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References herein to PM Wealth Management, LLC as a “registered investment adviser” or any reference to being “registered” does notimply a
certain level of skill or training.

When aregistered investment advisor provides investmentadvisory services, itis a fiduciary under the Investment Advisers Act of 1940 and has a
duty to actin its clients’ best interest and to make full and fair disclosure fo its clients of all material facts and conflicts of interest The purpose ofthis
Part 2A Brochure and individual Part2B Brochure Supplementsis to disclose those material facts and confiicts of interest
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Item 2 Material Changes

This Brochure, dated January 30, 2019, was prepared in accordance with the SEC requirements, and contains the following material changes from
PM Wealth Management, LLC’s 2018 initial fling (submitted in 3Q18).

o Effecive January 2019, Patrick D. Hayes of Graydon Compliance Solutions, was appointed ChiefCompliance Officer (CCO).

You may also obtain a copy of our Brochure by contacting Patrick D. Hayes, ChiefCompliance Officer, by phone at513-629-2763, or by email at
phayes@graydoncs.com.

Additional information about PM Wealth Managementis also available via the SEC’s web site https:/adviserinfo.sec.gov.
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Item 4 Advisory Business

A. The Registrantis a limited liability company formed on January 1, 2018 in the State of New Jersey. The Registrantis indirectly ownedby
Prager Metis Wealth Management Group.

B. ADVISORY SERVICESOFFERED:

As discussed below, the Registrantoffers 1o ifs clients (individuals, business entiies, trusts, estates and charitable organizations, efc.)
investment advisory services, retrementplan consuling, insurance consuling and, to the extent specifically requested by a client,
financial planning and related consulting services.

The Registrantworks to provide investmentadvisory services specificto the needs of each client Prior to providing investment
advisory services, an investmentadvisor representative will discuss with each client, their particular investment objectives and risk
tolerances. The Registrantallocates each clients investment assets consistent with their designated investment objectives and risk
tolerances. Clients may, at any ime, impose restricions, in writing, on the Registrants services. Each clientis advised that it remains
his or her responsibility to promptly notify the Registrantif there is ever any change in his or her financial situation or investment
objectives for the purpose of reviewing and revising Registrants previous recommendations and services. The Registrantand its
representatives will maintain channels of communication with clients in order to be available to discuss clients’ investments, investment
objectives and risk tolerances. The Registrantparticipates in advisory programs as portfolio manager, advisor, co-advisor or solicitor
depending on the programand depending on the needs or direction ofits clients. Clients should discuss with their advisor whatroles
are appropriate, and whatprograms are appropriate for their investment objectives and risk tolerances. If the Registrant becomes
aware that any activity described in this brochure is no longer permitted under any relevantlaw, the Registrantwill cease e ngagingin
such activity.

The Registrantalso may select other investment advisors for its clients, in particular by advising clients regarding Independent
Managers or Third Party AssetManagementPrograms (“TAMPS”) or by referral arrangements.

Tothe extent the Registrantutilizes an IndependentManageror a Third Party AssetManager, the Registrantshall provide the
IndependentManageror Third Party AssetManager with each clients particular investment objective and risk tolerance. Any changes
in the clients financial situation or investment objectives reported by the client to the Registrantshall be communicated to the
IndependentManager or Third Party AssetManager within a reasonable period oftime.

INVESTMENT ADVISORY SERVICES

The client can determine to engage the Registrantto provide discretionary and/ornon-discretionary investmentadvisory servicesona
wrap or non-wrap fee basis. If a client determines to engage the Registrant on a wrap fee basis the client will pay a fee basedona
percentage of the assets being managed for investment managementand transaction fees. The servicesincluded in a wrap fee
agreementwill depend upon each clients particular need. If the client determines to engage the Registrant on a non-wrap fee basis
the client will select individual services on an unbundled basis, paying for each service separately. Clients may also agree with the
Registrant that services will be provided for a fixed or flat fee or an hourly fee, and may agree to pay a fee for atiending a seminar or
educational event, or a subscription fee for information provided in a periodical publication, as described in ltem 5D below.

1. NON-WRAPFEEBASIS

The clientcan determine o engage the Registrantto provide discretionary and/ornon-discretionary investmentadvisory services
on a fee basis. The annual advisory fee may be negotiated based upon various objective and subjectve factors including, but not
limited 1o, the types of assets being managed, the amount of the assets placed under the Registrants direct management, the
amount of the assets placed under the Registrants advisement(assets that are generally managed directy by the client or by
other investment professionals engaged by the client, for which the Registrant provides review/monitoring services, butdoes not
have trading authority), the complexity of the engagement, and the level and scope of the overallinvestmentadvisory servicesto
be rendered, and additional assets having been placed with the advisor for managementand the likelihood of additional assets
being placed with the advisor for management as a result of the advisor having a relationship with an association, organization,
group or company. The Registrants annual investmentadvisory fee shall be based upon a percentage (% ) ofthe market value
and type of assets placed under the Registrants management to be charged quarterly in advance, and Registrants
representatives may at their discretion negotiate a fee with a maximum of 2.00% which may follow the example below:

MarketValue of Portiolio ~ Annual Fee %
$0-$500,000 2.00%
$500,001-$1,000,000 1.85%



$1,000,001-$5,000000 1.70%
More than $5,000,000 Negotiable

Registrants annual investment advisory fee shallinclude investment management Client accounts will be billed by the custodian
directly for brokerage commissions and/or ransaction fees charged by the custodian. To the extentspecifically requested by the
client, financial planning and consulting services may be provided for an additonal fee and the additional services and the charge
for those additional services shall be set forth in a separate written agreementwith the client The Registrantmay also agree to
charge aclient a flat fee —a specific dollar amount for a particular set of services which may be for a specific period of ime. The
Registrant may also agree to charge a clientan hourly fee for a particular set of services.

The terms and conditions for client parficipation in the advisory programs are setforth in Registrants advisory agreements and
account paperwork for the advisory programs. All prospective advisory program parficipants should read both this disclosure
brochure and allrelevantbrochure supplements, and any documentation from the advisory programs, and ask any corresponding
questions that they may have, prior to parficipation in the advisory programs.

As partof the advisory programs, a registered broker-dealer thatis a member of FINRA and SIPC will maintain custody of clients’
assets and effect trades for their accounts. LPL Financial will be the primary broker-dealer, butother broker-dealers may be used.

The Registrantwill custody assets with LPL Financial unless otherwise specified by the client, including those accounts under
ERISA or IRArules and regulations, in which case the client is acting as either the plan sponsor or IRA accountholder. The
Registrantis independently owned and operated and notaffiliated with any broker-dealer.

Partcipation in the advisory programs may costmore or less than purchasing such services separately.

2. WRAP FEE ADVISORY PROGRAMS

. Currently, the Registrantdoes not participate in any wrap fee programs.

3. FINANCIAL PLANNING AND CONSULTING SERVICES

Tothe extentrequested by a client, the Registrantmay determine to provide financial planning and/or consuling services (including
investment and non-investmentrelated matters, including estate planning, insurance planning, efc.) on a stand-alone fee basis.
Registrants planning and consulting fees are negotiable, butgenerally rangefrom$150 to $400 on an hourly rate basis, depending
upon the level and scope ofthe service(s) required and the professional(s) renderingthe service(s). Prior to engagingthe
Registrantto provide planningor consulting services, clients are generally required to enter into a Financial Planning and
Consuliing Agreementwith Registrantseting forth the terms and conditions of the engagement (including termination), describing
the scope of the services to be provided, andthe portion ofthe fee that is due from the client prior to Registrantcommencing
services. Ifrequested by the client, Registrantmay recommend the services ofother professionals for implementation purposes,
including the Registrants representatives in their individual capacities as registered representatves of LPL Financial and as
licensed insurance agents. (See disclosureatltem 10 C.1 and Item 10 C.2). The clientis under no obligation to engage the
services ofany such recommended professional. The clientretains absolute discretion over all such implementation decisions and
is free to accept or rejectany recommendation fromthe Registrant Please Note: Ifthe client engages any such recommended
professional, and a dispute arises thereafter relative to such engagement, the client agrees to seek recourse exclusively fomand
againstthe engaged professional. Please Also Note: It remains the clients responsibility to promptly nofify the Registrantif there is
ever any change in his or her or its financial situation or investment objectives for the purpose ofreviewing, evaluating or revising
Registrants previous recommendations and services.

4.  THIRDPARTYASSET MANAGEMENT PROGRAMS (“TAMPS’)

The Registrantmay recommendor selectother investmentadvisors for its clients generally through Third Party AssetManagement
Programs (“TAMPs"). LPL makes available advisory services and programs ofthird party investmentadvisors. Throughthese TAMPs,
the Registrants representatives provide ongoing investmentadvice to clients thatis tailored to the individual needs ofthose clients. As
partofthese TAMP services, the representative typically obtains the necessary financial data fromthe client, assists the clientin
determining the suitability ofthe program, assists the clientin setting an appropriate investmentobjective andrisk tolerance and assists
the clientin opening an accountwith the TAMP. In addiion, depending on the type of program, the representative may assistthe client
to selecta model portfolio of securities designedby the TAMP or selecta portfolio managementfirmto provide discreionary asset
managementservices. Itis the third party investmentadvisor (and notRegistrants representative) thathas clientauthority to purchase
and sell securities on a discretionary or non-discrefionary basis pursuantio investmentobjeciive chosen by the client This authorization
willbe set outin the TAMP clientagreement. The Brochure for the particular TAMP will explain whether clients may impose restricions
oninvesting in certain securities ortypes of securities.



5. SPECIFIC ADVISORY PROGRAMS

The Registrant participates in advisory programs sponsored by broker-dealers thatthe Registrantuses as qualifying custodians.
Specific details abouteach programare determined by the program sponsor andare subject o change. Clients should thoroughly
review disclosure documents provided aboutthe specific programthey are participatingin and the followingis intendedas a partal
guide to the programs available.

LPL FINANCIAL SPONSORED ADVISORY PROGRAMS

The Registrantmay provide advisory services to clients through certain programs sponsored by LPL Financial, a registered
investmentadvisor and broker-dealer. Belowis a brief description of each LPL Finandal advisory program available through the
Registrant. For more information regarding these programs, including more information on the advisory services and fees that apply,
the types ofinvestments available in the programs and the potential conflicts ofinterest presented by the programs please see the
LPL Financial Part2A Brochure or the applicable program’s Part2ABrochure and the applicable clientagreement.

Optimum Market Portfolios Program (OMP) OMP is a professionally managed assetallocation programusing Optimum
Funds Class | shares.Under OMP, clientauthorizes LPL Financial on a discretionary basis to purchase and sell
Optimum Funds pursuantto investmentobjectives chosen by the client The Registrantwill assistthe clientin
determining the suitability of OMP for the clientand assistthe clientin seting an appropriate investmentobjectve. The
Registrantwill have discretion to selecta mutual fund assetallocation portfolio designed by LPL Financial consistent
with the clients investmentobjective. LPL Financial will have discretion to purchase and sell Optimum Funds pursuant
to the portiolio selected for the client LPL Financial will also have authority to rebalance the account LPL Financial sets
aminimum accountvalue for OMPand changingaccountbalances and minimumrequirements may affectwhether this
programis appropriate for a particular clientand may affectthe fee charged.

Personal Wealth Portfolios Program (PWP) PWP offers clients an asset managementaccountusing asset allocation
model portfolios designed by LPL Financial. The Registrantwill have discretion for selecting the asset allocation
model portiolio based on clients investment objective. The Registrantwill also have discrefion for selecting third
party money managers (PWP Advisors) or mutual funds within each assetclass of the model portfolio. LPL Financial
will act as the overlay portolio manager on all PWP accounts and will be authorized to purchase and sellona
discretionary basis mutual funds and equity and fixed income securities. LPL Financial sets a minimum account
value for PWP and changing accountbalances and minimumrequirements may affect whether this programis
appropriate for a particular clientand may affect the fee charged.

Model Wealth Portfolios Program (MWP) MWP is a professionally managed mutual fund assetallocation program.
The Registrantwill obtain the necessary financial data from the client, assist the client in determining the suitability
ofthe MWP programand assist the clientin seting an appropriate investment objective. The Registrantwil initiate
the steps necessary to open an MWP account and have discretion to select a model portiolio designed by LPL
Financial's Research Departmentconsistent with the clients stated investment objective. LPL Financial's Research
Departmentis responsible for selecting the mutual funds within a model portiolio and for making changes to the
mutual funds selected.

The clientwill authorize LPL Financial to act on a discrefionary basis to purchase and sell mutual funds (including in certain
circumstances exchange traded funds) and to liquidate previously purchased securities. The clientwill also authorize LPL
Financial to effect rebalancing for MWP accounts.

The MWP programalso offers model portiolios designed by strategists other than LPL Financial's Research Department The
Registrantcan choose among the available models designed by LPL Financial and outside strategists. LPL Financial setsa
minimum accountvalue for MWP and changing accountbalances and minimumrequirements may affectwhether tis program
is appropriate for a particular clientand may affectthe fee charged.

Manager Access Select Program (MAS) Manager Access Selectprovides clients access to the investmentadvisory services
of professional portfolio managementfirms for the individual managementofclientaccounts. The Registrantwill assistclientin
identifying a third party portfolio manager (Portfolio Manager) froma list of Portfolio Managers made available by LPL Financial.
The Portfolio Manager manages clients assets on a discretionary basis. The Registrantwill provide iniial and ongoing
assistance regarding the Portfolio Manager selection process. LPL Financial and Portfolio Managers setminimumaccount
values for MAS and changing accountbalances and minimumrequirements may affectwhether this programis appropriate for a
particular clientand may affect the fee charged.



6.

v.  Guided Wealth Portfolios (GWP) Guided Wealth Portfolios provides clients the ability to participate in a centrally managed,

algorithm-based investmentprogram, which is made available to users and clients through a web-based, interactive account
managementportal (“Investor Portal’). Investmentrecommendations to buy and sell open-end mutual funds and exchange-
traded funds are generated through proprietary, automated, computer algorithms (collectively, the “Algorithm”) of Xulu, Inc.,
doing business as FutureAdvisor (“FutureAdvisor”), based upon model portfolios constructed by LPL Financial and selected for
the accountas described below. Communications concerning GWP are intended to occur primarily through electronic means
(including butnotlimited to, through email communications or through the Investor Portal), althoughthe Registrantwill be
available to discuss investmentstrategies, objectives or the accountin general in personor viatelephone.

A previewofthe GWP Program (the “Educational Tool") is providedfor a period of up to forty-five (45) days to help userslearn
aboutthe GWP Programand determine whether they would like to become advisory clients and receive ongoingfinancial
advice romLPL Financial, FutureAdvisor and the Registrantby enrolling in the advisory service (the “Managed Service”). The
Educational Tooland Managed Service are described in more defailin the GWP ProgramBrochure and clients should
thoroughly review the GWP ProgramBrochure. Users ofthe Educational Tool are notconsidered to be advisory clients of LPL,
FutureAdvisoror the Registrant, do notenter into an advisory agreementwith LPL Financial, FutureAdvisor or the Registrant,
do not receive ongoinginvestmentadvice or supervisions of their assets, and do not receive any trading services.

LPL Financial sets minimum account values for GWP and changing account balances and minimum requirements may affect
whether this programis appropriate for a particular client and may affect the fee charged.

FEES FOR LPL FINANCIAL ADVISORY PROGRAMS

The accountfee charged to the clientfor each LPL Financial advisory programis negotiable,and may be subjectto maximumfees set
by LPL Financial. Accountfees are payable quarterly in advance.

LPL Financial serves as program sponsor, investmentadvisor and broker-dealer for the LPL Financial advisory programs. The
Registrantand LPL Financial may share in the accountfee and other fees associated with programaccounts. The Registrants
representatives may also be registered representatives of LPL Financial and may receive benefits rom LPL Financial based in parton
clientparticipation in LPL Financial Advisory Programs (see ltem7.C)

POTENTIAL CONFLICTS OF INTEREST

Transactions in LPL Financial advisory programaccounts are generally efiected through LPL Financial as the executing broker-dealer. The
Registrantandits representafives receive compensationas a resultofa clients pariicipationin anLPL Finandal program. Dependingon,
among other things, the size ofthe account, changes in its value over time, the ability to negotiate feesor commissions, and the number of
transactions, the amountofthis compensation may be more or less than whatthe Registrantwould receive ifthe client partcipatedin other
programs, whether through LPL Financial or another sponsor, or paid separately for investmentadvice, brokerage and other services.

CO-ADVISORY, REFERRAL AND SOLICITOR SERVICES

The Registrantand its representatives may act as referral agents or solicitors on behalf of third party investment advisors pursuant
to a referral or solicitor agreement The Registrants representative provides the referred clienta disclosure statement regarding the
role of the Registrantand its representative as a referral agentor solicitor, and the client engages the third party investment advisor
for advisory services. Please see Item 14 below for more information aboutthese referral services and the related compensation.

RETIREMENT PLAN CONSULTNGSERVICES

The Registrant's representatives may assist clients thatare trustees ofretrementplans or other fiduciaries to retirementplans (‘Plans”) by providing
fee-based consultingand/or advisory services. Representatives performone or more ofthe following services, as selected by the clientin the client
agreement

Assistance in the preparation or review ofan investment policy statement (“IPS”) for the Plan based upon consultation with client to
ascertain Plan’s investment objectives and constraints.

Acting as a liaison between the Plan and service providers, productsponsors or vendors.

Ongoing monitoring of investment managers or investments in relation to the criteria specified in the Plan’s IPS or other writien
guidelines provided by the client to representatve.

Preparation ofreports describing the performance of Plan investment manager(s) or investments, as wellas comparing the
performance to benchmarks.



¢ Ongoing recommendations, for consideration and selection by client, aboutspecific investments to be held by the Planor, in the case
of a participant-directed defined contribution plan, to be made available as investment options under the Plan.

¢ Training for the members ofthe Plan Commitiee with regardto their service onthe Commitiee, includingeducation and consuling with
respectio fiduciary responsibiliies.

e Assistance in enrolling Plan paricipants in the Plan, including conducting an agreed uponnumber ofenrollmentmeetings. As partofsuch
meetings, representatives may provide participants with information aboutthe Plan, whichmay include information onthe benefits of Plan
participation, the benefits ofincreasing Plan confributions, the impactof pre-retirementwithdrawals on refirementincome, the terms ofthe
Plan and the operation ofthe Plan.

o Assistance with investment education seminars and meetings for Plan partcipants. Such meetings may be on a group or individual
basis, and may include information aboutthe investment options under the Plan (e.g., investment objectives, risk/return
characteristics, and historical performance), investment concepts (e.g., diversification, asset classes, and risk and return), and how
to determine investment ime horizons and assess risk tolerance. Such meetings do notinclude specific investment advice about
investment options under the Plan as being appropriate for a parficular participant

o Assistance at clients direction in making changes o investment options under the Plan.

¢ As partof the ongoing investment recommendation service set out above, assistance in identfying investment options in connection
with the “broad range” requirementofSection 404(c) ofthe Employee Retirementincome Security Act of 1974 (“ERISA”).

¢ As partofthe ongoing investmentrecommendation service setoutabove, assistance in identifying an investmentfund productor model
portfolio in connection with the definition of a “Qualified DefaultInvestment Alternative” (“QDIA”) under ERISA.

e Assistance with the preparation, distribution and evaluation of Requestfor Proposals, finalist interviews, and conversionsupportin
connection with vendor analysis and service provider support

e Preparation ofcomparisons of Plan data (e.g., regardingfees and services and participantenrollment and contributions) to data from
the Plan’s prior years and/ora benchmark group ofsimilar plans.

o Assistance in identifying the fees and other costs borne by the Plan for, as specified by client, investmentmanagement,
recordkeeping, participanteducation, participantcommunication and/or other services provided with respectto the Plan.

e Investmentadvisor representatives may meetwith Plan parficipants, upon reasonable request, to collect information necessary to
identfy Plan parfcipants’ investment objectives, risk folerance, ime horizon, etc. Advisor will provide recommendations to assist
the participant with his/her Plan account. Plan participants retain sole discrefion over the investment decisionsin their accounts
and sole responsibility for implementing investment decisions in their accounts.

If the Plan makes available publicly raded employer stock (“company stock”) as aninvesimentoption under the Plan, representatives do notprovide
investmentadvice regarding company stock andare notresponsible for the decisionto offer company stock as aninvestmentoption. In addition, if
participants in the Planmay investthe assets in their accounts through individual brokerage accounts, a mutual fund window, or other similar
arrangement, or may obtain participantloans, representatives do not provide any individualized advice or recommendations to the partcipants
regarding these decisions. Furthermore, representatives do notprovide individualized investmentadvice to Plan participants regarding their Plan
assets.

If a clientelects to engage the Registrantandits representatives to perform ongoing investment monitoring and ongoing investment
recommendation services inthe clientagreement, such services will constitute “investmentadvice” under Section 3(21)(A)(i) of ERISA. Therefore,
Registrantandits representatives will be deemed a “fiduciary” assuch termis defined under Section 3(21)(A)(ii) of ERISAin connection with those
services. Clients should understand thatto the extentRegistrantand its representatives are engaged to perform services other than ongoing
investmentmonitoring and recommendations, those services are not “investmentadvice” under ERISA and therefore, Registrantandits
representaiveswill notbe a “fiduciary” under ERISA with respect to those other services.

If a clientelects to engage the Registrantand its representatives to performdiscretionary investmentmanagementservices in the client
agreement, such services will be performedas an “investmentmanager” under Section 3(38) of ERISA. Therefore, Registrantandits
representatives will be deemed a “fiduciary” as such termis defined under Section 3(38) of ERISA in connection with those services. Clients
should understandthatto the extentRegistrantandits representativesare engaged to perform services other thanongoinginvestment
management, the Registrantis notacting as an “investmentmanager” under ERISAandtherefore, Registrantand its representatives will notbe a
“fiduciary” under ERISA with respectto those other services

7. EDUCATIONAL SEMINARS



The Registrantthrough its representatives offers educational seminars and workshops relevantto investing and may charge attendeesa
fee for admission or seminar materials. No client is required o attend such seminars or workshops or pay any fee in connection thereto.

8. NEWSLETTERS ANDPERIODICALS

The Registrantthroughits representatives publishes newsletters or periodicals relevantto investing and may charge a subscription fee. No
clientis requiredto subscribe to any newsletters or periodicals or pay any subscription fee.

9. MISCELLANEOUS

i.  Non-Investment Consultinglmplementation S ervices. [frequested by the client, the Registrantmay provide consulting services
regardingnon-investmentrelated matters, suchas estate planning, tax planning, insurance, etc.

The Registrantdoes notserve as an accountantand no porion ofthe Registrant's services should be construedas same. Certainof
Registrants representatives are accountants, in their individual capacities, separate andapartfromthe Registrant, andany services or
advice rendered in thatcapacity is notprovided by or through the Registrant.

The Registrantdoes notserve as an atiomey atlaw and no portion ofthe Registrants services should be construed assame. Certain
of Registrants representatives areatiorneys atlaw, in their individual capacities, separate and apartromthe Registrant, and any
services oradvice renderedin thatcapacity is notprovided by or through the Registrant

The Registrantdoes notsellinsuranceand no portion of the Registrant's services should be construed as same. Certain of
Registrants representatives are licensed to sellinsurance, in their individual capacities, separate and apartfromthe Registrant, and
any such sale ofinsurance in thatcapacity is notprovided by or throughthe Registrant.

To the extentrequested by a client, the Registrantmay recommend the services of other professionals for certain non-investment
implementation purposes (i.e. attorneys, accountants, insurance, efc.), including representatives ofthe Registrantin their separate
registered/licensed capacities as discussed below. The clientis under no obligaion to engage the services ofany such
recommended professional. The clientretains absolute discretion over all such implementation decisions and is free to acceptor
rejectany recommendation fromthe Registrant

Please Note: Ifthe clientengages any suchrecommended professional,anda dispute arises thereafter relative to such engagement,
the clientagrees to seek recourse exclusively fromand againstthe engaged professional.

Please Also Note: Itremains the client's responsibility to promptly notify the Registrantifthere is ever any change inhis or her or its
financial situation orinvestment objectives for the purpose of reviewing, evaluating or revising Registrant's previous recommendations
and services.

ii. Fee Differentials.

Asindicated above, the Registrant prices its services based uponvarious objective and subjective factors. As aresult, Registrant's
clients could pay diverse fees based uponthe marketvalue oftheir assets, the complexity ofthe engagement, and the level and
scope ofthe overallinvestmentadvisory and/or consulting services to be rendered. As a resultofthese factors, the services o be
providedby the Registrantto any particular clientcould be available fromother advisors atlower fees. All clients and prospective
clients should be guided accordingly.

iii.  Advisory Program CostDifferentials.

The Registrantparticipates in several advisory programs which charge varying levels of programfees. When a client invests
through an advisory program, an investmentadvisory fee is deducted from the assets placed in that advisory program. The
advisory programretains a portion ofthe programfee, and a portion ofthe programfee is paid to the Registrantand its
representative. The varying levels of programfees may provide an incenfive or disincentive for the Registrantand its
representatives to participate in or to recommend a particular advisory program. The recommendation by a representatve thata
client select a particular advisory programmay presenta conflict of interest, as the representative’s compensation may provide an
incentive to recommend a particular advisory program. All clients and prospective clients should be aware ofthese factors in
selecting an advisory programand in negofiaing an investmentadvisory fee.

iv.  Calculation of advisoryfees includes cash assets.
The Registrantcalculates advisory fees on all assets placed under its management, including cash heldin advisory accounts. Clients

may consentto assetallocations thatinclude certain amounts being held as cash for shortor long-termreasons, or may directthat
assets be held in cash based on personal risk tolerance or marketconditions. The Registrantwill calculate advisory fees basedon total



assetsin advisory accounts, andall clients and prospective clients should be guided accordingly. Holding large cash balances for more
than six months is not an effeclive investmentstrategy and the Registrantdiscourages clients fromusing investmentaccounts in this
manner.

v.  Non-Discretionary Service Limitations.

Clients that determine to engage the Registrant on a non-discretionary investmentadvisory basis mustbe wiling to accept that
the Registrant cannoteffect any accounttransactions without obtaining prior verbal consentfrom the client for each fransacton.
Thus, in the eventof a market correction during which the client is unavailable, the Registrantwill be unable to eflect any account
transactions (asit would for its discretionary clients) without first obfaining the clients verbal consent

vi.  TradeErrorPolicy.

Registrantreimburses accounts for losses resulfing fromthe Registrants rade errors, butdoes notcreditaccounts for such errors
resulfing in marketgains. The gains and losses may be reconciled within the Registrants custodian frmaccountand the Registrant
or the custodian may retain the netgains and losses.

vii.  Client Obligations.

In performing its services, Registrantshall notbe required to verify any information received fromthe clientor from the clients other
professionals, and is expressly authorized to rely thereon. Moreover, eachclientis advised thatit remains his/her/its responsibility to
promptly notify the Registrantif there is ever any changein his or her orits financial situation or investmentobjectives for the purpose
of reviewing, /evaluating /or revising Registrants previous recommendations and services.

viii. Disclosure Statement.

A copy of the Registrants written disclosure statement as set forth in its Part2A Brochure and Part2B Brochure Supplements for
appropriate representatives and its Privacy Notice shall be provided to each clientprior to, or contemporaneously with, the execution
of the InvestmentAdvisory Agreementor Financial Planningand Consuliing Agreement.

10. Brokerage Commissions and/or Transaction Fee Differentials

Custodians may charge a brokerage commission or transactional fee, and basedon the investmentproductselected, thatcommission or
transactional fee may be higher or lower or zerowhen comparedto the commission or transactional fee on a differentinvestme ntproduct
Mostcustodians offer mutual funds with ransactions fees and mutual funds without ransaction fees. Some custodians offer commission-free
ETFs. Clients may inquireas to whether a fransaction incurred a fransaction cost

11. Securities-based Loans and Margin Loans

Clients may be offered an opportunity to ufilize margin loansin their investment accounts and may be offered the opportunity to obtain
loans or lines of credit based on or secured by the assets held in their investment accounts. When the Registrantcharges a fee based
directly or indirectly on the amount of assets under managementin an investment account, the Registrantand its representatives have an
incentive to maintain a high level of assets in those accounts, and the Registrant and its representatives have a conflict of interest when
they advise a client to utilize a margin loan or a securities based loan or assist the client to obtain such a loan for some specific purpose,
rather than advising the client to or assisting the client with withdrawing funds from such an investment account for that specific purpose.

12. 401(k) Plan Participants considering an IRA Rollover A parficipantin a qualified employer sponsored rerementplan (“Employ er
Retrrement Plan”) may consider rolling those assets over into an Individual RerementAccount (“IRA”). Plan parficipants are
encouraged to consider the advantages and disadvantages ofan IRArollover fromtheir exising Employer RefrementPlan.

Aplan participantleaving an employer typically has four options (and may engagein a combination ofthese options):
1) Leave the money in the former Employer RetrementPlan, if permitied;
2)  Transfer the assets to the new employer’s plan, if one is available and if rollovers are permitted;
3) Rolloverthe assetstoan IRA;
4) Cash out(or distribute) the assets and pay the taxes due.

Investors may face increased fees when they transfer refirementsavings fromtheir curentEmployer RefrementPlan to an IRA. Investors
should be awarethateven ifthere are no costs associated with the IRA rallover itself, there will be costs associated with accountadministration
and investmentmanagement. In addition to the fees charged by the Registrantor another advisor, the underlying investment pr oducts (mutual



fund, ETF, annuity, or other investment) ty pically alsocharge managementfees. Custodial fees may also apply. Investing through an IRA
managed by the Registrantmay be more expensive than the currentEmployer RefrementPlan.

Prior fo electing 1o rollover assets from the currentEmployer RetirementPlan to an IRA, an investor should consider:

a. Thetype ofaccountinvestmentmanagementdesired. Forexample, is assistance in the managementofinvestments desired ona
discretionary or non-discretionary basis; or is a sel-managed accountpreferred.

b. Available investmentchoices.

c. The professional assistance available to parficipants in the currentEmployer RetirementPlan when compared to the advisory
services ofiered by the Registrantin an advised IRA account.

d. The costofadvisory fees.

e. Managementexpenses associated with the underlyinginvestments in an IRA advisory accountin comparisonto the underlying investment
expenses associated with the currentEmployer RetirementPlan. Often, the managementexpenses in the currentEmployer Retirement
Plan are less expensive than in a rollover IRAadvisory account

f. Custodial charges in the advised IRAaccountin comparison to the current Employer RefirementPlan.
g. Transaction charges associated with the advised IRA in comparison to the currentEmployer RetirementPlan.

h. Therules pertaining to the required minimum distributions (“‘RMD”)in the currentEmployer RetrementPlan when compared to the
advised IRA.

i. Legalprotections afforded to currentEmployer RetirementPlan partcipants in comparison to rollover IRA accountowners. Employer
Retrrement Plans have significant liability protection. The rules pertaining to beneficiaries of an IRAin comparison to the current
Employer RetirementPlan (inherited accounts).

j.~ Theloan provision associated with the currentEmployer RetrementPlan, if any. IRA accounts do not have loan provisions.

k. Employer RetirementPlans that may be available from a new employer. Clients and prospective clients are encouraged to consult
with an accountant, a tax advisor, the plan administrator and/or legal counsel prior to rolling over assets from the currentEmployer
RetrementPlan to an advised IRA with the Registrant

C. ADVISORY SERVICES FORCLIENTS’ INDIVIDUAL NEEDS The Registrantworks to provide investmentadvisory services specific to needs
of each client. Prior to providing investmentadvisory services, an investmentadvisor representative will discuss with each client, their particular
investment objectives and risk tolerance. The Registrantshall allocate each clients investmentassets consistent with their designated
investment objectives and risk tolerance. Atany time, clients may impose restrictions, in writng, on the Registrants services.

D. MANAGEMENT OF WRAP AND NON-ARAPACCOUNTS
There is no significant difierence between how the Registrantmanages wrap fee accounts and non-wrap fee accounts. However, as stated above,
if a client determines to engage the Registranton a wrap fee basis the client will pay a single fee for investmentmanagementand fransaction fees
(See ltem 4.B). The servicesincluded in a wrap fee agreementwill depend uponeach clients particular need. Ifthe client determinesto engage
the Registranton a non-wrapfee basis the client will select individual services on an unbunded basis, paying for each service separately. Please
note: When managing a clients accounton a wrap fee basis, the Registrantshall receive, as paymentfor its investmentadvisory services, the
balance ofthe wrap fee after all other costs incorporated into the wrap fee have been deducted. Inasmuch as the execution costs for ransactions
effected in the client accountwill be paid by the Registrant, a potential conflict of interest arisesin that the Registrant may have a disincentive to
trade securities in the clientaccount. In addition, the amount of compensation received by the Registrantas a resultof the clients partcipation in
the Programmay be more than whatthe Registrantwould receive ifthe client paid separately for investmentmanagementand fransaction fees.

E. ASSETSUNDERMANAGEVENT

As of this filing, on January 30, 2019, PM Wealth Managementhas $122,490,566 in discrefionary regulatory assets under management

Item 5 Fees and Compensation

A. Theclientcan determine o engage the Registrantto provide discrefionary and/or non-discretionary investmentadvisory services on a wrap or non-
wrap fee basis.

The Registrantgenerally charges a fee based ona percentage of the assets to be managed. Agreeing to a fee based ona percentage ofthe assefs to be
managed may create a disincentive for the Registrantor its representativesto performadditional work for a clientbecause thatwork will notincrease the



compensationto be paid, ormay lead the Registrantor its representatives to performless work for clients with fewer assets. The Registrantmay alsoagree o
chargea fixedorflatfee for its services, charging a specific dollar amount for a specific ime period. Agreeing to a fixed fee may create a conflict ofinterest
wherethe Registrantorits representatives have noincentive to perform additional work for the clientsince itwill eam no additional compensation for thatwork.
The Registrantmay alsoagreeto charge an hourly fee for all ime spentworkingonthe clients behalf. Agreeing to an hourly fee may create a conflictof
interestwhere the Registrantor its representatives have an incentive to performadditional work for the clientbecause itwill be earn additional compensation
for any additional work

. FEEBASIS

If a clientdetermines to engage the Registrantto provide discrefionary and/or non-discretionary investmentadvisory seniceson a non-wrap fee bass, the
Registrant's annual investmentadvisory fee shall be based upona percentage (%) ofthe marketvalue and type of assets placed under the Registrant's
managementto be charged quarterly in advance, and Registrant's representatives may attheir disarefion negotiate a fee with a maximumof2.00% which
may follow the example below:

MarketValue of Portolio Annual Fee %

$0- $500,000 2.00%
$500,001-$1,000,000 1.85%

$1,000,001 -$5,000,000 1.70%

More than $5,000,000 Negotiable

. FINANCIAL PLANNING AND CONSULTING SERVICES FEES

To the extentrequested by a client, the Registrantmay agree to provide financial planning or consulting services (including investmentand non-
investmentrelated matters, including estate planning, insurance planning, efc.) on a stand-alone fee basis. Registrants planning and consulting fees
are negotiable on a fixed fee basis or on an hourly rate basis, dependinguponthe level and scope ofthe services requiredand the professionals
rendering the services.

. THIRD PARTYASSET MANAGEMENT PROGRAMS

For Third Party AssetManagementPrograms (“TAMPs"), clients pay an advisory fee as setoutin the client agreementwith the TAMP sponsor. The
fee is typically negotiated among the TAMP sponsor, the representative and the client The TAMP sponsor may establish a fee schedule or seta
minimum or maximumfee. The TAMP fee schedule will be set out in the Disclosure Brochure provided by the TAMP sponsor. The advisory fee
typically is based on the value ofassets under managementas valued by the custodian ofthe assets for the accountand will vary by program. The
advisory fee typically will be deducted fromthe accountby the custodian and paid quarterly in arrears or in advance. The advisory fee is often paid to
the TAMP sponsor, who in furn pays a portion to the Registrant Generally, the Registrantshares between 90% and 100% ofthe Registrant's portion
of the fee with the representative based on the agreementbetween the Registrantand the representative. A TAMP accountmay be te rminated by a
party pursuantto the terms outined in the TAMP client agreement. The TAMP clientagreementwill explain how clients can obtain a refund of any
pre-paid fee if the agreementis terminated before the end of a billing period.

There are otherfees and charges imposed by third parties thatmay apply to investments in TAMP accounts. Some ofthese fees and charges are
described below. The clientmay be charged commissions, markups, markdowns, or fransaction charges by the broker-dealerwho executes
transactions in the TAMP account There may be custodial related fees imposed by the custodian of assets for the programaccount These
additonal fees and charges will be setoutin the TAMP Brochure and the agreements executed by the client at the time the accountis
opened.

If assefs are invested in mutual funds, ETFs or other podled funds, there are two layers ofadvisory fees and expenses for those assets. The clientwill
pay an advisory fee to the fund manager and other expenses as a shareholder ofthe fund. The clientwill also pay the TAMP ad visory fee with respect
to those assets. The mutualfunds and ETFs available in the programs often may be purchased directly. Therefore, clients could avoid the second
layer offees by notusing the advisory services ofthe TAMP andrepresentative and by making their owndecisions regarding the investment A mutual
fundin a TAMP programaccountmay pay an assetbased sales charge or service fee (e.g., 12b-1fee) to the broker-dealeron the account. The
Registrantand its representatives are notpaid these fees for TAMP programaccounts.

If client ransfers into a TAMP accounta previously purchased mutual fund, and there is an applicable contingent deferred sales charge on the
fund, clientwill pay that charge when the mutual fund is sold. If the accountis invested in a mutual fund that chargesafee if a redemption is made
within a specific ime period after the investment, client will be charged a redemption fee. If a mutual fund has a frequenttrading policy , the policy
canlimit a clients fransactions in shares of the fund (e.g., for rebalancing, liquidations, deposits or tax harvesting).

If client holds a variable annuity thatis managed as part of a TAMP account, there are mortality, expense and administrative charges, fees for
additional riders on the contract and charges for excessive fransfers within a calendar year imposed by the variable annuity sponsor. Ifclient holds



a UIT ina programaccount, UIT sponsors charge creation and developmentfees or similar fees. Further information regarding fees assessed by a
mutual fund, variable annuity or UIT is available in the appropriate prospectus, which clients may request from the representative.

If the TAMP programis a wrap fee program, clients should understand that the wrap fee may cost the client more than purchasing the program
services separately, for example, paying fees for the advisory services ofthe TAMP and representative, plus commissions for each fransaction
in the account Factors that bear upon the cost of the accountin relation to the cost of the same services purchased separately include the:

o type and size of the account
o typesof securities in the account
o historical and or expected size or number of trades for the account, and

o number and range of supplementary advisory and client-related services providedto the client

The investment products and senices available to be purchasedin TAMP program accounts can be purchased by clients outside ofa TAMP programaccount,
throughthe Registrantor through broker- dealersor other investmentfirms notaffliated the Registrantor the TAMP.

F.RETIREMENT PLAN CONSULTING FEES

Retrement Plan Consuling Fees may be based on a percentage of the assets held in the Plan (up to 1.00% annually),on an hourly basis (up to
$400 per hour), or on a flat rate basis, as negotiated between the Plan and the representative. Fees will be payable to Registrantin advance or in
arrears on the frequency (e.g., quarterly, monthly, efc.) agreed upon among the client, the Registrant, and the representativ e. Ifasset based fees
are negotiated, paymentgenerally willbe based on the value of the Plan assefs as of the close of business on the last business day of the period as
valued by the custodian of the assets. However, ifthe fee is paid by the Plan or the client through a third party service provider, such fee will be
calculated as determined by the provider. Ifthe fee is paid prior to the services being provided, the Plan wil be entiled to a prorated refund of any
prepaid fees for services not received upon termination of the client agreement.

Clients may incur fees and charges imposed by third parties other than the Registrantand its representatives in connection with investments
recommended by the Registrant These third party fees can include fund or annuity subaccountmanagementfees, 12b-1fees and administrative
servicing fees, plan recordkeepingand other service providerfees. Furtherinformation regarding charges and fees assessed by a fund or annuity are
available in the appropriate prospectus, and should be considered by the Plan before making the investment.

If a client engages the Registrantto provide ongoinginvestmentrecommendations to the Plan regarding the investmentoptions (e.g., mutual funds,
collective investmentfunds) to be made available to Plan participants, clients and Plan participants should understandthat there generally will be two
layers offees with respectto such assets.

The Plan will pay an advisory fee to the fund manager and other expenses as a shareholder ofthe fund. The clientalso will pay the Registrant a fee
for the investment recommendation services. Therefore, clients could generally avoid the second layer offees by not using the advisory services of
the Registrant and by making their own decisions regarding the investment

If a Plan makes available a variable annuity as an investmentoption, there are mortality, expense andadministrative charges, fees for additional riders
on the contract and charges for excessive transfers within a calendar year imposed by the variable annuity sponsor. Ifa Plan makes available a
pooled guaranteed investmentcontract (GIC) fund, there are investment management and administrative fees associated with the pooled GIC fund.

Clients should understand that the fee thata client negotiates with a representative may be higher than the fees charged by other investment
advisors or consultants for similar services. Thisis the case, in parficular, if the fee is at or near the maximum fees setoutabove. The
representative is responsible for determining the fee to charge each clientbased on factors such as total amount of assets involved in the
relationship, the complexity of the services, and the number and range of supplementary advisory and client- related services to be provided.
Clients should consider the level and complexity of the consulting and/or advisory services to be provided whennegotiating the fee with
representative.

Clients pay the fee by check made payable to Registrant In the alternative, clients also may instruct a Plan’s service provider or custodian to
calculate and debit the fee from the Plan’s account at the custodian and pay such fee to Regisfrant.

G. DEDUCTING ADVISCRY FEES FROMCUSTODIALACCOUNTS

Clients may elect to have the Registrants advisory fees deducted fromtheir custodial account Both Registrants Investment Advisory Agreementand
the custodial/clearing agreementmay authorize the custodian to debit the accountfor the amountof the Registrants investmentadvisory fee and to
directy remit that managementfee to the Registrantin compliance with regulatory procedures. The Registrantshall deductfees and/or bill clients
quarterly in advance, based upon the marketvalue ofthe assets on the last business day of the previous quarter.

H. DUALLYREGISTERED PERSONS AND CUSTODY OF ACCOUNTS



Certain ofthe Registrant's investmentadvisor representatives are alsoregistered representatives of LPL Financial (“dually registered persons”). As
discussed below, unless the clientdirects otherwise or an individual client’s circumstances require, the Registrantshall generally recommend thatLPL
Financial serve as the broker-dealer/ custodian for clientinvestmentmanagementassets. Broker-dealersand custodians charge brokerage commissions
and/or transaction fees for eflecting certain securitiestransactions (for example, transaction fees are charged for mutual funds, commissions or ficket
charges are charged for individual equity rades and mark-ups and mark-downs for fixed income fransactions). Whena clientserviced by a dually
registered person chooses to utilize a custodian other than LPL Financial, LPL Financial mustprovide its approval. [fapproved, the clientmay be serviced
by the dually registered persons butan oversightfee equal to 5% (five percent) ofthe investmentadvisory fee paidto the Registrantis paid to LPL
Financial. Clients whoengage the Registranton a non-wrap basis will incur, in addition to Registrants investmentmanagementfee, brokerage
commissions and/or fransaction fees,and, relative to all mutual fund and exchange fradedfund purchases, charges imposedatthe fund level (e.g.
managementfees and other fundexpenses). Clients should be aware thatthe requirementofapproval and the charging ofthe ov ersightfee may create
adisincentve for dually registered persons to recommend custodians otherthan LPL Financial or to assist clients in opening accounts with a custodian
other than LPL Financial.

Certain investmentadvisor representatives ofthe Registrantare also associated with LPL Financial as broker-dealer registered representatives (“dually
registered persons”). Intheir capacity as registered representatives of LPL Financial, dually registered persons may eam commissions for the sale of
securities or invesimentproducts thatthey recommend for brokerage clients. Dually registered persons donotearn commissions on the sale of
securities or investmentproducts recommended or purchasedin advisory accounts through the Registrant. Clients have the option of purchasing many
of the securities and invesimentproducts thatthe Registrantmakes available through ancther broker-dealer, registeredinvestmentadvisor or another
financial institution. However, ifclients purchase these securities andinvestmentproduds away fromthe Registrant, clients will notreceive the benefitof
ongoing adviceand other services thatthe Registrantprovides. Todetermine whether an investmentadvisor representative is a dually registered
person, clients should review his or her Part2B Brochure Supplement, andifa clienthas notreceived a copy ofthatdocument, the clientshould contact
the Registrantusing the information on the cover page.

Please Note: LPL Financialis affliated with Private TrustCompany, N.A, (“PTC") a trustcompany licensed in all 50 states under a national bank
charter. Under the Internal Revenue Code, which authorizes the tax-advantaged status of Individual Refirement Accounts (“IRAs”), IRAs mustbe a
trust, or a custodial accountheld by a bank thatis treated as a trust When a client elects to uilize LPL Financial as his or her custodian, LPL Financial
willdirectclients IRA assets to be held atPTC to qualify as an IRA. As such, clients may incur an annual IRA maintenance fee charged by PTC. Any
annual IRA maintenance feesincurred by the clientshall be in addition to the Registrants investmentmanagementfee. PTC may seta level ofassets
for IRAs above whichitwill waive its Annual Maintenance Fee, and PTC may choose to waiveits fee for certain centrally managed programs.
Custodians other than LPL Financial/PTC may or may notcharge an annual fee for maintaining a refrementaccount, and any such fee may be more
or less than the fee charged by PTC.PTC may waive its annual maintenance fee for accounts in certain centrally managed programs offered by LPL
Financial. Custodians other than LPL Financial/PTC may or may notwaive their fees based on a level ofassets maintained in the account, and the
asset level or other conditions for a fee waiver may be higher orlower than the assetlevel setby PTC for fee waiver.



. CALCULATION OF ADVISORY FEES

Registrants annual investment advisory fee shall be prorated and paid quarterly, in advance, based upon the marketvalue of the assets on the last
business day of the previous quarter. The Registrantdoes notgenerally require an annual minimum fee or asset level for investment advisory
services. However, Registrant, inits sole discrefion, may reduce its annual minimum fee and/or charge a lesser investmentmanagement fee based
upon certain criteria (i.e. anticipated future earning capacity, anticipated future additional assets, dollar amount of assets to be managed, related
accounts, accountcomposition, negotiations with client, efc.). The Registrantmay participate in programs sponsored by other entities that require a
minimum asset level or that charge a minimum fee, and clients should be aware that the imposition of minimum fees by another enfity may resultin
a higher fee being charged than is described in this brochure, particularly where partial withdrawals by the client reduce assetlevels.

The Investment Advisory Agreementbetween the Registrantand the client will continue in effect until terminated by either party by written nofice
in accordance with the terms of the Investment Advisory Agreement. Following receiptofnotice of termination, the Registrant shall refund the
pro-rated portion ofthe advanced advisory fee paid based upon the number ofdays remaining in the billing quarter.

J. COMMISSION TRANSACTIONS
In the eventthatthe client desires, the clientcan engage certain ofthe Registrants representatives, in their individual capacities as registered
representatives of LPL Financial, an SEC registeredand FINRA member broker-dealer, to implementinvestmentrecommendations ona commission
basis. In the eventthe clientchooses to purchaseinvestmentproducts through LPL Financial, LPL Financial will charge brokerage commissionsto effect
securities ransactions, a portion ofwhich commissions LPL Financial shall pay to the LPL registered representatives who effectuated the purchase. Any
paymentofcommissions to representativesofthe Registrantwould be through their role as registered representatives of LPL Financial,and the
Registrantwould receive nopartofthose commissions.

The brokerage commissions charged by LPL Financial may be higher or lower than those charged by other broker-dealers. In addition, LPL Financial,
relative to commission mutual fund purchases, may also receive addiional ongoing 12b-1 frailing commission compensation directly fromthe mutual
fund company during the periodthatthe client maintains the mutual fund investmentin a brokerage relaionship, and the Registrants representatives
who are dually registered persons may receive a portion ofthose additional ongoing 12b-1 frailing commission compensation directly fromthe mutual
fund company in their roles as registered representatives of LPL Financial.

1. Conflict of Interest The recommendation that a client purchase a commission productfrom LPL Financial presents a conflictof interestto a dualy
registered person, as the receiptofcommissions may provide an incentive to recommendinvestmentproducts based oncommissions received in
his or her role as a registered representative of LPL Financial, rather than on a particular clients need. No clientis under any obligation to purchase
any commission products from LPL Financial..

2. Please note: Clients may purchase investment products recommended by Registrantthrough other, non-affiliated broker dealers or
agents.

3. TheRegistrantdoes notreceive more than 50% ofits revenue fromadvisory clients as a result of commissions or other compensation for
the sale of investment products the Registrantrecommends to its clients.

4. When Registrants representativessell an investmentproducton a commission basis, the Registrantdoesnotcharge anadvisory fee in addiion o
the commissions paid by the clientfor such product When providing services onan advisory fee basis, the Registrant’s repre sentatives do notalso
receive commission compensation for such advisory services. However, a clientmay engage the Registrantto provide investmentmanageme nt
services on anadvisory fee basis and separate fromsuch advisory services purchase an investmentproductfromRegistrant's representatives on a
separate commission basis.

In addifion to the fees charged by the Registrant, clients may incur brokerage, custodial or mutual fund fees and expenses. Some investments may
have additonal fees embedded within the product Please discuss your individual accountwith your investmentadvisor representative. For
additonal information, please see Item 12-Brokerage Pracfices.

In addition to advisory fees, investmentadvisor representatives who are dually registered persons and/or licensed as insurance agents or brokersmay receive
additional compensation. Theseindividuals may implementinvestmentrecommendations for advisory clients and receive separate yetcustomary
compensationincluding, commissions, 12b-1 fees or other fransaction related compensation. These additional feesandexpenses will increase the overall
investmentcostto the client

Receiptof these commissions may presenta conflict of interestand it may give the Registrantand the investmentadvisor representative an incentive
to recommend an investmentproductbased on the compensation received. The Registrantaddresses this conflict by disclosing to clients brokerage
and other expenses. Clients will receive nofificaion of brokerage commissions charged by the broker-dealer through which the ransactions are
effected.

The Registrantendeavorsatall imes to put the interests of its clients first. Clients should be aware, however, thatthe receiptofeconomic benefits by the
Registrantin and ofitself creates a conflict ofinterestand may indirectly influence the Registrant's choices for investments, custody and brokerage



services, and thatthe receiptofeconomic benefits by representativesofthe Registrantin and ofitself creates a conflict of interestand may indirecty
infuence the Registrants choices for investments, custody and brokerage services.

Item 6 Performance-Based Fees and Side-by-Side Management

Neither the Registrant nor any supervised personofthe Registrantaccepts performance-based fees.

Item 7 Types of Clients

The Registrants clients shall generally include individuals, business entiies, trusts, estates and charitable organizations. The Registrant does not
generally require an annual minimum fee or minimum asset level for investment advisory services. Certain investment programs or investment
products may require annual minimum fees or minimum asset levels for partcipation. Clients should thoroughly review disclosure materials or
brochures and consult with their representative aboutimplicaions of such minimum requirements before investing in such programs or products.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss
A. The Registrantmay utilize the following methods of security analysis:
i.  Charting - (analysis performedusing patterns to identify currenttrends and trend reversals to forecastthe direction of prices)
ii.  Fundamental - (analysis performed on historical and presentdata, with the goal of making financial forecasts)
ii.  Technical - (analysis performed on historical and presentdata, focusing on price and trade volume, to forecastthe direction of prices)
iv.  Cyclical - (analysis performedon historical relaionships between price and markettrends, to forecastthe direction of prices)
v.  TheRegistrantmay utlize the following investmentstrategies when implementing investment advice given to clients:

a. Long TermPurchases (securities held atleasta year)
b.  ShortTermPurchases (securifies sold within a year)
c.  Trading (securities sold within thirty (30) days)

Please Note: Investment Risk. Different types of investments involve varyingdegrees ofrisk, and it should not be assumed that future
performance of any specific investment or investment strategy (including the investments and/or investment strategies recommended or
undertaken by the Registrant) will be profitable or equal any specific performance level(s).

B. The Registrants methods of analysis and investment strategies do not presentany significant or unusual risks.

However, every method of analysis has its own inherentrisks. To performan accurate market analysis the Registrantmust have access o
currentinew marketinformation. The Registranthas no control over the dissemination rate of market information; therefore, unbeknownstto the
Registrant, certain analyses may be compiled with outdated marketinformation, severely limiting the value of the Registrants analysis.
Furthermore, an accurate marketanalysis can only produce a forecastof the direction of market values.

There can be no assurances that a forecasted change in market value will materialize into actionable and/or profitable investment opportunitiess.

The Registrants primary investmentstrategies - Long TermPurchases, Short Term Purchases, and Trading - are fundamental investment
strategies. However, every invesimentstrategy hasits own inherentrisks and limitations. For example longer terminvestment strategies require a
longer investmenttime period o allow for the strategy to potentially develop. Shorterterminvestment strategies require a shorter investmenttime
period to potentially develop but, as a result of more frequenttrading, may incur higher ransactional costs when comparedto a longer term
investment strategy. Trading is an investmentstrategy that requires the purchaseand sale of securities within a thirty (30) day investmenttime
period, and involves a very shortinvestmenttime period. A rading strategy willincur higher ransaction costs when compared to a shortterm
investment strategy and substantally higher transaction costs than a longer terminvestment strategy.

C. Currenty, the Registrantallocates clientinvestment assets primarily among various individual equity and fixed income secur iies, mutual funds
and/or exchangetraded funds (“ETFs”) (including inverse ETFs and/or mutual funds that are designed to performin an inverse relationship to
certain marketindices), on a discretionary and non-discreionary basis in accordance with the clients designated investment objectives and risk
tolerances.

As disclosed above, the Registrantmay utilize leveraged long and shortmutual funds and/or exchange radedfunds thatare designedto performin
either an: (1) inverserelationship to certain marketindices (ata rate of 1 or more times the inverse [opposite] resultofthe correspondingindex) as an



investmentstrategy and/or for the purpose ofhedging againstdownside marketrisk; and (2) enhanced relaionship to certain marketindices (ata rate
of 1 or more times the actual resultof the corresponding index) as an investmentstrategy and/or for the purpose ofincreasinggains in an advancing
market There can be no assurance thatany such strategy will prove profitable or successful. In lightofthese enhanced risks/rewards, a clientmay
directthe Registrant, in writing, notto employ any or all such strategies for his or her orits accounts. (See ltem4.B)

Item 9 Disciplinary Information

The Registrantdoes not have any reportable disciplinary information.

Item 10 Other Financial Industry Activities and Affiliations

A. Certain of the Registrants investment advisor representatives are also associated with LPL Financial as broker-dealer registeredrepresentative
(*dually registered persons”). LPL Financialis an SEC registered and FINRA member broker-dealer thatis independently owned and operated and
is not affiliated with the Registrant. Please refer to ltem 12 for a discussion of the benefits that dually registered persons may receive from LPL
Financial and the conflicts of interest associated with receiptof such benefits.

B. Neither the Registrant, norits managementpersons, nor its representatives, are registered or have an application pending to register, as a futures
commission merchant, commodity pool operator, a commodity radingadvisor, ora representative ofthe foregoing.

C.REGISTRANTS REPRESENTATIVES OTHER ANANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

1. Registered Representatives of LPL Financial. John Hylandand certain of Registrants representatives, areregistered representatives of
LPL Financial,an SEC Registered and FINRAmember broker-dealer. Clients may choose to engage Registrant's representativesin their
individual capacities as registered representatives of LPL Financial, to implementinvestmentrecommendations on a commission basis.

2. LicensedInsurance Agents. Certain of Registrant's representatives, in their individual capacities, are licensed insurance agents, and may
recommend the purchase of certain insurance-related products on a commission basis. As referencedin Item4.B above, clients can engage
certain of Registrant's representatives to purchase insurance products on a commission basis. Conflictof Interest. The recommendation by
Registrants representafives thata clientpurchase a seauriies and/or insurance commission product presents a conflictofinterest, as the
receiptofcommissions may provide an incentive to recommend investment products based oncommissions received, rather than ona
particular clients need. No clientis under any obligationto purchase any commission products from Registrant's representatives. Clients are
reminded thatthey may purchaseinvestment products recommended by Registrantthrough other, non-affiliated broker dealersor insurance
agents.

3. Accountants and Certified Public Accountants. Certain of Registrants representatives are accountants and Certified Public
Accountants and Enrolled Agents. To the extentthat these representatives provide accounting services, whichmay include tax advice,
to any clients, including clients of the Regisfrant.

All'such services shall be performed by those representatives, in their individual professional capacities, independentofthe Registrant,
for which services Registrantshall notreceive any portion ofthe fees charged by the representative, referral or otherwise. Itis expected
that these representatives, solely incidental fo their practices as an accountants, may recommend the Registrants services to certain of
their clients. No client of Registrantis under any obligation to use the accounting services ofthese representatives.

4. Todetermine whether any ofthe Registrants representatives servicing a clients accounts are engaged in any activites that may
create a confiict of interest, clients should review the Part 2B Brochure Supplements for those representatives. Please contact the
Registrant or your representative ifyou did not receive Part2B Brochure Supplements.

Clients of the Registranthave their primary contact with a representative ofthe Registrant who brings them onboardasa Client The
representative may recruitthe Client while with the Registrant, or may have recruited them while the representative was affiliated with
a previous broker-dealer or registeredinvestmentadvisor, and induced the Clientto continue that relationship with the representative
when the representative became affiliated with the Registrant Investment advisor representatives ofthe Registranthave made
individual decisions to affliate with the Registrant Because each affiliaion decision was made solely based on the business
determination of the individual representative and client the Registrantmay be limited in its ability

D. The Registrantmay recommend or selectother investmentadvisors for its clients generally through Third Party AssetManagementPrograms
(“TAMPSs”).LPL Financial makes available advisory services and programs ofthird party investmentadvisors. Through these TAMPs, the Registrants
representatives provide ongoing investmentadvice to clients that is tailored to the individual needs ofthe client. As partof these TAMP services, the
representative typically obtains the necessary financial data fromthe client, assists the clientin determining the suitability of the program, assists the
clientin seting an appropriate investmentobjective and assists the client in opening an accountwith the TAMP. In addition, dependingon the type of
program, the representative may assistthe client to selecta model portiolio of securities designed by the TAMP or selecta portfolio managementfirm to



provide discretionary assetmanagementservices. Itis the third party investmentadvisor (and notRegistrants representafiv e) thathas client authority to
purchase and sell securities on a discretionary or non-discretionary basis pursuantto investment objective chosen by the client. This authorization will be
setoutin the TAMP clientagreement The Brochure for the particular TAMP will explain whether clients may impose restricions on investing in certain
securities or types of securities. to negofiate fees, efc., on behalfof its Clients.

Item 11 Code of Ethics, Participation or Interestin Client Transactions and Personal Trading

A. The Registrantmaintains aninvestment policy relative to personal securiies ransactions. Thisinvestment policy is part of Registrants overall
Code of Ethics, which serves o establish a standard of business conduct for all of Registrants representatives that is base d upon fundamental
principles of openness, integrity, honesty and trust, a copy of which is available upon request

In accordance with Section 204A of the Investment Advisers Actof 1940, the Registrant also maintains and enforces written policies reasonably
designed to preventthe misuse of material non-publicinformation by the Registrantor any person associated with the Registrant

B. Neither the Registrant nor any related person ofRegistrantrecommends, buys, or sells for client accounts, securities in which the Registrant or
any related person ofRegistrant has a material financial interest

C. TheRegistrantand ifs representatives may buy or sell securities thatare also recommended o clients. This practice may create a situation where the
Registrantand its representatives are in a position to materially benefitromthe sale or purchase ofthose securities. Therefore, this situation creates a
potential conflict of interest Practices such as “scalping” (i.e., a practice whereby the owner of shares ofa security recommends thatsecurity for
investmentand then immediately sellsit ata profit upon the rise in the market price which follows the recommendation) could take place ifthe
Registrantdid nothave adequate policies in place to detectsuch actvites.

In addition, this requirementcan help detect insider trading, “front-running” (i.e., personal trades executed prior to those of the Registrants clients)
and other potentally abusive praciices.

The Registranthas a personal securities transaction policy in place to monitor the personal securities transactions and securities holdings of each of
the Registrants “Access Persons”. The Registrant’s securities fransaction policy requests that an Access Person of the Registrantprovides the Chief
Compliance Officer with a written reportoftheir currentsecurities holdings within ten (10) days after becoming an Access Person. Additionally,each
Access Person provides the ChiefCompliance Officer with a written reportof the Access Person’s currentsecurities holdings atleast once each
twelve (12) month period thereafter on a date the Registrantselects.

D. TheRegistrantand its representatives may buy or sell securities, at or around the same time as those securities are recommended to clients. This
practice creates a situation where the Registrantand its representatives are in a position to materially benefit from the sale or purchase of those
securities. Therefore, this situation createsa potential conflict of interest. As indicated above in ltem 11.C, the Registranthas a personal securities
transaction policy in place to monitor the personal securities transaction and securities holdings of each of Registrants Access Persons.

Item 12 Brokerage Practices

The Registrantrecommends fo all clients that all clientinvestment funds be held by a broker-dealer or custodian in investment accounts identified
individually to the client and about which the client will receive regular statements from the broker-dealer or custodian. The Registrantdoes notaccept
engagements with clients where client funds are pooled into an omnibus account. See ltem 15.

Clients may open brokerage accounts or advisory accounts, or some combination of each type of account based on their individual needs. Dually
registered persons may notbe registered with a broker-dealer other than LPL Financial, and may nothold brokerage accounts away fromLPL
Financial. Dually registered persons may only custody accounts away fromLPL Financial with permission from LPL Financial which may limit a clients
choice of a broker-dealer or custodian.

A.In the eventthat the client requests that the Registrantrecommend a broker-dealer or custodian for execution and custodial services (exclusive of
those clients that may directthe Registrantto use a specific broker-dealer or custodian), the Registrants representative may recommend that
investment accounts be maintained at a broker-dealer or custodian with which thatrepresentative has experience. Prior to engaging Registrantto
provide investmentmanagementservices, the clientwill be required to enter into a formal InvestmentAdvisory Agreementwith Registrantsetting forth
the terms and conditions under which Registrantshall manage the clients assets, and a separate custodial agreementwith each designated broker-
dealer or custodian.

Factors that the Registrant considers in recommending LPL Financial and/or PTC (or any other broker-dealer/custodian to clients) include historical
relationship with the Registrant, financial strength, reputation, execution capabilities, pricing, research, and service. Although the commissions and
transaction fees paid by Registrants clients shall comply with the Registrants duty to obtain best execution, a client may pay a commission that is
higher than another qualified broker-dealer mightcharge to effect the same transaction where the Registrantdetermines, in good faith, that the
commission and transaction fee is reasonable in relaton to the value ofthe brokerage and research services received. In seeking bestexecuton,
the determinative factor is not the lowest possible cost, but whether the fransaction represents the best qualitative execution, taking into



consideration the full range ofa broker-dealer’s services, including the value of research provided, execution capability, commission rates, and
responsiveness. Accordingly, although Registrantwill seek competiive rates, it may not necessarily obtain the lowest possible commission rates for
client account ransactions. The brokerage commissions or fransaction fees charged by the designated broker-dealer or custodian are exclusive of,
and in addition to, Registrants investment management fee. The Registrants best execution responsibility is qualified if securities that it purchases
for client accounts are mutual funds that rade at net asset value as determined at the daily market close. Custodians may make various share
classes of mutual funds available to the Registrantand its clients. Even though multiple share classes are available from an investment product
sponsor, a custodian may only make available a single share class or a limited number of share classes onits platorm. The Registrantwill select
for purchase only share classes that are no-load or load-waived share classes and therefore notsubject to any upfront sales charge paid to the
investment sponsor, but may be subject o a fransaction fee paid o the custodian. Custodians may not choose to offer the least expensive share
class that an investment productsponsor makes available, butinstead may selecta share class that pays the custodian compen sation for the
administrative and recordkeeping services thatthe custodian provides to the investment productsponsor. Other custodians and financial services
frms may offer the same mutual fund ata lower overall costto the investor than is available through the Registrant or a particular custodian and the
client should consider these factors in deciding between types of investments, types ofinvestment products and types of inve stment accounts. In
reviewing mutualfund share class holdingsin existing portiolios, the Registrant evaluates the transaction costs of switching between share classes
and the investment horizon of the client to determine whether a client will benefit from a particular fransaction.

As discussed previously in Item 10, certain associated persons ofthe Registrantare registered representatives of LPL Financial. As a resultof this
relationship, LPL Financial may haveaccess to certain confidential information (e.g., inancial information, investmentobje ctives, fransactions and
holdings) aboutthe Registrants clients, even if client does not establish any accountthrough LPL Financial.

If you would like a copy ofthe LPL Financial privacy policy, please visit www Ipl.com.

The final decisionto custody assefs with a particular broker-dealer is atthe discretion ofthe client, including those accounts under ERISAor IRA rules and
regulations, in which case the clientis acting as either the plan sponsor or IRAaccountholder. The Registrantis independently owned and operated and not
afiliated with any broker-dealers.

1. RESEARCH &ADDITIONAL BENEFITS
Although nota material consideration when determining whether to recommend thata clientutilize the services ofa particular broker-dealer or
custodian, Registrantmay receive from LPL Financial, withoutcost(and/or ata discount) supportservices and/or products, certain ofwhich assist
the Registrantto betier monitor and service clientaccounts maintained atsuch institutions. Included within the supportser vices thatmay be
obtained by the Registrantmay be investment-related research, pricing information and marketdata, sofware and other technology thatprovide
access fo client accountdata, compliance and/or practice management- related publications, discounted or gratis consuliing services, discounted
and/or gratis atendance atconferences, meetings, and other educational and/ or social events, markefing support, computer hardware and/or
sofware and/or other products used by Registrantin furtherance ofits investmentadvisory business operations.

As indicated above, certain ofthe supportservices and products thatmay be received may assistthe Registrantin managing and administering
clientaccounts. Others do notdirectly provide suchassistance, butrather assistthe Registrantto manage and further developits business
enterprise.

Registrants clients do notpay more for investmenttransactions eflected or assets maintained atLPL Financial or PTC as a resultofthis
arrangement Thereis no corresponding commitmentmade by the Registrantto LPL Financial, PTC or any custodians to investany specific amount
or percentage of clientassets in any specific mutual funds, securities or other investment products as a resultofthe above amrangement

Custodians also make available to the Registrantother products and services thatbenefit the Registrantbutmay not benefitits clients’
accounts. These benefits may include national, regional or Registrant-specific educational events organized and/or sponsored by the
custodian. Other potental benefits may include occasional business entertainmentof personnel ofthe Registrantby the custodian, including
meals, invitatons to sporting events, including golftournaments, and other forms of entertainment, some of which may accompany educatonal
opportunities. Other such products and services assistthe Registrantin managing and administering clients” accounts. These include sofware
and other technology (and related technological fraining) that provide access o client accountdata (such as trade confirmations and account
statements), facilitate trade execution (and allocation ofaggregated rade orders for mulfiple client accounts), provide research, pricing
information and other marketdata, facilitate paymentofthe Registrants fees from ifs clients’ accounts, and assist with back-office training
and support functions, recordkeeping and client reporting. Many of these services generally may be used to service all or some substantial
number of the Registrants accounts, including accounts not maintained at the particular custodian. The custodian also may make
available to the Registrant other services intended to help the Registrant manage and further develop its business enterprise . These
services may include professional, compliance, legal and business consulfing, publicatons and conferences on practice management,
information technology, business succession, regulatory compliance, employee benefits providers, human capital consultants, insurance
and marketing. In addition, custodians may make available, arrange and/or pay vendors for these types of services rendered o the
Registrant by independentthird parties. The custodian may discount or waive fees it would otherwise charge for some of these services or
pay all or a partof the fees of a third-party providing these services to the Registrant. The Registrants recommendation that clients
maintain their assets in accounts at Schwab may be based in parton the benefit to the Registrant of the availability of some of the
foregoing products and services and other arrangements and not solely on the nature, cost or quality of custody and brokerage services
provided by the custodian, which may create a potential conflict of interest.



Fromtime to time, certain representatives ofthe Registrantor groups ofthose representative s may receive specific benefits from broker-
dealers generally for those representatives to custody clientassets with those broker-dealers ata ime when those representatives are
changing their affliaons. LPL Financial provides transiion assistance paymentsin the form of forgivable and non-forgivable loans to certain
representatives ofthe Registrantwho are also registered representatives of LPL Financial. All such transition assistance payments are made
to those persons in their capacities as registered representatives of LPL Financial.

2. TheRegistrantdoes notreceive referrals frombroker-dealers.

3. TheRegistrantdoes notgenerally acceptdirected brokerage arrangements (whena clientrequires thataccounttransactions be effected
through a specific broker-dealer). The Registrants representatives who are also registered representatives of LPL Financial are notable to
parficipate in brokerage arrangements away fromLPL Financial. In addition, the Registrant has determined to follow a policy of holding
client assets in individual accounts that are idenfified to the client, instead of in an omnibus accountin the Registrants name, to increase
transparency and security for clients, but at the cost of reducing the Registrants capability and leverage to negotiate brokerage
arrangements. In such client directed arrangements, the client will negotiate terms and arrangements for their account with that broker-
dealer, and Registrantwill not seek better pricing from other broker-dealers or be able to "bunch” the clients transactions for execution
through other broker- dealers with orders for other accounts managed by Registrant. In addition, custodying client assets in individually
identified accounts at specific custodians may limit the choice of investment products, such as classes of mutual funds that are available
on that custodian’s platform and may resultin a client not being able to investin partcular investment products or paying higher
transaction fees based on the products that are made available. As a result, client may pay higher commissions or other transaction costs
or greater spreads, or receiveless favorable netprices, on fransactions for the accountthan would otherwise be the case. Please Note: In
the eventthat the client directs Registrantto effect securities transactions for the clients accounts through a specific broker-dealer, the
client correspondingly acknowledges thatsuch direction may cause the accounts to incur higher commissions or transaction costs than the
accounts would otherwise incur had the client determined to effect accounttransactions through alternative clearing arrangements that
may be available through Registrant.

B. Totheextentthat the Registrantprovidesinvestmentmanagementservices o ifs clients, the fransactions for each client accountgenerally will be
effected independently, unless the Registrantdecides to purchase or sell the same securities for several clients at approximately the same time.
The Registrantmay (butis not obligated to) combine or “bunch” such orders to obtain best execution, to negotiate more favorable commission rates
or to allocate equitably among the Registrants clients differences in prices and commissions or other transaction costs that might have been
obtained had such orders been placedindependently. Under this procedure, fransactions will be averaged as to price and will be allocated among
clients in proportion to the purchase and sale orders placedfor each clientaccounton any given day. The Registrantshall notreceive any
additonal compensation or remuneration as a resultof such aggregation.

C. OPENING INDIMDUAL BROKERAGEORADVISORY ACCOUNTS WTH LPL FINANCIALORANOTHER CUSTODIAN

The Registrants investmentadvisor representatives will generally assistclientsin establishing brokerage accounts and/or advisory accounts with LPL
Financial or another custodian to maintain custody ofclients’ assets and to effect frades for their accounts. LPL Financial provides brokerageand
custodial services to independentinvestmentadvisory firms, including the Registrant. For the Registrants accounts custodied atLPL Financial, LPL
Financial generally is compensated by clients through commissions, frails, or other ransaction-basedfees for rades thatare executed through LPL
Financial or thatsetle into LPL Financial accounts. In order for IRA accounts to qualify as for tax-favorable treatmentunder section 408(h) ofthe
Internal Revenue Code, LPLFinancial arranges for themto be held in custodial accounts with PTC, a banking subsidiary of LPL, andPTC charges
an annual accountmaintenance fee for its services. In addiion, LPL Financial also charges clients miscellaneous fees and charges, such as account
transfer fees. LPL Financial may charge certain dually registered persons an asset-based administration fee for administrative services provided by
LPL Financial. Such administration fees are notdirectly bomeby clients, butmay be taken into accountwhen the dually registered persons negotiate
the advisory fee with a client.

While LPL Financial does not participate in, or influence the formulation of, the investment advice that the Registrant provides, certain supervised
persons of the Registrantare dually registered persons. Dually registered persons are resfricted by certain FINRA rules and policies from
maintaining client accounts at another custodian or executing client fransactions in such client accounts through any broker-dealer or custodian
that is notapproved by LPL Financial. As a result, the use of other trading platorms by dually registered persons mustbe approved notonly by the
Registrant, but also by LPL Financial.

Clients should also be aware thatfor accounts where LPL Financial serves as the custodian, the Registrantis limited to offering services and
investment vehicles that are approvedby LPL Financial, andmay be prohibited from offering services and investmentvehicles thatmay be available
through other broker-dealers and custodians, some ofwhich may be more suitable for a clients portfolio than the services and investmentvehicles
offered through LPL Financial. Clients should also be aware thatdually registered persons are limited to offering services and investmentvehicles
that are approvedby LPL Financial, evenifthose services or investmentvehicles are offered on a custodial platormaway fromLPL Financial where
the client maintains an account.

Clients should understandthatnotall investmentadvisors require thatclients custody their accounts and trade through specific broker-dealers, or
even recommend thatclients custody their accounts and trade through specific broker-dealers. Clients should also understand thatnotall
investmentadvisors have representatives who are dually registered persons. Clients should also understand thatnot all investment advisors have
a policy of maintaining client assets in individually identified accounts.



Clients should also understand thatLPL Financial is responsible under FINRA rules for supervising certain business activitie s ofthe Registrantand its
dually registered persons thatare conducted through broker-dealers and custodians other than LPL Financial. LPL Financial charges a fee for its
oversightofactivities conducted throughthese other broker-dealers and custodians. This arrangementpresents a conflictofinterestbecause the
Registrantand its dually registered persons have a financial incentive to recommend that clients maintain their accounts with LPL Financial rather
than with another broker-dealer or custodian to avoid incurring the oversightfee.

D. BENEFITS RECEMVED BY THE REGISTRANTS PERSONNEL

LPL Financial makes available to the Registrantvarious products and services designed to assist the Registrantin managing and administering
client accounts. Many ofthese products and services may be used to service all or a substantial number of the Registrants accounts, including
accounts not held with LPL Financial. These include sofware and other technology that provide access to clientaccountdata (such astrade
confirmation and accountstatements); facilitate trade execution (and aggregation and allocation of rade orders for multiple client accounts); provide
research, pricing information and other market data; facilitate paymentofthe Registrants fees fomits clients’ accounts; and assist with back-office
functions; recordkeeping and clientreporting.

LPL Financial also makes available to the Registrantother servicesintended o help the Registrantmanage and further develo p its business. Some
of these services assistthe Registrantto betier monitor and service programaccounts maintained atLPL Financial, however, many ofthese
services benefitonly the Registrant, for example, services thatassist the Registrantin growing its business. These support services and/or products
may be provided withoutcost, at a discount, and/or ata negotiated rate, and include practice management-related publications; consulting services;
attendance at conferences and seminars, meetings, and other educational and/or social events; marketing support, and other products and services
used by the Registrantin furtherance ofthe operation and developmentofits investment advisory business.

Where such services are provided by a third party vendor, LPL Financial will either make a paymentto the Registrant to cover the cost of such
services, reimburse the Registrantfor the cost associated with the services, or pay the third party vendor directly on behalfofthe Registrant

The products and services described aboveare provided to the Registrant as partof its overall relaionship with LPL Financial. While as a fiduciary
the Registrantendeavors o actin its clients’ interest atall imes, the receiptof these benefits creates a confiict of interest because any advice from
the Registrants that leads clients to custody their assets at LPL Financialis based in parton the benefit to the Registrant of the availability of the
foregoing products and services and notsolely on the nature, cost or quality of custody or brokerage services provided by LPL Financial. The
Registrants receipt of some of these benefits may be based on the amount of the Registrants advisory assets custodied on the LPL Financial
platorm. The receiptof some of these benefits by a dually registered person is based on that person’s relationship with LPL Financialand is
provided to him or her through his or her role as a registered representative of LPL Financial.

E. TRANSITION ASSISTANCE BENEFITS

LPL Financial provides various benefits and payments to dually registered persons thatare new to the LPL Financial platformto assist the dually
registered person with the costs (including foregone revenues during accountfransition) associated with ransitioning his or her business to the LPL
Financial platorm (collectively referred to as “Transition Assistance”). The proceeds of such Transition Assistance payments are intended to be used
for a variety of purposes, including butnotnecessarily limited to, providing working capital to assist in funding the dually registered person’s business,
satisfying any outstanding debtowed to the dually registered person’s prior firm, offseting accounttransfer fees (ACATs) payable to LPL Financial as
aresultof the dually registered person’s clients transitioning to LPL Financial's custodial platform, technology set-up fees, marketing and mailing
costs, stationery and licensure transfer fees, moving expenses, office space expenses, stafing supportand termination fees associated with moving
accounts.

The amountof the Transition Assistance pay ments are often significant in relation to the overall revenue eamed or compensation received by the
dually registered person athis or her prior firm. Such payments are generally based on the size ofthe dually registered per son’s business established
athis or her prior frmand/or assets under custody on the LPL Financial. Pleaserefer to the relevantPart2B Brochure Supplementfor more
information aboutthe specific Transiion Payments a specific dually registered person is receiving.

Transition Assistance payments and other benefits are provided to dually registered persons in their capacity as registered representatives ofLPL
Financial. However, the receiptof Transition Assistance by such dually registered persons creates a confiictof interestrelating to the Registrant's
advisory business because itcreates a financial incentive for the Registrants representatives to recommend thatits clients maintain their accounts with
LPL Financial. In certain instances, the receiptof such benefits is dependenton a dually registered personmaintaining his or her clients’ assets with
LPL Financial, or maintaining a certain level or clientassets with LPL Financial, and therefore the Registrantand its repre sentatives have an incentive
to recommend thatclients maintain their accountwith LPL Financial in order to generate such benefis.

The Registrantatempts to mitigate these conflicts of interests by evaluating and recommending that clients use LPL Financial's services based on
the benefits that such services provide to our clients, rather than the Transition Assistance earned by any particular dually registered. The
Registrant considers LPL Financial's historical relationship with the Registrant, financial strength, reputation, execution capabilities, pricing,
research, and service whenrecommending or requiring thatclients maintain accounts with LPL Financial. The Registrantdoes not receive any part
of the Transition Assistance paid to dually registered persons, butthe Registrantbenefits from the Transition Assistance paid by LPL Financial o
dually registered persons because the paymentof such Transition Assistance increases the Registrants ability to atract new dually registered
persons and thereby increase its assets under management However, clients should be aware of this conflict and take it into consideration in



making a decision whether to engage the Registrantfor investment advice and whether to custody their assets in a brokerage or advisory account
atLPL Financial.

Item 13 Review of Accounts

A

For those clients to whom Registrantprovides investmentsupervisory services, accountreviews are conducted on an ongoing basis by the
Registrantand its representatives. Allinvestment supervisory clients are advised that it remains their responsibility to advise the Registrant of any
changesin their investment objectives and/or financial situation. All clients (in person or via telephone) are encouraged to review financial planning
issues (to the extentapplicable), investmentobjectives and accountperformance with the Registrant on an annual basis.

The Registrantwill conduct ad hoc accountreviews based upon the occurrence of select triggering events, such as a change in client
investment objectives and/or financial situation, market corrections and client request

Clients are provided, atleastquarterly, with written transaction confirmation notices and regular written summary accountstatements directly romte
broker-dealer/custodian and/or program sponsor for the clientaccounts. The Registrant typically provides written periodic reports summarizing account
activity and performance atthe ime of one-on-one meetings, orifrequested by the client.

Item 14 Client Referrals and Other Compensation

A. As referencedin Item12.A.1 above, the Registrantmay receive an indirecteconomic benefitfrom LPL Financial. The Registrant, withoutcost (andlor
atadiscount), may receive supportservices and/or products romLPL Financial. Registrants clients do notpay more for inv estmenttransactions
effected and/or assets maintained atLPL Financial as a resultofthis arrangement There is no corresponding commitmentmade by the Registrantto
LPL Financial or any other entity to investany specific amountor percentage of clientassetsin any specific mutual funds, securities or other
investment products as a result of the above arrangement Other broker-dealers, such as Schwab and TD Ameritrade, may also provide similar
indirect economic benefits, supportservices and products, and do not require higher payments or fees or minimums.

Ifa clientis infroduced to the Registrantby either an unafiliated or an affliated solicitor, Registrantmay pay thatsolicitor a referral fee in accordance
with the requirements ofRule 206(4)-3 ofthe InvestmentAdvisers Actof 1940, and any corresponding state securities law requirements. Any such
referral fee shall be paid solely romthe Registrants investmentmanagementfee, and shall notresultin any additional charge to the client At the ime
of the solicitation, the solicitor shall disclose the nature ofhis/her/its solicitor relationship, and shall provide each prospectve clientwith a copy ofthe
Registrants written disclosure documentand with a copy ofthe written disclosure statementdisclosing the terms of the solicitation arrangement
between the Registrantand the solicitor, including the compensation to be received by the solicitor romthe Registrant

Ifthe Registrantintroduces a clientto another investmentadvisor oran investmentmanager, the Registrantmay be paid a re ferral or solicitor fee in
accordance with the requirements of Rule 206(4)-3 ofthe InvestmentAdvisers Actof 1940, and any corresponding state securities law requirements.
Any such referral fee shall be paid according to a fee disclosure statementprovided to the clientat the ime that the referralis made. When the
Registrantis acting as an unafiliated solicitor, the Registrant, atthe time of the solicitation, shall disclose the nature ofits solicitor relationship, and shall
provide each prospeciive clientwith a copy ofthe Registrants written disclosure documents and with a copy ofa written disclosure statementdisclosing
the terms of the solicitation arrangementbetweenthe Registrantand the investmentadvisor or investmentmanager, including the compensation to be
received by the Registrant.

The Registrantand its dually registered persons have a financial incentive to join and remain affliated with LPL Financial and to recommend that
clients establish accounts with LPL Financial through the provision of Transition Assistance (discussed in llem 12 above). LPL Financial also
provides other compensation to the Registrantand its dually registered persons, including butnotlimited to, bonus payments, forgivable and non-
forgivable loans, stock awards and other benefits.

The receiptof any such compensation creates a financial incentive for your representative to recommend LPL Financial as custodian for the assets in
your advisory account We encourage you to discuss any such conflicts of interest with your representative before making a decision to custody your
assets at LPL Financial.

Item 15 Custody

The Registrantdoes nothave custody of clientfunds or securiies—exceptin the circumstances detailed below. All clientinvestmentfunds areheld by a
broker-dealer or custodian in accounts identfified individually to the clientand aboutwhich the clientwill receive regular stateme nts. Any funds being deposited
for investmentshould be payable to the broker-dealer or custodianwhere the accountis held, notto the Registrantor one ofits investmentadvisor
representatives. Although consolidating clientassets in an omnibus accountcould create some markefplace advantages, the Registranthas determinedto
adopta policy ofusing individual clientaccounts atan independentcustodianto provide greater security and fransparency o its clients.



Clients are provided, atleast quarterly, with written transaction confirmation nofices and regular writen summary account statements directy from the
broker-dealer, custodian or programsponsor for the client accounts. The Registranthas the ability to have its advisory fee for each client debited by the
custodians on a quarterly basis. Where the Registrant has the ability to have its fees debited in this manner, it is deemed to have custody, butis not
subjectto surprise audit In some cases, paymentof fees may be made directly to the Registrant by clients, but never fo inv estment advisor
representatives.

The Registrantmay also provide a written periodic reportsummarizing account activity and performance. Please Note: To the extent that the
Registrant provides clients with periodic account statements or reports, clients are urged to compare any statement or report provided by the
Registrant with the account statements received fromthe accountcustodian. Please Also Note: The accountcustodian does not verify the accuracy of
the Registrants advisory fee calculation.

The SEC issued a no action letier (“Letter”) with respectto the Rule 206(4) 2 (“Custody Rule”) under the Investment Advisers Actof 1940(“Advisers
Act). The leter provided guidance on the Custody Rule as well as clarified that an advisor who has the power to disburse client funds to a third party
under a standing letter ofinstruction (“SLOA") is deemed to have custody. As such, our firm has adopted the following safeguards in conjunction with
our qualified custodians:

o Theclientprovides an instruction to the qualified custodian, in writing, that includes the clients signature, the third party’s name, and either the
third party’s address or the third party’s accountnumber ata custodian to which the transfer should be directed.

o Theclientauthorizes the investmentadvisor, in writing, either on the qualified custodian’s form or separately, to direct ransfers to the third party
either on a specified schedule or from time to time.

e Theclients qualified custodian performs appropriate verification of the instruction, such as a signature review or other method to verify the clients
authorization, and provides a transfer of funds nofice to the client promptly after each fransfer.

o Theclienthas the ability to terminate or change the instruction to the clients qualified custodian.

o Theinvestmentadvisor has no authority or ability to designate or change the idenfity of the third party, the address, or any other information
about the third party contained in the clients instruction.

e Theinvestmentadvisor maintains records showing thatthe third party is not a related party of the investment advisor or located at the same
address as the investment advisor.

e Theclients qualified custodian sends the client, in wriing, an initial notice confirming the instruction and an annual notice reconfirming the
instruction.

Item 16 InvestmentDiscretion

The clientcan determine to engage the Registrantto provide investmentadvisory serviceson a discretionary basis. Prior to the Registrantassuming
discretionary authority overa clients account, the clientexecutes an InvestmentAdvisory Agreement, naming the Registrantas the clients agentand
atorney-in-fact, granting the Registrantfull authority to buy, sell, or otherwise effectinvestmenttransactions involving the assetsin the clients name found in
the discretionary account.

Clients who engage the Registranton a discretionary basis may, atany time, impose restrictions, in writing, on the Registrants discretionary authority (i.e.
limit the types/amounts of particular securities purchased for their account, exclude the ability to purchase securities with an inverse relationship to the
market, limit or proscribe the Registrants use of margin, etc.).

Item 17 Voting Client Securities

A. The Registrantdoes not vote client proxies. Clients maintain exclusive responsibility for: (1) direcing the manner in which proxies solicited by
issuers of securities beneficially owned by the client shall be voted, and (2) making all elections relative to any mergers, acquisiions, tender offers,
bankruptcy proceedings or other type events pertaining to the clients investment assets.

B. Clients will receive their proxies or other solicitaions directly from their custodian. Clients may contact the Registrantto discuss any questions
they may have with a partcular solicitation.

Item 18 Financial Information

A. The Registrantis not required fo include its balance sheetfor the most recent fiscal year.



B. The Registrantis unaware ofany financial condition that is likely to impair its ability to meet its commitments 1o clients.

C. The Registranthas not been the subject of a bankrupfcy pefiion.

The Registrants Chief Compliance Officer, Pafrick Hayes remains available to address any questions that a client or prospecive client may have
regarding the above disclosures and arrangements. Should you haveany questions, please contactMr. Hayes at(513) 629-2763.



