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LionsBridge Wealth Management, LLC  

A Florida Limited Liability Company  
  

1514 Roberts Drive 

 Jacksonville Beach, FL 32250  

904.562.5190  

www.lbwm.net  

February 13, 2019 
  

This Brochure provides information about the qualifications and business practices of 
LionsBridge Wealth Management, LLC (“LBWM”). If you have any questions about the 
contents of this Brochure, please contact us at 904.562.5190 or carolyn@lbwm.net.  The 
information in this Brochure has not been approved or verified by the United States 
Securities and Exchange Commission or by any state securities authority.  

LBWM is a registered investment adviser.  Registration of an Investment Adviser does not 
imply any level of skill or training.  The oral and written communications of an Adviser 
provide you with information about which you determine to hire or retain an Adviser.   

Additional information about LBWM also is available on the SEC’s website at 
www.adviserinfo.sec.gov.  
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Item 2 – Material Changes  

  
The purpose of this Item 2 is to disclose material changes that have been made to this 
Brochure since the last annual update of this Brochure.    
  
There have been no material changes made to this Brochure since its last annual update 
dated February 27, 2018. 
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Item 4 – Advisory Business  

 

Asset Management  

 
LBWM was established in December, 2008 as a Registered Investment Advisor which 
provides fee-only investment management services to individuals, businesses, trusts and 
not-for-profit organizations. LBWM is a wholly owned subsidiary of LionsBridge Capital 
Holdings, LLC, a Florida limited liability company.  LBWM follows a disciplined process to 
understand our clients’ personal and family financial goals.  We analyze the expected time 
horizon for the expected use of the funds, liquidity and income needs, and any other unique 
objectives or restrictions which we need to understand before we start investing on behalf 
of our clients. Once we have a better understanding of our client’s specific requirements, 
we will suggest a specific strategic asset allocation model that reflects their long term 
objectives and risk tolerance.  However, clients can place restrictions on investing in 
certain securities or class of securities.  We will then draft an investment policy which will 
serve as the blueprint for building and overseeing the investment portfolio.    
As of February 5, 2019 LBWM managed $105,120,948 on a discretionary basis and 
$2,421,896 on a non-discretionary basis.  

Financial Planning  

Our process is as follows:  

Establish and define the client-advisor relationship  

We begin by discussing how we can work together to develop and implement your financial 
plan. We need to understand your financial goals, but we also want to help you define your 
objectives.  

Gather client data, including goals and expectations  

We conduct a holistic review of your current estate, investment and business owner 
situation (if applicable). Based on this information, we develop a detailed model of your 
current financial situation, including cash flow, tax reduction strategies and estate 
distribution projects.  

Process and analyze information to determine financial needs  

We analyze the information gathered from the financial situation model to identify gaps 
and opportunities between your current financial planning and your objectives and risk 
tolerance. This helps us determine to what level you are meeting your financial goals with 
your current strategy.  
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Develop and present financial planning recommendations and/or alternatives  

Based on your input and our analysis, we offer alternative strategies and identify solutions 
that are an appropriate fit for your personal situation, and most importantly, are consistent 
with your objectives. We provide a formal plan document and establish an action plan, 
generally within 90 – 120 days, as long as you promptly provide the information we 
request to complete our analysis.   

Implement the financial plan recommendations  

We present the specific recommendations and financial products that will help meet your 
needs. The products we recommend may include life insurance, fixed or variable annuities, 
and mutual funds. We will discuss the pros, cons, risks and costs of each recommended 
alternative. This helps ensure that you will make an informed decision. We coordinate with 
your other advisors.   

Monitor the financial plan recommendations  

Many factors can impact the viability of your plan in the future – a life event, unexpected 
expenses or income, a change in taxes, etc. We meet with you to check the status of the plan 
by comparing actual results to initial assumptions to determine if adjustments need to be 
made.   

Item 5 – Fees and Compensation  

Asset Management Fees  

The LionsBridge fee schedule is calculated and charged on assets invested and managed in 
our investment models. The fees are calculated on the average monthly balance in the 
account. The fee will be deducted from the account on the first day of the following month.  

Account Size 
 

Asset Based Fee 
 

<$1MM 1.00% 
 

$1MM - $2MM 0.85% 
 

$2MM - $5MM 0.70% 
 

$5MM - $10MM 0.55% 
 

>$10MM 0.40% 
 

 Either party may terminate the relationship by written notice to the other.   

 In the event of termination, fees for the month will be prorated.  
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The specific manner in which fees are charged by LBWM is established in a client’s written 

agreement with LBWM.  LBWM will bill its fees on a monthly basis, in arrears, based on a 

percentage of assets under management. Fees are directly debited from client accounts. 

Management fees shall be prorated for each capital contribution and withdrawal made 

during the applicable calendar month. Accounts initiated or terminated during a calendar 

month will be charged a prorated fee.  Upon termination of any account, any prepaid, 

unearned fees will be promptly refunded, and any earned, unpaid fees will be due and 

payable. The client has the right to terminate an agreement without penalty within five 

business days after entering into the agreement.  All fees are subject to negotiation.  
 
LBWM’s fees are exclusive of brokerage commissions, transaction fees, and other related 
costs and expenses which shall be incurred by the client. Clients may incur certain charges 
imposed by custodians, brokers, third party investment and other third parties such as fees 
charged by managers, custodial fees, deferred sales charges, odd-lot differentials, transfer 
taxes, wire transfer and electronic fund fees, and other fees and taxes on brokerage 
accounts and securities transactions. Mutual funds and exchange traded funds also charge 
internal management fees, which are disclosed in a fund’s prospectus.   Such charges, fees 
and commissions are exclusive of and in addition to LBWM’s fee, and LBWM shall not 
receive any portion of these commissions, fees, and costs.  
  

Clients have the option to purchase investment products that LBWM recommends through 
other brokers or agents that are not affiliated with LBWM; however, such purchases would 
be made without the benefit of the extensive experience and tailored advice LBWM provides 
to clients through the various asset management services it offers.    

Financial Planning Fees  

There is no charge for our initial meeting and clients are informed in advance what they may 
expect out of our work and what their fee will be.  Fees are based on the complexity of the 
client’s situation and the amount of work needed to complete the process.  

There are two components of the financial planning fee, the Initial Planning Fee and the 
Implementation & Support Fee. The Initial Planning Fee represents the services we provide 
from introduction through delivery of the written plan document, including:  

• Financial Data Analysis  

• Staff Research  

• Design Time  

• All Meetings  

• Phone Calls  

• Meetings with other advisors  

• Financial Condition Model  
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• Written Plan Document  

  

The services covered by the Implementation & Support Fee begin upon delivery of the 
written plan document and continue through the end of the one-year period that began on 
the date of your financial planning agreement. These services are important to ensuring that 
the recommendations in your written plan document are properly implemented, that any 
unforeseen circumstances are can be promptly addressed, and to answer questions you may 
have throughout the year.  
   

• Implementation Assistance for Written Plan Recommendations  

• Status Meetings to Compare Actual Results to Initial Assumptions  

• Phone Calls  

  
Initial Planning Fee  
The Initial Planning Fee is usually charged as a fixed fee, typically ranging from $1,250 to 
$15,000, depending on the nature and complexity of each client's circumstances; however, 
LBWM may charge fees on an hourly basis at a rate up to a maximum of $500 per hour. Fees 
are negotiable and will be described in the client's financial planning agreement.  

A deposit of 50% of the Initial Planning Fee is due and payable upon signing the financial 
planning agreement, with the balance due and payable upon presentation of the written plan 
document. Typically, the written plan document will be presented to the client within 90 - 
120 days of the date of the financial planning agreement, provided that all information 
needed to prepare the written plan document has been promptly provided by the client.  

Implementation & Support Fee  
The Implementation & Support Fee is usually charged as a fixed fee, typically ranging from 
$500 to $1,500, depending on the nature and complexity of each client's circumstances. The 
specific Implementation & Support Fee will be described in the client's financial planning 
agreement.  

An initial payment of $500 of the Implementation & Support Fee is due and payable upon 
presentation of the written plan document. The balance, if any, of the Implementation and 
Support Fee will be payable in advance in quarterly payments over the remaining term of 
the initial year of the financial planning agreement.  

If the client terminates the financial planning agreement within five business days of the 
parties entering into such agreement, client shall receive a full refund of all prepaid fees. 
Thereafter, if the financial planning agreement is terminated, client will receive a prorated 
refund of any prepaid Initial Planning Fee based on the proportion of the total services that 
LBWM has performed through the date LBWM receives notice of such termination, as LBWM 
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shall determine in good faith; refunds of prepaid Implementation & Support Fees shall be 
prorated based on the remaining term of the financial planning agreement.  

Following the initial year of the financial planning agreement, LBWM offers an Annual 
Review Service that includes an Annual Planning component, as well as continuation of the 
Implementation & Support services described above. The Annual Planning Service uses the 
written plan document as the starting point, and then through discussions with you and 
analysis, identifies areas where adjustments or alternative approaches may be appropriate.   

Fees for the Annual Planning component are negotiable, but are generally 50% of the amount 
of the original Initial Planning Fee, subject to annual increases upon advance notice to the 
client. The Annual Planning component is paid in advance. Fees for the Implementation & 
Support component are the same as for the initial year, subject to annual increases.  

Conflict of Interest  
For Financial Planning clients, an investment adviser representative of LBWM is permitted 
to act in his or her separate capacity as a registered representative of an independent FINRA-
registered broker-dealer or duly appointed agent of various life insurance companies. In that 
capacity, the representative may recommend financial products to a client, such as life 
insurance, fixed or variable annuities, and mutual funds. Many, but not all, of the mutual 
funds recommended by a representative will be “no transaction fee” funds available to 
clients who open accounts through Charles Schwab & Co., Inc. (“Schwab”).   

Depending on particular product the client chooses to purchase, the representative will 
receive separate, yet customary compensation for selling the financial product, such as 
commissions, sales charges (initial and deferred), and distribution fees (sometimes referred 
to as “12b-1 fees”).  

Clients are under no obligation to implement any recommendation that a representative 
makes for the purchase of any security, insurance, or other financial product. If a client 
wishes, they may implement a recommendation through another financial service firm not 
affiliated with us.  

LBWM does not reduce or offset the client’s asset management fees or financial planning fees 
by any 12b-1 Fees, commissions, sales charges, or other sales-related compensation.  

The potential for compensation may impair the objectivity of LBWM and the representative 
and may influence us to make recommendations based on the prospect of receiving such 
compensation rather than the needs or best interests of the client. In order to address this 
conflict of interest, we have implemented the following procedures:  

• We disclose the potential conflicts to our clients;  
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• We collect and maintain adequate information about our clients and their accounts, 
including their financial circumstances, investment objectives, and risk tolerance, and 
we conduct regular account reviews to confirm the designated portfolio is suitable;   

• We periodically review holdings and strategies to identify significant disparities 
indicative of unusual treatment; and  

• We educate our employees regarding our fiduciary responsibilities, regardless of fee 
arrangement.  

Trade Errors  
From time-to-time LBWM may make an error in submitting a trade order on a Client’s behalf. 
When this occurs, LBWM may place a correcting trade with the broker-dealer which has 
custody of the Client’s account. If an investment gain results from the correcting trade, the 
gain will remain in the Client’s account unless: a) the same error involved other Client 
account(s) that should have received the gain; b) it is not permissible for the Client to retain 
the gain; or c) LBWM confers with the Client and the Client decides to forego the gain (e.g., 
due to tax reasons).  If the gain does not remain in the Client’s account and Charles Schwab 
& Co. Inc. (“Schwab”) is the custodian, Schwab will donate the amount of any gain $100 and 
over to charity. If a loss occurs greater than $100, LBWM will pay for the loss. Schwab will 
maintain the loss or gain (if such gain is not retained in the Client’s account) if it is under 
$100 to minimize and offset its administrative time and expense. Generally, if related trade 
errors result in both gains and losses in a Client’s account, they may be netted.  
  

Item 12 further describes the factors that LBWM considers in selecting or recommending 
broker-dealers for client transactions and determining the reasonableness of their 
compensation (e.g., commissions).  

Item 6 – Performance-Based Fees and Side-By-Side Management  

LBWM does not charge any performance-based fees (fees based on a share of capital gains 
on or capital appreciation of the assets of a client). All fees charged by LBWM are based upon 
the client’s assets under management.  

Item 7 – Types of Clients  

LBWM provides portfolio management services to individuals, high net worth individuals, 
charitable institutions, foundations, endowments and trust programs.  

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss  

We develop a strategic asset allocation with each of our clients individually to determine the 
best mix of stocks to bonds that meets their long term return requirements, balanced with 
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their risk tolerances. We spend a good deal of time talking about the potential for risk of loss 
in a portfolio and how we are able to mitigate, but not eliminate, this risk through asset 
allocation and risk management decisions in the equity portfolio. The equity portion follows 
our Core Plus approach, which is comprised of three different strategies. The first is the tax 
sensitive individual equity strategy which uses our VGQ (Value-Growth-Quality) method of 
stock selection for US Large Cap which was developed by and is proprietary to LionsBridge. 
The second is our Tactical ETF strategy which uses long term trend and fundamental analysis 
to determine which equity classes other than US Large Cap we find attractive. The third is 
our Long/Short strategy (also proprietary to LionsBridge) which analyzes trends on multiple 
time frames and is either long or short the market based on these trends. We characterize 
this strategy as an “Alternative” equity strategy as it can short the market but it does not use 
leverage and utilizes only very high volume ETF’s (generally SPY and SH). We may use other 
mutual funds characterized as “Alternative” as our outlook for US equity returns changes. 
Our Fixed Income approach is top down in nature, stressing the need for quality in the Fixed 
Income portion of the account so that it may be the best diversifier for equity risk. Average 
maturity and quality is based on an objective assessment on the economic cycle and its 
implications for interest rates.  We generally use ETF’s or mutual funds for fixed income. 

The material risks involved in our approach is market risk, as our portfolios are geared 
toward the strategic asset allocation of a client. Higher equity allocations will involve greater 
chance of loss in order to achieve higher long term returns. Our approach is active in nature 
in an effort to mitigate market risk. As such, turnover will be higher than in a passively 
managed approach, which may affect taxes paid.  

Securities utilized are standard equity securities, Exchange Traded Funds, and bonds. The 
risks involved are the standard risk that most investors take, risk of loss.  

Investing in securities involves risk of loss that clients should be prepared to bear.  

Item 9 – Disciplinary Information  

Registered investment advisers are required to disclose all material facts regarding any legal 
or disciplinary events that would be material to your evaluation of LBWM or the integrity of 
LBWM’s management.  In May 2015, LBWM agreed to pay an administrative penalty and to 
cease and desist from violations of Florida Statutes and the rule there under as a result of the 
following events that occurred in 2013 and 2014.   

During the 3rd and 4th quarters of 2013 and the 1st quarter of 2014, the firm failed to send 
invoices to clients when fees were deducted from client accounts, a requirement of the 
Florida Administrative Code.  As a result of its failure to send invoices, the firm was required 
to, but did not, obtain a surprise examination of client assets.  In addition, in 2013, the firm 
failed to meet net capital requirements for continual operations and failed to report this 
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failure and its financial statements to the regulator, as required by Florida Administrative 
Code.   

Item 10 – Other Financial Industry Activities and Affiliations  

LBWM does not have any management persons or related persons that are actively engaged 
in a business other than giving investment advice, except as provided below.  LBWM does 
not sell other products besides investment advice to clients. As stated above, LBWM is a 
wholly owned subsidiary of LionsBridge Capital Holdings, LLC.  LionsBridge Capital 
Holdings, LLC is also the holding company of LionsBridge Insurance, LLC and LionsBridge 
Capital, LLC (the “LionsBridge Affiliates”).       
 
LionsBridge Insurance, LLC, is a Florida licensed insurance broker, and Richard Zanghetti is 
the qualifying insurance broker of this entity.  LionsBridge Capital, LLC, is a Florida licensed 
real estate broker, which was formed for the purpose of participating in investment banking 
related business which requires a Florida real estate broker license (such as transactions 
structured as asset rather than stock sales).   There may be situations where a clientele of 
LBWM separately engage one of the LionsBridge Affiliates to assist on a particular 
transaction, or to provide other services.   Any transaction involving an LBWM client and any 
of the LionsBridge Affiliates may involve unique considerations, such as addressing any 
conflicts of interest that may be specific to the situation, and any LBWM client that may 
separately engage any of the LionsBridge Affiliates will be provided with a written disclosure 
of any conflict of interest that may be present in order to ensure that all parties have a clear 
understanding of any factors or concerns that may be important.  

 

Item 11 – Code of Ethics, Participation or Interests in Client Transactions and 
Personal Trading  

As required by Rule 204A-1 of the Investment Advisers Act of 1940, LBWM has adopted a 
Code of Ethics that sets forth the basic policies of ethical conduct for all managers, officers, 
and employees of the firm. The Code of Ethics describes the firm's fiduciary duties and 
obligations to clients, and sets forth its practice of supervising the personal securities 
transactions of employees who maintain access to client information.   
  

The firm, and related persons of the firm, including but not limited to, LBWM’s investment 
adviser representatives, may invest in the same securities (or related securities, e.g., 
warrants, options or futures) that LBWM or any of its related persons recommend to clients.  
Some of these investments may be placed at, or about the same time as, the placement of 
client securities transactions.  This presents a conflict of interest, as the firm and its related 
persons may be incented to benefit from client transactions by placing their own interests 
ahead of those of the firm’s clients.  LBWM requires that client transactions in Reportable 
Securities (as this term is defined in the Code of Ethics) be placed ahead of those of the firm 
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or its related persons.  Such transactions remain under strict supervision and subject to 
regular review by the firm’s compliance staff.   
  
A copy of the Code remains available for review upon request.  

Item 12 – Brokerage Practices   

LBWM maintains the investment discretion to select the securities and amount of securities 
for client accounts (see Item16 for further information). Any recommendations and/or 
decisions implemented are based upon a suitability determination and each client’s specific 
investment objectives and needs. The firm’s discretionary authority also extends to the 
broker or dealer to be used for each client securities transaction.   
  

Selection of Executing Broker or Dealer:  

As part of its fiduciary responsibility, LBWM must ensure that client securities transactions 
are executed in such a manner that the client’s total cost or proceeds in each transaction is 
the most favorable under the circumstances.  In making this determination, LBWM considers 
the full range and quality of the brokerage firm’s services in placing brokerage including, 
among other things, the value of research provided as well as execution capability, 
commission rate, financial responsibility, and responsiveness.  The determinative factor may 
not be the lowest possible commission cost but whether the transaction represents the best 
qualitative execution for the client’s account.    
  

For Asset Management accounts, LBWM requires that client transactions be directed through 
Charles Schwab & Company (“Schwab”).  LBWM also recommends Schwab for custody and 
account administration.   We selected Schwab after an extensive due diligence process of 
other firms, their execution custody, and other services and fees, as well as safety, 
transparency and reputation of the firm.  Not all advisors require the use of a particular 
broker.  To ensure LBWM is upholding its fiduciary duty to clients, LBWM periodically 
evaluates the execution services of the brokerage firm through which it places client 
securities transactions to ensure clients are receiving overall best execution in consideration 
of the factors described above.   
  

LBWM does not participate in any soft-dollar arrangements with our custodian or any other 
third party.  

Block / Aggregated Transactions:    

At times, LBWM is able to achieve volume discounts by aggregating orders on behalf of two 
or more clients. In such cases, transactions for each account are generally averaged as to 
price and allocated as to amount in accordance with the daily purchase or sale orders 
actually placed for each account. Such combined or “batched” trades may be used to facilitate 
best execution, including negotiating more favorable prices, obtaining more timely or 
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equitable execution or reducing overall commission charges. LBWM may include its 
employees or related accounts in such aggregate trades, subject to its duty of obtaining best 
execution.    
  

In the case of partial fills of a block transaction, LBWM will allocate to client accounts first, 
and exclude in the initial allocation employee accounts. In the event of any next day 
allocations, the client will receive pricing based on a pro-rata calculation by the custodian of 
record.  
  

For Financial Planning clients, if the client chooses to implement the representative’s 
recommendations, orders for securities transactions will be placed through the broker-
dealer with which the representative is registered as a representative, and purchases of 
insurance will be submitted through the agency and insurance company with which the 
representative is appointed as an agent. However, the client always has the option of 
selecting another financial services firm to implement such transactions, but in that event, 
will not benefit from the service provided by the representative.  

Item 13 – Review of Accounts   

LBWM monitors and adjusts the asset allocations of our clients on a regular basis as deemed 
necessary by our investment committee to ensure risk tolerance’s are matched with return 
expectations.   LBWM meets with their clients either quarterly, semi-annually or annually, 
depending on the clients preference, to ensure that their financial condition will matches the 
objectives of the asset allocation.  

Accounts are monitored on a daily basis in order to ensure they are within the required 
tolerances of our models.  LBWM strives to achieve the best risk and tax efficient returns in 
our models.  Purchase and sale notifications are delivered to clients via email within 1 day of 
trading.  In addition, our custodian provides monthly holdings and transaction statements.   

Item 14 – Client Referrals and Other Compensation  

LBWM may enter into an arrangement with a solicitor who will assist LBWM in establishing 
new client relationships.  The solicitor will not be an employee of LBWM and may, from time 
to time, refer clients to LBWM who are suitable and appropriate for the investment advisory 
services provided by LBWM.  The solicitor will perform their responsibilities under a signed 
agreement in accordance with the instructions of LBWM and applicable regulatory 
requirements.  LBWM and/or its investment adviser representatives may also act as solicitor 
for another investment adviser.  In this role, LBWM and/or its representative may be entitled 
to receive a portion of the investment advisory fee collected by the other investment adviser, 
as compensation for the referral.   
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Item 15 – Custody  

LBWM is deemed to have custody of client assets solely because it deducts advisory fees 
from client accounts.  Other than these client-authorized fee deductions, LBWM does not 
maintain or accept custody of client funds or securities.   

Clients should receive at least quarterly statements from the broker dealer, bank or other 
qualified custodian that holds and maintains client’s investment assets.  LBWM urges you 
to carefully review such statements and compare such official custodial records to the 
account statements that we may provide to you.  Our statements may vary from custodial 
statements based on accounting procedures, reporting dates, or valuation methodologies of 
certain securities.    

Item 16 – Investment Discretion  

For Asset Management accounts, LBWM receives discretionary authority from the client at 
the outset of an advisory relationship to select the identity and amount of securities to be 
bought or sold, and the broker/dealer to be used for a client securities transaction. In all 
cases, however, such discretion is to be exercised in a manner consistent with the stated 
investment objectives for the particular client account.  

When selecting securities and determining amounts, LBWM observes the investment 
policies, limitations and restrictions of the clients for which it advises. For registered 
investment companies, LBWM’s authority to trade securities may also be limited by certain 
federal securities and tax laws that require diversification of investments and favor the 
holding of investments once made.  

Investment guidelines and restrictions must be provided to LBWM in writing.  

Item 17 – Voting Client Securities  

LBWM has the authority to vote proxies on behalf of clients.  LBWM has adopted proxy voting 
policies and procedures designed to deal with the complexities which may arise in cases 
where LBWM’s interests conflict or appear to conflict with the interests of its clients and to 
communicate to clients the methods and rationale whereby LBWM exercises proxy 
authority.  This document is available to any client upon request. LBWM will also make 
available the record of LBWM’s votes promptly upon request.  Clients may direct LBWM’s 
vote pf a particular solicitation by contacting LBWM directly.    

Potential conflicts of interest between LBWM and its clients may arise when LBWM’s 
relationships with an issuer or with a related third party actually conflict, or appear to 
conflict, with the best interests of the LBWM’s clients.  
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If the issue is specifically addressed in these policies and procedures, LBWM will vote in 
accordance with these policies. In a situation where the issue is not specifically addressed in 
these Policies and Procedures and an apparent or actual conflict exists, LBWM shall either: 
i) delegate the voting decision to an independent third party; ii) inform clients of the conflict 
of interest and obtain advance consent of a majority of such clients for a particular voting 
decision; or iii) obtain approval of a voting decision from LBWM’s Managing Director, who 
will be responsible for documenting the rationale for the decision made and voted.  In all 
such cases, LBWM will make disclosures to clients of all material conflicts and will keep 
documentation supporting its voting decisions.  
  
Item 18 – Financial Information  

Registered investment advisers are required in this Item to provide you with certain financial 
information or disclosures about LBWM’s financial condition.  LBWM has no financial 
commitment that impairs its ability to meet contractual and fiduciary commitments to 
clients, and has not been the subject of a bankruptcy proceeding.  
  
Item 19 – Requirements for State-Registered Advisers  

We are a federally registered investment adviser; therefore, we are not required to respond 
to this item. 


