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This Brochure provides information about the quiedifions and business practicedPtdnAndAct If you have
any questions about the contents of this Brochplease contact us at the phone or emalil listedebtive
information in this Brochure has not been approwederified by the United States Securities andraxge
Commission or by any state securities authority.

PlanAndActs a State of Colorado Registered Investment AglviRegistration of an investment advisor does not
imply any level of skill or training. The oral amditten communications of an advisor provide yothwi
information about which you determine to hire daie an advisor.

Additional information aboulPlanAndActs available on the SEC’s websitevatw.adviserinfo.sec.govi he
searchable IARD # is 148453
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ltem 2 _Material Changes

Since the last annual amendment filed on 3/30/208following material changes have been made

Item 4- Advisory BusinesRegistration with the state of Colorado and witlebof SEC registration which relied
on rule 203-2(e) under the Investment Advisers#d940. Added description of advisory servicdseothan
interactive website.

Item 5 — Fees & Compensatiosdded new fees.

Item 8 — Methods of Analysis, Investment StratemielsRisk of Loss:Expanded and updated for new
developments in academic research, new systerkigidentified in capital markets and product inrt@smaby
financial engineers.

Item 11 - Code of Ethics, Participation or Inter@sClient Transactions and Personal Tradindpdated with
addition of investment management services

Item 12 — Brokerage Practices)pdated with addition of investment managementisesv

Item 13 - Review of Accountdpdated with addition of investment managementisesv

Item 14 — Clint Referrals and Other Compensatidpdated with addition of investment managementisesv
Item 15 — CustodyUpdated with addition of investment managementisesv

Item 16 — Investment Discretiodpdated with addition of investment managementisesv

Item 17 — Voting Client Securities:Updated with addition of investment managementises

Item 19— Requirements for State-Registered Advisérdded for state registration

Part 2B - Brochure Supplemen&dded for state registration and addition of inmestt management services
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ltem 4 Advisory Business

Plan &Act (PAA) was founded in 2008 by David Romgtiert J. Schumann, Larry J. Soukup and Eldad Tadbru
the legal name of FinancialAdvicedMe, LLC. Theibass purpose is to deliver affordable, fee-orharicial
planning to the majority of Americans who havettidior no wealth and/or do not have sufficientastable assets
to manage and/or desire fiduciary advice to buidglth and convert it into retirement income. Yoa iaterviewed
in an online intelligent “chat”. A rules-based f@xt system’ synthesizes your data into a compEhemnd
progressive “next step” financial plan. The outeoor our financial progress planning services ibuidd and
protect wealth in the most effective manner forelientual conversion into inflation protected,tlifee retirement
income. In short, passive income is the outcoifige expert system is based on the applicationeotience of
financial economics to at least 30,000 cases. ¥stem is continually updated for current tax lawd aew
innovations by financial engineers. (See Item 8)

Until this filing, PAA was an SEC-registered intetnnvestment adviser relying on rule 203A-2(e) emithe
Investment Advisers Act of 1940. An internet invesht adviser provides investment advice to youwesietly
through an interactive website. The rule definasetiactive website" as a website in which compsidtware-based
models or applications provide investment advicedio based on personal information provided by tywaugh the
website.

PAA is now a Colorado registered investment advigfaring coaching and investment management ses\it
addition to interactive financial planning.

Principal Owners
Ownership is as follows:

TKT, LTD 81.30%
Financial Stages, LLC 1P®4
Online365, LTD .76%

Types of Advisory Services

Free Assessment

We start by giving you a free assessment. Youter@a account on our interactive websgitew.planandact.com
Then you select thEree Assessment option and answer 6-12 questions. The assesshens your wealth
position on a 10-stage financial life cycle and panes it with your age position. This assesshsettmparable
to doctor’s checkup or your annual physical. \§e key financial ratios and data from the FedeesleRve to
measure your financial health or wellness. Timacial Life Cycle and underlying ratios are likkeoadmap
allow you to visualize where you are now, where y@nt to be and the gap. The financial plan shpashow to
close the gap.

We help you close the gap withinancial Progress Service Agreement which delivers the appropriate set of
services for your position and desired outcomelse four levels of service are:
SILVER - Do-It-Yourselfers in any financial lifeage
GOLD - If you are in the Building the Foundatioagt
PLATINUM - If you are in the Early Accumulation gfa
DIAMOND - If you are in the Rapid Accumulation, Rimcial Independence, Conservation or Distribution
stages.

Financial Planning
Depending on your level of services, we will givauy
1) Atwo 2-minute starter budget (aka spending plasell on Federal Reserve averages for househodds lik
yours. You can create multiple budget scenarias fitte starter budget.
2) A spending tracker to measure your performanceredidce impulsive spending.
3) Six foundational financial lessons
4) The 5-year financial plan to close the gap
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5) Interactive progress reporting

We give you six “levers” for accelerating your acmlation of wealth. We let you visualize the impatmoving
each of the levers and the power of moving allbsithe same time. The levers which you control are:

1) Your income

2) Your expenses, including taxes and missed oppdytansts.

3) Your savings rate

4) Expected return on your investments

5) Debt reduction strategy

6) Real estate/home leverage

There may be anywhere from 10-30 actionable recamdatéons for building and conserving wealth more
efficiently and effectively. The plan includes efsallocation models with a list of suitable nodaautual funds
and Exchange Traded Funds (ETF) to implement threstiment advice.

The most common topics include, but are not limttethe following:

Explanation of age and wealth positions ontéimestage financial life cycle and strategy fockeposition
Calculation of net worth

Appropriate accumulation, conservation orriistion strategies
Reducing income taxes

Budgeting and balancing cash flows

Real estate analysis

Wealth/debt restructuring

Life insurance analysis

Retirement readiness

10. Retirement income

11. Children’s education

12. Liquidity (emergency fund)

13. Portfolio analysis

14. Risk management

15. Asset allocation models to match your outcoarekrisk profile
16. Investor education and principles for secusélection

CeNoOrONE

Investment Management

We do not offer portfolio management without a fiogl plan. As stated previously, the assessiaediplan are
like a doctor’s assessment and plan of treatmdrite investment advice is like the doctor’s prgstan. And the
investment management is analogous to the pharniélaig the prescription.

You can implement your plan and investment advicgdurself. Or we can assist you with the implataéon of
the investment advice. We will help you set up &tadsfer accounts, do rollovers, Roth conversietts,on our
institutional platform at TD Ameritrade. There wdl\give you access to no-load Vanguard and Dinemesi
mutual funds. We will execute trades with your rawal.

We recommend primarily the series of Dimensiona&aDate Retirement Income Funds. These funds
incorporate asset allocation glide paths for cartirs time risk hedging and pricing of risky capéatets. They
incorporate the Nobel prize winning concepts & tificle and multifactor investing. Fund operatgenses
range from an industry low of 0.19 to 0.26%. 3denique retirement income funds won the MutuaidFu
Industry’s 2017 Innovative Retirement Product &f Wear award. They are an outstanding examplieeohéw
tools being created by financial engineers like &ldtaureate Robert Merton. For more detailsltem 8.

Continuing education on the science financial eocoigs and investing will be provided in your plarday an
Investment Advisor Representative (IAR)
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Results Coaching
To ensure that you are always making progress fee gfoup and individual coaching via telephonebinars and
video meetings. Why is coaching with a focus @ults so important?

1) While we share many commonalities, we are alsoueig our circumstances, goals, beliefs and values.

2) As we age so do the outcomes or results we wantritives.

3) Increasing wealth also increases the complexituinlives. We call it Financial Independence aedetom
because it means we have an almost unlimited nuoftdroices in all areas of life, including finaaki
economics.

After you electronically sign the Financial Progré&ervice Agreement, you will be given access tmarous tools
and services suitable to your needs and the Idsdrgice you selected.

You should know that in performing our services,awe not required to verify any information receifeom you
or other professionals, and you expressly autharsze rely on the information as provided.

ltem5 Fees and Compensation

Our fees match the four levels of service descrihdtem 4 under Financial Progress Service Agragme

Silver — Flat fee of $29/month or $299/year. No advimoplanner support

Gold — Flat fee of $95/month or $995/year. Group aatvésd planner support.

Platinum — Flat fee of $159/month or $1700/year which idelsiinvestable assets up to $100,000.

Group plus advisor/planner support

Diamond — Flat fee of $159/month &1700/year plus a declining marginal advisory fee.
1. $100,001 - $500,000 0.75% Increasdwidual advisor/planner support
2. $500,001 - $1,000,000 0.50% Unlimitedividual advisor/planner support
3. $1,000,001 - $5,000,000 0.20%
4. $5,000,001 - $10,000,000 0.10%

This platform is not suitable for individuals withvestable assets greater than $10,000,000

O ow>»

ltem 6 Performance-Based Fees and Side-By{8ateigement

We do not charge any performance-based fees (&sexlton a share of capital gains on or capitalesmjgtion of
the assets of a client) and do not engage in sieEid® management.

Item 7 Types of Clients
We serve primarily individuals and trusts. We naigo license our technology, systems and conteottiers

including investment advisors, financial wellnessviders, record-keepers, custodians, non-pradtitintions and
businesses desiring to offer financial wellnessises to customers.

Iltem 8 Methods of Analysis, Investment Strategies Risk of Loss

M ethods of Analysis

Our methodology is based on the key ideas congibtd the theory of finance by Robert C. Mertoderton was
the Research Assistant of Paul Samuelson, theMirgtrican to win a Nobel Prize (1970) in economids. a
remarkable series of papers (1970-1974) which deduhis doctoral thesis while he was teaching at,Mobert
Merton planted seeds of ideas that would shapéettkeof finance for the next 45 years. These psjrecorporated
uncertainty into a widely accepted model of lifedisynamic consumption. Uncertainty is another wordisk.
Dynamic consumption refers to how an individuapemding varies over time. One of Merton’s last pape
incorporated the portfolio selection decision imiouous time. Portfolio selection refers to tlestoway to
diversify a portfolio and hedge its expected riagainst its expected returns. Continuous timerseb the idea
that consumer/investor decisions are made contsiyomnot just at one point in time. Merton’s Irieanporal
Capital Asset Pricing Model (ICAPM) provided thetinetical rationale for firms like ours to offercéutools as the
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Financial Life Cycle, the Wealth Pyramid, FunctibAaset Allocation, Endogenous Risk Analysis arfdraily of
hedging portfolios that can be combined to matalr ywals and needs. The ICAPM also provided therttical
justification for a multifactor investment strategyhe research he is most known for—and the disgothat led to
his Nobel prize in 1997—is the model for option&ing.

Bob Merton’s ideas and research continue to she@e @rea of finance, including financial plannigd
investment advice for individuals like you. Sanse#l once compared Merton’s influence to Isaac Ne'stionpact
on physics. A classmate and student, recentlypaped Merton’s continuing influence on financiabeamics to
that of both Newton and Einstein.

The multi-factor asset pricing model explains 9P406f portfolio performance. The evidence is ovesimting that
the capital markets for pricing publicly traded @gties are just as efficient as free markets theogoods and
services. After accounting for transaction catis,laws of arithmetic would have to be suspendedhfzestors to
outperform the market because the market has rida@ows/est in itself. All investors are the matk This means
investing is a zero-sum game. A company like Bgeireates value when it gathers materials like adum, steel
and cloth and uses those materials to build amaaltde or airplane. Analyzing that company’s fio&l data and
then purchasing its securities adds ZERO valubgéa@bmpany. It just incurs costs that reduce itorasturn.
That's what academics mean when they say “Invessiagzero sum game.” For all those reasons weotlo
analyze securities for mispricing because scieasedemonstrated that it adds little or no valuerdfansaction
costs.

Investment Strategies

Our investment strategies are to capture marketnetwith broad, low cost, passively managed, fagtor based
mutual funds that also incorporate life stage hiséging. . As mentioned previously, the Dimensidrzaget Date
Retirement Income Funds were designed for speliifittais purpose under the direction of Robert Mert
Dimensional funds incorporate what are commonliedal) the market factor, 2) the size factor, &) hlue factor
and 4) the quality/profitability factor. To rezkutransaction costs, the momentum factor is takeraccount
when buying or selling individual securities forchgund.

If Dimensional funds are not available, we recomdhro-load Vanguard or Fidelity funds and Exchanged@d
Funds (ETF) that will capture the recommended adass returns at the lowest possible cost.

Risk of Loss

Investing in securities involves risk of loss tlgati should be prepared to bear. Some common ane fiariliar
risks faced by investors are individual companlg, rimarket risk, inflation risk, interest rate riglefault risk,
sequence of returns risk, currency risk, politicsi, mortality risk, morbidity risk and longevitisks.
Unrecognized systemic risk can trigger global friahcollapse as it did in the Great Depressiofh3#8-1939 and
the Great Recession of 2007-2009. Unexpectedmicstisk is usually created by financial innovation

The Wealth Pyramid and Functional Asset Allocafitcorporate strategies to hedge the risks thaindwerent in all
investment products and solutions. Inflation pcteéd bonds can be purchased to hedge future inagaiast
inflation. In certain cases, a Qualified Longevitgnuity Contract can be purchased to hedge lomgeeik.

We quantify your unique investor risk profile waahl0 factor Endogenous Risk Analysis which resaltn
individualized risk score. This number measurethé )financial risk you caafford, 2) the financial riskequired

to achieve your goals and 3) the risk of loss yaw gsychologicallyolerate. We use this risk score to design your
asset allocation strategy. Another reasons wamewend DFA Target Date Retirement Income Fundsaisthey
have also been designed by Merton Miller to manaein continuous time.

You should know that in spite of our best effodsiedge or mitigate risk, not every investment sieai or
recommendation made by us will be profitable. Wenca warrant or guarantee any particular levelazbant
performance, or that an account will be profitatker time. We can only say that we will use thet lee&lence-
based solutions of which we are aware, to givethelhighest probability of success. You must baerawhat you
as the investor always assume the risk of loss.



Page|8

ltem 9 Disciplinary Information

Registered Investment Advisers are required tdaiscall material facts regarding any legal or igigtary events
that would be material to your evaluation of PAAtle integrity of PAA’s management. We have ngierienced
any legal or disciplinary events.

Item 10 Other Financial Industry Activities and iifftions

Robert Schumann is a minority owner of Cambridgekcial Advisors, LLC, a Colorado limited liabiligpmpany
which provides financial planning and investmentisgry services. There are 5 partners and Invagtievisor
Representatives working in this business with twjp®rt staff persons. The firm is primarily a fiigal planning
firm working with individuals and has about $95 linih Assets Under Management. An average of 20e80's
per week are spent in this activity.

Robert Schumann is the sole owner of Cambridgei®erglvisors, LLC, a Colorado limited liability cqmany
which provides pension consulting, pension soliand employee wellness services to small busisessknon-
profit organizations. An average of 10 hours peekvare spent in this activity.

ltem 11 Code of Ethics, Participation or InteresClient Transactions and Personal Trading

We seek to avoid material conflicts of interestcéingly, neither PAA nor its Investment Adviser
Representatives nor its team members receive éayparty direct monetary compensation (i.e., cossiains,
12b1 fees, or other fees) from brokerage firmst¢mians) or mutual fund companies. Although wedwel that our
business methodologies, ethics rules, and adopiézigs are appropriate to eliminate, or at leaisigate material
conflicts of interest, and to appropriately managg material conflicts of interest that may remgimy should be
aware that no set of rules can possibly anticipatelieve all material conflicts of interest. Inyaevent, we will
disclose to you any material conflict of interesdaiting to PAA, its representatives, or any ofitsployees which
could reasonably be expected to impair the rendgexfrunbiased and objective advice.

Code of Ethics

We have adopted a Code of Ethics for all supervigadons of the firm. This Code of Ethics descritnashigh
standard of business conduct and fiduciary duiistgou. The Code of Ethics includes provisionstiag to the
confidentiality of your personal information, a pibition against insider trading, a prohibitionrafnor mongering,
restrictions on the acceptance of significant giftel the reporting of certain gifts and businedsr&ginment items,
and personal securities trading procedures, amtirgg things. All supervised persons of PAA mustresidedge
the terms of the Code of Ethics annually, or asrated. Additionally, we follow the 21 practice sands
established by the nonprofit Center for Fiduciargé&llence (CEFEX) for fiduciary Advisorsvivw.cefex.org.

Participation or Interest in Client Transactions and Personal Trading

PAA and its related persons, as a matter of potloynot recommend to you, or buy or sell in yowaoamts,
securities in which the firm or its related persbage a material financial interest. PAA or indivals associated
with us may buy and sell some of the same secsifitieour own accounts that we buy and sell for. Waen
appropriate, we or individuals associated withwi#,purchase or sell securities for ybeforepurchasing or selling
the same securities for our own accounts. In stases, we may buy or sell securities for our ovaoaets for
reasons not related to the strategies recommemuibdazepted by you. The Code of Ethics is desigmedsure
that these personal securities transactions willmerfere with making decisions in your best iett while at the
same time, allowing employees to invest for th@inaccounts.

Certain classes of securities, such as open-endaghhfunds, are designated as exempt transactioeening
employees may trade these without prior permisseggause such trades would not materially interigtie your
best interest. Nonetheless, because the Code icBEtbrmits employees to invest in the same séesiafs you,
there is a possibility that employees might somehewnefit from your market activity. Accordinglyhen
applicable, employee trading is monitored underGbde of Ethics, and actions are taken to reaspmablent
conflicts of interest between us and you.
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We will disclose to you any material conflict otémest relating to PAA, its representatives, or ahys employees,
which could reasonably be expected to impair theleeing of unbiased and objective advice. PAA wiltify you

in advance of its policies in respect to officaexling for their own accounts including the potaintonflict of
interest that arises when recommending securiiget in which PAA or its principals hold a matépasition.

Iltem 12 Brokerage Practices

Custodians compete for adviser business by offésof dollar” benefits such as research and opineducts and
services. These benefits may include lower traimacosts, access to proprietary research serviesgsletters
and other brokerage services not available todtad! public. Even though most of these soft dddenefits may
flow through to the client, they do create a canftif interest for PAA. PAA is offered researctdanther eligible
brokerage services which are defined as “soft dokmefits” as a result of the custodian whicle@éammends.
Because we believe in passive management and ins&riby low cost, DFA and Vanguard mutual fundsEdrFs,
most of these research services offer little ovaloe to PAA or to you.

The custodian recommended will generally be TD Atraate Institutional, a division of TD Ameritradegc.,
member FINRA/SIPC. Factors influencing the decisiclude TD Ameritrade’s low costs, financial stggh, best
execution policy, breadth of no-load mutual funds transaction fee products (in particular, indekdadrs),

reduced transaction fee for Dimensional funds, sefvand client support and account statementdarfess we were
able to determine, this decision will result in pEycompetitive commissions and other transactegated expenses
across all accounts. We do not receive any podidhese commissions and other transaction rektpdnses
charged by the custodian.

Every 3-5 years we review TDA's fees and servicges@mpare them to other custodians to determioerif
selection of TDA is still in your best interest.

Iltem 13 Review of Accounts

PAA is responsible for monitoring accounts and mgldthanges when needed. A review or change may be
triggered by a change in your situation, a changeur financial plan, a vendor review, new infotima about a
particular investment or new academic researchwhatants a change in investment strategy. Cuyréms
reviewer is Robert J. Schumann.

Iltem 14 Client Referrals and Other Compensation

PAA is a fee-only, financial planning and investrnadvisory firm and does not sell insurance or streent
products. Nor does it accept commissions as atresahy product or security it recommends. PA&sioot pay
referral or finder's fees, nor does it accept daek from other firms.

ltem 15 Custody

We will not take physical custody of your accouses;urities or money. We will, with your writtepoval, make
arrangements with your account custodian to witlvdvar fee from investment accounts on which weliated as
an adviser. In these cases we would be considerealve constructive custody of your funds. Dejiremon the
situation and engagement contract, we will supply with an invoice detailing the fee calculation.

You will receive at least quarterly statements fittv custodian that holds and maintains your inaest assets.
These statements will show all distributions, iniihg the amount of our fee. We may also provide with
periodic reports on your account. These reports vaay from custodial statements based on accouptiogedures,
reporting dates, or valuation methodologies ofaiersecurities. We urge you to carefully reviewlsatatements
and compare official custodian records to any siatgs that we may provide to you or any persoraras that
you maintain. Notify us promptly of any discrepisc
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Iltem 16 Investment Discretion

Investment discretion means “having, the sole aresth authority (whether or not that authority ismeised) to
determine what securities or other assets to paecbasell on behalf of the account.” We do maept discretion
over individual accounts, including individual retinent accounts within a 401k plafou are responsible for
deciding whether or not to follow any of our recoemdations.

ltem 17 Voting Client Securities

As a matter of firm policy and practice, PAA doed have any authority to and does not vote proaiegour
behalf. You retain the responsibility for receiviagd voting proxies for any and all securities rtaimed in your
accounts. Because we recommend mutual fundsuitlilely that you will receive proxies. If you dgou can call
us with questions.

Iltem 18 Financial Information

Registered Investment Advisers are required toigdeoyou with certain financial information or dissures about
your financial condition. PAA has no financial coitmment that impairs its ability to meet contractaal fiduciary
commitments to you, and has not been the subjemtybankruptcy proceeding.

Iltem 19 Requirements for State-Reqgistered Advisers

As a general standard, an undergraduate degrel@vdnt fiduciary and investment advisory experéeare
required. In addition, any individual involved ietérmining or giving investment advice to you o licensed or
registered in the states in which they provide stm@nt advisory service.

Robert J. Schumann

Licensesand Education

[0 BA — Northwestern College (1974)

[0 MDiv — Wisconsin Lutheran Seminary (1978)

[0 MA — University of Wisconsin-Madison (1982)

[0 MBA — The Ohio State University, Columbus, OH (69
[0 CFP® - Certified Financial Planner® designee

[ AIFA® - Accredited Investment Fiduciary Analyst

[0 PPC® - Professional Plan Consultant

Business Experience

[0 Member, Senior Advisor and Chief Compliance OffiCambridge Financial Advisors, LLC, Buena Vist&,C
November 2007 to present. Approxintaders per month: 80.

[0 Chief Advice Officer and Chief Compliance Offic&inancialAdvice4Me, LLC d/b/a Plan&Act,

Buena Vista, CO. September 2008 to presentr@qimate hours per month 20.

[0 Owner, Cambridge Pension Advisors, LLC, Salida, @il 2011 to present. Approximate hrs per ndo 1

[0 Owner, Cambridge Financial Advisors, LLC, Gahar@H,— 1997 to 2007 (Financial Planner)

[0 Registered Representative, Aid Association foheuins and AAL Capital Management, Inc., Columild,—
1994 to 1999 (Personal Financial Adr4sales of insurance and investment products).

Neither PAA nor any management personnel of PAletaxer been found liable or required to pay anyrdvia
an arbitration claim or other civil proceeding tethto an investment related activity. PAA doeshave any
relationship or arrangement with any issuer of sées.
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Website: www.planandact.com
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This Brochure Supplement provides information alibatqualifications and business practices of CaigbkrPension
Advisors, LLC. If you have any questions aboutdbatents of this Supplement, please contact usegbttone or email
listed above. The information in this Supplemerd hat been approved or verified by the United St&ecurities and
Exchange Commission or by any state securitiesoaityh

Cambridge Pension Advisors, LLC is a State of GadorRegistered Investment Adviser. Registratioaroinvestment
advisor does not imply any level of skill or traigi The oral and written communications of an aghjsovide you
with information about which you determine to hineretain an adviser.

Additional information about Robert J. Schumanavailable on the SEC’s websitevatvw.adviserinfo.sec.qgov
The searchable CRD # is 2518448




Iltem 2 Educational Background and Business Expegien

As a general standard, an undergraduate degrelavdnt fiduciary, financial planning and investrhadvisory
experience are required. In addition, any individoaolved in determining or giving investment adeito clients will
be licensed or registered in the states in whiely firovide investment advisory service.

Robert J. Schumann

Licenses and Education

[0 BA — Northwestern College (1974)

[0 MDiv — Wisconsin Lutheran Seminary (1978)

[0 MA — University of Wisconsin-Madison (1982)

[0 MBA — The Ohio State University, Columbus, OH (69

[0 CFP® - Certified Financial Planner® designee

0 AIFA® -Accredited Investment Fiduciary Analyst

[0 PPC® - Professional Plan Consultant

Business Experience

[0 Member, Senior Advisor and Chief Compliance OffiCambridge Financial Advisors, LLC, Buena Vist®),C
November 2007 to present. Approxintatars per month: 20

[ Chief Advice Officer and Chief Compliance Offic&inancialAdvice4Me, LLC d/b/a Plan&Act, Salida CO.
September 2008 to present. Approxirhate's per month 10.

1 Owner, Cambridge Pension Advisors, LLC, Buenaa/i§&tO, April 2011 to present.
Approximate hours per month 10.

[0 Owner, Cambridge Financial Advisors, LLC, Gahar@H,— 1997 to 2007 (Financial Planner)

[0 Registered Representative, Aid Association folheuins and AAL Capital Management, Inc., Columild,—
1994 to 1999 (Personal Financial Adr4sales of insurance and investment products).

Iltem 3 Disciplinary Information

Neither PAA nor any management personnel of PAfetaxer been found liable or required to pay anyrdvi@ an
arbitration claim or other civil proceeding relatedan investment related activity.

Iltem 4 Other Business Activities

In addition to the businesses listed above, Rabesthumann is regularly solicited for personaledtgyment and life
coaching servicesTheBridge, a Colorado based Limited Liability company has bfsgmed to turn this into a for
profit exercise, but currently services are usuaffgred bro bono.Hours in this activity average 4-6/week

ltem 5 Additional Compensation

The adviser does not receive any additional congtemrs(or economic benefit) for providing advis@srvices.

ltem 6 Supervision

Robert J. Schumann is currently the only Investmahtiser Representative. He is also the Chief d@npe Officer.
There are no other employees or independent caotsac

ltem 7 Requirements for State-Registered Advisers

Same as ADV Part 2, Item 19.
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