent positions. 
 
Additional Fees and Expenses 
All fees paid to Milestone for investment advisory services are separate and distinct from the fees and 
expenses charged by mutual funds or exchange traded funds to their shareholders. These fees and 
expenses are described in each fund's prospectus. These fees generally include a management fee, 
other fund expenses, and a possible distribution fee. If the fund also imposes sales charges, a client 
may pay an initial or deferred sales charge.  
 
A client could invest in a mutual fund or exchange traded fund directly, without the services of 
Milestone. In that case, the client would not receive the services provided by Milestone, which are 
designed, among other things, to assist the client in determining which mutual fund or funds are most 
appropriate to each client's financial condition and objectives. Accordingly, the client should review 
both the fees charged by the funds and the fees charged by Milestone to fully understand the total 
amount of fees to be paid by the client and to thereby evaluate the advisory services being provided.  
 
Compensation for the Sale of Securities or Other Investment Products 
Certain Associated Persons of Milestone are also licensed insurance agents and can effect 
transactions in insurance products and earn compensation for these activities. The firm expects that 
clients to whom it offers advisory services may also be clients for whom these individuals act as 
insurance agents. Clients are instructed that the fees paid to the firm for advisory services are 
separate and distinct from the commissions earned by Associated Persons for placing the client in 
insurance products. Clients to whom the firm offers advisory services are informed that they are 
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under no obligation to purchase insurance from Associated Persons of Milestone and may use the 
insurance brokerage firm and agent of their choice. Additionally, Milestone does not charge advisory 
fees for insurance products held in client portfolios. 
 

 

Performance-Based Fees and Side-By-Side Management - Item 6 

 
Performance based fees are based on a share of capital gains on or capital appreciation of the client’s 
assets. Our firm and our Associated Persons do not accept performance based fees.   
 

 

Types of Clients - Item 7 

 
We generally offer investment advisory services to individuals, pension and profit sharing plans and 
participants, trusts, estates, charitable organizations, corporations, and other business entities.  
 
We require a minimum of $250,000 to open and maintain an advisory account. At our sole discretion, 
we may waive this requirement. This requirement can be met by combining two or more accounts 
owned by you or related family members. Accounts managed by TPAs can be subject to different 
minimum investment requirements. 
 

 

Methods of Analysis, Investment Strategies and Risk of Loss - Item 8 

 
The following are different methods of analysis that we may use when providing you with investment 
advice: 
 

• Fundamental Analysis – fundamental analysis is a technique that attempts to determine a 
security’s value by focusing on underlying factors that affect a company's actual business and 
its future prospects. The term refers to the analysis of the economic well-being of a financial 
entity as opposed to only its price movements. 

• Technical Analysis – technical analysis is a technique that relies on the assumption that 
current market data (such as charts of price, volume, and open interest) can help predict 
future market trends, at least in the short term. It assumes that market psychology influences 
trading and can predict when stocks will rise or fall. 

 
TPAs provide advice to clients in accordance with investment programs developed by them. As 
disclosed above, Milestone will assist clients in selecting TPAs whose investment programs and 
strategies have been reviewed by the firm and determined appropriate for our clients based on their 
individual circumstances and investment goals. 
 
We may use one or more of the following investment strategies when advising you on investments: 
 

• Long Term Purchases – securities held for over a year. 

• Short Term Purchases – securities held for less than a year. 
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• Trading – securities are sold within 30 days. 

• Covered Options – covered option is a strategy in which an investor writes an option contract 
while at the same time owning an equivalent number of shares of the underlying stock. 

 
Investing in securities involves risk of loss that clients should be prepared to bear. Clients should 
fully understand the nature of the contractual relationship(s) into which they are entering and the 
extent of their exposure to risk. Certain investing strategies may not be suitable for many members of 
the public. You should carefully consider whether the strategies employed would be appropriate for 
you in light of your experience, objectives, financial resources and other relevant circumstances.  
 
Our investment approach constantly keeps this risk of loss in mind. Investors may face any or all of 
the following investment risks while pursuing their financial goals: 
 
Interest-rate Risk:  Fluctuations in interest rates may cause investment prices to fluctuate. For 
example, when interest rates rise, yields on existing bonds become less attractive, causing their 
market values to decline. 
 
Market Risk:  The price of a security, bond, or mutual fund may drop in reaction to tangible and 
intangible events and conditions. This type of risk is caused by external factors independent of a 
security’s particular underlying circumstances. For example, political, economic, and social conditions 
may trigger market events. 
 
Inflation Risk:  When any type of inflation is present, a dollar today will not buy as much as a dollar 
next year, because purchasing power is eroding at the rate of inflation. 
 
Currency Risk:  Overseas investments are subject to fluctuations in the value of the dollar against the 
currency of the investment’s originating country. This is also referred to as exchange rate risk. 
 
Reinvestment Risk:  This is the risk that future proceeds from investments may have to be reinvested 
at a potentially lower rate of return (i.e. interest rate). This primarily relates to fixed income 
securities.   
 
Business Risk:  These risks are associated with a particular industry or a particular company within an 
industry. For example, oil-drilling companies depend on finding oil and then refining it, a lengthy 
process, before they can generate a profit. They carry a higher risk of profitability than an electric 
company, which generates its income from a steady stream of customers who buy electricity no 
matter what the economic environment is like. 
 
Liquidity Risk:  Liquidity is the ability to readily convert an investment into cash. Generally, assets are 
more liquid if many traders are interested in a standardized product. For example, Treasury Bills are 
highly liquid, while real estate properties are not. 
 
Financial Risk:  Excessive borrowing to finance a business’ operations increases the risk of 
profitability, because the company must meet the terms of its obligations in good times and bad. 
During periods of financial stress, the inability to meet loan obligations may result in bankruptcy 
and/or a declining market value. 
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Cybersecurity Risks: Our firm and our service providers are subject to risks associated with a breach in 
cybersecurity. Cybersecurity is a generic term used to describe the technology, processes, and 
practices designed to protect networks, systems, computers, programs, and data from cyber-attacks 
and hacking by other computer users, and to avoid the resulting damage and disruption of hardware 
and software systems, loss or corruption of data, and/or misappropriation of confidential 
information. In general, cyber-attacks are deliberate; however, unintentional events may have similar 
effects. Cyber-attacks may cause losses to clients by interfering with the processing of transactions, 
affecting the ability to calculate net asset value or impeding or sabotaging trading. Clients may also 
incur substantial costs as the result of a cybersecurity breach, including those associated with forensic 
analysis of the origin and scope of the breach, increased and upgraded cybersecurity, identity theft, 
unauthorized use of proprietary information, litigation, and the dissemination of confidential and 
proprietary information. Any such breach could expose our firm to civil liability as well as regulatory 
inquiry and/or action. In addition, clients could be exposed to additional losses as a result of 
unauthorized use of their personal information. While our firm has established a business continuity 
plan and systems designed to prevent cyber-attacks, there are inherent limitations in such plans and 
systems, including the possibility that certain risks have not been identified. Similar types of cyber 
security risks are also present for issuers of securities, investment companies and other investment 
advisers in which we invest, which could result in material adverse consequences for such entities and 
may cause a client's investment in such entities to lose value.    
 
Cryptocurrency Risk: Cryptocurrency (e.g., bitcoin and ether), often referred to as “virtual currency”, 
“digital currency,” or “digital assets,” is designed to act as a medium of exchange. Cryptocurrency is 
an emerging asset class. There are thousands of cryptocurrencies, the most well-known of which is 
bitcoin. Certain of the firm’s clients may have exposure to bitcoin or another cryptocurrency, directly 
or indirectly through an investment such as an ETF or other investment vehicles. Cryptocurrency 
operates without central authority or banks and is not backed by any government. Cryptocurrencies 
may experience very high volatility and related investment vehicles may be affected by such volatility. 
As a result of holding cryptocurrency, certain of the firm’s clients may also trade at a significant 
premium or discount to NAV. Cryptocurrency is also not legal tender. Federal, state or foreign 
governments may restrict the use and exchange of cryptocurrency, and regulation in the U.S. is still 
developing. The market price of many cryptocurrencies, including bitcoin, has been subject to 
extreme fluctuations. If cryptocurrency markets continue to be subject to sharp fluctuations, 
investors may experience losses if the value of the client’s investments decline. Similar to fiat 
currencies (i.e., a currency that is backed by a central bank or a national, supra-national or quasi-
national organization), cryptocurrencies are susceptible to theft, loss and destruction. Cryptocurrency 
exchanges and other trading venues on which cryptocurrencies trade are relatively new and, in most 
cases, largely unregulated and may therefore be more exposed to fraud and failure than established, 
regulated exchanges for securities, derivatives and other currencies. The SEC has issued a public 
report stating U.S. federal securities laws require treating some digital assets as securities.  
 
Cryptocurrency exchanges may stop operating or permanently shut down due to fraud, technical 
glitches, hackers or malware. Due to relatively recent launches, most cryptocurrencies have a limited 
trading history, making it difficult for investors to evaluate investments. Generally, cryptocurrency 
transactions are irreversible such that an improper transfer can only be undone by the receiver of the 
cryptocurrency agreeing to return the cryptocurrency to the original sender. Digital assets are highly 
dependent on their developers and there is no guarantee that development will continue or that 
developers will not abandon a project with little or no notice. Third parties may assert intellectual 
property claims relating to the holding and transfer of digital assets, including cryptocurrencies, and 
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their source code. Any threatened action that reduces confidence in a network’s long-term ability to 
hold and transfer cryptocurrency may affect investments in cryptocurrencies. 
 
Many significant aspects of the U.S. federal income tax treatment of investments in cryptocurrency 
are uncertain and an investment in cryptocurrency may produce income that is not treated as 
qualifying income for purposes of the income test applicable to regulated investment companies. 
Certain cryptocurrency investments may be treated as a grantor trust for U.S. federal income tax 
purposes, and an investment by the firm’s clients in such a vehicle will generally be treated as a direct 
investment in cryptocurrency for tax purposes and “flow-through” to the underlying investors. 
 

 

Disciplinary Information - Item 9 

 
Registered investment advisers are required to disclose all material facts regarding any legal or 
disciplinary events that would be material to your evaluation of us or the integrity of our 
management. There is no history of reportable material legal or disciplinary events by our firm or our 
management persons.  
 

 

Other Financial Industry Activities or Affiliations - Item 10 

 
In addition to his responsibilities at Milestone, John T. Bair is the President and Chief Executive Officer 
of Milestone Consulting, LLC (“Milestone”), a consulting firm and insurance agency located in Buffalo, 
New York. A part of its services, Milestone provides clients with consultations regarding the 
appropriate investment options for court settlements resulting from personal injury and wrongful 
death lawsuits. Mr. Bair devotes approximately 60% of his time to his activities at Milestone and is 
directly compensated as an officer and employee of Milestone for his services.   
 
In addition, Mr. Bair is a licensed insurance agent and provides insurance-related services and non-
variable insurance products. He is directly compensated through commissions resulting from the sale 
of these products and services by the insurance companies utilized.   
 
Clients are instructed that the fees paid to the firm for advisory services are separate and distinct 
from the commissions earned by Mr. Bair for placing the client in insurance products. Clients to whom 
the firm offers advisory services are informed that they are under no obligation to purchase insurance 
from Mr. Bair and may use the insurance brokerage firm and agent of their choice. Additionally, 
Milestone does not charge advisory fees for insurance products held in client portfolios. 
 
John T. Bair is the Managing Member and a principal owner Crowfly, LLC a structured settlement 
transfer of payments originator and servicer of court approved structured settlement transfers. 
Crowfly, LLC has developed an online platform directly connecting the sellers of annuities with 
qualified buyers. Occasionally, a seller of an annuity may invest the proceeds of the sale with 
Milestone. Additionally, in some instances, when a Milestone client is in need of a more secure 
income stream, Milestone may recommend an annuity that is listed through Crowlfy to the client. 
These activities trigger a conflict of interest because Crowfly receives compensation for the 
transaction. Clients to whom the firm offers advisory services are informed that they are under no 
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obligation to purchase annuities from Crowfly, LLC and may use the annuity brokerage firm of their 
choice. Client should also note that annuity guarantees are subject to the claims-paying ability of the 
issuing insurance company. 
 
Recommendation of Other Advisors 
We may recommend that you use a third party advisor (TPA) as part of our asset allocation and 
investment strategy. Milestone will share in the compensation received by the TPA for managing your 
account. The compensation arrangement presents a conflict of interest due to a financial incentive to 
recommend the services of the TPA. You are not required to use the services of any TPA we 
recommend. 
 

 

Code of Ethics, Participation or Interest in Client Transactions and Personal Trading - Item 11 

 
Description of Our Code of Ethics  
Milestone has adopted a Code of Ethics (the “Code”) to address investment advisory conduct. The 
Code focuses primarily on fiduciary duty, personal securities transactions, insider trading, gifts, and 
conflicts of interest. The Code includes Milestone’s policies and procedures developed to protect 
client’s interests in relation to the following topics:  
 

▪ The duty at all times to place the interests of clients first;  
▪ The requirement that all personal securities transactions be conducted in such a manner as 

to be consistent with the code of ethics; 
▪ The responsibility to disclose and/or avoid any actual or potential conflict of interest ; 
▪ The responsibility to avoid the misuse of an employee’s position of trust and responsibility;  
▪ The fiduciary principle that information concerning the identity of security holdings and 

financial circumstances of clients is confidential; and  
▪ The principle that independence in the investment decision-making process is paramount.  

 
A copy of Milestone’s Code of Ethics is available upon request to John T. Bair, Chief Compliance 
Officer of Milestone, at the contact information provided on the first page of this document. 
 
Personal Trading Practices 
At times, Milestone and/or its Advisory Representatives may take positions in the same securities as 
clients. This practice creates a conflict of interest with clients. We will not violate our fiduciary 
responsibilities to our clients. Front running (trading shortly ahead of clients) is prohibited. Should a 
conflict occur because of materiality, disclosure will be made to the client(s) at the time of trading. 
Incidental trading not deemed to be a conflict (i.e. a purchase or sale which is minimal in relation to 
the total outstanding value, and as such would have negligible effect on the market price), would not 
be disclosed at the time of trading. 
 
As Chief Compliance Officer, Mr. Bair conducts reviews of all Access Person trading activity on a 
quarterly basis. These personal trading reviews ensure that the personal trading of Access Persons 
does not impact the securities markets and that clients of the firm receive preferential trading 
treatment at all times. 
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Brokerage Practices - Item 12  

 
Milestone does not maintain custody of your assets; although we are deemed to have constructive 
custody of your assets if you give us authority to withdraw advisory fees from your account (see Item 
15—Custody, below). Your assets must be maintained in an account at a “qualified custodian,” 
generally a broker dealer or bank. At this time, we recommend that our clients use TD Ameritrade 
Institutional, a division of TD Ameritrade, Inc. (“TD Ameritrade”) or Charles Schwab & Co., Inc. 
(Schwab). TD Ameritrade and Schwab are members of the Financial Industry Regulatory Authority 
("FINRA") and the Securities Investor Protection Corporation ("SIPC"). TD Ameritrade and Schwab 
offer us services that include custody of securities, trade execution, clearance, and settlement of 
transactions.  
 
Research and Other Soft Dollar Benefits received from TD Ameritrade 
There is no direct link between Milestone’s use of TD Ameritrade and the investment advice it gives 
to its clients, although Milestone receives economic benefits through its participation in the program 
that are typically not available to TD Ameritrade retail investors.   
 
These benefits include the following products and services (provided without cost or at a discount):  
receipt of duplicate client statements and confirmations; research related products and tools; 
consulting services; access to a trading desk serving Milestone participants; access to block trading 
(which provides the ability to aggregate securities transactions for execution and then allocate the 
appropriate shares to client accounts); the ability to have advisory fees deducted directly from client 
accounts; access to an electronic communications network for client order entry and account 
information; access to mutual funds with no transaction fees and to certain institutional money 
managers; and discounts on compliance, marketing, research, technology, and practice management 
products or services provided to Milestone by third party vendors. TD Ameritrade may also have paid 
for business consulting and professional services received by Milestone’s related persons.   
 
Some of the products and services made available by TD Ameritrade through the program may 
benefit Milestone but may not benefit its client accounts. These products or services may assist 
Milestone in managing and administering client accounts, including accounts not maintained at TD 
Ameritrade. Other services made available by TD Ameritrade are intended to help Milestone manage 
and further develop its business enterprise. The benefits received by Milestone or its personnel 
through participation in the program do not depend on the amount of brokerage transactions 
directed to TD Ameritrade. As part of its fiduciary duties to clients, Milestone endeavors at all times to 
put the interests of its clients first. Clients should be aware, however, that the receipt of economic 
benefits by Milestone or its related persons in and of itself creates a potential conflict of interest and 
may indirectly influence the Milestone’s choice of TD Ameritrade for custody and brokerage services. 
 
Before Milestone approves a custodian for recommendation to clients, and annually thereafter, 
Milestone will review, as applicable, the custodian’s operational, financial, and regulatory status, as 
well as their technological offerings, research capabilities, and execution capabilities, among other 
factors. Transaction charges, commissions, and fees may be higher or lower than clients would pay at 
other firms. Milestone believes the pricing and services provided by TD Ameritrade are competitive 
with other firms offering similar services.  
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It is important to note that some products, securities, and/or money managers may not transition 
from the client’s previous advisory firm to Milestone. Such positions would subsequently be required 
to be liquidated, resulting in potential transaction fees, as well as other changes to the account(s). 
 
Research and Other Soft Dollar Benefits received from Schwab 
We are independently owned and operated and not affiliated with Schwab. Schwab will hold your 
assets in a brokerage account and will buy and sell securities in your account(s) upon our instructions. 
While we recommend that you use Schwab as custodian/broker, you will decide whether to do so and 
you will open your account with Schwab by entering into an account agreement directly with them. 
We do not open the account for you.  
 
Your Custody and Brokerage Costs  
Schwab generally does not charge you separately for custody services, but is compensated by 
charging commissions or other fees on trades that it executes or that settle into your Schwab account. 
In addition to commissions, Schwab charges a flat dollar amount as a “prime broker” or “trade away” 
fee for each trade that we have executed by a different broker-dealer but where the securities bought 
or the funds from the securities sold are deposited (settled) into your Schwab account.  
 
Research and Other Soft Dollar Benefits 
Although not considered “soft dollar” compensation, Milestone may receive some economic benefits 
from Schwab Advisor Services in the form of access to its institutional brokerage, trading, custody, 
reporting and related services, many of which are not typically available to Schwab retail customers. 
Schwab also makes available various support services. Some of those services help us manage or 
administer our Clients’ accounts while others help us manage and grow our business. Schwab’s 
support services are generally available on an unsolicited basis (we don’t have to request them) and 
at no charge to us as long as we keep a total of at least $10 million of our Clients’ assets in accounts at 
Schwab. If we have less than $10 million in Client assets at Schwab, Schwab may charge us quarterly 
service fees. Below is a detailed description of Schwab’s support services: 
 
Services that Benefit You: Schwab’s institutional brokerage services include access to a broad range of 
investment products, execution of securities transactions, and custody of Client assets. The 
investment products available through Schwab include some to which we might not otherwise have 
access or that would require a significantly higher minimum initial investment by our Clients. 
Schwab’s services described in this paragraph generally benefit you and your account. 
 
Services that May Not Directly Benefit You: Schwab also makes available to us other products and 
services that benefit us but may not directly benefit you or your account. These products and services 
assist us in managing and administering our Clients’ accounts. They include investment research, both 
Schwab’s own and that of third parties. We may use this research to service all or some substantial 
number of our Clients’ accounts, including accounts not maintained at Schwab. In addition to 
investment research, Schwab also makes available software and other technology that: 
 

• provide access to Client account data (such as duplicate trade confirmations and account 
statements); 

• facilitate trade execution and allocate aggregated trade orders for multiple Client accounts; 

• provide pricing and other market data; 

• facilitate payment of our fees from our Clients’ accounts; and 

• assist with back-office functions, recordkeeping, and Client reporting. 
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Services that Generally Benefit Only Us: Schwab also offers other services intended to help us manage 
and further develop our business enterprise. These services include: 
 

• educational conferences and events; 

• technology, compliance, legal, and business consulting; 

• publications and conferences on practice management and business succession; and 

• access to employee benefits providers, human capital consultants, and insurance providers. 
 
Schwab may provide some of these services itself. In other cases, it will arrange for third-party 
vendors to provide the services to us. Schwab may also discount or waive its fees for some of these 
services or pay all or a part of a third party’s fees. Schwab may also provide us with other benefits 
such as occasional business entertainment of our personnel.  
 
Milestone understands its duty for best execution and considers all factors in making 
recommendations to Clients. These research services may be useful in servicing all Milestone Clients, 
and may not be used in connection with any particular account that may have paid compensation to 
the firm providing such services. While Milestone may not always obtain the lowest commission rate, 
Milestone believes the rate is reasonable in relation to the value of the brokerage and research 
services provided.   
 
Brokerage for Client Referrals 
We do not receive Client referrals from broker-dealers and custodians with which we have an 
institutional advisory arrangement. Also, we do not receive other benefits from a broker-dealer in 
exchange for Client referrals. 
 

Directed Brokerage 
The client may direct brokerage to a specified broker/dealer other than the firm recommended by 
Milestone. It is up to the client to negotiate the commission rate, as Milestone will not. The client may 
not be able to negotiate the most competitive rate. As a result, the client may pay more than the rate 
available through the broker dealer used by Milestone. Where the client does not otherwise 
designate a broker dealer, Milestone recommends a broker dealer with competitive commission 
rates.   
 
Trade Aggregation/Block Trading 
Milestone may aggregate transactions in equity and fixed income securities for a Client with other 
Clients to improve the quality and cost of execution. When transactions are aggregated, the actual 
prices applicable to the aggregated transactions will be averaged, and the Client account will be 
deemed to have purchased or sold its proportionate share of the securities involved at the average 
price obtained. Milestone may determine not to aggregate transactions, for example, based on the 
size of the trades, the number of Client accounts, the timing of the trades, and the liquidity of the 
securities. If the firm does not aggregate orders, some Clients purchasing securities around the same 
time may receive a less favorable price than other Clients. This means that this practice of not 
aggregating may cost Clients more money. Milestone and/or its Associated Persons may participate in 
block trades with Clients; however, Milestone and/or its Associated Persons will not participate on a 
pro rata basis for partial fills. 
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Review of Accounts - Item 13 

 
Portfolio Management Account Reviews and Reports 
Milestone monitors client accounts on a continuous basis and conducts formal reviews on at least an 
annual basis. Accounts are reviewed by John T. Bair or the portfolio manager in charge of the account.  
 
Additional reviews may be offered in certain circumstances. Triggering factors that may stimulate 
additional reviews include, but are not limited to, changes in economic conditions, changes in the 
client’s financial situation or investment objectives, or a client’s request.  
 
Clients will receive statements directly from their account custodian(s) on at least a quarterly basis.  
 
Additional reporting may also be provided by third-party money managers and the administrators of 
managed account platforms and wrap programs, depending on the particular third-party money 
manager, platform, or program selected. Any such additional reporting will be disclosed in the 
separate disclosure documents maintained by third-party money managers and the administrators to 
applicable platforms and programs.  
 

 

Client Referrals and Other Compensation - Item 14 

 
Information about the receipt of additional compensation from TD Ameritrade and Schwab is 
provided under Item 12 above. Information about commissions received by certain Associated 
Persons for the sale of insurance products is described under Item 5 and Item 10 above.  
 
Compensation for Client Referrals 
We and our related persons do not compensate, either directly or indirectly, any person or entity who 
is not our supervised person for client referrals.  
 
Recommendation of Other Advisors 
We may recommend that you use a third party advisor (TPA) as part of our asset allocation and 
investment strategy. Milestone will share in the compensation received by the TPA for managing your 
account. The compensation arrangement presents a conflict of interest due to a financial incentive to 
recommend the services of the TPA. You are not required to use the services of any TPA we 
recommend. 
 

 

Custody - Item 15 

 
Milestone is deemed to have constructive custody of client funds because of the fee deduction 
authority granted by the client in the investment advisory contract.   
 
Clients will receive account statements at least quarterly from the broker-dealer or other qualified 
custodian. Clients are urged to review custodial account statements to verify the accuracy of all fee 
calculations.   
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Investment Discretion - Item 16 

 
Milestone offers Portfolio Management Services on a discretionary basis. Clients must grant 
discretionary authority in the executed investment advisory contract. Discretionary authority extends 
to the type and amount of securities to be bought and sold and do not require advance client 
approval. This discretionary authority also allows us to determine the sub adviser to be used for client 
account(s).  
 
Clients may impose reasonable restrictions on this authority, (i.e., no defense stocks, no tobacco, 
etc.). All such restrictions shall be documented in writing. Clients may modify the imposed restrictions 
by providing the change to Milestone in writing. Milestone reserves the right to refuse to open an 
account or to terminate an account if it is believed, in Milestone’s sole opinion, that the restrictions 
placed are too broad, too excessive or, would limit its abilities to manage the account effectively and 
prudently. Clients should also understand that the imposition of portfolio restrictions may affect 
performance of the affected portfolio(s), either positively or negatively. 
 

 

Voting Client Securities - Item 17 

 
Milestone does not vote proxies. It is the client's responsibility to vote proxies. Clients will receive 
proxy materials directly from the custodian.   
 

 

Financial Information - Item 18 

 
We are required in this Item to provide you with certain financial information or disclosures about 
Milestone’s financial condition. Milestone does not require the prepayment of over $1,200, six or 
more months in advance. Additionally, Milestone has no financial commitment that impairs its ability 
to meet contractual and fiduciary commitments to clients, and has not been the subject of a 
bankruptcy proceeding. 
 

 

Requirements of State-Registered Advisers - Item 19 

 
This section is not applicable because our firm is SEC registered. 
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Miscellaneous 

 
Class Action Lawsuits 
From time to time, securities held in the accounts of clients will be the subject of class action lawsuits. 
Milestone has no obligation to determine if securities held by the client are subject to a pending or 
resolved class action lawsuit. It also has no duty to evaluate a client’s eligibility or to submit a claim to 
participate in the proceeds of a securities class action settlement or verdict. Furthermore, the firm 
has no obligation or responsibility to initiate litigation to recover damages on behalf of clients who 
may have been injured as a result of actions, misconduct, or negligence by corporate management of 
issuers whose securities are held by clients. Where the firm receives written or electronic notice of a 
class action lawsuit, settlement, or verdict affecting securities owned by a client, it will forward all 
notices, proof of claim forms, and other materials, to the client.   
 
Business Continuity Plan 
It is Milestone’s policy to provide uninterrupted service to its clients and to minimize any downtime 
should any unforeseen event cause disruption to its business operations. 
   
A Business Continuity Plan has been developed and implemented by the firm to accomplish this. The 
plan makes provision for most natural or man-made disasters, which could conceivably disrupt the 
day-to-day operations of the firm or access by its clients to their respective account information. 
Milestone’s computer systems are backed-up automatically at the end of each day to a cloud-based 
back up and storage system via Whiteboard IT Solutions, an independent technology service provider.   
 
An alternate office has been designated to support ongoing operations in the event the main office is 
unavailable. It is our intention to contact all clients in the event of a disaster that dictates moving our 
office to an alternate location. At that time, they will be provided with alternate contact information 
and will be periodically kept abreast of the status of the office facility restoration or permanent 
relocation. 
 
In the event of the death or permanent disability of Mr. Bair, arrangements have been made with 
several advisor associates to oversee the orderly transfer of service of Milestone’s clients to other 
advisory firms. These advisors will facilitate interim servicing of client needs during the transition 
process, which will be client-directed. Management of client assets will continue, without disruption, 
according to the strategies currently in place. 
 
Information Security 
Milestone is committed to safeguarding client information by holding it in the strictest confidence. 
Only information that is necessary to effect, administer or enforce a transaction is gathered. Such 
information may include, but is not limited to, health and financial data submitted with account 
applications or other forms. 
 
To protect its client’s privacy, the firm has implemented internal procedures designed to restrict 
access to personal information. It may, as necessary, disclose limited personal information to other 
financial institutions to facilitate the completion of their authorized activities or as otherwise 
authorized by the client. It is the policy of the firm not to disclose non-public personal information to 
any non-affiliated third parties, except as required by law, and no change is anticipated in this policy 
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in the future. Clients will be notified prior to the implementation of any changes to this policy, should 
they occur. 
 
In some instances, federal and/or state regulators may be permitted by law to review firm and client 
records. Milestone will comply with such requests whenever mandated by law. The firm does not, 
however, provide non-public personal information to mailing list vendors or unaffiliated solicitors 
under any circumstances. Any client information gathered by Milestone will be maintained for the 
duration of that client’s relationship with the firm and beyond for a period of time specified by 
current or future regulations. 
 
A copy of the firm’s privacy policy notice will be provided to each client prior to, or 
contemporaneously with, the execution of the investment advisory contract. If you have any 
questions on this policy, please contact John T. Bair, Chief Compliance Officer of Milestone, at the 
contact information provided on the first page of this document. 
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Form ADV Part 2B – Brochure Supplement – John T. Bair 

 
At this time, Milestone Wealth, LLC is managed through the concerted efforts of its principal owner 
and President, John T. Bair, who also serves as the Chief Compliance Officer and an Investment 
Adviser Representative.   
 
This Brochure Supplement provides information specific to John T. Bair in addition to that provided 
for the Firm in Part 2A of this disclosure document. You should have previously received a copy of 
Milestone’s Disclosure Document. If not, please contact us to receive one or if you have any questions 
about the contents of the document or this Brochure Supplement. Additional information about Mr. 
Bair is available on the SEC’s website at www.adviserinfo.sec.gov. 
 
Educational Background and Business Experience 
John T. Bair, President, Born: 1970 
 
Post-Secondary Education 

• Bachelor of Science (Engineering and Spanish) 

• United States Military Academy at West Point 
 
Professional Experience    

• 2017 to Present, Crowfly, LLC, a structured settlement consulting and brokerage company.  

• 2013 to Present, Milestone Wealth, LLC, President and Investment Advisor Representative; 
SEC-registered investment advisory firm providing asset management services primarily to 
settlement clients of referring law firms; located in Buffalo, New York. 

• 2016 to Present, The Milestone Charitable Foundation, Inc., President, a nonprofit entity that 
extends non-recourse loans against proceeds of lawsuits.  

• 2012 to Present, Milestone Consulting, LLC, President and Chief Executive Officer, a 
consulting firm and insurance agency located in Buffalo, New York. A part of its services, 
Milestone provides clients with consultations regarding the appropriate investment options 
for court settlements resulting from personal injury and wrongful death lawsuits.  

• 2012 to Present, LegalExaminer.com, Contributor; blog writer for a community of attorneys, 
safety industry experts and consumer advocates. 

 
Disciplinary Information 
No financial industry-related disciplinary actions have been imposed on Mr. Bair. 
 
Other Business Activities 
Mr. Bair’s other business activities are listed on his biography above and on Item 10 of Form ADV Part 
2A.  
 
Additional Compensation 
Apart from compensation received for activities listed on Item 10 of Form ADV Part 2A, and his 
biography above, Mr. Bair does not receive additional compensation or economic benefits from third 
parties in connection to his advisory activities. 
 
 

http://www.adviserinfo.sec.gov/
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Supervision 
As an Investment Adviser Representative of an SEC-registered investment advisory firm, Mr. Bair is 
ultimately governed by financial industry regulations imposed by the SEC and individual states in 
which he and the firm conduct advisory business. As CCO, Mr. Bair is also responsible for the 
implementation of the firm’s compliance program. Mr. Bair may be reached at the contact 
information list on the cover page of this Brochure. 
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Form ADV Part 2B – Brochure Supplement – Amy L. Fogle 

 
This Brochure Supplement provides information specific to Amy L. Fogle in addition to that provided 
for the Firm in Part 2A of this disclosure document. You should have previously received a copy of 
Milestone’s Disclosure Document. If not, please contact us to receive one or if you have any questions 
about the contents of the document or this Brochure Supplement. Additional information about Ms. 
Fogle is available on the SEC’s website at www.adviserinfo.sec.gov. 
 
Educational Background and Business Experience 
Amy L. Fogle, Director of Wealth Management, Born: 1985 
 
Post-Secondary Education 

• Canisius College, Masters of Business Administration, May 2014 

• Canisius College, Bachelor of Science, Finance, May 2007 
 
Professional Experience    

• 2020 to Present, Milestone Wealth, LLC, Director of Wealth Management; SEC-registered 
investment advisory firm providing asset management services primarily to settlement clients 
of referring law firms; located in Buffalo, New York. 

• 2020 to Present, Milestone Consulting, LLC, Director of Wealth Management; a consulting 
firm and insurance agency located in Buffalo, New York. A part of its services, Milestone 
provides clients with consultations regarding the appropriate investment options for court 
settlements resulting from personal injury and wrongful death lawsuits. 

• 2019 to 2020, Sweetwork Confections LLC, Corporate Project Manager; a premier 
confectionery and candy producer; located in Cheektowaga, NY 

• 2013 to 2019, Nottingham Advisors Inc., Strategic Relationship Manager; SEC-registered 
investment advisory firm providing asset management services; located in Buffalo, New York 

 
Disciplinary Information 
No financial industry-related disciplinary actions have been imposed on Ms. Fogle. 
 
Other Business Activities 
Ms. Fogle is also the Director of Wealth Management of Milestone Consulting, LLC, (“Milestone”), a 
consulting firm and insurance agency located in Buffalo, New York. Ms. Fogle devotes less than 50% of 
her professional time to activities at Milestone and is directly compensated as an employee of 
Milestone for her services.   
 
Additional Compensation 
Apart from compensation received for activities listed above under Other Business Activities, Ms. 
Fogle does not receive additional compensation or economic benefits from third parties in connection 
to her advisory activities. 
 
Supervision 
Ms. Fogle is the Director of Wealth Management of Milestone Advisors, LLC. In this capacity, Ms. 
Fogle is responsible for the monitoring of client portfolios for investment objectives and other 
account reviews. Ms. Fogle reports directly to John T. Bair, the Chief Compliance Officer of Milestone 

http://www.adviserinfo.sec.gov/
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Advisors, LLC. Mr. Bair can be reached at the phone number listed on the cover of this Brochure 
Supplement. 

 

Form ADV Part 2B – Brochure Supplement – Laura Fetto 

 
This Brochure Supplement provides information specific to Laura Fetto in addition to that provided 
for the Firm in Part 2A of this disclosure document. You should have previously received a copy of 
Milestone’s Disclosure Document. If not, please contact us to receive one or if you have any questions 
about the contents of the document or this Brochure Supplement. Additional information about Ms. 
Fetto is available on the SEC’s website at www.adviserinfo.sec.gov. 
 
Educational Background and Business Experience 
Laura Fetto, Director of Settlement Planning and Investment Adviser Representative, Born: 1990 
 
Post-Secondary Education 

• Thomas Jefferson School of Law, L.L.M, Financial Compliance/Risk Management, Currently 
Enrolled 

• Thomas Jefferson School of Law, J.D., 2017 

• State University of New York College at Brockport, B.S., Political Science and 
Government/Pre-Law, 2012 

 
Professional Experience    

• 2018 to Present, Milestone Wealth, LLC, Director of Settlement Planning Manager and 
Investment Adviser Representative; SEC-registered investment advisory firm providing asset 
management services primarily to settlement clients of referring law firms; located in Buffalo, 
New York. 

• 2018 to Present, Milestone Consulting, LLC, Director of Settlement Planning; a consulting firm 
and insurance agency located in Buffalo, New York. A part of its services, Milestone provides 
clients with consultations regarding the appropriate investment options for court settlements 
resulting from personal injury and wrongful death lawsuits.  

• 2014 to 2018, Full time Law Student. 
 
Disciplinary Information 
No financial industry-related disciplinary actions have been imposed on Ms. Fetto. 
 
Other Business Activities 
Ms. Fetto is also the Director of Settlement Planning of Milestone Consulting, LLC. (“Milestone”), a 
consulting firm and insurance agency located in Buffalo, New York. Ms. Fetto devotes less than 50% of 
her professional time to activities at Milestone and is directly compensated as an employee of 
Milestone for her services.   
 
Additional Compensation 
Apart from compensation received for activities listed above under Other Business Activities, Ms. 
Fetto does not receive additional compensation or economic benefits from third parties in connection 
to her advisory activities. 
 
Supervision 

http://www.adviserinfo.sec.gov/
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Ms. Fetto is the Director of Settlement Planning and Investment Adviser Representative. In this 
capacity, Ms. Fetto is responsible for client account setups, allocations and trading. Ms. Fetto reports 
directly to Amy L. Fogle, Director of Wealth Management, of Milestone Wealth, LLC. Ms. Fogle can be 
reached at the phone number listed on the cover of this Brochure Supplement. 
 

 


