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This wrap fee program brochure provides informatatiout the qualifications and business
practices of SGH Wealth Management. If you have amgstions about the contents of this
brochure, please contact us at (248) 731-0029.iffloemation in this brochure has not been
approved or verified by the United States Secwriied Exchange Commission or by any state
securities authority.

Additional information about SGH Wealth Managemenavailable on the SEC’s website at
www.adviserinfo.sec.gov. You can search this gita bnique identifying number, known as a CRD
number. The CRD number for the firm is 284067.



ITEM 2- MATERIAL CHANGES

There have been no material changes made to SGHAA@nagement’'s (“SGH”) Wrap
Appendix 1 since its prior Annual Amendment filiag March 28, 2017. ANY QUESTIONS:
SGH's Chief Compliance Officer, Sam Huszczo, remavailable to address any questions
regarding this Wrap Appendix 1.
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ITEM 4 - SERVICES, FEESAND COMPENSATION

SGH Wealth Management (“We”) is a S-Corporationnfed in 2005 and was subsequently
registered as a Michigan investment adviser in 2018018 we began the process of registering
as a large advisory firm with the Securities angh&ange Commission (SEC). Sam G. Huszczo,
CFP®, CFA® (“Mr. Huszczo”) is our owner and invesint adviser representative.

We offer a wrap fee program. Our wrap fee accoantssmanaged on an individualized basis
according to the client’s investment objectivesaficial goals, risk tolerance, etc. We do not
manage wrap fee accounts in a different fashion tiwa-wrap accounts. Additional information
about our wrap program can be found in our Apperidio the ADV Part 2A (i.e. Wrap Fee
Program Brochure).

SERVICES

We provide investment management services to stegleclients on a client specific basis, based
upon your unique facts and circumstances. Althowghmanage your accounts based on your
individual needs, we construct client portfoliosancordance with our model asset allocation
strategies, which are adjusted for each cliensk profile. The model asset allocation strategies
range from aggressive growth to capital preseraafitney also differ according to the type of
account such as individual retirement accountsagemsn-qualified accounts. Upon selecting your
risk tolerance profile, allocations are made toheat the models depending upon what is
appropriate for you. We rely on the client to aetely specify their own risk tolerance to be able
to fit their needs to the appropriate model portfoAll of the model strategies include some
combination of individual stocks, mutual funds, leacge traded funds, alternative investments,
options, individual bonds, certificates of depoaind may potentially include other investment
products. We develop these models based upon oprigtary research on markets and market
conditions as well as perceived value in seledewyrities. Please see Item 8 for additional detail

We periodically review your accounts on an ongdiagis (by monitoring our models) to ensure
that risk levels stay within the parameters essalelil by your risk tolerance. We rebalance your
portfolios as necessary. More or less frequent lagoeng may be required depending on
macroeconomic, market or sector factors, as wellcla@snges in your personal or family

circumstances.

FEES

Management fees for accounts are charged annwaligtilated and billed quarterly in advance
based upon the inception value of the account(#)ofgh we may negotiate our fee under certain
circumstances, our standard annualized rates &ebe

Custodian Reported Annual
Value of Account M anagement
Fee
$500,000 to $1,000,0 0.90%
$1,000,000 to 2,000,001 0.85%
$2,000,00 to $5,000,00 0.80%
$5,000,000 to $10,000,0 0.70%
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| $10,000,000 | 0.60% |
Please Note: Wrap Program Conflict. As indicated in this Brochure, SGH sponsors a wrap
program. The wrap program will generally be offetedclients who maintain in excess of
$500,000 of assets under SGH's management. Underap. program, the client pays one
“bundled” fee §eeltem 5 below) which includes both SGH’s advisag find the transaction fees
charged by the account custodian. When managifigrd’s account on a wrap fee basis, we shall
receive as payment for our investment advisoryisesy the balance of the wrap fee after all wrap-
fee costs (including account transaction fees) baes deducted\ccor dingly, we have gonflict
of interest because we could have an economic incentive tamisx our compensation by
seeking to minimize the number of transactions/tats in the client's account. Participation in
the Program may cost more or less than purchasigservices separately. The fee that we charge
for participation in the Program may be higherawer than those charged by other sponsors of
comparable wrap fee programABNY_ QUESTIONS: Our Chief Compliance Officer, Sam
Huszczo, remains available to address any questhans client or prospective client may have
regarding the corresponding conflict of interegtrap fee arrangement may create.

The first quarter's management fee will be caladabn the account’s initial inception value as
reported by the account’s custodian. The first sgprar management fee will also be prorated for
the number of days that services were providedhduhe initial quarter. It is withdrawn at account
opening. Thereafter, the management fee will beutaied on the account’s previous quarter-end
value as reported by the account’s custodian. Aljhoyou can restrict our services, the securities
included in your account are subject to our adyidees unless restricted by you in writing. This
includes investments in money market funds, denti@padsit accounts, and certificates of deposit
are included in the base amount on which feesaoellated. The management fee will be directly
deducted from the client’s account.

In a wrap account, clients pay a single annualsmtyifee for advisory services and execution of
transactions. Clients do not pay brokerage comomssimarkups or transaction charges for
execution of transactions in addition to the adwidee.

Although clients do_not pay a transaction chargetfansactions in a program account, clients
should be aware that we pay Charles Schwab traosacharges for the transactions. The

transaction charges paid by us vary based on gedf/transaction (e.g., mutual fund, equity or

fixed income security) and range from $0 to $40cd@mse we pay the transaction charges in
program accounts, there is a conflict of intereSlients should understand that the cost to us of
transaction charges may be a factor that we congiden deciding which securities to select and

how frequently to place transactions in a progracoant.

Termination of Portfolio Management Services

A client may terminate the Investment Managemenie@ment for any reason at any time and,
within the first five (5) business days after sigithe contract, without any cost or penalty.
Thereatfter, the agreement may be terminated atimeyby giving seven (7) days written notice.
To cancel the Agreement, the client must notifyftima in writing to SGH Wealth Management,
26211 Central Park Blvd., Suite 601, Southfield, A8076. Upon receipt of written notice of
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termination, we will cease all activity on your laéfhand transactions placed on your behalf are
allowed to settle. Because we charge in advancechkent that terminates his or her contract
within a quarter will receive a prorated refundeds that is based on the amount of time elapsed
during the quarter. For example, if a client casc#l 45 days in to a 90-day quarter, the cliert wil
receive a refund of 50% of the fees. (45 days éwildy 90 days equal 50 percent.) Please note
the prorated refund may be adjusted for additiategdosits and withdrawals to the advisory
account within the termination quarter. If perntttiey the client’'s custodian the refund will be
deposited into the client’'s account; otherwise rgfeind will be paid to the client by company
check directly to the client within 30 days of témation notice receipt. We reserve the right to
terminate any Investment Management Agreement atdmgeretion at any time. Should we
terminate prior to the end of the quarter you valieive a prorated refund as explained above.

Other Types of Feesand Charges

Program accounts will incur additional fees andrgba from parties other than us as noted below.
These fees and charges are in addition to the@gvise paid to us. We do not share in any portion
of these third party fees. The fee does not inclitier expenses such as account maintenance
fees, transfer fees, electronic fund and wire fa@gsrest, exchange fees, taxes, spreads, mark-
ups/mark-downs, custody fees for alternative innesits, short-term redemption fees on mutual
funds, etc.

Charles Schwab, as the custodian and broker-dpadeiding brokerage and execution services
on program accounts, will impose certain fees damatges. Charles Schwab notifies clients of
these charges at account opening. Charles Schvllabediict these fees and charges directly from
the client’s program account.

There are other fees and charges that are impgsethér third parties that apply to investments
in program accounts. Some of these fees and chargedescribed below.

e |If a client’'s assets are invested in mutual fundstber pooled investment products, clients
should be aware that there will be two layers ofigaty fees and expenses for those assets.
Client will pay an advisory fee to the fund managed other expenses as a shareholder of the
fund. Client will also pay us the advisory feelwiespect to those assets. Most of the mutual
funds available in the program may be purchasezttyr Therefore, clients could generally
avoid the second layer of fees by not using ouragament services and by making their own
investment decisions.

e Certain mutual funds impose fees and charges sicbrdingent deferred sales charges, early
redemption fees and charges for frequent tradiiigese charges may apply if a client transfers
into or purchases such a fund with the applicab&ges in a program account.

¢ Although only no-load and load-waived mutual fueds be purchased in a program account,
clients should understand that some mutual funglsapset based sales charges or service fees
(e.g., 12b-1 fees) to the custodian with respeactmunt holdings.

e If a client holds a variable annuity as part ofaatount, there are mortality, expense and
administrative charges, fees for additional ridemsthe contract and charges for excessive
transfers within a calendar year imposed by thealsbe annuity sponsor.
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Further information regarding fees assessed by taahtund or variable annuity is available in
the appropriate prospectus, which is available upguoest from us or from the product sponsor
directly.

Other Important Consider ations

e The advisory fee is an ongoing wrap fee for investiradvisory services, the execution of
transactions, and other administrative and cusitegievices. The advisory fee may cost the
client more than purchasing the program servicpars¢ely. Factors that bear upon the cost of
the account in relation to the cost of the sameices purchased separately include the type
and size of the account, historical and expecteel ai number of trades for the account, and
number and range of supplementary advisory andteletated services provided to the client.

e The advisory fee also may cost the client more tiaassets were held in a traditional
brokerage account. In a brokerage account, a clentharged a commission for each
transaction, and the representative has no dytyawide ongoing advice with respect to the
account. If the client plans to follow a buy anddstrategy for the account or does not wish
to purchase ongoing investment advice or manages®mwices, the client should consider
opening a brokerage account rather than a progcaouat.

e The investment products available to be purchasdue program can be purchased by clients
outside of a program account, through broker-deaieiother investment firms not affiliated
with us.

e As we absorb certain transaction costs in wra@éeeunts, we may have a financial incentive
not to place transaction orders in those accounte sloing so increases its transaction costs.
Thus, an incentive exists to place trades lessiéetly in a wrap fee arrangement.

e We do not charge our clients higher advisory fegsed on their trading activity, but you
should be aware that we may have an incentiventio diur trading activities in your account(s)
because we are charged for executed trades.

ITEM 5- ACCOUNT REQUIREMENTSAND TYPESOF CLIENTS

We offer our services to individuals, pensions pradit-sharing plans, trusts, estates, corporations
and other business entities. Client relationshgry in scope and length of service. We generally
require a minimum account size of $100,000, butag waive this at our discretion.

SGH, in its sole discretion, may waive its $100,G%et minimum and/or charge a lesser
investment management fee based upon certainiar{iex. anticipated future earning capacity,
anticipated future additional assets, dollar amafnassets to be managed, related accounts,
account composition, negotiations with client, etelease Note: As result of the above, similarly
situated clients could pay different fees. In addit similar advisory services may be available
from other investment advisers for similar or loviess.

ITEM 6 - PORTFOLIO MANAGER SELECTION AND EVALUATION

In our wrap program, we do not select, review ocoremend other investment advisors or portfolio
managers. We, through our investment adviser reptasves (“IAR”), are responsible for the
investment advice and management offered to clidfds more information about the IAR
managing the account, client should refer to thB'$ABrochure Supplement (ADV Part 2B),
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which the client should have received along witils 8rochure at the time the client opened the
account. By having our IARs act as the portfolionangers to the program there is a conflict of
interest because our evaluation of the IARs asrthragers may not be objective. We attempt to
mitigate this conflict of interest by holding oWRs to the same standards that we would hold a
non-affiliated portfolio manager. Additionally, vagtempt to mitigate this conflict of interest to
the best of our ability by placing the client’sargst ahead of our own through our fiduciary duty.

Our services are tailored to the client’s statemlgaeeds and objectives. We allow them to impose
restrictions on investment in certain securitiestygmes of securities. All restrictions must be
presented to us in writing. Additionally, we reae& portion of the wrap fee because we provide
portfolio management services. The wrap fee doesnlude performance based fees.

METHODS OF ANALYSIS, INVESTMENT STRATEGIESAND RISK OF LOSS

METHODS OFANALYSIS AND INVESTMENT STRATEGIES

With respect to our portfolio management services,use a proprietary combination of the
following types of securities analysis and invegitrstrategies.

Asset allocation is an investment strategy thatsamnbalance risk and reward by apportioning a
portfolio's assets according to an individual'slgoask tolerance and investment horizon among
various asset classes. The asset classes typioallyde equities, fixed-income, alternative
investments, and cash and equivalents. Each loéasdifferent levels of risk and return, so each
will behave differently over time. Any asset alldoa advice provided by SGH Wealth
Management is based on a number of factors, inojuthe client’s investment objectives, risk
tolerances, asset class preferences, time horidmpsdity needs, expected returns and an
assessment of current economic and market viewegsgd by economists, analysts, banks and
securities firms. These factors are based on thafspclient objectives stated by the client dgrin
consultations. The client may change these objesi@ any time

Fundamental analysis is a technique that atteropdgtermine a security’s value by focusing on
underlying factors that affect a compamctual business and its future prospects. The analysis is
performed on historical and present data. On adamoacope, one can perform fundamental
analysis on industries, sectors or the economywaade. The term refers to the analysis of the
economic well-being of a financial entity as opmbge only its price movements. The risk
associated with fundamental analysis is that despét appearance that a security is undervalued,
it may not rise in value as predicted.

Technical Analysis is a method of evaluating s¢mgby analyzing statistics generated by market
activity, such as past prices and volume. Techrinalysts do not attempt to measure a security's
intrinsic value, but instead use charts and otbelstto identify patterns that can suggest future
activity. The risk associated with technical anelyis that there is no broad consensus among
technical traders on the best method of identifyutgre price movements.

Long-Term PurchasesWe purchase certain securities with the expextdhiat the value of those
securities will grow over a relatively long periotitime, generally greater than one year. The risk
associated with using a long-term purchase straiediiat it generally assumes the financial
markets will go up in the long-term, which may tat the case. There is also the risk that the
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segment of the market that the client is investemt perhaps just that client’s particular investine
will go down over time even if the overall financraarkets advance. Purchasing investments
long-term may create an opportunity cost - "lockiqy assets that may be better utilized in the
short-term in other investments.

Options Writing: We write option, which are derivat securities, which mean they derive their
value from that of an underlying instrument, sushaastock, stock index, interest rate or foreign
currency. An option is a contract that establishgsice and time frame for the purchase or sale
of a particular security. Two parties are involuedhe contract: one party receives the right to
exercise the contract to buy or sell the underlgiecurity; the other is obligated to fulfill theres

of the contract. Like other securities - includstgcks, bonds, and mutual funds - options carry
no guarantees, and a person must be aware tlzapdassible to lose all of the principal he/she
invests, and sometimes more. As an option holdegrson risks the entire amount of the premium
he/she paid pay. But as an options writer, a petakes on a much higher level of risk. For
example, if a person writes an uncovered call,Heefaces unlimited potential loss, since there is
no cap on how high a stock price can rise. HowesiaGe initial options investments usually
requires less capital than equivalent stock posstia potential cash losses as an options investor
are usually smaller than if someone bought the nyidg stock or sold the stock short. The
exception to this general rule occurs when an apsaised to provide leverage: Percentage returns
are often high, but it is important to remembet fhercentage losses can be high as well.

Short Sales — We may enter into transactions kreswshort sales in which we sell a security that
we do not own in anticipation of a decline in tharket value of the security. Losses from short
sales are potentially unlimited. In particulateader offer or similar transaction with respecato
company whose securities we have sold short coalges the value of such securities to rise
dramatically resulting in substantial losses. Brgkmay also require that we cover short position
at an inopportune time.

Short-Term PurchasesWe purchase certain securities with the expectahat they will be sold
within a relatively short period of time, generalgss than one year, to take advantage of the
securities' short-term price fluctuations. The redsociated with using a short-term purchase
strategy is that it generally assumes that we cadigt how financial markets will perform in the
short-term, which may be very difficult and willaar a disproportionately higher amount of
transaction costs compared to long-term trading@r&lare many factors that can affect financial
market performance in the short-term (such as gbart interest rate changes, cyclical earnings
announcements, etc.) but may have a smaller intpactionger periods of times. There may be
more risk involved in executing short-term stragsgin addition, securities held less than one year
before selling it are classified, by the IRS, abart-term gain and profits may be taxed as orginar
income.

Our analysis of securities and advice relatingeteemay be based upon information obtained
from financial newspapers and magazines, reseaatérials prepared by others, corporate ratings
services, and annual reports, prospectuses angdilnade with the Securities and Exchange
Commission. Other sources of information may inelUdorningStar Principia mutual fund

information, MorningStar Principia stock informatiothe World Wide Web, and other sources
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deemed by the investment advisor representatite eppropriate. We may also utilize computer
models for performance analysis, asset allocatmhrisk management.

RECOMMENDED SECURITIES ANDINVESTMENT RISKS

We use several types of securities in our clieatsounts. These securities may include, but are
not limited to, the following: bonds and other corgite debt instruments; exchange traded funds
(ETFs); mutual funds; government debt instrumemntduding treasury bills and municipal
securities; stocks; preferred stocks; high-yieldtddomestic fixed income; options; traded and
non-traded real estate investment trusts; limitadnerships; managed futures; money market
funds and cash.

All investments bear different types and degreess&fandinvesting in securitiesinvolves risk

of lossthat clientsshould beprepared to bear. Investments may fluctuate in value or lose value.
Our investment approach continually keeps the ofsloss in mind. While we use investment
strategies that are designed to provide appropinatstment diversification, some investments
have significantly greater risks than others. Qbite higher rates-of-return on investments entails
accepting higher levels of risk. Recommended itmuest strategies seek to balance risks and
rewards to achieve investment objectives. If antlihas questions about risks he/she does not
understand, we would be pleased to discuss them.

We strive to render our best judgment on behatiurfclients. Still, we cannot assure or guarantee
clients that investments will be profitable or assthat no losses will occur in an investment

portfolio. Past performance is an important corsitien with respect to any investment or

investment adviser, but is not a reliable predictofuture performance. We continuously strive

to provide outstanding long-term investment perfamoe, but many economic and market

variables beyond our control can affect the pertoroe of an investment portfolio.

An investment could lose money over short or eweny Iperiods. A client should expect his/her
account value and returns to fluctuate within aewiginge, like the fluctuations of the overall stock
and bond markets. A client’'s account performanaéccbe hurt by:

e Credit risk: This is the risk that an issuer of a bond coulffes an adverse change in
financial condition that results in a payment défasecurity downgrade, or inability to
meet a financial obligation.

e Inflation risk: This is the risk that inflation will undermine thgerformance of an
investment and/or the future purchasing power dfemt's assets.

e Interest rate risk: The chance that bond prices overall will declineduse of rising
interest rates.

e International investingrisk: Investing in the securities of non-U.S. compameslves
special risks not typically associated with invegtin U.S. companies. Foreign securities
tend to be more volatile and less liquid than itwesits in U.S. securities, and may lose
value because of adverse political, social or egvbaaevelopments overseas or due to
changes in the exchange rates between foreignnmieseand the U.S. dollar. In addition,
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foreign investments are subject to settlement pestas well as regulatory and financial
reporting standards, that differ from those ofth8.

e Currency Risk: Investments overseas are subject to fluctuatiotisa value of the dollar
against the currency of the investment’s origirgatiountry. Also known as exchange rate
risk.

e Leveragerisk: Using derivatives to increase the fund's combioad and short exposure
creates leverage, which can magnify the fund'smpietiefor gain or loss and, therefore,
amplify the effects of market volatility on the filia share price.

e Liquidity risk: Liquidity risk exists when a particular investrhevould be difficult to
purchase or sell, possibly preventing the invelston selling such illiquid securities at an
advantageous time or price, or possibly requirihg tnvestor to dispose of other
investments at unfavorable times or prices in otdesatisfy its obligations.

e« Manager risk: The chance that the proportions allocated to thewa securities will
cause the client’s account to underperform relet@abenchmarks or other accounts with
a similar investment objective.

e Optionsrisk: Like other securities - including stocks, bondsj anutual funds - options
carry no guarantees, and a person must be awaitighaossible to lose all of the principal
he or she invests, and sometimes more. As an opttater, a person risks the entire
amount of the premium he or she paid. But as ailomptvriter, a person takes on a much
higher level of risk. For example, if a person esitan uncovered call, he or she faces
unlimited potential loss, since there is no cafow high a stock price can rise. However,
since initial option investments usually requiresleapital than equivalent stock positions,
potential cash losses as an options investor aialysmaller than if someone bought the
underlying stock or sold the stock short. The ekoago this general rule occurs when an
option is used to provide leverage; percentagenstare often high, but it is important to
remember that percentage losses can be high as well

e Portfolio concentration: Accounts that are not diversified among a wideyeaof types of
securities, countries or industry sectors may hawee volatility and are considered to
have more risk than accounts that are investedgreater number of securities because
changes in the value of a single security may haweee of a significant effect, either
negative or positive. Accordingly, portfolios angbgect to more rapid changes in value
than would be the case if the client maintainedoaendiversified portfolio.

e Stock market risk: The chance that stock prices overall will decli@@ck markets tend
to move in cycles, with periods of rising stockges and periods of falling stock prices.

TYPESOF SERVICESWE OFFER:

ADVISORY SERVICESOFFERED

We offer discretionary investment management sesvand financial planning services. Before
we enter into an advisor-client relationship, weyraier a complimentary general consultation to
determine a prospective client’'s needs and dissersgces available that meet those needs. Only
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after a prospective client has had time to reviewsolutions/services can they determine whether
a relationship might benefit them. Investment aolyjiservices begin only after we and the client

formalize the relationship with a properly execuiggreement setting forth the terms and

conditions under which we will provide our services

FINANCIAL PLANNING

We offer clients limited financial planning serviceo evaluate their financial situations, goals,
including risk tolerance, and time horizon, upoguest. Through a series of personal exploratory
interviews and the use of questionnaires, the fivith collect pertinent data, identify goals,
objectives, financial problems, and potential Sohg&. This initial meeting will determine the
extent to which financial planning and investmetnagement is necessary. We will prepare and
present specific recommendations and implementth@sommendations, as agreed upon with
the client. As a result of these actions, our eglvnay be provided on, (but is not limited to):
financial and cash flow management, asset allocatnal diversification planning, estate planning,
strategic income tax planning, retirement plannadycational funding, goal setting, a review of
insurance policies with risk management, revieveroployer sponsored retirement plan options
or other needs as identified by the client and finm, all potentially provided with
recommendations. We may offer comprehensive plansgnvices or the client may desire advice
on certain planning components; the firm can tadervices as desired by the client. At the
conclusion of the financial planning service, tinmfmay present the client with a written financial
plan.

This financial planning service involves rendera{inancial consultation for you based upon an
analysis of the documents and information that gowide us. We may recommend that you
utilize various financial products, such as insgeaar other advisory services, to implement our
recommendations and to achieve your goals. You @oé obligated to follow our
recommendations. We also may recommend that yok with other professionals, such as
attorneys or accountants. Additionally, SGH Wealttnagement takes no responsibility for the
outcome of our advice related to employer sponscggrement plans in part due to the limited
options available within these type of plans.

PORTFOLIOMANAGEMENT

We provide investment management services to stegeclients on a client specific basis, based
upon your unique facts and circumstances. Althowghmanage your accounts based on your
individual needs, we construct client portfoliosancordance with our model asset allocation
strategies, which are adjusted for each cliensk profile. The model asset allocation strategies
range from aggressive growth to capital preseraafitney also differ according to the type of
account such as individual retirement accountsagemsn-qualified accounts. Upon selecting your
risk tolerance profile, allocations are made toheat the models depending upon what is
appropriate for you. We rely on the client to aetely specify their own risk tolerance to be able
to fit their needs to the appropriate model portfoAll of the model strategies include some
combination of individual stocks, mutual funds, leacge traded funds, alternative investments,
options, individual bonds, certificates of depoaind may potentially include other investment
products. We develop these models based upon oprigtary research on markets and market
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conditions as well as perceived value in seledewyrities. Please see Item 8 for additional detail

We periodically review your accounts on an ongdagis (by monitoring our models) to ensure
that risk levels stay within the parameters essaiell by your risk tolerance. We rebalance your
portfolios as necessary. More or less frequent lasoang may be required depending on
macroeconomic, market or sector factors, as wellclasnges in your personal or family

circumstances.

TAILORED SERVICES

We tailor all of our services to the client’'s sthigoals, needs and objectives. For our portfolio
management service clients, we allow them to impestrictions on investment in certain
securities or types of securities. All restrictionast be presented to us in writing.

PERFORMANCEBASED FEES AND SIDE-BY-SIDE MANAGEMENT

We do not charge any performance-based fees (feexllon a share of capital gains on or
capital appreciation of the assets of a clienfjarduct side-by-side management. We do not use
performance-based fee structures because of teat@dtconflict of interest, as this may create
incentives for the advisor to recommend an investrtteat may carry a higher degree of risk to
the client.

VOTING CLIENT SECURITIES

We will not be responsible for responding to prexaé securities held in clients' accounts. Proxy
solicitation materials will be forwarded to clierdsectly from their custodian for response and
voting. In the event a client has a question alquioxy solicitation, the client should contact us

ITEM 7-CLIENT INFORMATION PROVIDED TO PORTEFOLIO MANAGERS

In our wrap program, we are responsible for accousmhagement; there is no separate portfolio
manager involved. We obtain the necessary finamlgtd from the client and assist the client in
setting an appropriate investment objective forabeount. We obtain this information by having
the client complete an advisory agreement and atbeumentation. Clients are encouraged to
contact us if there have been any changes infihaimcial situation or investment objectives or if
they wish to impose any reasonable restrictionthermanagement of the account or reasonably
modify existing restrictions. Client should be agvéhat the investment objective selected for the
program is an overall objective for the entire asdoand may be inconsistent with a particular
holding and the account’s performance at any tiGkent should further be aware that
achievement of the stated investment objectivdasig-term goal for the account.

ITEM 8- CLIENT CONTACT WITH PORTFOLIO MANAGERS
Client should contact us at any time with questi@uarding the program account.

ITEM 9- ADDITIONAL INFORMATION

DISCIPLINARY |INFORMATION
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Registered investment advisers are required tdodisall material facts regarding any legal or
disciplinary events within the past 10-years thatld be material to your evaluation of asthe
integrity of our management. We have no infornra@pplicable to this Item because we have
not been the subject of any administrative, cwiilninal or regulatory proceedings.

OTHER FINANCIAL INDUSTRY ACTIVITIESAND AFFILIATIONS

our associates may be independent insurance ggimtannuities, long-term care and health) and
they may recommend these services to clients. dthisr business activity pays our associates'
commissions that are separate from the fees deskcalbove. This is a conflict of interest because
the commissions give our associates a financiaéntice to recommend and sell clients the
insurance products. However, our associates attenmpitigate any conflicts of interest to the best
of their ability by placing the clients’ interesteead of their own, through their fiduciary dutglan
by informing clients that they are never obligatecpurchase recommended insurance through
them. Associates may only sell insurance in statesre they are properly registered.

CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS AND PERSONAL
TRADING

Code of Ethics

Our Code of Ethics establishes ideals for ethioatlcict upon fundamental principles of openness,
integrity, honesty, and trust. We will provide apy of our Code of Ethics to any client or
prospective client upon request.

Our Code of Ethics covers all supervised persons addstribes our high standard of business
conduct, and fiduciary duty to our clients. The €ad Ethics includes provisions relating to the
confidentiality of client information, a prohibithoon insider trading, a prohibition of rumor
mongering, restrictions on the acceptance of sigamt gifts and the reporting of certain gifts and
business entertainment items, and personal sesutiiding procedures, among other things. All
supervised persons must acknowledge the term&d@dle of Ethics annually, or as amended.

Material Interest in Securities
We do not have a material interest in any secstitie
Investing in or Recommending the Same Securities

Our associates may buy or sell for their own act®tirte same securities at or about the same time
they recommend to or purchase for client accodiits causes a conflict of interest because they
can trade ahead of client trades. We mitigate tmdlict of interest in two ways. First, our Code
of Ethics requires employees to: (1) report perkeeeurities transactions on at least a quarterly
basis and (2) provide us with a detailed summarycatain holdings (both initially upon
commencement of employment and quarterly thergaftawhich such employees have a direct
or indirect beneficial interest. The reports angaeed to ensure our associates do not trade ahead
of client accounts. Additionally, we require cligransactions be placed ahead of our associates’
personal trades or our associates can place pétsaes as part of a block trade. The records of
all associates’ personal and client trading actisiire reviewed and made available to regulators
to review on the premises.
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REVIEW OF ACCOUNTS

Frequency of Account Reviews

Mr. Huszczo meets with each client, either in pereo by telephone, on an annual basis. The

meeting reviews the client’s financial situatiordaach account to ensure that the accounts are
invested in accordance to the client’s current tadkrance. In the event of any changes to the

client’s financial situation or risk tolerance, tbkent is encouraged to contact Mr. Huszczo as

soon as possible.

Other Reviews

Additional reviews are conducted periodically degiag on market conditions, economic or
political events, changes in tax laws, or by changea client's financial situation (such as
retirement, termination of employment, physical mav inheritance).

Reports and Account Statements

Clients will receive trade confirmations and mowtktatements from the account custodian or
clearing firm, if the account has activity duringetmonth. If the account does not have any
monthly activity, an account statement is provitgdthe account custodian or clearing firm at

least quarterly. Such statements will show anyiggtin the account, as well as period ending

position balances. If you do not receive your adstl statement directly from your custodian,

call them immediately or call us so that we maysag®u.

CLIENT REFERRAL SAND OTHER COMPENSATION

We receive an economic benefit from Schwab in tnmfof the support products and services it
makes available to us and other independent inveegtadvisors that have their clients maintain
accounts at Schwab. These products and serviceshiey benefit us, and the related conflicts of
interest are described above (see Item 12 — BrgkeRxactices in our Firm Brochure). The
availability of Schwab’s products and services ® isl not based on our giving particular
investment advice, such as buying particular sgéearior our clients.

In additionally, we may also receive economic be#sdfom the investment companies that we
work with. Occasionally, we have seminars for emgsiclients that are sponsored by or paid in
part by these investment companies. All sponsorfg@p are used to reimburse incurred seminar
expenses. Typically, the investment company attémel€vents and makes payments directly to
the venue. This could be viewed as a conflict térnest because it gives us a financial incentive
to use the investment company who sponsors ourt®vélle mitigate this conflict of interest to
the best of our ability by placing the clients’argsts ahead of our own and through our fiduciary
duty. We further mitigate the conflict of interdsy allowing clients to place restrictions on
securities held in their accounts and thereforents may exclude any investment from their
accounts.

SGH Wealth Management, including our advisors, alopay for client referrals or use solicitors.
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FINANCIAL INFORMATION

We do not have any financial impairment that wile@ude us from meeting our contractual
commitments to you. We do not serve as a custddrayour funds or securities. At no time will
fees of more than $1,200 be charged six or morethsom advance by our firm or your
representative. We have established policies amckpures designed to prevent the collection of
fees greater than $1,200 six or more months inrambzaAs such, a balance sheet is not required
to be provided to you at this time.

CusToDY

All client funds, securities and accounts are haldhird-party custodians. Under government
regulations, we are deemed to have custody of gesets if you authorize us to instruct Schwab
to deduct our advisory fees directly from your agtto Schwab maintains actual custody of your
assets. You will receive account statements dirdaiin Schwab at least quarterly. They will be
sent to the email or postal mailing address yowidea to Schwab. You should carefully review
those statements promptly when you receive themaléeurge you to compare Schwab’s account
statements with the periodic portfolio reports yuail receive from us. Our statements may vary
from custodial statements based on a number obraanhcluding custodial pricing issues,
dividends due but not yet paid or fixed income aedrinterest due or payable, among others.
Your custodial statement is the sole authoritytéxrreporting purposes.

Please note that the official record-keeper of yamgount is your custodian. It records includes,
but not limited to, performance, transactions, tasis, capital gain and losses and all othereglat
data generated for income tax reporting purposes.

BROKERAGE PRACTICES

SGH Wealth Management does not maintain custodgliehts’ assets on which we advise
(although we may be deemed to have custody of gsesets if you give us authority to withdraw
assets from your account (see item 15 — Custod@))ents’ assets must be maintained in an
account at a “qualified custodian,” generally akeredealer or bank. We recommend that clients
use Charles Schwab & Co., Inc. (“Schwab”), a FINRgistered broker-dealer, member SIPC, as
the qualified custodian. We are independently ovaretloperated and not affiliated with Schwab.
Schwab will hold client assets in a brokerage aotamd buy and sell securities when we, the
Advisor, instruct them to. While we recommend tlants use Schwab as custodian/broker, client
will decide whether to do so and open client’s actavith Schwab by entering into an account
agreement directly with them. We do not open tlemant for the client.

How we Sdlect Broker 5/Custodians to Recommend:

We seek to recommend a custodian/broker who witl gour assets and execute transactions on
terms that are overall most advantageous when caapéth other available providers and their
services. We consider a wide range of factorsuahol these:

o Combination of transaction execution services alaitf) asset custody services
(generally without a separate fee for custody)
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o Capability to execute, clear, and settle tradey @od sell securities for your
account)

o Capabilities to facilitate transfers and paymerdisand from accounts (wire
transfers, check requests, bill payment, etc.)

e Breadth of investment products made available kstobonds, mutual funds,
exchange-traded funds (ETFs), etc.)

e Availability of investment research and tools thasist us in making investment
decisions

e Quality of services

o Competitiveness of the price of those services (o@sion rates, margin interest
rates, other fees, etc.) and willingness to netgttzem

e Reputation, financial strength, and stability o ffrovider
e Their prior service to us and our other clients

For our clients’ accounts it maintains, Schwab galhedoes not charge you separately for custody
services but is compensated by charging you conons®r other fees on trades that it executes
or that settle into your Schwab account. These &esn addition to the commissions or other
compensation you pay the executing broker-deateordler to minimize your trading costs, we
recommend Schwab execute most trades for your atcas a fiduciary it is our highest priority

to act in our clients’ bet interest. Although oesassment and recommendation of Schwab is based
on an objective assessment of Schwab, it is anrenheconflict of interest in recommending
Schwab when we (and you) receive benefits that evaal pay for separately. We mitigate this
conflict by this disclosure to you in this Form ADRArt 2A.

Products and Services Available to Us from Schwab:

Schwab Advisor Services™ (formerly Schwab Institnél) is Schwab’s business serving

independent investment advisory firms like us. Theyvide our clients and us with access to its
institutional brokerage— trading, custody, repagtiand related services—many of which are not
typically available to Schwab retail customers. \8ah also makes available various support
services. Some of those services help us managgnainister our clients’ accounts, while others

help us manage and grow our business. Here is a detailed description of Schwab’s support
services:

Services That Benefit You. Schwab’s institutional brokerage services incladeess to a broad
range of investment products, execution of se@sritransactions, and custody of client assets.
The investment products available through Schwelbiite some to which we might not otherwise
have access or that would require a significantiér minimum initial investment by our clients.
Schwab’s services described in this paragraph généenefit you and your account.

Services That May Not Directly Benefit You. Schwab also makes available to us other products
and services that benefit us but may not direathydfit you or your account. These products and
services assist us in managing and administeringlgnts’ accounts. They include investment
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research, both Schwab’s own and that of third @artWe may use this research to service all or
some substantial number of our clients’ accoumtduding accounts not maintained at Schwab.
In addition to investment research, Schwab alsoemavailable software and other technology
that:

e provide access to client account data (such asadpltrade confirmations and
account statements);

« facilitate trade execution and allocate aggreg#iade orders for multiple client
accounts;

e provide pricing and other market data;
« facilitate payment of our fees from our clientstagnts; and
o assist with back-office functions, recordkeeping] alient reporting.

Services That Generally Benefit Only Us. Schwab also offers other services intended to belp
manage and further develop our business enterfiigse services include:

e educational conferences and events;
« technology, compliance, legal, and business cangpilt
e publications and conferences on practice manageameifbusiness succession; and

e access to employee benefits providers, human taguitesultants, and insurance
providers.

Schwab may provide some of these services itselbther cases, it will arrange for third-party
vendors to provide the services to us. Schwab fsaydéscount or waive its fees for some of these
services or pay all or a part of a third party's§eSchwab may also provide us with other benefits
such as occasional business entertainment of osomeel.

Research and Soft Dollar Benefits

“Soft dollars” are defined as a form of paymentastment firms can use to pay for goods and

services such as news subscriptions or researchn\Ath investment firm gives its business to a

particular brokerage firm, the brokerage firm itura can agree to use some of its revenue to pay
for these types of services. The benefits descréime from Schwab are not considered soft

dollars.

Directed Brokerage

Some clients may direct us to use a specific brdkeater to execute securities transactions for
their accounts. In that case, you must provide ssct® the account, account statements, and pay
fees and commissions generated at your broker rdaaéodian. You are responsible for the
paperwork required to maintain the account as a®lcommunications required with that firm.
When so directed, the use of a custodian other 8aiwab, may not allow us to be able to
effectively achieve best execution on clients’ sactions, include affected accounts in block
trades, negotiate favorable commission and traisefetes, and/or give us access to the securities
we use for client accounts. Approval and acceptarice custodian other than Schwab will be
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made on a case-by-case basis.

Trade Aggregation

We may, but are not obligated to, aggregate trdimsecin equity and fixed income securities for
a client with other clients to improve the quabfyexecution. When transactions are so aggregated,
the actual prices applicable to the aggregatedactions will be averaged, and the client account
will be deemed to have purchased or sold its ptapuate share of the securities involved at the
average price obtained. We may determine not goeggte transactions, for example, based on
the size of the trades, the number of client actsyuhe timing of the trades, the liquidity of the
securities and the discretionary nature of theesadf we do not aggregate orders, some clients
purchasing securities around the same time mayweeegess favorable price than other clients.
This means that this practice of not aggregating ot clients more money. Most mutual fund
or ETF trades do not garner any client benefit ftcade aggregation.

ANY QUESTIONS: SGH’s Firm’s Chief Compliance Officer, Sam Huszecemains available
to address any questions regarding this wrap brechu
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